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The first issue of each new year is always
a sort of promise to commitment, good
stories and announcement of strategies
for the coming issues.
So, the core piece of this Xylon International
issue is our special focus on the Chinese
market. There would be much, too much
to say, so we will just comment that China
is an established player also in the woodfurniture industry, with a key role in production and demand.
Such demand, as you all know, is strongly
attracted by European style, quality and
furniture design: the "made-in-Europe" label
is also successful for technology, supplies,
components and semifinished materials.
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In this scenario, the huge event in Guangzhou (or Canton if you prefer) will be the
giant showcase we all know, with the concurrent event Ciff (home furniture and contract, to make it simpler) within few days,
not to forget the role of a more and more
competitive technology fair (Cifm) and the
traditional ensemble of Interzum Guangzhou.
So, we will not get bored. You will find us
in Canton (or Guangzhou if you prefer),
with this Xylon International issue that, as
you will read in the next pages, is full of
contents as usual: an overview of industry
economy, the projects of Italian toolmakers,
an in-depth review of technology adopted
from other industries, the latest proposals
of wood and wood-based material technology "big players".
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NEWS

EXHIBITIONS

EUROPEAN PANEL FEDERATION

COMPANIES

Focus at Interzum 2019: adhesives

Epf active on social media

Dieffenbacher witnesses a successful business year in 2018

In May 2019, (21-24), the world will meet up in
Cologne again for Interzum, a source of inspiration
for the design of the living spaces of tomorrow
and presents the most innovative products along
with technical and material innovations. For the
next edition, the trade fair is dedicating itself to
innovative products, which are usually not top of
mind in terms of communicative perception.
Adhesives are in this category. This year the
area of adhesives will be featured more prominently
within the Textile & Machinery segment. "The
sector is of fundamental importance for the development of the furniture industry," explains
Maik Fischer, director of Interzum. "We want to
reflect this at interzum 2019 by gathering this
industry sector together and offering all participants even better opportunities for exchange
and presentation". High-performance adhesives
have always played an integral role in the manufacture of premium quality furniture. Due to the
wide range of surface and carrier materials as
well as the many combinations of material and
the very different requirements involved, careful
consideration by all bonding partners is of the utmost importance in selecting a reliable adhesive.
At the same time, the quality expectations of furniture manufacturers and customers are increasing:
the growing movement towards seamless living
spaces means that furniture is no longer assigned
to specific rooms. High-quality upholstered furniture
can now be found in the kitchen or bathroom and
demand for design and durability is increasing.
The primary importance of adhesives in the
furniture industry is also stressed by Ansgar van
Halteren, Managing director of the German adhesives association: "High-performance adhesives
support the furniture industry along the entire
process chain. Without the various adhesive
technologies, the requirements with regard to
modern furniture could hardly be met" . ■

Epf is proud to announce the launch of its activities on social media, namely LinkedIn (European Panel Federation) & Twitter (@europanels_EPF). Together with the communications agency, Teneo, the intention is to
position and profile Epf with key messages
and latest news, targeted towards its members,
Eu decision makers and institutions and other
relevant stakeholders. In the regular Tweets
and LinkedIn messages, Epf will comment on
Eu issues and their impact on the wood-based
panels industry. Social media will also be used
to showcase Epf and member activities as
well as best practices and innovation. Members
and companies on LinkedIn and Twitter will be
invited to connect to the Epf pages in the
hope that postings can be spread to the widest
possible community. ■

The leading manufacturer of press systems and
complete production plants for the wood-based
panel industry as well as automotive, aviation
and recycling industries, achieved significant milestones in various business areas in 2018. In its
wood-based panel business, Dieffenbacher has
now sold more than 20 “Cps+” continuous
presses for the production of particleboards,
Mdf and Osb boards. Additionally, they reached
the milestone of 100 continuous presses sold

for the production of wood panels in China. In
cooperation with research institutes and industry
partners, the composites business unit furthered
the development of lightweight construction.
Dieffenbacher’s recycling business unit supplies
plants that recycle waste wood and process industrial and municipal solid waste. Thanks to its
new waste wood recycling plant, wood panel
manufacturer Pfleiderer from Neumarkt saved
more than a quarter of a million tons of fresh
wood by replacing it with recycled wood. The
Dieffenbacher Group of companies is run by the
fifth generation of the Dieffenbacher family. The
company employs more than 1,700 people worldwide, about 800 of whom work at the company’s
headquarters in Eppingen. Currently, 49 junior
staff members are being trained in the company’s
training center. ■

EXHIBITIONS
First “DigitalBau” in 2020
Under the title “digitalBau”, Messe München
launches a new trade show for digital solutions
in the building sector jointly with the Federal
Association of Construction Software (Bundesverband Bausoftware – Bvbs). “DigitalBau”
will take place for the first time in Cologne
from February 18 to 20, 2020. It is primarily
addressed to planners, architects, engineers,
building contractors and craftspeople. Bau,
world’s leading trade show in Munich, thus
creates a second foothold for information technology in the construction sector. The new
trade show is planned to take place every
two years. In future, it will always be held in
the even years, these are the interim years
between two editions of Bau which, with its
Bau-IT exhibition segment, hosts the largest
construction software show north of the Alps.
Every four years, “digitalBau” will take place
in parallel with Dach+Holz International,
the trade show for the craft sector. This will
be in 2022 for the first time. Messe München
and the Bvbs anticipate between 100 and
120 exhibitors on an exhibition space of
10,000 square meters for the premiere in
2020. Up to 10,000 trade visitors are expected.
On the exhibitors’ side, the new show expressly includes all suppliers of digital solutions
as well as start-up companies, apart from
the software industry. The exhibition features
a congress and forum with discussions revolving around the digital future of building.
A “Digital Village” − which already celebrated
its premiere at Bau 2019 in Munich under
this name − offers presentation possibilities
for start-ups. The best digital ideas of exhibitors
and visitors will be awarded a prize. ■

Not just for the environment
Bio-innovation is now very much a reality with
our water-based coatings for wood made up of
bio-resins coming from waste vegetable raw
materials. Our coatings drastically cut CO₂ and
VOC emissions as well as setting new standards
in quality and performance for the industry.
Here is the bio-revolution.
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ECONOMY

ACIMALL

A POSITIVE YEAR 2018, BUT.... A NEW FORMAT FOR CSIL'S EVENT
Again this year we can say that
"…the barometer for woodworking and furniture industry machinery and plants keeps pointing to nice weather". We used
the same expression at the end of 2017, which
closed with 11.6 percent growth over 2016, and
we are repeating it this year to tell you about an
excellent 9.5 percent growth recorded by production in the past twelve months compared to
2017. All economic variables analyzed by the
Studies office of Acimall, the Confindustria association that represents industry companies, indicate
that 2018 was another positive year. Production
reached 2.487 billion euro (resulting into the 9.5
growth mentioned above, from 2.27 billion in
2017) and also export increased (1.694 billion
euro, up by 6.5 percent). Another sign that the
Italian industry using technology for wood and
wood-based materials is going through a good
season comes from import, at 239 million euro,
27.9 percent more than 187 million in 2017. The
trade balance is also positive (1.455 billion euro,
plus 3.8 percent). More in general, we can say
that the woodworking machinery industry closed
another year of consolidation, certainly supported
by government incentives to investments in production technology and Industry 4.0. Optimism
seemed to fade out partially in the final quarter
2018, with figures indicating a slight slowdown
in orders of Italian equipment and technology.
The Italian market was still lively, scoring an excellent 17.9 percent growth over Q4 2017, but
this performance was offset by foreign orders
decreasing by 13.6 percent, which means that
the grand total for the October-December 2018
period is minus 3.2 percent. So, while Italy still
shows a plus sign, the increasing uncertainty on
the international scenario (Brexit and Us-China
trade relations above all) seems to be suggesting
more caution to international investors.

This adds to the fact that revenues in the fourth quarter
2018 were largely positive
compared to the same period
of 2017, with an excellent plus
19.2 percent; this figure has a significant impact
on 2018 overall results, as mentioned before.
Looking at the other data of the survey by the
Confindustria-member association, we can see
that the orders book, i.e. months of secured
production, is 3.7 months (versus 4 in the previous
quarter) and price variation across 2018 was 1.1
percent, the same value as in 2017. Another interesting piece of information comes from the
quality survey, i.e. the opinion poll about production trends: 38 percent of the interviewees
expect a positive trend, 56 percent see substantial
stability ahead, and 6 percent believe that business
will shrink. And what about the future? As
already mentioned, there are plenty of hints that
feed worries for short-term developments. Uncertainty dominates the domestic market after
the reduction of fiscal incentives for Industry 4.0
initiatives introduced in the 2019 Budget Law,
combined with the reduction of tax credit on R&D
investments and the elimination of the superamortization mechanism. Export markets are subject to the outcomes of Brexit and China-Us trade
wars. So, summing up, 6 percent of the sample
believe in the further expansion of the domestic
market, while 63 percent expect substantial
stability and 31 percent shrinking business (the
balance is negative at minus 25). On the export
side, 19 percent are optimistic, 18 percent pessimistic and 63 percent forecast stability (final
balance plus 1). (l.r.)
www.acimall.com

PAINTING ROBOTS & SYSTEM INTEGRATOR
The full range of articulated and cartesian robots for every painting need!
LeBot A5-A6: 5 and 6 axis articulated robot with self-learning, point to point and 3D offline
programming, available also with bridge cranes, rails and carousel configurations.

LeBot C5: 5 axis cartesian robot with Lesta scanning systems for shape acquisition.

LeBot IA6: articulated 6-axis industrial robots with jointed-arm kinematics for all
point-to-point and continuous-path tasks, controlled by our LeCRob K-Manager software.
LeBot IA6 robots can work with Lesta scanning systems for shape acquisition.

WWW.LESTA.IT
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Once again, this year we attended the traditional
meeting organized by Csil − Centre for Industrial
Studies − about furniture industry scenarios and
outlook. The event was organized with a new,
more concentrated format, while preserving the
richness of contents. The participants met on
December 5 in the afternoon at Palazzo Giureconsulti in Milan. A significant and prestigious location for the three speakers that, for many years
now, have been presenting their respective topics:
Alessandra Tracogna and Sara Colautti, both
Csil partners, and Stefania Tomasini, macroeconomic analysis specialist at Prometeia. The
works were introduced by Paola Govoni, Csil
partner and press manager. The seminar traditionally provides a preview of the contents of the
two most important publications produced by
Csil every year, namely the World Furniture
Outlook and the Forecast for the Furniture
Markets in Italy. The former provides analytical
data about the furniture industry and forecasts of
furniture demand trends in 2019-2020 in one
hundred countries.
The concentrated format forced speakers to go
straight to the key topics, namely the international
furniture scenario. The audience were shown an
interesting chart of furniture top-producing countries
and their historical trend since 2012. China is
strongly established as the world's biggest producer, with much higher values than other global
competitors, namely the United States, Germany
and India. India is achieving very significant
growth rates, and in the long run the Asian subcontinent might climb back to a higher position
than big European manufacturers. Looking at
major exporters, again China takes the first place,
followed by Germany and Poland (the latter boasting a very high share of export on production).
Forecasts for the two-year period just begun indicate that global furniture consumption should
increase by approximately 3 percent, driven by
the Asia Pacific region, while Europe will not go
beyond two percent. In Europe, the best performing
areas will be Poland, Romania and the Baltic
region. Globally, according to Csil estimates, furniture trade will keep expanding, though at slower
rates than in the past two years. However, in
2020 it should exceed the record figure of 150
billion Us dollar. Among the most interesting changes in recent years, the United States have
climbed up by one position, while Russia has
stepped back to number seven. In 2018, preliminary figures indicate that Germany is likely to be
surpassed by the United States and Switzerland
by China. Export to extra-Eu countries increased
more than those to Eu countries (plus 2.7 percent
the former, plus 2.4 percent the latter). So, after 2
percent growth in real terms in 2017, the market
slowed down, but it remained positive by 0.8 percent. Growth was spread across all segments,
regions and sales channels. Even traditional independent distribution showed signs of growth
after unsatisfactory periods. We know that Italy is
mostly a producer and exporter, but also an
import market for many finished products. In
recent year this trend has consolidated, especially
compared to the global average, which has
January-February 2019

always been higher than our country, around 30
percent. The main suppliers are China first (25
percent share), then Germany, Poland and Romania with significant shares. So, figures depict
an overall positive situation in 2018, also supported
by some figures of the residential sector, which
in previous years had suffered more than others.
Transactions in 2018 increased by 5 percent,
while in the coming years investments in constructions are expected to grow, though at very
slow rates. And what's going to happen in the
furniture industry in the near future? Growth expectations in the coming years are constrained
by the uncertain development of Italian economy,
which is affecting purchasing behavior, while the
trend of available income does not support optimistic forecasts. There are also further risks
coming from the effects of expansive maneuvers
and propensity to consumption. Nevertheless,
2018 was a positive year for investments in
woodworking machinery, according to the statistics of the Acimall Studies office. In 2018, a 10
percent expansion of technology production has
been estimated, definitely a positive signal for
furniture production in 2019.
So, Csil experts believe that, in the period under
scrutiny, furniture production will grow by 1.5
percent on average in real terms. The most significant contribution will come from foreign demand: in 2021, sales on foreign markets will account for almost 60 percent of total revenues.
These figures should then be related to the macroeconomic environment of all manufacturing
industries. Tariff policies first and war events in
general are not affecting global growth rates, but
they are definitely increasing the feeling of uncertainty in an economic and political scenario
that is already unstable. Results in 2019 will definitely see a slowdown of growth to different
extents across all major regions. The United
States first of all, as the country normally anticipated
economic cycles, but also China, Japan and the
Eu. Russia and Brazil are developing against the
trend, instead. If we should pick one word to describe all the figures present, the best fit would
probably be “caution”. Operators are confident
that there is no negative economic cycle ahead,
like 2009 to be clear, but they realize that, after
two years of strong recovery in all areas, it is now
necessary to pay close attention to new trends
that will characterized the coming months. Companies are now confronted with new challenges,
maybe tougher but also more exciting; there are
new actors in the furniture production industry
and in the furniture technology business, so Italy
will have to leverage its know-how and unique
skills in the value chain.
Events like the Csil seminar are great opportunities
to meet and discuss with entrepreneurs and industry operators. Today more than ever, companies
are craving for information, data is the new key
asset to guide investment strategies and reduce
waste.
by Carlo Alberto Strada
Acimall Studies office

www.csilmilano.it
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TOOLS

ACIMALL ITALIAN TOOLS. THE VALUES OF QUALITY
The group of toolmakers within Acimall is relaunching its action, trying to draw more attention to
an often "neglected" market.
“I believe it's high time we put the tool under
the spotlight. We want the “culture” of Italian
quality tools to have a role that has not been
recognized so far”. These few words by Mario
Baldo, president of the toolmakers working group
created within Acimall a few decades ago, clearly
describe the project that should give new wings
to tools. Our readers know how much attention
we pay to tools, and we believe that tools are key
elements for the success of any technology, and
we are not the only ones. If we had not started to
make cutters, bits or blades with better materials,
more effective profiles, lighter and more complex
constructions, we would have never achieved
high feed speeds or finishing levels that often
make sanding redundant. Both for solid wood
and for panels. So, no wonder that Acimall Italian
Tools, that's the name adopted to relaunch the
group, has decided to gather again, to resume
discussion, to get down to work after neglecting
its activity in the past few years, also due to an
economic season that was not reassuring at all.
It's not mere chance that this is the only "group"
created inside the national association of woodworking technology.
“We met a few months ago and it came out
clearly that it is essential to restore attention
and visibility: it's up to us to support our
product, to show that there is an industry
segment with strong technological and business

values, willing to stand together and share challenges and issues”, added president Baldo.
“Machinery performance keeps increasing, it's
a relentless technological progress that has
now reached unimaginable levels. And tools
have kept up with this pace, introducing new
materials, profiles and features that have enabled
us – together, technology manufacturers and
toolmakers – to raise the bar constantly, to the
benefit of wood and wood-based material processing industries, from big industrial groups to
the small handicraft business next door. Today
tools must be high-performing: it is essential for
the end user, for the finished product. The development we have been going through has
created a new "awareness" of the performance
of our products among users, and this has led
us to realize that it's high time we did more and
better". "I am not talking about the product itself,
which we can improve further but has achieved
excellent standards. I am referring to the determination to build together a new scenario for
Italian quality tools, giving an image and recognizability to a product that does not fear the
increasing competition it has to face. Hence
the decision to create a campaign, under the
direction of the national association, a series of
activities that, as I said before, draw attention
from the supply chain to tools".
Pretty clear ideas…
“…exactly like the situation that has driven us to
"relaunch our initiative”. Let me be ever more

explicit with an example I am taking from the
domain I know best, i.e. tools for window production. In Scandinavian countries, the production
of doors and windows is concentrated in few
big companies. In Great Britain, there are very
specific regulations that actually restrict the operating freedom of a toolmaker, as it is clearly
defined how a window should be made, which
features and performance it should offer. In Italy
and in many other countries, the rules are not
so "strict", they do not identify one single direction
that everyone has to follow, so the supply side
is variegated, with tens of thousands of window
makers who, with rare exceptions, have never
cared how to design, engineer and define the
details of their windows, entrusting this task to
toolmakers. So, the value, the quality and the
skills of our companies are not limited to using
excellent raw materials to build excellent tools,
but in many situations we actually engineer the
final product, offering a sort of "package", a
turnkey solution to make a specific type of window, with specific performance, high insulating
capacity, the necessary resistance to severe
climate conditions…I repeat: many have made
a different choice to be "aware" of their process,
but at least as many have relied on toolmakers
to play a role that is not recognized… “.
And what do you intend to do?
“Simply make our job more visible and recognizable: support quality tools, identify rules,
standards and habits, and the questions that

Mario Baldo.

can be answered by talking about quality tools.
The value and functionality of a tool is taken for
granted, but it should not be like that: all too
often, leading-edge technology and the best
results are effective or possible only because
we take part in the overall project...".
What do you want to do in practice?
“We are creating a logo, developing an online
activity, improving the promotion of companies
associated to the group, deploying communications on Italian and international media. Together, we can and we must do more to get
recognition for a role and expertise that have
contributed to change the way of processing
wood and have led us to what we see and
touch every day". (l.r.)

interzum.com

Years

Furniture production
Interiors
Cologne
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World’s
Leading
Event

interzum
21.–24.05.2019

Fresh ideas and progressive solutions ! All in one place !
At interzum, you’ll ﬁnd everything you could possibly need in terms of innovating for the future of your business: visionary technology, the newest materials and innovative
design. The best ideas and innovations for the furniture and interiors industry make their debut at interzum. As the leading industry event, interzum is the doorway to the
future. This is where the key players, trend-setters and driving inspirational forces of the industry come together. Get the competitive edge – and get inspired !
Buy your tickets now and save up to 25 % !
interzum.com/tickets

Koelnmesse GmbH, Messeplatz 1, 50679 Köln, Germany
Tel. +49 1806 077 050, Fax +49 221 821-99 1210, interzum@visitor.koelnmesse.de

XYLON INTERNATIONAL

5

January-February 2019

Xylon_INT_01_2019.qxp_Mastro_Tabloid 05/03/19 16:15 Pagina 6
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NEWS FROM GREDA THE TICO’ FAMILY,
QUALITY CARPENTRY
The “Greda Lab” that closed the long “World
Tech Tour 2018” was another milestone for the
company based in Mariano Comense and specializing in tailor-made machining centers. For
the second time, Greda opened the doors of
their headquarters, inaugurated one year ago.
“We wanted to bring back to Mariano Comense
customers, resellers and partner, for a brilliant
closing of 2018, which has been very satisfactory”, said Marianna Daschini, co-owner of
Greda with her brother Piero. “We interacted
with all of them, but most of all we showed
where we can go, presenting our flagship products – the machining centers “Poker”, Mitika”,
“Sprinter” and “Diva” – and the new entry for
this season: “Olimpia”, a five-axis machining
center that shows our determination to go
beyond our traditional boundaries, applying our
expertise and experience in new fields”. “Olimpia”
is a machining center engineered to perform effective and flexible operations on aluminum
profiles, increasingly used in the furniture industry,
in combination with wood and other materials.
“In recent years we have focused on wood and
the results we have achieved have proved us
right. So, today we can leverage the success of
recent years: it's time to face new challenges.
Aluminum is a business we can now face more
boldly, with a technology that gives us peace of
mind, as we know that our skills enable us to
make a winning proposal", she added. The machine is equipped with clamping systems and
ad-hoc aggregates, with a tool changer that –
according to Greda's tradition – help minimize
tooling time. Besides “Olimpia”, all of Greda's
"aces" were lined up, an entire range of solutions
for the numerical control processing of solid wood
parts, constantly updated and enhanced, in line

with market demand. An example is “Diva”, a
machining center that, according to Marianna
Daschini, “…was born five years ago as a
“pocket machine” dedicated to the processing
of chair elements and then has been gradually
developed up to a new “extra-large” configuration
for door production, a machine where the door
wing is clamped by dedicated systems before
the machine executes all operations requested
by the operator, with an excellent final result
and very short cycle time”. The year 2018 was
quite positive, with the company expanding its
staff and achieving approximately 25 percent revenue growth. An amazing result, also driven by
the excellent export trend to countries like Russia,
the Middle East, Eastern Europe and the United
States. The focus is also strong on the Chinese
market, approached several years ago and still
offering wide margins of improvement. The "plus
signs" achieved in many countries in 2018 are
the result of investments to strengthen the company's sales operations in many regions. Today
Greda can rely on a network of more than fifty
partners around the world. The operators attending
the open-house event had the opportunity to see
practical tests and demos of the new “made-inGreda” solutions; they could also attend seminars
presenting the latest software releases, including
the simulation module "Icaro" that allows to check
collision risks. “If I should use some keywords to
tell what Greda is today – Marianna Daschini
added – I would have no doubt: “flexibility”,
first; then I would say “customization” and I
cannot leave out “creativity”, which distinguishes
all of our team, and “development”, meaning
the vocation to look for more and more innovative
solutions. I would finally say "performance",
that's the key of our technology...In our time.
the future of a company can become a reality
only if you can combine these five elements.
We know we have to build machines that can
produce parts with very high quality in less and
less time, so we have to speed up operations
while preserving the quality standards that represent a prerequisite for all that's made in Italy,
a value we have been taking around the world
for decades". (l.r.)
www.greda.it

IMS: ITALIAN FORMULA
Ims, Industrial Machining Solutions, a company
from Sommariva del Bosco, in the province of
Cuneo, designs and manufactures milling tool
holders for Cnc machines for the processing of
wood, marble, metal and composites. The production is entirely “made in Italy” and is calibrated
both on standard toolholders models and on specific customer requests. It takes advantage of
the most modern production technologies thanks
to the recent investments implemented by the
management that opened the doors of the brandnew production plant in 2017. The company,
which in 2019 will celebrate half a century of
activity, has also invested in the opening of new
operational and commercial offices: Ims Tecnica,
the new headquarters in Valencia since May
2016; Machtechsolution, the new sales office in
Prague, Czech Republic and the well-established
US distribution center, Ims Usa LLC. Ims Tecnica
provides an effective and rapid customer service dedicated to the Spanish and Portuguese
markets. In particular, the company is aimed primarily at distributors and resellers of Cnc machines,
offering important pre and post sales services
such as same day express shipping for orders
within 2 pm throughout the Iberian Peninsula,
electrospindle repair service and study and
design of special toolholders on drawings. The
company operates throughout the Iberian territory,

with a considerable concentration along the entire
east coast, also carrying out an important function
as a commercial bridge to South America and
North Africa. In just two and a half years of
activity, Ims Tecnica has established itself on the
Iberian industrial scene as a real economic reality,
contributing in this way to increase the commercial
expansion of the product at an international level.
The numbers in this sense are clear: sales increase
of plus 30 percent compared to 2017 and customer
increase of plus 30 percent compared to 2017.
The strategic decision to invest in the growth of
the Ims brand in the Valencian district is linked to
the great local operation in the wood and chipboard
sector. Moreover, given the application transversality
of the Ims toolholders, the presence of companies
dedicated to wood processing represents an important plus, as is the presence of production
lines belonging to large international groups,
such as Ford.
www.ims.eu
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What do you appreciate most
Volano, near Trento, is home
in this new line?
to a small carpentry that has
“It takes just one person to
achieved success with a
clear vision and constant inattend the entire line, includvestments in facilities and
ing loading and unloading.
technologies. The latest adThe system is also ready to
dition is a coating system From left: Elena, Mirella, Marco,
be equipped with a robot,
by Finiture. “We celebrated Massimo and Paola Ticò.
that's the next step, although
our 45th anniversary on
we have to consider all proJanuary 1st”, said Marco Ticò, founder and gramming requirements related to the variety of
owner of the workshop. Few seconds are enough windows to be coated. We are very happy with
to realize that this is not just a job for him, it's a the final result: we have much higher dry residue
big part of his life, and his family's. His wife and a convenient system to load the raw parts
Mirella, his children Massimo, Paola and Elena and unload perfectly dried components ready
are with us and help us understand the close re- to be assembled. The software controls all
lationship between their lives and this valley, the stages, from handling to staining, up to interfirst "house-workshop" build in 1975, buying a mediate spraying and finishing, leaving the neccombined machine on the same day that Massimo essary drying time in between. And we never
was born. “Business went well and space was touch the windows: for clear or lacquered coatnot enough: we built our first workshop here in ings, we always get the same quality level, also
Volano, with our house upstairs”, Marco Ticò thanks to the support of Adler, our supplier of
said. “Over the years, we have expanded the clear coatings, and Sayerlack for lacquered
workshop and the house, and built more houses coatings".
for our children and their families… except
Paola, so her house has been turned into a Good value for you money…
showroom!”. “We specialize in doors and win- “Definitely! Giovanni Sedino, owner of Finiture,
dows, although customers sometimes ask to has given us the best solution we could expect;
make furniture. We have nine employees and maybe because they are also accustomed to
about 2,500 square meter premises, including facing different situations, just like us. We do
400 for a new showroom above the coating de- not work for "new buildings" very often, we get
partment, our latest investment with a line by more orders for window replacement, so each
Finiture. “We offer quality, we don't have "cheap" order is a different story: from 19th century
windows to make everyone happy, so we only buildings to late-1960 blocks of apartment, up
work for construction companies that have high to Liberty villas. The wood we use is Fscstandards.... With continuous investments in certified, so we have also worked in high-end
machinery and technology we have suitable building, historical sites or even constructions
equipment to make doors, windows and much with architectural constraints. Another great
more, even all the furniture for a bakery store! benefit is working under controlled temperaAnd we are always confronted with strong com- ture: we take air to a specific temperature so
petition".
that we can work even during the winter, when
indoor lab temperature is around 15 degrees:
Mr.Ticò, why did you decide to invest in such a the drying chamber can be controlled accurately
big coating plant?
to ensure optimal plant conditions".
“Business has grown and we need new space
by Luca Rossetti
and technology, more effective, faster, offering
www.finiture.it
better protection for our products. So, we have
www.falegnameriatico.it
completed the transition to water-based coatings,
achieving much better results and environmental
THE PLANT BY FINITURE
compliance: we believe in wood and aluminum,
which are increasingly renewable, but we also
need to make excellent products within the
deadlines requested by customers. We make
everything from sawn wood to installation, and
customers appreciate that everything we offer
is the result of our skills. They come and visit
the showroom, see what we can do for them,
the quality we offer, we design their windows,
manufacture, paint and install them. We offer a
real "system", including material, hardware, prodThe Finiture line begins with a loading-unuct, finishing, installation…We have invested in
loading area where the parts are hung up
a new coating lab because the time had come
and conveyed by a handling system with
to replace the old painting booth where two
a double hang-up point. The carriages
people worked with spray guns. The old lab
are released from the chain when the
was narrow and low, and in the same space we
bars are gathered in a buffer area. Flow
also mounted hardware and seals and we ascoating is executed in a "Superjet tunnel"
sembled the products. So we purchased a
with a hydraulic circuit with delivery, suc2,500-square-meter area next to our property
tion, loading and unloading functions. The
and built a two-story building to host sanding,
excess portion is collected in a tank and
coating and assembling.
recycled by a pump. The stained profiles
We chose a coating line by Finiture from
flow through a dry coating booth, where
Saonara, after evaluating different offers. I have
initial overspray is minimized by a beeknown this company for many years and we
hive filter. A compensation unit with heat
appreciate the quality of their machines....They
recovering unit reintegrates the air exdesigned an ad-hoc solution to handle any wintracted from the coating booths with outdow we make. The result has exceeded our exdoor air. Finally, the parts go through
pectations: we need total flexibility combined
closed-loop drying tunnel with “Ldp”
with good capacity. The new line was commissystem and axial fans. A clarification
sioned last November and it works exactly as
unit purifies the waste water.
planned".
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THE CHINESE MARKET BRINGS “TAILOR-MADE”
TO EXTREMES FOR INDIVIDUAL PARTS
On Planet China, the wood industry is showing signs
of slowdown, but it remains optimistic for the next two years.
Especially for Italian companies, which boast extraordinary
innovation and customization skills.
Bacci “The Chinese market is becoming
more and more demanding; it requires increasingly complex solutions, with a special
focus on system automation".

Once again, Asia’s largest and most comprehensive trade fair for the woodworking and upholstery
machinery, furniture materials and interior decoration industry is heavily oversubscribed. Slated
to take place from March 28 to 31, 2019 at the
China Import and Export Fair Complex (Pazhou
Complex) in its namesake city, Cifm/interzum
Guangzhou will continue to be held in conjunction
with the China International Furniture Fair
(Ciff) – the Asia’s prestigious trade event of its
kind. The shift in furniture preferences of the main
consumer groups of post-80s and 90s from premium materials to comfort, aesthetics and functionality has affirmed the importance for furniture
manufacturers to master the latest furniture production technology and trends of raw and auxiliary
materials to occupy a lasting position in the
market. This edition will span 17 halls across
Area B and C of the venue occupying 150,000
square meters and is expected to feature the
latest products and technologies from over 1,500
exhibiting companies from more than 38 countries and regions. Some 85,000 visitors are
poised to gather at the much-anticipated event.
Aiming to make a strong comeback after a short
hiatus from Cifm/interzum Guangzhou is the South
Korea pavilion, boosting the number of national
pavilions to eight. Four pavilions will hail from
German, Turkey, US/Canada, Italy, while the other
three will be led by the American Hardwood
Export Council (Ahec), Canada Wood and French
Timber. Among the exhibitors are several brands
that will be making their debut in Asia. Attendees
can expect a series of forums, seminars, product
launches and buyer salon activities, and engage
in discussions and exchange with industry experts,
designers as well as brand representatives from
around the world during the event.
ECONOMIC NOTE
According to the International Monetary Funds's
latest statistical report, the Asian continent strongly
holds the first place in terms of growth rates,
and therefore it is the main driver of global
economy, together with the United States. Estimates
indicate that 60 percent of global growth results
from trade flows generated in Asia, and three
quarters of this significant share is associated to
China. In 2017, China's Gdp has increased by
6.9 percent points, a trend that had been long
predicted by the Statistics Bureau of the People's
Republic of China; according to the directives issued by the Party's Congress, the target was to
create a "moderately prosperous society" by 2020,
trying to keep a growth rate not lower than 6.5
percent in these years. As suggested by the
local authorities, an additional element of "discontinuity" was introduced, another statistical
parameter represented by the verification of the
"quality" elements of growth, combined with classical parameters that measure the quantity of
goods or services. For 2018, the Ime expects a
6.6 percent expansion of Chinese economy, while
in 2019 it should settle down at 6.4 percent, while
confirming the descending trends started in 2008.
The inflation rate in the 2016/2017 period had an
oscillating trend and then became stable between
1.4 and 1.9 percent in the last semester of the

period under scrutiny; updated 2018 figures are
available until April, indicating a price level
reduction by 1.8 percent on annual basis and 2.1
percent from the previous month. This is the
lowest rate recorded during the year, mainly due
to the strong slowdown of food prices.
The overall strategies deployed by the Central
Government and reaffirmed in the 13th five-year
plan presented in 2016, characterized the country's
growth strategies and underline the necessity to
boost innovation levels, increase domestic consumption to make the economy less dependent
on government investments, export and heavy
industries. Despite these good intentions, the government has been more successful in supporting
innovation than in restoring the economic balance
of the country, making an effort to redistribute
and optimize its resources on the market, although
the policies by the Chines government are still focused on supporting state-owned companies.
In the industry of woodworking machinery,
China has long joined the small group of countries,
headed by Italy and Germany, that not only
produce wood technology for the domestic market,
but also hold significant export shares. China is
gradually releasing from the image of a country
that can only offer technology that has been previously imported, reviewed or "copied" and relaunched on the global markets; they are now
trying to present products that are closer and
closer to Western standards, where factors like
reliability, innovation, price/quality ratio are critical
for business decisions; meanwhile, hard figures
indicate that China's shares on the global market
are relentlessly increasing year after year. For
Chinese export, 2017 was a moderately positive
year with 3 percent growth from the previous
year and 1.37 billion euro export all over the
world, mostly to the United States with a share of
368 million (up by 6 percent), Vietnam with 131
million (down by 29.1 percent), Germany with
131 million (plus 1.1 percent), Russia with 60
million (plus 55.2 percent) and the United Kingdom
with 51 million (plus 14.7 percent); 2018 also
began with overall positive figures that consolidate
sales on traditional destination markets. The first
quarter of 2018 (this is the latest information available) confirmed the positive trend of sales with
300 million euro (plus 2.6 percent over the same
period in 2017) and the United States as key destination (75 million, 3.8 percent), followed by
Germany (35.6 million, plus 12.3 percent), Vietnam
(22.7 million, plus 2.2 percent), Russia (13.6
million, plus 25.9 percent) and Canada (11 million,
plus 2.8 percent). Germany, Italy and Taiwan
are the biggest exporters of machinery to China,
generating a massive flow of supplies with more
than positive figures in 2017, while 2018, at least
in the first nine months (latest figures available),
suffered from slight reduction, with Italy as the
country that lost more market shares, down to 47
million euro (minus 29.6 percent), followed by
Taiwan with 72 million (minus 11.1 percent) and
Germany with 236 million (minus 9.4 percent).

On the right Fabio Gini, manager of Bacci China
with He Zhan, sales manager of Bacci China.

“It's a tough period and it is hard to make forecasts on future volumes. For Italian woodworking
machinery export, we expect the preservation
of current volumes in the near future, but also
for those companies which, besides providing
advanced technological solutions, also invest
in their sales and service organization in this
market. The trade agreements between China
and the United States might influence the current
scenario. There is a strong trend towards the
automation of production operations in the wood
industry in China and in all developed markets
around the world, and this will be the leitmotiv
in the next few years; our company, through the
subsidiary Bacci Automation in Pradamano
Udine, is a prospective provider of integrated
packages with Cnc machines and robotic automation.” Giuseppe Bacci of Paolino Bacci,
Italian manufacturer of woodworking machinery
founded in 2018, says: “In China we have a
technical and sales branch in Dongguan,
that's our major channel, combined with a few
local resellers. The complexities of sales operations in China add up to local competition. However, domestic offer in China is different from
Italian products”. Giuseppe Bacci adds: “Italian
machines, and European equipment in general,
feature advanced technological solutions in the
mechanical domain and also in software. So
far, the local offer cannot compare with the reliability and performance of our hardware and
software solutions, as it is more focused on the
construction of low-cost equipment for the en-

by Piero Borroni
Acimall Marketing Dept.

www.interzum-guangzhou.com
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try-level market, which is much wider. Such
technology gap can be maintained only if Italian
companies keep investing in the technological
progress of their machines, aiming at higher
and higher productivity and flexibility standards".
Giuseppe Bacci again: “The Chinese market
has been a reference target for our company
for more than ten years. Our decision to open a
service and sales subsidiary dates back to
2006, to serve our expanding customer base
directly. It was a correct decision that has rewarded us in the past few years. Like every
market, also China rewards companies with a
stable technical and sales organization. We
attend the most important exhibitions,
Guangzhou and Shanghai, but our sales activity
mainly consists in visiting many companies
every year, working hard and humbly. The key
is being able to listen to and understand real
customer needs".
www.bacci.com

Biesse “The Chinese wood industry keeps
growing, though at slower rates. Risks are
coming from the threat of trade tariffs in the
trade war between the United States and
China".
“Chinese economy is
Piergiorgio
still recording good
Franca.
expansion rates in
the wood industry, although the pace has
slowed down compared to the past.
The housing sector
is maintaining the
same trend. In the
near future, we see the dooming threat of the
trade war between the United States and China;
with the introduction of trade tariffs, the Chinese
manufacturers of woodworking machinery might
be penalized when they try to export to the
United States”. This is the view of the wood
industry market in China by Piergiorgio Franca,
Chief Executive Officer-China at Biesse, a major
actor in the design, production and distribution of
technology and solutions for the wood industry,
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serving the handicraft sector and the furniture,
door and window and construction element industries. The biggest hurdle in China is definitely
establishing a strong presence in a complex
and fragmented market. Last but not least, it is
essential to identify local competitors.
Piergiorgio Franca comments upon these topics:
“Biesse has a team of salespeople and sales
engineers with high technical skills, who can
visit customers to share and suggest solutions
tailored to their needs. In addition, through a
network of resellers, we can address selected
regions, leveraging a capillary organization
that can offer significant added value to the
customer through customized services". “In
general, local manufacturers address the midlow range of the market, while European vendors,
thanks to massive investments in new digital
technologies, have conquered new market
shares in the machinery business by addressing
high-end customers. Biesse has recognized
the potential of artificial intelligence, moving
towards digital solutions and deploying a
strategy to change its business model through
a number of initiatives that have impacted on
organization, operations and the development
of an ecosystem of equipment-related services,
in order to support industrial companies in
their action to improve productivity and profitability. This translates into great opportunities
for customers, who can improve service quality
and reduce machinery maintenance costs. Chinese companies invest in Italian technology
because they have realized that it offers a
number of benefits: higher quality and reliability
of equipment, accurate customer service, the
skills and know-how of our product specialists…all these factors help increase the customer's production efficiency.” “Based on an
accurate analysis of downstream markets and
districts, we address prospects that offer “customized production”, selecting the regions with
the highest density of companies with significant
revenues and tailoring our Biesse Systems
machinery/solutions to flexible or mass production needs. Furthermore, sales operations
are accurate and targeted, in line with a sales
strategy focused on the high end of the market".
www.biesse.com

Cefla “The Chinese market is interesting,
complex and growing. The keywords to conquer it are customization and flexibility".
“The Chinese market is
dynamic, fragmented
and expanding. Local
manufacturers are increasing, following the
example of companies
that have shown flexibility and achieved success. In this market,
Filippo Gamberini.
customization is a winning factor to meet the requirements of end
customers. We are talking not only about order
by order, but part by part. As far as we can
see, the capacity to be flexible and dynamic,
with an eye to the future, is becoming a key
success factor". This is the opinion by Filippo
Gamberini, Sales Manager Cefla Finishing
Equipment Suzhou and he adds:“Cefla has
manufacturing and sales operations in Suzhou,
with specific production models for the Chinese
market. We have an internal sales organization
and agents covering the entire territory and
promoting collaboration with all the actors of
the supply chain. Cefla is a market leader in
terms of market share and propensity to innovation. This is one of our distinctive features,
we are always one step ahead, we want to

help our customers meet the requirements of
their end customers. Today, it is essential to be
always at the leading edge of technology, for
instance with Industry 4.0 solutions, as well as
for flexibility and after-sales services. To be a
leader, you have to offer consistent quality over
time, not only during sales, but also in the aftersales phase". “We have a local presence and
we organize ad-hoc seminars. We believe in
the diffusion of our know-how at all levels,
through training sessions and visits to our Lab
in Suzhou, with the aim of spreading the culture
of finishing also in this country".

considering that this sector is strictly related to
the trend of construction and real estate. The
housing sector is one of the key drivers of any
domestic market and is more and more vital for
the consolidation of Chinese economy."

From left: Marco Rampichini, regional manager
Scm China, Luigi De Vito, Scm Division director
and Damiano Bragie, country manager Scm China.

www.ceflafinishing.com

managed by our subsidiary in China and a network of local resellers with an expert knowledge of the local economy and the specific
needs of the market. This helps us be very
close to customers, rely on an extensive network
of warehouses and provide a service with much
higher standards of speed and efficiency". Another issue is the competitiveness of local companies, with Damiano Bragie commenting: “Despite
the progress of Chinese competitors in the category of technologies and services, as Scm we
distinguish ourselves for the high reliability of
our solutions, the solidity of our technologies,
technological innovation, and last but not least,
the extraordinary strength of our brand. The
customer is ready to pay something more than
the prices of made-in-China products to purchase
Scm machines or have a high-quality product.
Our Chinese customers, especially in the medium-high range, are developing their business
with our technology, which in many cases
consists of complete lines". “We have three big
priorities: the continuous expansion of our
sales organization; investments in Engineering
projects to act as all-round partners and consultants through a dedicated team, ready to
develop "turnkey" factory projects; and more
and more customized solutions, designed
and developed in line with the specific requirements of the Chinese market, but engineered
and manufactured in Italy”.

Ferwood “China's protectionist policy increases the complexity of a market where
the key is the identification of a reliable local
partner”.
Riccardo Rossi of
Ferwood, specializing
in woodworking machinery, accessory and
carpentry says: “Chinese indexes are not
recording a positive
trend now, and in 2018
there was a change
in the trend of the furRiccardo Rossi.
niture industry and its
supply chain. In 2018, Ferwood had constant
revenues, but orders decreased. Generally
speaking, all the economic policy has been
suffering. This combines with the fact that
Chinese companies, through the acquisition of
European companies, are already able to meet
the demand of the domestic market. They prefer
Italian machinery when they address the high
end of the market, which is focused on export.
Big players always buy European machinery,
but China has adopted protectionist measures
that support domestic products; Huawei/Apple
is a well-known case, where China has applied
retaliation by banning the sales of some iPhone
Apple models on the domestic market. The Chinese market is complex in terms of territory and
districts, and it's getting more and more difficult
to approach: the key is the identification of a reliable local partner".

www.scmgroup.com

Ica Group “Ica Group strongly believes in
the development of the Chinese market, and
for this reason, we have decided to establish
a direct presence with Ica China”.

www.ferwoodgroup.com

We asked Alberto
Zancanella, Technical
Sales Support, Ica
Group, a company based in Civitanova Marche (Macerata), with
two production sites in
Italy, producing coatings for the wood industry, to give his view Alberto Zancanella.
of the Chinese wood
supply chain, from the point of view of a supplier
that has a different perspective from machinery
manufacturers. “China is a complex entity where
macroeconomic data are showing signs of
slight shrinkage, especially in the domestic
market. However, the Chinese government has
the capacity to respond just-in-time and wide
margins to deploy specific policies to support
growth, adopting structural measures for key
economic factors such as the cost of money
and the fiscal policy. Analysts expect Gdp
growth in 2019 around 6.3 percent, a largely
positive figure for a country that has definitely
consolidated its position of global economic
power. Going into details and talking about
wood coatings, the outlook can only be positive,

Scm “Good perspectives in the near future,
in terms of orders and revenues. Scm's key
strength is the high reliability of its solutions,
solid technologies and technological innovation”.
“2019 promises to be a positive year, with an
expected increase of orders and revenues, a
trend that Scm has been recording already in
the final months of 2018. In detail, decisive
factors in the near future will be the construction
industry trend and the policies deployed by
the government in this sector”. Damiano Bragie,
Country Manager Scm China, adds: “Beyond
this, we have several distinctive strengths. We
were among the first Italian companies to invest
in China, where we have been present for a few
decades with different branches under direct
control. We also have several important customers who keep choosing our technology.
These include some of the most advanced and
biggest factories in the furniture and door
industry, which have installed complete production lines supplied by Scm".
“We have capillary operations across the country,
with a significant number of salespeople directly
XYLON INTERNATIONAL
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What about distribution channels?
“Ica Group strongly believes in the development
of the Chinese market, and for this reason, we
have decided to establish a direct presence
with Ica China. Through direct operations in
the market, we can provide customers with high
value-added service. We also know that, in
such a large territory, it is essential to build a
network of local partners to help us expand our
foothold. We are working to expand our distribution network, but it takes time, as we demand
our partners to meet specific quality standards
and to provide customer service levels in line
with our protocol. We want to be a partner for
our customers and we start from here to inform
them about the services wwe can provide. Our
intention is to develop interactions with the creative community in China. Interior designers
can find support from Ica Group to give shape
to their design concepts. We can deploy our
experience and our capacity to streamline the
production process to create fully customized
solutions in compliance with environmental sustainability principles. Our goal is to act as intermediaries and interpreters between the creative
and the production spheres, generating functional
synergy to develop complex projects".
What about local competitors?
“As Italian producers, our mission is to provide
products with high added value in terms of
technology and performance. For Ica Group,
the research and development of innovative solutions is a key strength, which helps us conquer
a market segment where traditional products
cannot offer satisfactory solutions. In China,
there is an emerging market segment in the
business of interior design and valuable furniture,
more and more interested in Italian and European
trends. The result in terms of visual and technological performance largely depends on the
coating solution, and this is driving Chinese
companies to look for the best products on the
market. If we combine the capacity to offer not
only high-tech products but also a technical
service and support covering all process stages,
we can generate significant opportunities in the
Chinese market. Ica Group wants to be a partner
for customers who can offer experience and
know-how to develop complex projects together.
How important is the "green" topic in China?
“The Chinese market is really sensitive to green,
and based on the feedback we get, we can say
that this is a differentiator in customer decisions,
especially for young generations. In a country
where industrialization has been very fast, environmental sustainability is a key element to
ensure positive economic development, trying
to minimize environmental impact. As to Ica
Group, we see that our low-impact solutions
are increasingly appreciated and requested by
the Chinese market. Specifically, our innovative
Bio product line oc content and uses renewable
raw materials for their formulation. Using innovative raw materials we can significantly reduce
CO2 production from the initial process stages.
Ica Group believes that green and sustainability
will be more and more popular topics in a
market that is constantly and quickly evolving,
focusing on sustainably and quality production,
while leaving the strictly economic aspects of
development in the background.
www.icaspa.com
by Roberta De Ciechi
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NEW FRONTIER IN SHAPED EDGEBANDING

SCM AT THE FOREFRONT OF AUTOMATION

Biesse, as always providing cutting-edge
technology that is capable of responding to
the qualitative needs which the market demands, has developed an all-new technology
like non-other of its kind for the application
of edgebanding strips to shaped panels:
“Ray Force System”.
Its revolutionary nature is based on an incomparable technique which uses infrared
lamps to fuse a reactive layer.
The advantages are unmatched: maximum
quality of finish, reduced energetic consumption, and ease of use. The lack of a glue
line guarantees the continuity of the panel's
surfaces for an aesthetic result of great and
enduring quality. “Ray Force System” makes
it possible to considerably reduce production
costs as compared to standard technologies
that require the use of glue. It does not
require maintenance, it does not get things
dirty, waiting time for the heating of the glue
is eliminated, and sensitivity to environmental
conditions are drastically reduced.
Compared to laser technologies, it requires
a much smaller investment and is much easier and safer to use. Furthermore, unlike
laser technology, its flexibility allows for the
option to use the traditional technique with
Eva or Pur glue as well, through a fast and
easy manual change of equipment.
The maximum quality of the finished product
is obtained through edgebanding strips that
are specially made by the largest world
suppliers, but it is also possible to buy from
local manufacturers that have developed
pre-glued strips with the proper characteristics.
The “Ray Force System” for shaped edgebanding alongside the best-selling “Air
Force System” technology for linear edgebanding, makes it possible to cover all possibilities of the process for this kind of machining operation.
Available on Biesse’s range of edgebanding
centres, “Ray Force System” is one of the
latest innovative solutions that will be presented at Cifm/Interzum Guangzhou 2019.
The expertise of the Biesse technical and
sales staff present at Hall 11.1 - Booth
D31, will be able to provide attendees with
concrete answers and detailed information
on the range of technologies.
Hall 11.1 - stand D31.

Scm will be exhibiting at Interzum Guangzhou
2019. It is taking a selection of its wide range for
the sector, unique at international level.
The spotlight will be on the latest developments
in its “digital factory” and “bespoke” lines, confirming the Italian woodworking giant's status as an
all-round partner and consultant for companies
in need of cutting edge production processes,
compatible with “mass customization”. The leading
"ambassadors" of Scm automation at the trade
fair will be the edgebanding integrated cell “Edge”
with robot handling equipment in order to feed,
manage and perform sorting of furniture components and edgebanding “Rocket Line” equipped
with two single-sided edge banding machines
and interconnection/interlock automation, in order
to allow a high volume mass customization production in the simplest way possible.

Another star of the show is the “morbidelli m100”
“all in one” drilling and routing machining centre.
Highly modular and with an unbeatable quality/price ratio, this is integrated with the “Maestro connect” IoT system, supporting the customer for
ever-improving use of the machining centre thanks
to precise monitoring and advanced analysis of
all data from the machine.There are solutions for
solid wood too. The “balestrini twister” machining
centre comes in a variety of configurations,
allowing maximum productivity.

FOCUS

Scm's display at the trade fair is rounded off by
high-tech solutions for surface treatment, such
as the dmc euro system sanding machine, for
excellent finish on both unprocessed and coated
panels, and the “Superfici compact 3” automatic
spraying machine. For your drilling needs, come
and see the “morbidelli cx200” for yourself. It's
ideal for “batch 1” machining.
Hall 11.1, stand A01.
www.scmwood.com
www.scmgroup.com

BETTER LIFE
BETTER WORK
The 43rd China International Furniture Fair(Guangzhou)

www.ciff.furniture

2019

GUANGZHOU
PAZHOU

China Import & Export Fair Complex

Phase 1 18-21 March 2019

www.biesse.com
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PWTC Expo
NICEC
Phase 2 28-31 March 2019
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VITAP TO MEASURE...
The formidable wood construction made by I.T.A.B. supporting the theater vault
and, on the right, the result.

WOOD IN THE THEATER
Four renowned Italian companies – Finblok, Garbellotto, Mobilporte and I.T.A.B., all using
“made in Scm” technology – have been involved
in the renovation of the “Amintore Galli” theater in
Rimini. We asked Massimo Totti to tell us this
great story. He lived this experience intensively,
even suffered, got angry, surprised and excited.
Massimo Totti, engineer and manager of the
special project department of the Rimini Municipality, probably did not imagine what he had to
do to bring the “Amintore Galli” theater in Rimini
back to its ancient splendor. The story is worth
telling even if it goes beyond our usual domain. If
you have the opportunity, visit this theater to
breathe beauty, history and passion; it's a jewel
of Italy. And there is so much wood! Panelings,
doors, floorings, ceilings, covers, arches, scenery,
windows… wood is all around and you can see it
has been processed with great care, knowing
that it was designed for a special purpose. So,
we hope you won't mind if we tell a different
story: the lifeblood of this story is "our" material.
“The “Galli” theater was just an empty shell”,
said Totti showing us into the light-flooded foyer.
“That was the status when I was entrusted with
the renovation based on a project that wanted
to rebuild the theater "as it was and where it
was”. But we realized it was not possible, we
had to make bold decisions to turn it into a real
theater, not just a “bonbonniere”, something to
look at and not to use… an aesthetic renovation
based on original projects, pictures, memories,
but combined with multiple actions to use it
with a modern approach, even providing it with
a next-generation stage tower. The room is very
similar to the building inaugurated in 1857, but
the rest is totally different…".
Totti is full of passion and competence: he came
across this job almost by chance and worked
hard to understand and do his best for the "Galli"
to become a beautiful and modern theater. It's a
beautiful theater with a horseshoe plan, “the result
of three centuries of ingenuity and experimentation,
since 1570 when Palladium restored the Greek
“hemisphere". The same operation was replicated
by Wagner, who added the "mystic gulf", the
space dedicated to the orchestra. This was the
starting point for the Italian-style theater, with
shapes evolving from semi-circle to elongated
semi-circle (the theaters in Sabbioneta and Parma),
then the Ellisse (Parma) and finally the horseshoe,
the shape that has dominated all Italian theaters
since 1830, more than fifty in Romagna only," the
engineer explained.

SCM AND THE GALLI THEATER
The Scm Group is not new to such projects.
The "Galli" renovation involved four companies using Scm machines.
Finblok from Sedico (Belluno) made huge
laminar pine arched windows, plywood
blinds with a metal framework, solid cherry
and oak "room doors", and fireproof doors
of laminar oak and composite panels.
Garbelotto from Cappella Maggiore (Treviso)
made the audience floors using 16-mmthick oak and the solid wood mezzanine.
Interior doors, solid wood gates of tulipwood
and linden, solid pine external arches of
the front façade were made by Mobilporte
from Fermignano (Pesaro-Urbino).
I.T.A.B. from Ponte Santa Maria Maddalena
(Rimini) made the most "visible" parts, namely
the theater vault and the scenic arch.

The theater was supported by the Rimini middle
class who wanted to reaffirm its relevance in a
territory where poverty reigned. Poletti was asked
to make a grand theater, oversized for the needs
of the Rimini people, who had other problems to
think about. The objective was to create a culture
and community center, but also a symbol of the
new rising power. Today, the "Galli" is really huge:
830 seats, up to 870 when the "mystic gulf" for
the orchestra is not used. A 32-million-euro investment in ten years, with the contribution of the
Emilia Romagna region, spanning two different
city governments, because “…a theater is neither
left nor right, it's a value for the city”, Totti said.
The works have been extensive and deep: under
the theater there are remainders of a Paleochristian
church, traces of the High Empire and Low Middle
Ages, even Roman piling dating back to 220 a.C.
“We needed at least one thousand square
meters more to host the necessary audience
and equipment and the only way was to dig
down”, Totti said. “We built three floors underground, two for closet rooms and technology,
one for a visiting route to show what we had
found. A real interactive museum, with multimedia
panels that illustrate the story of the Gallo theater,
the rise and success of the "Italian theater" and
a tribute to Verdi, an immersive room with five
stations to listen to his workd. We have revived
the theater and also a piece of history of this
city!".
by Luca Rossetti
www.scmgroup.com

The huge arches made by Mobilporte.
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This article is about a success story, the story of
a panel processing machine told by the company
that invented and manufactures it, and the user
that purchased it, a manufacturer of kitchen, bathroom and living room furniture. But we would
also like to make a step forward, trying to evaluate
the added value of the investment and the direction
taken. Any business owner who wants to keep
his activity under control implements a set of
tools to measure profitability.
But beyond any personal decision, there are
widely accepted indexes used in enterprise management. Basically, and this is often true for the
handicraft world, one thing is to say that a business
is profitable, another thing is to measure profits
and results objectively. In this specific case, we
are interested in the evaluation of Roi, in terms of
both business profitability and sales.
Let's start by listening to Franco Tanzini, general
manager at Vitap Costruzioni Meccaniche,
who talked about the innovative features of the
machine and how it can offer a competitive edge
and a tool for economic sustainability.
“Cecchi Cucine is a handicraft company in the
Siena area: my relationship with Costante Cecchi
dates back to a long time ago, it's built on
friendship and mutual trust”, Franco Tanzini
begins to tell his story. “His family has always
made kitchen furniture, they have been kitchen
inventors for several generations, real investors,
because craftspeople are not just producers,
they develop suggestive concepts, they have
intuitions and develop them with their creativity,
without the constraints of extreme standardization.
Still today, Cecchi Cucine is a family-run business
that has preserved its handicraft identity. In the
process of updating production, they have been
able to use the tools offered by contemporary
technology in a smart and "inventive" way: they
can make three kitchen sets a week, a remarkable
capacity for a company with five employees".
Cecchi had a traditional fleet of equipment, designed for repetitive operations edgebanding,
drilling and a small working center - the standard
equipment of small cabinet makers, mostly for
panels. “I advised Cecchi to replace all machines
with two single units that could perform all operations – Tanzini added – a single-shoulder
edgebanding machine “Quartz” and a nc working center “Point K2 Top”. By combining the
edgebander and the working center, we can
perform in one day all panel processing operations, basically "machine all parts". It is clear
that the optimization of production time is excellent and the solution also helps optimize the
final operations (assembling and finishing). Last
but not least, you can focus attention on the
provisioning of materials, hardware, household
appliances, and organize the delivery and installation of furniture efficiently".
The “Point K2 Top” nc working center can produce
all the components of a "box" in four minutes:
when the bar is introduced, the machine can
gather and place different geometries, getting
the largest possible number of parts from a panel,
while minimizing scraps. The total surface to be
processed is optimized, placing different shapes
and saving as much material as possible.
“We purchased the machine in February 2017,
so we can now say that the return on the investment was largely positive”, Costante Cecchi
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said. “The working center has solved an equation
that was not so easy for a kitchen manufacturer:
get the benefits of an industrial machine while
preserving the attitude for extreme customization
and without compromising on the handicraft
taste of our products. We work with a tailormade approach, making kitchen furniture "to
measure" for customers, and the machine has
enabled us to streamline machining time significantly. With the flexibility of “K2 Top”, we can
start from a neutral element and customize it
when the kitchen set is assembled, thus reducing
stocks. And even custom parts can be made
without increasing costs for the customer".
The "K2" seems to be a turning point, a sort of revolution for the workshop. Do you agree?
“Based on our experience – Cecchi continued –
we might call “time factor” the element that
has changed in-lab activity: operations that
used to take four hours are now finalized in one
hour. This leads to an optimized organization
and significant savings, as the staff no longer
need to work extra hours...”.
Which are the margins for creativity and product
customization?
“No compromise on our customization needs,
the machine is flexible and versatile and it can
process very small batches, including one-off
parts, with no additional times and costs. We
produce approximately 70 kitchen sets per year
and we don't have plans to increase our volumes.
Our goal is to maintain high quality and the
highest possible standards of customization".
“There are many positive effects downstream –
Tanzini continued – from the reduction of workshop handling operations up to the optimization
of timing, as previously underlined. Edgebanding
and assembling are the next operations. To
sum up the working scheme and steps, the
"Point K2" cuts, drills and mills; the "Quartz" applies the edges; then, you only have to "finish"
the cabinet doors, edgebanded, laminated and
lacquered. In one day we can make the components for ten kitchen sets, doors included:
We can also reuse parts from stock to make
drawer fronts or crosspieces, for instance, because we can also machine small parts...”.
“POINT K2 TOP” AND “POINT K2 2.0”
The “Point K2” working center was designed in
2016 and further enhanced in recent years, up to
the latest version “K2 2.0”. In this solution, Vitap
has introduced the "bar nesting" system, a new
patent that has been a key success factor to win
the XIA-Xylexpo Innovation Awards in the
panel processing category. Its efficiency has
been optimized with a numerical control toolchanger that allows to machine all panel faces,
featuring a much more effective and highly
accurate workpiece clamping system, as underlined by the award jury: "This ultra-compact machine can execute operations on six faces of a
panel, including shaped milling thanks to an innovative floating pressure bar".
An all-in-one machine to process five faces in
four minutes, cutting included.
by Roberta De Ciechi

www.vitap.it
www.cecchicucine.it
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LOCATELLI MACCHINE KEEPS INNOVATING
Locatelli Macchine, a global leader in the production of wood lathes, has moved out. They
are still based in the Bergamo area, but in a new
town and a modern industrial complex. Almè, Locatelli's "home town", is not far, but the music has
changed here in Treviolo: wide facilities, bright
light, elegant offices for a company that has a
global business. It was a great pleasure for us to
come back and find Fulvia Locatelli and her
team: the brilliant, enthusiastic businesswoman
reaffirmed her passion and her staff's for a
company and a product that might seem "ancient"
at first sight... But once again we realized we
were far from the truth...This company has been
able to take an almost forgotten product, dedicated
to "niche" operations, and transform it into a core
technology for a vital business. Locatelli offers a
wide and comprehensive portfolio of solutions,
including numerical control lathes, hydraulic copying lathes with self-teaching systems, sanding
machines for turned parts, turning-sanding-milling
centers that can be equipped with aggregates
for any drilling operation, lathes for small items,
front-operated lathes, tools for lathes. “We have
a long story behind us, since my grandfather
Domenico founded Locatelli Macchine to introduce an industrial approach to the construction
of machines that had been born here in the valleys around Bergamo”, Fulvia Locatelli said.
“He started in the post-war years, with his three
children, in a building that they built themselves
for their family business. Then, as it often happens, families grow, needs evolve, situations
change: lathe production was taken over by my
father Carlo, and my brother Domenico and I
followed him”. "It has really been a crazy period
lately: production was going on in Almè, while
in Treviolo we had a huge reinforced concrete
cube to be molded to our needs and requirements, where we had to move as soon as possible... We lived intensively for seven months,
we even had to handle a change of seismic
regulations that basically forced us to build a
new building inside the shell we had bought".
But all's well that ends well, and Locatelli Macchine
now finally has new premises where they can
think about the future, with perfectly equipped
production areas. “This investment has been
possible because we are experiencing a very
positive period”, Fulvia Locatelli said. “For a few
years now, we have seen good levels of demand
for our technology, with a significant export
share. Last year, we were particularly successful
in Italy, with orders coming from furniture companies and turning subcontractors. “Our lathes
have turned into real machining centers, with
an approach that we are also extending to machines for small wood items; these machines
operated according to the same concept, but
we are testing new developments in milling together with a customer of ours who is looking
for a machine with advanced performance”.

a different, better image of what we are and
what we offer. It's the completion of a project,
a dream that comes true. We really needed to
"rejuvenate" our business... This is just the first
step, although significant and challenging, of a
radical change of direction that will be one of
our priorities in the coming years. We must do
that for our story, for ourselves and for the
fourth generation that is now joining us, my
nephews, the children of my brother Domenico…”. “I can add that we are clearly in a more

optimistic economic situation, although you
cannot drop your guard.
Our revenues are close to 2.5 million euro, a
significant result for a small company with eight
employees. Locatelli Macchine sources parts
and aggregates from suppliers and performs
assembling, startup, checking and testing for
these machines that we have conceived and
designed.
With this work of analysis and optimization, we
can assemble up to eight machines per month.

What's your most successful machine?
“We have been recording strong demand for
machines to make wood parts for bottle caps,
small "disks" that are combined with the cork
section that plugs into the bottleneck. Plastic is
strongly disapproved, especially for high-end
products, so the industry is going back to cork,
but with a sustainable approach, combining it
with wood pieces that can be produced on our
machines....”.
“With this new site we can start a new phase of
Locatelli Macchine: hosting customers from all
around the world in these premises, we convey
XYLON INTERNATIONAL
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And what about the future?
“Lathes, no matter how advanced, will always
be a niche machine. There's no competition
with the dominion of machining centers, because
the two competitors lie at the opposite ends of
production environments: two different machines
that operate in a different way and required different industrial strategies. Anyway, we know
that our technology is mature and that we need
to imagine developments in different and diverging directions...".
by Luca Rossetti

www.locmac.it
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SIEMPELKAMP, NEW LINE IN CHINA

SCM OPENS THE NEW “SURFACE TECH LAB”

Left to right: Alberto Fiorani and product managers
Fabrizio Pigato, Fabrizio Bello and Alessandro Caramia.

It's not just about sanding. The new lab will host
pressing and coating solutions, in line with the
"integrated vision" introduced at the Technology
Center Superfici in Villasanta. The world is changing
and new technologies arise to create finished
products and "promote" design and creativity. As
a result, woodworking machinery become more
and more important when integrated in a "smart
line". At Villa Verucchio, during the latest Open
House, Scm inaugurated the new “Surface Tech
Lab”, a showcase for all their surface-finishing
solutions. Sanding first, as the "Dmc" technology
is at home here, but also the new entry of "Scm
Sergiani" diaphragm presses, the spraying machines "Superfici plug&spray mini" to spread
glue onto the surfaces to be painted.
The “integrated project for surface processing”
is now complete with sanding and pressing and
the creation and coating of textured surfaces in
Rimiini, while in Villasanta, near Monza, coating
operations round off the portfolio; the latter integrates with sanding, as we reported when we introduced the "new house" of Superfici in the September-October issue.
We met Alberto Fiorani, business unit manager
for Scm sanding, cutting, pressing, assembling
and packaging technologies. “We deal with
surface treatment in every sense – Fiorani said –
as this involves different operations: sanding,
pressing and coating. The market demands an
integrated approach and strong partners to manage a significant portion of the process with
confidence. So, Scm has adopted a more synergetic approach to provide customers with allround solutions and expertise: no other player
offers such a wide and articulated portfolio".
And here at Villa Verucchio?
“Here we show how sanding, pressing and
coating together can lead to unexpected results
in terms of creativity, visual impact and performance. Think about the creation of 3D surfaces
using "Dmc System" models that can perfectly
sand a panel, before they are coated with glue
using a "Superfici" spraying machine and a plastic
film applied by a "Sergiani 3d form" press.
This process requires integration skills, qualified
engineers and all the expertise to handle even
the most complicated processes. You need a
scientific approach using the equipment of this
lab, not only wood and furniture machines but
also measuring instruments, from profile meters
to microscope scanners. We have always had
such competence, and for surface processing
we can rely on the support of a factory that we
are expanding significantly. When a customer
visits our premises, we have great chances to finalize an order, because he finds what he was
looking for...".

Let's talk about the sanding and pressing machines
installed in the "Surface Tech Lab".
“We have the best of our solutions. For sanding
it's “Dmc System”, our top-of-range models
that can be configured for any application.
These modular machines can be equipped with
different aggregates to obtain virtually any kind
of surface, from basic sanding to real sculptures.
We can achieve a regular or random texture,
such as the visual effect of a saw cut on a
wooden surface, a floor, to get a really natural
look. We can installed different elements, longitudinal or cross sanding rollers, superfinishing
units or our famous "Planetary", consisting of
orbital units to sand windows or solid wood
wings with no problem, even at the intersection
of crosspiece and upright.
We can test all solutions and configure each
machine specifically for "its" customer. We should
call them "sanding centers", they are real "machining centers" with flexible abrasive units that
can generate a wide range of surfaces, changing
setup very quickly".
What about diaphragm presses?
“During the presentation of the new lab we introduced the new range of 3D lamination presses
“Sergiani 3d form”, which gives us full control
over the entire surface processing cycle. For
any surface. We now offer an integrated "package" so that customers can have one single
partner, both for increasingly complex surface
lamination and for transparent coating that let
you see the natural wood grain".
Integration is not an approach that everyone
can handle…
“The gap between single-product companies
and big groups is widening: the former will
need to close partnerships or find a new position
in a market with new rules. The more you can
offer complete integrated solutions, the more
competitive you are, because it's more difficult
to be involved in a negotiation and win an order.
If you have clear ideas and good skills, it's
easier to win customers with the best solution.
Take 3d surfaces: with our "Dmc System" machines we offer a productivity of five square
meters per minute, while a machining center
needs several hours... Labs like those we have
in Villa Verucchio and Villasanta are essential to
show that we are not just experimenting academic
projects, but we have developed game-changing
solutions and we can show their potential to
anyone. Sanding requires strong expertise and
customer perception is often very subjective.
That's why we have equipped our laboratories
with measuring instruments to have objective
information to discuss. Surface quality often
represents a competitive edge, a key differentiator from competition. We can highlight the
natural wood grain of windows with a brushing
operation performed on the mounted windows,
without any problem. We can also add a "saw
cut" effect using a blade mounted on the sanding
machine to create non-repetitive patterns. These
are just a couple of examples of what we can
do with these machines that we keep calling
sanding machines".
by Luca Rossetti

www.scmwood.com
XYLON INTERNATIONAL
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Siempelkamp, one of the leading system suppliers
for press technology, has produced the first board
on a new Mdf/Hdf production line in China in the
beginning of February. This means the completion
of the plant is in its final stages and in accordance
with the timetable. The installation of the plant
started in April 2018. After becoming fully operational, the plant will produce 300,000 cm3 of
Mdf/Hdf annually. The line is designed for the
high-speed production of thin boards and includes
a 9’x33.8 meters “ContiRoll® Generation 8”
press. The scope of supply also included a flash
tube dryer, a fiber sifter, the resin dosing system
with “Ecoresinator”, a mat compactor and a
mat preheating system. Furthermore, Siempelkamp
provided the finishing line with a multi-diagonal
saw, a cooling and stacking line as well as an automated high-stack storage system. The production
management will be administered with Siempel-

kamp’s process control technology “Prod-IQ®”
as a full package. The customer of this plant is
the Chinese Yekalon Group which, among other
things, produces and sells high quality laminate
flooring and other wood based panel products
for the building and interior decoration sector.
www.siempelkamp.com

SALVAMAC,#NEWVISION
This is the new slogan adopted by Christian Salvador, who in the past few months has been focusing all efforts on the company established
two years ago in Poland. After quitting his family
business, Christian Salvador has taken up a
new professional challenge where Salvamac is
just the first "tile". And we picked the word "tile"
because, in the vision of the businessman from
Treviso, the scenario is quite articulated: “I am
starting over from Salvamac – he said – to reach
farther destinations, while preserving values like
experience and real human relations to make
everything possible. The people I have known
in these first twenty years and the partnerships
that will continue encourage me to pursue a
new vision, with the right mix of heart and brain,
supported by the strong awareness that the industry badly needs new ideas and new energy".
Salvamac is continuing the production of “Classic”
40, 50 and 60, semi-automatic and manual crosscutting saws that require an affordable investment
to make a major step towards faster, safer and
more effective production. These machines have
been equipped with new aggregates, including
smart loading and unloading systems or automation
systems, that help even small businesses and
developed craftspeople to adopt a totally new
approach. The aggregates recently launched by
Salvamac include the electronic stop “Salvastop”,
which electronically controls the stopping and

Christian Salvador and, to his right,
Ziemowit Dolkowski, Salvamac business partners.

positioning of bar and profiles to be cut, for any
material, with high speed and total accuracy,
thanks to a next-generation electronic brushless
motor. “Salvastop” transforms “entry-level” models
into real semi-automatic cutting centers, offering
the additional possibility to be interfaced with
management software already available in the
company. This example shows how “Industry
4.0” concepts can be extended to standalone
machines, achieving significant performance with
limited investments. Recently, also Salvamac
Air&Painting has been created, as Salvamac
joined the stockholders of a company that has
been in business for over thirty years, always focusing on high-end products. So, the catalog is
now expanding with complementary products
such as painting booths, sanding suction benches,
with the clear intention to leverage the huge potential of the Internet combined with conventional
sales and service models, while keeping a strong
focus on real customer needs. “I really believe
that any entrepreneur who want to build a global
business must become a network maker. The
evolution of a business depends on the capacity
to make what used to be impossible, leveraging
business relations and developing profitable
and innovative industrial organizations", said
Christian Salvador.
www.salvamac.com
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Wemhoner exceeds 100 million euro for the first time in 2018
Wemhoner Surface Technologies in Germany
was able to successfully close 2018 with the highest annual revenue in the company's history
to date and was thus 10 percent up on the previous year. With its 330 employees, the familyowned company from Herford considers itself
well positioned for the year 2019. It has just
been listed for the second time among the 460
world market leaders in Germany by the University
of St.Gallen. Wemhoner (Changzhou) machinery
manufacturing in China was equally successful
last year. For the first time, sales exceeded 36
January-February 2019

million euros. The future prospects for the Chinese
company with its 170 employees also remain
positive. In the summer of 2019, the construction
of another company at the Changzhou site will
begin. Completion is scheduled for summer
2020. Consolidated Group sales for Wemhoner
rose to almost 140 million euros for the first
time in 2018. Similar Group sales are also expected in 2019. While the Herford-based company has meanwhile achieved an export ratio of
over 90 percent, the Chinese company now exports 30 percent.
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FIFTY YEARS
OF BIESSE
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DASSAULT, SIMULATION AND PREDICTION

2019 was an important year for
another major step forward,
Biesse, with situations, achievements
adding complex services to our
and consolidation that seem to be
machine and software portfolio,
the best way to celebrate the 50th
in order to face the "Revolution
anniversary.
4.0" challenge. We have investWe met Raphaël Prati, marketing
ed and will keep investing a
and communication manager, to
lot, taking our dialog with cusRaphaël Prati.
ask about the initiatives planned for
tomer to the next level. Now we
the celebration of the 50th anniverhave a “Services Division” next
sary.
to the wood, plastic, composite, glass and stone
“Our anniversary is a starting point, not a final divisions. Patents and ingenious idea will always
destination. This approach is clearly represented be essential, even more if they are supported
by the "Thinkforward" motto, our attitude to "look by a valuable brand that is not just a trademark,
ahead". Innovation has always been part of the but a symbol of customer focus, with the capacity
Dna of this extraordinary company created by to provide effective analytics and predictive
Giancarlo Selci. We are now reaffirming such tools, geographical proximity, continuous support
vocation with approximately twenty events around and improvements across the entire lifecycle of
the world, a tour we have called "Future on their machines. In our opinion, this will make a
tour", dedicated to our customers. Different bigger and bigger difference, and this is a miledates in different locations, each addressing a stone and a turning point we have achieved
specific target audience. We began in early with our 50th anniversary".
February with the inauguration of the new subsidiary in Brianza, we replicated two weeks Another milestone is the "handover" from father to
later in Australia”.
son…“Yes, the transition from Giancarlo to
Roberto Selci was a natural process and will
The 50-year anniversary also represents the tran- give us strength for the next fifty years, so that
sition from equipment sales to customer servi- we can continue to grow at the rate of the past
ce…“Sure, we started this transition in 2013, five years, when revenues doubled and our
with the creation of the “b-Solid” software. This staff increased by 2,000 people. We have
was the first step into the new direction, com- achieved these results without mergers and acplementing our role of technology manufacturers quisitions, with only minor exceptions, but rather
with the capacity to offer systems, a vision of by investing in skills and people, to create what
manufacturing, making, imagining and turning I consider the strongest sales organization in
ideas into reality. And more recently we have in- our industry”.
by Luca Rossetti
troduced "Sophia" and our "IoT" projects, making
www.biesse.com

FRESH AIR IN BRIANZA!
One stage of the "Future on tour" was the inauguration of the new Biesse site in Brianza.
“This is definitely the best way to launch our
celebrations”, said Federico Broccoli, Biesse
Wood Division Director/Sales-Subsidiaries Division Director, as we met him in the new
show room in Seregno. “We saw these premises
ten months ago and immediately realized they
were perfect for us: a nice entrance, wide and
well-lit areas for the reception, space for machinery and offices, training rooms, customer
service for the Brianza and North-West region.
Over one thousand square meters in total, now
connected to the Pesaro headquarters and the
group's IT platform, like all our subsidiaries.
This is basically an extension of Pesaro, an
operating branch that delivers all Biesse services,
from equipment sales to training, from assistance
to spare parts!". “Brianza is a strategic and
very important area for us. Now we have 25
employees in Seregno, plus approximately ten
salespeople. Let's say we have "paid our dues"
to this territory which has always generated regular demand for special, sophisticated machines, driving us to invent new solutions and
approaches that, later on, have been integrated
in our standard portfolio. We consider Brianza
our research and development center".

The annual 3DExperience Forum held last November at the
Sole 24 Ore headquarters explained how companies can
make business today, on any
scale. The topics of the day
were effectively summed up in
the event title, "Industry Renaissance, a True
Rebirth of Industry", whereby Dassault Systèmes
launched its invitation to companies of all sizes
and industries to seize a tangible opportunity of
rebirth through the innovation of their business
models. Leveraging knowledge and know-how,
transforming the supply chain into a value-added
network, bridging the gap between virtual and
real, training and empowering human resources
are they keys for this rebirth based on a "platform
of experiences". Gianluca Gonella, Managing
Director of the EuroMed region (including Italy) of
Dassault Systèmes said: “We believe that companies all over the world are currently facing a
challenge called Industry Renaissance. And we
believe that, to win this challenge, companies
have to develop virtual twins of the experiences
they produce. For us, ‘virtual experience twin’
means not only developing a 3D model of a
product, a digital copy, but also replicating its
behavior patterns to see how the product will
behave once produced. With this approach you
can identify the most effective processes to develop any item with the best quality, efficiently
and cost-effectively. So, the virtual twin also extends to the simulation of the manufacturing
process. This is the goal we have set to achieve
a real Industry Renaissance and new business
models with our 3DExperience Platform".
According to Gonella, Italy has started the transition,
especially mid-sized companies that invest in technology to grow on the international markets.

Federico Broccoli giving his welcome speech
at the inauguration of the Biesse Group
subsidiary in Seregno.

“We have a clear strategy for this branch,
based on direct contact with small and medium
businesses: we do not only build lines for big
customers– who normally come to Pesaro –
but we also offer sophisticated entry-level solutions, ideal for handicraft and small businesses
looking for effective machines. In the past five
years we have opened or renovated some
twenty showrooms, from Singapore to Canada,
from the United States to Australia, from Dubai
to Asia, from India to China. Last February 22
we opened the Biesse Campus in Australia,
near Sydney, and in October we will inaugurate
the new Biesse Deutschland subsidiary in Ulm,
and we are working to open a new site in Moscow".
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Another element to be considered
is speed: for the first time in history,
technology has outpaced the capacity of creating innovative products, i.e. we already have the technology to make something we
cannot imagine, yet. In this context,
the first challenge concerns the organization that
often cannot respond to market demands; the
second one is culture, which is hard to renew for
those accustomed to doing things the same
way... The 3DExperience platform enables the
virtual world to expand the opportunities of the
real world, allowing to model and simulate experiences within an imaginative, immersive, collaborative and predictive environment, without
fearing possible errors with financial and material
consequences. This enables companies to reinvent
the industry in the 21st century. It's not just about
digitalization and automation, it's about new ways
of learning, inventing and producing that can
deeply change the business model of a company.
It is also clear that technology has a massive
impact on the workforce of the future. Working
and collaboration patterns are changing, the methods to acquire and spread knowledge inside
an organization and to make innovation are evolving. Departments and "silos" are torn down to
adopt a more flexible approach, implementing
the most effective predictive capabilities to anticipate the final result of the launch of a new experience. From this point of view, unfortunately,
Europeans are lagging behind Asian competitors.
Dassault Systèmes is currently working with big
industry players like Bmw or Boeing, who are
changing their supply chains through a deep
and pervasive digitalization process, as well as
with new innovation pioneers like Joby Aviation
or Cadmaker.
www.3ds.com
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CONTACTS
PRODUCTION SYSTEMS
AND TECHNOLOGIES
Primary processing

ANGELO CREMONA spa
Viale Lombardia, 275 - I-20900 Monza (MI)
phone +39 02 660381 - fax +39 02 6603825
www.angelo-cremona.com
mailbox@angelo-cremona.com
Machinery and services for plywood and sliced
veneer production. Peeling lines, dryers,
presses and finishing lines; horizontal,
vertical and rotary slicers, press dryers and
clipping lines.

B.F.B. di Bortoluzzi Gualtiero & C. snc
V.le del Lavoro,27 Z.I. Paludi I-32010 Alpago (BL)
phone +39 0437 989208-685
fax +39 0437 989157
www.bfblegno.it - info@bfblegno.it
Machines and plants for primary and
secondary processing of wood: debarking,
cutting, selection and sorting of logs,
complete sawmill collection, sorting and
stacking of sawn timber, storage processing,
special processing of varius kinds of
semimachined products, production of wood
for carpentry, preparation and handling of
logs for plywood plants.

Secondary processing
SCM GROUP spa
BIESSE spa
Via della Meccanica, 16 - I-61122 Pesaro (PU)
phone +39 0721 439100 - fax +39 0721 453248
www.biesse.com - sales@biesse.it
The Biesse product line includes cnc work
centres, manual and automatic edgebanders,
squaring/edgebanding machines, panel sizing
centres, calibrating and sanding machines, routers, throughfeed boring and inserting machines, material handling equipment and turnkey
plants.

DE STEFANI VALERIO & C snc
Via M.P. Virgilio, 16
I-20833 Birone di Giussano (MB)
phone +39 0362 310914 - fax +39 0362 310915
www.destefanimacchine.com
info@destefanimacchine.com
For over 30 years, De Stefani designs and
manufactures sanding machine for panels
edges and profiles. Single or double sided
edge sanding machines equipped to sand flat
and shaped edges on raw or lacquered panels.
Combined machines for panel edges foiling.
Edge Buffing and polishing machines for High
Gloss finishing panels. Profile sanding denibbing machines equipped with abrasive
belt or wheel to sand raw or laquered
mouldings. Angle profile gluing and
assembling machines for door frames.Double
end profile cutting machines.

Via Emilia, 77 I-47900 Rimini
phone +39 0541 700111 - fax +39 0541 700232
www.scmgroup.com
scmgroup@scmgroup.com
Woodworking machinery: the widest range of
products.

The product range is wide in the sector of
traditional woodworking machines:
thicknessing planers, surface planers,
combined surface-thicknessing planers, circular
saws, spindle moulders, combined saw-spindle
moulder, universal combined machines, bandsaws.

Our production of woodworking
machines: edger, cross-cutter.

Panel processing machines and plants. Special
multi-blades panel saws, longitudinal milling
machines with rollers feeding, working centres
for the “Folding” technology, flooring
industry technology, doors,modern furnishing
industry technology.

Comec Cncwood, multi-spindles working
centers with working head support columns
with transvertal movement.
Comec Technology, special machines and
systems for high productive processing.
Camam srl, special machines for the
production of chairs and tables.

RS WOOD srl

SALVADOR - SOLIDEA srl

PRIMULTINI srl
Viale Europa, 70
I-36035 Marano Vicentino (VI)
phone +39 0445 560333
fax +39 0445 560334
www.primultini.com - info@primultini.com
Machines for woodworking and equipmentfor
sawmills. Vertical and tilted bandmills, log
carriages with variable axis, log carriages with
independent headblocks, tandem bandsaw
headrings, chipping canter, traditional resaws,
double resaws. Multiple ripsaws, manual and
automatic edging lines, working centres with
circular blades. Log profiling equipment.
Complete, high-production plants for sawmills.
Saw servicing equipment.

CEFLA FINISHING GROUP
Via Bicocca 14/c - I-40026 Imola (BO)
phone +39 0541 653441 - fax +39 0542 653444
www.ceflafinishinggroup.com
cefla.finishing@cefla.it

Via Achille Grandi 38
I-47922 Viserbella di Rimini (RN)
phone +39 0541 736265 fax +39 0541 732084
www.rswooditaly.com - info@rswooditaly.com
Wide range of traditional woodworking
machines for panel and wood processing.

Via dell’Industria, 15
I-31020 San Vendemiano (TV)
phone +39 0438 777096
fax +39 0438 778282
www.solidea - salvador@solidea.it

GIARDINA GROUP
Via V. Necchi, 63 - I-22060 Figino Serenza (CO)
phone +39 031 7830801- fax +39 031 78165
www.giardinagroup.com
info@giardinagroup.com
Finishing plants for the furniture and
construction industry with application by
spray, by roller coaters and curtain coaters and
drying by Uv dryers, vertical dryers, linear
dryers with microwaves technology. Complete
finishing plants for doors and windows. Spray
booths.

Via del Tesoro, 210 I-47827 Verucchio
Fraz. Villa Verucchio (RN)
phone +39 0541 678225-678078
fax +39 0541 671144
www.tecnoazzurra.it - info@tecnoazzurra.it
Industrial painting machines as: dry painting
booth, water painting booths, pressurising
painting system and suspended transport lines.

Crossing-cutting lines

CMA ROBOTICS spa
Via Pier Paolo Pasolini, 35/15
I-33040 Pradamano (UD)
phone +39 0432 640172 - fax +39 0432 640018
www.cmarobotics.com - info@cmarobot.it
Company specialized in fulfillment of
robotized solutions for painting chairs, tables
and assembled furniture, panels, windows and
doors.

Our mission: to be the skilled leader in
optimizing saws for innovation, quality,
technology, price and service!
Pushing optimizing saws; angular cutting
optimizing saws; high speed optimizing saws;
cross cutting saws
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Epistolio srl – Painting Robot Division, with a
20 years experience in developing and
constructing anthropomorphic and cartesian
robots, offers a comprehensive range of
complete solutions for automated industrial
painting applications in the woodworking
industry.

TECNOAZZURRA srl

Cefla Finishing Group worldwide leader in the
finishing of wooden, plastic and non-ferrous
material products designs and manufactures
turnkey painting and wrapping lines for the
wood, glass, metal and plastic industries,
tailored on customer needs and requirements.

COMEC GROUP srl
Via Cascina Rinaldi,, 39
I-33048 S. Giovanni al Natisone (UD)
phone +39 0432 756282 - fax +39 0432 757591
www.comecgroup.it - info@comecgroup.it

Via Piemonte, 120- I-21100 Varese (VA)
phone +39 0332 212692 - fax +39 0332 223666
www.epistoliorobot.com - info@epistolio.com

MARIO ZAFFARONI & FIGLI srl

Via Irlanda, 1 I-53036 Poggibonsi (SI)
phone + 39 0577 90311 - fax + 39 0577 979335
www.putschmeniconi.com
info@putschmeniconi.com
Manual and automatic vertical panel saws for
cutting wooden panels, plastic and acm
products. Welded steel frames, to grant
rigidity and precision. Special applications
allowing the possibility to make also grooving
on sandwich panels for folding. Automatic
horizontal beam saws with many different
configurations accordingly to the panel sizes
and thickness requirements.

EPISTOLIO srl
Painting Robot Division

Via Centro Industriale Europeo, 24
I-22078 Turate (CO)
phone +39 02 9688453 - fax +39 02 9682718
www.zaffaroni.com - info@zaffaroni.com

Surface finishing

Via Ciro Di Pers 68
I-33030 Majano (UD)
phone +39 0432 959036
fax +39 0432 959036
www.modesto.it - info@modesto.it

Lacquering and printing lines for furniture
panels, hardboard, mdf or chipboard panels,
doors or parquet flooring with roller or curtain
coating technology and uv or hot air drying
systems. Automatic and robotic spray lines
with vertical dryers, flat or uv dryers.
Lacquering and printing on coils.

VEBA MECCANICA srl
Via Emilia, 1678 I-47020 Longiano (FC)
phone +39 0547 54323 - fax +39 0547 54029
www.veba.it - info@veba.it

PUTSCH-MENICONI spa

COSTRUZIONI MECCANICHE
MODESTO NINO srl

ELMAG spa
Viale Elvezia, 35 I-20052 Monza (MB)
phone +39 039 23611 - fax +39 039 328202
www.elmag.it - info@elmag.it
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CURSAL srl
Via Bradolini, 38/a I-31020 San Fior (TV)
phone +39 0438 400963 - fax +39 0438 401851
www.cursal.com - info@cursal.com
Cursal is the best specialized company that
offers a vast range of wood cross-cut saws –
accessories for small and medium to large
cross cutting sections. Cursal designs, builds
and installs machines selecting the best
materials available in the market. Automatic
optimizing saw lines, accessorized manuals
and automations: There are standard turnkey
plant solutions as well as customized solutions,
result of a constant cooperation with the best
partners of the industry. True specialists from
the industry with over thirty years’ experience
are ready to help the customer ensure the
best price-quality ratio.
Stop looking for!
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ALIPRANDI snc
Aliprandi Luca, Maurizio e Paola
Via Manzoni, 10 I-20845 Sovico (MB)
phone +39 039 2013530 - fax +39 039 2013491
www.aliprandi.it - aliprandi@aliprandi.it
The Firm Aliprandi is specialized in the
production of wood working tools in solid
carbide and carbide-tipped, both standard and
special production.

FAIRS

Software

Via G. Donizetti, 109/111
I-24030 Brembate di Sopra (BG)
phone +39 035 621093 - fax +39 035 333723
www.ddxgroup.com info@ddxgroup.com
Ddx develops Cad/Cam/Cim software solutions:
“EasyWOOD” for panel and solid wood
machining using 3, 4 and 5 axis;
“EasyBEAM” for structures, houses, walls,
beams, rooves, gazebo, etc.;“PowerSTAIRS”
for staircases design and manufacturing;
“PowerWIN” for any kind of windows, french
doors, internal doors, entry doors and
shutters.

13-16 March
Delhiwood
www.nuernbergmesse-india.in
• New Delhi (India)
Woodworking technologies
21-23 March
Afriwood
www.nuernbergmesse-india.in
• Addis Ababa (Africa)
Woodworking technologies

Automation

26-29 March
Fimma Brazil
www.fimma.com.br
• Bento Goncalves (Brazil)
Woodworking technologies

Since 1959, Fapil’s mission has been to design
and build cutting tools for machining wood,
board materials and plastics. Specialists in cnc
tooling.

FINK srl - Woodworking tools
Via G. Giusti, 15 I-20900 Monza (MB)
phone +39 039 386961-2 - fax +39 039 361458
www.finktools.com - fink@finktools.com
Since 1924 Fink produces complete sets of
tools for windows, helicoidal cutterheads,
cutterheads for profiled kinves, cutters in Hw
welded, circular saw blades, dia tools, boring
bits, solid carbide routers, tools for cnc
trimming hoggers.

CMA 2 Costruzioni Meccaniche Automazioni
Via Pezza Alta, 28 - I-31046
Rustignè di Oderzo (TV)
phone +39 0422 853770- fax +39 0422 853992
www.cma2.it – info@cma2.it

26-30 March
Technomebel
www.technomebel.bg
• Sofia (Bulgaria)
Woodworking technologies

Custom made machineries and automations
for handling, assembly, storage and
packaging. Paper pallet compose machineries,
pallet protect machines with Made in Italy
quality.

28-31 March
Interzum Guangzhou
www.interzum-guangzhou.com
• Guangzhou (China)
Woodworking technologies

Handling
and commissioning

3-6 April
Umids
www.umids.ru
• Krasnodar (Russia)
Woodworking technologies

SISTEMI srl UNIPERSONALE
Via Montanelli, 70 I-61122 Pesaro (PU)
phone +39 0721 28950 - fax +39 0721 283476
www.sistemiklein.com - info@sistemiklein.com
Tools for wood-alu and plastic material working.
Tools for automatic boring machines, router bits
and collet chucks for cnc router machines. “M.
Conti” measuring devices for the woodworking
industry. Special accessories for hobbysts,
craftsmen and small industry.

UTENSILTECNICA srl
Via Ca’ Giorgino, 2- I-47837 Montegridolfo (RN)
phone +39 0541 855202/855274
fax +39 0541 855255
www.utensiltecnica.com
utensiltecnica@utensiltecnica.com
Since 1973, Utensiltecnica designs and manufactures tools in hard metal and diamond for woodworking machinery, aluminium and PVC. The
company manages both the production of standard tools and customized solutions, thanks to
technical qualified personnel, research and continuous investments in technology. In addition
to the production, the company offers the sharpening service for diamond tools.

Dust extraction
systems and filtration

CONTROL LOGIC srl
Via Ennio, 25 I-20137 Milano
phone +39 02 54100818 - fax +39 02 54100764
www.controllogic.it - controllogic@controllogic.it

CASSIOLI srl
Place Guardavalle, 63
I-53049 Torrita Di Siena (SI)
phone +39 0577 684511- fax +39 0577 686084
www.cassioli.com - info@cassioli.com

9-14 April
I Saloni
www.salonemilano.it
• Rho-Pero (Italy)
Furniture

From over 40 years we propose integrated
solutions in material handling and industrial
automation sector. Highly personalisable and
specific systems for furniture assembling, the
automatic storage and the handling.
Automatic warehouses, lazer guided vehiculs
(lgv), robotized islands, conveyors, sorter
systems, assembling lines, tilting units,
management softwares.

24-26 April
Mebelexpo
www.mebelexpo.uz
• Tashkent (Uzbekistan)
Woodworking technologies
24-28 April
Dremasilesia
www.mtp.pl
• Sosnowiec (Poland)
Woodworking technologies

Lacquers

14-17 May
Woodprocessing
www.galexpo.com.ua
• Lviv (Ukraine)
Woodworking technologies
23-25 May
Tekhnodrev Far East
www.restec-expo.ru
• Khabarovsk (Russia)
Woodworking technologies
27-31 May
Ligna
www.hfitaly.com
• Hannover (Germany)
Woodworking technologies
12-15 June
Timber & Woodworking
www.eng.atakentexpo.kz
• Almaty (Kazakistan)
Woodworking technologies
18-20 June
Expo Ampimm
www.expoampimm.com
• Mexico City (Mexico)
Woodworking technologies

2-6 July
Fitecma
www.fitecma.com.ar
• Buenos Aires (Argentina)
Woodworking technologies
4-6 July
Afriwood
www.exporg.com/afriwood
• Nairobi (Africa)
Woodworking technologies
17-20 July
Awfs Vegas
www.awfsfair.org
• Las Vegas (Usa)
Woodworking technologies
9-11 August
Woodtech India
www.woodtechindia.in
• Chennai (India)
Woodworking technologies

INDUSTRIA CHIMICA ADRIATICA spa
Via Sandro Pertini, 52
I-62012 Civitanova Marche (MC)
phone +39 0733 8080 - fax +39 0733 808140
www.icaspa.com - info@icaspa.com

14-17 August
Tecno Mueble Internacional
www.tecnomueble.com.mx
• Guadalajara (Mexico)
Woodworking technologies

Ica group founded in 1971 is one of the
leading European industrial companies in the
production and commercialization of coatings.
The high specialization in eco-friendly paints
and the careful analysis of the Italian and
international trends in the design world mean
that Ica Group is now considered a real
partner, capable of supporting the customer
not only from technical and production point
of view but also for its ability to consistently
deliver new creative ideas.

28 August -1 September
Kofurn
www.kofurn.or.kr
• Seoul (Korea)
Woodworking technologies

Spark detectors and fire extinguishing systems
for industrial dust extraction systems.
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12-14 March
Dubai Woodshow
www.dubaiwoodshow.com
• Dubai (Uae)
Woodworking technologies

DDX srl

FAPIL srl
Via A. Locatelli, 51/A - I-24019 Zogno (BG)
phone +39 0345 91179 - fax +39 0345 92726
www.fapil.it - fapil@fapil.it

the complete calendar on www.xylon.it
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IT’S THE FUTURE
THAT MAKES HISTORY.
WE HAVE BEEN DESIGNING INNOVATION
FOR THE PAST FIFTY YEARS, DRIVEN BY AN INCREDIBLE
ENGINE, POWERED BY PEOPLE, PASSION AND PRECISION.

