
Po
st

e 
Ita

lia
ne

 sp
a 

– 
sp

ed
.in

 a
bb

.p
os

t. 
-4

5%
 D

.L
.3

53
/2

00
3 

(c
on

v. 
in

 L
. 2

7/
02

/2
00

4 
n.

46
) a

rt.
1 

- c
om

m
a 

1,
 LO

/M
I. 

   
 C

ep
ra

 - 
Ce

nt
ro

 d
ire

zio
na

le
 M

ila
no

fio
ri 

- 1
a 

St
ra

da
 - 

Pa
la

zz
o 

F3
 - 

I-2
00

90
 A

ss
ag

o 
(M

I) 
  €

18
,3

3 
   

CO
NT

IE
NE

I.P
.

IS
SN

 1
12

5-
74

58

“Made in Italy” for the Wood and Woodworking machinery Industry WorldwideMAY-JUNE 2014                        N. 3

FOCUS XYLEXPO





Double signal
speed control

Accelerometer

Bearings & Motor
temperature 
Monitoring

Remoted 
sensors set-up

Encoder

Quick Shaft-Kit
replacement

Fieldbus 
connection

ES951 TM

XYLEXPO 13-17 May 2014
Milan - Hall 3 no.L02 M01

More Value for Your Machine

2-Axis Heads
HS300 

Aggregate Units Boring Units

HSD SpA - Factory Headquarters

Piazzale Alfio de Simoni, s/n

61122 Pesaro, Italy

Tel +39 0721 205211

Fax +39 0721 205247
supporthsd@hsd.it
www.hsd.it

HSD Shanghai Co. Ltd

207 Taigu Road Waigaoqiao Free Trade Zone 

200131 Shanghai, China

Tel: +86 215866 1236

Fax +86 215866 1237

sales@hsd-china.cn

www.hsd-china.cn

HSD USA Inc.

3764 SW, 30° Avenue

33312 Fort Lauderdale FL, USA

Tel +1 954 587 1991

Fax +1 954 5878338

supporthsdusa@hsd.it

www.hsdusa.com

Te

ww

HSD Deutschland GmbH

Brückenstrasse, 32

D-73037 Göppingen, Deutschland

l +49 7161 956660

Fax +49 7161 9566610

supporthsddeut@hsddeutschland.de

w.hsddeutschland.de
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Since ever our products are a target for finishing 
in the world.

Quality, seriousness and service  are the strength 
of Giardina Finishing.

       

VIA V.NECCHI 63
22060 FIGINO SERENZA (CO) ITALY

ph. +39 031 7830 801
fax +39 031 7816 50

www.giardinagroup.com | info@giardinagroup.com
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Top Players Collection

ms is the leading brand in the field of tool hold-
ers for cnc machines for ironworking, wood-
working and marble working. 

Their production is focused on milling tools and en-
capsulates experience, technology, innovation and
quality in all its forms. During the processing
process, the company strictly meete all standards:
Din, Uni and Asme. At customers’ request, they can

also issue test cer-
tificates. Thanks to
the strong position
acquired over
decades of inten-
sive activity Ims is
able to act as a
protagonist in the
context of global-
ization of industry

and maintain its identity, its own brand along with
its operational autonomy.
Ims product range includes more than 20,000 stan-
dard codes products. Besides a varied range of
standard tools, they have the ability to produce spe-
cial design tools. The high quality and innovative
standards of  tool holders and ability to offer their
customers a wide range of personalized services
to satisfy every need and binding
them in time, are the main strengths,
which have always distinguished
them, and allow them to maintain a
leading position on the Italian and for-
eign markets.

Strong points are: Uni En Iso
9001:2008 certified company, max-
imum attention to quality, service
and after-sales support, maximum
safety, total reliability. ▲

IMS

www.ims.eu

I

THE LEADING
BRAND
IN THE FIELD 
OF TOOL 
HOLDERS FOR
CNC MACHINES
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Holzfreund water-based paint systems: a wide range of coatings and finishes for external use, which guarantee

a high level of protection to doors and windows treated.

Holzfreund water-based finishes, either clear or pigmented, guarantee moisture resistance, particular surface hardness

and exceptionally high adhesion, which are synonymous with durability and particularly beautiful colour.

Holzfreund paint systems, for use on household furniture and on the outside of doors and windows,

have obtained Catas Quality Award.

Kit Evergreen: a series of specific products for effective cleaning

and maintenance of the wooden and glass parts of doors and windows,

capable of guaranteeing beauty and durability.

The Evergreen Kit comprises: Bi-clean, a single product for cleaning

wood and glass - Re-vive, to revive wood - Ri-nova, paint for

touching up - Abrasive sponge - Microfiber cloth for cleaning -

Paintbrush.

Bark protects the wood and lives with it.

Kit Evergreen protects the beauty of wood.

Holzfreund prolongs the life of wood!

Zetagì Srl - Olmo di C. (VI) Italy
Ph. (0)444.228300 - Fax (0)444.228366
info@zetagi.it - www.zetagi.it
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Xylexpo, ready…go!

Acimall members at Xylexpo 2014

Uniconfort: biomass 
to produce wood pellets26

20

Friulmac: “Randomax Evo”27
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since 1995   

Versatility and completeness
with “Spazio3D” by Brainsoftware29
Pade: the clever way to produce29
Fresh air at Griggio!32
Tools “made in Zuani”36

“N-Pico” means “easy pellet”37

Italpresse: “Matrix”, 
the membrane press28
Casati Macchine:
“Linea 1000 Plus”28

Focus on XYLEXPO 2014
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37 Essetre: “Batch One” plant

Pessa Impianti: machines and
plants for the “reduction” of wood

Salvador: looking into the future…41

40

Sistemi: news at Xylexpo 201444

Maggi: “made in Italy” 
technology for craftsman48
T.O.P.: “Proxima” e “Next”49
Metal World: new projects49
Framar: two models at Xylexpo50

Pal: “Cleaning Tower”50

Omgatech: 
Optimizing saw “T 523 Opt”44
Masterwood: “made in Italy” 
is always in fashion47

51 Rekord: with “Topfix” more power
for window manufacture and quality

Uniteam and Fravol: 
“Let’s team up!”52

55 Superfici: the new 
automatic sprayer “Mini”

Casadei Busellato: 
the new “Jet Optima T5”

Imal: Xylexpo 2014 preview56

55

Mion & Mosole: 
industrial extraction system56

Eurostands, 
the ephemeral and more…58
Pagnoni: engineering 
and tailor made service62
Veba: the new model “Tm810”63
Vitap celebrate sixty years64
Saomad: door and 
window specialists68

Aliprandi: tradition and modernity57

Giardina: “Iner-Plus” technology57

72 Pneumax: innovation strategies
from process to product

Giessegi: “Be great!”
The partnership with Scm Group76
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n 2013, apparent consumption of woodworking ma-
chines and tools in Italy amounted to 500 million Euro
approximately. Of these, 350 were made-in-Italy
technology, while import was worth 150 million Euro.

On the contrary, Italian export, though decreasing, was
still remarkable, at more than 1,130 million Euro out of a
total turnover of 1,500 million.
These figures suggest a few simple remarks.
First, import: 150 million out of 500 represent 30 percent,
a physiological value in a mature market.
Second, export: more or less it account for 75 percent of
turnover, a significant share which ensures a surplus in
the industry trade balance close to one billion Euro.
After more than five years from the outburst of the worst
recession in the second post-war period, we can state
that the industry, though heavily affected, has resisted
and has found vital nutrients in export.
Next to the big industrial groups whose offer encom-
passes most woodworking technology, smaller busi-
nesses have emerged and established, addressing a
global niche of users and a market big enough to keep
working and making innovation, sometimes unperceiv-
able, but constant and consistent over time.
This is the background of the greatest technology exhi-
bition in even-numbered years, Xylexpo, that is cele-

brating its 24th event in Milan from 13 to 17 May.
The show comes just a little more than one month after
the Furniture Show, also held in Milan, which was a huge
success both for the exhibition offer, and most of all, for
attendance, evidence of some liveliness in the varie-
gated furniture and design world, with significant impact
also on woodworking.
Will Xylexpo be able to repeat, proportionally, the suc-
cess of the Salone and give the push that our industry
still needs to get finally past the negative cycle?
We think so. Technology on display will encompass all
segments, with several innovations, and the early sig-
nals for attendance are largely positive. For all our in-
dustry, Xylexpo may be the turning point, back to a
growth trend for the manufacturing industries that drive
the country’s economy.
Also Italianwoodtech will be there: visit us to exchange
ideas and opinions, and to find out how your magazine
can support you in your daily challenge with the global
markets.

Dario Corbetta
Editor
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XYLEXPO, A TURNING POINT?
WE BELIEVE SO!



news

SCM GROUP
A success "The Home Event"

“The Home Event” closed its doors on
the 2014 edition after six intense days
when operators, both loyal and new cus-
tomers, agents and retailers took to the
road on the tours organised to show off
the many skills of the Rimini Group in the
best possible way.
4,000 guests from 57 countries
thronged the “Scm Group Home” - a tor-
rent of people getting first-hand expe-
rience of more than 80 technological so-
lutions on display in the Rimini showroom
and at the Thiene premises and visiting
the group's production plants. Over
80,000 square metres of ideas, ma-
chines, solutions and technologies or-
ganised in four themed tours: the “Fur-
niture Tech Tour” for those who've
made furniture their business; plus the
“Doors & Windows” Tech Tour”, “Tim-
ber Housing Tech Tour” and “Crafts-
man Tech Tour”.
“The success exceeded even our most
optimistic forecasts”, said Andrea Au-
reli, Group Ceo. “We were expecting
2,000 guests, but more than double that
number turned up! A real source of sat-
isfaction for all of us: we wanted to show
what we are, the results of the long, in-
tense reorganisation of our work, our will
to look to the future with renewed opti-
mism. And that's what we did. Rimini, Vil-
la Verucchio and Thiene were the mile-
stones of a long journey within Scm
Group. We showed just how much

COMPANIES 
Grass strengthens management 

There are changes within the executive
management at two production sites of
the Grass Group: Mark Hámori as Di-
rector of Sales/Product Management
will reinforce Grass GmbH & Co.KG in
Reinheim (Germany). André Scheidt is
the new Managing Director at the

Grass Hetal plant in Alpirsbach (Ger-
many). In this way Grass, known for its
high-quality and innovative movement
systems, is reinforcing its focus on the
product areas of hinge, flap and cor-
ner-cupboard systems as well as cup-
board hangers. ■

technology - and what type - we can sup-
ply in all the woodworking sectors. And
we did it ourselves, here in our home, all
together. I feel that this reveals a strong
message about our will to carry on our top
class work throughout the world”.
And not forgetting the fruitful liaison with
the Milan Furniture Exhibition, linked
with the event thanks to involvement of
Scm Group in the stands of many pres-
tigious customers like Riva 1920 - the de-
signer of the Pace horse that became the
icon of The Home Event, but also a part-
ner in the competition “Barrique, the
Third Life of Wood” organised by the
San Patrignano Community. A compe-
tition for ideas about how to re-use the
wooden slats of the typical 225-litre bar-
rels used to age the prestigious wine pro-
duced by the community. On 11 April, in
“Spazio Sanpa” in Montenapoleone area,
22-year old designer Luca Porta re-
ceived the “Scm Technology for De-
sign” award sponsored by the Rimini
group, thanks to his “Brq_T” table. ■



Wood pellet exports from North America to Europe
have doubled in two years to reach 4.7 million tons in
2013 with the Us South accounting for 63 percent of the
volume, according to the North American Wood Fiber
Review. North America exported wood pellets valued
at over 650 million dollars in 2013, a dramatic increase
of more than 250 percent in just two years.The Us South
shipped almost three million tons last year, which was
almost two-thirds of total export volume from North Amer-
ica. With no slowdown in sight, North American wood
pellet exporting companies keep building new facilities
to manufacture pellets for the European market.
Export volumes hit a new record high in the 4Q/13 and
the total shipments for 2013 were up almost 50 percent
from the previous year and more than double that in
2011. A rapid expansion of pellet production capacity
in the Us South during 2012 and 2013 has resulted in
a tripling of pellet production in the region in just two
years. The expansion, which is entirely driven by demand
for biomass in Europe, has increased pellet exports from
800,000 tons in 2011 to 2.9 million tons in 2013 according
to data compiled by Wri and reported in the North Amer-
ican Wood Fiber Review.
Many of the recent investments in pellet capacity in the
Us South have occurred along the Atlantic coast, with
Enviva and Fram Renewables expanding production in
the states of Georgia, North Carolina and Virginia.
The expansion in Canadian pellet export has been less
dramatic than that of the Us, but 2013 volumes were still
over 50 percent higher than in 2011, with British Co-
lumbia shipping amajority of the volume. 
In Canada, there have been two recent developments
of interest: the first regular shipments of pellets to South
Korea started in the second half of 2013 and exports
from Eastern Canada from Quebec, Nova Scotia and
New Brunswick, increased during this same time 
period. ■

MARKETS
Global timber and wood products
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WORKSHOP
“Tech & Trend” with Arpa, Biesse and Rehau

It was held last March 14 in Pesaro, the workshop  “Tech
& Trend 2014” − Technology and innovative solutions for
smart materials  – organized by Arpa Industriale, Biesse
and Rehau to update their customers on the latest inno-
vations to meet the trends that orient the furniture indus-
try today. The event, which saw the active participation of
more than fifty partners, has been a great success
thanks to the topics covered, the moments of demonstration
and in particular to the strong synergy that unites the work
of the three companies within the technology materials for
interior design, solutions for laser edging and machinery
for their processing.

Arpa Industriale presented the new “Hpl 2014 Fenix
Ntm®”, the exclusive intelligent material created for inte-
rior design, suitable for both vertical and horizontal ap-
plications. The exterior of “Fenix Ntm®” is obtained with
the aid of nanotechnology and is characterized by a dec-
orative surface treated with resins of new generation, re-
sult of research of Arpa Industriale. Following a discussion
on the history of laser edging , which sees Rehau pioneer
since its inception, Andrea Bucciarelli has stressed the im-
portance of co-extrusion process for the production of the
edges to get the highest quality beading not only optical,
but also mechanical , regardless of type of polymer used.
Rehau then presented the range of edge laser developed
to perfectly match the colors and surface features of “Fenix
Ntm®”, whose careful design has allowed to obtain the
same surface appearance and to maximize the resistance
to scratches. Biesse spoke about “Air Force System”, the
new technology based on the application of hot air, which
thanks to the improved quality of the finished product and
the simplicity system, has greatly lowered the entry bar-
rier to the use of laser edges.
The second part of the workshop was held at the plant
Biesse, in which participants were given a practical demon-
stration on the edge banding machine “Stream”  and ob-
served the benefits of the innovative bonding system board
using hot air. ■

Hall  2 • Stand H26

info@evos-systems.it 
www.evos-systems.it 

Hall 1 • Stand P20

info@albricci.com       
www.albriccigroup.com

Hall 2 • Stand P02

commerciale@novapellet.it
www.novapellet.it

PREVIEW XYLEXPO 2014
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JAPAN 
Case study workshop for the new use of timber

The 5th case study workshop for the new
use of the timber hosted by Japan Fed-
eration of Wood-Industry Associations
and Japan Council for Advancement on
Timber Utilization was held in Shinkiba,
Tokyo, on last February. This presenta-
tion is popular as various examples of
timber usages are introduced at the
presentation every year. This year, over
200 people keenly listened to the pres-
entation made in Part1: Timber utiliza-
tion in towns and cities and in Part 2: Re-
port on a survey of “the urban devel-
opment utilizing timber.”
The Forestry Agency recently com-
piled the short-term forecast of the
supply and demand for major timber for
the second quarter (April - June) of 2014
and the third quarter (July - September)
of 2014. New housing starts for fiscal
2014 (April 2014 - March 2015) that were
used as the base for the forecast were

estimated to be 860,000 units, down by
13 percent from 989,000 units that
were the estimate for the previous year
when the housing start was strong due
to factors such as the rush demand be-
fore the increase in the consumption tax.
As for the lumber demand for the sec-
ond quarter (April - June), the demand
for both domestic lumber and imported
lumber was forecast to decline from the
same period in the previous year as a
reaction to the rush demand generated
in accordance with the increase in the
consumption tax. On the other hand, as
for the demand in the third quarter
(July- September), with the demand ex-
pected to recover, the demand for the
domestic lumber was forecast to in-
crease from the same period in the pre-
vious year. The demand for imported
logs and plywood was forecast to remain
unchanged while the demand for the im-

ported lumber products and laminated
lumber for the structural use was fore-
cast to decline. The situation sur-
rounding the foreign lumber continues
to be severe due to the conditions in pro-
ducing areas and the trend for the for-
eign exchange. The use rate for the do-
mestic lumber is expected to increase
partly due to the impact of the Wood Use
Points Program.
The supply of products of North Amer-
ican lumber that is a major foreign lum-
ber was forecast to decline by 13.1 per-
cent in the second quarter and by 4.3
percent in the third quarter. At the same
time, the supply of European products
was also forecast to decline significantly,
down by 21.2 percent in the second
quarter and by 23.6 percent in the
third quarter. The import of lumber
products troubled by high log prices is
forecast to decline significantly. ■

EVENTS 
The Sherwin-Williams team grows

Last February 28 and March 1, at the
Unaway Hotel in San Lazzaro di Save-
na (Bologna), Sherwin-Williams held
the annual sales meeting. The meet-
ing was attended by agents, external
service engineers and reseller cus-
tomers to share the 2013 results with
Alessandro Pirotta, Managing Direc-
tor South Europe and the entire man-
agement team from Italy, export de-
partments, Spain and France, to define
business targets for the current year.
Sherwin-Williams Italy closed 2013
with positive results. A special mention
goes to the global result: in 2013, rev-
enues exceeded the record figure of
ten billion dollars!
A part of the sales meeting was dedi-
cated to a workshop where each par-
ticipant was actively involved, sharing
the results of each team and closing

with a plenary session characterized by
lively and effective debate. According
to tradition, during the meeting, the Re-
search & Development laboratory pre-
sented new products, meeting guests
in a dedicated showroom where the
panels on display were painted using
the technical solutions introduced.New
products introduced by the R&D lab-
oratory range from outdoor water-
based products to traditional indoor wa-
ter-based and solvent-based coat-

ings, up to Uv drying products. The ex-
pert team of researchers for outdoor
products presented a bleaching cycle
for pine and spruce that delivers high-
ly innovative resistance performance.
Among new products for interiors, we
mention the new acrylic converter for
tintometer systems and the lacquer cy-
cles for open-pore wood substrates,
presented in solvent, water and mixed
versions. All new products will be pre-
sented to the press in the coming
months.
The meeting also hosted top repre-
sentatives from Cefla Finishing Group:
Roberto Sorbini and Alberto Maestri in-
troduced “Inert coating”, the new
roller coating system for which Sherwin-
Williams has developed a glossy paint-
ing cycle for furniture, to be applied on
melamine paper. ■
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NEWS

FAIRS
Feria Hábitat Valencia 2015

The next edition of Feria Habitat Va-
lencia will be held from Monday 9th to
Friday 13th of February 2015, which
will extend the contest from four to five
days to meet the needs of exhibitors
and the higher expectations of busi-
ness. With this expansion it also aims
to continue and enhance synergies de-
veloped with Cevisama and is ex-
pected from returning in 2015 under the
new 'See You in Valencia’ format,
which has garnered such good results
this year by bringing nearly 120,000
professionals in its premiere last Feb-
ruary.
Adding another day to the dates of the
holding of Feria Habitat Valencia was
treated last week as part of the first
Board of Business Work, convened by
the event and has the presence of lead-
ing firms of the habitat sector involved
in the project, such as Inclass, Point,
Joenfa, Tecni Nova, Carmenes, La
Ebanisteria, Ascension Latorre, Sancal
Coleccion Alexandra, Almerich, Mar-
tinez y Orts, Riperlamp and ACB Illu-
minacion. This Board of Work -which will
be adding more firms and brands
from all sectors at the fair –gave the
green light to the new dates and, also,
it defined some of the strategies that will
make the next round of Feria Habitat Va-
lencia. ■

FAIRS
Closed Holz-Handwerk & fensterbau/frontale 2014

KOELNMESSE
Arne Petersen new vice president

aquanale. "We were
fortunate to be able to
appoint Mr. Peterson,
an experienced trade
fair strategist, to this
position, and we are
certain that under his
leadership these
events will continue

their successful course", says Gerald
Böse, President and Chief Executive
Officer of Koelnmesse. ■

Arne Petersen, 42, will
be the new vice pres-
ident in charge of the
Koelnmesse business
unit Trade Fair Man-
agement 2. He will be
responsible for man-
aging the leading
Cologne trade fairs for
interior and facility design, including
imm cologne, LivingKitchen®/Living-
Interiors®, interzum, Orgatec, Fsb, and

SIEMPELKAMP
Sales success on the Chinese market

In February 2014 Siempelkamp
Maschinen- und Anlagenbau GmbH &
Co. KG achieved another sales suc-
cess on the fiercely competitive Chi-
nese market for wood-based material
production plants. Luoding Luyuan
Wood Based Panel Co. Ltd. awarded
the contract for a complete thin Mdf/Hdf
production plant to the Krefeld machine
builder. The 8'x25.5 m continuous
“ContiRoll®” press of the latest gen-

eration, which is included in the scope
of supply, is characterized by its im-
proved pressure distribution. With an
optimized pressure system and many
other benefits, the plant meets the
high demands of thin board production. 
Installation in Luoding, China, is sched-
uled to start in February 2015. 
The thin board plant is expected to
reach its full daily capacity of 700 m3
by October 2015. ■

tory of the Exhibition Centre Nuremberg. 
Altogether 1,320 exhibitors from 39
countries presented current know-how
and lots of innovations from the sectors
concerned. Full halls, enthusiastic vis-
itors and highly satisfied.

The next scheduled edition of the ex-
hibition duo takes place in the Exhibi-
tion Centre Nuremberg from 16-19
March 2016. ■

The exhibition duo Holz-Handwerk
and fensterbau/frontale ended on
Saturday, 29 March 2014, with a new
record result. 
Over 108,000 trade visitors, some ten
per cent more than at the previous
event in 2012, found their way to Nürn-
berg during the four days of the exhi-
bitions. 
More than 37,000 visitors from all over the
world poured into the halls on the sec-
ond day of the event alone – a top fig-
ure that has never been achieved on a
single day by any other event in the his-
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XYLEXPO: 
READY, GO!
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Here we are. Everything is ready for the 24th event of
Xylexpo, the biennial international exhibition of wood
technology and furniture industry supplies. A few days more
and the curtain will open onto this new date in Milan and a
wide range of solutions that, for the past 50 years, have
been regularly presented to an audience with a large share
of international visitors.
As we are closing this issue of Italianwoodtech, there are
438 exhibitors registered for the show, including 122 from
abroad, over an area of 27,000 square meters. These are
not record figures: many of us hoped that 2014 would be a
turning point, the beginning of a better season for the Italian
market. We will have to wait longer, but we must say that, in
Milan, everybody will be there. 
With less square meters for many, with smaller stands,
maybe with less staff involved, but nevertheless all major
players will be in Milan from 13 to 17 May.

And as we love to say, it could not be otherwise. Xylexpo is
still a major event in the global circuit of industry exhibitions;
it is the major showcase of one of the most important
national industries of woodworking technology, in terms of
quality and relevance of its solutions; it is a stage where you
can display machinery, products, semifinished materials,
lines, technology to operators from all over the world, but
most and foremost to the leading actors of the Italian
furniture, interior decoration and design industry.
So, also this year, we are going to see great things.

As you will notice, the Italianwoodtech issue you are holding
in your hands is entirely dedicated to this exhibition. Or
better, to "made in Italy” at Xylexpo. We always take the
opportunity of the most important exhibitions (Xylexpo in
even-numbered years, Ligna in odd-numbered) to ask
Italian manufacturers to give a preview of their presentation.
So, Xylexpo is the “fil rouge” we have followed to introduce
products and tell a few stories: that's our way of celebrating
the Milan May.

You will find us in Hall 2, Stand C33. We are looking forward
to meeting you!

www.xylexpo.com
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Italian woodworking machinery and tools manu-
facturers’ Association), the organization that man-
ages the organization of the exhibition.
To this large and fierce group of Italian companies –
which are also our publishers, as a matter of fact –
our best wishes to seize all the opportunities offered
by this event with a wide international scope.

For this issue of Italianwoodtech dedicated to Xyl-
expo 2014, we thought it proper to offer you a use-
ful tool to visit the booths of Acimall member com-
panies.
A due service, since – as all our readers know –
Xylon is published by Cepra, Centro Promozionale
Acimall, that is the operating branch of Acimall (the

ACIMALL MEMBERS 
AT XYLEXPO 2014

A
A. COSTA RIGHI 2 D23
ACM 2 C05
ALBERTI ENGINEERING 1 F11
ALIPRANDI 1 F22
ANDREONI LUIGI 2 M20
ANGELO CREMONA 2 H23
ARTIGLIO 2 V01

B
BSP 1 A30
BUP UTENSILI 1 D20
BAUSOLA 1 M30
BIESSE 1 A12 D19 D11
A02 B02 D02
BIG ON DRY 2 E23
BI-MATIC 1 D12
BONGIOANNI 2 M30 N31
BOTTENE 2 R22 R30
BRATEK 1 S19
BREVETTI MOTTA 1 T09
BRUSA & GARBOLI 2 D13 D21
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C
CM MACCHINE 2 P22 Q23
CMB 3 B22 C23
CML ENGINEERING 2 S02 T01
CAMAM 2 N12 P13
CARMAC GROUP 2 S13
CASADEI INDUSTRIA 1 N22 P21
CASATI MACCHINE 1 M20 N19
CEFLA 3 A02 B11 

A12 B13
CGA ITALIA 3 M20
CMA ROBOTICS 3 U10 V11
CMC COSTR.MECCANICHE 2 L22 M23
CMS 2 C02 C10
CO.MA.FER. MACCHINE 2 E22
COLOMBO ANGELO & FIGLI 2 D12 E13
COMEC GROUP 2 F12 G21
CORAL 3 L10 M11
COSMEC TECHNOLOGY 1 F12 G11
COSTA LEVIGATRICI 1 L02 N01
COSTRUZIONI MECCANICHE 1 U12 V11
CURSAL 2 G12 H13
CVM 3 M12

D
DALSO 2 S02 T01
DE NARDI 2 H20
DE STEFANI VALERIO & C. 3 H23
DELTA CHIODATRICI E IMPIANTI 2C21

E
EMC 3 Q22 R23
ELETTROMECCANICA 1 G12 H11
EMME-ELLE 3 R20
ESSEPIGI 3 P22
ESSETRE 2 P12 Q21
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K
KRONO SYSTEM 1 N09

L
LEITZ ITALIA 3 D22
LESTA 2 F13
LOCATELLI MACCHINE 2 S31

M
MACMAZZA 1 B21
MAGGI TECHNOLOGY 1 Q22 R21
MAKOR 3 D20 F21
MARIO ZAFFARONI & FIGLI 1 N12
MASTERWOOD 1 A22
MAURIMACCHINE 3 R02 S11
MBP MECCANICA 2 S13
MD DARIO 2 D32 E33
MEBER 1 D21
METAL WORLD 1 E02 F01
MILLER 2 H31
MION & MOSOLE 1 G20 H19
MZ PROJECT 2 D13 D21

N
NARDELLO LUCIANO & C. 3 Q21
NORDUTENSILI 3 B10

F
FIMAL 1 R22 S21
FAM 1 D27
FANTACCI INDUSTRIE 1 R20
FAPIL 3 C33
FINITURE 3 L12 M21
FINK 3 D33
FRAMAR 1 T10
FRAVOL EXPORT 1 N09
FREUD 3 Q20 R21
FRIULMAC 2 F22 F30

G
GDA 1 P22
GG MACCHINE 1 R11
GMC 3 L22
G3 2 M10
GAMMA ZINKEN 1 C29 D29
GIARDINA FINISHING 3 P02 R11
GILDO PROFILATI 3 F23
GM MACHINERY 1 U28 V27
GREDA 2 N10 P11
GRIGGIO 2 A02 A10 

C01

I
IMACO 3 P21
IMAL 2 Q02 R01

Q11
IMAS AEROMECCANICA 3 N10 P11
INCOMAC 2 A12
ITALPRESSE 3 M02 N11
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S
SALVADOR 2 C12 C20
SAOMAD 2 1 U01
SARMAX 1 C22
SCM GROUP 1 H12 M11
SCM GROUP 2 C02 C10
SECAL 2 P10
SIRIO 1 R12 S11
SISTEMI 3 N02 P01
STARK 2 D22
STEMA 3 T02 U01 U11
STEMAS 1 P11 P19
STETON 1 B22 C21
STORTI 2 M01 M11
SUPERFICI - ELMAG 1 H12 M11

T
TECNICA 1 T12 U11
TECNOLEGNO 3 D20 F21
TECNOMEC 3 B04
TERMOLEGNO 2 M12 N13
TOMANIN F.LLI 3 F30
TONELLI 3 R12 S13

U
UNICONFORT 1 F19
UNITEAM 1 P12
UTENSILEGNO 2 B27
UTENSILTECNICA 1 M22

V
VD 3 H12 L21
VEBA MECCANICA 3 U23
VIGANO' MARIO 3 P13
VISCAT FULGOR 3 T22
VITAP COSTRUZIONI 
MECCANICHE 3 A22 B23
VIVALDI 3 H31
VOLPATO 3 S02 T01

W
WDE MASPELL 2 S12
WORKING PROCESS 2 B22 C23

Z
ZUANI 2 S10 T11

O
OMAS 3 H02 L01
OFFICINE MECCANICHE NERLI 3S12 T13
OLIMPIA L'ECOLOGICA 1 B28 C27
OMAL 3 B12 C21
OMC MACHINERY 1 U10
OMEC 1 G22 H21
OMGATECH 2 T12 U21
OMMA 3 C20 D21
ORMAMACCHINE 3 A20 B21
OSAMA Technologies 3 Q12 R13

P
PADE 2 H12 M13
PAGNONI IMPIANTI 2 N21
PAL 2 Q10 R11
PAOLETTI 2 A20
PAOLINO BACCI 2 E02 G11
PESSA IMPIANTI 2 L27
PETTINI FRANCO E.S 1 T02
PIZZI Industries 1 G21
PNEUMAX 3 P12 Q13
PRIBO 2 E11
PRIMA ELECTRO 2 F23
PRIMULTINI 2 E01
PRODECO 3 P20
PUTSCH-MENICONI 1 H28

Q
QUICKWOOD 3 R22 S23

R
REKORD 2 C30 D31
RENZO BORGONOVO 3 F22



 
 
 

TECHNOLOGIES AND PLANTS FOR INDUSTRY,               
FRUITS AND VEGETABLES WOOD PACKING 

 
 
 

 
 
 
 

 S.p.A. 
Via Variante di Cicola, 12 
24060 CAROBBIO DEGLI ANGELI (BG) 
ITALY 
Tel. +39 035 42 52 311 
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ous development, that works in the field of energy
conversion of solid biomass. The Venetian company
ranks among the top three world-companies in the
field, with 2,500 boilers installed in more than 100
countries. Its boilers for industrial use, with power
between 90 kWt and 15 MWt, heat companies,
swimming pools, hospitals, hotels, stables, farms,
and through district heating, also quarters or even
entire towns. And this is mainly due to the ability to
innovate in one area, that of energy generated from
renewable sources, which certainly takes advan-
tage of the incentives but that, with regard to sol-
id biomass, it is attractive even without support.
Three companies, LaTiEsse, Pal and Uniconfort,
which lie a few kilometres away from each other,
whose collaboration has made it possible not only
to save the production of an  "environmentally-
friendly" fuel like pellet, but also to continue to en-
sure dozens of jobs in Veneto.
Uniconfort has designed and installed for LaTiEsse
a co-generation plant that produces both electricity
and heat, that is capable of reducing to one-third
the energy bill. A strong economic benefit that gave
the company some fresh air, making it able to con-
tinue working in Italy. The boiler, a diathermic oil
Global 500, is connected to an “Orc” system. It
burns 15-16 thousand tons of materials per year
and is able to simultaneously generate 1 Mw of
electricity and 4 Mw of thermal power. The elec-
tricity produced is sold to the electricity network.
The heat, instead, is intended to feed the dryer for
the production of pellets. 
"Installing a solid biomass boiler allows for eco-
nomic advantages − Davis Zinetti, Ceo of Uni-
confort, says − Then when the boiler is connect-
ed to a turbine to generate electricity from the heat,
the benefits "simply" multiply. Co-generation makes
it possible to optimize the use of fuel by improv-
ing its economic performance. The electrical en-
ergy produced can be used on site and, if in ex-
cess, sold to the network. This allows to speed up
the return on investment". 
Installations of this type are now countless: Uni-

The solid biomass boiler installed by Uniconfort
offered a new breath of fresh air to a major com-
pany that produces pellets, and which employs
nearly ninety employees.
The company, fighting in sustaining the very high
energy costs to continue production, was in fact
already looking to relocate the production seat
abroad, thus shutting down one of the first Italian
companies in the sector.
The main character of this happy ending story is
LaTiEsse srl in Cimadolmo (Treviso), well known for
its “Brucciolo” and “Bravo Pellet” trademarks. The
company was the first in Italy which dedicated itself,
since 1994, to the production of pellets, intended pri-
marily to supply the domestic stoves. It produces
about 60 thousand tons per year, that is 20 percent
of the whole Italian production, exclusively intend-
ed for the domestic market.  A market worth about
two and a half million tons of pellets per year, and
which is forced to turn abroad for more than 90 per-
cent of the total purchases. This figure alone gives
you an idea of how important it is to maintain the pro-
duction of LaTiEsse within our borders.
The second actor in this story is Pal in Ponte di Pi-
ave (Treviso), Epc contractor which coordinated the
overall design of the factory and the installation of
the turbine and the boiler. 
Finally, Uniconfort, a company in San Martino di Lu-
pari in the province of Padova. A really high-qual-
ity technological plant, characterized by continu-

UNICONFORT: BIOMASS 
TO PRODUCE WOOD PELLETS
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confort boilers work in hospitals, sawmills, swim-
ming pools, supermarkets, and are used for dis-
trict heating both in Italy and abroad. Examples in-
clude a facility in the heart of Milan, the Prometeus
project, which provides electricity and heat to 1,800
flats with standard wood chips, for a saving of about
50 percent on heating costs.
"The benefits for the environment are not even fin-
ished − Zinetti adds − The system has been de-
signed so as to comply with all regulations relat-
ing to emissions of ash and fumes. A bag filter was
mounted and thanks to a high-tech system a con-
siderable reduction in particulate matter and NOx
was obtained. The environmental impact is there-
fore completely irrelevant, result that of course you
cannot achieve when fossil fuels such as natural
gas are burnt! And not only. I stress that biomass
showed a zero balance with regard to CO2. One
data for all: with our 2,500 boilers we have been
able to avoid the emission of 100 thousand tons
of carbon dioxide into the atmosphere. The equiv-
alent emissions of 10 thousand cars that make a
complete round of the earth!".
The plant has been running since December
2013 and between the design and installation
stages, and its actual commissioning, just 11
months passed. Uniconfort has followed step by
step all the stages. "We support the company in the
complex and delicate path that leads from the de-
cision to install a solid biomass plant up to its ac-
tual start-up: from the feasibility study to the doc-
uments needed for access to incentives, from ob-
taining funding to the research for the supply chain,
from design to manufacturing and installation, not
to mention maintenance over the years − Zinetti con-
cludes − A long and complex path, if you do not
know the right roads, that Uniconfort can customize
based on your specific needs, by providing the ap-
propriate technologies and ensuring reliability,
safety, cost-effectiveness and, above all, quality". 
Hall 1, stand F19

www.uniconfort.com

“Randomax Evo” by Friulmac is the complete and
final solution for the end matching of flooring, cab-
inet door rails and door elements. It represents the
best solution of its category, a solid and versatile
machine that allows the trimming, the defecting,
the fix size cutting and the optimizing of several el-
ements in the wood sector with fix or random length.
All those solutions in one machine at a very com-
petitive price. Main features are: possibility to equip
the machine with cutting, profiling, upper and low-
er scoring units; possibility to process elements with
minimal length up to 200 mm and maximal width
up to 400 mm.; high production capacity thanks
to the last generation motors and electronics em-
ployed; broad-spectrum of available auxiliary
equipments; clear and easy-to-use user interface;
extra short change over time for different profiles
and for the machine set up; modern design with
compact dimensions to reduce space requirements
in your factory.
“Randomax Evo” offers an all-in-one solution that
permits you to update your production and to of-
fer to your customers a versatile product with high
quality in reduced time.
Hall 2, stand F22/F30

www.friulmac.it

FRIULMAC
“RANDOMAX EVO”
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A new model of Veneer glue splicing machine is
joining the production range of Casati Macchine:
Model “Linea 1000 Plus”.
The working operation includes glue application
during the insertion phase , then the veneer will
pass through the heated zone thus activating glue
reaction and permitting the joining by one only op-
eration.
This machine can be placed in the range of small
production machines and enriches our current pro-
duction: “Linea 1000”, “Linea 1250” and “Linea
1250 Plus”.
Advantages of the glue splicing are the absence
of glue marks, specially when using light coloured
veneer, strong splicing resistant to traction and high
temperatures due to some processes like profile
wrapping  or shaped panels laminating.
Hall 1, stand M20/N19

www.casatimacchine.it

ITALPRESSE
“MATRIX”, THE MEMBRANE PRESS

CASATI MACCHINE
“LINEA 1000 PLUS”

The “Matrix” with automatic pin pedestal system
is the pinnacle of Italpresse’s range of air mem-
brane presses. It is designed and engineered for

the highest require-
ments in productiv-
ity, flexibility and re-
liability. Its creation is
the evolution of de-
signing and manu-
facturing thousands
of membrane press-
es since 1980. Main
features of “Matrix”
are: a fast, precise,
and reliable scan-
ning system which

reads the panels and activates the pin pedestals
for all shapes and sizes of panels.
The pins can be activated automatically or man-
ually. The activation is performed directly in the
loading station in full view of the operator. The pins
are activated while the tray is stationary in the lay-
up station. The operator has the opportunity to vi-
sually see that the pins have been correctly acti-
vated. The pins are automatically reset at the end
of the cycle. The auto reset can be excluded to
maintain the setting of the pins from cycle to cy-
cle for repetitive panel dimensions.
The heating platen features two layers of electric
resistance heating wires plus circulation of thermal
oil providing optimum temperature uniformity over
the entire platen surface. It is equipped by a user-
friendly color touch screen interface.
The membrane face temperature is monitored and
controlled by infrared sensor and selectable op-
erating modes are: membrane, membrane-less,
and high-gloss. 
Available optional devices are: multi-roll pvc foil dis-
penser with auto roll positioning; automatic pvc foil
pulling system; automatic tray un-loader, with
vacuum system or tray rollover station.
Available configurations are single tray, twin tray,
twin tray with auto vacuum tray unloader, twin tray
with auto rollover tray unloader, three trays with
carousel, three trays with carousel and auto vac-
uum tray unloader.
Hall 3, stand M02/N11

www.italpresse.com
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The contemporary panorama of soft-
ware intended for the Cad/Cam sector
is extremely varied, due to the different
uses to which these applications
can be finalized.
In this context “Spazio3D” presents it-
self as a complete and versatile soft-
ware, able to cover the full range of mar-
ket niches related to the furniture in-
dustry, from the software on the machine
until the drawing tool and more ad-
vanced design. The main strength is the
versatility that characterizes “Spazio3D”.
In fact, it has a modular structure
through which it can offer different so-

lutions and targeted employment sec-
tors as diverse as joinery, industrial and
resale, professional design and archi-
tecture studies. 
Versatility for “Spazio3D” also means the
ability to adapt and meet the ever-
changing demands of a global market,
integrating design methods and oper-
ational conditions which may have
profound differences between them.
More than twenty years of experience
in Brainsoftware dedicated to these
principles has led to the creation of soft-
ware that is able to express their full po-
tential both in the individual its different
modules that achieve these mutual in-
tegration in “Spazio3D”. “Spazio3D”
flexibility led to its spread in various re-
gions of the globe, making it a com-
petitive and appropriate to the needs of

markets with different cabinet con-
ceptions between them: from Europe,
South Africa, South America, to the Mid-
dle East, China, India and Australia. All
this has led to the need to provide bet-
ter coverage of these regions in order
to support users in the best way and im-
mediate; necessity that has resulted in
the recent opening of the new Asian
branch offices in Manila.
The main tool in the design “Spazio3D”
is the cabinet generator. Completely
renovated and updated in its layout, but
especially in its operations and in the
range of features offered, the cabinet of

“Spazio3D” presents itself as a dynamic
and powerful starting point for any de-
signer furniture. Due to its modular na-
ture it can easily fit everyone's needs,
enabling the creation of furniture from
the hotel complex and articulated. It al-
lows to make furniture of different
shapes, from simple straight to the cor-
ner to the deformed, and to manipulate
them by inserting new features with
maximum freedom. 

The monitoring of the implementation of
the panels that will make up the cabi-
net is assigned to the Cam module. On
the software side it is fully integrated
with the cabinet, which automatically
takes care of calculating and place the
work in accordance with user prefer-
ences. From the side of the machine,
the Cam module is able to generate the
instructions to check all the different
types of Cnc machines, the flexible
structure of “Spazio3D” also ensures
easy integration with new types of ma-
chines that are constantly introduced in
the market.
Cam module is connected to the “nest-
ing” module, which not only allows
you to get your panels with the least
waste of material as possible, but due
to the new functionalities of waste re-
covery maximizes the yield further by
allowing the reuse of most of the pan-
els recovered previously.
“Spazio3D” proposes itself as complete
tool for the creation of a piece of furni-
ture from its conception and design,
through the processing of individual
panel or timber wood, to its assembly.
It has been introduced a powerful new
management module, which allows
you to control each stage of the design
and manufacture of furniture. Thanks to
its integration with the other modules of
“Spazio3D”, you can follow the pro-
duction process at every stage. 
Hall 3, stand D32

www.spazio3d.com

VERSATILITY AND COMPLETENESS 
WITH “SPAZIO3D” BY BRAINSOFTWARE
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Pade’s production range, apart from the
traditionally known conventional ma-
chineries,(tenoners,mortisers, boring
machines, copy shaping/sanding ma-
chines) consists mainly of Cnc five axes
machining centres to trim, bore, profile
and contour shaping, sanding and es-
pecially focussing on “Spin” & “Clip-
per”, “Velox”,  “Chrono”, “Sincro” and
“Mill” as latest entry.
Most flexible multifunction 5 axes work-
centres,precise and efficient, for the
processing of furniture components in
solid wood (chairs, tables, cabinets,
frames, beds, etc), sport articles (skis,
snowboards, skateboards) as well as
plastic, composite for  automotive and
building elements, aluminium items.  
“Velox” is an extremelyfast,multi op-
erational work centre with four tools re-
volving head, ideal for cutting, contour
and profile shaping, slot mortising, bor-
ing, tenoning any kinds of shape-
square, round other forms.   
Especially it combines at the best au-

tomation and flexibility  with a compact
machine design. Longer bridge  beam
structure for large pieces, a variety of op-
tions: 2 or 4 working tables, program-
mable pre-setting of work piece clamp-
ing, vacuum clamping, automatic load-
ing/unloading, automatic tool changer. 
The version “Velox Duet” features
two revolving heads, fully independ-
ent, additionally offering higher pro-
duction capacity and even more ver-

satility. “Sincro” & “Mill” five axis work-
centres are the latest generation in the
range of five axis workcentres with fix
sturdy column. Featuring one work-
table, one revolving head multi spindle
or  single spindle they are the   intelli-
gent solution with a compact structure,
fast and flexible. They find the best ap-
plication in machining  small medium
sized components. Ideal for a variety
of products from the woodworking to
the plastic, composite elements. Op-
tions: “Sincro” with automatic hopper
feeders for high productivity.
“Mill 11 Head T1” + automatic tool
changer as per photo, is a powerful
Cnc operating under Windows, a full
digital structure and the interfacing with
3D Cad/Cam reputed systems, make
the five axes workcentres Pade  and
the friendly-user Pade “E lab” pro-
gramming software,most reliable and
of easy access to the end user. Its vir-
tual simulation is optimising the work
process, saving testing time with pro-
gram and collision checking.  
Teleservice is included, for a reliable
and efficient back up.
The production of all Pade machiner-
ies is made in their own factory based
in Cabiate/Italy.
Hall 2, stand H12/M13

www.pade.it

PADE: THE CLEVER WAY TO PRODUCE
“MILL 11 Head T1” 
and the automatic tool changer.

Velox Duet 2 heads, 
4 tables + automatic loading.
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Many customers have disappeared, other keep
working but they are not investing. “We cannot com-
plain – Eleonora says – about the way things are
going: we are close to 20 million Euro turnover, with
an export share exceeding 92 percent. We did not
have big variations, thanks to our solid business in
major markets like Russia, where we opened our
“Griggio Center” subsidiary in 2004. That market
brings great satisfaction, accounting for just below
one-third of our revenues. After all, we were pioneers
in that country: my uncle, Paolo Griggio, was one
of the first Italian to offer woodworking machinery”.

Machines have changed, their technological con-
tent has greatly increased from the past. Have users
also changed accordingly?
“It depends on the market”, Filippo Griggio explains.
“Some markets still need good conventional ma-
chines with the right price/performance ratio. In coun-
tries where the wood and wood-based materials in-
dustry is more mature, they are looking for more so-
phisticated solutions. The company’s production pro-
gram fits into this scenario, with our historical ma-

Filippo, Paolo’s son; Eleonora, Giovanni’s daugh-
ter; Francesca, Ennio’s daughter. They are the mus-
keteers of the new Griggio generation. The old gen-
eration is still in the driving seat, but the arrival of
their children is not just a big pleasure for seniors,
it's also a great pride, as the raw material seems
to be good to build something...
You can feel the determination to move on, to im-
prove, to adapt tools and assets to the challenges
of a much tougher and competitive market, where
success requires constant and deep commitment.

“Things have changed much since 1946, when Grig-
gio was born”, Filippo Griggio says. “There are
many challenges, the market is difficult. The winners
are those who offer quality, product and price. And
you win if you work 365 days a year, with no breaks”.

Work is a strong value in this region of our poor
country, but hearing these words from young peo-
ple under 30 is impressive. Positively, of course. 
They are well aware that they are going through a
difficult season, that price is too often a key factor.

The third “Griggio generation” 
is increasingly committed 
to designing the future
of a historical company 
of Italian woodworking 
technology, ready to play 
its part in a period 
of great change, 
as the Veneto-based company
approaches lean management.

A partial view of the new technical department.Eleonora and Filippo Griggio.

FRESH AIR 
AT GRIGGIO!
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line where different machines are mounted. We also
have excellent results in terms of productivity; we
have reduced stock, shortened lead time, reduced
“missing parts” on the line... Such a clear, clean,
linear process can only have a positive impact on
final product quality, with very accurate cycle times,
which are essential when production is driven by
incoming orders”.

“The approach to “lean production” was a big tran-
sition towards the future”, Filippo Griggio said. “We
really believe in the work done by our parents, and
with this new method we have been able to relaunch

chines next to an increasing number of advanced
solutions, working centers, or conventional ma-
chines with more electronics and IT. We want to of-
fer new technology, therefore we have empowered
our R&D department to design new solutions that
we will also exhibit at the upcoming Xylexpo.
During crisis periods, you must invest to be ready
to leverage early recovery signs, focusing on op-
erator safety and flexibility. We are also competi-
tive in panel sawing now, with our company Acm
in Novellara, while Ascot manufactures finishing,
rusticating and brushing machines, which are an
emerging business. I remind you that this year, at
Xylexpo 2014, we are celebrating the 30th an-
niversary of Griggio Group and ten years of busi-
ness in Russia”. 

What's the meaning of the adoption of lean man-
ufacturing, or the "Toyota system", to use other
words?
“As we said, in difficult times you have to challenge
yourself, ask the right questions and find new an-
swers”, Filippo Griggio says. “We considered it was
time to make significant changes in the com-
pany, investing on staff training, work organization
and methods, and we have obtained great im-
provements. We have re-designed production cre-
ating lines based on the “kaizen” concept of con-
tinuous improvement.

“It’s a great experience”, Eleonora Griggio adds.
“Our employees gave an amazing response,
they felt involved, valued, more appreciated. They
played an active role in this phase, showing they
believe in their company. Now we think together, we
evaluate together what's best and how to do it. They
have acquired multi-expertise, they can work in dif-
ferent positions along the line, or even move to a

The new powder
painting line.

A few snapshots
from the assembling
lines.
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ulate their availability to change. We bring a dif-
ferent point of view, ideas for change that are ac-
cepted without much trouble... We all work for the
same purpose, not only the owners, but everyone
at Griggio, whatever the role”.

Let’s talk about markets: apart from Russia, which
we have already mentioned...
“We have solid business in the Gulf countries and
North America”, says Filippo Salmaso, area man-
ager of South East Asia. “We are focusing energy
on a few emerging areas: we have already been
present in Northern Africa for some time, but we are

now looking with increasing
attention at countries like
Ghana, Nigeria, Kenya,
Ethiopia, with constantly
growing Gdp. These markets
are difficult because they
have no sales organization
and you have to build from
scratch. We are working well
in Armenia also, where we
have invested and created a
strong sales network to be a
leading player”.

What are the passwords for
the future?
“Innovation, aggressiveness,
improvement, growth, new
software and more ad-
vanced technology”, Eleono-
ra Griggio replies. “And serv-
ice, of course! Last week we
delivered a spare part for a
machine from the Fifties that
is still working. We have in-
vested a lot on our spare
parts service, completely

renovating it according to the “lean management”
principles, with a totally different method that has
enabled us to cut order delivery from eight to three
days. And customers notice this... We will imple-
ment the same approach in all departments, in-
volving every single employee at Griggio”.

by Luca Rossetti ■

Hall 2, stand A02/C01 

www.griggio.com

it. After all, we are
among the leading
machinery manu-
facturers in Italy, and
the products we cur-
rently offer for squar-
ing, for instance,
compare with Ger-
man competitors: we
have quality and
construction stan-
dards superior to other Italian com-
panies. 
Today Griggio is different, but we
are still in the middle of the river:
there are many things to do, but we
have already done just as many. We
have recently inaugurated a 4-
thousand-square-meter section in
our facilities, with a new big pow-
der painting line”.

“Many initiatives, many aspects,
many new projects aimed at pro-
viding our customers with better
machines at more competitive
prices, so that we can be more competitive, a key
factor in a period of stagnating business”, Eleono-
ra Griggio says.
“We have entered markets where we were absent
or only made occasional business. We have revised
the design of our machines... so, a real revolution!”.

Was this change driven by young Griggio’s or by
your fathers?
“We can say we thought about it together. We love
to call it a “constructive clash”: we provoke, we stim-

The new spare
parts warehouse.

Two 
instruments 
for quality 
control.



  TWIN                                    
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TOOLS “MADE IN ZUANI”
Since 1972 Zuani
have been planning
and creating a com-
plete range of tools
with clamping sys-
tem for windows, fur-
niture and every
type of standard and
special production.
During the years the
company have man-
ifested a constant
searching engage-
ment in new techni-
cal solutions to sat-
isfy a growing pro-
ductive demand.
One very important point for the improve
the quality is the certification Iso9001
that, together with a production system
always conformed to the “Bg Test”
norms and the new En 847-1 rules, of-
fers more guarantees to the customers. 
In order to obtain these quality results,
Zuani has been structured with a to-
tally automated productive system,
from the planning process (obtained
with a Cad system), through produc-
tion (Cam system) to the quality con-
trol. The constant application of new
technologies and the particular at-
tention to the search and use of new
materials, grant Zuani a high standard
quality level which means to the cus-
tomer an increase of quality and
quantity production. 
Zuani has a capillary sales network on
the Italian as well as on the European
market, and feels satisfied of the ex-
ports towards Canadian, American
and South American market.

“NADIA”, 
NANO-TECHNOLOGY
The new coating system developed by
the new Zuani’s work-room in coop-
eration with the Physics Department of

University of Trento
and the Fbk Bruno
Kessler Foundation,
with the aim of im-
proving the per-
formance of its tools,
makes  the knives’
working life longer
by the means of fret-
ting lowering.  
It assures a perfect,
uniform and durable
finishing. It cuts
down the mainte-
nance time. The
process has been
performed  in order

to satisfy the request of our most de-
manding customer. Now, improving the
quality of cutting is possible. Zuani
coats hard metal with the liquid dia-
monds by means of a process which
lay on the knives a very hard coating.
In this way Zuani obtains coated
knives with working life and finishing
clearly higher than the normal knives
and at the same time at a reasonable
cost respected to the polycrystalline
knives.

ZUANI VALUES
Supplying a product with a high qual-
ity in terms of compliance with spec-
ifications and satisfaction of cus-
tomer's needs. Respecting delivery
terms that have been confirmed.  Pur-
suing maximum clearness with cus-
tomer in order to establish exactly all
details of the supply.
Provide customer with maximum sup-
port in order to solve all technical mat-
ters regarding the use of the product.
The concept of customer and suppli-
er for Zuani does not mean the clas-
sical relationship between the two
parties, but it includes the concept of
internal customer. In this way every

company’s function works to satisfy its
internal customer by applying the
quality policy first of all internally and
subsequently obtaining the desired re-
sult for external customers.
Services include consulting: the real
satisfaction of Zuani customer.
Right ideas become a winning solution!
Zuani, with its forty years growing ex-
perience in tools production, can offer
rationality and simplicity in your way of
working. Zuani technicians are able to
absorb and to understand all the prob-
lems suggested by the customer, and
offer  the right way to reach immediately
the best solution.Thanks to the con-
tinuous and growing comparison inside
and outside the company, Zuani can
join together all the experiences to of-
fer the customer the best way to use
the tool!
Sales and post-sales, which means
the beginning of a longlasting co-op-
eration. Zuani gives a particular at-
tention to the post-sale service. After
delivering a complete woodworking in-
strument, Zuani takes part in the dai-
ly production providing  the spare
parts and the grinding service. Thanks
to a thirty years recording system and
the up to date files which records every
change, Zuani can always supply  the
corresponding and correct
spare part. This system
has allowed the com-
pany to satisfy every
request, giving up
dated tools and
meeting re-
quirements.
Hall 2, stand
S10/T11

www.zuani.it
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Essetre confirms its innovative and flexible spir-
it proposing the “Batch 1” plant for the complete
processing of the panels, which employs a patent-
ed system unique in the market.
“Batch 1”1 is a complete plant which permits to
manufacture finished dimensioned products (with
pre- defined dimension) in a quantity of 500-700
pieces per shift, starting from panel piles and em-
ploying a management of the optimization nesting
cycles for the available material. 
The material displacement inside the plant occurs
in a total flexible and automatic way, thanks to air

transfers, which lead the workpieces to the different
working stations, allowing in this way the execu-
tion of the grinding and edgebanding granted  by
automatic edge magazines. 
The plant is than provided with systems which ex-
ecute millings and assembling drills.
The optimization of the space and of the engaged
manpower make this plant particularly flexible,
cheap and suitable to different kind of factories.
Hall 2, stand P12/Q21

www.essetre.com

ESSETRE
“BATCH ONE” PLANT

NOVA PELLET
“N-PICO” MEANS “EASY PELLET”

“N-Pico” pellet mill by Nova Pellet is specially de-
signed and manufactured for small self made pel-
let, therefore, every joinery, farmer and small busi-
ness can produce pellet using their own material.
With the “N-Pico” pellet mill, every type of waste,
from wood saw dust to tree branches or agricul-
tural waste, can be transformed into pellet, clean
and high quality, easy to transport and to sell.
The “N-Pico” pellet mill transforms the way to make
pellet, avoiding big pellet plant construction and
sustaining the free production of fuel and energy.
Nova Pellet machines can save money by obtaining
a low pellet production cost because all the ma-
chines develop high quantity pellet capacity with
lower absorbed electrical kW. Low energy con-
sumption, noiseless and durable spare parts are
the fundamental features that push our customers
to choose our machines.
Furthermore, the pellet made with Nova Pellet ma-
chines, even with small size mills, can be sold to
the household and industrial market because
there is no need to use any additives of any origin.
Lastly, the automatic control and management sys-
tem for the machines and plants and the perfect
preparation of the raw material (humidity and size)
will allow you reliability, efficiency and stable pro-
duction capacity.
“N-Pico” pellet mill is available in various versions:
electrical power and capacity (in function of hard-
ness of raw material), 5,5 kW-30/90 kg/h or 7,5 kW-
35/120 kg/h. Available versions are two stages
plant, automatic complete plant and customized
plant. Nova Pellet means “made in Italy”.
Hall 2, stand P02

www.novapellet.it 



Hall 2P • Stand A30

ufftec@atag-europe.com
www.atag-europe.com

Hall 1P • Stand U12-V11

info@cmbiagioni.com 
www.cmbiagioni.com

Costruzioni meccaniche

Hall 2 • Stand M10 

g3fantacci@g3fantacci.com 
www.g3fantacci.com

giplast@giplast.it
www.giplast.it 

Hall 3 • Stand M12

info@cvmitalia.com 
www.cvmitalia.com

Hall 3 • Stand B3

macchine@danjtec.it
www.danjtec.it

PREVIEW XYLEXPO 2014
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Hall 3 • Stand P31

ims@ims.eu
www.ims.eu

Hall 3 • Stand D20-F21

makor@makor.it
www.makor.it

Hall 3P • Stand A20-B21

comm@ormamacchine.it 
www.ormamacchine.it

Hall 1 • Posteggio H28

info@putschmeniconi.com
www.putschmeniconi.com

nastroflex@nastroflex.it
www.nastroflex.com

Hall 3 • Stand B/10

info@nordutensili.it    
www.nordutensili.it   

PREVIEW XYLEXPO 2014
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Specialist in flaking
and chipping lines,
Pessa Impianti srl
designs and manu-
factures machinery
and plants for the pri-
mary working of
wood and prepara-
tion of flakes and
fiber, mainly used in
the Wbp, Mdf, Osb
industry. It supplies a
wide range of sys-
tems and equipments
with complementary
functions  to improve
their performance and for their complete
automation. It is a reliable partner to face
and work out the realization of new lines
and machinery but also for the up-grad-
ing of existing plants to meet changing
production needs.
A consolidated experience of more than
fifty years is a real guarantee for cus-
tomers who can also count on a re-
conditioning service of the part subjects
to heavy wear as cutterheads, rotors and
impellers, that assure high efficiency and
top performance of the machines.
A particular remark on the universal
discontinous flakers, reliable machines
with extraordinary performances, de-
signed to comply with different pro-

duction requirements and able to
produce good quality calibrated flat
flakes and Osb strands with superior
mechanic characteristics.
Their high performances allow to elim-
inate working shifts with consequent re-
duction of the plant basis cost: one
only machine is able to produce a flat
flake already suitable to the final use.
That means reduced manpower, re-
duced maintenance costs, less ener-
gy consumption.
The chipping lines have not a second-
ary importance since represent the al-
ternative to a poor availability of the raw
materials; they allow the recovery of
wooden wastes that can be reintroduced

in the production of
value-added com-
posite materials in
form of fiber and mi-
cro particles or used
as alternative source
of energy.
The production range
includes “wood shav-
ing machines” type
“Pl” for zootechny
field, designed for
animal bedding soft
flakes, qualified for
animal comfort and
obtained from round-

wood. In details, the production in-
cludes machines for the primary work-
ing of wood and recovery of wood
wastes as: discontinuous flakers, drum
chippers, wood shaving machines
for animal litters; milling machines
and shredders; wood feeders, wood
handling and storage systems; 
machines for particle comminution
as: knife ring flakers, hammer mills, re-
fining mills; storage silos, mixing and
extraction systems for flakes, chips,
sawdust; particle conveyors and aux-
iliary equipments.
Hall 2, stand L27

www.pessaimpianti.com

PESSA IMPIANTI: MACHINES AND PLANTS 
FOR THE “REDUCTION” OF WOOD
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chines, such as the chain load-
ing system of “Supercut 500”,
while still pursuing the highest
standardization of our ma-
chines; actually, we have pro-
vided the market with "special"

solutions that are standard on our machines”. 

Standardization versus custom-made: "made in
Italy" technology seems to be crushed between
these two extremes...
“That’s true. These two concepts mark the transi-
tion from a handicraft to an industrial company. If

you can simplify complexity,
standardize custom elements
and turn them into a value for
customers, then you have cre-
ated a product that can give
more to its user. It's not a tailor-
made dress, but rather a num-
ber of options that can be in-
stalled on a standard machines
to make it more suitable for a
specific market niche. 
What we do is we identify mar-
ket segments, the distinctive
features of each category of
users, and we offer pre-pack-

Much water has flown under the bridge since we
last visited Salvador, the company in San Vendemi-
ano (Treviso) that manufactures cross-cutting
saws, pusher optimizing saws and high-speed op-
timizing saws. We are back, just before Xylexpo,
to draw a balance with Christian Salvador, busi-
ness co-owner. 

“In the past eighteen months we made several
achievements, fortunately. We had set the goal of
achieving some stability in a very
fluctuating market. We have done
even better, consolidating and ex-
panding our role in established
markets, where we are well known,
without overlooking new opportuni-
ties in regions that used to be less
familiar to us. The year 2013 was
clearly negative at international lev-
el, we closed with an increase by
few percent points, against the
dominating trend of our industry.
As a result, we could dedicated resources and in-
vestments to the continuous improvement of our
range of products and services. We launched two
new models in the “Classic” line, completing our
entry-level family. We also added new accessories,
printers and loading systems to the existing ma-

SALVADOR: LOOKING 
INTO THE FUTURE...

Christian Salvador.

“Superangle 600”.
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sources like big corporations, but we keep in touch
with our customers, so we can exactly understand
which way to go. Starting from the “end” of the
process, from our customers, we can adapt our vi-
sion, identify priorities and make clear decisions,
we must be able to say no and understand where
we have more margins for action, the areas
where we can seize more opportunities”.

Margins are so narrow that if you have to make
everything to size, or too much...
“On repeatable products we are committed to en-
gineer every single screw, so that we can short-
en assembly and minimize the screw stock! This
is clearly an extreme example, but it gives an idea
of the challenge we are facing today”.

Is your business sector mature?
“Thank heavens, it isn’t. There are still huge
growth margins in windows and upholstered fur-
niture, just to mention a couple of examples. As I
said, we must focus on providing the best machine
to each group of users, completing them, making
a step forward to increase the entry level for po-
tential competitors, add value through software by
integrating the machine into the enterprise and its
management.
Let’s go briefly back to the concept of user “seg-
mentation”: the cutting and optimizing needs of
a window manufacturer are not the same as a pro-
ducer of upholstery or packaging. And within each
category, there are different working methods. Our
success depends on the capacity to identify
these different situations and to deliver solutions
that are designed exactly for their specific needs,
for that specific method of producing a sofa or a
pallet. So, machines as universal as possible but

aged ad-hoc solutions. We cannot work for indi-
vidual customers, we don't want to and we don't
have to, but we can put our experience, our skills,
our knowledge of customer processes to fruition,
to provide them with the right machines for their
job. This does not mean that we have two identi-
cal machines, but we do the best we can to work
with industrial methods that are often considered
inapplicable to a company of our size. 
I love to say that we have a big head on a small
body, a strong design expertise with an agile man-
ufacturing organization. We don’t have huge re-

XYLEXPO 2014, A DATE WITH INNOVATION

Salvador is coming to Xylexpo with a few new solutions, new
versions of their optimizing saws that – besides offering a “uni-
versal” product with all the aggregates and accessories avail-
able in standard versions – can be equipped to provide an
“ideal” solution for specific applications.
“Superpush 200” is a clear example, a pusher optimizing saw
that offers maximum flexibility in the standard version, while
the “Window” version is a “dedicated” solution for the window
industry, introducing new specific accessories such as label
printers or sophisticated inkjet printers that can “write” on the
head of the profile. 
The “Supercut 500” family is celebrating the birth of the new “Su-
per fast” version, ideal for the production of stripped and glu-
lam panels, and more generally for all applications where you
have to remove defects, cut and optimize profiles at high speed.
At FieraMilano-Rho Salvador is exhibiting the new “Classic 50”,
an “entry level” manual cross-cutting saw with no trade-off be-
tween ease of use, safety, efficiency and cost-effectiveness.
Last but not least, “Superangle 600” is a working center for
angle cutting, equipped with a high-efficiency optimizing sys-
tem that can increase productivity and offer utmost precision,
while preserving a simple and flexible process logic. 

“Supercut 500”.

“Supercut 500”.
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to grow without increasing fixed costs, in an in-
dustry where the number of players is reducing.
Manufacturers come and go, they leave space
where we can take a chance. If you look at the en-
tire supply chain, there is a rally of investments in
small and medium enterprises, while huge in-
vestments are shrinking, with too many companies
closing down in recent years”.

You belong to the second generation, a common
situation for most Italian companies in this indus-
try, having to face a very difficult economic sea-
son. Doubts? Hopes? Projects?
“In the United Kingdom, I read the word “sacrifice”
on many memorial stones and on the basements
of statues from the post-war period. Each time I
read that word, I thought that we must believe we
can win, we must never give up, we must be ready
for "blood and tears" if we believe in what we do,

if we have a passion for our work.
We must work three times as much
to get one half... it takes a big heart
to do that. But then, when you
achieve results, satisfaction is
even bigger. In recent years we
have seen our brand grow from all
points of view, awareness, visibil-
ity, perception of technological
value. Things are going pretty well
also for a natural pessimist as I am,
but every year we start over and
work even harder”. (l.r.) ■
Hall 2, stand C12/C20

www.solidea.it

within each specific segment, so that a window fac-
tory can have an ad-hoc machine as if it had been
designed specifically for them!”.

A challenge...
“If you don’t set new goals, you won’t go far. With
these ideas, we have been able to manufacture ma-
chines that are very similar to each other. 
Now we are looking into the future: we are collecting
results in terms of new territories and products. In
addition, we are also going to see economic re-
covery, however modest, but still enough to con-
vince many people that it’s time to invest again. In
some European countries we are seeing an in-
crease in European loans... this trend is driving us
to change, to adapt our production capacity to in-
creased demand, while keeping fixed costs at a
minimum, because the problem of narrow margins
will endure for a long time. Therefore, we will have

“Superpush 200”.
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SISTEMI
NEWS AT XYLEXPO 2014

The Pesaro based company
Sistemi will present at Xylexpo
some news. The new line of col-
let chucks “KleinOverline” will
satisfy the need to perform op-
erations with cnc machines in
tight and hard to reach spaces
together with the utmost preci-
sion at higher speed (36.000 rpm). The main advantages are the distance be-
tween tool holder and tool that can reach 200 mm, the tool holders are bal-
anced at G2.5 and can work with up to 36.000 rpm; they are supplied with spe-
cial nuts without lengthwise cuts, which grant a remarkable reduction of noise;
these nuts have to be tighten with proper torque wrenches, which also avoid
any damage to the nut.
New gauges for measuring panels. The search for a higher level of quality
in the industrial processing of the panel has made it essential to use appro-
priate and precise measuring instruments and brought M.Conti in collabora-
tion with Sistemi to develop a new line of linear gauges ideal to fulfil this pur-

pose. Completely ren-
ovated and innovative
the new gauges are
made of extruded bars
especially designed
and tested through the-
oretical simulations of

rigidity and stability confirmed by dynamic tests in severe conditions of use.
Each component has been completely redesigned in order to achieve per-
formance more advanced, accurate and long-lasting. A high resistance to shocks
and scratches is granted by components in anodized aluminium and a hard-
ness 50Hrc; special veins on the back of the profile increase the resistance
to bending and torsion; the gauges designed primarily for  panels measuring
can also be used in the window production and in the processing of alumini-
um, plastic, glass and metal; a wide variety designed to meet every demand:
linear measurements, distance between holes, internal/external measurements
of frames, 45° cuts, etc.
All gauges with vernier are also available in the digital version "Digit+" that elim-
inates any mistakes in reading the measure by the operator thus assuring the
highest precision.
“KleinDia” is a Dlc (Diamond-like carbon) anti-friction coating developed for
large-scale production which allows to solve problems of tool abrasion, chip
evacuation and chemical attack. After the polishing process of the flute and/or
cutting edge, a layer of less than 1 micron is laid on the tool surface at low tem-
perature, thus not altering the properties of the bit or knife.
Its high hardness is granted by both Sp2 (Graphite) and Sp3 (Diamond) Car-
bon hybridization. Thanks to a very low friction coefficient plastic and aluminum
working are also improved and can be effected without coolant.
Hall 3, stand N02/P01

www.sistemiklein.com

As usual Omga will be participating to
the upcoming Xylexpo 2014, exhibit-
ing its main line of products in.
Amongst the new products, this year
the highlight will be on a new mid-high
range optimizing saw, the “T 523
Opt”. It consists of a push-feed opti-

mizer for the defecting and full opti-
mization of wooden pieces. A pneu-
matic tail clamp system ensures the
accurate handling of the boards, dur-
ing the positioning in between each
cut. Two horizontal clamps self-adjust
based on the cross section of the work
piece and, ensure that the board is
square against the fence, before each
cut. The marking of the defects is done
through a fluorescent crayon.
The phase of reading the defect
marks and length of the board occurs
automatically, during the return stroke
of the pusher.
The Nc controller associated with
the industrial 10.4” touch screen dis-
play, allows for easy data entry as well
as an intuitive mean to access all the
optimization programs.
A usb port is available as well as an
ethernet RJ45 port, for the connection
to company networks. The “T 523
Opt” will be working in the booth dur-
ing the event, along with all other
equipment shown, which will be avail-
able for custom demonstrations.
Hall 2, stand T12/U21

www.omga.it

OMGATECH
OPTIMIZING SAW “T 523 OPT”





Hall  2 • Stand C30-D31

record@rekordsrl.com
www.rekordsrl.com 

Hall 2 • stand C12-C20

salvador@solidea.it
www.solidea.it

Hall 01 • Stand B22-C21

steton@steton.it 
www.steton.it

Hall 1 • Stand C22

info@sarmax.it
www.sarmax.it

Hall 3 • Stand B02-C01

schmalz@schmalz.it
www.schmalz.com  

Hall 1 • Stand N12

info@zaffaroni.com 
www.zaffaroni.com  

PREVIEW XYLEXPO 2014
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MASTERWOOD
" MADE IN ITALY" IS ALWAYS IN FASHION!

"Tailor made for you!" has always been
the motto of Masterwood, which this
year will wait for you at Xylexpo with a
stand of over 200 square meters.
Here you can view a wide range of tech-
nical solutions through which each
customer can "shape" his own factory,
almost like a tailored suit.
This general principle requires dedi-
cated attention by the Research & De-
velopement team in order to give reli-
able and efficient answers to every re-
quest. Here are some examples .
Masterwood will present the “Project
365”, the working center with five con-
trolled axes, ideal for those who want
to choose “one off” or batch produc-
tion. This solution is suitable for crafts-
men and small factories, allowing them
to perform varied machining, both on
panel materials and on solid timbers.
These products give high specification
making them fit any specific need. For
example the operating unit: you can
choose between the lower cost “light
weight”electrospindle, suitable for 3D
modeling etc, and  the " heavy duty" ver-
sion, specifically designed for particu-
larly heavy machining as in the case of
beams, doors and stair components.

What about the “4Win”? The Nc work-
ing center for windows and frame com-

ponents with the "pre-
finished" technique.
More than 50 machines
sold in the last few
years, thanks to its
patented working table
and incomparable per-
formance. Another
Masterwood winner!

It will be presented also
the “Project TF 100”,
Cnc point-to-point throughfeed boring
machine, in its highest specification ver-
sion feeded by an automatic loading
and unloading system. We can't forget
the new 4-position tool changer Iso 30
too.

In order to satisfy the growing interest in
the "nesting" technique, Masterwood of-
fers the “Mw 15.38M” with a 1550x3800
mm (5x12 feet) working area.
A full range of options such as a plat-
form for automatic loading, labeling sys-
tem, automatic discharge conveyor, au-
tomated warehouse, complete the
product mix.

Cutting-edge software is a vital key to
getting the most from a Cnc working
center. “Masterwork”, “Masterwin-
dow”, “Mastercabinet”, “Master 3D”

will demonstrate all their power thanks
to top-level hardware, a Pc-based con-
trol technology that puts Masterwood at
the top in its field.

The use of this hardware and the use
of the latest Intel® multicore technolo-
gy,  ultrafast i/o (ie with extended fea-
tures for real time management), the
EtherCat communication system, open
up previously unthinkable application
possibilities.
Hall 1, stand A22

www.masterwood.com
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Maggi produces wo -
odworking machinery
in the very heart of
Tuscany/Italy. The
company celebrated
its 50 anniversary in
2013.
The company's phi-
losophy is to make
available to its cus-
tomers, who are pres-
ent throughout the
world, a complete
package of solutions
for craftsman with
“Made in Italy" tech-
nology.
The desire to grow
and to invest has not
failed even in the most
critical years of the
global crisis, which saw the company
continuing to invest in order to improve
the quality and the performance of its
production. The demonstration of all
these efforts  are  contained in the cre-
ation of a new single-head boring ma-
chine fully electric, model “Boring
System 21 Technology” (see en-
closed pictures) which  has been a big
success at the last edition of Holz-
Handwerk exhibition in Nuremberg at
the end of March.
In consideration of the highly innovative
concept in the field of single-head
boring machines, the Maggi company
decided to patent this machine which,
while using it, represents a real revo-
lution for the carpenter. The frontal
control panel allows the operator to se-
lect all the most important operations:
the rotation of the drilling head, the
drilling depth adjustment, bits type
selection, drilling speed adjustment and
clamps height adjustment, everything

carried out electrically.
This machine has been realised with a
drilling system and electronic tools to
improve the drilling quality and to re-
duce set-up times. The central posi-
tioning of the engine in relation with the
boring head allows the operator to
distribute an uniform workload and an

optimal weight bal-
ance. The electrical
press system is con-
trolled by an elec-
tronic control provid-
ing a fast speed set-
up of the machine
and a better locking
of the drilling panel.
The safety clamps
are equipped with
articulated rubber el-
ement. A shelf for
tools and acces-
sories is integrated in
the back.
Will be exhibited on
the stand the full
range of single-head
boring machines,
three heads, the Cnc

boring “Boring System Evolution”,
edgebander “Edging System 3/50”,
automatic feeders and radial arm saws
will be exposed on the booth.
Hall 1, stand Q22/R21

www.maggi-engineering.com

MAGGI ENGINEERING: “MADE IN ITALY” 
TECHNOLOGY FOR CRAFTSMAN
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T.O.P. will present at Xylexpo 2014 “Proxima”, a
line Cnc machine to drill, mill and insert, mill and
insert fittings in all the elements of the furniture. The
machine can be equipped with an opposite head
to work the six sides of the panel. The machine can
be customized and equipped according to the spe-
cific production requirements. 
The working heads can be equipped according to
the customer’s needs and can also be equipped
with milling units with tool change and inserting units
for all kinds of fittings.
The machine is Nc controlled with operator inter-
face “Tpa Albatros” and the panels can be loaded
and unloaded manually or automatically.

“Next” is a Cnc machine/plant to drill, mill and in-
sert fittings in all the elements of the furniture: its
innovative working technology is managed through
software algorithms so that the machine can work
while the panel is moving. 
T.O.P. new work concept creates a time advantage:
more productivity, less unproductive time.
“Next” has an innovative transport system with four
linear tracks which, together with the registered
panel transfer system with pincers enables the
placement and interpolation of the panels moving
along the machine on rolls, using new linear mo-
tors controlled by Cnc system.
The frame of the machine can be customised ac-
cording to the customer’s needs.
The machine is Nc controlled with operator inter-
face “Tpa Albatros” and the panels can be loaded
and unloaded automatically.
Hall 1, stand M12/N11

www.t-o-p-.it

METAL WORLD
NEW PROJECTS 

T.O.P.
“PROXIMA” AND “NEXT”

For a few years now, Metal World spa has been
going beyond the production of tools for the
wood market: with an increasing diffusion of het-
erogeneous and complex materials, the R&D de-
partment of Metal World has been committed for
a long time to the development of technological-
ly advanced tools; innovation involves several ap-
plication fields, last but not least developments in
the aerospace industry.
Today more than ever, customers need refer-
ences from their suppliers: a tight relationship
based on trust must be created, because “tech-
nology must be understood” and industry spe-
cialists must be able to test and understand tech-
nical innovation, which is the future index of high-
er competitiveness for all actors.
In the coming months, Metal World will deploy com-
munication activities in this direction, to spread its
strong and innovative identity on a large scale.
New investments are planned in 2014, as well as
business strengthening operations, in order to make
products much more accessible to a greater
number of users.
There will also be a strengthening of the sales net-
work in the business-to-end-user channel, where
the company has been already operating for
years. In addition, to ensure a better and more ef-
fective presence on the territory, Metal World will
reach several distributors with the addition of new
resources in order to ensure its presence on a high-
er level of multi-channel distribution.
Hall 1, stand E02/F01

www.metalworld.it
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Also this year Framar srl will exhibit at Xylexpo and
will present its Nc working centres for doors and
and windows processing.
The “Centerdoor” model, specific for manufacturers
of doors with medium/high productions is a little work
station with four Nc axes with circular interpolation;
it permits the execution of slots for locks, door strikes
and hinges of different shapes and sizes.
A solid base structure permits the maximum sta-
bility and preci-
sion during ma-
chining.
Sliding and
movements of
the axes take
place on linear
guides and ball
bearing screws,
managed by c.c. motors, reading by encoder.
Management complete software with macro of stan-
dard jobs.
The other work station exposed will be “Win-Tech”
model, specific for windows and doors manufac-
turers. This machine is composed by milling
group which
permits slots for
shutters, door
strikes, holes for
doors flap, Stan-
ley, locks and
several kinds of
couterplates.
Anuba group
permits the drilling and tightening in automatic cy-
cle of standard anuba hinges and anuba with dou-
ble shaft.This machine has a supporting structure
with tubular steel stabilized, with sliding axes on
linear guides, brushless motors, ball bearing
screws and precision racks. Equipped with a
processor with 17” colour display with touch
screen technology and management software
with easy graphic interface complete with all
macro of standard jobs. Ce execution with perime-
ter fence and intrusion photocells. 
Hall 1, stand T10

www.framarcarpi.com

PAL
“CLEANING TOWER”

FRAMAR
TWO MODELS AT XYLEXPO

The Imal-Pal group
maintained its po-
sition in 2013 as a
world leader in the
production and
supply of complete
plants, machinery
and innovative sys-
tems for the manu-
facture and pro-
cessing of particle-

board, Mdf, Osb, insulation board, pellets and pal-
let blocks. The group further strengthened its pres-
ence on the market when it was joined by Globus
srl, a merge which has completed and amplified
the wide range of services and products offered.
Pal will be presenting its new “Cleaning Tower”
at the Xylexpo which is able to clean all kinds of
pollutants from the flow of wood chips. This new
cleaning technology combines three grading prin-
ciples: the first being that of demetallization ac-
complished with highly efficient magnetic systems,
the second adopts the principle of aerodynamics,
where inert substances are separated from the
wood particle flow by a jet of air which removes
them on the basis of their density, surface and
shape; and lastly the spectrographic principle
which optically identifies the spectrum of the
wood and all the other contaminants and, by ap-
plying jets of compressed air, separates out all the
materials which are not wood. With this principle
it is also possible to identify black bodies which,
despite being unclassified material, may be sep-
arated out from the wood. 
Globus, now part of the Imal-Pal group, will be pre-
senting the “Globus wobble spreader disk”, an in-
novative system with which it is possible to
achieve a radical improvement in the quality and
capacity of flake production. The wobble spread-
er disk continuously distributes chips over the full
length of the knife thus making it possible to im-
prove quality. The increase in capacity is accom-
plished with 690 mm long knives, a length which
no other competitor has ever used on a flaker be-
fore, and which can produce up to 15 t/h (bone dry)
of flakes, depending on the wood species.
Hall 2, stand Q02/Q10

www.imalpal.com

“Centerdoor”.

“Win-Tech”.
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Rekord – after having reached an ex-
clusive agreement with Leuco France
for the distribution of its products in
France and French speaking countries
– will expose to Xylexpo its flagship so-
lution, “Topfix”. Designed to provide
high performance to the wooden door
and window frame industry, Topfix has
allowed the company to consolidate its
leadership in the Italian market, to
strengthen its position in the Scandi-
navian, French and Spanish market,
and to grow in Eastern Europe. “Topfix”,
in fact, is valued by an increasing
number of door and window frame
professionals, also in smaller work-
shops, where it simplifies operations
and reduces the time needed for
process management, letting the op-
erator concentrate on product quality.
Topfix is very simple to use, requiring
fewer knives and fewer knife types.
This simplification translates into low-
er running and changing costs. Reko-
rd has in fact focussed on manage-

ment problems, but let’s take a close
look at the strong points of “Topfix”.
Hw knives are profiled and self-posi-
tioned both axially and diametrically, just
like the wedges which perfectly copy
the profile of the entire perimeter of the
knife. Cutting with a high axial angle
eliminates any imperfection, for a sur-
face finish that renders sanding un-
necessary. The knives and accessories
can be changed simply on board the
machine in complete safety and very
quickly. In practical terms you get a 75
percent reduction in maintenance
times compared with the average
measured using tools of different de-
sign.

Thanks to its features,
“Topfix” can increase
productivity by at least
35 percent thanks to
higher cutting and feed
speeds. The result? Low-
er production costs, im-
proved quality of work.
The “Topfix” tool is very
simple to use, requiring
fewer knives and fewer
insert types. This sim-
plification translates into
lower running and
changing costs. 

Full service assistance rotates around
Rekord tools, right alongside you at
every stage. It all starts with definition
of the project to meet your requests.
Every aspect of the tool is carefully
studied, using 3D simulations on Cad
stations, in order to accurately and re-
liably evaluate process interaction and
final performance.
The tool is then delivered, but Rekord
continues to serve you thanks to a qual-
ified after-sales service.
The finest materials are used for the pro-
duction of Rekord tools, modelled by
high-precision processes. The aim nat-
urally is to provide the most solid, re-
sistant, reliable solution. However, if
tools get damaged or require modifica-
tions to their operation, the mainte-
nance centre specialists are at  disposal
to repair the tools quickly in order to re-
duce downtime; develop further evolu-
tions of the tools in use; study and assess
new production solutions, drawing on the
experience and knowledge developed
in over 25 years of business.
Hall 2, stand C30/D31

www.rekordsrl.it

“TOPFIX”: MORE POWER FOR THE MANUFACTURE 
AND QUALITY OF WINDOWS
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day we must work without warehouse, with very tight
lead times, and limited volumes. Thus it is vital to have
flexible machines that require a suitable investment.
Let me add that each time I have had the opportu-
nity to propose to a potential customer one of my ma-
chines combined with a working center, I have scored.
Today there is a privileged way of manufacturing: a
working center for nesting and an edgebander; with
Uniteam we are pushing in this direction.. I must say
that, with the arrival of Cesare Dal Monte in Uniteam,
my desire of collaborating with them, to check this
path with consistency, has become a reality. And ear-
ly results are really very interesting...”:

“We have acknowledged that the different markets
have been deeply transformed by this crisis,
which has left behind many organizations”, said
Cesare Dal Monte, General Director of Uniteam
for less than one year now. “The surviving com-
panies are reorganizing themselves starting from
a specific point: today, in order to sell, companies
must be the advisors of their customers, they must
propose the right solutions… this job was once
done by resellers, who are experiencing strong dif-

It is a well-known fact that collaboration, joint ven-
tures, the definition of common operating fields are
a recipe recommended by many people, especially
during the years of crisis. Yet, it seems that the nev-
er-ending Italian individualism makes this option
extremely difficult; indeed, some known experi-
ences are evidence of this.
For this reason, we were particularly pleased to be
invited, some weeks ago, to an open house or-
ganized - together - by two renowned companies
of our industry: Fravol in Vigonza (Padua), spe-
cializing in edgebanding machines, and Uniteam
in Thiene (Vicenza), appreciated for its working cen-
ters. An opportunity to make a long and pleasant
chat, starting from this topic...

“I have never hidden the fact that our edgebanders
find their best partner in the working center”, told us
Andrea Volpato, managing director of Fravol. “The
evolution of panel processing technology has clear-
ly proved that “batch one” is made with a working cen-
ter and an edge-banding machine. In the past, peo-
ple bought the raw panel, laminated and cut it, and
then it was sent to squaring-edgebanding ma-
chines and afterwards to inline boring machines... To-

An open house together is the opportunity to “discover” a cooperation 
that has been going on for some time now. An example that we would like
to be followed more frequently by Italian companies…

UNITEAM AND FRAVOL:
“LET’S TEAM UP!”

Andrea Volpato
and, 
on the right, 
Cesare 
Dal Monte.
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work with our staff members to propose solutions
that Uniteam and Fravol can define together.
I want to point it out as well: the goal is a common
network, taking the necessary time to build it”. 

“Let’s say it clearly: today there are not resources to
be wasted in strange adventures and each company
must be focused on its business, being strongly spe-
cialized in their industry and, at the same time, work-
ing to find the highest number of market opportunities.
Specialization on one side, but the tightest synergy
to produce a solution!”, Dal Monte added.

“Fravol, as already said, has its core business in
panel edgebanding, a technology we do want to
develop with more and more energy”, Andrea Vol-
pato said. And he added: “Uniteam produces ex-
traordinary machines, multi-axis Nc machines for
the furniture industry, wood in the construction in-
dustry and for composite materials, fields where
they are much more advanced compared to oth-
er competitors. We can offer them the experience
acquired in the furniture segment, especially in
those “different ways” to produce that are con-
solidating in the world and that are based on “nest-
ing”, a process that has been increasingly con-
solidating in Europe as well. Our specific skills and
their huge know-how, together, create the condi-
tions to offer a lot to the industry.
We must understand that the joinery of fifty years
ago, full of passion and know-how, does not ex-
ist any longer; there are no more people that can
take a panel and turn it into a finished furniture item,
passing from one machine to the other. Things have
changed and we look with great attention at the
world of panel furniture, full of wonderful materi-
als, with outstanding finishes, panels that are
loaded onto a working center, edge-banded and

ficulties as well. We must go and visit customers
door to door, acting towards the final users as much
as we can: the crisis is teaching us to move indi-
vidually, because margins have reduced and
competition is stronger and stronger. Besides, cost
cuts are not only carried out in production or man-
agement, but also within the sales chain. That is
why it is even more essential to create synergy, also
during the proposal and selling stages: visit a cus-
tomer and propose a solution consisting of more
machines, maybe produced by partner companies.
Unfortunately, the experiences in our industry were
not very successful, apart from takeovers. 
With Andrea we are building a common platform,
we are testing our synergy, a shared vision. We agree
with each other, we approach the market together,
even if we are free to move and act independent-
ly if necessary. An example: we have common re-
sellers, but also some partners that propose drilling
machines or centers of different manufacturers. It
will take time to build a common sales network: we
do not want and we cannot afford to hurry up. We
are talking about a partnership that – however – is
going into a very specific direction in compliance
with daily needs”.

What were the reactions?
“The open house we have organized together has
shown the value of our project”, told us Andrea
Volpato. “We had the opportunity to explain our
strategies to foreign resellers, besides customers,
and we must say that the result was good: inter-
esting relationships were immediately established,
and we believe they will yield good results in the
future. As to the domestic market things were even
easier because, unfortunately, the number of re-
sellers, sales organizations is strongly reducing and
thus it will be easier for us - where necessary - to

Some snapshots 
from the joint 

open house 
organized by

Uniteam and Fravol,
celebrating 

their cooperation.
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“Today it is maybe the most important factor.
Uniteam and Fravol are working in this direction at
technical level, thinking about common software
packages. “Open” machines that can be able to
interface with third-party software solutions, allowing
the customer to work according to the procedure
he has chosen and decided…”

“…software – Volpato adds – enabling our cus-
tomers to go always ahead and take new ways. The
mass retail model for furniture will not always be
winning and consumers will soon start to address
real automatic joineries that will be able to pro-
duce the furniture item they have designed on their
Pc within few hours, just like we want it to be, with
specific sizes to be located in a specific place in
our house. Nesting and edge-banding, some
holes, and there come the pieces to take home and
mount in two minutes”.

A must question: Have you considered to devel-
op an “edge-banding” working center yet? It
would be the perfect fusion between Uniteam and
Fravol… 
“To tell the truth, it was the first idea we thought
about”, Volpato answered smiling. “Fravol was
founded, many years ago, to solve the problem of
edgebanding on shaped workpieces. And if we
“merge” this mission with Uniteam’s, there is only
one destiny for us. The project is on our tables, but
for the moment we are focusing on nesting, which
is really a technology recording strong expansion
at global level. We have the time, the will, the ex-
perience and the ideas to make many more
things together!”.

by Luca Rossetti ■

Fravol: Hall 1, stand N09 www.fravol.it
Uniteam: Hall 1, stand P12    www.uniteam.cc

turned into elements ready to be assembled”.
“What Andrea is telling is absolutely true”, Cesare
Dal Monte said. “Uniteam has three product lines:
“interiors”, panel machines; “construction”, wood-
en constructions; “composite”, machines for plas-
tic and composite materials. Today the last two seg-
ments give us more satisfaction, we are growing
strongly and constantly in these industries, where
we can compete on equal terms, thanks to our flex-
ibility. But we want to focus attention also on pan-
els, which in the past three years have allowed us
to reach as much as 45 percent of our turnover. Also
thanks to the cooperation with Fravol, it will be even
easier to promote our offers, because – I’ll tell it once
again – we will be able to act as solution suppliers,
not only as machine manufacturers.
That is why we have redesigned our machines,
making them even more flexible and suitable for
the most current usages, working on a “natural”
transition of pieces to Fravol machines. We are de-
veloping new solutions to complement our range:
we are not interested in fighting for price, but we
want to give good machines and excellent quali-
ty service. For example, we are defining planned
maintenance packages involving Uniteam and
Fravol machines, because being quick and ef-
fective in technical maintenance, ensuring the high-
est reliability, is a vital factor to win. We are two
small-sized companies. We do not want to work for
great numbers, but we want to make good ma-
chines for good customers”.

The word goes to Andrea Volpato: “We firmly and
strongly believe in working together and finding
people with the same ideas, the same point of views
and the same goals, it has been fantastic. We know
how to recognize and accept the other’s skills, it
is time to use more and more often the sentence
“we do” rather than the old-styled “I do”! The truth
is that all those who decide to remain alone will be
doing less and less”.

“Take the example of software”, said Dal Monte.
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The new Busellato Cnc working centre “Jet Op-
tima T5” is flexible and reliable for processing of
panels and solid wood. The versatility offered by
5-axis makes it ideal for the modern artisan com-
panies that require different and fast working
process combined with high quality.
The interpolating unit "Jet 5" allows to limit the work-
ing area in all directions. This assures high flexi-
bility and ease of use for the operator. The rigidi-
ty of the “Imc” panel supports ensures maximum
stability of the workpiece, even in case of of heavy
removal. The high configurability and  quick release
suction cups system assures an easy and quick
set-up of working table. “Wave”, the exclusive
Casadei Busellato software, allows quick and
immediate programming by using additional soft-
ware options for doors, windows and cabinets. And
more, high speed and high productivity thanks to
carpets for a complete safety working and simplicity
and productivity with remote control that allows a
complete machine management through the com-
mands always at hand. 
The energy-saving system "EcoJet” ensures max-
imum results with minimum use of energy. This
means lower energy consumption with consequent
reduction of costs and greater respect for the en-
vironment.
Hall 1, stand H12/M11

www.casadeibusellato.it

SUPERFICI
THE NEW AUTOMATIC SPRAYER “MINI”

CASADEI BUSELLATO
THE NEW “JET OPTIMA T5”

The key points about the new “Mini” made in Su-
perfici are the automatic spraying, and therefore con-
tinuous capacity output; flexibility, as the most var-
ied flat or moulded pieces can be sprayed both on
surface and edges, as  the machine is easy to op-
erate with small batches with frequent lacquer and
colour changes. And more, limited investment,
thanks to the competitive pricing and to the “plug &
spray” concept; all of the items necessary for  the
machine operation are perfectly integrated in the ma-
chine structure and this ensures low transportation
and installation costs. In order to grant the highest
flexibility, the conveying system features a paper pro-

tection device, the ideal solution for operating in small
batches. The paper is automatically unrolled and re-
wound at the work-piece through-feed and it protects
the conveyor placed below and immediately absorbs
the overspray. The spraying arm is always equipped
with quick connectors for the guns holding plate, thus
making it easy to replace  the plate with another  with
a different gun setting. As an option, it is also pos-
sible to install on the spraying arm a small contain-
er, called “Speedy cup” to feed the guns instead of
using a pump. It is in this way possible to spray in
low pressure even with two litres of lacquer.
Hall 1, stand H12/M11

www.superfici.com
www.scmgroup.com
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Since 1968 Mion & Mosole I.A.I. spa
has been designing and constructing
dust extraction and air scrubbing
systems with bag filters, fans and
dust storage silos, plus other systems
such as extracting, pneumatic con-
veying, crushing and refining systems
as well as energy saving, deodorizing,
fumes scrubbing, pelletizing and
waste processing systems. The com-
pany has expanded over the years
with a view to meeting the changing
demands of an increasingly de-
manding market, constantly enhanc-
ing its professionalism and updating
its expertise in order to supply
“turnkey” systems in compliance with
the strictest European norms, in-
cluding the recent Atex directive.
Today, a great number of
Mion&Mosole systems are installed
throughout the world with applications
that cater to a wide range of industries.
Hall 1, stand G20/H19

www.mionmosole.it

IMAL
XYLEXPO 2014 PREVIEW

MION & MOSOLE
EXTRACTION SYSTEMS

Traditionally, the Imal-Pal Group has focussed its R&D activities on design-
ing equipment and systems that can offer a noteworthy contribution to cut-
ting panel production costs. 
The “DynaSteam” is without doubt the most innovative of the proposals that
will be showcased at Xylexpo. The unit is rapidly installed on any continuous
press line and, thanks to its flexibility, may be used to increase line produc-
tion capacity by between 15 and 30 percent or to lower production costs by
cutting resin consumption by at least 10 percent. The economical impact on
line management is easily calculated and the end result will always be “an
investment which is paid back within a few months”. 
Another innovation is its latest high pressure resination system for Pb, Mdf and
Osb, which can reduce resin consumption by between 10 and 25 percent.
The resin injection system consists of a high pressure pump, a micronizer to
crush and homogenize the resin crystals to achieve a better distribution and
a set of special sprayer nozzles that keep nebulising pressure constant as
the flow rate of the dosed resin varies. 
This resination technique distributes the resin over the wood in a much more
uniform manner  to ultimately improve the physical-mechanical properties of the
panel, thus consenting a reduction in the amount of resin utilized in the process.   
The “Fbc100” is the result of intense Imal R&D activity to produce a system
that can offer 100 percent monitoring of the board’s surface for blisters and/or
delamination defects. Furthermore, the “Fbc100” provides a host of information
on production, such as cure, moisture content, and internal bond, to optimize
pressing parameters to achieve an end product that corresponds perfectly
to production requirements.
Over the last twelve months, the Imal-Pal group has strengthened its position as
a leader in the wood-based panel industry, thanks to ongoing R&D activities and
to the operational synergy formed with Globus, who recently joined the group.
Hall 2, stand Q02/Q10

www.imal.it

“Dynasteam”.
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Giardina Finishing srl is engaged in the coating
of wood, glass and plastic with a wide range of
technologically advanced painting systems.
The product range in the wood coating covers al-
most all applications, the coating of flat or raised
panels, door and window frames, assembled or
three-dimensional pieces, turned parts, profiles,
flooring and construction material, etcetera.
The attention paid to the demanding market of the
timber industry has in fact pushed Giardina to seek
and to apply new industrial technologies designed
to ensure greater productivity systems even for small
batch production, the high quality of the painted
pieces and  to reduce the environmental impact.
Environmental protection is one of the main targets
of Giardina, amply demonstrated by the success-
ful introduction of the patented “Mos” selected mi-
crowave system for drying of water-based paints and
now expanded with the presentation at Xylexpo 2014
of the “Iner-Plus” technology, that is a revolution-
ary system of application and curing of Uv paints.
Hall 3, stand P02/R11

www.giardinagroup.com

ALIPRANDI
TRADITION AND MODERNITY

GIARDINA FINISHING
“INER-PLUS” TECHNOLOGY

Aliprandi snc has been founded at the end of '70
as an artisan company specialized in the pro-
duction of wood working tools. During the last years
with the coming of the second generation into the
company it has taken the actual configuration de-
veloping the management appearance and also
investing strongly on the production technology still
keeping its artisan Italian tradition. Tradition and
modernity, this is the expression of its philosophy
that stay at the origin of the quality guaranteed by
the company. 
The standard range of products, results of many
year experience in search and production, includes
straight router bits, drills and boring bits, diamond
routers and drills, solid carbide spiral milling cut-
ters, bits with reversible knives, chucks and col-
lets, profiling and trimming bits, Tct knives.
The Aliprandi production includes also special tools,
on the base of particular requests of each customer.
Besides wood field, in the last years the Alipran-
di turns its production also to the tools for plastic
and aluminium materials, because of the combining
between this field with the wood: for this use, the
Aliprandi produces standard and special tools with
particular geometries for the best finishing on plas-
tic and aluminium.
Aliprandi deeply believes in the “made in Italy” and
in the Italian know-how, in order to offer a quality
article and obtain reliance and respect of nation-
al and international customers. 
Hall 1, stand F22

www.aliprandi.it

Spray Robot “Gs 25”.

Microwave oven “Mos”.
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quires creativity and a lot of skills and expertise,
including also the capacity to process wood...

Or maybe we could tell another story. We could tell
you that we arrived a bit early and that we waited
for a few minutes for polite Flavio Riva, ceo of Eu-
rostands. Valuable waiting time, as we were sur-
rounded by paintings, thousands of books about

Where do we start from? It is not easy to tell you
about this meeting. Let’s try this way, starting to say
that, when we arrived in Cambiago, between Mi-
lan and Bergamo, and we saw the huge facilities
of Eurostands, we immediately guessed what we
were going to see. A company producing exhibi-
tion stands, as the name suggests, but also much
more, many other things. An engagement that re-

EUROSTANDS, 
THE EPHEMERAL AND MORE…
An outstanding organization, committed to the design, construction 
and installation of exhibition stands, but also interior design and store 
installations, up to the great halls for Expo. Among several skills, 
there is also a big joinery: 80 employees and “made in Biesse” technology.

Flavio 
Riva.

A big fair installation is mounted in Eurostands 
to be disassembled and rebuilt at some exhibition
around the world.
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in-store installations and corners, “shops in shops”;
20 percent from showrooms, hotels and offices; the
remaining 10 percent from permanent projects that
are more focused on the construction industry, artis-
tic installations or halls for special events, Expo first
of all. In fact, we always have an answer, both for
small booths or big exhibition projects.
It is not easy. We are an industrial organization that
works on the ephemeral: 130 employees and at
least just as many in the supply chain we gener-
ate. The group includes Eurostands, headquar-
tered in Cambiago and with offices in Washington,
Eurostands Asia Pacific Ltd., based in Hong Kong
and Seoul, and Industrie51 in Shanghai. We have
expanded our scope also in India and Dubai,
grasped each opportunity that new orders offered
us to transform them into growth".

Congratulations, nothing to say. In Cambiago, over
40thousand square meters of facilities, from design
to warehouse. The customer calls, submits a
concept or asks for an idea that is processed, pro-
posed, approved, engineered. The actual pro-
duction stage starts here, and it is carried out at
in-house level or by reliable partners if the project
involves repetitive products. We do everything: from
graphics to elements that are built in joineries, from
the processing of metal carpentry or glass, crys-
tal, plastic, methacrylate and composite materials

music, design, painting and museum catalogs. We
might have been anywhere, but we did not certainly
feel like being in a woodworking company. A feel-
ing that significantly increased when the door
opened and we found ourselves in front of a gen-
tle, very elegant seventy-year-old young man, with
a contagious and friendly smile, who wanted to talk
immediately about important things. Or, better, oth-
er important things, besides work that represents
a big part of his life.

“I am a chemical engineer with a passion for mu-
sic”, he told us. “I graduated at the conservatory
and I specialized in classical guitar at the Brera mu-
sic institute in Novara. The books, the programs
you see are the mirror of my passion, I have had
a subscription to four programs at the Teatro alla
Scala: philharmonic orchestra, symphony, ballet
and drama. I try not to miss a single play”.

What he is doing in this company is really a mys-
tery, but he helps find an explanation: a musician’s
life, touring for clubs to support more or less famous
artists. The rhythms of this life, passion for music
and a growing career, combined with the desire to
create a family with his wife Severina, led him to de-
cide to leave the musician’s life. And he tried to.
The turning point happened when his father-in-law,
Aldo Rovina, proposed to start a business together.
Aldo was a decorator, but he realized that the grow-
ing importance of industry exhibitions would soon
become a huge business. And the world needed
installations, pictures, shapes and colors. On a Sun-
day in November 1967, they jumped into a car to
visit the cycle and motorcycle expo and the next
year, 1968, Eurostands was founded.

“I was 24 – Riva tells us – and fortune was with me:
a new job, an exciting, creative job that – still to-
day – allows me to know new people, travel and
change perspectives each time. We have very di-
versified customers: the world of fashion, design,
big companies, automotive, pharmaceutical com-
panies, big communication and telephone com-
panies. You can find us wherever there is the need
to present, show, introduce something. Armani, I
am proud to say that, is our most important cus-
tomer. With him, many other names: Audi, Wind,
Volkswagen, Telecom… Our turnover is about 35
million Euros; 60 percent from trade fair instal-
lations, congress areas, shows; 10 percent from

The two working
centers, “Rover 30”
and “Rover 37”.
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calls because he
needs two shelves,
the day after he finds
them in the office at 8.
We also have two
working centers, al-
ways by Biesse: a
“Rover 30” and a

“Rover 37”, with which we carry out all milling and
drilling operations; they are equipped to execute the
processes we need in our business, including very
small parts. The relationship with Biesse gives us great
satisfaction: since we met, we have been replacing
almost all of our machines with solutions provided by
them. You see, we are an industrial company: Our fig-
ures, our philosophy, the organization of our job prove
it. But the essence of what we do, working on single
pieces, on elements that will probably never be repli-
cated identically, requires strong handicrafts skills; if
we did not look at each detail with the greatest at-
tention, if we did not understand that our duty is to
develop wonderful packaging for our customers’ con-
tents, that would be a problem. We cannot do with-
out the quality and absolute accuracy that Biesse tech-
nology ensures, just like we could not live without the
manual skills and expertise of our joiners. Craftsmen
that leverage powerful technologies, machines en-
suring a simplified management of the complex sit-
uation that they have to face every day, that offer -
for example - a "memory" that ca be used – in case
of necessity – to find the design of a particular ele-
ment to reuse it in the same way”.

What is the secret to manage all this? Flavio Riva
has no doubts: “Be curious. Make an experience,
always try to understand, maybe hiring high-skilled
people to learn from. We have qualified site man-
agers, production managers and workers. They al-
low us to be a good service company, to provide
our customers with strong impact furniture items
and architecture, wonderful solutions, with a short
life, sometimes very short...”.

Congratulations, once again. We will talk about the
rest in the next, pleasant meeting. Enjoy your music.

by Luca Rossetti ■

www.eurostands.it

www.biesse.com
Hall 1, stand A12/D02

to painting, from lighting systems to transportation,
from installation to logistics. A fascinating world, that
becomes even more charming if you think that Riva
and his team have not stopped here, but they have
also passed to general contractoring, being often
involved in the organization of halls for several Expo
exhibitions in the world capitals. For the next event,
in 2015 in Milan, they will be build Thailand’s hall...
“All those who have ambition must go on", Flavio Riva
says. “Of course, we do not want to stop at standard
pre-packaged booths that, unfortunately, have
changed the approach to exhibitions, limiting the ca-
pacity to build up an image, to communicate... a dull-
ness we don’t want to get involved with".

INSIDE THE JOINERY
The necessary skills to do this job, as we have al-
ready said, are many. Eurostands, in fact, is made
of up several factories, several workshops close to
one another, one inside the other, each with its spe-
cific features and technologies. All this fits into a de-
fined plan, a project that, in the end, will see all this
gathered into a store, a booth, an installation.
“The joinery, where about eighty people operate,
represents approximately 60 percent of our job”,
Riva explains. “We do not produce always the same
furniture items, the same collections, but every day
we create something different, which is most like-
ly to have an extremely short life… but still, it must
be made well, it must be sturdy, elegant, with a
strong impact and image, and our joiners will have
to travel all over the world to mount it. 
We met Biesse many years ago and we immediately
established a relationship of mutual trust and coop-
eration, supporting mutual understanding to find the
right answers to our needs. Consider cutting: it is the
core of our business, each day we cut masses of pan-
els, they are our daily bread. We have three Selco
panel saws – one “Eb 75” and two “Eb 120L” – and
soon the fourth one will arrive, because it is not un-
usual that our staff have to stand in line and wait for
their turn to cut the pieces they need! And in our job,
speed is an essential component: if a big customer

Selco panel saws.
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ing time. Pagnoni Impianti workshop
is equipped with Cnc (computer nu-
meric control) machine tools for the
processing of metallic carpentry
and canalized heating platens hav-
ing considerable dimensions.
Thanks to the technical skill of its per-
sonnel, highly specialized in hy-
draulic press sector, Pagnoni is
able to realize production lines meet-
ing the specific customer require-
ments. Quality and functional tests
are carried out in the workshop lab-

oratory. The lines manufactured by Pagnoni Impianti
are assembled and “cold tested” in the workshop be-
fore the delivery to the customer.
Among the latest projects of Pagnoni Impianti, it is
in Italy the embossed in-register lamination line for
boards having size 2250x5600 mm, that with its high
positioning accuracy allows the perfect alignment of
the paper décor to the structure engraved on the fin-
ishing plate. Thanks to its 50 kg/cm² specific pres-
sure the press can produce a deep embossing with
synchronous pores, thus reproducing the visual and
tactile impression of wood grain on the board.
Always in Italy, it was recently concluded the start-
up of a new high capacity short-cycle-lamination
press with 70 kg/cm2 specific pressure for deep em-
bossing, while in Portugal the project of increasing
the specific pressure of a Pagnoni short-cycle lam-
ination line of the 90’s has been successfully carried
out. With an increase of the specific pressure up to
45 kg/cm2, the press is now able to produce
boards with deep embossing finishes, that are so up-
to-date nowadays.

Pagnoni Impianti, the Italian leader
in pressing lines for the wood in-
dustry, will present at Xylexpo 2014
its wide range of products and en-
gineering services. Thanks to its long
manufacturing experience and tech-
nical expertise, Pagnoni Impianti can
design and manufacture complete
lines addressed to the primary
woodworking industry and furni-
ture industry. Among its products,
Pagnoni Impianti offers pressing
lines for the production of any
wood based panel such as Mdf, particle board, Osb,
plywood, hardboard, cement-bonded particleboard
and low density boards. Pagnoni also supplies short
cycle lamination lines for panel overlaying with
melamine papers, multi and single opening lines for
panel overlaying with phenolic films, as well as com-
plete lines for the production of thin Hpl panels and
compact, according to any customer specific re-
quirements and production capacity needs.
Pagnoni Impianti can supply a complete assistance
for the installation of the lines including erection, start-
up, commissioning and personnel training. Pagnoni
Impianti furthermore proposes its great know how and
competence in manufacturing hydraulic presses to
all those companies interested in revamping their ex-
isting production plants, in need to update or upgrade
their systems by means of experienced engineering
service team and the supply of new parts such as
hydraulic units, press platens milled and planed with
state of the art European machineries and new con-
cept eco-friendly heating system for thermal oil able
to reduce the energy consumption and the press-

PAGNONI: ENGINEERING 
AND TAILOR MADE SERVICE
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Being among the pioneers in short cycle lamination
with numerous plants built, Pagnoni boasts a tech-
nical and technological experience that allows it to
be one of the undisputed world leaders in this field.
The production range includes complete lines for any
type of lamination with thermo-melting resins de-
manded on the market: for furniture and flooring in-
dustry with melamine impregnated papers and for
industrial purposes with phenol impregnated papers
and net print.
The “Selecta M2” lines are the last evolution of the
standard short-cycle lamination lines designed to
combine the most advanced technologies to cost-
effectiveness, reliability and user friendliness.
Automatic or semiautomatic, these lines can lami-
nate boards of various sizes: from 4’x8’ (1220x2400
mm) to 7’x18’ (2150x5600 mm).
Always active also in the plywood field, Pagnoni
Impianti will shortly install a new multi-layer press of
considerable dimensions in Italy. It is provided with
10 openings, chromium-plated platens of size 3300
x 2300 mm and hydraulic and electric equipments
of latest generation assuring speed performances
inconceivable a few years ago.
The start-up of the last Pagnoni line for the produc-
tion of “transformer boards” was recently concluded
in Turkey with success. It’s a plant for gluing fiber
boards to be used to manufacture elements for high-
voltage electric transformer, with fully automated pro-
duction cycle and electronic thickness control by
means of electronic spacers able to detect instant
by instant the actual daylight of the press opening
and to adjust accordingly the pressure of the cor-
responding pushing cylinder, thus eliminating all is-
sues related to panel thickness inaccuracy or uneven
glue distribution. Pagnoni Impianti never forgets the
Hpl field. Pagnoni “FarLine” is the line dedicated to
Hpl production, available in different sizes and with
a specific pressure up to 100 kg/cm2. The multi-open-
ing solution for Hpl is cost saving and easy to be op-
erated and maintained.
Flexible and versatile, Pagnoni “EasyLam” is the con-
tinuous press with double endless belt, designed for
high production capacity. It is suitable for various ap-
plications such as panel veneering, production of en-
gineered 2-3 layer parquet, production of honeycomb
panels, doors, composite materials and other spe-
cial products. Pagnoni Easylam is available in var-
ious sizes and can employ any kind of glue.
Hall 2, stand N21

www.pagnoni.com

Veba Meccanica srl has a 30-year-long experience
in the field of traditional woodworking machines.
The new model “Tm810” has been added to the
range of classic thicknessing planers.
The peculiarity of this machine is given by having
the fixed table and the moving head, features that
make it ideal for working in line.
It can plane workpieces up to 810 mm wide and
up to 400 mm high. The large fixed working table
is 810 mm wide and 1,000 mm long, but the length
becomes 3,400 mm including the infeed and out-
feed roller tables that are supplied as a standard.
The workpiece feeding is by means of an helical
teethed top roller, two outfeed top rollers, and a
powered roller on the table, further to the 12 idle
rollers that are on the infeed and outfeed tables. 
The automatic lifting of the head with screws balls
grants a high precision of working.
The helical cutterhead with inserts 4-sided re-
versible (supplied as a standard), if compared to
the same cutterhead with traditional knives, gives
great advantages in terms of reduced power
consumption during processing, produces small
chips that don’t create any problem of clogging the
aspiration also with very soft wood, grants a re-
duction of the noise level, and allows an easy re-
placement of inserts with no adjustment process.
As a standard, this machine is equipped with an
electronic programmer Lcd touch screen to adjust
the thickness head positioning and the feeding
piece speed, variable from 4 up to 20 m/min. 
Hall 3, stand U23

www.veba.it

VEBA MECCANICA
THE NEW MODEL “TM810”



64 XYLON INTERNATIONAL May-June 2014

fo
c

u
s 

o
n
 X

yl
e
xp

o
 2

0
14 customers and resellers at the Vitap headquarters,

mostly from the 60 countries that represent the ma-
jor destinations for the company. With Franco
Tanzini, co-owner, we talked about the initiative and
the news that Vitap presented to their guests.

Mr. Tanzini, how was your open house?
“I must say that the second edition was much bet-
ter than the first one, proving this is an interesting
idea, as it allows to interact closely with all resellers
and buyers, to give a current overview of our new
machines, and to highlight the issues of outdated
technology. Last but not least, it is an opportunity
for resellers to discuss with each other. We saw the
Argentine reseller talk with his Turkish counterpart,
the Romanian with the Canadian, and so on, this fits
into our strategy to "make a family", build a team”. 

Where have your visitors mostly come from?
“We had a good number of them from France, but
also Germany, Great Britain and Russia. Good at-
tendance also from Greece, Romania, Bulgaria and
Turkey. Also Italy had its share, although business
is increasingly focused on export: Vitap currently
export 95 percent of production. The situation in
Italy remains difficult: we make business contacts,
but only few of them result into tangible business
deals. And the “country system” certainly doesn’t
help, the lack of support to industrial activities is

It was sixty years ago, in 1954, when Pietro Tanzi-
ni and Franco Viciani – mechanics by profession
– started the industrial adventure of Vitap in Pog-
gibonsi (Siena). Their specialization, based on ex-
perience and the needs of an evolving market, is
the construction of woodworking machinery. The
portfolio includes boring and edgebanding ma-
chines, up to working centers, with an offer that en-
compasses small, medium and large production
volumes, cnc machinery for flexible production,
semi-automatic and automatic single-side edge-
banding machines. 
A major anniversary deserved a special party, with
the organization of the company's second open
house event, that gathered Italian and international

VITAP CELEBRATE SIXTY YEARS
Innovation and the ability to find all the answers that the market is looking 
for characterize the history (and the present) of the company from Poggibonsi.
To celebrate a major anniversary, they have recently organized 
their second open house event.

The Vitap 
family 
at the 
celebrations 
for the sixtieth 
anniversary 
of the Tuscan 
company.

Franco Tanzini, 
in the middle, 
during the 
open house.
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our 60-year-long capacity of providing the market
with the answers it needs".

Is this a "local" product or did you leverage external
collaborations?
“We entirely developed it in house, although I

enduring. There is no com-
mon vision, no long-term
vision as they have in Ger-
many. Each time we create
a new prototype, we would
really like to sell more of
them in Tuscany, in Italy;
those would be great cus-
tomer references. But we
have to look for good cus-
tomers all over the world,
and we are lucky we can still
find them!”, Tanzini says
with a smile.

The industry cannot be
strong without a domestic
market, without the oppor-
tunity to respond to real
needs...
“If European monetary and
economic policies had sup-
ported export, we would
have been even more com-
petitive. A businessman may
have a product range that
meets the requirements of
each market, we may offer
the best quality of our solu-
tions and the best technical
service, but in a situation like the current one, it is
really hard to make business while preserving the
necessary profit margins”.

Which technology did you introduce at this "60-year
open house"?
“We focused on the new nesting line, solutions that
will be under the spotlights also at Xylexpo in Mi-
lan. We developed this technology because we be-
lieve it can be useful to small handicraft businesses
and to medium companies, providing a sort of "uni-
versal solution", a machine that can optimize
panel sizing, square, drill and much more. This is
not an ideal solution for large volumes, but it helps
you take care of each detail. Let me say it is also
proving ideal for large companies that want to man-
age batch-one operations with an endless range
of colors or technology. That’s why we decided to
offer centers with different sizes, for investments
(and corresponding performance levels) that
range from 50 to 200 thousand Euros, reaffirming

“Point 3”.

A snapshots
at the 
open house.

The nesting 
solution “N2”.
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Technology is more and more a tool for competi-
tiveness: those who invest can produce more, bet-
ter and at lower costs...
“This is the commitment we have made to our cus-
tomers for sixty years. And I daresay that, in the
current situation, offering a good machine that re-
quires a limited investment is not a shame. We need
lots of good solutions that cost less than in the past,
it's a complicated challenge but we have been fac-
ing that with good success for some time now... To-
day more than ever, we should all be very down
to earth, modest and less arrogant. Today, you
choose a machine for what it can do, and not be-
cause it is made by a specific manufacturer”.
Mr. Tanzini, we cannot close our conversation with-
out a few words about your first sixty years...
“In our industry, and also in our region, we have
seen many shooting stars, companies that
achieved success at the speed of sound. However,
there are not many left now; but you tell the value
of a company from its heritage, its contribution to
a story, to a territory. There is no company, no busi-
ness without a social role. Yesterday, today and
tomorrow, companies must provide opportunities
to their people, stability and continuity.
At Vitap, we have a tradition, a story we can be
proud of, and we owe to many who have lent a
hand, have followed and spurred us over sixty
years. There are many people we thanked, as they
are part of our story. One of the most exciting and
moving acts in my life as entrepreneur is when I
give a retirement plaque to an employee who has
been working at Vitap all his life... believe me, that’s
a great pride for us, more than any successful sales
or money we have made...”.

Your seeds have borne fruit...
“We are happy. We are not
out of the crisis, yet, but
when you see that “your”
people get involved and do
all their best to help the
company achieve success,
you understand that’s the
right direction. I am sure
this approach will keep de-
livering good results”. (l.r.) ■

Hall 3, stand A22/B23

www.vitap.it

strongly believe in the power of collaboration and
intelligent exchange of technology, machines and
single parts. We might do more and better, saving
a lot of energy...”.

Besides nesting, did you also exhibit your “tradi-
tional” machines?
“Vitap’s drilling and dowel inserting machine is
currently the fastest in the market and a symbol of
our combination of design, price, quality, reliabil-
ity and technical support. Our resellers know that
we work with this approach: we want to offer not
just high-quality products, but a full package, from
user requirements analysis to the installation of the
best-matching machine from all points of view. 
“Point 3” is a machine we are betting on, and we
consider it the future solution for panel boring. In
just over three years, we have manufactured and
sold over 600 machines in twelve releases. When
you achieve such quantities, you can handle
production batches that enable to apply continu-
ous improvements, so we are very satisfied. And
our customers too!”.

Lorenzo Primultini,
Acimall president,
gives a recognition
plaque to 
Franco Viciani.
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crisis of markets in the past few years. We talked
about this (and much more) with the owner, Dario
Camporese.

Mr. Camporese, doors and windows are still your
mission...
Sure! We have always done what we can do best,
that's our strategy. To tell the truth, we thought about
new directions sometimes, new ideas, new sec-
tors, but we always came to the conclusion that
there was still so much to do in doors and windows.
That’s true especially for companies like Saomad,
that want to be at the top, a reference for tech-
nology and the knowledge of processes that our

Doors and windows is the core business of Sao-
mad from Campodarsego (Padova), which has
been manufacturing woodworking equipment for
over 40 years: working centers, angular centers,
profiling and tenoning machines, designed to pro-
duce ten to one hundred finished doors/windows
each day. Founded in the Fifties, the company cur-
rently has 10-thousand-square-meter indoor fa-
cilities on a total area of 20 thousand, plus 3 thou-
sand square meters exclusively dedicated to
testing. The customization of the final product is
the specialty of the company, making continuous
investments in research and development both in
technology and in IT systems for production
process control. With 35 employees, plus the sup-
ply chain, Saomad makes approximately 6 million
Euro revenues, especially in export: the main des-
tination markets in Europe are the UK, France, Bel-
gium, Germany, The Netherlands and the Nordic
Countries. Business in Italy has dropped to a 10
percent share, compressed by market uncer-
tainty and credit crunch. The business of the Vene-
to-based company has never been driven by "big
volumes", but rather by a focus on tailor-made so-
lutions matching customer requirements. With
this “ace in the hole”, Saomad has withstood the

Special machines, highly automated and provided with IT “intelligence” 
for process management. This is the secret of Saomad's success, helping
the company stand up against market crisis. While producing innovation...

SAOMAD: WINDOW
AND DOOR SPECIALISTS

The extensive 
technology 
installations 
in the mechanical
workshop.
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instance, we have equipped to provide our cus-
tomers with integrated technology combinations,
i.e. plants with inline routers and sanders − in-
cluding orbital sanders that cut wood hair with a
precision of hundredths of millimeter − that can
tenon, profile and paint the piece without remov-
ing it from the line.

So, increasingly complete lines with “centralized"
software to manage the entire process...
“We are mainly talking about working centers which
receive the working order from the office through Erp
software. The machines receives orders, makes the
necessary checks, makes preparations and starts
producing parts that are loaded by an operator or
an automatic system. And if a wrong part gets into
the machine, the error is identified and the element
is removed from the process. Unattended operations
are increasing, and even for “traditional” products
like doors and windows, very sophisticated tech-
nology is adopted. With the implementation of ad-
equate buffers, the plant can work around the clock
in “self-managed” mode, starting from workpieces
collected in specific cells, which are picked by a ma-
nipulator and sent to production”.

A tough challenge to handle...
“The secret is total self-sufficiency in operations
on our products, we must be able to do everything
internally, we must have the necessary skills. This
helps reduce lead time, build everything neces-
sary, even peculiar pieces, in short time.  
At Saomad, we develop the entire machining
process, painting included, except carpentry that
we purchase and process according to our spe-
cific needs. We pay great attention to everything
that impacts on machine quality. All parts made of
electrowelded steel, for instance, are normalized
in a furnace at 900 degrees, so that they are sta-

users must deploy. I can tell you that today, after
many years, we still have so many ideas buzzing
around our heads that we cannot sleep at night!
This means constantly searching for resources and
energy to invest in research and innovation de-
velopment... but that’s our Dna, we cannot do oth-
erwise".

How have door and window production methods
changed?
“From routers to working centers, much water has
flown under the bridge. “Angles” have been our
battle horses for many years, we have sold hun-
dreds of them, and they are still a high-performance
solution: to produce big volumes, they are un-
beatable because they can deliver two, three el-
ements a minute, so more or less eighty standard
windows per shift. But now, the working center and
its philosophy are the winning trumps...
Flexibility, the possibility to handle small batches
is the keyword, without neglecting the need to reduce
the number of operators attending old-generation ma-
chines, at least four or five, working on planing ma-
chines, routers, saws and tenoning machines.
Today, everything is carried out in few stages, and
on the working center you can prepare the pieces
ready for assembling and finishing. At Saomad, for

A few pictures 
showing 
an impressive 
high-performance
“Rotowood” 
being tested during
our visit.
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ing these concepts,
which prove that we
can still do our job
pretty well...".

“Rotowood” is your
latest achievement…
“It's a solution where

we have gathered all possible operations that were
previously executed on different machines, thanks
to a tool changer that can move and work both
for profiling and tenoning operations. We designed
this system for a customer involved in the reno-
vation of historical areas, who needed to make hun-
dreds of different profiles.
This is just one example of what we can offer at
technological level. For twenty years, for instance,
we have been producing a Cardan drive to han-
dle wood while minimizing the wear of chains and
different components. Or modules that bend in-
wards to profile and outwards to machine the rab-
bet, obtaining a top-quality finish.
We have recently made a “Rotowood” for a cus-
tomer who wanted to unify all process stages on
the machine. After installation, we acted on his
router, we put it in line with a new machine
equipped with a compact multi-level buffer, tenon-
ing unit with interchangeable groups, and tenon-
ing shafts with automatic tool changer; the same
process for profiling. We committed all our tech-
nical and process expertise, inventing a new, dif-
ferent solution that currently delivers up to 200 dif-
ferent types of tenons and profiles. And when
the machine has finished, it cleans the tools, plac-
ing them into a microwave tray. Productivity is
amazing, one finished piece every minute, no mat-
ter if it's fir, spruce, chestnut or oak.
We have doors and windows in our blood. Pro-
duction methods are our daily challenge and we
will show this again at Xylexpo”. (l.r.) ■

Hall 1, stand U01

www.saomad.com

bilized and any stress is eliminated. We produce
some cast iron details based on our own models
and molds, and we have adopted one of the best
software packages for our engineering department,
showing the courage to invest in a period of cri-
sis to improve business performance and be ready,
quick and reactive to market needs.

We have been in business for several years now.
My father Guerrino started in 1957, and I joined in
1978. We have skilled engineers in the factory and
capable salespeople that can explain customers
what it means to purchase a Saomad machine”.
You also have to know doors and windows, a prod-
uct that has gone through exceptional technical and
performance evolution, which has transformed our
technology, our approach to function definition, and
the operation methods of customers. Today, ma-
chines are a powerful combination of mechanical
and IT engineering; they must be sturdy to with-
stand the speed offered by electronics, with the
necessary precision required by prefinished prod-
ucts. And most of all they must be reliable.
Fifteen years ago we started to offer “Woodpecker
10”, a mixed machine for boring operations. Our
experience has grown and we have come to work-
ing centers, dedicated software, intuitive but 
powerful programs. 
We can produce “batch one” doors and win-
dows, all different from one another, up to twenty
per shift. For a couple of years we have been work-
ing on real automatic window factories, multi-
spindle machines that route, smooth, bore, insert
glue and dowels, speeding up operations on
clamps, directly linked to painting. We are patent-

Dario Camporese.



Efficient Clamping Systems

With Vacuum Blocks of the VC-S series Schmalz offers a low priced and
flexible alternative to original spare parts of CNC wood machining cen-
ters from all common manufacturers. Ask for your free catalogue today:

www.schmalz.com  |  tel. +39 0321 621510

Schmalz S.r.l. a Socio Unico, Via delle Americhe 1, I-28100 Novara, schmalz@schmalz.it

The Alternative to The Original!
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2014. Competitiveness in the markets, especially on
a global scale, is a top priority. 

“PNEUMAX TO BUSINESS”
With 300 employees in the headquarters and over
500 worldwide, Pneumax is pursuing two goals: de-
velop business on a global scale and support Ital-
ian technological excellence, which is highly ap-
preciated abroad for the specific competence of
the made-in-Italy community. The vehicle to
achieve this goal, built over more than one year,
is called "P2B", an acronym for “Pneumax to Busi-
ness”. It is an integrated platform involving all busi-
ness assets, from innovative products to commu-
nications, that − in the first place − represents an
approach to the market and a way of working, as
it defines the methods, processes and competence
required to convey the same corporate image all
over the world, acting on personal methods and
behavior and on the company’s capacity to face
a competitive scenario. Six pillars make up the plat-
form, each represented by a specific initiative. The
first one is customer focus, shifting attention from
the mere concept of service as the only battlefield
of competition to other activities, including customer
loyalty, result monitoring, adaptation of procedures
and programs to market variations, proactive ap-
proach, capacity to anticipate problems and re-
spond to the market. Then, sales also introduce
new methods based on analysis and verification
processes, maximization of the customer portfo-
lio, value-added sale of solutions rather than just
products, technical-consulting approach, perva-
sive operations and local support, technical train-
ing for salesforce, enhanced after-sales, result mon-
itoring, and development of a vertical approach by
industry. All these areas are supported by an in-
dustry strategy for 2014-2016 that is promoting

To increase competitiveness on the global scenario,
research and development is just one tile of the mo-
saic: you need to deploy a global business strat-
egy that brings together all the areas and aspects
of business operations, optimizing specific assets
and expertise under a strong and recognizable
trademark or brand. This is the approach by Pneu-
max from Lurano, near Bergamo, specializing in
the production of components and equipment for
compressed air automation, getting ready to re-
spond to emerging market requirements. Pneumax
was established in 1976 by Roberto Bottacini and
Giuseppe Beretta, and soon it became a leader in
the global industry. Today, production includes
valves and solenoid valves, air service units,
cylinders, fittings and accessories, manipulation,
magnetic sensors.
The direction is clear to Pneumax, with a dual effort
to invest in research focused on specific market nich-

es while im-
proving and
expanding the
manufacturing
organization.
So far, results
have reward-
ed the com-
pany, with a
positive 2013
and good ex-
pectations for

The new “P2B” platform launched by Pneumax integrates 
the departments, resources and potential of a business organization, 
with a focus on enhanced brand and communication strength.

INNOVATION STRATEGIES
FROM PROCESS TO PRODUCT

“Airplus” 
unit with 
integrated
digital 
pressure
switch.
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40 percent of products
are customized to spe-
cific customer needs.
There are several news
ahead, and “Xylexpo”
2014 will be the oppor-
tunity to take a closer
look at their features
and benefits.
The new “Airplus” se-
ries “Size 4” for air
treatment complements
the same-named range
with high flexibility, easy
and quick installation,
adding functions such
as the adjustment filter,
available with integrated
pressure gauge and
switch. The range ex-
pansion also includes
“Airplus Size 1" with au-
tomatic discharge and
“Airplus Size 3" with oil
filter, as well as the
Canopen proportional regulator with “M12” con-
nector that enhances integration with Canopen net-
works. Stainless steel air service units “Series 1700
Inox” offer a wide range of components specifically
designed for aggressive environments in the
chemical, oil&gas, food and process industries.
News also for electrodistributors. In the “Series
2200” for high rates, the diameter 8 base version
fully leverages the potential of the family. 
Electrodistributors “Series 2700” Iso 15407/2,
size 26 millimeters, feature G3/8” inputs and
G1/4” outputs in the sub-base, with integrated con-
nection; the entire fieldbus range of series “Opty-
ma32-T” is available. One final mention to elec-
trodistributors “Series Eco-22”, size 22 millimeters,
with a full range of functions and high application
flexibility.
Hall 3, stand P12/Q13

www.pneumax.it

the brand visi-
bility in the key
markets, with
five reference
i n d u s t r i e s ,
namely wood,
packaging, oil
& gas, robot-
ics-automa-
tion, and auto-
motive.
The product
innova t ion
process plays
a key role in
this new ap-
proach, with a
significant ex-
pansion of the
portfolio: new
products in
2014 are not only expanding the portfolio with a
comprehensive and articulated offer, but also en-
hancing integration with the electronic and me-
chanical domains to improve application per-
formance, especially in the packaging industry, plus
a specific family for Oil & Gas. Promoting a strong
sense of belonging is the fifth cornerstone, based
on commitment and respect of rules, together with
the sixth and last topic, a Pneumax philosophy
based on values, code of ethics and promotion of
a unified image on the market. In this respect, the
company’s logo is instrumental to convey a strong
and recognizable brand on the international mar-
kets.

NEW PRODUCTS
Pneumax is investing resources and efforts in the
development of new technological solutions, with
a team of twenty people exclusively committed to
research and development, with an integrated ap-
proach that involves electronic and mechanical en-
gineering in addition to pneumatics. This wide
scope of action is combined with a project for on-
line training, while the new industrial site will
drive the optimization of production, focusing on
efficiency and final product quality. At Pneumax,

Air service unit 
by Pneumax. 

Proportional regulator 
with M12 connector. 



74 XYLON INTERNATIONAL May-June 2014

fo
c

u
s 

o
n
 X

yl
e
xp

o
 2

0
14

Hall 2P • Stand T11 

info@zuani.it
www.zuani.it

Hall 3P • Stand C33

fapil@fapil.it
www.fapil.it

Hall 3 • Stand C02-D02-F02-C11-C12-D12-F13

info@homag-italia.it
www.homag-italia.it

Hall 3 • Stand L12-H21 

vd@vdsrl.it
www.vdsrl.it 

Hall 2 • Stand F12-G21

info@comecgroup.it
www.comecgroup.it  

Hall 3 • Stand U01

saomad@saomad.com
www.saomad.com
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The implications of high volume production and the capacity to grow also 
in a market – Italy – that is extremely miserly with many people. 
How? Proposing quality, enhancing organization, adopting efficient 
technology and high levels of automation. A partnership signed with Scm Group.

Saying that Giessegi in Appignano, few kilome-
ters from Macerata, is a surprising organization
is not enough. It is not even enough to say that
you feel like being in a real furniture town.
Maybe because you find it after driving through
the beautiful landscape of Marche, one of the most
beautiful areas of our country, and therefore you

cannot imagine to find yourself in front
of such a giant. But at a certain point,
it “appeared” and we found ourselves
in one of the biggest furniture manu-
facturing companies we have ever vis-
ited in our – unfortunately not so short
– career. And besides, with the strong
feeling to be in a place where everything
had been studied, designed, con-
ceived, built to ensure the highest effi-
ciency, to create a real model industry.
Here are some figures, just to have an
idea: 70 thousand square meters, 350

employees in addition to at least one hundred
people in “direct” supply chain, a turnover of 62
million Euros in 2012, with a growth by 30 per-
cent in 2013 and the same positive trend in the
first months of this year. Every day this giant of
the furniture world averagely loads 22 trucks full
of furniture, each with a capacity of 55 cubic me-
ters. Destination – listen carefully – Italy, that rep-
resents as much as 97 percent of Giessegi pro-
duction. Are you curious, aren't you?

GABRIELE MICCINI
Behind all this, there is Gabriele Miccini, engi-
neer. At a certain point of his life, he decided to
take care of this company, which was part of
Gruppo Valentini in Rimini. He was not scared
at all: you just need to talk with him a few min-
utes to understand that, if there is something to
do, he does it immediately and with excellent re-
sults. Managing such a machine might be a bit

GIESSEGI: 
“BE GREAT!"

Gabriele Miccini.
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more complicated, but not if you have clear ideas.
And he has. He turned the factory inside out, from
all points of view. He reorgan-
ized production, he set new
standards, he revised the col-
lections, he extended the fac-
tory, he even built a street (in-
cluding roundabouts, a bridge
and a few hundred street lamps)
in order to provide Giessegi
with suitable logistics, but with-
out affecting the urban area of
a small village of about three
thousand people, in which there
is no family that is not somehow
connected to the furniture man-
ufacturing organization.
Let’s talk about recent history,
when Mr. Miccini decided to ac-
quire Giessegi, to become the owner as well.
Valentini was reorganizing his business structure
and an agreement was found. 
“An important choice”, he tells us today, now that
the deal is closed. “It was just the official definition
of a de facto situation, as I have always managed
Giessegi as if it were mine, with the full support
and the greatest trust from the former owner.
Thus, total continuity and the will to continue to
grow, despite the crisis: during these years we
have not only consolidated our position, but we
have always grown, maintaining an excellent
trend. Results – let me point it out – that we
achieve in the Italian market…”.

… in a season where everybody else, on the con-
trary, says that only export cab save us...
“I don’t believe so. Recently, we have been ap-
proaching foreign countries as well, but we must
be very clear. We cannot be competitive in the
entry-level, because there are more aggressive
competitors. Leveraging the “made in Italy”
factor is a great opportunity, but certainly it is not
possible to reach very high volumes. There are
problems and specific issues that have an in-
fluence. We know we can gain shares, but we
must earn them with all our strengths”.

BETWEEN HISTORY 
AND STRATEGIC CHOICES
Mr. Miccini, but why is an organization like
yours located in Appignano, up the hills?

“History took us here! During the Eighties, in these
areas, there were at least five among the most
import Italian furniture manufacturing companies.
Unfortunately, as time passed by, many things
have changed and today there is only Giesse-
gi to support the name of Appignano, as Grup-
po Valentini chose to incorporate Stecchetti and
Prosperi, two big organization during those
times. That is how the adventure started.
We have always produced modern furniture
items for the house: children bedrooms, bed-
rooms, living rooms, cabinets and also office fur-
niture solutions. We have never wanted to deal
with kitchen and modular furniture solutions. In-
dustrial production in huge volumes obviously
stems from panel machining; with a special fea-
ture, namely the opportunity to offer the same
product, the same environment, the same com-
position both in lacquered and laminated wood.
A choice that has always proved to be winning
and has enabled us to make the difference
against competitors is the special product de-
partment, for out-of standard elements, that we
have structured to complete our offer adapting
it to the requirements of each final customer. A
technology, management, organization effort
that has contributed to the success of Giesse-
gi and that allows our customers -– including
large distribution names such as Gran Casa,
Mondo Convenienza or Mercatone Uno, just to
make some examples – to give something
more, without forcing consumers to buy just the

STEFANI “EVOLUTION Ssb One”

An extremely “powerful” edgebanding line:
within roughly forty meters, there are two
two-sided Stefani “Evolution SBB laser-
line” edgebanding machines that guaran-
tee absolute quality and optimum
productivity, around eight thousand panels
per shift. Structured to work easily 24 hours
a day, the line is equipped with four laser
systems that the customer chose for being
the most powerful of all the Stefani solu-
tions. The aim, in fact, was to guarantee the
speed needed for the production cycles
envisaged, but without compromising qual-
ity in any way.           www.scmgroup.com
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products that are exhibited, helping them to have
a stronger feeling as to the furniture solutions they
are choosing.As to furniture retail, we offer cus-
tomization, higher quality, a higher number of op-
tions, "tailor-made" solutions”. The costs are a bit
higher than others, but we are those who are most
considered"..

All of this despite the crisis.
“Sure. We feel it, every day somebody knocks on
my office door to ask for a job, because he has
been sacked. This is a wonderful region, but there
are not so many opportunities. And we have re-
sponsibilities, we would like to do much more…”.

TECHNOLOGY
“We have chosen to work with Scm Group”, says
Miccini talking about technology. “We have made
different experiences, also with renowned foreign
brands, but we have decided to work with a part-
ner. We have two panel saws, two drilling machines,
eight working centers, three squaring-edgeband-
ing lines. All Scm branded, and we are satisfied.
Last August, we replaced one of the two panel
saws. We bought another Gabbiani, an “A3” an-
gular model: the guys can work with both of them,
without problems, with perfect results. And giv-
en that we have to deliver huge production vol-
umes, this is an essential element: having a sin-
gle supplier means you better understand his
philosophy, the way his machines “reason”,
how they have to be managed, beyond stan-
dard technology evolution.
This does not only apply to panel saws, but also
to drilling machines, centers, squaring-edge-
banding lines. When you deal with huge volumes,

you have to make high quality technical choic-
es. It is not mere chance that our latest invest-
ment was focused on a complete squaring-edge-
banding line, Stefani “Evolution Ssb”, with
“Mahros” loading and unloading unit. We
equipped it with laser edge application, state-
of-the-art technology, because producing big
quantities for retail you need to excel in the qual-
ity of the finished product”.

“Technology choices can influence organizations
like ours”, continuesd Miccini.  “In order to be able
to grow also in a period of crisis, we have had
to exponentially increase our competitiveness,
working on margins, reducing the final price,
managing the production to find every day the
way to make things turn out, reducing times, in-
creasing the production capacity and always en-
suring a quality level to avoid any problems. The
greatest attention to our organization, technology,
automation has allowed us to win this extreme-
ly difficult challenge: we can produce more prod-
ucts, in a good way, maintaining our turnover.
Even more, increasing it.
Take this example: in our catalogue, we have a
bridge wardrobe that we can produce at a low-
er price than a pair of shoes of a good brand. And
with a respectful quality, starting from panels,
hardware, components, paints, all “made in Italy”.
Optimization. Engineering. The right tools. Mo-
tivated people. These are our secrets”.
“Always with the greatest attention to the envi-
ronment – Miccini concludes – because every
time we look out of the window, we understand
we are a big company that work in a paradise,
a wonderful land that deserves all attention. We
have renovated all the covers of our warehous-
es; we have switched to methane that, though
expensive, certainly has lower emissions com-
pared to the boilers that use processing scraps.
And we are completing the transition to water-
based painting, today certainly more effective and
with drying times that are suitable also for our pro-
duction requirements”.             by Luca Rossetti

www.giessegi.it
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WOOD, MACHINES AND FURNITURE: 
INTERNATIONAL COMPETITORS

WOODWORKING MACHINERY EXPORT (January-December 2013), (Mio Euro) 

WOOD EXPORT*  (January-December 2013), (Mio Euro)

WOOD FURNITURE EXPORT (January-December 2013), (Mio Euro)

Source: Intracen, codes Nc 846510, 846591, 846592, 846593, 846594, 846595, 846596, 846599,
846692, 84793.

Source: Intracen, codes Nc 4401-21, 4501-04, 4601.   
* logs, sawnwood, panels.

Source: Intracen codes Nc 940150, 940151, 940159, 940161, 940169, 940330, 940340, 940350,
940360, 940380, 940381, 940389
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Exporters Value Var. % 13/12
Germany 1,709.1 -3.5
Italy 1,111.3 -3.6
China 790.1 12.6
Taiwan 434.9 -5.5
Austria 355.8 3.4

Exporters Value Var. % 13/12
China 9,600.1 0.3
Canada 9,296.9 19.3
Usa 6,743.1 10.2
Germany 6,603.2 1.4
Russia 5,514.2 5.2

Exporters Value Var. % 13/12
China 16,423.7 2.0
Italy 4,596.4 3.8
Germany 3,630.4 -3.1
Poland 3,489.6 11.2
Malaysia 1,400.2 -15.0

In this article we illustrate the export
figures referred to the January-De-
cember 2013 period for machinery,
wood and furniture, by those coun-
tries identified as major competitors
worldwide. 
Export trend of woodworking ma-

chinery, over the period, still con-
firms the negative trends of Italy and
Germany, while Chinese exports
are growing. 
Wood and semi-finished prod-
ucts (logs, sawnwood and panels)
see the overtaking of China on

Canada for the world exporter
leadership. 
The trend in furniture industry
highlights the consolidation of Italy
as the second largest exporter in
the world behind the unattainable
China. ■
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FOCUS ON INDIA

GENERAL ECONOMIC INDICATORS (US$)

2011 2012 2013 Var. % 13/12
Export 25.5 21.9 18.7 -14.6
Import 73.2 49.2 47.0 -4.5

Source: Intracen.

WOODWORKING MACHINERY IMPORT/EXPORT  (Mio Euro)

2011 2012 2013 Var. % 13/12
Export 154.4 144.9 131.3 -9.4
Import 1106.1 926.4 896.0 -3.3

Source: Intracen.

WOOD IMPORT/EXPORT (Mio Euro)

2011 2012 2013 Var. % 13/12
Export 266.0 311.5 314.5 0.1
Import 294.8 318.4 294.2 -7.6

Source: Intracen.

WOODEN FURNITURE IMPORT/EXPORT (Mio Euro)

Source: Imf (International monetary fund). *estimate

2011 2012 2013 2014* 2015*
Gdp (constant prices, % var.) 6.3 3.2 3.8 5.1 6.3
Gdp (current prices, billion Us$) 1872.8 1841.7 1758.2 1749.9 1906.3
Gdp per capita (Us$) 1546.6 1500.8 1414.1 1389.2 1493.7
Investments (% of Gdp) 35.0 35.6 35.0 35.1 35.2
Inflation (% var.) 8.4 10.4 10.9 8.9 7.5
Goods import (% var.) 15.1 1.9 3.8 5.0 8.6
Goods export (% var.) 12.3 2.1 3.4 8.4 9.0
Population (million people) 1210.9 1227.2 1243.3 1259.7 1276.3
Balance of payments 
(billion of Us$) -78.2 -88.2 -77.6 -66.1 -64.7

After growing by 4.5 percent in the fiscal
year April 2012-March 2013 (lower value
of the last decade), the Indian economy
is set to record in 2013/14 the rate of ex-
pansion of the product marginally higher.
The growth rate is almost halved in two
years, from 8.9 percent of the fiscal year
2010/11. In the third quarter of 2013/14 it
stood at 4.7 percent (compared to 10.2
percent in the same quarter of 2010). A
rate of around 5 percent is however con-
sidered disappointing by leading analysts
as insufficient to absorb about 10 million
people entering the labor force each
year. According to forecasts from major in-
ternational institutions, the rate of growth
of the Indian economy should, however,
go on an upward path in 2014.

As for the components of growth, com-
pared with the stated goal of bringing the
contribution of manufacturing  industry to
Gdp for 25 percent by 2025, creating 100
million jobs, such share decreased from
16.3 percent two years ago to 15 percent
for the fiscal year 2013/14. That because
of an increase in the manufacturing in-
dustry of just 1 percent in 2012/13, which
should even get into the negative zone in
2013/14.

The Indian economy continues, therefore,
to be driven by services, representing ap-
proximately 60 percent of Gdp, an increase
of 7.6 percent per annum (the result, how-
ever, less than the five-year average of 8.6
percent). Financial services and real es-
tate alone are worth 20 percent of Gdp.
The contribution of agriculture to Gdp in
2013/14 was expected to reach around 14
percent, although the sector (which the low
degree of mechanization makes it de-
pendent on the monsoon rains) uses
more than 50 percent of the labor force of
the country. The mining sector is expect-
ed to decrease by about 2 percent for the
fourth consecutive year. ■
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FAIRS

20-23 August
Woodpro Africa
www.woodpro.co.za
• Johannesburg (Africa)
Woodworking technologies

31 August-2 September
Spoga + Gafa
www.spogagafa.com
• Cologne (Germany)
Furniture

4-6 September
Eko-Las
www.ekolas.mtp.pl
• Mostki (Poland)
Woodworking technologies

4-9 September
Holzmesse
www.kaerntermesse.at
• Klagenfurt (Austria)
Woodworking technologies

10-13 September
Fmc China
www.fmcchina.com.cn
• Shanghai (China)
Woodworking technologies

29 July-1 August
Formobile
www.formobile.com.br
• San Paolo (Brazil)
Woodworking technologies

6-9 August
Awisa
www.awisa.com
• Sidney (Australia)
Woodworking technologies

13-16 August
Tecno Mueble Internacional
www.tecnomueble.com.mx
• Guadalajara (Mexico)
Woodworking technologies

20-23 August
Iwf
www.iwfatlanta.com
• Atlanta (Usa)
Woodworking technologies

4-6 June
Carrefour international du bois
www.timbershow.com
• Nantes (Francia)
Wood

5-7 June
WoodEx for Africa
www.woodexforafrica.com
• Johannesburg (Africa)
Woodworking technologies

11-14 June
Timber & Woodworking
www.akr.kz
• Almaty (Kazakistan)
Woodworking technologies

12-15 June
Semana verde de Galicia
www.feiragalicia.com
• Silleda (Spain)
Woodworking technologies

10-13 July
Furnitex
www.furnitex.com.au
• Melbourne (Australia)
Furniture

16-20 July
Interforst
Fair for forest technology
www.interforst.com
• Munich (Germany)
Woodworking technologies
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5-10 October
W14
www.w14exhibition.com
• Birmingham (Great Britain)
Woodworking technologies

8-10 October
Aseanwood Woodtech
www.tradelink.com.my
• Kuala Lumpur (Malaysia)
Woodworking technologies

14-17 October
Sicam
www.exposicam.it
• Pordenone (Italy)
Semifinished products, 
components and supplies

15-19 October
Ambienta
www.zv.hr
• Zagreb (Croatia)
Furniture

16-18 October
Pragoligna
www.incheba.cz
• Prague (Czech Republic)
Woodworking technologies

20-23 October
Lesdrevmash
www.lesdrevmash-expo.ru
• Moscow (Russia)
Woodworking technologies

21-25 October
Orgatec
www.orgatec.com
• Cologne (Germany)
Furniture

16-19 September
Drema
www.drema.pl
• Poznan (Poland)
Woodworking technologies

23-26 September
Lisderevmash
www.lisderevmash.ua
• Kiev (Ukraine)
Woodworking technologies

27 September-1 October
Wood Processing Machinery
www.tuyap.com.tr
• Istanbul (Turkey)
Woodworking technologies

27 September-1 October
Intermob
www.tuyap.com.tr
• Istanbul (Turkey)
Semifinished products, 
components and supplies

29 September-2 October
Woodworking
www.minskexpo.com
• Minsk (Belarus)
Woodworking technologies

NOVEMBER 

22-25 October
Fimap
www.fimap.exponor.pt
• Porto (Portugal)
Woodworking technologies

25-27 October
Fenafor
www.fenafor.com
• Lima (Perù)
Woodworking technologies

26-27 October
Canada Wppdworking East
www.canadawoodworkingeast.ca
• Montreal (Cabada)
Woodworking technologies

5-8 November
Furnipro Asia
www.furniproasia.com
• Singapore (Malaysia)
Woodworking technologies

17-20 November
Expobois
www.expobois.fr
• Paris (France)
Woodworking technologies

24-28 November
Mebel
www.mebel-expo.ru
• Moscow (Russia)
Woodworking technologies

OCTOBER
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4-7 December
Myanmarwood
www.myanmar-expo.com
• Yangoon (Taiwan)
Woodworking technologies

19-24 January
Bau
www.bau-muenchen.com
• Munich (Germany)
Constructing and architecture

19-25 January
Living Kitchen
www.livingkitchen-cologne.com
• Cologne (Germany)
Furniture

11-14 February
Samulegno
www.samulegno.it
• Pordenone (Italy)
Woodworking technologies

7-9 March
Klimainfisso
www.fierabolzano.it/klimainfisso
• Bolzano (Italy)
Constructing and architecture

16-20 March
Fimma Brazil
www.fimma.com.br
• Bento Goncalves (Brazil)
Woodworking technologies

18-21 March
Made Expo
www.madeexpo.it
• Rho-Pero (Italy)
Constructing and architecture

You can find the updated list of exhibitions on www.xylon.it

“OUR” EXHIBITIONS 2014

29 July-1 August
Formobile
San Paolo

6-9 August
Awisa
Brisbane

20-23 August
Iwf
Atlanta

5-8 October
W14
Birmingham

8-11 October
Aseanwood Woodtech
Kuala Lumpur

20-23 October
Lesdrevmash
Moscow

17-20 November
Expobois
Paris

Xylon is present at:
DECEMBER

JANUARY 2015 

FEBRUARY 2015 

MARCH 2015 
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Elte 
Evos
Eumabois
Fapil
G3 Fantacci
Giardina Finishing 
Giplast Group
Hsd
Homag Group
Ica - Industria chimica adriatica
Ims 
Makor
Mario Zaffaroni & Figli
Nastroflex
Nordutensili 
Nova Pellet
Ormamacchine
Paolino Bacci 
Putsch Meniconi
Rekord
Salvador Solidea
Saomad
Sarmax
Schmalz
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Sherwin Williams
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The easiest way
to find 
the partner 
you need...
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PRODUCTION SYSTEMS AND TECHNOLOGIES

Primary processing

COSTRUZIONI MECCANICHE 
MODESTO NINO srl
Via Ciro Di Pers 68 
I-33030 Majano (UD)
phone +39 0432 959036 
fax +39 0432 959036
www.modesto.it - info@modesto.it

Our production of woodworking
machines: edger, cross-cutter.

Machinery and services for plywood 
and sliced veneer production.
Peeling lines, dryers, presses 
and finishing lines; horizontal, 
vertical and rotary slicers, 
press dryers and clipping lines.

ANGELO CREMONA spa
Viale Lombardia, 275 
I-20900 Monza (MI) 
phone +39 02 660381
fax +39 02 6603825
www.angelo-cremona.com
mailbox@angelo-cremona.com

Vertical and horizontal log band
saws. Log carriages with variable axis.
Canter. Integrated working units 
with circular blade. Vertical and
horizontal band resaw systems. 
Multi-rip saws and edgers. Log
profiling units. Complete sawmill
systems for mass production.

BONGIOANNI srl
Via Provinciale Revello, 89 
I-12030 Envie (CN)
phone +39 0175 277261
fax +39 0175 277265
www.bongioanni.com
info@bongioanni.com

Wood processing machinery 
and systems for sawmills.
Vertical and tilted log band saws, 
log carriages with independent
Headblocks, tandem headrig,
chipping canter, one-headrig 
and Twin resaws, Multi Rip Saws,
manual and automatic edging 
line and saw servicing equipment.

PRIMULTINI srl
Viale Europa, 70 
I-36035 Marano Vicentino (VI)
phone +39 0445 560333
fax +39 0445 560334
www.primultini.it - info@primultini.it

The Company Sicar spa produces
wood working machines with more
than 50 years of experience. 
Thanks to the continuous technical
development and the strictly contact
with the international market 
we are able to offer a complete
range of products for the small 
and big industry. 

SICAR SPA
Via Lama 30
I-41012 Carpi (MO)
phone +39 059 633111
fax +39 059 690520
www.sicar.it - sicarspa.info@sicar.it
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Secondary processing

Crossing-cutting lines

The Biesse Wood Division product
line includes panel sizing centres,
vertical panel saws, manual and 
automatic edgebanders, 
squaring/edgebanding machines,
sanders, cnc machining centres, 
routers, through feed boring 
and inserting machines, material 
handling equipment and packaging. 

BIESSE spa
Via della Meccanica, 16 
I-61122 Pesaro (PU) 
phone +39 0721 439100
fax +39 0721 453248
www.biesse.com - sales@biesse.it

The company Ebs is specialized 
in the production of automatic 
edge-bander for the hobbist and the
small/big industry. The range includes
manual trimming and edge-banding
machine and in particular high
quality and reliability automatic
edge-banding machines projected 
by an high-qualified technical staff. 
The total aim of the company have
always been the continuous
improvement of the machine’s
quality, research and development. 

EBS srl
Via Del Lavoro 32/A
I-36016 Thiene (VI)
phone +39 0445364334
fax +39 0445370878
www.ebsbordatrici.it 
ebs@ebsbordatrici.it

Over 30 years of experience 
in designing and manufacturing 
a wide range of edge banding
machines for both small and medium
companies and for industrial
productions.

ELWOOD snc
di Bossi Franco e c. 
Viale Industria, 66/2 
I-27029 Gambolò (PV) 
phone +39 0381 641279
fax +39 0381 648791
www.elwoodmac.it
info@elwoodmac.it

For over 30 years, De Stefani designs
and manufactures sanding machine
for panels edges and profiles.
Single or double sided edge sanding
machines equipped to sand flat 
and shaped edges on raw or
lacquered panels. Combined
machines for panel edges foiling.
Edge Buffing and polishing machines
for High Gloss finishing panels.
Profile sanding – denibbing

machines equipped with abrasive
belt or wheel to sand raw 
or laquered mouldings. 
Angle profile gluing and assembling
machines for door frames.
Double end profile cutting machines.

DE STEFANI VALERIO & C snc
Via M.P. Virgilio, 16
I-20833 Birone di Giussano (MB)
phone +39 0362 310914
fax +39 0362 310915
www.destefanimacchine.com
info@destefanimacchine.com

Cnc machining centers to carry out
beams, roofs and wooden 
elements for prefabricated houses,
structures for playgrounds,
walls and "block house”.

Cnc machining centers for
processing windows, doors, 
arches, interior doors and stairs. 
Automatic trimming line 
for the automatic trimming
of pvc on doors and panels. 
Automatic lines for milling, 
cutting, edging plans 
for kitchen tops and shelves. 
Cnc machining centers for machining
curved elements, chairs, frames,
sofas, furniture. Cnc machining
centers for processing specific 
doors and panels.
Automatic lines for carrying 
out boring and milling 
on furniture elements as drawers'
fonts, doors of wardrobes. 
Special machines on request.

ESSETRE spa
Via della Repubblica Serenissima, 7
I-36016 Thiene (VI)
phone +39 0445 365999
fax +39 0445 360195
www.essetre.com - info@essetre.com

Cross cutting-Top speed
optimization-Automation 
Cursal is the specialized Italian
company that produces the most
complete series of: crosscut saws 
for wood and assimilated; 
loading-unloading automations;
turnkey solutions and customised
cutting configurations for small,
medium, large sections; integration
into processing cycles from the large
sawmill production to semi-finished;
specific accessories and modular
components: Nc with software
interfaces, optical scanners for
automatic detection of 
lengths-widths-defects, moisture
meters, printers etc.; personalized
advice for advanced systems;
complete and, on time, domestic and
foreign mechanic/electronic support.

CURSAL srl
Via Bradolini, 38/a I-31020 San Fior (TV)
phone +39 0438 400963
fax +39 0438 401851
www.cursal.com - info@cursal.com
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Manual and automatic vertical panel
saws for cutting wooden panels, 
plastic and acm products. Welded
steel frames, to grant rigidity and
precision. Special applications
allowing the possibility to make also
grooving on sandwich panels for
folding. Automatic horizontal beam
saws with many different
configurations accordingly 
to the panel sizes and thickness
requirements.

PUTSCH-MENICONI spa
Via Irlanda, 1 I-53036 Poggibonsi (SI)
phone + 39 0577 90311
fax + 39 0577 979335
www.putschmeniconi.com
info@putschmeniconi.com

Cn milling machines; anuba machines;
cn working centers; 
lines of production and special
machines for doors and frames;
automatic screwing of locks and
counterplates; wide range 
of accessories and solutions.

NUOVA PROGETTI snc
by Clerici Roberto & Rossetti Filippo
Design and manufactoring 
of wood working machinery
Via Bonifica, 6
I-27030 Sant’Angelo Lomellina (PV)
phone +39 0384 55189 / 938018
fax +39 0384 559984
www.nuovaprogettimacchine.it
nuovaprogetti@arubapec.it
nuovaprogetti@libero.it

Panel processing machines and plants.
Special multi-blades panel saws,
longitudinal milling machines 
with rollers feeding, working centres
for the “Folding” technology, 
flooring industry technology, 
doors and modern furnishing 
industry technology.

MARIO ZAFFARONI & FIGLI srl
Via Centro Industriale Europeo, 24 
I-22078 Turate (CO)
phone +39 02 9688453
fax +39 02 9682718
www.zaffaroni.com
info@zaffaroni.com

Woodworking machinery: 
the widest range of products.

The product range is wide in the
sector of traditional woodworking
machines: thicknessing planers,
surface planers, combined 
surface-thicknessing planers, 
circular saws, spindle moulders,
combined saw-spindle moulder, 
universal combined machines, 
band-saws.

VEBA MECCANICA srl
Via Emilia, 1678 I-47020 Longiano (FC)
phone +39 0547 54323
fax +39 0547 54029
www.veba.it - info@veba.it

SCM GROUP spa
Via Emilia, 77 I-47900 Rimini
phone +39 0541 700111
fax +39 0541 700232
www.scmgroup.com
scmgroup@scmgroup.com

Components and suction plants 
for dusts, smokes, fumes. Air
cleaning. Dry and water painting
booths. Pressurized painting plants.
Cleaners with activated charcoal 
for solvents. Suction benches and
booths for the sanding powders.
Separator cyclones. Electric fans.
Inverters for the saving of energy.
Filtering groups and handled 
sub-stations with mechanical 
and automatic cleaning in 
counter-current with compressed 
air. Storage silos. Sparks bearing
system and automatic extinguishing.
Mills and refiners for wood.
Briquetts presses. Dryers. Pellets
presses. Complete plants for pellets
production. Boilers and warm air
generators for solid fuels.  
Industrial insonorizations.

O.M.A. IMPIANTI srl
Via Ponticelli, 51 
I-51018 Pieve a Nievole (PT)
phone +39 0572 950148
fax +39 0572 953388
www.omaimpianti.com
info@omaimpianti.com 

Dust extraction 
systems and filtration

Spark detectors and fire
extinguishing systems for 
industrial dust extraction systems.

CONTROL LOGIC srl
Via Ennio, 25 I-20137 Milano
phone +39 02 54100818
fax +39 02 54100764
www.controllogic.it
controllogic@controllogic.it
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Surface finishing

Lacquering and printing lines for
furniture panels, hardboard, mdf or
chipboard panels, doors or parquet
flooring with roller or curtain coating
technology and uv or hot air drying
systems. Automatic and robotic spray
lines with vertical dryers, 
flat or uv dryers. Lacquering and 
printing on coils.

Company specialized in fulfillment of
robotized solutions for painting chairs,
tables and assembled furniture,
panels, windows and doors.

ELMAG spa
Viale Elvezia, 35 I-20052 Monza (MB)
phone +39 039 23611
fax +39 039 328202
www.elmag.it - info@elmag.it

Epistolio srl – Painting Robot Division,
with a 20 years experience 
in developing and constructing
anthropomorphic and cartesian
robots, offers a comprehensive range
of complete solutions for automated
industrial painting applications 
in the woodworking industry.

EPISTOLIO srl
Painting Robot Division
Via Europa, 5 I-21040 Morazzone (VA)
phone +39 0332 879573
fax +39 0332 223666
www.epistoliorobot.com 
info@epistolio.com

CMA ROBOTICS spa
Via Pier Paolo Pasolini, 35/15
I-33040 Pradamano (UD)
phone +39 0432 640172
fax +39 0432 640018
www.cmarobotics.com
info@cmarobot.it

Industrial painting machines as: dry
painting booth, water painting booths,
pressurising painting system 
and suspended transport lines.

TECNOAZZURRA srl
Via del Tesoro, 210 I-47827 Verucchio 
Fraz. Villa Verucchio (RN)
phone +39 0541 678225-678078
fax 39 0541 671144
www.tecnoazzurra.it 
info@tecnoazzurra.it

Cefla Finishing Group worldwide
leader in the finishing of wooden,
plastic and non-ferrous material
products - designs and manufactures
turnkey painting and wrapping lines
for the wood, glass, metal and plastic
industries, tailored on customer 
needs and requirements.

CEFLA FINISHING GROUP
Via Bicocca 14/c
I-40026 Imola (BO)
phone +39 0541 653441
fax +39 0542 653444
www.ceflafinishinggroup.com
cefla.finishing@cefla.it

Finishing plants for the furniture 
and construction industry with
application by spray, by roller coaters
and curtain coaters  and drying 
by Uv dryers, vertical dryers, linear
dryers with microwaves technology.
Complete finishing plants  for doors
and windows.
Spray booths. 

GIARDINA FINISHING srl
Via V. Necchi, 63
I-22060 Figino Serenza (CO) 
phone +39 031 7830801
fax +39 031 78165
www.giardinagroup.com
info@giardinagroup.com

Finishing machines and lines 
for mouldings. Finishing machines 
and lines for flat and raised panels.
Finishing machines and lines 
for doors and windows. 
Special finishing machines and lines.

MAURI MACCHINE srl
Via M. Comacini, 12 
I-22072 Cermenate (CO)
phone +39 031 771374
fax +39-031 773500
www.maurimacchine.com
commerciale@maurimacchine.com

Finishing  systems for plastic, 
glass and wood products.
Roller coater machines, curtain coaters,
spray robot with single and double
head, spraying machines, hot air, 
UV and vertical ovens.

VD srl
Via U. Foscolo, 42/44
I-20034 Birone di Giussano (MB)
phone +39 0362 311308
fax +39 0362 335887
www.vdsrl.it
commerciale@vdsrl.it
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Timber dryers

Termolegno: the value of drying
Dryers from 10m3 up to 250 m3, 
pre-dryers, mini-dryers, tunnel-type
systems, turnkey drying plants,
dryers for the plant-health thermal
treatment of wooden crates, 
control systems, steaming kiln,
electronic moisture tester.

TERMOLEGNO srl
Via del Sile, 4 - Località Rauscedo
I-33095 San Giorgio della Richinvelda (PN)
phone +39  0427 94190/949802
fax  +39 0427 949900
www.termolegno.com
info@termolegno.com

Handling 
and commissioning

From over 40 years we propose
integrated solutions in material 
handling and industrial automation
sector. Highly personalisable and 
specific systems for furniture 
assembling, the automatic storage 
and the handling. 
Automatic warehouses, 
lazer guided vehiculs (lgv), 
robotized islands, conveyors, 
sorter systems, assembling lines, 
tilting units, management softwares.

CASSIOLI srl
Place Guardavalle, 63
I-53049 Torrita Di Siena (SI)
phone +39 0577 684511
fax +39 0577 686084
www.cassioli.com - info@cassioli.com

Viscat Fulgor, for over 50 years a
leader in the production of flash
butt welding machines, welding
machines for large band saw blades,
sharpening and file sharpening
machines, setting machines, brazing
machines, high-frequency generators
for induction braze-welding and
dust suction units. 

VISCAT FULGOR srl
Viale Santuario, 42 
I- 26012 Castelleone (CR)
P.O. Box 52 Castelleone  
phone +39 0374 58217
fax  +39 0374 57942
www.viscatfulgor.com  
info@viscatfulgor.com

Auxiliary machines 
and equipments

Delivery 
of complete plants

Design, production, installation,
training, technical service for sawmill
machines and plants. 
Machines and plants for timber
handling, debarkers for hard-wood
and soft-wood. Technology for
sawmill. Sorting plants up to 50
boxes, stacking and destacking lines
for planks, chipping plants for logs
and discards, plants for poles
processing, planing machines for
round poles, planing lines with
automatic loading and unloading,
impregnation machines.
Machines for the production 
of shavings for animal litters. 
Grinders for pallets and wood cases.
Assembly tables for carpenters.

PRIBO srl
Via Nazionale, 12 I-38087 Lardaro (TN) 
phone +39 0465 901945
fax +39 0465 901959
www.pribo.it - info@pribo.it

Software

DDX develops Cad/Cam/Cim 
software solutions: 
“EasyWOOD” for panel and solid
wood machining using 
3, 4 and 5 axis;
“EasyBEAM” for structures, houses,
walls, beams, rooves, gazebo, etc.;
“PowerSTAIRS” for staircases 
design and manufacturing;
“PowerWIN” for any kind 
of windows, french doors, internal
doors, entry doors and shutters.

DDX srl
Via G. Donizetti, 109/111 
I-24030 Brembate di Sopra (BG)
phone  +39 035 621093
fax +39 035 333723 
www.ddxgroup.com
info@ddxgroup.com
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Tools and auxiliaries

The Firm Aliprandi is specialized 
in the production of wood working 
tools in solid carbide and 
carbide-tipped, both standard 
and special production.

ALIPRANDI snc
Aliprandi Luca, Maurizio e
Paola
Via Manzoni, 10 I-20845 Sovico (MB)
phone +39 039 2013530
fax +39 039 2013491
www.aliprandi.it - aliprandi@aliprandi.it

CP Utensili, a company which 
process woodworking tools since
1968, is the ideal partner for tooling
solution on demand. 
The German Quality Norm 
“BG-Prüfzert” for the high
production standard and 
an export quote of 80% confirms 
the international prestige 
of the company. 
Flexibility and fast delivery 
was always the way to success.

C.P. UTENSILI snc
di Crescentini Roberta & C.
Via Montanelli, 71 I-61122 Pesaro (PU)
phone +39 0721 282420  
fax +39 0721 281893
www.cpwoodtools.com
office@cputensili.it - sales@cputensili.it

Ful srl has been producing tools 
for the woodworking, plastic and 
aluminium for more than 30 years.

FUL - FABBRICA UTENSILI 
LAVORAZIONE LEGNO srl
Via L. Fumagalli, 22
I-22066 Mariano Comense (CO)
phone +39 031 756037
fax +39 031 756851
www.fultools.it - fultools@fultools.it

Leitz is a leading technology
manufacturer of machine-driven
precision tools and process designed
tool systems for the professional
processing of solid wood, wood
derived and plastic materials.

LEITZ ITALIA srl
Industriezone, 9  I-39011 Lana (BZ)
phone +39 0473 563533
fax +39 0473 562139
www.leitz.org - lana@leitz.org

Since 1959, Fapil’s mission has been 
to design and build cutting tools for
machining wood, board materials 
and plastics. Specialists in cnc tooling.

FAPIL srl
Via A. Locatelli, 51/A 
I-24019 Zogno (BG)
phone +39 0345 91179
fax +39 0345 92726
www.fapil.it - fapil@fapil.it

Since 1924 Fink produces complete
sets of tools for windows, helicoidal
cutterheads, cutterheads for profiled
kinves, cutters in Hw welded, 
circular saw blades, dia tools, 
boring bits, solid carbide routers,
tools for cnc machines, 
trimming hoggers.

FINK srl - Woodworking tools
Via G. Giusti, 15  I-20052 Monza (MB)
phone +39 039 386961-2 
fax +39 039 361458
www.finktools.com - fink@finktools.com

Zuani Company is a leading 
Italian manufacture of tools for 
the Woodworking industry. 
We are producers of high precision
tooling with tc reversible tips 
as well as reversible profiling 
cutters for cnc automatic 
and traditional woodworking
machineries for wooden windows, 
doors and furnitures production.

ZUANI srl
Via dell'Artigiano, 57 
I-38068 Rovereto (TN)
phone +39 0464 433183
fax +39 0464 436316
www.zuani.it - info@zuani.it

Tools for wood-alu and plastic 
material working. Tools for automatic
boring machines and router bits for 
cnc router machines. M.Conti 
measuring devices for the
woodworking industry.Special devices
for door and windows manufacturers.

SISTEMI srl UNIPERSONALE
Via Montanelli, 70 I-61100 Pesaro (PU)
phone +39 0721 28950 
fax +39 0721 283476
www.sistemiklein.com
info@sistemiklein.com

Specialists in diamond and mechanical
fixing tooling. For 40 years we design
and manufacture tools for wood, alu-
minium and pvc. Customized solutions
thanks to integrated engineering, pro-
duction, control and sharpening ser-
vice with fast delivery terms.

UTENSILTECNICA srl
Via Ca’ Giorgino, 2   
I-47837 Montegridolfo (RN)      
phone +39 0541 855202/855274
fax +39 0541 855255
www.utensiltecnica.com
utensiltecnica@utensiltecnica.com



May-June 2014 XYLON INTERNATIONAL  95 

Agents 
and wood trades

Since 2004 our company has started
here in Italy the production 
of 3-layer wood elements for
window and door building. 
We have been gaining a lot of
experience during these years and
we can now offer them in several
wood species, such as: Okoumé,
Ozigo, Slavonjan Oak, Tulipier 
and Lime. All elements are glued
employing a vinylic glue 
pvac - d4 - en 205 only.

BASSO LEGNAMI srl
Via Dell'Artigianato, 6 
I-13040 Rovasenda (VC)
phone  +39 0161 879797
fax +39 0161 879798
www.bassolegnami.com
basso@bassolegnami.com

North America: hardwoods 
and softwoods.
Lumber, ripped strips, components
and laminated windows scantlings:
Hemlock, Douglas Fir, White Oak,
Ash.
Europe: laminated windows
scantlings and finger jointed.
Asia: laminated windows scantlings.

TRA.WOOD srl
Via Risorgimento, 46
I-20881 Bernareggio (MB)
phone +39 039 6180091
fax +39 039 6015532
Branch Torino: +39 011 8194519
www.trawood.it - info@trawood.it

SEMI-FINISHED PRODUCTS AND SUPPLIESLacquers

A new definition of Italian quality.

ICA spa
Division ITALIAN COATINGS
Via Alcide De Gasperi, 73
I-36060 Romano D'Ezzelino (VI)
phone +39 0424 8386
fax +39 0424 37497
www.italiancoatings.com
info@italiancoatings.com

Polyurethane coatings, water-based
coatings for interiors and exteriors, 
uv-curing coatings, acrylic coatings,
polyester coatings, nitro coatings, 
fire-retardant coatings 
and pigmented coatings. 
Products for parquet floors, special
effects, stains, impregnating agents,
glues and tintometric color systems.

INDUSTRIA CHIMICA 
ADRIATICA spa
Via Sandro Pertini, 52
I-62012 Civitanova Marche (MC)
phone +39 0733 8080
fax +39 0733 808140
www.icaspa.com - info@icaspa.com








