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Forthcoming event:
Exhibition of Woodworking
Technology and Building Components,
Rimini, Exhibition Centre, Italy

PLANET MX
Multifunction machining centre for drilling,
routing and edgebanding

Planet is an innovative and easy to use
machining centre for routing, drilling
and edgebanding shaped panels.
With little investment, producers
of office furniture, bedrooms, doors
and front-doors can accomplish any
manufacturing requirement.
Patented gluing system guarantees
a perfect application and setting

MORBIDELLI - SCM GROUP
Pesaro, Italia
www.scmgroup.com morbidelli@scmgroup.com

Biesse Systems features as partner of customers that belong to the furniture and
panel industry supporting them from the idea of a complete production plant to its
implementation. Biesse Systems satisﬁes the requests of all those customers that require
integrated technological solutions for their production processes in an increasingly
demanding and evolving market.
Biesse S.p.A.Via della Meccanica, 16 - 61100 Pesaro (Italy) - Tel. +39 0721 439100 - Fax +39 0721 439150 - biesse.sales@biesse.com - www.biesse.com
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Machines according
EC and ATEX rules
Aspiratori, valvole stellari
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Fans, rotary valves
and refiners
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The machine represented in cover is a
woodworking center model “Centerdoor”, for the working online of
the doors.
Smc produces this machine in various
productive typologies of demanded
workings and cadence of production
asked from one to four doors minute.
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Smc srl - Macchine e sistemi
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Tel. +39 0445 671067, fax +39 0445 513010
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his will be a great year. Because we will be
learning. It will be complicated, we know, but
we will have the opportunity to improve everything we have been doing up to now. And we will
have to reduce costs as well.
We know that we are going to face a possible shrinkage
of investments in terms of advertisement: our advertisers - who are attentive entrepreneurs - will probably
begin the new year with a prudent approach. In few
months we may be back again and deal out for another
hand of the “card game”, but for the moment we play our
match with caution...
Yet, unfortunately, it’s not all: people tend to look at the
future with concern and that is why we should do our best
to continue to ensure a quality information service.
Indeed during difficult moments people look around to feel
sensations, to smell perfumes and to find evaluation elements or possible indications... that is a responsibility we
feel in a very strong way.
We do not have big fears. And this is not because we are
irresponsible or because we count on the presence of our
publisher - Cepra spa - that will support our magazines but because we perceive that this situation impose us to
show all our skills: this will be a year of confrontation beyond talks. We will provide our audience - readers

and/or advertisers - with the opportunity to experience
once again our services confirming our skills and consolidating them for the future.
The choice to put in evidence the word Italianwoodtech in
our magazine is a first but definite, aware and coherent step:
the issue you are leafing through - translated into English as
usual - will be exclusively focused on “made in Italy”. A small
contribution we owe to Italian companies. And not only to
those companies producing technology, obviously...
It will be an effective tool for information suppliers, for
advertisers, for all those who believe in the importance of
having a publication offering definite contents and a targeted distribution; 6,000 copies reaching the main operators of the industry at global level.
And the readers of all over the world can be up-to-date
reading all information regarding the potential and the solutions offered by the Italian wood-machine-furniture system.
A strong, precise and firm choice. An effort which is
strongly supported by our on-line magazines - and, so,
also by Xylon International. A way to go beyond the limits
of circulation and distribution costs thanks to a quick and
omnipresent information tool offering a low cost subscription and quality information as we were saying before...
Quick and cost-effective. Our winning formula.
Not to mention the other projects we are planning...
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INAUGURATION
Biesse inaugurates “Biesse Manufacturing” in Bangalore

news

Biesse Group, the multinational company based in Pesaro, headed by Roberto
Selci, and one of the leaders in the market of machines and systems for wood,
glass and stone, listed on the Star segment of the Italian Stock Exchange,
inaugurated a brand new production
site in Bangalore, India.
With Biesse Manufacturing, the Group
is the first multinational company to
manufacture woodworking machinery in
India. The Group’s strategic investment
for the new production site was about
5.7 million Dollars (about 4.5 million
Euros) and it’s included in the Biesse
industrial plan for 2008-2010. With this
investment, Biesse is involved directly
in the Asian markets with
his technologically innovative machines and with
specializing technicians
who can offer “tailor
made” solutions for the
specific needs of local
customers. The new site
is the most innovative
plant for machinery production in a modern environment with great quality
standards. “The widespread diffusion of our
product range has always been a success factor for us” − said Roberto Selci,
Biesse President and Ceo – “Our threeyear-industrial plan presented to the
market in 2008 includes, among other
important initiatives, the development of
emerging markets through direct investments so as to increase market shares
and consolidate our leadership despite
the macro-economic situation. That’s why
the investment in India is highly strategic
for the Group. Biesse Manufacturing aims
at producing locally and selling on the
Indian and Asian markets a range of
machines for high-quality woodworking
providing its customers, at the same
time, with an excellent after-sales serv-

ice. Our highly specialized Indian
experts and engineers have been
trained in Italy to guarantee installations
and services in compliance with Biesse
quality standards globally”. Biesse
Manufacturing Pvt Ltd is an Indian company set up February 2006 and entirely
controlled by Biesse spa which has
started the building plan of the new production site in 2007. The production
plan of the new structure, counting 86
employees, includes the production of
50 machines in 2008 and 280 in 2010.
The new production unit in Bangalore
was introduced to the Indian market by
Stefano Bartolini - Biesse industrial
manager - and Riccardo Quattrini -

sales&marketing manager - who showed the new 5.800-square-meter-production site and the new Tech Center to
those attending the event.The inauguration ceremony was also attended by
Sergio Mina and Sayeed Ahmed,
respectively Biesse Manufacturing
managing director and Ceo. On 21 and
22 November, the new Biesse Manufacturing will be opening the doors of
Biesse Inside, a two-day event addressed to all operators of the woodworking industry, where Biesse machines can be seen in operation; at the
Tech Center, a program of demonstrations and technical seminars conducted
by Biesse experts will be offered. ■
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ACQUISITIONS
Sia Abrasives joins in Bosch Group

WOOD
Illegal timber: Eu’s proposals

On 2nd October last, sia Abrasives,
Frauenfeld (Switzerland), Bosch Stuttgart (Germany) and Bosch Power
Tools (Switzerland), informed about the
acquisition by Bosch Group of nearly 40
percent of the shares in sia Abrasives
Holding. Bosch also intends to make a
public offer to all the other shareholders
of sia Abrasives Holding Ag. The sia
Abrasives board of directors unanimously endorses the public offer by
Bosch. Following to the closing of the
public offer, Bosch will decide on the
new composition of the board of directors. With this acquisition, the Bosch
Power Tools division intends to strengthen its activities in the surface technology, and to extend its existing portfolio of
abrasives products. It is expected that
the two companies will jointly benefit
from their respective competencies in
development, application, manufacturing and marketing.
For this reason, Bosch Power Tools also
intends to locate its global competence
center for flexible abrasives in
Frauenfeld. Accordingly, Bosch views
the future prospects for the production
site, employees and management as
very attractive. Especially in its industrial business, the sia Abrasive brand is to
be retained.

On 10th November 2008 the European
Timber Trade Association (Febo) held a
Parliamentary Evening in Brussels in cooperation with the Representation of the
State of Hessen to the Eu. The European
Parliament, the European Commission,
sectoral federations as well as business
were well-represented on the evening to
discuss current issues of importance to
the branch. One of the issues currently
being dealt with by Febo is the timber
trade’s responsibility to the forest and to
the environment. Febo supports sustainable forest management and condemns
illegal felling of timber as well as the trade
in illegal wood. In 2005 Febo passed an
Environmental Code of Conduct which
obliges its members to source legal timber products from sustainably managed
forests and which condemns the practice
of illegal-felling and related trade unreservedly. On behalf of Febo, Rudolf
Luers, Ceo of the German Timber Trade
Federation (GD Holz), welcomed the Eu
Commission’s proposal of a regulation
published in October to fight illegal logging. Maria Pachta, representing the
European Commission, underlined the
reasons for the additional measures proposed by the Eu. The Voluntary
Partnership Agreements with major timber supplying countries as set out in the
Flegt. Action Plan are moving slowly,
some have not been verified.
Up to now, only Ghana has signed a Vpa
with the Eu. Further important countries
are missing on the list. The aim of the new
measures is to avoid the risk of “placing
illegally harvested timber on the
European market”. Criteria for risk management have not yet been defined. In
his evaluation of the overall political question, Dr. Luers pointed out that whilst
focussing on the fight against illegal
felling, the most important target – namely the sustainability of our forests – must
not be forgotten. 90 percent of forests
across the globe remain uncertified. ■

By joining forces with Bosch, sia
Abrasives can look forward to the great
future potential of new addressable
markets and enhanced sales growth..
Also for the company sia Biffignandi
spa (Italy), closely identified with sia
Abrasive since almost one century, this
development surely represents a new
opportunity for growing and develop
new solutions for their customers,
besides the certainty of a rapid completion of works in progress. ■

WOODWORKING MACHINERY
Germany: a good September calms down negative results of 2008
Thanks to the increase of orders
acquired during September 2008 in
comparison with last year, the result of
third quarter 2008 in Germany for
woodworking machinery has a positive
sign (+1 percent) vs. the same period
of the last year. By the way, inside market orders decreased of 17 percent,
while for the foreign market the result is
+5 percent. No good results are foreseen for the fourth quarter, so that turn-

over forecasts have been retouched
down in comparison with the beginning
of the year and brought to an increase
of +4 percent instead of +11 percent
which was foreseen at the beginning of
the year. Obviously every sector has a
different trend: while producers of big
plants can still count on turnover
increases, simple machine producers
are the most penalized by the recession phase. ■
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INSTRUMENTS
“Mentor MP” by Control Techniques raises the standard for Dc drives
A new Dc drive, the Mentor MP by
Control Techniques (www.controltechniques.com), is the result of several
years research and development and
now sets a new world standard for
excellence in Dc motor control.
“Mentor MP” follows in the
footsteps of the well known
“Mentor” brand, launched
as the world’s first digital Dc
drive in 1986 but offers
the same flexible control
platform as Control
Techniques’ intelligent
Ac drive, “Unidrive SP”.
Most peculiar characteristics of “Mentor MP” are:
giving energy efficient
operation, high motor performance and extreme flexibility in its system interfacing capabilities and onboard

processing power. “Mentor MP” plays a
part in promoting sustainable technology. Dc motors are both efficient and
robust and offer years upon years of
service, providing good performance in
a wide range of industrial processes
and applications. Retaining
an existing Dc motor and
upgrading the drive makes
good environmental and
investment sense to any
customer’s upgrade project.
It provides the opportunity
to enhance the overall system performance and reliability whilst minimising problematic re-engineering and
installation work; an attractive proposal in today’s economic. Control Techniques
has a patent (pending) to
protect a unique aspect of

the “Mentor MP” design. Galvanic isolation between power and control is a
standard feature in Ac drives and, in the
case of power-side failure, protects the
control circuits and customer connected equipment. Other Dc drives feature
a form of isolation that rely on only
impedance only isolation, which has
limitations; “Mentor MP” doesn’t, its
novel technology achieves Galvanic
Isolation without compromising performance or reliability. Each Mentor MP
has three universal option module slots
offering users unrivalled flexibility to
choose from any combination of the 18
option modules available.
The range of optional fieldbus connectivity is unique, including Profibus-DP,
Interbus-S, DeviceNet, CANopen and
various Ethernet protocols such as
Modbus Tcp/Ip, Ethernet/Ip and EtherCat. ■
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SUBSUPPLIES
Grass at Zow Pordenone
Between October 15 and 18, the who’s
who of suppliers met at the Fiera Zow of
Pordenone. With its exhibited product
portfolio, the innovative austrian company Grass (www.grass.at) once again
proves that it is living up to its role as a
trendsetter. Visitors found innovative fittings solutions for the requirements of
today and the future. Whether motordriven drawers, design-oriented frames
or unique fittings elements, Grass
moves the furniture industry and offers
tangible customer benefits. With a total
of three different various fittings types,
the company has redefined comfort in
modern furniture. “Touch Latch Senso”,
“Sensomatic” and “Sensotronic” offer
differing systems providing the perfect
solution for the respective customer
requirements. Each product within the
family has its own function. “Touch Latch
Senso”, for instance, is the world’s first
synchronised, purely mechanical, nonelectrical system, offering maximum
comfort. Hence, handle-free furniture
can be installed without the necessity for
power. “Sensomatic”, with its ejecting
powered mechanism, offers an electric
support to drawers opening. Based on
the new guides system “Nova Pro”,

“Touch Latch Senso” is easily integrable
in the production chain of furniture manufacturers.
With “Sensotronic”, Grass also offers the
only fully electronically-controlled drawer
system on the market. “Sensotronic”
scores points with a never-seen-before,
steerable movement anti-collision protection and blockage recognition. With

these three new fittings systems, furniture manufacturers now have the possibility of selecting the precise solution that
will offer its models the most attractive
value-added. Whether in the premium or
the medium-priced segments, the Grass
fittings innovations fulfil all requirements
and offer scaled functions for manufacturers and consumers alike. ■

BELLOTTI
Up-to-date solutions for timber management system
Last September 2008 Bellotti completed an
ambitious project to control warehouse physical
logistic flows, denominated “Warehouse management facility (Wmf)”, through which the company confirms its commitment to innovation and
which introduces two relevant novelties in the
field of timber and planks management.
The first new element is the up-to-date system
of optical measurement and marking of each
single plank, a peculiar system which in Italy only
Bellotti adopted and in Europe only a few other
companies located in Scandinavia.
This system makes use of five lined up cameras
positioned at the bottom of the trimming station
and includes three consecutive steps: in the first
step the plank, positioned in the middle of the
roller table below the trimming machine, is taken
an infrared photograph to determine its outline, its area, its length and width; in the
second step on the plank is printed an exclusive identifying code, belonging to it
only; in the third step the cameras capture the image of the plank with its dimensions
and this image is filed together with the code assigned to the plank.
Thus, this system makes easily traceable any single manufactured plank and assures
a proper and consistent measurement method, leaving all the same the operator the
possibility of intervening to change the cut, modifying the length or the width.
Instead the second novelty concerns the company's warehouse logistics, now totally computerized and using barcodes and wireless connections.
Woode is the latest creation by Bellotti: it’s the new version of the house organ fully
dedicated to wood, one of the most modern materials and source of inspiration and
creativity for both artistic and cultural production. The publication, with new graphics and contents, looks for new trends for the use of wood in design, architecture,
shipbuilding and constructions, representing the main vehicle for Bellotti’s business
communication. From November their website www.bellottispa.com is online with a
complete new look, as to both graphics and contents, with new sections and areas
for in-depth analysis. ■
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TECHNOLOGY
Wintersteiger launches the 6 lamella concept

PAINTS
Sayerlack: paints lasting long time

The Austrian company Wintersteiger
(www.wintersteiger.com) has sold more
than 1,500 thin-cutting frame saws
around the globe and is the only supplier worldwide at present with kerfs starting at 0.7 mm.
There has been remarkable progress
since Wintersteiger presented the thincutting frame saw with ultra-thin stellite
saws at the Ligna 2007. The saw was
originally able to generate a yield of 5
lamellas from a pre-planed, standard
24.5 mm S4S woodblock. The kerf was
set at 0.9 mm and additional waste
through the machining procedure was
0.5 mm. This processing resulted in 5
lamellas of 3.98 mm thickness each.
The general yield from one cubic metre
of woodblock raw material (frieze)
amounted to 204 square meters of
wooden flooring top layer.
Now there is even more to be gained.
Wintersteiger promises a 20 percent

Durability has always been the most
important evaluation criteria for coating
products used on wood joinery for exteriors. Thanks to “Hydroplus”, the Sayerlack’s waterborne coating (www.sayerlack.it), the durability of painted wood
joinery for exteriors has progressed by
leaps and bounds. These products,
developed to reduce the absorption of
humidity and the sun’s rays as well as to
protect against fungus and mold, guarantee improved durability for exterior joinery and a reduction in solvent emissions.
The “Hydro Gold”
line represents the
premium line of
Hydroplus coatings for exteriors.
These are products whose formulation is guaranteed by an industrial patent, valid both in Italy and
abroad. The “Hydro Gold” products are
the results of a three-year long research
project that ended when Sayerlack
reached an important goal: guaranteeing
its clients a coating system with excellent
performance that lasts ten years on windows and six years on outdoor shutters. The guarantee is 12 years for windows and eight for outdoor shutters if the
client follows the maintenance program
with Sayerlack's “Linea Blu” wood care
products. In the past the durability of
coated joinery systems was determined
by methods which resulted in a guarantee that was not 100 percent assured, this
was confusing to many specifiers, users
and customers and didn’t provide adequate confidence. In 1999 Sayerlack
developed the “Hydro Gold”, to focus its
efforts into a project to achieve a real and
long-term guarantee. For the “Hydro
Gold” project, Sayerlack worked in the
research laboratories of its raw material
manufacturers to develop new chemical
compounds. ■

higher yield. Five cuts provide 6 lamellas instead of just 5. Based on a 0.7 mm
kerf and a slightly reduced lamella
thickness of 3.33 mm, one cubic metre
of wood material is transformed into 245
sqm of flooring lamella surface.
According to Wintersteiger, this could
save a wooden flooring producer up to
700,000 euro a year. ■

TECHNOLOGY
Siempelkamp sold particleboard line to Belarus
Belarus is located in the northeastern
part of Europe and borders with
Poland, Russia, and the Ukraine as well
as Lithuania and Latvia in the North. For
the 10 million inhabitants, the per-capita consumption of wood-based products is low compared to the western
part of Europe.
This, however, may change soon
because Siempelkamp has sold a highperformance particleboard line to the
Ivatsevichdrev company.
This line is designed to reach a guaranteed daily capacity of 800 m³ and,
according to the customer’s request,
will allow a buffer of +30%. With a yearly capacity of approx. 330,000 m³, the
country’s production of particleboard
will almost double.
The plant will be built in Ivatsevichi, in

between the Polish border and Minsk,
the capital of Belarus.
An old Russian particleboard line is
currently operating at this location.
The contract was signed in September
of 2008. The scope of supply for the
outside areas of the plant includes the
following:
A complete chipping line for the processing of primarily log wood but also
small amounts of short wood, including
storage for wood chips as well as the
equipment for chipping, screening and
post-crushing.
Furthermore, the scope of supply
includes dry particle silos for the surface and core layer material, a resin
preparation and dosing system as well
as the glue blenders for surface and
core layers. ■
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NEWS

FAIRS
Positive start for “Klimaenergy”

These are the results in brief for the first
edition of "Klimaenergy”, the tradeshow
for renewable energy for commercial
use, which opened its gates in Bolzano
on Friday, October 10. At “Klimaenergy
08”, more than 170 companies presented new technologies and concepts for
energy savings through the use of renewable energies to those responsible for
energy matters in the public sphere as
well as to companies from energy-inten-

sive sectors. The target group was
reached very successfully: a total of
4,824 visitors from the sector came to
Bolzano for “Klimaenergy” from all over
Italy. From a survey that was provided by
the Bolzano exhibition center to 218 visitors, it emerges that nearly 60 percent of
the visitors came to Bolzano from outside
of South Tyrol, but also from Central and
Southern Italy as well as Germany,
Austria, and Switzerland. With the visitors from the sector, a general satisfaction prevailed: a total of 98.7 percent had
a positive impression that was either
good (64.7 percent) or very good (19.3
percent), with 14.4 percent indicating
that they were satisfied with the first edition, and only 1.3 percent expressing
themselves negatively. Over 70 percent
of those surveyed came to “Klimaenergy” for professional reasons. A total

of 43.1 percent of those surveyed were
entrepreneurs, 28.0 percent were
employees, 14.2 percent were managers, 5.5 percent were general managers, and 9.2 percent did not specify
their function within there company. The
sectors with the greatest representation
were the areas of energy supply and
construction installation, followed by
engineers and designers, as well as public administration, agriculture, and the
hotel sector. The “Klimaenergy” tradeshow lasted for three days and was
accompanied by excursions, company
presentations, a specialized conference,
and meetings of business associations.
Within the framework of the accompanying events, all aspects of energy savings
and the use of renewable energies were
on display, with around 1,100 visitors
from the sector participating. ■

FAIRS
Orgatec 2008 closes with a clear increase in visitors

FAIRS
Furnifab keeps on growing

On 25 October, after five days, closed
with great success Orgatec 2008. On a
surface of 130 thousand square meters
(increase of 13 percent vs 2006),
around 62,500 visitors (with an increase
of 9.3 per cent vs last show) coming
from 113 countries obtained information
about trends and innovations presented
by 673 companies from 39 countries,
whose expectations were predominantly exceeded. The number of visitors
rose by 9.3 percent compared to the
previous event, while the occupied
space increased by 13 percent. 61 percent of the suppliers and around 50 percent of visitors came to Cologne from
abroad. Around 70 exhibitors were
Italian. The clear increase of visitors in
spite of the difficult International financial-economic situation,
confirms
Orgatec as leader exhibitions worldwide for furniture offices in the services

The seventh edition of Furnifab
(www.furnifab.pl) , the main appointment for the seating and upholstered
furniture industry in Poland, eastern and
central Europe, keeps on gropwing
either for exhibitors and visitors number
or for space sold. From 3 to 5 March
2009, at the International exhibition centre in Poznan, will take place the next
chapter of the success story which continues its growth. The 2008 edition welcomed 110 international exhibitors from
14 countries, covering 5400 square
meters of stands, and almost 3000 visitors. Furnifab 2009 will also present new
products groups such as foam rubber
and expanded plastics, felts, sewing
machines, machines and software for
cutting and more. ■

field. On their stands in high-quality
design the companies picked up the
new fair motto “Better office-greater
success” with well thought-out solutions
for greater motivation and productivity
at the office workplace. Open office
landscapes were presented, which
enable intensive communication and an
exchange of ideas in alternating teams
as well as concentrated working. In
open offices particularly high requirements are placed on the room acoustics
and in particular employees’ speech
comprehension. The highlight was the
“Ultima Office”, the largest market
research campaign to be conducted so
far on the office of the future, in which
over 2,000 people participated at the
fair and on the Internet. ■
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ACIMALL
Italian woodworking technologies: the third quarter 2008 shows a negative situation
The negative period that has been characterizing the industry since the beginning of the year − after three years of constant growth − has accelerated during the third quarter due
to the global financial and economic crisis, the actual relevance of which has been perceived since September.
According to the figures of the survey carried out by Acimall −
based on a statistic sample that represents
the entire industry in terms of company size
and product categories − there isn’t any
doubt: the Italian woodworking machinery
and tools industry recorded a reduction by
18.1 percent as compared to the period July-September
2007. This figure is the result of reduced business on foreign
markets (-13.2 percent) – which have always been very interested in “made in Italy” products – added to the significant
slowdown of the Italian market (-32.6 percent as compared to
the same period of 2007).
According to the survey by Acimall, prices have increased
by 2.6 percent on average and the months of ensured production, at the end of the third quarter, were 2.4.

The quality survey reveals the general attitude of interviewed entrepreneurs: 49 percent of the sample indicates
stationary production volumes, 48 decreasing and only
three growing. Available stocks are stationary according to
52 percent, decreasing according to 23 percent and growing
according to the remaining 24 percent. Employment is considered as stationary by 79 percent of the
sample and falling by 21 percent. No
growth signals have been recorded.
Forecasts for the next period are obviously influenced by the general industry situation and by the economic scenario, so they are not oriented
towards optimistic visions. Foreign orders are expected to
remain stationary according to 18 percent of the interviewees, to shrink for 70 percent and to increase for 12 percent
(negative balance -58).
As for the Italian domestic market, expectations for the
upcoming quarter see no variation for 36 percent and a further worsening for the remaining 64 percent (negative balance –64). No one expects expansion. ■

TECHNOLOGY
Dieffenbacher at WoodMac China 2009

FAIRS
Tiff 2009 in Thailand

Dieffenbacher, as a leading global supplier of complete production line systems, will be presenting innovations that
promote the success of board producers. At the WoodMac China 2009 from
February 17 to 20, 2009 in Shanghai,
P.R. China, Dieffenbacher will be
exhibiting the state of the art in manufacturing Mdf/Hdf boards, particleboards, Osb and laminated veneer lumber. High precision in the production
process as well as flexibility are key factors in manufacturing high-quality products. They make it possible to achieve
high productivity – at the same time as
guaranteeing a low consumption of raw
materials – the result being optimum
productivity. Highlights at the WoodMac 2009, Shanghai: Thdf boards for
applications such as direct painting can
be produced most cost effectively on

Thailand International Furniture fair
(Tiff) will take place from March 11 to
15, 2009 in the heart of Thailand, at
Impact, Munag Thong Thani. Tiff is the
largest industry trade show in Thailand,
bringing more than 34,297 local and
International visitors to the fair in 2008.
Visitors come from core countries like
Thailand, Asean and worldwide with
many of them coming also from outside.
The exhibition venue consists of over 35
thousand square meters exhibition
space and thus offers the perfect mix of
size and scale for both exhibitor and
buyer. Event is organized by the
Department of export promotion under
the Ministry of commerce of Thailand, in
cooperation with the Thai furniture
industries association and the Furniture
Industry club of the Federation of Thai
industries. ■

Dieffenbacher presses; a new fiber gluing system will also be presented as a
means of reducing production costs
and boosting output. A new concept for
inexpensive manufacture of Osb/Osl
boards will be also presented.
The latest particleboard technology,
suitable for a wide range of different raw
materials, will be also on show. An additional display will highlight the field of
service and plant modernization. ■

Osb forming and press line.
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NEWS

FAIRS
Woodworking 2008 in Lathi

FAIRS
I Saloni 2009: the great machine is now up and running

From 15 to 18 October last Woodworking 2008 was held in Lahti, Finland.
This biennial event is dedicated to
machines for first and second processing
and takes place in alternated years with
the Wood fair in Jyväskylä, mostly dedicated to first transformation plants.
The exhibition covered a surface of about
4,800 m2 and occupied most of the city’s
small convention center. A hundred
exhibitors participated, including machine importers-distributors and local
manufacturers and distributors of semiprocessed components, materials and
accessories for the furniture industry.
Three direct participations were noted:
Austria, Norway and Sweden.
Public attendance during the four days of
the event was not particularly high (8
thousand, according to the operators),
but we must consider that Finland has an
overall population of only five million and
a technologically advanced industrial
network with good financial potential, but
of small dimensions. The Italian operators
who took part in the event all agreed on
one thing: the Finnish market is still
receptive, although it too is concerned
with the effects the financial crisis might
have on the demand. A few figures: in
2007 both Italy (12.4 million euros) and
Germany (19.7 million euros) obtained
negative results, with drops of 20.4 percent and 11 percent, respectively, when
compared to 2006. Conversely, Taiwan
(12.8 million euros) and China (8.7 million
euros) had very positive results, with
increases of 40 percent and 120.3 percent, respectively, when compared to
2006. At least 50 percent of these imports
corresponded to traditional wood-cutting
machines with low technological content.
The situation definitely improved for Italy
in the period between January and July
2008, when exports to Finland amounted
to 12.6 million euros, an 87 percebt
increase regarding the same period in
2007. (p.b.) ■

From 22nd to 27th April 2009, for the
fourth time, the extremely functional and
exceptionally visitor-friendly layout of
the exhibition space at the Milan
Fairgrounds at Rho will play host to the
Saloni, which is being organised by
Federlegno-Arredo and Cosmit. This
year will comprise the 48th edition of the
Salone internazionale del mobile, the
25th of Euroluce, the 23rd of the
International furnishing accessories
exhibition, and it will also mark the 12th
anniversary of SaloneSatellite.
Great projects, great displays and great
crowds will form the basic ingredients of
what is universally recognised as the key
event per excellence at global level in the
home furnishing /contract sector: the
Saloni, which will occupy over
220,000 square metres of
exhibition space at
the Rho fairgrounds – which, during the previous edition of the Saloni,
played host to 348,452
sectorial operators of
whom over 210,000 came
from 160 foreign countries,
30,373 visitors who attended
on the Sunday when the exhibition was open to the public,
4,968 journalists from 69 countries and
2,659 exhibitors. The publicity page for
the forthcoming 2009 edition proudly
bears the masthead “The Event”
embracing the I Saloni logo.
The prevailing atmosphere is one of
optimism, therefore, despite the challenging global economic situation.
Carlo Guglielmi, the newly-elected
president of Cosmit has this to say “I
believe that our duty is one of reassurance and of creating new stimuli that
will lead to renewed consumer demand
in both Italy and abroad. Our businesses and the small and medium-sized
ones in particular, need to be able to
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engage with a positive and receptive
market and one that is open to stimuli
for on-going research, continual product and marketing innovation.”
As always, there will be an infinite range
of offerings, showcasing every possible
type of domestic furnishing, from standalone pieces to coordinates, and every
possible style, from classical to design to
modern, not to mention trendsetting. The
all-encompassing range of top quality
goods on display at Euroluce, the
International
Lighting
Exhibition.
SaloneSatellite, will be held again this
year, with its line-up of creative young talent at the service of businesses.
The two worlds of furnishing and Light will
also be the protagonists for the
two collateral events that have
been the hallmark adjuncts of
the Saloni for many years,
events that transcend the
physical boundaries of the
exhibition space, and are
traditionally held in Milan’s most prestigious
locations, with their
bold fusions of design, art, fashion and
food, and explorations of their tangential connections. A major exhibition –
conceived and overseen by Luigi
Settembrini − will be devoted to modern
and antique furnishing, tying them in with
a special pedigree mapping out the origins of Made in Italy. Again this year we
will be working in partnership with the
Municipality of Milan which, for the third
time, has offered us its prestigious headquarters at the Palazzo Reale as a venue
for the exhibition.
Light in all its infinite and spectacular variations will be the focus for the other
event, which will be held against the
backdrop of Milan, a veritable homage by
the Saloni to the city itself, underlining the
close link between the exhibition proper
and the urban fabric. ■
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FAIRS
Sicam 2009 in Pordenone
Sicam continues to gather additional
exhibitors. The International Exhibition of
Components and Accessories for the
Furniture Industry – which will be held in
Pordenone from October 14 to October
17 2009 – is attracting high levels of
interest, confirmation of the fact that the
sector of supplies and semi-finished
products is fast determining the makeup
of Exposicam and the Pordenone Fair.
Just in the last few days confirmations of
attendance have arrived from leading
producers of panelling, wallpapers and
semi-finished products, including the
Trombini Group, Süddekor and the
Fantoni Group. These confirmations go
to join what is nothing less than a flood
of components’ and accessories’ suppliers for the furniture industry which, right
from the first hours of the fair’s office
opening for registrations, have chosen
to exhibit with Sicam in Pordenone.
The latest additions are proof positive
that, right from its début, the trade fair will
be strongly representative of all segments of supply, components and semifinished products for the furniture industry. This reaffirms the role of Pordenone –
already benefiting from its prime geographic location, in the heart of one of
the areas where Italian furniture production has its deepest roots – as the capital
city of furniture’s wide-ranging universe.
As of the time of writing, over 170
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FAIRS
Xylexpo 2010: works in progress
The 22 nd edition of Xylexpo, the biennial international exhibition of woodworking technology and furniture industry supplies, will be held in May 4-8 in the Milan Exhibition Center in Rho.
During these days the guidelines of the new edition have been defined. First of
all there will be a strong promotion campaign which will not only focus on the
press and technical magazines at global level (featuring two different stages (for
the exhibitors and, later, for visitors), but that will also directly involve opinion
leaders and decision makers so that all the industry protagonists will be in Milan
in eighteen months.
In the spotlight – today more than ever – there will be the characterizing element
of Xylexpo: innovation. The event will gather the most advanced technology
solutions and the most innovative materials and components. There will be a
strong presence of companies providing furniture supplies and semi-finished
products, confirming that the project launched during 2008 edition will be fully
completed starting from 2010 - as already announced.
Specific initiatives will be organized – already from January 2009 – to support the
nomination of Xylexpo as great international event where technologies will be put
together with supplies, an industry where a "turmoil" of the reference exhibition
scenario has been recorded. This element, combined with the strong internationality of the event provides Xylexpo with the ideal conditions to ensure visibility and the presence of quality operators for companies looking for new opportunities on global markets.
Xylexpo 2010 has set off boosted by the results of 2008 edition, which recorded
81.980 operators, 51.8 percent of which coming from foreign countries, and 853
exhibitors, the absolute record of the exhibition, over an exhibition surface of
more than 75,000 sqm. ■
exhibitors have decided to attend
Sicam, already occupying 50 percent of
the available space in the trade fair
quarter. And don’t forget that for several
weeks now the list of exhibitors has

been available online and is updated
daily, at www.exposicam.it/english/elencoespositori.asp.
An intensive programme of promotion is
underway to ensure that Exposicam
2009 is a success in terms of the quantity and quality of the exhibitors, but also
to ensure that the event has a major
international flavour in its makeup. After
attending Intermob in Istanbul, a trade
fair that demonstrated the importance of
the Turkish semi-finished products
industry and supplies for furniture,
Sicam also had a stand at Index in
Dubai. In addition to "direct presences"
like these, the busy promotion programme also includes a packed schedule of visits that takes in Mebel in
Moscow and Big 5 in Dubai. ■
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NEWS

flash news
DANZER Danzer Group
(www.danzergroup.com), the global
manufacturer of hardwood veneers, took
over Reholz GmbH based in Kasselsdorf/Dresden (Germany). The company
has been integrated in the Danzer Group, under the same management team.

EGGER Michael Egger, co-proprietor
and chairman of the company management of the Egger Group with headquarters in St. Johann in Tyrol, will
change over into the advisory board of
the corporation as per January 1st 2009
at the side of his brother Fritz Egger. In
future the group management will be
comprised of Thomas Leissing
(finances/ administration/ logistics),
Ulrich Bühler (marketing/sales) and
Walter Schiegl (production/technology),
who have already been part of this
committee since several years.

HOMAG As per 1st January 2009,
Homag Group has acquired 51 percent
of Haslach-based company Benz. Benz
is specialized in the manufacturing of
tools and aggregates for wood, metal
and plastic materials industry. The
remaining share is kept by Zimmer, the
sole owner of the company so far. The
acquisition also concerns the wood
part of Zimmer GmbH.

APPOINTMENTS On 1st November
2008, Romano Ugolini took up the post
of Managing Director of Survey
Marketing+Consulting, Milan. Since
2001, Ugolini has been the Sales
Manager at Survey Marketing+Consulting for the regions of Southern Europe,
France, Great Britain and America.
Under his management, the Italian
Survey team is now enthusiastically
launching into the task of preparing for
Zow 2009 at the new venue in Verona.

FAIRS
Cbd 2009: building and decoration in Canton
The 11th China International Building &
Decoration fair, Cbd 2009 (www.cbd.merebo.com) will be held from 8-11
July, 2009 in Canton (Guangzhou). It is
organised by the China foreign trade
centre group in association with Merebo
Messe marketing based in Hamburg/Germany, in charge of international participants. Cbd 2009 is authorised
by the Ministry of Commerce of
P.R.China and the China Building &
Decoration Association. More than

2,200 exhibitors and 97,000 trade visitors joined the Cbd 2008 on 180,000
square meters of exhibition space.
Since its launch in 1999 the show has
rapidly developed into the most important and largest platform for the building
industry in Asia. Concurrently held with
Cbd 2009 are Flooring Canton 2009
(the 3rd China International floor covering fair) and Sani-CeramEx 2009 (the
2nd China International exhibition for
sanitary ware and building ceramics). ■

FAIRS
Fimap and Ferralia 2008: signs to be read carefully
From 8 to 11 October last , the Exponor
convention center in Porto was home to
the 2008 editions of Fimap (dedicated to
woodworking machines and accessories) and Ferralia, with manufactures
of components and semi-processed
products for the furniture industry. The
overall exhibition area has been constantly diminishing in the previous editions, and the trend was confirmed in this
occasion as well: 14,000 m2 were occupied this year, against the 15,000 in 2006.
The number of exhibitors was also smaller: ninety local machine or component
manufacturers and multi-brand importers/distributors took part of the event, 11
less than two years ago. Things were
slightly better for Ferralia, which confirmed the 39 exhibitors it had last time. A
further confirmation of the decreased
general interest was given by the number
of visitors, who came in scarce numbers
on all the four days of the event. Numbers
aside, Fimap-Ferralia is still an event of
substantial quality if we consider the wide
range of machines and technologies in
exhibition, but this is not enough to turn
an event into a must-see. The Italian
operators who took part in the exhibition
showed particular concern for the future
trend of this market, especially in the

presence of the current economical crisis. An extra problem
stems from the fact
that the Portuguese
economical system
is structurally small
and strongly dependent of the neighboring Spain, a country which is going
through its own problems. In addition,
over the past year Portuguese families
have been consuming less and less. And
to make matters worse, local companies
are not exactly partial to making investments, partly due to a banking system
not readily willing to grant credit. In any
case, Italian technology is going strong:
between January and July 2008 an
increase of 33.5 percent was registered
when compared to the same period in
2007, for a total amount of 17.3 million
euros. We must obviously assess how
much the current economical situation
and the widespread sense of mistrust will
influence the following months. A small
comfort comes from the exports registered by our German colleagues: in the
same months, their exports to Portugal
were 14.4 percent smaller than in 2007,
dropping to 8.9 million euros. (p.b.) ■

.
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WOOD, MACHINES AND FURNITURE:
JANUARY-SEPTEMBER 2008

observatory

Thanks to the cooperation with the Acimall Studies Office we will provide our
readers all over the world with a new feature giving precise and updated indications on the export trends of the most
important countries of the wood-machinefurniture system. It is important to say that
the figures analyzed refer to the period
January-August 2008, before the global
slowdown of the economy started in Sep-

tember. According to the analysis of the
market of woodworking machinery the
main manufacturers recorded a positive
trend, in particular China which experienced an increase by 32 percent during
the last year. Yet the absolute value of
export is still limited as compared to the
volume exported by Italy or Germany.
The wood market (logs, sawnwood and
panels) recorded contrasting trends: from

one side China, Germany and The United States showed very positive results,
while on the other side Brazil recorded a
shrinkage and – in the last year – Canada collapsed. The furniture industry, on
the contrary, confirmed the positive trend
of the leading manufacturers with generally high rates; France is among the most
important destination markets as to
export.

WOODWORKING MACHINERY EXPORT - January/August (Index basis 2005 = 100, figures in million euro)
Exporters
Germany
Italy
China
Taiwan
Japan

Value 2008
1669
978
393
352
227

Var. % 08/07
29.1
4.1
32.0
0.5
-3.9

Main market
Russia
Russia
Usa
Usa
China

Source: Ice with Gti figures, codes NC 846510, 846591, 846592, 846593,
846594, 846595, 846596, 846599, 846692, 847930

WOOD EXPORT (roundwood, sawnwood, panels) - January/August (2005 = 100, figures in million euro)
Exporters
China
Canada
Germany
Usa
Brazil

Value 2008
5981
4539
4963
3105
1391

Var. % 08/07
7.8
-25.1
14.2
9.9
-8.9

Main market
Usa
Usa
France
Canada
Usa

Source: Ice with Gti figures, codes NC 4401-21, 4501-04, 4601

WOODEN FURNITURE EXPORT - January/August (2005 = 100, figures in million euro)
Exporters
China
Italy
Germany
Usa
France

Value 2008
5252
3640
2500
804
711

Var. % 08/07
15.6
14.8
20.1
23.1
19.3

Source: Ice with Gti figures, codes NC 940150, 940151, 940159, 940161,
940169, 940330, 940340, 940350, 940360, 940380, 940381, 940389
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Main market
Usa
France
France
Canada
Spain
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FOCUS ON USA
Every time the analysts of the Studies
Office of Acimall will propose a “Focus
Country” dedicated to a specific market
and based on the most recent figures
available.
In this issue of Xylon International the
attention is focused on the United States,
the centre of the current economic and
financial crisis. Macro-economic indicators have showed that the negative trend
started in the past. In the last three years
the growth of GDP has been constantly
decreasing: from 3.1 percent in 2005 to
1.2 percent in 2008.
It is interesting to note that – for the first
time since 2004 – global import at the end
of 2008 were lower than the import recorded in the previous year.
Woodworking machinery: the United
States are included among the top ten
exporters of the world, with a quite constant positive trend from 2003 to 2007.
This is confirmed also by the latest figures
available showing a 3 percent increase
during the fist eight months of 2008.
Wood (logs, sawnwood and panels): a
strong shrinkage of American import was
recorded in 2007, while the export trend
was constantly positive though with moderate rates.
The latest figures available as to log,
sawnwood and panel production refer to
2006 (Fao source) and show a significant importance of the industry at global level. Indeed the macro-industry
recorded a production of about 565 million cubic meters with a slight reduction
as compared to the previous year (- 0.08
percent).
Furniture: the United States are at the top
of the list of the global leading manufacturers, sharing their leadership with China. The two countries own a 20 percent
quota over the total. As to wooden furniture items the estimates on the American
production for 2007 showed a value of
about 33 billion dollars.
The structural negative situation for the
sales balance of all industries has to be

ECONOMIC INDICATORS (US $ million)
2004
Value
GDP (market prices)
11,685.9
Export
1,182.4
Import
1,797.8
Domestic demand
12,301.3
Private consuption
8,195.9
Government consumption 1,844.1
Gross fixed investment
2,202.8

2005
% Var.
3.1
6.9
5.9
3.1
3.2
0.8
5.8

2006
% Var.
2.9
8.4
5.9
2.8
3.1
1.4
2.6

2007
% Var.
2.2
8.1
1.9
1.5
2.9
1.9
-2

2008
% Var.
1.2
7.4
-0.9
0.1
1.2
2.3
-5.2

07/06
% Var.
10.0
7.0

Source: Oecd.

EXPORT-IMPORT: WOODWORKING MACHINERY (US $ million)

Export
Import

2003

2004

2005

2006

2007

309
1,080

360
1,243

463
1,293

417
1,433

459
1,533

Source: Ice with Gti figures.

EXPORT-IMPORT: WOOD (US $ million)

Export
Import

2003

2004

2005

2006

2007

4,587
17,299

5,110
23,719

5,543
24,552

6,047
23,677

6,242
19,534

07/06
% Var.
3.2
-17.4

Source: Ice with Gti figures.

EXPORT-IMPORT: WOODEN FURNITURE (US $ million)
2003
Export
Import

923
11,364

2004

2005

2006

2007

1,038 1,157
12,954 14,268

1,347
15,040

1,541
14,830

07/06
% Var.
14.4
-1.4

Source: Ice with Gti figures.

considered, in particular in the furniture
industry. In 2007 – although import decreased by 1.4 percent against a sub-

stantial increase of export (+ 14.4 percent) – the balance remained widely negative, that is 13,289 million dollars. ■
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FAIRS

JANUARY

FEBRUARY

11-14 January
Italianexpo Vietnam
Fair for woodworking technologies
www.italianexpo.it
• Ho Chi Minh City (Vietnam)
Technology

4-7 February
MadeExpo
Milano Architettura Design Edillizia
www.madeexpo.it
• Rho/Pero (Italy)
Constructing and architecture

12-17 January
Bau
Constructing and architecture fair
www.bau-muenchen.com
• Munich (Germany)
Constructing and architecture

9-12 February
Zow
Zuliefermesse Ost-Westfalen
www.zow.de
• Bad Salzuflen (Germany)
Semifinished products, components,
supplies

19-25 January
Imm Cologne
Internationale Moebelmesse
www.imm-cologne.com/
• Cologne (Germany)
Furniture
21-24 January
Expopromueble
Woodworking machinery exhibition
www.promueble.com.mx
• Mexico City (Mexico)
Technology
22-25 January
Klimahouse
International fair for energy savings
www.klimahouse.it
• Bolzano (Italy)
Constructing and architecture
22-26 January
Meuble Paris
Paris furniture exhibition
www.meuble-paris.net/
• Paris (France)
Furniture
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12-15 February
Samulegno
Biennial woodworking machinery fair
www.samulegno.it
• Pordenone (Italy)
Technology
12-15 February
Delhi Wood
Woodworking technologies fair
www.delhi-wood.com
• New Delhi (India)
Technology
17-20 February
Woodmac China
Woodworking technologies fair
www.woodmacchina.net
• Shanghai (China)
Technology

24-27 February
FurnʼEquip+Drema Ukraina 2009
International exhibition of machinery
for furniture and wood
www.drema-ukraina.mtp.pl/en
• Kiev (Ucraina)
Technology
25-28 February
Eurobois
Construction and woodworking
machinery fair
www.eurobois.net
• Lione (France)
Technology
26 February-1 March
Legno&Edilizia
International exhibition
on the use of wood in building
www.piemmetispa.com
• Verona (Italy)
Constructing and architecture

MARCH
3-5 March
FurniFab
Exhibition for textiles and furniture
www.furnifab.pl
• Poznan (Poland)
Furniture
5-8 March
Baumec/Viatec
Specialized fair for building
machines and tools
www.baumec.it – www.viatec.it
• Bolzano (Italy)
Constructing and architecture

Xylon Int - da 026 a 027:Xylon Int - Giordano

21-01-2009

23:55

Pagina 27

11-14 March
Technodomus
Exhibition for woodworking
machinery and components
for constructing
www.technodomus.it
• Rimini (Italy)
Constructing and architecture
18-21 March
Saiespring
Exhibition of doors and windows
www.saie.bolognafiere.it
• Bologna (Italy)
Constructing and architecture
19-21 March
Woodworking
Woodworking machinery exhibition
www.sibfair.ru
• Novosibirsk (Russia)
Technology
19-22 March
Zow China
Fair for semifinished products,
components and accessories
www.zow-shenzhen.cn
• Shenzhen (Cina)
Semifinished products,
components and accessories

“OUR” EXHIBITIONS 2008
Xylon is present at:

12-15 February
Delhi Wood
Delhi
12-15 February
Samulegno
Pordenone
23-27 March
Fimma Brasil
Woodworking technologies fair
www.fimma.com.br
• Bento Goncalves (Brasil)
Technology
25-28 March
Technomebel
International fair of machines
and tools for the wood industry
www.bulgarreklama.com
• Sofia (Bulgaria)
Technology
27-30 March
Interzum Guangzhou
Woodworking technologies fair
www.interzum-guangzhou.com
• Guangzhou (China)
Technology
27-31 March
Caʼ Pasarela and 360 interiorhome
Design fair for home
and interior trends
www.ifema.es/web/ferias/casapasare
la/default.html
• Madrid (Spain)
Furniture
31 March-3 April
Drema
Woodworking technologies
www.drema.pl
• Poznan (Poland)
Technology

17-20 February
Woodmac China
Shanghai
26 February – 1 March
Legno&Edilizia
Verona
11-14 March
TechnoDomus
Rimini
23-27 March
Fimma Brasil
Bento Goncalves
31 March-3 April
Drema
Poznan
21-23 April
Wood Show
Dubai
13-16 May
Interzum
Cologne
18-22 May
Ligna
Hannover
7-11 July
Fitecma
Buenos Aires
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ECONOMY

ALSO WOODWORKING TECHNOLOGIES
WILL SEE A “SAD” 2009…
The figures relating to the period of January-October show a provisional balance
which does not reveal the whole truth. Plants and machinery face a worrying 2009:
we discussed this with Ambrogio Delachi, President of Acimall.
We wanted to start the year by giving you an idea of
how things are going in the field of woodworking technology production and, with the help of the Studies
Office of Acimall – the association gathering the most
important Italian companies of the industry – we made
a few calculations. And the results are in front of your
eyes, in the table published in this page and from
which there emerges clearly that there is a drop,
although to date it doesn’t seem as striking as one
would have expected. For two kinds of reasons.
First of all, it should be remembered that this data
refers to the period January-October 2008, therefore
the trend of the last three months of the year has not
been taken into account, and these were months in
which the crisis has been felt.
But there’s another factor to keep in mind, and that
is that the drop was certainly substantial in terms of
orders, but the turnover of the year which has just
ended could benefit from the orders matured in the
previous periods. In other words: there are few new
orders but there are still some outstanding orders…

2008 PRELIMINARY BALANCE
Woodworking Machinery, January-October 2008
Value in millions of euros; percentage variations with respect to 2007

Production
Export
Import
Commercial balance
Apparent consumption
Export/production
Import/apparent consumption

1825
1531
203
1328
497
83.9%
40.8%

Source: Istat data processed by Acimall Studies Office.
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-2.2%
-0.1%
+10.9%
-1.6%
-3.8%

a shot in the arm for a few weeks, before entering
into the turbulent year 2009. A year, we all agree with,
will most probably be an “annus orribilis”.

AMBROGIO DELACHI
It is useful here to discuss this matter with Ambrogio Delachi, President of Acimall, whose expertise
stems from his extensive experience and profound
knowledge of the markets, the specificity and dynamics which characterise them.
“The 2008 figures already highlight a slump in orders
which we began to register at the end of July”.
Delachi says. “The portfolio of orders still maintained
and the positive trend registered in our sector until
the summer will allow the manufacturers to close the
year 2008 without dramatic reductions in the turnover.
Unfortunately, the forecast for 2009 is of a totally different nature. Pessimism has spread and we can
start talking about a reduction in the production which
could amount to around 30 percent. A true catastrophe which involves not only the Italian production
but the entire world production. This situation will hit

Xylon Int - da 028 a 029:Xylon Int - Giordano
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the great majority of our manufacturers, without distinction, though producing a lesser impact on those
who operate in specialized niches of the market
where it is notoriously easier to maintain position,
while those manufacturers that produce what we can
define as standard or mass-produced machinery will
be looking to a grim future”.
Will the size of the companies affect the impact of
the crisis?
“The crisis involves everyone. Larger, better structured companies that can rely on substantial
resources can certainly implement counter-measures which
allow them to tackle the situation. We must remember, however, that we are facing an
obvious crisis, a very bad one,
and one which is difficult to
predict the end of. I don’t think
orders will continue to slump to
the rate we have seen in the
last three months, but even if
the market should start to
recover I don’t think it will be
possible to return quickly to
“normality”. We must expect
serious repercussions and a
long time before there is an
upturn in the economy. For many manufacturers it
will surely be an extremely difficult year. One must
also consider that an upturn in the market, once the
trend has changed, will bring immediate relief to those
who produce machinery which can be delivered in
a relatively short time and not those who are in the
business of large plants or technologies which require
several months from order to installation. If I were
forced to attempt a forecast I would say that we have
to tighten our belts at least until September 2009.
And I hope I’m not being too optimistic”. We are looking towards a difficult period, I repeat, and a very
uncertain one, because it embraces the entire productive world globally. Starting from the building
industry, the activity of which largely influences our
activities as producers of woodworking machinery”.
Mr. Chairman, are we at a final crunch? Many companies which over the years have not restructured
to meet the demands of a global market cold even
succumb?
“Of course. Not everyone will be able to resist,

11:45
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because this crisis is of such gravity as to leave most
without manoeuvring space which – more or less –
we were able to find even in the hardest of times. And
this also as a consequence of the crisis which has hit
the international finance system which in the past,
even in the worst periods, could have helped the companies out. A help which, in light of the situation,
seems to be more problematic due to the lack of liquidity which means that any request to banks for
financing of companies is always regarded with great
and maybe excessive meticulousness”.
And the products? How much will the failure to finetune solutions best suited for the market, or to come
up with a successful product damage the manufacturers?
“This crisis will leave it’s mark. It will hit also those
markets, like the Chinese one, which represented a
relief and an important stimulus for world economic
flows, and which today face huge unemployment
numbers. They have no choice but to react and this
will entail an offer at prices which no one will be able
to compete with and, therefore, increased hardships
for our enterprises. In more mature economies I fear
we will have to make do with working at the margins
of subsistence. At the same time the enterprises will
need to dedicate all available resources to technology and the quality of the product, for the survival
of the same enterprises”.
What can we try to do? What do you feel you can suggest?
“Hold tight, we must all eat humble pie and sit
around a table with anyone who can share with us
a project to emerge from this crisis. It will be tough,
I repeat it once more, but we mustn’t give in to panic: I hope entrepreneurs don’t decide to drastically
cut resources, human and productive because as
soon as the situation improves, these enterprises
will need structures and human resources in order
to meet all the opportunities which a recovery of the
market will offer. We must be ready to suffer, but
let’s also hold on to a pinch of optimism, which must
not be an expression of recklessness or superficiality, but the conviction that Italian enterprises have
the technical and professional resources which will
enable them to express themselves in a general economic context that rewards the best. Those who are
more alert, quicker at seizing opportunities…with
cutting edge products, of course”.
by Luca Rossetti ■
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THE WOOD INDUSTRY:
FURNITURE WITHSTANDS THE CRISIS
After a very positive period in 2007, today also the wood-furniture industry
is influenced by the slowdown of consumption and of the construction industry.
While waiting for the recovery of the domestic market, the key solutions to overcome
this negative situation are product innovation and internationalization.
No panic. The wood-furniture industry has all it takes
to face the difficult situation of the markets, starting
from the domestic scenario. The crisis has caused
the slowdown of the construction industry as well
as consumption stagnation. This message comes
from the preliminary figures processed by the Cosmit/Federlegno Arredo study center and presented on December 18th. From construction to furniture industries, wood has suffered from a slowdown
in 2008 − after two years of growth − recording an
industry production turnover of -4,5 percent for an
overall value reaching 38 billion Euros approximately. The negative situation has been mainly influenced by domestic demand, as proved by a 6.3
percent loss versus 2007 in apparent domestic consumption (31.4 billion Euros). Export have recorded a slight decrease, loosing 2 percent (13.4 billion
Euros), with a 7.8 percent drop of import (6.9 billion
Euros). The trade balance keeps a positive trend
with +5 percent as compared to 2007, recording a
value that exceeds 6.5 billion Euros.

WOOD-FURNITURE SYSTEM (Million Euros at current prices)

Production turnover (a)
Exports (b)
Imports (c)
Balance (b - c)
Apparent domestic
consumption (a-b+c)
Export/turnover (% b/a)

2007
39,768
13,714
7,475
6,239

2008*
37,969
13,437
6,894
6,542

%var 08/07
-4.5%
-2.0%
-7.8%
4.9%

33,530
34.5%

31,427
35.4%

-6.3%
2.6%

(*) 2008 preliminary data processed in December 2008.
Source: Cosmit/Federlegno Arredo Study Center.
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This is an encouraging result for industry operators, which confirms the fact that the crisis has not
weakened the structure of the industry as well as
its competitiveness but that it has been generated
by a more general shrinkage of the international
economic system. As to the domestic situation, the
consumption trend is due - according to the survey by Cosmit/Fla - to a reduction of the purchases of raw materials and semifinished products of
the furniture industry, as well as to the slowdown
of the construction industry that has directly influenced structural wood as well as wooden products. However, one thing has to be considered: that
is the growth of the trade balance that confirms the
wood-furniture industry as one of the key areas of
the national economy - bucking the trend as compared to other manufacturing industry which have
been affected more significantly - without including the resources that could stem from the regular
promotion of policies for energy and product sustainability and for the valorization of Italian forests.
More specific details have been provided by the
industry analysis. The furniture industry (home,
office and other furniture, lighting fixtures and fur-
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TOP NEWS: A YEARBOOK
AND A NEW LOGO FOR FLA

FURNITURE MACRO INDUSTRY (Million Euros at current prices)

Two major news were announced during the endof-year conference of Federlegno-Arredo. The
first one is the publication of a Members' Yearbook which will present over 2,000 member companies − operating in the furniture, door and window, lighting, packaging industries, etcetera −
in one single volume featuring also the opinions
of leading players and protagonists of the world
of business and culture so to enhance the strategies and boost the industry evolution.
The second one is the introduction of a new Fla
logo which will be changed to provide a common symbol for the whole industry integrating
all the associations joining the group in the past
as well as new members, from the bathroom
industry up to semi-finished products.

Production turnover (a)
Exports (b)
Imports (c)
Balance (b - c)
Apparent domestic
consumption (a-b+c)
Export/turnover (% b/a)

niture accessories) has proved to stand the impact
of the global crisis, recording a production turnover
of approximately 23 billion Euros and a 3.4 percent
decrease against a 6.2 percent drop in the wood
industry (wood products for the construction industry and all other wood-based elements including
semi-finished products and furniture components),
that is almost 15 billion Euros. According to the figures processed by Cosmit//Fla, furniture export
have recorded -1.3 percent (11.8 billion Euros) −
against 8 percent increase recorded in the previous year − while wood export have decreased by
-7.1 percent (1.5 billion), with a direct influence of
respectively 2.2 percent and -1 percent on turnover.
A different trend has been recorded also for import,
with a 2 percent decrease for the furniture industry (2.6 billion Euros) and a value of 9.2 billion Euros
for the trade balance, and a drop by 11.1 percent
for wood (4.2 billion Euros). In the domestic market the furniture industry has recorded a reduction
by 4.9 percent (13.6 billion Euros) as compared to
-7.3 percent of the wood industry (17.7 billion
Euros); a slowdown which has been recorded also
for export and which has particularly penalized the
wood industry also due to the general negative
trend of the construction industry and of raw material wood import in the first months of the year.
From a more general point of view, Cosmit and Fed-

2007
23,693
12,054
2,735
9,319

2008*
22,885
11,894
2,680
9,215

%var 08/07
-3.4%
-1.3%
-2.0%
-1.1%

14,374
50,9%

13,670
52,0%

-4.9%
2.2%

(*) 2008 preliminary data processed in December 2008.
Source: Cosmit/Federlegno Arredo Study Center.

WOOD AND WOOD-BASED PRODUCTS MACRO INDUSTRY
(Million Euros at current prices)

Production turnover (a)
Exports (b)
Imports (c)
Balance (b - c)
Apparent domestic
consumption (a-b+c)
Export/turnover (% b/a)

2007
16,076
1,660
4,740
-3,080

2008*
15,084
1,542
4,214
-2,672

%var 08/07
-6.2%
-7.1%
-11.1%
13.2%

19,156
10.3%

17,756
10.2%

-7.3%
-1.0%

(*) 2008 preliminary data processed in December 2008.
Source: Cosmit/Federlegno Arredo Study Center.

erlegno-Arredo outline short term perspectives without expecting huge changes during the first six
months of 2009. The order campaign of 2008 was
influenced by the purchasing block of semi finished
products and supplies for constructions and by the
freeze on domestic consumption. Yet the opportunities to tackle the crisis and take the whole wood
industry out of it are waiting to be grasped. During
these years − in addition to the growing use of structural wood promoted by policies for energy sustainability and efficiency in the construction industry − the attention has been focused on the peculiar structure of the market, which still relies on family context, with small and medium organizations
and deep-rooted local activities. These features
allow the market to absorb the consequences of
this tense situation in a better way. A basic role will
be also played by the innovation capacity and by
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THE FORUM
OPEN TO THE WORLD, ROOTED IN OUR REGION
Problems for the wood-furniture industry are not few, starting from the internationalization − a key element which
can allow “made in Italy” to overcome
the financial crisis − and the difficult situations of the real economy and the
domestic market. What are the paths to
take? This was one of the topics discussed during the traditional end-of-year
conference organized by FederlegnoArredo and Cosmit. It provided the
opportunity to draw a balance of the current Italian and foreign scenarios.
“We think of the future with a positive
approach - this was the comment by
Rosario Messina, President of Federlegno-Arredo. “Up to September the figures were positive, actually a part of the
increase the industry had accumulated
was absorbed". We have won the competitiveness crisis with China, we are
considering what we have to do for the
future, to support our companies in foreign countries and to rationalize costs".
Due to the consumption stagnation in
the domestic area (“The government
was asked to provide support not only
to companies, it is more important to
allocate resources to consumers, for
example, young couples, providing

them with facilities to buy home furniture
and boosting the creation of new families” , said the president of Fla focusing
on the importance and the need for the
promotion of a new forest policy in Italy),
the attention is now focused on the main
fields of opportunity abroad, first of all in
Turkey, Egypt, Morocco and Brazil. But
today, if companies want to increase their
sales they have to move and deliver their
products directly to those markets.
Exhibitions - considered as a real system
and not only as exhibiting events - play
a vital role, starting from I Saloni Worldwide, which are going to arrive in New
York after the experience in Moscow.
Carlo Guglielmi, president of Cosmit
and new president of the Commission
for the protection of brands of Confindustria, said: "In order to internationalize
products you need quality exhibitions,
and company cannot do that on their
own if they are not included in a system
such as Cosmit. This is what has
emerged from the design week in Milan.
We want to transfer the extraordinary
tension of these days to ordinary organization, promoting not only the quality of
furniture and lighting, but a real lifestyle.”
Let’s stop the pendulum-clock, and think

the production of quality solutions which excel as
compared to a more standardized offer.
Another important topic is the change of the entrepreneurial attitude − on which Federlegno-Arredo
is working and will be working in 2009: the industry
entrepreneurs have to learn to design their productive actions starting from the analysis of the market
and its potential, acting in a gradual way so to
increase their global presence. And this applies to
small and medium businesses as well as huge manufacturers. How much can the exhibition-tool be useful for this purpose? There are two key points to start
with: the first one consists in the Cosmit experience
of I Saloni − at Fieramilanorho from April 22 to 27

instinctively, out of rhetoric: this is the
message provided by the sociologist
Aldo Bonomi, special guest of the conference. “Today there is a dogmatic exaltation of family-run capitalism against
the rhetoric of the decline of one year
ago, but both approaches are wrong”.
A new relationship between the market
and its territory is the path that has to be
followed: “You represent an organization which is deeply rooted in the territory and acts as a system. The fact of
being deeply rooted in tradition and
hypermodernity are the ways to stop this
pendulum-clock”. And more: “Globalization is a destiny which can imply also
crisis”, for this reason, “an economy of
medium and long networks is required”,
he added. “We have to create medium
networks where local capitalism has a
lot of things to say,” like in Northern
Africa and Turkey. For long networks,
different requirements have to be met
and coordinated, with events like the
Furniture Show in Milan even single
manufacturers can be supported to
ensure their growth in international markets. “Cosmit is an important piece of
network capitalism, just like universities
and research”, he concluded. ■

− which will record 2,000 exhibitors and more than
15,000 new products exhibited at The Furniture
Salon, Euroluce, the International Furnishing Accessories Exhibition and SaloneSatellite. Under the writing “The Event” - interlocked with the logo of I Saloni
- the exhibition aims to enhance its role as main
event of the home-furniture system and contract at
international level. Then the second edition of Made
Expo is coming soon, in February. This is the other
key event for the wood-furniture industry as well as
for Architecture and Construction: 1,600 companies
will attend the event over a 95,000 square meter
exhibition surface, 70 events on the agenda, from
4 to 7 February always at Fieramilano-Rho.
by Olivia Rabbi ■
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ECONOMY

DATABANK: ECONOMIC RESULTS
OF THE TOP 170 COMPANIES
This is an interesting survey by Databank, carried out for Xylon,
analyzing the economic and financial results of the top 170 Italian companies
operating in the industries closest to woodworking – that is
"Woodworking machinery", "Wood and furniture-Production",
"Wood and furniture-Sales”, "Wooden windows and parquet" – relating to 2007.
The 50 most important companies (in terms of net
turnover in 2006) were selected in the areas of
"Woodworking machinery", "Wood and furniture Production", "Wood and furniture – Sales”, "Wooden windows and parquet", while the top-20 were
included in the “Wooden windows and parquet”
segment. For each company, net turnover and number of employees in the 2006/2005 period were
measured. For the same period, also the Roe indexes (declared result/own means) were calculated.

The ranking of each company is based on the net
turnover of 2007.

SOME REMARKS... AT INDUSTRY LEVEL
The purpose of the survey was to give a picture of
the most significant (largest) manufacturers of woodworking machinery and accessories, and their customers. The overall framework can be summed up
in tables 1 and 2.
Four companies operating in the “Woodworking

Table 1 - TOP TEN: GROWTH
Company
Si.Ra.R. srl
Bre.Ma. Brenna Macchine srl (1)
Antonini Legnami srl
Andrighetti Legnami spa
Margaritelli Italia spa
Primultini spa
Cassioli srl
Stromab srl
Lema spa
Florian Legno spa
(1)

Net turnover 2007
(000 €)

Net turnover 2006
(000 €)

10.217
14.217
14.516
20.915
167.101
11.781
32.583
9.871
53.161
56.840

6.232
7.010
10.504
15.239
128.401
8.409
23.397
7.346
42.942
46.104

Turnover variation
2007/2006 (%)
63,94
50,69
38,19
37,25
30,14
28,62
28,19
25,58
23,80
23,29

The company was founded on 6 July 2006, acquiring the production branch from Bre.Ma. Brenna Macchine srl and assumed
the business name. As a result of this operation, the balance closed on 31 December 2006 is referred to a period of about seven months.
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Table 2 - TOP TEN: INCOME
Company

Roe 2007
(%)

Falegnami Italia srl
Bulleri Ezio Legnami spa (1)
Primultini spa
Falcioni srl
Ferrerolegno spa
Flou spa
Flexform spa
Piva srl
Lema spa
Corali spa
(1)

88,71
64,90
56,33
47,37
38,41
34,69
34,32
31,30
30,69
29,97

After the change of the closing date from 30/11
to 31/12, the 2005 balance refers to a period
of thirteen months.

machinery” industry are included in the “top ten”
ranking by growth rates, while two companies are
included in the revenue-based top ten.
Four companies of the “wood and furniture” industry are included in the revenue-based top ten, while
one company is present in the growth-based ranking. In terms of total dimensions, 170 companies in
all four areas considered represent a net turnover
in 2007 in excess of 8,617 million Euros, with a 5.55
percent increase over 2006.
For each of the four industries considered, the
detailed composition is given in table 3.

... AND AT ORGANIZATION LEVEL
The average size in terms of turnover is 41 million
Euros for companies in the “Woodworking machinery” industry” (it was 38 million Euros in 2006); 93
million Euros for “Wood and furniture”; 20 million
Euros for trade and 46 million Euros for “Wooden
windows and parquet”. With a good average prof-

Table 3 - BALANCES
Industry
Woodworking machinery
Wood and furniture
Sales
Wooden windows and parquets
TOTAL

Number
of Companies

2007 income
(000 €)

2006 income
(000 €)

50
50
50
20
170

2.034.027
4.636.339
973.874
928.836
8.573.076

1.893.061
4.437.414
932.365
845.568
8.108.408

METHOD FOR THE DEFINITION OF RANKINGS
The data used in the rankings were provided directly by the companies
or taken from their balance sheets.
The following calculation criteria were applied:
Net turnover: net turnover includes revenues from the sales of finished
products, semifinished and raw materials, royalties for know-how transfer, active commissions, fees for leased-out assets and it is net of license
fees, Vat, manufacturing duties, discounts and returned sales. For engineering companies, it also includes the variation of current works.
Net turnover variation: it is the percent variation of net turnover over
the previous year.
Emplyees: employees refers to the average number of employees
declared in the balance sheet.
Net turnover/employees: it is the ratio between net turnover and average number of employees.
Roe: Roe is the percent ratio between net profits/losses and net assets.
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itability of “Woodworking machinery” companies,
outstanding results were achievd by Primultini and
Falcioni. Six companies recorded negative values
in 2007, against nine companies of previous year.
Interms of growth, Bre.Ma. Brenna Macchine, Primultini, Cassioli and Stromab recorded excellent
results. High productivity per employee characterized the “Wood and furniture” industry, with an
average of 280 thousand Euros, with values above
the average for Chateaux D’Ax. Finally, the “Wooden windows and parquet” segment recorded
growth for all companies (except one) and good
profitability levels.
di Rosy Politi ■

Note: The ranking by turnover variation also takes into
consideration possible changes in the company during
the period under scrutiny, as detailed in the “notes”.
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TOP 50 COMPANIES IN THE "WOODWORKING MACHINERY" INDUSTRY
Rank

Company name and legal form

Net
turnover
2007
('000 €)

Net
Turnover Employees
Net
turnover
variation
2007
turnover
2006 2007/2006
(N.)
employees
('000 €)
(%)
('000 €)

1
2
3
4
5
6
7
8
9
10
11
12
13
14
15
16
17
18
19
20
21
22
23
24
25
26
27
28
29
30
31
32
33
34
35
36
37
38
39
40
41
42
43
44
45
46
47
48
49
50

Scm Group spa
Biesse spa
Cefla scarl
C.M.S. Costruzioni Macchine Speciali spa
Pneumax spa
Pozzo spa (1)
Imal srl
Costa Levigatrici spa
Giardina Officine Aeromeccaniche spa
Masterwood spa
Cassioli srl
Griggio spa
Italpresse Engineering spa
Busellato spa
Ormamacchine spa
Num spa
Giben International spa
Angelo Cremona spa
Sicar spa
Pezzolato Off. Costruz. Meccaniche spa
I.M.E.A.S. spa
Stark spa
Sorbini srl
Coral spa
Storti spa
Corali spa
Paolino Bacci srl
Vitap Costruzioni Meccaniche srl
Omga spa
Makor srl
Elmag spa
Osai srl
Centauro spa
Bre.Ma. Brenna Macchine srl (2)
Paoloni Macchine srl
Delmac spa
Viet spa
Uniteam srl
G.M.C. Service srl
Sueri Alfredo spa
Primultini spa
Falcioni srl
Centro Macchine Legno srl
Pertici spa
Maggi Engineering srl
Friulmac spa
Centro Tecnologico Italiano Sag spa
Celaschi spa
Stromab srl
Baschild srl

416.792
365.469
265.151
64.525
59.501
44.665
40.625
36.685
36.675
33.487
32.583
31.765
28.523
24.439
23.754
22.123
22.107
21.577
21.059
19.760
19.335
18.931
18.601
17.873
17.589
17.261
17.120
17.046
16.732
16.180
15.158
15.023
15.012
14.217
14.081
14.035
14.029
13.592
13.475
12.143
11.781
11.586
10.768
10.651
10.510
10.459
10.004
9.977
9.871
9.722

390.345
319.617
248.345
64.703
54.072
71.436
31.369
32.980
29.477
28.757
23.397
25.798
26.814
24.855
21.663
22.214
18.659
29.734
22.815
18.694
15.991
18.301
15.947
16.161
16.348
15.005
14.744
14.773
15.139
13.451
16.959
14.532
12.831
7.010
12.619
15.135
13.455
16.013
10.374
12.452
8.409
12.676
9.870
9.992
10.455
10.022
8.078
12.430
7.346
10.799

6,35
12,55
6,34
-0,28
9,12
-59,94
22,78
10,10
19,63
14,12
28,19
18,78
5,99
-1,70
8,80
-0,41
15,60
-37,80
-8,34
5,39
17,30
3,33
14,27
9,58
7,06
13,07
13,88
13,33
9,52
16,87
-11,88
3,27
14,53
50,69
10,38
-7,84
4,09
-17,81
23,01
-2,54
28,62
-9,41
8,34
6,19
0,52
4,18
19,25
-24,59
25,58
-11,08

1.905
1.421
887
381
252
57
126
181
204
145
122
101
156
n.d.
148
102
104
179
163
125
86
146
62
111
108
77
48
62
145
108
76
115
109
61
66
12
68
67
58
76
59
49
n.d.
60
60
61
60
103
49
23

219
257
299
169
236
784
322
203
180
231
267
315
183
n.c.
161
217
213
121
129
158
225
130
300
161
163
224
357
275
115
150
199
131
138
233
213
1.170
206
203
232
160
200
236
n.s.
178
175
171
167
97
201
423

Roe
2007
(%)

Roe
2006
(%)

13,74
26,11
7,87
22,74
3,81
-2,85
19,95
15,50
7,44
28,11
15,79
11,30
0,65
-0,20
1,60
20,17
5,92
8,22
3,44
2,40
8,10
3,80
19,16
5,84
2,47
29,97
22,20
13,37
-111,76
24,17
-100,90
-0,75
4,40
3,53
16,10
26,69
-28,69
17,28
2,60
0,40
56,33
47,37
0,26
8,35
8,50
0,84
118,36
n.s.
19,16
5,81

20,13
25,47
7,74
24,89
5,22
31,90
24,20
13,55
0,54
4,90
8,77
3,13
0,34
-149,73
-6,84
73,40
-3,11
9,48
0,74
0,89
21,61
-24,42
19,70
3,46
-13,09
10,95
26,12
6,14
-2,28
18,42
6,51
-8,42
1,99
18,52
7,24
-227,01
106,38
71,67
8,51
0,44
9,27
117,47
3,24
1,74
9,42
6,22
n.s.
n.s.
4,96
8,54
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TOP 50 COMPANIES IN THE "WOOD AND FURNITURE-PRODUCTION" INDUSTRY
Rank

Company name and legal form

Net
turnover
2007
('000 €)

Net
Turnover Employees
Net
turnover
variation
2007
turnover
2006 2007/2006
(N.)
employees
('000 €)
(%)
('000 €)

Roe
2007
(%)

Roe
2006
(%)

1
2
3
4
5
6
7
8
9
10
11
12
13
14
15
16
17
18
19
20
21
22
23
24
25
26
27
28
29
30
31
32
33
34
35
36
37
38
39
40
41
42
43
44
45
46
47
48
49
50

Natuzzi spa
Fantoni spa
Chateau D’Ax spa
Frati Luigi spa
Scavolini spa
B & B Italia spa
Gruppo Trombini spa
Sama spa
Cucine Lube srl
Veneta Cucine spa
Snaidero R. spa
Santarossa spa
Cassina spa
Poliform spa
Poltrona Frau srl
Estel Office spa
Molteni & C. spa
Aran World srl
Unifor spa
S.A.I.B. spa
Nicoletti spa
Berloni spa
Haworth spa
Stosa spa
Incanto Group srl
Frezza srl
Las Mobili srl
Reni Ettore spa
Selva spa
Pianca spa
Lema spa
A.L.F. Uno spa
Flexform spa
Boffi spa
Effezeta srl
Ipae - Progarden spa
Record Cucine srl
Faram spa
Knoll International Italia spa
Valcucine spa
Mobilificio Florida spa
Europeo spa
Arrital Cucine spa
Flou spa
Arrex 1 spa
Falegnami Italia srl
Invernizzi srl
Febal Cucine spa
Del Tongo Industrie spa
Moroso spa

479.783
261.954
247.717
197.033
194.496
160.489
155.661
153.403
137.966
133.995
123.280
111.891
109.849
108.826
106.582
94.242
92.739
90.994
86.793
84.326
83.987
78.686
71.783
64.738
63.050
60.973
59.909
59.469
55.114
53.166
53.161
52.992
52.352
52.338
51.167
47.852
47.232
45.442
43.476
42.877
42.676
42.555
40.277
39.821
35.963
33.687
33.146
32.760
32.184
31.487

556.382
240.643
245.510
160.058
177.535
152.591
142.198
140.281
125.477
130.484
116.948
96.281
99.872
94.248
98.776
84.273
79.979
79.585
86.375
73.492
101.335
83.609
59.728
55.775
72.676
55.033
54.271
49.321
57.420
52.553
42.942
50.026
44.104
47.044
53.724
49.618
47.807
54.594
41.583
35.005
40.882
42.018
39.710
37.694
33.906
32.327
28.613
32.156
30.902
30.050

-12,18
3,65
3,07
0,51
18,85
-9,01
1,60
1,57
14,21
-5,07
-4,18
24,44
10,39
21,56
6,37
0,97
9,17
2,11
11,12
2,80
-81,20
1,14
-51,26
19,29
1,74
5,58
8,59
0,77
3,73
1,06
30,69
1,93
34,32
25,43
-4,06
-8,00
-10,27
-18,18
5,05
23,61
4,97
0,18
1,72
34,69
5,49
88,71
17,06
0,38
-0,18
22,94

-4,08
2,86
6,02
-15,86
17,99
-34,13
1,46
1,01
13,40
0,43
1,79
19,94
11,28
10,90
5,33
-3,98
4,60
-1,88
12,80
0,16
-24,61
0,35
-24,45
14,30
-0,36
12,46
3,00
0,49
1,33
0,98
-23,79
-3,05
47,21
21,76
-21,66
-30,51
-3,47
27,47
5,19
14,51
0,46
-3,21
0,33
50,50
8,98
84,64
0,63
0,65
0,38
29,57

-13,77
8,86
0,90
23,10
9,55
5,18
9,47
9,35
9,95
2,69
5,41
16,21
9,99
15,47
7,90
11,83
15,95
14,34
0,48
14,74
-17,12
-5,89
20,18
16,07
-13,25
10,79
10,39
20,58
-4,02
1,17
23,80
5,93
18,70
11,25
-4,76
-3,56
-1,20
-16,76
4,55
22,49
4,39
1,28
1,43
5,64
6,07
4,21
15,84
1,88
4,15
4,78

3158
703
97
377
533
491
470
160
269
443
570
310
354
527
405
443
314
301
211
142
n.d.
434
349
127
264
222
342
274
200
230
251
263
125
192
229
183
176
349
191
162
153
159
150
139
151
130
n.d.
169
188
130

152
373
2.554
523
365
327
331
959
513
302
216
361
310
207
263
213
295
302
411
594
n.c.
181
206
510
239
275
175
217
276
231
212
201
419
273
223
261
268
130
228
265
279
268
269
286
238
259
n.c.
194
171
242
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TOP 50 COMPANIES IN THE "WOOD AND FURNITURE-SALES" INDUSTRY
Rank

Company name and legal form

Net
turnover
2007
('000 €)

Net
Turnover Employees
Net
turnover
variation
2007
turnover
2006 2007/2006
(N.)
employees
('000 €)
(%)
('000 €)

1
2
3
4
5
6
7
8
9
10
11
12
13
14
15
16
17
18
19
20
21
22
23
24
25
26
27
28
29
30
31
32
33
34
35
36
37
38
39
40
41
42
43
44
45
46
47
48
49
50

Corà Domenico & figli spa
Imola Legno spa
Florian Legno spa
Bellotti spa
Società Legnami Paganoni spa
Pino Legnami spa
Piarottolegno spa
A.L.A. Legnami spa
Galifi srl
Panalex srl
Gatti Legnami spa
Andrighetti Legnami spa
Pe Pietro Legnami spa
Doriguzzi Mario spa
Michele Alfano Legnameria Italiana spa
Fratelli Gallo spa
Antonini Legnami srl
Co.Mo.L.A.S. srl
Lo Castro spa
T.T.S. Italia spa
J.M.E.L. Jesolana Materiali Edili e Legnami srl
G. Luvisoni & Co. srl
Tramontina spa
Albricci srl
Si.Ra.R. srl
Piva srl
Itallegno spa
Serugeri Comm. Carmine e C. srl
Dal Lago spa
Mirrione Francesco Legnami srl
Giorgio Marin spa
Arduini Legnami spa
E. Comotti spa
Veneta Legnami spa
Legnami Crippa spa
F.lli Bertolazzi Giuseppe e Fernando srl
Baldovin Legnami spa
L.T.A. Legnami srl
Gaspare Mirrione spa
Legnami Scarpaci Giuseppe srl
Derwood srl
Costa Imballaggi srl
Bulleri Ezio Legnami spa (3)
Bagnara Legnami srl (4)
Barbieri Legnami srl
Orazio Salvo e Figli srl
I.F.I. - Iniziative Forestali Industriali spa
Alessandro Dianese Legnami srl
Ferimex Tropi - Co. srl
Fiocchi Importlegno srl

146.705
144.847
56.840
56.691
46.287
35.188
33.248
30.528
28.018
24.837
23.924
20.915
19.227
17.892
16.899
16.016
14.516
14.086
14.069
13.026
11.151
10.830
10.395
10.285
10.217
10.133
10.095
9.889
8.022
7.880
7.671
7.609
7.518
7.275
6.705
6.162
6.139
5.443
5.167
4.664
4.559
4.215
4.070
3.999
3.807
3.646
3.231
3.230
3.155
2.953

155.031
132.230
46.104
47.197
40.521
37.243
29.900
30.004
26.774
27.260
24.394
15.239
20.855
15.627
16.218
16.559
10.504
12.525
15.553
15.135
12.754
10.657
11.170
9.388
6.232
8.849
9.750
8.951
7.447
8.525
7.084
7.493
7.753
7.147
6.656
5.886
5.565
4.681
4.792
4.276
4.420
3.709
8.613
3.813
3.415
3.418
6.514
3.035
2.802
2.697
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-5,37
9,54
23,29
20,12
14,23
-5,52
11,20
1,75
4,65
-8,89
-1,93
37,25
-7,81
14,49
4,20
-3,28
38,19
12,46
-9,54
-13,93
-12,57
1,62
-6,94
8,72
63,94
14,51
3,54
10,48
7,72
-7,57
8,29
1,55
-3,03
1,79
0,74
4,69
10,31
16,28
7,83
9,07
3,14
13,64
-52,75
4,88
11,48
6,67
-50,40
6,43
12,60
9,49

219
193
65
149
39
77
159
48
15
n.d.
53
30
12
26
50
17
3
31
54
8
40
13
21
15
8
13
25
23
6
n.d.
22
16
13
16
n.d.
n.d.
10
n.d.
n.d.
n.d.
n.d.
12
9
n.d.
n.d.
n.d.
4
n.d.
n.d.
n.d.

670
751
874
380
1.187
457
209
636
1.868
n.c.
451
697
1.602
688
338
942
4.839
454
261
1.628
279
833
495
686
1.277
779
404
430
1.337
n.c.
349
476
578
455
n.c.
n.c.
614
n.c.
n.c.
n.c.
n.c.
351
452
n.c.
n.c.
n.c.
n.c.
n.c.
n.c.
n.c.

Roe
2007
(%)

Roe
2006
(%)

2,70
4,80
6,30
6,40
3,60
3,50
1,40
0,40
8,50
14,90
4,40
4,00
0,40
0,50
-0,40
-7,30
15,50
0,50
-2,40
-39,40
-7,60
11,90
0,80
10,60
1,60
31,30
-181,80
14,30
9,70
11,00
0,80
-4,50
17,00
0,70
3,30
11,60
17,30
-3,50
4,30
22,20
5,90
14,40
64,90
-12,60
8,00
16,90
1,50
-36,00
3,60
3,60

1,44
2,70
19,30
7,21
1,50
1,21
0,90
0,50
13,20
24,90
6,40
2,30
1,38
1,10
0,07
2,05
26,30
0,50
-1,20
-59,70
0,90
12,60
0,60
13,53
0,50
26,80
2,20
8,80
8,45
14,90
1,68
0,60
19,50
-6,10
12,00
12,20
15,10
-16,60
3,30
24,10
4,80
-1,40
-313,90
-4,80
7,00
18,90
-6,80
1,30
-45,00
6,10
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TOP 20 COMPANIES IN THE WOODEN WINDOWS AND PARQUET SEGMENT
Rank

Company name and legal form

Net
turnover
2007
('000 €)

Net
Turnover Employees
Net
turnover
variation
2007
turnover
2006 2007/2006
(N.)
employees
('000 €)
(%)
('000 €)

Roe
2007
(%)

1
2
3
4
5
6
7
8
9
10
11
12
13
14
15
16
17
18
19
20

Margaritelli Italia spa
Cocif scarl
Cormo scarl
3 Elle La Lavorazione del Legno scarl
Piero della Valentina & C. spa
Scrigno srl
Coop. Legno scarl
Garofoli spa
Pail Serramenti srl
Nusco Porte spa
Lavoranti in Legno scarl
Ferrerolegno spa
Tre P & Tre Più spa
Silverox spa
Effebiquattro spa
Gazzotti srl
Albertini spa
Comeca spa
Barausse spa
G. D. Dorigo spa

167.101
89.338
82.968
71.858
48.978
45.062
44.080
43.927
39.736
35.779
34.952
32.643
29.639
26.033
25.766
23.540
22.910
21.873
21.429
21.224

128.401
84.477
84.090
69.570
41.445
43.183
41.881
41.004
34.070
34.907
32.119
32.107
24.187
26.267
24.489
22.424
21.014
19.326
21.252
19.355

2,30
5,66
9,45
8,34
10,90
7,65
9,16
24,40
1,17
2,61
16,34
38,41
9,68
-35,03
0,35
6,50
3,47
7,82
23,66
13,79

30,14
5,75
-1,33
3,29
18,18
4,35
5,25
7,13
16,63
2,50
8,82
1,67
22,54
-0,89
5,21
4,98
9,02
13,18
0,83
9,66

587
446
413
315
186
82
242
217
273
194
143
82
124
157
98
128
159
134
68
101

285
200
201
228
263
550
182
202
146
184
244
398
239
166
263
184
144
163
315
210

Roe
2006
(%)

-0,97
8,04
11,84
9,45
4,32
9,00
7,80
43,15
-0,13
4,13
18,94
28,95
0,93
20,16
4,86
5,68
1,89
2,83
40,54
8,85

NOTES
n.a. = not available
n.s. = not significant
n.c. = not calculable
1)
2)

3)
4)

On 2 January 2007 the company transferred one branch of its activity to Freud produzioni industriali. As of 2 January 2007
the company has incorporated through a merger the Casals Italia srl.
The company was founded on 6 July 2006, acquiring the production branch from Bre.Ma. Brenna Macchine srl and assumed
the business name. As a result of this operation, the balance closed on 31 December 2006 is referred to a period
of about seven months.
The balance referring to the year 2006 covers a financial period of 23 months.
The balance referring to the year 2006 represents the first financial year of the company and it refers to a period of fifteen months.
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ECONOMY

CSIL OUTLOOK FOR 2009:
CRISIS ENDURES AND...
How is this recession going to be? How long and how deep?
What can we do to keep it under control?
A difficult moment to make forecasts and a hard task for Csil experts,
who met in Milan for the usual seminar on furniture market outlook.
Last 21 November, Palazzo delle Stelline in Milan
hosted the 26th edition of the outlook seminar on the
furniture markets in Italy and worldwide, organized
by Centro studi industria leggera in Milan (Csil,
www.csilmilano.it). During the meeting, the World
Furniture Outlook 2009 report was presented: a
study containing analytical data on the furniture
industry and estimations on the 2009 furniture
demand growth in 60 countries (33 European countries, 14 in Asia Pacific, 7 in the Middle East and
Africa, 3 in North America and 3 in South America).
The World Furniture Outlook 2009 report contains 2008 preliminary data and outlooks for 20092010 for the key variables in the Italian furniture
industry (production, consumption, foreign trade,
prices, competitiveness and international demand)
with a focus on the Us economy and the aftermath
of the economic and financial crisis for the Italian
industry companies.

THE MACROECONOMIC PICTURE
Also this year, the Report was based on the macroeconomic scenario provided by Prometeia. StefaSara Colautti speaking
during the seminar.
Some speakers. From left:
Ambrogio Delachi,
Massimo Florio, Mauro Livi
and Enrico Pirovano.
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nia Tomasini illustrated the international scenario
that they figured out. Forecasts are even harder
than usual, in a context where the global economy
will be affected by a notable slowdown: just +3.7%
in 2008 and +2.2% in 2009, whereas the average
growth rate was +4.6% in the past five years. The
outbreak and worsening of the international financial market crisis will lead to a recession with deflation risks for the major advanced economies. The
reference annual interest rates in the US will be
decreasing down to 1% and the Central European
Bank will also continue to cut rates down to 2% in
2009, if inflation keeps on decreasing.
For Italy, in 2009 Prometeia estimates that international demand will slow down due to widespread
uncertainty and deterioration of confidence. This will
have an impact on Italian economy, negatively affecting the Gdp with a further decrease as compared to
the previous year (-0.4% in real terms). However, this
is a limited shrinkage, thanks to slow recovery possibly starting from the second half of 2009, hoping
that the monetary policies adopted in different countries turn out to be sufficiently adequate and rapid.
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THE ITALIAN SYSTEM
A strong decrease will characterize furniFIG. 1 – FURNITURE INDUSTRY FORECASTS IN ITALY.
ANNUAL PERCENT VARIATION
ture consumption in Italy at the end of
(2000-2009, variation at constant prices)
2008, in the range of -4.2% (-5% at the end
of 2009), with slow recovery starting from
Consumption
Export
Import
Production
2010. In a nutshell, these are the main figures reported by Sara Colautti of Csil, as she
illustrated the outlook on the Italian furniture
industry in 2009. The industry is affected by
the global financial crisis, started in 2007 with
the Usa subprime market crisis and exploded in September 2008. 2009 is supposed to
continue the negative trend, with production
growth rates below 2008, decreasing global
demand, and domestic demand affected by
decreasing confidence, stagnant employment and heavy shrinkage of both financial
and furniture wealth.
Source: data processed by Csil.
There’s currently no base for a rapid rally of
consumption in the second half of 2009. For
the first time in five years, import will see a
decrease at the end of the year (-11 percent),
FIG. 2 – 2009 CONSUMPTION FORECASTS IN MAIN MARKETS
as it is not supported by domestic demand.
(percent variation at constant prices)
Also in 2009, the negative trend of domestic
demand will not support import recovery.
Usa
For export, 2008 will close negatively, with
China
a 3% shrinkage at constant prices comGermany
United Kingdom
pared to 2007, despite the more favorable
Italy
Euro exchange rate due to its depreciation
Japan
in the second half of the year. Such reducFrance
Canada
tion is the result of different and opposed
Spain
trends in the destination areas: negative
India
development on the markets of advanced
economies (Western Europe and Us), which
Source: data processed by Csil.
are the biggest partners for Italian furniture
export; positive trend with two-digit growth
rates in emerging countries, such as Russia,
ing openness of markets (i.e. the ratio between
Ukraine, Romania, Poland and Middle East.
2009 is expected to suffer from a reduction of fur- import and consumption) was extremely rapid up
niture consumption in many of the major markets, to 2004 and it has slowed down since 2005. The
apart from the emerging countries, with consequent main furniture importers are Usa, Germany, Uk,
France and Canada. Usa imports were the driving
decrease in Italian export.
force of furniture trade growth worldwide until 2007,
THE WORLD FURNITURE MARKET
but they are currently declining. Italy has always
Ugo Finzi, Csil senior advisor, outlined the survey been the world’s largest furniture supplier, but it has
results published in the World Furniture Outlook been overtaken by China, with export growing from
2009, i.e. the world furniture market report dedi- 2 billion dollars in 1998 to 23 billion dollars in 2008.
cated to next year’s forecasts.
The increase of production capacity in the emergGlobal furniture consumption at production ing countries in a period of stagnating demand is
prices (distribution markup excluded) is currently leading to an offer surplus with negative conseequal to some 350 billion US dollars. The increas- quences on manufacturers’ profitability.
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OUTLOOK REPORT FOCUS ON UNITED STATES
Every year, the outlook report for the Italian market has a focus on a particular
country. This year it was the United
States. The US furniture market has been
facing a difficult time due to the outbreak
of the financial and housing crisis. Furthermore, the growing unemployment
rate is also impacting consumers’ confidence. In this context, a shrinkage of
furniture demand is expected in 2009.
The United States, however, are still the

main furniture consumer and importer
worldwide; some one-fourth of the world’s
consumption is in the Us. Many analysts
consider the current scenario as transitory, with possible recovery of American
economy in the medium term. The US
economy has solid foundations and has
all it takes to get over the crisis. Canada’s furniture industry can rely on huge
resources like large wood availability, relatively low cost of energy and a consol-

idated tradition in the production of furniture. Nevertheless, the rapid growth of
import led Canada to become a net
importer of furniture in 2007. In addition,
Canadian economy has been facing a
slowdown because of the current US situation with possible negative consequences on furniture demand. Consequently, a period of stable furniture consumption is expected in the short term,
with recovery in the medium term.

FIG. 3 – FIVE MAJOR FURNITURE IMPORTING
COUNTRIES, 1998-2008. (Current US$ billion)

Source: Csil processing of United Nations, Eurostat and national data.

As to the global furniture trade, slower growth is
expected, from 16% in 2007 to 4% in 2008 and 0%
in 2009 in current dollars. For 2009, consumption is
expected to decrease in real terms or remain the
same in all major markets, except China and India.
Variation forecasts in real terms, for furniture demand
in the top ten markets (in order of overall size of the
furniture market), are shown on Figure 2.

CONCLUSIONS
FIG. 4 – FIVE MAJOR FURNITURE EXPORTING
COUNTRIES, 1998–2008. (Current US$ billion)

Source: Csil processing of United Nations, Eurostat and national data.
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Economic policies, especially monetary ones, will
be critical at least to “curb” the financial crisis in
the second half of 2009. Economic aids from
advanced countries shall be effective and rapid to
avoid a further worsening as compared to the situation described in the reports.
After the anticipation on the furniture market, Massimo Florio, President of the Csil scientific committee and debate moderator, introduced the presentations of some companies operating in the US
market (Paolo Bertazzoni of Bertazzoni spa and
Michele Falcone of Hermann Miller Italy). Ambrogio Delachi, the President of Acimall, pointed out
the importance of technological innovation for the
development of the Italian wood-furniture system
in the world. Mauro Livi (Feneal Uil, Filca Cisl, Fillea Cgil) and Enrico Pirovano, president of Federmobili, also contributed to the discussion. ■
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ACQUISITIONS

FREUD: WOOD TOOLS DIVISION TO ROBERT BOSCH
The Pozzo family has reached
an important agreement with
Robert Bosch for the future
development of the Freud
accessories business.
Robert Bosh is one of the
most important European
companies, with a worldwide
leadership in the design, manufacturing and distribution of
products and solutions among
the others in the automotive,
power tools and accessories,
and heating systems industries. In the fiscal year 2007
the group generated sales of
more that 46 billion euros in
300 countries of which more
that 3 billion in the power tools
and accessories business.
The agreement concerns the
sale (by Freud spa, the industrial holding of the group of
companies making reference
to the Pozzo family) of the
“business unit” which design,
manufactures and distributes
worldwide woodworking tools
or “accessories” and represented by the following legal
units: Pozzo spa e Freud Produzioni Industriali spa, in Italy,
Freud America Inc. its subsidiaries Freud Canada Inc. e
Woodworking Tools Distribution Llc, Freud Tooling Uk Ltd
and finally, Freud International Trading Co. Ltd, based in
Shanghai.
The sale is subject to the
approval by the competent
“Antitrust” authorities and will
be effective, provided such
approval in March 2009.
The division sold to Bosch
employs approximately 600
associates and the two parties
have agreed to develop it also

thanks to the powerful synergies possible within the German group with its distribution
network and its industrial oriented structure. The Pozzo
family will be involved in the
project for the development
of the acquired business in a
long term logic. Robert Bosch
acknowledged the quality and
technological leadership of
Freud products and foresees

way a great opportunity of
development to the industrial district where the activities
are locate and to the stakeholders in general and it is as
well proud to continue to carry on the other activities
under its responsibility in Italy
and abroad. In particular we
shall mention the Spanish
companies Casals Ventilación S.L. - based in Girona

the manufacturing of woodworking tools remaining within the Pozzo area of business
and specifically Herramientas
Especiales y de Precisión
S.A. in Valencia with its subsidiary Saturne International
sarl in France. With the aforesaid activities the traditional
industrial vocation of the family will continue. We wish to
thank all the associates, who

important opportunities for the
acquired activities in terms of
development of the Italian
facilities, in the development
of the traditional Freud market channel, in particular in
the United States, and in the
exploitation of new opportunities in new markets. The
Pozzo family is proud to hand
over the leadership of Freud
to one of the worldwide leading companies and it is firmly convinced to offer in such

and producing industrial fans
Casals Herramientas Electricas S.L., based in Barcelona
and selling portable and
fixed power tools; Talleres
Casals Herramientas S.L.,
based in Girona and designing and producing those
tools, and the newco Casals
in Nanchino (China) as well
as the distribution company
Casals srl in Milan, Italy.
We shall also mention the
other companies engaged in

contributed with their effort
and professional competence
to the success of Freud and
all the industrial, commercial
and financial partners who
made possible this success.
We are sure they all will take
the opportunity represented
by joining one of the most
important multinational companies with strategies, corporate identity and management procedures of absolute
excellence. ■
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TOOLS: NEW APPROACHES
TO OPEN NEW POSSIBILITIES

focus on tools

Tools are essential elements of every production
process. In the “technologically advanced” countries,
this is an indisputable and accepted concept. Much is
still to be done, but the roadmap is clear.
However, there are countries tending to purchase products to meet the needs of a specific moment, such as
standard tools which are easy to find in the standard
distribution.
Woodworking machines have changed. I’m not referring to the number of axes in a working center, which is
now taken for granted, but rather to the need of users
to execute many operations in one step. Today, users
want to place a piece of wood into the machine and
take it away fully finished, ready for painting, assembling or packaging. These are wood pieces which don’t
necessarily need to be further sanded, because adequate tools give an excellent finishing. Let me call it a
“revolution” that meets the requirements of companies
in mature markets, namely to reduce labor cost (thanks
to systems which can execute multiple operations) and
to carry out faster and faster cycles, for both production
lines and working centers. Due to the need for a new
way of producing, the rules set by a more and more
global economy, and the evolution of end consumers,
all products must be excellent, independently of their
price range. Consumers don’t accept defects or notches, even on the back of a piece of furniture.
The success of “furniture kits”, for example a library to
assemble, has allowed us to see what’s behind a back
panel. These are all parts which are no longer visible
once the furniture is assembled and placed in its final
position. Despite this, no defect is accepted.
Each part of every production process shall be close to
perfect. This applies for tools as well: only the use of
excellent tools, running at adequate speed, leads to
great results.
These tools guarantee better finishing which, in turn,
helps reduce the use of labor becoming more and more
expensive and hard to find. It allows the manufacturer
to leverage the reduction of production costs and –
consequently – of the product’s final cost. In other
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words, the manufacturer leverages the competitiveness
of the company. With these approaches, it’s clear that
the tool is one with the machine that holds it, it completes the machine, it’s a necessary integration. The
market forces companies to produce in a new way: an
example is pre-finished parquet, where tools process
planks that are already painted, ready to be immediately packaged and sent over to customers or retailers.
With no problem whatsoever. We can work on painted
pieces with no problem, and the paint for pre-finished
parquet delivers extraordinary hardness to the wood
piece. Just 10 years ago, nobody could figure out
something like this. The more and more massive use of
diamond has allowed to solve this problem because
today diamond is easier to process, its price is more
affordable and it’s easier to find companies that can
sharpen diamond-tipped tools.
For some applications, widia (or hard metal, Hw) is the
best solution, but on some materials, on some paints
with high aluminum oxide rates, widia tools would not
go further than one meter.
I’d like to close my speech with a remark which has to
be crystal clear to everyone. Nothing is taken by
chance. These are not products that can be copied or
imitated. And those investing in these tools want to know
about speed, performance, benefits.... Some companies have research and design centers which can analyze and solve all problems as well as offer innovative
forward-looking solutions. This is the rationale of the
work we are carrying out within Eumabois to mark each
tool, so that the operator knows how to use it, which
results can be achieved and how long the tool can live.
Because not all tools are the same, fortunately.
by Franco Paviotti ■
President of Eumabois tool group
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If I were...

focus on tools

If I were a craftsman, I’d count the fingers of my hands
tomorrow morning, and if they were all there, I’d be
thankful to the patron saint of craftsmen for giving me
his bless. It’s still easy for us to be recognized by our
hands, I’ve always laughed at American serials with
their “gimme five”, for us it should be “gimme what you
can, two or three at least”.
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I should ponder a little bit on safety.
But why am I supposed to spend a fortune when nothing has ever happened to me so far? After all, I’m skillful and careful, and so are my employees... most of the
time, at least.
Only because some poor guy said goodbye to three fingers on a router the first day of work, or somebody else,
unlucky too, got a hand cut off one day before retiring?
Probably they didn’t use the safety guards all machines
have, or should have, and we always use... well, almost
always, except when we have removed the guards
because of a particular work and we forgot to replace
them... yes, it was a month ago... but we were busy, or
we were in a rush or, bloody hell, these guards keep
getting in the way, we cannot see the workpiece and
the process clearly, we lose time...
Just think that once we built cutters ourselves, all we
needed was a spring disc and a grinding wheel... I
wonder if young people know what I’m talking about.
And the routers also used to be more comfortable with
their nice groove on the shaft where you could insert
the disc, I mean the cutter, and you fixed it with a nice
screw and there you are.
Well, having two, three or four fingers less is really
annoying and it becomes more difficult to work. And
if this happens to one of your employees, you risk to
be taken to court and have a criminal record, not to
mention lawyers (so expensive, bloody hell, I could
buy lots of new cutters) and then the National
Insurance Institute for Employment Injuries... if you
are guilty, they want to take back the money they
have paid and will pay.
You might even have to close down.
But what’s this “man”?
I asked an expert and he explained to me: cutters are
voracious, if they catch a finger, then they want another
and another, and if nothing gets ripped off, they could
take your hand and arm and everything else. It
depends on the shape, it seems, and we have known
that for a long time, and actually, cutters are not used
any longer, just like grooves in the router shafts and
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those tools with the body made of a square block with
knives mounted on it.
Modern tools for manual feed, such as tools for routers
or surface planers, are round and their design has a
limited protrusion of cutting edges, plus other features
which are difficult to explain. If the tools are produced
in compliance with European standards, and therefore
they feature the “man” mark, they will not kickback the
workpiece, risking to hit someone with a piece flying at
100 km/h and, moreover, leaving you bare-handed
pushing against the greedy tool which rotates at 5000
or 6000 rpm. And even if you touch one of these tools
accidentally, they do hurt but normally they just scratch
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off a few millimeters of your skin and flesh without cutting off your finger and making you an invalid.
Which manufacturer? You have a lot to choose,
because now everybody has cutters in compliance with
the new European standards: you just have to ask for
manual feed tools (bearing the “man” mark).
I tell myself I should make an inventory of cutters for
routers and throw away those without the “man” mark,
replacing them with new ones.
My Patron saint is always there, sure, but maybe I
should lend a hand... with all fingers on it.
by Attilio Griner ■
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INVESTING IN “PRODUCTION”:
HOW TO CHOOSE THE TOOL

focus on tools

A significant item in the balance sheet of a company, as well as
an important factor for a proper, effective and efficient management
of a machine or plant.
As every manufacturer in the woodworking business
knows perfectly well, tools are a key element for production costs.
When a decision must be made, it’s necessary to make
strictly economic evaluations, independently of the unit
price of the equipment to be purchased.
This is, or should be, an established approach regarding machines and plants, where an accurate analysis of
medium-term production requirements and machines
features – in terms not only of production, but also of
reliability over time and guarantee of rapid and efficient
assistance – allows to calculate Roi and compare different offers, provided the necessary information is available and accurately evaluated.
However, the purchase of a machine or a production
line is not so frequent, therefore when it comes to spend
hundreds of thousand Euros or a few millions, it’s normal to pay much attention.
On the contrary, purchasing tools is a frequent and
repetitive activity.
Moreover, the costs for tools are much lower and it’s
easy to fall into the habit. If a tool has proved to be adequate, or better, if it didn’t cause any trouble, you keep
buying it considering only its price.
Nonetheless, further developments are possible even
because, if the purchase of a machine was wrong,
there’s nothing else to do than trying to cope with the
mistake and limit damage with a more difficult management. Regarding tools, instead, you can pursue constant improvement searching for the perfect tool.
It’s a process requiring adequate time and attention.
The first step is to evaluate how much the tool suits
production requirements: can the tool provide the
best finishing level before further processes are made?
If it can’t, whose fault is it? Machine or tool? If it’s the
machine’s, let’s go back to the previous paragraphs. If
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the tool is to blame, are there other tools with a different
number or structure of cutting edges or type of cutting
material which guarantee better results? Once the tools
are identified, a further step is required.
Why aren’t there filing cards for each tool showing how
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many meters of production have been done and how
much the tool has been used before the re-sharpening
or changing the cutting edges? It’s important to see
how the cutting edges wear off, because this is an
excellent pointer of the choice of cutting materials.
Duration is just as important, because replacing the
tools always implies a cost, even when it’s scheduled,
and a higher one if production is affected.
Once all data are available, it’s possible to compare
offers based on both purchase and management costs
(linear meters of machining operations, re-sharpening
cycles, production stops, etc.), making decisions in
terms of return on the investment, which are the only
ones to accept for a healthy management.
Finally, there’s one remark to make: there are standard
tools and special tools, or better, tools for standard
production and tools for special production; special in
terms of material features or extreme working speeds or
superfinishing quality or any combination of these elements.
Regarding standard tools, only for a very limited use,
such as sampling, every tool is fine and the choice can
be based on price only.
Just make sure that the tool bears the markings
requested by the European standards - manufacturer’s
name or logo, “man” or “mec” for manual or mechanical feed, max speed etc.
It’s a matter of safety, and you cannot make or get discounts on safety.
If the use is for standard production but at industrial level, all economic considerations mentioned above are to
be taken into account.
Regarding special tools, I think it’s necessary, before
any economic consideration, to establish a collaboration based on mutual trust with a tool manufacturer in
order to discuss possible issues and search for solutions together.
There are many qualified tool manufacturers who can
provide this type of collaboration/assistance. Ultimately,
you will see that – making accurate economic calculations – the lowest purchase price does not pay back.
by Attilio Griner ■
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focus on tools

A TAILOR MADE CUT
WITH ITALIAN TOOLS

The perfect finish, a long working life and the price:
these are the deciding factors when choosing a woodworking tool.
A mix which can lead a company to identify the best, customised solution,
working in harmony with the supplier-partner. Here are the opinions
from Ilcam, Calligaris, Snaidero, Cerioni, Gazzotti and Tecnica Legno.

A high-quality finish, increased efficiency on a production process scale, long working life and, last but
not least, price. These are the four deciding factors
when choosing a woodworking tool. The fifth
involves finding a balance between widia (or hard
metal or Hw) and diamond, ever more popular with
manufacturers in the wooden furniture sector who
process particularly hard materials, manufacture in
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large quantities and seek the highest levels of precision. How influential is the tool in production for
today’s specialised companies and what margin of
customisation exists on the market, thanks to
exchanges between company and supplier, from the
machine to the tool? We asked six businesses
involved in various sectors for their opinions. Here’s
what they told us.
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ILCAM: WANTED-FLEXIBILITY
Cupboard doors for the furniture sector: over the last
three or four years, the point of reference for the main
market trends has been minimalism: squared and
edged panels, veneered surfaces processed with
seaming and engraving, gloss finishes and built-in handles. The classic, rustic style seems set to disappear
from the “made in Italy” furnishing map.
A delicate production trend which requires a good dose
of flexibility when choosing and using a tool.
Silvano Zamò and his brother Pierluigi are the joint
owners of Ilcam, located in Cormons, Gorizia, which,
with a plant with a surface area of 70,000 m² outdoors
and 40,000 m² under cover produces 35,000 pieces a
year including wooden and polymeric doors, cupboard
doors and frontals for furniture. The company is part of
the Ilcam Group, which includes plants in Nova Gorica,
in Slovenia, and in Sannicolau Mare, in Romania. “The
choice of tool depends on the quality of craftsmanship
and the price”, explains Zamò.
“We try to reconcile these two aspects in the best way
possible, but never to
the detriment of the
quality of finish”.
When talking about
the idea of working
life, there are many
sides to take into
account and the variable to consider is the
size of the lots. This is
at the heart of the
decision to use widia
or diamond tools. “The working life is always important,
above all for lots of a certain size; for smaller batches,
diamond would be too demanding. It’s no coincidence –
specifies Zamò – that, in our sector, widia is still the
leading player in its various forms, standard milling cutters or smaller cutters, and has acquired a large share
of the market in recent years”.
Standard or “tailor made” tools? A company generally
starts by purchasing a machine with a full set of tools.
The next step is to make changes to achieve a greater
level of customisation, tailor made for the company.
“Over the last five or six years, new machines have
come with much higher performance levels. They are
faster and have a higher output per minute. The manufacturer supplies everything, tools included, but after a
short time it is generally necessary to change due to
production requirements, despite the fact that, prior to
purchase, there has already been discussion regarding
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the customisation of the tools installed as standard”. It
is up to the company, specifies Zamò, whether to continue with the same supplier or start looking for another
toolmaker. In this situation, the manufacturer becomes
a partner. “Nowadays, service is very important. Very
often work is completed “just in time” and, for a new
solution or design, we have to get hold of the suitable
tools in a very short time. We’ve formed an alliance with
the manufacturer, who also understands involvement in
new projects or products”, concludes Zamò.

CALLIGARIS: THE REQUIREMENTS
OF THE FURNITURE INDUSTRY
The story of the Calligaris company begins in 1923;
today, the company, located in Manzano (Udine),
exports its products all over the world and is one of the
leading Italian design brands for furniture and furnishing accessories. Wood, but also glass, steel, plastic
and padded fabrics make up the area of operation and
research for the company, which has reached group
dimensions with four manufacturing firms: in addition to
Calligaris in Manzano, the headquarters with a surface
area of 67,000 m² (26,000 m² of which under cover),
there is also Calligaris Usa in High Point, North Carolina, Calligaris Japan in Kobe and the Croatian site
Calligaris Doo in Ravna Gora, a manufacturing site with
a sawmill and drying rooms for the supply of raw materials. In Italy, the other plants are in San Giovanni al
Natisone, always in the province of Udine, and in Cormons, Gorizia.
Marcello Pallavicini is the head of production and a
Calligaris technician. “It is difficult to draw up a list of
specifications for tools”, he tells us. “The quality/price
ratio is important, as is the need to explain the potential
of new situations and new materials, to give the user the
opportunity to understand that tools which cost more
are more effective over time”.
Explanation rhymes with cooperation and with experimentation: together, a manufacturing company in the
furniture and toolmaking sector.
“Performing one or
two tests establishes
a dialogue with the
tool manufacturer –
continues Pallavicini
– even if they maybe
do not know everything there is to know
about all the materials. The experience
of the supplier counts
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a lot”. A fundamental partnership in order to fine-tune
an effective, efficient production process: “We buy the
tools. For the last two plants purchased, we devised the
tools, with special beats, templates and heads”. Long
working life nevertheless remains an objective to aim
for when buying a tool. But, underlines Pallavicini, in the
case of Calligaris “…there is no great need for tools
with a very long working life as we mainly work with
beech and the templates of the pieces to be processed
change on a regular basis.
Manufacturers who work with composite materials,
panels etc, certainly find it more important to use diamond tools”.
The choice between one tool and another also
depends on the quality of the material worked on. “We
don’t work with significant lengths – he continues – and
we use rough-shaping tools then finishers for the various templates which are actually not subjected to high
levels of wear. We use them over small diameters so the
costs are reduced”.

focus on tools

SNAIDERO: THE “KITCHEN BUSINESS”….
For kitchen units, diamond is the best choice. The story of the Snaidero company begins in 1946 in Majano,
Udine. Today, it is an industrial firm which, in addition to
the group leader, also has companies in Germany,
France and Croatia. Production is highly integrated and
the processing which takes place inside the factories
involves cycles which start from the raw material: panels, wood, solid wood and veneers.
A working structure which allows control over a very
wide part of the cycles involving the doors, frames, work
surfaces and other wooden accessories and by-products, allowing the highest levels of synergy possible,
even in the tool sector, thanks to work regarding product
standardisation, partnership development and special
purchase and maintenance management policies.
The objective?
Achieving continuous improvements. We are speaking
to Egidio Babuin, supply chain manager for the
Snaidero Group. “The tools have been chosen according to precise criteria: meeting technical requirements
for processing together with the machine, a long working life and low maintenance costs for mechanical panel processing on lines with high productivity and investment intensity, the quality of the processing for the
phases on products with a high impact on the raw
materials (wooden doors, veneered doors) or in the
presence of customisation where workstations are used
(surfaces, worktops, shelves, single pieces)”. Precision
of processing and finishing require extensive use of
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special tools. “Polycrystalline materials are becoming
ever more important in all the types of tools which we
use, such as bits, milling cutters, blades, cutters”,
explains Babuin. And it doesn’t end here: “… given the
improvement in manufacturing techniques, innovations
and the presence of a highly-qualified group of manufacturers/distributors in the territory, we believe that
requests for special tools will become more and more
common, due to both the need for innovative products
developed by industrial companies and each company’s need to satisfy and solve any problems regarding
the raw materials and machines which are ever more
customised”.
With a supplier partner for toolmaking, the relationship
is based on four-handed experimentation, and on an
exchange of useful data relating to design and company know-how which is
passed on to the market. We are talking
about co-design, tests
and trials on preproduction, evaluation of
cost sustainability, calibration and fine-tuning.
“It is a task which is
maintained using various company competences and this way of
working trains people to use objectives correctly and
establish a relationship with the supplier – continues
Babuin – stimulating professional growth”. In an industrial group, the dynamics of the exchange between the
company and the supplier take place on various levels:
long or renewable periods, output measurement campaigns, databases on machines and tools in use, consumption planning, group supply contracts, intelligent
store sizing, volume-related bonuses, cost-reduction
programs with service-related contributions (improvement projects), benefit sharing from continuous
improvement and staff training.
“We aim to standardise geometric features, not to
increase tool stores and to transfer know-how in order
to accelerate start-up times”, concludes Babuin.

TECNICA LEGNO: CARPENTRY,
THE TOOLS WE (CAN’T) USE
Carpentry is a sector which, in Italy, is going through a
boom, helped along by energy reduction and sustainability policies, from homes to industrial buildings right
through to large complexes for sport and free time.
Tecnica Legno is located in Lugagnano di Sona
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(Verona) and is specialised in the calculation, design,
building and restoration of solid wood and laminated
structures. Andrea Lavagnoli, the owner, brings another point of view to the discussion: carpentry requires
specialised tools, disregarding the price; the only real
deciding factor is the speed of production.
“The price is the last factor considered. For a machine,
the most important thing is that it carries out the work to
the highest standards at the highest speed”. Once the
machine has been purchased, the tool definition path
begins. “The machines are set with the tool, which must
come as close as possible to our processing requirements”, continues Lavagnoli. “When the machines
arrived, they were equipped with tools more suited to
processing kitchen units. At that point we turned to a
toolmaker and he attempted and is still attempting to
improve various aspects, for examples the type of cutter, the hardness, the use of widia”.
Long life and reliability are not enough for the milling
cutters and smaller cutters used in carpentry. A configuration suitable for the type of processing, wood and
finish required by the sector is required. “We are
searching for the best solution: there are tools on the
market, it’s a question of modifying them, for example
as regards length and the dimensions in general”. The
limit, for once, does not seem to be restricted to Italy
but common to an entire sector which still has a lot to
say and do regarding tools for carpentry. “In the furniture sector – Lavagnoli continues to explain – there is a
greater variety of tools than in the carpentry sector: we
don’t have a great range of tools available but, on the
other hand, we are in need of a specialised toolmaker
for our sector. In our sector, the tool is lagging behind
machine technology and Italy, in this respect, is not
very different to other countries; it’s almost on the same
level. The problem has never been dealt with, maybe
because the numbers have never been met for the market but the tool for carpentry is often a special piece
made by lengthening and enlarging current tools”.
Better to use diamond or widia? “Diamond would certain last longer but it
wouldn’t make sense to
use it with our wood”,
continues the owner of
Tecnica Legno. “We work
with delicate woods without a homogenous pulp,
unlike hardwoods for the
furniture sector. Diamond
has very fine cutting thicknesses and is therefore
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more suitable for furniture, whilst widia is even better
than steel which tends to bend over time when subjected to the high heat generated during processing”.
Speed can also be gained using disposable tools.
“Our milling cutters are made of widia, for the smaller
cutters, we are tending to use more disposable products in order to speed up processing even further,
reducing maintenance interventions on tools which get
worn quickly”. Once thing is clear: the relationship
between the company and the toolmaker must be close
and developing the correct machine equipment is a job
to be done within a partnership. “The fundamentality of
dialogue, for us, is with the toolmaker, above all for his
capacity to help us identify the right product and give
advice about how to work quicker, given that 60% of
what the machine produces is down to the capacity of
the tool itself”, concludes Lavagnoli.

CERIONI: OBJECTIVE-PRECISION
For tool manufacturers, the wooden door and window
frame sector is one of the most important and delicate,
given the fact that processing trims requires the highest
levels of finishing precision and detail.
Someone who is well aware of this is Graziano Cerioni,
head of production for Cerioni Benvenuto Secondo &
C from Cupramontana, province of Ancona. Following
in the experienced footsteps of master carpenters,
Cerioni produces internal doors, windows, shutters and
solid wood and armoured doors.
Precision is the main factor which is evaluated when
making a decision regarding the purchase and installation of a tool. “Quality is very important for our work and
the price is not the first thing we look at”, explains
Graziano Cerioni .
The new product and quality regulations and certifications have encouraged the door and window frame sector to work towards new levels of product performance.
Processing and tools go at the same pace.
“Nowadays, door and window frames are products for
which the tool must be modified on a regular basis –
continues Cerioni – and the evolution of the finished
product is constantly followed”. Using standard tool
equipment is impossible, better to use tailor made.
This is how Cerioni sees it. “We choose a tool based on
our specific requirements for processing the trim. We
start from a base and reach customisation based on
the type of processing which we have to perform”.
For its processing operations, the company uses widia
tools. Diamond is very rarely used. In addition to attention to detail as regards the structure and finish of the
trim, there is also another fundamental aspect for the

Xylon Int - da 054 a 059:Xylon INT - Schede Specia#57106

door and window
frame manufacturer:
keeping the tool efficient over time.
In order to maintain a
high level of quality of
the finished door and
window frame product, constant tool maintenance is, in fact,
necessary; a cost which is not only economic but also affects production times.
“The maintenance aspect, for example as regards cutters
and engravers, counts a lot. Above all, maintenance must
be easy to carry out, given that it is necessary to intervene
every so many metres of processing”.
In order to reach the highest levels of performance during the processing phase, the relationship with the
manufacturer of the machine is extremely important: “a
continuous exchange of ideas to start off with and to
improve – summarises Cerioni – which allows us to optimise production and make it faster. The manufacturer
comes round every ten days to meet with us and discuss our requirements.
We have considered the idea of customisation and flexibility in order to meet our processing needs and are
always in search of a company which manufactures the
product we’re looking for”.

GAZZOTTI:
PRODUCING WOODEN FLOORING
The tool is also a key instrument for manufacturers of
parquet and wooden flooring, both traditional and nontraditional. This is the case of Gazzotti, a company
founded in 1910, a former official suppler to the Royal
House of Savoia with a plant, the current one, which
was set up in the 1960s in Trebbo di Reno, province of
Bologna. Today, its leading product is pre-finished, twolayer wooden flooring: about 2,000 m² a day are produced for the various forms and types of finish, making
up about 70 percent of total production. Production
processes, machines and – naturally − tools are fundamental for the highest levels of quality and company efficiency. “The tool or sequence of tools is chosen on the
basis of the precision of squaring, male-female joints
and other factors”, Roberto Bellinelli, head of production and the prevention and protection service for
Gazzotti tells us. “We work at levels of precision of up to
one tenth or one hundredth of a millimetre so we give
great importance to this aspect during processing”.
The other aspect to be taken into consideration is the
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working life, for which it is possible to make estimates.
Not the cost: “I, personally, never ask about the price at
the beginning, because I do not want this factor to limit
the best possible choice. I try to meet the processing
objectives”. The material chosen is diamond, “… for its
long working life and cutting precision – continues
Bellinelli – and also because these tools have high levels of hardness. We use only hardwoods and exotic woods, species which are rich in mineral substances. In
addition, we also work with painted elements and processing is particularly delicate for cutting and trimming”.
The choice of diamond is inevitable: widia is only used
to replace the diamond tools temporarily, while they are
being repaired or maintenance is being carried out. “We
use diamond for about 90 percent of the time by now”,
continues Bellinelli. “In our opinion, it is the material
which, at the present time, fully meets our needs”.
The phase of buying a new machine, and the relative
tools, turns into an actual research and training workshop, for all the players.
“When we purchase a
machine and we have to
promote something new,
we start by talking to the
manufacturer of the
machine itself, who has
its own toolmaker contacts; we have ours and
we get in contact with
them. At this point, we
make sure that all three get together to discuss the situation: the toolmaker has to get to know the machine, the
machine manufacturer has to get to know the toolmaker
and both of them have to get to know our requirements.
From here, other partnerships between machine manufacturers and toolmakers can, and have, come about”.
So, are new types of tools required to open up the way
to possible new types of processing? “Not at the
moment”, states Bellinelli. “The toolmaker sizes the tool
as we require, the approach is quite flexible”.
Not only production and sales. Customer-company
assistance is also important. “We have two Italian suppliers, and their strength lies in the fact that they have
flexible design behind them, as well as an after-sales
service for assistance and maintenance.
It is important – he concludes – that they call us and
come and see how things are going in the company. If
it becomes necessary, we just give them a call and we
get the repair done in a couple of days - it’s a relationship which has grown over several years”.
by Olivia Rabbi ■
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CRUING
“AEROTECH” SYSTEM

focus on

tools

“Aerotech” system by Cruing (www.cruing.com) is a
revolutionary tooling solution that thoroughly evacuates
dust produced during nesting and routing operations.
Dust is one of the principal health hazards in the
woodworking industry. The Ministry of environment has
identified particulate matter and formaldehyde emissions from Mdf to be of considerable concern and recommends that workers be exposed to as low a level as
possible. Excessive dust and residue build up
decreases production
throughput. Automatic
panel handling and bar
code reading equipment may not function
to their full potential due
to dust related problems. Machine maintenance is also more frequent and problematic
due to residue build up
on controls and other
critical components. To
overcome dust related
problems, manufacturers often increase the
use of compressed air
resulting in higher energy costs.
The “Aerotech” system’s near complete extraction of
dust, debris and potentially toxic residues such as
formaldehydes, provides a significant engineering
improvement that will directly reduce operator exposure to dust, as well as help improve overall indoor air
quality. The reduction of dust within your factory will
help reduce employee/operator health issues. This is
the summary of the results from tests conducted by the
University of Stuttgart: “With the “Aerotech” a degree of
extraction of 97,4 percent can be achieved, removing
5,3-times more material than a standard tool”. ■

Company name: Cruing Italy srl
Employees: n.a.
Turnover: n.a.
Expor share: n.a.
Main destinationt countries: n.a.
Production: Diamond cutting tools.
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F.U.L.

METAL WORLD

INNOVATION AND RESEARCH

DIRECT LINE WITH CUSTOMERS

For over thirty years F.U.L. Fabbrica Utensili Lavorazione Legno srl (www.fultools.com) has been specializing in the production of woodworking tools.
This dynamic company is naturally oriented towards
technology innovation and research and it is constantly trying to meet customer requirements. That is why
F.U.L. has been able to achieve significant goals. In
particular, it is specializing in the production of: drilling
bits with hard metal facing; solid hard metal cutters.
All the products
are manufactured
using the best
materials available in the market
and sophisticated
Nc machines. All
processing stages undergo strict
controls in compliance with the
highest international quality standards. In 2003
F.U.L. introduced
the HP (High Performance) brand
to identify all the
tools which – thanks to their innovative features as to material quality,
cutting geometry and accuracy – ensure outstanding
performance, higher than the current market standards. In 2004 the company started to produce polycrystalline diamond bits and in 2008 introduced a new
line of high performance hard metal cutters called
“outsider” – specifically designed for aluminum and
plastic processing. If the products listed in the catalog
do not meet your specific requirements, F.U.L. can
quickly design and produce a custom solution. ■

Metal World spa (www.metalworld.it) based in Percoto, in the
province of Udine, specializes in
the production of tools to process
wood and wood-based products,
plastics and light alloys. Founded
in 1976 in San Giovanni al
Natisone, the biggest chair production area, today the company
Diamond-based tools
counts almost 100 employees
(chipping unit and joint cutter).
and 25 subsidiaries worldwide. 90
percent of production is based on
special tools such as bits, cutters,
Knife-holder head
with “Powerlock”
knife heads, quick couplings and
connection.
so on. All products are created in
short time by the technical
department of the company using
Nc machines and skilled operators so as to meet specific customer requirements. The customer portfolio includes the most
prominent solid wood and panel
furniture manufacturers, kitchens,
parquet, windows, Jacuzzis and
small joiners. Research and
development commitment means
in fact internal research department and cooperation
among universities in Italy and abroad, allowing the
company to be always innovative and competitive
worldwide. Indeed, in recent years, Metal World sales
network has expanded beyond the European borders,
reaching Russia, South America and the Middle East.
In compliance with Uni 874 1/2/3 standards, certificate
of suitability and operating instructions, all these products are designed in Percoto. Thanks to a well-furbished central stock of standard products, deliveries
are on-time. The stock is accessible electronically
through the corporate Website and a user password. ■

Company name: F.U.L. Fabbrica Utensili Legno srl
Employees: 28
Turnover : 3.8 million Euros
Export share: 60%
Main destination markets: Eu, Canada, Rsa, Russia
Production: Hard metal tools for wood, plastics and
metal processing.

Company name: Metal World
Number of employees: 150
Turnover: 13,000,000 Euros
Export share: 75%
Main destination countries: Europe, South America,
Australia, United States, Middle East, Russia, South Africa.
Production: high precision tools, “made in Italy”.
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OERTLI

OMAS

SWISS HIGH-QUALITY TOOLS FOR WINDOWS

HIGH PRECISION TOOLS FOR WORKING CENTERS

Oertli was set up in 1923 in Switzerland and it has
been operating in Italy since 1985 with a subsidiary in
Cellatica, in the province of Brescia (www.oertli.it).
A team of experts guarantees a complete consulting
service for the design phase and the use of the tools
supplied, whereas the workshop equipped with the
most efficient plants ensures advanced service for
maintainance and
spare parts supply. An investment
in new tools leads
to a closer and
longer collaboration between the
window manufacturer and the tool
supplier. Oertli’s
approach is based
on the creation of
a good relationship with the customer. Such relationship shall be
based on mutual
interest and reliability. Oertli’s direct
and professional communication approach is the foundation for this relationship. In order to build and
expand the technical skills required, Oertli focuses its
business on solid wood processing, including window
production. All activities are focused on solid wood
processing, all designers and salespeople are specialists in this industry and therefore they ensure competent and reliable consulting and they are well prepared
to answer all questions about window production.
That’s why a constantly growing number of window
manufacturers in the Usa and Europe have developed
a partnership with Oertli. ■

The door and window industry has radically changed
in the past few years. The constant search for a competitive edge has led to the increasing use of working
centers. These machines must be able to handle simple, reliable and flexible production runs, while achieving a significant quality increase at the same time.
Technological development in the production of windows, for instance, has certainly contributed to modify
the production cycle: the tenoning, profiling, drilling
and milling operations have been gradually converging into one single cycle.
Omas tools (www.omastools.com) for working centers
can make the most of these machines, allowing to
obtain great results
together with higher
productivity. With 50year experience, Omas
designs and produces
tools in compliance
with the En 847-1/2
European standards,
representing the highest quality standard
currently available.
Thanks to closer and
closer cooperation with
the leading machinery
manufacturers, Omas
can produce tools that
are fully compatible
with the working centers. Moreover, with
smaller and smaller
diameters, the tool magazine can be optimized.
High axial rake (up to 20°), excellent balancing (G16G40) and optimal edge sharpening allow an excellent
finishing grade of the machined surface. ■

Company name: Oertli Werkzeuge Ag.
Employees: 350
40 million Euro turnover
Export share: 65%
Main destination countries: Europe, Usa
Production: Tools for woodworking and plastics.

Company name: Omas
Employees: 49
Turnover: n.a.
Export share: n.a.
Main destination countries: n.a.
Production: Woodworking tools.
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REKORD

SISTEMI

“TOPFIX” IMPROVES PRODUCTIVITY

THIRTY YEARS‘ EXPERIENCE

Productivity is a combination of several factors which
if put together, make the difference. Higher speed
and advance, for example, permit to produce more
working pieces per hour; the cutter long-life means
security in work, less waste, better quality and therefore a high level of finishing of the product.
“Topfix” by Rekord
( www.rekordsrl.com ),
thanks to its characteristics can increase the
productivity by at least
35 percent, by the
growth of the cutting
velocity and advance speed. And what is the result?
Production costs are lower, and the finishing quality is
better. The “Topfix” tool is characterized by a great simplicity of use, it requires less inserts and less of their
types. This simplification translates into the lower operating costs and spare parts. The replacement of the
inserts and accessories may easily be done on the
machine; this process is secure and quick. In practical
terms, one obtains a 75 percent reduction of maintenance time, compared to the average figures noted
from the use of different concept tooling.
“Topfix” surprises in
the terms of quality,
too. The Hw-inserts are
profiled and self-positioned, both axially and
diametrally, as well as
the wedges which
repeat perfectly the insert along all its profile. The high
axial angle cutting eliminates any imperfection; and
the product quality obtained is simply the best, thanks
to the innovation characteristics of the cutting edges
and implementation techniques. ■

Sistemi (www.sistemiklein.com) − a company backed
by over thirty years of experience in the woodworking,
aluminium-working and plastics tool manufacturing
industry − specializes in solid carbide router bits for
cnc routers, collet chucks and cutter arbors, bits for
automatic boring machines, all kinds
of Hs and Hw bits, Hm tools for hand
portable machines, cutterheads, Hw
circular saws, Hs and Hw knives.
Measuring instruments for the furniture industry and special equipments
for door and window frame makers
complete the Sistemi programme.
The “PreSet P368” is a precise
instrument, easy and quick to use:
these characteristics have been
especially designed to meet the
needs of the Nc machine operator. It
is used in the wood metal and glass
machining industries where the tools
must be pre-set or adjusted.
It considerably reduces tooling-up
times, it measures all types of tools
and does not require connection to
the electrical mains. Display with
large numbers and interchangeable
revolving cone holder (Iso, Hsk, Vdi,
miller shafts). The solid carbide
router bits are produced out of the
best raw materials currently available
on the market using Nc machines
which guarantee the highest tolerance levels, smooth, burn-free cuts and extreme accuracy in production. Sistemi range consists of up-cut
and down-cut spiral bits, Z=1, Z=2, Z=3 and Z=3
roughing style so as to meet all customers‘ requirements from finishing and rough machining processes
to keyholes manufacturing. ■

Company name: Rekord srl
Employees: 50-60
Export share: 50%
Turnover: 8 million euros
Main destination countries: Spain, France,
Scandinavia, Poland, Holland, Romania
Production: High technology tools for wooden windows and doors processing.

Company name: Sistemi Srl Unipersonale
Employees: 24
Turnover: 4 million euros
Export share: 60%
Main destination countries: Europe, North America
Production: Wooden tools. Measuring instruments.
Equipments for window and door manufacturers.
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STARK

UTENSILTECNICA

THE “FEA” METHOD

TECHNOLOGY AND INNOVATION

The application of “Fea” (Finite element analysis) is
today a reality for Stark (www.starktools.com) thanks to
own developed designing software for their special
tooling projects. Wood cutting tools are designed on
the basis of: material removal (profile cutting, groove
cutting etcetera); surface finish of the wood piece;
durability (tool life);
Some
low machine powof the “Fea”
er consumption;
application
easy maintenance
on Stark
toolings.
and quick machining set up; weight
and cost. All these
features have to
be taken under
consideration during tooling design.
Sometimes they work as a group of cutterheads
assembled together and while cutting tools are affected by different forces, noise, vibration. For the following reasons tools need to be properly designed.
In Stark most of the tools are designed and tested by
“Fea” in simulated operating condition and then, physical crash tests are done to check the results of “Fea”
and to approve Stark’s products.
The application of “Fea” gave Stark the opportunity to
improve the performance of their tooling as well as to
check the critical tooling sections in order to manufacture tools with higher safety standards.
Moreover, during processing cutting force is optimized
granting three major advantages: lower weight of the
tools, lower power energy and higher tooling life.
This technology innovation applied allow to design
high-tech tools able to respond to the higher market
demand with lower maintenance costs. ■

Utensiltecnica from Montegridolfo (Rimini) –
www.utensiltecnica.com – is specializing in woodworking tools. Set up in 1973, with 30-year experience, the
company can now offer high quality standards. Its production includes: tools with mechanical clamping
and diamond-tipped tools to be used predominantly
on point-to-point, numerical
control and semi-automatic
machines; for squaring,
shaping, drilling and routing, doors/windows, molding and profiling. All tools
are produced using the latest numerical control
machines (working around
the clock) to be further controlled and tested on high
precision projectors to
check tolerance, profile and
the quality of the final product. Recently the company
has focused on diamond
tools which can perform the
same operations as traditional tools but with longer
durability (400 times) as
compared to traditional
ones.The company can
meet all kinds of requests,
because its strength is the production of special tools
to design or specifications, which means that production is based on customer specifications, with an
extremely rapid delivery service. Besides production
activity, Utensiltecnica offers an excellent consulting
service directly at the costumer’s site, following them in
the pre-sales stage, providing experience and skills,
but especially in the post-sales phase, when the company offers testing and maintenance activities according to needs. ■

Company name: Stark spa
Employees: 38
Turnover: 5.5 million euros
Export share: 80%
Main destination countries: Europe
Production: Standard and special woodworking tools

Company name: Utensiltecnica srl
Employees: 20
Turnover: n.a.
Export share: n.a.
Main destination countries: European Community
Production: Tools with mechanical clamping and diamond-tipped tools
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A LOOK INTO THE FUTURE

To face the challenges of a market becoming more prepared and demanding, Witox (www.witox.it) offers a
complete range of new tools. Focusing attention on
specialized resellers, the company aims at becoming a
reliable partner as well as a reference point today and
in the future.
The new catalog, also
available on-line, upgraded with innovative
h i g h - p e r fo r m a n c e
tools, will be such an
important tool for both
resellers and partners.
The use of effective
technological tools such as E-Shop, will help
optimize the exchange
of information between
resellers and company.
In 1924, Witox was one
of the first companies
to design and produce
the first woodworking
machines. Throughout
the years, the company
has recorded strong
technical development
until becoming a reference point for all markets worldwide. In 1996, the company joined a leading
international group, further enhancing their technological and production resources. Witox can provide a
complete range of professional tools to process wood
and wood-based products, aluminum and plastics,
while providing reliability, safety and constant product
quality. In each machining stage, the tools are submitted to strict tolerance and execution controls. Great
attention is devoted to safety in compliance with the
German safety standards (Bg test). ■

Company name: Witox srl
Employees: n.a.
Turnover: n.a.
Export share: n.a.
Main destination countries: n.a.
Production: Woodworking and plastic processing tools
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PIETRO CELASCHI PASSED AWAY,
END OF ANOTHER CHAPTER...
Another big family in the wood industry has left the stage Pietro Celaschi’s death
put an end to the close, intensive relationship between the Celaschi family
and woodworking technology. This relationship has led to the creation
of an industrial company which is still highly successful worldwide.
Pietro Celaschi died last 23 September 2008.
Although he had retired from his manufacturing
activity long ago, his name is strictly associated to
the most beautiful pages, pioneering pages of the
wood technology industry. The sons of Federico
Celaschi, who set up the family company back in
1917 in Vigolzone (Piacenza), for decades Pietro
and his brother Remo have been driving an industry which, following the German experience, was
taking roots in Italy as well.
Federico Celaschi was a great blacksmith: he made
all kinds of products for the people of his town, from
gates to shoeing horses. When tractors came, Pietro
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learned how to fix them, showing interest and a real
vocation for mechanical engineering which was
passed on to his sons. At the end of the 1940s, Pietro
(born in 1914) and Remo (1910) decided to build a
steam motorbike, without considering it was a real
bomb driving through villages and countryside. The
authorities ordered Federico to stop the stunt!
Those two were good mechanics, very good.
Smart. In 1953, they built a sharpening machine
for band saws using war remainders purchased as
scraps. During the 1950s, the two brothers gradually moved away from traditional woodworking
machinery and, at the end of the decade, they
could offer a wide range of traditional machines
available, from routers to combined machines, from
chain slotting to surface and thickness planers.
The company expanded, new employees were
hired and, in the early 1960s, there came the new
squaring machine with a carriage for automated
workpiece feeding. This solution was soon replaced
by more “suitable” chains. Valdo Gabbiani was
the company’s salesman who became very famous
because, with his brother Dante, he decided to
jump into the squaring machine industry. A big
order of traditional machines from the Italian Government allowed the company to expand its production operations significantly. Squaring machines
were successful: they were used for the processing of panels and production of doors and windows. Production evolved from standalone
machines to line solutions, because the economic
boom was fully developing and the demand was
rising higher and higher.
1968 was an important year for Celaschi: from a
big workshop, it became a real industry. This
change involved philosophy, strategy, design, pro-

Xylon Int - da 066 a 067:Xylon Int - Giordano

21-01-2009

duction and sales. All in one. A new skin: new managers came in to deal with the technical, sales and
production areas. Production rates became impressive: one squaring machine is produced every 6
hours. And the Celaschi brothers proved they could
see ahead, because they understood that new
objectives needed new energy.
Remo focused on production, Pietro dedicated himself to sales and customer service. He also took all
important decisions regarding supplies and plant
layout. Nevertheless, he was able to appreciate his
employees’ skills, and let them finalize an order,
close it with the customer.
An excellent division of roles, allowing two different characters to match perfectly together. Together they created, designed, invented. And they were
able to motivate their team: they developed their
first line of automatic squaring machines, still rather
rigid and suitable for significant production volumes. But after a few years, the problem was
understood and solved with more flexible solutions
thanks to the use of electronics.
Celaschi introduced their new supervision systems. Effective, although still rudimental, the systems were largely used in the production of doors
and windows, which has always been one of
Celaschi’s “specialties”. New patents were also
created to meet the needs of a market that no
longer asked for easy solutions, but rather productivity and flexibility. Among these, the first multi-cutter shaft with countersupport.
This growth process was intensive and rich, making Celaschi one of the major and most celebrated Italian brands, with export accounting for 70%
of the whole production.
In 1995, ultra-eighty-year-old Remo and Pietro
Celaschi realized it was about time they got retired.
And they proved to be innovative, pioneers also in
this sense, decided to transfer the property of their
business to a Swiss financial company. This choice
had a different outcome than expected, but it
showed that wood technologies and finance could
be very close. This kind of approach was followed
by many “big names” abroad.
Three years later, Celaschi was taken over by Delmac Group and, more recently, the latter was
merged into Scm Group.
New stories, different paths, showing that this company is full of life and still produces first-rate technologies. With Pietro Celaschi’s death, another
chapter of this story has come to an end.
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At his funeral, different generations came to greet
him: old workers who saw him in the early years of
his success and many who got to know him just
because he had set up the company which now
belongs to others.
When Celaschi (an extremely tenacious man) sold
his company, he was able to step apart, following
the development of his enterprise from afar, keeping himself informed on new plans but without ever
showing signs of weakness or regret.
Quite a few people – among those who contributed to Celaschi’s success together with him
and his brother Remo – remember him as a master, a teacher, a man everyone had a lot to learn
from, both professionally and personally, always
showing high respect for all his employees, from
senior to junior.
Although it’s really impossible to talk about one
without associating him to the other, Pietro was different from Remo. For their passions, too: Remo
loved cycling and motorcycling, so much that he
had a great historical collection. Pietro loved life
and the pleasures it could offer: we can’t forget his
beautiful wine cellar full of prestigious wines,
which he let us visit some years ago. Wine that, as
time goes by, evaporates from the bottles is said
to be meant for angels. We are sure Pietro Celaschi
will be even happier for this... (l.r.) ■

A historical picture
of Celaschi.

I would like to thank Roberto Pastori, Celaschi
sales account for 40 years, who helped us collect
the most important facts of this little story.
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TECHNOLOGY

COMECA: “ODD SIZE”
DOORS AND WINDOWS
Producing just-in-time doors and windows with great flexibility and a limited
warehouse, even for “specials”. Thanks to strongly automated production lines,
Comeca Group is able to achieve its goals and obtain high performances.

Giancarlo Signorotti.

“Paola” by Comeca.

To overcome these years of great economic
chaos, two ingredients seem to be necessary: on
one hand the courage to innovate ones products
and the way they are produced, and, on the oth-

1

2
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er, the commitment to finding always new outlets.
This is the road taken by Comeca Group
(www.comeca.com) from Morciano di Romagna,
near Rimini. An industrial group with 130 employees and a total turnover of over 22 million Euros
specialising in the production of doors, from solid wood to laminate, windows and blinds.
The brands are three: together with Comeca there
are Sekurline, armoured doors, and Exè, committed to resale. The production is mainly connected to the orders that come directly from the
building sites, especially the residential ones.
Despite the crisis of the Japanese market, export
has conquered new spaces in the Mediterranean
area (Malta, Greece and Libya), as well as in England, Switzerland and Russia.
A big boost to growth for Comeca Group, especially
in Italy, was provided by the new regulations regarding energy efficiency of buildings, according to
which, the window – even more than the door – is
becoming a product onto which invest, and an ideal tool for enhancing our presence on the market.
With a range of approximately 130 door models in
ten different finishes and fittings – with elements
which can have sections from 58 or 68 mm, up to

3
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78 and 92 mm for wood and from 78 mm for woodaluminium – the greatest challenge is to produce
with state-of-the-art technologies, in order to offer
products of the highest quality at a fair price. And
to continue on the same path to confirm the good
results of 2007, while waiting for the next long wave
of the construction sector recovery, as Giancarlo
Signorotti, Ceo of Comeca explains.

“To face the crisis, at the beginning of the year we
have added two new window models, a sector
that is recovering, despite the widespread slowdown. We have selected different markets apart
from conventional construction, searching for new
activity sectors, such as large hotel chains. A relation that we have already experimented in the past,
developing a collection particularly suitable for
large commissions. Recently, we have also started the production of wood-aluminium windows,
certain that companies need to play in different
fields to ensure continuity and success”.
Regulations regarding thermal transmittance and
acoustic insulation are at the base of the new door and
window fittings made and designed by Comeca.
“Our new products have reached great levels, concerning water tightness, air tightness and wind
tightness. Let me say that we have been very good
at adapting our products, aiming at achieving
important results. To do that, we have insisted on
a fully in-house design, with a continuous exchange
of experiences with our suppliers. The same principles have been applied to our door production,
1 – Loading the pile of panels to be processed.
2 – Panel extraction.
3 – Stefani squaring-edgebander.
4 – Close-up of edgebanding.
5 – Edges waiting to be glued to the panels.

4
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“DOORFLEX” BY SCM GROUP ENGINEERING:
DOES IT ALL ALONE…
The Scm Group (www.scmgroup.com) “DoorFlex” edgebanding line
integrates high productivity and flexibility of use, at the service of manufacturers of wooden doors. Developed by Scm Group Engineering,
the department specialising in the design of turnkey lines, “DoorFlex”
is composed of a Stefani squaring-edgebanding machine and two
Mahros handling
runners.
“Doorflex – says
Claudio Sorgente,
sales manager of
Scm Group Engineering – automatically carries out the
whole door manufacturing process,
even of different
dimensions in the
same stack, returning them, at the
end of the cycle,
already divided in
the initial piles”.
After having loaded
up to six stacks of doors on the looping device, the operator communicates via radio frequency the type of processing for each pile to the
supervisor. Upon pressing the start button, the line will automatically
process for a few hours, with automatic change of format. The only
intervention of the operator concerns the supply of the edgeband warehouses and of the glue tank.
Thanks to its automation “DoorFlex”, Comeca can produce up to a maximum of 200/800 doors per day according to the batches. There are
currently six “Doorflex” models operating or under construction, both in
Italy and abroad.

5
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SERGIANI “LAS 230”:
FLEXIBLE ACCORDING TO REQUIREMENTS
“Las 230 E/Plus” the continuous cycle and electronically controlled
press is patented and produced by Sergiani (www.sergiani.com) the
Rimini-based company of the Scm Group.
“Las 230” can perfectly integrate in strongly automated processes,
guaranteeing high productivity and the highest quality of the finishes,
thanks to the several continuous cycle compartments available (from 5
to 10) that reduce production times. When the loaded plane opens, the
press will however keep the pressure on the other planes constant, fully exploiting the oleo-dynamic cycle.
Moreover, the high thermal efficiency of these planes, allows quick pressing even at operating temperatures.

Some more data: the total pressure is of 200 ton. the planes measure
2.500x1.300 a 2.800x1.400 mm; the pressing cycle can reach one door
every 20 seconds, i.e.,1.200 doors in an 8-hour shift. Flexible and easy
to handle, in order to meet various processing requirements, it has a
variable pressure and it is adaptable also to the processing of lightweight honeycomb core panels, passing from 6 to 0.4 kg/cm2.
although we have to say that, in this case, there
wasn’t – unlike for the windows – the strong incentives from the new regulations or the Ce marking.
Price remains, unfortunately, the first requirement.
But we must not forget that we are talking about a
much simpler product, although for hotels we make
products that are not only aesthetically valuable,
but also very efficient in terms of fire resistance
and acoustic abatement. In this regard, we have
been among the firsts to certify our offers”.
How important are windows and how much does
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“Saturnia” by Comeca.

the absence of similar regulations for doors affect
your activity?
“In difficult moments we focus more on research and
on the development of new products: today one third
of our turnover is due to our new fittings, with a continuous tendency to further growth. The lack of an
adequate regulation for doors affects us under many
points of view. For the windows we have achieved
an improvement of quality, to the benefit of the final
user. The same would be very useful also for doors,
a sector in which we can notice a significant increase
of suppliers. Furthermore, a lot of them produce
doors coated with reduced-thickness sheet material, the so called “laminatino”, a product that does
not allow you to stand out. A small joinery, with five
or six employees, can produce up to 20 thousand
pieces per year, with selling prices around 100
Euros. We produce them too, but we are not desperately looking for materials that cost very little. We
prefer products that guarantee Comeca quality even
in the lower end market”.
As for doors, in the past few years Comeca Group
has focused on enhancing its structure, by purchasing specific machines and lines. One of the
recent investments by Comeca is the “Doorflex”
line: an automated system which integrates a Stefani squaring-edgebander and two Mahros handling runners, both Scm group entities.
“We have chosen this machine because it allows
us to edge even the upper part of the panel and
not just the sides”, says Mr. Signorotti. “Even if we
are talking about a detail that most tend to ignore,
it is a full attention to the quality of the finishes.
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Moreover, "Doorflex" allows us to perform a new
type of doorstop on sliding doors - today 15% of
our production –with a rounded corner, similar to
that of furniture. Being able to manage everything
from the technical department is very important,
since it allows not only using workforce for other
tasks, but also a more efficient production programming. With this installation, all we need to do
is feed the panel to the line inlet. The automatic
edge change, autonomously managed by the
machine, has allowed us to achieve a lot in terms
of production flexibility and speed, as well as allowing more freedom in a market where the odd size
is the rule and not the exception…”
Once loaded, the machine starts the squaringedgebanding process of the honeycomb core panels that, with a double passage, squares and edgebands the two sides and the head, as previously
mentioned. It is also possible to change profile and
have different edges, which is an extremely interesting opportunity. The machine provides to profiling the panel and subsequently to its shaping and
softforming edgebanding, with hot glue and previously prepared counterprofiles. All this with no
problem whatsoever, even using finished edgebands, already varnished and polished. You can
set the desired type of profile and effect, process
double rabbet doors, apply seals and draft-proof
blades under the panel, etc.
“With the “Doorflex” line – continues Mr. Signorotti
– we produce wooden and laminate, hinged and sliding doors. We also manufacture special products,
such as highly insulating doors with large thickness
up to 7.5 cm, with double rabbet; as well as doors
with certified acoustic abatement up to 40 decibel.
We can process any width required, from 60 to over
80 cm, loading the machine once a day with six
benches of 25 panels each. I think that the problem
that we have solved with this machine is quite clear,
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Detail of the Sergiani “Las 230”
high thermal efficiency planes
by Comeca.

and that is the production flexibility, thus avoiding
the management of expensive warehouses”.
How do you manage working for orders of different
quantities?
“By organising the production in homogeneous
batches. In a 1000-piece lot we could have 100
doors of a kind, 50 of another, but always with certain features in common. The flexibility of the installation allows a good variability, without increasing
costs. We also process batches of less than 10
doors and we can even load the machine sideways,
in order to be able to add even a batch with just
five or six doors that need to be ready in a very short
time, to the normal processing flow”.
A process that follows the panel construction and
pressing phase...
“For several years we have been working with the
Sergiani “Las 230” press, with which we produce
honeycomb core doors using ureic and vinyl glues.
The honeycomb panel is inserted inside the frame
and then loaded onto the lower roller unit, while the
upper one conveys an mdf sheet, the front panel
onto which the glue is applied. The operator takes
it and puts it into position. Then he puts the honeycomb frame on top and closes it by putting another pre-glued sheet and feeds it to the press. Once
this stage is completed, the operator loads the
planes inside the 6-compartment press and the
machine will automatically manage the positioning
in the free compartment and discharge the panels
that are ready. The piece remains inside the press
4-5 minutes, according to the thickness and the
type of glue. The choice of this Sergiani solution,
that we have customised according to our requirements, guarantees productivity and quality, allowing to maintain a high level of customisation”.

Sergiani press line,
loading side.

by Luca Rossetti ■
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“SUPERPUSH 250” OPTIMIZING SAW:
FLEXIBLE PRODUCTION BY SALVADOR
A solution developed thanks to the consolidated experience of the Treviso-based
company in wood cutting methods. It combines high performance with flexibility.
“Superpush 250” by Salvador (www.solidea.it) in
San Vendemmiamo (Treviso) is the direct technological evolution of traditional cutting methods. It
allows to increase productivity considerably, minimize the use of labor force and optimize wood yield.
Thanks to an innovative feed system and a loading unit with chain drive and pneumatic lifting,
“Superpush 250” represents the ideal automatic
cutting center: indeed it is a precise, cost-effective
and user-friendly machine ensuring a high productivity. User-friendliness and flexibility are ensured thanks to the absence of setup or complicated handling operations: you just need to load
the piece on the chain feed unit and “Superpush
250” will do the rest, in a very short time.
Another interesting feature is the optimal qualityprice ratio providing the user with fast Roi and
increasing the company turnover up to the beginning of operations.
“Superpush 250” precision is ensured by a partic-

ular drive system and by new generation mechanisms which contribute to make it last.
But it’s not enough to talk about flexibility, limited
investments or easiness of use: it is vital to consider the productivity. The new machine designed
by Salvador can achieve optimal results because
it is provided with all the accessories to ensure flexibility and improved productivity in working cycles,
increasing also profitability.
Windows software, which is easy to use thanks to
immediately understandable and effective graphics, is complete, powerful and flexible. Data input
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MAIN TECHNICAL FEATURES

and setup are extremely easy to carry out. The
operator only has to make simple settings: measurements, quantities and ejector data. This solution ensures highly customizable optimization
parameters to make it easier to find the best specific setup for every single project.
The software also includes a wide section dedicated to cutting statistics, while another section is
centered on diagnostics, with remote assistance
software and an original support for real and desktop simulation. The computing power and the optimization capacity as to the use of wood reach the
highest levels: 0.002 seconds to carry out all calculation combinations.
But – as users already know – the machine is not
everything: it is vital to combine technology with a
customized pre-sales assistance service in order
to find out the best solution meeting the requirements of each single customer. A vision which Salvador has been implementing since 1982, the year
during which the company introduced the first
pushing cut-off machine. The company based in
San Vendemiano has always continued to extend
its specialization supported by the constant

• Maximum speed-pusher: 60/180 meters
per minute.
• The cutting time can be adjusted
from 0.1 second.
• Provided with 17-inch lcd screen.
• Four operating modes are available: global
optimization, global optimization with
detection of defects and qualities,
mixed optimization, fixed cutting.
• The software operates in Windows Xp
environment, usb and ethernet
communication network, on-line diagnostics,
information exchange using excel format.
research activity to develop technologically innovative solutions - designed according to the real
needs of users.
Users indeed are particularly attentive to precision.
And Salvador has decided to face this challenge
adopting an innovative pushing system equipped
with state-of-the-art lifting mechanisms and particularly effective safety devices.
As to squared cutting, two Plc-controlled aligners
allow to manage extremely rapid accelerations and
decelerations. The chain loading system - with electric-pneumatic lifting - ensures constant feeding
and prevents wood from damaging chains and moving perpendicularly.
“Superpush 250” is a really sturdy and resistant
solution: cutting cross-section of up to 350 mm wide
and 120 mm high, 135 x 120 mm pusher slidingsupport beam covered with very thick wear-resistant steel, and powerful drive belt able to cope with
loads of up to 805 kg.
Each piece, after cutting, is classified and managed through a reliable double-reading system
which has proved to be particularly versatile and
adaptable.
A last remark has to be made on the modularity
characterizing the new machine proposed by Salvador: “Superpush 250”, indeed, can grow according to the needs of the user. In any moment it is possible to enrich the “basic” version adding accessories and units which may be necessary to manage new processes, new cutting cycles, adapting
the machine to any possible need to support the
company’s growth. ■
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FLEXIBLE SQUARING-EDGEBANDING
WITH NO COMPROMISES
The BiesseEdge (www.biesse.it) “Flexa” generation, has
reached the best compromises in terms of costs/benefits
ratio. The BiesseEdge solution
to flexible needs has been configured in many different ways
in various years of experiences.
Today some of those cells configurations has reached very
interesting levels of performances in terms of reliability,
quality and return on investment. One of those preconfigured cells has been deeply
tested in-house in order to optimize and maximize the performances. The layout in this
page shows the flexible cell
configured with the flexible
squaring-edgebanding “Flexa
SB”, single sided edgebander
Stream B1 and all the handling
equipment that moves the panels along the line. The main

advantages of a production
cell like this can be summarized as follows: “Flexa SB”
moves the right-hand tenoning
side with a fast speed system
at 60 meters/minute, adapting
itself in fractions of seconds to
the various sizes of panels fed
sequentially.
It is true that the tenoning section of the machine has to
cleared-up before opening and
close but at 25 meters/minute
of feed speed this phase is
always faster than operator
time to feed the next part. We
also have to consider that this
movement has to be performed only when working batch-one (rare), in case of minibatches this phase becomes
irrelevant. Furthermore, “Flexa
SB” has a real squaring section: double chain + dogs system. This allows the machine

to size and square panels
without compromises. You
can grant perfect size and
square and correct any kind
of material and geometry
imperfections. The cell can be

easily linked with flexible
drilling and/or inserting
machines and layout can be
a U-shape or a straight line
according to factory flow. The
output of the cell is between
800-1200 parts per shift with
different sizes and edging.
The two main modalities are
Batch-ID and Single-ID. In the
first case the parts are
grouped in minibatches. Every
minibatch is a small stack and
has a bar-code (on the top
panel or on label holder
etcetera). The operator scans
the bar-codes and automatically feeds the job-list into the
computer. Now he only has to
feed parts into the line.
The second modality foresees that every part has its
own bar-code. The operator
feeds the line without any
restrictions simply scanning
every bar-code. ■
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PAINTING

PRODUCING FURNITURE COMPONENTS:
THE BENEFITS OF WATER-BASED PAINTS
Water-based paints provided by Ica have allowed Gfl − a Marche-based company
specializing in the production of furniture doors and components − to achieve excellent
results in terms of performance, lower environmental impact and cost reduction.
Since its inception, Ica Group, based in Civitanova Marche, Italy, has been blazing a trail by designing water-based coating products that combine cutting-edge technological research with a tangible
commitment to environmental protection. Confirmation of the effectiveness of this approach comes
from Gfl, a company based in Recanati, Italy, which
boasts forty years of experience in the manufacture
of cupboard doors and accessories for kitchens
and for the furniture industry in general. Excellent
results have been achieved in terms of both quality and performance, particularly in relation to the
effort to reduce environmental impact to a minimum.
Over the past 20 years, Ica Group has been
engaged in an ongoing research process geared
towards the development of coating products that
combine low levels of environmental impact with
high levels of performance in terms of yield and
quality. In Ica Group, Gfl has found the ideal partner to meet its requirements, since – due in part to
recently introduced legislation – Ica Group has
been driving forward with its program to substitute
traditional solvent-based coating technologies with
water-based equivalents. The Group Ica has proposed some of its flagship products: Uv base
coat/top coat “Uva5173/N” and transparent Uv top
coat “Uva94G20”, which deliver tangible qualitative and aesthetic advantages. In addition, Ica
Group also provides Gfl with expert input on developing water-based coating cycles, as well as a rapid and highly professional technical support service. The water-based cycles designed by Ica Group
are capable of delivering the same levels of chemical and physical performance as solvent-based
cycles – actually surpassing solvent-based coatings for pigmented cycles – while also optimizing
the cost/benefit ratio.
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THE LIFE MARK

GFL: PAINTING AND CARE FOR THE ENVIRONMENT

The Life mark (assigned by the European
Community to the range of two-component
water paints) rewarded the “durable and sustainable development” achieved by Group Ica
and aimed at the reduction of atmospheric pollution. The priority goals of the Life program are
the control and reduction of various forms of
pollution by means of clean technology. The
Group Ica project, the only one awarded involving paints, proved that the company is working actively to reduce Vos (Volatile organic solvent) emissions into the atmosphere.

Gfl was one the first specialist manufacturers of cupboard doors in Italy
to adopt this remarkably environmentally friendly technology, which has
been created thanks to the support of Ica Group and its water-based
coatings. The company based in Recanati, which has a total of 90
employees, focuses its attention for the most part on the Italian market,
and specifically on kitchen manufacturers, though it is now also starting to build its reputation outside Italy.
The company’s product range encompasses not only doors and complementary furnishings but also entire kitchens, living rooms and bathrooms, which are mostly made from hardwood. Ica Group has succeeded
in meeting GFL’s requirements fully by leveraging its consolidated national and international experience in the manufacture of water-based coatings. A fundamental role is played by the studies and product tests that
Ica Group conducts on a daily basis in its two research laboratories,
where 28 highly qualified professionals work to ensure that the company’s products deploy state-of-the-art technology and deliver excellent
chemical/physical performance.
Ica Group’s commitment to environmental issues is part of the company’s Dna, as evinced by the fact that it has been involved for many years
in ongoing research into solutions targeted towards reducing the impact
of its products on the surrounding environment. Ica Group’s mission to
combine high levels of quality with low levels of environmental impact is
an objective that it has been actively pursuing since 1983, the year in
which it released its first water-based coating products. Limiting solvent
emissions is not just a sign of Ica Group’s respect for nature, but also of
the company’s respect for people – i.e. those who live and work in contact with products onto which Ica-brand coatings have been applied.

The Ica-brand water-based coatings used by Gfl,
such as pigmented Uv base coat/top coat
“Uva5173/N” and transparent Uv top coat
“Uva94G20”, comply fully with Eu regulations for
the coating sector, and specifically with those relating to cold-check tests (Uni 9429/89) and the testing of surface resistance to cold liquids (Uni En
12720) and cross-cutting (Uni En Iso 2409/96).
Alongside the impressive results achieved by the
application of Ica Group products to cupboard
doors and furniture components in terms of quality, versatility and aesthetics, the partnership with
Gfl has also made it possible to enhance the working environment of the coating area.
Workers at Gfl are now visiting their doctor less regularly, thus simplifying certain health
and safety procedures (the system
does not require
approval) and reducing the insurance
premium for fire risk.
The advantages afforded by water-based coatings also
have other benefits
for the furniture manufacturer, since they
permit Gfl to supply
products with lower
levels of environmental impact, as
the amount of indoor

emissions is drastically reduced. Gfl painting line
allows to produce 15,000 furniture doors per month
with relevant “saving” since water-based paints
ensure over 30 percent saving as compared to solvent solutions and allow to recover 30 percent of
the product (overspray).
Gfl’s closed-cycle coating system, which has two
automatics sprayers and a tilt/shift device, makes
it possible for Ica Group’s coatings to be applied
to both sides of the cupboard door at the same
time.
Once the doors have been loaded and dusted
down, an oscillating sprayer with 8 airmix guns
applies the coating products, and subsequently,
after the doors have passed through two different
ovens (one in-line oven with laminar hot air and
one nozzle oven, both with Nir lamps), each side
of the door is exposed to two Uv lamps before the
cycle comes to an end in a cooling hood. ■
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CORAL GROUP: A STORY
50 YEARS LONG!
From simple company to a leading role: the production of air suction
and filtration systems for the wood industry has conquered an important space
in the production process. Coral Group – that has just celebrated
its 50th anniversary of its foundation – proves it.
How did the story of this Italian giant in the field of
air suction and filtration systems begin? A bit by
chance, maybe, but most of all for an incredible
will and the ability to sense the possible developments of a market or a sector.
This is how we could summarize Coral Group's

The Coral family during
the celebration of the 50th
anniversary of the
foundation.
From the left: Claudio,
Luciano, Nevio, Ivano,
Emanuela, Alberto,
Erminio, Ines Salvarani.

The Coral family
during the Sixties.
From the left: Erminio,
Orfeo, Lidia, Bravin,
Luciano and Nevio.
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great adventure that started half a century ago in
Volpiano near Turin. An authentic giant boasting
an extremely high specialization in this compartment. An adventure of which the fiftieth anniversary has been celebrated, as we have mentioned,
that started from Orfeo Coral, a skillful turner who
after WWII left his hometown of Portogruaro, near
Venice, in search of opportunities. Turin, the land
of Fiat, was in great expansion and the subcontractors of the automotive industry opened their
doors to who knew how to do his job. From one
experience to the other, he finally reached the decisive step, i.e. create his own business producing
fans. Soon enough he could rely on the help of his
three sons Luciano, Erminio and Nevio – who had
arrived in Piedmont from quite some time – and
then of his grandchildren.
The first ground of comparison was the wood sector, but soon enough, in the wake of an increasingly global competition and of an expanding economy, the company would open up to various other
sectors. First of all the mechanical industry, but also
the chemical and the pharmaceutical industries.

THE CORAL GROUP IS BORN
As time went by, Coral started to grow until it
became a real group. The progressive transfer from
Leinì to the new headquarters in Volpiano, was the
answer to the need of an adequate location, in an
area of 68,000 m2, of which 22,800 indoors, and
to which a whole new building will soon be added,
for an additional 8,000m2, of which 2,000 will be
destined to laboratories.
Today the Corals at the head of the family company are Claudio, graduated in Economy and Commerce, in charge of the administrative and financial part, as well as of the trade fairs and the
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The first Coral headquaters in Turin (Frazione Bertolla).

biggest clients; Ivano, mechanical engineer, excellent commercial technician; Alberto, graduated in
Sociology, is in charge of sales and of the relationship with customers; Emanuela takes care of
logistics and accounting.
The group's core business is the design and production of suction and filtration systems, but in
these first fifty years of history the activities have
diversified, from engineering to service, thanks to
ten specialized divisions: apart from “wood” (trolley and portable filters, sandpapering and piece
cleaning, modular filters, silos, dryers and boilers,
components and accessories) there are “Atex”
products (components and filters), “industry” (trolley filters, welding and powders, aspiring arms conduits and coiler, extraction hoods welding and powder, smoke filters and active coal oil mist, central
plant systems, sandpapering booth, components
and accessories), “varnishing” (dry and waterbased varnishing booths, pressurized booth and

Coral's secret (www.coral.eu) is the maximum automation of the production process. Once it gets here the sheet metal enters the automated warehouse which provides, without the need of any operator and via
robotic handling systems, to distribute it to the automated laser cutting
terminals. State of the art automated punching, shearing and bending
– real highly automated work centers – provide to the punching, shearing and bending. Everything is optimized. During the night the system
– the core of Coral – prepares the cut steel sheets for the bending
process of the following day which will allow obtaining all the necessary
pieces for the construction of hundreds of thousands of Coral products.
This system processes over 2,200 ton. of steel sheet every year. An
impressive volume that – if we consider the group as a whole – reaches 6,000 ton. It is clear how such an innovative and advanced system
can contribute to the maximum time rationalization. The only stage including a manual intervention is the bending of large thickness steel sheets,
that are difficult to reconcile with the speed and flexibility of the system.
Coral also designs all the pieces in production, with the help of a software that also translates the design indications in the instructions for the
production system.

The Coral headquaters in Volpiano (Turin).

Volpiano production unit.
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ners who grew up inside Coral spa. This choice
aims at cultivating talents and then promoting them
at the guide of the production process.
Export is very important and has reached 62% of
sales. These numbers can be summarized in an
extremely significant fact, i.e., Coral Group is in fourth
place in the air suction and filtration field in Europe,
with a great range of activities and products. There
are around 1 million pieces per catalogue and in the
warehouse, from collars to central systems, to meet
every requirement, from the woodworker to the
industry. In our opinion, Coral's key to success is a
specialization for each sector and each market.

CLAUDIO CORAL
A partial view
of the technical
department.

filtering units), “fans”, “garage/automotive” (vehicle exhaust gas suction), “electronic industry and
laboratories” (essentially soldering smoke suction
and other particular processing), “chemical-pharmaceutics”, “nuclear” and “energy recovery”.
Obviously, all these activities have led to the growth
of new companies and the creation of new production and operation headquarters. This is how
Coral Engineering was founded in Gorgonzola,
near Milano and Altavilla, near Vicenza, which add
themselves to Coral Impianti in Leinì, near Turin,
to Coral Speed Service in Vedelago, Treviso, to
Coral Automotive Equipment in Reggio Emilia,
and to Coral Euroaspirazione in Budrio, near
Bologna. There are also branches abroad, among
which Coral Ingenierie in Lione, Coral Promindus
in Paris and Coral Airtec Ingenierie in Poitiers and
in Offenbach am Mein in Germany. Then there are
Coral Quickduct in Manchester (United Kingdom)
and the associated companies Coind (water purification), Euro Therm (automatic varnishing lines and
furnaces, Coral essiccazione legno, Sicurteam
(safety at work), Micronfilter (filtration for tool
machines), and finally, Area service which deals
with technical inspections of the facilities, preventive maintenance, as well as ordinary and extraordinary maintenance. A long list that effectively tells
how far this company has gone in fifty years.
In 2007, the Group holding, Coral Finservice registered net sales of 63 million Euros, a third of which
refers to the wood sector, with 23 companies and
380 employees.
Apart from the holding company, the other 22 companies in the “Coral universe” are managed by part-
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We think that a lot of work, many abilities in the wood
sector are not fully seized, and that air suction and
filtration is thought of as something not worth bothering about. Is it so, Mr. Claudio Coral?
“Generally speaking, for whoever processes wood,
an air suction system is just the solution of a problem and not a priority: all you need to do is call
someone to mount a couple of pipes and pronto! It
is not quite so, although these solutions are not as
important as in the mechanical or the chemicalpharmaceutical sectors, where air suction and filtration systems can actually save a life, and allow
working in full safety conditions”.
You have always had an industrial frame of mind in
a craftsmanship sector, such as the wood sector,
aiming, at the same time, at diversification and specialization…
“Today the small workshops – on which the wood
sector, and not only, has based its fortune – are no
longer representative. We are assisting at an
increasing consolidation of large companies which
need ad hoc solutions, that derive from common
principles and are then differentiated according to
the markets and the use. Furthermore, it is neces-

Welding floor.
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Logistic area.

Fan welding robot.

sary to rely on technicians that know even the slightest stages of every single process, as well as the
ability to follow the continuous evolution of the regulations regarding what we build every day.
This has been our philosophy in all our choices,
which has led us to creating specific companies
every time we felt it was necessary to rely on ad
hoc competences and tools for the business we
intended to develop.
It was so 35 years ago with the foundation of Coral
Impianti, followed by the creation of the Milan and
Vicenza headquarters of Coral Engineering. We
have chosen to consolidate ourselves and, over the
years, to believe in widespread company realities,
close to the territorial problem and to the clients'
requirements. The other line of development, if we
are to summarize the past ten years, has been the
widening of our product range that, as we have
said, have taken us from the wood sector to many
others. We always pay attention to creating the right
synergies, spreading knowledge from one compartment to the other. What we have learned from
our experience in the wood sector has been particularly useful in mechanics and from there we have
developed application for chemistry, where we
learned we could apply entirely new principles even
in the wood sector… For us this means being masters of our own future, and having the chance to
see beyond our ordinary fields”.
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Fifty years of history behind you. What do you
expect from the next fifty years?
“We are looking forward to a further consolidation on
the European market. Let me explain better. The air
suction and filtration field counts the presence of
about thirty groups of a certain importance in Europe.
In the United States there are three giants. Therefore,
it is inevitable to start reasoning for much larger volumes, with industrial strategies on a very different
scale. The American leader has a yearly turnover of
over 1 billion Euros, whilst the European one hardly
reaches 140 million. I don't think there is much to
add. If we focus on Italy, however, the situation is
even more confusing due to our far too fragmented
market which is still behind. There is a lot of work to
do both for us and our competitors and I am confident that the new generation will be able to live up
to the challenge of finding the best conditions for
starting up fusion and acquisition processes”.
Mr. Coral, we have already stressed out the fact that
air suction/filtration systems are recovering their
space and their identity. What is the current relationship with technology manufacturers?
“… In the beginning of our history there was no relationship whatsoever. Today, we meet up to decide
on what to do, how to improve and how to obtain
the best results. The relation between system and
machine has become increasingly closer and consistent and we keep working on the technical data
of the machines to define the most suitable and efficient suction system. We are talking about two
worlds that have come closer, to the point that
already during the testing phase the end client perceives that he has acquired a technology solution
able to solve every problem”.
… And how come no machine manufacturer has
ever thought of acquiring an air suction and filtration manufacturer?
“…We remain, however, two separate entities, if you
may. The knowledge, the experience, the vocation,
the expectations are quite different. As a result,
each one remains in his area, although some large
groups in the wood sector could start thinking about
horizontal synergistic relationships…”.
by Luca Rossetti ■
in collaboration with Olivia Rabbi
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CUTTING AND BUILDING A ROOF?
AS EASY AS “A-B-C”
Optimizing the use of material and the production process, making components
for roofs and prefab houses ready to be assembled in the construction site.
This results from skill and experience, as well as from the latest numerical control
machines, as witnessed by Fratelli De Infanti in Ravascletto, in the province of Udine.
Here and on the right, some products by Fratelli De Infanti.

From the handicraft knowledge to the last generation of technology. This is the way to keep on growing in the name of competitiveness and quality:
step by step, optimizing process and product
resources. This is what Fratelli De Infanti
(www.deinfanti.com) have done. The company is
specializing in boards, solid wood beams, bilam
and curved glulam, wood paneling, matchboards
and panels for joinery and construction. It’s an
enterprise with a strong family management and
extremely clear ideas. It has two sites: a sawmill
in Ravascletto and a factory in Paluzza, in the
province of Udine, for the production of roofs, wood
From left, Gianni,
Sandro and Giulio
De Infanti.
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structures and houses such as turnkey block haus.
The company was set up by Eligio De Infanti and
his brothers in 1950. The first step was in forestry
and the sales of raw materials to sawmills; in 1954
they opened a sawmill on their own, starting their
technological and manufacturing evolution: an input
for decades to come. Since 1977 the company has
been run by Gianni, Sandro and Giulio De Infanti, Eligio’s sons, who reorganized the business with
the current name and dedicated each to a specific area: forestry and logs, board sales, production
and sales for the factory in Paluzza. Some 30 people are employed in the two sites.
The De Infanti brothers have always worked to
expand their production sites and to upgrade their
technologies to grow further and be competitive.
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“In 1977 we added a new hall to the factory in Ravascletto”, said Gianni De Infanti. “Today we produce
from 8 to 10 thousand cubic meters per year of
sawnwood; the sawmill, besides supplying wood to
our joinery, also feeds the production of carpentry.
The new factory in Paluzza was an important step:
for a logging company, it is not a natural choice to
introduce also secondary operations with leadingedge equipment. It’s a significant step...”
In terms of approach as well as substance, if we
look ahead.
“Today everybody says you must be specialized
and not waste energy in too many things all
together. With a history like ours, it’s not easy to
eliminate any part of your business. During the
years, we have realized that doing a bit of everything does certainly implies some “dispersion”,
but at the same time, there are still many alternatives which are useful to go through the ups and
downs of the market”.
With the second production site, the company put
the accent on the need of acquiring the most innovative technology, from the production of bilam and
glulam beams. For this transition, the three brothers have invested resources, energy and all the time
required to examine the most suitable solutions and
build a network of partnerships and collaborations
with technical experts and engineers who can support the development of the production chain.
“We have equipped the new site with machines that
are still functioning today and give great satisfaction”, adds Gianni De Infanti. “But we realized we
needed other things, we wanted to move forward.
We looked around, we looked at what technology
manufacturers offered for what we had in mind, as
relates to construction wood and beams. We have
seen many machines, and after seeking so long,
we decided to open up a new chapter our history”.
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“OIKOS RT4000” BY ROUTECH:
KEY WORDS: FLEXIBILITY AND CONTROL
A cutting center designed and manufactured ad hoc to meet the needs
of the manufacturers of construction wood parts, structural parts for roofs
and wood house, porches, garden and playground installations. “Oikos
RT4000” by Routech, a Rimini-based company of Scm Group specializing in the production of numerical control working centers, combines practical use and flexible configuration. Perfect for different types of applications and for special operations,
“Oikos RT4000” combines the
technology of traditional machines for the production of beams
with the features of modern
milling centers, plus the process
control and production optimization functions offered by
state-of-the-art It solutions. The
It systems deliver significant
benefits, thanks to a program to
interface with cad-cam systems,
from design to production, the
generation of program macros for the management of common operations
(anti-splinter cycles, linear multi-passing cutting and slotting) and the threedimensional graphical simulation of the raw and processed part. From
this point of view, with the latest innovations by Routech, the package of
functions has been expanded: background execution of a list of programs
or an entire folder of operations; collision check between operating units
and workpiece or between machine structures; and generation of a detailed
simulation report as a text file.
...moving from traditional systems to a more important working center...
“We are used to take small steps, trying to train staff
in house to entrust then with new projects. We started to look around and buy specific software for
drawing and cutting, so that we could have a rough
idea of the scenario we were about to face. It was
really a gradual process and for some time we
brought our beams, our wood items and our cutting lists to external partners who had already opted for numerical control machines, asking for their
collaboration. In the meantime, we committed to
the implementation of a big plant for the production
of glulam beams, because we were sure of the
extreme importance of being manufacturers and
not only salesmen. Also in this case we had a careful approach and we went to Germany many times
to see and compare the latest innovations in the
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Some products processed
by the Routech
working center.

industry of machines for the production of bilam,
glulam or the planing of carpentry products. In 2006,
we had about enough and we decided to buy the
Routech “Oikos RT4000” working center from Scm.
We made the right decision, also because the kind
of relationship between the reseller and us was
exactly what we needed: a partnership that allowed
us to buy and implement a machine that fully met
our needs and specific features”.
Was it a difficult approach?
“Not at all. And it’s clear why: we built our machine
together. Scm Group offered its experience, history, potential, we added our knowledge, our knowhow, our decades of experience. Together we created this working center, based on real needs rather
than pieces put together to achieve a project drafted on paper. Now we have a real giant. Not only do
we work more and better, but it also helped us
change our approach; we realized that technology
is a vital tool even for those, like us, who were
accustomed to traditional operations. And thanks
to the precious experience of Scm in solid wood
processing, our construction elements have
achieved the same levels of sophistication which
are normally found in windows and wooden stairs.
So the circle is closed: from the log, through the
sawmill and the plant for glulam production, up to
beams and finished elements...
“That’s true. some materials we transform are “born”
in our sawmill in Ravascletto. We have optimized dry-

The control panel
of “Oikos RT4000”
by Routech.
A partial view
of the plant
for glulam production.
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ing, we produce wood beams and roofs or block haus
structures which we also design. With “Oikos RT4000”
the process is fully integrated. Take this example: a
wooden house. we design it; with a specific software
we define all wood parts required for its construction,
and then these parts are manufactured based on a
bill of materials by simply loading the beams into the
working center. Then they are cut and processed
accurately. The program tells the machine which parts
are to be produced and in which sizes, then the necessary operations are prepared. It’s all done with minimum waste and then the parts are ready to be sent
to the construction site, except for additional sanding
operations in some cases, special shaping of the
beam heads or parts with multiple chamfers. The five
axes allow us to work on all four beam faces at the
same time without turning the part. Two grippers pull
the beams into the working position where all planned
operations are carried out: bores, tenons, dovetails...”.
Would you say that this kind of machine you have
selected has made the production process much
easier? What are the benefits?
“Certainly shorter times and higher quality. We can
measure all dimensions on the construction site and
get everything ready much quicker than in the past
and with high accuracy, having great benefits also
during the assembling process. Within two days we
can assemble a 200 square meter pitched roof with
primary and secondary framework”.
by Luca Rossetti ■
in collaboration with Olivia Rabbi

Xylon Int - da 082 a 085:Xylon Int - Giordano

22-01-2009

13:08

Pagina 85

Xylon Int - da 086 a 087:Xylon Int - Giordano

22-01-2009

13:08

Pagina 86

TECHNOLOGY

TVM TERMOVENTILMEC PLANTS
IN THE NEW FACILITY OF BARAUSSE
The dust collectors, filtering units, storing and handling systems of the new production
facility of the Vicenza-based manufacturer have been provided by Tvm termoventilmec.
Barausse (www.barausse.com) − the
company based in Monticello Conte
Otto, near Vicenza, specializing in the
production of wooden doors for residential and hotel applications since
1967 – has been able to achieve a leadership position at national and international level within its operating scenario.
Leveraging state-of-the-art production equipment, Barausse offers a
wide range of highly technical and
diversified products developed thanks
to the constant attention paid to
research and testing processes. In
this way the company can provide
solutions and products ensuring harmony, attention to details combined
with handicraft skills.
The Vicenza-based company, indeed,
combines its multi-year experience with the expertise and professionalism used to implement constant
improvements in the organization and optimization
of processes. This approach allows the company
to produce doors that excel thanks to their esthetical beauty and superior performances.
An approach that has been characterizing the company since the beginning of its activity and that has
ensured the launch of 16 industrial patents.
Each door by Barausse is made of the highest
quality materials: surfaces with the Verolegno
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brand, stainless steel, aluminum, leather, coconut,
glass, Swarosvski are all elements that contribute
to make “Barausse doors” renowned and appreciated all over the world giving added value to
"made in Italy” products. The operators of the company followed the whole process − from design to
implementation − for the creation of the new facility − brought into operation last September and
equipped with state-of-the-art machines, plants
and technologies.
For dust collectors,
filtering units and
storage silos with
boiler feeding systems, the managers of the Vicenza-based company
decided − after an
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Do you need
a qualified interpreter,
skilled staff,
a sales manager?

Are you looking
for new
opportunities?
A new job?

in-depth analysis of the various offers
received − to rely on the experience and
know-how of Tvm termoventilmec
(www.tvm-termoventilmec.com) in Spresiano, near Treviso.
The order included the design and the supply of three suction lines with self-cleaning
filtering units, a pneumatic handling system to collect the suctioned material inside
a storage silo, a system for the extraction
and the transport inside a boiler for the production of hot water connected with two fan units generating
hot air which is released in production departments.
All the operations of plant and machines are automatically managed by a Plc, thanks to which the operator can check the operations and working status in real time.
The technical office of Tvm – in cooperation with the technical
staff of Barausse, coordinated by Manuel Barausse – designed
the whole plant according to the specific requirements of the
customer and in compliance with 94/9/Ec, the European directive known as “Atex” concerning the effects of possible explosion in potentially explosive environments.
Nazzareno Barausse, managing director of Barausse Spa, and
Livio Zaros, president of Tvm, have both expressed great satisfaction for the effectiveness of the plant after positive testing of
the plants supplied to Union Porte in Russia last year and, this
year, in the “historical” facility in Vicenza. ■

Find a job
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meet...
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The balance between the experience of traditional
joiners and technological innovation, combined
with an integrated working process from log to
finished product, is the key to the success of Brotto
Group. The company keeps growing, from furniture
to wood flooring, under the sign of high quality.

ALL SYNERGIES TO COMBINE
QUALITY AND COMPETITIVENESS
From log to finished product, it’s not a short way, it’s
a matter of constant development and evolution,
between ancient skills and innovative technologies.
This is how we could sum up the philosophy, history
and business of Gsb Group, with headquarters in
Rosà, in the province of Vicenza. The Group includes
7 major brands in the woodworking industry.
The supporting pillars of the company are Latifoglia (since the 1970’s dealing with the production and sales of woods and semifinished products
for the furniture industry, with a more than
20-thousand-squaremeter factory), Secea
(twenty-year experience in traditional drying equipment, steaming machines and
Fabio Brotto.
complete turnkey plan-
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ts) and Arte Brotto (high-end furniture production
with particular finishings inspired to the tradition of
manual cabinet makers). The backbone of the
group is represented by four sawmills – 3 in Hungary and 1 in Romania – where it’s easier to find
logs. The history of the Group started 35 years ago
when Sante Giorgio Brotto, cabinet maker for the
furniture manufacturers in the area, decided to set
up his own business.
In the 1980’s, the first turning point was the involve-
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ARTE BROTTO,
BETWEEN MANUAL SKILLS AND TECHNOLOGY

ment in timber trade and the creation of Latifoglia.
Priority was the independent sourcing of raw material. After a few years, Secea was founded (with
factory in Romania and headquarters in Italy), to
produce drying equipment for the family company first, and then for the market. The third essential move was the furniture factory. Today, Gsb
Group has some 450 employees in Italy and
abroad, with a turnover of some 40 million Euros.

Our group is constantly developing”, says Fabio
Brotto, managing director. “In recent months, we
have created a new brand, “Foglie dʼOro” (golden leaves, translator’s note) focused on the production of wooden floorings for the high end of the
market. This business is managed by Latifoglia and
we were able to create an important range of products within just a few months. We were looking for

Arte Brotto, a Gsb Group company, deals with furniture production. Set
up in 1966 by Sante Giorgio Brotto in Bassano del Grappa (Vicenza)
and today managed by Luisa Brotto, Arte Brotto is the “showcase” of
the Group for the furniture market, with 75 employees, a dozen employed
in offices, and a turnover of 7 million Euros, 45 percent in Italy and 55
percent abroad. In this industry, which is still proud of its manual skills
for the production of the furniture designed as single pieces, the group
clearly shows that its origins are rooted in the cabinet making tradition.
Although 40 percent of the process is carried out with numerical control machines and Pc-based systems, the contribution of human talent
remains extremely important: all furniture pieces are assembled on workbenches, piece after piece, using traditional tools. Today, Arte Brotto’s
production is divided into two separate areas, complementary but integrated. The first is called “Vere antichità” (real antiques, translator’s
note), a high-end range that, as the name says, takes inspiration from
antique historical furniture reproduced according to traditional processes (the use of old wood inside the doors, surface planing, antiquing decoration of the whole piece, all entrusted to skillful workers, including
youngsters trained within the company). The result is a collection of
unique pieces ready to be placed, with contrasting effects, even in the
most modern decoration schemes. “Fly” is the second collection,
addressed to a medium-high target, translating the total quality approach
of Arte Brotto into a more contemporary and trendy language for the
production of complete furniture. Leveraging group synergies and the
new proposal of “Foglie dʼOro”, the offer is increasingly focused on
contract supplies with a turnkey formula.
a new challenge: we wanted to show that, even in
difficult economic situations, a good businessman
is supposed to look ahead. And then we believe
this will prove a key concept for our approach,
namely all successful companies should pursue a
vertical organization, a full range of skills from raw
materials to final products, up to distribution and
sale. I should add that we strongly believe in wooden floorings and the fact that we can manage the
entire supply chain: as I mentioned, we have the
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FOGLIE D’ORO, “EMOTIONAL” FLOORS…
“Foglie dʼOro” is the latest creation by Latifoglia: new lines of floors and
wood surfaces, produced with a seamless process from log to finished
product, for a medium-high target. Designed together with Arte Brotto,
for Gsb Foglie d’Oro is the result of the integration and optimization of all
corporate resources, such as structures, employees, raw materials and
investments. The project, launched at Made Expo 2008 and recently presented with a new catalog, can count on the support of a sales network
of 20 agents working in the wood flooring industries, as well as high-end
retailers with showrooms dedicated to wood and ceramic floorings.
2009 production will be approximately 4 thousand square meters every
month. Together with large boards, the catalog includes four more lines:
“Antiche suggestioni” (antiqued products with typical manual planing), “Armonia” (20-30-cm wide boards up to 3-meter-long), “Emozioni”
(including louvers with iron closing systems to allow their installation as
floating floors, and a new chevron flooring based on a peculiar module
of Italian walnut and prefinished oak) and “Quattro stagioni”(produced
using two layers measuring 14-20 by 80-240 cm, with 6 mm of noble
American walnut layer and oak, raw or with different finishings).
raw material and the business organization, as we
are already organized for production with Arte Brotto, which has been using for a long time the necessary technologies for this type of products.
Let me say that within the Italian market nobody can
take pride of this integration from log to retail, which
is essential if you want to be successful in such a
complex market as the construction industry and
housing. Fortunately, the shrinkage of the real estate
market is compensated by a growing use of wood
for renovation and restructuring. I also have to say
that, addressing the higher end of the market, the
impact of the crisis is not so strong. This situation
has convinced many retailers to look for new directions, dismissing the idea that the only possible
business was the mass distribution of large-volume
products, rather than niche products like ours.

Right: the particular
processing of wooden floors
by Brotto Group.

This strong vertical organization surely leads to economic benefits, but also advantages in terms of
“certification” of production...
“Producing parquet is not a problem”, continues
Brotto. “The difficult thing is finding high-quality and
certified wood as well as deploying a process which
reduces raw material wastes; we have minimized
waste by accurately preparing the semifinished
products we need in our sawmills. Let me point out
that behind “Foglie d’Oro” there’s Latifoglia, a com-
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The picture shows the quality
of “Foglie d’oro” floors.

pany with 5 thousand cubic meters of logs in the
yards and three sawmills producing 50 thousand
cubic meters of boards of every year. We can be
more competitive if we optimize the use of the wood,
in a smart way. Three years ago, we were among
the first to consider knots as an integral part of the
wood itself, unlike parquet manufacturers who wanted to produce only “clean” wooden planks. But why
all this waste? What for? Using the whole plank
means a lot in terms of environmental impact”.
What’s your relationship with technology?
“We are equipped with six Primultini logsaws, of
which we are affectionate users. Regarding the drying system, it’s clear that, thanks to Secea, we have
a huge drying capacity available, which is constantly upgraded. In our furniture factory “Arte Brotto”, we are very well equipped, too; however, here
the manual skills of the jointer or cabinet maker
make the difference. Take this example: our furniture, our floors are hand-planed. Every piece of
flooring, from the tapping operations onwards, is
being processed independently. In order to meet
our customers’ needs and the result we have in
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We can easily guess that, having the entire knowhow for drying systems in house – we are referring
to Secea Essiccatoi – you could conceive interesting developments...
“We call ourselves “garage manufacturers” because
of the appearance of our drying systems”, says
Fabio Brotto in amusement. “To dry wood, you need
large spaces and simple solutions. Everything from
design to production is done in house.
We devote very much attention to electronics, to
high-tech elements, well aware that we can really
make the difference as compared to other suppliers. Even if, today, a higher price causes bigger
problems to a machine than to a piece of furniture.
This is absolutely true in the international markets,
where manufacturers are highly competitive. We
decided to focus on the quality of production and
the best technological options, a search for perfection we have combined with interesting prices.”

mind, we carry out manual brushing, for example.
Technology helps us make the process more productive, but in a production process like ours, the
person makes the difference”.

How did you make it?
Deploying a proper industrial plan. On one hand,
we worked on the costs, moving the production
process to one of our factories abroad, because it
was not strategic to keep it in Rosà. Design, engineering and research are still in Italy. On the other
hand, the best integration among all group activities has allowed us to study integrated solutions, to
experiment effectively, to eliminate intermediate
stages with a strong economic impact on the business. Within the group we produce panels, our programmers develop the electronic part, the designs
for each order are made by us, we design our own
software. Our external suppliers follow one of our
designs. All these things together ensure the highest competitiveness. With our knowledge of wood
– and once again I mention the advantages of being
a group we know how to dry it best, how to treat
each species of wood so that it becomes more
“processable”
Basically, the technology of a drying system is
extremely easy: you have to create a certain microclimate and then constantly monitor it, acting only
to maintain ideal conditions. But even if this is
apparently an easy process, you can always
improve it. We have been working on the control
stages, in order to offer solutions which can be very
useful to prevent possible inconveniences from
damaging a valuable raw material.
by Luca Rossetti ■
in collaboration with Olivia Rabbi
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ENTERPRISES

NEW PREMISES
FOR VERTEK GROUP
These days, unfortunately, we expect news announcing the closing down
or downsizing of a number of enterprises. We were pleasantly surprised
by Alfonso Zamper’s invitation to visit the new premises of the group he presides…
We therefore went to Campodarsego, just a few kilometres from Padua, to visit the facility which – from
July of last year - hosts the Vertek Group, a group
of companies operating in the production of plants
and elements for painting, in particular for painting
frames and fixtures. A new space which is three
times larger than the previous premises: more than
500 square metres to host the offices and another
2500 for production in a building which - after it was
purchased - was completely restructured to best
host the fifteen people who work there and who from
these premises coordinate and complete the work
which is carried out in the other operational units of
the Veneto group.
In a truly familiar atmosphere, perceived even in the
furniture and in the solutions chosen for this new plant,
we met Alfonso Zamper, chairman of this enterprise
that he founded in 1985 after a successful experience as sales agent for a firm which - and this is no
accident - dealt with finishing machinery.

“We made an important choice by deciding to purchase these premises for our new plant”, says Zamper. “Even more significant if we consider the general economic climate. We are all aware of the situation in which our sector has plunged into in the past
few months and there is no doubt that this has led
entrepreneurs like myself, large or small, to be wary
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of what the future might bring us, our businesses and
the people who work for them”.
But in Vertek you decided to react forcefully….
“Yes”, Zamper answers with an eloquent smile. “Our
business is reacting in the way all productive enterprises should react, and that is by tackling this situation with a full awareness of what surrounds us but
with the determination to pull ourselves out of it. Having extended our premises, having employed more
people is a tangible demonstration of our determination to grow. It’s a difficult moment, but there’s no
use crying over spilt milk. And, as far as I’m concerned, in my life, I never got anything for free, I never inherited anything from parents or grandparents,
I’ve always been used to tackling situations on my
own, or rather, not really on my own but with the help
of my collaborators and when I say “collaborators” I
mean all of them, without distinction. I said to myself:
if I have a litre and a half of water but I only have a
one litre bottle, how can I avoid losing even a drop
of water? Logical, by getting a bottle that can contain up to two litres of water. Our old premises had
become too small both for production and commercial-administrative purposes. And so here we are!”.
And the new premises are very attractive, very “personalized” to meet the taste and discretion of those
who work here. Almost a domestic environment: “On
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gained… On the other hand I have a son who has
just joined our organization and for me this is a further drive to always improve”.

the other hand, - says Zamper – we spend more
time here than we do in our own homes! We wanted the interiors to be refined and aesthetical because
we’re convinced that working in a pleasant environment helps to work better and, consequently,
more effectively. A pleasantness which we successfully combined with spaces especially structured and extremely functional to our productive
activity. Allow me to say that often our competition
has stated that Vertek is no more than a reality in
which goods are purchased and resold, a little more
than a commercial enterprise. Today, more than ever,
we invite people to come and visit us, and see where
and how we work”.
You mentioned new employment…
“… some of the commercial employees were already
active in the woodworking machinery industry, an
expansion which immediately began to show encouraging results. They are people who follow exclusively
the international markets, in which Vertek has 85%
of its turnover. We obviously don’t scorn the Italian
market which continues to be our reference market.
We have a base in France and we’ve just opened a
Vertek Group office in Moscow, run by Vertek personnel. I can tell you that we are about to employ
another international marketing manager, I think the
family is growing nicely. Efforts in marketing which
are corroborated by our productive potential: our production philosophy based on “just in time” helps us
considerably. Especially if we consider that Vertek is
not a single product concern but deals also in
machinery for the treatment of surfaces. And with
great results. All this requires continuous investments
but, as we all know, nothing ventured nothing

Mr. Zamper, how would you place Vertek on the
market?
“We are a business of relatively small dimension if
you compare it to some of our competitors, but this
doesn’t trouble us at all. In fact it urges us to improve
ourselves all the time. We have our “niche” in the market which improves year after year since we have
always counted exclusively on the quality of the products and not the quantity. Technology for us, is our
daily bread and this is proved by the fact that, in synergy with other firms, we are able to reach the highest qualitative levels. We “created” the method of drying water based paints with long wave infrared systems, installing dozens of plants which use this low
cost technology that offers excellent results.
In some European firms we’ve placed six-axle anthropoid robots and we’re placing more; we greatly
improved the brushing machinery and in the coming
months we shall broaden the range and propose
these to the firms that to date have not used them.
We have plenty of plans and we have innovative solutions in both plant engineering and robot assistance.
We just hope the future will be better than what it looks
like in these weeks and that this recession ends as
soon as possible, but of course this is just a hope.
My opinion is that, in fact, this could all have been
avoided; the whole world is indebted and only with
an intervention agreed by all the most important Countries can we come to a solution of the problem. But
these are issues which are quite distant from us,
though we bear the consequences... every day I say
to my collaborators that we must get on the bike and
start pedalling: if yesterday we were moving at 100
kilometres an hour, today we have to go even faster.
On the other hand, every day someone gets up to
sell something and another to buy. We have a new
mascot in the firm, a Beagle called Leo. We shall rely
on him, if need be, to “sniff out” new clients!”. ■
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FAIRS

PRESENTED IN MILAN DOMO 360:
THE NEW PESARO FURNITURE EXHIBITION

A moment during the press conference in Milan.

Target: re-launching the furniture district in the Marche
region. It’s going to be Domo
360 (www.domo360.it) the
name of the new furniture
show in Pesaro (former
Samp). Not only the name has
changed: there is a new date,
moving from May to September (from 24 to 27 September 2009), and a new frequency, annual instead of
biennial. But especially the
mission has completely changed: organizers want Domo
360 to be complementary and
different compared to the main
international furniture shows,
focusing on the different
aspects of design and mixing
all the visions of “total living”,
total furniture and home decoration. The show is meant to
be not only a showcase, but a
real and effective business
platform.
This is how the Pesaro furniture show was presented last
12 November in Milan during
a press conference attended
by the President of the Cham-

ber of Commerce of Pesaro
and Urbino - Alberto Drudi the Ceo of Fiera di Pesaro
Ugo Calzoni, and the team of
architects entrusted with the
artistic direction of the event:
Enrico Tonucci, Roberto
Felicetti, Vanda Venturi and
Alfredo Zengiaro, whose
basic concept is to install real
houses inside the halls, so as
to show the real “made in
Italy” of interior design.The
chef Davide Oldani is going
to take part in the event with
a “Special kitchen” section.
In odd years, Domo 360 will
be actually characterized by the comparison with the
world of cuisine, one
of the greatest symbols of the Italian way
of living. The halls will
be turned into issuespecific areas with
the contribution of
important designers.
In even years,
instead, a new project for home living is
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planned, but nothing has
been revealed, yet. The target is made up of international and Italian furniture
resellers, with particular
attention to South Italy and
the Mediterranean and Balkans areas, up to Russia, Far
and Middle East.
Alberto Drudi inevitably said
something about the “deep
financial crisis the European
countries are facing and the
impact on companies and
consumers: there is great
attention but also the will to
seize the opportunities that
will show up when the crisis
is over”. Drudi showed the
figures of the furniture district:
3,700 companies employing
more than 37 thousand people giving the idea of a solid
industry, despite the poor
international situation, with a
strong global business: in
the first 6 months of 2008,
export increased by 14 percent and the main destination countries are Russia,
France and Uk, while Ger-

many has decreased slightly. Drudi is also sure that the
new date in the second half
of next year “will hopefully
benefit from being closer to
the end of the international
crisis, with our industry on the
way to recovery”. A touch of
optimism makes people hope
for the best.
According to Ugo Calzoni,
Ceo of Fiera di Pesaro, this is
a sort of “challenge that has
driven us to radically change
an event which has made
sense so far, but today is outdated, as confirmed by all the
industry associations we have
discussed with”.
That’s why we decided to
change, especially the mission of the event, leaving
aside the idea to focus on
“spectacular” presentations
only, to provide an alternative
to the design world, to offer
innovation, to launch of young
professionals and to offer an
opportunity to companies of
all sizes that stand out for their
high-quality products. ■
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BUILDINGS

LAMINATED WOOD
DISPLAYS ITS MUSCLES

Panoramic view of the new
Gran Teatro Puccini
in Torre del Lago Puccini,
a neighborhood
of Viareggio,
in the province of Lucca.

The new Gran Teatro Puccini, in Versilia, is a majestic open-air arena
made of concrete and supported by a laminated wood structure:
an occasion to highlight the strength and resistance of this material
even in the most complex buildings.
It took three years, between the initial project and
its execution, to built the new Gran teatro Puccini
in Torre del Lago Puccini, Versilia, inaugurated last
July, and to assert a building principle which inverts
old habits with a strongly innovative approach: in
this Tuscan village, one of the temples of Italian
opera, a laminated wood structure supports most
of the concrete terraces built outdoors. The structure consists of a prefabricated and a structural
screed, and not the other way around.
The works were promoted by the Municipality of
Viareggio, Tuscany Region and the Province of Lucca, together with Fondazione Festival Pucciniano
and with the participation of Fondazione Monte dei
Paschi di Siena. The company that won the integrated public supply contract was Cmsa of Montecatini Terme (Pistoia). The project itself was the
result of teamwork: the technical department of
Cmsa, with the supporting consultancy of Studio
Città Futtura of Lucca, collaborated with Holzbau
of Bressanone (Bolzano), which supplied the glulam timber structures. The result is a building in
which the warmth of wood is coupled with the
choice of decisive colors for the finishing of various elements: the surface of the terraces, such as
that of the side balconies and the orchestra pit,
was completely coated with colored epoxy resins.

Blue, in its different shades, is the predominant color, easily blending with the natural surroundings,
from woods to water: this was the choice for the outer casing, the walls, the set towers and the director’s tower, the resin floor of the stalls, the balconies
and the orchestra pit, the towers on the side of the
lake and the lighting walkways. Red was chosen
for the main access staircase, while grey was used

Lifting and positioning
the laminated wood portals
using two cranes.
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BUILDINGS

HOLZBAU: WOOD FOR INNOVATION
Holzbau, the main company of the Rubner Group - with its headquarters in Bressanone, in the province of Bozen - employs over 130 people and has a turnover of about 40 million euros. Since 1974 it has been
producing laminated wood structures, providing its clients with complete service: from the production of the construction systems to assistance to architects and companies during the initial design phase, and
including the production of manufactured products.
Holzbau is active in the entire landscape of public and private construction sector, from small constructions to infrastructure: households,
cellars, stores, service agencies, multi-purpose buildings, religious buildings, structures for industry, artisan and rural activities, bridges for both
cars and pedestrians, restoration and archeology, schools, kindergartens,
libraries and universities, greenhouses, sports and well-being, galleries
and barracks, special constructions.

2,880 square meters of open-air arena and including other covered and open-air areas, the theater
occupies an overall surface of 12,000 square
meters. The complex also includes the main foyer,
1,200 square meters large, and the 1,200 square
meters auditorium for 495 people.
The main element of the construction is the large
open-air arena, suspended over concrete stalls,
divided in 7 sectors and 8 access staircases, with
increasingly high terraces starting from the bottom
and arranged in arches with increasing diameter as
they move up and away from the orchestra pit.
Beneath the high part of the stalls, the main foyer,
with a bar, a cloakroom and restrooms, reveals the
glulam timber supporting structure: 15 portals take
on the entire weight of the stalls and are the true characteristic elements of the internal part of the theater.
Laminated wood was also used for the portals that
cover the auditorium, positioned beneath the high
part of the stalls, corresponding to the foyer and its
related services.

QUICK AND ACCURATE

Assembling the laminated
portals of the foyer,
with their metal bracing.

in the lateral stairways and the grids of the panels
on the lateral stage.

ALL AROUND THE FOYER
The Gran teatro is located in the Parco della Musica, with more than 20 hectares of surface, and consists of a complex inserted in the landscape of the
Torbiere Peninsula. It is an open-air structure, with
an ascending seating area wide enough to seat
3,370 people, and is integrated by the set towers
and the director’s tower, other than the towers on
the lake side, the access and service areas. With
a surface of 5,500 square meters (covered) and
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As it has been mentioned before, the theater boasts
the technical signature of Holzbau, specialized in
the design, production and assembly of laminated
wood structures. The construction of this naturally
complex building was made easier by the close partnership between Holzbau and the building company right from the project phase and the verifications
that determined that the use of laminated wood support structures for the new theater was feasible. A
very intense four-hand job which devised the best
technical solution after evaluating different options,
from 8 initial portals to the 15 portals actually used,
carefully assessing every aspect, from the shape of
the corner coupling to the geometry of the intermediate supports of the portals.
The executive construction project of the laminated wood structures was developed by Holzbau’s
technical office, consisting of a team of 30 people,
from engineers to designers. The office is responsible for the entire work, from the structural analysis to its graphic rendering, from the design of the
wood elements to the lists of nails, bolts and whatever was required to build the theater. One of the
elements which guided the arrangement of the work
cycle was the short time available for the building
of the theater. For this reason the structure was
designed in different batches. The first batch consists of the first four portals and their relative sus-
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pended floors, stabilized with a wall bracing. The
second batch (four other portals and their relative
suspended floors, all connected to the foyer) is
characterized by the V shape of one of the intermediate portals, therefore different from the others.
The third batch (portals from 9 to 12) is the most
interesting one, from the engineering point of view,
as it is devoid of intermediate supports: making up
the ceiling of the auditorium, these elements
required the use of a triple section of glued laminated wood. The result is a main portal with a free
opening of about 30 meters, while the main beam
of the suspended floor (about 24 meters long) is a
single piece. Moving it to the building area required
the use of a crane together with the means of transportation during the handling operations.
The fourth batch (portals 13-15) consists of the
entire part which is used as material storage area,
changing rooms, offices and others; project-wise,
it is peculiar in that it is subject to very intense moving loads (the public in the galleries).
In order to ensure maximum quality and fast construction works, Holzbau chose to assemble at its
own premises as many metal carpentry elements
as possible on the laminated wood components.
The portals were then assembled directly at the
building site, lifted with a crane and positioned in
the areas prepared by the company. Including
unloading, assembly and positioning operations,
the building site required 3,000 hours of work, while
the working hours spent at the company’s premises were more than 5,000.
by Olivia Rabbi ■
The theater during construction, including the building
of the annexes made of concrete and brickwork.
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A detail of the laminated
wood structure and its
V-shaped intermediate
supports.

PROJECT INFORMATION
Promoted by
Municipality of Viareggio
Tuscany Region
Province of Lucca
Fondazione Festival Pucciniano
with the participation
of Fondazione Monte dei Paschi di Siena
Company
Cmsa of Montecatini Terme (Pistoia)
Project
Technical project office of Cmsa (engineer Massimo Mucci Beltrami, with the counseling of
engineer Giuliano Dalle Mura of Studio Città
Futura, Lucca).
Laminated wood structure
Holzbau (Bressanone, Bolzano)

THE PROJECT IN FIGURES
Laminated wood
Glass panes for windows
Marble for the indoor floor
Iron for the concrete structure
Iron for the metal structure
Foundation conical poles
Micro-poles
Paint

1,000 cubic meters
1,200 square meters
2,400 square meters
280,000 kg
400,000 kg
900
1,100 meters
10,000 kg
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PRODUCTION SYSTEMS AND TECHNOLOGIES

Primary processing
BIGONDRY srl

COSTRUZIONI MECCANICHE
MODESTO NINO srl
Via Ciro Di Pers 68 I-33030 Majano (UD)
phone +39 0432 959036
fax +39 0432 959036
www.modesto.it - info@modesto.it
Our production of woodworking
machines: edger, cross-cutter.

PRIMULTINI spa
Viale Europa, 70
I-36035 Marano Vicentino (VI)
phone +39 0445 560333
fax +39 0445 560334
www.primultini.it - info@primultini.it
Machinery and equipment for sawmills,
vertical log band saws, chipping canter,
resaws, edgers and saw servicing
equipment.

STORTI spa
Via F. Dioli, 11 I-26045 Motta Baluffi (CR)
phone +39 0375 310324
fax +39 0375 310329
www.storti.it - info@storti.it
Sawmill machines and lines: canter
groups, prismatic machines, edgers, cross
cutting machines, multi rip saws,
mechanizations, slabs recovering lines
and logs sorting lines.
Nailing machines and lines: nailing
machines and auxiliary machines (milling
machines, branders, etc.).
Packs treatment machines and lines:
boards stackers and packed wood
registering-sectioning machines.

The easiest way
to find the partner
you need...

Drying and steaming technology for wood
Via delle Industrie, 61
I-36050 Cartigliano (VI)
phone +39 0424 219594/3
fax +39 0424 592367
www.bigondry.com - info@bigondry.com
BIGonDRY srl plans and realizes: timbers
drying kilns, traditional type, completely
in aluminum and/or in masonry, with
water warm 90°C heating system,
overheated water, vapor, diathermic oil;
fittings of vaporization for the wood,
with distribution of the direct
or dawning vapor; ht phytosanitary
treatment plant (ISPM-15);
control's automatisms connected
to the PC for the management
and the control of the drying cycles.

ANGELO CREMONA spa
Viale Lombardia, 275 I-20052 Monza (MI)
phone +39 02 660381
fax +39 02 6603825
www.angelo-cremona.com
mailbox@angelo-cremona.com
Machinery and services for plywood
and sliced veneer production.
Peeling lines, dryers, presses
and finishing lines; horizontal,
vertical and rotary slicers,
press dryers and clipping lines.
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Secondary processing
OMNIFORM PRESSE

HIRZT srl
Via Rovereta, 22
I-47853 - Cerasolo Ausa di Coriano (RN)
phone +39 0541 729292
fax +39 0541 729294
www.hirzt.com - info@hirzt.com
Hirzt has produced a complete range
of edgebanders, nc boring machines
and automation systems for over 20
years. Thanks to the constant
technological progress the Hirzt’s
range has reached a very high level
of quality joining high productivity
to high flexibility and satisfying specific
exigency for every single customer.

Via Cesare Battisti, 28 I-35010 Limena (PD)
phone +39 049 8843032
fax +39 049 8846853
www.omniformpresse.com
info@omniformpresse.com

VEBA MECCANICA srl

Company specialized in vacuum presses
production: cold and hot membrane
presses, angular membrane presses,
membrane presses with single or double
work surface, membrane presses for
veneering, membrane presses
for melamine impregnated papers,
membrane presses for plywood bending.

The product range is wide in the sector
of traditional woodworking machines:
thicknessing planers, surface planers,
combined surface-thicknessing planers,
circular saws, spindle moulders,
combined saw-spindle moulder,
universal combined machines, band-saws.

SCM GROUP spa
UNITEAM spa
Via della Meccanica, s/n I-36016 Thiene (VI)
phone +39 0445 381299
fax +39 0445 369636
www.uniteam.cc - info@uniteam.cc

BASITECH srl
Ermes Center-Via Italia-C.da Rovano
I-64023 Mosciano S. A. (TE)
phone +39 085 8071388
fax +39 085 8078406
www.basitech.it - info@basitech.it
Planning and supply of complete fittings
for the production of furniture and
fixtures. New and second hand
woodworking machinery.
Technical assistance and software.

MACMAZZA srl
WOODWORKING MACHINERY
Via Mondini, 72 I-61100 Pesaro (PU)
phone +39 0721 288000
fax + 39 0721 288001
info@macmazza.it - www.macmazza.it
35 years experience dedicated to top
level beam saws, with special customized
big plants and also smaller & standard
applications, to cut panels of every type
for similar wood, postforming, plastic,
aluminum, fibrecement, etc. final mechanical accuracy and last
electronics to work ‘on line’ - check our
videos on www.macmazza.it.

Via Emilia, 1678 I-47020 Longiano (FC)
phone +39 0547 54323
fax +39 0547 54029
www.veba.it - info@veba.it

Uniteam spa Is producer of full range of
numerically controlled multiaxes centers
for wood processing. automatic devices
for doors production
and nesting-processing of panels
with automatic loading and unloading.
pantographs for curved elements,
kitchen-top, stairs, doors and windows.
milling centers with 5 interpolated
axes for beams processing, wooden
walls and big structures.
Special and custom-made machines.

OMGA spa
Via Carpi Ravarino, 146
I-41010 Limidi di Soliera (MO)
phone +39 059 897333
fax +39 059 565000
www.omga.it - omga@omga.it
Woodworking machinery manufacturer,
specialised in finger jointing lines,
optimising saws, picture frame cutting
machines, simple and double mitre and
radial saws, tables for windows finishing.

Via Emilia, 77 I-47900 Rimini
phone +39 0541 700111
fax +39 0541 700232
www.scmgroup.com
scmgroup@scmgroup.com
Woodworking machinery: the widest
range of products.

CURSAL srl
Via Bradolini, 38/a I-31020 San Fior (TV)
phone +39 0438 400963
fax +39 0438 401851
www.cursal.com - info@cursal.com
Complete range of automatic optimizing
cross-cut saws full optional for solid
wood processing with customized
versions for the putting on line with
machineries of primary and secondary
production.
• nc with interface software, automaticlaser scanner for lengths-widths-defects
detection, moisture measuring system,
printers, nc stops
• automations: loading-unloading
automatic handling systems. Feedersunloaders and stackers with vacuum
system and pliers, multiple horizontal
transfers, feeders and infeed devices
for multi-blade circular saws,
moulding machines and finger-joints.
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Presses and handling systems
for wood industry

SERGIANI spa
Via G.Pascoli, 42 I-47852
Cerasolo Ausa-Coriano (RN)
phone +39 0541 759029/759063
fax +39 0541 759722
www.sergiani.it - info@sergiani.it
Pressing lines for panels with automatic
one-daylight and multi-daylight
through-feed presses; special cold
and hot presses, post-forming presses,
door and 2-3 layer parquet pressing
systems with patented automatic
multi-daylight through-feed presses;
complete range of panel handling
equipment for rationalization
of all production lines; feeders
and stackers with swinging arms
or with portal structure, panelturners,
transfer in execution on request.

ELWOOD snc
di Bossi Franco e c. Viale Industria, 66/2
I-27029 Gambolò (PV)
phone +39 0381 641279
fax +39 0381 648791
www.elwoodmac.it - info@elwoodmac.it
Over 30 years of experience in designing
and manufacturing a wide range
of edge banding machines
for both small and medium companies
and for industrial productions.

Via M. Minghetti, 13 I-41012 Carpi (MO)
phone +39 059 6222511
fax +39 059 641666
www.agazzani.it - info@agazzani.it
Complete range of band saws from Mod.
400 to Mod. 1050 combined
with a number of optionals. Range
of band resawing machines Mod.
800-900-950 equippable with feeding
device. Range of quick and sturdy
single-blade Cut-off saws
with blade diam. 350-500-600.

Via S. Agata, 3 I-22066 Mariano C.se (CO)
phone +39 031 750966
fax +39 031 750967
www.greda.it - info@greda.it
Nc-machining centers for processing
of chairs, tables, furniture, windows,
doors and beams. Round-end tenoners,
mortisers, double sided-shapers,
end-cutting, boring, shaping and
glue/dowel inserting machines.

BIESSE spa

PAOLONI GROUP
Via F. Meda, 3 I-61032 Fano (PU)
telefono +39 0721 854251
fax +39 0721 854001
www.paolonimacchine.it
www.futura-woodmac.com
www.it-tecnica.com
info@paolonimacchine.it

AGAZZANI srl

GREDA snc
di Daschini N. & C.

UNIQUES TOGETHER
Our production range offers: circular
saws, circular saws with electronic
programmer, edge-banding machines,
electronic panel saws, calibrating and
sanding machines, spindle moulders,
spindle moulders with electronic
programmer, surface planers,
thicknessing machines, combination
machines, mortisers, vertical belt routers,
hydraulic presses, semiautomatic boring
machines, vertical cnc, horizontal cnc,
4-sided straightening machines, 4-8
spindles automatic moulding machines,
cnc machine to build doors.

Via della Meccanica, 16 I-61100 Pesaro (PU)
phone +39 0721 439100
fax +39 0721 453248
www.biesse.com - sales@biesse.it
The Biesse Wood Division product line
includes panel sizing centres, vertical
panel saws, manual and automatic
edgebanders, squaring/edgebanding
machines, sanders, cnc machining
centres, routers, through feed boring
and inserting machines, material
handling equipment and packaging.

ORMAMACCHINE spa
Viale Lombardia 47
I-24020 Torre Boldone (BG)
phone +39 35 364011
fax +39 35 346290
www.ormamacchine.it
comm@ormamacchine.it
Production range: cold presses,
hot presses, frame presses, embossing
presses, solid wood and/or plywood
bending systems, pu presses,
edge and face gluing pressing lines,
membrane presses, fully automatic
through feed pressing lines, single
and multi daylight pressing lines
for doors and parquet, short cycle
pressing lines for melamine
impregnated papers, customized
pressing systems upon request.
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ANDREONI LUIGI
Via Fermi, 23-25 I-20036 Meda (MI)
phone +39 0362 70104
fax +39 0362 73629
www.andreoni.it - andreoni@andreoni.it
For more than 40 years Andreoni
is specialized in manufacturing manual
and automatic pantograph carving
machines, to produce any kind
of wooden pieces: furniture parts,
panels, wooden objects, etc.
A full range of carving machines with
the best solutions to meet different
needs of customers: from the
small artisan to the big industry.
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Auxiliary machines
and equipments
ESSETRE spa
Via del Lavoro, 10 I-36016 Thiene (VI)
phone +39 0445 365999
fax +39 0445 360195
www.essetre.com - info@essetre.com
Nc working centers for processing
tables, furniture, furniture doors, chairs,
windows and doors, stairs, roofs
and beams. Automatic working
lines for processing kitchen tops.

C.M. MACCHINE srl

OMAL srl
Via Adda, 1 I-22070 Senna Comasco (CO)
phone +39 031 561308
fax +39 031 561277
www.omalsystem.it - info@omalsystem.it
Cnc machines for boring, milling,
hardware and dowel inserting.

PUTSCH-MENICONI spa
Via Irlanda, 1 I-53036 Poggibonsi (SI)
phone + 39 0577 90311
fax + 39 0577 979335
www.putschmeniconi.com
info@putschmeniconi.com
Manual and automatic vertical panel
saws for cutting wooden panels,
plastic and acm products. Welded steel
frames, to grant rigidity and precision.
Special applications allowing
the possibility to make also grooving
on sandwich panels for folding.
Automatic horizontal beam saws
with many different configurations
accordingly to the panel sizes
and thickness requirements.

Via Campazzi, 24 I-36016 Thiene (VI)
phone +39 0445 381525
fax +39 0445 384520
www.cmmacchine.com
info@cmmacchine.com
Planers: with working width from 300
mm to 2100 mm and working speed up
to 120 mt/minute for hydro models.
Impregnating lines: To impregnate wood
beams, matchboards, wood houses
elements with dimensions up to 600 x
450 mm. Finger-jointing lines: Automatic
and semi automatic lines for the
production of laminated beams, bi-lam
and kvh. Parquetry lines: For the
production of solid wood parquet.
Brushing machines: 1 side and 3 sides
and up to 4 brushes.

ELETTROMECCANICA
GIORDANO COLOMBO srl
Via Rivera 53, I-20048 Carate Brianza (MI)
phone +39 0362 904282 r.a.
fax +39 0362 990817
www.gcolombo.eu
commerciale@gcolombo.eu
G. Colombo Electromechanics has
designed, produced and commercialised
electrospindles to be used on different
materials for 50 years: wood, marble,
plastic, steel and light alloys. Thanks
to the personalized and flexible design,
the domestic high-precision and
technology production and a fast
and accurate post-sale assistance,
any need the customer has can be
satisfied as well as small and large
order by developing solutions in close
collaboration with the manufacturers
of machines tools.

VISCAT FULGOR srl
Viale Santuario, 42
I- 26012 Castelleone (CR)
P.O. Box 52 Castelleone
phone +39 0374 58217
fax +39 0374 57942
www.viscatfulgor.com
info@viscatfulgor.com
Viscat Fulgor, for over 50 years a leader
in the production of flash butt welding
machines, welding machines for large
band saw blades, sharpening and file
sharpening machines, setting machines,
brazing machines, high-frequency
generators for induction braze-welding
and dust suction units.
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Dust extraction
systems and filtration

Tools and auxiliaries

SMC srl - Macchine e sistemi
per la lavorazione del legno
Via per Castelnovetto, 8/12
I-27030 Rosasco (PV)
phone +39 0384 670948
fax +39 0384 682322
www.smcmacchine.it
info@smcmacchine.it
Smc srl production is divided into
no. 4 specific divisions. Door project.
Automatic lines for the working for
doors and doors frames. Automation
project. Automatic lines for the assembly
and screwing of ironware. Special
machines project. Window Project.

SISTEMI srl UNIPERSONALE
IMAS AEROMECCANICA srl
Via Lombardia, 14
I-40064 Ozzano Emilia (BO)
phone +39 051 798377
fax +39 051 798843
www.imas.it - info@imas.it
Design, production & installation
of air suction filtering & stocking
plants for woodchips,
painting booths & boxes, heating
plants and pellets production plants.

Via Montanelli, 70 I-61100 Pesaro (PU)
phone +39 0721 28950
fax +39 0721 283476
www.sistemiklein.com
info@sistemiklein.com
Tools for wood-alu and plastic material
working. Tools for automatic boring
machines and router bits for cnc router
machines. M.Conti measuring devices
for the woodworking industry.
Special devices for door
and windows manufacturers.

ZUANI srl
O.M.A. IMPIANTI srl
Via Ponticelli, 51
I-51018 Pieve a Nievole (PT)
phone +39 0572 950148
fax +39 0572 953388
www.oma-srl.com - info@oma-srl.com
Components and suction plants
for dusts, smokes, fumes - Air cleaning Dry and water painting booths Pressurized painting plants - Cleaners
with activated charcoal for solvents Suction benches and booths for the
sanding powders - Separator cyclones Electric fans - Inverters for the saving
of energy - Filtering groups and handled
sub-stations with mechanical
and automatic cleaning in countercurrent with compressed air - Storage
silos - Sparks bearing system and
automatic extinguishing - Mills and
refiners for wood - Briquetts presses Dryers - Pellets presses - Complete
plants for pellets production Boilers and warm air generators for solid
fuels - Industrial insonorizations

VEFIM srl
Strada dell’Alpo, 3 I-37136 Verona (VR)
phone +39 045 8202279
fax +39 045 8276495
www.vefim.it - venditeitalia@vefim.it
Filters for spray booths and air
treatment for industrial use.
Vefim is part of the “Gruppo Italiano
Filtrazione Industriale” (Italian Group
of Industrial Filtration).

TVM TERMOVENTILMEC spa
Via Tagliamento, 1 I-31027 Spresiano (TV)
phone +39 0422 724187
fax +39 0422 724188
info@tvm-termoventilmec.com
www.tvm-termoventilmec.com
Turn-key wood pellets plants; wood
biomass handling systems for renewable
energy; dust collectors and components
for industrial air; safety systems for
working places; special radial fans; rotary
valves; high pressure conveying lines;
self-cleaning bag-filters; storage silos;
silo’s unloading systems; dosing systems.
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Via dell'Artigiano, 57
I-38068 Rovereto (TN)
phone +39 0464 433183
fax +39 0464 436316
www.zuani.it - info@zuani.it
Zuani Company is a leading
Italian manufacture of tools for
the Woodworking industry.
We are producers of high precision
tooling with tc reversible tips
as well as reversible profiling
cutters for cnc automatic
and traditional woodworking
machineries for wooden windows,
doors and furnitures production.
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C.P. UTENSILI snc
di Crescentini Michele & C.
Via Montanelli, 71 I-61100 Pesaro (PU)
phone +39 0721 282420
fax +39 0721 281893
www.cpwoodtools.com
info@cputensili.it - Skype: cputensili
CP Utensili a company with 40 years
of experience in processing
woodworking tools, is the ideal partner
for tooling solution on demand.
The German Quality Norm BG-Prüfzert
for the high production standard
and an export quote of 70% confirms
the international prestige
of the company. Flexibility and fast
delivery was always the way to success.

WITOX srl
Strada della Selvagrossa, 15/4
Località Case Bruciate I-61100 Pesaro (PU)
phone +39 0721 200129
fax +39 0721 200153
www.witox.it - export@witox.it
Founded in Italy in 1924, Witox has
always focused on quality,
manufacturing a complete range of
professional woodworking tools for the
main important markets in the world.
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BSP srl
FUL FABBRICA
UTENSILI LAVORAZIONE LEGNO srl
Via L. Fumagalli, 22
I-22066 Mariano Comense (CO)
phone +39 031 756037
fax +39 031 756851
www.fultools.it - fultools@fultools.it

Strada della Fornace Vecchia sn
I-61100 Pesaro (PU)
phone +39 0721 402093/400665
fax +39 0721 26627
www.bsppesaro.com
info@bsppesaro.com
Bsp company produces the complete
range of tools for wood working:
circular sawblades, brazed tools, tools
with changable knives and pcd tools
for all kind of machines. The high
standard and acknowledged quality
of Bsp produce is the result of
a thirty-year experience and a high
technology applied for realising it.

Ful srl has been producing tools
for the woodworking, plastic and
aluminium for more than 30 years.

ALIPRANDI snc
DI ALIPRANDI LUCA, MAURIZIO,
PAOLA & C.
Via Manzoni, 10 I-20050 Sovico (MI)
phone +39 039 2013530
fax +39 039 2013491
www.aliprandi.it - aliprandi@aliprandi.it

FAPIL srl

The Firm Aliprandi is specialized
in the production of wood working tools
in solid carbide and carbide-tipped,
both standard and special production.

Via A. Locatelli, 51/A I-24019 Zogno (BG)
phone +39 0345 91179
fax +39 0345 92726
www.fapil.it - fapil@fapil.it
Since 1959, Fapil’s mission has been to
design and build cutting tools for
machining wood, board materials and
plastics. Specialists in cnc tooling.

OMAS spa
UTENSILTECNICA srl

LEUT srl

Via Ca’ Giorgino, 2
I-47837 Montegridolfo (RN)
phone +39 0541 855202/855274
fax +39 0541 855255
www.utensiltecnica.com
utensiltecnica@utensiltecnica.com

Via Pisano, 1 - Fraz. Asparetto
I-37053 Cerea (VR)
phone +39 0442 83244
fax +39 0442 83283
www.leut.it - info@leut.it

Production of specials mechanical
fixing and diamond tools
for wood working cnc machinery.

Via B. Cellini, 45 I-60019 Senigallia (AN)
phone +39 071 7920718
fax +39 071 7920713
www.omastools.com
info@omastools.com

Production of tools for working
on wood, aluminium and pvc with facing
in hss, hm, diamond and tantung.

Woodworking Tools. Programmed
Tooling Systems for Windows and Doors.
Cutter Heads. Multi-profile Sets.
Circular Saw Blades. Bits. Planing Knives.
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Timber dryers

Surface finishing

EMC srl
WDE MASPELL srl
Strada di Sabbione, 65/A I-05100 Terni
phone +39 0744 800672
fax +39 0744 807056
www.wde-maspell.it
wdeinfo@wde-maspell.it
Vacuum driers since 1962.
Production range: vacuum driers for
solid wood (capacity from 5
to 100 m3). Vacuum press driers for solid
wood (capacity from 0,3 to 10 m3).
Vacuum press driers for veneers.

SECAL srl
Via della Fornace, 81/33 Z.I. Castelmino
I-31023 Resana (TV)
phone +39 0423 784252
fax +39 0423 784248
www.secalsrl.com - info@secalsrl.com
Drying kilns, steaming chamers, plants
for phytosanitary treatments (Ispm 15
Fao), drying process control systems,
moisture meters, wood waste boilers,
turn key plants.

ELMAG spa

Via Brodolini, 23 I-40026 Imola (BO)
phone +39 0542 688034
fax +39 0542 643959
www.emc-italia.it - emc@emc-italia.it

Viale Elvezia , 35 I-20052 Monza (MI)
phone +39 039 23611
fax +39 039 328202
www.elmag.it - info@elmag.it

Best manufacturer of high performances
calibrating sanding machines,
smaller investment, widest options
range Most reliable, safe and easy.

Lacquering and printing lines for
furniture panels, hardboard, mdf or
chipboard panels, doors or parquet
flooring with roller or curtain coating
technology and uv or hot air drying
systems. Automatic and robotic spray
lines with vertical dryers,
flat or uv dryers. Lacquering and
printing on coils.

TECNOAZZURRA srl
Via del Tesoro, 210 I-47827 Verucchio
Fraz. Villa verucchio (RN)
phone +39 0541 678225-678078
fax 39 0541 671144
www.tecnoazzurra.it
info@tecnoazzurra.it
Industrial painting machines as: dry
painting booth, water painting booths,
pressurising painting system
and suspended transport lines.

CMA ROBOTICS spa
Via Pier Paolo Pasolini, 35/15
I-33040 Pradamano (UD)
phone +39 0432 640172
fax +39 0432 640018
www.cmarobotics.com
info@cmarobot.it
Company specialized in fulfillment of
robotized solutions for painting chairs,
tables and assembled furniture.

MAURI MACCHINE srl

TERMOLEGNO srl
Via del Sile, 4 - Località Rauscedo
I-33095 San Giorgio della Richinvelda (PN)
phone +39 0427 94190/949802
fax +39 0427 949900
www.termolegno.com
info@termolegno.com
termolegno@legalmail.it
Termolegno: the value of drying
Dryers from 10m3 up to 250 m3,
pre-dryers, mini-dryers, tunnel-type
systems, turnkey drying plants, dryers
for the plant-health thermal treatment
of wooden crates, control systems,
steaming kiln, electronic moisture tester.

Via M. Comacini, 12
I-22072 Cermenate (CO)
phone +39 031 771374
fax +39-031 773500
www.maurimacchine.com
commerciale@maurimacchine.com
Finishing machines and lines
for mouldings. Finishing machines
and lines for flat and raised panels.
Finishing machines and lines
for doors and windows.
Special finishing machines and lines.
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VIGANO’ MARIO srl
Via Volta, 62/a I-22060 Arosio (CO)
phone +39 031 763201
fax +39 031 763611
www.viganomario.it - viganomario@tin.it
Projecting and manufacturing of:
Conventional or rotating buffing
machines.
Polishing machines.
Machines for application of removable
protective film.
Hot stamping machines.
Direct stamping machines.
Projecting and manufacturing of
machines for different sectors.
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Handling
and commissioning

Delivery
of complete plants

VERTEK GROUP srl
Via Pigafetta, 2
I-35011 Campodarsego (PD)
phone 39 049 8873132
fax +39 049 8873150
www.vertekgroup.it - info@vertekgroup.it
Vertek Group is born in 1985 with the
planning, construction and sale of
painting equipments. Today, after over
twenty years of activity, the firm has
grown and, diversifying the products,
it has successfully entered even the
principal overseas markets. Our
production foresees the planning and
realization of complete painting lines
and machines for the treatment
of wooden surfaces.

CASSIOLI srl
Place Guardavalle, 63
I-53049 Torrita Di Siena (SI)
phone +39 0577 684511
fax +39 0577 686084
www.cassioli.com - info@cassioli.com

Moscow
S.Petersburg
Ekaterinburg
Minsk

KOIMPEX srl

From over 40 years we propose
integrated solutions in material
handling and industrial automation
sector. Highly personalisable and
specific systems for furniture assembling,
the automatic storage and the
handling. Automatic warehouses,
lazer guided vehiculs (lgv),
robotized islands, conveyors,
sorter systems, assembling lines,
tilting units, management softwares.

D.O.M.
AUTOMAZIONE

Koimpex has been operating
in the international market for more
than 25 years. Koimpex woodworking
Engineering is able to offer machines,
lines, tools and every solution
to different production cycles and
to specific requests for the woodworking
industry. Koimpex Engineering is able
to project and develop highly specialized
manufacturing lines to satisfy the clients
needs. The after-sales service and
the technical assistance guarantees,
at international level, an essential
support for the final clients.

Via Copernico, 36
I-20099 Sesto San Giovanni (MI)
telefono +39 02 26261388
fax +39 02 24411882
www.dom-automazione.com
dom.info@dom-automazione.com

PRIBO srl

MAKOR srl
Via Casalpiano, 9 I-53048 Sinalunga (SI)
phone +39 0577 634011
fax +39 0577 634080
www.makorgroup.it - makor@makor.it
Makor Group designs and manufactures
systems to finish profiles and
panels for furniture, doors and windows,
flooring, architectural mouldings,
and picture frames mouldings.

Via Nazionale 47/1 I-34151 Opicina (TS)
phone +39 040 2157111
fax +39 040 2157177
www.koimpex.it - info@koimpex.it
Skype: koimpexsrltrieste

D.O.M. mainly builds automations
in the sector of the “wood”, but also in
that of the plastic, plate, rubber, glass....
We produce feeders, stackers and
automatic systems of load/unloaded
for edgebanders, squaring machines,
sanders, panting machines,
perforation and insertion machines
and presses. We study solutions
on measure for every your demand

Via Nazionale, 12 I-38080 Lardaro (TN)
phone +39 0465 901945
fax +39 0465 901959
www.pribo.it - info@pribo.it
Design, production, installation, training,
technical service for sawmill machines
and plants. Machines and plants
for timber handling, debarkers
for hard-wood and soft-wood.
Technology for sawmill. Sorting plants
up to 50 boxes, stacking and destacking
lines for planks, chipping plants for logs
and discards, plants for poles processing,
planing machines for round poles,
planing lines with automatic loading
and unloading, impregnation machines.
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SEMIFINISHED PRODUCTS AND SUPPLIES

Automation

Panels

Wood

IMOLALEGNO spa
OSAI spa
Via Torino, 14 I-10010 Barone C.se (TO)
phone +39 011 9899710
fax +39 011 9899808
www.osai.it - sales@osai.it
Complete range of numerical control
units, servo-drives and servo-motors.
Project and development of special
application solutions in cooperation
with the machine tool builders.
Technical support and technical services,
in Italy and worldwide.

FLAMINIO MARIN sas
Via Kennedy, 13/A
I-31030 Valla’ di Riese Pio X (TV)
phone +39 0423 746139
fax +39 0423 746522
www.marinwood.com
marinwood@marinwood.com
Edged glued panel, edged glued finger
jointed panels. Laminated board
for windows. Timber, kinl-dried,
steaming, vacuum treatment.

Various

Via Don Luigi Sturzo, 10
I-40026 Imola (BO)
phone +39 0542 630411
fax +39 0542 640418
www.imolalegno.com
info@imolalegno.com
Imolalegno is the largest wholesale
distributor of forestry products in Italy.
Our goal is to guarantee an ample
supply of a vast variety of materials for
prompt delivery, that in terms of quality,
price and availability, are able to satisfy
even the most demanding customer.
Based on an avant-garde logistic
structure and taking advantage of a
completely computerized stock
management system, Imolalegno is
present every day on the Italian and
international markets with quality,
competitiveness and efficiency.

CONTROL LOGIC srl
Via Ennio, 25 I-20137 Milano
phone +39 02 54100818
fax +39 02 54100764
www.controllogic.it
controllogic@controllogic.it
Spark detectors and fire extinguishing
systems for industrial dust extraction
systems.

BASSO LEGNAMI srl
Via Dell'Artigianato, 6
I-13040 Rovasenda (VC)
phone +39 0161 879797
fax +39 0161 879798
www.bassolegnami.com
basso@bassolegnami.com
Since 2004 our company has started here
in Italy the production of 3-layer wood
elements for window and door building.
We have been gaining a lot of
experience during these years and we
can now offer them in several wood
species, such as: Okoumé, Ozigo,
Slavonjan Oak, Tulipier and Lime. All
elements are glued employing a vinylic
glue pvac - d4 - en 205 only.
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Lacquers

Hardware and
furniture equipments

CORBETTA FIA srl
Via Settala, 8 I-20124 Milano
phone +39 031 761303
fax +39 031 762142
www.corbettafia.it - info@corbettafia.it
Corbetta Fia provides the market with
a fully comprehensive product range
which includes edging in abs, veneer,
melamine, laminate and aluminium
as well as papers for lining different
surfaces and adhesives for numerous
types of applications.

INDUSTRIA CHIMICA
ADRIATICA spa

BOTECO spa
Via L. Pettinà, 16 I-36010 Zanè (VI)
phone +39 0445 316411
fax +39 0445 316400
www.boteco.it - boteco@boteco.it
commerciale@boteco.it

Via Sandro Pertini, 52
I-62012 Civitanova Marche (MC)
phone +39 0733 8080
fax +39 0733 808140
www.icaspa.com - info@icaspa.com

Boteco produce control handles and it
now offers a large range of articles as
handwheels, handles, lever, knobs.
Our articles are characterised by high
quality and good price.

Polyurethane coatings, water-based
coatings for interiors and exteriors,
uv-curing coatings, acrylic coatings,
polyester coatings, nitro coatings,
fire-retardant coatings
and pigmented coatings.
Products for parquet floors, special
effects, stains, impregnating agents,
glues and tintometric color systems.

SALCHI WOOD COATINGS spa
Via Alcide De Gasperi, 73
I-36060 Romano D'Ezzelino (VI)
phone +39 0424 8386
fax +39 0424 37497
www.salchi.it - info@salchi.it
Polyurethane coatings, water-based
coatings for interiors and exteriors,
uv-curing coatings, acrylic coatings,
polyester coatings, nitro coatings
and pigmented coatings. Special effects,
stains, impregnating agents,
glues and tintometric color systems.
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Morbidelli
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Ultimate value

Forthcoming event:
Exhibition of Woodworking
Technology and Building Components,
Rimini, Exhibition Centre, Italy

PLANET MX
Multifunction machining centre for drilling,
routing and edgebanding

Planet is an innovative and easy to use
machining centre for routing, drilling
and edgebanding shaped panels.
With little investment, producers
of office furniture, bedrooms, doors
and front-doors can accomplish any
manufacturing requirement.
Patented gluing system guarantees
a perfect application and setting

MORBIDELLI - SCM GROUP
Pesaro, Italia
www.scmgroup.com morbidelli@scmgroup.com

Biesse Systems features as partner of customers that belong to the furniture and
panel industry supporting them from the idea of a complete production plant to its
implementation. Biesse Systems satisﬁes the requests of all those customers that require
integrated technological solutions for their production processes in an increasingly
demanding and evolving market.
Biesse S.p.A.Via della Meccanica, 16 - 61100 Pesaro (Italy) - Tel. +39 0721 439100 - Fax +39 0721 439150 - biesse.sales@biesse.com - www.biesse.com
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A partner you can rely on

of the edges.
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il legno è il nostro
divertimento
wood is our game
le bois est notre amusement
la madera es nuestra diversión
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“Made in Italy” for the Wood and Woodworking machinery Industry Worldwide

ORMAMACCHINE S.p.A. - France
Route Dipartimentale 432
26320 - St. Marcel Les Valence - France
Mobile : 6 82736534

ORMAMACCHINE S.p.A. - Russia
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ORMAMACCHINE S.p.A.
Viale Lombardia, 47 - I-24020 Torre Boldone - Bg - Italia
Tel. +39 035 364011 - Fax +39 035 346290
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FOCUS ON TOOLS
The role of the tool
in the woodworking machinery
2009 FORECASTS
A very difficult year
for the wood industry:
Ambrogio Delachi’s opinion

The “idea” rEvolution
of Woodworking machinery

