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Everything is so uncertain, damn! We all believed the winter season would be less "inconvenient" than the previous one, and instead,
here we go again, facing the pandemic, although the situation is totally different, but we
keep receiving news of cancelled or postponed
exhibitions and events. And furthermore, we
are struggling to find raw materials, semifinished materials, supplies that have become
valuable, with prices going up steadily...
Can we say we are tired? Can we show just a
little bit of sadness, as we would like to have
some peace of mind, and most of all a situation
that is not so "temporary", and we would like
to believe that things can be more certain…
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Well, we have become stronger, that's true,
we are more reactive, ready to change, fast
to join any race that comes up. This is all positive, but it wouldn't be bad if these new
skills could be tested in a less uncertain scenario... we will see.
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Cinzia Facchini, tells us about it…
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The first one is our focus on the Indian market,
today more than ever characterized by many
unknown factors, which we tried to clear up
with the help of the people we interviewed.
Then, you will find a long series of articles and
interviews in this end-of-year issue, mostly focused on the offer of the Italian industry, which
remains at the top of the global market of
wood and wood-based materials technology.
What else can I say? Merry Christmas! Happy
New Year! Let's hope the next period will be
much better, allowing us to show the powerful
strength we have acquired, to be better, to
show kindness and understanding... if we
have not learned any lesson, than this damned
2021 will be useless. All the best!
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NEWS
EGGER

HOMAG

Half-year results and new investments

Markus Vöge leaves the group

The Egger Group closed the first half of its
2021/2022 financial year (reporting date 31st October 2021) with consolidated sales of Eur 1.98
billion (plus 36.5 percent as compared to the previous year) and an Ebitda of Eur 478.6 million
(plus 62.9 percent compared to the previous year).
The Ebitda margin is 24.2 percent, the shareholder’s equity ratio is at the high level of 47.1
percent. The special economic situation in the
construction and furniture sector as well as the
capacity increases of new plants contributed significantly to the result. The situation on the raw
material markets was challenging. The outlook for
the second half of the year is optimistic despite
existing uncertainties.
Not only, fifty million dollars of investment for a
new production line and a new recycling center.
Egger has announced major new investments in
the United States to implement production at the

The 2021 of changes at Homag continues. Markus
Vöge leaves the Homag group and will be the
new ceo of Zeppelin System as of February 1,
2022. Not only that, Voge will also take over the
management of the strategic plant engineering
unit. A new change of course in the upper floors of
the German group. n

WEINIG
A new “pay-as-you-use” service
More flexibility dealing with market and economic
fluctuations as well as access to the latest techno-

Lexington plant, which opened in September 2020.
An investment plan that will lead to a 50 percent
increase in production capacity at the Lexington
site. Thirty million dollars will be invested for the
recycling center, twenty million, however, for the
third production line which should be operational
by the end of 2022. n

GIANCARLO LARI
The historical president of Artiglio passed away
Giancarlo Lari – a historical figure in the world of primary processing and
historical president of Artiglio, the Italian company of which he became
president in 1966 and in which he worked, despite the age, right up to the
end – passed away following an accident at work.
The condolences and closeness of the editorial staff of Xylon and Acimall
go to the Lari family, for a man who was able to leave a decisive mark on
the history of the entire sector and beyond. n

logies: that is the promise of the new “Woodworking
as a Service” business model, which Weinig will
be implementing over the next two years. In the
future, this will enable customers to pay for
machines according to actual usage.
This means that a machine will not be purchased
once for an amount X, but that customers will
receive a machine whose utilization is invoiced at
regular intervals. So it is no longer the machine
that is at the center of the business model, but its
performance, its output, its availability, and the
service that assures all this. n

SIEMPELKAMP
First continuous Osb plant in Turkey
The Turkish wood-based panel producer Küpeliler
Endustri As placed orders for two new plants
with Siempelkamp: firstly, the first continuous Osb
plant to be assembled in Turkey, secondly, a new
particleboard plant.
The scope of supply includes a “ContiRoll” in the
format 4 inches for 33.8 meters, extendable to 45.4
meters, which replaces an existing plant at the Kutahya location.
The new Siempelkamp plant will support Küpeliler
Endustri As in increasing its board quality and implementing higher plant availability.
The company thus provides attractive alternatives
to expensive plywood and serves the rapidly growing demand from the construction and packaging
industries. The quality of the Osb panels is enhan-

JOHANN FELDER
Good by to the founder of Felder Group
Johann Felder, founder and long-time managing director of the Felder
Group, peacefully passed away surrounded by his family on 7 December
after a brief but severe illness.
With his passing, his family as well as the company’s employees are
losing an inspiring and striking personality, who turned the Felder Group
into the successful family business it is today. n

FAIRS

ced by the special surface finish, the “Osb ContiFinish“. The improved thickness tolerances and
optimized mechanical properties achieved with
the continuous press technology also have a
positive effect compared with conventional cycle
press system boards. n

Zow, Eisenwarenmesse, Imm cologne: bad news

FURNITURE

nately, those that we all know well: the evolution of
infections due to the “Covid-19” pandemic has
prompted Koelnmesse to opt for the path of prudence, postponing both events.
If Zow moves to May, from 3 to 5, we will have to
wait longer for the next edition of Eisenwarenmesse:
the 2022 edition has been rescheduled from 25
to 28 September.
The “dark times” for trade fairs organization is
reopening. After the cancellations of W Exhibition
and Domotex and the transition to the “online version” of Ciff Shanghai, two new events have raised
the white flag. Zow, the “creative laboratory” for
the furniture industry, and Eisenwarenmesse, the
international fair for hardware, have announced
the move of the event. The reasons are, unfortu-

Strong rebound for German exports
As reported by Vdm, the association of the German
furniture industry, 2021 is showing strongly positive
numbers. In fact, exports of German furniture recorded an overall increase of 17 percent, exceeding 6.2 billion euros in September.
A growth that, as reported by Jan Kurth, the association’s managing director, has exceeded all expectations and was recorded in all sectors, from
the kitchen (up 19.6 percent) to upholstered furniture
(up 15 percent) , not only compared to 2020, but
also compared to the pre-pandemic 2019 (the increase compared to 2019 is 10 percent).
In terms of exports, the country that has had the greatest growth for German furniture is France, with an
increase of 30.7 percent (over 1 billion euros) in the first three quarters. Strong growth also for Russia (9
per cent), the United Kingdom (plus 21.3 per cent), Spain (plus 22.8 per cent) and Italy (20.5 percent).
Positive numbers, although clearly less marked, also for destinations outside Europe. In the Us, the
increases were 7 percent, while in China they were 2 percent.
Furniture imports are also on the rise, with an increase of 18.8 per cent and a turnover of approximately
7.4 billion euros. Among the supplier countries, China remains in first place, with an increase of more
than 40 percent compared to the same period last year. n

According to Matthias Pollmann, Vice President of
Trade Fair Management at Koelnmesse, “There is
increasing uncertainty among companies about whether taking part in a trade fair would currently be the
right and responsible thing to do. We are communicating closely and in a spirit of trust with our exhibitors,
industry representatives and visitors”. n

SAFETY
Altendorf wins coveted German Occupational Safety award 2021
971,547 occupational accidents took place in Germany in 2019. 16 percent of them alone occurred in
the metal and wood processing industry. In turn, 1 percent of these accidents involved circular saws. Alternatively put, this equates to one accident per day involving a circular saw – the costs for workplace
accidents and medical treatments are high and can be detrimental to customer orders. This was reason
enough for Altendorf, as the creator of the circular saw, to develop more innovative and reliable safety
systems and revolutionise them with “Hand Guard”.
The globally unique, patented “Hand Guard” early warning system is fitted with two camera systems.
This optical system is the only one of its kind on the market and is an industry breakthrough in terms of
technical safety using artificial intelligence (AI) for hand detection.
“Hand Guard” recognises potential risks based
on special AI hand detection software long before
an accident can occur. In the event of an acute
threat to fingers or hands, the saw blade quickly
retracts within a quarter of a second underneath
the workbench. In doing so, “Hand Guard” offers
maximum protection for users prior to a tangible
risk or even injury.
So, the Joint German Occupational Safety and
Health Strategy (GDA) assigned the “German
Occupational Safety Award 2021” to Altendorf. n
XYLON INTERNATIONAL

EUMABOIS
Eumabois launches its new website
Eumabois, the European federation of woodworking
machinery and tools manufacturer, officially launched the new website at the last general assembly
held recently. A complete restyling that, as they
directly let the leaders of the federation said, will
not only be a showcase, but a real platform to
keep users in touch with the updates of the federation and the associations. “The launch of Eumabois new homepage is a very important step for
us in order to facilitate and upgrade our information
and communication offer to all Eumabois stakeholders”, commented Juergen Koeppel, Eumabois
President commented. n
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FOCUS INDIA

We must be honest: when we designed and put this focus India on track, the
situation was completely different and we had to update ourselves in the runup to offer you the freshest possible result. The "Covid-19" seemed under control, the vaccinations proceeded quickly, the cancellations of the events seemed scarecrows of a distant past and that much coveted normality seemed,
after a long wait, now one step away.
Instead, the latest news plunges us back into that uncertainty that we thought
we had left behind. Eisenwarenmesse, Imm Cologne, Zow and almost all
the German and European fairs have been canceled, postponed, some to future dates, some directly to 2023.
Why this introductory hat? Because in this context Indiawood, the event scheduled from 24 to 28 February 2022 takes on an even more important role,
more central in what may be the developments in the market for wood processing in the next year.
An importance made even more marked by the long wait for an event of this
depth in the Indian subcontinent, after the cancellation of last year's edition of
Delhiwood and that Indiawood 2020 which was characterized, albeit in part,
by what was happening in China and from what, in a few weeks, would have
happened in Europe, with the lockdown and the rediscovery of an unexpected
fragility, from a human as well as an economic point of view.
INDIAWOOD 2022
As we have said, the spotlights are on Indiawood, the event which, together
with DelhiWood and MumbaiWood, makes up the triptych of fairs organized
by Nürnberg Messe. An event that, net of European defections, maintains an
important role for exhibitors and visitors.
In Bangalore, from 24 to 28 February, over 950 exhibitors are expected (in
2020 there were 878), with an exhibition area in the order of 65 thousand
square meters. Furthermore, according to the organizers' expectations, the
expected visitors will be over 75 thousand, with an increase, if this were to
happen, of about 15 percent compared to the last edition.
XYLON INTERNATIONAL
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THE MARKET
Industry in the Indian subcontinent is going through a period of transition, with
the acceleration of a marked transformation in supply chain management,
adherence to the latest technological advances in line with Industry 4.0 and
the rise of new regions in the context of supply and demand.
According to industry reports, in fact, the domestic furniture market is expected to grow at a CAGR, (Compounded Average Growth Rate) of 12.91 percent over the period 2020-2024, while the global furniture market is estimated
at over one thousand. billions of dollars. The size of the Indian market has
enormous growth potential as, aside from the domestic furniture market, the
potential for furniture exports also shows great promise, with several countries
looking to diversify their manufacturing bases in the “post Covid-19 era".
Numbers and requests that could indicate a strong rebound for the entire woodworking sector.
We will talk about this, and much more, in the next pages of our focus. The
economic point of view will be discussed by Alessandro Liberatori (on page
6), the director of Ice in India, who will give us a precise picture of what this
“complicated” two-year period has been and what the prospects will be for
the near future.
Filippo Germanò of Giardina Group, Giovanni Masino, Scm India regional
manager and Middle-East, Balkar Singh, Area Manager of Scm in India and
Eugenio Laghi, Sales and Marketing manager of Sistemi Klein (on page 5),
gave us a complete picture of what which was 2021 from the point of view of
companies, of the insiders whom we thank for their contribution.
And then, in order not to miss anything, our usual product sheets. Five pages
in which we have enclosed the best of what are the proposals of the companies for the Indian market.
In short, we have put all our effort into it, you just have to read the result...
(f.i.) n
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FOCUS INDIA
EUGENIO LAGHI, SISTEMI KLEIN
“The Indian market has started over, we are looking forward to Indiawood…”

GIOVANNI MASINO AND BALKAR SINGH, SCM GROUP
“Scm has implemented a strategic investment in India”
“In India, as well as throughout the area including
Sri Lanka, Bangladesh, Nepal and Bhutan, SCM
has implemented a strategic investment to provide local companies in the woodworking sector
with even wider and 360-degree service. This is
done thanks to dedicated warehouses and experts
and technical and commercial staff on site. The
goal is to provide
even more direct and
widespread support
at the sales and services level to all companies in the sector,
from craftsmen to
Giovanni
high industry, and in
Masino.
all phases of the relationship with the
customer, from pre
to post-sales.
Investments continue to support Indian companies in
optimizing their proBalkar
duction processes
Singh.
and business projects, particularly at
this time, where despite the international pandemic, even in the Indian market there is a significant demand for machinery and plants and
a strong desire to modernize factories to make
them more efficient and digital".

dustry, from panel to solid wood processing,
from furniture to windows.
Also for 2022 the prospects are more than
positive and the Indian market will continue to
offer great opportunities to manufacturers of industrial woodworking machinery”.

“The impact of the pandemic was hard on the Indian market. The lockdown in a country like India,
with long distances between the industrial districts
and the residential areas, had an even stronger
effect due to the difficulties and limitations of mobility. India is one of the most populated nations,
but as soon as the pandemic broke out, labor
became scarce. Now the market
has started over, but there is still
strong uncertainty related to the
future developments of the pandemic and the problems of container
shipments that delay payments from
Western markets”.

“It is a highly dynamic market, which aims at
a quality product, an ever greater finish and
that is able to compete with European standards.
As a result, there is a growing desire for technological solutions that, in addition to increasing
productivity, allow to obtain precise and highquality processing.
SCM is able to fully satisfy such needs with its
wide range of products and services: from the
wide range of classic machines for carpentry to
entry-level automatic solutions for cutting, edging,
numerical control machining centers for drillingmilling, an integrated offer of solutions for surface
processing (panel pressing and lamination,
sanding and finishing), up to the integrated
lines for the industrial production of furniture,
windows and flooring”.
“There is also a growing focus on digitalization
and IoT, needs to which SCM responds with a
wide range of software and digital services to
allow wood industry operators to obtain a tangible
optimization of service and maintenance operations, even remotely”. n

Eugenio
Larghi.

“Right now, we are recording a
growing trend at Sistemi Klein, despite the obvious limitations dictated by the
health emergency. Our products are in demand
and there is a constant growth that we want to
increase in the coming years. Sure, right now
the numbers tell us that this is definitely not the
most profitable market for us, but we are confident
that there is ample room for further growth.
Looking ahead, there is a lot of work to be
done, but we really believe that we will reap the
benefits of what we are sowing. Compared to
the European market, where 90 per cent of our
turnover comes from wood and10 per cent from
aluminum, in India the ratio is 50-50”.
“To approach a market as distant from us as
India, there are two key elements: the first is certainly the product, the second is a local dealer.
Clearly, as we said, the limitations to mobility
make it difficult to manage customer service and
product returns, so the product must not only

"The wood industry in this market is growing,
and SCM continues to be a reference partner
for the sector thanks to its ability to offer a very
wide choice of technological solutions, unique
internationally, thus responding to the needs of
the entire sector: from the craftsman to the in-

provide high quality operation, but it must also
be reliable and resistant. As for the second element, having a dealer is essential. On the one
hand for contacts, to overcome cultural/linguistic
barriers and be able to maintain contacts with
acquired customers and to find new ones; on
the other, because a market that is developing
like India requires knowledge in
addition to good products; Indian
companies are seeking competence, someone able to provide
the right product at the right time,
with clear explanations”.
“Demand is mostly focused on hightech products. The Indian market
is not satisfied with the entry level:
from the European manufacturer, it requires
quality, precision, reliability. For this reason, if we
exclude our circular blades, which are in great
demand, the largest orders arrive for tools compatible with numerical control machines”.
“An exhibition in the Indian market is much more
important than in other countries, because it
provides an essential opportunity to meet established customers and find new prospects.
The distances are long, being able to see everyone in one place is essential. In addition, the
Indian customer is happy to meet a manufacturer
in person, because he is aware that he can
learn as much as possible about the products.
This is why we absolutely want to participate in
the next edition of Indiawood. It will be an opportunity to start again”. n

FILIPPO GERMANÒ, GIARDINA GROUP
“Our new Experience Center in India will shorten the distance!”
“For us at Giardina Group, the Indian market is
of fundamental importance: we have a consolidated presence, strong and close to our
customers. The past two years have not been
easy, definitely, as "Covid-19" impacted the
entire sector in India, but we are satisfied with
the results. We have never stopped, we have
always continued to submit offers and receive
requests, and we can announce with great pleasure our new Experience Center, a state-ofthe-art facility not far from Bangalore, where our
customers will be able not only to
touch all the quality of our products,
but also to get quick, efficient,
close service. It will be like having
a Giampiero Mauri Innovation Center in India”.
Filippo
“One of the most complicated probGermanò.
lems on the Indian market is certainly the difficulty in moving, the
distances, the impossibility of being able to
send a technician quickly without an adequate
structure to support him. This is why the newly
opened Experience Center is essential: we will
have five complete lines, showing every aspect
of spray painting, roller painting, painting with
pressurized booths, an area dedicated to automatic sanding, manual sanding, sanding of profiles, edges, and a polishing area. The customers
can even bring their own products to have them
painted, sanded and to study the most appropriate solutions together with our technicians,
from the settings of the machines to the most
suitable paints for processing”.

“Working with a local partner and an equipped
laboratory is essential on the Indian market, because there are language barriers, because it
is not easy to overcome distances and because
in order to assist the customer, in India in particular, you must be able to offer effective aftersales service. In this context, we have local
people in India who know our machines perfectly,
they know how to assemble and how to program

sistemiklein.com

scmgroup.com

NORDUTENSILI

them. So, the customer can talk directly with
those who mounted the machine, reducing the
time and immediately interacting with someone
who has direct contact with the machine. It may
seem obvious, but speed is key”.

Tools &
Sharpening
Machines

“The Indian customer's approach to technology
is different from the European one. High-level
technology, especially with regard to painting,
is not yet particularly widespread. Many manufacturers still rely on manual spray booths, with
all the pros and cons. But now
this trend is changing: customers
are asking for more automation,
because they are realizing how
much more effective it is to execute
a process – allow me the definition
– "in series". Working with an automatic sprayer allows you to reduce time, produce more pieces
per shift, and above all, reduce
the possibility of human error. A trend, as I
said, that is spreading more and more”.

NUMAX
SCAN PLUS

NU5A
COMPACT 5-AXIS
SHARPENER WITH
LASER SCANNING

“The role of the “Giardina finishing academy” is
essential in customer relations. When you sell a
machine, we don't just sell the product, but we
sell our expertise, our ability to stand by the customer. And, to be honest, there are great advantages in this context when you have local staff”.

NU COMPLETE
MANUAL
SHARPENING
MACHINE FOR
DRILLS

“Exhibitions are essential to keep in touch with
customers, and in India it is even more important
to be able to gather everyone, customers and
manufacturers, in few days. It was important
before the "Covid-19", when the problem in
travel was only distance; it is important during
this transition phase of the pandemic, as you
never actually know where you can go today
and tomorrow; and it will be important even
after the pandemic: direct contact is important
to create bonds, and trust is the basis of all”. n

Via Pramollo, 2 - Z. I. Grions d. Torre
33040 Povoletto (UD) Italy
T. +39 0432664200 F. +39 0432664201

www.nuevolution.it

giardinagroup.com
XYLON INTERNATIONAL
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FOCUS INDIA
ALESSANDRO LIBERATORI, ICE INDIA
“As per World Economic Outlook projections it is forecasted to grow by 9.5 percent in 2021 and 8.5 percent in 2022…”
“At the current juncture the global economic people have restricted their outdoor activities
outlook remains shrouded in uncertainty with to the minimum and stayed at home for a long
headwinds from multiple fronts due to recent duration. Furniture importers, manufacturers and
upsurge in “Covid” cases. However, in India retailers are expected to witness this trend in
the recovery gained strength through the speed the coming year. There is likely to be a rise in
and pace of improvement in “Covid” scenario, demand for multi-functional, comfortable and
and the mega vaccination drives which has im- aesthetic furniture for the home, due especially
pacted on the indicators of aggregate demand to the work from home”.
posit a brighter near-term outlook than before.
India recently crossed 1 billion mark in admin- “The current trends in the wood furniture machinery
istering “Covid” vaccines; more than 60 percent imports are promising for Italian exports. For the
of India's population is partially vaccinated and period of Jan-Sept 2021, Italy is the second
largest supplier for Indian wood32 percent fully vaccinated as on
machinery needs with 12.04 perthird week of November 21th.
cent of share, after China with 51
India is amongst the fifth largest
percent share, the position which
economy in the world (after the
Usa, China, Japan, and Germany)
has traditionally been occupied by
with a Gdp of Us 3,000 billion Us
Germany, which now comes third
dollars. As per World Economic
with 10.24 percent share, followed
Outlook projections it is forecasted
by Taiwan (9.7 percent) and Us
Alessandro Liberatori.
to grow by 9.5 percent in 2021
(2.71 percent).
and 8.5 percent in 2022, which
India’s imports from Italy for the
will be amongst the fastest growing economy same period were pegged at 8.9 million euros
as compared to other G20 Countries”.
which is 105.32 percent higher compared to
the same period of the last year (2020).
“The Indian furniture market was valued at 29.71 Moreover, if we observe the previous years, Inbillion euros (34.01 billion Us dollars) in 2020 dia’s imports from Italy for wood-working maand is projected to reach 40.67 billion euros chinery (Hs Code 8465) for the year 2019 stood
(46.56 billion Us dollars) by 2027. The furniture at 10.1 million euros which was 3.77 percent
market in India is highly fragmented, and 83 higher than 2018. However, it slipped down to
percent of the national production is derived 6.02 million euros due to the emergence of
from small regional firms that fall into the unor- “Covid-19” pandemic.
ganized sector.
Italy’s market share in India’s imports in woodThe furniture industry in India is turning out to working machinery has been 10.94 percent,
be optimistic for 2021 due to various factors 9.75 percent and 8.47 percent for the year
such as change in consumer behavior due to 2018, 2019 and 2020 respectively. Moreover,
“Covid-19”. Since the outbreak of the pandemic, Germany’s share in the same successive years

has been 11.25 percent, 12.51 percent and
9.86 respectively”.
“Given the fact that the “Covid-19” pandemic
has highlighted the necessity of increasing the
industry’s digitization and automation of production
processes, the furniture industry in India is looking
out for avenues which make their processes
more efficient and simpler. That resonates the
trends in wood machinery imports in India, especially with category of machines carrying out
different types of machining operations in wood,
hard plastic and hard rubber materials, without
having need to change the tools frequently.
As per the latest trends, machine tools (including
those for nailing, stapling, gluing…) for working
wood had the major share in the Indian imports
for wood-working machinery followed by sawing
machines, grinding, sanding, polishing machines,
bending, assembling machines, and planning,
milling, molding machines”.
“Globally, exhibitors are restarting their operations
with several exhibitions already being held in
Europe, Asia and the Us.
Indian exhibition industry is also bracing up to
restart shows. Recently, Ita in collaboration with
Ucima (Italian Packaging Machinery Association)
participated at Propak India (an event dedicated
to packaging machinery) with nine Italian companies. This was the first collective participation
in physical presence organised by Ita in India
and Italy was the only international pavilion present at the trade fair.
Ita also recently participated in the 10th Edition
of Hgh through a Catalogue display of six Italian
companies ranging from classical design to
decorware from Murano, kids furniture to luxury
fitness.
I certainly feel as and when the “Covid” situation
improves, it will assure business visitors of safe
travel and help them plan accordingly for forthcoming, exhibition and events in 2022, so thereafter we may return to normality”.

OPEN YOURR EYES TO THE FUTURE
F

“I certainly think that a trade fair is the ultimate
gathering place of all the significant players in
the industry. Without such meetings, there will
be a certain void between the supply chains,
resulting in lack of promotional campaigns and
industrial revolutions.
However, with the advent of “Covid” pandemic

SUUPERFINISHIING

www.emc-italia.it
italia.it

for last two years majority of the initiatives are
held virtually, which in my view lacks the feel
of what a physical trade fair used to have.
On the other side the intervention of digitalization
has certainly made lives of people much easier.
People are more and more dependent on technology and digital platforms to accomplish all
their tasks. The future of relationships will be
more of a hybrid nature, where digital and physical will go hand in hand for a sustainable ease
of conducting business”.
“Following the spread of the “Covid-19” virus
and the related emergency, the Ice Agency
has always been alongside Italian companies
bringing out measures of immediate impact
and facilitating and supporting the companies
with our promotional initiatives.
As a “Covid-19” pandemic measure, Italian
Trade Agency has rendered most of its services
free for the Italian small and medium enterprises
(SMEs). We also supported Italian companies
by fully sponsoring the participation of Italian
SMEs at the collective fairs.
Italian Trade Agency also has developed a new
digital platform called “Fiera Smart 365” which
focuses towards digital connect, enriching the
promotion of the Italian companies and “Made in
Italy” products to the world within a single platform.
It gives an experiential and holistic virtual view
to the buyer’s world-over of what Italy has to
offer. Through Fiera Smart 365, one can participate
in digital events, workshops, conduct B2Bs and
much more at the comfort of accessing everything
from their choice of locations digitally.
In terms of our Ice New Delhi and Mumbai
offices we are always committed in our endeavor
to promote the interest of Italian companies in the
South Asian regions. Our offices strong resilience
was seen during the time of pandemic, where we
were able to facilitate around 700 plus companies
requests to promote their products and services
in the region and are always available to serve
the industry with best of our capabilities”.
“We are in the process to launch a nationbranding campaign together with the Ministry
of Foreign Affairs and International Cooperation,
the purpose of the campaign is to relaunch
Italy's global image, attract resources and investments and strengthen exports and tourism.
For the year 2022, Ita will organize collective participation of Italian companies
or National Institutional Pavilions in various initiatives across
sectors such as IILF (India
International Leather Fair), Indian Ceramics, Wire India, to
mention a few.
Incoming delegations in sectors ranging from textiles and
cosmetics to machinery and
pharmaceuticals are also in
the pipeline”. n
ice.it
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FOCUS INDIA
SCM
SCM HIGH TECHNOLOGY SOLUTIONS FOR THE FLEXIBLE PRODUCTION OF DOORS
The Indian woodworking industry is
a highly dynamic
market and it is focusing on an ever
improving quality
product, capable of
competing with European standards.
This also happens
with the production
of doors. Like windows, doors have
to be able to guarantee the thermal
insulation necessary
for saving energy
and the acoustic insulation to ensure optimal
comfort levels, which are the obligatory requirements for contemporary building standards.
At the same time doors are also part of the furnishings and wood is still the leading choice in
a sector that increasingly demands a fusion of
technology and design. Consequently woodworking companies in this market need to have
the ability to provide customised solutions,
which are not always easy to manage.
Thanks to its long-standing experience in door
machining technologies and entire process
know-how, SCM is a unique technological partner
for both small to medium-sized companies and
large industrial groups. The Italian Group offers
a wide variety of solutions for solid wood
and flush doors manufacturing, including
stand-alone machines, angular CNC machining
centres and high automation and productivity
integrated cells and lines. All these products
have been developed to guarantee even more
flexible processes which are structured for
small batches without sacrificing industrial production advantages.
For solid wood and door frame manufacturing,

CAMAM
CAMAM’S TECHNOLOGICAL INNOVATION FOR A COMPLETE RANGE
For Camam woodworking has no secrets. Since
its foundation in 1969, Camam has focused on
research, innovation and technological avantgarde to offer the market machines that are always in line with the most current woodworking
requirements.
Camam has established itself not only in the
production of solutions for chair processing, but
also as a manufacturer of machinery and systems
for cutting, milling, sanding and automatic assembly, designed and manufactured according
to specific customer requirements.
Thanks to the deep know-how gained during its
experience, Camam offers a complete range of
solutions for the entire woodworking cycle. The
entirely in-house production of machinery allows
the highest level of customization, to meet the
production needs of companies of any size.

SCM joinery machines are configured to offer
the best technological innovations, top performance levels and reliability. For squaring, the
“celaschi” range of profiling machines and double-end tenoners allow to process every kind of
door with wooden frame, including special ones
with fibreglass folders.
For drilling and routing the highly modular “morbidelli” cnc machining centres are conceived
to cope with every type of wood elements. For
flexible edgebanding of solid wood doors the
“stefani” range is capable of guaranteeing a
continuous and efficient production loop, irrespective of the machining profile.
Last but not least, SCM offers an all-round range
of stand-alone machines and integrated lines
for the surface treatment: “dmc” wide belt sanders
for sanding, superfici finishing lines to give more
value to customised creations and the highly
versatile “sergiani” range of hot and cold presses
which guarantees the best structure quality. n

scmgroup.com

COMEC
PRODUCTIVITY AND FLEXIBILITY: “FRONTAL CN”
The experience gained in fifty years of continuous
technological innovation and complete control
of the production chain, make Comec Group
an ideal and reliable partner for its customers.
High specialized technical team and the continuous development of the configurations and
software has led to the creation of the solutions
called “Frontal” that combine high productivity
with the flexibility of numerically controlled
working centers.
The Frontal series working centers are dedicated
of elements with long shape made of solidwood,
mdf or similar materials. They find their main
uses of production of drawers, furniture elements,
doors, windows, sofas, beds…
The modular construction permits the personalization according to the specific needs of the
customer. It can be equipped with different
units as such as lateral cutting, drilling up to

six sides of the pieces, mortising, milling, tenoning
as well as special application upon request studied from high specialized technical office.
The optimal positioning of the units on multiple
work stations allows the simultaneous execution
of multiple operations otherwise colliding with
each other, this makes high hourly production
possible even in the presence of pieces with
numerous processes.
The special system of loading, station feed and
synchronized clamping of the parts guarantees
precise and clean working operation even on
surfaces with delicate finish.
Frontal is an innovative and high performance
solution which is 100 percent customizable and
increasingly appreciated in all sectors all over
the world. n
comecgroup.it
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Camam's aim is to anticipate the market in
order to offer its customers reliable, high-performance and long-lasting machinery. Thanks
to the in-depth analysis of the production context
in which each machine will be inserted, Camam
assures the development of specific solutions
that integrate perfectly with any production line,
ensuring the achievement of the highest production performances.
The company has an extensive sales network
present worldwide, thanks to which it can also
guarantee a qualified technical assistance service.
Excellence in components, processes, products
and services to offer targeted solutions that integrate perfectly with any production line. n

camam.comecgroup.it
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FOCUS INDIA
NORDUTENSILI
TOOLS AND SHARPENING MACHINES

Since 1983, Nordutensili has been making drill
bits and spiral router bits using the best steels
available, ensuring their sharp edges are reinforced to be effective and long lasting. “We’ve
been producing practical, usable and innovative
sharpening machines since 2005”.
“NU” COMPLETE MANUAL SHARPENING
MACHINE FOR DRILLS
It is a very compact, easy to use, machine. The
machine is supplied with supports to sharpen:
dowel drills (solid carbide and brazed) diameter
from 5 to 16 millimeters; through bore drills
(solid carbide and brazed) diameter from 4 to 16
millimeters; drills with radius spurs (Laser, Kanefusa, Marathon, Mosquito and similar) diameter
from 4 to 10 millimeters. Through a simple manual
adjustment, the operator can easily switch from
one configuration to another one in a very short
time. This is the ideal sharpening machine if you
have many different kinds of tools to resharpen.
Sharpened tools are ready to use, with a significant time and money saving.
All models of these machine are equipped with
a convenient grinding wheel dresser designed
to re-profile the wheel with the original geometry.
“NU5A” COMPACT FIVE AXIS SHARPENER
WITH LASER SCANNING
Compact dimensions and innovative technology
in a high performance machine. “Nu5a” has
four principal characteristics.
Compact overall size: the compact dimensions
allow easy and problem-free installation and integration in production lines.
Ease of use: the “Nu5a” compact scan does
not need specialized operators. Training on
how to use the machine requires a very little
time. Ordinary maintenance is reduced to keep
the machine clean. Skilled operator could adjust

BIGONDRY
“STIL+WOOD”: DRYING KILNS BY BIGONDRY

the geometry of the tool if necessary, assisted
by the software that prevents any mistake.
Technology: informations about the tool are automatically collected by the software through the
laser. It is easy to verify the geometrical properties
of the tool to be ground. An automatic procedure
also allows to check and compensate the shape
of the grinding wheels. Software automatically
warns about ordinary operations (wheels measuring, wheels dressing and warm-up).
Savings: for companies, reducing power consumption and working times is extremely important, to limit energy consumption and therefore
environmental impact and to make the production
process more efficient.
“NUMAX SCAN PLUS”
Nordutensili, the future in sharpening has arrived.
“Numax scan plus” is a unique tools sharpening
machine with integrated laser analysis, designed
to guarantee maximum precision and efficiency
in the sharpening of spiral milling cutters made
of super high speed steel, hard metal and diamond for the mechanical industry and wood.
The experience gained with the “Nu5a Compact
Scan” and the market needs gathered over the
years have led to the birth of the new “Numax
scan plus”, projected into the future thanks also
to its advanced connectivity with Opc-Ua protocol
that aligns it to the latest standards of "smart
factory and data analytics".
The machine’s key feature is the scanning system
with automatic recognition of the tool being processed, an technology developed by Nordutensili
that allows you to automate the setting of the
sharpening program, reducing time and costs.
Simple to use “Numax” allows all operators to
achieve excellent results. n
nordutensili.it

PESSA IMPIANTI
MACHINERY AND PLANTS FOR THE PARTICLE SIZE REDUCTION
Founded in the ’50 and managed for two generations by Pessa family, Pessa Impianti designs
and manufactures machinery and plants for the
particle size reduction of wood and preparation
of flakes, chips and fiber, mainly used in the
Wbp, Mdf, Osb industry.
In machinery range, an important remark on the
Universal Discontinuous Flakers, reliable machines with extraordinary performances, designed
to comply with different production requirements

to obtain good quality calibrated flat flakes, with
superior mechanic characteristics, used for Pb
and Osb board production.
Indian Osb production market can boast one of
the biggest Discontinuous Flakers, type “D 200
DMG/S-36”.
Particular attention is paid to the double cutterhead, which constitutes the heart of the machine
and can be arranged for Pb or Osb flake.
Provided reconditioning service of this important
machine part is an added value, permitting to
have a performing cutterhead at a lower cost.
The production includes: machines the primary
working of wood and recovery of wood wastes
(discontinuous flakers, drum chippers); machines
for particle comminution (knife ring flakers, hammer mills, refining mills); systems for wood feeding, handling and storage; extraction, storage
and mixing systems for flakes, chips, sawdust;
auxiliary equipments; reconditioning service of
the part subject to heavy wear as cutterheads
for flakers, rotors for chippers and impellers for
knife ring flakers and refiners. n

BigOnDry is a well-known Italian company that
produces high performing drying kilns, Ispm15 treatment plants, steamers and their greatest
satisfaction, the thermo-modification kilns that
goes up to 230 Celsius degrees. In all types of
kilns, the high performer electronics ensure
constant control of the drying cycles and an excellent treated product documented by a certified
cycle report that summarizes the process. A
staff of technicians ensures assistance at any
times and for all anomalies in the treatment
cycle by remotely intervening.
Regarding the thermo-modification kilns, in collaboration with the most important European research institutes, BigOnDry has studied nine
wood species. The results of tests carried out
on wood thermally treated with the BigOnDry
process called “Styl+Wood”, have provided
very positive data regarding dimensional stability,
a fundamental parameter in the final use of the
wood. The dimensional stability in fact allows to
work the material with the certainty that once it
reaches its final destination of use, it does not

8

bigondry.com

SIBO ENGINEERING
THE NEW “FMR/8”, THE DRILLING MACHINE
Worldwide renowned for reliability and competence Sibo Engineering, the family run company
founded in 1830 has now entered in its fifth generation, under the lead of Graziano Brusa Antonini. Conceived and designed by Sibo Engineering’s technical department, a wide range
of state-of-the-art cnc and mechanical machines,
both automatic and semi-automatic grants the
possibility to produce all kinds of paintbrushes
and brushes handles, as well as many other articles made of wood, plastic, bachelized fabric,
bakelite and metal.
Sibo engineering sticks out also for its surprising
approach to niche problems, being a company
among the few in the world able to combine
high technology with personalized solutions,
realizing tailor made machines for almost any
need in the wood applications.

pessaimpianti.com
XYLON INTERNATIONAL

have significant dimensional variations, making
it usable in the redevelopment of buildings, the
production of parquet for indoor use, decking
and cladding for the outside, up to the use in
the nautical sector and in saunas.
Thermally Modified Wood by BigOnDry plant
can be used in the most extreme conditions, replacing normally more stable materials (such as
plastic, whose production, however, is polluting),
without incurring the most common problems
when using wood: poor durability and its "mobility"
once installed in a humid environment. No chemicals of any kind are applied in the process,
so the products deriving from them are to be
considered totally bio-compatible. Wood treated
with “Styl+Wood” process by BigOnDry has proven characteristics of durability, stability and
appearance, repeatable in the treatments making
the BigOnDry implant extremely reliable if you
want an end product of extreme quality. n

November-December 2021

An example of Sibo’s machines is the new
“Fmr/8”: an automatic eight positions drilling
machine suitable for processing of spatula;
knife and paintbrush handles. It is equipped
with an automatic loader and a high precision
rotary table that allows to perform two horizontal
holes with different depths, an upper vertical
drilling, a lower vertical drilling and the milling
on the end facing at the same time. At every
turn of the rotary table, a finished piece is unloaded.
This machine, just like all other Sibo Engineering's
products tries to respond to the market’s new
needs: multiple operations concentrated in one
single equipment and high productivity level. n

sibo.it
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FOCUS INDIA
BIESSE
“ROVER AS 15”: NEW PROCESSING CENTRE

IMAS AEROMECCANICA
FILTRATION SYSTEM: NEW EQUIPMENTS
Imas Aeromeccanica designs, manufactures and
installs equipment for workshops and industries, including the suction ducts,
the various filtration systems, storage of waste
and following recovery for
reuse in a thermal plant
as alternative fuel. The installation of energy recovery thermal plant from
wood waste is now an established practice by both
small and large factories.
These plants know today
a rapid spread being long
time established their complete safety and affordability. This field Imas Aeromeccanica holds
specific expertise, the result of a long experience.
Imas Aeromeccanica distinguishes by the quality
and reliability of the products provided worlwide.
A crucial aspect to which Imas Aeromeccanica
has paid much attention concerns the safety
systems of the proposed plants: all the products
are guaranteed and certified in compliance
with the current technical directives and are

“Rover As 15” by Biesse
is the new nc processing
centre offering top performance and flexibility. It’s
designed for the customer
who wants to invest in a
product that can process
any type of element quickly
and economically. “Rover
As 15” is ideal to produce
any element such as windows, doors, stairs, worktops, furnishing items and
much more besides and
is designed to offer maximum performance in an
extremely compact solution with the minimum
working dimensions. It is an extremely compact
machining centre designed to adapt to the production space in which it is installed and it enables
the operator to safely access all sides of the machine at all times, with no obstacles on the ground.
The “Rover As 15” with gantry structure is designed
to withstand high levels of machining strain,
guaranteeing the quality of the product.
The five axis operating head, equipped with 13
kW Hsd spindle and with 360° continuous
rotation on the vertical axis, enables the machining of complex‑shapes ensuring quality, precision and absolute long-term reliability.

manufactured with controlled and traceable processing and materials in every production step.
Imas Aeromeccanica manufacture internally diverters and panels for venting explosions,
working under quality control, so that plants are
equipped with Atex protection devices certified
with EC Type Examination Certificate. n

imas.it

SISTEMI KLEIN
THE COMPANY INTRODUCES THE NEW “XTRACUT”

Sistemi Klein, an Italian company with more than
35 years of experience in the woodworking and
aluminum business, introduces the new Klein
“XtraCut” saw blades, in order to take cutting
experience to the next level and increase your
productivity.
Production process is completely made with
laser machines to ensure maximum precision.

“ROVER K FT”, MAXIMUM RESULTS,
MINIMUM DIMENSIONS
Biesse’s processing centres for nesting and
carving operations allow to achieve a finished
produced machined on a single, compact machine at a competitive price. The robust and
well-balanced structure of the machine is ideally

Tensioning and balancing are operated for maximum performance, in fact, the superior flatness
of the blade extends durability and gives exceptional finishing results.
In addition, silent slots are made with a distinct
geometry and are filled with a special synthetic
resin to avoid vibrations, reduce noise and increase
stability. Carbide tips original Ceratizit micrograin
last longer with sharp edge, ensuring up to 30
percent longer lifetime. Klein “XtraCut” is the best
solution for every need, ideal for cutting veneered
and laminates, plywood, Mdf, particle board and
plastic laminates, uPvc, aluminium, alastic and
alucobond, ensuring a better finishing and a
longer lifetime for best performance. Sistemi Klein
is on Indian Market with an official distributor:
New Tech Tool Manufacturers in Mumbai.
Check out Klein website to find out more about
their wide range of products: cnc router tooling,
Tct and solid carbide router bits, industrial Tct
sawblades, diamond (Pcd) router cutters and
measuring instruments. n

sistemiklein.com

VIGANÒ MARIO
“SP 1200”: BUFFING MACHINE FOR DIFFERENT KINDS OF MATERIALS
The buffing machine model “Sp 1200” is designed
to buff different kinds of materials and flat surfaces:
polyester, polyurethane, paints, metals, marble,
copper, brass and plastic.
The machine body consists of a mobile table and
a fixed head. Up and down movement is motorized
and sliding on guides and ball bushing pads and
the electrically-welded iron
structure grants a great
stability. The machine, created by Italian Company Viganò Mario, specialized
in woodworking machine,
can be equipped with abrasive paste applying system
by means of pneumatic
guns. The semiautomatic
machine allows the application of a removable selfadhesive protective film on
delicate surfaces , therefore
it is particularly suitable for
finishing and packaging
processes.

The film, un-winded from a coil, is applied by a
drum on the panel and the cutting is done
adjusting the length by means of a digital programmer. The machine is suitable for medium
size batches or small lots. n
viganòmario.it
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suited for withstanding greater processing stresses without compromising the quality of the
piece and for ensuring the best finish on different
types of materials.
“Rover K Ft” is the new Biesse cnc machining
centre with Gantry structure – the most compact
on the market – designed to machine panels
made from wood and its derivatives and is the
ideal solution for artisan producers and for small
and medium-sized businesses which require
flexibility and ease of use within a limited production space. “Rover K Ft” can carry out
various types of machining operation, including:
the nesting of small doors and furniture elements,
scoring on solid wood, panels, and doors. This
machining centre is extremely compact and is
designed to adapt to the production space in
which it is installed. It enables the operator to
safely access all sides of the machine at all
times, with no obstacles on the ground. n
biessegroup.com
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FOCUS INDIA
ORMAMACCHINE
"DUPLEX": THE LATEST SOLUTION BY ORMAMACCHINE
“Solid surface” is a non-porous low-maintenance
material used for surfaces such as countertops.
It can mimic the appearance of stone, wood
and other naturally occurring materials, and
can be joined invisibly by a trained craftsman.
Typically manufactured in sheet form for fabrication into finished countertops, solid surface
can also be cast into a variety of shapes, including sinks, shower pans and bathtubs. Sheet
goods can also be heated and bent into threedimensional shapes using a process called
thermoforming, which adds to the versatility of
the product. Colour and design flexibility are
key factors when choosing engineered composites over natural stone.
DUPLEX THERMOFORMING PRESS
Being always updated about the last innovations
in the furniture field manufacturing, Ormamacchine has launched since many years its thermoforming machine Duplex, suitable to cast in
the different shapes (including 3D) the Solid
Surface material.
The machine is available in three different dimensions: 3.000, 3.500, 4.000 for 1.300 millimeters. It is composed by a heating chamber
and a membrane forming press.

GREDA
FROM “MITIKA” TO “SPRINTER”: READY FOR THE INDIAN MARKET

The heating chamber is positioned below the
press and has the following main characteristics:
the max temperature is 200°C, the installed
power 15 kW (electric resistances), the air circulator power is kW 0,55x2. Furthermore manual
opening drawer sliding on wheels and guides
and heating chamber equipped by a rock wool
thermal insulation (between the oven and the
forming press it is provided an hollow space to
prevent heat transfers).
The membrane forming press is equipped by a
high capacity vacuum pump of 25 m³/h, the
max vacuum is one Kg for cm2. Heat proof
silicon membrane.
The max height of the piece to be processed,
including the supporting template is 500 millimeters (standard machine for higher pieces
options are available) and the fix working platen
is made by a phenolic sheet with channelling
suitable for the vacuum.
The control board is one for both machines.
And it is complete of all devices needed for the
oven and the press adjustment and control. n

ormamacchine.it

Greda, specialist in production of special
five axis numerical control centers and
on top as Italian manufacturer of five axis
cnc lathes, expands its borders thanks to
greatest collaborations in Indian market.
“The absolute quality of our products
and the strong technological innovation
that is used to be in our Dna as 100
percent made in Italy company with forty
years’ experience, guarantee perfect synergy with production evolution by Indian
market with which we’re glad to collaborate.
We are proud to provide several solutions
to all our customers in several different
markets, starting from solid wood, carbon
fiber, aluminium, nesting, 3D modelling,
composite and technological materials”.
“Mitika V5”, currently the cnc five axis lathe excellence, is expression of passion, continuous
development and concrete attention to customer's
production needs. “Mitika” is just one of an extraordinary range of cnc lathes that will improve
production.

OMGA DIERREGI
“OPTIMA 120 ELITE”: OPTIMIZING, DEFECTING CUT-OFF SAW
help of a pneumatic tail clamp, the “Optima 120
Elite” can reach an absolute positioning precision
of plus/minus 0.15 millimeters.
Vertical and front “intelligent clamps” within the
cutting area can automatically adapt to the workpiece cross section to shorten the cycle time
to the very minimum. Safety is also a major concern at Omga, the operator is protected by a
safety photocell curtain.
Ergonomics and user friendly have been key
points during development of new “Optima 120
Elite” project; versatility was another goal, which
was accomplished by the ability to receive a
full set of options like automatic in-feed loading
systems, Ink-jet printers, width scanners as well
as length sorting systems at the out-feed. n
omga.it
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SAOMAD
“TITANIUM”, THE NEW ANGULAR MACHINING CENTER
Among the angular machining centers, “Titanium” is the one the best sums up Saomad’s
experience in the production of systems for
wooden windows production, in an automatic
and highly productive way. Thanks to the latest
generation technology and a locking system,
high productivity and time reduction are guaranteed: the electronic gripper locks the wood
and automatically calculates the exact lenght
of the window. The tenoning and profiling shafts,
depending on the type of frame, are automatically

With the new “Optima 120 Elite”, Omga Dierregi
has further completed his range of defecting
and optimizing crosscut saws, in order to respond
to needs of the global markets. To complement
the modern design lines of the equipment, new
technology and new software have been developed to reach high precision, reliability, renown
quality and durability, which customers came to
expect from the Omga brand, over the decades.
The feed speed of 120 meter per minute places
this model within the medium-high segment of
the Omga range of optimizing saws. The last
generation cnc with Windows Embedded OS is
complete with a 17 inches touch screen with
adjustable angle, as well as all types of connection port (like Rj45 Ethernet, Usb)
Thanks to pusher system, traversing on precision
linear rails, using linear encoder and with the

Thanks to several available configurations,
“Sprinter” is an excellent cnc 5-axis machining
center that satisfies all market needs. Thanks to
its versatility, Sprinter is a great solution to give
free rein to customers’ projects. n

positioned quickly and precisely. With “Titanium”
it is possible to produce windows of different
shapes and thicknesses, with maximum flexibility
and practicality, with an unlimited number of
tools, thanks to the interchargeable shafts with
quick coupling in tenoning and profiling.
In creating this work center, particular attention
was paid to the operator’s safety; the machine
is fully enclosed on all sides and the inside of
the machine body is covered with sound- absorbing material, to limit noise emissions. The
machine is small in size
and can be placed
against the wall, making
it ideal even for small
workshops. In a small
space with this multicenter it is possible to
realize various types of
windows of various
thicknesses. There is
also the possibility to
customize the machine
by choosing from a wide
range of optional. n
saomad.com

FAPIL
FAPIL’S EXPERIENCE: SUCCESSFUL CUTTING TOOLS!
Fapil is an Italian Company located in Zogno
(Bergamo), not far from Milan, specialist in cnc
cutter solutions for machining wood, board materials and plastic. The company offers a wide
range of tools and accessories for cnc routers,
made with high standards of quality thanks to
the employment of modern technologies both
for the designing and the manufacturing.
A team of experts that operate in a modern technical office, studies and develops the products
on the base of the acquired experience and of
the technologies applied to the wood working,
in continuous updating with the customers and
with leading machines manufacturers; this is
the way how Fapil tools are developed and built
always by using technologically advanced materials and with the right solution for the type of
machining to be carried out.
A large number of Fapil cutters are special solutions that find the correct application in the
specific customer’s sector becoming then standard tools.
One of the successful cutters of Fapil is “3D
Scanning Job Cutter Ecs2 Type" : the cutting
tool for a quick job on scanning works.
Spiral cutters in solid tungsten carbide for both
November-December 2021

roughing and finishing processes, machining
of wooden and plastics panels and 3D scanning
works in order to guarantee high machining
speed. n
fapil.it
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NERLI
“PN 28”: THE FRUIT OF MANY YEARS OF RESEARCH
Nerli’s production scale goes from the
simplest machines, the semiautomatic
ones, to the electronic sanding machines,
in which the technological content is
very high as large and varied is the production they give. “Our production is
therefore addressed particularly those
companies that have problems – said
directly from the company – of high
quality finishing”.
Nerli’s machines are used with greatest
success and satisfaction in many production sectors like doors, kitchen cupboards,
wardrobes, musical instruments and others.
The semiautomatic pneumatic sanding machine
“Pn 28” is the fruit of many years of research
and development in workshops: the set of sanding
pads functions like a copying attachment as it
may sand or polish to a high standard of finish
both flat surfaces and imperfect surfaces, wood,
paints, polyester or allied products. Nerli’s pressure system for abrasive belts is a particular system exerting a very light pressure during machining, therefore no overheating or deformation
take place and our machines can safely boast
the best and the highest sanding standards.

The company is specialized in finishing on polyurethane, polyester, glossy, opaque and transparent paints with finishing without shadings
and undulations and that can be tested against
the light with “mirror effect”.
The production program includes sanding machines (semiautomatic, with transversal belts,
automatic, with continuous cycle, electronic,
with crossed belts) calibrating machines with
wide upper belts, special sanding machines,
brushing machines, polishing machines. n
nerli.it

G3 FANTACCI
WITH JOVAS TECH SOLUTIONS READY TO INDIAWOOD 2022!
G3 Fantacci from Italy is present on the Indian
market since some years. Thanks to trusted
partner Jovas Tech Solutions from Bangalore,
the company has developed and expanded
the sales of their highest quality tools proposing
and realizing the concrete solutions.
Various machines for the production specially
of chairs and tables have been equipped with
the tools of their production, with excellent
results and above all with the great satisfaction
of all their end customers.
“At the moment, the best-selling line is of custom
tooling, sat on the precise requests of the customers, but over time we aim to develop a
wider and more widespread sales network, to
distribute more our standard products”, commented directly from G3 Fantacci. “Our company

was born more than forty years ago, our experience , our continuous innovation and expansion
have allowed us to deeply develop our products,
to be able to satisfy all requests relating to wood
processing and also processing of aluminum
and plastic. We produce the tools with changeable
knives, with brazed tips, integral HM and diamond
tools, with the goal to satisfy any kind of request.
With our partner Jovas Tech Solutions we really
hope to be present at the Indiawood 2022
exhibition to introduce us directly to let us know
better and be able to better illustrate our products,
but above all to meet potential interested customers and establish collaborative and friendly
relationships”. n

Atex rules are available: electric motor, explosion relief panel,
extinguisher, switchboard…
The backward curved
impeller high efficiency centrifugal fan is
positioned inside the
unit and therefore
soundproofed to obtain a low noise level.

“Eurofilter” by Coral
dust separators are
designed for use in
industrial environments. They are robust, solid for longlasting durability, carefully designed for
reliability and easy to
use.
“Eurofilter” dust separators are suitable
for extracting dusts
of different kinds and
dry shavings from single or multiple dust
sources.
The “Eurofilter” consists of a galvanized
steel panel structure
with sleeve filters
made of needle felt
“C” type (500 gr/m2
with antistatic surface treatment on request), automatic filters cleaning by motorized vibrator or
pneumatic (compressed air), dusts download in
the wheeled metal bins of easy maintenance.
The very robust structure of the filter ensures
easy handling despite its size, thanks to the
presence of large sized wheels, two of which
are pivoting.
The unit is conceived in order to work in depression in order to guarantee the maximum efficiency of filtration and safety possible against
fire and explosion.
On request, various accessories certified to

THE COMPANY
Coral “mission” is to
design and realize air
cleaning and filtration
systems for environmental protection,
operating in close collaboration and integration with customers to guarantee reliability and service
using the best technologies.
The services of Coral Engineering include: consultation, technical assistance and reliefs in the
determination of the choice of aspiration plants,
planning of suction systems, specifications and
realizations in work. n

coral.it

g3fantacci.com
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Compact robotic solutions
for industrial paintinng

www.Lesta.it
info@Lesta.it
+39 0331 430817

OMMA
“TX PRECISION”
“Tx Precision” is the new Omma innovative in-line and off-line industrial laminator for high precision film application.
The Omma “Tx Precision” allows a top
side bubble-free and wrinkle-free protection film application. The machine is
dedicated to a wide range of application
on metals, glass, laminates, plastic sheets,
panels, furniture and many other flat surfaces. Its high precision automatic cutting system
allows a net cut of the film precisely as you
want: exactly at the edge, or negative and even
positive. The “Tx Precision” is equipped with
automatic thickness adjustment and electronic
variable speed.
The “Tx Precision” calculates automatically the
length of each piece and apply or cut the film
accordingly, avoiding any film elongation thanks
to its automatic film tension control and is industrial and compact, available in different widths
up to 2800mm and with a thickness ranging up
to millimeters. Furthermore “Tx Precision” com-

Lesta srl

Self-generating
painting routes
using
i 3d vision
i i system
t ms
for panels, drawers annd
boxes.

omma.com
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Lesta robot

Self learning software
for industrial furniture
painting

plies with Eu machinery directive 2006/42/EC.
Omma systems and machines are built-toorder, ranging from simple to complex: depending upon your unique production and operational requirements. “Tx Precision” can be equipped with our advanced smart tech protection
options, allowing you to reduce costs and machine downtime while maintaining maximum
product quality. For over 55 years, Omma has
been delivering standard and custom-build laminator systems that stand the test of time. n
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“THE WEALTH OF OUR TERRITORY? A NETWORK OF EXCELLENCE!”

founded Viet in 1953”, Ettore Vichi said proudly.
“Just think that, back in the Seventies, there was
already a very close collaboration with Giancarlo
Selci, the founder of Biesse... a sign of destiny?”.

Ettore Vichi, Sales Director of Biesse's wood division,
immediately finds the best-fitting definition:
And we were very pleased to have the opportunity
to talk with him, for several reasons...
First of all, he learned to know Biesse from the inside, proving year after year that he deserves a
role of increasing responsibility. And then, the
surname he bears certainly makes him a reliable
witness of the tight bond between Pesaro, furniture
and technology. And we should not forget that he
is a "mature young man", perfectly able to answer
our questions with an eye to the history he has
lived, to what he has experienced in Pesaro, but
with the vision of those
who have had the opportunity to look far, very
far.
Ettore
Since joining Biesse, he
Vichi.
has been the industrial

and sales manager of Viet and, at the same time,
he has been in charge of the branches in Australia,
New Zealand and China; in 2019, he complemented
these positions with the direction of the System
Division, the "part" of Biesse that takes care of the
construction of large plants.
Today, he is entrusted with the woodworking machinery division which, incidentally, represents
about 75 percent of Biesse's turnover.
“An important challenge, very intense years for
which I must thank the owners and the top management of Biesse, a trust that involves me, commits
me but does not scare me, because I have my
roots in this world, roots that start from far away,
since my grandfather, from whom I took my name,

“With this story, this "engine" driving its business,
Biesse could only look at the world: from the first
intuitions of Roberto Selci (Giancarlo's son and
now managing director of Biesse, editor's note)
who opened the first foreign branches in the
1980's, leading to the explosion of business and
an increasingly strong presence in more and more
markets, giving a real boost to our business.
Biesse has been a forerunner of the internationalization process that in recent, difficult times has allowed us to maintain and increase our market
shares, thanks to a customer proximity that in the
near future will be one of the pillars of our strategy”.
And your business is no longer just wood...
“Let me add something: wood and wood-based
materials will always play a key role in our lives. I
am thinking of furniture, of course, and how much
design is once again opening the doors to solid
wood, how much we have grown in the awareness
of the need to manage this natural resource in an
increasingly sustainable and careful way, but also
of the improvement of wood performance in constructions, in buildings that respond to new and
more and more engaging and shared principles
and values.
In all these domains, Biesse is strongly active to
seize every opportunity, but without underestimating
what is being done in another area, i.e. advanced
technological materials that can easily coexist
with wood – if we talk about furniture or comfort –
but which are the basis of industrial sectors of
great importance.
In the wood industry, a gap has opened up that
sees on the one hand the efficient production of
high volumes, combined with the search for maximum flexibility, for "batch one" production that
pursues just in time; on the other hand, there are
companies that choose a production organization
and customized technologies to give specific solutions to high-end customers.
At Biesse we work to ensure that technology can
support both targets: we provide intelligent systems, highly reliable automation, machines that
work around the clock, seven days a week, capable
not only of producing a lot and well, but also of
contributing to the optimization of material consumption, integrated into processes to minimize
"downtime" for maintenance and the use of energy
and materials".
Master Geppetto is a distant memory...
“Sure: today, wherever you go, you find robotics,
automation, “Industry 4.0”. We have a duty to
bring these "new values" to our business partners,
proposing technology and competence, to support
companies that want to overcome what I would
call the tradition of small handicraft businesses
with high levels of manual operations.
We have seen that generational change has influenced what used to be the world of our customers, carpenters who are now fully digital, who
ask us for remote controls, management through
a simple tablet, or synchronization with design or
entreprise management software.
Size no longer matters, it's a matter of knowledge,
and we have become even better, turning the
possibility to transfer our expertise to customers
into a key strength. It's a long journey that we are
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making together with schools and institutes of all
levels, with which we interact and collaborate to
understand how it is possible to evolve not only in
the use of machines, but also in the management
of the entire processes or to interface directly with
design and engineering”.
“Let me say that, in this context, Biesse has an
edge, a strong ability to attract people who want
to give substance to new ideas, with whom to
create relationships that make us grow together: I
believe, we all believe that those who demonstrate
the capacity to evolve have the best opportunities
and it seems to me that the pandemic, that we are
still facing, proves this every day. I think of how
much more attention is paid to the home, to the
environment in which we live, and how this has
driven the demand for new furniture, furnishings,
objects that can convey beauty and emotion, all
scenarios in which wood plays a leading role, although increasingly combined – as we said before
– with other materials...”, Ettore Vichi added.
What about machinery and technology?
“A megatrend we are seeing is the drive towards
automation, handling systems or basic "workpiece
return" devices that is supporting the growth of
sales of standalone machines.
This is another side of the increasing trend to
invest in solutions that support the work of the
operator, in the connectivity of standalone machines
to create "comfortable" working islands controlled
by a single person.
If I should identify one common trend in our sector,
that's certainly the idea that the machine is only
one of the elements of a supply, in which other
tools, other assets converge, such as after-sales
assistance, scheduled maintenance and training
courses. So, knowledge sharing and consulting
on all production topics, and that's why we have
invested so much into our “Biesse Academy”,
where every day we host people from all over the
world to improve their skills and their experience
with our machines.
We are aware that there is no acquired, ultimate
knowledge, and that even for the most "classic" of
carpenters there will always be a need to learn
new things, because machines and software change, because with each update – exactly as for the
mobile phones we have in our pockets – we can
do more and better. Up to the point where we will
have machines that suggest the next operation.
Based on my experience, my life in the sanding
business, I can say that, the closer we get to
surface finishing and complex cycles, the more
important is the role of the operator to get the best
out of a machine.
We have achieved a lot and there will be much
more to do. At Biesse, we are making important
decisions, because you cannot stop learning, understanding, improving, guiding your own story...".
by Luca Rossetti n

biessegroup.com
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COIMA: A “PASSIONATE” STORY
The Fano company
is fast approaching
its fortieth anniversary.
An important milestone
to celebrate, a crossroads
between present and future.
We talked about this,
and much more,
with Massimo Paci,
CEO of Coima.
The story of Coima, a Fano-based company specialized in air-intake systems, starts from afar in
one of the areas that, over the years, has become
synonymous with quality for woodworking and furniture. Between Emilia Romagna and Marche, in a
competitive district, the Fano company was born,
hass grown, and now, almost 40 years after its
foundation, is preparing for an important birthday,
a celebration, drawing a balance of what it has
been until today and new prospects for the future.
Perspectives and projects that will always be
based on a word, which is the one that has distinguished this long journey so far: passion.
“There is so much passion behind what we do,
behind our every choice. Behind that desire to do
and not to stop, but to insist on always looking for
new solutions", Massimo Paci, the CEO of Coima,
told us. “Coima was founded in 1982, but in 1999
me and three other partners, who had been working
as salesmen in the sector for some time, we decided

to buy it. It was the beginning of a long journey that
today leads us to look with satisfaction at what we
have done: in 2005 we took over Goa, another wellknown company in the sector, and today we are a
company that, between employees and collaborators,
has 65 people. A partial goal, a new starting point
for the future: we do not want to stop”.
A future that will always start from the territory…
“Exactly. We are very attached to our land, an
area that has always been full of companies, manufacturers, furniture makers, and that is renowned
for the high quality of its products. These are the
places where we started and laid the foundations
for our future. Of course, in recent years – especially
after the crisis of 2008 – we have decided to
expand our horizons and focus very decisively on
the foreign market, which today is worth 80 per
cent of our turnover, but we have never abandoned
our roots. The goal of the coming years will be
precisely to grow further on the domestic market,
not only abroad. We have the energy, we have
the skills, and we don't want to give up.
We can also proudly say that we were among the
first companies in our area to focus on the foreign
market, to compete with companies outside the
borders. This has been fundamental in our growth
process, because it has put us in a position to understand what the requests abroad were, what
guidelines to follow and at what level our competitors
were. If we are where we are today, we owe it to
our desire to continue to grow and improve”.
What's the origin of this strong focus on foreign
markets?
“Let's say that, as I mentioned, the global crisis of
2008 taught us that if you do not differentiate the
markets in difficult times everything becomes more
complicated. So we have chosen to move, to make
ourselves known even beyond the border. And I
must admit that we have had great satisfaction,
not only economic. Our systems were immediately
appreciated, and our brand is increasingly known...”.

novate in the field of suction than, for example, in
the processing of the panel. When you invest in a
particular machine, you see the result immediately:
the product is in front of you, you can touch it immediately to make sure it is satisfactory, and the quality
is up to expectations. With suction systems, instead,
you see the result at the end of the month, at the
end of the year, when you look at the costs and
realize that they have decreased significantly, and
that the investment has also been rewarded in economic terms and not only in terms of air quality…”.
What will be the next steps for Coima?
“In the near future, we want to consolidate our position, not only in Italy, but also in the United
States, creating a service, assembly and production center that allows us to be closer to our
customers, to shorten lead time and to allow everyone to have a closer and close bond with us.
We have already implemented this business model
in Russia, it is giving us a lot of satisfaction and allowing us to ship only the bigger machines from
Italy. We really believe that proximity to the customer
can make the difference”.
An important milestone like the upcoming fortieth
anniversary is definitely a suitable time to draw a
balance. Have you reached the point you expected
twenty years ago?
“I want to be very honest: if in 1999, when we decided to throw ourselves headlong into this adventure,
they had told me that we would become a strong
and well-known player as we are, I would not have
believed it. Of course, when you start such a
journey, the expectations are high and the belief in
the goodness of your ideas and product is strong,
but we thought it would take longer. We started
with a turnover of about 400 thousand euro in 2000

In recent years, attention to the environment and
sustainability has increased significantly, from "Fridays for future" to protest marches for the reduction
of emissions. Did you feel this new "wind" blowing?
“Surely in the past three years there has been a
strong acceleration and the requests for more sustainable systems and increasingly green suction
systems have also increased. But to be honest,
the path was already traced, and in many countries,
as I mentioned especially in those of the North,
things were already moving…”.
As you mentioned, in the past twenty years technology has made great strides; how has it changed in the air intake and suction domain?
“The plants have seen strong innovation in a very
short time, especially if we think of the beginning
of the new millennium. Of course, the fundamentals
and the principles are the same, but the components have changed, the software has changed,
and the requests of companies have also changed, which increasingly aim to optimize processing
and reduce costs.
To give you a more practical example of how and
what has changed on a technical level, in the early
2000s inverters were not used, which today make
the difference in terms of energy savings. Or, until
2005 we used large suction units with a single
motor, while now we are increasingly moving towards
batteries of many small units that work depending
on the power needed. There are many improvements
that make the difference on the overall efficiency”.
What is Coima's approach to innovation and how
are new solutions developed?
“Surely a part of our innovations and new products
are studied according to the needs of customers,
their requests, but in Coima we are constantly
committed to studying new solutions that are increasingly effective. We have dedicated staff for
research and development. We can say that they
are two "types of innovation" that work simultaneously
and complement each other…
In addition, we can say that it is very different to inXYLON INTERNATIONAL
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and today, having reached 12 million euro, we
can say that we have done a really good job. Of
course, let's not forget that, if you allow me the saying, "appetite comes with eating", and surely we
will continue to grow, to improve, to invest. There
are important markets where we must expand our
business further, such as in the United States. So,
we are aware of the long distance we have gone,
but we are sure that this is only the beginning.
After all, as I mentioned, our every gesture is
driven by passion for our work. And when your job
is your passion, you can never sit still…”.
by Francesco Inverso n

coimagroup.it
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“SHARE TO INNOVATE, EVEN WITH CLASSIC MACHINES”
About forty people in a factory of some 6 thousand
square meters. The sea of Fano, in the province of
Pesaro Urbino, is only a few kilometers away, but
everything here speaks of mechanics, "things to
do", commitments to be honored, machines to be
made more and more performing. You get a clear
feeling when you enter Fimal, a company specializing in the construction of traditional machines
(routers, surface planers, circular saws, thickness
planers and panel saws), from the simplest to the
most complex, "tailor-made" much more often than
you think, because even
in this market segment –
now – customization
reigns, and especially
machines that know how
to solve problems. At FiCinzia
mal, they realized this
Facchini.
early, so much so that

their turnover in eight years has gone from just
over a million to over seven in 2021.
A story with deep roots, tracing back to the Paoloni
brand that for decades has been among the beautiful names of the woodworking machinery business in Pesaro. But things change, and at a
certain point, Cinzia Facchini and her sister Valentina, Stefano Morselli, engineer Sauro Rossetti,
Valter Paoloni, Roberto Bernacchia and Matteo
Mancini of Fonderia Fondar decided not to abandon
the ship and to take charge of the history and projects of Paoloni, by creating a new company to
take over the legacy. They brought some ten colleagues with them, and so Fimal was born. “It's a
long story that we carry inside – said Cinzia Facchini – but we have turned it into a totally new experience, involving many young people with a
university degree or high specialization, speaking

“I must admit that this success is also due to the
"Concept", a really successful intuition, the meeting
point – as we like to call it – between panel saws
and circular saws, a machine that has allowed us
to enter many markets and start a very stimulating
season. Today, with our circular and horizontal
panel saws, it is our "core business", complemented
by the entire production of classic machines that
today more than ever are experiencing a season
of rebirth: we see in the market an increasingly
perceptible attraction by "basic" machines, such
as the "thickness planer", the "surface planer" and
the "router". Such trend is certainly driven by the
funds offered by many governments, that have allowed even small companies to renew their fleet
of machines, not to mention that even medium
and large industries need these technologies for
their prototyping departments and that – above all
– there are many markets where these families of
machines have never stopped being sold.
Much of the merit goes to our "Concept", which
has revolutionized the world of the circular saw
with three fundamental requirements: first of all it
is safe, because the blade runs inside the structure;
it takes up little space and can therefore be placed
in any facility; anyone can get the best result, because all you have to do is place the panels and
start the machine to perform a perfect cut, precise
and without chipping, with a single blade. Of
course, this machine is “Industry 4.0 ready”, like
all our machines, available in three sizes - 2600,
3200 and 3800 centimeters, just like a panel saw”.
The typical “right machine”…
“Yes, it was born from our desire to change, to innovate, to go beyond but without forgetting where
we come from: "Concept" has allowed us to lay
our cards on the table, to give a further example
of the quality we have always promoted, always
using – for example – Italian and European components, not so obvious, we have always assembled
Italian and European components, keeping in
house all the technologies and skills to build our
machines, to produce them, not only to assemble
them, from carpentry to numerical control machining,
processes that we obviously integrate with external
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several languages, able to interact with our customers. We pride ourselves on creating a company
that looks like us, that offers opportunities, that is
willing to grow, like we have been doing since our
birth, achieving two-digit growth: 2021 close with
an excellent 35 percent increase, 2020 was a
strange year, but 2019 had closed at +25 percent
compared to 2018".

suppliers, but of which we have full control. Controlling the entire process is not only an approach
to obtain the best quality, but a way to be flexible,
self-sufficient, masters of our know-how. I will not
hide that in the future we want to expand this principle, acquiring or finding forms of participation in
other companies regarding painting, special operations or for the electrical system: We had been
working on it before Covid changed all the priorities;
considering we have been able to increase our
productivity by 40 percent with the same people,
think what we could do by investing in more "substantial" solutions. We continue to invest, to enhance
our production lines, to carry out other projects
because this company will have to continue to
exist for a long time after we are gone."
It must not have been easy, at least in the beginning,
eight years ago…
“It wasn't, also because the competition is always
fierce, but there is room for those who have something to say. Of course, it takes continuous and
constant commitment to stay focused on our priorities every day, to maintain a pleasant work environment, effective and sustainable at the same
time. We are a team, we have developed mechanisms that enable us to face any situation, together.
This is a concept that we are "exporting" to our
suppliers, whom we want to be part of, to feel part
of this story; a fundamental step for those of us
who work on the order and not for the warehouse,
with an order book that today (November 2021,
ed.) extends up to mid-2022. If we were not a
family, if there were not maximum sharing, knowing
everything about everyone regardless of the role
of each one in the company, it would not be
possible to do what we do every day; an organization created day after day, ready to adjust our
aim and always set new goals”.
“We have an inevitably strong bond also with the
territory where we were born and where we continue
to produce our machines: the Marche region has
a complex history and I have suffered, personally,
from always having to explain to foreigners where
Fano is. Now this is no longer the case, because
we are known for the beauty of this land, for our
food and wine and – of course – for many excellent
enterprises in many sectors, from woodworking to
footwear. This is an industrious region, with a
strong network of suppliers and subcontractors,
painters, and turners... this has also been an important factor for our growth and success, which
has allowed us to be even more flexible, able to
customize our products”.
In an industry that has changed radically…
“… one more reason to be always reactive and
snappy in the response, ready to confront with
each other, to exchange ideas and visions, to
change the course whenever necessary. When
we were born, we decided to stop producing
some types of machines that were in the Paoloni
catalog, focusing on what we considered strategic,
immediately setting ourselves the priority of being
a serious company, able to set clear objectives
and pursue them consistently.
Facing change in this way has rewarded us: deciding to do what we were best at has allowed us to
do some things better, a value that the market
soon recognized and that has also translated into
a strong innovation process. We have patented a
panel saw, just to give you an example, which we
called "Rotomatic", because it adopts a system
with which the partially cut panel is turned so that
the cut is completed on the other side, a mode
that guarantees an optimal result and a saving of
time. We introduced this machine as a prototype
at the latest, now distant Ligna, several specimens
of which are operational today. And we are working,
as usual, on further developments of our technologies, because if it is true that this sector has
changed, it is also true that it is imperative to respond with machines that are able to follow this
change: we do not stop, because it is certainly
not the ideas that we lack!”.
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SCM GROUP: SUSTAINABILITY, INNOVATION AND COMPETENCE
We must admit that it is the first time that, in many
years of more or less honorable career, we have
the pleasure of having a long chat with Marco
Mancini. We had never gone further than a greeting
and a few pleasantries. This time, however, we
managed to take away some curiosity – even if limiting ourselves to a video call, as these times too
often impose – about the opinions and choices of
this manager who, having arrived in Scm Group in
2015 as chief financial officer, within few years has
become CEO. It is the first time that this position
has been taken by a manager who is not a member
of the two families Aureli and Gemmani, founders
of the group and still at its helm with the entry into
the Board of Directors of the fourth generation.
Congratulations, Mister Mancini…
“Thanks, this is actually just a natural development
of a role that I already partly covered informally in
some areas”.
This does not alter the fact that "formally" you have
gone from head of financial management to general
manager, and a few months ago to managing director ... and without having a "famous surname".
“…This is a clear sign that today Italian companies
can really adapt to the times, understand the extent
of change and the need to make use of external
professionalism to lead large companies where
complexity is very high. Scm Group is a company
with a long-term vision, which privileges sustainability
over short-term "speculative" objectives. And
when I say sustainability,
I am not referring only to
ecological or environmental issues: for us, it means
Marco
sustainability of results
Mancini.
over time to guarantee
long life and better future
for this company!
Sustainability is aimed at creating value for our customers through the continuous development and
improvement in the performance and quality of new
products and an offer of services throughout the lifecycle of our technologies. Such decision that does
not always give immediate return, but certainly
allows us to build a "healthier" future.
So, sustainability means for us first of all responsibility
towards the four thousand people who work with us
all over the world, each of whom must be able to
operate thinking as if their children, one day, will
also come to work in a successful Scm Group!".
Sustainability is increasingly a key topic for the
decisions made by potential customers…
“That’s true. It is a key factor for customers in the
wood sector as well as for those in automotive
and aerospace.
As I said, the value of sustainability certainly includes
innovation: we must always be able to introduce solutions on the market that differentiate us; customers
must always identify us as a partner able to offer
different solutions, which allow them to increase the
value of their projects and their doing business.
In recent years we have invested heavily in R&D;
about 35 million per year. Our innovation process
not only takes into account the expectations of the
market, but above all tries to anticipate the future
needs of our customers…”
… actually, today technology manufacturers are
less and less sellers of machines and more and
more partners in the definition of production and
management systems of the enterprise…
“You are right, and it takes courage to rise to this
challenge: in recent years we have launched some
innovation workshops in the field of technologies
for wood and other materials.
Among these, I can mention the experience made
recently when, in one of these workshops, we
invited universities, customers, material specialists,
asking what their dreams were, what they needed
and what they do not find on the market of machine
manufacturers today, with specific reference to
the processing of composite materials. A dozen
ideas have emerged; we decided to focus investments on three of these and one, in particular,

Doing business means choosing the foundations
to build your operations: this is especially true for a group
that is deeply rooted in its territory of origin,
but has never stopped investing all over the world.
is healthy to further increase our size and prepare
for further diversification of turnover”.

led us to develop a LFAM (Large Format Addictive
Manufacturing) solution, i.e. a machine that can
deposit various composite materials (thermoplastics
with carbon fiber reinforcements) and mill them.
This technology allows to revolutionize the production
of carbon parts by reducing costs and times - for
example - of the production of molds and tooling
typically used in automotive and aerospace. From
dream to concept, from project to reality”.
So, you are about to celebrate your 70th anniversary
– which will fall in 2022 – and are you still so
excited and involved in looking to the future?
“It could not be otherwise. The foresight of our
shareholders has built a strongly international
group, with a direct and widespread presence all
over the world, which exports 90 percent of the
production, expanding and diversifying the sectors
of competence with the acquisition of other reference brands in woodworking technologies and
in the field of technologies for plastics and advanced
materials, in Italy and around the world. We have
adopted a precise strategy of smart "integration",
implemented in compliance with the local skills
and the DNA of each company. The group has
grown both externally and organically, thanks to
huge investments in product innovation and the
deep digital transformation of recent years. The
latter has been a very powerful driver, both on the
service side and on the sales side.
At the level of digital transformation, in addition to
the investments already made for software, digital
services and IoT systems integrated with SCM machines for woodworking and CMS machines for
composites, plastics, marble, glass and metal, with
the aim of making the Group's technologies increasingly efficient, intelligent and connected, we have
launched very concrete "pilot projects", in the areas
of Knowledge Base, Adaptive Functionalities,
Digital Twin and Integration with MES systems
that allow us, learning from information, to improve
customer service, usability and quality of machines
and further accelerate product innovation. These
pilot projects will also be the basis for the use of artificial intelligence in machine learning”.

For a company of this size, with these characteristics,
how important are the links with the territory?
“The group is strongly rooted and relates with
continuity and depth with the territories in which it
operates: not only Rimini, where Scm was founded
in 1952, but in all the other territories where today
we are present with our production centers in
Italy – in Zogno (Bergamo), Thiene (Vicenza), Sinalunga (Siena), Vigolzone (Piacenza), Villasanta
(Monza) – and abroad.
Such attention translates into initiatives of social responsibility, social and environmental projects undertaken by the group also involving groups of volunteer employees, as well as with the constant and
continuous collaborations that we develop in the
field of research and training with schools, universities
and professional institutes of the territory and beyond,
giving all the possible contribution, also through our
Campus, to the education of young people.
You see, if today Scm Group is what it is, I am convinced that this is due to having cultivated with
great attention the seed planted decades ago. The
owners, over the years, have been able to evolve
their choices, bring their principles, their experience,
their history, their values in an increasingly wide
context. A sort of "mission" that has always been
part of our brands, their recognizability, their success
in market segments so different from each other…

Theproduct is increasingly "composited", enriched
by services and opportunities, as if the "machine"
itself were no longer as important as in the past…
“I don't think so. The Scm Wood Division has
always maintained, and will maintain, its focus on
the specific needs of the sector. This is also demonstrated by our organization in specializing business units, in which people work extremely focused on the expectations and demands of every
application area of woodworking. We believe much
more in focus than in synergies. We have many
souls within us, because we have always had machines for the hobbyist in the catalog, as for the
large industrial group. There is an issue with which
the world of wood must quickly come to terms: if
we do not learn to team up, the small and medium-sized companies, although they have interesting products and technologies in their portfolio,
will struggle to survive. The merging processes
may not be over and this will make it increasingly
difficult to compete due to lack of synergies on innovation, lower financial strength, less attractiveness
to new talent, weak competitive positioning within
industry ecosystems: being part of a structured
group will represent a non-negligible advantage”.
Next challenges?
“Today Scm Group is an organization of 750 million
euro, 75 percent of which are coming from technologies and services aimed at sectors dependent
on the trends of the "real estate" market. I believe it
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A sort of "privileged relationship" passed from
father to son, grown year after year and fueled by
the possibility of confronting each other in increasingly industrial, large, engaging contexts… All
this only in the first seventy years: who knows
what will happen in those who will come!”.
by Luca Rossetti n

scmgroup.com
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EDGEBANDING SHAPES:
THE DREAM YOU MADE,
NOW IN YOUR HANDS

• First-rate edgebanding with the most performing and compact
edgebanding unit on the market able to process any type of panel
• High ﬂexiblility: the edgebanding unit allows the edge application on
panels up to 80 mm thick
• A single positioning and no displacement due to HE-PODs supports
which allow the optimization of the parts positioning and the tool paths
• Free to move, utter ergonomics and more space optimization thanks
to PRO-SPACE solution without external safety fences
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TECHNOLOGY

CARTONS THAT RESPOND TO COMPLEX QUESTIONS...

Panotec has a long story, we met them for the
first time many years ago, when packaging furniture
seemed just a quirk, and we were struck by their
great experience, solid expertise offered to an industry whose production lines often churned out
"things" with very different dimensions from each
other. It was a huge challenge, but Panotec
showed us they could win it easily: a "smart" plant
with advanced automation, capable of receiving
instructions to package boxes and cartons to
measure, one after another. It was probably one
of the first "batch one" examples we came across.
So, we were glad to take the opportunity to refresh
our memories, visiting them to talk about an
industry that, more than twenty years later, has
changed deeply.
We found a company that keeps growing, expanding, investing in innovation.

A few years ago, Panotec started a collaboration
(also by sharing stocks) with Magnys, a Marchebased specialist in box folding and gluing machines.
Their stories and experience merged in 2020 into
the creation of the Panotec Automation division,
which has soon turned into a reference for complete
automatic and "custom" packaging lines. The
group currently generates revenues of approximately 35 million euro with 120 employees.
Not only in the furniture business – which remains
the core business of the company – but also in ecommerce, shower cabins and automotive, medical
and web to print. Their experience embraces the
entire world, from the United States to Australia,
from China to Europe, with more than 1,500 machines and plants installed at 800 customers.

THE COMPANY
Panotec Automation specialize in the development of automation solutions for the packaging industry and for the assembly of furniture doors, establishing itself as a market
leader in automation over the past thirty years.
Experience, reliability and customization are
the core principles that distinguish Panotec
Automation and that have forged the company's corporate culture and excellent performance in mechanical engineering.
Panotec Automation offers fully automated solutions, from box production on demand up to
the final operational process of the customer's
production flow, with countless options of customization and the reliability of systems.

Growth and expansion are both driven by "made
in Italy" assets. While the global markets account
for eighty percent of the annual revenues of the
company from Cimadolmo, their “Italianity” is
deeply embedded in their attitude and in their approach to business in a district with lots of companies like the Treviso area, as well as a quality
brand for their products.
FROM STANDARD TO CUSTOM
One of the goals set by Panotec was to enable
customers to make boxes of any size, takin the
"batch one" concept to extremes, as mentioned
before. In a global business, this is becoming a

As goods travel all over the globe, following long
and winding roads that take them quickly to the other end
of the world, packaging become more and more critical.
And they know it well at Panotec.

primary need: furniture is made to measure, goods
are shipped all over the world, products have all
sorts of dimensions and shape, so it is essential
to create packaging that can be quickly adapted
to all requirements.
For this purpose, Panotec has developed technology
to create the most popular “Fefco” boxes (based on
the code of the European Federation of Corrugated
Board Manufacturers, editor's note), as well as
special boxes made to customer requirements. Whether standard or special, all the boxes fit the dimensions of the products to be packaged, as they are
made starting from those dimensions to minimize
the use of cardboard, reduce the shipping costs
and prevent damage to the items during transportation.
JUST-IN-TIME PACKAGING
Panotec has developed a proprietary system for
full production customization, to provide customers
with a box of the desired dimensions in a very short
time. With this automated plant, that can be fully
customized in all process stages, from carton production to palletizing, the customer can create a
product tailored to the specifications of the production
process, benefiting from versatility and flexibility.
With all their capabilities, the Panotec automation
systems can be applied in different industries, from
furniture to logistics, from shower cabins to automotive, from doors to e-commerce. In the furniture
industry (and wood in general), these plants have
found their first and most significant application.
As furniture design becomes more and more so-

X
For more info visit www.freud.it
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phisticated and customized, with products traveling
around the world to reach the remotest destinations,
having suitable packaging is essential. A product
may be wonderful, but it must reach its destination
intact... n
panotecautomation.com

PANOTEC'S “GREEN MISSION”
For Panotec, sustainability implies adopting
solutions with the smallest environmental footprint. In recent years, the focus on sustainability
has been driving the financial and engineering
decisions of the company, starting upstream
with the selection of recyclable packaging materials, and then involving all business operations.
The "green" target is making packaging to
measure and help reduce shipping volume,
eliminate non-recyclable filling materials, and
consequently reduce polluting emissions. Solutions by Panotec are a green choice.

PANOTEC FOR FURNITURE
Since 1986, Panotec in Cimadolmo (Treviso)
has offered machines and plants for the just-intime production of measure-made carton boxes
for all types of products, delivering significant
saving in terms of packaging costs, raw material
transportation and provisioning lead time, as
well as better protection and visual impact of
the shipped item, and the total elimination of
filling materials other than cardboard.
Panotec's next-generation technology allows
to minimize disruption due to inefficient or
slow operations caused by bottlenecks (process congestion) along the production cycle;
as a result, it has been adopted by many leading brands in the global furniture industry
for their manufacturing operations.
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SECURITY

WOOD CONSTRUCTIONS

PAINTING CLT, FINITURE’S
SUCCESSFUL CHALLENGE!

CYBERSECURITY:

THREATS AND SOLUTIONS
Today, companies are facing the trends of Digital
Transformation, Manufacturing 4.0 (or industry 4.0),
IoT (Internet of Things) already developed into IoE
(Internet of Everything) by connecting not only their
information systems, but also their products and
production lines with "smart components", i.e. hybrid
hardware-software systems within web-based application ecosystems connected to the world.
At last, a topic that had long been kept out of
board meetings and segregated to the desk of
the IT manager (who is not a board member in
most Italian companies) has got into the viewfinder
of the top management: cybersecurity.
IT security (as it used to be called before the word cybersecurity became trendy) is not a must-have, yet.
WHY IS IT HAPPENING?
The (false) beliefs of most people can be easily
summed up with three real answers given by many
business owners (and managers): “We never had
an issue”; “We are not an interesting target” and
“We have nothing valuable in our information”.
Recently, the first answer, which had been the
most popular alibi for many years, started to crumble, because even among the small and medium
businesses, only few have not been struck, yet.
One every four companies has reported suffering
an IT incident in the past twelve months (Clusit
2021 report).
“MAN IN THE MIDDLE” (MITM)
A “Man-in-the-Middle” (MITM) attack is quite simple
and not limited to the web or to home computers.
With this attack, a criminal gets in between two
entities that are trying to communicate, "poisons"
the communication and intercepts the exchanged
messages. The criminal usually leverages the soft
points that allow to control the mailbox and pretends
to be either party to "poison" the messages: it gets
between the target (victim) and the source (server
or router) that the former is trying to get in touch
with. If the criminal manages to violate the mail system, for instance, neither the victim nor the source
that the criminal is personifying can realize what is
happening. Typical examples of companies found
in the newspapers can be summarized as follows:
the chief financial officer of a "BigCorp" gets a message from the new ceo, who took the lead less than
one month ago but has been sitting in the board for
a while. The mail subject is a routine message in an
organization with cash flows in the range of some
hundred million dollar. The ceo asks to pay 3 million
dollar to a new Chinese supplier... of course, the
ceo never made this request and the 3 million
dollars have been stolen!

“RANSOMWARE”
“Ransomware” is a type of malware (advanced
and automated virus software for fraud purposes)
that prevents you from accessing the data in your
device (normally a Pc, but also smartphones \ tablets, and recently, even IoT and Scada/Ics lines),
until you pay a ransom to the criminal.
The most common vehicles to get “infected” with
malware include opening phishing emails (for instance, purported operating system update messages etc.), installing infected programs, but even
more frequently, just not caring to install the
security patches of the programs you have regularly
installed in your PCs or machine tools.
Of course, malware can spread across the entire
enterprise network, encrypting the contents of IT
systems and shared folders, ultimately leading to
a total paralysis of the organization! 30 percent of
IT incidents can be ascribed to ransomware.
Going back to the introduction, the critical aspects
for Manufacturing 4.0 are the following: even if
you have a standard backup process, in case you
fall victim to a ransomware attack, you can get
over it with a recovery procedure, but today there
are more and more cases of ransomware for
production lines...
The logic is the same, but the target is
machinery/products, where violated firmware can
be much more complex to restore.
WHAT CAN REALLY HAPPEN?
There are three scenarios. In the first one, the production line is locked and a ransom is requested;
in the second, things can be worse and the machines/products installed at your customers are
locked for ransom.
The third scenario is the worst case: the machines
are tampered with, and products too.
The cybercriminals request a ransom to give information about the compromised batches so that
you can withdraw them from the market before
the problem comes out.
Digital transformation and manufacturing 4.0 are a
big opportunity and you must seize them to stay in
business. However, you must approach this big
transformation considering all the possible threats,
because cybercrime is not controlled by "hackers"
or "kids", but by big international criminal organizations.
Today, the question is not whether you will be attacked, but when. Probest Service has developed
a suite of Cybersecurity Assessment services to
help companies investigate their sensitivity to
cyber risks, identifying possible vulnerabilities and
deploying all the necessary countermeasures to
ensure effective protection from ever increasing
threats, before serious problems
occur. The scenarios illustrated
above must be prevented and you
must comply with the regulations
derived from the European "Cyber
Security Act" of June 2019. The
first step is knowing your "cyber
situation".

The production of elements for prefab timber structures, especially cross-laminated timber (clt) beams
and panels, is becoming more and more popular
all over the world for the undisputable benefits they
offer: high heat insulation, excellent anti-seismic
properties, quick assembling, modularity etc.
The application of painting products on large
components requires relatively long time, and manual spraying is not always suitable to achieve a
consistent coating: hence the need to industrialize
and automate the painting process.
In 2016, Finiture developed their first robotassisted coating plant for Clt panels with large
dimensions: width up to 20 m, height up to 3.2 m,
thickness up to 400 mm, weight up to 4 thousand
kg per panel. The design is an overhead coating
line where the parts are hanging vertically on 18meter-long bars.
The entire surface finishing process (including several coats, drying and intermediate sanding) is
carried out automatically, without unloading the
parts from the line.
The spraying plant – equipped with two robots,
one for each face of the panel – features a “multicolor” system with seven independent circuits,
designed for automatic product changeover not
only between two workpieces, but also for the
same element. The robots are equipped with four
guns each, connected to two different color circuits
so that they can switch from one paint to another
without slowing down the process.
Before being coated, the parts are analyzed with a
mobile scanner to capture shape and dimensions;
a dedicated software package processes the information coming from the scanner and generates
the robot paths based on variable parameters
such as speed, distance, angle etc. This information
is automatically fed into the customer database.
The parts are dried in a "Ldp" tunnel using dehumidified air for water-based product treatment, a
technology that remains very popular in the window
coating business.
After commissioning the first plant, leveraging their
longstanding experience and newly acquired expertise, Finiture has continued its r&d activity, introducing major innovations in the conveyor and
in the painting operations.
The evolution of the workpiece finishing process
(also driven by emerging automation options) has
created a need for more complex treatment, and
consequently, for more flexible lines. For this purpose, variable capacity buffers have been introduced, creating a sort of interconnected "parking
areas" between different areas where the finishing
process is executed. In other words, the company
went beyond the closed loop concept, setting up
coating cycles with a variable number of applications that do not interfere with each other.
To handle the workpiece holding bars in the
variable capacity buffers, the Finiture engineers
have designed an innovative system inspired to
the "power&free" technology, while using unpre-

by Stefano Simioni n
Probest Service

probest.it
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cedented components that allow a very accurate
control of workpiece movements, so as to prevent
undesired swinging.
Another innovation has been introduced for spraying: now you can apply two different coatings
on the same face. It can happen that the same
panel is installed with one face outdoors and one
indoors (for instance, on a ceiling), and the finishing
requirements differ accordingly. The location and
size of each area are retrieved directly from the
customer database, with the possibility to adjust
workpiece orientation according to the handling
requirements. You can even indicate areas that
will not be coated at all.
Also part loading and unloading operations have
been updated. Handling parts weighing a few tons
is difficult, in terms of operations and safety. As
the panels are conveyed horizontally, lifting units
have been introduced to transfer the parts from
horizontal conveyors (roller or chain conveyors) to
the vertical line, and vice versa. Dedicated software,
supported by special sensors, coordinates the
vertical movement and the horizontal conveyors to
prevent possible "waving" movements of the panels.
The only manual operation left is fixing the handing
straps, carried out in full safety "at eye level", with
the piece resting on the horizontal conveyor.
But there's more: the company is designing new
solutions, including a two-level system to optimize
footprint and a special device to transfer the workpiece holding bars from the coating line to a
bridge crane and back.
The surface treatment of prefab timber structures
is an interesting business for Finiture, which has
recently invested significant resources not only in
the panel processing lines illustrated in these
pages, but also in beam production, a segment
where the technology of the Venetian company is
achieving great success. n
finiture.it
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IN-DEPTH ANALYSIS

EMISSIONS FROM WOOD AND ITS DERIVATIVES
SECONDARY EMISSIONS
As already mentioned, secondary emissions derive
from the degradation of the complex macromolecular constituents of wood, which produce, as
a result of various types of reactions (oxidation,
hydrolysis), simpler compounds with a low molecular
weight, which therefore evaporate easily in the air.
From a chemical point of view, these are normally
carboxylic acids, aldehydes, alcohols and some
other type of organic substance.
The emission of secondary substances is generally
greater in the case of wood elements derived
from Heartwoods than those from Softwoods as a
result of some chemical differences that characterize
their components. Furthermore, contrary to what
has been observed for the emission of terpenes
from Softwoods, in this case the secondary emissions are greater for sapwood than for heartwood.

When we consider the “sensitive” characteristics
of wood, in addition to its visual, noble and familiar
aspect, as well as the pleasant tactile sensation it
produces when we touch it, we should also properly
consider its smell.
The wood scent, which varies a great deal according to the species considered, normally produces
pleasant sensations that suggest the unspoiled
nature, the trees and the beauty of green landscapes. It can also awaken in us memories linked to
the work of the old carpentries, the rooms of ancient
buildings, a perfume that is therefore also a profound
reference to the culture and history of humanity. In
purely scientific terms, these aromas are evidently
the result of the emission of volatile organic compounds that pass from the wood into the air and
then reach our nose and consequently the olfactory
cells that allow us to perceive their presence.
Knowledge of the volatile substances that are
emitted from wood is today a very relevant issue
which, beyond the sensory and cultural aspects
mentioned above, mainly concerns the quality of
the air we breathe. As we all know, standards,
laws, regulations of various types now focus attention on the effects of potential emissions of
volatile substances from the materials that surround
us, consequently imposing limitations in qualitative
and quantitative terms. Therefore, knowing which
substances are emitted from a piece of wood can
be useful from different points of view, first of all,
that of knowing and duly considering precisely
these natural emissions when proposing or defining
limitations in this sense within the various national
and international standardized and legislative tables.
Being prepared always helps not to make mistakes.
THE ORIGIN OF THE EMISSIONS
Wood releases various types of volatile organic
substances and in very variable quantities depending on the wood species and with a significant
difference between softwood and hardwood.
However, a first important consideration concerns

the subdivision between those that can be classified
as primary emissions, i.e. dependent on substances that wood directly produces for its biological
activities, and those that can be considered as
secondary emissions. The latter derive from complex degradation phenomena (for example from
oxidation or from hydrolytic processes) that occur
on certain wood components. Due to the interaction
with oxygen, temperature, electromagnetic radiation
and other degradative factors, certain volatile substances can therefore form directly from lignin,
cellulosic components and other complex substances that make up wood.
This observation already leads us to a first important
consideration concerning the duration of both
types of emissions previously mentioned: the primary volatile substances are in fact no longer produced by wood after the tree has been cut and
therefore, although their release may initially be
even high, it will nevertheless progressively decrease, tending to practically zero over the course
of a few months or a few years.
On the other hand, the initial emissions of secondary
volatile organic substances are usually lower but
can nevertheless continue for a much longer period
of time since, as already mentioned, they can tend
to be continuously generated inside wood due to
the degradation phenomena. already reported
The processes or treatments to which wood is subjected (for example its heating in the pressing of
panels or in the production of thermo treated wood),
can accelerate the rapid release of volatile substances (the primary ones) and, on the other hand,
promote the formation of secondary substances.
PRIMARY EMISSIONS
The primary emissions, those that originate as a
result of the presence of substances produced
directly by trees to carry out their metabolic functions (in particular the terpenes) are by far the
most relevant although they almost exclusively
concern wood derived from softwoods they contain,
in particular, different terpenes and different
terpene derivatives. Terpenes, which are chemically
classified as unsaturated hydrocarbons derived
from isoprene, perform various functions in living
plants, including that of acting as repellents against
possible biological aggressions. Terpenoids, on
the other hand, are terpenes modified by the presence of particular chemical groups (hydroxyl,
carboxylic) or other chemical elements (for example
nitrogen). The most relevant terpenes related to
wood emissions include pinene (alpha and beta),
carene, limonene, camphene, phellandrene and
terpinolene. The various wood species, basically
softwoods, contain variable quantities of these
substances but, with the same wood species, the
concentration of terpenes is usually higher in the
heartwood (the oldest inner part of the trunk) than
in sapwood. Furthermore, given that, as is known,
terpenes are normally concentrated in the resin
canals, the emissions of these substances can be
highly variable, depending on the specific piece
of wood sampled for the analysis.
XYLON INTERNATIONAL
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ACIDS
The carboxylic acids emitted from wood are mainly
represented by acetic acid, while others such as
hexanoic and formic, can be emitted in much
lower concentrations. Hardwood, such as oak
and cherry (frequently used in the furniture sector),
emit considerably higher quantities of acetic acid
(which can be easily detected by their smell) than
woods derived from softwood.
This evidence comes from the formation of acetic
acid resulting from the hydrolysis of acetyl groups
(deacetylation) of lignin and hemicellulose.
ALDEHYDES
Aliphatic aldehydes are mainly produced by the
oxidation of acids deriving from the hydrolysis of
fatty substances contained in wood and are formed
especially if wood is subjected to treatments at
high temperatures. A peculiarity of aldehydes is
that they are normally characterized by intense
odors which can therefore strongly characterize
some wood-based panels or wood itself if subjected
to heat treatments. Hexanal represents the aldehyde
potentially emitted in greater quantity from wood
followed by acetaldehyde, propanal, butanal, pentanal, heptanal and also formaldehyde.
Even the emission of furfural can sometimes be
detected although this cyclic compound is normally
formed as a result of degradation phenomena
that occur to cellulose and hemicellulose molecules
at fairly high temperatures.
As regards the formation of formaldehyde, specific
studies show that it mainly derives from the decomposition of lignin, although it can theoretically also
form from the polysaccharide components of wood
(hemicellulose and cellulose) and from some extractives possibly present in certain wood species.
Also for formaldehyde, the high temperature treatment of wood and the high moisture content
promote its formation.
OTHER VOLATILE ORGANIC COMPOUNDS
Methanol appears to represent a relative significant
emission for various wood species, and mainly
for hardwood such as ash, beech, maple, oak
and cherry.
Emissions of ethanol have been also observed for
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beech and to a lesser extent for oak and birch.
Emissions of ketones, such as acetone, were detected by analyzing samples of birch, pine, spruce,
beech and oak.
Some alkylfurans have also been found, albeit in
low concentrations, in the emissions of some hardwood species. As already reported emissions of
other substances such as aliphatic and aromatic
hydrocarbons, phenols and esters were also observed in consequence to wood treatments at
high temperature.
CONCLUSION
This short article, based on literature data and on
direct experiences from Catas, testifies first of all
how the issue of volatile organic compound emissions
from wood and its derivatives is quite complex.
In any case, some of the considerations reported
above can make us understand certain dynamics
and certain situations detected or detectable in the
wood materials used in the wood-furniture sector.
As already mentioned in the introduction, we
believe that knowledge of these issues is essential
to manage in a rational way also the delicate
issue of the limits to be imposed on the emissions
of volatile organic substances from the materials
that surround us It is in fact necessary to make reference to toxicological data to establish exposure
and emission thresholds. Proceeding on the basis
of the emotion that safety issues always arouse,
or on the basis of a mere questionable opportunism,
can trigger negative consequences on the entire
wood and furniture sector with the further risk of
depriving us of even those pleasant and beneficial
sensations that offers us wood with its delicate
and fascinating scent.
by Franco Bulian n

Director, Catas

catas.com
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COMPANIES

ZATOR-ALBERTI ENGINEERING: TWO COMPANIES, ONE PHILOSOPHY
Cusano Milanino and Gessate, two towns in the Milan hinterland, are not far from each other,
but the business approach of these two companies is even closer. We talked about it with Alessandro Donati,
sales manager at Zator, and Marco Alberti, sales manager at Alberti Engineering.
“With Zator we share the same philosophy: go
beyond the concept of “standard product” and provide our customers with the most suitable solution
for their needs, even if this implies longer working
hours and the capacity to adapt”. To talk about the
collaboration between Zator, based in Cusano Milanino and specializing in the production of glue
application products, and Alberti Engineering –
mainly focused on technology and systems for the
processing of wood and wood-based panels – this
seemed the most fitting sentence, uttered during
our visit by Marco Alberti, sales manager of the
company based in Gessate, just outside Milan.
This statement summarizes the key concept of the collaboration between these
two interesting organizations of the madein-Italy industry.

“Gantry_Cn”.

“Alberti Engineering – Marco Alberti continued – we
manufacture automatic and semi-automatic machines,
from drilling to dowel-inserting models, all custom
and made to customer specifications, so it is essential
for us to interact with a high-level partner to avoid issues. We don't sell from catalog, so to say. We don't
sell standard products, which means that, in case of
need, our partner must be able to adapt or create
special solutions, such as the glue spreading guns.
Our business results in recent years prove that choosing Zator was a wise
decision".
“In detail – said Alessandro Donati, sales
manager of the company – we provide
Alessandro
Alberti Engineering
Donati.
with two different types of glue spreading
aggregates to transfer glue from the tank to the
gun, and three models of electropneumatic guns
without solenoid valve, which they can control
electronically with no problems.
Two of these are standard models from catalog,
one is a solution specifically developed for their
needs. We can call it a gun with an "extension"
that can compensate for the lack to space during
application".

Glue injector
washing
tank.

level, sometimes the customer might use a different
type of glue, for instance. In this case, it is essential
to know whether our system and the glue are fully
compatible or modifications are needed”, Alessandro Donati said.

Marco
Alberti.

“Just a small premise: we turned to Zator
– who has become our official supplier for all
adhesive dispensing applications and issues, both
for panels during furniture assembling and for
dowel inserting operations – because we needed
to solve a big challenge: having ad-hoc solutions
in our plants for glue distribution, at low, medium
and high pressure. We needed effective solutions
quickly, that could help us adapt to the needs of
our customers, and frankly speaking, we have
found a reliable and very correct partner who can
offer high-quality products".

Glue-dowel
inserting
aggregate.

“One of our customers – Marco Alberti added –
asked for drilling-inserting machines that, during
the process, could also dispense glue, but due to
the footprint of the drawer guide on the panel, we
did not have the ideal space to apply the adhesive.
The gun nozzle was too far, and talking with Zator
engineers, they provided a gun with a longer glue
ejection section, so as to shorten the gap from the
application point. This is the reason why we are so
happy with this collaboration: we needed a special
product to maintain high quality standards, and
we have found it. It's a pleasure to move in synch".

“I agree”, Marco Alberti added. “The management
of customer operations and decisions is essential.
Working with Zator and interacting with them constantly, I have learned the importance of every
minor detail in adhesive application. We have to
consider many factors, from outdoor temperature to
moisture, from glue viscosity to pressure. As a
result, I have learned to put more and more specific
questions to customers, so as to collect accurate
feedback to develop better solutions.
As OEMs, we have noticed this change, we have
seen that trends keep changing and "coming back",
from batch one operations to standard production,
from static machines controlled by an operator to
numerical control machines. Operations change,

Mr. Donati, how long did it take to find this solution?
“To be honest, not so long. We are very flexible, we
had already designed a similar solution, and we
managed to adapt the project to their requirements".
How important is the after-sales phase in the
adhesive business?
“It may sound obvious, but after-sales customer
support is essential. Even if the product is high

Glu multi-injector aggregate “Gantry”.
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but in the end the job is the same. In recent years,
technology has certainly made big steps forward,
also for guns, but I think that the big difference from
the past is in the "chemical" domain, with several
types of glue available on the market. In this case,
chemistry drives the development of hardware".
What's the hot topic in the near future?
“The hot topic in the coming months – Alessandro
Donati commented – will be raw materials, and
consequently prices. The big challenge will be to
provision materials at the right price and supply
products to customers without having to touch up
your price list. As I said, we are long-sighted: we
have an excellent internal warehouse, we try to
make everything "in house", and this enables us to
place clear orders. Now we'll see what happens".
by Francesco Inverso n

zator.it
albertiengineering.com
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SEMIFINISHED MATERIALS

“KAIROS”: A NEW HORIZON
FOR WOODEN CARPENTRY
“Kairos”, one of the latest creations by Saomad –
the Italian company established more than fifty
years ago, in 1978, by Dario Camporese, with
currently forty employees and revenues exceeding
6 million euro – is one of the most interesting technological developments in wood carpentry, designed to produce single beams ranging from 40
to 600 mm, and X-lam partitions ranging in width
from 30 to 1,300 mm and with 18,000 mm maximum
length. This new solution has a clear goal: improving
the competitiveness in the machining of structural
beams, roofs, ceilings and walls of
timber houses, a
market niche in
constant and positive evolution.
“Kairos” ensures
convincing design
and performance
standards, as well

as high flexibility with its 5-axis technology and tool
change. The power spindle adjustable in any
direction delivers high performance at any angle,
while the “Hsk-63 E” connection offers the best finishing for each type of tool.
The five-axis unit of “Kairos” can be customized
to customer requirements, it can operate unattended, and it is very easy to control through an
intuitive software interface that integrated with
made-in-Europe control software. The 16-position
tool magazine supports multiple operations.
“Kairos” has an electrospindle with A + C axis
with motor power of 15kW in S1, performing
milling, drilling and profiling with the same tool in
any position. If you want more power, the KAIROS-650 and KAIROS-1300 models can be equipped with a high-performance power spindle cooled
from 25 kW in S1 and 30 kW in S6. In this way it is
possible to perform great machining with maximum
profitability, obtaining quality milling or drilling in
very short times. n
saomad.com

acimall.com

OSTERMANN,
COZY ELEGANCE…
Surfaces with a "fabric look", i.e. that imitate fabric,
are currently trendy, responding to the need of "intimacy" at home. This finish is more and more requested and it has also been included in the Abs
edging portfolio that Ostermann offers to cabinet
and furniture manufacturers, also in Italy.
In the fashion business, fabrics like cotton or linen
represent a stylish choice and classical elegance.
In interior design, the fabric effect conveys a feeling
of peace and intimacy, especially combined with
warm and soft colors, which can be easily matched.
This is true for fabrics and for furniture as well, and
therefore, innovative "fabric look" surface can transform tables or cabinets into decoration elements
with a sophisticated look.
Within their edging portfolio, Ostermann offers
many products to create modern furniture with a
sophisticated design, six decors that make up a
collection recording strong demand from the
German group's customers, starting from the "Platinum Grey Twist" pale grey variant and the greybrown "Textus Poivre", available with smooth and
matte finish.
The brown edging "Greige textile structured" and
the grey-beige "Greige textile" strike with their
subtle texture lengthwise and crosswise, while the
pale brown edging "Beige textile" and the mouse
grey edge "Linen Antracite" are available with a
"Miniperl" finish. Needless to say, each decoration
perfectly matches the surfaces of the corresponding
particleboard panels.
These are just few examples of countless solutions
included in a rich catalog that can be browsed
online, typing “#Highlights07” into the search box
on the website www.ostermann.eu.
The fabric effect of Ostermann's edgings is not
only real to see, but also pleasant to touch: many

decors have a real textile haptic, which translates
into the creation of furniture and decoration elements
that convey a feeling of wellness and soft comfort.
Of course, this is just one of many options offered
by Ostermann: besides "fabric effect" edgings,
the German distribution giant offers hundreds of
Abs edgings with wooden, stone or fancy decors,
as well as countless variants in solid colors. And
each product comes with the distinctive feature
of Ostermann, namely the possibility to buy the
edgings in any volume and size, starting from
one meter length and many widths and thicknesses.
Moreover, the company's services also include
the supply of edgings with the exact height requested by the customer. n
ostermann.eu

Ostermann edgings with new “fabric effect” decors.

A wide range of Abs edgings with wood, stone and
fancy decorations, plus hundreds of solid color variants.

QUALITY AND SERVICE
The Ostermann group, with headquarters in
Bocholt, Germany, employs more than 450
people, shipping over 6,000 items daily. A modern, fast and reliable distributor who has launched, also in Italy, a new way of purchasing
edgings and hardware from an ever-expanding
catalog, where you can also find tools and machines, handles, knobs, installation and mounting
implements, and many more products.
This mission is carried on every day by Ostermann Italia from the Vigonza site, near Padua.
The Italian subsidiary can deliver all edgings
in the requested quantity around the clock,
starting from one meter length, directly from
their warehouse to all over Italy. In the showroom, customers can "touch" the Ostermann
quality and services.

Material /
/ Ingenuity
Passion /

THE PLUSSES OF OSTERMANN
Edgings in any length, starting from one meter.
Edgings in any width, up to 100 mm.
Edgings with different thickness.
Abs, melamine, acrylic, aluminum and natural wood edgings.
“Airtec” edgings delivered in 2-4 working days.
“Laser” edgings delivered in 2-4 working days.
“Infratec” edgings delivered in 2-4 working days.
Upon request, edgings with Eva hotmelt glue.
More than 150 thousand items matching the panels of all manufacturers.
Europe's widest edging assortment
All items on stock, ordered within 4 p.m., are delivered in 24 hours.

Cepra S.r.l. Unipersonale | Milanofiori, 1a strada - palazzo F3 | I-20090 Assago (Milano)
phone +39 02 89210200 | fax +39 02 8259009 | info@acimall.com

XYLON INTERNATIONAL

20

November-December 2021

Xylon INT_06_2021.qxp_Mastro_Tabloid 03/01/22 22:11 Pagina 21

COMPANIES

FORMETAL, THE TAILORS OF HANDLING
Tailor-made solutions built on shared requirements
with any customer, from big industrial groups
to advanced handicraft businesses, willing to improve
their production workflows.
This is the vocation of the company based in Montelabbate,
as reported by their sales manager Federico Galli.
Like many other businesses in the Pesaro area,
this company was born in a territory where the furniture sector has been growing fast and has soon
turned into an industry: this region along the sea
coast, as many of our readers know, is home to
the top brands of Italian kitchens, meaning not
just furniture, but design and taste.
Formetal was established in 1999, a metal construction company among many others, building
frameworks for the woodworking machinery manufactured by many local companies. Within few
years, demand changed: the OEMs started looking
for more advanced subcontractors, to entrust them
- for instance - with the construction of all handling
equipment; and Formetal had all the answers. The
company progressively developed its experience,
and in 2008, it was mature enough to start approaching the market directly.
Today, Formetal is one of the leading brands in the
design and construction of handling and automation
solutions. 35 employees, constantly growing revenues, an export share around 30 percent, and two
production sites, i.e. the Montelabbate headquarters
– 3 thousand square meters including offices, carpentry and painting departments – and 2 thousand
more in Talacchio, not far, where the lines are assembled and tested, because Formetal ships nothing
before it is accurately checked and tested.
There are two business lines: "assembled" furniture,
including kitchen, bathroom, living and bedroom,
and panels and cabinet doors.
“In our business, everything is made to measure”,
said Federico Galli, sales manager, who guided us
on our visit to the Montelabbate headquarters. “Each
order is a blank sheet where we must write all we
know. We use standard technical solutions that are
replicated, but we must assemble them with millimeter accuracy to create exactly the system required
to make a factory more efficient and effective, a sort
of big construction game where nothing is left to
chance. When we meet a new customer, our priority
is to understand the workflows, design and size the
plant taking into account the performance targets".
Why do customers turn to Formetal?
“Basically for two reasons: first, reducing the
impact of labor, which we pursue by optimizing
and automating workflows; second, when the goal
is increasing productivity, and therefore the
priority is to speed up the process and slash dow-

ntime. Let's say we never get bored, because we
always have to solve different problems. We are
pretty good at this, so more and more companies
turn to us to change their production methods".
Are you telling us that automation can transform a
company?
“One thing is for sure: effective handling enables
any machine, any plant to work with maximum
productivity. We eliminate bottlenecks and hindrances, so that the cycle is always optimized: today, companies need increasing levels of automation, possibly with remote supervision and
control, with very few operators assigned to supervisory tasks rather than loading and unloading
operations. We support the evolution of human
labor, moving from physical work to schedule
and quality control and management tasks.
In the past decade, this trend has led to increasing
automation, and now companies are investing
more in this area, not only in machines. They have
realized that changing a machine is not enough to
work better and faster, you also have to solve a
more complex problem".
Producing in smaller batches, down to "batch one"
and "just in time", has certainly given a boost to
your business...
“The individual batch has led us to offer flexible
lines with panel recognition, size detection and
more features, as it is essential to know what you
have to handle, which side of the piece of furniture
will get through the stations first, where it can be
"picked"... and all of this requires constant interaction
among all the line components to achieve full integration: it is not about handling furniture, but managing information. We develop systems where
data move at incredible speed, bouncing from
one machine to another to execute every stage
with no issue and no slowdown or, even worse,
error, so that each machine is ready to execute
the required operation on the incoming piece”.

And which challenges are still ahead?
“The ultimate goal is always the same, produce
more, better, with no waste and defects. Furthermore, in the furniture industry, increasingly exasperated customization demands precise rules.
Many companies are installed smart warehouses,
a technology where also Formetal has an appreciated portfolio.
Automation allows to optimize machine cycles; for
instance, edgebanding operations deliver panels
by combining colors and thicknesses to minimize
"edge changing" operations.
This principle also applies to machining centers,
where we distribute the workload to avoid slowing
down the process; with a two-kilometer-long "sor-

As a result, are you facing more or fewer competitors
now?
“Not everyone has decided to adapt”, Galli said.
“Some have remained tied to more traditional products,
others have evolved; but for plants of a certain size,
selection has become stricter, as it requires that
suppliers have precise skills and an adequate
industrial structure: think of e-commerce plants, just
to mention the challenge with which we are measuring
ourselves in recent times, where the
amount of data and information to be
managed is enormous and puts the
handling to a tough test”.
Are you saying you are working in
multiple sectors?
“Furniture remains our core business,
accounting for more than 80 percent of
our revenues, but we have not missed
the opportunity to make our experience
available to others. We have moved
into all directions, and today, we are renowned for our applications also in the
sheet metal or glass industry, or solutions
where several robots collaborate to assemble a crate, just to make an example:
for many years now, we have been integrating articulated robots into our machines, creating solutions that effectively
solve specific operations. We have become specialists in complex loading
systems, automated and vertical stores,
stacker cranes and other systems to
help customers work better and make
the most of the available space".
XYLON INTERNATIONAL
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ter" warehouse at the end of the process, every
single element can be processed, optimizing inline
production and then reassembling the different
parts of an order for downstream operations, or
stacking them exactly as required by the customer.
The automatic shuttles with electromagnetic induction power to transfer materials more swiftly,
with no cables or batteries, from one station to
another, also in different halls, is another application
we are working at…”.
by Luca Rossetti n

formetalsrl.it
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CONTACTS
Primary processing

Secondary processing

Surface finishing
ELMAG spa
Via Raffaello Sanzio, 11 I-20852 Villasanta (MB)
phone +39 039 23611 - fax +39 039 328202
www.superfici.com

ANGELO CREMONA spa

BIESSE spa

Viale Lombardia, 275 I-20900 Monza (MI)
phone +39 02 660381 - fax +39 02 6603825
www.angelo-cremona.com
mailbox@angelo-cremona.com

Via della Meccanica, 16 I-61122 Pesaro (PU)
phone +39 0721 439100 - fax +39 0721 453248
www.biesse.com - sales@biesse.it

Machinery and services for plywood
and sliced veneer production.
Peeling lines, dryers, presses and finishing
lines; horizontal, vertical and rotary slicers,
press dryers and clipping lines.

The Biesse product line includes cnc work
centres, manual and automatic edgebanders,
squaring/edgebanding machines, panel sizing
centres, calibrating and sanding machines,
routers, throughfeed boring and inserting
machines, material handling equipment
and turnkey plants.

CMA ROBOTICS spa
Via Pier Paolo Pasolini, 35/15
I-33040 Pradamano (UD)
phone +39 0432 640172 - fax +39 0432 640018
www.cmarobotics.com - info@cmarobot.it
Company specialized in fulfillment
of robotized solutions for painting chairs,
tables and assembled furniture, panels,
windows and doors.

Lacquering and printing lines for furniture
panels, hardboard, mdf or chipboard panels,
doors or parquet flooring with roller
or curtain coating technology and uv or hot air
drying systems. Automatic and robotic spray
lines with vertical dryers, flat or uv dryers.
Lacquering and printing on coils.

TECNOAZZURRA srl
EPISTOLIO srl
COMEC GROUP srl
Via Cascina Rinaldi, 39
I-33048 S. Giovanni al Natisone (UD)
phone +39 0432 756282
fax +39 0432 757591
www.comecgroup.it - info@comecgroup.it
Comec Cncwood, multi-spindles working
centers with working head support columns
with transvertal movement.
Comec Technowood, special machines
and systems for high productive processing.
Camam Woodworking Machinery, machines
and lines/systems for milling, cutting, sanding,
assembling and special ones for chair
woodworking.

PUTSCH-MENICONI spa
Via Irlanda, 1 I-53036 Poggibonsi (SI)
phone + 39 0577 90311 - fax + 39 0577 979335
www.putschmeniconi.com
info@putschmeniconi.com
Manual and automatic vertical panel saws for
cutting wooden panels, plastic and acm
products. Welded steel frames, to grant
rigidity and precision.
Special applications allowing the possibility to
make also grooving on sandwich panels for
folding. Automatic horizontal beam saws with
many different configurations accordingly to
the panel sizes and thickness requirements.

Via Scerei, 4 I-21020 Casciago (VA)
phone: +39 0332 212692
www.epistolio.com - info@epistolio.com

Via del Tesoro, 210 I-47827 Verucchio
Fraz. Villa Verucchio (RN)
phone +39 0541 678225-0541 678078
fax +39 0541 671144
www.tecnoazzurra.it - info@tecnoazzurra.it

The painting division of Epistolio srl provides
Industrial painting machines as dry painting
robotic automation solutions for industrial
booth, water painting booths, pressurising
painting processes in the wood, metal, plastic
painting system and suspended transport lines.
and composite sectors. Its range of robots
offers differentiated solutions in terms of
programming, starting from self-learning robots
for painting chairs and three-dimensional
Software
components, to off-line systems with 2D and 3D
vision systems to paint shaped, milled
and curved panels, doors, edges in stacks
and customized solutions tailor for every
customer request.

DDX Software Solutions

COSTRUZIONI MECCANICHE
MODESTO NINO srl
Via Ciro Di Pers 68
I-33030 Majano (UD)
phone +39 0432 959036
fax +39 0432 959036
www.modesto.it - info@modesto.it

RS WOOD srl

GIARDINA GROUP

Via Achille Grandi 38
I-47922 Viserbella di Rimini (RN)
phone +39 0541 736265 fax +39 0541 732084
www.rswooditaly.com - info@rswooditaly.com

Via V. Necchi, 63 I-22060 Figino Serenza (CO)
phone +39 031 7830801- fax +39 031 78165
www.giardinagroup.com
info@giardinagroup.com

Wide range of traditional woodworking
machines for panel and wood processing.

Finishing plants for the furniture
and construction industry with application
by spray, by roller coaters and curtain coaters
and drying by Uv dryers, vertical dryers,
linear dryers with microwaves technology.
Complete finishing plants for doors
and windows. Spray booths.

Our production of woodworking machines:
edger, cross-cutter.

SALVADOR - SOLIDEA srl

PRIMULTINI srl
Viale Europa, 70 I-36035 Marano Vicentino (VI)
phone +39 0445 560333
fax +39 0445 560334
www.primultini.com - info@primultini.com
Machines for woodworking and equipment
for sawmills. Vertical and tilted bandmills, log
carriages with variable axis, log carriages with
independent headblocks, tandem bandsaw
headrings, chipping canter, traditional resaws,
double resaws. Multiple ripsaws, manual
and automatic edging lines, working centres
with circular blades. Log profiling equipment.
Complete, high-production plants for sawmills.
Saw servicing equipment.

Via dell’Industria, 15
I-31020 San Vendemiano (TV)
phone +39 0438 777096
fax +39 0438 778282
www.solidea - salvador@solidea.it

LESTA srl

Our mission: to be the skilled leader in
optimizing saws for innovation, quality,
technology, price and service!
Pushing optimizing saws; angular cutting
optimizing saws; high speed optimizing saws;
cross cutting saws

SCM GROUP spa
Via Emilia, 77 I-47900 Rimini
phone +39 0541 700111 - fax +39 0541 700218
www.scmgroup.com
scmgroup@scmgroup.com
Woodworking machinery: the widest range
of products.

Via T. Tasso, 66 I-21052 Busto Arsizio (VA)
phone +39 0331 430 817
fax +39 0331 1581053
www.lesta.it - info@lesta.it
Lesta Srl designs, manufactures and sells
industrial robots for both powder and liquid
painting.
The top of the range of Lesta production are
the 5 and 6 axis antropomorphic robots in
self-learning LeBot MV series. The selflearning makes easy and immediate to create
painting programs for any kind of
applications: wood, plastic, metal and
composites.
In addition, Lesta Srl is able to supply cartesian
robots, carousels, air and ground rotation
groups, robot handling systems in ground or
hanging configuration to increase the
working area, production cycle management
software with RFID tags, 2D and 3D scanning
systems in order to make the painting process
completely automatic.

MARIO ZAFFARONI & FIGLI srl
Via Centro Industriale Europeo, 24
I-22078 Turate (CO)
phone +39 02 9688453 fax +39 02 9682718
www.zaffaroni.com - info@zaffaroni.com
Panel processing machines and plants.
Special multi-blades panel saws, longitudinal
milling machines with rollers feeding, working
centres for the “Folding” technology, flooring
industry technology, doors,modern furnishing
industry technology.
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Via G. Donizetti, 109/111
I-24030 Brembate di Sopra (BG)
phone +39 035 621093 - fax +39 035 333723
www.ddxgroup.com info@ddxgroup.com
Ddx develops Cad/Cam/Cim software solutions:
EasyWOOD for panel and solid wood
machining using 3, 4 and 5 axis; EasyBEAM for
structures, houses, walls, beams, rooves,
gazebo, etc.; PowerSTAIRS for staircases
design and manufacturing; PowerWIN for any
kind of windows, french doors, internal doors,
entry doors and shutters.
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FOCUS WAITING FOR
theXYLEXPO
complete calendar on www.xylon.it
AAAAAAAA
Tools and auxiliaries

FAPIL srl
Via A. Locatelli, 51/A I-24019 Zogno (BG)
phone +39 0345 91179 - fax +39 0345 92726
www.fapil.it - fapil@fapil.it
Since 1959, Fapil’s mission has been to design
and build cutting tools for machining wood,
board materials and plastics.
Specialists in cnc tooling.

Automation

7-9 January
Nepal Wood International Expo
www.futurextrade.com
• Kathmandu (Nepal)
Woodworking technologies
26-28 January
Mem
www.hfmexico.mx
• Mexico City (Mexico)
Semifinished products, components,
supplies

CMA 2 Costruzioni Meccaniche Automazioni
Via Pezza Alta, 28
I-31046 Rustignè di Oderzo (TV)
phone +39 0422 853770
fax +39 0422 853992
www.cma2.it - info@cma2.it
Custom made machineries and automations
for handling, assembly, storage and
packaging.
Paper pallet compose machineries, pallet
protect machines with Made in Italy quality.

1-4 February
Eurobois
www.eurobois.net
• Lyon (France)
Woodworking technologies

FINK srl - Woodworking tools
Via G. Giusti, 15 I-20900 Monza (MB)
phone +39 039 386961-2 - fax +39 039 361458
www.finktools.com - fink@finktools.com
Since 1924 Fink produces complete sets
of tools for windows, helicoidal cutterheads,
cutterheads for profiled kinves, cutters in Hw
welded, circular saw blades, dia tools, boring
bits, solid carbide routers, tools for cnc
trimming hoggers.

SISTEMI srl
Via Montanelli, 70 I-61122 Pesaro (PU)
phone +39 0721 28950 - fax +39 0721 283476
www.sistemiklein.com - info@sistemiklein.com
Tools for wood-alu and plastic material
working. Tools for automatic boring machines,
router bits and collet chucks for cnc router
machines. “M. Conti” measuring devices for the
woodworking industry. Special accessories for
hobbysts, craftsmen and small industry.

10-12 February
Afriwood Tanzania
www.expogr.com
• Dar-es-Salaam (Tanzania)
Woodworking technologies

DALSO SRL
Automation Technology
Via Marche, 12
I-36015 Schio (VI)
phone +39 0445 575 606
www.dalso.it - info@dalso.it

24-26 February
Wms
www.woodworkingnetwork.com
• Toronto (Canada))
Woodworking technologies

Dalso's activity, which this year turns
20 years old, does not just develop
in the consolidated range of manipulators,
introducers and robots but focuses on finding
the tailor-made solution for the customer,
maximizing the efficiency of the plant itself.
A team of experts and product quality,
dictated by ISO 9001 standards,
makes Dalso today a leader in the design
and production of industrial automation
both in wood and in other sectors.

24-28 February
Indiawood
www.indiawood.com
• Bangalore (India)
Woodworking technologies

Cross-cutting lines
8-11 March
Miff-Malaysian International
Furniture Fair
www.miff.com
• Kuala Lumpur (Malaysia)
Furniture

CURSAL srl

Dust extraction
systems and filtration

CONTROL LOGIC srl
Via Ennio, 25 I-20137 Milano
phone +39 02 54100818 - fax +39 02 54100764
www.controllogic.it - controllogic@controllogic.it
Spark detectors and fire extinguishing systems
for industrial dust extraction systems.

Via Bradolini, 38/a I-31020 San Fior (TV)
phone +39 0438 400963
fax +39 0438 401851
www.cursal.com - info@cursal.com
Cursal Srl for over 40 years, has been
specialising in the design, construction,
installation, maintenance and spare parts
supply of wood cutting systems. Top of the
range: defects electronic optimizing cross-cut
saws (belt/rollers/ push) that guarantee
maximum speed, durability and precision.
Optical defect scanners.
Complete range of fast semi-automatic
cutting-off saws equipped for various sections.
Cnc/plc/router developed, programmed and
customised by Cursal. Specific equipment: drills,
printers, cnc stops, loading/unloading transfers
for perfect integration with multirip saws,
moulders, finger joint. Automatic
loaders/unloaders with vacuum/grippers.
Wood industry experts choose Cursal.

14-17 March
Fimma Brasil
www.fimma.com.br
• Bento Gonçalves (Brazil)
Furniture
14-17 March
Movelsul
www.movelsul.com.br
• Bento Gonçalves (Brazil)
Woodworking technologies
15-17 March
Dubai Woodshow
www.dubaiwoodshow.com
• Dubai (Uae)
Woodworking technologies

Auxiliary machines
and equipments

17-20 March
Woodist
www.istanbulwoodist.com
• Istanbul (Turkey)
Furniture
28-31 March
Ciff Guanghzhou (phase 2)
www.ciff.furniture
• Guanghzhou (China)
Furniture
28-31 March
Ciff Guanghzhou (phase 2)
www.ciff.furniture
• Guanghzhou (China)
Furniture
28-31 March
Interzum
www.interzum-guanghzhou.com
• Guanghzhou (China)
Woodworking technologies
29 March - 1 April
Fensterbau Frontale
www.frontale.de
• Nürnberg (Germany)
Building and architecture
29 March - 1 April
Holz-Handwerk
www.holz-handwerk.de
• Nürnberg (Germany)
Woodworking technologies (hardware)
29 March - 1 April
Fimma Maderaila
www.fimma-maderaila.com
• Valencia (Spain)
Woodworking technologies

6-9 April
Umids
www.umids.ru
• Krasnodar (Russia)
Woodworking technologies and supplies

ZATOR srl
Via Galvani 11
I-20095 Cusano Milanino (MI)
phone +39 02 66403235
fax +39 02 66403215
www.zator.it - info@zator.it

7-10 April
Medwood
www.medwood.gr
• Athens (Greece)
Woodworking technologies and supplies

We have specialized for over 20 years
in the design, construction and testing
of systems for application of adhesives,
glues and fluids in wood/furniture sector.
We take care of every stage of production
inside, we are equipped with a fleet
of controlled machine tools updated
and complete numeric that allows us
to combine the production with the
standard production of products
configured according to your needs.
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