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COMPANY REVIEW 
Biesse, Bottene. Cmb, Cursal, Gammalegno, 
Imas, Lago, Scm...are just some of the compa-
nies featured in this issue with articles specifically 
devoted to them. 
 
                                          from page 9

NEWS     
A rich content of important news about events, 
exhibitions, people and companies from the 
whole world of wood and woodworking industry.

  
      on page 3

USEFUL ADDRESSES... 
For our readers, a “who’s who” we have never 
promoted as it deserved. Now we are casting a 
spotlight in this issue. A way to be found and to 
find partners... 

on page  14

EXHIBITION CALENDAR 
Another very popular section of our magazine: 
the upcoming industry exhibitions! 
 

on page 15

ACIMALL OUTLOOK 
Again this year, Acimall Studies office (Italian 
association of woodworking machinery and ac-
cessory manufacturers), has processed the stati-
stics of the most significant companiesw in the 
wood industry. A traditional service that we hope 
will be appreciated by our readers.  

 
        from page 4

FOCUS ON INDIA 
On occasion of next Indiawood exhibition, to be 
held in Bangalore from 27 February to 2 March 
2020, a special Focus on India is featured in this 
issue, with interviews, market data and product 
sheets from companies involved in this market.

        
     from page 6

TAILOR MADE 
FINISHING PLANTS DESIGNED BYDIVISION

MBLING  & ASSEHANDLING
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2020. A new year has come, a new decade, 
a magazine issue that represents a destination, 
a point reached. After all, this is the year 
when the famous "Target 2020" should be fi-
nalized, a set of regulations and targets fixed 
by the European Union more than a decade 
ago. We are using more resources than we 
should, and if we do not reverse this trend, 
the bill at the end of the banquet will be very 
expensive. 
Such consideration comes to my mind as we 
are starting to write this editorial comment, 
just few hours before the conclusion of the 
2019 Holzbau Forum. If you don't know 
about this event, we recommend you to 
search online to discover this great event 
that celebrated its 25th anniversary in early 
December: a three-day conference about 
wood constructions that always offers an in-
depth, smart and reliable vision of future sce-
narios, related to economy, society, politics, 
environment and innovation. 
 
This year, in most of the close to 80 presenta-
tions, a recurring topic was sustainability. The 
wood industry is well aware of this subject, 
not only for the "intrinsic natural value" of raw 
material wood, but also because - in each 
process step from design to use - the entire 
value chain must take into consideration a 
vital and unpostponable change in our rela-
tionship with resources, including primary 
and secondary raw materials, as well as 
energy. 
 
The Italian version of the forum, called "Forum 
Legno Edilizia Italia" and scheduled in 
Lazise next February 26 and 27, will be focu-
sed on this. We think this is an excellent 
choice, because even people like us, experts 
of wood and tools to process it, should start 
looking at what we do with different eyes. 
Machines and plants have long adopted "gre-
en" solutions, power-saving motors, systems 
to reduce waste dramatically, trends that 
make every aspect of the lifecycle of a te-
chnology or product definitely more appro-
priate. 
 
We really believe that 2020 will wave a banner 
with the word sustainability. We will have to 
face the upcoming economic seasons, which 
promises to be not easy at all, paying great 
attention to all the meanings of this word. Our 
industrial system has developed highly per-
forming technologies, effective data and pro-
duction management systems, amazing mo-
nitoring and predictive maintenance methods, 
taking ease of use to such as extent that we 
can manage complex lines as if they were 
trivial apps. 
 
Now the challenge is to push even stronger 
on the accelerator to be "organic" with the 
planet and the resources it offers to us, the 
materials we can transform. We hear more 
and more often that this is the direction to be 
taken, the knowledge we must build, the 
challenge we need to win in the next twelve 
months and ever after. 
There will be no finished product that can 
avoid declaring its origin, an eco-friendly 
story, otherwise it will be literally despised by 
the end consumer. 
 
We are all called upon to play our part. Now. 

XYLON INTERNATIONAL 
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yearly subscription (6 issues) - Abroad          € 75,00 

 
For further information: 
www.xylon.it - info@xylon.it  
phone: +39 02 89210200 - fax +39 02 8259009

SUBSCRIPTIONContacts

03

in this issue...

06

Fairs15

News

06     Indiawood 2019 
 
06  Focus on India: Creative growth                          

Interviews by Roberta De Ciechi 
 
06    Interviews 
        by Roberta De Ciechi 
 
 
 

14

 FOCUS ON INDIA

04

09

10

 Lago and Biesse: a partnership 
 to manage success

10 Cursal, talking about growth... 

 Imas Aeromeccanica, since 1975 
 healthy and safe working environments

08 Finiture: flexibility & optimization.  
Brand new tow line for Makwuds 

08 Biesse at Indiawood 2020  
08     Scm: even more close to the customer 

with its state-of-the-art technologies 
08     Ims new spindle adapters:  

product specs and features 

Acimall Outlook 11

12

12

13 Innovation: Biesse set their eyes  
on the future

Scm: “On the leading EdgeBanding”: 
between flexibility and future

Cmb turns fifty

Bottene, a story that looks  
into the future

Xylon INT_06_19.qxp_Mastro_Tabloid  28/01/20  16:05  Pagina 2



          

XYLON INTERNATIONAL  3  November-December 2019

NEWS

MERGERS 
Ima joins Schelling to become Ima Schelling Group officially

COMPANIES 
Generational changeover at Twt: Ceo Mario Baldo hands over the reins

EUMABOIS 
Continuity and extensive industry experience: Board re-elected

Ima and Schelling now merges to form the Ima 
Schelling Group and the two enterprises now 
functions under the same business name. Ima 
Klessmann GmbH Holzbearbeitungssysteme has 
now changed its name to Ima Schelling Deut-
schland GmbH. By this measure, the company 
establishes a uniform business name together 
with its long-year Austrian cooperation partner 
Schelling Anlagenbau GmbH that will operate 
under the name Ima Schelling Austria GmbH. 
Both companies have already concentrated their 
competencies in the Ima Schelling Group since 
2015 and want to further strengthen their positions 
in the market. Even before Ima Klessmann GmbH 
Holzbearbeitungssysteme and Schelling Anla-

genbau GmbH merged to form the Ima Schelling 
Group, they had closely cooperated and hence 
laid the basis for a very successful economic de-
velopment. Meanwhile the Ima Schelling Group 
is not only the technologically leading solution 
provider for the woodworking industry but also a 
global player when it comes to panel cutting and 
automation in the field of non ferrous metals, pla-
stics and printed circuit boards.  
The new uniform business name completes the 
integration process of both companies and 
enables them to concentrate on their core com-
petencies even more than before. Through the 
synergy effects achieved, the Group wants to in-
crease still further its innovativeness. ■ 
 

Mario Baldo, Ceo of Twt, 
is retiring and handing 
over the reins to President 
Filippo Pellitteri. The 
whole company thanks 
him for his passion, his 
competence and his mas-
sive commitment shown 
firstly in Rekord and now 
in Twt, companies he has 
helped to reach several 

important achievements. “I believe the time 
has come to retire and to embark on a new 
phase of my life, in which I can devote myself 
to new projects and to my hobbies” Mario 
Baldo emphasises. “I leave behind a fantastic 
team that will be able to lead Twt to even more 
notable achievements. The office of Ceo will 
be held pro tempore by Filippo Pellitteri, an 
extremely capable manager from both a human 
and a professional standpoint".  
Born in 1954, Mario Baldo’s CV spans over 40 
years in the field of tools for manufacturing 
wooden doors and windows.  
After an initial spell as salesman at Garniga, in 
1982 along with Fulvio Galvagni and Renzo 
Piffer he founded Rekord Brevetti snc (which 
became Rekord Srl in 1995), one of the first 
companies in the world to offer on the international 
market tools enabling the manufacture of wooden 
window frames, using a single, shaped, inter-
changeable insert, thereby increasing productivity 
and the quality of the finished product, and 
considerably reducing processing costs. 

His was a fundamental role in the creation of 
Twt in 2016 from the merger between Garniga, 
Rekord and Zuani. An innovative step for this 
sector, which led to the creation of the largest 
Italian company producing tools for wood and 
wood/aluminium doors and windows, and one 
of the leading companies in the sector in Europe. 
His passion for wood, and in particular for 
wooden doors and windows, and his determi-
nation to grow the whole sector, also led to his 
involvement in professional organisations, as 
President of the Tool-
makers within Acimall, 
the Italian woodworking 
machinery and tools ma-
nufacturers’ association. 
On taking over the reins, 
Filippo Pellitteri had 
this to say about Mario 
Baldo's decision: “We 
thank him sincerely for 
the important contribu-
tion and the great commercial boost he has 
given the company.  Thanks to his experience 
and forward thinking it has been possible to 
build a corporate merger of great significance. 
His competence, professionalism and humanity 
have been and are for us a very precious re-
source. A heritage that will not be lost – and 
one we will certainly capitalise on to develop 
those activities that are at the heart of our 
business project, and to make sure that Twt 
reaches new, great achievements on the do-
mestic and international markets”. ■ 
 

The Eumabois General Assembly, hosted 
on the 1st of November in Brno by the 
Czech Association Svdsz, elected the 
Board as follows:  Jürgen Köppel, Pre-
sident (Vdma); Luigi De Vito, Vice Pre-
sident (Acimall); Samuel Hänni, Member 
(Swiss Association, Hbt); Wolfgang 
Rohner, Member (Austrian Association, 
Fmmi); Mustafa Sabri Erol, Member 
(Turkish Association, Aimsad); Erich 
Zeller, Auditor (Swiss Association, Hbt). 
The President and Ceo of Leitz GmbH & 
Co. KG, Jürgen Köppel, will continue to 
contribute his longstanding experience 
in the woodworking industry to the deve-
lopment and work of Eumabois.  
Luigi De Vito, Director Scm Wood Division, 
will support the board with his international expe-
rience as Vice President. President and Vice Pre-
sident will proceed with the development of Eu-
mabois in order to create a positive business en-
vironment for the European woodworking machi-
nery industry. The three re-elected Board members, 
Mustafa Sabri Erol (from Törk Makine A.S.), 
Samuel Hänni (Lamello AG) and Wolfgang Rohner 
(Ima-Schelling Anlagenbau GmbH) complete the 
team with their industry background and the 
strong support from their associations. Erich 
Zeller, been re-elected as Auditor, is looking back 
to a long career in Lamello and in Eumabois, 
contributing his financial expertise and Swiss 
precision to the team. The board has been con-
firmed in its entirety and is starting its second 
term for the next three years. 

The Assembly unanimously accepted the request 
to confirm the current team because of the im-
portant results obtained during the past three 
years. The relevant change of direction of the 
Federation took place with the setting up and 
participation in projects that were and are very 
important for the future of the European wood-
working industry. Opc Ua (Open platform com-
munication unified architecture), Marketing in-
telligence project and Etml (European tool-
machine language) are just some of the initiatives 
that will see Eumabois at the forefront in the co-
ming years. Another focus is the increasingly 
important attention to issues related to machine 
safety standards and the international trade fair 
environment. ■

From lef to right: Mustafa Sabri Erol, Luigi De Vito,  
Erich Zeller and Wolfgang Rohner.

Mario  
Baldo.

Filippo Pellitteri.

APPOINTMENTS 
Olman Serrano in the new president of Atibt

Olman Serrano was elected new president of 
Atibt (International tropical timber technical as-
sociation). In this role, Serrano succeeds Robert 
Hunink, who has held two mandates and that 
the members of the Atibt warmly thanked during 
the last general meeting held in Shanghai. 
Having been a member of the board of directors 
for fifteen years and ad interim president between 
2014 and 2015, Serrano has a thorough under-
standing of the operation of the Atibt and its 
missions. "I am convinced of the complemen-
tarity between the conservation of tropical 
forests and the use of forest resources in ac-
cordance with the sustainable development 
goals set by the United Nations," he said.  
"I will dedicate my efforts to defend that part 
of the tropical forest industry that acts re-
sponsibly. It is a sector that requires greater 
recognition because it plays a key role in the 
protection of natural resources, in improving 
living conditions and in the sustainable devel-

opment of the coun-
tries..”, he concluded.  
Serrano was born in Co-
sta Rica and worked as 
an adolescent in a family 
business that produced 
tropical wood furniture. At the age of 19 he mo-
ved to Germany to undertake university studies 
in wood sciences.  
His professional career began in 1982, in the 
private sector: he worked in Africa, Latin America 
and Asia, always in positions related to the 
processing and marketing of tropical wood 
products.  
His career, which lasted almost forty years, in-
cludes collaborations with the private sector 
and the Fao. During his 25 years of experience 
in this organization, he fostered relationships 
with the tropical forest products industry. He 
was also Secretary of the Fao Advisory Com-
mittee for Paper and Wood Products. ■

Olman Serrano.

EXHIBITIONS 
Zow 2020 in Bad Salzuflen

Zow, the supplier fair for the furniture and interiors 
industry, will be held  from 4 to 6 February 
2020 in the Lippe town of Bad Salzuflen.  
Represented all the sectors of the industry, 
starting from the “Materials & Nature” segment, 
which will propose surfaces, wood, veneers, 
borders, adhesives, decorative. Also in the 
“Function & Components” area there are many 
prestigious presences that will offer solutions for 
lighting, decoration, functional hardware, com-
ponents and semi-finished products. The plastic 
elements as well will count on significant share-
holdings. And then space for events and in-
depth analysis, as a tradition at Zow and, more 
generally, at the “Koelnmesse” exhibitions. The 
theme of “lightweight construction” returns 
to the spotlight in Bad Salzuflen, with special 
presentations that will also animate the other 
“strong theme” of the event, namely the “Tiny 
Spaces“, the small living spaces increasingly 
widespread and appreciated above all in urban 
contexts, spaces that maintain the quality of 

comfort and functionality unaltered, thanks to a 
series of products and solutions able to “give 
more life” to even smaller contexts. And last but 
not least, the next meeting of the Amk’s (Man-
nheim) working group “Standardisation & Tech-
nology” will take place there. The Amk represents 
the interests of the entire German kitchen sector. 
Around 150 experts from the association’s mem-
ber companies are active in working groups 
and develop potential solutions for issues that 
are of key importance for the kitchen industry as 
a whole. The Zow location has been carefully 
chosen because the bulk of the German kitchen 
furniture industry is located in the surrounding 
region of southern Lower Saxony and the northern 
part of Westphalia-Lippe. ■ 
 

ECONOMY 
European industries unite to call for EU industrial strategy

Industry4Europe, a coalition of 149 sector As-
sociations representing the diversity of the EU’s 
industrial base, recently published its new Joint 
Paper “A long-term strategy for Europe’s in-
dustrial future: from words to action”. 
The Joint Paper presents concrete industrial policy 
proposals in seven priority fields; business-friendly 
policy environment, sustainability at business 
core, upgraded skills and training, enhanced re-
search and innovation, investment and improved 
access to finance, reinforcement of the European 
Single Market and strengthened trade and inter-
national market access.The 149 industry organi-
sations behind Industry4Europe stand united in 
their repeated calls for an ambitious and long-
term EU industrial strategy that must help Europe 

remain a hub for a leading, smart, innovative and 
sustainable industry, that provides quality jobs 
and benefits all Europeans and future genera-
tions.“With its skilled workforce and its global 
reputation for quality and sustainability, our in-
dustry is vital for Europe and its prosperity...”, 
said Philippe Citroën, Coordinator of Industry4Eu-
rope. European Commission President-Elect von 
der Leyen has said clearly in her Political Guide-
lines for the upcoming mandate that she would, 
“put forward my plan for a future-ready economy, 
our new industrial strategy”. The Industry4Europe 
coalition welcomes this ambition and therefore 
looks forward to working with all policymakers to 
discuss and implement such an ambitious and 
much-needed EU industrial strategy. ■
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ACIMALL OUTLOOK
ECONOMY

CHART 1 - HISTORICAL TURNOVER TREND OF THE 50TH-RANKED COMPANY (MIO EURO)

 
 
For Xylon, Acimall Studies Office has laid down 
the ranking of the economic performance of 
wood-related industries, including “Woodworking 
machinery and tools", “Production of wooden 
furniture”, “Production of wood-based panels 
and semifinished materials”, “Production of 
wooden doors and windows”, “Wooden hous-
es and elements for the construction industry” 
and “Wood and furniture trade”. 
The year under scrutiny is 2018, a timeframe 
when all wood industry segments recorded ex-
cellent performance before the slowdown of 2019. 
 
WOODWORKING TECHNOLOGY 
According to tradition, we focus on the wood-
working technology industry, trying to identify 
the key trends that have characterized the year 
under scrutiny. 
The analysis takes into account the top-50 Italian 
companies by sales revenues in 2018. Due to 
the lack of an Ateco 2007 code precisely identifying 
the activity of companies, the companies to be 
included in the ranking were selected by the 
Acimall Studies Office. The ranking also includes 
companies with mixed production, where it is im-
possible to isolate the exact share of “woodworking 
technology” based on balance sheet information 
only. 
Biesse from Pesaro, Scm Group from Rimini 
and Cefla from Imola take the top-three positions. 
For the sake of correct information, we point out 
that the third-ranked company's core business is 
not woodworking technology. The 50 companies 
listed in the ranking have total revenues of 2,959 
million euro, with an average value of 59 million 
per company (it was 54 in 2017). 
 
As you can see in chart 1, the value threshold to 
be included in the ranking (position No.50) has 
increased. This is an important trend that we 
hope will be repeated in 2019. The gap from 
2008 is still relatively wide: back then, the 50th 
company had a turnover close to eight million 
euro. 
The median, corresponding to the 25th position 
of the ranking (12.7 million), is higher than last 
year, while the average Ebitda has been growing, 
getting close to six million euro. 
Also chart 2 shows encouraging trends: most 
companies have achieved significant revenue 
growth by up to 20 percent. 
Summing up, it is clear that the industry is 
recording structural growth.  

On the whole, however, 2019 closed with a de-
crease in global turnover; therefore, the growth 
indexes are unlikely to be confirmed in the next 
trend analysis. 
 
WOOD AND FURNITURE ANALYSIS 
This year we would like to present a deeper 
analysis of the industries that have always been 
associated to technologies in our Outlooks. First 
of all furniture production, and then the segment 
that includes all the manufacturers of wood prod-
ucts and semifinished materials. 
We referred to two Ateco codes, number 16 and 
31, which encompass a significant number of 
companies operating in Italy. 
In detail, Code 16 (production of wood products) 
includes almost eight thousand companies based 
in Italy. Code 31 (furniture production) exceeds 
ten thousand units; consider that this cluster also 
includes companies that make furniture with other 
materials than wood. 
Our analysis is focused on two parameters: first, 
geographical distribution across the Italian regions, 
and second, turnover distribution. 
Before going into detailed figures, we have to illu-
strate specific trends that should never be taken 
for granted and characterize the industry in many 
segments.  
The average size of Italian companies is very 
small; many companies do not exceed 100 thou-
sand euro revenues and only a very small portion 
generates a turnover that can support a global 
market approach. In these segments, proximity 
is still a key factor and the domestic market is the 
only business target for some companies.  
This is a difference compared to the situation of 
the woodworking technology industry, where the 
average export propensity is 70 percent and, for 
many players, foreign markets are their exclusive 
destinations. 
Another key aspect is the leading role of Lombardy 
and Veneto by number of companies, a trend 
that replicates the picture of the technology sec-
tor. 
Company distribution in Italy is still very uneven: 
on one side, there are major industrial districts, 
on the other, some regions are hardly competitive 
in a sector that is one of the backbones of the 
Italian industry. 
 
Looking at the wood product industry in detail, 
Lombardy and Veneto are followed by Campania 
by number of active companies (767).  

Again this year, Acimall Studies Office has processed the statistics of the most significant companies in the industry.  
A traditional service appreciated by our readers.

FINAL REMARKS 
Data are not available for the following com-
panies: Margaritelli. 
An analysis of such breadth and depth in-
evitably requires evaluations we have made 
honestly and with the specific purpose of pro-

viding an evaluation tool that is as clear as 
possible. We apologize for possible mistakes 
and inaccuracies, that will be corrected and 
reported to Xylon readers, in case.

Source: Acimall Studies Office.

Source: Acimall Studies Office.

CHART 2 - DISTRIBUTION OF TURNOVER GROWTH (PERCENTAGE TURNOVER VARIATION)

The top-five positions also include Lazio and 
Emilia Romagna with 693 and 582 companies 
respectively.  
Another interesting figure is the share of companies 
with a turnover above 500 thousand euro on the 
total poll of companies. Turnover is a rough indi-
cators of company size and 500 thousand euro 
are the lower threshold for a company to have ef-
fective market operations.  
As you can see from the figures, the percentage 
is not always acceptable: Trentino, Lombardy, 
Veneto and Friuli reach values close to or above 
one half of the sample, while Campania, Lazio 
and Apulia hardly reach the 20 percent threshold. 
The latest figure clearly indicates that, in some 
Italian regions, the number of micro businesses 
is largely predominant.  

Moving on to furniture, Lombardy and Veneto re-
main leaders with over 1,500 businesses.  
hey are followed by Marche, Tuscany and Apulia, 
with approximately one thousand companies in 
furniture production. Looking at geographical di-
stribution, you can see that, unlike the whole 
sector, Southern Italy is represented by Apulia, 
while the Marche is the equivalent of Emilia Ro-
magna.  
As to the share of companies with more than 500 
thousand euro revenues, Lombardy, Friuli and 
Trentino achieve a percentage close to one half 
of the sample. Apulia and Lazio have a predomi-
nant presence of micro businesses and individual 
companies. 

by Carlo Alberto Strada 
Acimall Studies Office 
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TABLE 2 - TOP 10 IN WOOD FURNITURE PRODUCTION IN 2018 
 
Rank Company     Sale            Turnover  Employees Production Ebitda  Net profit   

 revenues.      variation     2018     value  2018     2018  
          2018 (000 €)     2018/2017 (%)                 (000 €)            (000 €) (000 €)  

 
1          Natuzzi spa 370,875         -7.22              2,118                372,556 -22,604 33,286 
2          Lube Industries srl 197,668          3.37                 397                201,411  19,840 11,718 
3         Scavolini spa 181,950         5 .24                 562                187,925  11,104   5,066 
4         Poliform  spa 176,850          9.48                 637                177,823  20,664          11,956 
5         Veneta Cucine spa 164,059        11.05                 407                172,425  15,779   6,346 
6         Molteni & C. spa 162,832        11.98                 389                163,433  12,397   4,930 
7         Poltrona Frau spa 156,489         -4.11                 547                164,689  21,091 11,497 
8         Imab Group spa 153,509          5.55                 598                158,205    5,985      313 
9         Arredo 3 srl 151,779          9.92                 221                152,494  16,745   9,085 
10       Ilcam spa 137,577         -4.20                 504                143,531    5,305   6,416 
  
 Source:  Aida-Bureau Van Diik.

TABLE 4 - TOP 10  IN “WOODEN WINDOWS AND DOORS PRODUCTION” IN 2018 
 
Rank  Company       Sale         Turnover  Employees Production Ebitda Net profit   

   revenues    variation     2018     value  2018    2018      
  2018 (000 €)  2018/2017 (%)    (000 €) (000 €)   (000 €)
 

1 Braga spa     67,646            4.84 208 69,172 5,274 2,734 
2 Garofoli  spa     34,229            0.83 231 36,198 1,698    336 
3 Cocif soc.coop.     33,202            6.98 234 38,317 2,952      79 
4 Bertolotto spa     27,036            9.68 113 28,646 2,592    705 
5 Rubner Tueren srl     25,261            5.00 183 26,227 3,535 1,745 
6 Effebiquattro spa     23,819            4.86   80 23,531 1,866    523 
7 Krona Koblenz spa     23,241            4.87   76 23,572 2,447 1,231 
8 Ferrerolegno spa     21,394           -7.41   82 21,452 3,125 1,414 
9 Zanini Porte spa     20,181          11.63   57 20,085 1,121    414 
10 Gd Dorigo - spa     19,487            1.58   91 19,916 1,662    931 
 

TABLE 6 - TOP TEN IN “WOOD AND FURNITURE TRADE” IN 2018 
 
Rank Company          Sale            Turnover      Employees     Production   Ebitda  Net profit   

     revenues       variation         2018         value    2018     2018  
   2018 (000 €)       2018/2017 (%)         (000 €)   (000 €)    (000 €)
 

1 Les srl      84,531     14.71     6 84,828 6,447 4,247 
2 Imola Legno spa      70,769      -4.69 135 75,585 2,447   -906 
3 Florian Legno spa      67,203      -3.42   81 74,308 7,169 5,493 
4 Sangiorgi Legnami spa      36,955     15.34   29 35,056 2,652 1,158 
5 Karl Pichler spa      34,235       5.58   68 34,801 3,441 2,458 
6 Paganoni Importlegno spa      33,649       9.52   17 33,985 1,706    284 
7 Damiani  Holz&Ko spa      30,688       5.91 104 34,165    905    333 
8 Kimono spa      27,764       9.91   35 28,154    559     -19 
9 Gruppo Sigel Italia spa      27,414       1.03   53 27,686    974    224 
10 Floit srl      27,266       0.81   46 27,517 2,215    447 
 
 
 

 

 
TABLE 5 - TOP 10  IN “WOODEN HOUSES AND CONSTRUCTION ELEMENTS” IN 2018  
 
Rank Company     Sale       Turnover  Employees Production Ebitda     Net profit   

 revenues  variation     2018    value  2018   2018
2018 (000 €) 2018/2017 (%)    (000 €) (000 €)  (000 €)
 

 1 Panguaneta apa    77,756     7.93 194 78,918 8,951 4,506 
 2 Sistem Costruzioni srl    26,041 -32.20   52 23,677 1,977   563 
 3 Pircher Oberland spa    34,211   -4.97 129 34,213  -463  -912 
 4 Rubner Holzbau srl    23,821           -10.38 119 30,099     77  -644 
 5 Fontanot spa    26,625    5.04 114 27,735           1,965   374 
 6 Skema srl    21,249  12.14   49 23,318           2,383           1,191 
 7 Wbfactory srl    17,270   -1.04 157 17,280   827   585 
 8 Perlarredi srl    17,446    7.07   15 17,462   704   288 
 9 Itlas srl    15,485   -0.46   34 18,135           1,796   899 
10 Habitat - Legno spa    16,590  12.96   54 17,411   921  -149 

 TABLE 1 - TOP 50 IN WOODWORKING TECHNOLOGY AND MORE IN 2018 
 
  Rank     Company        Sale             Turnover        Employees      Production Ebitda      Net profit   

    revenues   variation       2018         value          2018     2018
 2018 (000 €)    2018/2017 (%)        (000 €) (000 €)   (000 €)  

 
  1               Biesse spa *   740,159               7.25              4,451              771,934 86,810 43,852 
  2               Scm Group spa *   712,230            9.38               3,821              762,736 47,799 13,675 
  3 Cefla Sc *   559,155            5.92               2,008              572,763 42,232 30,156 
  4 Freud spa   121,427            8.04                  541              122,756 24,198 13,055  
  5 Imal srl   102,157          33.39                  211              126,283 13,617   8,752 
  6 Pal srl    89,084          28.06                  147                92,309 16,399 11,211 
  7 Costa Levigatrici spa    42,696                3.11 90  44,345   6,245   4,050 
  8 Paolino Bacci srl    37,710           10.45 64  37,993   6,955   4,620 
  9 Cassioli srl    35,798           11.59                 177               39,080   1,762      990 
10 Makor srl    25,228          -12.65                  94                25,688   2,335   1,380 
11 Uniconfort srl    24,031                -1.3                    50                26,920      439      210 
12 Masterwood spa    23,612             4.43                   94                24,954      666        44  
13 Storti spa    22,767           57.53                 109  25,401   1,155      699 
14 Coral  spa    20,070            -6.53                 101  20,768   1,404      398 
15 Angelo Cremona spa    19,359           66.13                 115  26,208   5,064   2,974 
16 Pezzolato  spa    19,326             0.59                 120  21,166      788        44 
17 Ormamacchine spa    17,429           28.31                   90  19,146      350      208 
18 Italpresse spa    17,043           11.03                   98  17,376   1,521      953 
19 Uniteam spa    16,774           56.06                   83  16,430      304        93 
20 Stark spa    16,170             9.59                   92  17,327   1,359      226 
21 Imeas spa    16,134            -2.13                   78  15,628   2,194   1,208 
22 Friulmac spa    15,947           29.20 80  14,459      857      442 
23 Centauro spa    14,712             9.70 81  14,734      460        90 
24 Giardina Finishing srl    13,654             0.64 45  14,007      728      311 
25 Corali  spa    12,924          -23.21 67  12,826      710      325 
26 Vitap spa    12,718             6.34 44  13,164      606          6 
27 Working Process srl    12,525           39.13 46  14,158      709      344 
28 Mion & Mosole  spa    11,971          -16.66 72  12,540      107      293 
29 Manni srl    11,259           13.65 68  10,661      363       96 
30 Imas Aerom. srl    11,015           30.39 67  10,972.           429       84 
31 Sirio srl    10,923           37.51 29  11,354.        2,940  2.112 
32 Comec Group srl    10,552           26.19 45  11,178         1,644  1.156 
33 Primultini srl    10,434          -10.82 48  10,764       475     205 
34 Cma Robotics spa    10,400           32.71 39  10,933       810     382 
35 Baschild srl      9,178             4.19 26    9,343    1,284     575 
36 Bottene srl      9,028           38.55 20    8,647       563     283 
37 Dalso srl      8,978           59.91 25    9,565       714     455 
38 Putsch Meniconi spa      8,912           14.26 44    8,906       563     228 
39 Essetre srl      8,649           22.79 42    9,008       777     386  
40 Pade srl      7,689            -6.04 43    8,239       363     169 
41 Twt srl      7,580            -0.01 49    7,848       528     108 
42 Omma srl      7,554           11.90 27    6,915    1,765  1,257 
43 Stema srl      7,376          -11.62 32    8,498       488     132 
44 Stemas srl      7,041           26.45 36    8,603       382     168 
45 Carmac Group srl      7,002          -82.84   9    6,214       184         6 
46 Boteco srl      6,769             3.97 65    6,897       491     209 
47 Metal World spa      6,593           11.77 62    7,510       942     417 
48 Omal srl      6,572           16.83 23    6,744       856     511 
49 Cvm srl      6,565           16.92 34    7,104       789     500 
50 Stanghellini srl      6,384           11.23 14    6,411       548     343 

 
Source:  Aida-Bureau Van Diik.      *  Consolidated balances.  

 
The ranking also includes companies with mixed production, where it is impossible  
to isolate the exact share of “woodworking technology” based on balance sheet  
information only. 

TABLE 3 - TOP 10 IN “WOOD-BASED PANELS AND SEMIFINISHED MATERIALS IN 2018 
 
Rank Company      Sale        Turnover  Employees    Production  Ebitda Net profit   

 revenues   variation     2018        value   2018     2018  
             2018 (000 €)  2018/2017 (%)                     (000 €) (000 €) (000 €)  

 
 1          Friul Intagli Industries spa    576,108             14.20               1,341                  590,775 54,294  28,705 
 2          Media Profili  srl    296,765             -0.41                  905                  302,214 13,939    4,668 
 3          Gruppo Mauro Saviola srl.             274,881              3.58                  617                  302,690 57,581            12,383  
 4          Fantoni spa    262,283              9.59                  623                  272,594 28,768    6,407 
 5          Frati Luigi spa    197,304              6.42                   343                  199,370 58,241           25,459  
 6          3 B  spa                          191,814              1.40                  710                  203,831 16,428             8,853 
 7          Cleaf spa                          128,117              3.04                  232                  130,877 22,974          12,417 
 8          Saib spa                          123,212              4.58                  210                  128,185 26,000          14,312 
 9          Bipan spa                          111,389             -1.95                  204                  117,208   9,759       69 
10         Cora' Domenico & Figli spa      96,010              4.47                    81                    99,518     2,744           -5,938 
 
Source:  Aida-Bureau Van Diik.

Source:  Aida-Bureau Van Diik.

Source: AIida-Bureau Van Diik.

Source:   Aida-Bureau Van Diik.
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From February 27 to March 2, 2020, Bangalore 
is hosting IndiaWood, the eleventh international 
exhibition of technology for furniture production, 
woodworking machinery, tools, raw materials and 
components. The event is organized by Nürnberg 
Messe and held at the Bangalore International 
exhibition Centre (Biec). 
It is an opportunity for business development 
and meeting local and international partners, a 
very interesting event now that India's furniture 
market keeps growing and getting more and 
more demanding, with a focus on dedicated, fle-
xible, customized and versatile equipment. 
The 2018 edition reaffirmed the success of this 
exhibition: 867 exhibitors from 35 countries and 
more than seventy thousand visitors from 59 
countries.  
The event, scheduled at the end of February, will 
cover an area of more than 65 thousand square 
meters. 875 exhibitors from 40 countries will 
bring the most innovative technologies, and 60 
thousand visitors are expected.  
 
THE SCENARIO 
The International Monetary Fund ranks India as 
the tenth world's economy, despite a slowdown 
in the past two years. Future forecasts are opti-
mistic: by 2025 the Indian government is planning 
to increase the Gdp share of the manufacturing 
industry from 15 to 25 percent, while creating 
100 million jobs. In recent years, the government 
has also launched a number of industrial plans, 
mainly aimed at bridging the country's energy 
and infrastructure gap.  
According to Corriere Asia, the furniture and 
design industry is very promising, driven by the 
strong development of residential constructions 
and hospitality. Studies on the habits of Indian 
consumers, more and more sensitive to interna-
tional trends, indicate an industry with high po-
tential.  
 
THE FURNITURE INDUSTRY 
Investing in India's furniture industry is profitable: 
the Indian market is at number fourteen in the 
global ranking. 
The increase of per-capita income is driving 
growth, reaching a value of 32 billion dollar in 
2019.  
In detail, the home furniture business should ex-
pand rapidly in the next five years, by approxi-
mately 20 percent annually; therefore, many in-
ternational home design companies (furniture, 
as well as lamps and lighting fixtures, bathrooms, 

accessories) have approached the Indian market 
in recent years, some of them opening exclusive 
showrooms directly or through joint-ventures with 
local partners. 
 
Wood is the favorite raw material for furniture in 
India. 
The import of Italian furniture products is constantly 
increasing (by more than 30 percent in recent 
years) and made-in-Italy products are normally 
appreciated for the sophisticated materials, high 
design value, quality and attention to details. 
To enter the Indian market, it is essential to 
develop contacts with manufacturers and even 
more with architects, who are a key lever for suc-
cess in this business. Italian design and furniture 
are well distributed and popular in India for their 
quality. 
In the 2018-2019 period, Italy was the fourth-
largest exporter to India, with a 4.70 percent 
share on total Indian furniture import. However, 
in April 2019, total Indian furniture import amounted 
to 115.80 million dollar, with import from Italy 
equal to 5.94 million dollar, down by 13.61 percent 
from April 2018, and Italy holding the third place 
after China and Germany. 
 
FURNITURE INDUSTRY TECHNOLOGY 
The woodworking industry in India is estimated 
at twenty billion dollar.  
The largest segment is interior furniture, but also 
modular kitchen sets have recorded fast growth.  
Such accelerated development is impacting the 
demand of adhesives, epoxy resins and wood 
paints.  
The woodworking machinery industry in India 
uses some 200 types of machines for solid wood, 
panels and packaging, with a market value in 
the range of 70-80 million dollar, including imported 
and local products. 
In the global market, panel processing machines 
have a 30-35 percent share and the segment is 
largely dominated by imported machinery.  
Italy was the second-largest exporter to India in 
2018-2019, with an 11.50 percent share on total 
Indian export.  
As to 2019-2020, in April 2019 India's total wood 
machinery import amounted to 9.39 million, while 
import from Italy stopped at 0.68 million, with a 
45.8 percent decrease compared to April 2018. 
For woodworking machinery, the import duty is 
27.735 percent. 
 

        www.indiawood.com 
 

SAYEED AHMED, CEO, BIESSE INDIA 
Despite the fall of real estate, the woodworking 
machinery market keeps growing nonetheless. 

“More players are entering into the market or 
existing companies increasing their capacity to 
meet the growing demands of on Line furniture 
selling companies particularly home furniture. 
Despite the slowdown in real estate there is in-
crease in demand for wood working machinery 
due to shift from traditional carpentry to mecha-
nization and also preference for improved living. 
Traditionally Indian homes are sparsely furnished. 
But today Indian middle class is more globalized, 
optimistic and prefer higher standard of living. 
With Ikea coming in, bringing to Indian Homes 
affordable furnishing as well as growth in e-
commerce there is shift in spending towards 
better furniture. The technological advancements 
such as availability of high speed internet net-
works and spiked absorption of smart gadgets 
which is boosting the e-retail sector is also im-
pacting the front-end of the selling process in 
India. Digital platforms have made shopping 
easier to buy furniture through online channels. 
Hence online shopping is encouraging the fur-
niture industry players to introduce their products 
through online channels Through virtual imaging 
shoppers want to know everything about a 
brand, they want an immersive experience at 
the front end and experience the physical reality 
of their kitchen, offices, drawing rooms etc.," 
Sayeed Ahmed said. “Furniture market is likely 
to touch Usd 32 Billion in 2019, the most 
dominant being wooden furniture growing at a 
rate of 11 percent. Despite slowdown in economy, 
the overall furniture market is growing at over 
13 percent and quite a few on line platforms 
have doubled their volumes in last one year.” 
He adds “Increase in range of products to meet 
the requirements across all the segments and 
offer business solutions to them, agility in cus-
tomer support through enhanced service network 
and continuous training of customers and develop 
their competency. Focus on value added inno-
vation, functionality, quality and long term relia-
bility. Meet the growing need automation through 
System integration so that customers can mini-
mize manual handling and scale up production 
volumes.”  
And about the short and medium term forecasts 
he closes: “Since this question is bit sensitive 
we would skip it”. 
 

www.biesse.com 
 

 
ROBERTO VITRI, REGIONAL MANAGER  
SCM INDIA & MIDDLE EAST 
Market growing in size and complexity.  
The value of experience.  
 
“The furniture industry in India and the sur-
rounding region (Sri Lanka, Bangladesh, Nepal 
and Bhutan) keeps growing.  
As to Scm, the sales trend in this market remains 
stable, thanks to a wide range of solutions, a 
unique proposal on a global scale that meets 
all processing requirements, from panels to 
solid wood. Our strength is the capacity to sup-
port customers in their own business and the 
optimization of production processes. In the In-
dian market, we are further strengthening our 
sales organization, progressively extending our 
footprint. We do that with a deeply rooted dealer 
networks in these territories and beyond, as 
well as with a Scm sales team in the country, 
qualified staff to transfer 70 years of industry 
know-how and experience to local companies, 
an asset that only Scm currently offers in the 
world. Also for technical service we are strength-
ening our team by investing huge resources in 
the training of local engineers."  
So said Roberto Vitri who added a short-term 
forecast: “The prospects are good especially 
for the furniture industry. The companies in this 
segment are increasing and focusing on products 
with better and better quality and finishing, 
competitive with European products. As a result, 
the market is more and more focused on tech-
nology and Scm meets such demand with a 
wide range of models, from classical machines 
for joiners to automatic entry-level models (panel 
saws, sanding, edgebanding and machining 
centers). It's a unique range worldwide in terms 
of selection and quality-price ratio." 
 

  
          www.scmwood.com 

The market is growing and getting more and more demanding: 
Indiawood promises to be  a valuable business opportunity  
not to be missed.

Sayeed Ahmed.
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EUGENIO LAGHI, SISTEMI KLEIN  
The value of made in Italy 
 
“While India is full of promises on one hand, on 
the other it is a difficult country to establish 
sales operations. Growth indicators are positive, 
but the industry is still mostly primitive and the 
country is suffering from a financial crisis.  
There is a potential, definitely, and through a 
local distributor we met at Ligna 2017 we are 
trying to conquer space in this market, with a 
positive outlook in the medium term (4-5 years), 
hoping it can grow into an important market in 
years to come. 
While the European market is suffering for the 
price war, in India business relations are the 
key, and this is another source of complexity 
due to the cultural gap between our countries.  
However, unlike China, there are no local man-
ufacturers with significant competitive operations, 
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LORENZO ESPOSITO, SALES MANAGER 
STEMAS 
Focus on individual and custom solutions 

“We have decided to join the collective pavilion 
in Bangalore to understand the real potential of 
the Indian market for a company like Stemas, 
producing special, fully customized machinery.   
We have non direct sales experience and have 
made no marketing investments. We have some 
machines in India, but it was just occasional 
opportunities, not driven by a sales strategy. 
So, we have no specific expectations, it's a sort 
of market survey. Economic indexes and growth 
trends are positive, but we have to understand 
whether there is a formula, and which one, to 
identify a niche of our own. 
We build ad-hoc machinery, solutions made to 
customer specification, therefore we want to 
show what you can achieve with our plants, i.e. 
a finished component that a furniture manufac-
turer offers within his portfolio. 
At Indiawood we want to meet furniture manu-
facturers to show them what our machines can 
do. Similarly, we want to show the uniqueness 
of our plants to resellers, which cannot be com-
pared to competitive machines in terms of 
pricing, as they are custom and unique". 
 

    www.stemas.it 
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and the real competitors are German, European 
and Chinese manufacturers, of course with 
different quality and price standards. 
We really hope this collective booth can better 
qualify made-in-Italy production at Indiawood, 
considering the German manufacturers always 

present their offer with a solid and collaborative 
approach". 
 

   www.sistemiklein.com 
 

by Roberta De Ciechi  
Eugenio Laghi.

Lorenzo Esposito.
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FINITURE 
FLEXIBILITY & OPTIMIZATION: BRAND NEW TOW LINE FOR MAKWUDS

A brand new finishing plant designed by Fini-
ture has just been delivered to the company 
Makwuds, Sriperumbudur (India).  
The plant, conceived to finish various kinds of 
furniture, is just the preliminary version of a project 
which is doomed to grow over time, both in size 
and complexity.  
In fact, the plant’s further development includes 
a overhead-conveyor line and a drying tunnel.  
In this case, Finiture’s main challenge was to pro-
vide Makwuds with the most flexible plant possible, 
despite the closed circuit transport. The solution 
is a tow line equipped with a Power & Free rail 
conveyor, made of a double rail carousel conveyor 
with free trolleys. The pieces are transported on 
rotating platforms equipped with an exclusive 
automatic rotation unit. It is possible to stop the 
trolleys both manually and automatically, leaving 
the traction chain work regularly. Thanks to special 
waiting buffers, the work station and the loading/un-
loading area operate quite independently from 
each other, thus allowing a certain flexibility. 
The finishing process takes place in a water 
painting booth, where Finiture integrated the pro-
gram of the already existing robot to the conveyor. 
As a consequence, the trolley’s rotation is controlled 
by the robot itself, as an additional robot’s axis. 
After the spraying, the trolleys pile up transversely 
in the drying buffer, taking up as little space as 
possible.  
Although tow lines are readily available at very 
low prices on the Asian market, Makwuds choice 
of an Italian supplier rewards the research of 
quality and refined technological solutions. 

 
 

Scm, the world leader in the field of secondary 
woodworking technologies, is gearing up for 
the next edition of IndiaWood 2020 (Hall 3A) 
with a huge selection of solutions for the entire 
secondary woodworking sector, from panel ma-
nufacturing to door processing lines.  
Among the technologies for panel manufacturing, 
the strength of the morbidelli “All-in-one” so-
lutions will be represented by the “morbidelli 
m100” routing and drilling machining centre 
which, thanks to the “Fast 14” system, allows 
you to change tool between one processing 
and the next in under 15 seconds, as well as 
providing a saving of 60 percent on drilling 
cycles thanks to the innovative easily equipable 
drilling heads. Lastly, the 5-axis electrospindle 
offers unbeatable power and precision for a 
perfect finishing every time.  
The “morbidelli cx100” for all drilling, blade 
cutting and vertical milling operations also will 
stand out. In a machine with significantly reduced 
dimensions, it can guarantee very high pro-
ductivity even on small batches, without the 

operator having to intervene in any way. The 
automated solutions will include the “stefani 
kd”, the ideal edge bander for all those com-
panies looking to produce a large number of 
panels that may also differ from one another.  
The advantages include the opportunity to use 
both Eva glue as well as polyurethane thanks 
to the “Sgp” glue pot, AirFusion+ for a “zero 
glue” effect between the edge and panel, the 
groups with electronic axes that permit automatic 
set up for two different radii and machining of 
pieces in solid wood, up to 12mm thick.  
The Scm effort will also include the balestrini 
models for solid wood processing and the 
evergreen joinery machines, world-leading top 
class designs combining unique performance 
and continuous innovation.  
Last but not least, the evergreen Scm joinery 
machines, world-leading top class designs 
combining unique performance and continuous 
innovation.  

           
      www.scmwood.com 

SCM 
EVEN MORE CLOSE TO THE CUSTOMER WITH ITS STATE-OF-THE-ART TECHNOLOGIES

IndiaFOCUS

A finishing plant which is similar  
to the one described above.

Biesse India has confirmed 700 square meters 
display area in Indiawood 2020, visitors will be 
able to experience Biesse's state of the art te-
chnologies for wood processing, integrated 
with and supported by software and services for 
the automation and digitalization of the factory. 
Among the new developments on display this 
year are the latest Biesse machines like the 
new robust Panel saw, Edge banding series 
with a wide range of machines, “Skipper 100” 
– Cnc horizontal boring machine for sandwiched 
panels, “Rover A” – with 5 axis head with con-
tinuous interpolation and set up assistant which 
offers fool proof work table settings, “Rover S 
Ft” – Flat table Cnc for nesting of panels and 
the very popular “Rover Gold” machine with 
advanced options like the ‘bpad’ and ‘btouch’ 
interface developed by Biesse. Machines guided 
by software to manage the various needs, and 
able to carry out the work in predetermined 
times but always with the same standard of 
quality.  
Biesse is, furthermore, proud to demonstrate 
for its clients all of the features of “Sophia”, 
Biesse's IoT platform, created in collaboration 
with the Accenture consulting firm, which pro-
vides its clients access to a wide range of ser-
vices for simplifying and rationalizing the ma-
nagement of their work. It is based on a con-

nection to a cloud service and to special 
sensors applied to the Biesse machines. The 
information and data on the technologies in 
use can be recorded and sent in real time to 
optimize performance, prevent malfunctions, 
and increase the productivity of machines and 
systems.  
In addition, the direct connection to “Parts”, 
the Biesse replacement parts portal, and the 
chance to upgrade software with just a few 
clicks, provides clients with everyday work 
tools that can simplify a host of tasks.  
The main value of “Sophia” is the power of its 
predictive nature: the ability of this technology 
to provide a vision of the future, anticipating is-
sues that may arise, identifying solutions, and 
improving performance.  
The IoT features within the platform guarantee 
a significant increase in productivity, thanks to 
a process of constant, accurate, and compre-
hensive analysis and reporting on manufacturing 
performance. 

             www.biesse.com

BIESSE 
BIESSE AT INDIAWOOD 2020

IMS 
NEW SPLINDLE ADAPTERS: PRODUCTS SPECS AND FEATURES
 
Fifty years prestigious partner for manufacturing 
companies, Ims dedicated lot of resources in 
2019 to develop its new spindle adapter line 
both on a technical and commercial stand point. 
Ims Research and Development pushed hard 
to project and deliver this sophisticated instrument, 
intended to help tool manufacturers and refurbi-
shers which struggle with the need of an interface 
between their machine and customer tool holders. 
The spindle adapter is a handy solution during 
the operations of: tool sharpening; tool manu-
facturing; tool or tool aggregate balancing; pre-
setting of a tool or a tool aggregate.  
During testing, sharpening, refurbishing or ma-
nufacturing of mills, blade or monoblock tools, it 
is necessary to correctly interface the machine 
with the tool holder assembled with the cutting 
body.  
The new Ims spindle adapters satisfy this 
connection requirement, allowing operations and 
measurement identical to the ones that could be 
taken on the dedicated electrospindle. 
Ims introduces a complete range of solutions for 
any kind of tool holder connection.  
The versatility and easiness of use of the spindle 
adapters will be a significant time saver for many 
tool shops. Even more, they offer the chance to 
choose between two different spindle adapter 
solutions, according to the need: Side lock, with 
a handy torx flat screw.   
This solution works perfectly for light manufac-
turing, balancing and sharpening and it is 
available in Sk, Bt, Din, Hsk63 A-C-E-F, Asa, 
morse connections. 

Vertical lock, through a pulling screw located 
inside the adapter. This solution guarantees the 
identical setting of the machine spindle gripper 
and is perfect for tool manufacturing, testing and 
balancing. It is available in Sk, Bt, Din, Hsk63 A-
C-E-F, Asa, morse connections. 
 

           www.ims.eu

“Rover Gold”. “Skipper 100”.

“Rover S-Ft”.

 www.finiture.it
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LAGO AND BIESSE: A PARTNERSHIP TO MANAGE SUCCESS

Lago is probably one of the most fa-
mous Italian furniture brand in the 
Italian design arena. A story, clear 
choices, solid work ethics, the will to 
differentiate a product by making it 
"simple", capable of matching different 
styles and contexts; this and much 
more has driven the company's 
growth in the furniture Gotha we have 
seen in recent times. And as we are 
keen on technology, we focused our attention on 
the strong and celebrated partnership with Biesse, 
the Pesaro-based manufacturer of wood and fur-
niture machines and plants that has turned the 
collaboration with Lago into one of the biggest 
testimonials of their capacity and vision. 
It was a pleasure to have the opportunity to visit 
"Lago Fabbrica" and chat with Carlo Bertacco, 
production manager, who joined the Padua-based 
company eleven years ago to start a renovation 
process of the enterprise layout in line with the 
owners' objectives. 
"Lago has always applied a production model 
based on customer order: each order was pro-
duced picking semifinished materials from the 
joinery and carrying them over to the stages 
downstream, from coating to packaging, up to 
assembling. However, in the workshop we have 
always worked "in batch mode", preparing stacks 
of elements to be constantly ready for production, 
a real warehouse to start the process of order 
execution. This system has always worked, but 
clearly it could not keep up with the drive to in-
crease revenues and minimize waste, which 
implied to eliminate the stacks of parts that re-
mained in the warehouse when a model went 
out of production or demand levels decreased. 
So we decided to revise the working methods 
of the workshop…We launched a process that 
would become unstoppable, bringing into the 
factory more flexible machines that were not 
designed for batch production. The first addition 
was a Biesse edgebanding machine that made 
us realize we could work in a different way, with 
greater versatility, "lightening up" our batch-
driven approach. It became immediately easier 
to handle the significant share of custom and 
special products we have always had…  
It did not take long to realize that the versatility 
and effectiveness of the Biesse edgebanding 
machine was helping us a lot, and most of all it 
proved the validity of a new emerging approach, 
introducing "batch one" also in the workshop. 
We purchased more Biesse solutions to stream-
line drilling operations: two “Skipper 130”, one 
“Skipper 100”, one “Brema Vektor”... 
 
And what about the warehouse? 
“Also in this area we decided to change route 
and to innovate our messy and overcrowded 

warehouses, adopting Biesse's 
smart systems. We have imple-
mented an automatic storing 
system "Winstore", a magazine 
with significant dimensions that 
feeds our panel saws, including 
a "Selco WN6" model.We com-
pared several vendors, but the 
Biesse machines we had al-
ready installed proved the reli-
ability of the Group. I will not 
deny that we still had some 
doubts, but Biesse showed what 

we could achieve if we embarked on 
a real partnership. We immediately re-
alized that choosing to produce in 
"batch one" mode would result into the 
best possible integration of all process 
stages, so that sawing, drilling and 
edgebanding operations could work 
together effectively and efficiently. With 
"Winstore" we have optimized the entire 
process, feeding our two panel saws 

and eliminating the bottleneck before the edge-
banding stage, which has been equipped with 
a high-performance "Stream Mds". The experi-
ence is extremely positive, also thanks to the 
availability of Biesse engineers, and everything 
suggests that Lago has started a new season 
of technological update that will change the 
company's way of producing forever”. 
 
Still a lot to do, then… 
"We aim at quadruplicating revenues over the 
next four years, therefore we must "tune" pro-
duction to this target. Lago has a clear vision 
that involves each and every detail of the com-
pany. Everything must be consistent and con-
tribute to achieve our ultimate purpose, i.e. 
quality, always and anyway... 
The solution is merging operations, adopting 
more and more performing and flexible machines 
while maintaining the approach of a joiner work-
shops, a furniture factory that wants to preserve 
a handicraft spirit, an attention for details that 
has distinguished us since our foundation…". 
 
What happens after panels have been sawn? 
"We move on to customization, drilling, with 
cycles based on weekly working bills. And then 
machining centers for the most complex opera-
tions, edgebanding, coating…we are finalizing 
a 2,500-square-meter expansion of an area 
upstairs, where we are moving the canteen and 
the kitchen, while the ground level will host the 
warehouse of finished elements.  
Technology plays a key role in this equation: I 
am referring to one of the most interesting ma-
chines we have purchased from Biesse, a com-
pact "Brema Eko" model that not only is highly 
flexible but also helps us streamline a few steps, 
as we can process coated products without 
fearing to damage them.  
This proves that, when you have clear ideas 
and an accurate organization of workflows, you 
can find simple solutions that deliver great re-
sults". 

    by Luca Rossetti 
 
 

 
                 www.lago.it 

  www.biesse.com 

COMPANIES

ETTORE CREAZZO,   
Distribution manager Italy - Biesse 

With Lago, Biesse Group has 
developed a historical partner-
ship that has been going on for 
20 years and has recently led to 
the installation of an entirely cus-
tom-built integrated line. With 

the latter, Lago has revolutionized its product 
and process operations, offering benefits to 
Biesse Group themselves. Biesse Group and 
Lago also share a focus on the protection of 
our planet, to the benefit of current and future 
generations. Driven by a sustainable focus on 
the environment and supported by a strong 
partnership that brings together woodworking 
and interior decorations, Biesse Group and 
Lago promote excellent design projects with a 
sustainable approach. 
 
MAURO PEDE,  
Biesse Systems Sales Director 
Customization, reliability and 
quality. These are the three key-
words of the innovative pro-
duction plant developed by 
Biesse together with Lago, in 
view of a full reorganization of 
the manufacturing site. The re-
sult is the installation of a new "Batch One" 
plant inside the existing production system. 
The plant is comprised of a new squaring-
edgebanding cell with "Stream Mds" and "Winner 
W1", a new drilling cell with "Skipper 130" and 
a new panel saw "Selco Wnr 650" connected 
to "Winstore 3D K1", which handles all the ma-
terials to process with a smart approach. The 
implementation of a batch-one process strength-

ens the just-in-time operation targets fixe by 
Lago, allowing to reduce semifinished and raw 
materials stocks, while minimizing waste and 
improving product quality.  
 
LAGO 
Giuseppe Lago founded the company in 1976, 
but its origins trace back to the end of the 19th 
century, when Policarpo Lago worked in the 
mansions of noble families and in the Venetian 
churches. The company developed constantly 
until 2006, when the fourth generation ap-
proached the international market with their 
"modular and minimalist" design, an innovative 
proposal with a strong focus on web and digital. 
The company is guided by the Lago brothers 
and sisters – Daniele, managing director and 
Head of Design; Franco, president, and Rosan-
na, Control manager – supported by a very 
young team of approximately two hundred peo-
ple.. Lago has operations in over 20 countries 
around the world and 900 selected stores. 
Visiting Lago is an experience, with a showroom 
that looks like a furnished loft, designed not 
only to show what Lago can do, but also to be 
used every day as a meeting space. And there 
is also "Lago Fabbrica", a huge 11-thousand-
square-meter house built according to bio-ar-
chitecture principles. All of this combined with 
great attention to sustainability. 
Lago has conquered global attention with a 
sort of “expression of faith” in smart, minimalist, 
beautiful but fully functional design, with a 
visual impact that we love to call “rigorous”, al-
most mathematical. This translates into modular 
systems to furnish any home environment with 
great simplicity, made of durable and reliable 
materials.

Carlo Bertacco.

Ettore  
Creazzo.

Mauro Pede.

“Winstore 3D K1”.

“Stream Mds”.
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COMPANIES

IMAS AEROMECCANICA, SINCE 1975  
HEALTHY AND SAFE WORKING ENVIROMENTS 
For almost fifty years, Imas Aeromec-
canica has been designing, building 
and installing air suction, filtering and 
purification systems, aimed at improving 
the quality of air inside working facilities 
and reducing the impact of industrial 
production on the environment. The 
company is rooted in the Seventies, 
when they adopted a pioneering ap-
proach to sustainability. Then they specialized 
in air purification and filtration plants, first in the 
wood industry and then in mechanical engineering, 
followed by painting booths and complete instal-
lations for the execution of entire processes, from 
chip recycling to heat generation. It's a long story 
since Claudio Paravidino decided to leverage 
his own experience and business skills to create 
the company where he is still a key technical re-
ference, as well as an excellent salesman. His 
role is very clear to about one hundred people 
working with him in the 18-thousand-square-
meter headquarters in Ozzano nell'Emilia (Bologna) 
and in the branch office in Caronno Pertusella, 
near Milan, generating revenues of approximately 
10 million euro in 2019, with a growing export 
share. 
 
“As years went by and market conditions 
changed, we have committed to transferring 
our experience and skills to several production 
industries”, said Luca Biscione, marketing and 
communication manager at Imas Aeromeccanica. 
“Our original business is woodworking, we have 
achieved a significant export share on our pro-
duction. The events of recent years have driven 
us to a transformation/evolution, turning into a 
company with cross-industry and skills and a 
market-oriented approach. So, woodworking 
equipment has been complemented with plants 
for different industries: from mechanical engi-
neering to foundries, from plastic and rubber to 
inert and composite materials, from glass to 
food… Without false modesty, I can claim that 
the “circular economy” concept has been part 
of our business for a long time. What used to 
be a cost for woodworking shops, i.e. waste 
chips, we have turned it into a raw material for 
the so-called “heat cycle”, a process designed 
to generate heat and offer significant savings 
on gas and electricity for the heating of working 
environments…”. 
 
What's the plus of Imas Aeromeccanica and the 
key differentiation from competitors? 
“It's easy to say: we make everything in house. 
Process management and a 95 percent share 
of in-house production enable us to manage all 
sorts of requests, with full control on all workflow 
stages: from order acquisition to project devel-
opment, from the construction of all components 
to mounting and logistics…We have operations 
in several European and extra-European coun-
tries, where we have signed agreements with 
resellers in different segments". 
 
Let's talk about your portfolio… 
“From laser cutting to bending and welding, 
from carpentry to piping and coating, from as-
sembling to logistic management, over the years 
we have equipped our production sites with 
new machinery and IoT technology. Our pro-
duction is geared to the design and construction 

of air suction, filtering and purification 
plants that capture polluting substances 
from all types of operations. In recent 
years our production has been expanded 
with standalone solutions that help us 
meet specific requests with compact 
dust extractors and purification systems". 
 
… you were saying that wood is no longer 

your core business. 
“That's true, but we are still a key player in the 
woodworking industry in Italy and abroad, thanks 
to our decade-long experience. We have also 
become experts in different mechanical opera-
tions, as well as in sheet metal finishing or in 
"harsh" environments like foundries. We experi-
ment, we test, we constantly search for new 
techniques and procedures to acquire a signif-
icant competitive edge on our competitors. We 
were the first to apply coalescence in some 
mechanical operations, namely those that use 
whole and emulsified oil”. 
 
Is explosion still a major risk factor? 
"We invest huge resources, executing several 
tests in house and with accredited agencies. A 
key factor that Imas Aeromeccanica has focused 
on is the safety systems for our plants, which 
are guaranteed and certified to the latest technical 
directives". 
 
And what happens in the rest of the world? Are 
there different needs and regulations 
“We export a significant share of our production, 
even if new manufacturers are emerging in 
many countries and we have to deal with this 
competition, although their plants do not really 
compare with ours. This means we have to be 
more aggressive in the sales phase, invest 
more resources, develop our organization, add 
new branch offices and agencies to be closer 
to the market. We have opened subsidiaries in 
Spain and Russia, and a sales agency in Colom-
bia". 
 
Mr. Biscione, what are you expecting from the 
wood industry in the future? 
“We cannot hide that the situation has changed 
a lot compared to just ten years ago. We are 
seeing positive signs in wood constructions, 
while in other segments – basically furniture 
and windows most of all – the trend goes up 
and down, alternating light and shade. In Italy, 
unfortunately, even the automotive industry is 
showing increasing signs of suffering. We will 
face the coming seasons with our usual confi-
dence, knowing that the technology, research 
and development skills we have built and de-
ployed for almost fifty years will make us a ref-
erence for all customers looking for effective 
and performing solutions. We know regulations 
and standards in all countries very well, we 
have people dedicated to this topic. We have 
been certified for a long time and our procedures 
comply with strict standards that result into ex-
cellent products. We are good and we must be 
good at everything, this differentiates our com-
pany from others, we have full control on our 
quality, our lead times and the priorities of our 
customers". (l.r.) 
 

         www.imas.it

Luca  
Biscione.

CURSAL, TALKING ABOUT GROWTH...
 

Recent years have been a po-
sitive period for Cursal, dou-
bling their revenues: this proves 
that cross-cutting and optimi-
zation technology still offers 
good margins for growth. Ap-
proximately twenty employees, 
close to 4 million euro revenues 
in 2019 and significant export 
volumes, “…because the Ital-
ian market has been support-
ed by Industry 4.0 measures, 
but we achieve the best results 
across the border”, said Giuseppe Curtolo, 
founder and ceo of Cursal in San Fior (Treviso), 
as we met him in his office.“The trends of different 
markets are a significant indicator, but I want to 
add that our machines are "useful", they are 
used each and every day, uninterruptedly, be-
cause cutting is a basic operation. Our machines 
are necessary, companies cannot do without 
them if they want to process wood effectively 
and safely. It's an investment where financial 
considerations are secondary, to such an extent 
that incentives have certainly supported sales 
on the Italian market, but they have not really 
boosted demand. In recent times, satisfaction 
has been driven by the fact that our cross-cut 
saws, our cutting lines were already "aligned" 
with Industry 4.0 requirements". Nevertheless, 
we did not miss the opportunity to carry on the 
progress of our technology: we increased the 
efficiency of the air intake system, for instance, 
implementing a sophisticated sensor that notifies 
the operator in case of abnormal operation. I'll 
give you another example: virtually all wood-
working machines have a pneumatic system, 
normally lubricated with oil mist which is released 
into the atmosphere, into the air that workers 
breathe. Well, even if this is not a significant 
source of pollution, we have adopted an oil 
filter to remove all residues from the air released 
into the environment". 
 
Mr.Curtolo, you mentioned Industry 4.0: what 
does it mean for a "basic" technology like yours? 
“It was really no magic stick, especially for ma-
chines like ours which are dedicated to a basic 
operation like cutting. I can tell you how we ap-
proached the segment of pallet manufacturers, 
where technological standards are not so high. 
We collaborated with an IT company to help 
even small and medium businesses adopted 
the enterprise and IT tools that are required to 
get access to Industry 4.0 incentives".  
 
Your portfolio also includes advanced equip-
ment…“Sure. Cutting is a basic operation, but it 
has several variants and applications according 
to the business scope. The manufacturers of 
sofa frameworks, for instance, use much more 
complex cross-cut saws, equipped with a push-
ing bar and drilling aggregates, possibly with 
the possibility to execute angular cuts, so that 
they can get real semifinished materials, ready 
to be assembled, in few moves. In a recent pro-
ject in this field, we installed a head with as 
many as 19 drills, virtually turning our cutting 
line into something very similar to a numerical 
control center! Also for window manufacturers 
we have advanced solutions: we constantly re-
spond to their requirements, up to developing 
ad-hoc cross-cut saws and loaders-unloaders. 
The same applies to caravan manufacturers: 

among our customers, we have 
the biggest European company, 
and many of their factories are 
equipped with our machines 
specifically designed for this seg-
ment…". 
 
A wide range… 
"I believe that today cross-cut 
saws can be included in the cat-
egory of highly configurable ma-
chines, with a wide range of ac-
cessories and options...The same 

machine can be expanded significantly, adding 
chains, loaders, printers, readers, drilling ag-
gregates, vision systems, angle cutting aggre-
gates or additional operating groups…".  
 
You mentioned vision systems… 
"…it's a key element for advanced applications, 
and if you want to get rid of a defect, you have 
to see it first! Just think that in 1998 we built a 
scanner in house, but in the end it was too 
challenging for a company of our size. And so, 
like many other "peers", today we rely on third-
party software, so that the product is always 
updated and reliable. We have focused on what 
we call "part logistics", i.e. serial components 
that enable us to make automated transfer sys-
tems, or aggregates that can perform the oper-
ation requested by the customer unattended. 
For us, automation, handling and logistics are 
complementary to the cross-cut saw. We have 
also investigated the use of cobots, collaborative 
robots, which can be used in different cross-
cutting operations, where we are still relying on 
conventional articulated robots”. 
 
What can you tell about this segment? 
"Many things have changed, no doubt. Ancient 
furniture, solid wood are less and less popular, 
so our skills are less demanded in interior dec-
orations. We have to deal with multilayer products, 
glulam timber…these materials really belong to 
us, it's all about cutting before anything else. 
There is significant market demand in this area, 
and we are also noticing a strong demand for 
scanners and systems to select the quality of 
wood parts… Today, machinery and production 
cycles can be monitored and managed from a 
smartphone, and also our machines offer this 
capability, because this is the future…". 
 
And what about the future? 
“There is so much to do: first of all, it is difficult 
to integrate cross-cutting systems in large plants, 
as these machines are somehow the origin of 
the final product, they have to identify and elim-
inate defects, delivering perfect semifinished 
materials. These machines can be very fast, 
achieving feed speed up to 300 meters a minute, 
and they have to understand the signals coming 
from very sophisticated software and vision sys-
tems. The future will be focused on the elimi-
nation of basic jobs, people working next to 
machines. We still have a lot to do, and fortu-
nately, two of my three children, Consuelo and 
Samuele, have joined the company; my third 
child, Diana, is attending a master in psychology 
and we will see which direction she takes.  
Next to them, there is an enterprise management 
engineer. As you can see, we have energy and 
skills to carry on!".  (l.r.)     

   www.cursal.com 

The sales and engineering staff  
at Ligna 2019: in the middle,  
Giuseppe Curtolo with  
his daughter Consuelo (right) 
and son Samuele (left).

Push-feed saw with automatic gripper unloader.

The high-speed cross-cut saw “Trv 2700Eb”  
with optimization and quality selection,  
integrated transfer system and unloader.
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EVENTS

“ON THE LEADING EDGEBANDING”: BETWEEN FLEXIBILITY AND FUTURE

"On the Leading EdgeBanding" was the event 
organized by Scm to introduce the new “Stefani 
cell" range. A new concept of workcell presented 
by Fabio Cernoia, Business Manager for edge-
banding at Scm. 
 
A positive balance and clear satisfaction: Scm is 
happy with the good success of the Smart Days, 
a three-day event held in Thiene from 7 to 9 No-
vember, hosting customers and visitors from all 
over Europe and overseas to experience new te-
chnology for flexible industrial edgebanding 
for Batch 1 and Industry 4.0. A boost of energy 
and a desire to change and innovate, apparent 
in the new range of solutions developed by Scm, 
first of all the "stefani cell" line designed and de-
veloped to interpret and fully meet the demands 
of efficiency, high productivity and customization 
coming from the market. 
 
"Today we are introducing a new concept of 
workcell", said Fabio Cernoia, Business Manager 
for edgebanding at Scm, "…a real edgebanding 
island to handle a process that can really make 
a difference in terms of visual impact of the final 
product". 
The new line begins with "stefani cell E", the en-
try-level cell designed to process squared panels; 
the version exhibited in Thiene can handle panel 
loading without any operator, as it is tended by 
an anthropomorphic robot. This affordable solution 
helps reduce costs while preserving high quality 
levels. "The target we have been pursuing with 
strong determination in recent years – Cernoia 
added – is to extend the technological innovation 
typical of high-end solutions also to models 
that are more affordable". 
 
For Scm, flexibility is a new concept that shows 
the direction towards a market that obviously ap-
preciates the possibility to "get more for less", 
and most of all with the greatest ease of use. Fle-
xibility, integration and automation are the pillars 
of new Scm products, where the edgebanding 
or squaring-edgebanding machine is integrated 
into cells and plants with system conveyors, 
panel return devices, automated loading and un-
loading systems, tended by robots and equipped 
with IoT sensors to deliver digital services sup-
porting optimal equipment operation. 
 
The "stefani cell" line, in view of maximum 
flexibility, can be declined into working islands 
with different features and productivity levels. Be-
sides the entry-level model "stefani cell E", the 
range also includes: "stefani cell S" (an all-in-
one squaring-edgebanding cell addressed to 
mid-sized investments and semi-intensive pro-
duction, with a semi-automated device that sup-
ports the lengthwise and crosswise introduction 
of large panels, with up to 2,700 mm squaring; 
"stefani cell H" (with "Fastback" or "Pickback" 
system to optimize panel flows and movements, 
offering the possibility to select the best configu-
ration thanks to the modularity of the flexible so-
lutionp) and "stefani cell H+", the top-of-the-
range model of the new Scm portfolio.  

The latter two are edgebanding and squaring-
edgebanding cells that combine high productivity, 
flexibility and processing quality. 
 
New machines, new products that, according to 
Cernoia, aim, "…at offering more and more 
added value to furniture industry customers 
with applications that, besides offering high 
productivity and high flexibility for the fast and 
easy processing of smaller and smaller batches, 
can help achieve optimal finishing grade and 
visual results on all types of panels". 
Visual results and simplified machine operation 
both result from strong technological innovation. 
Such development has made huge progress in 
recent years, turning even the smallest edge-
banding machine in the range into an advanced 
technological plant, with a strong impact on the 
visual qualities of the end product. 
 
These advanced and performing machines take 
work to the next level, revolutionizing the wood-
working business, especially if you remember 
what an old joiner was. While we see increasing 
demand for more complex technologies on one 
side, what's happening in the sphere of small fur-
niture companies? Cernoia has no doubts: "From 
my point of view, there is and there will be a 
trend towards highly flexible solutions, which 
can adapt to the desired requirements and 
price levels". Such flexibility has led Scm to ex-
tend high-profile technology also to entry-level 
solutions. The high end is essential for our com-
pany, to guarantee technical leadership and in-
novation, but one of our key goals will always 
be making high-tech solutions accessible to all 
industry companies". 
In a future where flexibility will be ever more ne-
cessary –  with technological development evolving 
towards hardware modification, and most of all 
software implementation –  communication bet-
ween the machine and the user, so as to allow 
the simple and immediate management of all the 
processing parameters becomes essential. The 
knowledge of all the process variables, related to 
the edges rather than glues or tools, is determinant. 
What's the role of these elements for the final 
result, for the functions that the machine must 
and can execute? 
"There must be full cooperation among all the 
elements", Cernoia said. "We constantly collab-
orate with edge, glue and tool producers, 
allowing us to develop together new ideas and 
show to the customer how to achieve the best 
results from our the edgebanding cells". 
 
Technical seminars are more and more often the 
key to Scm's customer relationships, because 
the performance is important, but in order to 
achieve the best result, you have to know how to 
exploit them best, know each detail, know how to 
evaluate all the potential. 
It is no longer conceivable to leave the customer 
with a screwdriver and hope he will manage: a 
different system is needed, to support him with 
the optimization of his production processes, 
acting in such a way that all the elements involved 

can mix with each other to achieve the final desi-
gned or desired result, in line with the latest 
trends from the market. 
 
In this respect, in the three-day open house at 
Scm, several moments and events were dedicated 
to professional education and, in collaboration 
with different partners (including Henkel, Gruppo 
Mauro Saviola, V linge, Alpi, Rehau, Riepe, Leitz, 
Threespine and Kleiberit), allowed to focus four 
specific areas: "Threespine click furniture tech-
nology", discussing new technological solutions 
devised by Scm to simplify furniture assembling; 
"Ecologic furniture", with demos and focuses 
on edgebanding using veneer edges and 100 
percent recycled panels and "Slimline Scm" sy-
stems for zero glue bead; “Future of 
polyurethane glues”, with a strong focus on the 
use of less harmful glues and better management, 
to minimize emissions and waste; “New edge 
trends”, including decorative edgebanding so-
lutions with fascinating effects on the panel, such 
as "Crystal Decor", a peculiar surface treatment 
that delivers an intriguing glass effect to the pa-
nel. 
 
"We have created the slogan "On the Leading 
EdgeBanding" to convey a message as clear 
as possible: we want to provide innovative edge-
banding solutions. At the event, that was ad-
dressed to a specific target, the highest end of 
the market, we had positive feedback from a 
significant number of Italian and international 
companies representing the big furniture industry, 
with an international renown” Cernoia added. 
"The range of solutions we have shown proves 
our technical level and the big potential of the 
new line of Scm cells".  
It's continuous innovation, but also exclusive 
know-how, that in 2020 will celebrate seventy 
years of experience and effective business in the 
market, in Italy and abroad.  
The event in Thiene was strongly focused not 
only on end customers, but also on the international 
sales network.  

"The Smart Days came after a day sharing all 
the key strengths of the "stefani cell" range 
with the Scm international sales network, to 
complement the high technology of these new 
solutions with accurate, capillary and leading-
edge service," Fabio Cernoia concluded. 
 
The event was also attended by Luigi De Vito, 
Scm Division Director. "These new edgebanding 
systems for Batch 1 – De Vito said – prove our 
capacity to generate high-quality and sustainable 
innovation for companies that look for advanced 
and flexible solutions for their production process. 
We wanted to share these solutions right where 
they take shape, in the Scm site in Thiene, re-
cently expanded to three thousand square 
meters to offer leaner and more performing 
production lines and areas”. 
De Vito's speech closed with a toast to the com-
pany and their customers and best wishes to 
keep walking along a "flexible" route, adapting to 
the wind of change and leading to ever new suc-
cessful destinations. 
 

by Francesco Inverso 
 
 

          www.scmwood.com

Fabio Cernoia.
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CMB TURNS FIFTY
COMPANIES

A long story deep in Brianza, the decision to col-
laborate with the furniture industry, a vocation for 
logistics and handling: for Costruzioni Meccaniche 
Barzaghi an anniversary which is an opportunity 
to confirm their choices ... 
Angelo Barzaghi started it all in 1969, when he 
decided to take a new direction and start his own 
business, setting up Cmb (Costruzioni Meccaniche 
Barzaghi) in Verano Brianza. It started out as an 
electromechanical workshop producing railway 
coach lighting fixtures and lanterns, soon becoming 
an official supplier of the Italian national railways. 
“We approached furniture a few years later – 
said Maria Grazia Barzaghi – when my father 
received more and more requests from Brianza 
furniture makers to start automating their pro-
duction process. Since then, building systems, 
plants and equipment for furniture production 
has become our specialty". 
As it often happens in Italy, the business gradually 
involved the entire family. Maria Grazia joined the 
company when she was very young, immediately 
after graduating in accounting. A few years later 
came Alberto, engineer, who quickly became 
engineering manager; and then Andrea, now 
production and purchasing manager. 
 
“We have a few peculiarities, indeed”, Maria 
Grazia said. “We are strongly focused on logistics 
and handling, especially in the furniture business, 
mostly offering custom solutions: we don't have 
a catalog, we build each solution – whatever it 
is – exactly like the customer wants it, designed 
and made for a specific use or location. Over 
fifty years, we have made all sort of things and 
I can really say that all companies in Brianza 
had some of our products. Back then, customers 
were mainly focused on "productive" machinery 
and left it up to us to link one machine to 
another, so as to optimize the working process. 
As time went by, then, all-inclusive lines started 
to appear in the market. And while initially our 
partner were end users exclusively, today we 
actively collaborate with other OEMs”. 
 
Was it a difficult change? 
“I wouldn't say so”, Alberto Barzaghi said. “It is 
the natural outcome of a demand that already 
existed at the time of our father, and that has 
come to the forefront year after year. Working 
as subcontractors or indirect suppliers – choose 
the definition you prefer – we have grown and 
expanded our portfolio of solutions, which is 
currently a key topic in view of the evolution of 
joinery towards increasing automation. Today 
we are a team of fifteen people generating 2 
million euro revenues, partially deriving from or-
ders of end users. Like my sister Maria Grazia 
said before, we have been collaborating with 
some customers for decades, we know them 
very well, they know us very well, and they 

know our machinery and our way of working. 
We design, build, put fifty years of experience 
into the search of solutions to enable modern 
machinery to achieve certain results without 
"bottlenecks". “We know very well who we are, 
what our potential is. We know our limits, and 
even more, what is important for us: we have no 
delusions of greatness, we don't want to be dif-
ferent from what we are, and in this dimension, 
in this way of being an enterprise, we feel com-
pletely at ease...We have been going through 
many transformations and we are part of a pro-
cess where the machine is no longer at the 
core. The key element is the desire of the cus-
tomer, of the user to produce the way they 
prefer, with a process that enables them to 
achieve the desired result". 
 
Let's talk about machinery: what's your battlehor-
ses? 
“We have been working with different manufac-
turing companies”, said Andrea Barzaghi, 
“inside and outside the furniture industry. We 
have solutions for the metalworking industry, 
with feeding units for sheet metal satin finishing 
lines, for the production of pvc, ppe, beehive 
and other types of panels, including conveyors, 
stackers and tipping units. For a long time now, 
implementing our solutions with articulated 
robots, we have approached the automotive in-
dustry, not only with handling solutions, but also 
for quality control, detail assembling, supported 
by modern vision systems. Back to the wood 
industry, we have some experience in developing 
solutions for veneering applications. The same 
for rotary cut veneer, for which we design elec-
tronic centering units, cutters, conveyor lines 
and vacuum unloaders. For the "joinery" sector 
we have an entire range of solutions for the effi-
cient feeding of production lines". 
 
“It's not always easy”, added Alberto Barzaghi, 
"we do everything in house, from design, to 
construction, to assembling. We turn the initial 
concept into a working device. In this way we 
have total quality control on our solutions, we 
can meet any requirement, manage schedules, 
choose our priorities. Maybe this working method 
is too challenging for others, but for us it means 
we have always been able to manage customer 
relations at our best, knowing how to respond 
to their questions, being confident about the 
quality of what comes out of our halls". 
 
“Do you know how we celebrated our fiftieth an-
niversary?”, asked Maria Grazia Barzaghi. “We 
awarded the people who help us every day in 
our business, our travel mates. We took all our 
employees and their families on the Garda lake, 
to Bardolino, for a weekend. We spent two days 
like a group of "old friends", visiting the town, a 
wine shop in Franciacorta, relaxing in a spa, 
eating together and celebrating during the gala 
dinner. We did not consider other options, we 
wanted to celebrate such an important milestone, 
so meaningful, with those who have been with 
us through all this time". 

by Luca Rossetti 
 

 
 www.cmbmeccanica.com

BOTTENE, A STORY 
THAT LOOKS INTO THE FUTURE
A long story started in 1932, but most 
of all the determination to manage 
the necessary development to be 
successful in the future years, a stra-
tegy that has been deployed for some 
time now by Bottene in Schio, near 
Vicenza. Also in the promising busi-
ness of wooden houses. 
“The story of our company is the 
story of my life: I was born 72 years ago, in a 
flat above the workshop, which is just a few 
years older… 88 to be accurate!" A smile was 
the opening act of our meeting with Giorgio Bot-
tene, co-owner of the same-named company in 
Schio, producing cross-cut and optimizing saws, 
offering a catalog that has expanded over the 
years. “Bottene has always been a synonym for 
cross-cut saws, this is the technology that has 
made us famous worldwide. However, since 
2012, we have changed our vision and expanded 
our scope with a project to develop our business 
beyond woodworking. We have a long story, 
we have grown much and we have acquired 
significant experience. My father worked in a 
foundry when he was young: he was skilled 
and he even worked on the "Picchiatelli", the 
famous German bombers "Stuka", which were 
also adopted by the Italian royal air force in 
1939. He learned to use the gauge, to work on 
machinery in years when all Italian were farm-
ers…Our business expanded until the end of 
the first decade of 2000, until the crisis we all 
remember: suddenly, we realized that there was 
no market for our machines, no matter how 
good, and if we wanted to keep our business 
volumes, we had to expand our product range 
and go bigger. We held on strong, and we soon 
realized that, while Italy was too narrow for us, 
approaching the whole world was too risky. So 
we decided to step into markets where we knew 
we had a chance, starting from Brazil. 
It was a useful experience, as we became 
familiar with different methods and techniques, 
we developed new technologies, we used new 
vision systems to boost the performance of our 
machines. We acquired Spanevello, renowned 
all over the world for their planers, and more re-
cently Zimac, focused on automation and 
robotics, a domain that we have identified as 
critical sooner that other competitors and that 
has enabled us to become leaders in wooden 
house technology". 
 
You have always been very keen on automation, 
on workpiece handling… 
"We have always known this was an essential 
pillar to achieve certain levels of production ca-
pacity. About ten years ago, we established 
Bottene Automazioni, involving other companies 
and then acquiring their technology. Let me tell 
you that we have been pioneers in many senses: 
as you know, our territory is rich of companies 
in the wood industry and we have always worked 
to develop relationships, partnerships to deal 
with bigger organizations. This approach has 
resulted into different collaborations that proved 
us right, and as I said before, we also had the 
opportunity to acquire and master new technol-
ogy: today, we can take a piece of wood, feed it 

into one of our machines, push a button 
and get a top quality product". 
 
What's your latest achievement? 
“We have poured our know-how into an 
interesting line for pallet production, a 
real “high-automation cell”, ideal for those 
who want to produce even small batches 
with technologically advanced solutions. 

Let me explain better: in the pallet industry, big 
volumes are the rule, which justify investments 
in big plants with high automation levels. This 
normally excludes companies that produce 
smaller batches and must rely on conventional 
processes. We have adopted a new approach 
and succeeded in developing a cell where a 
robot takes over most operations, achieving a 
"very automated" process! This is just an example 
of the vision that has opened new roads: if you 
increase quality, you can aim higher, you can 
approach new customers beyond your usual 
target, you can step up from small local com-
panies to global "big brands". If the "value" of 
customers improves and demand increases as 
a result, expectations, design requirements and 
responsibilities also increase. In the past three 
years, our revenues have grown by 45 percent, 
getting close to 10 million euro. A jump forward 
that has forced us to think about our future...". 
 
… and complexity inevitably grows… 
“…and not only: I mentioned Brazil, which is 
our top destination, where we are definitely the 
biggest suppliers of crosscut plants. Our success 
has alarmed many competitors, including a 
global giant that has literally declared war, 
starting a battle royal based on price. I will not 
say more, except that these methods cause 
damage that can hardly be solved, but all I 
want to say is that we see this attack as a 
recognition of what we are, of our value. We are 
a small business, I repeat: we have 24 employ-
ees, but in the Vicenza district we have created 
a network so that we can rely on supplies man-
aged with utmost accuracy by our technical 
department. Over the years, we have built a 
network of suppliers that enables us to achieve 
significant results although our team is not so 
large. The greatest asset for a company is 
people, human capital: our engineers are the 
drivers of our growth. It is essential to be willing 
to make new things… All we do, we do it with 
an eye to the future.. The world keeps changing 
fast and only those who can adapt will survive. 
Technology vendors must go one step further 
than anyone else... I can say that small and 
medium business still have a chance, because 
they have innovation skills and creativity that 
you cannot find elsewhere. In recent months, 
we have finalized a multi-ripsaw with moving 
blades, which demonstrates our flexibility and 
the opportunities that you can find in many 
areas. I don't know who is going to win all these 
challenges in the future, but I am sure we are 
not going to lose…". 

by Luca Rossetti 
   
    www.bottene.it 

 
 

The 50th anniversary cake and the Cmb team. The three owners: left to right, Andrea,  
Maria Grazia and Alberto Barzaghi.

Giorgio Bottene.

A historical picture: Giorgio Bottene  
with his father, the founder Luigi Bottene.A view of a portion of production areas.
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INNOVATION

INNOVATION: BIESSE SET THEIR EYES ON THE FUTURE 

Twenty years together and the desire to carry 
on with a clear goal in mind: never stop in-
novating. Paolo Tarchioni, Ceo Assistant and 
Innovation Director, tells about Biesse and 
their plans for an innovative future. 
 
Twenty years in the company, back in 2015 after 
going different ways. A reunion pursued by both 
parties with a clear goal in mind: support the 
Biesse innovation project.  
Paolo Tarchioni is now a key figure in the Pesa-
ro-based company, with a clear role: Ceo assistant 
with a license to innovate. Innovation is the key to 
keep moving along the road of success for a 
company like Biesse, that wants to be always a 
market leader. Innovation is an easy word, after 
all, but at the same time tremendously and intri-
guingly complicated. 
 
What does it mean to be in charge for innovation 
in an organization like Biesse? 
"Biesse has always been an innovative company, 
an innovation driver for products, processes 
and work organization. It's a business that never 
stops, we keep looking for new ways. In recent 
years, our most innovative project has been 
"Sophia", an IoT platform developed in collabo-
ration with Accenture to improve machine-to-
customer communication, sending notifications 
and alarms to our service so that we can take 
proactive action and increase the productivity 
of our customers. Furthermore, by collecting 
data about equipment operation, we can analyze 
plenty of information to improve and optimize 
machine operations. This solutions has given 
us an edge on our competitors. This challenge 
involves Europe and the whole world, we must 
reaffirm our expertise, our vision of processes 
for wood, glass, stone and composites, which 
represent the core business of our group".  
 
There's much talking about the need of a common 
language for all machines… 
“A project like the “Opc Ua” consortium, pro-

moting a communication standard for “Industry 
4.0” equipment and involving all major players 
in the woodworking industry, will definitely be a 
huge step forward to streamline process man-
agement. We are strongly committed to being 
"vertical" in customer data management, so that 
we can offer a better all-round service…“Sophia” 
is an integrated systems that responds to cus-
tomer requirements to improve the functionality 
of their machines and their user experience, 
while substantially reducing downtime. Smart 
connectivity also means that you can identify 
possible soft spots in operations and help cus-
tomers make the most of the technology they 
have adopted. As a result, Biesse is strongly fo-
cused on customer care, even accepting the 
risk – Tarchioni added with a smile – to sell one 
machine less because the customer is more 
satisfied and we help them exploit their equipment 
fully. After all, it is increasingly clear that customers 
demand more experience, stronger "commitment" 
from technology vendors… it's an experience 
in becoming, because we innovate every second 
and our proposals are constantly evolving”. 
 
Such constant evolution generates questions: 
where are you aiming? Where do you find inspi-
ration to innovate? 
“We have strong partnerships, but inspiration 
always comes from customers and from the 
situations they experience every day. I believe 
we can talk about technological solutions that 
raise the bar and are also getting into small 
workshops. The hardest part of the story is to 
tell about our solution, to illustrate it to potential 
users, but when an entrepreneur, even a "small" 
one, realizes the benefits it brings, then it all be-
comes easier. And no matter how far you can 
go, there are still margins for improvement and 
problems to solve. I repeat: we are often con-
fronted with the fact that our machines keep im-
proving, thanks to machine learning algorithms 
that learn from mistakes. Let me stress that mis-
takes are essential to improve, to tune up a pro-
ject, an idea, a solution. 
When we work on a new machine, we always 
take it to the limit, we submit it to maximum 
stress to see how the entire system affects the 
final result, the finished product. This requires 
to optimize both the mechanical parts and the 
"brains", with a continuous implementation pro-
cess that requires the ability to read and under-
stand all available data". 
 
What's the most difficult part for this type of inno-
vation? 
“It's the workflow, the organized process, planning 
consistently with your strategy, these things 
cannot be taken for granted, it's not as easy as 
it seems. You have to think about the entire pro-
cess rather than each production department. 

With this approach you can put machines and 
systems in the best operating conditions....  
The level of difficulty changes from hardware to 
software.  
"The soul of these machines has changed, it's 
no longer the hardware. Now the software is the 
core of evolution and its role is really important". 
 
The market is going into this direction, the main 
hindrance is machine-to-machine communica-
tion… 
"This is a transition that started long ago, not a 
revolution of the present time. We can say we 
have been going into this direction for twenty 
years. Now the situation is clearer, as if a season 
has closed and a new one is opening. Even 
joiners working in small workshops feel the 
need to have structured information to manage 
their business.  It's a change of perspective 
that also changes a company's approach to re-
search and urges to look for new ways. “In this 
context, the goal of innovation is simplification. 
We are constantly committed to enabling cus-
tomers to use machines and tools as easily as 
possible. Such technological change will bring 
about a transformation in the industrial domain, 
which is more and more digital". 
 
What about privacy and data protection? 
“Meeting customer demands also means pro-
tecting their privacy effectively. We know very 
well that the industry will be the next target of 
hackers. To improve IT security, we have been 
to Israel, they are real masters in security appli-
cations, so we wanted to learn from the best to 
avoid any risk. We believe this change will hap-
pen, so we are ready to react. This is also inno-
vation: ensure secure and controlled connectivity 
to customers, preserving them and ourselves 
from any risk”. 
 
This proves that innovation has grown far beyond 
hardware… 
“Actually, we are not looking at software only, 
we are also working on technology and hardware. 
Loading and unloading systems to feed a ma-
chine, for instance, are key elements for inno-
vation and encourage us to constantly develop 
the machine and all the surrounding elements, 
turning it into a real “complex system”.  
So, innovation involves software and hardware, 
but is more and more focused on customer, pos-
sibly “…with an app that sends notifications 
when the edge coil runs out, for instance, or an 
aggregate requires urgent maintenance. It might 
seem little, but these are actually significant im-
provements".  
 
Italy beats Germany 4-3: we have always been 

full of sacred owe before German technology, 
but now we have narrowed the gap, haven't we? 
"If we talk about machines, technology and sys-
tems, I would say there is no gap to bridge. Un-
fortunately, in other areas it's a hard fight, 
because the "country systems" are totally different. 
The Calenda act (the Industria 4.0 law written in 
2016 and enforced one year later, editor's note) 
was excellent and very helpful, but it came 
three years after the German consortium had 
launched a number of measures, and R&D 
spending is 1.3 percent of Gdp in Italy and 2.8 
percent in Germany, more than double. I believe 
that the "Italian industrial system" should stand 
together, institutions and companies". 
 
You are committed in different industries, wood, 
glass, stone, plastics and composites: where do 
you see more space for innovation? 
"It's not easy to say, it's hard to rank different in-
dustries, it also depends on the size of our divi-
sion, on the "power" we have in each area. We 
feel that all these sectors are looking for some-
thing new, so they all have favorable conditions 
for innovation: it's up to us as a company to 
identify the right moment and invest in the most 
effective way". 
 
What about people? 
"People are always at the core. I see humanizing 
robots rather than robotized humans”. Such 
humanization will necessarily be driven by the 
skills of employees: “With Biesse Academy we 
have strengthened our commitment to education 
and training. it's a major investment, entirely 
dedicated to developing the capacity of our 
operators”. 
 
Today, without innovation, what would be the 
meaning of manufacturing?  
“Nothing matters without innovation. The world 
is running fast and innovation is a priority for 
everyone... You need a long-term vision and 
strategic plans. We cannot stop”. 
Ultimately, innovation means to keep changing 
and, each time, even after successful results, re-
consider all your options and find a new way. 
Standing still, in a market that keeps moving, can 
be lethal. Even for an organization like Biesse. 
“Innovating is tough, but motivating. You need 
a clear route and sailing skills", Tarchioni con-
cluded. 
Paolo Tarchioni and Biesse Group know this, and 
that's why they never stop looking ahead. 

       by Francesco Inverso 
 
 www.biesse.com 

 
 

Paolo Tarchioni.

INSIDE BIESSE 2019 
From 3 to 5 October, the traditional autumn 
event “Inside Biesse” took place at the Biesse 
campus in Pesaro, offering an in-depth analysis 
of the latest wood industry trends. 
In a five-thousand-square-meter showroom, 
the customers of the Pesaro-based company 
could see forty machines in operation, including 
“Rover” machining centers with new FPS 
(Feedback Positioning System) worktables, 
“Akron”, “Stream” and “Jade” edgebanding 
machines, “Selco” panel saws, the full range 
of “Skipper” and “Brema” drilling machines 
and the latest “Opera” sanding machines and 
“Winner” and “Winstore” handling systems. 
   
This three-day open house was a major op-
portunity for Biesse to show their "factory of 
the future" concept, an increasingly connected 
organism where innovative solutions are the 
link between man and machine.  
 

Besides machinery, the showroom also hosted 
a number of workshops presenting the future 
guidelines according to Biesse, namely digi-
talization (the starting point of a new digital 
factory) and robotization. Such progress cannot 
exist without people. "In Biesse, we believe in 
the added value that man can bring to techno-
logy," said Federico Broccoli, wood division 
director. Collaboration between man and ma-
chine is essential and, according to Biesse, 
is the foundation to build the factory of the fu-
ture.
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Primary processing

ANGELO CREMONA spa 
Viale Lombardia, 275   I-20900 Monza (MI)  
phone +39 02 660381 - fax +39 02 6603825 
www.angelo-cremona.com 
mailbox@angelo-cremona.com 
 
Machinery and services for plywood  
and sliced veneer production.  
Peeling lines, dryers, presses and finishing  
lines; horizontal, vertical and rotary slicers,  
press dryers and clipping lines.

B.F.B. di Bortoluzzi Gualtiero & C. snc 
V.le del Lavoro,27 - Zona industriale Paludi  
I-32010 Alpago (BL)  
phone +39 0437 989208-685 
fax +39 0437 989157 
www.bfblegno.it - info@bfblegno.it 
 
Machines and plants for primary and 
secondary processing of wood: debarking, 
cutting, selection and sorting of logs,  
complete sawmill collection, sorting and 
stacking of sawn timber, storage processing, 
special processing of varius kinds of 
semimachined products, production of wood 
for carpentry, preparation and handling of 
logs for plywood plants.

Crossing-cutting lines

CURSAL srl 
Via Bradolini, 38/a   I-31020 San Fior (TV) 
phone +39 0438 400963  
fax +39 0438 401851 
www.cursal.com - info@cursal.com 
 
Cursal is the best specialized company that  
offers a vast range of wood cross-cut saws 
accessories for small and medium to large  
cross cutting sections. Cursal designs, builds  
and installs machines selecting the best  
materials available in the market.  
Automatic optimizing saw lines, accessorized 
manuals and automations: there are standard 
turnkey plant solutions as well as customized 
solutions, result of a constant cooperation with 
the best partners of the industry.  
True specialists from the industry with over 
thirty years’ experience are ready to help the 
customer ensure the best price-quality ratio. 
Stop looking for!

Secondary processing

BIESSE spa 
Via della Meccanica, 16   I-61122 Pesaro (PU)  
phone +39 0721 439100 - fax +39 0721 453248 
www.biesse.com - sales@biesse.it 
 
The Biesse product line includes cnc work  
centres, manual and automatic edgebanders, 
squaring/edgebanding machines, panel sizing  
centres, calibrating and sanding machines,  
routers, throughfeed boring and inserting  
machines, material handling equipment  
and turnkey plants.

DE STEFANI VALERIO & C snc 
Via M.P. Virgilio, 16 
I-20833 Birone di Giussano (MB) 
phone +39 0362 310914 - fax +39 0362 310915 
www.destefanimacchine.com 
info@destefanimacchine.com 
 
For over 30 years, De Stefani designs  
and manufactures sanding machine  
for panels edges and profiles.  
Single or double sided edge sanding  
machines equipped to sand flat  
and shaped edges on raw or lacquered panels. 
Combined machines for panel edges foiling. 
Edge Buffing and polishing machines  
for High Gloss finishing panels.  
Profile sanding-denibbing machines equipped 
with abrasive belt or wheel to sand raw  
or laquered mouldings. Angle profile gluing  
and assembling machines for door frames. 
Double end profile cutting machines.

PUTSCH-MENICONI spa 
Via Irlanda, 1   I-53036 Poggibonsi (SI) 
phone + 39 0577 90311 - fax + 39 0577 979335 
www.putschmeniconi.com 
info@putschmeniconi.com 
 
Manual and automatic vertical panel saws for 
cutting wooden panels, plastic and acm 
products. Welded steel frames, to grant 
rigidity and precision.  
Special applications allowing the possibility to 
make also grooving on sandwich panels for 
folding. Automatic horizontal beam saws with 
many different configurations accordingly to 
the panel sizes and thickness requirements. 

VEBA MECCANICA srl 
Via Emilia, 1678   I-47020 Longiano (FC) 
phone +39 0547 54323 - fax +39 0547 54029 
www.veba.it - info@veba.it 
 
The product range is wide in the sector  
of traditional woodworking machines: 
thicknessing planers, surface planers,  
combined surface-thicknessing planers,  
circular saws, spindle moulders,combined  
saw-spindle moulder, universal combined 
machines, band-saws. 

SCM GROUP spa 
Via Emilia, 77   I-47900 Rimini 
phone +39 0541 700111 - fax +39 0541 700232 
www.scmgroup.com 
scmgroup@scmgroup.com 
 
Woodworking machinery: the widest range  
of products.

Surface finishing

CEFLA FINISHING GROUP 
Via Bicocca 14/c   I-40026 Imola (BO) 
phone +39 0541 653441 - fax +39 0542 653444 
www.ceflafinishinggroup.com 
cefla.finishing@cefla.it 
 
Cefla Finishing Group worldwide leader in the 
finishing of wooden, plastic and non-ferrous 
material products designs and manufactures 
turnkey painting and wrapping lines for the 
wood, glass, metal and plastic industries, 
tailored on customer needs and requirements.

CMA ROBOTICS spa 
Via Pier Paolo Pasolini, 35/15 
I-33040 Pradamano (UD) 
phone +39 0432 640172 - fax +39 0432 640018 
www.cmarobotics.com - info@cmarobot.it 
 
Company specialized in fulfillment  
of robotized solutions for painting chairs,  
tables and assembled furniture, panels,  
windows and doors.

ELMAG spa 
Viale Elvezia, 35   I-20052 Monza (MB) 
phone +39 039 23611 - fax +39 039 328202 
www.elmag.it - info@elmag.it 
 
Lacquering and printing lines for furniture  
panels, hardboard, mdf or chipboard panels, 
doors or parquet flooring with roller  
or curtain coating technology and uv or hot air 
drying systems. Automatic and robotic spray 
lines with vertical dryers, flat or uv dryers.  
Lacquering and printing on coils.

SALVADOR - SOLIDEA srl 
Via dell’Industria, 15  
I-31020 San Vendemiano (TV) 
phone +39 0438 777096  
fax +39 0438 778282 
www.solidea - salvador@solidea.it 
 
Our mission: to be the skilled leader in 
optimizing saws for innovation, quality, 
technology, price and service!  
Pushing optimizing saws; angular cutting 
optimizing saws; high speed optimizing saws; 
cross cutting saws 

GIARDINA GROUP 
Via V. Necchi, 63   I-22060 Figino Serenza (CO)  
phone +39 031 7830801- fax +39 031 78165 
www.giardinagroup.com 
info@giardinagroup.com 
 
Finishing plants for the furniture  
and construction industry with application  
by spray, by roller coaters and curtain coaters  
and drying by Uv dryers, vertical dryers,  
linear dryers with microwaves technology.  
Complete finishing plants for doors  
and windows. Spray booths. 

TECNOAZZURRA srl 
Via del Tesoro, 210   I-47827 Verucchio  
Fraz. Villa Verucchio (RN) 
phone +39 0541 678225-0541 678078 
fax +39 0541 671144 
www.tecnoazzurra.it - info@tecnoazzurra.it 
 
Industrial painting machines as dry painting 
booth, water painting booths, pressurising 
painting system and suspended transport lines.

RS WOOD srl 
Via Achille Grandi 38  
I-47922 Viserbella di Rimini (RN) 
phone +39 0541 736265 fax +39 0541 732084 
www.rswooditaly.com - info@rswooditaly.com 
 
Wide range of traditional woodworking 
machines for panel and wood processing. 

EPISTOLIO srl 
Painting Robot Division 
Via Piemonte, 120   I-21100 Varese (VA) 
phone +39 0332 212692 - fax +39 0332 223666 
www.epistoliorobot.com - info@epistolio.com 
 
Epistolio srl – Painting Robot Division,  
with a 20 years experience in developing  
and constructing anthropomorphic  
and cartesian robots – offers a comprehensive 
range of complete solutions for automated 
industrial painting applications in the  
woodworking industry.

CONTACTS

PRIMULTINI srl 
Viale Europa, 70   I-36035 Marano Vicentino (VI) 
phone +39 0445 560333 
fax +39 0445 560334 
www.primultini.com - info@primultini.com 
 
Machines for woodworking and equipment 
for sawmills. Vertical and tilted bandmills, log  
carriages with variable axis, log carriages with 
independent headblocks, tandem bandsaw  
headrings, chipping canter, traditional resaws,  
double resaws. Multiple ripsaws, manual  
and automatic edging lines, working centres  
with circular blades. Log profiling equipment. 
Complete, high-production plants for sawmills. 
Saw servicing equipment.

MARIO ZAFFARONI & FIGLI srl 
Via Centro Industriale Europeo, 24  
I-22078 Turate (CO) 
phone +39 02 9688453   fax +39 02 9682718 
www.zaffaroni.com - info@zaffaroni.com 
 
Panel processing machines and plants.  
Special multi-blades panel saws, longitudinal 
milling machines with rollers feeding, working 
centres for the “Folding” technology, flooring 
industry technology, doors,modern furnishing 
industry technology.

COSTRUZIONI MECCANICHE  
MODESTO NINO srl  
Via Ciro Di Pers 68  
I-33030 Majano (UD) 
phone +39 0432 959036  
fax +39 0432 959036 
www.modesto.it - info@modesto.it 
 
Our production of woodworking machines: 
edger, cross-cutter.

COMEC GROUP srl 
Via Cascina Rinaldi, 39 
I-33048 S. Giovanni al Natisone (UD) 
phone +39 0432 756282  
fax +39 0432 757591 
www.comecgroup.it - info@comecgroup.it 
 
Comec Cncwood, multi-spindles working  
centers with working head support columns  
with transvertal movement. 
Comec Technology, special machines  
and systems for high productive processing. 
Camam, special machines for the production 
of chairs and tables. 

Xylon INT_06_19.qxp_Mastro_Tabloid  28/01/20  16:05  Pagina 14



XYLON INTERNATIONAL  15 November-December 2019

Tools and auxiliaries

FAPIL srl 
Via A. Locatelli, 51/A   I-24019 Zogno (BG) 
phone +39 0345 91179 - fax +39 0345 92726 
www.fapil.it - fapil@fapil.it 
 
Since 1959, Fapil’s mission has been to design 
and build cutting tools for machining wood, 
board materials and plastics.  
Specialists in cnc tooling.

FINK srl - Woodworking tools 
Via G. Giusti, 15   I-20900 Monza (MB) 
phone +39 039 386961-2 - fax +39 039 361458 
www.finktools.com - fink@finktools.com 
 
Since 1924 Fink produces complete sets  
of tools for windows, helicoidal cutterheads, 
cutterheads for profiled kinves, cutters in Hw 
welded, circular saw blades, dia tools, boring 
bits, solid carbide routers, tools for cnc  
trimming hoggers. 

SISTEMI srl UNIPERSONALE 
Via Montanelli, 70   I-61122 Pesaro (PU) 
phone +39 0721 28950 - fax +39 0721 283476 
www.sistemiklein.com - info@sistemiklein.com 
 
Tools for wood-alu and plastic material 
working. Tools for automatic boring machines, 
router bits and collet chucks for cnc router 
machines. “M. Conti” measuring devices for the 
woodworking industry. Special accessories for 
hobbysts, craftsmen and small industry.

Lacquers

INDUSTRIA CHIMICA ADRIATICA spa 
Via Sandro Pertini, 52 
I-62012 Civitanova Marche (MC) 
phone +39 0733 8080 - fax +39 0733 808140 
www.icaspa.com - info@icaspa.com 
 
Ica group founded in 1971 is one of the  
leading European industrial companies in the 
production and commercialization of coatings. 
The high specialization in eco-friendly paints 
and the careful analysis of the Italian and 
international trends in the design world mean 
that Ica Group is now considered a real partner, 
capable of supporting the customer not only 
from technical and production point of view 
but also for its ability to consistently deliver 
new creative ideas. 

Software

DDX Software Solutions 
Via G. Donizetti, 109/111  
I-24030 Brembate di Sopra (BG) 
phone  +39 035 621093 - fax +39 035 333723  
www.ddxgroup.com  info@ddxgroup.com 
 
Ddx develops Cad/Cam/Cim software solutions: 
EasyWOOD for panel and solid wood 
machining using 3, 4 and 5 axis; EasyBEAM for 
structures, houses, walls, beams, rooves, 
gazebo, etc.; PowerSTAIRS for staircases design 
and manufacturing; PowerWIN for any kind of 
windows, french doors, internal doors, entry 
doors and shutters.

UTENSILTECNICA srl 
Via Ca’ Giorgino, 2   I-47837 Montegridolfo (RN)       
phone +39 0541 855202 - 0541 855274 
fax +39 0541 855255 
www.utensiltecnica.com 
utensiltecnica@utensiltecnica.com 
 
Since 1973, Utensiltecnica designs and  
manufactures tools in hard metal and diamond 
for woodworking machinery, aluminium and 
PVC. The company manages both the 
production of standard tools and customized 
solutions, thanks to technical qualified 
personnel, research and continuous 
investments in technology. In addition to the 
production, the company offers the sharpening 
service for diamond tools. 

Handling  
and commissioning

CASSIOLI srl 
Place Guardavalle, 63  
I-53049 Torrita Di Siena (SI) 
phone +39 0577 684511- fax +39 0577 686084 
www.cassioli.com - info@cassioli.com 
 
From over 40 years we propose integrated 
solutions in material handling and industrial 
automation sector. Highly personalisable and  
specific systems for furniture assembling, the 
automatic storage and the handling.  
Automatic warehouses, lazer guided vehiculs 
(lgv), robotized islands, conveyors, sorter 
systems, assembling lines, tilting units, 
management softwares.

Dust extraction  
systems and filtration

CONTROL LOGIC srl 
Via Ennio, 25   I-20137 Milano 
phone +39 02 54100818 - fax +39 02 54100764
www.controllogic.it - controllogic@controllogic.it 
 
Spark detectors and fire extinguishing systems 
for industrial dust extraction systems.

Automation

CMA 2 Costruzioni Meccaniche Automazioni 
Via Pezza Alta, 28  
I-31046 Rustignè di Oderzo (TV) 
phone +39 0422 853770 
fax +39 0422 853992 
www.cma2.it - info@cma2.it 
 
Custom made machineries and automations  
for handling, assembly, storage and 
packaging.  
Paper pallet compose machineries, pallet 
protect machines with Made in Italy quality.

AAAAAAAA

AAAAAAAA

FAIRS
7-10 January 2020  
Heimtextil 
www.heimtextil.messefrankfurt.com 
• Frankfurt  (Germany) 
Furniture 
 
10-13 January  
Domotex 
www.domotex.de 
• Hannover  (Germany) 
Furniture 
 
13-19 January  
Imm Cologne 
www.koelnmesse.it/imm 
• Koeln  (Germany) 
Furniture 
 
17-21 January  
Meuble Paris 
www.maison-objet.com 
• Paris  (France) 
Furniture 
 
22-24 January  
MeM 
www.hfmexico.mx/MEMIndustrial 
• Mexico City  (Mexico) 
Woodworking technologies 
 
22-25 January  
Klimahouse 
www.fierabolzano.it 
• Bozen  (Italy) 
Building and architecture 
 
4-7 February  
Eurobois 
www.eurobois.net 
• Lyon  (France) 
Building and architecture 
 
6-9 February  
Bauen + Wohnen 
www.bauen-wohnen.co.at 
• Salzburg  (Austria) 
Furniture 
 
27 February - 2 March  
Indiawood 
www.indiawood.com 
• Bangalore  (India) 
Woodworking technologies 
 
6-9 March  
Vifa 
www.vifafair.com 
• Saigon  (Vietnam) 
Furniture 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
10-13 March  
Fimma Maderalia 
www.fimma-maderalia.feriavalencia.com 
• Valencia  (Spain) 
Woodworking technologies 
 
12-14 March  
Dubai Woodshow 
www.dubaiwoodshow.com 
• Dubai  (Uae) 
Woodworking technologies 
 
17-21 March  
Technomebel 
www.technomebel.bg 
• Sofia  (Bulgaria) 
Woodworking technologies 
 
18-21 March  
Holz-Handwerk 
www.holz-handwerk.de 
• Nuremberg  (Germany) 
Woodworking technologies 
 
28-31 March  
Interzum Guangzhou 
www.interzum-guangzhou.com 
• Guangzhou  (China) 
Woodworking technologies 
 
8-11 April  
Umids 
www.umids.ru 
• Krasnodar  (Russia) 
Woodworking technologies 
 
27-30 April  
Technomebel 
www.technomebel.bg 
• Sofia  (Bulgaria) 
Woodworking technologies 
 
19-22 May  
Woodprocessing 
www.galexpo.com.ua 
• Lviv  (Ucraine) 
Woodworking technologies 
 
26-29 May  
Xylexpo 
www.xylexpo.com 
• Rho  (Italy) 
Woodworking technologies 
 
26-29 May  
Interzum Bogotà 
www.interzum-bogota.com 
• Bogotà  (Colombia) 
Woodworking technologies 
 
10-12 June  
Afriwood 
www.expogr.com/afriwood 
• Nairobi  (Africa) 
Woodworking technologies 
 
 
 
 
 

the complete calendar on www.xylon.it
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WOOD
WORKING

THAT
MATTERS

26-29 MAY 2020 
FIERAMILANO ITALY

27th Biennial world exhibition for 

woodworking technology and

components for the furniture industry
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