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Are we getting used to it? Are we learning
to live with it? Will we ever find a way to
carry on, to keep searching for a new
normal, despite everything?
It's hard to tell. We hoped we could tie up
loose ends with “Covid-19”, that everything
would end with the summer season, that
there would be no second wave. And instead, here we are, wondering whether exhibitions in the first semester 2021 will be
held, production might be stopped again,
end consumer will be willing and able to
support the demand of products from the
wood and furniture industry.
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We know the situation very well, it's a
situation we investigate every day, looking
for some way out. But meanwhile, we are
not giving up to despair, and while we
cannot talk about exhibitions (with few bold
exceptions that are noteworthy for the determination to restart rather than for their
success), we have had the opportunity to
attend open-house events, digital workshops
and new web-based meetings, and we will
have many more.
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Discover a technology, test it, watch it in
operation on your own products, maybe on
semifinished materials shipped few days
before, decide to buy it... can you do that in
a webinar? Probably, yes. Probably, you
can, and you must find different ways and
different tools to do the same things you
did in the past.
What we can see and what we tell you
about in these pages, the stories that you
will find in this and the next issues, everything
clearly suggests that there is always a
way to carry on. The key will be to understand whether tomorrow, "after", we will have
to think about an experience that has taught
us how essential it is to be able to change,
and that all we have done so far can be
totally useless...
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NEWS

ACIMALL

SIEMPELKAMP

Wood and furniture technology: third quarter 2020

New chipboard plant for Vmg

The figures for July-September 2020 clearly
reflect what's happening in this key segment of
the Italian mechanical engineering industry. In
general, the orders of machinery and tools
for wood and furniture are recording a decreasing trend below expectations, which indicates a partial improvement of the economic situation compared to the previous quarters, strongly impacted by the lockdown.
This trend indicates that the industry's production
system has identified the necessary countermeasures to carry on, within a context where
the role of digital communication tools to support business is getting stronger and stronger;

On 4 September, the inauguration ceremony of
the third chipboard plant created by Siempelkamp
for Vmg, one of the main players responsible for
the positive development of production capacity
in the Baltic States and adjacent countries, took
place in Akmene, northern Lithuania. which in
the future will also supply other Lithuanian manufacturers with raw particle board.
The strength of this new plant, according to the
German group, will be efficiency, both of re-

the effectiveness of these tools is directly proportional to the skills available in each company
and developed in recent years, as well as the
investments made in this area. Webinars, online
demos and "digital conversations" are helping
companies keep their business relations on
global markets alive, reaffirming their competitiveness to customers around the world, traditionally sensitive to "made in Italy" quality. Digital
tools are also valuable in the domestic market,
where demand is clearly shrinking and - as re-

quested by the entire Confindustria system and
beyond - the effects cannot be mitigated by the
incentives to companies that the whole system
is calling out loud.
Looking at figures, wood-furniture technology
recorded a decrease of orders by 10.1 percent
compared to the same quarter of 2019, in line
with the trend of the entire machine tools industry.
Orders on the domestic market decreased by
32.3 percent, as opposed to a better trend of
international demand, which decreased by 1
percent only. This general trend is mitigated by
the fact that orders increased by more than 40
percent compared to the terrible
period of April-June 2020.
The quarterly survey by the
Studies Office of Acimall – the
Confindustria member association that represents the industry
- on a statistic sample of companies indicates that the orders
book is equal to 3.1 months
(versus 2.4 in the previous quarter), with a price increase by
0.6 percent since the beginning
of 2020. The decrease in revenues, compared to the same
quarter of 2019, amounted to
9.5 percent, another "reassuring"
figure if compared to minus
29.8 percent in the previous quarter.
According to the quality survey, 47 percent of
the interviewed companies indicate a positive
production trend, 18 percent decreasing and
35 percent stable. Employment will be stationary
according to 65 percent of the sample, while 29
percent expects a reduction and only 6 percent
believes it can increase.
Available stocks are stable according to 65
percent of the interviewees, increasing for 6
percent and decreasing for 29 percent. ■

HOMAG GROUP
“I will not renew my contract”: (future) change at the top for Homag Group
“For personal reasons, I intend not to extend
the management board service contracts I have
concluded with Homag Group AG (term until
June 30, 2023) and Dürr AG (term until December 31, 2021) beyond the agreed term”.
Obligatory change at the top for Homag: Pekka
Paasivaara, current ceo of the group, has decided not to renew the contract that binds him to
the German group beyond 2023, thus starting
a series of changes at the helm of Homag.
What will the German giant do now? “My role as
ceo of Homag Group AG and ceo of Dürr AG is
currently unchanged”, said Paasivaara, but
doubts about the future have not yet been dispelled and Homag's supervisory board has
not yet taken decisions. on who will be chosen
as his successor. An internal or external substitute
for the industry? We will see it "in due course".

EUMABOIS
First web based general assembly
Eumabois, the European Federation of woodworking
machinery and tools manufacturer, held its annual
general assembly on September 18th, 2020. The
Corona virus drove the decision to unite all delegates
and the board on a digital platform, in order to protect
all participants. The twenty-one representatives together
with the Eumabois President, Jürgen Köppel, and
the Eumabois Vice President, Luigi De Vito, used the
2020 general assembly to address the challenges
and chances Europe and the world is facing during
the last months of Corona pandemic.
Considering the serious and deep impact of the
Corona virus on many industries, especially the exhibition industry, the participants discussed measures to be taken and alternative ways to be
implemented. They agreed on the fact that the Corona pandemic is accelerating the digital
transformation, which can be seen already at some exhibitions, planning hybrid solutions as a combination of digital and presence events. However, Jürgen Köppel stated that “no digital solution can
really substitute the experience of a live demo giving the visitors the chance to eyewitness and
compare latest technology”.
Looking at Eumabois global fair network, many exhibitions have been called of for 2020 or are
postponed to 2021, which was for sure the right step at that point of time. Other fairs developed
safety and hygienic plans for protecting participants, exhibitors and everyone being involved in the
exhibition to avoid a complete cancellation. “A huge challenge but an important step back to
normal” as Luigi De Vito emphasized during the general assembly.
Beside the Corona topic, Jürgen Köppel emphasized the importance of a joint European approach
because the expertise and knowhow of all member associations and their over 850 member
companies are the power which is required to create and set trends in the woodworking industry on
a European and global basis.
The status of two very important technical projects was presented and further steps were discussed.
Both projects, namely Opc Ua (Open Platform Communication Unified Architecture) and Etml
(European Tool Machine Language) are giving answers on European level to today’s questions
related to the digitalization. The participants were quite satisfied with the proceedings of both
projects and it was agreed upon to even increase the efforts to set joint European trends in the digitalization of the woodworking industry. Luigi De Vito took the opportunity to also present the results
of the Market Intelligence Project (Mip) which was recently completed by Eumabois. ■
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sources and energy. Indeed, the production
spectrum is equipped with a specially developed
thin panel package that enables profitable production starting from a thickness of 3 millimeters.
In addition, an innovative gluing technology is
used for glue systems with a low (or even free)
content of formaldehyde. The heart of the plant
is a continuous press "ContiRoll® generation
9" for chipboard panels and the daily production
capacity is two thousand cubic meters. ■
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In the meantime, Homag Group intensifies its
activities in the new market segment Construction
Elements Solutions by acquiring 80 per cent of
the shares of the Danish engineering and manufacturing company System TM, a leading
supplier of optimization and systems solutions
for the timber processing industry. In 2019, the
company generated an annual turnover of 30
million euros with approximately 130 employees.
In addition to Homag’s focus on the furniture
sector, a new business segment is being created
within the group.
The new segment, “Construction Elements Solutions”, will combine timber production and
processing technology along with Homag’s existing activities. Earlier this year, the company
has already increased its stake in Weinmann to
100 per cent. ■
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SCM GROUP

BIESSE GROUP

“Smau Innovation” prize for the Italian group

Potenza enters Porcellini exits: Biesse Group's top management changes

Scm and Cms, the two benchmark brands in
the Scm Group's machinery sector, key players
in the 57th edition of Smau, the annual Innovation
trade fair held at the Fieramilanocity on 20th
and 21th October. The digital software and services integrated with the Scm machines for machining wood and the Cms machines for composites, plastic, marble, glass and metal, won
the "Smau Innovation" Prize. The General Manager, Marco Mancini, picked up the award on

behalf of the group during the “Smau Live Show”
event on the topic of "Interconnection of integrated
and digital production systems and processes:
the factory turns smart".
The prize is an important acknowledgement of
the high innovative value offered by the Scm
and Cms industrial machines, complete with
digital services and Internet of Things - IoT
systems that render the end customers' factories
(from the furniture industry to construction, from
automotive to aerospace, from nautical to plastic
materials) better performing in terms of efficiency and productivity.
The case of Scm Group's excellence illustrated
and awarded at Smau is an example of how the
same industrial machines "change look": from
"pure mechanics", it has become increasingly
more "intelligent" and smart, connected and integrated into the entire factory, in line with the
needs of Industry 4.0. ■

FAIRS

Biesse Group has announced
the entry as ceo of Massimo
Potenza, former ceo of Barilla,
with the aim of leading the definition and implementation of the
“Group reorganization & transformation” project along side the
ceo Roberto Selci.
“Welcoming Massimo to the
Group with his expertise and experience will enable us to take a new step forward, guided by the shared vision of seeing the
principles of the One Company - principles
which have long inspired our approach to business - come to fruition, accelerating the process
of transformation of the company, a strategic
move that is necessary in order to become increasingly competitive in the industries in which
we operate”, declared Roberto Selci.
“The global scenario that the world has been
facing in recent months has taught us - beyond
the health crisis - of the importance of being

ready for any external change.
The only way we can manage
discontinuity effectively is with
flexible, resilient organisations in
which people and their skills are
placed in a position to act in a
timely manner, adapting to new
scenarios in a proactive and successful way”, commented Massimo Potenza.
A choice that follows the separation between
the Italian group and its (now) former general
manager Stefano Porcellini, who, after leaving
his position, will remain on the board of directors
until the natural expiry of the mandate.
“Stefano has contributed to the national and international growth of Biesse Group, leading it to
become the first Italian group (and second in
the world) in our reference sector. A result of
which we are all proud and for this I personally,
my family and management are grateful to
them”, commented Roberto Selci. ■

32.Bi-Mu: the numbers and a “hope” for the fairs...

IMA SCHELLING GROUP
32.Bi-Mu – the first fair dedicated to the sector of machine tools, robots, automation, digital and additive
manufacturing – closed on Saturday 17 October in Milan. Over 9,000 visits were recorded for the four
days of the exhibition. A satisfactory number and consistent with expectations for an event that took
place in full health emergency and in full compliance with all the rules for containing "Covid-19".
With over 350 companies, two exhibition pavilions and a wide and varied technological offer, 32.BiMu also proposed a rich program of meetings dedicated to the topics of greatest interest and
relevance to those who work in the manufacturing industry. About 50 events were hosted and 90
guests participated to the conferences. Over a thousand users attended the conferences remotely. ■

e

“We will not to participate to the next Ligna”
The Ima Schelling group has decided not to
participate in the next edition of Ligna 2021.
Several factors contributed to this decision,
especially the uncertain developments of the
pandemic in the coming spring and the consequent restrictions on the organization of fairs
and events. “Despite decades of partnership
with the fair organizers, we believe impossible
to predict reliable planning at this time”, explains
Wolfgang Rohner, ceo of Ima Schelling. "For
this reason we have opted to take alternative
routes in 2021, trying to continue to reach our
customers safely".
The current conditions led the German group to
opt for an open house in the Lübbecke plant,
in the previous week in Ligna. A choice dictated
by the company's desire to allow visitors to see
a complete production line, physically or "virtually",
but at the same time to pay attention to safety
and sanitation.

“Special times require special measures and
we want to give our customers the best possible
experience”, Rohner emphasizes. “We look to
the future with optimism. This year many people
have had to give up their holidays and have
chosen to invest their savings in their apartments
and homes. This could have a positive effect on
the furniture industry", concluded the ceo. ■

EGGER
First Plant in Usa
After two intense years of construction, Egger
opened its first wood-based materials plant in
the United States in Lexington, North Carolina.
An important step and a strong economic investment (about 440 million euros) that highlight
Egger's commitment and desire to continue expanding on the North American market as well.
This new headquarters, the twentieth of the
group, designed and built using state-of-the-art
and environmentally conscious technology, will
create 400 new jobs and will have an annual
capacity of up to 650,000 cubic meters of raw

Woodworking Technology Made in Europe

particle board, most of which will be finished
with decorative surfaces.

"It is another historical milestone in the history
of the Egger family business. We are very proud
that we are able to start up our 20th plant in
Lexington, NC, North America", announced Walter Schiegl, Egger Group Management Production & Technology. "With our new plant in
Lexington, NC, we will now also become a local
producer and reliable partner in North America.
This enables us to ensure continuous product
availability and increase delivery speed”. ■

FAIRS
Domotex postponed
Although two thirds of the exhibition space –
about 62,000 square meters – had already been
booked and a comprehensive hygiene concept
had been developed to comply with “Covid-19”
safety regulations, Deutsche Messe has decided
to postpone the next edition of Domotex to 20 –
22 May 2021.
The show was originally scheduled to take place
from 15 – 18 January 2021.
The reasons for the postponement are based
on the latest developments regarding the worldwide rampant “Covid-19” pandemic and on

eUMABOIS
European Federation of Woodworking Machinery Manufacturers
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the fact that, in view of these developments,
clients, exhibitors and visitors have asked for
Domotex to be held at a later date.
Domotex is now planning a digital conference
to take place on 15 January 2021, the show’s
original start date.
Domotex 2021 will take place from Thursday to
Saturday (20 – 22 May) as a hybrid event: a
physical show complemented by virtual formats.
Visitors who, for differing reasons, will be unable
to travel in May, will thus at least have an option
to participate digitally. ■
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SCENARIOS

TRENDS AND MARKETS FOR WOODWORKING TECHNOLOGY
We are going through a very critical economic
phase. Italy, just like the rest of the world, has
experienced an unprecedented lockdown of
most production segments. After reopening,
consumption volumes have not gone back to
end-2019 levels, when a period of weakness
had already started. We are now facing an even
more critical economic phase, i.e. co-existing
with new consumer habits and new rules and
constraints enforced by the enduring impact of
the virus, until the sanitary emergency is over
(hopefully as soon as possible) and we can
finally start over at full steam.
Meanwhile, in this year 2020, many things have
happened, both in the economy in general, and
in our reference industry, woodworking technology. Let's take a look at the current status of
economy, and most of all the performance of
the leading woodworking machinery manufacturers in the world's top market in the first six
months of the year.
The latest figures of Italian economy indicate
that the third quarter will see a Gdp increase by
9 percent approximately, much smaller than the
collapse recorded in the first and second quarter
(minus 17.6 percent). So, activity is still compressed below pre-Covid levels. In 2020, Italian
Gdp will decrease by 10 to 11 percent.
The industry is still moving slow. Production in
July rallied as expected (plus 7.4 percent), but
in August-September the trend will stabilize (according to Confindustria): this will bring a +20
percent performance in Q3, but still 10 percent
below pre-Covid levels.
In August, consumer trust hardly improved
and remained very low, while private consumption
(down by 11.3 percent in the second quarter)
will be affected by uncertainty and income loss.
On a global scale, export rallied in June (plus
14.2 percent), while remaining largely below
pre-Covid levels (minus 15.0 percent). The rally
was different in each industry and market:
positive trend for food, massive drop in transportation, improving sales in Germany, China
and Japan, expanding shrinkage in the United
States. The outlook is still uncertain, as witnessed
by the weakening trend of manufacturing Pmi
foreign orders in August.
Employment is holding on. It increased in July
(plus 85 thousand), but the overall result since
February is still negative (minus 471 thousand).
The number of active people seeking jobs keeps
growing, after collapsing in the lockdown period.
Employment will hold on until the end of the
year, protected by an extensive use of layoff
schemes.
Looking at the international pictures, the Eurozone is recovering but still uncertain. After deep
recession (minus 11.8 percent in the second
quarter) in all countries, Q3 figures showed
signs of recovery, though weak and oscillating.
Conflicting signals for trade exchange: trade is

improving in Europe, with a partial recovery of
value chains in the continent. Asia is showing
signs of weakness, instead.
The emerging countries are recovering. In August, the Chinese industry expanded for the
fourth month in a row, also driven by export
(plus 9.5 percent on an annual basis; this is
also supporting employment.
The manufacturing industry in Brazil, supported
by a strong increase in orders, literally jumped
ahead. Russia and India also recorded the first
month of expansion.
WOOD AND FURNITURE TECHNOLOGY
Looking at the woodworking technology industry,
and specifically the performance of the top
three exporters (Italy, Germany and China), the
trends are sometimes similar and sometimes
different.
Starting from the United States - the world's top
import market - the trend is very similar for Italy
and Germany, both losing a bit less than 50
percent and respectively accounting for 59 and
88 million euro.
On the contrary, the lockdown impact on China
was lighter, losing "only" 17 percent points,
down to 131 million. Chinese figures are based
on local customs declarations, so this value
might include a portion of products for semiprofessional woodworking and hobbyists.
Back to Europe, Germany is one of the key destinations for Italian and Chinese manufacturers.
Italy lost 17 percent, down to 46 million in the first
six months of 2020, while Asian exporters maintained a stable sales level, at 84 million euro.
Among the main competitors, Poland recorded
a similar reduction, though with totally different
volumes.
Germany exported a value of 62.4 million euro,
down by 19.4 percent, while Italy stopped at
36.3 million, down by 13 percent. China cannot
be aggressive enough, with only 7 million euro
export (minus 13.5 percent vs. 2019).
The Asian giant is also a major destination for
its two competitors. Also in this case, significant
reduction was recorded, with Germany losing
27 percent and Italy 26 percent. However, the
volume of flows is very different: 120 million
euro for Germany, 25 for Italy.
The United Kingdom recorded reduction above
average, with 20 million euro export from Italy
(minus 30.9 percent) and a massive 45 percent
loss for Germany (27.4 million euro). Smaller reduction for Chinese export, with 21.9 million
euro and minus 17 percent.
Our review continues with Spain, a market that
experience significant recovery in 2016-2018 but
did not manage to avoid the negative impact of
lockdown. Our country exported machinery for a
value of 19 million, losing 39 percent, while Germany performed slightly better, losing 38 percent
and selling for 22 million euro. The situation is
different for China, which is remaining stable but
with much less market penetration than its competitors (only 5 million in the
period under scrutiny).
The most important market
in Eastern Europe is definitely Russia, which had
already shown serious critical factors before the lockdown for Italian manufacturers. Business reduction
in the first semester 2020
was below the global average. Italy lost "just" 13 percent, exporting machinery
for 14.5 million euro, while
Germany stopped at 37
XYLON INTERNATIONAL

million (minus twelve percent). The Asian competitor also recorded a similar reduction (minus
14.5 percent), at 31.2 million euro.
Back to North America, the Canadian market
recorded significant shrinkage, especially for
Italian export losing 30 percent and falling to 12
million euro. The sign of German export is even
positive (17 million, up by 3.1 percent), while
China performed relatively well, only losing nine
percent, with 25 million euro export.
Let's remain in the Americas, specifically in
Brazil, suffering from serious crisis compared
to 2008. In the period under scrutiny, Italy exported machinery for 7 million euro, down by
21 percent, while Germany reached 27 million
euro. In this case, the percent variation cannot
be considered a trend, as in 2020 there was a
huge transaction of panel manufacturing plants
that "inflated" the absolute value. China has minimum operations in Brazil, amounting to 3
million euro only.
Let's close with Australia, where Italy unfortunately recorded the worst performance, down
by 36.4 percent at 6.5 million euro. Germany
was stable at 10 million, while China lost 5
percent and stopped at 18 million.
These figures clearly show that Italy was strongly
affected by the lockdown, which was stricter
than in other countries where industrial production
was not completely stopped. Another measure
of the lockdown impact on our industry is given
by two variables: machinery import from
abroad and wood furniture export.
The first index gives an idea of domestic equipment consumption, and in the period under
scrutiny, Italy recorded a 25 percent decrease.
In detail, German supplies, accounting for 36
percent of the total volume, also recorded 25
percent reduction. The second partner country,
China, lost 15 percent down to 11 million euro.
Among the other supplier countries, Spain collapsed by 83 percent and, in line with the general
trend, India lost 25 points at 4 million euro.
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The second index is very important, as Italy is
in the top-4 list of global furniture exporters.
The absolute value of this variable is really important, as it underlines the meaning of the percent variation. On a global scale, Italian wood
furniture export in the first semester 2020 amounted to 1.9 million euro, down by 21 percent.
Such reduction is basically in line with the
analysis of previous variables, though slightly
improving compared to machinery export.
Looking at the most important markets, Poland
is surprising, as despite the lockdown of Italian
industrial production, recorded plus 29 percent,
while the Dutch market limited the reduction to
4 point only.
Among the most affected by the emergency,
China lost 26 percent, while the UK and Russia
recorded 30 and 35 percent decrease respectively. In North America, the Canadian market
suffered significantly, losing 26 percent.
So, we have analyzed several markets and variables, getting the impression of widespread
business shrinkage in all geographies and across
the entire woodworking value chain. With reduction
rates between 20 and 30 percent, we can say
that the long period of industrial inactivity has
strongly affected the final figures, although we
should not forget that even before, at the end of
2019, the economy in general and our industry
specifically was showing clear signs of crisis.
What can we expect in the coming months?
The answer is not easy, but most market analysts
agree that, once the situation goes back to normal, we will see a market rally and the most reactive industry will seize the best market opportunities.
Therefore, the topic of digital transformation
related to plants and staff is at the core of
political initiatives and not only, because the
big challenge will be in this area.
Carlo Alberto Strada n

Acimall Studies Office
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WE WILL HAVE
TO FACE THE STORM

FOCUS RUSSIA

From the Russian to the European market,
from digitization to the exhibition situation.
"The situation is not rosy, but all in all the market held up",
the point of view of Dario Corbetta, director of Acimall.
We admit it: when we started this interview we
would have liked to focus "only" on Russia and
its market, as we do for each issue and each
edition of our "country focus". We would have
liked, but this time we didn't: we chose to
widen our "horizon" and to talk about a more
general situation that involves us (unfortunately) all. Because it is true that each market has its
peculiarities, its small significant differences that make it a small world in itself, but the health
emergency, which overwhelmed and cornered us in this "unfortunate" 2020, made it impossible
to concentrate only on Russia. So on this page we will not talk, as we have mentioned, only
about Russia, but also about the near future of the European market, the situation of trade fairs
and a digitization process that began several years ago and which, precisely because of
"Covid-19", speeded up the pace. In conclusion, this is our interview with the director of Acimall
Dario Corbetta, who talks about Russia, but not only. Because, unfortunately, never as at this
moment it is difficult to think about a single state without taking into account the community.
Enjoy the reading.

If "Tradition is not the worship of ashes, but the preservation of fire",
we choose to keep tradition alive, dedicating the September/October
issue to Russia and its most important exhibition in our industry:
Lesdrevmash.
Of course, the exhibition was not like it used to be, it had to be
revisited and adapted to face the “Covid-19” emergency and to avoid
raising the white flag.
Besides Lesdrevmash, we also offer an interview with Dario
Corbetta, Acimall director, who illustrated the current status with an
accurate focus on Russia and a general overview of the events that
Europe is going through and, unfortunately, will go through in the
future.
Insider opinions have been collected from the players who operate in
the Russian market, including Evgeniy Fokin of Llc Lidtech, a real
insider, Tjasa Kocman of Koimpex, Boris Chernyeshev of Scm,
Alessandro Serrani of Imeas, Andrea Liverani of Cefla Finishing
and Matteo Vaglica of Biesse.

“We must manage to bring our ship to harbor without taking on water. We must avoid sinking and
keep sailing, waiting for the storm to fade away." A clear concept in a difficult moment that is
forcing everyone, from companies to institutions, to look for a solution to avoid sinking. The
pandemic on one side and the restrictive measures to fight it on the other, with consequent impact
on the economy, are generating questions that are not easy to answer, from the situation on the
Russian market, the focus of this article, to the whole of Europe. The picture has blurred contours
and the future is uncertain, as we mentioned in the introduction to this focus. The future will depend
on several factors, first of all the management of the "second wave" that will force all countries to
make hard decisions having an impact on the future of European and global economy. To outline
the scenario that we are facing in the short-to-medium term, and to understand how the situation is
evolving in Russia, we talked with Dario Corbetta, director of Acimall.
Let's start with the Russian market: what's happening in this "messy" period?
“Traditionally, the Russian market has always been a key destination for Italian and European
companies, but in recent years it has recorded constant and significant shrinkage. There are
several reasons. From the ruble devaluation, following the same downward trend as oil prices, to
European Union sanctions against Russia, from the collapse of energy product prices to the
current situation, where the pandemic has not saved Russia, of course. All these factors have
damaged the country's economy, and consequently had a strong impact also on the woodworking
industry. Don't let me be misunderstood, the Russian market is still very interesting for industry
companies, but it has been going up and down. Just think that, in 2019, Italy exported to Russia
some 44 million euro of products (Russia's third-largest supplier with an 11.2 percent share Editor's
note), while in the first semester 2020 it had stopped just below 16 million.
Export from Italy decreased by 13.2 percent compared to last year, but these figures are similar to
the main competitors. Actually, Germany lost 11.8 percent and China 14.5 percent. The lockdown
caused an abrupt slowdown of deliveries and orders that will be reflected in the figures of the
upcoming quarters. This means that the 13 percent reduction might go up to 20 percent at the end
of the year. We need to be aware that the short-term outlook is not encouraging, but all in all the
market has been holding on, and this is a positive sign".

The picture emerging from these interviews is not clearly defined,
unfortunately. The industry seems ready to restart, but it is still
burdened with the weight of the early months of 2020 and is looking
ahead to figure out how the second wave - which is now officially
sweeping Europe - will evolve in the coming months, with the threat of
a second lockdown looming over our heads until the end of 2020.
Will we get over this? Yes, we will. Will it be easy? No, it won't. How
will we get over it? With product quality. The products you will find in
the "product cards" that we are publishing again in our magazine.
The fire of tradition must be preserved, even in such a difficult
moment... n
XYLON INTERNATIONAL
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LESDREVMASH 2020
IN THE TIME OF PANDEMIC

EXPORT vs RUSSIA - January-June 2020

The sanitary emergency has forced us to hold
our breath until the end, with the (legitimate)
doubt that, despite all good propositions, Lesdrevmash 2020, the exhibitions of machinery,
equipment and technology for the woodworking
and furniture industry, would not take place.
And instead, against all odds, the event took
place with a "revisited" concept.

Export in millions of euros

The exhibition area was strongly reduced, with
only two halls full and a third one partially empty,
due to many cancellations caused by the pandemic (in Russia, the number of new contagions
on the opening day exceeded 16 thousand,
editor's note), including Homag, Scm and Biesse,
which preferred not to attend. The total number
of exhibitors was just above one hundred (obviously much smaller than 372 in 2018), the booths were also smaller, and even big groups
like Weinig adopted a "cautious" approach (the
German group decided to exhibit one machine
in a small area). However, in spite of all these
factors, Lesdrevmash took place, supporting
physical meetings with digital initiatives including
webinars and online conferences.

Var.% 2020/2019

The data of the main exporters in Russia.

How have companies reacted?
“Let's be frank: despite the current difficulties and negative situation, companies have been
performing well and have promptly reacted to the situation. You also have to consider that closing
down an entire industry not only impacts the volume of orders, but also affects the sales approach,
which must be adapted to the distancing measures enforced by the emergency, expanding the
use of digital tools. During the lockdown, also customer services had serious trouble. With the
quarantine and the application of entrance/exit quotas, it was not easy to handle the situation, but
companies have managed to.
To do this, to get out of the crisis undamaged, companies have been forced to go beyond their
standard working habits. They had to find "ingenious" solutions, they had to implement tools they
already owned but had been overlooked, such as smart working and teleconferencing, but not
only. We should start over from here, we should turn this necessity into a virtue: from this
unfortunate sanitary emergency we can learn a positive lesson, such as the capacity to improve
and to better leverage all available tools, and create new ones. We also have to consider that, while
companies have suffered from huge losses on one hand, on the other there has been a reduction
of operating costs, at least for sales development.
In sales operations, as a matter of fact, companies have discovered different approaches to
customers, fully leveraging their online channels. We can say that the sanitary emergency has
challenged everyone, but it has also forced every company to make progress. It's two sides of the
same coin".

It was a smaller event than in the past, but it
showed the determination of Russian organizers
to try and get over this difficult moment, carrying
on with the exhibition and presenting it during

Lesdrevmash 2020 has been revisited due to the restrictions enforced by the pandemic. A smaller
area, fewer exhibitors, but more attention to digital tools. How will the exhibition concept change in
the future, are we going to see a transition to all-digital?
“Quite frankly, I don't think the transition to all-digital exhibitions will happen. I think these new tools
will lead to the creation of "hybrid" events, where the online section will be clearly important, but the
"physical" part even more. We will meet again, shake hands, look into each other's eyes and talk
face to face, with no screens in between. In this industry, and in all others, human touch is
essential. Companies have been searching and finding new methods to overcome restrictions,
they have tried new approaches to customers, leveraging all the tools they had, but I repeat: digital
will be an additional asset, not the only one, at least for the biggest events.
What is happening in the near future? The number of events will decrease: the most "important" exhibitions will remain relevant, though with smaller dimensions, while minor event are probably
going to disappear. Such rationalization was already necessary before Covid-19. And we will see
hybrid physical-digital exhibitions. We are already working for Xylexpo 2022 to provide all exhibitors
with the necessary tools to leverage these digital tools effectively. We want to create a platform to
make the transition to the next physical Xylexpo. In this respect, being still in 2020 is a benefit. We
have time to implement our ideas".
2019 showed signs of contraction and in 2020 we are literally experiencing the course of a
disease: what will happen in 2021?
“It's not easy to answer. In the past, we have always been able to make accurate predictions about
the next year, but now it's really difficult. There are many variables to be considered: the second
wave might lead to a second lockdown, total or partial, or the situation might improve faster than
we imagine. A vaccine might come up soon, or we will have to fight this emergency also the next
year. Right now, it's difficult to make forecasts, and also ineffective. What we know is that we have
to hold on. We must manage to bring our ship to harbor without taking on water. We must avoid
sinking and keep sailing, waiting for the storm to fade away. For sure, we cannot look at figures with
a superficial attitude, focusing on percent values. We must look at volumes and be aware that a 15
percent rally next year will not be enough to make up for all the losses of 2020. A rebound will not
be enough: it's going to be a long and troubled way, companies will have to roll up their sleeves
and work day after day. To go back to pre-Covid-19 levels, it will take three years. Will we get over
this? Sure. Our business owners have all the skills to guide us out of the storm through dark
waters. We have recovered from the 2008-2009 crisis, we will start over also this time".
What's the key to start over again?
“The key is always the same: product quality. No marketing skills will do without product quality:
in Russia and all over the world, you don't go far without quality...".
by Francesco Inverso n

acimall.com
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the “Russian industrial
week”, a new exhibition
concept that combined
Lesdrevmash with Technoforum 2020, an international exhibition of
equipment and technology for the processing
of structural materials,
and Rusweld 2020, dedicated to cutting and
welding equipment, technology and materials.
Among the key topics of the four-day event in
Moscow, besides technical workshops about
cutting challenges and solutions, much space
was given to the reduction of the environmental
impact of modern industry, with specific conferences about biofuels and the recycling of used
furniture and panels. "Classical" topics and a
new one which has characterized 2020 e will
affect industrial production is the short-medium
term: Covid-19. During the exhibition, a conference about markets in the time of pandemic
was held. We could do without this kind of
news, but inevitably this is going to be one of
the hot topics in the near future.
by Francesco Inverso n

lesdrevmash-expo.ru
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MATTEO VAGLICA, BIESSE RUSSIA GENERAL DIRECTOR
“The market has changed due to the emergency”

ANDREA LIVERANI, REGIONAL SALES MANAGER CEFLA FINISHING
“The rebound is still weak”

“At this time of global uncertainty, Russia is unfortunately no exception. The repercussions of “Covid19” emergency and a heavy exchange rate –
around 90 rubles for 1 euro – cause a slowdown
in normal activities which are reflected in a decline
in volumes. The autumn recovery signs we expected
are there but the rebound is still weak. On the
positive side, we note a recovery from customers
of interest in our specific market. Unfortunately,
we cannot yet speak of a post “Covid-19” phase,
because the statistics in Russia (and all over
the world) show no decline in the numbers of
infections. I would rather speak
of a market that is living with the
virus and seeking a widespread
recovery after a few months of
sharp decline”.

“The woodworking market in Russia is primarily
domestic-oriented – the vast territory and great
number of people, as well as huge number of
various private and government production sites
make the market reliable even in this difficult
moment. The situation with the restrictions has
negatively affected the producers of furniture,
fittings and accessories, but the producers
working with domestic materials have not felt
such big downsizing of the market. On the other
hand, those few companies who work for export
of their finished products, have even proliferated
from the higher exchange rate”.
“Many furniture producers suffered a lot during
the lockdown period, having all their showrooms
and retail centres closed – even though the
online trade percentage is growing, not all companies and
clients were ready to buy everything online.
Once the lockdown was over,
and all the shopping centres
and showrooms opened their
doors again, there were queues
Matteo
of customers ready to order furVaglica.
niture and other products for
home décor. The internal purchasing power of the customers rose due to a
number of factors, including the closed borders
between the countries resulting in less travelling
during 2020, and all the furniture producers (as
well as housing solutions producers) have been
receiving orders and thus loading their production
capacities to the maximum level. Many companies
have shared an opinion that the lockdown was a
good chance for investing in new machines and
refurnishing and upgrading of their production.
The demand on the woodworking market has
been on the rise for several months now and
hopefully will continue to grow. Moreover, the
online trade will continue to grow, as the lockdown
period was used by many companies and customers as a trial period. Of course all the above
would be true if our government does not allow
a second lockdown, which could be a very
hard hit not just for the woodworking industry”.

chines is mainly focused on capillary reach at
least 80 percent of the producers on the Russian
markets”.
“All the major competitors are the same in
Russia as over the world – the same major
global producers operate on the market here.
As for our customers, all the main players of the
Russian woodworking market know Biesse products very well”.
“All public events are now again taking place
after a period of limitations, and that includes
the fairs too. As in all other countries, the new
rules are in place for the exhibition organizers
and also for the companies taking part in them
and the visitors coming to the fair grounds. The
biggest fair of the year in woodworking industry
in Russia, Lesdrevmash, took
place in late October this year.
That said, this year we will use
our showroom in order to better
represent the whole range of
Biesse products, which at the
fair can never be fully shown.
Biesse Russia has its own exhibition ground for technologies,
which works every day throughout the year and which can host
people, given the strictest possible rules for
people gathering, as Moscow Campus has a
ground of over 2,700 square meters with separate
areas and multiple buildings and floors. The
Campus hosts various client events every month,
and is also open for individual visits, which are
totally safe and also exclusive, with a dedicated
team of experts and customized visit program
for each customer – and this has always been
in place, even before the ‘new normal’ rules
coming into the game”.
“During the “Covid time”, all the market peculiarities that we were sure we had fully understood
in the last 20 years, are changing very fast”. n

“For years the market has been oriented towards
different solutions but which have simple common
dividers: on the one hand flexibility (understood
as the possibility of changing working parameters
in a simple and fast way) and on the other hand
by energy saving and the use of paints, as well
as a reduction in cleaning products (and cleaning
time itself). So the market is focusing more both
on roller technologies and, in a lesser but still
important way, on spraying. We are ready with
on the one hand the new series of Smartcoater

biessegroup.com
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“Historically, the competitors are Italian or European in general. We are witnessing a growth of
Far East producers, especially Chinese, and
Turkish producers who benefit from the reduced
spending capacity of the market
at the expense of performances
or higher quality of the machinery”.
“Strictly speaking, there is no
preferential customer thanks to
the very large and varied product basket. We go from the
craftsman to the large or very
large producer, with a plant design proposal capable of reconciling the needs
of maximum productivity with extreme flexibility.
In addition to this, our strength lies in the ability
to offer “Ubiquo” services, that is, the entire
high-level and local after-sales package that
gives high added value especially for very demanding customers. There are some peculiarities.
The Russian client has historically invested in
fairly unstable market conditions, either for
macro-economic reasons or for specific reasons.
We guarantee a solid presence, an element
that allows us to understand and respond to the
real needs of the customer, offering the solution
or solutions that best reconcile requests with
real needs”. n
ceflafinishing.com

EVGENIY FOKIN, EXECUTIVE DIRECTOR LLC LIDTECH
“Customers should examine stability of their partners”

“The situation on the Russian woodworking
market is complicated. Due to the “Covid-19”
emergency, we have seen a significant growth
in the construction sector, as the money saved
during the months of restrictions has been invested. In fact, unspent money was invested in
the repair of the apartments and in the renovation
of the furniture, with a consequent increase in
demand in wood-furniture sector.
The choices of the government,
in my opinion, have made it possible to avoid a significant drop
in income for citizens”.
“Right now furniture manufacturers and woodworkers hold off
Evgeniy
on investing money received
Fokin.
from customers in new equipment, as far as lockdown showed
the importance of having financial cushion for
unforeseen cases. As well, exchange market
volatility does not contribute to sales”.
“We do not expect explosive growth or super
strong demand in the next half year. Our priority
is focused on projects targeted at internal
market; companies that will offer cost saving,
as well as reduction of dependence from human
resources (It and robots) will have the lead”.

“The main part of the demand for the finished
products of our clients is internal – the furniture,
windows, doors, and other wooden products
are consumed primarily on the domestic market,
and thus Biesse in Russia is very much influenced by the tendencies of the Russian market
(primarily, the furniture, home décor and housing
sectors)”.
“All our range is needed in several different
production lines, and the distribution of our ma-

“We are witnessing a resumed
and more widespread interest.
Andrea
Projects in our sector have a deLiverani.
velopment time of months, therefore, the improvement effects will
be visible gradually during 2021. We hope that
all the efforts of the company and of our people
in the area are not dampened by a resurgence of
restrictive measures that would undermine the
basis for a quick recovery”.

Pro roller machines, to all intents and purposes
the state of the art of this technology and on the
other hand the range of sprayers and robots
from Easy to iBotic and Elispray. The Russian
market affects us in an important way in its own
way and a decline in this precise area must be
absorbed by other areas, which has happened”.

“Quick recovery makes us vulnerable for the
second wave of “corona crisis”. If it takes place,
many companies will leave market. Low-margin
companies, aimed at intensive development,
are under threat: in the stagnant market, this
type of business model can lead to bankruptcy.
September-October 2020

These days customers should examine stability
of their partners thoroughly”.
“More than 97 percent of our sales is concentrated in the Russian market; consequently, we
totally depend upon the market situation.
Programs allowing better production management
(“Mes-Systems”) and robotics trigger the most
demand in the market. Our
branch network did not undergo
changes due to the current situation. We still render full services in the most important industrial clusters of furniture production and woodworking industries: Central, Volga, Ural
and Southern Federal districts”.
“Our typical customers are medium-sized and large furniture production factories,
doors and floor coverings producers etc. I think
the main competition comes from Chinese manufacturers, like for most companies focused on
Europe”.
“In my opinion, fairs are inefficient this year.
Customers’ survey revealed few of people plan
to attend mass events, despite all safety measures taken. Moreover, crisis due to “Covid-19”
demonstrated potential of remote technologies.
By the end on this year, we will keep 2-3 inside
events, but all of them will be dedicated to specific tasks set by our customers”. n
lidtech.ru
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ALESSANDRO SERRANI, SALES MANAGER IMEAS
Russian market overview

“The economic situation of the Russian market,
especially in relation to the European economy,
has certainly been deteriorated by the sanctions
imposed by the European community and by the
sharp devaluation of the ruble against the euro.
This factor generated a reduction in the purchasing
power of our main customers, who also expressed
the various difficulties in being able to access
credit from local banking institutions.
Despite the premise, the Russian market presents
various and interesting market opportunities,
this is the result of the extreme compatibility
and complementarity found between the offer
of highly technological machinery, typical of
Italian and European manufacturers, and the
demand for technology by Russian customers.
Within the sector, therefore, there are good
prospects for companies operating in the woodworking sector. This therefore suggests a sustained trend in demand for equipment and machinery in the near future.
In essence, what will have to drive the Russian
macroeconomic context will have to be an increase in investments, not only dedicated to
the oil & gas sector, but to all that productive
fabric useful for the economy both in the construction and furnishing sectors”.
“Among the various market pitfalls we find the
competition of Asian companies that practice
extremely aggressive commercial policies, often
very difficult to counter by European companies.
There are countries with fluctuating economies
characterized by scarce liquidity or difficulties
in accessing credit, which are essential for
giving synergy to the development of new projects. Political instability and global trade conflicts
damage the development and economic
progress of several markets”.
“The lockdown substantially slowed down or
suspended the negotiations we had with Russian
customers and the potential new projects we
were monitoring, which have been postponed
for at least one semester forward, now falling for
the most part in 2021. Despite this slowdown,
however, no costumer has communicated the
project cancellation, so we are confident that we
can return to dialogue with them as soon as possible. We also experienced contractions in service
activities; certainly the strong limitations in movements are not allowing us to send our technicians
to Russia for the usual maintenance activities,
while requests for the supply of spare parts for
the systems already installed have resumed”.
“The prospect for the end of 2020 is to be able
to pick up where we left off. The short-term goal
is to be able to continue to carry out all discussions, often of a technical nature, with all customers who contacted us before the lockdown
with the request for new sanding lines. This is a
necessary step precisely to lay the right basis
for collaboration for the coming year, for which

TJASA KOCMAN, KOIMPEX
“The Russian market requires direct interactions”

“Our Russian market has suffered a sharp slowdown, caused by the restrictions of the world
pandemic, which has slowed and weakened
economic exchanges. The meetings and direct
exchanges with customers, by our Italian salesmen, have been completely lacking, due to the
closure of borders and blocking of air traffic.
Fortunately, in the last two months, the market
is showing a clear recovery, mainly linked to investments in advanced technologies. For some
months the Russian market has been slowly recovering with trade. During the closing period,
our Russian market recorded a decline of 30
percent compared to the same period of 2019”.

we hope to acquire some of the projects discussed so far”.
“In recent years Imeas has begun to participate
in the main Russian trade fairs (Lesdrevmash
and WoodExpo) with the Acimall and Ice delegations. They were excellent opportunities to
define new collaborations. This year, however,
due to the "Covid-19" no Italian collective was
able to participate and the company decided
not to attend”.
“Although in the past the Russian market has not
been among the main markets of Imeas in terms
of results and sales volumes, Imeas has always
expected a lot from this economic context.
So far we have certainly not recorded as much
as we could, knowing the technological potential
of Imeas products and its history, more could
have been done; despite this, all the Russian
customers we have worked said they were satisfied
with our machines and our business performance.
In this case we must therefore talk about future
prospects: today, more than in the past, Imeas
can demonstrate its high technological potential.
The main products we would like to have a
greater impact are clt panel sanders. Imeas
was the first company in the world to develop
and fine-tune machines for sanding clt panels,
therefore large panels used for construction in
the building world. We expect to be able to
successfully promote this line of products which
will certainly find success in countries with an
abundance of wood just like Russia.
Typical customers of Imeas can be the end users
of the sanding lines, therefore large continuous
production centers of wood panels that require
the calibration and final sanding of the panels or
contractors who take on the entire project from
the final customer and then subcontract the
supply quotas to each sub-supplier; in this case
a typical example is the large German manufacturers of continuous presses such as Dieffenbacher
or Siempelkamp. In both cases, these are plants
for the production of wood panels in whose main
macro-categories we find panels made of fiber
(mdf, hdf) or chipboard, plywood, osb and clt.
The areas of use are that of furniture, flooring
and construction. The main competitors are European and Chinese.
The main projects that Imeas addresses in
Russia concern the sale and installation of lines
for the calibration and sanding of wooden
panels. Russian customers often ask us for
turnkey projects that involve not only the supply
of the sanding machine but also of all the equipment for measuring, checking, loading, unloading
and transporting the panels.
Right now Imeas does not have a representative
or distribution office in Russia. Direct contacts
with local producers of wood panels are the
main sales channels we used”. n

“Given the developments and the strong repercussions that the pandemic is having on all
world markets, given the political evolutions on
our main commercial markets in Belarus and
Russia, our company, through its representative
offices in Moscow, St. Petersburg and Penza,
continues to operate in a widespread manner
on the market, with the hope of containing or
keeping trade exchanges as stable and fluid as
possible in 2020, while working assiduously on
the project for the upcoming opening of a showroom with products marketed by our company,
which will most likely be inaugurated at the beginning of 2021 in a city in central-eastern
Russia. With this project we hope to be able to
further implement and encourage sales.
About trades, or in terms of sales, the Russian
market represents 15 percent of all our markets.

imeas.it
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The Belarusian market ranks first, followed by
Russia, Croatia, Slovenia, Macedonia and Italy.
Our main customers are modular furniture factories and sawmills. The main competitors are
companies from Germany, China, Korea and
Italy. The products most in demand on the Russian market are numerically controlled cnc machinery and equipment for the automation of
production processes. Our main sales channels
are the representative offices, which have been
present for nearly thirty years, in Moscow, St.
Petersburg and Penza”.
“At this time the greatest risks are represented by
the border blocking - the Russian market requires
direct interactions, which in this uncertain period
are almost absent, by the world pandemic and
all the socioeconomic consequences and by embargo of the European Community and consequent
decline in the value of the Russian internal currency
(ruble) and poor purchasing power”.
“Right now, with the exception of Lesdrevmash,
all the fairs are frozen waiting to understand
what will happen with the second wave and the
new restrictive measures. Given the uncertainties
of the period, we are evaluating and preparing
parallel projects which include the opening of
the new showroom in Russia, where we could
organize specific and much more targeted internal meetings and fairs”. n
koimpex.it
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BORIS CHERNYSHEV, SCM RUSSIA COUNTRY MANAGER
A consolidated presence on Russian market

“Scm has a strong and consolidated presence
on Russian market for more than 30 years. In
Russia and the whole Csi area our group is a
long-standing and reliable partner for the entire
secondary woodworking industry, not only for
its widest international range of showcased industry-specific technological
products, but also for its ability
to innovate and educate, opening the way to future scenarios
in woodworking.
The current situation is complex.
During 2020, the ruble devaluated by more than 15 percent
and this is a negative aspect
from one side. Simultaneously
though, this has been an advantage to Russian companies that export, as
exports have grown continually over the last
few years. Scm is facing this situation in the
knowledge and confidence of being able to rely
on certain strong points such as the competitive
position of our products, capable of satisfying
every wood processing demand, and our strong
customer focus on innovation and after sales”.
“The market is unstable, this is why we need to
have a flexible strategy. We are facing a completely new challenge. The world is changing
and Scm, being at the forefront of these changes
in the industry, continues to invest in technology,
know-how, skills and innovation in order to
support its customers and offer them the most
customized and relevant solutions to their production requirements”.
“In April and May, almost all businesses were
closed except small factories working for “services” which showed a booming growth and
even continued to buy machines. This is because
people staying at home found time to order
“made-to-measure” furniture using the services

SAOMAD
“KAIROS”: DESIGNED TO MAKE YOU MORE COMPETITIVE

of numerous private craftsmen. And from July
to the current day, all other industrial factories
have been working at full regime.
Orders are growing slightly, despite the “Covid19” sanitary emergency. If it stabilizes, we can
expect a commercial recovery in 2021”.
“Most of the trade fairs have
been postponed until 2021. During the quarantine period, Scm
successfully implemented an
exclusive digital online format
and organised a great event:
“Scm Live Show”.
Boris
In future, the format of trade
Chernyshev.
fairs will probably be some kind
of mix between a classical trade
fair and an online live show”.

Presented recently, “Kairos” is an innovative
and high-tech machine for processing the structural beams, roofs, ceilings and walls of timber
houses.
“Kairos” is a new horizon for wood carpentry
and ensures: the wide flexibility thanks to 5-axis
technology and the tool change; high performance from every angle thanks to an electrospindle unit that can be adjusted in any direction;
a 12-position tool storage for multiple processes;

“Russia is a very important market for our history,
customer relationships, the turnover that we increase and consolidate every year, and the
next investment we are going to make in a new
technology centre.
Most recently, there has been a particularly high
demand for electronic edge banding machines,
sanding/finishing machines, and cnc machining
centres for timber construction and clt”.
“We sell our products both directly (especially
for big machinery) and also through a wide network of dealers who are located in many different
cities in Russia and the Cis area. Such a mixed
model also provides an important benefit because
it permits us to provide a fast aftersales service
for both sales channels. And we have a vast
range of customers, starting from small artisans
right up to industrial factories from different
sectors (furniture, parquet, doors and timber
construction for example)”. n
scmgroup.com

the best finish according to the type of tool
used thanks to the Hsk-63 E connection; intuitive
software interface that can be integrated with
all European management software; the 5-axis
working center can be customized according
to your needs and the unattended machining
“Kairos” has been designed to produce single
beams ranging from 40 to 600 millimeters, and
X-lam partitions ranging in width from 30 to
1,300 millimeters and of 18,000 millimeters maximum length.
The range, consisting of three models “Kairos450”, “Kairos-650” and “Kairos-1300”, has an
electrospindle with A + C axis with motor power
of 15kW in S1, liquid cooled. Adjustable in any
direction, it is possible to perform milling, drilling
and profiling with the same tool in any position.
For more power, the “Kairos-650” and “Kairos1300” models can be equipped with a high
performance electrospindle cooled from 25 kW
in S1 and 30 kW in S6. In this way it is possible
to perform great machinings with maximum profitability, obtaining quality milling or drilling in
very short times.

saomad.com

ORMAMACCHINE
HOT PRESS THAT SAVES ENERGY
Ormamacchine presents the new press
with a revolutionary and patented heating
system entirely conceived and developed
by the Ormamacchine Research and
Development Office.
In a world where the green economy is
more and more important, the main goal
was to reduce the energy consumption
with no compromise as far as the strength
and the reliability of the machine was
concerned.
After several tests, a new platen has been realized
having completely new technical characteristics
in comparison with those actually available in the
press field. These new platens have absolutely
extraordinary performances in comparison to the
traditional heating system.
Some of the advantages of this new machine are:
more than 50 per cent power saving compared
to what is currently available on the market; temperature difference between various platen places
is of plus/minus 7 degree centigrade; so there is a

homogenous temperature on the whole platen
surface; possibility to set different temperature
between upper and lower platens; the platens
max. resistance to the pressure is of 10 kilograms
per square centimeter; no maintenance required,
in comparison with any other heating system,
where periodic maintenance is always necessary,
with this system such operation does not exist
anymore and no noise during its functioning.

ormamacchine.it

SISTEMI KLEIN
“KLEINDIA”: THE SPECIAL DLC SURFACE
“KleinDia” is the special Dlc (Diamond Like Carbon) surface diamond and anti-friction coating
for solid carbide spiral cutters developed by Sistemi for large-scale production which solve problems of tool abrasion, chip evacuation and life
time on both chipboard panels and solid wood
processing. Thanks to a very low friction coefficient,

plastic and aluminium working are also improved
and can be effected without coolant.
Cutting edges are covered with a layer of less
than one micron without altering dimensions. Its
high hardness is granted by both Sp2 (Graphite)
and Sp3 (Diamond) carbon hybridization. Life
time is increased up to four times compared to
the same uncoated bits. Sistemi also
supplies coated drill bits which have
been tested for eight months working
on melamine panels with the incredible result of 150,000 bores.
Suitable for working every kind of
wood, particle boards and laminates.
Particularly suitable when working
abrasive material, mdf, hpl and melamine. A less number of resharpening (lower maintenance costs) and
the relative time savings, ensure an
increased productivity to your facility
with lower cost.

sistemiklein.com
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GREDA
READY FOR RUSSIAN EXHIBITION
Customize to interpret and satisfy customer needs.
With this clear mission Greda works day after
day. "Although the global pandemic has upset
our lives and work, we remain extremely focused
on important appointment, Lesdrevmash exhibition, at the Expocenter in Moscow, the inauguration of a new chapter, a real restart. An international 'stage' where, alongside our historic
dealer, Llc Techno Komplect, at hall 2 - booth
E50, we will give space to some of our masterpieces, “Mitika V” and “Poker V5" explains Marianna Daschini, ceo Greda. This machining

CURSAL
“TRV 2700EB” AND “TRSI” SERIES
center will debut soon, proving its versatility: it is
a 5-axis machining center with different working
units for turning, sanding, milling, and it is also
equipped with a bi-rotative operating head in
order to perform all routing operations. A great
confirmation, instead, for “Mitika V”, a 5-axis machining center designed to perform turning and
routing operations, equipped with new operating
units and with even more performing features.

gredasrl.com
“Trv 2700Eb” by Cursal

Cursal for over 40 years manufacturer of crosscutting lines with loading / unloading automation,
has been operating in Russia for a decade, thanks
to the successful partnership with Russian dealer
Kami from Moscow.
Cursal claims different plants in various Russian
Oblasts: Archangel, Kostroma, Ulyanovsk, Komi,
Irkutsk etc. In Russia, the main requirements
are about rapid optimizers with belt feeding system for the elimination of defects from single
boards, series "Trv1200E", "Trv1700E", "Trv2200E",
"Trv2700Eb" and "Trv2000E"
A “Trv 2700Eb” optimizer in Russia is usually
equipped with consistent loading and unloading
systems. Defects marking on multiple stations,
chains loading system for non-stop feeding, equipped with devices to singularise the pieces and
introduce them. Compact cross-cut body (thanks
to the optimization software constantly developed
in Cursal, which allows to practice the entire opti-

“Mitika V”.

BIGONDRY
“STYL+WOOD”: THE NEW SOLUTION OF BIGONDRY

BigOnDry is a well-known Italian company that
produce high performing drying kilns, “Ispm-15”
treatment plants, steamers and their greatest satisfaction, the thermo-modification kilns that goes
up to 230 degrees centigrade.
Regarding these thermo-modification kilns, in collaboration with the most important European research institutes, has studied nine wood species,
using the pilot plant at BigOnDry, under strictly
controlled and repeatable process conditions.
The results of tests carried out on wood thermally
treated with the BigOnDry process called
“Styl+Wood”, have provided very positive data
regarding dimensional stability, a fundamental
parameter in the final use of the wood. The dimensional stability in fact allows to work the
material with the certainty that once it reaches its
final destination of use, it does not have significant
dimensional variations, making it usable in various
areas and excellent end-uses, such as the redevelopment of buildings, the production of parquet
for indoor use, decking and cladding for the out-

side, the highest design furniture, up to the use in
the nautical sector and in saunas. Thermally modified wood by BigOnDry plant can be used in
the most extreme conditions, replacing normally
more stable materials (such as plastic, whose
production, however, is polluting), without incurring
the most common problems when using wood:
poor durability and its "mobility" once installed in
a humid environment.
BigOnDry can prove in class one maritime pine,
ash and poplar, and in class two spruce, douglas,
scots pine, beech, tulipier and oak. No chemicals
of any kind are applied in the process, so the
products deriving from them are to be considered
totally bio-compatible. Wood treated with
“Styl+Wood” process by BigOnDry has proven
characteristics of durability, stability and appearance, repeatable in the treatments making the
BigOnDry implant extremely reliable if you want
an end product of extreme quality.

bigondry.com
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mization process inside the machine body without
external reading stations and consequently avoiding the lengthening of the structure) with separate
and pressurized electrical panel. Customized unloading system containing ad hoc transfers or
selecting cnc belt with ejectors for semi-finished
products (division by multiple lengths and qualities).
Russian customers who cut in packs or need to
optimize by giving priority to the accuracy of the
cut, choose the series of automatic optimizers
with push feed series “Trsi 500/600/700”. “Trsi
500” uses a “Ø500” blade and is suitable for window and door manufacturers and packaging producers, while the “Trsi” pushers with “Ø600” and
“Ø700” blades are chosen when beams must be
processed or in sawmills where packaging is
produced.

cursal.com
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TWT
“LASER.S”: THE TOOL THAT OPENS FUTURE MARKETS TO WOODEN WINDOW MANUFACTURERS
The name “Laser.S” was not chosen at random. Laser means technology, precision,
effectiveness. It is a new concept tool that blends and brings to an innovative level
the experience of the three companies that gave birth to Twt: Zuani, Rekord and
Garniga. If a manufacturer of wooden windows and doors is looking for greater
productivity through less set-up times and machine downtimes, and more efficient
spare parts management, if they want a better quality finish, “Laser.S” is the
solution for them.
The three main advantages of “Laser.S” are: first, the better finishing of the
finished product thanks to cutting geometries specifically designed to obtain the
most efficient result in each process, such as for example better chip evacuation.
Furthermore, a precise and reliable axial self-positioning system for standard and
shaped knives eliminates any imperfection during the processing phase. Second,

the greater savings and higher productivity. The “Laser.S” tool is characterized
by great ease of use, allowing a reduction in machine stops for the replacement
of knives and management of the inserts.
This simplification combined with the increase in cutting speed and feeds
can significantly increase productivity.
Third, the less maintenance costs. Thanks to the smaller number of screws
used per cutting edge, “Laser.S” allows the reduction of disassembly and reassembly times. This advantage is accompanied by a simplified management
of spare part inserts through “Qr Code”.

twt.tools

PIZZI
“EASYSHOT”: A UNIQUE SYSTEM
“EasyShot”, a manual dowel, is a unique system
that allows you to carry out, through a series of
automations, the simultaneous operation of applying glue and inserting the plug into predrilled panels, furniture components, small
pieces, solid wood components and wooden
components for construction.
The pins must be loaded into the circular
vibratory feeder, which allows the pins to be
oriented, which are then timed and sent to the
gun through a tube.
The pin, by means of a powerful jet of air, is pu-
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shed inside the magazine of the gun drum and
subsequently, is inserted thanks to a cylinder
that pushes it into the hole. This is a unique system which, avoiding mechanical drives (generally used in other machines for similar applications), avoids jams and in addition to this important aspect, guarantees safe operation.
Before inserting the plug - with a very rapid
operation - the glue is applied, using the pistol
placed under the passage of the plug itself. The
flow / quantity of glue can be easily adjusted by
turning the small adjustment knob on the gun.
With the "Sure Dowel Shot" system, “EasyShot”
also features the latest technologies in the field
of control and insertion of each plug, for the
most complete safety of the final result of each
single operation repeated cyclically.
A barrier photocell (or presence sensor) checks
the effective insertion of each plug in the hole,
checking every single operation.
Thanks to a plc, it is possible to configure
various parameters for glue application and
plug insertion. The pin insertion unit is configured
for one pin diameter only.

pizziofficine.com
Pag-Xylon-mag-giu2020.indd 2

XYLON INTERNATIONAL

12

28/05/20 16:22

September-October 2020

Xylon INT_05_2020.qxp_Mastro_Tabloid 29/10/20 14:33 Pagina 13

FOCUS RUSSIA

RENZO BORGONOVO
HOT EMBOSSING MACHINE “BORGORE 1300/ITI”

Fapil offers panel manufacturers a series of
tools that can be quickly customized according to the profile of the piece to be machined. This construction technology makes it
possible to create shaped tool bodies for a
better machining performance, ensuring a
high quality finish thanks to cutting and
axial angles made in an optimal way.

old-aged looks, and so on, opens thousands of
possibilities, which guarantees to satisfy any
cultural desire and business project. While any
customer can choose among a wide range of
patterns already available, the embossing roller
can be customized and made from scratch,
starting from a physical sample or from the reelaboration of existing designs, thus to achieve a
unique and exclusive finishing tool.

borgonovo.com

BUP UTENSILI
IN RUSSIAN MARKET SINCE 1998
Bup Utensili is working with success in the
Russian market since 1998, we have developed
an important business with our partner Dvt.
Our production is complete and we can offer all

kind of cutting tools for solid wood and panel
industry, more recently we have started producing
tools for aluminum composite material like alucobond or similar. On our range you can find
HW changeable inserts tools for cnc routers,
for edgebanders, for moulders, we also produce
diamond tools, solid carbide spiral cutters,
drill bits, tool holders and saw blades.
Our catalogues are complete but more than
this we can supply special tools made on customer requests, we like to say that we produce
a “tailor made tool” being more a technological
partner than a simple supplier, we take care
about your request preparing the correct and
dedicated solution for your project depending
on your machines, material to be worked and
production process.
We are very fast preparing our offers and technical suggestion and of course we are also
fast delivering the final products, service and
quality are for our company the most important
points to have customers that are working with
us on a regular basis.

For the cutting phase, Fapil offers blades
with diameters up to 800 mm, with customized solutions including silenced blades for
better performance; the roughing of the beams and the most important processes are
performed with helical heads with staggered
knives and with smoothing on the bottom
having dimensions up to a diameter of 150
mm and with a useful length of 300 mm,
tools made of light alloy so as not to compromise the mobility of the spindle motor.
For the creation of slots and tenons, Fapil
offers another type of roughing cutters,
built with diameters up to 30 mm in solid
carbide or Hss with helical shape of the
cutting edge; in the case of machining of grooves with diameters greater than 50 mm, these
cutters are built with helical staggered blades and with drilling, with the possibility of cutting
lengths up to 250 mm.
Dovetail cutters are used for joining the beams, built with shaped knives in diameters from 50 to 200
mm with different working angles depending on the required coupling.
Interchangeable knife cutters are built for the bevel of the beams, while the Hss or Hw tips are made
for the drilling of the beams with lengths up to 650 mm in total with diameters from 8 mm up to 55 mm
diameter; compound bits for drilling and counterbore are made for the creation of the bolt seat.

fapil.it

Ormamacchine is prouud to present
the new Press equippedd with a Revolutionary
and Patented Heating Syystem of the press platens,
entirely conceived and developed
d
by its
Research and Developm
ment Ofﬁce.

PATENT PENDING

“Borgore 1300/ITI”: solid and sturdy hot
embossing machine for the engraving of
patterns on any kind of wood and engineered
wood, may this be solid wood (from soft to
hard essences), plywood, mdf, veneer, veneer supported by mdf.
Our fast-paced and versatile machine provides excellent finishing results exploiting
the safest technologies while heating the embossing roller up to 350 degree centigrade,
using either natural gas or electric lamps, and
providing a homogeneous engraving pressure
all along the processed work-pieces, that can be
up to 1300 millimeters.
Years of experience and many successfully-accomplished projects in the embossing sector (finishing of panels and wall panels, parquet boards,
doors, general furniture, etc) have shaped this
machine to the highest quality standards, making
it capable of handling any type of work. The versatility of the machine, which, by changing embossing roller (operation that takes 15-25 minutes),
can engrave patterns from modern/geometric to
baroque designs, natural world inspired textures,

FAPIL
CNC SPECIALISTS

BROCHURE

bup.ru
VIDEO

VIGANÒ MARIO
“ECO 4T”: THE AUTOMATIC HOT STAMPING MACHINE
Viganò Mario is a leading brand in the production
of machines and plants for the treatment of surfaces in woodworking sector, and not only. Its
machines are rigorously “made in Italy”, also in
Russia, which is synonymous of quality, specialization, high control of production processes
and use of components and raw materials of
the best suppliers in the sector.
The latest machine produced by Viganò Mario
is the automatic hot stamping machine “Eco
4t”. This unit has been planned, designed, built
and programmed to apply a decorative film
transfer on flat wood panels.
The film is transferred by means of a warm calendaring inside the longitudinal and transversal
millings on the panel. The basic principle on
which the machine has been established consists
on the hot transfer. The wheels, shaped accordingly millings imprint, press the film into the
groove by decorating the profiling.

More than 50% power savving
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Max temperature120 °C
Homogeneous temperaturre
Possibility to set different teemperature
The platens max. resistancce to the pressure is 10 Kg/cm²
No maintenance of the heaatingg system
y
plant
p
No noise related to the heating system plant
No fume emission problem
Load on 4 sides

viganomario.it
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ANGELO CREMONA
PEELING LINES CUSTOM-TAILORED
Angelo Cremona, traditional Italian manufacturer
of machinery for plywood, peeled and sliced veneer, thanks to the experience gained both in hardwood and softwood processing, and the continuous product improvements is proud to introduce
its latest and most advanced technological achievements in veneer peeling and drying.
Peeling lines are custom-tailored to satisfy all
needs regarding the different wood species,

IMEAS
“FULL CONTROL SYSTEM”: READY FOR THE FUTURE
block dimensions (processable lengths and diameters span from 3 to 11 feet and from 180 to
1,700 millimeters), spindle speed and control,
veneer thickness (in the range 0.5–5.0 millimeters), and veneer sizes to be stacked; peeling
lathes can be equipped with robot for automatic
change (fast and safe) of the peeling knife;
possible thermal stabilization of the peeling
knife and nose-bar.
Bar (patented) and roller dryers, thanks to innovative mechanical and aeraulic solutions (air
pre-heating in the front and back part of the
dryer, homogeneous air pressure on the veneer
surface of each deck, homogeneous air moisture
inside each zone of the dryer, independent
control of each ventilator) associated with the
Italian manufacturing standards, assure the
highest quality of drying process (no jams, no
veneer fractures, dry veneer flatness) for both
thin and thick veneer.

angelo-cremona.com

FRAVOL
SINCE 1957, TWO GENERATIONS OF EDGEBANDER
Fravol has been manufacturing edge banders since 1957: two generations of edge
bander specialists. Machines are tailored
for every needs of customers.
“Master”: minimum space requested three meters complete with
pre‐milling and round corner, speed
up to seven meters per minute.
“Fast-Fast Plus”: with speeds up to 18 meters
per minute, 60 millimeters in height of the panel,
complete with pre‐milling and round corner unit
at 18 meters per minute. Touch screen
window‐based pc any future software up‐date
by internet, Siemens plc and fully automatic
unit positioners with nanomotors to add the last
technology to your machine. Smart and rapid
with belt conveyor for professionals and high
production capacity complete the range.
The glue pot technology and many years of experience allow three different types of glue
using the same glue pot: Eva, Polyolefine Po
and Pur with edges up to 200 millimeters. It is
possible to add “Giu” universal glue pot We

can add our hot air gluing system
called “Fusion” if there is a need to use the
pre‐glued edge in the same machine.
“Sincro Plus” electronic single motor round
corner unit is able to copy any type of radius
corner.
Their profile tool is used on the fine trimming,
scraping units and Synchro round corner, with
flat zero degree knive, radius profiles from one
to three millimeters, tilted profile 30 degree: all
in the same tool.

fravol.it

NORDUTENSILI
THE RIGHT WAY TO GO TOWARDS THE FUTURE
Since 1983, Nordutensili has been making drill
bits and spiral router bits using the best steels
available, ensuring their sharp edges are reinforced to be effective and long lasting. It has
been producing practical, usable and innovative
sharpening machines since 2005.
Compact 5-axis sharpener with laser scanning
This high performance machine presents four
main characteristics: compact overall size (the

compact dimensions allow easy and problemfree installation and integration in production lines); ease of use (the “Nu5a Compact Scan”
does not need specialised operators. Training
on how to use the machine requires a very little
time. Ordinary maintenance is reduced to keep
the machine clean.
Skilled operator could adjust the geometry of
the tool if necessary, assisted by the software
that prevents any mistake; technology (Informations about the tool are automatically collected
by the software through the laser. It is easy to
verify the geometrical properties of the tool to
be ground. An automatic procedure also allows
to check and compensate the shape of the
grinding wheels.
Software automatically warns about ordinary
operations (wheels measuring, wheels dressing
and warm-up); savings (for companies, reducing
power consumption and working times is extremely important: to limit energy consumption
and therefore environmental impact and to make
the production process more efficient).

Imeas highlights its management software for sanding machines, the “Full Control System”,
resulting from a constant research and development made in cooperation with its customers, also
Russian customers.
The Imeas “Fcs” represents the last technological milestone to equip the new generation of Imeas
“Evol” calibrating and sanding machine.
With a simple of click, the operators can control the entire sanding process from a remote room; the
system is supported by an easy-to-use graphical interface showing a synoptic view of the sanding
line to adjust every working parameters of the sanders.
One of the most interesting automation of the “Fcs” is the possibility to implement sanding recipes
according to the production requirements and automatically the sanding line auto-adjusts each
unit to achieve the desired result. All this happens in few seconds and without any manual
intervention on the line!
This means higher precision, time saving, higher productivity and cost reduction.
Many other innovative features were introduced with “Fcs”, they are: integration with erp data
exchange, remote assistance with Teleservice, high customization in term of alarm and showing
parameters, improved security.
Since 1966 Imeas has been producer of mdf, pb, plywood and clt sanding machines, with over 3,000
units installed worldwide. The company designs and manufactures its machinery entirely in the Italian
facility and can count on a qualified team, modern cnc centers and high standards; with “Evol” it put
in field all its experience and know-how to meet more and more demanding customer needs.

imeas.it

NERLI
“PN 20”: NERLI’S LATEST TECHNOLOGICAL INNOVATION
Officine Meccaniche Nerli, founded in 1959
has been manufacturing a wide range of sanding machines for over 40 years.
Different kinds of finishing can be carried out
on wooden panels veneered with special woods
and on every kind of paints as well as glossy finishing with the best results and a top standard
quality. Qualitative performances are achieved
thanks to the ever new technologies and to the
belts flexibility and softness, that allow to sand
glossy and brushed paints with results hardly
obtained with other kinds of machines; very low
also the incidence of the abrasive cost on the
product.
The automatic transversal sanding machine “Pn
20” is Nerli’s latest technological innovation

nordutensili.it
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summarizing all the best peculiarities that have
been always marking our sanding machines.
Its pressure system “Sm” (“maximum sensitivity”)
for abrasive belts is a particular system exerting
a very light pressure during machining: no overheating or deformation take place and our machines can safely boast the best and the highest
sanding standards.
The new Nerli system allows the hardening adjustment of the pads with mechanical or pneumatic suspension so that each kind of working
can be carried out, both heavy rough sanding
and “Sm” highest sensitivity, absolutely necessary
for high gloss finishing.

nerli.it
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G3 TOOLS
NAME, LOGO, WEBSITE AND SOCIAL COMMUNICATION: NEWS FROM G3 TOOLS

SCM
SCM SURFACE TECHNOLOGIES: EXCLUSIVE TURNKEY FINISHING

Scm stands out as a unique partner for the
entire surfaces treatment with all-round products
and services that are very interesting also for
the Russian market.
The presence in the group of the very wide range
of “Superfici“ technologies ensures the supply
of integrated painting lines of all kinds, for exclusive
and sophisticated finishing solutions. The flexible
finishing cell conceived and developed by SCM
combines the uses of the “dmc eurosystem” automatic wide belt sander and “Superfici mini reflex” spraying to obtain different levels of structuring
effects on veneer or solid wood.
The two integrated machines give a contribution
in terms of consistent productivity and high
quality, as well as repeatability of finishes over

time. Thanks to the technological features, the
flexibility and operational versatility, that usually
characterizes the manual processes, are maintained.
The “dmc eurosystem” sanding machine is
fitted with two new additions: a completely new
planetary unit, ideal for structuring, chamfering,
sanding the cross grain and precision finishing
of any surface, and the interchangeable brushes
unit, ideal for those in search of maximum production flexibility.
The spraying application phase is performed
by the new “Superfici mini reflex”. It enables
single operator functionality, to minimize labor
when producing small batches. The loading
and unloading on the same side of the machine
at the infeed area can also be managed by automatic systems, thus ensuring the working autonomy of the cell without operators for the workpiece handling. In case of larger batches or
higher capacity needs, the machine can still be
used in standard mode with an operator at the
infeed and an operator at the outfeed.
As an option, the solutions can be connected
together in line, in combination with cabin drying
systems with trolleys to create a turnkey finishing
area. It is also possible to provide automatic
loading and unloading systems to increase the
production efficiency of the cell.

scmgroup.com

Tradition, internationality, technology
and customer proximity: these are the
fundamental values
of G3 Tools – also
valid on Russian market – a company specialized in the production of woodworking tools and
founded as G3 Fantacci in Poggibonsi
(Siena) in the 90s.
The current name, in
fact, derives from an
important rebranding process, as a result of which
the logo has been changed and the company
has decided to show its qualities by investing in
a new communication that focuses entirely on digital.
G3 Tools, which is a candidate to become an
avant-garde industry, is able to transpose the historical heritage of ideas and values into contemporary language, produces about 16,000 pieces
per year including cutters, routers tools, inserts
and knives, bits, saw blades, doors and windows
tools and other accessories.
New name, new logo. The first important change,
which characterized the mentioned rebranding
process, was the cut of the family surname from
corporate naming to give the company a more
coherent, international and modern image. "Tools

at your side" has become the payoff that explains
the distinctive element of the G3: the constant
search for solutions to provide personalized answers to the customer.
New website, which will be dynamic and in
several languages, enhances by an online catalogue of continuously updated products.
New communication on social networks. Finally,
the communication plan focuses on the networking
growth of the network of contacts through a new
and rethought use of social networks, in particular
Facebook and Instagram. A different product is
shared on each channel every day, accompanied
by the hashtag #tooloftheday and an explanation
of the main characters.

g3tools.com
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INNOVATION

A "GREEN PRESS" WITH “ESG” PLATENS FROM ORMAMACCHINE
We have been writing
about it for years:
"sustainability" will be
one of the most important
and popular keywords
in the near future,
and adapting any product
or service to this concept
will be one of the strongest
innovation drivers.
That's exactly what happened
at Ormamacchine
in Torre Boldone (Bergamo).
“More than ever, today we need to innovate
paying utmost attention to values that are increasingly having a positive impact on all human
activities. We did so and we do it everyday
also at Ormamacchine, and this approach is
the origin of our new "Esg-Energy Saving
Green" platens”. That's the start of our conversation with Fabrizio Azzimonti, whom we
met in the offices of the family-owned company,
known all over the world for their presses, designed and built not only for wood, but also for
composites and any application where you
need surfaces to press a material in order to
join it or change its shape or structure...
"Our business may seem a low-tech industry,
but that's not true, there is a continuous search
for new methods and solutions to develop more
and more effective equipment. We had an idea
to create new "green" platens for our presses,
which help reduce energy consumption while
offering better performance in certain areas".
“You see – Azzimonti continued – until now, there
have been two methods to heat the press platens:
either you use circuits where a pump "pushes"
hot oil from an electric boiler, or you install
aluminum plates with embedded copper resistors
that are heated electrically. The latter are much
more energy-demanding and they are popular in
Northern Europe and all the countries with cheaper
electricity bills. These machines are often found

Fabrizio Azzimonti.

in small and medium workshops, which would
be very happy to see other figures in their energy
bills, we believe.
We pondered long about this topic, until we came
across a company that suggested different materials from copper to heat the platens of our
presses, using less energy and achieving improved
heat distribution across the entire surface.
We used a popular material, carbon, to make
new resistors and start a number of tests, proving
that our experience in the processing of composite
materials could also be leveraged for a more
conventional business like woodworking. We can
say we have hit the target, and now our new
platens are protected by a patent and their performance are certified by Det Norske Veritas, an
institute that needs no introduction, whom we
asked to measure the performance of our Esg
platens. For a few months now, we have been offering this technology upgrade to industry companies, replacing legacy systems with a solutions
that not only saves 30 to 40 percent but also
eliminates oil, boiler, piping, risks of leaks and
costly maintenance...
Talking about oil-based systems, we also have
to consider that oil comes from crude oil, that it
generates unhealthy fumes when heated, and
that you have to dispose of exhausted fluids, so
our "green" proposal has a much wider scope
than just energy-saving, drawing attention also
from countries with cheaper energy bills, as it
supports profitability".

How has the market reacted?
"Better that we could expect. We have been
working at these new platens for three years
and we have tens of installations around the
world: ever since early "test machines" we had
very positive feedback, and today we are getting
requests from many European countries, where
people are more sensitive about certain topics,
and process quality must be at the top. Don't
forget we are talking about lamination, i.e. the
application of veneer or laminates, so the visual
qualities of a product, with fully adjustable temperatures up to 120 degrees Centigrade. Not
only: with our "Esg" platens, the user can handle
different temperatures, an interesting option
when you have to laminate a panel with two different materials and you need different temperature above and below, which you cannot have
with oil presses...

part was the correct configuration and dimensioning of these "carpets" of carbon resistors,
balancing the different dispersion between the
central portion and the outer sections of the
platens: the outer section, closer to the atmosphere, diffuses more heat with a consequent
reduction of temperature, with we compensate
with a different logic in resistance distribution.
Defining a close partnership with our resistor
suppliers, and most of all having an engineering
department that can tackle such issues was essential and helps us grow in a market that must
be constantly "stimulated", a market where you
have to respond with expertise, professionalism
and rigor.
Over the past 18 months, it was very useful for
us to get feedback from the customers who
have adopted this technology, remarks, ideas
and suggestions which – as I mentioned – have

I can also tell you we are investigating the possibility to build our "Green" presses with platens
having different dimensions from conventional
machines, as we believe this can open up new
application opportunities".

enabled us to optimize a few details, and most
of all to think about different interesting developments. During this process we have been supported by a research laboratory and by the Department of Sciences and Technological Innovation
of Università del Piemonte Orientale, a collaboration that is continuing for a research project,
also involving our supplier, to study the electrical
properties of these carbon resistors. Actually,
such resistors have a different Ohmic behavior
from copper resistors, where resistance increases
together with temperature; instead, carbon resistors release more power as heat increases,
as we measured during our tests. As I said, innovation stems, from the development of new
ideas, and I believe that this challenging season
for Ormamacchine will bring new directions and
tangible ideas for the future. I can anticipate
that, working on the section of the carbon filaments
used to manufacture our resistors, we have seen
that we can further optimize the result, creating
different resistors for bigger machines, a possibility
we did not have before, and we have also offered
our "Esg" platens in the most popular dimensions
in Anglo-Saxon countries...".

Let's talk about performance...
“If you are referring to consistent heat across
the platen, I can tell you we have a 7-degree
gap between the hottest and the coldest spot,
so much narrower than you normally have with
other heating systems. We are seeing that such
consistency allows small and medium workshops
to test different applications.
The temperature gap is really suitable even
when you measure the number of pressing cycles. Let me explain better: we checked the
temperature levels of our platens during a standard cycle of twenty press operations, i.e.
opening and closing the press several
times and simulating standard daily
operation. We saw that temperature
is very stable: when you load, press
and unload panels, there is no temperature loss, so you don't need
more power to restore the correct
operating temperature. Accurate temperature control, as mentioned before,
also makes our "Esg" platens ideal
for continuous cycle presses".
Was it hard to achieve this result?
“After the design phase and early
tests, we had to face the Coronavirus
challenge: starting over was not easy,
as we are located in one of the regions
where the pandemics has caused a
huge number of casualties…
If we look at the systems, I can tell
you that this is definitely a much
simpler solution than oil. The most difficult

ORMAMACCHINE
Ormamacchine is an established leader in the construction of presses. They have four production facilities with approximately one hundred
employees and revenues close to 20 million euro, 60 percent in the wood industry.
Ormamacchine's specialization is recognized by a few big players in the wood-furniture business, who have signed collaboration agreements
with the Bergamo-based company, real partnerships that account for a significant portion of turnover.

…which segments do you expect the greatest
satisfaction from?
"Stronger demand keeps coming from small
and medium businesses, also because in recent
years there is an increasing awareness that, to
face deep market transformation, you have to
invest: we are currently building 300 to 350
presses every year for that market segment, a
significant portion of our production.
Let me tell you that I really believe in the value
of this proposal by Ormamacchine: for fifty
years, the only development in pressing has
been the replacement of water-based heating
plants using waste wood with electric boilers or
resistor platens. I think we have taken a big
step forward, also because our platens are
made of different "carpets", and in case of malfunctions, you just have to open the platen, remove the "carpet" and replace it to restart production immediately. Really a huge benefit".
by Luca Rossetti n

ormamacchine.it
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INNOVATION

SCM AND SANGIACOMO: "SMART" TAILOR-MADE FURNITURE
For Sangiacomo, producing quality furniture for fifty years,
Scm has designed an integrated cell system
for the production of high-end furniture.

Future furniture will not be different from the
past. There will be no change in the emotion,
warmth and comfort that a kitchen, a living room
or a bedroom must convey to a house, to our
home. What is changing, and quickly, is what
surrounds the furniture: functionality and most
of all a new set of technological features offering
improved comfort and multimedia capabilities.
Also the "methods", the selection criteria are
changing, as people are demand increasing
customization, furniture tailored to specific needs...
and purchase and delivery cycle time is speeding
up, a tougher and tougher challenge for those
who don't make series furniture, as they have to
handle (today more than ever) highly diversified
batches in terms of colors, shapes, dimensions,
finishing, design...
Sangiacomo, operating for more than
half a century in the
heart of North Eastern Italy, is a model of the ability to
Loris
face such challenPiovesana.
ges successfully, to
be competitive leaders on the international markets. Technological
innovation has always driven the Piovesana family since 1968, guiding a business with over
400 employees and a solid outsourcing network
in the Alto Livenza district, comprised of some
one thousand indirect collaborators.
QUALITY, DESIGN, CUSTOMIZATION
The "passwords" of this manufacturer of complete
furnishing solutions for the home and contract
segments are very clear: a design and manufacturing process that develops day after day,
with a clear vision into the future, in a modern
factory in Pasiano di Pordenone, with a surface
of more than 50 thousand square meters. “Our
production includes furniture for kitchens (branded
Meson’s Cucine), living room, bedroom and
wardrobes. Especially the latter are a very important business for us, not only for the wide selection of hinged and sliding doors, flush doors
and walk-in closets, but also for the constant
search for the visual and functional quality of
products and the accurate selection of materials.
Quality aimed at long-term comfort, which implies
- for instance - the easy relocation of a production
to a different house or room without compromising
its sturdiness, according to Loris Piovesana,
Chief Innovation Officer of Sangiacomo Group.
The wonderful showroom where he hosted us
immediately gives an idea of the huge variety of
products, the care for details, the focus on "good
design" that characterizes all the rooms, from
kitchens to bedrooms to living rooms.

quirements of a more and more complex market,”
Piovesana said. “Another requirement is to integrate all the products into a range that offers a
complete and integrated furnishing system, customizable to the needs of each customer, with
an eye to their economic budget, without compromising on quality standards, which are always
guaranteed".
BOLDNESS AND INNOVATION
In view of these demands, Sangiacomo has renewed its processes significantly over the years,
adapting a part of production to smaller batches
and investing in high technology to streamline
and improve the control of logistics.
In this process of deep and continuous innovation, the collaboration with Scm has been instrumental to deploy an engineering project
that meets three primary goals: increase production efficiency also for flexible "batch one"
operations; further improve product quality; and
implement a next-generation production system,
interconnected and integrated, that ensures a
rapid and continuous flow. All of this has been
achieved with two highly automated and complementary plants: a cut-to-size cell (consisting
of an angular saw "gabbiani a3" equipped with
a "mahros stacker" unloading system - with up
to 2,000 pieces per shift capacity in "batch one"
mode, labeled one by one, combined with a
squaring-edgebanding line operating at 3,500
cycles per shift, comprised of a "mahros brush"
automatic loading and unloading system and a
"stefani sb" squaring-edgebanding machine.

application are performed automatically and in
hidden time: the material, waiting to be loaded
into the machine, is labeled, and the pushing
bar transfers it to the worktable at the end of the
printing process.
The longitudinal cutting station is combined with
a highly flexible cross-cutting station, which can
execute up to three cuts with different measures
in one pass, versus two normally executed with
this type of plants.
At the outlet, there is an automatic unloading and
stacking system "mahros", comprised of six
stations: all the heavier materials, such as bigger
batches, are transferred to the "stacker" bridge,
while the "batch one" panel stacks are handled
by a manual sorting system. Loading and sorting
are executed with no interruption, thanks to a supervisory system that sends all the necessary information to stack different panels in regular piles
for downstream operations on the squaring-edgebanding machine.

“Flexibility was essential for us – Loris Piovesana
said – and the features of “FlexCut” enable us
to work both in “Mts” (“Make to Stock”)” and in
“Mto” (“Make to Order”) mode. We are also
using the cell to handle the parts that are damaged during the production process (very few,
indeed), we call it "restoring". There are more
features we really appreciate, such as the preparation of stacks, i.e. using "FlexCut" to cut mixed
stacks and handle all the logistic operations
that this cell can manage".

“MASS CUSTOMIZATION” IN EDGEBANDING
The core of the new line is the two-sided squaring-edgebanding machine "stefani sb", reliable
and efficient, equipped with a high-speed "shoulder
opening" system (up to 10 meters per minute),
an edge roll magazine with 24 stations, continuous
mode operation with two different types or colors
of glue, a dual rounding unit with interpolated
axes for high-speed machining and different materials (including wood), and a "Multiedge" system
for immediate tool setup.
Logistic operations are optimized at the inlet,
with a dual-station plant for automatic loading
"mahros brush", very flexible and fast, controlled
by a supervisory system. At the outlet, another
automatic unloading system "mahros brush" with
dual station offers maximum flexibility.
Loading and unloading can also be performed
manually in case of specific or urgent needs.

"From the start, Scm has listened to our needs
- Loris Piovesana concluded - and has managed
to deliver exactly what we were looking for,
with an investment that matched our expectations. Furthermore, our company works in two
or three shifts to meet seasonal peaks, so we
constantly need a contact person who can
give us immediate feedback via web, in case
of urgent matters”. n

Cost cutting
Machi
h nes

The cell offers all the capabilities of the angular
saw "gabbiani a3", including the "FlexCut" device
that can execute complex cutting patterns in
short time, but it stands out mostly for its high
automation level. At the inlet, large quantities of
materials can be stacked on a roller conveyor
with pushing bar, which feeds the panels to the
first labeling stage. Barcode label printing and

S A LVA D ORM AC HI N E S . COM

“Accurate search for the visual and functional
quality of products, starting from accurate
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PROFITABLE COLLABORATION BETWEEN CAMOZZI AND SCM
A new proportional valve to adjust the airflow in "AirFusion+"
machines for hot-air edge application.
An excellent result based on accurate teamwork.
The business relationship between Scm and
Camozzi builds on solid and profitable synergy
that, over more than 20 years, has brought
great satisfaction to both parties. Further evidence
comes from one of the latest innovations introduced by the Brescia-based group, namely the
proportional valve “Mx-Pro”, specifically designed
for the needs of the Rimini-based company and
their “AirFusion+” edgebander family, a solution
for hot-air edge application. “We worked together
for several months, accurately testing the result
of this “upgrade” on all types of panels and
edges, and in the end we can say that this proportional pressure regulator delivers the correct
airflow rate, offering perfect balance in edge
application,” said Nicolò Gianesini, engineering
department, Scm.

“Our company has been manufacturing proportional valves for many years, but the design
for this specific application with Scm started a
couple of years ago,” said Michele Borsetto,
sales engineer, Camozzi. “Most of our valves
provide effective pressure regulation, while this
model developed for Scm allows to adjust the
outgoing airflow. Let me tell you that there are
not many similar components on the market...".
What's the key innovation of this new component?
“Normally, proportional valves act as pressure
regulators: they detect an incoming electric signal
and can convert it into a controlled pressure
value. The valve designed for Scm adjusts the
airflow rate (whereby rate means the volume of
fluid or gas that flows through a given space in a
time unit), reducing or increasing the air volume
based on the actual requirements and features
of the processed panel,” Borsetto said. “It's not a
basic on-off valve that opens or closes the compressed air door, but a real pressure regulator".
With this valve, Gianesini said, the second generation of hot-air edgebanders has made huge
progress.
“The first generation of hot-air edgebanders –
Gianesini said – was equipped with a heating

The “Frl” unit with “Mx Pro” valve on board.

system based on coils, while the second generation uses “electric heaters” that can reach
the operating temperature much quicker than
the previous machines. While it took almost
twenty minutes to reach the desired air temperature and start the edgebanding process, now
it takes less than 100 seconds. Within one hundred seconds, it's all done. Operating speed is
not the only benefit, though. Besides more
stable heat regulation, we have seen a significant
improvement also in the quantity of generated
heat. Summing up, we can say that performance is much higher and the
entire process has been optimized
and has become more consistent.
To optimize the entire process,
we have been acting on two
elements: first, the "heart" of
the machine, i.e. the heating
unit, which has been upgraded from coils to electric
heaters; second, the "lungs"
of the machine, i.e. the unit
that regulates the airflow, for
which we selected the “MxPro” proportional valve. This
is the big difference from the
past: apart from adjusting pressure, what we wanted to achieve
was the regulation and consistency of the airflow
rate per minute delivered to the edge. With this
valve and its capabilities, we can control the
process perfectly, achieving very high quality
end result in a shorter time".

CAMOZZI GROUP
Camozzi Group operates in 75 countries all over the world, with 40 subsidiaries, 2950
employees, 5 divisions and 23 manufacturing sites.
Camozzi Automation is an Italian corporation founded in 1964, a leader in the production of
industrial automation components and systems. It belongs to the same-named group that also
operates in the areas of special machine tools, spinning machines and many more raw
material processing operations.
The portfolio of Camozzi Automation includes components, systems and technology for
industrial automation in the packaging, wood-furniture, food & beverage, plastics, robotics,
paper and textile industries, as well as specific solutions for fluid and gas flow control and
dedicated applications in transportation and life science.
The company is increasingly committed to the development of IIoT products and solutions. It
works on both the digitalization of production processes and the creation of real cyberphysical systems, to enable the integration of mechanical, electronic and digital elements,
constantly improving process performance and the management of the data chain.

‘You mentioned input and output signals, but
which are the factors that increase or decrease
the airflow?
“The input signal depends on three factors”,
Gianesini continued. “First, the speed of the track
that pulls the workpiece: the higher the speed,
the bigger the air volume to be released. Second,
edge thickness: the thicker the edge, the more
energy is required. Third, the edge type, which is
the most critical factor. A co-extruded edge, for
instance, requires more energy, and consequently,
a bigger airflow. Based on these three variables,
the machine releases the necessary quantity
of air, optimizing the process".
This technical improvement strengthens
the proposal of Scm for "glue-less" edgebanding...
“Let's say this is another step forward,”
said Adriano Costanzi, product manager, Scm. “Your readers are well
informed about the latest developments in edgebanding, and in the
past decade we have seen the introduction of "disruptive" systems compared to conventional solutions. Hot
air has proved excellent in specific
segments and our experience in this
area has resulted into a progressive optimization of our systems, reaching excellent
standards in terms of performance, speed and
application quality, also thanks to innovative
components such as the “Mx-Pro” valve".
What was the market reaction to the introduction
of this technology?
“After the initial peak of interest that always
comes with new technology, the market has
settled down to levels that I would define “interesting”: the edgebanding quality offered by
“AirFusion+” is very high and this is greatly appreciated. Though it normally takes longer to
procure, co-extruded edges offer the best edgebanding quality, but even with pre-glued edges
you can achieve excellent results. Today, Scm
is a leader also in this type of edges, offering
machines that are appreciated for their versatility
and effectiveness, positioning us in the highend of the market".

The “olimpic k 560” edgebanding machine by Scm.

SERIES “MX-PRO”
Series “Mx-Pro” is the result of combining advanced technology of series K8P electronic proportional micro regulator, with reliability and high performance of series “Mx” modular
regulators. This new regulator ensures high precision in pressure regulation, high flow rate and
low consumption. Moreover, it can take the most of series “Mx” ease of assembly to provide
particularly compact manifolds. The benefits offered by this valve include high precision, Low
electric consumption and high exhaust flow.
The “Mx-Pro” valves are available in Manifold and external servo pilot supply versions and
suitable for use with oxygen.
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Can you make a comparison with laser edgebanding?
“I can tell you that you use the same edge and
you get the same finishing quality. Of course,
the edge melting system is different, so you
have different operating conditions and costs.
Edgebanders with laser gluing systems deliver
higher speed and allow to apply edges with a
"significant" thickness. Hot air, while delivering
the same quality, offers lower purchasing and
operating costs, so more and more companies
are choosing this technology.
Not only: the second generation of machines
with "AirFusion+" technology dramatically reduce
September-October 2020

The gluing system of the “AirFusion+” series

downtime; the hot air generation systems using
electric heaters ensures a significant reduction
of the time gap between one operation and the
next. Remember that co-extruded edges are
applied at 600 degree temperature. In addition,
we have eliminated the glue changeover time,
although the two systems (hot air and glue tank)
can coexist on the same machine and be used
as needed or according to the final result to be
achieved. In furniture factories and workshops,
the operators might have different requirements
and they will be able to keep working without
removing and restoring systems and aggregates,
that's a huge benefit".
Speed, quality and saving. These objectives
were achived thaks to avery contructive collaboration with Camozzi.
“When Scm presented their requests for a
system that could deliver specific results – said
Michele Borsetto, Camozzi – we took the opportunity to develop our know-how into a specific
direction: with our new “Mx-Pro” valve, we have
been able to meet Scm's demands and open
up the doors to new applications in many industries. At first impression, this is a "simple"
component, but actually its technological features
have been developed very recently. It's one of
many innovations that Camozzi regularly develop
for the market, as our success mostly depends
on our capacity to move on, to keep making research, to imagine, to design and to create solutions that give new answers to problems that
all industries have been facing for a long time".
by Francesco Inverso n

camozzi.com
scmwood.com
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TARONI, A FAMILY FOR FINISHING!
Three generations, a well-known family in Brianza for the
high quality of their work. Their success factor is solid
experience and the partnership with Giardina Group...
"We are a handicraft business led by the third
generation: my father Romano founded the company in 1957, then we, his children, took over
after serving in the army. My brother Ivan came
first, then I joined too." Stefano Taroni welcomed
us in the “workshop” in Cesano Maderno, in the
Brianza area closest to Milan, to tell us the +60year story of this family-owned company and
their relationship with coating technology.
“As far as I can remember, we have always invested massively in new equipment, in new
machinery," Taroni continued. “We have considered several times moving into larger premises,
but each time we decided that it was more important to invest in technology, in order to work
better, to be more productive and to ensure
consistent quality for our coatings... and doing
so with less effort!
In the mid Seventies, my father had already
adopted special coating pumps to work faster.
A few years later we bought the first semi-automatic sanding machine by Nerli, starting a collaboration that is still going on today with great
satisfaction. In the Nineties, still under the supervision of my father, we installed the first
curtain coating machine. Those were the years
when the third generation joined the company".
So, how many of you are working here now?
“Apart from our employees, the entire family is
here: me, my brother Ivan, my sister Titti and my
two children, Marco and Davide. All sharing the
same passion and vocation for coating! I remember when we purchased the first automatic
spraying machine from a French manufacturer, it
was so many years ago: it was so beautiful and
innovative that colleagues and customers queued
up outside the factory gates to see it in operation...
so much time has passed since then. Now we
have a robot and a sprayer by Giardina Group:
the most recent acquisition is a hybrid “Dualtech
Dualbelt”, a very flexible machine as it allows to
select a paper or self-cleaning belt according to
the type of operation and the volume. Furthermore,
we can also choose from two overspray suction
systems, i.e. a dry filter and a water-based filter,
so as to minimize emissions into the air according
to our requirements.
We are proud of the robot from Giardina Group:
it was around mid-2005, the third generation of
our family had joined the company and we
wanted to send out a signal with a significant
investment. We met Stefano Mauri at an exhibition and he told us what they could do for us,
as we had pretty clear ideas. We had seen their
painting robots at work. Their solutions were
optimized for painting booths, but we preferred
a "flow-through" concept, a booth where the
parts to be coated entered from one side and
came out "finished" at the opposite end".

From left: Ivan, Titti, Marco, Davide and Stefano Taroni.

So, coating has changed too...
“Yes, definitely, with technology you work better
and achieve better results. We still have a
manual painting booth, it's necessary for specific
jobs, and we still sand some parts manually to
get the best result, but all our work is now
handled by machines that offer high versatility,
as modern business is a sum of small quantities.
Customers are more and more demanding, they
want perfection; others only need to paint ten,
fifteen pieces, but all with the highest quality.
And finishing must be "natural", you have to
see, to feel the wood...
Coating products have changed as well: it
takes much less product to achieve good protection without creating "glazed" surfaces. We
had to learn a lot about materials, too, because
the results required by architects and customers
come from a perfect match of machine and
paint. Textured and haptic coatings dominate
the market, the requirements are increasingly
sophisticated: just think we have identified four
different shades of white! And the price of coatings has increased accordingly: in the past, it
was a negligible factor, now it accounts for 50
percent of the final cost of our work... And we
should not forget the challenge of water-based
coatings, we have also faced this challenge,
but drying time is not compatible with the requirements of our customers. We have even
tested Uv products, but we could not achieve
the quality standards we want. As I said, the
Brianza furniture district still exists and is more
and more demanding in terms of quality and
lead time!"
And now, Mr. Taroni, the inevitable question
about the future.
“Talking about the market, I really believe that
"mid-range" is doomed to disappear: we will have
retail furniture on one side, offering a good
standard of perceived quality, and high-end offer
on the other, for consumers with a clear vision of
the environment, the finishing and the quality
they want. Therefore, I am pretty confident: our
business will keep thriving, because there will always be someone who cannot be satisfied with
"standard" products and wants something more...
Let me tell you I have many
projects in my mind: this is the
right moment to invest, to buy
new machines, to start testing
new coatings. As you can see,
we are well equipped and we
don't feel the need to expand
our fleet of machines, but you
should never stop thinking about
what else you could do". n

The “Dual Belt” version of “Dualtech” at Taroni in Cesano Maderno.

taroniverniciatura.it
giardinagroup.it
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SCENARIOS

FURNITURE INDUSTRY IN AFRICA
With 1.3 billion inhabitants and a per capita GNP
of around US$ 1,700, the African furniture market
at producer/import prices is estimated by CSIL at
around US$ 10 billion.
The stage of development of markets and industries
varies considerably across African countries. In
its constant market research activity, CSIL has recently devoted some specific attention to a selection of countries: South Africa, Algeria,
Kenya, Tanzania, Rwanda and Mozambique.
Some findings from the recent ‘Africa Furniture
Outlook’ by CSIL are reported in this article.
NORTH AFRICA
North Africa accounts for around one third of
total African furniture market.
Within North Africa, Algeria is the largest market.
Furniture consumption is concentrated in the coastal area, where most of the Algerian population
live. Algerian furniture market took advantage of
the ambitious government’s state housing construction plans, that have now been partly frozen
as a consequence of the declining revenues from
hydrocarbon resources. Still, furniture consumption
is expected to further grow in future years, in the
view of operators interviewed by CSIL.
Around 60-70% of consumption value is satisfied
by the local production. The large majority of the
Algerian furniture industry is constituted craftsmen
and small producers. Over the last decades the
development of a modern industry has been
challenged by the strong competition of importers,
the virtually inexistent endowment of wood re-

sources in the country (the furniture sector has to
import most of raw materials), and a poor institutional support to the sector. Recent changes in
the government policy, including the establishment
of high import tariffs, and incentives in financing
industrial furniture projects, can potentially pave
the way for a gradual industrial development. In
the last two-three years investments in production
have been made by several furniture importers,
panel suppliers, construction companies, which
are now among the largest furniture manufacturers
in the country. Their production is expected to increase, as several of them have recently completed
or are completing investments. Among the youngest and fast developing companies are Louai,
NDO, Mobis, etc.
SOUTH AFRICA
In Southern Africa, the large and developed
South African furniture market plays a relevant
role. The country’s furniture consumption is estimated to be well above US$ 1 billion. Still, in the
last ten years, a decrease in furniture consumption
has been registered mainly because of the
negative economic context resulting in decreasing
demand. Imports stands at around USD 800
million, satisfying around 50% of domestic demand.
The Chinese market penetration is strong and increasing. The fast increase of imports is eroding
market shares of local players, in particular of
small companies. The loal furniture industry is
highly fragmented as 80% of the companies in
the furniture manufacturing sector are classified

as micro-enterprises, which employ ten
people or less. The top players are large
groups, generally vertically integrated (from
raw materials production to logistics, to
retails) and operating in different businesses.
They supply to the market several wellknown brands (both local and international)
and they serve mainly large-scale organized
retailers. Bravo Group, Coricraft, KAP, House
of Motani and Bidvest are among the leading
players. JD Group (part of Pepkor Holdings),
Lewis Group and Shoprite Holdings (OK
Furniture) are among the largest furniture
retailers: collectively have an estimated 45%
share of the local market. The high-end
segment, which is a niche market, is satisfied
through upper-end interior stores and/or
through the architects’ channel. Example
of European companies directly operating
with showrooms are Bulthaup, Franke,
Schmidt Kitchens, Roche Bobois, Ligne
Roset, Minotti by Limeline.
In Southern Africa region Mozambique a
country endowed with rich and extensive
natural resources. The furniture market is
still limited in size (the main markets are
Maputo, Nampula and Beira, whereas Maxixe, Xaixai, Quelimane and Tete are at the
second level) but ,in a perspective, the rural-urban migration combined with the emergence of the middle class in urban areas,
will potentially increase housing and furniture
demand. The potential fast-growing tourism
industry should also provide additional demand for higher value added joinery and
furniture. Still, at present (cheap) imported
products have a substantial share. Retailers,
department stores, DIY, hypermarkets operating locally with showrooms with huge display include Home Center Lda, Protea,
Ok Furnishers, Multimoveis, Premier-MICA,
Shoprite, GAME, etc. The local furniture
productive system is composed by very
few relatively large furniture making enterprises.

FAST GROWING AFRICAN ECONOMIES

Source: Africa Furniture Outlook, CSIL, 2019
CSIL processing of IMF data.

FURNITURE CONSUMPTION* IN AFRICA,
LAST AVAILABLE YEAR

Source: Africa Furniture Outlook, CSIL, 2019
* Apparent furniture consumption
(at production or import prices, excluding retail mark-up)

EASTERN AFRICA
Even if Eastern Africa accounts only for slightly
more than 10% of the total African furniture market,
several economies of the area have displayed
fast growth recently.
The largest furniture market is Kenya: national
furniture consumption is estimated at US$ 600
million (at producer prices). The local furniture industry consists of two distinct segments: a formal
furniture industry made up of small to medium/large firms (large firms being very few) and the Jua
Kali sector which is made up of micro and small
enterprises/individual workshops. The Jua Kali
sector, spread all over Kenya, is characterized
by the predominant use of manual tools and
equipment, often resulting in less than optimal
productivity and value-added. The formal sector
is clustered in urban regional hubs, with the
majority of the large and medium firms located in
Nairobi, the Coast, and Eastern regions. Similarly
to the production system, also the retail market is
comparatively underdeveloped and it is estimated
that only 30% of the total market is served by organized retail channels. Examples of companies
active in the organized retail market include Furniture Palace and Victoria Courts. Some companies
are increasingly trying to widen their product offer
to be more attractive, for example including
foreign brands in their product portfolio and
offering services to customers.
With similar features, Tanzania displays a furniture
market still underdeveloped but expected to have
growth potential in the medium term. Recently,
the government has boosted local production by
imposing high import duties and requiring the
use of local wood for government’s buildings.
The informal sector is widespread in particular in
the rural areas. The furniture production is concentrated in several local clusters. One of the
XYLON INTERNATIONAL
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most important is Keko, located near Chang’ombe
Road in Dar es Salaam. The adverse factors as
the high cost of raw materials, poor power supply,
technology, infrastructure, and unfavorable taxes
and levies have affected negatively the local production, leading to high production costs and
consequently losing competitiveness comparing
to imports. In recent years, the division between
local manufacturers and importers has become
blurred, as some former importers are now manufacturing locally, while some local manufacturers
are importing furniture to complement what they
are manufacturing in Tanzania.
Worth of notice in Eastern Africa, is also Rwanda:
a country recently displaying economic growth
accompanied by substantial improvements in
living standards and a business-friendly environment. The country is poor in wood resources and
the furniture industry is very fragmented and
mainly dominated by MSMEs, cooperatives, and
individuals. There aren't large-scale industrial furniture manufacturers and the concept of modern
furniture is not so developed all over the country.
Still, in recent years the sector has been growing
also with the support of the government which
has recognized the importance of the wood business and its contribution to the national economy.
Among the initiatives to support the sector, it’s
worth mentioning the Made in Rwanda Policy.
Per capita furniture spending in Rwanda is still
low, lower than per capita furniture consumption
in other Eastern African countries such as Kenya.
On the other side, public investments, the booming
construction sector, and an emerging and growing
middle-class are potential drivers of future demand.
by Alessandra Tracogna n

CSIL Industry and Country Studies

csilmilano.it
worldfurnitureonline.com
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SCENARIOS

“INSIDE IN ACTION”, A NEW BUSINESS COMMUNICATIONS
October, exactly like "real visitors" who had
access for three days. With this approach, we
are getting in touch with an unprecedented
audience, with customers and resellers who
would not have come to Pesaro anyway, and instead here they are now... at least in digital.
And we should not forget that the platform also
offers specific contents, webinars and live indepths that will be available for the entire period
of the event. A rich collection of speeches, conversations, a small encyclopedia that will help
many people find their way through several
topics and get a glimpse of domains that they
normally would never consider interesting...”.

An event that sets new standards for product and business communications, and an
opportunity to discuss with Raphaël Prati, Biesse Group Marketing & Communications Director,
about the meaning and implications of this approach.
“During the lockdown, we launched a webinar
series called “Tech Talk”, focused on crossindustry topics, to deliver interesting contents
through our digital channels, not limited to our
specific sector. We involved many people in our
company and we realized it was a big step, it
could be the start of something new, maybe even
an accurate reflection on our methods to communicate about our products, our business, ourselves. This is the origin of “Inside in action”…”.
That's the start of our interview with Raphaël
Prati, whom we met on October 20 in Pesaro, searching for new ways to present the big event organized by the Pesaro-based group to present
itself through digital and live events and stories.
“The experience of the first months of this year
has left indelible marks in Biesse's communication
schemes, exhibition activities, the search for alternative options to replace hundreds of visits
we used to have in Pesaro and in our subsidiaries
around the world.
Just like the digital versions of newspapers are
complementary to printed copies, and not substitutes, we have seen that the new approaches
we have gradually developed in recent years and especially in recent months - are very
helpful and actually redefine the concept of
communication quality.
Every year, on average, we attended some fifty
exhibitions and hosted thousands of visitors,
plus some four thousand guests at "Inside
Biesse" in October.
A huge mass of contacts, meetings and relations
that will still be subject to restrictions, limitations,
additional costs and time... We have been suddenly projected into a new cultural dimension,
a totally different situation on a global scale.
Things have changed inside companies first,
forcing every organization to focus immediately
on the health of their employees and to adopt
smart working for thousands of people overnight.
Such change has been enabled by efficient or-

ganization and IT resources, as everyone had a
laptop or tablet. We also changed our way of
communicating and working together, achieving
results we could not imagine. Not to mention
the benefits of this type of relations for individuals
when they switch from remote working, i.e.
doing the same things they did before in a
similar way, to smart working, i.e. reorganize
time schedules and tasks to leverage the value
of people and increase their responsibilities.
How could we transfer this experience to our relations with the outside world? Even during the
toughest weeks, we received many requests of
contact, information and projects that suggested
that the market had not disappeared, that people
still had a strong need to discover new solutions.
We immediately realized that we had to expand
and enhance our range of digital tools, and we
found out that such tools were perfectly suitable
for some tasks (such as, selling an edgebanding
machine), as we could deliver all the necessary
information up to order placement".
Things are different for exhibitions and openhouse events...
“Sure. Digital operations, effective as they can
be, cannot replace physical events, but they
can be complementary activities that increase
the value of events. But we are talking about
two different events: exhibitions generate contacts with new prospects and clearly define the
positioning of our company compared to competitors, as we present us in a different way,
while our open house is designed to "pamper"
those who have chosen to work with us, dedicating time and attention to an extent that is not
possible in an exhibition.
That's why we have organized “Inside Biesse”
also this year, completely revisiting the thirteenth
edition and transforming it into a "hybrid" event
to leverage all the benefits of digital activities.
That's the genesis of “Inside in Action”, offering
a physical and a digital part.
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The former is “Inside
Live”, staged in the
showrooms “Wood &
Advanced Materials”
and “Glass & Stone tooling”, where we will set
up a 5-thousand-squareRaphaël Prati.
meter technology exhibition in full safety, featuring more than 40 machines, software and
digital services for companies of any size.
On the digital side, we launched “Inside Next”,
a real virtual “tech show” focused on technological
innovation, product and process news, with exclusive contents and in-depths.
And finally, “Inside Play”, an agenda with over
forty webinars and live demos from 12 countries,
from October 26 to 30, accessible from any
device.
We managed to leverage the full potential of
digital tools, creating a "Digital Arena", a container for all our online initiatives, featuring the
same services that the Pesaro Campus offers
to physical visitors.
With both approaches, physical and digital, we
have reaffirmed our availability and support to
customers, allowing them to access all the information they want to know. Let me say that we
have achieved this result with no major investment,
but rather by thinking about a new approach
based on the changes introduced by Covid-19
and the consequent necessity to do better. This
is our definition of “customer care”, a total focus
on the customer and his goals, independently
of the tools, initiatives or options you need to deploy. We have implemented this strategy in a
very short timeframe thanks to our ability to think
in this way and to change quickly, and to the
fact that we can rely on a solid organization".
We dedicated the same attention, or maybe
more, to those who could not join us in person,
providing access to all the activities available in
the Campus for an entire month, from 5 to 30
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What's next, Mr. Prati? It seems that we are now
all eager to act urgently, to find a remedy at any
cost to what has happened and will happen again.
And then? How will this affect our "new normal"?
“This question represents all the challenges of
our times. First of all, I think we have to look back
and see where we come from to leverage the experience acquired and carry on, because one
thing is certain: we will carry on! The Covid-19
pandemic has opened a new age, but it has accelerated a process that had already started. It is
not a revolution: the real revolution was the acceleration of the transformation process we have
been experiencing in recent years, at different
speeds and with different levels of awareness.
Maybe we could not realize how fast and how
deeply our beliefs, our procedures, our methods
had changed compared to five years ago. If we
had not been forced, maybe we would not have
realized that the investments made by the boldest
and most innovative companies in recent years
have enabled them to do more and better, going
beyond their budget and industrial estimates.
We have generated a necessary drive to a process
of cultural transformation that we thought was
developing in multiple directions, but then we
found out we had opened the doors to infinity.
Even the older generations have realized that
their fear of the digital universe was unfounded,
and instead, digital technology could help everyone
find their own way. We have torn down barriers
and learned to use new languages to do old
things better, and this is just the start, because
we believe, I believe that many areas of our
current business can be changed again and
again, for the better. Even exhibitions can come
as a surprise, if we leverage the lesson learned
without necessarily denying their role, i.e. a place
where people can look into each other's eyes,
walk along the same aisles, experience the same
magical atmosphere...".
by Luca Rossetti n

biessegroup.com
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CONTACTS
Primary processing

Secondary processing

GIARDINA GROUP

MARIO ZAFFARONI & FIGLI srl
Via Centro Industriale Europeo, 24
I-22078 Turate (CO)
phone +39 02 9688453 fax +39 02 9682718
www.zaffaroni.com - info@zaffaroni.com

ANGELO CREMONA spa

BIESSE spa

Viale Lombardia, 275 I-20900 Monza (MI)
phone +39 02 660381 - fax +39 02 6603825
www.angelo-cremona.com
mailbox@angelo-cremona.com

Via della Meccanica, 16 I-61122 Pesaro (PU)
phone +39 0721 439100 - fax +39 0721 453248
www.biesse.com - sales@biesse.it

Machinery and services for plywood
and sliced veneer production.
Peeling lines, dryers, presses and finishing
lines; horizontal, vertical and rotary slicers,
press dryers and clipping lines.

The Biesse product line includes cnc work
centres, manual and automatic edgebanders,
squaring/edgebanding machines, panel sizing
centres, calibrating and sanding machines,
routers, throughfeed boring and inserting
machines, material handling equipment
and turnkey plants.

Panel processing machines and plants.
Special multi-blades panel saws, longitudinal
milling machines with rollers feeding, working
centres for the “Folding” technology, flooring
industry technology, doors,modern furnishing
industry technology.

Surface finishing

B.F.B. di Bortoluzzi Gualtiero & C. snc

PUTSCH-MENICONI spa
Via Irlanda, 1 I-53036 Poggibonsi (SI)
phone + 39 0577 90311 - fax + 39 0577 979335
www.putschmeniconi.com
info@putschmeniconi.com

Machines and plants for primary and
secondary processing of wood: debarking,
cutting, selection and sorting of logs,
complete sawmill collection, sorting and
stacking of sawn timber, storage processing,
special processing of varius kinds of
semimachined products, production of wood
for carpentry, preparation and handling of
logs for plywood plants.

Manual and automatic vertical panel saws for
cutting wooden panels, plastic and acm
products. Welded steel frames, to grant
rigidity and precision.
Special applications allowing the possibility to
make also grooving on sandwich panels for
folding. Automatic horizontal beam saws with
many different configurations accordingly to
the panel sizes and thickness requirements.

COSTRUZIONI MECCANICHE
MODESTO NINO srl

Via Achille Grandi 38
I-47922 Viserbella di Rimini (RN)
phone +39 0541 736265 fax +39 0541 732084
www.rswooditaly.com - info@rswooditaly.com

Comec Cncwood, multi-spindles working
centers with working head support columns
with transvertal movement.
Comec Technology, special machines
and systems for high productive processing.
Camam, special machines for the production
of chairs and tables.

Cefla Finishing Group worldwide leader in the
finishing of wooden, plastic and non-ferrous
material products designs and manufactures
turnkey painting and wrapping lines for the
wood, glass, metal and plastic industries,
tailored on customer needs and requirements.

CMA ROBOTICS spa

Wide range of traditional woodworking
machines for panel and wood processing.

Via Pier Paolo Pasolini, 35/15
I-33040 Pradamano (UD)
phone +39 0432 640172 - fax +39 0432 640018
www.cmarobotics.com - info@cmarobot.it
Company specialized in fulfillment
of robotized solutions for painting chairs,
tables and assembled furniture, panels,
windows and doors.

SALVADOR - SOLIDEA srl

COMEC GROUP srl

CEFLA FINISHING GROUP
Via Bicocca 14/c I-40026 Imola (BO)
phone +39 0541 653441 - fax +39 0542 653444
www.ceflafinishinggroup.com
cefla.finishing@cefla.it

RS WOOD srl

Our production of woodworking machines:
edger, cross-cutter.

Via Cascina Rinaldi, 39
I-33048 S. Giovanni al Natisone (UD)
phone +39 0432 756282
fax +39 0432 757591
www.comecgroup.it - info@comecgroup.it

Finishing plants for the furniture
and construction industry with application
by spray, by roller coaters and curtain coaters
and drying by Uv dryers, vertical dryers,
linear dryers with microwaves technology.
Complete finishing plants for doors
and windows. Spray booths.

LESTA srl
Via T. Tasso, 66 I-21052 Busto Arsizio (VA)
phone +39 0331 430 817
fax +39 0331 1581053
www.lesta.it - info@lesta.it

V.le del Lavoro,27 - Zona industriale Paludi
I-32010 Alpago (BL)
phone +39 0437 989208-685
fax +39 0437 989157
www.bfblegno.it - info@bfblegno.it

Via Ciro Di Pers 68
I-33030 Majano (UD)
phone +39 0432 959036
fax +39 0432 959036
www.modesto.it - info@modesto.it

Via V. Necchi, 63 I-22060 Figino Serenza (CO)
phone +39 031 7830801- fax +39 031 78165
www.giardinagroup.com
info@giardinagroup.com

Via dell’Industria, 15
I-31020 San Vendemiano (TV)
phone +39 0438 777096
fax +39 0438 778282
www.solidea - salvador@solidea.it

ELMAG spa

Our mission: to be the skilled leader in
optimizing saws for innovation, quality,
technology, price and service!
Pushing optimizing saws; angular cutting
optimizing saws; high speed optimizing saws;
cross cutting saws

Via Raffaello Sanzio, 11 I-20852 Villasanta (MB)
phone +39 039 23611 - fax +39 039 328202
www.superfici.com
Lacquering and printing lines for furniture
panels, hardboard, mdf or chipboard panels,
doors or parquet flooring with roller
or curtain coating technology and uv or hot air
drying systems. Automatic and robotic spray
lines with vertical dryers, flat or uv dryers.
Lacquering and printing on coils.

Lesta Srl designs, manufactures and sells
industrial robots for both powder and liquid
painting.
The top of the range of Lesta production are
the 5 and 6 axis antropomorphic robots in
self-learning LeBot MV series. The selflearning makes easy and immediate to create
painting programs for any kind of
applications: wood, plastic, metal and
composites.
What’s unique is that Lesta’s proven
technology is so simple that, upon completion
of the installation, a manufacturer of any size
can literally be making their own programs in
few minutes and painting robotically on Day
One.In addition, Lesta Srl is able to supply
cartesian robots, carousels, air and ground
rotation groups, robot handling systems in
ground or hanging configuration to increase
the working area, production cycle
management software with RFID tags, 2D and
3D scanning systems in order to make the
painting process completely automatic and
Lesta proposes itself as systems integrator for
any industrial application. Lesta Srl is also
KUKA Official System Partner.

TECNOAZZURRA srl
Via del Tesoro, 210 I-47827 Verucchio
Fraz. Villa Verucchio (RN)
phone +39 0541 678225-0541 678078
fax +39 0541 671144
www.tecnoazzurra.it - info@tecnoazzurra.it
Industrial painting machines as dry painting
booth, water painting booths, pressurising
painting system and suspended transport lines.

Handling
and commissioning

SCM GROUP spa
Via Emilia, 77 I-47900 Rimini
phone +39 0541 700111 - fax +39 0541 700232
www.scmgroup.com
scmgroup@scmgroup.com

Via Piemonte, 120 I-21100 Varese (VA)
phone +39 0332 212692 - fax +39 0332 223666
www.epistoliorobot.com - info@epistolio.com

Woodworking machinery: the widest range
of products.

PRIMULTINI srl
Viale Europa, 70 I-36035 Marano Vicentino (VI)
phone +39 0445 560333
fax +39 0445 560334
www.primultini.com - info@primultini.com
Machines for woodworking and equipment
for sawmills. Vertical and tilted bandmills, log
carriages with variable axis, log carriages with
independent headblocks, tandem bandsaw
headrings, chipping canter, traditional resaws,
double resaws. Multiple ripsaws, manual
and automatic edging lines, working centres
with circular blades. Log profiling equipment.
Complete, high-production plants for sawmills.
Saw servicing equipment.

EPISTOLIO srl
Painting Robot Division

VEBA MECCANICA srl
Via Emilia, 1678 I-47020 Longiano (FC)
phone +39 0547 54323 - fax +39 0547 54029
www.veba.it - info@veba.it

Epistolio srl – Painting Robot Division,
with a 20 years experience in developing
and constructing anthropomorphic
and cartesian robots – offers a comprehensive
range of complete solutions for automated
industrial painting applications in the
woodworking industry.

The product range is wide in the sector
of traditional woodworking machines:
thicknessing planers, surface planers,
combined surface-thicknessing planers,
circular saws, spindle moulders,combined
saw-spindle moulder, universal combined
machines, band-saws.
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CASSIOLI srl
Place Guardavalle, 63
I-53049 Torrita Di Siena (SI)
phone +39 0577 684511- fax +39 0577 686084
www.cassioli.com - info@cassioli.com
From over 40 years we propose integrated
solutions in material handling and industrial
automation sector. Highly personalisable and
specific systems for furniture assembling, the
automatic storage and the handling.
Automatic warehouses, lazer guided vehiculs
(lgv), robotized islands, conveyors, sorter
systems, assembling lines, tilting units,
management softwares.
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Tools and auxiliaries

FAPIL srl
Via A. Locatelli, 51/A I-24019 Zogno (BG)
phone +39 0345 91179 - fax +39 0345 92726
www.fapil.it - fapil@fapil.it
Since 1959, Fapil’s mission has been to design
and build cutting tools for machining wood,
board materials and plastics.
Specialists in cnc tooling.

FAIRS

the complete calendar on www.xylon.it
FOCUS WAITING FOR XYLEXPO AAAAAAAA

Software

13-15 November
The north of England
Woodworking Show
www.nelton.co.uk
• Harrogate (UK)
Woodworking technologies

DDX Software Solutions
Via G. Donizetti, 109/111
I-24030 Brembate di Sopra (BG)
phone +39 035 621093 - fax +39 035 333723
www.ddxgroup.com info@ddxgroup.com
Ddx develops Cad/Cam/Cim software solutions:
EasyWOOD for panel and solid wood
machining using 3, 4 and 5 axis; EasyBEAM for
structures, houses, walls, beams, rooves,
gazebo, etc.; PowerSTAIRS for staircases
design and manufacturing; PowerWIN for any
kind of windows, french doors, internal doors,
entry doors and shutters.

FINK srl - Woodworking tools
Via G. Giusti, 15 I-20900 Monza (MB)
phone +39 039 386961-2 - fax +39 039 361458
www.finktools.com - fink@finktools.com

Automation

CMA 2 Costruzioni Meccaniche Automazioni
Via Pezza Alta, 28
I-31046 Rustignè di Oderzo (TV)
phone +39 0422 853770
fax +39 0422 853992
www.cma2.it - info@cma2.it
SISTEMI srl UNIPERSONALE
Via Montanelli, 70 I-61122 Pesaro (PU)
phone +39 0721 28950 - fax +39 0721 283476
www.sistemiklein.com - info@sistemiklein.com
Tools for wood-alu and plastic material
working. Tools for automatic boring machines,
router bits and collet chucks for cnc router
machines. “M. Conti” measuring devices for the
woodworking industry. Special accessories for
hobbysts, craftsmen and small industry.

CONTROL LOGIC srl
Via Ennio, 25 I-20137 Milano
phone +39 02 54100818 - fax +39 02 54100764
www.controllogic.it - controllogic@controllogic.it
Spark detectors and fire extinguishing systems
for industrial dust extraction systems.

Lacquers

3-6 December
Cairo Woodshow
www.cairowoodshow.com
• Cairo (Egypt)
Woodworking technologies

2021
11-16 January
Bau (on line and “live”)
www.bau-muenchen.com
• Muenchen (Germany)
Building and architecture

Custom made machineries and automations
for handling, assembly, storage and
packaging.
Paper pallet compose machineries, pallet
protect machines with Made in Italy quality.

20-22 January
Mem
www.hfmexico.mx
• Mexico City (Mexico)
Woodworking technologies

Cross-cutting lines

Dust extraction
systems and filtration

23-27 November
Biemh
www.biemh.bilbaoexhibitioncentre.com
• Bilbao (Spain)
Woodworking technologies

19-21 December
Wood & Furniture Asia
www.furnitureasia.com.pk
• Karachi (Pakistan)
Furniture

Since 1924 Fink produces complete sets
of tools for windows, helicoidal cutterheads,
cutterheads for profiled kinves, cutters in Hw
welded, circular saw blades, dia tools, boring
bits, solid carbide routers, tools for cnc
trimming hoggers.

2-5 February
Interzum Bogotà
www.interzum-bogota.com
• Bogotà (Colombia)
Semifinished products, components,
supplies

CURSAL srl
Via Bradolini, 38/a I-31020 San Fior (TV)
phone +39 0438 400963
fax +39 0438 401851
www.cursal.com - info@cursal.com

AAAAAAAA

For more than 40 years, Cursal has been
specializing in projecting, constructing and
installing cross-cutting plants and automatic
loading/unloading systems, all projected in 3D.
The top range consists of the wide selection of
automatic optimizing machines (they can be
purchased with Industria 4.0). Super-fast ones
with belt feeding (they can be equipped with
the qualities/defects optical scanner made in
Cursal). Ultra-strong ones with rollers traction;
highly precise ones with pushing system (90°
and angular cutting), for single boards and
packets. Rapid semi-automatic cross-cut saws
for small, medium and large sections. Wide
range of accessories to equip each plant with
customized loading/unloading systems: roller
conveyors, belts, combined transfers, drilling
machines, ink-jet printers, label printers,
manual stops, selector stops, displaying stops,
electro-pneumatic stops, cnc electronic stops
for single boards and packets, supervising
computer etc… Loading and unloading systems
with vacuum and grips.

4-7 March
Delhiwood
www.www.delhi-wood.com
• New Delhi (India)
Woodworking technologies
10-13 March
Vifa-Expo
www.vifafair.com
• Saigon (Vietnam)
Furniture
26-26 March
Fimma Brazil
www.fimma.com.br
• Bento Goncalves (Brasil)
Woodworking technologies
28-31 March
Interzum Guangzhou
www.imterzum-guangzhou.com
• Guangzhou (China)
Woodworking technologies
7-10 April
Umids
www.umids.ru
• Krasnodar (Russia)
Furniture
14-16 April
Woodtech Warsaw Expo
www.woodwarsawexpo.com
• Varsavia (Poland)
Woodworking technologies
13-18 April
ISaloni
www.salonemilano.it
• Rho (Italy)
Furniture
4-7 May
Interzum
www.interzum.com
• Cologne (Germany)
Semifinished products, components,
supplies
10-14 May
Ligna
www.ligna.de
• Hannover (Germany)
Woodworking technologies

INDUSTRIA CHIMICA ADRIATICA spa
Via Sandro Pertini, 52
I-62012 Civitanova Marche (MC)
phone +39 0733 8080 - fax +39 0733 808140
www.icaspa.com - info@icaspa.com

26-28 May
Mebelexpo
www.mebelexpo.uz
• Tashkent (Uzbekistan)
Furniture

Ica group founded in 1971 is one of the
leading European industrial companies in the
production and commercialization of coatings.
The high specialization in eco-friendly paints
and the careful analysis of the Italian and
international trends in the design world mean
that Ica Group is now considered a real partner,
capable of supporting the customer not only
from technical and production point of view
but also for its ability to consistently deliver
new creative ideas.

10-12 June
Gabon Woodshow
www.gabonwoodshow.com
• Libreville (Gabon)
Woodworking technologies
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