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POR ECOMEC

C

ompany Por (www.por-srl.it) was established in Roncadelle, near Brescia, in
1976 by its founder Oscar Perani. It started business as a subcontractor for mechanical operations. In 1980 Por created a new design for a
machine to re-use wood chips, building the first hydraulic briquetting machine in Italy.
This solution aroused great interest and the company further developed the design to make it more
reliable and effective.
In 1996, Por founded Ecomec srl and continued
the production of precision mechanical components
for the automotive industry. Ecomec took over the
production of briquetting machines, keeping the Por
name as an established and well-known brand.
Ecomec progressively specialized in the design and
development of equipment and machinery for
waste recovery from several industries (wood, bio-

www.por-srl.it

mass, metal, plastic, paper, textile, chemicals…),
encompassing the entire cycle from
crunching to storage, from handling
to compacting, up to all necessary
A WELL-KNOWN
processes to achieve excellent reBRAND
sults.
FOR WASTE
Passion for this ecological project has
RECOVERY
always driven and is still driving
INDUSTRY
Ecomec to identify processes to optimize the management of waste
from industrial operations. In addition,
the company’s sales network has a
customer portfolio including the most important domestic and international companies. ▲
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Top Players Collection

ORMAMACCHINE

O

rmamacchine spa (www.ormamacchine.it) operates, since
more than forty years, in the
wood based panel pressing field
from the classic solid wood to the
latest agglomerate wood surrogates. Plants and equipments are designed and manufactured accordingly to client’s specific needs. The
acquisition and development of the
very latest technologies, from both a structural and applicative perspective together with the
constant research of product’s high qualitative
standard, allowed Ormamacchine’s growth to a
leading role in its field. Rising higher we meet a
complete series of heavy duty cold presses which
can be used in the large scale production both of
doors and laminated panels. The wide range of
platen sizes and types, openings and working pressures make this series very useful in all productions
where the cold process is a must. The top of the
hot press range are the through feed lines type
“Lcc”. The core of these line is the press body
which all innovative technologies find place in as
far as bearing structure, hydraulic system heating
and moving systems are concerned.
Apart the standard features also these line can be
customized so to be used in a large variety of ap-

www.ormamacchine.it

plications. The degree of automation can be chosen according to the customer needs (investment
and space availability) and according to the type
of production.
A particularly interesting series of machines is the
one of the membrane presses. Field in which Ormamacchine is holding a prominent position both
for the extension of the range and for
the number of machines sold all over
the world. The pictures show our
A LEADING ROLE
“Air/System”.
Its working principle does not foreIN THE WOOD
see the use of membrane; this soBASED PANEL
lution allows the coating of very difPRESSING FIELD
ficult shapes and in the same time
the costs to replace the membrane
are erased. ▲
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I

t has never been so important to look ahead. You must
have a “vision”, identify a route that can take you further, beyond... To do this, you need information and
you have to watch out on what's happening. If you
know, you make better decisions; it’s banal, but it’s so true.
Csil published their outlook on the furniture industry (page
30), while on page 33 we present the results of the endof-the-year press conference by FederlegnoArredo. According to Csil, we will have to wait until 2013 to see some
positive signs, while FederlegnoArredo once again
stressed the strong export propensity of “made in Italy”
furniture manufacturers, with foreign sales growing by one
billion Euro approximately compared to the post-2009 crisis period.
Also Acimall figures – to be published during a press conference next 21 February, dedicated to Italian woodworking
technology and the biennial exhibition Xylexpo – do not
suggest that 2012 will be the year of long-awaited recovery,
at least according to the initial impressions we have collected. But one thing is for sure: export is and remains the
most important business, it is clear that, when you have

to purchase machinery or plants, or to invest in technology, Italians are in the forefront, in spite of the crisis.
This is the scenario. But we cannot surrender, you must
not give up. So, let’s take a look at windows (from page
65) and wooden houses (from page 75), two sectors that
are certainly developing against the general trend and still
show positive dynamics. We are also telling the stories
of Compagnucci, Lcr and Siemens, Biesse and Terenzi,
Danzer, Rehau, Comec Group, Vitap, Salvador, Ica,
Scm, Hsd…
We are also pleased and proud to present our Acimall Outlook, which is debuting in this issue. For the first time, we
publish a set of rankings of Italian companies, processed
by Acimall’s Studies Office, that take into consideration the
entire industry. This is a tangible way to reaffirm the close
collaboration of all organizations under Cepra, Centro promozione Acimall, which also publishes Xylon.
Significant stories, collaboration, working together. We really feel that, despite so many difficulties, this is why we are
still willing to move on and look ahead with optimism. ■

EVENTS
International Wood Composites Symposium

news

This year's International Wood Composites Symposium, in collaboration
with the Northwest Advanced Renewable Alliance (Nara), offers an industrydriven forum for wood-based composite producers, biomass managers,
suppliers, processors, and researchers
to focus on competing demands and
opportunities in the woody biomass
supply chain that impact business
success.
The Symposium will take place April 1113, 2012 at the Red Lion on Fifth Avenue in Seattle, Washington.
Resource managers, regulators, harvesters, recyclers, primary and secondary manufacturers in both wood
and wood-based composite products

and biofuel/bioenergy industries discuss the latest developments, opportunities, and challenges in their fields.
Wednesday and Thursday sessions will
include keynote speakers, presentations, networking reception, poster
session, and vendor displays. Two
tour options will be available for an additional fee on Friday.
Early registration fee is $595 and includes abstract booklet, two breakfasts,
two lunches, networking reception,
break refreshments, technical forum
poster session, and proceedings on
Cd. Fees for the optional tours include bus transportation and box
lunch. More info at www.woodsymposium.wsu.edu. ■

PACKAGING
Packaging from nature

SOFTWARE
YourCad, Computer Office

Assoimballaggi, the association of
FederlegnoArredo that gathers together manufacturers of wooden containers, supports the campaign "packaging from nature", launched by Fefpeb, the Federation of European manufacturers of pallets and packaging, to
promote the use of pallets and wood
packaging as environmentally friendly, in compliance with European directives.
The campaign will be promoted through
the use of specialist publications and
online sites specialize in targeted
packaging users and decision makers
across Europe. In addition, it has been
specifically created a website,
www.packagingf rom nature.com ,
from which you can download for free
news and information material on the
use of wood, and access links and useful sites to know in detail the advantages that wood offers from environmental point of view. ■

After the launch of the new corporate
image, the new website version of
Computer Office Computer Integrated Technologies (www.computeroffice.it) and its company YourCad
(www.yourcad.it), the graphic design
company devoted to the development
and marketing of integrated Cad solutions for companies in the furniture
and interior design.
Within a simple and well defined architecture, the new version of the website communicates more clearly to the
market not only the broad portfolio of
products and services, but also the system of values and mission of the company, ready to proceed in a new phase
of growth and development with all its
partners, customers and suppliers.
Ready to see what is not there and pursue it. ■

CEFLA FINISHING GROUP
Cefla believes in Italy and opened a new branch in Brianza, Lombardy
The year 2011 for Cefla Finishing
Group (www.ceflafinishinggroup.com)
was characterized by a double-digit
revenue growth for all companies in the
group, despite the difficult macro-economic conditions worldwide.
This important result was achieved
through increased wood industry market share in countries such as China,
Germany, France, Poland, Asia, Russia and Latin America and supported
by sales of large projects in the fields
of glass, cement and plastic.
The enormous experience of Cefla
Finishing Group and the company
economic/financial soundness, acquired by 80 years of history of which
over 50 years in the finishing, is certainly the best guarantee that the
group can offer its customers.
It was also launched a major internal reorganization process to transfer the
customers more added value in its investment.
The project will be completed during
2012 with the revision of processes in
"lean" logic, thanks to the help of

Porsche Consulting Italy srl.
From December 1st, 2011 Cefla Finishing Group opened a new branch in
Novedrate (Como), Strada Provinciale
Novedratese 46, phone
+39 031 791625, email:
cefla.lombardia@cefla.it.
Flavio Curioni, well-known
and experienced in the
market of wood and glass,
will be the contact person
for this new branch and will
be assisted by the company Brm of Ugo Bernasconi, who will take care of
after sales service and spare parts. The
branch, in addition to a well-kept showrooms, will also have a well-stocked
spare parts warehouse and highly
skilled technicians available to customers for maintenance and for any
technical need.
Cefla Finishing Group has decided to
invest in Italy, choosing Lombardy,
because it represents one of the most
important districts of high-quality furniture in the world. In fact, the opinion

leaders of the industry and the design
are contained in this territory.
The decision to open a branch in Lombardy is to accompany, serve and support the most important Italian companies in their investment to continue to be
more competitive in an increasingly selective and
global market. The real Innovation is now in being
able to advise clients in the
reorganization process and
help with the most advanced
technology to produce extremely well, with more flexibility, lower
costs and associated resources, aiming at the highest quality.
The Group has therefore decided to
bring close to customers of Lombardy
all the know-how acquired in 80 years
of history, within a single company
with multiple skills in furniture, furnishings, fixtures, glass, cement, plastic and
metal. In short, the broader range in the
world in the finish, decoration and
coating. ■

EVENTS
Forum Legno Edilizia (Holzbau Forum) again in Italy
The 2nd Wood Construction Forum
Italy 2012 (Holz Bau forum Italy) will be
held at the convention center of Verona
Fair on 22 and 23 March next, offering
to builders, designers, engineers and
architects the opportunity to show
their experiences and achievements,
and their objectives in the field of
building constructions and giving, at the
same time, an opportunity to obtain and
exchange full information.
Italy is a very important market for wood
materials, modern wooden building, energy efficiency and renewable energy.
The wooden buildings have a growing
appreciation in the construction sector

in Italy and with a consumption of one
million square meters of laminated
wood are ranking first in Europe.
www.forum-holzbau.com (Forum of
timber construction) collects information on a variety of wooden buildings.
Current economic news, information
about companies, presentations of
new projects and innovations in science
and research. You can update daily on
the website or receive a monthly
newsletter with the most important
news. ■
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NEWS

MARKETS
Latin America: record high in 2011 for wood chip exports

KOELNMESSE
Metin Ergül is leaving

Global trade of wood chips has gone
up substantially the past two years.
Hardwood export from Chile, Uruguay
and Brazil was up 43 percent in 2011
compared to 2009, reported by the
“Wood Resource Quarterly”.
A clear majority of the increase was Eucalyptus chips destined for pulp mills in
Japan and Europe. Wood chip exports
from Latin America are on track to
reach a record of almost eight million
tons in 2011. This would be an increase of seven percent from last year

Metin Ergül, Head of Division in Koelnmesse's trade fair management unit,
will be leaving the company on March
31, 2012 to pursue a new position as
managing director of a company in the
health sector. Ergül has been with Koelnmesse since July 2006 and was responsible for managing and successfully developing the events in the home,
garden and recreation sectors in particular. This included the International
Hardware Fair, spoga+gafa, spoga
horse, Köln Marathon Expo, Asia-Pacific
Sourcing as well as events abroad
such as the China International Hardware Show. Koelnmesse's management would like to thank Mr. Ergül for his
contribution to the company. Until a successor is appointed, Koelnmesse's
managing director Katharina C. Hamma
will be responsible for the division. ■

and of almost 60 percent higher than
2006. Chile is by far the biggest exporter, accounting for two-thirds of the
total shipments from the continent,
while Brazil and Uruguay both account
for about 16 percent each. 2011, Chile
was the world’s second largest supplier of hardwood chips after Vietnam. Latin America’s hardwood chip export volumes accounted for approximately 50
percent of globally traded wood chips,
a share that has grown from 34 percent
five years ago. ■

MARKETS
Sawlog prices fall
Weaker lumber markets are causing
global sawlog prices to fall for first time
since early 2009, reports the “Wood Resource Quarterly”. Slowing lumber markets throughout the world have resulted in declining sawlog prices in many
of the major lumber-producing regions
in Europe and North America, according to the Wood Resource Quarterly. The
biggest price reductions occurred in
Japan, Sweden, Poland and Russia.

The Global conifer sawlog price index
(Gspi) declined in the 3Q for the first time
since the 1Q/09. With a few exceptions,
prices fell in both local currencies and
in US dollar terms. The only region that
saw any substantial price increase in the
3Q was British Columbia, where prices
were up 5-7 percent from the 2Q. This
region has benefited from higher lumber
exports and production has gone up during 2011. ■

APPOINTMENT
Pro-Populus elects a new President
On 5 December 2011, the European
Poplar Association, Pro-Populus, held
an extraordinary General Assembly
in the Cei-Bois premises in Brussels. On
this occasion, the members have chosen Mrs. Nicoletta Azzi as the new
President of the Association. She replaces Mr Bernard Mourlan, who was
holding this function since the creation
of Pro-Populus three years ago.
Nicoletta Azzi, Italian member of ProPopulus and representative of the
company Panguaneta will be assisted
by vice-presidents Mr Pedro Garnica

(ES), Mr Bernard Mourlan (FR) and Mr
Fabio Boccalari (IT) as well as by
Board members Mr Marc De Bock
(BE), Mr André Deterck (BE) and Mr
Hervé Drouin (FR).
Earlier this year, during its General Assembly in Mantova (IT), Pro-Populus appointed Mr François Sougnez as their
new Secretary General, thereby maintaining the link with the European Confederation of Woodworking industries
(Cei-Bois), which keeps on supporting
Pro-Populus and hosting its headquarters. ■
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INNOVATIV VISION AB
Eklind new president and Ceo
On 1 December, Jonas Eklind took up
his new role as President and Ceo of
Innovativ Vision AB in Linköping, Sweden. With its “WoodEye” timber scanner, Innovativ Vision is a world-leading
supplier of systems for quality and production control within the wood manufacturing industry.
Jonas Eklind was acting Ceo of Innovativ Vision in 2009-2010 and has
been Ceo of various other international technology companies, some with a
focus on process management. Jonas
Eklind succeeds Mats Warstedt, who
has left Innovativ Vision to head up a
different company.
2011 saw Innovativ Vision launch
“WoodEye 5”, its fifth generation timber
scanner. “WoodEye 5” is the embodiment of more than 30 years’ experience
from over 400 scanner installations
worldwide. ■

TECHNOLOGY
A successful year for Siempelkamp
G.Siempelkamp GmbH & Co. KG can
look back on a highly successful business year in 2011: with a share of 700 million Euros in group sales, the mediumsized company head-quartered in
Krefeld, Germany, increased revenues
compared to last year's results.
New orders amounting to 600 million
Euros and a current order backlog of
1 billion Euros result in full capacity utilization of all production facilities until
the end of 2013.
With its three business units including
machine and plant engineering, foundry
technology and nuclear technology,
Siempelkamp is among the best in the
world. Innovative solutions and clear
competitive advantages for the customer is the company's winning strate-

gy. "Sales in 2011 prove that we are on
the right track with our technologies and
the decision to enter new markets.
Thus, we are able to secure and further
expand our market position in the long
term," says Hans W. Fechner, spokesman
of the management board of the Siempelkamp Group.
With new orders totaling approx. 400 million Euros for press systems for the woodbased products, the metal forming and
the rubber industries, Siempelkamp's
machine and plant engineering business
has been successful in all areas.
The 2011 business year was characterized by numerous innovations. With
additional pres-sure distribution plates,
the new “ContiRoll® generation 8”
provides for optimized pressure distri-

bution and reduced raw material consumption. The latest press generation
was ordered by three customers including Mdf producer Frati, Italy, as well
as Duratex and Egger.
Another Siempelkamp innovation in
2011 is the “Ecoresinator” blending system which pro-vides resin savings of up
to 15 percent. Six systems have been
sold already; more orders are expected
to be placed. A new high-performance
short-cycle press “Kt 700” was sold to
the long standing customer Egger.
Siempelkamp's manufacturing facilities
are located in emerging markets. All production loca-tions recorded an excellent
capacity utilization in 2011 and achieved
a new record high with a collective total
of approx. 1.4 million working hours! ■

NEWS

WOODEN BUILDINGS
“Thank you Mr. Monti!”
Wood is certainly one of the most important building materials, though it has
always had to deal with some distrust
by some people as regards to the use
in multi-storey structures. There was
also the "brake" represented by the
Presidential Decree 380 of 2001, introduced as a single text on construction, which stated that to build a building with wooden construction system
of more than four floors (above ground
and within) the request for an opinion
to the Board of Public Works on the suitability of the project was necessary, taking up exactly what were the requirements of Art.1 Act of February 2, 1974,
No. 64 (ie technical-scientific rules
dating back forty years ago) undoubtedly a bureaucratic burden which
discouraged many ...
With the insertion in the "Monti" Decree
of the proposed amendment bound to
Article 52, the new formulation reads as
follows: "In case different materials or
construction systems are used instead of those governed by technical
rules in force, their eligibility must be

INTERZUM
A change at the helm
proven by a declaration of the Chairman of the Board of Public Works under advice by the same Council ".
Giovanni De Ponti, general manager
of FederlegnoArredo, commented:
"The federation, promoting harmonization of legislation applicable to the
technical standards of construction, it
is often interfaced with those more involved in the update procedure, coming to raise awareness highest positions in government to the liberalization
of a market which is in net growth and
representing business opportunities for
our associates….
"This is an extremely valuable success
− said the federation's president,
Roberto Snaidero − that testifies the
closeness to our companies, listening
to their needs and defining the appropriate strategies in order to help
them develop business projects aimed
to spread and exploit wood construction systems, getting closer to new market segments such as, for example, the
“Social Housing”. ■

With effect from 01.01.2012, Matthias
Pollmann is the new Project Manager of
the world’s leading trade fair for suppliers to the furniture industry and interior
finishing. He succeeds Frank Haubold,
who had been responsible for interzum since 2005
and and then became Vice President Trade Fair
Management of
Matthias
the trade fairs
Pollmann.
Fsb/aquanale,
LivingInteriors, LivingKitchen, imm cologne, interzum and
Orgatec with effect from 01 November
2011. Matthias Pollmann has been working as Sales Manager of interzum since
2008 and is thus already more than familiar with all matters relating to this important trade fair.
The next interzum will take place from
13th-16th May 2013 - Cologne, Germany. ■

GROSSO LEGNOARCHITETTURE
The new website
UCIMU
Positive results in 2011, slowing growth in 2012
Closed positively the year 2011 for the
Italian industry of machine tools, robots
and automation recording a double
digit growth in all major economic indicators. It consolidates, therefore, the
recovery started in 2010 but the positive trend is likely to wane in 2012, aided by the international situation still very
unstable.
This is what has emerged the year-end
press conference of Ucimu-Sistemi
per Produrre. As shown from preliminary data prepared by the Centre for
Studies & Culture of Ucimu, in 2011, the
Italian production industry has grown
to 5,019 million euros, with an in-

crease of 19.6 percent over the previous year.
The result was determined by the excellent performance of exports which
grew by 29.3 percent and have risen to
3,367 million euros. The 2012 forecasts, while a positive sign, show a "slow
growth". In particular, production, expected to grow by 3.4 percent share to
fall to 5.19 billion euros. Given the
good performance of the foreign market, as evidenced by the data of exports
will grow, by 4.8 percent, to 3.53 billion
euros, the market will slow his run: consumption will rise to 2.82 billion euros,
2,1 percent more than in 2011. ■
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Grosso legnoarchitetture, a company specializing in the creation of
sustainable homes, wood roofs and
structures, has recently renewed its
website www.grossolegno.it.
A complete makeover, with a new
graphic format that reflects the general business communications.
An agile and renewed navigation architecture allows easy access to different sections from the home page
that opens your company's specialties,
such as the new eco-friendly line of
wooden houses, the "Nature Line" - offering a range of advanced interior linings of great innovation, and the historic wooden roofs. ■

Farewell to Ted Bauer
Ted Bauer, one of the leading players
in the evolution of the Mdf industry
worldwide, passed away following a
long illness at home in Medford, Oregon on November 14th 2011.
A graduate of Iowa State University, Ted
become well known in the Usa, Europe
and Australasia as the driving force behind the growth of Mdf and of the
Medite Mdf brand.
Bauer pioneered the Mdf revolution in
Western Europe. Most notably in 1978
when he held the Fidor Conference in
Eastbourne spellbound. Following his
presentation, the conference agenda
was abandoned when the delegates
asked to have an open forum and learn
more from him about this remarkable
new product. It marked the turning point
for Mdf as this was when the enormous
market potential for Mdf in Europe
was recognised.

Ted Bauer.

In 1981 Bauer was instrumental in the
decision by the Oregon-based Medford
Corporation to invest US$50 million and
build a second Medite plant in Clonmel,
Ireland. He named it the ‘Shamrock Caper’. Irish-made Medite was first produced in 1983.
Over the years, Ted Bauer travelled extensively in Europe meeting Medite’s
network of distributors and industrial
users, whilst liaising closely initially with
the sales agent Seaboard in Vancouver, London and Utrecht and then with
Medite’s in-house European sales and

CONTROL LOGIC
Spark
detector
designed for
dust collection
systems
to protect
storage silos
from the risk
of fire.

marketing team when it was set up in
1986. Highly respected wherever he
went, his unique knowledge, sense of
humour and ability to talk and discuss
issues with all levels of management became legendary.
In 1987 Ted Bauer was appointed Vice
President of Medite Corporation and in
1989 he became President and Chief
Executive Officer.
He retired from Medite Corporation in
December 1993. However, he continued
his strong interest in Medite’s European
business and in 2006 was a contributor to the first Medite 2016 Compendium produced, which marked Medite’s
30 years of Mdf supply to the European
market and also Ted Bauer’s first foray
into the European Mdf marketplace.
Ted is survived by his wife Jan, to whom
he was married for 51 years, and by
their six children and their families. ■

Sparks fly
at high speed.
They travel at a hundred kilometres
per hour along the ducts of the dust
collection system and reach the silo
in less than three seconds
The CONTROL LOGIC
SPARK DETECTOR

is faster than
the sparks themselves.
It detects them with its highly
sensitive infrared sensor,
intercepts and extinguishes
them in a flash.
It needs no periodic inspection.
The CONTROL LOGIC system

is designed for “total supervision”.
It verifies that sparks have been
extinguished, gives prompt warning of
any malfunction and, if needed,
cuts off the duct and stops the fan.

ISO 9001
20137 Milano - Italy - Via Ennio, 25
Tel.: +39 02 5410 0818 - Fax +39 02 5410 0764
E-mail: controllogic@controllogic.it - Web: www.controllogic.it

CONTROL LOGIC s.r.l.

NEWS

flash news
BIESSE As of January 9, 2012 the
subsidiary Biesse (www.biesse.com)
will be operational in the new
headquarters at Via Cavour, 9 in
Codogné (Treviso). The new factory
has an area of approximately 1700
square meters always in Codogné ,
not far away from the previous site.

HOFFMANN GROUP Hoffmann
Group, Europe's leading partner for
quality tools, starting January 1st,
2012 will acquire the KB Knecht
GmbH, a manufacturer of metal
furniture. With this acquisition, the
Hoffmann Group will expand its
already strong expertise in the sector
of industrial furniture. At the same
time the company intends to give a
clear message to employees of KB
Knecht: all jobs will be maintained
and new ones will be created.

MARKETS According to the data
collected by the Study Centre of
Ucima for the year 2011, the turnover
of packaging machinery industry
should reach a record value of 4.3
billion euros, up 14.4 percent on
2010 and exceed the pre-crisis.
The slowdown in global growth cools
predictions about 2012.
This confirms it is one of the most
dynamic industries of the made in
Italy and among the few who have
already filed the collapses recorded
in past years.

FAIRS
“I Saloni” ready for the off again, 50 years on
“I Saloni” of Milan is preparing to reopen its doors for the 51st edition, April
17 to 22 at Fiera Milano in Rho. The
word is: "In Milan, where else?", for
claiming the prestigious Milanese roots
of the international design stage. In addition to the traditional appointment with
the International Furniture Fair, with
the furnishings exhibition and the SaloneSatellite this year are returning
Eurocucina and Bathroom biennial international exhibition. To confirm the
success achieved in recent years,
also for the next edition Cosmit is expecting over 300 thousand visitors,
while exhibitors to date have already
been sold out for the presence of
more than 210 thousand square meters
of space available.

Eurocucina will again be accompanied
by FTK (Technology for the Kitchen), the
exhibition devoted to technological
innovation in built-in domestic appliances and cooker hoods, in Pavilions
9, 11, 13 and 15, in total synergy with
the International Bathroom Exhibition,
opposite it in Pavilions 22 and 24.
This year’s 15th edition of SaloneSatellite is devoted to “Design<–
>Technology” pursuing its vocation
as a talent scout for the most promising international designers, offering
them visibility and an opportunity for
contact with the exhibiting companies. Alongside the exhibition, there is
the Competition for the three most
outstanding Kitchen and Bathroom
products in each of the two sectors. ■

FAIRS
fensterbau/frontale india 2012
From 23-25 February 2012, fensterbau/frontale india – the International Exhibition & Conference Window, Door
and Façade – will take place in the
southern Indian city of Bangalore. As
they did when they premiered in New
Delhi in 2011, this trade fair and the accompanying conference for architects,

planners and specialists in the construction industry will offer a wide
range of contemporary themes and information, plus at the same time the opportunity to visit Acrex India – India’s
biggest trade fair for refrigeration, air
conditioning and allied building services. ■

FAIRS
Ift special show “Efficient+Safe/Secure”
The “Efficient+Safe/Secure” special
show is organised by Messe Stuttgart
and ift Rosenheim about modern fabric solar shading and operated industrial, commercial and garage doors and
gates in building applications.
From 28 February until 3 March 2012
innovative exhibits of leading manufacturers demonstrate at the trade fair
R+T in Stuttgart in the entrance area
East that high-performance solar shad-
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ing has become an essential feature of
energy-efficient buildings. Also power
operated pedestrian doorsets and industrial, commercial and garage doors
and gates offer great potential to save
energy and to increase comfort and
safety in use. Developers, building
owners and investors receive competent and product neutral information
about the technology, future requirements and necessary verifications. ■

FAIRS
Fmc China 2012: enlarged space and improved services
“Furniture Manufacturing & Supply China 2012” (Fmc China 2012), “Fmc Premium 2012” and the first ever “Ffc
2012” will be staged at the Shanghai
World Expo Exhibition & Convention
Center (Sweecc) from 11 to 14 September 2012, concurrently with “Furniture China 2012” at the Shanghai New
International Expo Centre (Sniec).
In 2011, the Fmc exhibition was staged
at the Shanghai World Expo Exhibition
& Convention Center (Sweecc) for the
first time and got a great success.
Fmc attracted nearly 745 domestic and
overseas exhibitors from 40 countries
and regions, and 30,327 trade buyers
from 30 provinces and 111 countries and
regions. 4,521 overseas visitors came to
China for the Fmc exhibition, which
was an increase of 12% compared to last
year. The quantity and quality of visitors
has improved significantly.
Fmc China 2012 will use 4 Halls of
Sweecc. The total exhibition area will be

71,000 sqm and Fmc China 2012 is expected to attract 850 exhibitors and
35,000 trade buyers. In 2012, the service will be improved. For example, the
shuttle bus between the two exhibition
sites will depart every five minutes. The
dining area at Fmc China 2012 will be enlarged to hold more people. Route guidance will be arranged at Exit 1 / 4 of
Metro Line 7 / 8 at Yaohua Road Station.
As people become more familiar with the
new exhibition hall, and the organizer
makes the concerns of visitors and
services top priorities, it is believed that
Fmc China will become truly successful,
independent and export-oriented platform. Upholstered furniture is a new star
in the furniture industry. Because of its
stylish, comfortable, energy-saving features, upholstered furniture attracts the
attention of people. Therefore, the related “Furniture Fabric Exhibition 2012
(FFC 2012)” under Fmc fair has been
presented to all of the visitors in 2012. ■

FAIRS
Sicam becomes a qualified “Ufi Approved Event”
Following on from the success of the recent edition in October 2011, Sicam has
chalked up its umpteenth recognition at
international level. Indeed, it has been
given the official title of “UFI Approved
Event”. Henceforth the Ufi (Union des
foires intenationales) logo will appear
alongside the event’s emblem to certify
its excellent quality. Not that there were
any doubts about this. Indeed, it is the
market which has legitimised the top
global coverage of Sicam. The edition
just concluded reconfirmed the participation of furniture industry operators from
over 80 foreign countries at the trade fair.
This universal level is well-established at
this stage, placing the Italian event
among the top positions in the world for
the quality and quantity of operators in-

volved. This value is even more significant when we consider that Sicam is an
event focused solely on components, accessories, and semi-finished products for
the furniture industry: a trade fair which
bases most of its success on this great
specialisation, which means optimising
time for the visiting operators and the participating conditions for the exhibiting enterprises. Strengthened by this new acknowledgment, Sicam confirms the date
for the furniture industry to meet up again
at Pordenone, from 17th to 20th October
2012. It will be the event of the year for
operators of the sector, the pivotal moment for the definition of commercial
strategies and schemes for the development of products to submit to international markets in 2013. ■

ECONOMY

ACIMALL OUTLOOK
For the first time, it was the Acimall Studies Office
to provide detailed statistics about the most significant companies
in our industry. This survey has become a traditional
date at the beginning of each new year.

This year, the Acimall Studies Office has drafted an interesting ranking and economic outlook
of the most relevant industries for Xylon – namely “Woodworking machines and tools”, “Wood
furniture production”, “Wood panels and
semifinished materials production”, “Wood
windows and parquet production”, “Wooden
houses and construction elements” and
“Wood and furniture trade”.
It's a very important review, offering a comprehensive vision of the current supply chain scenario.

BASIC REMARKS
We opened the first edition of the Acimall Outlook with an overview of the most virtuous, most
effective, most accurate, most innovative com-

panies... they are the big actors of our “Top Ten”
rankings.
In table 1 we present the top-10 ranking of companies by revenue growth. Notice that half of
them, five companies, are involved in the production of woodworking technology and tools.
Baschild in Treviolo (Bergamo), a dryer manufacturer, recorded the best performance in this
respect, with a positive variation by almost 120
percent points.
In table 2 we analyzed another economic index,
Ebitda, which indicates the profit margin of a
company before interest, taxes, depreciation,
and amortization. In this area, machinery manufacturers are not in the top positions, confirming the widespread difficulty of mechanical

TABLE 1 - TOP TEN BY REVENUE GROWTH
Rank Company

1
2
3
4
5
6
7
8
9
10

Baschild
Andrighetti Legnami spa
Kronospan Italia srl
Krona Koblenz spa
Pribo srl
Costruzioni Nazzareno srl
Wolf Fenster spa
Paolino Bacci srl
Balestrini Renzo
Vitap Costr. Meccaniche spa

Sales
revenues
2010 (000 €)

Revenue
variation
2010/2009 (%)

Employees
2010

8,573
31,548
23,404
23,307
6,094
14,380
21,300
15,826
5,871
7,609

119.34
111.71
103.53
103.50
100.91
90.39
72.29
68.72
61.46
58.50

21
29
40
95
8*
n.d.
95
46
41
51

Source: AIDA Bureau Van Dijk data bank.
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Sales
Ebitda 2010
Roe
revenues/
(000 €)
2010 (%)
employees (000 €)

408
1,088
585
245
762
n.d.
224
344
143
149

742
-218
-792
4,906
676
606
2,437
613
-1,093
340
* Estimate.

0.81
-8.54
-34.1
48.95
16.52
19.19
11.67
6.25
-94.07
-1.97

equipment companies to achieve significant margins on single products.
In table 3 we listed the top-10 companies by Roe,
a parameter that quantifies the amount of net income returned as a percentage of shareholders
equity. In this ranking, “technology” companies
hold on strong, with a significant presence of machinery manufacturers in the top 10. Dianimpianti – a Parma-based manufacturer of
panel processing equipment, at number three in
the ranking – achieved a return on equity close
to 40 percent in 2010.

WOODWORKING TECHNOLOGY
The rankings speak for themselves, but we decided to add a few comments about the industry segment represented by Acimall, i.e. machinery and tools for woodworking and woodbased materials.
The analysis by industry takes into consideration
the top-50 Italian manufacturers of woodworking
machinery and tools in terms of revenue sales
in 2010. As there is no 2007 Ateco code that identifies the business of these companies precisely, the selection of companies in the ranking was
made by the Acimall Studies Office. Scm Group
from Rimini was again the company with the high-

THE METHOD
The figures used in the ranking come from the Aida-Bureau
Van Dijk databank, which contains all the balance sheets of
Italian joint-stock companies.
The business of each company has been identified with the
corresponding 2007 Ateco code.
Some companies have been associated to a different business than what is specified in their balance sheets, as their
actual business was clear.
We considered non consolidated balance sheet information.
The following calculation criteria were used.
Sales revenues: revenues from the sales of finished products, semifinished materials and raw materials.
Variation of sales revenues: percent variation of sales revenues from the previous year.
Employees: average number of employees reported in the
balance sheet.
Sales revenues/employees: ratio between sales revenues
and average number of employees.
Ebitda: the income margin that measures a company’s earnings before interests, taxes, depreciation and amortization.
Roe: the percent ratio between net earnings/operating losses
and net assets.

TABLE 2 - TOP TEN BY INCOME MARGIN
Rank Company

1
2
3
4
5
6
7
8
9
10

Calligaris spa
Media profili srl
Friul Intagli Industries spa
Fantoni spa
B&B Italia spa
Sia Soc. Ind. Agglomerati srl
Scavolini spa
Gruppo Trombini spa
Cassina spa
Sama srl

Sales
revenues
2010 (000 €)

Revenue
variation
2010/2009 (%)

Employees
2010

145,344
223,578
257,335
205,733
141,755
106,567
186,585
120,474
107,121
96,310

-4.52
16.72
24.44
23.27
-3.32
23.53
6.93
11.53
7.61
-5.73

344
415
889
663
455
227
538
455
305
163

Sales
Ebitda 2010
Roe
(000 €)
2010 (%)
revenues/
employees (000 €)

423
539
289
310
312
469
347
265
351
591

30,830
29,425
29,286
18,459
16,404
14,136
13,707
13,504
13,400
11,345

44.99
27.06
23.59
0.45
-7.28
-11.34
8.43
-3.58
-2.72
-54.62

Source: AIDA Bureau Van Dijk data bank.
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est sales revenues, closely followed by Biesse
from Pesaro, with over 250 million Euro turnover.
Looking at revenue variations from 2009 to
2010, the positive sign is predominant, with 38
out of 50 companies growing. The same trend
applies to Ebitda, where as many as 40 companies recorded a profit margin in 2010.
The panorama is less consistent if you consider the return on equity. Despite a majority of positive signs, there are some negative peaks with
reductions by more than 20 percent.
Finally, a remark on the average size od woodworking machinery and tools manufacturers: except the top-5 organizations, companies are below 200 employees, confirming that the industry is mostly based on small and medium businesses.
One note in conclusion: this kind of analysis involves a certain degree of evaluation, which we
have done honestly and with the specific purpose
of providing a tool that was as clear as possible.
Still, there is always a margin for mistakes and
inaccuracies; we apologize in advance and we
will respond to Xylon readers if that occurs.
Carlo Alberto Strada ■
Acimall Studies Office

TABLE 3 - TOP TEN BY PROFITABILITY
Rank Company

1
2
3
4
5
6
7
8
9
10

Krona Koblenz spa
Calligaris spa
Dianimpianti srl
Boteco
Silvelox spa
Media Profili srl
Friul Intagli Industries spa
Centro Tec. Italiano Sag spa
Costruzioni Nazzareno srl
Tip Top Fenster gmbh

Sales
revenues
2010 (000 €)

Revenue
variation
2010/2009 (%)

Employees
2010

23,307
145,344
6,328
5,704
21,862
223,578
257,335
8,356
14,380
13,123

103.50
-4.52
15.66
36.54
1.53
16.72
24.44
-22.48
90.39
10.22

95
344
11
67
143
415
889
57
n.d.
74

Source: AIDA Bureau Van Dijk data bank.
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Sales
Ebitda 2010
Roe
revenues/
(000 €)
2010 (%)
employees (000 €)

163
195
218
290
344
151
0
117
107
177

4,906
30,830
337
636
1,708
29,425
29,286
1,042
606
1,018

48.95
44.99
38.08
38.07
33.11
27.06
23.59
21.76
19.19
18.73

TABLE 4 - TOP-50 COMPANIES IN "WOODWORKING MACHINES AND TOOLS" INDUSTRY
Rank Company

1
2
3
4
5
6
7
8
9
10
11
12
13
14
15
16
17
18
19
20
21
22
23
24
25
26
27
28
29
30
31
32
33
34
35
36
37
38
39
40
41
42
43
44
45
46
47
48
49
50

Scm group spa
Biesse spa
Cefla
Cms Costr. mecc. spec. spa
Freud prod.industriali spa
Imal srl
Cassioli srl
Costa Levigatrici spa
Angelo Cremona spa
Masterwood spa
Pal srl
Griggio spa
Sorbini srl
Paolino Bacci srl
Pezzolato Off. Costr.i Mec. spa
Costruzioni Nazzareno srl
Stark spa
Italpresse spa
Coral spa
Imeas spa
Ormamacchine spa
Storti spa
Giben International spa
Elmag spa
Corali spa
Makor srl unipersonale
Mion & Mosole Impianti spa
Sicar spa
Uniteam spa
Centauro spa
Baschild
Centro Tecn. Ital. Sag spa
Working Process srl
Vitap Costr. Mecc. spa
Primultini spa
Manni
Cml srl
Essetre spa
Friulmac
Rekord srl
Dianimpianti srl
Bre. Ma. Brenna Macc. srl
Delle Vedove Levigatrici spa
Pribo srl
Gmc srl
Balestrini Renzo
Boteco
Zuani srl
Vivaldi srl
Omgatech srl

Sales
revenues
2010 (000 €)

Revenue
variation
2010/2009 (%)

Employees
2010

265,221
251,515
234,877
56,105
43,503
26,380
25,767
24,302
21,520
20,584
20,328
19,850
18,864
15,826
15,532
14,380
14,187
14,069
13,676
13,337
13,143
12,884
12,733
12,066
11,215
10,549
10,320
9,470
9,110
8,748
8,573
8,356
7,935
7,609
7,381
7,158
7,126
7,111
6,598
6,510
6,328
6,243
6,146
6,094
5,943
5,871
5,704
5,424
5,359
5,042

28.31
34.43
5.98
15.58
-32.61
11.38
8.11
19.27
50.59
33.30
-37.34
37.77
1.42
68.72
-5.88
90.39
43.38
-8.11
9.16
-6.33
12.87
38.19
18.46
29.00
-5.71
3.14
-7.44
31.13
22.55
10.78
119.34
-22.48
-36.08
58.50
-40.01
35.48
-26.72
38.67
2.40
2.49
15.66
9.10
6.17
100.91
-52.65
61.46
36.54
16.85
0.15
46.50

1956
1465
846
388
349
125
138
175
162
126
104
91
65
46
103
n.d.
121
132
100
78
139
105
108
70
70
83
68
94
64
95
21
57
29 *
51
56
50
62
38
50
42*
11
55 *
n.d.
n.d.
60
41
67
42
49 *
43 *

Source: AIDA Bureau Van Dijk data bank.

n.a. = not available.

Sales
Ebitda 2010
Roe
revenues/
(000 €)
2010 (%)
employees (000 €)

136
172
278
145
125
211
187
139
133
163
195
218
290
344
151
n.d.
117
107
137
171
95
123
118
172
160
127
152
101
142
92
408
147
274
149
132
143
115
187
132
155
575
114
n.d.
n.d.
99
143
85
129
109
117

highlighted figures = estimates.

-21,352
2,233
4,993
3,102
-3,762
1,863
866
1,311
4,981
-1,184
1,454
-675
1,722
613
902
606
1,033
-132
1,061
535
330
655
-1,280
41
623
743
355
513
270
245
742
1,042
368
340
355
338
-270
766
1,115
523
337
-812
48
676
-4,234
-1,093
636
452
514
63

-27.42
-4.86
1.78
6.43
n.d.
7.04
2.77
1.08
3.97
n.d.
2.83
-17
11.17
6.25
1.42
19.19
2.26
-30.32
0.04
0.83
0.53
-3.22
-5.87
-20.9
17.39
8.33
-2.54
-20.82
-68.74
-5.27
0.81
21.76
7.67
-1.97
4.01
5.55
n.d.
2.47
9.35
1.43
38.08
n.d.
-23.37
16.52
n.d.
-94.07
38.07
11.27
1.49
0.8

* Estimate.
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TABLE 5 - TOP-20 COMPANIES IN WOOD FURNITURE PRODUCTION"
Rank Company

1
2
3
4
5
6
7
8
9
10
11
12
13
14
15
16
17
18
19
20

Natuzzi spa
Chateau D'ax spa
Scavolini spa
Lube Industries srl
Calligaris spa
B&B italia spa
Poliform spa
Veneta cucine spa
Santarossa spa
Ilcam spa
Cassina spa
Poltrona Frau spa
Molteni & C spa
Imab Group spa
Stosa spa
Snaidero Rino spa
Aran World srl
Estel Office spa
Desi srl
Arredo 3 srl

Sales
revenues
2010 (000 €)

Revenue
variation
2010/2009 (%)

429,877
242,403
186,585
145,858
145,344
141,755
119,175
115,384
113,764
109,136
107,121
104,124
93,307
87,726
73,849
73,587
73,411
71,082
68,123
67,504

17.58
13.77
6.93
19.11
-4.52
-3.32
15.83
1.01
9.31
8.99
7.61
2.08
0.98
8.17
8.97
-2.05
-0.25
-3.82
22.26
9.48

Employees
2010

2,849
713
538
266
344
455
561
366
299
504
305
412
321
478
153
489
298
474
164
150

Sales
Ebitda 2010
Roe
revenues/
(000 €)
2010 (%)
employees (000 €)

151
340
347
548
423
312
212
315
380
217
351
253
291
184
483
150
246
150
415
450

Source: AIDA Bureau Van Dijk data bank.

9,629
7,016
13,707
2,662
30,830
16,404
8,227
5,819
4,343
4,665
13,400
9,045
5,878
4,930
2,964
1,671
6,001
3,643
3,635
5,412

-8.41
2.09
8.43
0.1
44.99
-7.28
3.01
-2.39
3.44
3.73
-2.72
-13.02
0.93
-0.05
3.16
-33.78
-22.72
-4.33
7.08
11.17

Ateco code: 31.

TABLE 6 - TOP-20 IN "WOOD-BASED PANELS AND SEMIFINISHED MATERIALS"
Rank Company

1
2
3
4
5
6
7
8
9
10
11
12
13
14
15
16
17
18
19
20

Friul Intagli Industries spa
Media profili srl
Fantoni spa
3 b spa
Frati Luigi spa
Gruppo Trombini spa
Ilcam spa
Sia Società Ind. Aggl. srl
Sama srl
Bipan spa
Reni Ettore spa
Saib Soc. Aggl. Ind. Bosi spa
Alpi spa
Cleaf spa
Industrie valentini spa
Montanari spa
Novolegno spa
Invernizzi spa
Xilopan spa
Kronospan Italia srl

Sales
revenues
2010 (000 €)

Revenue
variation
2010/2009 (%)

Employees
2010

257,335
223,578
205,733
193,498
128,635
120,474
109,136
106,567
96,310
82,718
72,947
70,641
68,858
63,926
54,736
39,669
33,809
30,322
29,196
23,404

24.44
16.72
23.27
15.84
12.02
11.53
8.99
23.53
-5.73
4.14
50.87
13.89
10.63
35.83
-3.71
20.70
10.47
17.33
-8.35
103.53

889
415
663
586
369
455
504
227
163
200
293
151
677
151
236
268
134
150
96
40

Source: AIDA Bureau Van Dijk data bank.

Sales
Ebitda 2010
Roe
revenues/
(000 €)
2010 (%)
employees (000 €)

289
539
310
330
349
265
217
469
591
414
249
468
102
423
232
148
252
202
304
585

29,286
29,425
18,459
9,129
10,932
13,504
4,665
14,136
11,345
3,801
4,426
5,043
4,788
6,863
1,809
1,560
999
1,861
1,404
-792
Ateco code: 1621.

23.59
27.06
0.45
5.31
-0.06
-3.58
3.73
-11.34
-54.62
-0.77
0.35
-2.28
1.96
13.36
-18.82
-0.67
-3.75
0.39
-0.11
-34.1

TABLE 7 - TOP-20 COMPANIES IN "WOODEN WINDOWS AND PARQUET PRODUCTION"
Rank Company

1
2
3
4
5
6
7
8
9
10
11
12
13
14
15
16
17
18
19
20

Cormo Società Cooperativa
Cocif Soc Coop
3 Elle
Garofoli spa
De carlo infissi spa
Pail serramenti srl
Ferrerolegno spa
Eclisse srl
Nusco porte spa
Krona Koblenz spa
Suedtirol Fenster srl
Silvelox spa
Wolf Fenster spa
Rubner Tueren spa
Door 2000 srl
Tre P & Tre Più spa
Effebiquattro spa
Bertolotto porte spa
Panto spa
Italserramenti srl

Sales
revenues
2010 (000 €)

Revenue
variation
2010/2009 (%)

Employees
2010

63,153
51,843
48,947
35,225
32,037
30,128
26,383
25,833
25,508
23,307
22,549
21,862
21,300
20,612
19,985
19,012
17,783
16,146
15,355
15,244

-8.64
-29.30
-17.14
3.61
9.04
-13.74
-0.56
7.97
-13.87
103.50
12.24
1.53
72.29
10.00
-9.08
7.19
23.40
5.19
-5.98
12.04

403
379
310
215
249
261
82
98
150
95
157
143
95
144
95
110
70
83
149
68

Sales
Ebitda 2010
Roe
revenues/
(000 €)
2010 (%)
employees (000 €)

157
137
158
164
129
115
322
264
170
245
144
153
224
143
210
173
254
195
103
224

Source: AIDA Bureau Van Dijk data bank.

340
-904
-818
4,226
1,999
1,985
4,492
6,702
1,441
4,906
2,371
1,708
2,437
2,801
-700
371
-2
1,105
-948
1,261

-8.73
0.49
-5.46
12.88
4.1
-3.85
13.38
14.05
1.04
48.95
9.41
33.11
11.67
8.15
n.d.
-7.91
-46.59
3.8
-36.64
5.77

Ateco code: 162310, 1622.

TABLE 8 - TOP-10 COMPANIES IN "WOODEN HOUSES AND CONSTRUCTION ELEMENTS"
Rank Company

1
2
3
4
5
6
7
8
9
10

Casa Rubner spa
Holzbau spa
Panguaneta spa
Albini & Fontanot spa
Cost spa
Perlarredi srl
Sistem Costruzioni srl
Eurolegno Group spa
Home Connexion srl
Habitat Legno spa

Sales
revenues
2010 (000 €)

Revenue
variation
2010/2009 (%)

Employees
2010

54,012
42,817
42,037
34,995
29,840
22,230
17,847
17,656
17,045
16,590

5.32
-21.60
29.74
-10.38
27.53
0.70
-12.91
7.63
-6.71
12.96

263
182
169
160
116
18
64
29
84
54

Source: AIDA Bureau Van Dijk data bank.

Sales
Ebitda 2010
Roe
revenues/
(000 €)
2010 (%)
employees (000 €)

205
235
249
219
257
1,235
279
609
203
307

3,728
1
2,090
682
2,376
29
70
873
208
921

2.9
-9.49
1.84
-4.2
3.2
n.d.
-13.96
4.52
-7.76
-1.03

Ateco code: 162320.
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TABLE 9 - TOP-20 COMPANIES IN "WOOD AND FURNITURE TRADE"
Rank Company

1
2
3
4
5
6
7
8
9
10
11
12
13
14
15
16
17
18
19
20

Imola Legno spa
Corà Domenico & figli spa
Florian Legno spa
Soc. Legnami Paganoni spa
Andrighetti Legnami spa
Bellotti spa
Ala spa
Piarottolegno spa
Galifi srl
Basso legnami srl
Gatti legnami spa
Michele Alfano Legn. It. spa
Panalex srl
Legnopan spa
Doriguzzi Mario spa
Pino Legnami spa
Pe Pietro Legnami spa
Timber Trade & Service spa
Cavanna Legno srl
Jmel Jesolana srl

Sales
revenues
2010 (000 €)

Revenue
variation
2010/2009 (%)

Employees
2010

108,521
97,516
56,341
48,405
31,548
30,654
30,039
19,979
16,657
15,723
14,883
13,886
13,402
13,073
12,298
11,758
10,926
10,599
10,131
8,354

4.20
9.37
28.05
26.18
111.71
7.38
-6.98
-3.86
-2.68
-10.15
-10.81
-0.42
14.09
23.31
1.86
-33.74
-4.43
-3.48
23.78
-5.28

172*
154
64
39
29
142
50
133
15
12
52
45
24
25
n.d.
39
11
7
12
35

Source: AIDA Bureau Van Dijk data bank.
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Sales
Ebitda 2010
Roe
revenues/
(000 €)
2010 (%)
employees (000 €)

* 2009 figure.

631
633
880
1,241
1,088
216
601
150
1,110
1,310
286
309
558
523
n.d.
301
993
1,514
844
239

2,000
1,966
3,446
2,418
-218
1,401
746
1,588
821
700
361
433
42
709
-38
-934
-107
328
229
175

Ateco code: 467310.

-3.83
0.51
11.42
0.85
-8.54
-0.89
3.5
0.11
6.77
0.37
-11.11
0.79
1.41
15.53
-5.07
-135.68
-8.29
0.41
11.63
-10.54

FAIRS

XYLEXPO 2012 GETS GOING
“With still over four months to
go before the opening of
Xylexpo, figures are more
positive than two years ago
in the same period: over
430 exhibitors for a total exhibition area that is currently equal to 30 thousand net
square me ters approximately”. These are the words
by Paolo Zanibon, general
manager of the biennial international exhibition of
woodworking technology
and furniture industry supplies to be held from Tuesday 8 to Saturday 12 May
2012 in the Milan exhibition
center Fieramilano-Rho.
It’s a substantial confirmation
of the impressions collected
a few months ago, which
had generated the optimism
of organizers for the next
edition, especially in view of
the inevitable delays that
characterize exhibitor registrations to an event that, we
cannot deny it, is getting
ready for its 2012 edition in
a very difficult economic scenario.
The show – organized with
the support of the Italian
Ministry of Economic Development – will extend over
four halls (1 and 3 for panel
processing, 2 for solid wood
machining, 4 for primary operations), designing a very
accurate layout to offer a
quick and efficient visit to all
operators. The exhibition surface will be exploited with a
rational approach, providing adequate space for ex-

hibitor services, receptions,
areas dedicated to national
associations and trade press,
next to the business area.
Woodworking technology, as
all recent industry exhibitions have shown, must be
increasingly presented in the
context of service-oriented
events.
This is the direction of promotion activities towards
old and new visitors, which
were launched a few weeks
ago and will be fully up and
running in the new year,
through a traditional communication campaign complemented with "personal"
contacts leveraging the opportunities offered by new
b2b communication tools.
Substantial contribution is
coming from the international network (50 offices
around the world) which is
working to promote the biennial show to 100 thousand
potential visitors. In Italy, we
are well on the way with the
events of a “mass marketing”
campaign addressed to 40
thousand Italian operators
and direct marketing to over
15 thousand accurately selected companies.

“An accurate work”, says
Dario Corbetta, Xylexpo
marketing manager. “ We
searched through our database to identify anyone who
might be interested in our exhibition, even in a period
when everyone is trying to
minimize expenses. Such

analysis has allowed us to
prepare specific messages
for each visitor category,
highlighting the specific values and the great deal of
ideas and solutions that visitors can experience at Xylexpo”.
This action is complemented
by the traditional advertising
campaign in magazines, industry portals and social
networks: after the first phase
to consolidate the image of
the show towards exhibitors,
a few weeks ago the second
stage was opened, entirely
focused on visitors. Within
few weeks, a massive campaign will be launched in
the major Italian media,
dailies, radio channels and
outdoor advertising.
The icing on the cake will be
the invitation to importers,
resellers and agents from all
over the world, an activity in
close collaboration with Fiera
Milano and the Italian Ministry
of Economic Development.
This is a great work to make
a "good exhibition" and - just
as important - to attract "good
visitors", an essential combination to show that, once
again, Xylexpo is the most
important international ex-

hibition in even-numbered
years, the reference event in
Italy, capable of amplifying
the efforts of Italian and international manufacturers. A
comprehensive showcase
both for the range of exhibited products and the internationality of exhibitors, a
traditional plus of the Milan
event.
Useful information for our
readers: on February 15, the
pre-registration service will
be available: fill in a simple
form to get an e-mail voucher to access the exhibition
without standing in line.
One final remark: Xylexpo
2012 will be held during
Tew-Technology Exhibition
Week, featuring the most
important technology shows
including Plast (the international exhibition for plastics
and rubber industries), Fluidtrans Compomac (the biennial international exhibition for fluid power technology and mechatronics) and
Mechanical Power Transmission & Motion Control
(the international biennial exhibition for mechanical power transmissions, motion control and mechatronics that will
end on May 11). ■
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HOLZ-HANDWERK
AND FENSTERBAU/FRONTALE
Everything suggests that the
“German duo” will reaffirm
its leadership in the exhibition
scenario also this year.
Presented in Milan in a
crowded press conference
inside the charming rooms of
the Arts and Science Museum in via Sella, the 2011
edition of the Holz/Handwerk
and Fensterbau/Frontale
exhibitions will be held in
Nuremberg, Germany, from
21 to 24 March.
The event’s importance is
growing year after year and,
starting from this edition, it will
be officially supported by
Eumabois, the federation
that gathers 14 national associations of woodworking
technology manufacturers in
Europe.
Organizers are confident that
it will be a great show, encouraged by the success
recorded in 2010 and most of
all, as underlined at the press
conference, by the fact that
the category of “handicraft”
companies, i.e. German
small and medium businesses to which HolzHandwerk is dedicated, is
going through a highly satisfactory season. “It’s a real

boom”, said Stefan Dittrich,
project manager of the exhibition.
In Nuremberg, 1,200 exhibitors are expected (500 at
Holz-Handwerk, basically the
same as in recent editions),
specializing in the production
of doors, windows, facades
and machining solutions for
wood and wood-based materials.
Also in 2012, all woodworking and wood processing
product categories will be
represented: from tools to
fastening techniques, from
hardware to software.
Over 100 thousand visitors
are expected (there were
103 thousand in 2010, the
most visited show ever, with
a 16 percent share of foreigners) at an event that has
become a key date for the
German market and that, at
each edition, records an increase of foreign visitors by
a few percent points.
At the press meeting in Milan,
Dennis Bieselt of the wood-
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working division of Vdma,
the German association of
machinery manufacturers,
presented some figures to attending journalists.
To begin with, he mentioned
the substantial rally of German production, which
should amount to 2.5 billion
Euros in 2011, with 2.7 billion
Euro forecasts in 2012. We
are still far from the record
year 2007 (3 billion Euros),
but the escalation from 1,9
billion in the horrible year
2009 is apparent.
In percent points, Vdma analysts predict - net of the reduction that also impacted
woodworking machinery production in recent weeks - 14
percent growth compared
to 2010 and another 2 to 5
percent in 2012 from this
year.
Looking at import-export figures in the January-August

2011 period, there are no
good news for Italy: our export to Germany has
dropped by as much as 34
percent compared to the first
eight months of 2010.
Conversely, only 3 percent of
German production is
shipped to Italy, versus 13
percent to China, 9 percent
to Russia and 8 percent to
Turkey.
The rich program of side
events includes a joint initiative by the Nuremberg Fair
and Ift Rosenheim, the "wood
university" known all over the
world. "Energy Plus: save
and produce energy with
windows, facades and
glass" is a special show that
will be set up in hall 1 to show
suitable techniques to leverage the ever-growing focus
on energy efficiency in constructions. ■
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FURNITURE, THE DATE
FOR RECOVERY IS 2013
Csil economic reports on global furniture trade and Italian market forecasts
leave no room to doubts: there is still much to do to get out of the crisis.
Especially in Italy.
The crisis in the furniture industry in Italy is not over, especially for the European region, with global economy
subject to strong turbulence
of financial markets and characterized by a general drop
of confidence. For the Belpaese, this adds to pressure
in family incomes and spending capacity, also related to
recent economic and fiscal
policy initiatives. Conversely,
the scenario is reversed in the emerging countries,
with China on top, which have been only slightly
touched by the difficulties originated from the crisis
and are supported by strong domestic demand. To
see signs of recovery – at least in Europe – we will
have to wait until 2013. This is the picture illustrated
in a report presented in Milan last November, called
“Furniture Industry Outlook in Italy in 2012-2013”,
with preliminary figures for 2011 and forecasts for
2012-2013, for the entire furniture industry and its specific segments (kitchen, upholstered furniture, living,
bedrooms, bathrooms, garden and office), and the
“World Furniture Outlook 2012”, presenting detailed
figures on the furniture industry and furniture demand
trend forecasts in 2012 in 70 countries (35 in Europe,
15 in Asia-Pacific, 12 in the Middle East and Africa,
3 in North America and 5 in South America), both edited by Csil (Centre for Industrial Studies).

ITALY, CONSUMPTION
UNDER PRESSURE
The starting point for the analysis by Csil is the macro
economic picture of 2012-2013. Slow global economy, caused by the European crisis of public debts
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and the banking system on
one side, political and economic instability on key markets on the other, only partially
compensated by growth in
the emerging countries, delay
possible recovery forecasts to
2013 and show a market divided into three macro regions: sustained growth in
Asia and Latin America,
weaker growth in the United
States, even greater weakness in Europe, starting from the Euro region.
The higher price, said Angelo Tantazzi, president of
Prometeia (an association for econometric forecasts), is paid by the older industrialized regions. Considering the G20 countries, with an average annual
variation between plus 5.2 percent of Gdp in 2010
and 3.8 expected in 2012 (2013 forecasts at 4.6 percent), the developed countries (United States and
Euro region) oscillate between plus 2.9 percent in
2010 and plus 1.5 in 2012 (plus 2.2 in 2013); there
is a different trend in the emerging countries (China
included), starting from 8.5 percent in 2010 and expected to slow down in 2012 at plus 6.7 percent (plus
7.4 percent in 2013).
Talking about Italy in detail, Prometeia forecasts predict 0.6 percent Gdp increase in real terms at the end
of 2011, with a further reduction to 0.3 percent in 2012,
while in 2013, when Italy has committed to achieve
balancing budgets, the Gdp will go back to a 0.6 percent growth rate. The market recovery potential is
compressed by the crunch on domestic consumption, mostly due to fiscal pressure, reduction
of available income and spending capacity, and the
lack of support to family expenditure. As a result of

GDP TREND: ANNUAL PERCENT VARIATIONS AT CONSTANT PRICES
G20 countries
G20 developed countries
including: United States
Euro region
G20 emerging countries
including: China

2010
5,2%
2,9%
3,0%
1,7%
8,5%
10,4%

2011
3,9%
1,5%
1,7%
1,6%
7,2%
9,3%

2012
3,8%
1,5%
1,8%
0,3%
6,7%
8,6%

2013
4,6%
2,2%
2,5%
1,5%
7,4%
9,5%

Source: Oecd, Briefing on the Economic Outlook for G20 economies, 31 October 2011.
Notes: G20 indicates the number of participants at the meetings: the 18 countries listed below plus Argentina
(forecasts not available) and a representative of the European Union.
G20 developed countries include: United States, Japan, Germany, France, United Kingdom, Italy, Spain, Canada, Korea
and Australia.
G20 emerging countries include: China, Brazil, India, Russia, Mexico, Turkey, Indonesia, South Africa.

the economic and financial law enacted in August
2011 and its subsequent modifications, in 2012 will
keep decreasing by 0.2 percent in real terms, with
lagging investments, while income and consumption
will start growing again only in 2013 (plus 0.5 percent
at constant prices). This trend will also bring a reduction of import and export flows.
Sara Colautti, forecast survey manager at Csil, commenting upon the “Furniture Industry Outlook in Italy
in 2012-2013”, illustrating the furniture industry and
its segments (kitchen furniture, upholstered furniture,
dining and sitting room, bedroom, bathroom, garden
and office furniture), stressed that the Italian market
collapsed again in 2011.
After short relief in 2010, furniture domestic consumption decreased by 7.5 percent in real terms, and
family confidence diminished accordingly; this trend
will be substantially repeated also in the current year
and in 2013, in line with global economic trend forecasts: according to Csil, in 2012 the domestic market of furniture will further shrink by 3.6 percent at constant prices, while timid signs of recovery will be seen
only in 2013.
Import will also drop for furniture with cheap unit
prices, while export is holding on despite a slowdown:
the main destination markets for Italian furniture are
France, Germany, the United Kingdom and Russia,
all countries where – except UK – growth rates are
better than in the same period of 2010 and expectations for 2011 final figures indicate 2.3 percent export increase in real terms, with positive growth forecasts also this year; the current shares are 47 per-

cent for export and 53 percent for the domestic market. Furniture production is also dropping, down by
4.7 percent at constant prices.

DUAL-SPEED GLOBAL MARKET
The Asia-Pacific region still dominates the global furniture market, with South America and the Middle East keeping up. Western Europe is still shrinking. These trends are confirmed in the Csil report
“World Furniture Outlook 2012”. As explained by
Ugo Finzi, senior advisor at Csil, global furniture
consumption at production prices (not considering
distribution markup) amounts to 370 billion US dollar approximately, with a market openness index (i.e.
import-consumption ratio) of 28 percent.
In 2012, the countries that will record furniture demand growth rates above 3 percent are China (8
percent); India and Qatar (7 percent); Malaysia, Vietnam, Chile, Colombia and Kuwait (5 percent)
Philippines, Indonesia, Kazakhstan, Thailand, Argentina, Brazil, Algeria, Saudi Arabia, Bahrain, South
America and Russia (4 percent).
The leading international furniture importers are the
United States, Germany, France and the United
Kingdom. The United States, where the economic crisis started, are showing early signs of recovery in furniture trade: after a heavy drop in 2008 and
2009, US imports, which had been the main driver of global trade growth until 2007, recovered in
2010 and 2011.
China expanded its export from 4 billion dollar in
2001 up to approximately 37 billion last year; other big exporters are Italy, Germany and Poland. The
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CHART 1 - THE FURNITURE INDUSTRY IN ITALY, 2003-2012.
Percent variations at constant prices

Source: data processed by Csil.

CHART 2 - FURNITURE CONSUMPTION FORECAST
BY GEOGRAPHICAL AREAS IN 2012.
Percent variations at constant prices

Source: data processed by Csil.

trend of global trade and economic results are also
affected by increasing production capacity in the
emerging countries, which - in phase of stagnating demand -keeps causing an excess of offer with
a negative impact on the profitability of manufacturers. Finzi added that global furniture trade, in line
with global goods trade, is expected to grow modestly in 2012, after a heavy drop in 2009 and a rally in 2010 and 2011. Furniture demand is highly diversified among six macro areas and matches the
trend of global economic crisis: there is recession
in Western Europe and slow growth in North America, faster growth in Central and Eastern Europe and
in Russia, and sustained growth (above 3 percent)
in the Middle East, Africa and South America. Outstanding results in furniture consumption were
achieved by Asian-Pacific countries, with a global increase above 3 percent.
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BETWEEN PAST
AND FUTURE

Between the big manufacturers
of Italian furniture and the future
developments of the industry,
there are deep changes constantly going on in Italian society. This was the focus of the
speech by Massimo Florio,
meeting coordinator and president of the Csil scientific committee, who chaired the working session “History of the Future, 1861-2001”, illustrating
the growth and evolution of
Italian furniture through unification, society and industry
across 150 years.
The discussion involved Giovanni Gervasoni, Gervasoni
(indoor and outdoor design
furniture collections) and Peter Hefti, Molteni Group (including brands Molteni&C,
Dada, Unifor and Citterio for all
kinds of furniture except bathroom and lighting), both historical representative of madein-Italy furniture. Marinella
Meschieri of Fillea-Cgil
stressed the need for an industrial policy that supports
companies and encourages association and aggregation, mainly for the development of strong international competitiveness.
Mauro Mamoli, president of the Leader Group of
Federmobili, underlined the importance of the
role of a specialized federation to support the evolution of companies in terms of efficiency and innovative management. A significant signal of attention came from local institutions: during a brief
greeting speech on behalf of the councilor for job,
economic development, university and research of
the Milan municipality, Mrs. Cristina Tajani, Luca
Stanzione announced the Milan city council’s
commitment to meet and discuss with industry organizations, trade unions and universities, starting
from January 2012. The goal is to define a development plan and reorganize the production chains,
aiming at reconstruction and increased competitiveness. ■
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THE RESCUE OF EXPORT
Export has confirmed to be the driver of made-inItaly wood and furniture economy, as opposed to a
weak domestic market dominated by slow growth,
low confidence and low spending capacity for consumers. This is the picture found in the preliminary
2011 figures processed and published in December
by Cosmit-Federlegnoarredo Study Centers.

LIGHTS AND SHADES
In the entire wood-furniture industry in 2011,
turnover decreased to 32.4 billion Euros (-3.3%
from 2010), after a temporary recovery of losses
recorded in the 2008-2009 period. If final figures confirm this situation, the industry will be below its 2009
levels, which was the lowest point in terms of economic
results; in this case, the strongest impact is generated
by domestic consumption, down by 5 percent (versus +3 percent in 2010), while export keeps growing by 5.1 percent (it was 6.4 percent last year); this
results into a total value of revenues from foreign markets of 12.2 billion Euros and a trade balance above
7 billion Euros. Temporary Italian furniture export figures, including bedrooms, beds, children bedrooms,
living rooms, chairs and miscellaneous furniture, in
the January-August 2011 period, processed by
Centro Studi Cosmit-Federlegnoarredo from the Istat ranking of 50 countries, have France at number
one of the top-ten list (+10.9% vs. the previous year),
followed by Germany (+8.6%), Russia (+13.6%), United Kingdom (0%), United States (+1.4%), Switzerland
(+9.7%), Spain (+8.2%), Belgium (+4.6%), Ukraine
(+25.1%) and China (+57.8%). The total value of the
top-ten countries is 2.2 billion Euros (+9.2%), out of
a total 50-country value of 3.3 billion Euros (+7.7%).
Among the top-forties, outstanding performance
was achieved by India (+36.7%), Mexico (+43%),
Kuwait (+45.2%) and Azerbaijan (+79%). In the same
period, Italian imports mainly came from China (4.7%), Germany (+12.8%), Poland (+15.4%), Romania
(-0.3%), France (+18.3%), Austria (-8.5%), Vietnam
(-1.7%), Slovenia (+11.9%), Indonesia (-21.7%) and
Sweden (+6.7%). Noteworthy figures were recorded
for imports from Turkey (+44%), Portugal (+57.8%),
Hungary (+113.1%), Albania (+57.5%), Latvia
(+96.8%), Serbia (+52.6%), Singapore (+80.5%) and
Moldova (+81.1%). The total value for 50 countries
is 843.2 million Euros (+3.3%).

FURNITURE CONSUMPTION FALLING
In 2011, the crisis gave another blow to the furniture
system, which achieved a 20.3 billion Euro turnover
down by 4.9 percent versus a 1.8 percent rally last
year. Domestic consumption keeps decreasing (9.8%), compensating the 1 billion Euro increase of
export compared to post-crisis 2009 levels, while export keeps growing, touching 10.5 billion Euros (+5%
compared to 2010, it was +5.4% the previous year).
The 500+ million Euro difference in export contributed
to the good result of the trade balance (+5.3%). The
percent variation of imports changed from +18 percent in 2010 to +4.1 percent last year versus 2010.
The Italian export value ranking of the furniture system in the January-August 2011 period by destination country (with a total of 6.4 billion Euros, + 7.5%)
is guided by France (+7.3%), Germany (+14.7%),
United Kingdom (+0.3%), Russia (+14.8%), United
States (+1.8%), Switzerland (+14.7%), Spain (+0.2%),
Belgium (7.1%), Austria (9%) and The Netherlands
(+3.5%), accounting for 4.2 billion Euros totally
(+8% versus the same period of 2010). Among the
top-forty countries, Kuwait (+55.8%) and Azerbaijan (+59.9%) emerged; at number fifty, Brazil
(+30.4%). On the import side, out of a total value just
below 2 billion Euros (+7.5%), the ranking is headed by China (+0.7%), followed by Germany (+13.8%),
Poland (+27.6%), Romania (+8.5%), France (+13.6%),
Austria (-5.4%), Spain (+28.2%), India (+1.9%),
Belgium (+14.1%) and the Netherlands (+12.1%). Import increased also from Egypt (+37.7%), Bulgaria
(+52.2%), Portugal (+48.9%), Russia (+33%), Tunisia
(+89.9%), South Korea (+63.6%), Estonia (+78.5%),
Hong Kong (+96.6%) and Latvia (+98.2%).
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WOOD-FURNITURE MACRO SYSTEM (Million Euros at current prices)
Wood+Furniture

Production turnover (a)
Export (b)
Import (c)
Balance (b - c)
Apparent domestic consumption
Export/turnover (% b/a)

2010

33,496
11,628
5,059
6,568
26,712
34.7%

% var.
2010/2009

2011*

% var.
2011*/2010

1.9%
6.4%
19.2%
-1.7%
3.0%
4.4%

32,388
12,219
5,217
7,002
25,386
37.7%

-3.3%
5.1%
3.1%
6.6%
-5.0%
8.7%

(*) Preliminary data processed in December 2011.
Source: Cosmit/FederlegnoArredo Study Center.

FURNITURE MACRO SYSTEM (Million Euros at current prices)
Wood+Furniture

Production turnover (a)
Export (b)
Import (c)
Balance (b - c)
Apparent domestic consumption
Export/turnover (% b/a)

2010

21,301
10,004
3,110
6,894
14,408
47.0%

% var.
2010/2009

2011*

% var.
2011*/2010

1.8%
5.4%
18.0%
0.5%
2.4%
3.5%

20,259
10,499
3,238
7,261
12,998
51.8%

-4.9%
5.0%
4.1%
5.3%
-9.8%
10.4%

(*) Preliminary data processed in December 2011.
Source: Cosmit/FederlegnoArredo Study Center.

WOOD CONSTRUCTIONS
KEEP THE PACE
The macro system wood-constructions-furniture
differs from the other two sectors; it represent the
entire supply chain, including semifinished materials and wood construction products.
Turnover, equal to 12.1 billion Euros in 2011, decreased by 0.5 percent (versus 2.3% in 2010); also
export (+5.9% vs. +13% in the previous year) and
import (from 21.2% in 2010 to 1.5% in 2011) slowed
down, while domestic consumption stopped at +0.7
percent, as evidence of the difficult situation despite the positive trend of wood constructions.
According to temporary figures in the January-August 2011, out of a total value of 1.27 billion Euros (+19% over 2010), the top-ten destination coun34 XYLON INTERNATIONAL January-February 2012

tries for Italian export are headed by Germany
(+12.6%), with outstanding results recorded by Belgium (+794%), Turkey (+55,4%) and the United
States (+54.5%); strong expansion also for Hungary
(+102.5%), Estonia (+205.3%), Iraq (+145.6%),
Azerbaijan (+94%) and Indonesia (+125.7%). A
negative trend was recorded by Greece (-40.9%),
Egypt (-39.1%) and South Korea (-42.4%). Talking
about import (total value of 1.43 billion Euros, +1.9%
over 2010), Austria is the top importer to Italy, despite a slight decrease by 1.5 percent, followed by
Germany (-3.2%) and China (+12.4%); increasing
flows came from Chile (+28.6%), Sweden
(+32.7%), Lithuania (+44.5%), Estonia (+36.8%),
Luxembourg (+42.8%), Canada (+53.9%) and Belarus (+46.8%).

WOOD-FURNITURE-CONSTRUCTION MACRO SYSTEM
(Million Euros at current prices)
Wood+Furniture

Production turnover (a)
Export (b)
Import (c) **
Balance (b - c)
Apparent domestic consumption
Export/turnover (% b/a)

2010

12,195
1,624
1,949
- 326
12,304
13.3%

% var.
2010/2009

2.3%
13.5%
21.2%
- 82.7%
3.7%
11.0%

2011*

% var.
2011*/2010

12,130
1,720
1,978
- 259
12,389
14.2%

-0.5%
5.9%
1.5%
20.5%
0.7%
6.5%

(*) Preliminary data processed in December 2011 – (**) Logs and sawn timber trade not included.
Source: Cosmit/FederlegnoArredo Study Center.

THREE PROPOSALS FOR CHANGE
Before a still critical scenario, industry companies keep
asking for effective measures by the institutions to
bring national economy back on favorable tracks, especially for domestic consumption of wood products and furniture, through suitable actions on the fiscal system, support to globalization and development
of the construction industry as a key sector to pull the
recovery of the entire supply chain. The confirmation
of 55 percent fiscal incentives for renovation works
is feeding oxygen into the window and building envelope business, and the recent modification of paragraph 2 of article 52 of Italian law No. 380/2001 (Unified document for the construction industry), allowing wood constructions higher than four stories, canceling the request of authorization to the upper council of public works, seem to pave the way to the wood
industry, but there are still a few hot topics on the table.
Stricter tax regulations that, at the same time, will
not punish virtuous companies, based on an overall tax reform, also leveraging incentives on individual and company income taxes to the benefit of young
workers under 35 and women as a tool against evasion, appear – according to FederlegnoArredo – an
essential tool for economic expansion initiatives, despite the open issue of delayed payments by the public administration to companies. “55 percent deductions must be the starting point to re-launch the
building activity that drives the entire furniture and
interior decoration industry”, says Roberto Snaidero,
president of FederlegnoArredo. “The issue of credit access for young people is just as relevant: in this

respect, FederlegnoArredo offers a warranty fund for
young people to cover full loans for new houses and
the purchase of the initial set of furniture”.
Another critical issue is internationalization, still inadequately supported by Italy’s industrial policy, as
witnessed by the recent attempt to cancel the Italian
Institute for Foreign Trade (Ice), then restored by Mr.
Monti’s new government. This adds to the impact of
Basel 3 regulations concerning the credit policy of
banks and the enduring credit crunch on companies.
In this respect, “we have to go beyond the emergency
approach and give a strong signal about the focus
of investments in our country and the industry priorities. Supporting international promotion is essential
to spur export and expand our economy as a result",
explains the Fla president, who asked again for targeted measures to revive domestic demand, for instance an initiative for the renovation of furniture in
offices and working environments. The third element
to be tackled with determination is the relaunch of
constructions. In this case, in an industry like
wood constructions suffering from the impact of growing costs for raw materials and primary processing
executed abroad, the difference can be made by an
effective policy for forest management and wood cultivation. The proposals are tangible: “Increasing the
extension of agricultural areas dedicated to poplar
cultivations to produce raw material for industrial use
and biomass for energy purposes is a strategy that
strengthens the growth of the industry, especially if
you reduce from 24 to 12 months the current period of biological rest for poplar plantations”. ■
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ASSOPANNELLI: BIOMASS,
VAT RATES AND PAYMENTS...
The wood industry is facing specific issues which call for clarity within
the shortest time possible. Some of these were discussed in Pordenone.

Paolo Fantoni.

Last 20 October, Sicam hosted the meeting “Action day 2011: European commitment for greater
wood mobility”, organized by Assopannelli and
supported by the European Panel Federation. The
goal was clear: cast spotlights on the necessity to
make a sensible use of wood biomass, currently litigated between the use for energy production and
the use for panel production.
“A clear example of what is happening – said Paolo Fantoni, president of Assopannelli, whom we met
after the press conference – comes from the
Tilbury power station in Great Britain, which was
converted from coal to wood. According to forecasts, every year 4.6 million cubic meters of
wood must be harvested from the forests of British
Columbia, on the US West coast, to be dried in Florida and shipped to London to be burnt. Such quan36 XYLON INTERNATIONAL January-February 2012

tity would be enough to produce all the particleboard absorbed by the Italian market in one year.
But I’ll tell you more: in England alone, 1.8 million
cubic meters of wood are burnt in biomass power stations currently in operation, but 8 more are
required to fuel newly approved stations, and 21
million cubic meters is the estimated consumption
of planned power stations... that’s more than 30 million cubic meters literally burnt, it's the entire consumption of the European particleboard industry!”.
And Fantoni adds: “In 2020 we will have a deficit
of raw material wood estimated in the range of 280
million cubic meters. We must act all together to
find new answers within short time, to stand up
against decisions that are penalizing us. We must
obtain new regulations that support a better management of mountain woods, and most of all, we

must collaborate with farmers to experiment on the
reconversion of cultivations, at least those that are
not so “interesting” or that are penalized".
The industry is working at four tables, under the “supervision” of the Italian Ministry of Agricultural and
Forest Policy; such meetings are yielding initial results, a set of “wishes” that will be the starting point
for law-making decisions to reorganize and homogenize the activities of the entire forest-woodenergy-industry system.
During the meeting, other industry issues were discussed, such as the French government’s decision
to apply a lower Vat rate (5 percent) on "fixed furniture”, i.e. cabinets, wardrobes, kitchen and the likes
that, once dismantled, could not be moved to a new
house. “We ask that also Italy – commented Fantoni – adopts this approach and implements a regulation that is already applied at European level”.
The third topic on the agenda was the issue of payments, with deadlines extended beyond any reasonable measure, often causing serious troubles
to company.
“We call for strong actions by the competent authorities to implement harmonized or mandatory
payment deadlines also in Italy, just like the rest of
the European Union, in compliance with the new
European directive 2011/7/EU.”
The position represented by Fantoni in Pordenone
was quite clear: the European standard 2000/35/EC,
implemented in Italy by the law decree 231/2002, applies to business transactions between companies
and between companies and public administration.
Such directive, however, does not prescribe harmonized or mandatory payment deadlines within the
European Community, although it has introduced the
creditor’s right to increased interest rates in case of
delayed payments, with no need for solicitation.
The new European directive (2011/7/UE) introduced
on 16 February 2011 increased the protections for
companies against delayed payments in business
transactions. New dispositions include the obligation
for public administration and companies within the
Eu to pay within a maximum deadline of 60 days.
Unfortunately, in business transactions between private companies, the new directive repeats the prescriptions of directive 2000/35/Ce, without defining
a harmonized payment term and leaving it up to
each state to define such terms.
“A law proposal – added Fantoni – was present-

BIOMASS FROM AGROFORESTRY
In our country in 2010, biomass from agroforestry have ensured
a total energy production of 5.6 Mtep, equal to 2.9 percent of the
total national requirement (amounting to 7.6 billion kWh), accounting for over 30 percent of electric energy production from
renewable sources. Compared to 2009, the contribution of
agroforestry biomass to primary energy production increased by
7 percent. International statistics (Fao) show that Italy is the world’s
first importer of firewood and the fourth for chips and wood
wastes: in 2009, 0.95 million cubic meters of firewood and wood
coal were imported (plus 22 percent from the previous year) and
1.4 million cubic meters of chips and wood wastes. Such quantities are also used for the production of particleboard, fiber panels and - to a lower extent - for paper pastes.
The reasons for strong import increase at the turn of the Nineties
were growing demand from the industry (for instance, growing
demand of Mdf panels), and most of all the increasing use of wood
for energy purposes; the latter factor had an impact on the requirements of the Italian panel industry, that had to face a lack
of raw materials.
European Community and national policies have largely encouraged the use of renewable energy sources, also through more
or less significant economic benefits, thus forcing the panel industry to pay raw materials more than they would in a more regulated market.
And don’t forget that selling wastes is a significant source of revenues for Italian sawmills. So many critical issues, however, may
turn into an opportunity for all involved parties. “The strong increase
in the volume of wood burnt in biomass power stations in Europe
– said Paolo Fantoni – is turning out as a great opportunity for
the valorization of Italian forests, as well as for the agricultural world,
that can invest again in poplar or fast-growing wood cultivations
to meet the increasing demand of the panel industry and power
stations. This is an essential factor because, as the European Union
is cutting subsidies to agriculture, farming companies must absolutely re-direct their activity towards more profitable products,
and poplar cultivation is an interesting option”.

ed to the Italian Parliament at the end of 2008, obtaining the support of 80 representatives. Such proposal was designed to put a limit to payment delays in business transactions, with the expressed
goal of enforcing the Eu regulations in advance. The
principle supported by our association today is that,
at national level, when the new directive is enforced,
there is an explicit reference to the definition of payment terms also in transactions between private
companies, as stated in this law proposal”. ■
January-February 2012 XYLON INTERNATIONAL 37

CATAS

OFFICIAL OPENING

OF THE NEW SITE
Now, Catas (www.catas.it)−
the biggest research, testing
and control institute in the
wood-furniture industry −
has added a new site to its
laboratories and offices in
San Giovanni al Natisone. A
total investment of four million
Euros and an area larger
than 2,800 square meters
on two levels. Besides the
chemical laboratory, the
premises include the foodagriculture and the environmental departments.
According to Catas president, Michele Bressan…
”the new site represents a
crucial step forward in the
company’s growth, consolidating its leading role and
excellence in wood-furniture
research and testing, as well
as analysis and promotion of
the food-agricultural industry
and consulting in environmental matters. A unique
organization in its category”.
Catas general manager, Angelo Speranza, stated: “We

are a reference partner and
a technology innovation driver for local, national and international companies, certifying the quality of production in different industries”.
Innovation and quality are the
levers to guide the wood industry out of the crisis. According to Federlegno, 2011
will close with a 7 percent increase in export and a nearly 2 percent shrinkage of the
domestic market, at national
level. “Made-in-Italy is highly
requested − said FederlegnoArredo president, Roberto
Snaidero – but in order to increase the competitiveness of
our companies, it is necessary
to promote aggregation, that’s
why we announced two initiatives during the inauguration
ceremony: set up a network of
small and medium businesses, and support them to approach the global markets. An
equivalent network to promote the value of Italian products will be created also on a
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national scale. As of March 3,
2013, mandatory certification
for all products from the wood
supply chain will apply within the Eu. Excellent organizations like Catas will become
strategic for the competitiveness of the entire industry. A
key benefit for all our companies”.
Created by the design studio
Rizzani in Udine, the new
Catas premises include several areas for study and re-

The ribbon cutting ceremony.

search laboratories, working and meeting rooms,
sample storage and disposal. The ground floor is
dedicated to surface and
wood microbiology analyses, the study and control of
indoor emissions and formaldehyde emissions from
different materials. The upper
floor hosts the offices and the
food department, wine analysis, indoor environmental
and chimney emissions
analysis.
With this expansion and the
availability of new equipment, Catas will enhance its
services and production capacity, especially in the field
of chemical analysis on furniture formaldehyde content.
With new equipment for artificial ageing, the institute will
also improve simulation tests
for surface degradation, both
indoors and outdoors.
With 40 employees, in 2010
Catas executed 30 thousand
wood-furniture tests and
eight thousand in the foodagriculture industry. Preliminary forecasts for 2011 indicate further growth. ■

SUPPLIES

MORE PERSONALITY,
FROM FURNITURE TO HOUSE
Innovation, with the digital printed laminates, and the deployment
of consulting services targeted to customers and designers are Corbetta Fia’s
assets to be competitive on the market. And to support the comeback
of “made in Italy”: creativity versus standardization.
To get past an economic crisis that has impacted
the liveliness of made-in-Italy, the remedy is customization. From details to furniture, from floors to
structural components. Even better if you add the
innovation and emotion that digital printing can bring
to home or collective environments. The idea
came from Corbetta Fia, specializing in edgebandings (abs, wood, melamine, laminate and aluminum), papers, adhesives and plastic laminates,
up to new plastic laminates with digital printed decorations.
Corbetta Fia was officially established in 2006, when
two historical edgebanding manufacturers – Corbetta and Fia – merged to become the major Italian company in terms of turnover and product
range. The acquisition of the abs edgebanding specialist Oece Plastics in 2008 closed the circle and
created the current organization, with four production sites and about 170 employees.
In Carugo (Como), a 12 thousand square meter area
hosts the headquarters including sales and direction, the new Promotion area and the entire production of real wood edges, including sanding and
painting, together with the cutting department for
all Corbetta Fia edgebanding products, and the logistic area, with an automated IT-controlled warehouse for the storage of raw material coils. The Oece
Plastics factory in Medolla (Modena) is where abs
edgebandings are manufactured. Talacchio di
Colbordolo (Pesaro Urbino) is the location of the
decorative paper distribution unit, as well as an innovative showroom that exhibits trends rather
than products. Casoli di Atri (Teramo) is the production site dedicated to paper impregnation and
lamination, where all laminates are manufactured.

From left,
Giacomo
Santambrogio
(general manager),
Antonio Corbetta
(co-owner of
Corbetta Fia) and
Enzo Rossato
(manager of the
Laminates division
and Promotion area).

The Corbetta Fia philosophy is based on collaborative work involving all production sites, in close
cooperation with the Carugo headquarters. Logistics
are the key strength to ensure just-in-time supplies
for any product, thanks to the availability from stock
of materials ready to be cut and processed. Carugo handles and ships the required quantities to each
site, ensuring the highest output capacity of each
plant according to market demand. Revenues are
currently 30-35 million Euros, but it should increase
further through the exploitation of new opportunities offered by product customization to made-inItaly (and not only) furniture, and to the company’s
commitment and constant participation in major exhibitions like Sicam in Pordenone, Sia Guest in Rimini for the hotel business, and the Furniture
Show in Milan. While Antonio Corbetta, owner together with Luigi Valentini, is nostalgic about the
good old hard-working Brianza where wood was the
big star, we talked about the current revolution with
Giacomo Santambrogio, general manager of
Corbetta Fia, and Enzo Rossato, responsible for
the laminate division and the new promotion area.
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Mr. Santambrogio, in a difficult economic period like
the past two years, you are standing out for your
capacity to invest in new market opportunities…
“In the past three years, we have deployed a new
production and industrial concept, creating a network of dedicated structures that include production units and a logistic and service hub in Carugo, involving all management procedures and
business areas. Concurrently with the reorganization of the entire production activity, in 2011 we created the promotion area, which will turn Corbetta Fia from a simple manufacturer to a proactive partner that supports customers and interacts with designers, architects and studios. The mission for this
year is also to strengthen our sales organization, in
a market that is still predominantly domestic but, after the Oece acquisition, is increasingly looking
abroad. We have set up a dedicated team and office to develop targeted projects in order to identify the features and priorities of different market, both
established and new, including Greece, Spain, Bulgaria, Romania, France, Mediterranean and Middle East countries. We will start from here to build
sales and distribution networks on the territory”.

The Corbetta Fia factory
in Carugo (Como).
The warehouse in the Corbetta
Fia factory in Carugo (Como).

40 XYLON INTERNATIONAL January-February 2012

“Measure-made” laminates with digital printing are
the trend of the future?
“This type of product offers the benefit that you can
customize any project with great flexibility, even for
small batches, and we are confident that it will make
the difference in standard furniture ranges, from
wardrobes to children bedrooms, from bed heads
to living rooms, from kitchen to door frames, without adding costs for those who produce or purchase
finished furniture or requiring other processes than
convention laminate application onto panels. Looking ahead, designers might find hints for innovation
in this product, for instance creating a new ad-hoc
solution that allows to replace panels after a few
years, maybe with a framework system that enables
the customer to renovate a piece of furniture very
easily. For digital printed laminates, we have created
the digital laboratory “DigiLab” in Carugo, inside the
Promotion area, leveraging the synergy among our
sites to process the product entirely in house, with
a very simple cycle. The graphical laboratory collects the idea from the customer, or supports the customer with a consulting service that presents all types
of products and decorations available in our database, and finally creates the graphical design; then
a sample prototype is produced, and finally, the laminate is manufactured at the Casoli site, where the
digital printing department is located".
Are laminates with digital graphics mainly addressed to contract or residential customers?
“Contract is not a big market for us, yet, despite
some projects in the yachting and cruiser business.
We are looking at the hotel industry with great interest, as witnessed by the installation of the
high-altitude hotel conceived by architect Simone
Micheli at the recent Rimini exhibition, where
structures, doors and furniture in the reception have
been produced with digital printed laminates by
Corbetta Fia. As to residential business, this is a
new approach to market evolution: in a house, all

A picture of
Corbetta Fia
edgebandings.

surfaces decorated with digital graphics allow total customization from furniture to floors and stairs,
while ensuring the same durability of a normal laminated surface subject to wear and treading”.
Your original business is edgebanding, what's its
relevance in the new corporate philosophy?
“Edges are complementary to an existing panel or
surface, we are investing a lot in the production of
real wood edgebandings with a strong texture, using new painting, scratching and finishing technology. We provide edges with the same finishes
applied on particleboard, therefore we can offer a
complete product, just think of a door with frame
and profiles. For this kind of orders, sometimes highly customized, we have an internal technical department that studies the final visual impact of the
product and the corresponding production cycle.
Our leading products are still abs edges, certified
for mass retail products, and our innovative ultraflexible edges to be applied to complex shapes”.
In Talacchio, you opened an exhibition space that
shows the most interesting trends in decoration; how
did you develop this idea?
“The showroom was created in 2011 to bring production closer to the market and establish a link between papers and customers, including designers
and architects. The idea came from the intention
to collect the best new decorations developed by
the world's leading printers and present them to
customers in a 100-square-meter showroom, rotating the materials every four months on average.
The all-round consulting service we offer to customers or designers allows to adopt a custom solution including support to design, prototyping and
production of coordinated products. For each “exhibition”, then, we produce the corresponding catalog, that collects the presented materials and becomes a communication tool for the promoters that
visit their customers”.

What are so far the results
achieved with this initiative?
“First, the showroom is giving a new meaning to our
corporate image. From an
edgebanding producer,
mainly called to solve clearly defined problems, Corbetta Fia is becoming more
and more a partner for the
development of new products, decorations and lines.
This is an essential change
in our customer relationships, because it means we
are no longer just suppliers
of specific products, but
rather consultants of ideas
to develop new projects. And we play this role by
producing a “tailor-made dress” for everyone”.
In conclusion, Mr. Rossato, what other plans have
you made for the coming months?
“In 2012, Corbetta Fia has the ambition to get out
of traditional schemes and be proactive, looking
for new trends, decorations and finishes. For this
reason, we will focus on the promotion of events
that will bring our company all over Italy and beyond; these will include open-house events and a
project in Milan during the Fuorisalone of the furniture show, presenting our products directly to our
reference customers and other prospects in the international scenario of design. We are planning similar events abroad, both in markets where we are
already active and in those where we have sales
expansion projects. These initiatives are particularly important for the Laminates division, because
they give large visibility to a relatively small unit and
they allow to involve a few leading paper printers
in joint projects with huge print runs”.
by Olivia Rabbi ■
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REHAU, EDGES THAT DECORATE
The new edgebanding solutions from German Rehau –
also presented at last Sicam
in Pordenone, the international exhibition of components and accessories for the
furniture industry − are designed to integrate perfect
edge finishing and to open
up the design sphere to an
unprecedented range of tactile and visual experiences,
through a wide range of finishes, innovative textures
and lacquer effects, ready to
customize any furniture and
domestic environment, from
living room to bedrooms,
from kitchen to bathroom.
The “Raukantex” range has
been expanded with the new
edges delivering a real glass
effect, “Raukantex Visions”,
and a new “rough texture”
version that perfectly imitates the natural features of
wood. Latest news also include “Raukantex Basic
Edges”, creating surprising
light effects, and “Raukantex
Magic 3D”, characterized
by exclusive decorations
achieved with metal pigments. Innovation in edgebanding has two faces: the
first one is “Raukantex Power Edge”, a functional edge
that integrates lighting fixtures and cabling inside the
furniture casing, concealing
them perfectly. A “blind
edge”, which runs beneath
the actual decorative edge
on the panel, can conduct
power to devices without
any visible element on the
panel, markedly improving

the overall appearance and
cleanliness. The second one
is “Raukantex Laser Edge”,
entirely made of polymer
materials: with the “Express
Collection” program, Rehau
provides creative designers
and customers with over 800
work surface designs and
colors for all needs, developed with innovative laser
technology that ensures a
gap-free final effect in all
applications, combined with
top functionality and durability.
Innovation by Rehau also
applies to other areas. Besides edges, the German
company has recently
launched new solutions for
open space offices, represented by the “Rauworks”,
program including: the “Rauworks Front” module, providing numerous applications as an additional element for acoustic near-field
shielding, as a presentation
surface or as a whiteboard
for informal meetings; the
acoustic “Rauworks Screen”
partition wall element with adjustable height.
In the kitchen, Rehau offers
“Rauwalon Lineo”, a multifunctional niche system
which scores points not just
with its design but also with
its numerous applications,
while all other environments,
including bathrooms and
stores, are addressed with
the mineral composite material “Rauvisio Mineral”, versatile and available in different designs. ■
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The real glass effect edge “Raukantex Visions”.

“Rauvisio Mineral”.

“Raukantex Laser Edge”.
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TACTILE VENEERS

FOR HIGH-IMPACT FURNITURE
New products follow design
trends: Danzer Group, a
group of companies specializing in decorative veneers
and sawn timber from valuable hardwood species, presented their latest generation of surfacing products for
the furniture industry and interior decorations.
The key concepts of Danzer’s
production can be represented by new creative options offered by the combination of different materials
from wood to metal, increasingly popular three-dimensional veneers, and new applications in automotive and
medical equipment.
Chair “Troy” by Magis.

The combination of wood
and metal in the “Vinterio” surfaces (integrating copper,
brass and aluminum strips in
the veneer) creates visual effects that respond to contemporary design requirements, while the discovery of
new certified wood species,
such as “African Ebony Fsc”,
resulting from sustainable
management of forest concessions, delivers veneers
with high visual impact and
lower costs (also from an environmental perspective)
compared to other species
like “Macassar Ebony”.
3D surface characterize
Danzer’s offer for furniture
Kitchen furniture
with classical walnut
veneer “Stratus”
by Vinterio.

components addressed to
the most extravagant creations, such as the ad-hoc
products made and tested in
collaboration with some furniture industry actors and exhibited at the recent Interzum
in Cologne; these include
table tops and chairs (for instance, office chair “Ayo” by
Wiesner Hager, chair “Troy”
by Magis, bench “Otium” by
Lapalma, bar chair “Miunn”
by Lapalma and chair “Lip”
by Allermuir), designed to
meet the demand for unique
pieces as well as large volumes.
Collaboration with leading
actors in the international

scenario is the strategy adopted by Danzer to develop
products and solutions addressed to industries other
than traditional furniture and
interior decorations, such as
walnut veneers for magnetic
resonance equipment in
healthcare or wood trimmings
for automotive interiors,
which required great care for
details and design quality.
Future application fields for
Danzer’s experience and production also include shipbuilding and yachting.
Product innovation is not the
only distinctive feature of the
group's latest moves on the
global scenario.
A contribution to future growth
also comes from a new organization designed to
strengthen the industrial offer.
With the recent integration of
brands Reholz (3D veneers)
and Vinterio, Danzer Group
– a giant with 3 thousand
employees, production sites
and sales branches in Europe,
North and South America,
Africa and Asia – can offer a
wide range of products in
terms of types, surface and
application industries, with
an integrated supply chain
from sustainable forest management through sawmills up
to veneer, handling over 160
wood species from all around
the world. ■

Interior trimmings
for the automotive
industry.
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COMPAGNUCCI
A room for exhibition and
sales, placed in a strategic
region between Italy and
Central Europe, where visitors can see and experience
motor-assisted systems and
products for space optimization in the kitchen. A tool
to consolidate direct relationships with customers and
resellers in Triveneto, an area
that is still a big factory of Italian furniture. At Motta di
Livenza, near Treviso, Gianni and Mauro Granzotto,
owners of Gmg, have recently opened the doors of a
new showroom that, through
an innovative concept, presents new products and innovative solutions by Compagnucci.
The company from Santa
Maria Nuova (Ancona) – specializing in innovative solutions for the equipment and
motor-assisted operation of
accessories and containers in
kitchens, with a factory in
Castelfidardo near Ancora
and two abroad in Slovakia
and China – started to collaborate with Gmg five years
ago, to have a dedicated
agency in Triveneto; the
opening of the new store,
conceived as a meeting point

for Italian manufacturers looking for ideas and designs, is
a step forward to meet the demands of designers, industries and curious consumers.
A springboard in North-Eastern Italy, projecting business
towards Europe, is highly
strategic for a company rooted in the Marche region. “For
one year now, we have been
pushing brand marketing together with our products”,
says Stefano Santini. “In
this area, the market is very
demanding in terms of territory coverage, technical and
sales information, possibility
to “experience” the product
before selecting it as a suitable item to add to the product range. Supported by the
Granzotto brothers, we decided to invest in a space that
is a working place and a
showroom at the same time”.
The keyword for the new
store and showroom is contextualization. It is no longer
just a showcase of products, but rather a complete
and innovative layout of
kitchen environments resulting from the synergy of companies operating in the same
business; for Compagnucci,
the stars are cabinet door

Pull-out element “Twister”
for corner furniture.
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From left, Gianni Granzotto, co-owner of Gmg; Amina Picciotti,
pr of the company; Stefano Santini, marketing & sales manager.

opening devices, as well as
internal electrical and motordriven elements such as
“Tiramigiù” (a system of mechanical, electrical and electronic components that
moves shelves and small
household appliances, TV
set included, to a conveniently accessible level),
“Twister” (the pull-out unit
for corner furniture) and the
pull-out columns “Touch”.
The showroom presents two
kitchen sets, equipped with
the latest product versions; no
prototypes, only solutions already available in the market.
“The new idea is to let the
customer know that the outside is important, but innovation is behind the doors”.
To bring products closer to
customers, it is not enough to
attend the leading industry exhibitions. The new showroom
further expands and consol-

idates the Compagnucci system, distinguishing the company in the manufacturing
and sales sphere, waiting for
the next step in February
2012, when a sales center will
be opened in Dubai, United
Arab Emirates, for the exhibition and sale of products.
With over 40-year experience
and a core business based on
the processing of metal wire
and innovative plasticizing,
painting and chrome-plating
operations, Compagnucci has
a customer portfolio including
kitchen manufacturers, household appliance companies
and DIY retail chains; the latter is growing up fast all over
the world, so the company is
investing in industrial and
commercial operations to increase its market share.
“Aycom” by Compagnucci
are dynamic, servo-assisted products with high safety standards, used for innovative home automation projects. The Research and Development division of the
company is involved in projects with kitchen and living
furniture manufacturers, aiming at an increasing integration of building automation
into the kitchen. ■

SUPPLIES

“ACTIVIN”
Ica Group (www.icagroup.
com), based in Civitanova
Marche (Macerata, Italy) and
specializing in the production
and distribution of special
wood coatings, presented a
new range of specific, readyto-use reactive stains for
oak and chestnut. The new
range, called “Activin”, has
been designed to meet the
current needs of interior designers: the interaction between “Activin” and the substances contained in the
wood fiber makes it possible
to achieve unique colors and
very unusual effects, bringing
out the grain in a very natural-looking way.

Over recent years,
as bio-construction
has become increasingly eco-friendly, the use of
wooden flooring has become
more common. Accordingly,
Ica Group has leveraged its
experience to develop the
“Activin” stains, which deliver excellent performance,
thereby broadening out the
creative possibilities available to designers and interior-design specialists, while
also ensuring eco-sustainability and minimal environmental impact.
These water-based stains react when they come into con-

tact with the tannic substances contained in wood
species such as oak and
chestnut. The use of these
eco-friendly stains imbues
the treated wood species
with a remarkable sense of
naturalness and character,
which it is impossible to
achieve with other stain systems. The overall aesthetic
impact of a floor coated with
this product is almost “threedimensional”. Another characteristic of “Activin” stains is
their excellent penetration
into the wood fiber: even if the
wood becomes marked or
scratched, the stain adheres
very effectively, avoiding a situation in which the original
color of the wood is revealed.
Moreover, the stains also
make the most of the quality of parquet planks with
knots or marbling, creating
attractive nuances across
the floor as a whole.
The “Activin” range includes
16 colors:: from amber to
clay, from red tufa to black
earth.
The new stains are ideal for
use within contemporary interior design solutions, where
open-pore oak is becoming
increasingly popular, as designers endeavor to attain a
more natural look and to make

rooms
feel both
simple and welcoming at the same time.
These stains have been designed not only for the staining of parquet but also for application to complementary
furnishings made from oak
and chestnut, as part of custom pigmented or pickled cycles, where they achieve surprising effects and offer unexpected ease of use.
These solutions are just an example of the results achieved
by Ica laboratories through
constant research and development, witnessing to the
strategic importance the
group attributes to constant
technological improvement.
Ica Group has always combined environmental safeguard with leading-edge technology and top performance,
developing products that
meet the specific requirements of each user. Ecofriendliness is part of Ica
Group’s Dna and has been
gradually implemented since
1983, when the first waterbased coatings were created
by the company. The decision
to focus on water-based coatings has been a strong and
effective answer to increasing
environmental awareness and
to the worries of those who
work with paints and live with
the products where such
paints are applied. ■

THE NEW PARQUET STAIN BY ICA
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JUST-IN-TIME CUSTOM PACKAGING
Selva arredamenti selected Siemens and Lcr macchine automatiche
to install a high-flexibility, high-capacity packaging plant
in the Isola Rizza factory, near Verona.

The Lcr macchine
automatiche
factory in Bologna.
The Selva
arredamenti
factory.

Lcr macchine automatiche srl (www.lcrgroup.it),
based in Bologna, is a dynamic and flexible company that, since 1985, has committed to the design
and construction of die-cutting machines, complete
carton packaging plants, shrink-wrapping film
plants, furniture clamps and complete assembly
lines. Lcr mainly addresses the manufacturers of assembled and ready-toassemble furniture, radiators, shower
boxes, doors, chairs, false ceilings, profiles, frames, parquet and so on.
Great attention is paid to the rationalization of the entire packaging process,
in order to cut costs and improve the image of products through quality packaging.
Selva spa (www.selvarredamenti.it) has
been working for years in the furniture industry, developing solutions for all rooms
and offering a wide range of top-quality
products. Customers are offered a com-
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plete service, from consulting to design, from
production to delivery, with a wide range of furniture from stock, including traditional pieces as well
as modern creations with innovative design. The furniture created by this company are characterized
by handicraft operations and manual finishing
according to ancient traditions.
The company exports to 40 countries all over the
world and attends the major furniture industry exhibitions and fairs.
The ultra-modern manufacturing site has a total production area of 64 thousand square meters.
To deliver a wide range of solutions directly from
stock, Selva asked Lcr to supply a packaging plant
to the Isola Rizza factory near Verona, ensuring high
levels of flexibility and productivity. This furniture factory manufactures stylish furniture one by one, all
different for size and footprint, and therefore each
packaging must be customized to protect its valuable content effectively.
Selva fixed high requirements: deploy a furniture
packaging process with high flexibility levels for the
production of just-in-time cartons, and eliminate the
storage of cartons. The main requirement was that
the plant could work by individual items and not just
batches, while trying to eliminate the waste gen-

“Modular 2800” cutting-creasing machine by Lcr.

erated by idle time and optimize
process management as much as
possible.
In the Selva spa factory, at the end of
the furniture processing area, there are
three loading bays where the operator,
typing on a “Simatic TP177B” panel by
Siemens (www.siemens.com), retrieves
a code that indicates the dimensions of
the piece of furniture to be packaged;
through a Siemens supervisory Pc,
the system synchronizes the die-cutting
machine so that it can produce cartons
of the required size.
The “Sinamics” drives by Siemens.
The Pc handles communications and
data transmitted to the different “Simatic” control Cpu’s installed along the packaging line.
The line has two levels: in the higher section, it produces, shapes, glues and delivers the empty
pre-formed carton to the packaging bays where the
operators package furniture into cartons.
Two robots pick the "flat" boxes, place them onto
the forming machines which form and glue the cartons, and then send them to the packaging areas.
Due to customer specifications and the complexity of a line with two levels, great attention was paid
to the synchronization of all processing, packaging and handling stages. To minimize unproductive
time, there must be perfect synchronization and
matching between the single piece of furniture delivered to the loading bay and the dimensions of the
packaging carton. This result will be achieved by
connecting all working stations, the control and supervisory Pc, and the “S7314Pn/Dp” Cpu’s that control the packaging line via Ethernet through
“Scalance Siemens” switches.
The core of the line is the cutting-creasing machine
The “Simotion D” platform by Siemens.
“Modular 2800”, which can automatically prepare
a sequence of all-different cartons, in synch with
the flow of products to be packaged at the line en- possibility to save all programming, configuration
trance. “Modular 2800” is a high-flexibility automatic and axis parameterization data on one compact
cutting-creasing machine equipped with Siemens flash card provides for very quick upgrades
electronics, featuring a modular configuration that through online remote service and fast restore and
can handle both fan-fold cardboard and cardboard start-up actions in case of failure. “Modular 2800”
sheets. It offers two production modes: single box- has an operator panel with adjustable hanging syses in sequence or multiple boxes placed side by tem, running the “WinCC Flex” software by
side. Lcr adopted the “Simotion D” platform by Siemens to handle the storage loading/unloading
Siemens, which combines a compact and high-per- program. All motors are controlled by “Sinamics”
formance motion control system with the man- drives by Siemens that, by virtue of their reliabiliagement of machine automation and the Ethernet ty and accuracy, ensure suitable performance to
communications with other Cpu’s on the plant. The handle such delicate items. ■
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MADE-IN-ITALY IN THE WOODWORKING MACHINERY INDUSTRY

NEW ULTRASOUND SENSOR
BY M.D. MICRO DETECTORS
WOOD TECHNOLOGY, INDUSTRY, TRADE AND HANDICRAFTS

X YLON.it
THE ONLINE DAILY NEWSPAPER OF THE WOOD INDUSTRY

M.D. Micro Detectors (www.
microdetectors.com) introduces the new cylindrical
ultrasonic sensor “Uk1F”, a
highly reliable solution that,
like all products of the “UK”
family, are applied successfully in different industries:
from wood to packaging,
from energy to ceramics,
from earthworks machinery
to automotive, from food &
beverage to glass.
Compact – and conse-

THE “MADE IN ITALY” MULTIMEDIA CHANNEL

Early information
for better decisions…
Centro direzionale Milanofiori - 1° Strada - Palazzo F3 - I-20090 Assago (Milano)
phone +39 02 89210200 - fax +39 02 8259009 - info@xylon.it - www.xylon.it

quently suitable for narrow
spaces – it is made of plastic material with “M18” diameter and operates through
direct diffusion; it is ideal to
measure position and distance without contact.
Operating in a work range included between 200 and
2200 mm, the sensor allows
the objects detection at distances normally reachable
only by more expensive and
larger M30 sensors, thus of-

fering significant cost saving.
”Uk1F” can detect objects
made of different materials,
independently of their color
and brightness, in all industrial environments with conditions (dust, smoke, steam...)
that can affect the performance of sensors based on different technology.
Featuring two control
modes (window, and direct
on the detectable object),
they are available in six different output configurations, and
stand out for their
great ease of use.
The sensor has
IP67 protection
degree and is fully resin coated,
making it particularly suitable for
vibration-ridden
environments.
Through temperature compensation, it also guarantees stable output across the entire operating
range.
Equipped with a “M12” 4-pin
connector, it delivers high
output current in the digital
standard configuration, therefore it is suitable for applications with electric cards requiring a minimum power
supply of 300mA. ■

PRODUCTS

HSD HAS SELECTED NABTESCO
Founded in 1991, Hsd spa is
based in Pesaro, one of
Italy’s woodworking industry
strongholds, and is a leader
in the global business of
high-frequency air-cooled
electrospindles. The company has a strong focus on
design, development and
overall quality of their products. The implementation of
lean manufacturing methods has contributed to optimize design and construction processes, deploying a
manufacturing process that
guarantees the highest quality standards of final products. Process optimization
has translated into the flexibility required to respond to
ever new and different market requirements.
Supplier selection is a critical
task for the processes that
shall ensure high standards
of total quality. For five years
now, Hsd has been cooper-

ating with the global leader in
high-precision gearboxes for
robots and machine tools, the
Japanes company Nabtesco
Corporation, created in
2003 from the merger of Teijin Seiki, a historical gearbox
brand, and Nabco. With this
partnership, Hsd can have
the same quality standards
fixed for their own products
also for these components,
which are the core element of
two-axis heads.
The selection of Nabtesco is
the result of a number of
tests involving components
from several vendors; the
relationship, based on mutual
trust, has translated into close
collaboration and mutual
benefits deriving from the
great experience and knowhow that Nabtesco has acquired over three decades in
the development and constant enhancement of highprecision gearboxes. In this
time frame, eight different

Electrospindle shafts at the quality control stage.

Nabtesco precision gearboxes are largely used in woodworking,
for instance in Hsd milling heads.

The "Rd" series gearboxes
combine the benefits
of "Rv" models
with very easy
assembling.

construction series have
been introduces, each featuring progressive enhancements for the reduction of lost motion and vibration, for increased stiffness and permissible loads,
and for smaller dimensions
given the same transmitted
torque. The latest family introduced, and adopted by
Hsd for one of their most
successful milling heads,
delivers the same torque
and stiffness performance
that normally required a
much bigger gearbox.
In the wood and aluminum industry, there are plenty of

Nabtesco gearboxes installed on five-axis machining
centers. "The Hsd Research
and Development department is constantly working at
new concepts; we use
Nabtesco gearboxes in
many of o ur applications because we have always had
excellent results", says Gianluca Drudi, Hsd. "The
range of gearboxes, with or
without through-hole, is very
wide, so we always find a
suitable product for our
needs in their standard
range; nevertheless, you can
still develop ad-hoc solutions if necessary". ■
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FOUR-HANDED INNOVATION
FOR HIGH PRECISION EDGEBANDING
The production of semifinished products
and high-quality components relies
on technology and cooperation between
“next-door neighbors” up to the
partnership with machine manufacturers.
This is how the development
of new technology solutions for panel
edgebanding has been implemented
by Terenzi Vittorio & C., top subcontractor
in the kitchen industry for furniture door
and worktop processing.
The push to the revolution in the production
process comes from outside, facing an open
challenge such as machining high-design kitchen
furniture doors in more than one hundred colors and
with glossy and opaque surface finishing, with just
in time production. And, in the meantime, it also
comes from the need to develop high quality products with innovative assembly solutions and materials including the application of Abs and Pvc
edges on the panel with the same precision and definition of laser technology - still underused by Italian furniture and kitchen manufacturers but with important growth potentials.

Stefano Terenzi.

This is the case of Terenzi Vittorio & C.
of Montelabbate, near Pesaro Urbino.
Profession: subcontractor: founded in
1968 by Vittorio Terenzi, today Stefano,
Gianluca and Maria Teresa, his sons and
daughter, are continuing his business.
Terenzi have about 50 employees and its
customers include some of the most important Italian kitchen manufacturers
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featuring Scavolini on top; indeed for this company – optimizing a geographic proximity – Terenzi produces about one hundred furniture doors for surfaces and finishing with just in time production.
Terenzi's production also includes kitchen tables
and top bars, laminated and solid-wood furniture
doors, with highly flexible processes for small batches, as requested by current trends.
90 percent of products remains within the district borders, the remaining part is exported to San Marino.
The core of the system is represented by the warehouse, 4,500 square meter surface, with an additional and recent 800 meters space for outside storage to ensure the supply of semifinished products
and be ready to meet every customer need.
Thanks to new generation technologies, Terenzi has
not only faced his needs in terms of flexible machining, productivity and final quality of the product ensuring precision and final cleaning thanks to
a laser edgebanding system, but it has also played
a pioneering role testing a new plant that allows to
carry out also aluminum edgebanding on particleboard panel, specifically produced by

BiesseEdge, a brand of the Biesse Group in Pesaro. We asked Stefano Terenzi to tell us the story of this cooperation and experience characterized
by an innovation-oriented approach.
“We started to produce living room tables in 1967.
Our headquarters in Montelabbate, where we
moved later, gave us a more extended operating
surface. Then the proximity with furniture manufacturer of the area allowed us to specialize in the
production of laminated kitchen tables, besides living room furniture elements. Then kitchen tops arrived and, day after day, they have played an increasingly important role. We have always followed
the evolution of demand and the meeting with Scavolini has marked our turning point, in fact since
2002 we have been producing furniture doors as
well. At the beginning we simply used our existing
equipment and plants – always Biesse branded –
but Scavolini proposal to carry out just in time production of their furniture doors took us to the crucial step: a plant designed according to our
needs with new performance allowing us to apply
also aluminum edges directly on particleboard panel. And Biesse has been the only company in the
industry scenario to commit itself to this project. Today Scavolini represents an important share of our
turnover and it covers approximately 40 percent of
our activity, for a total of 80 thousand pieces produced every year. Among our customers, there are
also leading manufacturers in the kitchen and furniture industry as well as several small and medium-sized companies”.
How important is technology in your activity?
“Today's market forces us to keep constantly updated in order to provide the customer with an increasingly high quality product within shorter

“Stream Ecolaser”
The benefits for those who choose laser edgebanding are basically of two types: aesthetic and functional.
“Stream Ecolaser” edgebander guarantees excellent aesthetic
results, for it eliminates the adhesive line between the edge and
the panel, whilst retaining optimum adhesive results. Then it also
creates an optimal support for any other additional process, such
as – for example – re-painting.
From a functional point of view laser edgebanding simplifies the
machining process: no glue and no specific fluids are needed and
temperature has not to be adjusted, without neglecting that the
color change of the glue is completely forgotten. A high mechanical
resistance of the applied edge is ensured as well as improved
behavior even in case of moisture or heat.
Reduced machine start-up and optimized energy consumption
are ensured, for energy is used only when necessary for edge
application.
All cleaning stages or material re-work are no longer necessary.
The lack of fumes generated from the use of glues represents another benefit for operators and their working environment.

deadlines: having updated machines is vital. Today customers require a highly customized, different, particular product, often in very small
batches… even less than 10 pieces. And this applies also to large orders, because we work
“kitchen by kitchen", processing all pieces necessary for creating a specific environment requested
by a specific customer. It is no longer possible to
talk about “series”… We provide furniture doors
available in 50 matte colors and 50 glossy colors.
Without considering wood. Then we have to add
the dimension variable and the opportunity to paste
a different edge on every furniture door! Combinations are almost unlimited...
“Stream Ecolaser”
edgebanding
machine.
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An example
of the quality
that can be obtained
through laser.

A process that could not be managed without highly-automated technologies that allow us to process
the order, with just in time capability.
Having smart, high-performance machines, managed by skilled technicians and allowing to ensure
the highest quality is the only way to be competitive.
We have always worked with Biesse, as I have already said: we bought from them the first edgebanders and we jointly developed the machines allowing us to be exactly what we are now”.
Has this evolution towards just in time taken you by
surprise?
“No, it has not. It has been a gradual process that
we already experienced with table production as
well: knowing specific problems and having reliable
partners has been really helpful for us”.
How come you have decided to focus on relatively young technology, such as laser edgebanding?
We have decided to offer our customers the best
quality in the market, giving them also a message
communicating our vision and presence. Laser technology ensures well-known benefits and it allows us
to complete our range of services. We work at 360
degrees, from water-repellent panel to the application
of laminated wood and edgebanding, which is the
most delicate stage. Currently we are using three
single-shoulder edgebanding machines, one of
which is provided with laser, “Stream B1”, that can
operate also with polyurethane glue. We use it also
for the application of aluminum edges up to one mil52 XYLON INTERNATIONAL January-February 2012

A partial view of the “edge warehouse".

limeter thickness. Laser technology is restrained to
a specific range of products, meeting the demand
of customers looking for products with superior finishing, for the cost of the process is approximately 4-5 percent higher. Workpieces are fed to the laser
edgebander directly from panel saws. We have chosen the single-shoulder machine because – with the
same machine length and with very small batches –
it allows to insert 5-6 pieces that are completely different one from the other. Then it ensures great flexibility allowing us to operate with 400-500 different
coils on over 100 colors for three heights, different
finishing and thickness ranging from 20 to 60 millimeters.
“Terenzi is an example of how Biesse operates in
partnership with its customers for the development
of new technologies and processes,” continued
Pierluigi Tacchi, Business Manager of Biesse.
“Eco Laser system at Terenzi can apply most edges
prepared for this application, a really effective answer for a market that is asking for new and advanced solutions allowing to provide high-quality
finishing. From this point of view, laser represents
an excellent alternative to standard gluing system,
a technology that is evolving rapidly. Results
recorded up to now are really promising”. (l.r.) ■
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MORE COMPETITIVE
AFTER THE CRISIS
The terrible period 2008-2009
brought Vitap to a junction:
become leaner and more
efficient, or decline.
The strategic decision
was to reorganize the catalog
and the entire production
process. The first results
are already arriving,
said Franco Tanzini.
The company dates back to 1954, when it was established by two mechanical engineers, Pietro
Tanzini and Franco Viciani, in an economic region,
Tuscany, characterized by an ancient furniture tradition. Today Vitap, based in Poggibonsi near Siena,
is looking at the future through the glasses of experience: in 1957 they launched the first single-headed boring machine, in
1968 the multi-headed boring machine,
which opened up
new production scenarios. In 1991, the
acquisition of the subFranco
contracting compaTanzini.
ny Comec confirmed
Vitap’s commitment
to edgebanding, which is now accounting for 30 percent of revenues.
With two manufacturing sites (in Poggibonsi and Monteriggioni, near Siena) and 67 employees, Vitap currently produces boring machines for handicraft and
SMB companies, boring-inserting machines, numerical control boring machines, automatic boring
machines, edgebanding and trimming machines for
curved and straight parts. Longstanding experience
allowed the company to continue its production
process on the market while standing up against the
crisis, which slowed down production volumes but,

at the same time, encouraged a major process of internal renovation: the product catalog and the
company were both streamlined, so today the organization is leaner and more responsive to customer
suggestions and needs. We talked about it with Franco Tanzini, owner of Vitap.
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Mr. Tanzini, what have you been doing in the past two
terrible years?
“The crisis has radically changed the scenario
compared to the last forty to fifty years. After 18 million Euro turnover in 2007, in 2008 – and mostly 2009
– we suffered from a sharp decrease in orders. Like
many other manufacturing companies, we have been
forced to reduce staff and use redundancy funds. But
looking back now, we have realized that the reduction of orders was also due to the stocks strategy
we had launched successfully in the previous years
with our resellers. In the new global economy, this
strategy, that ensures the quick availability of goods,
has the drawback of requiring significant financial investments, especially for traditional machines that
were not so sophisticated.
In 2009, the company was still financially strong and
we could get over the critical stage by focusing on
cost reduction policies and investing a lot in design.
The best thing was that all people in the company
had a very positive reaction: we all rolled back our
sleeves and carried on. This new course generated
new products that brought us back to 10 million Euro
revenues this year, with a leaner organization: currently, 70 percent of turnover comes from machines
developed after 2008”.
Seven machines out of 10 were designed after the
crisis, have you identified other markets?
“A good portion of our machines is numerical control equipment, compact machining centers for
drilling and milling. This is the market niche we have
specialized in. The catalog still includes machines
such as “Orbiter” for the edgebanding of curved elements; this machine is our response to large
working centers, especially from Germany, it is competitive in cost and performance, ready to be combined with a working center to increase its productivity. The development of the “Eclipse” machine, also
designed for the edgebanding of curved parts,
brought additional simplification in technology and
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investments, because the machine costs almost half
the price and requires no installation. If you simplify the sales and installation process, you expand sales
opportunities, because the same machine can be
sold also by less qualified resellers; and most of all,
you decrease the impact of technical issues, which
helps preserve a lean business organization".
You simplify the entire supply chain while ensuring
optimal results for users...
“We have simplified the price list by removing some
variants and adding them as standard in other machines, so as to have a complete product at a more
affordable price and a suitable balance between standard and optional features. In this way, we reduced
stocks and mounting hours, and we created a more
complete system for the customer. Following the optimization we made from November 2010 to February 2011, we eliminated 30 product codes out of 150
in the price list”.
What was the guiding concept of your product range
revision?
“First of all, by reducing the range, we have recovered working hours to dedicate to the optimization
of production cycle, as well as the re-design and revision of our suppliers. We have been working also
on this aspect, to reduce the number of partners and
establish tighter and more effective relationships. We
have virtually optimized the entire process upstream, with the support of our technical and sales
departments. It was a huge effort, but it has enabled
us to present new products to the market. Now we
are providing our customers with a set of machines
offering significant added value, also for distributors
and resellers, and I’m not talking just about price, but
added value that you can perceive immediately”.
So, a very short cycle from concept to machinery...
“You can achieve this only if you reduce the range:
it’s better to make five good products that ten “fair”

ones. We have removed the machines that have lost
market shares and did not enable us to leverage scale
economies, so they could only burden our organization. And mind you, this does not mean giving up
a market portion to competition, but rather offering
alternative products, educating our distributors to a
new mode of interaction with customers, through our
new training center.
These times, it must be clear where you want to go.
A small-medium business has the benefit of moving
very quickly and specializing on
some products, offering real
added value with financial and industrial tools that can support
such development”.
How important is price today? Is
it enough to make a difference on
the market?
“Low price is not the only factor
for a customer: the market is very
keen on quality; that’s why, together with production,
we are renovating quality control inside our company,
in external supplier selection, in material reception,
in processed material control and in several checks
along the assembly chain. This minimizes the risk of
complaints by customers and simplifies the work of
service: effective control improve user relationships,
although good operation also depends on the competence and expertise of engineers and resellers. In
general, however, all of this is benefiting the company
and its operators, because everyone feels involved
in offering total quality”.
On which machines and operations have you focused?
“In edgebanding, together with a group of handicraft workshops in Tuscany, we have developed
a single-shoulder universal edgebander. Tuscany
is not famous for furniture, but this is an ideal solution for a broad spectrum of applications, and
therefore adaptable to all countries. “Quartz 4.3”
can handle 60 millimeters in height, pvc and abs
edges up to 3 mm and solid wood edges up to 6
mm, and it can butt an trim at 8 meters/minute
speed. These are standard, not optional, performance values, enabling us to reduce stock and
our resellers to have a machine in stock that is good
for different types of customers.
Similarly, the “Eclipse” edgebanding machine
also fits into this trend”.

And what about boring, which is your
original business, after all?
“That’s where we have invested
more, creating new products such as
“Point” in 2009, a boring and milling
center. In 2011 we announced “Point
2” and now we are launching “Point
3”, which will add some automation. At the latest Ligna
we introduced “Bridge”, a name that represents a
connection between Vitap’s past solutions, such as
small single-head boring machines “Alfa”, and
current production requirements.
We help handicraft workshops make the transition
from basic equipment to a more expensive machine
offering much more advanced technology. Today, as
a result of the crisis, the real competitors are used
working centers; our machine is a numerical control system with 4 axes that looks into the future and
is ready for the generation change, it is conceived
for the craftsman’s sons who find it easier to use a
computer than a thickness gauge.
With “Bridge”, we are competitive against used machinery in terms of pricing, but we offer a better solution, more efficient, easier to use and more compact: it’s a big challenge for us. Production is starting in February, after the final enhancements to the
prototype we presented in Hannover. Our target is
small-medium furniture makers. Equipment for
handicraft workshops must not be simpler, they must
be more complex, because a craftsman, unlike a bigger company with a product catalog, needs a versatile machine, more productive and capable of handling different situations.
For big companies, three-four years ago we introduced an updated version of "Sigma", the system
of automatic in-line boring machines to be used and
incorporated in different plants”. ■
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ETHICS ON TOP
A picture of the Salvador headquarters.

For Salvador, celebrating
their 30th anniversary,
it’s time to draw a balance.
A company that, like any other,
is trying to seize all
opportunities to get out
of the crisis, possibly
also looking at a new
“social approach”...
Experience, capacity to develop business according to the needs of a changing market. And the
ability to see business growth strategies under the
light of a philosophy that shifts its focus from production to society. These are the values that Salvador, a brand of Solidea in San Vendemiano (Treviso), highlighted for the
celebration of its 30th
anniversary in the business of optimizing and
cutting machines for
bars. Christian Salvador's recipe to get
Christian Salvador.
around the crisis and
re-launch the company
as a leading actor on the Italian and international
scenario is clear: a lean and efficient business organization, and the awareness that, behind business, there is a social and ethical approach to manufacturing, innovation and competition.
Thirty years in this business is a long story...
“Long, sure, but exactly for this reason it might be
called a disgrace”, says Christian Salvador with a
bitter smile. “Our industry is getting less and less
profitable and, at the same time, it requires more
and more investments and original concepts that
seem to be missing. Everybody’s talking about innovation; originality is a different thing, it means
you are different not only in the product but also
in ideas, in the way you deal with human aspects.
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Business is not just steel with a handful of electronic
circuits and cables, but rather showing everything
clearly to people, which is less and less common.
And in my opinion, human relationships will be more
important than in the past”.
What were the crucial steps in these thirty years?
“Definitely the generation change. We started in
1982, working according to the traditional habits of
North-Eastern Italy, staying in the factory until 10 a.m.
and never minding if it was Saturday or Sunday.
Hard work and surely higher margins than we obtain now. At the beginning of the Nineties, we probably missed a train, not as relates to product quality, which we are always very keen on, but rather
from a sales and communication perspective, the
capacity to find an original position compared to others. Between 2004 and 2005, we opted for a massive transition, re-organizing the company with a
stronger focus on specialization rather than generic solutions; as a result, we had to be ready to produce both in series and to measure.
In those years, we realized our limits from an economical and human point of view; we specialized
in a market segment, we identified the product that
represented us and we concentrated on that, working to become the best. That’s why we decided to
give up the production of special automation and
we focused on complete, industrialized products, designed to respond to articulated demand.
This stage was not easy, but it helped us reverse
the situation and open a season that has brought
great satisfaction. Now, if I look at our company, I
see an organization that has grown and has also
conquered market shares”.
Also Salvador has been facing shrinking demand
and fierce war prices. What’s the way out, in your
opinion?
“Given the same macro-economic conditions,
which cannot be foreseen, the only way is to have
a global vision of the market and the company that
drives the evolution of all business aspects, from
the secretary that answers on the phone to
the engineers that designs new projects.
This approach is based on a “pull” instead
of “push” vision and philosophy. we shall not
start from the concept that we are right and
we only have to convince the others, we must
be humble and adapt to customers. I believe this
is the only possible way.

Everything must be “balanced”, we must roll up
sleeves and follow that route, periodically checking if we are on the right way. You should also have
some doubts... And don’t forget that a company is
an ethic actor, a complex organization that, if it
works well, is good for the community”.
This is definitely a “high” concept... how can you
apply it to machinery, to technology?
“The ethical message goes through details. Optimizing machines are an ethical product, because
cutting wood with these machines ensures a 5 to 15
percent saving on raw material. They also simplify
the operator’s
work and

“Superpush 200 new”.
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“Supercut 500”.

are safe; all you have to do is load and unload or mark
the wood; physical stress is reduced and the operator can be assigned to more qualified tasks. Optimization has a great future, because many manufacturers are still using old manual cutting methods.
Also consider that demand for this product is growing slowly. The set of details and technological equipment included in the process – from buttons to software parameters, from screw positions to the selection
of optionals that provide for operating flexibility – allows to keep the machine “lean” in economic and operating terms, and above all, to be conceived from
the point of view of the user rather than the manufacturer. Many companies manufacture machines that
customers have to adapt to: with our philosophy, the
customer can choose his own way of working and
does not have to adapt to the machine”.
What does the operator search in these machines?
“It depends. The optimizing machine is used in
many industries, from windows to blockboard, from
laminar timber to parquet, up to solid wood furniture. All different worlds with often very diverse requirements: from companies that cut a few kilometers of profiles each month, to those who handle the same quantity in one hour, with great flexibility and full integration into a production line that
may also be very complex and highly productive".

“Superangle 600”.
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What about competition?
“It exists, of course. In recent years, the situation
has stabilized: some companies have suffered and
have decreased their capacity to penetrate specific markets. Others have decreased product investments. In Europe, some big groups have considered approaching this market segment, but they
soon realized this is a niche: optimizers can be
considered the last stage of primary operation or
the first stage of secondary processing. Some
would like to extend their product range upwards
or downwards, but competition is relatively stable.
Eastern Asia is coming up slow, because software
is a critical element. Another topic is human resources: on the market, there is a huge variety of
customers, and manufacturers must give allround answers... it is not easy, not every company can handle this.
We have our own recipe: increase market shares
with a complete product, that works well, is less
expensive than others and offers something
more. You must be “optimized” to build optimizers, i.e. have a big head with a lean body, so as
to manage costs most efficiently. The sales network must be conceived as an integral part of the
organization, because resellers and installation engineers must be trained as if they belonged to the
family, as if they were “internal” engineers”.
Which area is giving more satisfaction in this period?
I see some growth in sofa producers, while windows are decreasing, following the trend of constructions. Packaging holds on, although margins
have reduced and, consequently, companies
need machines to reduce processing time and
costs, offering high flexibility and the capacity to
produce special pallets for diversified production".
Were your first thirty years easier than the next
ones?
“Let’s say that the first 27 were easier than the last
3 years! Jokes apart, let me tell you that nothing
can be taken for granted anymore. We
must believe in what we do and mix a
touch of emotion to a great deal of calculation and intelligence; you must think
as if you were a giant like Apple, but have
the necessary swiftness to move quickly. Big fish
doesn’t always eat small fish: it’s fast fish that eats
slow one…”. ■
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COMEC GROUP
Three-head working
center model
“Md Jamb”
by Comec CncWood.

INNOVATIVE SOLUTIONS
The capacity to design
and build special machines,
lines and systems for all
different solid wood machining
applications is the key factor
for the success
of the Friuli-based group,
that stands up against
the economic crisis and looks
into the future with optimism.
We talked with their founder,
Lucio Bergamasco.
To tell the story of Comec Group from San Giovanni
al Natisone (Udine), you have to go back through
forty years of industrial history based on know-how,
on the competence of building a machine for a specific function. It all began in 1970, with the production
of special machines for chairs, a successful business especially useful for the local Chair Triangle.
Diversification began in the early Eighties: under
the slogan “not only chairs”, they started the production of machinery for children beds and furniture, followed by other product categories in the next
years, including beds with slat bases, home decoration accessories, furniture elements and kit fur-

The assembly
department
at Comec CncWood.

niture, garden and outdoor furniture, urban installations and road-side soundproofing barriers,
household ware, sofas and armchairs, doors and
windows, fine arts, boxes and containers, packaging and pallets, and much more…
This was achieved through a whole bunch of business operations, five specializing divisions, also
resulting from the acquisition of brands that have
supported the success of the group on the national
and global markets. Comec CncWood, Comec
Technology Systems, Comec Dlm Mechanical
Working, Offmar Machines Cutting
and Milling, Oma Sanding and Clamping Machines.
The history of Comec Group is a typical
success story of made in Italy, created
by four business partners, each specializing in different areas, tools included. The development of production

Lucio Bergamasco.
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Automatic
assembly system
with automatic
loading
model “St4”
by Oma Division.

Automatic
cutting machine
“Tac Cn +Ca”
with automatic
loading, offered
by Offmar
Machines Division.

and personal events led to the
progressive disengagement of three business partners. Today, the president of Comec Group
is Lucio Bergamasco, leading an industrial organization that employees about forty people on a
production area of eight thousand square meters.
The crisis has not affected the development
process. Revenues in 2008 exceeded 6 million Euros, in 2009 there was a 20 percent reduction, immediately followed by a rally in 2010, which brought
business back to pre-crisis levels in 2011, with an
export share up to 90 percent. 2012 sales forecasts
are good, so they can look at the future with great
confidence, at least in the medium period.
Mr. Bergamasco, you “saved the good part” in a
critical period…
“I have always thought the best gift of a business
owner is long-sightedness. To face complex markets like the current ones, we have focused on production diversification: mortising, drilling, milling,
sawing, sanding machines, assembling clamps,
auxiliary equipment and – from the early 2000 – special numerical control working centers. Having such
a huge number of machines is our approach, with
a technical staff of people boasting long experience
in special woodworking machinery.
At their side, skilled workers and production engineers and a sales network adequately backed
up by the company, aware they can offer a solution to any problem, and that Comec has the required competence to design the right machine.
This enables us to sign good contracts also in complex periods like the years we are going through.
In forty years, we have progressively discovered
all the markets of the world. In the early Eighties, we started from nearby former-Yugoslavia and then we expanded to all Eastern Europe countries:
from the Baltic countries to Russia,
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from Poland to Bulgaria and Romania. We have always had contacts also with Central and
Northern Europe, and we have worked well
with Spain, Portugal and France. We are
also active in America, with established distributors in the Usa, Canada, Mexico,
Brazil, Chile and Argentina.
Our efforts have long been addressed to
emerging countries in the Far East, such as
China, India, Indonesia, Malaysia and other countries in South-East Asia and the
Middle East.
We have always taken into great consideration the
importance of commercial operations for the promotion of our innovative technology. A key channel is represented by industry exhibitions, Xylexpo and Ligna first, without forgetting Brno, Istanbul, Valencia, Moscow and Paris, only to mention
a few events…”.
How have you organized your factory and production process?
“We started from a catalog that includes 300 machines, different or partially similar, illustrated by
sectors.
It is not hard to guess that the management of the
entire system is the "soft spot"; we will soon implement a management system to obtain a stable
organization, eliminating the risks of anarchy. We
execute all operations in our factory, because the
production of special machines requires many different pieces from one another. We start from raw
materials we process in different stages in our internal mechanical operations department, where
ten last-generation numerical machines are installed. Each machine we produce is tailored to
customer requirements, as I said, but designers are
requested to optimize the production cycle, making the most of the products and components we
have on stock”.
Your reference market in Italy has been the chair
district for many years...
“When we started, we thought
we could serve our region, supplying

special auxiliary equipment for chair production, allowing to execute specific model-by-model operations. A significant role
is played by working centers, which were
added to the catalog in the early 2000, until reaching a stable production volume of
25-30 units annually. The “Md” series with
one head and multiple spindles with three controlled
axes, and the three-head, multi-spindle version with
up to nine controlled axes, have become the aces
of our production program.
We cannot forget the “Frontal” series in “Basic” and
“Cn” versions, suitable for cutting/drilling and milling
operations with two or more workstations, automatic loading systems and workpiece recycling system
(or in line). When you design and produce special
machines made to order, to be exported to faraway
countries, you have to keep control of a working organization that, starting from the technical department, moves on through different mechanical construction and component assembly stages, up to automation plants.
Particular attention is paid to machine testing: before being shipped, all machines are accurately
tested with repeated working cycles to check the
specific functions they were ordered for. The final test is carried out before the customer for acceptance, before shipping the equipment.
In this way, we produce reliable machines that are
appreciated by customers, who are consequently
loyal. Let me tell you that we are global leaders
in machines to make children beds and furniture;
we specialized in this area to respond to the modernization and higher productivity demands of
companies which produced this kind of furniture.
We set out from this point, wondering what else
we could offer, and now we produce very complex machines, which have made us a leader in
this market segment".
How did you reach to the strong crisis that has
struck the Friuli chair?
“There was a real dispersion: individualism caused
the industry to split into many small companies that
were destroyed by the crisis. Almost all subcontractors have disappeared. There was little solidarity
and entrepreneurial spirit; category associations
and institutions did not keep the situation under control, no supply chains were created... nobody realized what was happening, nobody urged to find
remedies, until it was too late…”.

Mr. Bergamasco, which industry is giving more satisfaction?
“We work very well in furniture, doors, urban and
garden furniture, including road-side soundproofing barriers, children beds and furniture. We
develop a design and adapt it to each customer
through suitable modifications; this process is now
easier than in the past years, I must say, because
our technical department has a historical archive
with the documentation of all new solutions we have
introduced in all these years”.

“Frontal”, drilling,
cutting and
milling machine
with inline stations
by Comec
Technology
Systems.

The crisis exists and has an impact, but you can
still find new opportunities...
“We are consolidating our technical department to
handle products that we could not deal with before,
or were marginal in our business. We industrialize our
product, we study the entire cycle for the machining
of some products and we develop engineering. We
created the “Paper Pallet” line for the production of
cardboard pallets for a leading mass retail chain; the
pallets are entirely recyclable and can be placed in
stores to exhibit goods. The material is very similar
to wood. This is a good idea that is just an example
of the way we work and look for new opportunities”.
You are real specialists, you know how to machine
wood and you build special machines in a historical phase when everyone seems to be headed for
maximum standardization.
“But there must be someone who makes special
machines! It used to be the job of local companies
that are now part of our group or have disappeared;
today, a company needs an organization with very
clear and specific competence to survive. As I said,
we have a complete business organization, from
sales and marketing offices to area managers traveling around the world, technical departments, mechanical workshop, assembling areas, electrical
workshop, a team of electronic engineers, aftersales service, and we take care of everything... without such an organization, we would never make it.
Special means you have to design and keep the
entire process under control!". (l.r.) ■
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INTERNORM

An aerial view of the Lannach site.

The Traun factory.

BETWEEN WOOD, PLASTICS AND ALUMINUM
A giant producing 900 thousand
doors and windows annually,
with a significant portion of production
entrusted to an effective line by Scm Group.

We set out to discover this company with Wolfgang
Leitner, Lannach factory manager. “We manufacture doors, windows and entrance doors”, he
tells. "The materials that distinguishes our business
is plastics:: approximately 80 percent of our production is made of Pvc, versus 16 percent of
wood/aluminum and 4 percent of aluminum. The
window business is going through an interesting
evolution, with a focus on high-insulation products
with integrated solar protection systems. On the
contrary, windows with conspicuous solid wood profiles are disappearing, as customers prefer to see only glass on
the outside, a smooth facade, with
no edges or boundaries. In doors,
we are recording strong growth in
sliding elements, which certainly enhance the visual impact of environments".

1,800 employees, 330 of whom in the Lannach site
in Styria, where wood-aluminum windows are
manufactured; the others are in Traun (plastic and
aluminum windows) and Sarleinsbach (Europe’s
most modern plastic window factory). This is just
one of many figures we will mention
to give you an idea of what Internorm is today, an Austrian giant that
produced some 900 thousand
doors and windows in 2012, with
305 million Euro revenues from
sales in Austria and 54 percent export to Germany, Switzerland, Italy,
Wolfgang Leitner.
France, Eastern Europe and the
United Kingdom.
Especially for windows, the buzz
It is interesting noticing that, while 2010 sales in Ger- word is efficiency, insulating capacity, sustainability
many amounted to 52 million Euros, Italy was a sig- of materials... what is Internorm doing in this renificant market, with over 40 million Euro revenues spect?
in the same period, versus 30 in Switzerland. So, “In our wood-aluminum range, we exclusively
a brand that has much to say even in our country... produce innovative high-insulation windows, using
wood from sustainable cultivations.
Founded in 1931 by Eduard Klinger Senior, after By virtue of their insulating construction and glazover eighty years Internorm is still controlled by the ing, our window systems are increasingly used in
third generation of the family, holding 100 percent passive houses.
of stocks. The protagonists of this story are three: I can tell you that our products give a substantial
Anette Klinger, Christian Klinger and Stephan contribution to energy saving and, consequentKubinger.
ly, to the reduction of carbon dioxide".
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alone numerical control working centers for special
products. In this respect, I can tell you we have recently invested in Italian technology, buying a production line from Scm Group that provides for good
productivity in terms of pieces on one side, and high
working versatility on the other. On this plant, with a
sequence of machining stages, we execute all
standard operations, such as cross and longitudinal
profiling, and all specific processes for special
windows, using two “Fleximat” working centers which
can carry out drilling and milling operations on all
workpiece faces. This is a complex process that involves about ten machines working concurrently, plus
handling equipment, fully responding to our needs”.

Wood frame production at Lannach.

Let’s talk about technology: what role does it play
in your organization?
"The importance of numerical control solutions has
increased exponentially. These solutions are inevitable if you want to stick to ever narrower tolerances and deploy production cycles based on
maximum flexibility. These are two key aspects, plus
the possibility to use high-performance plants and
machines, which is vital for the constant expansion
of our business”.
Mr. Leitner, what's your favorite “construction philosophy”?
"You might call it a “mixed system", which I think
is very popular among door and window manufacturers. For the construction of standard windows, we
use highly automated lines, while we rely on stand-

What do you mean?
“I mean we have a flexible and versatile line, which
also responds to our future needs. All without impacting production rates, and fully achieving our
targets”.
The "System 8C“ line by Scm is an integrated
"batch one" solution for the production of wood-aluminum windows that executes planing on four faces,
tenoning, milling and drilling, automated glass seal
application, right-left profiling.
It can achieve 2,200 pieces per eight-hour shift,
which means about 180 complete windows. This
requires only one employee for loading, one for unloading and, occasionally, one for control and supervision tasks. ■

Elenco macchine linea System 8C di Scm per Internorm
1)
2)
3)
4)
5)

Scorniciatrice Topset Xll
Tenonatrice Tlv1
Tenonatrice Tlv2
Forafresatrice Fleximat 1
Forafresatrice Fleximat 2

6) Profilatrice Profitech
7) Macchina inserimento guarnizioni Mig1
8) Profilatrice Profitech
9) Macchina inserimento guarnizioni Mig2
10) Profilatrice Profitech
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Woodworking Technology Made in Europe

eUMABOIS
European Federation of Woodworking Machinery Manufacturers

The industry of wooden doors
and windows is slowing down,
but it keeps improving
technology, materials
and supplies. Pushing stronger
and stronger on the search
for shared solutions.
Because competitiveness
is a battle to fight together.
Crushed by the construction industry crisis, the
wooden door and window business is going
through a phase of contraction and reflection. That’s
not true for technology, materials and supplies,
where the industry keeps developing innovation
projects aimed at simplifying machining and assembling operations on one side, while improving
final product quality on the other.

MORE FLEXIBILITY, LOWER COSTS
Numerical control working centers for windows are
part of the business of the Wood division of
Biesse Group, based in Pesaro. And they represent the current trend as to technologies of this industry: scalable solutions that are easy to be integrated – thanks to innovative software – in order to
enable the manufacturer to control the machining
process in real time. In a mature market like Western Europe, where – according to Biesse – Germany, Eastern and Northern Countries provide positive signs despite the critical situation of Italy,
France, UK and Spain, in a general crisis of the construction industry. A consolidated scenario, without significant changes in sight according to

Focus on
doors and
windows

Machining stage of a window profile with Biesse technology.
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Nevio Brandi, project leader for Biesse machines
and technologies dedicated to the doors and
windows industry. Higher flexibility and lower
costs are the keywords. “The most frequent requests are for working centers or multiple centers
completely managed by numerical control, which
allow to carry out the production of standard and
special windows as well as all machining processes for the different window components in one single stage, before finishing and painting”. The
working center executes all the process from the beginning until the end. “Auxiliary machining such
as recovery/stitching of the glass holding strip,
milling for hardware housing, assembly and gluing
of dowels, various milling, execution of special
pieces – which were carried out with other machines
in the past – are increasingly performed with the
same machining center and/or multicenter in order
to reduce labor cost, footprint, passes and times”.
A process shared by small and big manufacturers
looking for competitiveness. “Medium and big businesses are increasingly interested in increasing the
flexibility of existing production systems or even replace them, as they are less and less suitable to
work to order and to produce special pieces”. The
integration of the different machining processes goes
through software, which does not only “act as a
bond to manage various machining and process
integration, besides line integration of new machines”, but "it also allows to develop and produce
new products in a quick and simple way, integrating the company system with the machine itself”.

MORE INNOVATION WAITING
FOR RECOVERY
The forced market “pause” caused by the economic
crisis provides the opportunity to refine the offer and
to enhance product performance. So as to be ready
to seize the opportunity of recovery. This is the goal
of Cms, a company founded in 1969 in Zogno,
Bergamo (part of the Scm Group since 2002), a
leading manufacturer of Nc machines for processing wood, composite materials, marble and
glass. The two reference sectors for business development in the wood industry are constructions
(walls, beams and structures) and doors and windows. “We work 95 percent for foreign countries
and, in the wood industry, mainly in France, Germany and Eastern Europe – says Roberto Milesi,
sales manager of the Wood division for Italy and
France -. In Italy, people are still afraid to invest,
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Production department at the Cms factory in Zogno (Bergamo).

also in doors and
windows; it is difficult to move from the
discussion of a project to a real agreement and its impleRoberto
mentation".
Milesi.
Cms production is
the mid-high end of
the market, the customer is represented by a structured company looking for machines with high flexibility, offering reduced setup times and no need
for skilled labor, with software control of the
process directly from the technical department. But,
above all, equipped with more and more sophisticated automatic devices, from workpiece loading/unloading up to automatic warehouse.
“Small and big manufacturers both look at this kind
of solutions allowing to introduce the piece into the
machine and take it out when finished. For this reason we are developing an integration with wood
treatment stages upstream and downstream the
working center, so as to manage the piece on one
single line – integrated with an automatic warehouse,
with no need for manual actions by the operator”.
It is difficult to have long-term planning; 2012 remains a decisive year. “From the next exhibitions
we are attending, we will get useful feedback to understand how the market is evolving. Meanwhile,
we are completing the range of our machines to
be ready to start again with clear and competitive
solutions as soon as recovery arrives”.

EASY UPDATE VERSUS
OBSOLESCENCE
Flexibility, compact size, ease of use and precision;
all these features and much more can be found in
a flexible working center for the production of wooden and wood/aluminum windows developed by
Working Process, a company based in Settima di
Gossolengo (Piacenza) that produces Nc compact
lines and centers that meet the requirements of

modern window manufacturers. The company
has 47 employees, including many young people.
In 2011, turnover increased by 40 percent (a very
interesting figure if compared to other manufacturers). In a national market with a “leopard skin”
situation, export made the difference, mainly towards Germany, Switzerland and France, without
forgetting Northern Europe. “Products that meet
market requirements are no longer traditional angular working systems, but rather compact and flexible Nc working centers that process the whole
piece and finish all six faces, delivering it ready for
painting and assembling operations ” said Massimo Schiavetta. Today, the Working Process product range can meet the requests of a wide market,
from the small manufacturer with a production of
10/12 windows per day up to medium-big manufacturers that have to deliver 60/70 windows per day.
The goal is to meet the needs of the European market, but not only. Working Process machining
centers are not subject to quick obsolescence. Indeed being mechanically designed to carry out all
kinds of machining with great motion freedom of operating heads, they can benefit from evolution and
updates of the machine control software in order
to suit every need of the final user. “We do not sell
a machine, we sell a production process, something in which we are highly specialized” continues Schiavetta. “Today our orders book covers production until the end of 2012 and feeds optimism
for 2013”, adds Stefano Schegginetti. The recipe
to achieve this result within few year is simple: constant research and development, production
processes, analysis of the needs of potential customers, market analysis, and the humble attitude
of those who know they are just at the beginning
of the road, ready for a long and tiring trip, but full
of satisfactions.

From left, Stefano Schegginetti and Massimo Schiavetta,
owners, Working Process.

MARKET DIVIDED
INTO “SMALL” AND “BIG”
In over 50 years and three generations of history
in the woodworking and windows machinery industry, a lot of water has flowed under the bridge
of Colombo Angelo e Figli (Legnano, near Milan).
Their catalog includes Nc and windows working
centers, manual and electronic tenoning machines, electronic profiling machines. A market that –
with an enduring crisis – is experiencing a process
of transformation. According to Giorgio Colombo,
sales manager, “Italy is a market that does not exist; in 2011 95 percent of revenues came from foreign countries.. Due to the negative trend of the
construction industry, during the past three years
40 percent of turnover has been lost and we are
expecting some difficulties in 2012 as
well. The situation
abroad is better in
countries such as
The Netherlands,
Belgium and France,
while Eastern Europe
The factory of
is still waiting. Since
Colombo Angelo e Figli
the end of 2011, we
in Legnano (Milan).
have been moving
towards China and
Northern Africa, in this case mainly with small machines". And in order to strengthen our effort for internationalization, “we look for cooperation with
Italian companies”. The gap between high technology and “easy” products is widening. “Until last
year, machines from 80 to 150 thousand Euros were
the most requested by the market, but since then
the trend has changed: it ranges from small
tenoning machines with affordable prices to strongly customized big-sized machines, which require
significant efforts for design and installation. Medium end has disappeared”. This macro-trend is also
characterized by an evolution in the machining
process as well. Complete and customized machines
are the two main development areas of the industry and they involve also standard angular machines.
“Today, the production of windows requires 3-4 machines and 5-6 operators; we are concentrating on
the reduction of costs and employees starting
from the improvement of the integration of different
machines. A working center allows to carry out operations on a single machine with one operator to
produce up to 15 finished windows per day”.
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FOCUS ON ASSEMBLY
Automated, semi-automated and manual machines (mitre saws for optimization, finger jointing
lines, stations for the final assembly of doors, windows and facade elements, double mitre saws for
V cut) for wood processing represent the business
of Omgatech in Limidi di Soliera (Modena). The
doors and windows industry is slowing down, but
it keeps the pace also thanks to the renovation business. However, this is not enough to feed positive
expectations in the short term. “It is very difficult to
make forecasts also for the current year – explains
Gianni Ghizzoni, general manager -. The small
dose of optimism we are perceiving is probably
based on pure hope, nevertheless we are expecting
an improvement, though limited, because the crisis has been lasting for
too long”. The assembly of wooden windows with increasingly sophisticated profiles, glazing, performance and hardGianni
ware is a particularly
Ghizzoni.
critical stage in the
machining process. “It
requires, today more than ever, reliable and easy
to use systems with the support of unskilled labor,
in addition to versatile equipment allowing to
switch from one process to another very quickly,
especially for small batches".
Assembling a product means playing an intermediate role between the different operators involved. “Hardware suppliers are trying to maximize
their product standardization, extending it from
wooden to aluminum and pvc windows. We are
constantly in touch with them and with the windows
industry, so as to be always updated and be able
Machining stage
of a window
with Omgatech
technology.
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to quickly reply to the market". There is also room
for innovation. “Research is oriented towards optimization of extremely customized and flexible assembly lines allowing to produce every kind of windows, minimize the handling of single elements
(wings, frames etc.), reduce times, execute the
complete testing of windows in laboratory, minimize
installation problems and times and ensure certified performance".

THE QUALITY QUEST
IN SEMIFINISHED MATERIALS
At Montefalcone nel Sannio (Campobasso), Lamel
Legno has been producing laminar wood profiles
and panels since 1990, for the construction of windows and furniture of different wood species:
white oak, red oak, brown ash, pine, sapelli,
okumè, larch, iroko. Their industrial site covers 50
thousand square meters and offers 800 cubic meters of drying capacity. Giuseppe Sammartino,
owner together with his brother Umberto, draws a
picture of the industry with lights and shadows. “For
the past two years, we have been living in an uncertain situation, nobody can predict the market
trend in the current year. The national market is
blocked and the recent fiscal measures
have not encouraged
the development of
construction activity
in a depressed country. Laminar wood is
gradually replacing
Giuseppe Sammartino.
solid wood, partially
compensating for the
shrinkage of the window market”. There is a trend
towards the use of affordable wood species. “For
Lamel Legno, the best-selling species are American hardwood, North European softwood and
African mahogany. Market trends are variable and
depend on the region”. The market currently offers
both low-range and high-end semifinished materials, selected according to the type of project. Normally, high-end materials are designed for detached
houses and/or buildings, while mid-low-range
products are used in blocks of flats and/or semidetached houses. A visible change in the industry of semifinished materials for the window industry
is linked to the concept of quality, which is closely related to standards and certifications. “Our company has always been focused on the constant en-

hancement of product quality, also because the window market has always been very demanding in
terms of technical product quality, certification and
services”. Quality alone is not enough without the
added value of customer service and quick delivery. “We offer a product with a suitable quality/price
balance, certified, delivered from stock, with a flexibility that enables us to serve customers with specific requirements within short deadlines”.

DURABILITY FIRST
All-round synergy between the producers of technology, hardware and finished windows is the key
strategy to offer a quality product with high service
standards. That’s the approach by Maico, a Maco
Group company founded in 1981 in San Leonardo
in Passiria (Bozen)
for the distribution of
window mechanisms
in Italy, Spain, Portugal, Greece and
Brazil. The catalog
includes over 12 thousand components for
Veico Strim.
windows, French windows, doors, blinds
and sliding windows. Due to the enduring crisis, wood
windows have lost market shares to competitors with
a stronger industrial and commercial organization,
such as pvc. Talking about hardware, “in this phase,
tilt-turn windows are suffering, this is a historical segment for us, – says Veico Strim, Product & Application
Management -. It’s better with systems for entrance
doors and sliding doors, for which demand is high.
In general, the trend is positive for products and systems meeting current requirements for energy saving, soundproofing and quality”. Today, hardware must
be easy to mount, adjust and use, with streamlined
stocks management and efficient software management (for production plants). However, the key top-

The Maico factory in San Leonardo in Passiria (Bozen).

ic is durability: “think about flats that remain unsold
for a long time, hardware tends to rust, you have to
take this into consideration”. Other research fields are
easy-opening systems for people with motion disabilities, safety solutions for children or efficient devices for room ventilation. Looking at design, the major trend is hideaway hardware mounted on flush windows. A result between technology and elegance,
that cannot be achieved without close collaboration
involving all actors. “We have developed an effective dialog with technology and tools manufacturers
to communicate what is changing in hardware”. The
only possibility “to achieve global innovation in finished product is to create synergy, so as to enable
window manufacturers to go to the market with a complete system”.

READY FOR THE MARKET
Basso Legnami in Rovasenda (Vercelli), a familyowned business established in 1934 and currently at the third generation, has an extensive product range including okoumè, boards, parquet, laminar wood, veneers and multilayer wood for the production of doors, windows, furniture and plywood.
The key strengths of their business are the fleet of
dryers (12 cells for
2,000 cubic meters
and a big vacuum
cell), warehouses
with a 110 thousand
square meter surface
(including 30,000 indoors) and the availGiovanni Basso.
ability of large stocks
of dried wood. Everything is ready to meet demand in the coming
months, as Giovanni Basso, Ceo, explains: “The
laminar wood business for windows is growing and
we expect further expansion during 2012”. The
most demanded wood species? “Full-length pine,
full-length okoumé, full-length oak and full-length
chestnut. The high end of the market is represented
by full-length okoumé, full-length fir, full-length pine
and full-length oak, while the mid range includes
finger-jointed pine and fir”. The production of
semifinished materials for windows requires constant evolution. “Basically, you have to respond to
the demand for thicker and thicker bars, adapting
the dimensions of raw materials to the new sizes
requested by the market”.
by Olivia Rabbi ■
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NUOVA PROGETTI

BIESSE

ESSENTIAL EVOLUTION

“UNIPROF”, TOTAL FLEXIBILITY

focus on doors and windows

Never before has constant evolution been so essential
to keep up with the market. That’s why Nuova Progetti (www.nuovaprogettimacchine.it), specializing in
the construction of numerical control milling and anuba hinge inserting machines, keeps focusing on quality and innovation. While traditional machines, perfected over the years, have become more and more
cost effective, “special” machines (i.e. equipment
designed to solve specific problems or for the application of new production processes) have become
standard. In this respect, a new range of machines
for frame processing launched last year has expanded the company’s offer.
“Our customers producing windows are approaching
new markets and facing new challenges - says
Roberto Clerici, who founded the company together
with Filippo Rossetti. “So, the synergy we create with
them is important. Small handicraft businesses require flexible production, accurate and multifunction
working centers, while bigger companies mostly
need automation and high productivity”. The common factor for Nuova Progetti is passion and competence in the design and construction of each machine, and the “craftsman” quality that enhances the
value of numerical control technology. “We have always been driven by the desire to contribute to the
success of our customers with our machines − adds
Clerici – because their success is also ours”. ■
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“UniProf”.

“UniProf” is Biesse (www.biesse.com) multicenter
for industrial use, capable of producing up to more
than 700 finished components in eight hours, including all additional processings, 45° cutting and
fixing of glazing beads, without restrictions on its sequence and with the use of a single operator.
The Biesse multicenter can feature total flexibility
without the constraints of sequence, processing with
"locked pieces" and "friction free" movements to eliminate the risk of abrasions even for components already super-finished or polished on the flat faces. Automatic management of locking systems is depending on the size and shape of the workpiece. With
a single set of tools production of regular and special components (including arches) is possible.
Zero set-up time, pre-arrangement for automatic loading and unloading of pieces
and fully automatic Cad/Cam programming complete
the technical features of the multicenter.
The Biesse multicenter was designed specifically
for windows and incorporates all the technology previously used on other machines, for this reason it
is able to achieve all production phases of any fixture, regular or special and including arches, in one
cycle and without repositioning any of the pieces.
It is able to produce more components, even different, starting from a single piece and can create
windows with any type of joint (with open tenon or
closed slots; with wooden pins or mechanical fixing), with pre-squared components or squared
doors assembled.
The multicenter can be easily integrated with fully
automatic loading/unloading systems and requires
no set-up. ■

DDX

SCM

INVESTING FOR THE FUTURE

“INTEGRA” AND “ACCORD 30 FX”

Intuitive, user-friendly and complete. This is “PowerWIN”, the software solution especially designed
by DDX (www.ddxgroup.com) for manufacturing
and parametric design of any kind of windows, tilting windows, doors, French doors, internal doors,
entry doors, blinds and shutters.
Many are the benefits of DDX’s Cad/Cam systems
in the woodworking sector: products are improved
and the product range is expanded; design, maintenance and production costs are reduced and
waste are avoided; more automation in the
processes: production time is reduced
and woodworking
processes become
smoother; the potential of different Cnc
machining centres is
maximised and their
productiveness increases.
“PowerWIN” is intuitive and user-friendly: joiners can design
and configure standard and special
doors and windows,
hardware, glass and
panels included; it is
complete – one partner and one complete solution
for the woodworking field – and eco-friendly: the automatic collision detection module reduces testing,
ensures less material and power consumption and
respects the environment.
Thanks to its modular structure Ddx softwares are
flexible and reliable as well, thanks to assistance,
training and after-sale support ensured by a team of
specialists.
DDX means experience and competence, acquired
from more than ten years of operation in the woodworking sector and confirmed by more than 3500
customers all over the world. Investments in R&D
provide up-to-date Cad/Cam solutions and software
maintenance improve their performances and
make them easier to use. ■

“Integra” by Scm
(www.scmgroup.com)
performs all machining
operations for making a
window: end trimming,
tenoning, profiling, boring – routing on all sides,
rebating and creating arches, all with minimal operator
interaction.
Two types of worktables were designed and if necessary can be used together: “Combiflex”, a table
using grippers, for machining straight workpieces and
“Fx Pilot/Matic” this table consisting of bars and
clamps/suction cups, the same used on Scm Group
routing machines, with semi-automatic or automatic positioning, for making arches, rebating sashes
or squaring doors, solid shutters and louvre shutters.
Even the spindles used, with 3 and 5 axes and Hsk
63E taper, are designed to guarantee suitable
power levels even at a low number of revolutions. Both
can also be equipped with the Scm-patented tilting
shavings removal device on the 5-axis spindle for
minimizing problems linked to extraction. Due to cycle requirements, the spindles can operate simultaneously and out of alignment with each other.
To minimize down times, a rapid tool change system
was devised, called “Mach 5”, which allows tool substitution in just five seconds (wood to wood). The
“Maestro” operator- machine interface software developed by Scm Group allows total control of the machine, including the worktable.
“Integra”'s modularity permits production rates of up
to 70 windows per shift and can be integrated in a
line with other Scm Group technologies.
The “Accord fx” range, the new generation of mobile gantry routers, has been improved with the addition of the new “30” version, boasting greater work
areas, with bars from 1300 to 1900 mm and powerful,
reliable and compact 3, 4 or 5 axes machining heads.
The tool magazines, positioned on the machining
head for the tool change over in masked time or on
the mobile gantry, can hold up to 48 large sized
tools, also with double profile.
Both “Integra” and “Accord fx” are fitted with “Brc”,
Scm’s new patented working unit for doors and window frames, which groups together all the functions
in one single machine. ■

“Integra”.
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WINDOWS

WINDOW PRODUCTION?
IT’S THE CUSTOMER...
...who must choose the best solution. As working centers seem bound
to win the challenge of window production, Gianni Franchini reaffirms
the importance of adapting each proposal to the customer, his habits,
his designs, his way of producing. Backed by the Scm Group experience...
“We know the world has changed. And we know
that flexibility is a must! But this doesn’t mean that
a working center is the best solution for anyone who
manufacturers windows”. That’s the start of our
meeting with Gianni Franchini, manager of housing business unit at Scm Group, i.e. the division that
performs the entire production of “industrial” machinery for doors, windows, stairs, wood houses and
nautical furniture.
He knows a lot about windows, he has been in the
business for some decades, so he welcomed our
request to tell us his opinion about an industry in
change, using angular machines, working centers
and lines: three ways of manufacturing, three
philosophies, three approaches...
“Scm Group has a clear philosophy in all sectors:
be a process solution supplier. We don't want to
tell customers we have invented a new machine that
will certainly solve all of their problems, before we
know their problems accurately. We don’t believe
in magic sticks, we rely on our experience, which
is long and broad enough to offer highly diversified
process solutions. We want to go to our customers,
understand their real problems and goals, understand the way they work, and study what we can
offer to help them do more and better".
A difficult task, don’t you think?
“Yes, but we handle it with a relaxed attitude, because our group knows and has all you need, from
planing to packaging of finished products. We have
integrated processes, because we don’t want to
base competition on single machines, which may
be effective or smart, but still are "closed” equipment. Being a global corporation today means you
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have to analyze the needs of users and put all of
our experience, all our competence to their service, creating a collaboration that is strategic for both.
Scm Group has an added value that comes from
our solid and deep competence in all possible
wood and wood-based operations. And we have
more than fifty years of tradition and experience with
window manufacturers.
Let me be clear: if quality, technical, economic issues are identified in a production process, we can

analyze the causes and solve critical issues wherever they emerge along the production cycle.
Whether it’s planing, profiling, drilling or hardware
inserting, assembling, sanding, coating, packaging, installation...
To build our future, we shall not just be able to make
excellent, intelligent and innovative products, but
leverage the experience we have acquired in so
many years: unlike our competitors, we have a long
tradition in windows and solid wood machining. Our
origins are not in panel processing and furniture
production. We don’t need to apply to windows
what we can do best in other areas. I repeat, we
have deep and specific expertise based on thousands of machines we have designed and built for
customers all over the world, simple equipment first
and then more complex machines, up to high-productivity "batch one" lines or working centers
where you just have to fasten a piece of wood to
get ready-to-assemble components within a few
minutes”.
It’s a comprehensive vision…
“...that enables us to have no prejudice, no preset solution, but to face the problem and really un-

Gianni Franchini.

derstand what the customer needs, so that we can
give him any machine that can answer to his requirements.
We don’t believe the working center is a remedy
to all evil, but an excellent solution among many
other possible options! We can offer a powerful
working center, with ad-hoc equipment, but maybe
an advanced angular machine is better for those
who prefer this kind of approach, or even a line with
capacity of ten parts per minute. And we can give
useful advice also on painting, sanding... we are
global partners with many options to offer”.
So you are real system consultants.
“Knowing the process means looking at the result
a customer wants, and take action at any stage of
the process, with the necessary expertise, so that
the customer can achieve the desired results in the
most affordable and quick way.
There is another thing we can offer: window manufacturers know their job very well, they love it, they
believe in what they do, in the procedures they have
defined. We can help them compare their organization to other systems and evaluate if there can
be other interesting priorities.
We examine the process together, we identify bottlenecks... we are process partners, not just technology suppliers, but rather knowledge partners.
To do that, an essential role is played by our network of specialists in each field we have created in the past few years; in our engineering division, we have experts for each product area, from
stairs to windows, from parquet to doors, which are
available both to our sales network and to our customers".
This makes a difference from your competitors...
“Sure. Take this example: we are investigating the
expansion of a large sawmill, whose owner has decided to add value to the process. He wants to produce wooden flooring, windows, wooden houses.
These are different worlds we know very well. All
of them! You can't just purchase or replace a machine, you have to consider the entire process and
its overall effectiveness!
This is, in very few words, the story that began over
fifty years ago with wood craftsmen and that, still
today, enables our company to work side by side
with the world’s leading manufacturers, factories
that produce thousands of windows every year. We
are their global partners”. (l.r.) ■
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GROSSO SIGNS THE BUILDINGS OF
“LE DUNE DEL DELTA” PARK IN RAVENNA
In Savio near Ravenna,
Grosso Legnoarchitetture
designed and built a group
of timber constructions for the
new botanic garden and zoo
park “Le Dune del Delta”,
opening soon. The project,
covering a total area of 40
hectares next to the entertainment park “Mirabilandia”,
involved the Veneto-based
company in the design and
construction of 29 timber
buildings, with a total volume
of 17 thousand 800 cubic
meters, 4 thousand 700
square meter surface, and 4
thousand 700 hundred
square meter walls.

“This is a major project − said
president Stefano Grosso −
both for dimensions and especially for the wide range of
actions required. By virtue of
the experience and knowhow we have developed in
the woodworking industry
over the year, we have been
involved not only as suppliers, but as creators, designers and providers of specif-

ic solutions to achieve the required comfort levels in each
building”.
Inspired to a philosophy that
promotes a relationship between man and environment
based on awareness, the
Parco delle Dune has been
conceived with a new ecofriendly approach. All constructions are made of wood,
a material that is strongly
tied to nature, respect for life
and for environmental and
human health.
Different works have been
executed: animal shelters,
roofs and towers, dressing
rooms, a vet hospital, a warehouse, up to the jewels of the
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park, i.e. three buildings for
information facilities and the
keeper's house, currently
being completed.
Most covers installed consist
of a covering package with 15
millimeter plasterboard panels
on 12 millimeter Osb3 panels,
a vapor barrier and a rock
wool insulation with 165
kg/cu.m. density, 50 mm thickness with 5x39 interposed little beams, a ventilation chamber made with 25 mm raw
boards, a waterproof breathing membrane, 12 mm Osb3
panels, an undertile sheathing,
and finally, the installation of
concrete tiles.
The outer walls are made of a
60x120mm fir wood frame

filled with rock wool with 40/50
kg/cu.m. density, jammed between two 12 mm Osb3 panels, waterproof breathing
membrane and 30-mm-thick
wood wool hull on the outside,
while double plasterboard
has been applied on the inside, so as to comply with the
required resistance and fire
reaction classes.
Grosso guaranteed the technical and engineering accuracy of works, and also
pre-fabricated the glulam elements in the Meolo factory,
thus avoiding on-site operations. This resulted into very
quick installation time, even
ahead of the planned working schedule. ■

WOODEN HOUSE:
DUAL TARGET
One-family houses, high-end
block of flats, social housing.
Or simply renovation and
expansion of existing buildings.
Wooden constructions
keep gaining market shares
and finding more and more
innovative solutions in terms
of technology and construction
systems.
Framework or X-Lam, timber roof or traditional blockhaus, wooden constructions are facing the widespread crisis of the construction industry, but
they are holding on better than their historical competitors, from bricks to reinforced concrete. With
ever growing interest based on eco-sustainability,
quick construction and earthquake resistance,
they keep developing and enhancing technology
and building systems that, in the next few years, will
significantly increase the number of installed houses. And increasing attention is paid to blocks of
flats, as a result of innovative technology and the
support given by the Monti Law to the industry: it
is no longer necessary to apply for a permission
from the upper council of public works to build new
wooden constructions with more than four floors.

Focus on
wooden
houses

TARGET QUALITY
Scm Group, based in Rimini, approached the
wooden construction industry about six years
ago. The group has invested heavily in the past two
years, with the creation of a dedicated department
for wood constructions inside Scm Group Engineering; this department is responsible for the design of systems integrating different technologies
and advanced plants, both in the wood industry and
in complementary sectors. There are positive expectations. “The trend varies from market to market: fine in Cis and China, good in Germany, AusJanuary-February 2012 XYLON INTERNATIONAL 75

focus on wooden houses

FLEXIBILITY IS KEY

tria and Switzerland, less lively in many other countries, Italy included, though wooden constructions
are much better positioned than traditional buildings”, says Gianni Franchini, manager of the Business Unit Housing Scm Group. “We expect to grow
in 2012, supported by strong investments in product innovation and production operations”.
Most technology sold is related to the machining of
solid-wood beams and walls, where X-Lam technology is growing. Wooden roofs have achieved a
significant market
share in central Europe as well as in European countries
around the Mediterranean, and we count
on investments for the
renovation of outdated
Gianni Franchini.
plants. The factor that
makes the difference
is quality. “Until recently, wooden houses were considered a “raw” product, while now it is becoming
a high-quality product: the machining of components
on working centers is complemented by sanding,
staining and finishing processes in general”. Together
with the demand for machines offering more flexibility in production and requiring less labor, finishing technology is the most interesting area of innovation: “the focus is on higher quality products that
are fully finished when they leave the factory and
ready to be mounted. Erecting a house will become
like assembling a piece of furniture”.
The possibility to build higher buildings encourages
further technological developments to process
longer and larger pieces. “We have re-designed
our systems taking into account material dimensions
and the integration of different processes, all
while reducing footprint”.
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The story of Essetre began 33 years ago in
Thiene, near Vicenza. It started with woodworking
operations for the kitchen business, now it has developed into design and construction of multifunction machining centers for the processing of
wood, plastic and light alloy elements, including
structural and building elements for constructions,
panel beams and "blockhaus" systems above all.
This product offer is facing the challenges of a market with an uncertain trend. “There are still companies with strong economic foundations, more willing to invest in technology innovation in
order to improve their
market position –
says Gianni Sella,
owner – and companies with financial
Gianni
problems that are
Sella.
looking for simpler,
cheaper products.
Our aim for the current year is to further improve
the excellent success our products are recording”.
Investment capacity is the key factor for a customer
to make decisions about the technological equipment to be implemented to handle his production
requirements. “In general, we can say that flexibility, ease of use, accuracy and speed in operations are the most popular requirements on the
market, together with great attention to the specific
needs of each customer”. Product and process innovation is a must. “The real strength of our company is to meet customer requirements, always anticipating them. We are constantly pursuing innovation; in these times of crisis, we think this is essential to preserve, or possibly improve, our position
in the woodworking machinery market”.

PARTNERSHIP FOR X-LAM
The production of finger jointing lines, machines for bending
stress tests on finger-jointed or solidwood elements and
shear tests on glued
laminated elements,
Renato Spanevello.
presses and planers
for X-Lam beams and
panels, is the business of Spanevello from Schio,
Vicenza. Founded in the 1950’s, the company
works in synergy with three other specialists –
Uniteam in Thiene (Cnc working centers), Sormec
2000 in Torrebelvicino (presses and clamps) and
Dalso in Schio (automation) – to open up new areas for business expansion. They offer a construction system that combines earthquake resistance, eco-efficiency performance in line with

new European regulations, and fast construction
speed. “90 percent of Italians still consider the
wooden house a sort of bungalow, but that’s not
true”, says Renato Spanevello, business owner.
“In the Vicenza, Treviso and Padova area, dozens
of architects and design studio are recommending wooden constructions for public and private
customers. Public wooden constructions have
been relatively popular in this area for 30 years”.
In a critical economic situation, only new technology
can offer interesting prospects: “many customers
are waiting to invest in this business”.
The operating partnership involving different companies started in 2011, with the aim of offering a full
package, from design to component machining,

from installation to advanced automation in order
to reduce production cycle time and costs. Another
topic is product innovation, in compliance with the
evolution of standards. “For X-Lam we are studying the wood and glues used in panel production,
from the wood species to glues that are free of solvents or other harmful substance for human health
and the environment. The Cnr (Italian Research
Council) analyzes the samples we provide, contributing to constant evolution”.

WOOD GETS HIGHER AND HIGHER
The multi-floor building (block of flats) is the latest innovation frontier in wooden constructions. In
Trieste and Caorle (Venice), Holzbau from Brixen
(near Bozen), a Rubner Group company specializing in the design, production and logistics of complex timber structures, is completing the construction of two six-floor buildings. This project represents an emerging trend in the Italian building market, a trend that is
closely monitored by
the South Tyrol giant.
“The market is interested in multi-floor
wooden buildings,
especially for their
Giulio
technology, energy,
Franceschini.
acoustic and seismic
properties” , says
Giulio Franceschini, sales manager at Holzbau.
“Real estate companies are very interesting in these
solutions, and the community is quite sensitive to
eco-efficiency topics”.
Each project has a specific solution, there is no construction “from catalog”. “We have very positive experience with the framework system, because it
is highly flexible in terms of production technology and arrangement of internal spaces in the long
run, while “Clt” (Cross Laminated Timber) technology is more suitable for social housing, also due
to its lower costs”. For the production of complex
components pre-assembled in the factory, essential elements besides machining technology are accurate design upstream, the highest level of prefabrication with preset connections, and rigorous
logistic management to optimize the organization
of the building site.
The core is the assembling of walls, that’s where
the performance of the entire production process
is defined. “We have recently commissioned a new
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focus on wooden houses

assembly line for walls consisting of an external
panel and an internal panel that contain the supporting skeleton and insulation, taking into account
the specific features of each non-standard element,
with variations in length, height, number of openings, incorporation of Hvac systems and so on, according to the initial project”.

FROM DESIGN TO HOUSE
Framework structures made of X-Lam laminated and
solid wood timber, with structural walls clad with insulation envelopes or ventilated facades on the outside, plasterboard or plaster fiber and thermal insulation on the inside, are the business of Sistem
Costruzioni, based
in Solignano (Modena) since 1978. The
company’s production experience is
strategic in an evolving scenario characterized by increasing
Emanuele Orsini.
attention to multi-floor
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buildings. The construction market is critical now,
but there are good perspectives for wood, as a result of its great performance and quick installation
of the finished product: it is not mere chance that
Sistem Costruzioni keeps growing abroad, with a
new site opened in Spain in the wake of post-Zapatero economic reforms, and investing in innovation.
“We are working hard on nanotechnology and closer integration with the producers of construction materials”, says Emanuele Orsini, general manager.
“Companies specializing in different product areas
collaborate with us to develop suitable solutions for
wood, just think of chemistry and envelopes”.
The starting point is the combination of design and
industrialization. “To machine our construction elements we use numerical control machines within a relatively complex production process, and one
of the challenges we face is the constant improvement of cycle time”. The technical department
send vectorial files directly to the robot-assisted
plants; automation allows to machine and label each
piece to ensure quick and efficient assembling operations on the building site. “Machinery is not
enough, you need a clear design upstream, efficient IT systems and methods, databases and reference diagrams”. ■

ROUTECH
“OIKOS” TO PROCESS STRUCTURAL BEAMS

Click to enter
the wood industry

xylon.it
The new Routech (www.scmgroup.com) working center
“Oikos”, solution to process structural beams and solid wood
modular elements, is characterized by extremely simple and
yet innovative architecture and three main technological advantages: 6-axis head unit with tool changer, able to process
on all faces, a new guide system of the piece, for a more
accurate processing, a new management of locking
clamps, which provide for non-stop movement of the workpiece during machining, for the benefit of the production time.
The various operations of cutting and milling are carried out
by an innovative six axes group operator, able to machine
all beam faces.
A system of horizontal and vertical presses, managed by
numerical control, is responsible for "driving" the piece next
to the processing in progress, in order to obtain maximum
accuracy of machining.
The work piece is locked by a pair of motorized pincers which
withdraw it from the loading station and move it during the
whole processing, up to deposit it on the unloading station.
The new high power electrospindle at low rpm, is designed
by Hiteco (Scm Group) for this type of application; the
Hsk63E tool holder ensures accuracy and rigidity even with
large-sized tools.
The high productivity of “Oikos” is ensured by the speed
of the tool changer in any type of operation.
The software “QuickLink” developed by Routech is successfully operating on other models in the wooden houses sector and can be integrated with most popular software
systems. ■

www.xylon.it

observatory

WOOD, MACHINES AND FURNITURE:
INTERNATIONAL COMPETITORS
In this article we illustrate the export figures of the main manufacturers operating in the machinery-wood-furniture industry, referring to the JanuaryOctober 2011 period. Export trend of
wood-working machinery, over the
period, is still largely positive; Germany
is in the foreground with 1,515 million
euros and an increase in percentage
terms by 18.5 percent compared to

January-October 2010 period. Italy has
increased its exports by 19.6 percent
reaching a total of 953 million euros.
Wood and semifinished products
(logs, sawnwood and panels) show a
moderately positive trend; China is in
the foreground with 6.6 billion euros exported, 8.6 percentage points higher
than the same period of 2010, followed
by Germany with 5.6 billion euros

and an increase of 1.9 percent. Positive also the trend in the furniture industry with China always in highlight
position even if in a slowdown phase:
10.6 billion euros exported, +1.1 percent. Well Italy too, but on a much lower volume than the Asian giant, with 3.4
billion euros and a variation equal to
+16.3 percent compared to the period January-October 2010. ■

WOODWORKING MACHINERY EXPORT (January-October 2011), (figures in Mio Euro)
Exporters
Germany
Italy
China
Taiwan
Austria

2011
1,515
953
564
361
280

Var. % 11/10
18.5
19.6
15.5
-15.4
15.7

Source: Intracen, codes Nc 846510, 846591, 846592, 846593, 846594, 846595, 846596, 846599,
846692, 84793.

WOOD EXPORT* (January-October 2011), (figures in Mio Euro)
Exporters
China
Germany
Canada
Usa
Austria

2011
6,637
5,698
5,509
4,783
3,361

Var. % 11/10
8.6
1.9
2.7
7.1
8.5

Source: Intracen, codes Nc 4401-21, 4501-04, 4601.
* logs, sawnwood, panels.

WOOD FURNITURE EXPORT (January-October 2011), (figures in Mio Euro)
Exporters
China
Italy
Germany
Poland
Usa

2011
10,612
3,454
3,010
2,673
1,081

Var. % 11/10
1.1
16.3
17.9
12.8
-14.5

Source: Intracen codes Nc 940150, 940151, 940159, 940161, 940169, 940330, 940340, 940350,
940360, 940380, 940381, 940389
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FOCUS ON BRAZIL
The main economic indicators for Brazil
show a stable economic situation, although partially disturbed, like many other countries, by the current economic
and financial crisis. Gdp in 2010 increased by 7.4 percent compared to
2009 while the increase in 2011, according to initial estimates, was 3.7 percentage points. The forecasts for 2012
and 2013 are positive, +3.6 percent and
+4.1 percent. The Brazilian economy
has withstood well the impact of the
global crisis and reacted promptly by implementing government policies to support private consumption and the financing of public investment; the economic growth has also been made
possible by the rapid improvement of
country infrastructures and its energy
availability. Continuous growth in Brazil
is also the result of the high exports level of both agricultural and industrial raw
materials as well as the strong domestic demand which, thanks to the economic policies of the government, is allowing a greater number of Brazilians to
improve their standard of life. It should
be noted the positive trend in woodworking machinery imports, even if
negatively affected by very high customs
duties applied to certain types of machines; imports cash flows have registered 119 million Euros of machines and
a positive performance, in percentage
terms, equal to 21.1 percent. The trade
balance data related to import/export of
semifinished wood products is in
favour of exports due to the huge
amount of raw material present in the territory, although in 2011 shows a shrinkage compared to what exported during
the 2010, the absolute value of exports
was 1.3 billion Euros, 5.4 percent less
than previous year. A similar situation in
the furniture industry: exports reached
344 million Euros with a moderate decrease (-15.8%); imports showed a
very low absolute value, but increased
compared to 2010 by reaching 21 million Euro and a variation equal to +54.3
percent. ■

GENERAL ECONOMIC INDICATORS
2009
Value
Gdp (constant prices,
percent var.)
-0.6
Gdp per capita (Us dollars) 8,630
Inflation (percent var.)
4.8
Export volume of goods
and services (percent var.) -10.7
Unemployment (percent
over the labour force)
8.1
Population (million people) 191.4

2010
% Var.

2011*
% Var.

2012*
% Var.

2013*
% Var.

7.4
10,816
5.0

3.7
12,916
6.5

3.6
13,316
5.1

4.1
14,082
4.1

9.4

8.4

6.1

7.5

6.7
193.2

6.7
194.9

7.5
196.5

7.0
198.0

Source: Imf (International monetary fund).

*estimate

MACHINERY IMPORT/EXPORT (Mio Euro)
Export
Import

2009
11.7
129.7

2010
15.0
98.3

2011
12.3
119.1

Var. % 11/10
-18.0
21.1

2011
1,364
126.6

Var. % 11/10
-5.4
26.9

Source: Intracen.

WOOD IMPORT/EXPORT (Mio Euro)
Export
Import

2009
1,203
78.2

2010
1,442
99.7

Source: Intracen.

WOODEN FURNITURE IMPORT/EXPORT (Mio Euro)
Export
Import

2009
375.8
8.6

2010
408.6
13.5

2011
344.0
20.9

Var. % 11/10
-15.8
54.3

Source: Intracen.
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FAIRS

FEBRUARY
6-9 February
Medex
www.expotim.com
• Tehran (Iran)
Woodworking technologies
6-9 February
Zow Bad Salzuflen
www.zow.de/en/
• Bad Salzuflen (Germany)
Semifinished products,
components and supplies
7-11 February
Stockholm furniture fair
www.stockholmfurniturefair.com
• Stockholm (Sweden)
Furniture
8-11 February
Expobois
www.expobois.fr
• Paris (France)
Woodworking technologies
9-12 February
Bauen+Wohnen
www.bauen-wohnen.co.at
• Salzburg (Austria)
Furniture

10-14 February
Indiawood
www.indiawood.com
• Bangalore (India)
Woodworking technologies
22-26 February
Progetto Fuoco
Exhibition for wood-fire heating
www.progettofuoco,com
• Verona (Italy)
Woodworking technologies
23-25 February
Fensterbau Frontale India
www.frontale-india.com
• Bangalore (India)
Constructing and architecture
29 February-2 March
Intertool Kiev
www.intertool-kiev.com
• Kiev (Ukraine)
Woodworking technologies

MARCH
1-4 March
Moyaf
http://expopromoter.com/events/10
9390/moyaf_2011/
• Inegol (Turkey)
Woodworking technologies
2-6 March
Fitecma
www.fitecma.com.ar
• Buenos Aires (Argentina)
Woodworking technologies
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4-7 March
International hardware fair
Cologne
www.hardwarefair.com
• Cologne (Germany)
Semifinished products,
components and supplies
4-7 March
Practical World
International hardware fair
www.koelnmesse.it/practical-world/
• Cologne (Germany)
Semifinished products, components and supplies
5-7 March
Resale
World fair for used machinery
and equipment
www.resale-germany.com/
• Cologne (Germany)
Woodworking technologies
7-10 March
M&M
www.feria-mm.com
• Bogotà (Colombia)
Woodworking technologies
9-12 March
International furniture fair
www.iffs.com.sg/
• Singapore (Malaysia)
Furniture
12-15 March
Wmf
Exhibition on woodworking
machinery and furniture equipment
www.woodworkfair.com/WMF12
• Beijing (China)
Woodworking technologies

FAIRS

12-15 March
Fam
Intl exhibition on furniture
accessories, materials
and wood products
www.woodworkfair.com
• Beijing (China)
Furniture
16-18 March
Drewood
www.wigor-tagi.com
• Wroclaw (Poland)
Woodworking technologies
21-24 March
Holz-Handwerk
European exhibition of handicraft
wood machinery, technology
and supplies
www.holz-handwerk.de/
• Nuremberg (Germany)
Woodworking technologies
21-24 March
Fensterbau Frontale
www.frontale.de
• Nuremberg (Germany)
Constructing and architecture

22-24 March
WoodEx for Africa
www.woodexforafrica.com
• Johannesburg (Africa)
Woodworking technologies
22-25 March
Expo Edilizia
www.expo-edilizia.it
• Rome (Italy)
Constructing and architecture
22-25 March
Wood Show
www.woodshowsyria.org
• Damasco (Syria)
Woodworking technologies
27-30 March
Interzum Guangzhou
www.interzum-guangzhou.com/
• Guangzhou (China)
Semifinished products,
components and supplies
27-30 March
Drema
www.drema.pl
• Poznan (Poland)
Woodworking technologies
29 March-1 April
Medwood
www.medwood.gr
• Athens (Greece)
Woodworking technologies

APRIL
3-5 April
Dubai Int'l wood
& wood machinery show
www.dubaiwoodshow.com/home.php
• Dubai (Uae)
Woodworking technologies
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17-22 April
iSaloni (Salone del mobile,
Salone ufficio, Salone satellite,
Euroluce, Eurocucina)
www.cosmit.it
• Rho-Pero (Italy)
Furniture
19-22 April
Domotecnica
www.domo-ist.com/
• Istanbul (Turkey)
Furniture
24-27 April
Interzum Moscow/Interkomplet
www.interzum-moscow.com
• Moscow (Russia)
Semifinished products,
components and supplies
24-28 April
Technomebel
www.bulgarreklama.com
• Sophia (Bulgaria)
Woodworking technologies

MAY
8-12 May
Xylexpo
Biennial world exhibition dedicated
to woodworking technologies
www.xylexpo.com
• Rho/Pero (Italy)
Woodworking technologies
22-25 May
Woodprocessing
www.galexpo.lviv.ua
• Lviv (Ukraine)
Woodworking technologies

24-27 May
Wood World
International exhibition
of woodworking machinery,
tools and supplies
www.agd-exhibitions.net
• Cairo (Egypt)
Woodworking technologies
28 May-2 June
Biemh
27th International machine
tool exhibition
www.biemh.com
• Bilbao (Spain)
Woodworking technologies

JUNE
6-8 June
Carrefour international du bois
International timber trade show
www.timbershow.com
• Nantes (France)
Wood
13-16 June
Expo Ampimm
Exhibition of international suppliers
for wood and furniture industry
www.ampimm.com
• Mexico City (Mexico)
Woodworking technologies
13-16 June
KWF-Expo
www.kwf-tagung.de
• Bopfingen (Germany)
Woodworking technologies

20-23 June
Furnitech woodtech
www.furnitechwoodtech.com
• Bangkok (Thailand)
Woodworking technologies

JULY
11-14 July
Awisa
www.awisa.com
• Sidney (Australia)
Woodworking technologies
19-22 July
Furnitex 2012
www.furnitex.com.au/
• Melbourne (Australia)
Furniture

AUGUST

24-27 July
Formobile
www.formobile.com.br
• San Paolo (Brazil)
Woodworking technologies

2-4 September
Spoga+Gafa
Garden trade fair
www.spoga-cologne.com/
• Cologne (Germany)
Furniture

AUGUST

5-9 September
Bife Timb
www.bife.ro
• Bucharest (Romania)
Woodworking technologies

22-25 August
Iwf
International woodworking fair
www.iwfatlanta.com
• Atlanta (Usa)
Woodworking technologies
30 August-2 September
Internationale holzmesse
www.kaerntnermessen.at/holzmesse
• Klagenfurt (Austria)
Woodworking technologies

6-8 September
Eko-Las
www.ekolas.mtp.pl
• Swiebodzin (Poland)
Woodworking technologies

You can find the updated list of exhibitions on www.xylon.it
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CONTACTS

PRODUCTION SYSTEMS AND TECHNOLOGIES

Primary processing
COSTRUZIONI MECCANICHE
MODESTO NINO srl

ANGELO CREMONA spa

Via Ciro Di Pers 68
I-33030 Majano (UD)
phone +39 0432 959036
fax +39 0432 959036
www.modesto.it - info@modesto.it

Viale Lombardia, 275
I-20052 Monza (MI)
phone +39 02 660381
fax +39 02 6603825
www.angelo-cremona.com
mailbox@angelo-cremona.com
Machinery and services for plywood
and sliced veneer production.
Peeling lines, dryers, presses
and finishing lines; horizontal,
vertical and rotary slicers,
press dryers and clipping lines.

PRIMULTINI spa
Viale Europa, 70
I-36035 Marano Vicentino (VI)
phone +39 0445 560333
fax +39 0445 560334
www.primultini.it - info@primultini.it

BONGIOANNI srl
Via Provinciale Revello, 89
I-12030 Envie (CN)
phone +39 0175 277261
fax +39 0175 277265
www.bongioanni.com
info@bongioanni.com
Vertical and horizontal log band
saws. Log carriages with variable axis.
Canter. Integrated working units
with circular blade. Vertical and
horizontal band resaw systems.
Multi-rip saws and edgers. Log
profiling units. Complete sawmill
systems for mass production.

The easiest way
to find
the partner
you need...

Our production of woodworking
machines: edger, cross-cutter.

Wood processing machinery
and systems for sawmills.
Vertical and tilted log band saws,
log carriages with independent
headblocks, tandem headrig,
chipping canter, one-headrig and
twin resaws, multi rip saws,
automatic edging line and saw
servicing equipment.
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CONTACTS

Secondary processing
BIESSE spa

A.C.M. srl
Via A. Einstein, 7 I-42017 Novellara (RE)
phone +39 0522 661284
fax +39 0522 653433
www.acmitaly.com
acm@acmitaly.com
ACM presents LINEA the horizontal
made in italy beam saw that stands
out for its high quality and cutting
edge technology. Furthermore Acm,
since more than 30 years,
is specialized in the production
of band saws for wood and special
materials Ø from 400 up to 940 mm,
re-sawing machines Ø from 740 up
to 940 mm, band saws with sliding
carriage, inclinable band saws,
special band saws, oscillating
belt sander machines
and brushing machines.
The big experience, the
collaboration of specialized staff
and the organization turns
to market’s requirements allow
Acm to be a reliable and qualified
partner. Acm is at disposal also
for project of special execution
machines on base of specific
requirements (special material,
increased cutting height,
reversed execution, etc.)

Via della Meccanica, 16
I-61122 Pesaro (PU)
phone +39 0721 439100
fax +39 0721 453248
www.biesse.com - sales@biesse.it
The Biesse Wood Division product
line includes panel sizing centres,
vertical panel saws, manual and
automatic edgebanders,
squaring/edgebanding machines,
sanders, cnc machining centres,
routers, through feed boring
and inserting machines, material
handling equipment and packaging.

AGAZZANI srl
Via M. Minghetti, 13
I-41012 Carpi (MO)
phone +39 059 6222511
fax +39 059 641666
www.agazzani.it - info@agazzani.it
Complete range of band saws from
Mod. 400 to Mod. 1050 combined
with a number of optionals. Range
of band resawing machines Mod.
800-900-950 equippable with feeding
device. Range of quick and sturdy
single-blade Cut-off saws
with blade diam. 350-500-600.

CURSAL srl
Via Bradolini, 38/a I-31020 San Fior (TV)
phone +39 0438 400963
fax +39 0438 401851
www.cursal.com - info@cursal.com
Cross cutting-Top speed
optimization-Automation
Cursal is the specialized Italian
company that produces the most
complete series of: crosscut saws
for wood and assimilated;
loading-unloading automations;
turnkey solutions and customised
cutting configurations for small,
medium, large sections; integration
into processing cycles from the large
sawmill production to semi-finished;
specific accessories and modular
components: Nc with software
interfaces, optical scanners for
automatic detection of
lengths-widths-defects, moisture
meters, printers etc.; personalized
advice for advanced systems;
complete and, on time, domestic and
foreign mechanic/electronic support.

ELWOOD snc
di Bossi Franco e c.
Viale Industria, 66/2
I-27029 Gambolò (PV)
phone +39 0381 641279
fax +39 0381 648791
www.elwoodmac.it
info@elwoodmac.it
Over 30 years of experience
in designing and manufacturing
a wide range of edge banding
machines for both small and medium
companies and for industrial
productions.
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Dust extraction
systems and filtration

SCM GROUP spa
ESSETRE spa
Via del Terziario, 20 I-36016 Thiene (VI)
phone +39 0445 365999
fax +39 0445 360195
www.essetre.com - info@essetre.com
Cnc machining centers to carry out
beams, roofs and wooden
elements for prefabricated houses,
structures for playgrounds,
walls and "block house”.
Cnc machining centers for
processing windows, doors,
arches, interior doors and stairs.
Automatic trimming line
for the automatic trimming
of pvc on doors and panels.
Automatic lines for milling,
cutting, edging plans
for kitchen tops and shelves.
Cnc machining centers for machining
curved elements, chairs, frames,
sofas, furniture. Cnc machining
centers for processing specific
doors and panels.
Automatic lines for carrying
out boring and milling
on furniture elements as drawers'
fonts, doors of wardrobes.
Special machines on request.

PUTSCH-MENICONI spa
Via Irlanda, 1 I-53036 Poggibonsi (SI)
phone + 39 0577 90311
fax + 39 0577 979335
www.putschmeniconi.com
info@putschmeniconi.com
Manual and automatic vertical panel
saws for cutting wooden panels,
plastic and acm products. Welded
steel frames, to grant rigidity and
precision. Special applications
allowing the possibility to make also
grooving on sandwich panels for
folding. Automatic horizontal beam
saws with many different
configurations accordingly
to the panel sizes and thickness
requirements.

Via Emilia, 77 I-47900 Rimini
phone +39 0541 700111
fax +39 0541 700232
www.scmgroup.com
scmgroup@scmgroup.com

CONTROL LOGIC srl

Woodworking machinery:
the widest range of products.

Via Ennio, 25 I-20137 Milano
phone +39 02 54100818
fax +39 02 54100764
www.controllogic.it
controllogic@controllogic.it
Spark detectors and fire
extinguishing systems for
industrial dust extraction systems.

VEBA MECCANICA srl
Via Emilia, 1678 I-47020 Longiano (FC)
phone +39 0547 54323
fax +39 0547 54029
www.veba.it - info@veba.it
The product range is wide in the
sector of traditional woodworking
machines: thicknessing planers,
surface planers, combined
surface-thicknessing planers,
circular saws, spindle moulders,
combined saw-spindle moulder,
universal combined machines,
band-saws.

MARIO ZAFFARONI & FIGLI srl
Via Centro Industriale Europeo, 24
I-22078 Turate (CO)
phone +39 02 9688453
fax +39 02 9682718
www.zaffaroni.com
info@zaffaroni.com
Panel processing machines and plants.
Special multi-blades panel saws,
longitudinal milling machines
with rollers feeding, working centres
for the “Folding” technology,
flooring industry technology,
doors and modern furnishing
industry technology.

O.M.A. IMPIANTI srl
Via Ponticelli, 51
I-51018 Pieve a Nievole (PT)
phone +39 0572 950148
fax +39 0572 953388
www.omaimpianti.com
info@omaimpianti.com
Components and suction plants
for dusts, smokes, fumes. Air
cleaning. Dry and water painting
booths. Pressurized painting plants.
Cleaners with activated charcoal
for solvents. Suction benches and
booths for the sanding powders.
Separator cyclones. Electric fans.
Inverters for the saving of energy.
Filtering groups and handled
sub-stations with mechanical
and automatic cleaning in
counter-current with compressed
air. Storage silos. Sparks bearing
system and automatic extinguishing.
Mills and refiners for wood.
Briquetts presses. Dryers. Pellets
presses. Complete plants for pellets
production. Boilers and warm air
generators for solid fuels.
Industrial insonorizations.
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Surface finishing
ELMAG spa
Viale Elvezia, 35 I-20052 Monza (MB)
phone +39 039 23611
fax +39 039 328202
www.elmag.it - info@elmag.it

CEFLA FINISHING GROUP
Via Bicocca 14/c
I-40026 Imola (BO)
phone +39 0541 653441
fax +39 0542 653444
www.ceflafinishinggroup.com
cefla.finishing@cefla.it
Cefla Finishing Group worldwide
leader in the finishing of wooden,
plastic and non-ferrous material
products - designs and manufactures
turnkey painting and wrapping lines
for the wood, glass, metal and plastic
industries, tailored on customer
needs and requirements.

CMA ROBOTICS spa
Via Pier Paolo Pasolini, 35/15
I-33040 Pradamano (UD)
phone +39 0432 640172
fax +39 0432 640018
www.cmarobotics.com
info@cmarobot.it
Company specialized in fulfillment of
robotized solutions for painting chairs,
tables and assembled furniture.

Lacquering and printing lines for
furniture panels, hardboard, mdf or
chipboard panels, doors or parquet
flooring with roller or curtain coating
technology and uv or hot air drying
systems. Automatic and robotic spray
lines with vertical dryers,
flat or uv dryers. Lacquering and
printing on coils.

MAURI MACCHINE srl
Via M. Comacini, 12
I-22072 Cermenate (CO)
phone +39 031 771374
fax +39-031 773500
www.maurimacchine.com
commerciale@maurimacchine.com
Finishing machines and lines
for mouldings. Finishing machines
and lines for flat and raised panels.
Finishing machines and lines
for doors and windows.
Special finishing machines and lines.

EPISTOLIO srl
Painting Robot Division
Via Europa, 5 I-21040 Morazzone (VA)
phone +39 0332 879573
fax +39 0332 223666
www.epistoliorobot.com
info@epistolio.com
Epistolio srl – Painting Robot Division,
with a 20 years experience
in developing and constructing
anthropomorphic and cartesian
robots, offers a comprehensive range
of complete solutions for automated
industrial painting applications
in the woodworking industry.

GIARDINA FINISHING srl
Via V. Necchi, 63
I-22060 Figino Serenza (CO)
phone +39 031 7830801
fax +39 031 78165
www.giardinagroup.com
info@giardinagroup.com
Finishing plants for the furniture
and construction industry with
application by spray, by roller coaters
and curtain coaters and drying
by Uv dryers, vertical dryers, linear
dryers with microwaves technology.
Complete finishing plants for doors
and windows.
Spray booths.
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TECNOAZZURRA srl
Via del Tesoro, 210 I-47827 Verucchio
Fraz. Villa Verucchio (RN)
phone +39 0541 678225-678078
fax 39 0541 671144
www.tecnoazzurra.it
info@tecnoazzurra.it
Industrial painting machines as: dry
painting booth, water painting booths,
pressurising painting system
and suspended transport lines.

VD srl
Via U. Foscolo, 42/44
I-20034 Birone di Giussano (MB)
phone +39 0362 311308
fax +39 0362 335887
www.vdsrl.it
commerciale@vdsrl.it
Wood and plastic finishing system.
Roller coater machines, curtain coaters,
spray robot with single and double
head, hot air - Uv - vertical ovens.

Timber dryers

Auxiliary machines
and equipments

Delivery
of complete plants

PRIBO srl

TERMOLEGNO srl
Via del Sile, 4 - Località Rauscedo
I-33095 San Giorgio della Richinvelda (PN)
phone +39 0427 94190/949802
fax +39 0427 949900
www.termolegno.com
info@termolegno.com
Termolegno: the value of drying
Dryers from 10m3 up to 250 m3,
pre-dryers, mini-dryers, tunnel-type
systems, turnkey drying plants,
dryers for the plant-health thermal
treatment of wooden crates,
control systems, steaming kiln,
electronic moisture tester.

Handling
and commissioning

Via Nazionale, 12 I-38080 Lardaro (TN)
phone +39 0465 901945
fax +39 0465 901959
www.pribo.it - info@pribo.it

VISCAT FULGOR srl
Viale Santuario, 42
I- 26012 Castelleone (CR)
P.O. Box 52 Castelleone
phone +39 0374 58217
fax +39 0374 57942
www.viscatfulgor.com
info@viscatfulgor.com
Viscat Fulgor, for over 50 years a
leader in the production of flash
butt welding machines, welding
machines for large band saw blades,
sharpening and file sharpening
machines, setting machines, brazing
machines, high-frequency generators
for induction braze-welding and
dust suction units.

Software

Green economy,
use of residual wood

CASSIOLI srl
Place Guardavalle, 63
I-53049 Torrita Di Siena (SI)
phone +39 0577 684511
fax +39 0577 686084
www.cassioli.com - info@cassioli.com
From over 40 years we propose
integrated solutions in material
handling and industrial automation
sector. Highly personalisable and
specific systems for furniture
assembling, the automatic storage
and the handling.
Automatic warehouses,
lazer guided vehiculs (lgv),
robotized islands, conveyors,
sorter systems, assembling lines,
tilting units, management softwares.

Design, production, installation,
training, technical service for sawmill
machines and plants.
Machines and plants for timber
handling, debarkers for hard-wood
and soft-wood. Technology for
sawmill. Sorting plants up to 50
boxes, stacking and destacking lines
for planks, chipping plants for logs
and discards, plants for poles
processing, planing machines for
round poles, planing lines with
automatic loading and unloading,
impregnation machines.
Machines for the production
of shavings for animal litters.
Grinders for pallets and wood cases.
Assembly tables for carpenters.

DDX srl
Via G. Donizetti, 109/111
I-24030 Brembate di Sopra (BG)
phone +39 035 621093
fax +39 035 333723
www.ddxgroup.com
info@ddxgroup.com

ECOMEC srl

DDX develops Cad/Cam/Cim
software solutions:
“EasyWOOD” for panel and solid
wood machining using
3, 4 and 5 axis;
“EasyBEAM” for structures, houses,
walls, beams, rooves, gazebo, etc.;
“PowerSTAIRS” for staircases
design and manufacturing;
“PowerWIN” for any kind
of windows, french doors, internal
doors, entry doors and shutters.

Via del Mella 57/59
I-25131 Brescia
phone +39 030 2680515 - 2680503
fax +39 030 2680890
www.por-srl.it
ecomec@por-srl.it
Construction of briquetting presses
and grinders for the recovery
of wood waste, dust, textile,
nonferrous materials, etcetera
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CONTACTS

Tools and auxiliaries

FINK srl - Woodworking tools

ALIPRANDI snc
Aliprandi Luca, Maurizio e
Paola
Via Manzoni, 10 I-20845 Sovico (MB)
phone +39 039 2013530
fax +39 039 2013491
www.aliprandi.it - aliprandi@aliprandi.it

Via G. Giusti, 15 I-20052 Monza (MB)
phone +39 039 386961-2
fax +39 039 361458
www.finktools.com - fink@finktools.com
Since 1924 Fink produces complete
sets of tools for windows, helicoidal
cutterheads, cutterheads for profiled
knives, cutters in Hw welded circular
saw blades, boring bits, solid carbide
routers and tools for cnc machines.

The Firm Aliprandi is specialized
in the production of wood working
tools in solid carbide and
carbide-tipped, both standard
and special production.

FUL - FABBRICA UTENSILI
LAVORAZIONE LEGNO srl
C.P. UTENSILI snc
di Crescentini Michele & C.
Via Montanelli, 71 I-61122 Pesaro (PU)
phone +39 0721 282420
fax +39 0721 281893
www.cpwoodtools.com
info@cputensili.it - Skype: cputensili
CP Utensili a company with 40 years
of experience in processing
woodworking tools,
is the ideal partner for
tooling solution on demand.
The German Quality Norm
BG-Prüfzert for the high production
standard and an export quote
of 70% confirms the international
prestige of the company.
Flexibility and fast delivery
was always the way to success.

FAPIL srl
Via A. Locatelli, 51/A
I-24019 Zogno (BG)
phone +39 0345 91179
fax +39 0345 92726
www.fapil.it - fapil@fapil.it

Via L. Fumagalli, 22
I-22066 Mariano Comense (CO)
phone +39 031 756037
fax +39 031 756851
www.fultools.it - fultools@fultools.it
Ful srl has been producing tools
for the woodworking, plastic and
aluminium for more than 30 years.

SISTEMI srl UNIPERSONALE
Via Montanelli, 70 I-61100 Pesaro (PU)
phone +39 0721 28950
fax +39 0721 283476
www.sistemiklein.com
info@sistemiklein.com
Tools for wood-alu and plastic
material working. Tools for automatic
boring machines and router bits for
cnc router machines. M.Conti
measuring devices for the
woodworking industry.
Special devices for door
and windows manufacturers.

UTENSILTECNICA srl
Via Ca’ Giorgino, 2
I-47837 Montegridolfo (RN)
phone +39 0541 855202/855274
fax +39 0541 855255
www.utensiltecnica.com
utensiltecnica@utensiltecnica.com
Production of specials mechanical
fixing and diamond tools
for wood working cnc machinery.

ZUANI srl
LEITZ ITALIA srl
Industriezone, 9 I-39011 Lana (BZ)
phone +39 0473 563533
fax +39 0473 562139
www.leitz.org - lana@leitz.org
Leitz is a leading technology
manufacturer of machine-driven
precision tools and process designed
tool systems for the professional
processing of solid wood, wood
derived and plastic materials.

Since 1959, Fapil’s mission has been
to design and build cutting tools for
machining wood, board materials
and plastics. Specialists in cnc tooling.
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Via dell'Artigiano, 57
I-38068 Rovereto (TN)
phone +39 0464 433183
fax +39 0464 436316
www.zuani.it - info@zuani.it
Zuani Company is a leading
Italian manufacture of tools for
the Woodworking industry.
We are producers of high precision
tooling with tc reversible tips
as well as reversible profiling
cutters for cnc automatic
and traditional woodworking
machineries for wooden windows,
doors and furnitures production.

SEMI-FINISHED PRODUCTS AND SUPPLIES
Agents
and wood trades

Adhesives and glues

DURANTE & VIVAN SPA

BASSO LEGNAMI srl
Via Dell'Artigianato, 6
I-13040 Rovasenda (VC)
phone +39 0161 879797
fax +39 0161 879798
www.bassolegnami.com
basso@bassolegnami.com
Since 2004 our company has started
here in Italy the production
of 3-layer wood elements for
window and door building.
We have been gaining a lot of
experience during these years and
we can now offer them in several
wood species, such as: Okoumé,
Ozigo, Slavonjan Oak, Tulipier
and Lime. All elements are glued
employing a vinylic glue
pvac - d4 - en 205 only.

Via Giuseppe Garibaldi, 23
I-33080 Ghirano di Prata (PN)
phone +39 0434 605211
fax +39 0434 605204
www.durante-vivan.com
info@durante-vivan.com
Glues and adhesives
for the woodworking and furniture
industry: hot melt, PVAc glues,
uf glues,polyurethane water
dispersion, solvent based adhesives.

TRA.WOOD srl
Via San Giacomo, 10
I-20862 Arcore (MB)
phone +39 039 6180091
fax +39 039 6015532
Branch Torino: +39 011 8194519
www.trawood.it - info@trawood.it
North America: hardwoods
and softwoods.
Lumber, ripped strips, components
and laminated windows scantlings:
Hemlock, Douglas Fir, White Oak,
Ash.
Europe: laminated windows
scantlings and finger jointed.
Asia: laminated windows scantlings.
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