Xylon INT_03_2021.qxp_Mastro_Tabloid 12/07/21 16:00 Pagina 1

Edited since 1989

“Made in Europe”
for the Wood
and Woodworking
machinery Industry
Worldwide

May
June

3/2021
XYLEXPO AND BI-MU
After four years without Xylexpo, the next appointment will be from 12 to 15 October with Bi-Mu.

on page 4

BIESSE
The long event during the recent weeks at Biesse
offered the opportunity to meet Federico Broccoli,
Group Chief Commercial & Markets Officer, who
took us on an exciting journey through the "hottest"
topics of this period.

on page 5

“Poste Italiane s.p.a. – Spedizione in Abbonamento Postale – 70% - LO/MI” Cepra - Centro direzionale Milanofiori - 1a Strada - Palazzo F3 - I-20090 Assago (MI) € 10,00 CONTIENE I.P. ISSN 1125-7458

SCM
New machining centers from Scm. The new models "accord 500" and "accord 600" and the upgraded version "morbidelli m200" told by Bruno Di
Napoli, Business Unit Manager for machining and
drilling centers at SCM

on page 7

HOMAG
“Live.Homag 2021”, from May 10 to June 10, one
full month to take a close look at all the news presented by the group, with 500 contents for all kind
of users. Walter Crescenzi tells us about it.

on page 8
FANTONI GROUP
The production of wood-based panels is a clear
exemplification of the meaning of “circular economy”. The Italian group has decided to invest
massively in this area.The interview with Marco
Fantoni, technical manager of the group.

on page 10

STEMA AND BATTISTELLA COMPANY
A drilling and insertion system realized by Stema
for Battistella Company that has allowed one of
the most famous Italian furniture companies to further speed up the pace of its production, allowing
an upgrade in terms of quality.

on page 12

SCM Ser vi ce Xyl on, EN 1 99 x31 5mm+5 mm.in dd 1

28/05/21 10:05

Xylon INT_03_2021.qxp_Mastro_Tabloid 12/07/21 16:00 Pagina 2

COLOPHON

this month

CONTENTS

www.xylon.it info@xylon.it
Xylon International is edited by Cepra srl Unipersonale.
MAY-JUNE 2021

We send this Xylon International issue to press
as the situation is still uncertain: the measures
adopted globally to fight the pandemic have
been certainly effective and economy has recovered. Every day, encouraging opinions
and data are published for the coming months,
when production should be supported by a
demand rally, underpinned by the renewed
confidence of end consumers.
This is basically true for all industries: after
the fears of the past 18 months, it seems that
a new dawn has risen and we want to buy, renovate, improve, change. The furniture business
has perceived this strong desire of a new
normal, though not with the strength that many
had wished.
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But all that shines is not gold: on one side, we
are clearly at the beginning of an economic
spring (waiting to see what summer brings...),
on the other we cannot overlook the shadows
looming ahead for employment, an uncertainty
that - in different ways and times around the
world - will have an impact.
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And again, the "third wave" might turn from
fear into reality, though we should avoid the
dramatic, heart-rendering consequences of
the first two waves. We might have again lots
of people quarantined, maybe with local lockdowns that might have a severe impact on
the flows of goods and people.
Exhbitions are re-opening, but it is still unclear
what they can do and how visitors can travel
between different countries. We are all ready
to go, to travel, to meet, but there is a chance
that something might change and plans must
be revisited or even cancelled.
This lack of certainty is closing many doors.
But these doors are not closed for magazines,
communications, tools like Xylon International,
which now more than ever offers a reliable
and tangible channel to show, explain, illustrate,
present, stir curiosity...
We feel the importance of this role and we
will keep trying to play our part in the best
possible way.
So, enjoy your reading.
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NEWS
HOMAG

IN MEMORY…

Record in the first quarter: orders up 49 percent

Marco Fantoni passed away at 91

Homag’s numbers are positive in the first quarter
of 2021. The group, in fact, recorded a significant
increase in orders of around 49 percent (448
million euros in 2021 compared to 302 last year).
Sales reached 309 million euros (up 7 percent
compared to last year) and the order book at 31
March 2021 exceeded 719 million euros, recording
an increase of just under 30 percent (exactly one
year earlier they were to 556 million euros). Operating EBIT stood at 13.5 million euros (compared
to 16.1 million in the previous year).
“The positive trend of the last months of 2020 continued in the first quarter of 2021“, underlined Ralf
W. Dieter, ceo of the group. “Even if the margin
has not yet reached the pre-crisis level, we have
confirmation that the mobile is back in an investment
cycle after two years of weakness“.
Not only: Homag Group continues expansion of
its solid wood segment with the appointment of
Dr. Daniel Schmitt as a new board member specifically responsible for this business.
Daniel Schmitt will head the Solid Wood Processing business unit from July 1, 2021, with which
Homag intends to establish itself as a leading te-

Marco Fantoni passed away at the
age of 91 on the night between 10
and 11 June. A key figure for the woodworking sector and for the Italian
industry. In the sixties, in fact, he
had founded, together with his brother
Piero and two other Italian entrepreneurs, Plaxil, the first brick for what
would become the Fantoni Group
over the years. A constant commitment and total
dedication to his work, as shown following the
chnology partner for sustainable construction with
solid wood. In addition to the subsidiary Weinmann,
Homag’s solid wood business also includes the
two most recently acquired Danish companies
System Tm and Kallesoe.
Mainly manufacturers of construction elements for
sustainable wooden houses are supplied. In this
rapidly growing sector, Homag intends to significantly expand its market share from currently 10
percent. In the current year, sales in the solid
wood segment are expected to rise to well over
100 million of euros. n

EPF
Martin Brettenthaler is the new president
At its General Assembly held on 10 June 2021 by videoconference,
the European Wood-based Panels Federation (Epf) unanimously
elected Martin Brettenthaler, ceo of Swiss Krono Group, as the
new Chairman of Epf with immediate effect.
This follows the decision of Paolo Fantoni, of Fantoni Spa, to step
down from this role after 6 years as Chairman. Bernard Thiers,
ceo of Unilin Group was unanimously elected to a second term as
Vice-Chairman of Epf. n

LIGNA
Ligna.Innovation Nework from 27 to 29 September
Deutsche Messe and the woodworking division of
the Association of German Mechanical and Plant
Engineering (Vdma) will stage a digital event – the
Ligna.Innovation Network – that focuses on the
leading topics of Ligna.
“With the Hannover Messe Digital Edition in April,
we demonstrated that we can also put on large
digital events and create new networks”, says
Dr. Jochen Köckler, ceo of Deutsche Messe. “In
a Ligna year, the woodworking and wood processing industry needs to discuss current industry
trends, present innovations and network with interested parties, which is why we will present the Ligna.Innovation Network in autumn”.
The LIgna.Innovation Network consists of three
pillars – expo, conference and networking – and

1976 Friuli earthquake, when he managed, despite the difficulties, to
support the company and its 300
employees without layoffs, which led
him to receive, in 1984, the award of
“Cavaliere del Lavoro” by the then
Italian President Sandro Pertini.
His death occurs 4 months after that
of his wife, Alessandra de Antoni
Fantoni. Xylon’s International editorial staff extends
its condonences to the Fantoni’s family. n

SIEMPELKAMP
New plants and new targets for the German company
In the past few weeks Kastamonu Entegre celebrated the acceptance of its new particleboard plant
with “Generation 9 ContiRoll”, realized by Siempelkamp, at the Samsun location, in Turkey. A great
result for both companies derivated by collaboration, particularly for working times, closed one week
earlier than expected at the start of the work.
Start of assembly in July 2020, completed dry run in January 2021, first board at the end of February –
on May 1st, the so far most important milestone in the implementation of the project was reached. The
timeline of the plant beat some agreed deadlines. Keas started three-shift operation only 18 days after
the first board – one week earlier than scheduled. The nominal output for the main product was
achieved shortly after the start of the three-shift operation; due to the excellent know-how of the
customer’s team, it was already possible to operate with design parameters until acceptance.
Acceptance itself took place already one week before the agreed date. In addition, the entire production
range from 6 to 35 m boards was pre-run; the press line produces safely and reliably up to the design
speed of 1,200 mm/s. A daily capacity of 2,000 m3 has already been reached.
Not only, recently Metro Ply Group and Siempelkamp signed the contract for the supply of a new particleboard plant with “Generation 9 ContiRoll” to
the Metro site in Surat Thani (800 km from Bangkok).
Thus, both partners realize the fourth joint project
in total and the third specifically in the particleboard
production segment.
The start of assembly of the newly ordered particleboard plant is planned for the beginning of
2022. The current order is the second that Metro
placed with Siempelkamp within 18 months. n

INTERZUM

takes place in the H’Up streaming studio at the
Hannover Exhibition Center.
In the Expo area, visitors have direct access to
extensive product overviews from exhibitors. Bestcase applications, video tutorials, live streams,
and video chats enable them not only to learn
about specific solutions for optimizing their processes, but also to enter into direct exchange
with exhibiting companies.
The virtual conference starts on September 27th
and highlights the key topics of Ligna such as
using digitalization and connectivity to transform
woodworking, prefabrication processes in timber
construction, or the new theme “Process technologies of the bioeconomy”. The program looks at
wood as the most important renewable resource
and spotlights new processing options that drive
forward economic and technical innovations in
the industry.
The Networking function enables all participants
in the Ligna.Innovation Network to directly contact
exhibitors, speakers and visitors. A personalized
entry page supports this with a corresponding dashboard that displays the companies, speakers
and participants relevant to the respective visitor.
From there, the visitor can initiate a direct contact
request and then connect via chat or video call. n

The numbers of the first Interzum@home
Interzum@home 2021 drew to a close on Friday,
7 May 2021, with positive overall results. Global
megatrends such as digitalization, individualization,
mobility and urbanization were reflected in the
presentations by the exhibiting companies. But
the focus this year was on sustainability. In total,
more than 10,000 participants from 132 countries
were active on the platform.
At the heart of the event from the outset were networking, knowledge exchanges, high-quality content, an extensive event programme and the latest
solutions and product innovations from the 142
participating companies from 24 countries. With
this line-up of exhibitors, this year’s digital edition
of Interzum was very international.
One of the new platform’s key elements was networking opportunities, and the participants used
its diverse features for a lively exchange on all
four days of the trade fair. There were over 80,000
chat conversations and audio/video calls in total.
During the 5,760 minutes of Interzum @home,
more than 10,000 leads were generated, which
amounts to more than one lead per minute. A considerable 3.5 terabytes of video raw material had
been produced in studio recordings for

Information runs fast...
…keep up the pace with

xylon.it
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Interzum@home. No less than 230 digital events
with a total of 4,240 minutes of content were
hosted, attracting about 100,000 visits from 132
countries. “Interzum@home was an impressive
demonstration of the relevance and attractiveness
of theInterzum brand on the international stage.
Like many other trade fairs, we have however
seen that face-to-face contact is immensely important, which is why I view Interzum@home 2021
as a successful case study for interzum’s future
hybrid orientation. I am firmly convinced that Interzum 2023 will naturally have a strong physical
presence here in Cologne, but its attractive digital
offerings will make it even more valuable for all
participants”, says Oliver Frese, coo of Koelnmesse. The future is hybrid. n
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CEI-BOIS
The Latvian Forest Industries Federation decided to re-join Cei-Bois
The European Confederation of the Woodworking
Industries held its first General Assembly meeting
of the year on 8th June 2021. Due to the ongoing
“Covid-19” restrictions the meeting was held online.
The Latvian Forest Industries Federation decided to
re-join Cei-Bois as a Member in 2021. Kristaps
Klauss, Executive Director of the Latvian Forest Industries Federation recalled that although there is
no doubt that wood in construction is overall perceived

as a climate friendly material compared to other
construction products, ongoing discussions at EU
level raise concerns on future raw material supply.
Cei-Bois now counts 22 European and national organisations from 16 countries. The winter Cei-Bois
General Assembly meeting will take place on the
26th of November 2021 in London, in the framework
of the “Festival of Wood from the Forests” hosted by
the Uk Timber Trade Federation. n

XYLEXPO WITH 33.BI-MU,
FROM 12 TO 15 OCTOBER 2022
LAMELLO
“Tanga Dx200”: production interrupted
As a result of the strategic reorientation towards assembly technology, Lamello, the Swiss company
based in Bubendorf, has decided to withdraw
“Tanga Dx200” (a 1,700 watt miter saw for removing
old window frames) from the market from December
31st. 2021. Until the end of the year, customers will
still have the option to purchase the miter saw from
dealers, while spare parts will remain available for
the next 10 years, while the charcoals and switches
will remain available for 15 years. This choice, ac-

cording to the
Swiss company directly, is based on
the desire to further
focus its efforts on
system solutions for joints, trying to streamline its
assortment.
Furthermore, with this new strategic orientation, Lamello focuses on the needs of carpenters and operators in the woodworking sector. n

These have been tough years for everyone, really.
And also for Xylexpo, which had to skip the 2020
edition, postponing it to 2022. A four-year interval
that forced to reconsider intentions, options, topics
and debates that had been on the table for a
while: hence the decision to take a new direction.
The first step, and the most amazing, will characterize the preparations for the next edition: technology has changed, the wood industry is closer
and closer to composite materials, all the machine
tools have experiences to share, independently of
their application industry.
So, a new project is emerging, the possibility to
put to fruition our "neighborhood friendship" with
the world of machine tools at Bi-Mu. Not only: in a
situation of dramatic uncertainty, the possibility to
move from May 2022 to October, six months later,
gives a feeling of greater confidence, as everyone
believes that Covid should be forgotten by then!
The board of Acimall, the association of Italian
woodworking machinery and tools manufacturers,
has approved the collaboration with Ucimu, another
Confindustria member association, by a unanimous
vote: the two exhibitions will be held jointly in
October 2022.
A few weeks to finalize the details and then the official announcement: "A new, big exhibition concept
dedicated to manufacturing technology will be
launched at FieraMilano-Rho from 12 to 15 October
2022, resulting from a partnership between Bi-Mu
and Xylexpo, respectively organized by Ucimu-Sistemi per produrre - the association of Italian manufacturers of machine tools, robots and automation

- and Acimall, the association of Italian woodworking machinery
manufacturers.
In times of unprecedented challenges, also for
exhibitions, the two
events will offer a new
scenario where operators will have the opportunity to find expertise, solutions and ideas for a
common goal: producing with more and more sustainable and efficient methods, according to
Industry 4.0 principles”, so the official press release
distributed last May 21.
As reference events in their respective industries,
33.Bi-Mu (biennial exhibition of machine tools,
robotics and automation, additive manufacturing,
digital and auxiliary technologies) and Xylexpo
(biennial exhibition of woodworking technology
and furniture industry components) will be presented as distinct but complementary events, highlighting their respective peculiarities while leveraging every possible synergy. This decision
will expand the audience of potential visitors for
exhibitors on one side (unified access to the fairgrounds will allow to visit both exhibitions), and
on the other it will help the visitors from the sectors
of furniture, design, industrial plants, machinery
for aluminum, composites and next-generation
materials, interested in both events, to make the
most of their trip to Milan.
Besides a wider technology lineup, visitors will
have access to a rich agenda of additional events,
in-depth debates on technical, technological and
economic topics relevant for both sectors, through
presentations, seminars and conferences. Special
attention will be dedicated to the big topics of
digital and sustainability, two key concepts for the
future development of the industry and the global
economy. In this scenario, the two worlds that will
meet in Milan in October 2022 have been experiencing a momentous evolution that will be visible
during the joint event.
According to Luigi De Vito, president of Acimall:
“…a more and more crowded exhibition calendar,
now complicated by the rescheduling of many
events due to the pandemic, the new technologies
and the stronger and stronger international competition require a deep and accurate revision of
the exhibition concept, which cannot be "only" a
place where demand and supply meet. The collaboration between Xylexpo and Bi-Mu will develop
into an innovative platform that will be focused on
"high-end technology" and the many, profitable
interactions that such technology can generate,
offering an involving and successful experiential
event to operators, exhibitors, institutions and all
stakeholders”. n
xylexpo.com
bimu.it
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OPEN HOUSE

EXCELLENT "INSIDE SPRING" FOR BIESSE
The long event during the recent weeks at Biesse offered the opportunity to meet Federico Broccoli,
Group Chief Commercial & Markets Officer, who took us on an exciting journey through the "hottest" topics of this period.
ficient machines not only for big customers and
big plants, but also for small and medium businesses, down to the craftsman next door, if you
allow this definition.
We offer a modular portfolio that starts from the
solution listed under the "smartaction" concept,
standalone technologies that are integrated and
connected to create the best production workflow
with a simple barcode associated to each element,
each product, from design to packaging. This is a
way to introduce also small and medium companies
to “high-tech production”, an approach that will
gradually lead to the real “automaction”, i.e. the
connectivity of machines and processes, up to
fully automated production lines.
You see, evolution is for few, revolution is for many.
We must deploy a real revolution, bringing the
foundations of Industry 4.0 down to family-run businesses, creating not only a different industry, but
"The sanitary emergency has been and is still a
current topic, but it has also channeled family
budgets to specific investments, including the
quality of home living and the renovation of furniture. In March-April 2020 we found ourselves
with at least 1,200 machines in an endless
pipeline in our factories, so it was a huge relief
to see demand grow, with customers and resellers
waiting to receive the equipment to meet dynamic
market demand". Federico Broccoli went straight
to the point, talking about the early days of the
pandemic.

This is the challenge Biesse has accepted in recent
years, having been able to offer not only top-quality
technology, but also a richer and richer framework”.

This period has seen a relentless process of internationalization...
“Definitely. We have survived Covid because we
have 1,100 people in our branches, a local workforce that has kept us alive, proving the effectiveness of our investments. A branch is like an embassy for us, it's our front office where the best
people must work, without forgetting that the
product and the service evolution
“Since July 2020, more and more
come from the headquarters...
orders have come in, so many that
In this balance, we have found our
we had to hire new people in masuccess, with branches that are tinufacturing. We are producing at a
ghtly connected with each other
sustained pace, working on two
and with the group. Biesse has alshifts on some assembling lines.
ways been focused on export, and
We are doing our best to shorten
in the past six to seven years, we
the lead time, with an order book
have invested massively in our foFederico Broccoli.
that reaches up to four-five months
reign subsidiaries to create a clear
for standard machines, and even
identify, to reassure customers that
longer for big plants.
we are and we will always be in their countries. A
For a few weeks now, we have been making mirapowerful message...".
cles to shorten the waiting time for customers, so
as to help them face this positive season for the
Does working in different markets means you have
demand of finished goods”.
to offer "different" machines?
“No: in the end, our customers want a machine
“We have never stopped – Broccoli continued –
with an adequate value, suitable performance, reand we have become even better at maintaining
liability and spare parts delivered in one day.
our presence on the market even with no exhibition
There are several needs and we have decided
calendar: “Inside Spring” is an example, a clear
to focus on the highest global standards: that's
demonstration of our improved capacity to show
our market, that's where we start from to keep our
who we are in different ways.
organization "aligned".
We have become more "digital smart" at all levels,
and we will try to do even better: we have planned
Let's talk about innovation...
more significant investments, as we are confident
“At Biesse, we have been relying on automation
that this will be more and more important in the fufor a long time, developing more effective and efture, with a "Biesse platform" that will provide a
place for customers to interact for services, maintenance, spares and purchases. “SOPHIA" was a
giant step towards digitalization and it has allowed
us to anticipate time: now we need to go further to
make our digital channels even more businessoriented and customer-oriented.
I also have to say that customers are highly
receptive to digital developments, and we are
working to solve an increasing number of needs
with a click, although "physical" events will remain
among our priorities”.

Mr. Broccoli, let's close with your expectations for
the future…
“We are experiencing a positive period, as the
Italian market is supported by the fiscal incentives
we all know. At present, as I said, we have a very
satisfactory flow of incoming orders. We are
also collaborating intensively with our suppliers
so that they can also ride this growth trend, reharmonizing the entire supply chain and facing an
amazing price rally, a problem that the whole industry has to deal with. With the accuracy we put
into managing raw material provisioning and our
industrial capacity, we will be able to meet expectations in terms of lead time for machines and
plants. This will probably result into end-of-year
business results above expectations.
We are obviously happy with this situation, but
we know we have to be cautious to get ready for
the "new normal" that awaits us after these peculiar
times”.
by Luca Rossetti n

biessegroup.com

Now, everyone is talking more and more about
"services" and less about machines.
"The machine is becoming a prerequisite; the rest
is the real added value. If we want to preserve the
value of our technology, the only answer is services,
all the "added values" that we can provide to our
customers, from after-sales assistance to system
upgrades, all aimed at increasing the productivity
of customers and keeping it consistent.
This customer experience helps us fight back the
companies that build their success on low prices.
XYLON INTERNATIONAL

building a future of young digital operators who will
give new strength to the sectors where we work.
This is one of our priority commitments: working
next to our customers to help them understand
how to deal with the next steps towards the modern
automated factory, which is not just a matter of big
volumes, but a different way of "thinking"...".
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ADVERTORIAL

MVT – MION VENTOLTERMICA: FUTURE AND SUSTAINABILITY
More than fifty years of history and a future built
on targeted investments with a focus on sustainability.
In business for over 50 years,
MVT – Mion Ventoltermica is
a reference in systems for air
suction and filtering, biomass
and waste treatment, offering
high-tech 4.0 solutions, very innovative and optimized for the
production needs of each customer. The suction
systems designed, built and installed by the company
based in Maserada sul Piave, a few kilometers
outside Treviso, increase the health and safety of
working environments, improve air quality, while
allowing to recycle processing waste or scraps and
achieve energy saving in operating costs.
The plants built by the Italian company – combining
high efficiency with the ability to meet customer
requirements – are high-quality, next-generation
solutions and comply with the Italian digital transformation plan Piano Transizione 4.0 (Industria
4.0), giving access to tax credits. The systems
feature a simple and intuitive human-machine interface, allowing to control all operations automatically in real time, implement an optimized management (also remotely) of production cycles and
the continuous monitoring of working conditions
and parameters, notifying possible failures or anomalies. The plant can also be connected to the
enterprise management systems to speed up operations and improve business organization.
With the systems by MVT – Mion Ventoltermica,
dust, chips, plastics, fumes, solvents and VOC
(Volatile Organic Compounds) are immediately

captured at the source and
properly filtered. In case of potentially explosive dust, the Treviso-based company also
builds Atex-compliant systems,
featuring suitable devices and
mechanisms. They also implement circular economy solutions to be applied in
industrial facilities to achieve environmental sustainability.
“We process dusty materials, from inert substances
to plastics, from wood to metal powder. Wherever
you can find hazardous dust for human health or
the environment, or explosion risks, we are ready
to offer our experience. When you need to capture,
treat and store dust, we can help you effectively:
we conceive, design and build everything you
need, from mechanical equipment to control and
management systems, meeting any filtering need,"
said Paolo Mion, general manager at MVT – Mion
Ventoltermica. Besides our experience in air suction,
we have developed increasing expertise in system
logistics: we can take care of handling and processing dust once it has been separated from
air… some powders are also raw materials that
can be reused.
Our activity started in the wood industry, with
suction plants, but also with furnace feeding systems, incineration and cogeneration, then expanding to plants that can solve a wide range of
problems in multiple industries."
Innovative, high-tech plants, developed in line

Mion Ventoltermica technology
to transform waste into COMPOST and RDF.

Biomass treatment and energy recovery plant.

with customer requirements at every stage, from
feasibility analysis to design, from construction to
installation, up to after-sales service. The Trevisobased company has also created prototypes to
streamline and optimize production operations
and to meet their customer requirements with a
unified approach.
They are focused on the environment and willing
to help safeguard it in different areas. The company
has been involved for years in the processing of
biomass for energy production and in waste
treatment, offering plants to recycle and/or transform waste into fuel for energy purposes, reducing
emissions and environmental impact.
With the advanced technology by MVT – Mion
Ventoltermica, organic waste is turned into compost
and municipal solid waste into RDF (Refuse derived
Fuel), with high heating power.
A performing and efficient system, that gives new
life to waste and eliminates bad smell through dedicated exhaust air treatment units.
The whole process is controlled and optimized
through software that can be operated remotely
from any device.

Dust extraction and filtration system.

MVT – Mion Ventoltermica has also developed
and tested several waste aeraulic separation systems, including the latest innovation EOLO. These
solutions allow to sort and reuse non-recyclable
materials for energy purposes.
Although 2020 was not an easy year, the company
has sticked to its investment plan, focusing on
new growth opportunities, such as the internal
adoption of the Industry 4.0 enterprise management
system that improves production operations, streamlines logistic operations, material flow tracing
and industrial automation, to provide customers
with an even more timely, accurate and optimized
service.
This significant project - embracing design, production, warehouse, construction site management
and logistics on one IT platform - adds to the expansion of the factory, warehouse and logistic
areas and to the purchase of new high-tech machinery, finalized in the past 24 months.
Such actions and investments translate into a positive approach and prompt response to the global
destination market that keeps growing.
“We make new plants and machines every day –
said Paolo Mion – and our solutions and technologies are requested by companies all over the
world, who appreciate Italian ingenuity, made-inItaly quality and care for details. Just like we have
expanded our focus from wood to the environment,
today we keep looking around to find new opportunities and interesting projects to keep growing
and improving". n

mvtplant.com

THE COMPANY
In business since 1968, MVT – Mion Ventoltermica in Maserada sul Piave, few kilometers from
Treviso (Italy), specialized in the design, construction and installation of air suction and filtering
systems for dust, fumes, exhalations and VOC (Volatile Organic Compounds), as well as dedicated
plants for biomass and waste treatment.
So far, the company has delivered over 5,000 plants and installations to more than 30 countries
around the world, serving over 2,700 customers, closing several international partnerships and
relying on a qualified and expert team of 80+ people.
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INNOVATION

NEW MACHINING CENTERS FROM SCM: RACE AGAINST TIME!
SCM is changing the “rules of the game” in the machining of doors, windows, staircases and solid wood elements.
The new models "accord 500" and "accord 600" and the upgraded version "morbidelli m200" respond to the customers' demand
to save time, strongly increasing their productivity while preserving high finishing quality standards.

“Accord 500”.

Excitement is in
the air in Rimini
for the new models of machining
centers for the
production of doors, windows, staircases
and solid wood elements in general. As we are going to print, the company is lifting
the veil on the new “accord 500” and “accord 600”
which, according to their spokespersons, will define
a new standard in this industry, just like "morbidelli
m200", already appreciated by the market and recently submitted to a major upgrade. A deep review
of the range of solutions for solid wood, and no one
better than Bruno Di Napoli – Business Unit
Manager for machining and drilling centers at SCM
- could give us a picture of the situation.
“We have updated our portfolio of machining centers”, said Di Napoli, meeting us
at the group's Technology Center
in Rimini. “SCM has always offered
a wide range of solutions for all
woodworking operations. Back in
2017, with the new "morbidelli
m100/200" range, we adapted our
catalog to the customer's perspective, giving a focused response to
Bruno Di Napoli.
specific needs in terms of performance and investments.
So, a comprehensive and modular range, built on
clear choices, with a focus on wood, on materials,
on the customers who still have solid wood at the
core of their business. àHence “According to
wood”, a motto with a strong impact, that talks
about wood and reminds of our “Accord” range,
boasting a long heritage of success and solid
know-how, but now further expanded and renovated
with a strategic approach, to keep up with times.
Another key driver is time: if I should name one
factor that characterizes the requirements of customers, that's time, the need to save it, optimize,
make it more profitable... At SCM, we have identified
this priority: give customers the possibility to
manage their time.
So, a new range of specialized solutions, configured
and tooled for specific purposes, ranging from
“morbidelli” to “accord”, the former with an open
construction, the latter with a gantry portal”.
But, if I may, mastering time is a challenge that recalls ancient myths...
“You are right, but there is a solution, and that's
not only in the mechanical part, but mostly in the
software: in this area, we have made a small reThe “Caddy 35” tool magazine of the “accord 500”.

volution, aiming at the smart management of some
aspects, first of all the tools; we have patented the
first software for tool optimization, which is currently
the most critical issue also for those who process
solid wood.
Sure, you can keep them in a closet and pick them
each time you need, you can have different magazines, but what's the use of buying a machining
centers with the performance levels of our "accord"
models and then waste time to change tools? We
have replicated the "Maestro Powerset" system of
our drilling machines, a segment where tool handling
speed is a must, to develop a similar solution for
solid wood. We started from there to create “Maestro
Power TMS”, that provides the operator with a
real database of tools. This innovative software
measures the tools, takes pictures to optimize and
streamline their management, placing more than
100 tools so that they can be stored and retrieved
as fast and effectively as possible. Once an
operation has been set up, the
software identifies the necessary
tools and prepares them, so that
they are ready when required, without delays, in the sequence requested by the program. The operator only needs to load the parts
onto the worktable: a momentous
change, which offers remarkable
time savings, and consequently,
a productivity increase by up to
30 percent compared to market standards, and a
milling speed beyond 15 meters per minute”.

thout peripheral fences, ideal for companies with
narrow spaces. “Accord 600” offers even higher
performance: with the aim of minimizing production
cycle time in any application sector, it features a
brand new operating aggregate equipped with
three independent units. The four-axis and JQX
five-axis power spindles - respectively with 21
and 13.5 kW with independent onboard magazines
- allow tool changing in hidden time even during
the operation of the independent front unit, with
"BRC-S" or drilling head, as required. All of this
designed to save time, which is the core concept
of the entire range”.
And what about the "morbidelli 200" upgrade?
“Also on this machining center we have mounted
the “BRC” unit and the “FlexMatic” worktable, which
allows to switch rapidly from solid wood to panels,
showing the flexibility of our portfolio. We offer two
versions, one for panels and a new one for solid
wood, which is the result of the latest upgrade, with
machine lengths from 3 to 5.5 meters.
But there's more: on these machines, we have integrated a new concept of tool magazine, “Caddy
35", incorporated into the construction of the machine.
This box can hold up to 35 tools, which are accessible
even while the heads are working, adding or picking
tools in total safety. No other machine in the world
allows this. It's a space-saving solution that makes
the chain toolholder concept obsolete.
Cleanliness is another key topic. SCM has desi-

So, once again, software makes the difference...
"lt's the most important element: the wood industry
is filling a historical gap with other industries in
this area. We are changing direction, turning complex machines like machining centers into easyto-use equipment. I don't mean that mechanical
engineering is irrelevant, but the customer takes it
for granted and considers easy management and
control the most important element for his decision.
Software is a cross-domain topic that involves all
SCM technologies, from the "morbidelli m100" and
"200" range to the nesting centers "morbidelli X200"
and "400".
Mr. Di Napoli, very briefly, which are the differences
between the new models?
“Accord 500” combines tradition, simplicity and
compact size, without compromising on high technology: its power relies on the new 5-axis operating unit with 17 kW power spindle, with the
possibility to select a Pro-Space configuration wiThe operating unit
and the tool
magazine of
"accord 600".
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The worktable “Matic” on the “accord 600”.

gned a new chip collector that is positioned automatically according to the working program, so as
to ensure the highest suction efficiency under all
conditions”.
Everything, down to the smallest detail, is designed
to increase productivity while preserving high finishing standards. As is seems, the revolution of
the new machining centers by SCM has started.
by Luca Rossetti n

scmwood.com
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OPEN HOUSE

ONE MONTH ONLINE
FOR HOMAG GROUP
“Live.Homag 2021” ran from May 10 to June 10,
one full month to take a close look at all the news presented
by the group, with 500 contents for all kinds of users.
Webinars, live demos and one-tomanage a wider product portfolio
one talks, across 30 days at
while controlling cycle time and costs,
“Live.Homag 2021”, the event orthanks to our experience in the highganized by the German group, live
flexibility automated factory. As to
from the sites of Horb and Holzbronn,
solid wood, with partners like Weinhosting two dedicated exhibitions
mann and the Danish company Syof "made in Homag" solutions for
stem TM, recently acquired, both
handicraft, small, medium and large
members of our group, we can offer
Walter Crescenzi.
businesses. We decided to talk with
excellent solutions also for wood
Walter Crescenzi, managing director
carpentry and constructions”.
at Homag Italia, who lived this experience in first
person through each phase. And of course, we
CURRENT STATUS
took the opportunity to ask how things are going
Is the success of "Live.Homag 2021" evidence
in the industry, especially in Italy.
that, in spite of all, the industry is still positive?
“Sure. We have been going through bad periods,
“LIVE.HOMAG 2021”
but at economic and industrial level, things have
“It was really a big event – Crescenzi said – intronot been so bad. The year 2020 closed positively
ducing a platform that will be always available to
for Homag, especially if you consider the awful
our customers: more than 500 pieces of content,
expectations in the early months. We have noticed
designed to give answers also after these thirty
that everyone has reorganized, with the medium
days of “treff”, for which we created real booths,
and large companies going much better, while
just like a traditional exhibition!
smaller businesses have paid a higher fee...
This was the setting for presentations, meetings,
There are many forward-looking companies who
in-depths and demos organized for specific groups
have decided to keep investing: in Italy, for instance,
of people, onsite or online. I daresay it was even
until April 30 we were above budget, which had albetter than visiting an exhibition, as the "depth of
ready been increased recently by 60 percent. For
contact" was much closer than you can normally
the group, 2021 might be a new record year, mostly
achieve at a big event. Let's say we have leveraged
thanks to big plants, where a lot of technology and
this approach to its best, aware that an exhibition
creativity are required; these investments are no
has multiple facets and values... We have seen
longer limited to our big traditional customers, but
good attendance by Italian visitors and we have
are also extending to new businesses.
also acted as mediators with our customers who
We are looking forward to an excellent season with
attended the demos".
widespread growth across the entire group: the
global markets have positioned us correctly, recoWhat's the greatest news?
gnizing that we are not "cheap" but we can offer ex“There were really so many, a tangible sign that we
cellent technological standards.
have been moving on during the pandemic, without
This is reflected in our lead time, which has extended
stopping. I can even say that the new communication
due to high demand, so we are hiring new engineers
tools have expanded our availability of time, so we
have become even more effective and productive,
while losing the emotional and human touch, which
remains critical for any business activity.
In short, I would say that there were three big
areas: a huge portfolio of digital apps and modules
for handicraft woodworking shops and small-medium enterprises, "batch one" production, and
solid wood solutions. We showed how even small
organizations can improve their operations, becoming more digital with simple and fast tools. We
showed what we can offer to our customers to

and staff in general, having already exceeded our
2021 budget by 40 percent!".
And in the future? Which are the "Homag values"
you are focusing on?
“Homag means technology, innovation, advanced
manufacturing systems. We are and we will always
be considered for our serious, competent and
timely approach. We are also improving in other
areas, keeping up with the changes that are occurring in several markets where we operate. I'll
give you another example, namely the success of
our panel saws in Italy in recent times. The
number of sawing machines we have sold is really
amazing. Somehow, we have succeeded in conveying the message that our machines are excellent
and their price is competitive: we have managed
to adapt the prices and the orders are pouring in!
We are also working well with Weinmann, the
group specialist in wood construction solutions,
with the arrival of new people who will promote
our offer in this specific segment.
This challenge has been on the table for a while,
and now - as a result of Homag's decision to set
their branch offices free to act and adapt to their
operating landscape - we are moving strongly
into that direction. Homag Italia has always been
more “focused" on furniture, on squaring-edge-

banding: now we know it's not enough, we need
to push also on solutions for other segments of
the wood industry, constructions first, also in view
of the favorable trend of these constructions.
We can say the same for "Tapio", the digital technology platform of the group, one of the top solutions in the market; the platform has actually grown
into a "consortium" where more and more organizations are merging. This topic was not so important
for us until a couple of years ago, when we found
the right person to interact with our younger users,
who represent our future. All we had to do was believe, dedicate a few resources to organize weekly
webinars open to all customers, to involve a wider
audience and show all the benefits of digital operations for each type of company, from family-owned
furniture workshops to big groups”.
So, you are optimistic...
“Definitely, although it's not easy to be confident.
It seems we are getting out of a painful period,
which has brought worries and poverty all over
the world. But, as I said, no one has given up.
We want to continue to be reliable suppliers, with
clear values to offer to our customers. When we
sell a machine, from the most basic to the most
complex plant, we always have to explain the reasons why we are not a low-price company. We
know what we can offer and this is our imperative.
And ultimately, we will go back to industry exhibitions, which are an essential channel to build new
contacts, even if new methods have emerged.
Exhibitions will have to change, of course, and a
new balance must be found with onsite and online
open-house events. We are learning that we can
do things in a different way, and I believe that
everyone, not only Homag, is ready”.

“LIVE.HOMAG 2021”
The event presented several formats to meet
the requirements of all categories. “Live.Explore” presented joiners with the benefits of
Homag's specific solutions, while in the
“Live.Webinars”, the group experts offered
live demos of machinery, technology and production methods, answering questions in the
“Live.Forum”, where the future of woodworking
was discussed.
Anyone interested in direct contacts could
use “Live.Connect” to get in touch with the
desired specialist.
And if you missed anything, don't worry, as
the hundreds of pieces of content are constantly accessible in the "Mediathek Live.Collection", anytime, anywhere, for free.

by Luca Rossetti n

homag.com
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EVENTS

TECHNOLOGY

WINTERSTEIGER’S FUTURE:
PARTNERSHIPS AND EXPANSION

IGUS: HIGH INVESTMENTS
ON INNOVATION AND FUTURE
With high investments in digitalization, logistics
and remote consulting, Igus have increased online
sales by 30 percent and mitigated the decline in
sales by 4.8 per cent in a difficult year like 2020.
Despite the catastrophic impact of the pandemic,
the cable chain specialist closed the year with positive results.
This economic trend generates new energy for
the future in the three main focus areas of Igus:
continuous product innovation, constant research
leading to the development of 300 new plastic
materials every year, which are then tested for
thousands of applications where the company's
"motion plastics" are renowned all over the world.
In the wake of the “Covid crisis”, Igus reached
727 million euro revenues, down by 4.8 percent.
The company is optimistic for the current year,
thanks to a significant increase in incoming orders.
This result has been secured by many new products
developed in the past few months, also working
from home, with as many as 168 new solutions already included in the catalog, which have expanded
and diversified the company's wide portfolio.
These new solutions were presented in the past
weeks during a digital event involving operators,
customers, partners and industry media, illustrating
the "state of the art".
“REBEL”
After two years of development, Igus presented
the ReBeL, a modular kit that customers can use
to construct their own robot arms quickly and
cost-effectively. The core of the ReBeL is a greatly
improved plastic gearbox, combined with an integrated BLDC electric motor with power electronics
that can be connected to various controls. In addition, a suitable low-cost control system from
Igus is available free of charge as a download, so
that the automation can be simulated in advance.
In the field of "large" industrial robotics, Igus is
launching the "Trx" energy supply system, a solution
that rethinks the subject of robot hose packs. The
energy supply system twists, lengthens and shortens
in a spiral. Cables are inserted in the form of a
spiral, which enables a weight saving of 83 percent
on the 3rd axis, in less than half the space.
BALL BEARINGS
Igus also presented news in all areas of lubrication-free and maintenance-free bearing technology.
In the case of ball bearings, the engineers at igus
achieved a breakthrough in service life. In the application cases of low loads and high speeds, this
was increased by a factor of 21. "What used to
last a month now lasts almost two years", explained

Lena Woelke, the Development Manager for xiros
ball bearings, whose applications are found especially in fans or centrifuges.
SUSTAINABLE PLASTICS?
How these lubrication-free plastic products not
only have less impact on the environment during
use, but are also produced in a carbon neutral
manner with zero emissions and recycled afterwards is part of the Igus mission. The zero emission
target will apply to the entire igus factory by 2025.
To compensate and further reduce emissions, Igus
invests in modern technologies, for example, in injection molding machines that save up to 40 percent
energy and are barely audible during operation.
The group has also increased its investment in Mura
Technology beyond 5 million euro. Mura's HydroPRS
technology converts plastic waste back into oil.

After a fire that completely destroyed the company
building on March 1, 2020, operations restarted at
the of May at A&D Houtbewerking, a Dutch producer
of wooden floors, renowned for the good fit and
consistent quality of its panels. For this new start,
the company purchased three DSB Compact XM
thin-cutting band saws exactly the same machines
they had before, from Wintersteiger, the Austrian
manufacturer of woodworking machinery and plants.
The collaboration started over from where it had
been interrupted, based on a technology that A&D
Houtbewerking have come to appreciate over the
years. “After buying the first Compact – said
Dirkjan van Vliet, founder of A&D Houtbewerking
– we immediately realized that, compared to the
previous models, the band saw from Wintersteiger
is faster and the precision of the top layers is
much better." These benefits encouraged the
Dutch company to make a new purchase, ordering
the second machine in 2017, few months after the
first one, and the third machine in 2018, creating
a more and more efficient line.
“We were the first to have this solution – van Vliet
continued – and it has brought huge benefits. As this
technology is very efficient, one employee can operate

From left: Johannes Schachinger
(Area Sales Manager at Wintersteiger)
and Dirkjan van Vliet (founder of A&D Houtbewerking).

DIGITALIZATION
A significant part of the investments for the digital
transition went into online shops and online tools.
All web shops were renewed and made more informative for customers. New online tools for the
configuration and calculation of gears, rollers, linear
modules and stepper motors are accessible on
the Internet free of charge and without registration.
At the same time, igus expanded its stock at every
location in the world to be "closer" to customers. In
addition to the United States with 23,000 individual
parts and Europe with 88,000, 21,000 parts are
now available in China within 24 to 48 hours and
are assembled by Igus in millions of models.
CHANGE...
"Politics, technology, mobility, entertainment, climate
and health, the world is changing rapidly at the
moment – said Frank Blase, ceo Igus, during the
event – and we want to be active shapers. So I am
proud of the Igus colleagues for how they have
applied themselves, changed and improved during
these times". The teams have been working predominantly from home since 13th March 2020.
The offer for a self-determined quota of home
office days with few rules and precise measurability
is provided by Igus until the end of 2022. At the
same time, the company is experimenting with
new workspaces and forms of on-site collaboration.
"For our industry, the fact that everything is
changing, absolutely everything, means everyone
is making new products, and everyone needs
new machines. This can trigger an enormous
boom for our customers and us in the next few years", he concluded. n
igus.it
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three machines, while the other guys can do something
else. An additional benefit is increased production.
We produce around 100,000 square meters per year
and with the Compact we can optimize the entire
process, while reducing waste and costs”.
Benefits are not limited to production, but also extend to after-sales service: the saw blades are
sent directly to the Wintersteiger factory in Arnstad
for sharpening.
NEW DEEP GRINDING MACHINE
Besides the collaboration with A&D Houtbewerking,
the Austrian manufacturer also announced an investment of 550,000 euro in a deep grinding machine to be installed at Arnstadt. This machine will
significantly increase capacity: in the future, it will
be possible to produce an additional one million
linear meters of band saw blades per year.
With this second deep grinding system, Wintersteiger intends to use the additional deep grinding
machines to produce more saws for the metal
sector, in addition to food and joiner band saws.
“The first deep grinding machine went into operation
in 2018 and is currently running at more than 100
percent capacity. Therefore, we needed a second
machine to have the flexibility to focus more heavily
on the metal band saw product group”, said
Stefan Hengelhaupt, ceo at Wintersteiger. “All of
our machines are technologically state of the art,
and we are expanding our machinery on an
ongoing basis. We don't want to stand still, we
intend to continue developing our market leading
position”. (f.i.) n
wintersteiger.com
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SUSTAINABILITY
Recycled wood cleaning
and preparation plant for “Plaxil 8”.

CIRCULAR AND SUSTAINABLE MDF:
FANTONI'S NEW CHALLENGE

The recycled wood yard.

The production of wood-based panels is a clear exemplification
of the meaning of "circular economy". The Friuli-based group
has decided to invest massively in this area.
Bearing the same name as his grandpa, who passed away few weeks ago, Marco Fantoni represents the fifth generation of the group named after
his family. Despite his young age, he is the technical
manager of the group, and we turned to him to
talk about the latest investments made in Osoppo,
the headquarters of the group, constantly focused
on sustainability and promoting tangible and consistent initiatives in the circular economy space.
“I would say that our industry, by definition, has a
focus on the big topics of sustainable development,
due to the nature and history of the product we manufacture”, Fantoni said. “One of the key goals of
the investments launched in 2015 was to make mdf
a circular material, resulting from the transformation
of recycled raw material, and being recyclable itself.
These two topics are very similar, though not identical
or interchangeable, although we believe that our
latest investments respond to both statements.
Our goal was to create an mdf panel that contained
at least fifty percent of recycled raw material,
wood from waste or selected garbage collection,
so equivalent to particleboard, while achieving an
end product with excellent surface quality features, probably the most important feature in this
product category. So, in 2015, we planned the
construction of a factory, “Plaxil 8”, to produce
"sandwich" mdf, consisting of three layers of materials, each with specific properties: the "core",
accounting for 65 percent of total thickness, would
be entirely made from recycled raw material, while
the surface layers would be made from virgin
wood. We built the factory in two years and started
production in May 2017. It was a massive investment, approximately 150 million euro, including
a boiler to burn the raw material that cannot be
used for panel production and a new line to
increase our lamination capacity".
“This was actually the first stage of a bigger plan,
which we finalized in the 2020-2021 period,”
Fantoni continued. “First of all, we build a cleaning
and preparation plant for recycled wood to feed
the three-layer mdf line of “Plaxil 8”, so that we
could really manufacture an mdf panel mostly

made from recycled wood and recyclable itself,
as a result of the new cleaning process where the
material is treated before being transformed. This
is a 15-million-euro investment with interesting technological solutions that deliver a material with
the required quality, from X-ray to infrared, plus
many more innovative cleaning systems and special
sensors that effectively identify and sort materials
that would otherwise be difficult to separate, such
as plastics, minerals or glass.
Until now, "Plaxil 8" had not been exploited to its
full potential, because the panel core was still
made of virgin wood. With the commissioning of
the new cleaning system, the project has been
finally completed.
This is a major milestone, even if it is not an innovative solution: in our Avellino site we already
have an mdf production line using recycled wood,
but it make single-layer panels for the packaging
industry. Today, "Plaxil 8" churns out top-quality
panels, totally different from any similar experience.
These panels can be used for furniture production,
offering the same performance as virgin wood panels in terms of physical-mechanical properties
and surface finishing. This is the great innovation
of this plant, which we have decided to protect by
patenting the product and the process".
This is a strong contribution to circular economy...
“Sure. It's a circular and sustainable product,
combined with other "green" investments that have
an impact on the organization and potential of the
entire factory.
We have made significant investments in the “Industry 4.0” area, adding new automated warehouses connected to the production area and
enterprise management systems; as a result, we
have automated the entire panel management in
the sanding and lamination stages, virtually eliminating the need to use operator-guided vehicles,
that will still be required only for secondary flows.
We have also redesigned raw material logistics:
the chipped material that used to be moved
around with earthworks machinery is now handled
by fully automated feeding systems. This plant
has been operating since last October, based on
a concept that eliminates manual handling, which has a
high environmental impact. Just think what
it means in terms of
fuel, machinery, tires,
human labor, as well
as safety, repeatability
and continuity of the
material flow fed to the
machines downstream. On the whole, it's
A “walking floor” truck.
a 30-million-euro inveXYLON INTERNATIONAL

“Plaxil 8”.

stment, which has taken us to much higher levels
of efficiency than in the past".
“There's is another step that is even more significant
in terms of circularity. It's the necessity to enter the
transportation business, which has led us to acquire a majority share in a company we have been
working with for a long time, “Natolino Trasporti”,
our partner shipping company who has been delivering panels to customers for decades. We are
incorporating and supporting this company, which
has decided to help us with "incoming" and "outgoing" logistics, now that they are part of the group.
So, we purchased twelve special vehicles, called
"walking floors", big truck that allow to load outgoing
panels to be delivered to customers, and then "incoming" bulk materials collected from waste collection sites or customers that separate waste
wood in their operations. With this approach, we
have eliminated "empty" trips and we use our vehicles more efficiently, improving the sustainability
of our transportation.
We are still fine-tuning our organization, as this is
a recent acquisition, but once we get up to speed,
we will be able to operate with these advanced
vehicles; the bottom on the inside of the loading
container, twelve meter long, is made up of aluminum elements that move the material towards the
forward section of the truck. Once unloaded, you
just have to clean the surface, which can be used
to load our panels normally".
Mr Fantoni, you have so many irons in the fire, and
"Plaxil 8" will finally express its full potential.
“That's right: we are still tuning up the system, but
the project is now real and there is tangible excitement at Fantoni, as we are the first to develop
this type of process and we are proud. We really
believe our new recycled material cleaning plant
is unique, a leading-edge system that offers the
opportunity to define several "routes", to optimize
the result continuously. All of this will bring "Plaxil
8" to its maximum capacity, fulfilling the intuition
we had back in 2015.
It's a plant with a productivity of 1,200 cubic
meters a day using “circular and sustainable”
material: in the next few months, we will see –
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based on the feedback of our customers who are
demanding this "greener" product – if these figures
can be increased or redefined.
I can tell you that a few big players of furniture production are already purchasing more sustainable
products from recycled material, so we believe
that a significant portion of "Plaxil 8" production will
soon be entirely based on recycled raw material".
You can "adjust" the formation of the three layers
according to demand, although positive feedback
seems to be taken for granted...
"The market is moving into this direction from all
viewpoints, political, social and commercial. We
can only be very happy with that, because we are
the first - let me say it again - to offer this type of
product. We are in an interesting position as we can
boast a record, although we know that the transition
from virgin to recycled material requires adjustments
on a daily basis. But, with the type of plant we have
selected and the investments we have made, this
transition will be smooth. The first weeks of operations
at full steam are proving us right.
Let me add that this process will not increase the
volume of emissions: the plant has already been
authorized to use this kind of raw material and we
see no environmental issues compared to the existing
technology; all the requirements are met by the environmental systems we have already in place.
The emission challenge persists with the finished
product, I am referring to formaldehyde levels, a
problem we have been working on for decades;
now regulations seem to evolve towards the compliance with limits that take into account the uncertainty of measurement methods".
You can be satisfied...
“Definitely. For us, it's a major turning point, it's
the final evidence - if necessary - that Fantony believes in sustainability and the principles of circular
economy. It's an ace in the hole, but we will not
linger on this achievement, as we have so many
more aspects to be improved in the future”.
by Luca Rossetti n

fantoni.it
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SURFACES

TECHNOLOGY

“SUPERFICI MINI” BY SCM:
FLEXIBLE, FAST AND ACCURATE

SAYERLACK: NEW PRODUCTS
FOR A GREEN COMMITMENT

From SCM Surface Technologies, an automatic plug&play
spraying machine is calling the attention of companies
seeking to give up manual painting.

Everyday furniture producers face a very competitive
market. One key to success is to find solutions that
reduce the paint consumption and increase the
transfer efficiency, whereby both factors directly
translate into much more "sustainable" products.
Electrostatic application is one such solution and
is commonly adopted on many wooden articles.
In order to get the perfect result choosing the
most suitable coating is crucial. The R&D Team at
Sayerlack have formulated several water-based
products that guarantee the quality and performance necessary for the wide range of electrostatic
spray guns on the market, and that comply with
the severe solvent emission legislation that industrial
producers need to meet.
Sayerlack has developed a full range of water-based
products with low Voc content, easy to recycle and
fast drying, to satisfy any need of high-speed, highefficiency, electrostatic equipment application.
Clear basecoat “AU0420/00” ensures high build,
excellent sandability and fast drying. It’s a very
versatile water-based product that fits the requirements of the electrostatic application method.
The extra verticality of the topcoats of the waterbased series “AT71XX/00” and “AT7125/BV” allow
to perfect application whatever quantity, no matter
what the shape of the substrate is. This product is
so versatile that can also be used as a self-sealer
when quality and production simplification have
the priority over sandability. “AT7125/BV” as well
is generally used as self-sealer in electrostatic applications.
“AF4935/13” is a water-based self-sealer that fits
many different applications, including the electrostatic. The possibility to use the same product as

All the benefits of manual spraying (accurate, precise,
flexible) enclosed in compact dimensions, really...
mini! The automatic spraying machine “Superfici
Mini”, one of the most appreciated finishing solutions
with the portfolio of SCM Surface Technologies, is
perfect for the companies that have relied on manual
spraying so far.
This plug&spray model – available both in standalone
version and integrated in automatic painting lines
– offers all the benefits of automatic spraying within
a compact package of efficiency and ease-of-use.
The price is really competitive and the shipping
and installation costs are minimal.
The machine can also be equipped with "Speedy
Cup", a small product container mounted on the
arm, very convenient to paint small batches.
The flexibility of “Superfici Mini” is a key factor: you
can easily handle small batches with frequent color
changes and many types of panels, both flat and
shaped, using the integrated software that automatically reads the workpiece dimensions. All of this
at high speed: the operator can switch quickly
from one application to another, thanks to the
quick change of guns and the conveyor with automatic paper protection. The high spraying accuracy
makes the difference with an arm mounted on
linear guides with brushless drive.
“Superfici Mini” has convinced many market leaders
in Italy and around the world. Among recent applications, a highlight is the installation at Cherwell
in Dubai, specializing in the production of measure-made furniture for houses and stores.
For this customer, SCM has designed a complete
and custom factory model for panel processing,
featuring more than twenty technologies to execute
all the operations. For the painting stage, Cherwell
chose a Superfici line that helped them increase
their productivity, reduce waste and improve the
finishing quality.
“This line – said Tom Brooks, ceo at Cherwell – is
highly advanced: speed and quality were our key
requirements, and this technological solution fully
meets both".
Besides “Superfici Mini”, the line includes a linear
Uv dryer “Poliedra”, which generates a controlled
hot air stream, streaking the workpiece surface
opposite to the feed direction, also suitable for Uv

paint crosslinking on 3D surfaces. In spraying applications, “Poliedra" delivers excellent results also
on the panel edges, using special reflectors – designed by Superfici – whose geometry offers a uniform
distribution of Uv rays across the workpiece surface
and edges. In this way, one lamp, accurately located
along the workpiece feed direction, can radiate the
entire part to be painted, including possible routed
sections.
This solution is highly appreciated at Cherwell,
where it has substantially contributed to the production
of a Uae market leader; for this company, SCM has
developed a real turnkey factory.
The story of Cherwell, founded in 2014 as a small
business called "Creations", building toy houses for
kids. Today, the same care and creativity is applied
to more evolute creations for "real" houses, designed
for a sophisticated clientele searching for exclusive
furnishing made to measure.
According to Cherwell's ceo Tom Brooks, the company's success builds on clear goals and values:
creating quality products with environmentally sustainable processes and highly trained professional
resources, constantly aiming at effective and clear
communication with customers to provide them with
the best solutions.
Cherwell also has a specialized joinery workshop,
which designs and manufactures kitchen sets, bedroom and bathroom furniture, as well as single furnishing elements.
In the past, working with small traditional machines,
Cherwell had to limit its business to orders proportional
to their possibilities. “Today – Brook said – we have
a leading-edge factory, producing high-quality products within a short time, thanks to our expertise
and flexibility. With this reliable technology, we can
be more confident and focus on business growth
and customer satisfaction. The work of our operators
is greatly simplified by the possibility to have easyto-use equipment, while integrated software streamlines the entire process, from the engineering
department to product shipment".
According to Brooks, the partnership between SCM
and Superfici has enabled both companies to work
on more complex projects, while preserving high
quality and precision. Having access to advanced
technology, you can maintain high quality in design,
also with high volumes. “Having selected SCM as
one-stop partner – Brooks added – we have simplified
our service, maintenance and spare parts operations,
consequently with a significant reduction of downtime.
The partnership with SCM has proved valuable also
for the design of our factory, helping us optimize
the workflows and layout". n
cherwell.com
scmwood.com
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first and second layer obtaining very good covering
is the advantage that simplifies and standardizes
the production process and stockage.
The extra covering water-based clear topcoat
“ATL3869/00” is the answer to achieve a good result
with a very minimal effort. The good verticality and
building power, together with the perfect flow and
levelling, guarantee to get with only one application
the result that is usually achieved with two coats.
By brilliant R&D lab work, the new clear self-sealer
“AF2001/00” was born. It’s a two-component waterbased matt self-sealer, that produces an effect that
is as natural as possible. Uniform matte 3 gloss at all
angles with exceptional mark resistance compared
to all other water or solvent finishes in this gloss.
With the same very high performance and chemical-physical resistances, but with a captivating
soft-feel effect to the touch, the new two-component
water-based topcoats for interiors 2-3 gloss, neutral
“AT2003/NN” and white “AT2003/BB” will be launched on the market soon. n
sayerlack.it
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CHANGING PERSPECTIVE

STEMA FOR BATTISTELLA COMPANY

A drilling and inserting plant has enabled one of Italy's most popular
furniture manufacturers – with the brands "Novamobili", "Nidi" and "Cinquanta3" –
to speed up the pace of production, combined with a quality upgrade.
in Libya. The turning point was in 1962, when he
decided to make laminated children bedrooms,
and five years later he created "Novamobili" to offer
high-end products. The company had grown much
and already employed 220 people, boasting a
number of records including being the first one to
use Pvc for lamination, besides classical veneer".
Enrico Citterio, on the left, and Alberto Battistella.

Just a quick look at Stema's job for Battistella
Company and you immediately realize that the
two companies have chosen each other to create
such a solution. Not only for the process quality,
for the precision of the drilling and hardware inserting operations, but also for the speed and,
most of all, for the "logistics" of this plant, installed
at the core of a big factory packed with machinery
and working stations, covering every millimeter of
the available space to keep the promise.
In many ways, it's surprising: for the "quality" of the
customer, for the "beauty" of the plant, and also
(maybe most of all) because you can hardly hear
from Stema. They are never under the spotlights,
but still - when we came back to Arosio, near Como,
to visit them ten years since our last meeting - we
were struck by the quality of their solutions, the references they have acquired, the wonderful headquarters they have moved into a few months ago.
The surprise was even bigger when they took us
to see one of their latest creations in Pieve di
Soligo, in a production unit of Battistella Company,
a well-known brand for anyone familiar with the
furniture business.
“We have deep roots, as my grandpa Alfredo –
back in 1953 – driven by his passion for wood,
opened a small workshop in Pieve di Soligo", said
Alberto Battistella, 31, for nine years in the group.
“He had learned the art and craft from a local shipwright and he cultivated his passion even during
the Second World War, when he worked as joiner

We listened to Alberto Battistella for hours, raptured
by one of the most beautiful stories of Italian entrepreneurship and the passion that has clearly
passed down from grandpa Alfredo to his grandson.
If Battistella Company has grown into a giant, the
merit goes to the determination, passion and capacity to innovate of the man who created the
company and has managed it since 1992. That's
Mario Battistella, Alberto's father, who has sailed
the ship to unknown seas, for instance when he
decided to create Baco to produce all the semifinished materials necessary for the group; today,
the company takes care of all panel operations,
handling a volume of some 75 thousand pieces a
week on two working shifts, a breathtaking challenge
if you consider that the group offers nine thicknesses with seventy finishing variations.
“We have grown, we have created new lines with
“Nidi”, “Cinquanta3" and “Novamobili”. “Nidi” is
our brand for children and kids bedroom, characterized by a strong recognizable image.
“Cinquanta3” is our "tailor shop for laminated products", with a flexible portfolio for living rooms, bedrooms and offices," Alberto Battistella added.
“With “Novamobili“ we have approached the highend market segment for living rooms and bedrooms;
this is our most popular brand, combining wood
and lacquered products with clay, stone and metal
to create a "higher" product, designed for the international markets by leading designers who collaborate with us".
The company owners are strongly committed to the
continuous training and growth of their employees:

BATTISTELLA COMPANY
Battistella Company in an industrial group with
110 million euro revenues and 550 employees
in three sites at Pieve di Soligo (Treviso), where
the group was born: Battistella spa (production
for brands “Nidi” and “Cinquanta3”), Baco (semifinished materials for the group) and “Novamobili”. On the whole, the group covers an area
of 100 thousand square meters, handling some 10 thousand units a day, with a 20 percent
share of custom and “made-to-measure” parts.
The group's products are sold in 39 countries and the company receives approximately 650
orders each day through more than 2,000 resellers.
The latest achievement is a new building, connected to the existing headquarters, hosting the
sales offices and showrooms of the three brands, plus 3,300 square meters on three levels in a
high-tech building with high-end visual impact, to be inaugurated in September 2022.
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Some pictures of Stema's drilling-inserting plant.

“Transferring his knowledge has always been one
of my father's gifts", Alberto Battistella said. “He has
been able to delegate, to build a managing organization that ensures continuity. An organization of
this size needs accurate planning, but you also
have to be flexible. We followed this strategy also in
industrial investments: for us, technology is essential
and we invest about 8 percent of our annual
revenues; in this respect, it is important to have
close relationships with technology partners, acting
as a single entity. The investment with Stema is a
matching example: having them as our reference,
we managed to finalize the investment very quickly.
Especially thanks to Francesco Canzian, our technical manager, and his staff, we have developed
a major synergy that has enabled us to dismantle
the existing plant and install the new one, restoring
full operation in just thirty days.
For us, drilling and inserting are critical steps: our
old plant no longer offered the accuracy and easy
operation that are essential today. So we went back
to Stema, a longstanding technology partner that
has supplied several machines for all our factories;
we reviewed the process for the sidewalls, drilling
the panels on parallel machines instead of vertical
units, which has brought accuracy to top levels!
We have also split the previous concept in two,
creating one area for drilling and one for inserting,
and bringing both to the highest levels of speed,
quality, effectiveness and precision. We also
created an intermediate space for a buffer that
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STEMA
Stema was founded in 1999 to manufacture
automatic drilling and inserting machines
and plants. Over the years, it has become a
reference partner for Italy's and Europe's leading furniture manufacturers, expanding the
range of solutions from standalone machining
centers to automated production lines, for
wood and aluminum.
In 2009, Stema acquired the Due.B.Erre brand,
merging the experience of two companies,
the former bringing its propensity to technological innovation, the latter its 30-year experience
in mechanical engineering.
In 2019, to keep up with constant growth rates,
Stema opened a new site to produce and test
big plants for high-volume production.

keeps feeding the "hardware part" in case the
drilling operations should be delayed for any
reason. This solution ensures a "workflow continuity"
that is essential for us: over the same area of 700
square meters covered by the old plant, today
we can process some 1,500 pieces in eight
hours, versus 900, which represent the entire
production of sidewalls for "Nidi" and "Cinquanta3",
with custom drilling schemes in "batch one".
I want to stress that this is really a complex plant.
I will not go into details, but it wouldn't have been
possible if we had not selected a supplier to collaborate with, to share a vision and to create a
unique plant, designed and manufactured specifically for us. Stema has offered all the floor space
in their workshop to assemble and test the plant in
operation, so that we would not have any problem
after installing it here in Pieve di Soligo.
In August, with production stopped for the summer
break, we made a miracle, starting to dismantle
the old line on July 27 and having the first panel
ready to be assembled on August 24. For a company with our production volumes, which had
been forced to close during the March and April
lockdown, it was an amazing result...".
"Today, the big industrial furniture factory works
with the same constraints and benefits of traditional
handicraft businesses, and this would not be possible
without technology. However, imagining, designing
and building good plants is not enough. They must
be reliable, you must offer continuous service to
avoid any downtime. Stema offers scheduled assistance, and most of all, very fast response in case
of need, so that our operators can be very relaxed.
They are responsible if the plant stops, and - just to
make an enlightening example - they were in charge
to control operations with sample measurements,
while now an online system checks every single
piece. The line is also equipped with a supervisory
system to measure each incoming panel and adjust
the drilling scheme according to the actual width or
length, with 0.3 millimeter tolerance”.
“We are proud to work with Battistella Company
and be their suppliers”, added Enrico Citterio,
co-owner of Stema. “We have met their expectations,
deploying all our experience and expertise: seeing
this line in operation is a huge satisfaction.
To describe the process briefly, the panels, all different from each other, are picked from the stacks
and placed into the two parallel drilling lines: in
the first station, the piece is measured: the machine
processes the long side, while the other two
execute the upper and lower drilling. The drilled
parts flow through the buffer and reach the inserting
stations, with a separate route for urgent parts, reworking, bypass... Each element is labeled so
that the entire process downstream is handled
automatically without errors.
We are very proud of this plant, which is definitely
one of the most important we have ever built, a
concentrate of technology and ideas shared with
Battistella Company, with a supervisory system
driven by the priorities of the ERP, adjusting the
production workflows to the workload of each machine: amazing!".
by Luca Rossetti n

stemasrl.eu
battistellacompany.it
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THE COMPANY
This was the challenge and the commitment
of Casadei Busellato even in the toughest months,
according to Massimo Bobba, an expert
of woodworking machinery with longstanding experience.

"CUSTOMER PROXIMITY
IS OUR TOP PRIORITY!"
So, we decided to visit him in this "messy" period.
We wanted to talk with him to understand what has
changed, what is changing, and how things are
going at Casadei Busellato, a company built more
than a decade ago on the foundations of two historical made-in-Italy brands. Massimo Bobba has
been a strong guide for this organization, developing
it into a reference for small and medium businesses,
a sort of "showcase" where craftspeople, joiners
and furniture makers can find all they need...
“...in this difficult situation we have learned a lot,
we have become even more “client oriented” in
spite of everything, and we have learned to use
client-oriented tools much better than in the past.
Though the web, we have maintained constant relationships, even more regular than before, with our
dealers around the world, we have organized demos
and presentations for our customers, we have offered
training to our salespeople and to
the engineers who work on our machines every day. We have improved our "Training Service Centre"
to support all these initiatives. In
the recent months, we have built a
real "training center".
Massimo Bobba,
You have a showroom of your
BU manager
own...
Casadei Busellato
“Yes, it has given us a boost. The
decision we made a few years
ago to have a dedicated space to meet our customers, where we could show our entire portfolio,
has proved successful, even now that the visit has
become digital. Apart from the lockdown period,
we made several demos "in person", always with
the necessary safety measures, plus online demos
via webinars”.

And what about your revenues?
“The situation has affected our results, but the reduction compared to 2019 revenues was just 16
percent, not so heavy as we feared at the beginning
of the pandemic. The excellent situation from the
half of 2020 helped us close the year with different
results than we initially expected.
We had to face very different scenarios, with
markets that held on well, such as Italy, France,
Spain, Belgium and The Netherlands, where we
continued to ship goods and to receive orders
even in the hardest weeks, though with many
logistic problems.
On the other hand, other markets suffered heavily,
such as the former Soviet Union, turkey, the Gulf

region and Africa, where the pandemic added to
pre-existing structural problems.
Ultimately, we can say that 2020 was very difficult
and forced us to reorganize all our operations,
carrying on with a new approach".

own offer. It's part of our dna being a company that
addressed the small and medium businesses, from
handicraft to advanced companies, designing machinery with a good content of technology, even
the most simple and conventional models. We have
focused both on entry-level and on mid-range machinery, and in recent years we have also looked at
high-end solutions. So, many machines for multiple
operations in different sizes, an approach that requires to be innovative, because there is always a
machine that can be improved further.
We have pursued this mission also during the
lockdown, making several modifications to our
portfolio in 2020 and introducing these innovations
at our "Smart Techno-Highlight" last October.
I am telling this to demonstrate that we have never
stopped, that we have continued to design and
produce, to present solutions, to monitor the requirements of our audience. We are continuing

“The cancellation of big public events and international meetings has forced everyone to reconsider
the role of virtual open house events: in early October 2020, we organized one week of online meetings with our dealers, seven days when they could
connect directly with our Thiene headquarters to
get information about products, attend presentations
of new products and virtual demos of machinery. It
was our first experience and I can say we had
good feedback: so we will repeat this initiative...
We have improved also in our multimedia skills,
creating many videos for each machine, dedicated
lessons that we are now using when a customer
shows interest for a specific solution”.
What would you have said two
years ago, if we had told you that
you could sell machines online?
"I could never imagine that. But
now it happens every day; when
we say that the world is changing,
we have no idea of deep this change can be, how much we can change our way of working and living!
I told you about our open-house event, the first
"digital" edition. Well, we are planning more sooner
than we thought, so that they can fill the hole left
by traditional exhibitions, which I'm afraid will not
come back for a long time.
We also had similar results with our social media
communications, which was just occasional before
the pandemic, and now it has become "systematic".
Linkedin, Youtube and Facebook have turned into
valuable working tools to deliver information to different audiences, presenting updates, upgrades
and news. I daresay social media communications
have become essential, even more than technological development. You must be able to present
technology to the market, as they are interesting
for everyone, even a joiner who works with small
customers to install new windows in the kitchen!".
This is an even stronger commitment for an organization like yours, which has a huge portfolio.
“That’s true. Casadei Busellato has always had a
wide solution catalog, even more as a result of
the merger of two historical brands, each with its
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our "evolution from the bottom up", i.e. offering
high-end technology also on machines that require
a small investment”.
Is this the key trend in the current season?
“This is probably the most interesting for anyone
deciding to approach more advanced technical solutions: today, digital technology is really accessible
to anyone, also in joinery workshops. And maybe,
the health emergency has made it even clearer that
a high technology level is essential. This target is
now more accessible with the financial tools that, in
Italy, in Europe and all over the world, are available
to implement "Industry 4.0" technology. Based on
this, we are confident about the coming months”.
by Luca Rossetti n

casadeibusellato.com
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FINISHING
The mood is very optimistic
at Giardina Group,
the new organization
that has merged three stories,
three different experiences,
to create a center
of excellence
for finishing technology
in the heart of Brianza.

VISION, COMPETENCE
AND SERVICE
SECURE FUTURE SUCCESS!
It was not an easy challenge, but the Mauri family
(the late Giampiero and his sons Stefano and Riccardo) played their trumps and won quite a few
hands on the green table of finishing technology.
No bluffing, no hazard, just the confidence that
they could design an ambitious project. And so,
in 2020 – in the year of the sanitary emergency
that frightened everyone – Giardina Group was
established, incorporating the businesses of Ventilazione Italiana and Mauri Macchine, a recognized specialist in profile coating, under one of
the most popular Italian finishing brands, Giardina,
after which the group has been named.
And in the same year, they did not hesitate to
create a new company, Destefani, which inherited
the sanding excellence and expertise of De Stefani
Valerio and Co.
These decisions were rewarded with a stable
trend of revenues in 2020, around 20 million euro,
stronger export, expanded presence in more countries, new machines, new employees in strategic
operations, and many projects for the future.
If one thing is certain at Mauri, it's that in 2021 there
will be plenty of ideas, innovation, enhanced technology, new ways to interface with the markets...
“We have closed a year that, however tough, was
very intensive and taught many useful
lessons," said Stefano Tibè, sales
manager of the group. “We executed all the orders without
significant delays, learning
to live with the constraints of
“Covid-19”. We have refined
our remote working skills, finalizing three major installations overseas for which we
would normally have sent several people abroad. Everything went smooth, and these
new methods allowed us to stay longer at home
and focus on new projects.
An example is the new "FlexiMachine", a solution
we have been developing for the past three years
to apply the basecoat on shaped panels using
rollers instead of spraying guns. Spraying is very
reliable and flexible, but it has lower product-tosurface transfer efficiency, approximately 50 percent
or even lower, depending on the panel complexity.
A roller is close to 100 percent efficiency, which
means lower consumption, less material, higher
execution speed, and sustainability. We made
several tests with different rollers, getting to the
conclusion that the result is not related to the softness
or elasticity of the roller, but rather to its perfect inte-

gration with the functions of the machine where it is
installed and its configuration.
So, we developed a totally new machine, which
we temporarily called "FlexiMachine", and we patented it at the end of 2020. This is our quality response to the current demand of technology,
especially from door manufacturers, who will finally
be able to apply rich, consistent, easy to sand basecoats that will ensure good quality finishing.
We have further perfected our excimer drying
process, an area where we have been experimenting even more effective solutions that might
represent the state of the art in the coming years".
“We cannot forget that drying is a key part of the
finishing process,” Tibè continued. “Effective sanding of the raw part, and even more perfect intermediate sanding, can make a big difference. Well,
Uv technology have a drawback, they increase
the substrate temperature: if you exceed 35-40
degrees, the quality of sanding is jeopardized,
the belts get clogged, and in extreme situations,
there might be negative effects on the resins in
the particleboard or mdf, causing "shifts" that form
visible valleys or holes.
We have repurposed a technology launched by
Giardina in 1993, the "cold light" drying system

we had named "Albatros"; we see interesting developments in terms of accelerated production
cycle time and easier process control with panels
that remain below the 40-degree threshold.
Big news also for our automatic spraying machines,
with the remake of “Dualtech 420”, probably the
most successful model of our medium-high productivity range. Now this machine can be equipped
with a paper or self-cleaning conveyor, or even
both, complementing its multiple benefits with
high flexibility in process selection. Such re-engineering has significantly simplified and accelerated
the installation at the customer site, moving towards
a plug-and-play concept that has become the
keyword for many".
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… now please put on your sales manager dress
and... what can you tell us?
“Giardina Group must stand closer than ever to
markets and users. We are pursuing this goal among other things - with improved communications
and a stronger involvement of our resellers, ensuring
faster information exchange to be more effective
in our relations with end users. Giardina Group
keeps growing: the potential we can leverage
thanks to the Mauri Macchine's expertise in profiles
and Destefani's in sanding enables us to offer
complete lines, but most of all the necessary knowledge to respond to process-related issues, not
only paint application. Our solutions are increasingly
effective, fast, versatile and smart, and we must
be able to promote them all over the world. Hence
the decision to strengthen our presence in China
with a local figure like Gianluca Bernardini , to develop our partnership with Vinpack in India, that
offers a huge showroom where local operators
can see our technologies in action. Mark Robinson,
with his great experience, is now in charge for Canada, the UK and other European markets. These
are just a few moves made in 2020 to set deeper
roots in different world regions.
We are setting up a totally different organization:
with the creation of the group, the unification of
production under one big roof, the
creation of the “Giampiero Mauri
Innovation Centre”, we have
clearly communicated to customer and partners the
quality and the expertise
we can offer. Each day,
we work hard to improve, facing our competitors all over the world
on equal terms.
The establishment of
Destefani was a major
step, as we "brought home" a specialization that
projects us into a much bigger and interesting
scenario. Effective sanding is 50 percent of good
quality finishing: you cannot think that a fluid can
"hide" the flaws of a substrate.
The 40-year experience of Destefani in profile and
panel edge sanding not only has strengthened
our knowledge in a critical stage of the finishing
process, but it has also substantially expanded
the capabilities of Mauri Macchine, traditionally
focused on profiles, to develop complete lines
that are receiving excellent feedback, because
now we can solve the whole problem, from raw
substrate preparation to primer, from intermediate
sanding to coating".
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Mr. Tibè, what do you see in the future of painting?
“In the recent decades, wonderful materials and lamination technology with increasing performance
have certainly taken market shares away from conventional painting.
But we have not been standing still: today, painting
processes deliver amazing results in visual and
haptic terms, without forgetting their contribution to
the mechanical resistance of surfaces, and therefore
of finished products. We are still playing the game,
if you allow this expression, and there are many
competitions where we win big.
It's a tough challenge, and each process offers
benefits and constraints; as usual, it's up to the
user to choose the best option to preserve competitiveness and margins. There will also be room for
everyone, maybe also for artificial substrates, materials that are not wood-based but must be painted
anyway; just think about the new "Lvt" vinyl parquet,
which are emerging as stronger and stronger competitors of traditional or prefinished wooden flooring;
Lvt also requires a painting stage.
I mention this example because we have major references in this sector, proving the versatility and
the opportunities the painting can seize: there are
more and more materials we can process, from
plastics to composites, from glass to metal, although
our heart keeps beating stronger for wood...".
… and what if I asked you about your secret weapon?
“It's the team. The exchange between all business
functions is constant, intensive and frequent: sales
organization, engineering department, production
managers, owners, we all interact on a daily basis,
on each projects, sometimes on seemingly insignificant details that might turn into winning features
for our machines and plants. Such constant information exchange and interplay of specific skills is
our greatest asset!
We love to be consultants, to make all the skills
within Giardina available to the customer; we don't
want to sell a standard or preset solution, but exactly
what the customer needs to work according to his
favorite methods, to achieve the goals he has set.
We realize that such commitment is perceived,
that our customers know we can offer a key contribution, and that's a source of great satisfaction".
by Luca Rossetti n

giardinagroup.com
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CONGRATULATIONS, STEMAS!
The Pesaro-based company, founded by Stefano Cecchini
and Massimo Umbri, celebrate its fortieth anniversary.
The story of this "tailor shop", its present and future,
is told by the current managing director, Angelo Glenn Onorio.
Angelo Glenn Onorio was our host as we visited
the company in Pesaro. He knows Stemas like the
back of his hand. He arrived in 1998, when the
company was still very small and the two founders
- Stefano Cecchini and Massimo Umbri - were
supported by few engineers only. The atmosphere
was great and everyone was willing to work, so all
together they became an efficient team. “We
worked even on Christmas Day and Easter, if necessary, and we all considered Stemas our own
business”, Onorio said with a smile.
And ultimately, it became their own company in
2005, when the owner realized that the tam could

ensure the future of the company and involved
Roberto Baldelli, now innovation and IT manager,
and Marco Palazzi, in charge for services and
tests, and Onorio himself as managing director:
the three of them joined Cecchini, who maintained
his role as production manager, and Umbri,
project leader.
“Fifteen years later, this decision still stirs our
emotions”, Onorio said. “It does not happen frequently that an entrepreneur is so forward-looking
to share his creature with others; a "crazy" decision,
if you want, but it has worked our perfectly. We
are still here, Stemas has grown, we are recognized
as excellent "specialists of special, measure-made
products", this has always been our vocation. The
five of us are not just business partners, we are
friend, I daresay brothers! We accept each other's
limits and recognize each other's expertise, we
appreciate what each one can offer and all we do
is for the benefit of the company”.
There is no doubt it has worked: Stemas now has
fifty employees, approximately 8 million euro revenues and a 95 percent export share, with a reseller network all over the world: “We have just
shipped a plant to Korea and another one is ready
for Poland, a major destination for use, hosting
the world's biggest door manufacturers; we have
developed this process to such an extent that in
Poland, but not only, our machines enjoy excellent
reputation and have been selected by giant companies which produce up to 100 thousand doors
each month!”, Onorio said.
The story began a few years before the official
foundation date, 1981, when the two founders decided to start their own business, creating a company that would become Stemas. They learnt the
art from one of the most famous woodworking machinery manufacturers of their district, and after a
while, they decided to continue, building special
ad-hoc machinery. A
few years later, Maurizio Umbri, Massimo's brother, also joined the company to
lend a hand.
“In the beginning, we
made anything the
customers requested.
Sanding was the operation we knew best,
because the owners had developed experience in
that sector, so the Stemas brand appeared on
edge sanders for panels and profiles, and later on
for frames and furniture. That was the core business
for about fifteen years, until the end of the Nineties,
when it became apparent that we needed to
diversify in order to grow. And that's what we did,
surviving to many of our competitors who did not
realize that furniture was changing and the progress
of profile coating technology stole more and more
market shares to our "classical" production.
The method to make furniture was changing radically: all you needed was a panel saw, a drilling
machine and an edgebanding machine, and most
of the problem was solved.
So, we started to develop solutions to process
"narrow pieces", smart and performing solutions
that encompassed everything, from cutting to drilling,
from dowel inserting to head edgebanding!
We discovered a new world: we specialized in
high-productivity machines in the segment of coated
materials, pushing hard on innovation and finding
our place in the sun. At a certain point, we became
leaders in drawer production equipment, designed
to edgeband and drill parts of small dimensions.
That's where our motto comes from, "special in
XYLON INTERNATIONAL

our standard", which means that we never build
two identical machines. Stemas comes in when a
customer cannot solve a problem. Of course, they
might choose a numerical control center, but they
would not achieve the same productivity levels. We
get in the ring when big volumes are requested,
sometimes integrating our specific technology into
the big lines of other manufacturers; but mostly, we
deliver complete solutions to the giants of the
furniture industry, to subcontractors or to big manufacturers all over the world.
We have gained an excellent reputation in door
production, as I mentioned before. In this business,
we offer machines for the whole cycle, for wing
and frame processing, starting from small solutions
for small volumes, up to lines that make three finished doors per minute, with all the automation,
loading, unloading,
squaring and edgebanding operations
for “just in time” production, cutouts, simultaneous machining on all sides,
executing any necessary operation,
including holes for
handles and hinges.
I can say that all big
door manufacturers have at least one solution
from Stemas, because we have been pioneers in
this process, developing machines that have often
"inspired" our competitors.
All of this with a clear strategy, supported by the
fact that we are located in an industrial district
where you can easily build a network:
at Stemas, we design and assemble
the elements of our
machines. We work
with several suppliers selected over
forty years, we have
very close relations
with them. We identify a solution, we
design it, we manage provisioning, assembling,
sales, software, which is essential for our solutions, so essential that we have four dedicated
people. It's a significant figure if you consider
our dimensions...
We are also very keen on after-sales service, on
customer relations.
We have spare part stocks worth more than one
and a half million euro, a huge value for a company
of our size, but in this way, we can respond
quickly to all requested, including parts that can
hardly be found on the market. Being specialists,
offering "unique" solutions, we have to secure
such standards”.
Mr. Onorio, what's the distinctive feature of your
company? What distinguishes you from the rest?
“For sure, flexibility in construction, the capacity
to adapt each machine to the real needs of the
customer, with no constraints. Even if a door is a
"simple" product, we never deliver two identical
machines, because each customer has developed
a specific approach, workflow, solution. Everyone
has specific machining and customization requirements, production volumes to achieve.
During the past weeks, we have made three lines
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for the production of armored doors. The basic
principles are the same as for interior doors, but
the security requirements are much higher, and
most of all, we have to deal with different materials
and components. With the experience we have
acquired over forty years, we have all the knowledge
and expertise we need to face this type of challenges. We always think that every new machine
we build is a new challenge, a mission that might
hide surprises, and every challenge, every unexpected situation consolidates our experience, our
skills, our creativity, our capacity to find the best
possible solution.
Not only: every machine manufactured in our
halls, including complex lines, is assembled,
tested and "accepted" by our customers here onsite, so we have always been able to guarantee
the full efficiency of
our solutions.
For us, manufacturing technological
solutions does not
mean pasting components together:
we put commitment
and dedication, we
want to offer quality
resulting from our
passion and perseverance. We prefer to talk with the customer fifty
times to understand exactly what's on his mind,
so that we can give the right answer and he can
be successful”.
It is not easy...
“It isn't, but over the decades we have made clear
decisions to work in this way: we cannot grow
bigger, we cannot have fewer employees, we cannot
make more machines. We have decided to be like
that and to offer quality, service, high professional
standards. We have a "long" book of orders, and
while we are proud of this, we also have to ask our
customers to be patient, otherwise we could not ensure the same result if we worked differently.
Many wonder why we don't hire more people or we
don't move into a bigger site: we have evaluated
these options, but we have concluded that Stemas
has reached a perfect balance. It may seem arrogant, but we consider our small business like a
Formula 1 team, where all the members must be
excellent and in synch! We have extraordinary employees, highly qualified workers, we are considered
a small university of mechanical engineering.
We build machinery, good machinery. Competition
and problems exist, but each day is different and
each day we are ready to change and do what we
can do best”.
And what about the future?
“We never look too far ahead. Time runs fast, the
world changes every minute. We want to keep
making our job, promote our brand, keep high
quality standards, while remaining independent,
continuing to move into the direction we have
chosen with no compromise: we work with passion,
there are no fixed working hours, and we are
happy when we see our customers smile...".
by Luca Rossetti n

stemas.it
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“THE EMC PLANAR SYSTEM HAS SOLVED MANY PROBLEMS!"
And if he says so, based on more than forty years of
experience, you can be sure! Maurizio Sandre is a
direct, frank person who doesn't beat about the
bush. He loves his work. We can say he really loves
to work, he loves to fancy what else could be done,
every day he tries to invent a process to be presented
to his customers, and maybe some prospects, to
show them that, with the right equipment and paint,
they can create beautiful coatings, so beautiful that
an Mdf board will look like a top-quality metal sheet
or stone slab!
“Sandre Verniciatura was established in 1980,” he
said. “I started as an electrician, I built the electric
systems for bedrooms that sold like hotcakes in the
Arab countries in those years! Turning beds, embedded stereo systems, tv sets hidden in cabinets...
everything! At a certain point, this wealthy market
disappeared: demand collapsed and I had to find
new opportunities. I had no intention to go back
building industrial electric systems with my staff,
that was my original job, so I chose painting. Initially,
it looked like a joke. We worked in an old mill, in disastrous conditions, but little by little we lifted off,
riding the increasing popularity of coating. In 1996,
we had our first hall here in Porcia, near Pordenone,
then we gradually expanded into a small industrial
business with 45 employees and revenues close to
5 million euro".
“Painting is our job, and we do it well, whatever type
of finish our customers request. We are also very

good with "special effects", as I call them, i.e.
surfaces that don't look like painted panels at all,
but rather like carefully crafted metallic and special
finishes. As a result, we are launching “Sandre
Lab”, a collection of decors that we are presenting
to interior designers, architects, furniture manufacturers, designers of high-end products, something
exclusive, very peculiar. Most of our work is for customers who demand top quality, famous brands
or their subcontractors who rely on us to solve any
problem, and also because we can always offer something new and different, and catch their attention.
We have to raise the bar, to jump higher than others,
if we don't want to be cut off; this means being able
to achieve better margins and avoid suicidal price
wars. We have made clear choices: Sandre Verniciatura can “finish” more than six thousand square
meters of materials with more than one thousand
colors! Our plants handle twenty to thirty color changes each day, because we do not manage only orders for one or two thousand square meters, but
also very small batches, just few pieces, maybe for
special customers...
Customization has always been our keyword, that's
a gift and a curse. A gift
because this decision
has always secured a
consistent intake of orders, a curse because
you don't always get the
right reward. I must adMaurizio Sandre.
mit that, working with

No doubt for Maurizio Sandre and we could not even ask
the first question: he really likes the sanding machine
he bought from Imola-based Emc, it streamlines operations
and allows to achieve better quality...

different customers, we have learned a lot, expanded
our knowledge, become more flexible and ready to
change, and to invest: we have a strong focus on
new technology, as it allows to improve operations
and speed; we have invested in a new machine to
package finished parts and ship them without any
risk; we have completely reorganized our IT operations, hiring a few young people who have encouraged us to "freshen up" some methods”.
Talking about investments, what's your approach to
technology?
“Technology is a key asset in our corporate vision;
for our business, it is essential to identify the right
machine and equipment: we process 3D parts manually, in two spraying booths, but we also have two
carousel plants and a high-speed, versatile articulated
robot. We paint using the products and methods requested by the customer, and we focus on two main
stages: sanding and painting. Sanding is often underrated in our job, but it is essential if you offer a
wide range of finishes, including matte, brushed
gloss as well as our "special" finishing. You have to
sand the panel at the inlet station, then again after
the first coat and maybe a few times more, so as to
achieve the result specified by the customer”.
“We have always selected our machines very accurately”, Maurizio Sandre continued. “We have installed
“Plano” by Emc, a sanding machine that handles
80 percent of the parts we paint. This machine is offering great satisfaction, but I must confess that I
was a bit doubtful the first time I saw it. I have
known Emc for many years. We have a longstanding
partnerships and I daresay we are friends, but on
that occasion they presented a really "strange" machine; however, we soon realized that it was very
flexible, which is essential for us, and the huge

The “Plano 1350”
produced by Emc in Imola.

benefits it could bring: we made some early tests
and we were fully convinced." It was designed with
two pads that can operate with different levels of
pressure and stiffness, so even with one belt with a
length of 5,000 millimeters, we can count on a high
number of variables to get exactly where we want!
We can configure the machine so that the "harder"
pad delivers much better results than a conventional
pad, while the softer one reduces the depth of
scratches. By crossing the grains, we achieve a
result similar to a 400 grain belt, but maybe it's just
a 240 grain!
Furthermore, with a single belt, the machine is much
easier to control, and its configurability allows to
sand any material. I call it an "out of standard"
sanding machine, it's different from all the others, it
is based on a peculiar concept, with technical solutions that make it really special. And I can assure
you it is really easy to operate: we have assigned it
to a skilled lady who knows our job perfectly, though
she has never been a technology fan. Well, she
handles "Plano" just like her smartphone, with
excellent results. When the machine arrived, she
was scared, but now she could not do without it!"
by Luca Rossetti n
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THE EMC PLANAR SYSTEM
The “Plano” system by Emc in Imola, developed in collaboration with Liq Italia, is a painting system
that does away with the conventional longitudinal system (wide-belt finishing) and the cross system
(narrow-belt finishing), with the help of sophisticated electronics that allow to control a new rotary
finishing system, consisting of a combination of three different systems: a wide abrasive belt, two
fixed electronic pads and the rotation of the entire abrasive unit. With a single movement, it can
create unrivalled finished surfaces with a never-seen-before gliding or planar effect (hence the
name "Plano"). Traditional systems operate on three adjustable parameters: conveyor belt speed;
pad pressure; abrasive belt rotation speed.
The new “Plano System®” by Emc adds a “4th dimension”, i.e. the rotation speed of the rotary
unit, essential to achieve a flawless result. This new system completely changes the dynamics of
the process: in traditional systems, the abrasive belt enters the panel, while with the solution
developed by Emc, the panel enters the belt. This movement ensures the perfect finishing around
all four panel edges, with a "seamless fillet" between the edge and the corner.
So, there are many reasons to choose the “Plano System®”: first, the planar finishing across the
entire surface, thanks to the rotary system, offering the best finishing at the edges, an optimal management of corners and the complete elimination of accumulated paint along the edges.
Another noteworthy feature is the smaller footprint for sanding operations: with one single
machine, you can execute operations that might require two or three sanding machines and the
roller conveyors to move parts from one machine to another.
The capability to work "piece by piece" or with "full workbench" increases productivity, thereby
outputting more square meters of pieces at the same speed.
All of this with simple and intuitive control via
a 15.4-inch touchscreen interface, the possibility
to save up to 200 settings and “continuous”
process control, which can be modified quickly
and precisely.
The Emc “Plano System®” also offers significant
energy saving (up to 60 percent) and reduced
belt consumption, as the rotary system guarantees
uniform wear, thereby doubling the life of the
belt.
And last but not least, you can finish any type of
surface, including paint, melamine, polyester,
Corian, rip-cut wood, cross-cut wood or mosaic.

XYLON INTERNATIONAL

New
graph
a ic appeal

Navon system

Easily reach
the product you
u are
lookking for

IMS TWISTER
duce maintenance
The innove system designed to red
 
     

Company’s
TÜV

17

I.M.S. S.R.L
    
Via Gianni Agnelli, 2
12048 Sommariva Bosco (CN) Italy
Tel. +39 0172 54015
Fax +39 0172 54014
www.ims.eu
ims@ims.eu

May-June 2021

IMS USA LLC
110 Portwatch Way
Unit 103 - Wilmington
NC - 28412 - USA
Tel. (+1) 910 796 2040
Fax (+1) 910 796 2039
info@imsusanc.com
www.imsusanc.com

IMS TECNICA INDUST
TRIAL S.L.
Plaza de la Señoría 1, baajo 3
46120 Alboraya
Tel: (+34) 9606 40056
Te
info@imsiberica.es
www.imsiberica.es

MACHTECHSOLUTION s.r.o.
Vltavínová 1308/5, 326 00 Plze
eská republika
     
www    

Xylon INT_03_2021.qxp_Mastro_Tabloid 12/07/21 16:03 Pagina 18

TECHNOLOGY

OLIMPIA L’ECOLOGICA-NOVELLINI: THE “OLIMPIA 6X14 T” PLANT
“OLIMPIA 6X14 T”
In this painting system, the pressurization is achieved by means of a heat-ventilation unit with a
radiating battery that circulates water at 85 degrees. The room connected to the booth consists of insulated panels with sliding doors, an emergency door with panic bar, porthole, control panel,
lighting, expansion chamber with micro filters, and air intake for fumes extraction.
The outer walls are heat-insulated and soundproof pre-painted panels, provided with thermoformed
plastic portholes made from a single injection mold to guarantee the perfect pressurization of the
room, with no pressure or temperature drop.
The central electric panel controls the motor-driven units and the lighting. A key feature is the
possibility to start and stop the pressurization and fumes extraction units with one synchronized
command. The other electric pump, lighting and digital heat regulation units are independent.
The Air Treatment Unit is located on the top or side of the pressurized room, with a self-supporting
construction made of closed extruded aluminum profiles and cast angles of glass-reinforced nylon.
The sandwich panels have an external aluminum frame, internal and external aluminum sheets with
hot-injected high-density polyurethane. Filtration section with high-efficiency cell filters with metal
frame and fiberglass filter.

More than two years of collaboration to achieve
the best possible finishing result.
Introducing the painting system designed
by Olimpia l'Ecologica and described by Carlo Ganzerla,
factory manager of Novellini's furniture division.
“We have optimized and engineered the system
to meet our specific requirements”. As the furniture
industry moves towards increasing product customization, with new colors, shades and peculiar
features, this trend is also more and more visible
in the finishing technology, with plants that accurately follow the requirements of production. This
is why we chose to focus on “Olimpia 6x14 T”, a
system designed by Olimpia l’Ecologica, specializing in the construction of painting booths, for
Novellini, a popular bathroom furniture brand
based in Romanore, near Mantua (Italy).
“The “Olimpia 6x14 T” painting system created by
Olimpia l’Ecologica for us – said Carlo Ganzerla,
factory manager of Novellini's furniture division – is
comprised of three separate sections with two spraying booths. The first stage is a dry filtering unit for
primer application, while the second section is the
painting booth where we apply the finishing coats,
with matte and glossy colors, and wood patterns.
This booth is equipped with a water curtain system,
essential to minimize dust emissions. The booth is
pressurized, i.e. the pressure inside the booth is
slightly higher than the room temperature, to prevent
dust from penetrating into the booth. This avoids
the contamination of the painted surface.
At the center of the plant, between the two spraying
booths, there is a drying section accessible from
both booths. This drying compartment is also
pressurized to prevent contamination".
Which end products are you painting in this plant?
“We use this system to paint bathroom furniture,
bathtubs, integral shower cabins, everything for
the wellness sector and outdoor complements”.
What's the most innovative feature of this system?

“We have developed the project in detail with
Olimpia l’Ecologica. For us, it was essential to have
a very versatile system in terms of setup time. In
my opinion, the most innovative feature is the energy
saving it offers. The drying section operates at a
controlled temperature of 30-35 degrees, and to
heat this compartment, we use an air-water battery
with excellent heat recycling capabilities. Heat from
the painting plant is recycled to heat new inflowing
air, thus reducing costs and minimizing environmental
impact. This is definitely a very innovative feature
that has helped us reduce waste.
From a technical standpoint, the plant is working
perfectly; during the design phase, the Olimpia
team was ready to help us identify all possible
critical aspects. We planned a startup that was up
and running from the very beginning. Once the
plant was completed, we turned the key and it ran
at full capacity. We had no issue at all. Since the
testing day, production started immediately".
Why did you choose Olimpia?
“We chose them because we found a very efficient
approach in terms of analysis and readiness to
design a plant that could be tailored to our requirements. The design and installation cycle was very
quick. Within a couple of months, the plant was designed, we defined all the details to meet our requirements, then it was installed and tested. As I said,
it was really fast, and since we installed it, between
2018 and 2019, we had no problem at all".
What's the latest innovation in the painting industry?
“Paints have been experiencing significant developments in recent years, the market is looking
for more and more green products with a limited
impact on the environment. As to furniture, we use

a polyester basecoat free of harmful substances.
To pursue this "sustainable" approach, the Olimpia
plant is equipped with a drying oven reaching up
to 30-35 degrees, allowing us to use water-based
paints, which are increasingly popular. In terms of
resistance and gloss, they are still below the standards of solvent coatings, especially for glossy
enamel paints, but they are improving constantly.
Some properties must be improved, such as glossy
finishing, but the quality of matte finishing is very
high, for instance. What's my expectation? That in
the coming years, they will replace solvent-based
paints. Possibly just because of sustainability...".
How many parts do you paint each day?
“It's not easy to tell, there is no "fixed parameter"
for the number of parts we can paint in a day. So
far, the plant has been running on one shift, but
soon we will scale up to two shifts. Consider that
our production is rarely serial, we make custom
furniture, with ever-changing colors and shades,
so it's difficult to compare any working day with
the previous or next one. There is no standard,
neither the number of parts, nor the processing
time, because our production is tailor-made, if you
allow me this definition. We handle 300-400 parts
one day, then up to 800 another day, it depends
on the type of piece and the colors. With the help
of Olimpia and the technical sales manager Nicola
Stanghellini, we have optimized and engineered
the plant to meet our requirements. For instance,
we evaluated together how to optimize the plant
and minimize the "downtime" for color changeover.
The goal was to reduce cycle time as well as
costs, and I would say we have succeeded to. We
needed a versatile system to avoid waste, and
now we don't waste more than 300-400 grams of
color. That means energy saving and benefits both
for the company and for the environment".
How do you promote innovation in the furniture industry?
“We pay great attention to any suggestion or hint
for innovation. We are very proactive on the market,
offering continuous product and material innovation,
both visually and functionally, but at the same time

OLIMPIA L’ECOLOGICA
Olimpia l’Ecologica is a company that specializes in the design and manufacture of environmentally
friendly painting systems, designed in compliance with EU and Atex regulations. With over 40-year
experience in the field of painting booths, the company based in Guidizzolo, near Mantua, addresses
its production to the wood, metal, textile, stone, glass and plastic industries.
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we listen to the ideas and needs of end customers.
Every day, we collect the trends and the desires of
consumers, from social networks and all the sales
channels. It is essential to monitor the market trends.
As to products, we also use this plant to make research, to test new paints, new application methods,
new effects, new shapes, or combinations with
natural wood. We always want our product to be
fresh and innovative".
“Mantua me genuit” (I was born in Mantua), said
poet Virgilio. A common origin for a relationship
that is giving great satisfaction to both companies.
by Francesco Inverso n

olimpialecologica.com
novellini.it

NOVELLINI
Novellini was established in 1966 by Giuseppe Novellini as a small handicraft business, specializing
in the production of wrought iron and aluminum components for doors and windows. Over the years,
the company has specialized in the production and assembling of shower cabins, shower trays,
bathtubs and spas, equipped cabins and columns.

18

May-June 2021

Xylon INT_03_2021.qxp_Mastro_Tabloid 12/07/21 16:03 Pagina 19

TECHNOLOGY

ADVERTORIAL

... WITH LESTA AND ACCURATE
NEW TRENDS
IN WOODEN WINDOW PAINTING ROBOT-ASSISTED PAINTING...
Every day, in the woodworking industry, and especially
in the business of doors and windows, new technical
developments are introduced for coatings, driven by higher
and higher quality standards required for wooden products.
Windows are an integral part of our homes, both
as furnishing elements and as functional units;
simple as they may seem, they require long hours
of design and engineering to minimize heat dispersion. Over the years, specific critical points
have been identified in the one-component painting
process, associated to the production process
itself, but most of all to the daily use of windows.
Such critical issues, concerning the consistency
of quality over time, the haptics and the internal
handling during production, have led all industry
companies to create a new window painting process.
As a result, two-component coatings have been
introduced by a large number of paint manufacturers,
with consequently significant upgrades to coating
equipment, up to the adoption of electronic machines
to mix and dose the painting products.
Wagner, a key player in the coating industry, has
increasingly developed “Intellimix” into its corebusiness for the window industry, meeting the
most demanding requirements of customers, with
over 25 years of experience and an annual record
of some 80 installations of manual, automated
and robot-assisted plants.
Wagner's technological leadership has led Campesato Serramenti, a company with more than
one century of experience in window production,
to rely on us to solve the critical aspects of the
transition to a new painting process. Campesato
is a solid and dynamic company based in Veneto,
operating in Italy and worldwide, with an extensive
network of authorized resellers and stores, building
on their core values of safety, quality and sustainability to develop increasingly customized products
that meet customer demands.
The meeting between Wagner and Campesato
Serramenti originated from the latter's need to introduce new two-component coatings of their sup-

Wagner's “Intellimix touch 3K” installation.

plier Remmers Italia from Bozen, to be in line
with new market trends.
To process these new materials with the highest
efficiency, both in the automated booth equipped
with the articulated arm robot by Finiture, and in
the manual booth where off-standard parts and
small batches with custom colors are painted,
Campesato decide to install an "Intellimix touch
3K" from our portfolio.
“The introduction of the electronic mixing system
“Intellimix Touch 3K” has simplified the paint
mixing process with the catalyzer and also offered
the opportunity to the customer to dilute the paint
automatically during the window processing phases
for both booths, so as to eliminate the risk of human
errors typical of such applications,” said Simone
Mori, Area Manager at Wagner. “To optimize the
initial investment, in the system design phase, we
considered the possibility to use part of the feeding
equipment of the customer”, Mori continued.

In recent years, the woodworking industry has
seen a constant progress of specific technologies
to optimize productivity and improve the quality
of finished products. While pursuing constant innovation, Lesta, an Italian specialist in industrial
robotics for painting - has developed a portfolio of
solutions with innovative features, aimed at the reduction of cycle time and the improvement of
quality, while also offering measurable savings on
painting products.
The solutions offered by the company based in
Dairago, near Milan, include “LeBot Mv”, a fiveaxis or six-axis painting robot with self-learning functionality, available in Atex configuration and designed for inline or carousel installations. This compact
and agile configuration is designed to paint components such as panels, drawers and chairs, but it
also offers opportunities for customization, thanks
to its high versatility and easy programming.
With this configuration, the system can operate
with 2D e 3D workpiece scanners, optimizing the
balance between quality standards, cycle time
and ease of use.
The vision system can read the geometry of any
part, automatically generating the painting paths
and helping the operator, who is only required to
load and unload the pieces.
The management software has been developed
and is constantly updated to improve performance.
The clear and intuitive interface allows to create
and select programs easily. As mentioned, this technology aims at finding simple and intuitive solutions
to help the customer create his own painting programs after the installation, from the very first day.
In detail, this configuration features a robot whose

The “Intellimix Touch 3K” system controls the mixing
of two fixed colors, a jolly color, a catalyzer, a dilution
fluid and two washing solutions with suitable products
for the paint used. It also features a software interface
with the robot control panel, which can be further
implemented in a more complex interaction system,
projecting these operations into the Industry 4.0
age, to get full control of the process.
In addition to Intellimix for window production,
Campesato has purchased another “Intellimix
Touch 3K” to paint all the accessories required for
window installation, in order to ensure the best
quality and efficiency also in the painting of such
details, which are not less important than the windows themselves.
Left to right: Simone Mori, area manager at Wagner,
an engineer of Campesato and Giancarlo Campesato.

“Intellimix touch 3K” by Wagner.

For the painting of large-size wood parts, Lesta's
five or six-axis "LeBot Mv" robots are ideal for
painting booths in plants with aerial or ground conveyors; they can also be installed on sliding trolleys
to extend the working area for very large parts.
The corporate mission is the name itself, Lesta,
meaning "quick, fast" in Italian. n

CO
OST CUTTING
MACHINES

Wagner's innovative “Intellimix Touch 3K” technology, combined with Campesato Serramenti's will
to adapt to the evolution of the coating market to
achieve the highest quality, has provided the customer with guaranteed quality, while preserving
an efficient management of the painting phase,
which was the primary concern of the company.
This is a success story we are proud of: we have
been able to fully meet the customer's requirements,
and at the same time, we have strengthened a
long-term relationship that is driving us to promote
technological innovation in our industry, positioning
our company as a preferred choice for customers.
Being constantly committed to the research and
development of leading-edge technologies, we
have grown into a top player in the Italian market
and beyond. This drive to innovation is one of the
core values of our company, guiding us to develop
new technology and to improve our skills, in order
to meet the requests of our customers. n

salvadormachiness.com

wagner-group.com
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body is provided with an aluminum arm to reach
over different working areas, according to the
workpiece to be painted. Around the robot, a "carousel" with two to four arms equipped with rotary
supports at their ends performs part positioning.
As the carousel rotates, the arms take the parts
from the loading positions to the painting area,
and then to the unloading area, with a compact
footprint. With this solution, which can also be installed in an existing booth, you can have a fullfeatured, versatile painting system in few square
meters, easy to maintain and program.
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ADVERTORIAL

“SATURN” AND “DLE PLUS”:
NEWS FROM HYMMEN

“Saturn”.

Innovation never stops at Hymmen, the German
company specializing in the production of digital
printing technology. The group has recently added
two new solutions to its rich product portfolio. The
digital printing line “Saturn” is the flower in the
buttonhole of recent innovation by Hymmen in the
digital printing industry, while “Digital Lacquer
Embossing Plus” is an evolution of a product introduced in the past years and now revisited to
improve its performance.
The decision to focus on this product line responds
to the market demands in the area of industrial production. Such requirements range from the production
of small output volumes for decors, to the integration
of digital printing in the industrial supply chains for
decors, to a continuous reduction of printing and
processing time, both for configuration and for sales.
All of this is aimed at reducing storage costs and offering new design options, moving towards increasing
customization and the search for more characteristic
and less standard features.
“DIGITAL LACQUER EMBOSSING PLUS”
Recently, Hymmen has introduced a development
of “Digital Lacquer Embossing”, a digital embossing system (a special kind of calender that impresses a motif onto a fabric, editors' note) presented (and awarded) at Interzum in 2019. “Digital
Lacquer Embossing Plus” is an advanced embossing operation for flooring and furniture,
creating surface textures with deeper lines and
sharper edges. It can be applied to wood-based
panels or substrates made with other materials.
With this technology, a clear substrate is printed
into a non-cured paint coat; at Hymmen, this is
done using the "Jupiter" digital printing line. The
unique features of "Dle" include high flexibility, short
configuration time, no storage cost, new design
options and customization. Also, “Digital Lacquer
Embossing” does not require to change cylinders
or printing plates. With 70 to 2,100 millimeter widths
and one single digital pressure bar, this technology
can be integrated into existing operations. As just a

THE COMPANY
Hymmen, a German company based in Bielefeld and founded in 1892, manufactures
machinery and plants for the large-scale production of panel materials and the surface finishing of panel and web materials. After
almost 130 years in business, Hymmen currently employs 200 people approximately and
sells products all over the world.

Details of “Dle” embossing.

small quantity of structuring medium is used, this
does not affect any property of the paint, i.e. hardness, adhesion, scratching and chemical resistance. You can also create patterns in synch with
the surface decor, no matter if the decor has been
created with analog or digital printing.
The benefits of the digital embossing process are:
deep texture from 10 to 200 microns; the possibility
to create special effects with variable depths;
sharp edges; and finally, besides the possibility to
add this technology to existing painting lines, "Dle
plus" preserves the quality of the paint applied
onto the surface.
“For us – said Renè Pankoke, managing partner
and ceo of Hymmen – it was clear from the very
start that customers have strict requirements when
it comes to textured surfaces. If a new technology
does not meet such standards, it will never be selected to replace a system that has been used
and proven for years."

“SATURN”
“Saturn” is an industrial digital printing line with
water-based inks that can be integrated into
existing operations, featuring high-tech components
and tested inks for an investment with an excellent
quality-to-cost ratio. Developed in partnership with
Ricoh, “Saturn” offers lower energy consumption,
easier paper drying and higher reliability, as well
as flexible printing combined with quick time-tomarket (the time between product concept and
market launch, editor's note.) and the possibility
to reduce not only costs, but also the storage
space for decors, as you can rely on effective
just-in-time production.
“Saturn” can print 15 to 35 meters per minute, in widths ranging from 700 to 2.300
“SATURN” - TECHNICAL SPECIFICATIONS
millimeters and up to 1,200 dpi resolution,
Printing speed:
15-35 meters per minute
with four standard colors. For the printing
Net working width: 700, 1,400 and 2,300 millimeters
heads, “Saturn” is equipped with model
Resolution:
600 or 1,200 dpi
“Mh5421mf” by Ricoh, while the decoration
Print head:
Ricoh “MH5421 MF”
inks are water-based. (f.i.) n
Inks:
water-based for decoration
Colors:
standard CMYK four-color print
hymmen.com
The Hymmen team.

“DIGITAL LACQUER EMBOSSING PLUS” - HIGHLIGHTS
Deep texture up to 200 micron; sharp edges; possibility to have different grades of brightness; synchronization with printed decor; integration with existing painting lines.
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THERE'S A LIGHT
AT THE END OF THE TUNNEL
Business in 2021 seems to be recovering for the leading
players of the industrial machinery industry; after closing 2020
with some losses, they are getting ready to start over,
riding the wave of market incentives.
After the terrible year 2020, with
What's the key market for your comdouble-digit drops for most key ecopany?
nomic indicators, the Italian industry
“Mainly Europe, especially Poland,
of instrumental goods seems to be
Italy, France, the Czech Republic,
on the way to recovery, with enRomania, Bulgaria, Estonia, Dencouraging forecasts and figures in
mark, Spain, Finland, and then North
the first quarter 2021. According to
America; we also sell to Israel and
Alberto Barilari runs
Pesaro-based Neomec
the statistics of Federmacchine, the
other countries.
together with Antonio Rotondo.
Italian federation of manufacturers
In all our destination markets, the
of instrumental goods, last year the
labor cost is very high and the proturnover of Italian companies decreased by 17.9 tection of worker safety is a shared value”.
percent compared to 2019. This result was due to
the impact of the pandemic, which should be What's the key strength of Neomec?
softer in 2021, with revenues and orders back to “We have a value chain that can handle all the
growth, allowing to partially compensate the losses production stages effectively; sales and technical
of last year, with an expected increase by 8.9 per- staff who serve customers with cost estimates and
cent. In the domestic market, growth will be driven equipment design, ensuring an engineered and
by the Italian consumption of instrumental goods, customized solution for the specific requirements
also supported by the fiscal incentives of the Tran- of each customers, using advanced tools. The ensition 4.0 plan, that will support not only the sales gineering department is a key asset of the company,
of manufacturers, but also import.
with full product industrialization skills to the benefit
This outlook is confirmed by an Italian company of the quality and traceability of components.
with a strong international propensity, Neomec, Through the direct control of all operating stages,
founded in 1996 in Pesaro as a mechanical engi- from customer request to design, execution, preneering subcontractor for industrial equipment; the testing and final installation at the customer's site,
company gradually established itself as a specialist as well as after-sales service, Neomec can meet
in the automation of production cycles, expanding the most diverse requirements, delivering solutions
the original focus on woodworking machinery and made to measure with accurate details". n
plants also to glass, metal and plastics. "Technology
made to measure" is the motto of the company, reneomec.it
flecting the strategy of its owners: relying on a manufacturing site that can produce special machinery,
equipment and mechanical units in house, with
highly skilled staff for product assembling and
testing. We met Alberto Barilari, who runs the
company together with Antonio Rotondo.
What was the impact of the pandemic on revenues
and orders?
“Last year, our company suffered from a dramatic
decrease of revenues, but the loss was also
caused by other factors. The business contraction
was widespread, but it was not so bad as we
feared. In 2021, sales have been growing again,
with an excellent outlook also for the coming
months. Our market is already expanding, and we
expect further developments as the pandemic situation progressively improves, especially when
we can travel again and cultivate customer relationships better".
Has the Industry 4.0 plan in Italy supported the renovation of production equipment?
“The plan is great! In Italy, anyone who invests
can leverage the huge benefits of this measure".
How has the industrial automation and plant sector
changed in recent years on a global scale?
“The industry is expanding for many reasons and
the global pandemic has stressed the need to increase the automation of production stages; there
are several considerations to be taken into account,
including productivity, quality, extension of working
shifts, worker health etc".

THE ADDED VALUE OF MACHINERY
Population decline, progressive reduction of working hours, and ageing population will cause an
increasing lack of labor; concurrently, global competition will require products with affordable prices
and good quality, as well as fast reaction speed in production. This combination of factors calls for an
improvement of manufacturing standards. But there's more, according to Alberto Barilari of Neomec:
“You should also consider how hard it is to find people willing to make physically straining, dirty,
dangerous, repetitive or poorly-paid jobs. Industrial automation, once limited to mass production, is
now taken into consideration also for small and medium volumes, to reduce costs and increase
flexibility, and it has become a recognized asset. You don't need to be an enlightened entrepreneur to
understand that people, especially those with high skills, are an asset to be protected, and not worn
out. Therefore, several operations that used to be executed by people are not entrusted to machines".
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“AIRMIX®” BY SAMES KREMLIN: NASTROFLEX: A SCIENTIFIC
APPROACH TO FINISHING
THE HISTORY OF FINISHING
Innovation is not just creating a new product. Sometimes, innovating means working on an existing
product, optimizing, improving and updating it. This
is the story of “Airmix®”, a technology that has
been characterizing the last 50 years of Sames
Kremlin – a French company specializing in paint
and glue applications – since its foundation in 1975.
“Airmix®” is a medium-pressure paint atomizing
technology, halfway between pneumatic spreading
(appreciated for its high finishing quality with an
ideal flow rate of 400 cubic centimeters per minute)
and airless (offering good results in terms of flow
rate, but with poor finishing quality). The Aimix technology complies with environmental protection
standards and delivers high finishing quality and
a consistent coating film, with flow rates between
400 and 2,000 cubic centimeters per minute.
With up to 86 percent transfer efficiency, this technology significantly improves the finishing quality
and productivity. The combination of "Airmix®"
spraying guns and compressed air pumps from
the same range offers an ideal solution to atomize
most wood coating products. This technology is
at the leading edge of paint and lacquer application,
offering an effective application of thick coatings
at high-speed with excellent finishing quality, long
durability and minimum overspray.
For the application of paints, one of the most
critical issues is mottling, an effect that occurs frequently and is hard to prevent. To avoid this effect,
Sames Kremlin has developed "Vortex", an accessory that is inserted into the air gun to generate a
rotary movement of the atomizing paint, so that it

can penetrate parts with complex shapes, as the
speed of paint particles is slower. With this method,
"Vortex" avoids the mottling effect and applies the
paint consistently, achieving the exact color shade.
The pattern forces paint into hollows and cavities
while spraying as fast as possible to provide the
best achievable wrap. Its finer spray reduces overspray while the diffuser better atomizes the paint
resulting in a larger and softer vortex. The "Vortex"
technology significantly improves the application
of coatings with a metal and pearl effect.
Between innovation and tradition, with the rise of
next-generation paints, Sames Kremlin has developed new technological solutions for the application
of Uv paints, which are difficult to spray due to
their peculiar chemical and mechanical properties.
To overcome this problem, the French company
offers the “Airless® Skill™" technology, which
allows to atomize and apply these products with
excellent quality standards, even with higher pressure and flow rates. n
sames-kremlin.com
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Everyone knows that finishing requires speed and
propensity to change. This is known to the "big audience", as well as to industry insiders. Following
trends or fashion, whatever you call them, Nastroflex, an Italian company founded and managed
by the Palù family, has always played a leading
role in finishing since 1970. The company has
been dealing with glossy finishing of polyester in
the Sixties and Seventies, then matte finishing
(clear first, then pigmented), and in the Nineties
back to glossy surfaces. High-gloss finishing has
become an established trend, following the evolution
of materials and technology and the preferences
of customers. For instance, brushed glossy finishing
has been replaced by the so-called "direct" gloss,
i.e. a single-layer paint application that offers lower
costs, though with a different quality.
Today, the market offers multiple solutions that are
mostly resulting from technical, economic, sales
and environmental choices and needs. The paints

Opaque door with excimer
produced by Innova - www.innova-uv.it
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adopted to find a balance between all these needs
are different. Besides polyester, polyurethane and
acrylic paints, also natural impregnating oils are
used. The plant manufacturers offer traditional technology – still valid – such as natural, hot-air and
infrared drying together with others, dating back
to the late Seventies, such as "Mos" ovens or models with Uv lamps with different levels of emissions,
plus the recent hot-melt system adopted by the
big manufacturers of particleboard and Mdf.
Whatever technology you adopt, the common denominator is the need to achieve a type of finishing,
be it glossy, semi-glossy or matte. And to do this, to
achieve even more accurate results, the approach
to finishing has become more and more scientific.
“For us, finishing means full customer satisfaction,
or in other words, achieving the best result by combining surface, equipment (machinery) and expectations, working with objective data that can be
measured and demonstrated”, they told us at Nastroflex. “Any surface processed with abrasive products has some degree of roughness, caused by
the type of mineral and the grain and quality of the
abrasive. The roughness affects how light is reflected
on the surface: the lower the roughness, the more
the light rays are reflected at the same angle, in
combination with the brightness of paint. Roughness
is measured using a roughness meter, where a
small tip is run across a given area and detects the
peaks and valleys created by the abrasive”.
Quality, method and attention to details: Nastroflex's
scientific approach to finishing starts from here. n
nastroflex.it
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CONTACTS
Primary processing

Secondary processing

Surface finishing
ELMAG spa
Via Raffaello Sanzio, 11 I-20852 Villasanta (MB)
phone +39 039 23611 - fax +39 039 328202
www.superfici.com

ANGELO CREMONA spa

BIESSE spa

Viale Lombardia, 275 I-20900 Monza (MI)
phone +39 02 660381 - fax +39 02 6603825
www.angelo-cremona.com
mailbox@angelo-cremona.com

Via della Meccanica, 16 I-61122 Pesaro (PU)
phone +39 0721 439100 - fax +39 0721 453248
www.biesse.com - sales@biesse.it

Machinery and services for plywood
and sliced veneer production.
Peeling lines, dryers, presses and finishing
lines; horizontal, vertical and rotary slicers,
press dryers and clipping lines.

The Biesse product line includes cnc work
centres, manual and automatic edgebanders,
squaring/edgebanding machines, panel sizing
centres, calibrating and sanding machines,
routers, throughfeed boring and inserting
machines, material handling equipment
and turnkey plants.

CMA ROBOTICS spa
Via Pier Paolo Pasolini, 35/15
I-33040 Pradamano (UD)
phone +39 0432 640172 - fax +39 0432 640018
www.cmarobotics.com - info@cmarobot.it
Company specialized in fulfillment
of robotized solutions for painting chairs,
tables and assembled furniture, panels,
windows and doors.

Lacquering and printing lines for furniture
panels, hardboard, mdf or chipboard panels,
doors or parquet flooring with roller
or curtain coating technology and uv or hot air
drying systems. Automatic and robotic spray
lines with vertical dryers, flat or uv dryers.
Lacquering and printing on coils.

TECNOAZZURRA srl
EPISTOLIO srl
PUTSCH-MENICONI spa
COMEC GROUP srl
Via Cascina Rinaldi, 39
I-33048 S. Giovanni al Natisone (UD)
phone +39 0432 756282
fax +39 0432 757591
www.comecgroup.it - info@comecgroup.it
Comec Cncwood, multi-spindles working
centers with working head support columns
with transvertal movement.
Comec Technowood, special machines
and systems for high productive processing.
Camam Woodworking Machinery, machines
and lines/systems for milling, cutting, sanding,
assembling and special ones for chair
woodworking.

Via Irlanda, 1 I-53036 Poggibonsi (SI)
phone + 39 0577 90311 - fax + 39 0577 979335
www.putschmeniconi.com
info@putschmeniconi.com
Manual and automatic vertical panel saws for
cutting wooden panels, plastic and acm
products. Welded steel frames, to grant
rigidity and precision.
Special applications allowing the possibility to
make also grooving on sandwich panels for
folding. Automatic horizontal beam saws with
many different configurations accordingly to
the panel sizes and thickness requirements.

Via Scerei, 4 I-21020 Casciago (VA)
phone: +39 0332 212692
www.epistolio.com - info@epistolio.com

Via del Tesoro, 210 I-47827 Verucchio
Fraz. Villa Verucchio (RN)
phone +39 0541 678225-0541 678078
fax +39 0541 671144
www.tecnoazzurra.it - info@tecnoazzurra.it

The painting division of Epistolio srl provides
robotic automation solutions for industrial
Industrial painting machines as dry painting
painting processes in the wood, metal, plastic
booth, water painting booths, pressurising
and composite sectors. Its range of robots
painting system and suspended transport lines.
offers differentiated solutions in terms of
programming, starting from self-learning robots
for painting chairs and three-dimensional
components, to off-line systems with 2D and 3D
Software
vision systems to paint shaped, milled
and curved panels, doors, edges in stacks
and customized solutions tailor for every
customer request.

DDX Software Solutions

COSTRUZIONI MECCANICHE
MODESTO NINO srl
Via Ciro Di Pers 68
I-33030 Majano (UD)
phone +39 0432 959036
fax +39 0432 959036
www.modesto.it - info@modesto.it

RS WOOD srl

GIARDINA GROUP

Via Achille Grandi 38
I-47922 Viserbella di Rimini (RN)
phone +39 0541 736265 fax +39 0541 732084
www.rswooditaly.com - info@rswooditaly.com

Via V. Necchi, 63 I-22060 Figino Serenza (CO)
phone +39 031 7830801- fax +39 031 78165
www.giardinagroup.com
info@giardinagroup.com

Wide range of traditional woodworking
machines for panel and wood processing.

Finishing plants for the furniture
and construction industry with application
by spray, by roller coaters and curtain coaters
and drying by Uv dryers, vertical dryers,
linear dryers with microwaves technology.
Complete finishing plants for doors
and windows. Spray booths.

Our production of woodworking machines:
edger, cross-cutter.

SALVADOR - SOLIDEA srl
Via dell’Industria, 15
I-31020 San Vendemiano (TV)
phone +39 0438 777096
fax +39 0438 778282
www.solidea - salvador@solidea.it

PRIMULTINI srl
Viale Europa, 70 I-36035 Marano Vicentino (VI)
phone +39 0445 560333
fax +39 0445 560334
www.primultini.com - info@primultini.com
Machines for woodworking and equipment
for sawmills. Vertical and tilted bandmills, log
carriages with variable axis, log carriages with
independent headblocks, tandem bandsaw
headrings, chipping canter, traditional resaws,
double resaws. Multiple ripsaws, manual
and automatic edging lines, working centres
with circular blades. Log profiling equipment.
Complete, high-production plants for sawmills.
Saw servicing equipment.

Our mission: to be the skilled leader in
optimizing saws for innovation, quality,
technology, price and service!
Pushing optimizing saws; angular cutting
optimizing saws; high speed optimizing saws;
cross cutting saws

SCM GROUP spa
Via Emilia, 77 I-47900 Rimini
phone +39 0541 700111 - fax +39 0541 700218
www.scmgroup.com
scmgroup@scmgroup.com
Woodworking machinery: the widest range
of products.

LESTA srl
Via T. Tasso, 66 I-21052 Busto Arsizio (VA)
phone +39 0331 430 817
fax +39 0331 1581053
www.lesta.it - info@lesta.it
Lesta Srl designs, manufactures and sells
industrial robots for both powder and liquid
painting.
The top of the range of Lesta production are
the 5 and 6 axis antropomorphic robots in
self-learning LeBot MV series. The selflearning makes easy and immediate to create
painting programs for any kind of
applications: wood, plastic, metal and
composites.
In addition, Lesta Srl is able to supply cartesian
robots, carousels, air and ground rotation
groups, robot handling systems in ground or
hanging configuration to increase the
working area, production cycle management
software with RFID tags, 2D and 3D scanning
systems in order to make the painting process
completely automatic.

MARIO ZAFFARONI & FIGLI srl
Via Centro Industriale Europeo, 24
I-22078 Turate (CO)
phone +39 02 9688453 fax +39 02 9682718
www.zaffaroni.com - info@zaffaroni.com
Panel processing machines and plants.
Special multi-blades panel saws, longitudinal
milling machines with rollers feeding, working
centres for the “Folding” technology, flooring
industry technology, doors,modern furnishing
industry technology.

XYLON INTERNATIONAL
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Via G. Donizetti, 109/111
I-24030 Brembate di Sopra (BG)
phone +39 035 621093 - fax +39 035 333723
www.ddxgroup.com info@ddxgroup.com
Ddx develops Cad/Cam/Cim software solutions:
EasyWOOD for panel and solid wood
machining using 3, 4 and 5 axis; EasyBEAM for
structures, houses, walls, beams, rooves,
gazebo, etc.; PowerSTAIRS for staircases
design and manufacturing; PowerWIN for any
kind of windows, french doors, internal doors,
entry doors and shutters.
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FOCUS WAITING FOR
theXYLEXPO
complete calendar on www.xylon.it
AAAAAAAA
Tools and auxiliaries

FAPIL srl
Via A. Locatelli, 51/A I-24019 Zogno (BG)
phone +39 0345 91179 - fax +39 0345 92726
www.fapil.it - fapil@fapil.it
Since 1959, Fapil’s mission has been to design
and build cutting tools for machining wood,
board materials and plastics.
Specialists in cnc tooling.

Automation

20-23 July
Awfs Vegas
www.awfs.org
• Las Vegas (Usa)
Woodworking technologies

CMA 2 Costruzioni Meccaniche Automazioni
Via Pezza Alta, 28
I-31046 Rustignè di Oderzo (TV)
phone +39 0422 853770
fax +39 0422 853992
www.cma2.it - info@cma2.it
Custom made machineries and automations
for handling, assembly, storage and
packaging.
Paper pallet compose machineries, pallet
protect machines with Made in Italy quality.

FINK srl - Woodworking tools
Via G. Giusti, 15 I-20900 Monza (MB)
phone +39 039 386961-2 - fax +39 039 361458
www.finktools.com - fink@finktools.com
Since 1924 Fink produces complete sets
of tools for windows, helicoidal cutterheads,
cutterheads for profiled kinves, cutters in Hw
welded, circular saw blades, dia tools, boring
bits, solid carbide routers, tools for cnc
trimming hoggers.

SISTEMI srl
Via Montanelli, 70 I-61122 Pesaro (PU)
phone +39 0721 28950 - fax +39 0721 283476
www.sistemiklein.com - info@sistemiklein.com
Tools for wood-alu and plastic material
working. Tools for automatic boring machines,
router bits and collet chucks for cnc router
machines. “M. Conti” measuring devices for the
woodworking industry. Special accessories for
hobbysts, craftsmen and small industry.

Via Marche, 12
I-36015 Schio (VI)
phone +39 0445 575 606
www.dalso.it - info@dalso.it
Dalso's activity, which this year turns
20 years old, does not just develop
in the consolidated range of manipulators,
introducers and robots but focuses on finding
the tailor-made solution for the customer,
maximizing the efficiency of the plant itself.
A team of experts and product quality,
dictated by ISO 9001 standards,
makes Dalso today a leader in the design
and production of industrial automation
both in wood and in other sectors.

Cross-cutting lines

CURSAL srl

Dust extraction
systems and filtration

CONTROL LOGIC srl
Via Ennio, 25 I-20137 Milano
phone +39 02 54100818 - fax +39 02 54100764
www.controllogic.it - controllogic@controllogic.it
Spark detectors and fire extinguishing systems
for industrial dust extraction systems.

11-13 August
Expo Forest Products Machinery
& Equipment
www.sfaexpo.com
• Atlanta (Usa)
Woodworking technologies
18-21 August
Mem
www.hfmexico.mx
• Mexico City (Mexico)
Woodworking technologies
18-21 August
Bifa Wood
www.pfeifergroup.com
• Binh Duong (Vietnam)
Woodworking technologies

DALSO SRL
Automation Technology

Via Bradolini, 38/a I-31020 San Fior (TV)
phone +39 0438 400963
fax +39 0438 401851
www.cursal.com - info@cursal.com
Cursal Srl for over 40 years, has been
specialising in the design, construction,
installation, maintenance and spare parts
supply of wood cutting systems. Top of the
range: defects electronic optimizing cross-cut
saws (belt/rollers/ push) that guarantee
maximum speed, durability and precision.
Optical defect scanners.
Complete range of fast semi-automatic
cutting-off saws equipped for various sections.
Cnc/plc/router developed, programmed and
customised by Cursal. Specific equipment: drills,
printers, cnc stops, loading/unloading transfers
for perfect integration with multirip saws,
moulders, finger joint. Automatic
loaders/unloaders with vacuum/grippers.
Wood industry experts choose Cursal.

3-5 September
Eko-Las
www.ekolas.mtp.pl
• Janow Lubelsky (Poland)
Woodworking technologies
3-6 September
Wmf Shanghai
www.woodworkfair.com
• Shanghai (China)
Woodworking technologies
3-6 September
Ciff-China International Furniture Fair
www.ciff.furniture
• Shanghai (China)
Furniture
5-8 September
Homi Milano
www.homimilano.com
• Milan (Italy)
Furniture
5-10 September
Supersalone
www.salonemilano.it
• Rho (Italy)
Furniture
8-10 September
Puu Jyväskylä
www.paviljonki.fi
• Jyväskylä (Finland))
Woodworking technologies

Auxiliary machines
and equipments

14-17 September
Drema
www.drema.pl
• Poznan ( Poland)
Woodworking technologies
20-24 September (ONLINE)
Furniverse
www.miff.com
• Kuala Lumpur (Malaysia)
Furniture
23-26 September
Bife-Sim
www.romexpo.ro
• Bucarest (Romania)
Woodworking technologies
27 September - 1 October
Cersaie
www.cersaie.it
• Bologna (Italy)
Design and furniture
28-30 September
Lisderevmash
www.lisderevmash.ua
• Kiev (Ukraine)
Woodworking technologies
29 September - 2 October
Superfaces
www.superfaces.it
• Rimini (Italy)
Design and furnitures
9-13 October
Woodtech
www.woodtechistanbul.com
• Istanbul (Turkey)
Woodworking technologies
12-15 October
Ifmac
www.ifmac.net
• Jakarta (Indonesia)
Woodworking technologies
12-15 October
Sicam
www.exposicam.it
• Pordenone (Italy)
Semifinished products, components,
supplies

ZATOR srl
Via Galvani 11
I-20095 Cusano Milanino (MI)
phone +39 02 66403235
fax +39 02 66403215
www.zator.it - info@zator.it

13-15 October
Wood-Tec
www.wood-tec.cz
• Brno (Czech Republic)
Woodworking technologies

We have specialized for over 20 years
in the design, construction and testing
of systems for application of adhesives,
glues and fluids in wood/furniture sector.
We take care of every stage of production
inside, we are equipped with a fleet
of controlled machine tools updated
and complete numeric that allows us
to combine the production with the
standard production of products
configured according to your needs.

XYLON INTERNATIONAL
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20-23 October
Vietnamwood
www.vietnamwoodexpo.com
• Ho Chi Minh City (Vietnam)
Woodworking technologies

23

May-June 2021
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