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2016, a year of anniversaries

Remo Costa, Marianna Daschini,
Giampiero Mauri, Pierluigi Paoletti, Umberto Pizzi,

Together with the role of Acimall and Cepra general manager (Cepra is the publisher of Xylon
International), I also took over the job of publishing
director of the magazine, and from time to time
I have to fiddle with the art of writing.
Nevertheless, my contribution to the magazine
is marginal and my activity is mainly focused
on the association and its most important event,
the exhibition Xylexpo: that's the topic of these
few lines, hoping they are interesting to all
users.
Since 1968, the woodworking industry has associated even-number years to the exhibition
in Milan, originally Interbimall, now Xylexpo.
The first event came two years after Acimall’s
foundation on January 29, 1966. So, this year
we are celebrating two major anniversaries:
fifty years of the association and twenty-five
years of the international exhibition it organizes.
A lot has changed between the Sixties and
today, in Italy and around the world.
Through half a century, Acimall and its exhibition
have seen radical changes in a country that
has passed from an economic boom to a postindustrial phase, only to recently rediscover the
values and the importance of manufacturing; a
country that has gone through fourteen legislatures and thirty-eight governments, the protests
of 1968, terrorism, corruption scandals, a second
republic, the immigration wave, the worst economic crisis of the last century.
And also historical turning points like the Berlin
Wall drop and the end of cold war, China’s powerful economic growth and the recent dramatic
events in the Middle East.
Since 1966, with ten presidents and three
general managers, Acimall has been representing an industry that, though small in size,
still accounts for 3.5 percent of the “active side”
of Italy’s trade balance.
However, this industry has changed its structure,
whereby entire production segments have virtually disappeared, causing a concentration at
extremes with two big industrial groups at one
end and a multitude of small, or even microscopic, companies at the opposite end.
Also for the association and its exhibition, both
reflecting an industry in becoming, the way has
often been ridden with difficulties, as we all
know, but today Acimall represents virtually all
Italian woodworking equipment manufacturers,
and all major Italian and international manufacturers are exhibiting at Xylexpo.
So, the circle has closed and Xylexpo 2016 is
going to be a success with all leaders attending
and the Italian market recovering. There will be
plenty of new technology and the event will be
up to its tradition also in terms of organization.
A long seasons is coming to an end. A new
one is opening soon, more similar to the world
and the industry of the 21st century: omnia mutantur, everything changes.
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NEWS

COMPANIES
Stable half-year result for Egger: sales increased by 2.7 percent

PANELS
Efic supports Epf’s project

EVENTS
5th Wooden building Forum

In a market environment marked by challenges,
the Egger Group headquartered in St. Johann in
Tirol (AT) was able to increase sales during the
first half-year of the business year 2015/16. The
half-year balance of 31 October 2015 shows a
sales increase of 2.7 percent as compared to
the previous half-year: Egger concludes the first
half-year with sales of 1.19 billion Euro (previous
year Eur 1.16 billion). The Ebitda, at 172.2 million
Euro, was maintained at a similar level to the previous year's high of 172.6 million Euro. The equity
ratio slightly diminished in comparison to the previous year from 39.7 percent to 38.9 percent.
Sales increases of +3.9 percent as compared to
the previous half-year was achieved in the Egger
Decorative Products division for furniture and
interior design. "This increase is primarily due to

the markets in the UK, Germany, Scandinavia
and Spain. In this sector, there was a decrease
in the markets of Turkey and Russia, influenced
by political tensions", explains Thomas Leissing,
Head of Finances/Administration/Logistics and
speaker of the Egger Group Management.
Sales in the Egger Flooring division exceeded
the value of the previous year period by plus 3.9
percent, with a total of 168.4 million Euro. Volumes
did decrease, however, the adopted strategy of
withdrawing from low-profit flooring markets and
concentrating on higher value product groups
has already brought results and will continue to
be pursued in the future. In the Egger Building
Products division, the sales volume of Osb increased, but lower prices led to a sales decrease
of -5.0 percent. ■

Epf and Efic are delighted to announce the
recent decision of Efic to endorse Epf’s project
“Compulsory E1” that was launched on 24th
September 2015 in relation to furniture products.
The goal of “Compulsory E1” is to ensure common
legislation throughout Europe for the production,
import and marketing of wood-based panels,
and of products made from them at an emission
level not higher than E1. Efic, the leading European
association of furniture manufacturers in Europe,
welcomes and supports this initiative. Efic members already manufacture the vast majority of
their furniture products that include wood-based
panels using boards at E1 level. A harmonisation
of this by law across Europe would guarantee a
“level playing field” for products made in Europe
and those imported from outside. ■

The 5th Wooden building Forum in 2016 will
take place on Friday March 11th in Ospedaletto
(Verona) at Villa Quaranta to offer manufacturers,
designers, engineers and architects the opportunity
to give an account of their experiences and achievements, and the opportunity to get and exchange
information on this matter. The wooden building
has a growing importance in the construction
sector in Italy and has a top position in Europe.
The 2015 edition was a huge success with over
300 participants and like last year, this edition will
have the joint patronage of CQ /Costruire in
qualità (Building in Quality), Orders and professional
Colleges, Ance association in Verona and the
grant of the corresponding credits to participants
entered in Orders and professional Colleges. Info
at www.forum-legno.com. ■

ERRATA

SIEMPELKAMP
Plant for Plitspichprom

MARKETS
China wood market update

4000th moulder produced in China

With the order from Plitspichprom, a Russian
plant operator, 2015 came to an end as a successful year for Siempelkamp. Four orders for
the Russian market alone were re-ceived in 2015.
Once again a long-standing customer put its
trust in Siempelkamp's full service competence:
At the end of December the company of the
"Souz" Group activated the contract, which was
concluded in 2014, for the supply of a complete
par-ticleboard plant including a “Generation 8
ContiRoll®” press. The "Souz" Group had already
ordered two Siempelkamp plants back in 1990
for its Pri-osersk location in northern Russia. Within
the scope of this order, for the first time, Siempelkamp supplied to the Russian market the first
continuous press. The current order consists of a
complete plant for particleboard production which
will be built in Balabanovo and will replace an
outdated multi-daylight press for particleboard
production of soviet design. Plitspichprom decided
to buy a state-of-the-art 6’ x 18.8 m “Generation 8
ContiRoll®”. With innovative pressure distribution
plates, an extended cylinder bed and many new
equipment features, the press will operate virtually
isobaric and will manufacture boards with unprecedented quality. The plant is designed to achieve
an annual capacity of up to 180,000 m³. The
equipment for the front-end of the line including
chippers, flakers and mills will be supplied by
Pallmann, specialist for size reduction and preparation technology with headquarters in Zweibrücken, Germany. Plitspichprom is an expert in
the production of special panels used for furniture
and in construction. The particle and mat-forming
technology will be de-signed to meet the customer's
requirements. The “EcoFormer SL”, developed
by the Italian Siempelkamp subsidiary Cmc Texpan, will be used for surface layer mat forming.
The Siempelkamp subsidiary Büttner will supply
the dry-ing technology including a drum dryer
designed for a capacity of 36 metric tons per
hour. The screening technology, a complete resin
preparation and dosing system, the exhaust and
filter technology, the thermal oil boiler, the cooling
and stacking line as well as the automation and
drive technology for the complete plant are also
part of Siempelkamp's scope of supply. lThe start
of installation in Balabanovo is forecast for September 2016, the commissioning for the summer
of 2017. ■

The import value of logs and lumber to China has
fallen by 25 percent and import prices have declined almost 30 percent in 12 months because
of declining housing constructions, reports the
Wood Resource Quarterly. China imported softwood logs and lumber valued at 498 million
dollars in November in 2015.
This was 26 percent lower than the same month
in 2014 and the third lowest monthly level in three
years. As recently as April 2014, the import value
was at an all-time high of almost 900 million
dollars. The reduced demand for both overseas
and domestic wood products in 2015 has been a
consequence of the slowdown in the Chinese
economy. ■

The 4000th moulder rolled off the assembly line
at Weinig’s Yantai (China) site. The “Unimat 318”
will be delivered to a customer in the Usa. The
production milestone was celebrated with a ceremony attended by the site and team managers.
The 4000th moulder sets a milestone in Weinig’s
successful activities in China. Weinig established
its site in Yantai 21 years ago, which put the company among the German pioneers of the sector
in the country. In 1997, a factory was built and the
production of standard machines for planing and
profiling began. In 2010, the facilities were extended
to include the production of window angle systems.
Weinig is now firmly established in China with
production, sales and services. ■

Date of next Sicam exhibition

We inform our readers about a correction to be
considered regarding the “NEWS” section at page
3 of Xylon International no.6 (November-December
issue).
Due to an oversight in the news concerning next
Sicam exhibition, we wrote a wrong date. We
apologize for this mistake. Please take note that
next Sicam exhibition will take place in Pordenone
from Tuesday 18 to Friday 21 October 2016. ■

CECIMO
Luigi Galdabini elected president
Luigi Galdabini, president of Ucimu-Sistemi per
produrre, was elected president of Cecimo, the
European association of machine tool industries
gathering 15 national associations of machine
tool manufacturers, representing about 1,500
companies that produce 39 percent of the world
production industry.
The office of president, given to Luigi Galdabini
during the general assembly of Cecimo held on
December 3, 2015 in Brussels, will last two years
and arrive at the conclusion of a journey that saw
Galdabini leading the Technical Committee of
Cecimo since June 2013. ■

AHEC
2016 Conference in Copenaghen
The American Hardwood Export Council (Ahec)
is reviving its successful conference formula for
an event planned for 20th & 21st October 2016
in the Danish capital Copenhagen. Ahec will be
bringing together leaders from the US hardwood
industry and major buyers from European markets
to discuss and debate the challenges and opportunities both industries face, by addressing
current issues and future developments. Under
the theme “driving change in European hardwood
markets” the conference will focus on new market
opportunities for hardwood, the issues that drive
change and, how effective marketing and promotion can deliver results. mance environmental
solution within the built environment.
Registration will be free to eligible delegates. To
be kept informed email your contact details to
europe@americanhardwood.org. ■

WEINIG

WE PAINT THE WORLD!

Finishing machines and plants:
innovation and tradition “Made in Italy”
www.giardinagroup.com
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ECONOMY

ACIMALL
OUTLOOK

TABLE 1 - TOP TEN BY REVENUE GROWTH
Rank Company

For the fifth time, Acimall Studies Office has processed the statistics
of the most significant companies in the industry.
A traditional service appreciated by our readers.

Sale
revenues
2014 (000 €)

Turnover
Employees
variation
2014
2014/2013 (%)

Production
value
(000 €)

Ebitda
2014
(000 €)

Net profit
2014
(000 €)

1
2

Baschild srl
Angelo Cremona spa

9, 842
15,274

54.96
53.67

27
143

9,891
17,907

1,138
2,406

458
517

3
4
5

Floit Srl
Elmag Spa
Imeas Spa

14,793
14,293
16,758

53.23
52.11
46.80

32
62
70

15,157
15,768
15,132

262
2,334
2,526

2
1,387
1,223

6
7

Lp Wood Srl
12,523
Bre Ma Brenna Macchine srl 11,684

45.91
37.86

16
53

12,597
12,047

422
413

133
-34

8
9
10

Uniteam spa
Bipan spa
Essetre spa

34.81
33.03
30.08

50
191
36

8,930
100,723
6,247

489
5,232
462

-35
-3,058
-86

9,927
101,976
6,134

Source: Data bank AIDA-Bureau Van Diik.

CHART 1 - HISTORICAL TURNOVER TREND OF THE 50TH-RANKED COMPANY (MIO EURO)

Again this year, Xylon entrusted the Acimall
Studies Office with the production of an interesting
ranking of the economic performance of woodrelated industries, including “Woodworking machinery and tools", “Production of wooden furniture”,
“Production of wood-based panels and semifinished materials”, “Production of wooden doors
and windows”, “Wooden houses and elements
for the construction industry” and “Wood and furniture trade”.
BASIC REMARKS
As usual, the Acimall Outlook opens with an overview of companies recording the best performance
in 2014.
This year we are presenting the top-ten ranking
only in terms of revenue growth, with an in-depth
analysis for woodworking machinery and tools.
Table 1 features a huge number of companies
from the woodworking technology segment.
Baschild, a manufacturer of wood dryers, takes
the first place with an increase by over 50 percent.
They are followed by Angelo Cremona, specializing in plants for primary operations, and Flo.it,
a business in the production and trade of semifinished wood materials.
WOODWORKING TECHNOLOGY
According to tradition, we focus on the woodworking technology industry, trying to identify to key
trends that have characterized the year under
scrutiny.
The analysis takes into account the top-50 Italian
companies by sales revenues in 2014.
Due to the lack of an Ateco 2007 code precisely
identifying the activity of companies, the companies
to be included in the ranking were selected by
the Acimal Studies Office.
The ranking does not include companies that –
although they match the classification – experienced bankruptcy proceedings and arrangements
with creditors in 2014.
As expected, the top-three positions are taken by
Biesse from Pesaro, Cefla from Imola and Scm
Group from Rimini.

The 50 companies in the ranking have total revenues above 1,600 million euro, with an average
value of 32.4 million per company.

Source: Acimall Studies Office.

As you can see in chart 1, for the first time since
2010, the turnover value of the 50th company is
increasing compared to the previous period. This
is hard evidence that in 2014 there were already
signs of a recovery. However, it is also true that,
looking at the value of the 50th company in 2008,
we realize how much the industry has downsized
and changed at the same time.

CHART 2 - HISTORICAL TREND OF AVERAGE TURNOVER (MIO EURO)

Moving on to chart 2, it is apparent the increase
of average turnover to 32 million euro in 2014.
Result which shows how the 50 bigger companies
of the industry improved their performances in
recent years. Taking the concept to extremes,
bigger companies have increased their turnover
over time, while micro businesses have seen a
reduction.
Further evidence comes from the median value,
represented by the 25th company in the ranking
(11.7 million), largely above the 10 million median
of 2013.

Source: Acimall Studies Office.

Looking at chart 3 the good performance of the
reference cluster is again quite apparent. The
chart shows the distribution of companies according to turnover variation. Most companies recorded an increase in revenues (shown in the red
colored section) by rates from 0 to 10 percent.

CHART 3 - DISTRIBUTION OF TURNOVER GROWTH (% TURNOVER VARIATION)

One final note: an analysis of such breadth and
depth inevitably requires evaluations we have
made honestly and with the specific purpose of
providing an evaluation tool that is as clear as
possible.
Also in this edition, we might have made mistakes
or inaccuracies. We apologize for that in advance
and we are ready to report possible corrections
to Xylon readers.
As far the methodology, we are at your complete
disposal for any further explanation.
by Carlo Alberto Strada
Acimall Studies Office

XYLON INTERNATIONAL
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TABLE 2 - TOP-50 COMPANIES IN WOODWORKING MACHINES AND TOOLS INDUSTRY

TABLE 4 - TOP TEN IN “WOOD-BASED PANELS AND SEMIFINISHED MATERIALS

Rank

1
2
3
4
5
6
7
8
9
11
12
13
14
15
16
17
18
19
20
21
22
23
24
25
26
27
28
29
30
31
32
33
34
35
36
37
38
39
40
41
42
43
44
45
46
47
48
49
50

Company

Sale
revenues
2014 (000 €)

Cefla Sc
Biesse spa
Scm Group spa
Cms spa
Freud spa
Imal srl
Pal srl
Uniconfort srl
Costa Levigatrici spa
Paolino Bacci srl
Sorbini srl
Masterwood spa
Cassioli srl
Imeas spa
Coral spa
Angelo Cremona spa
Griggio srl
Stark spa
Makor srl Unipersonale
Elmag spa
Italpresse spa
Working Process srl
Ormamacchine spa
Centauro spa

310,886
282,521
278,506
91,013
85,467
58,155
36,947
31,521
29,125
21,087
20,658
18,453
16,823
16,758
16,064
15,274
15,092
14,421
14,344
14,293
13,130
12,808
11,865
11,742
Bre.Ma Brenna Macchine srl 11,684
Corali spa
11,562
Giardina Finishing srl
11,291
Storti spa
9,960
Uniteam spa
9,927
Baschild srl
9,842
Friulmac spa
9,427
Mion & Mosole spa
9,233
Manni spa
8,920
Vitap Costr.Mecc. spa
8,515
Comec Group srl
7,314
Putsch Meniconi spa
6,487
Primultini srl
6,418
Essetre spa
6,134
Imas Aeromeccanica srl 6,086
Maggi Technology
6,021
Stemas srl
6,018
Cma Robotics spa
5,889
Stanghellini srl
5,358
Elettrom.G.Colombo srl
5,287
Omma srl
4,989
Metal World spa
4,735
Finiture srl
4,717
Rekord srl
4,700
Giben Tech srl
4,416

Turnover
variation
2014/2013 (%)

18.45
10.97
-0.34
7.22
20.96
7.74
7.09
22.47
17.63
6.30
4.57
5.60
-9.88
46.80
11.86
53.67
-11.24
3.11
21.38
52.11
7.20
27.04
5.37
4.77
37.86
-5.12
7.34
-8.05
34.81
54.96
12.76
-5.24
16.90
-18.37
27.66
-12.78
-10.28
30.08
1.82
11.32
16.17
25.25
9.50
5.33
8.25
11.44
-16.42
19.92
-24.58

Employees
2014

902
1,318
1,681
496
455
162
126
60
168
50
72
101
149
70
98
143
94*
95
74
62
98
55
119
85
53
67
37
92
50
27
53
70
60
46
26
45
56
36
47
26
29
27
11
46
25
47
26
28
47

Production Ebitda
value
2014
(000 €)
(000 €)

Net profit
2014
(000 €)

Rank Company

309,207
294,973
285,251
92,833
88,488
56,755
40,885
32,049
30,104
21,207
21,516
19,613
21,798
15,132
16,573
17,907
14,870
16,269
14,571
15,768
12,867
12,551
11,568
11,809
12,047
12,903
11,272
9,500
8,930
9,891
9,078
9,179
8,784
9,279
7,093
6,622
6,939
6,247
5,971
6,915
7,297
6,026
5,385
5,331
4,959
4,952
4,838
4,810
7,168

7,427
14,490
-5,033
8,595
646
4,684
2,005
380
582
494
1,078
342
4
1,223
44
517
-1,476
29
344
1,387
813
68
-522
-387
-34
154
111
-396
-35
458
62
135
54
-129
667
50
331
-86
42
17
3
17
710
502
542
4
194
-84
-552

1
2
3
4
5
6
7
8
9
10

17,787
22,465
13,398
9,965
6,636
8,227
4,011
691
2,356
1,244
1,758
1,053
1,044
2,526
774
2,406
-413
1,291
1,241
2,334
1,120
628
-284
-108
413
431
767
-307
489
1,138
404
615
352
570
1,009
349
516
462
95
120
231
261
1,069
728
819
501
369
122
-121

1
2
3
4
5
6
7
8
9
10

Natuzzi spa
Chateau D'Ax spa
Scavolini spa
Poltrona Frau spa
Lube Industries srl
Ilcam spa
Poliform spa
Imab Group spa
Veneta Cucine spa
Cassina spa

461,400
182,411
165,504
152,613
150,525
133,080
128,197
116,551
115,483
108,166

Turnover
Employees
variation
2014
2014/2013 (%)

2.70
-11.78
-1.61
13.03
0.35
2.05
5.35
3.10
4.22
-0.89

2,655
97
549
460
257
492
587
567
355
272

Rank Company

1
2
3
4
5
6
7
8
9
10

18.12
12.05
7.83
-2.21
-3.72
2.21
33.03
7.92
18.37
-7.65

1,320
678
656
642
656
352
191
172
188
505

427,908
323,162
240,893
246,780
177,821
163,544
100,723
96,752
91,922
61,734

Ebitda
2014
(000 €)

44,973
23,174
22,062
35,044
10,523
27,093
5,232
12,170
12,059
1,888

Net profit
2014
(000 €)

17,991
6,825
2,935
731
5,478
7,491
-3.058
3,235
5,474
1,184

Sale
revenues
2014 (000 €)

Braga spa
Cocif Soc.Coop
Garofoli spa
Suedtirol Fenster srl
Effebiquattro spa
Nusco spa
Pail Serramenti srl
Ferrerolegno spa
Krona Koblenz spa
Gruppo Door 2000 spa

Turnover
Employees
variation
2014
2014/2013 (%)

49,737
35,017
33,993
21,581
20,502
20,033
19,859
19,756
19,722
19,228

1.08
-4.49
3.94
-0.75
11.17
12.65
-3.48
11.87
-6.64
12.77

152
326
218
154
76
83
199
81
72
92

Production
value
(000 €)

Ebitda
2014
(000 €)

Net profit
2014
(000 €)

50,780
33,506
35,842
21,956
21,238
20,130
20,268
20,102
19,867
20,850

3,838
-3,348
1,464
1,844
1,735
2,105
1,444
1,687
1,860
354

1,026
-9,466
437
331
240
202
-967
433
108
-419

Note: the ranking does not include companies Cormo and Capoferri Serramenti, as their budget
figures were not available at the time of data processing.
Source: Data bank AIDA-Bureau Van Diik.

TABLE 6 - TOP TEN IN “WOODEN HOUSES AND CONSTRUCTION ELEMENTS”
Rank Company

1
2
3
4
5
6
7
8
9
10

Sale
revenues
2014 (000 €)

Margaritelli spa
Casa Rubner spa
Panguaneta spa
Rubner Holzbau spa
Fontanot spa
Sistem Costruzioni srl
Perlarredi srl
Itlas srl
Tip Top Fenster Gmbh
Cp Parquet srl

Turnover
Employees
variation
2014
2014/2013 (%)

58,652
57,764
53,736
26,649
25,106
20,650
13,551
13,537
13,184
12,920

-33.65
-9.17
3.83
-22.48
-16.68
-9.36
-9.93
-7.62
1.36
6.30

311
311
178
141
102
54
12
31
81
49

Production
value
(000 €)

Ebitda Net profit
2014
2014
(000 €) (000 €)

55,429
58,509
53,444
35,273
26,625
21,810
13,666
14,318
13,375
13,090

6,904
1,935
1,882
-331
3,113
800
-3,863 -3,693
-410
-919
2,339
163
496
-14
2,362 1,167
813
-972
1,246
362

Production
value
(000 €)

Ebitda Net profit
2014
2014
(000 €) (000 €)

Source: Data bank AIDA-Bureau Van Diik.
Production
value
(000 €)

Ebitda
2014
(000 €)

Net profit
2014
(000 €)

n.a.
188,928
170,268
160,667
154,561
131,716
128,367
120,255
118,910
109,669

-22,700
3,261
1,423
15,724
3,869
7,953
9,854
4,750
6,993
15,644

-49,300
246
4,782
673
-40
3,797
1,555
91
1,430
3,308

TABLE 7 - TOP TEN IN “WOOD AND FURNITURE TRADE”

Note: the ranking does not include companies Santarossa and Snaidero Rino, as their budget figures
were not available at the time of data processing; the figures for Natuzzi spa were taken from
natuzzi.com.
Source: Data bank AIDA-Bureau Van Diik.

411,587
290,078
240,170
221,948
169,619
164,184
101,976
96,088
91,833
62,066

Production
value
(000 €)

TABLE 5 - TOP TEN IN “WOODEN WINDOWS AND DOORS PRODUCTION”

TABLE 3 - TOP TEN IN WOOD FURNITURE PRODUCTION
Sale
revenues
2014 (000 €)

Friul Intagli Industries spa
Media Profili srl
Fantoni spa
Gruppo Mauro Saviola srl
3 B spa
Frati Luigi spa
Bipan spa
Saib spa
Cleaf spa
Alpi spa

Turnover
Employees
variation
2014
2014/2013 (%)

Source: Data bank AIDA-Bureau Van Diik.

Source: Data bank AIDA-Bureau Van Diik.
* Source: Acimall.
Note: Cefla and Cms have significant production volumes in other industries.

Rank Company

Sale
revenues
2014 (000 €)

n.a: not available.

Rank Company

Sale
revenues
2014 (000 €)

1
2
3
4
5
6
7
8
9
10

89,031
81,755
62,572
32,411
29,163
26,436
24,379
21,635
20,295
19,569

Cora' Domenico & Figli spa

Imola Legno spa
Florian Legno spa
Damiani Holz&Ko spa
Bellotti spa
Karl Pichler spa
Paganoni Importlegno spa

Kimono spa
Guercio spa
Buffoli Legnami srl

Source: Data bank AIDA-Bureau Van Diik.
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Turnover
Employees
variation
2014
2014/2013 (%)

-9.31
-0.26
10.04
23.10
1.48
3.73
-5.08
4.05
-7.82
-5.30

123
145
69
90
93
64
18
35
74
5

94,256
79,743
66,020
30,596
30,157
27,141
24,400
21,884
20,384
19,573

702
3,706
5,503
728
2,960
2,287
1,686
584
802
405

22,535
-265
1,915
1
-262
861
200
65
-31
165

FOCUS

china

CIFM/INTERZUM GUANGZHOU BACK TO FOUR DAYS

CEFLA
2016, CEFLA LOOKS FORWARD

For the year 2016 Cefla looks forward to repeating and outdoing the exceptional results
obtained throughout the year 2015 in the increasingly important and strategic Chinese
market.
Despite a global slow-down of the Chinese
economy Cefla has been able to exploit all the
new opportunities created by the continuous
evolution of the market especially in the following
areas: Cost optimization: many Chinese industries are starting to rationalize their own
production process by adopting solutions with
different levels of automation in an aim to reduce
redundancies in the labor force. Environmental
policies: central government is using Beijing
and its infamous pollution as a test platform to

COMP
ACT 5-AXIS
COMPACT
SHARPENER WITH
LASER SCANNING
Nordutensili presents
its new machine, the ﬁrst
totally automatic compact
sharpener in the world.
info@nordutensili.it
www.nordutensili.it
www.nordutensili.it

Starting from 2016 edition, Cifm/Interzum
Guangzhou abandons the five days of the fair
and choose a shorter duration: four days, March
28 to 31.There will be four days devoted to the
world of the production of furniture and furnishings,
from technology components, moving from hardware, to semi-finished products and supplies.
The 2016 edition will be built around a more
precise definition of the product categories and
pathways, structured to make the presence of
Chinese operators and international visiting effective
and will includes a program of seminars, forums
and events that represent good opportunities for
learn more about products, technologies, issues,
innovations. As Asia’s leading event in the woodworking machinery, furniture production and interior
design industry, Cifm/interzum Guangzhou was
first introduced into the China market in 2004.
The event originated from interzum by Koelnmesse
GmbH, one of the largest trade fair companies in
the world.
The previous event registered a gross exhibition
space of 140,000 square meters and 1,269 exhibiting companies (309 international exhibitors)
from 35 countries and regions.

push for newer and greener solutions using
more environmentally friendly technologies and
solutions.
Finishing is not an exception and many customers have approached Cefla to evaluate new
solutions for environmentally friendly wood and
non-wood coating applications.
2015 has also been a very important year for
the introduction into China of high level technologies such as Cefla’s “iGiottoApp” sold and
soon to be installed in the Beijing area. 2016
will follow suit as a year of innovations. The
Guangzhou exhibition Interzum will act as a
perfect platform.
With an area of around 200sqm Cefla will showcase the different solutions of which “iBotic” will
represent the top of the range. In 2016 Cefla
will also aim at consolidating the launch of a
new solution made in Suzhou for the mid-to-low
range of market needs represented by the machine named “Facile”.
2016 will also mark the inauguration of the new
Lab in Suzhou which will be exploited at its full
potential for different activities meant to transfer
to the market all we represent: experience,
competence and technology.
Discover “iBotic” at Cifm/Guangzhou Interzum
from March 28-31. Booth 11.1D31.
www.ceflafinishinggroup.com

MARKET FIGURES
China is the first Asian market for the woodworking
machinery Italian industry.
The news of general economy show some instability
about dynamics of the Asian giant.
Gdp growth is below the seven percentage
points (result still important in absolute terms)
and inflation is, for the first time, below two percent in 2015 according to data and estimates
published by the International Monetary Fund.
In addition, the recent instability on the currency
front, with a process of devaluation of the yuan
quite marked.
Having said this, the Asian giant is a vital market
for our technology manufacturers.
According to data from Acimall’ Studies office, in
January-September 2015 period the Italian producers exported woodworking machines worth
over 35 million euro.
This is the proof that China is still a demand
market as well as, of course, a supply market,
given the importance of the industry of wood technology production, the third in the world behind
Germany and Italy.
www.interzum-guangzhou.com

NORDUTENSILI

MAKOR

THE NEW “NU5A COMPACT SCAN”

HIGHLY AUTOMATED PLANT FOR THE FINISHING OF TABLES

Nordutensili presents its new “NU5A Compact
Scan” machine, the first totally automatic compact
sharpener in the world. Compact dimensions and
innovative technology in a high performance machine with four essential characteristics. Compact
overall size: the compact dimensions allow easy
and problem-free installation and incorporation in
assembly lines; ease of use: it does not require
specialist operators, very little time is needed for
training on how to use the machine and the maintenance is easy; technology: what makes the
“NU5A Compact Scan” unique is its technological
heart which, through automatic laser analysis,
managed by dedicated software, allows to accurate
measuring of the tool and the wheels: automatic
set up and optimal lubrication. Savings: for companies, reducing power consumption and working
times is extremely important to limit energy consumption and therefore environmental impact;
to make the production process more efficient.
The “NU5A C.S.” achieves both of these objectives:
in terms of consumption, the energy required is
reduced by 70 percent, ensuring fast operating
speeds for cleanliness and precision. Five are
the advantages: more productivity, errors reduction
due to laser analysis of the tool geometry, elimination of training costs due to ease of use,
reduced management costs and increased safety.
Nordutensili at Cifm Interzum Guangzhou
28-31 March 2016 - Pazhou Complex, Guangzhou,
www.nordutensili.it
China.
XYLON INTERNATIONAL

Makor is the first woodworking machinery manufacturer to have designed and installed a highly automated plant for the finishing of tables
and high quality furniture components at a
multinational Chinese company: Markor. This
kind of plants offer the most innovative technologies of management and control also derived
from the automotive industry.
The plant is extremely flexible and for a just-intime production, in a completely automatic
way, guiding operators through all the activities
to perform. Each work-piece to be processed
on the line has a Rfid with all the information
related to the coating cycle. In the various
stages of processing along the line, the different
control systems, with a radiofrequency antenna,
recognize the piece and perform the various
set-up required on the machines, such as the
choice of the coating colour and the appropriate
cycle. All managed by a line supervisor that
allows real-time production monitoring, both
locally and remotely. Besides this supervisory
system, forefront for the innovations that have
been implemented, the plant is composed of
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highly automated and technological machinery,
such as the “Robospray Twin” able to coat
with tracking system at a speed of 5 m/min,
and, in step by-step mode, complex 3D shapes.
Flexible storages for handling and drying for a
correct execution of the various cycles of
coating, in extreme flexibility.
At the end of the cycle, the pieces come out finished and ready for the packing line. Noteworthy is also the flexible storage where the
pieces are stored by the times of the finish line
and taken out based on the packing requirements. A system that combines high performance technology with ease of use for operators
and fully integrated with the existing production
planning system of the company.
This plant proves the increasing leadership of
Makor in coating technology and confirms it as
the ideal partner for companies in the field of
finishing.
www.makor.it

china
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interviews
QUALITY PARTNERS FOR MADE-IN-CHINA FURNITURE
industrial expertise in our industry has significantly
improved, also as a result of several joint-ventures
created by many German companies; but at the
same time, the domestic demand and consumption of mid-range and high-end products
is growing.
For this reason, we are exhibiting at Interzum
Guangzhou for the third time to become a big
players in this market, considering our business
partners as customers rather than suppliers.

www.fitart.com

In China, competition in the wood industry
supply business revolves around mid-range
and high-end products.
This is the challenge ahead of “Interzum
Guangzhou”, which provides a picture of the
current trend on Far East markets.

Furniture production in China is looking for
specific solutions to its needs, most of all to meet
increasing domestic demand for quality products.
The Italian and European industry of components
and finishing technology, attending the upcoming
“Interzum Guangzhou” exhibition in China, is not
just looking: all actors are deploying new sales,
manufacturing and communication approaches
specifically targeted to local partners.

Scm Group, Marco Rampichini,
Apac regional manager
Scm Group will attend
“Interzum Guangzhou”
with a huge stand and
product lineup, as the
2016 edition will draw
even more interest from
international and Asian
players, especially custo- Marco Rampichini.
mers from Japan, Korea,
South-East Asia and Oceania.
In our 700-square-meter stand we will exhibit
highly automated machines and systems in
live demonstrations and big exclusives for the
Asian market, including: patented “Air Fusion” technology for glueless edgebanding; “J Shape”
edgebanding process for cabinet doors without
handle using polyurethane glue; batch-one sawing
cells with integrated automated storage “Flexstore
EL”. In China, Scm Group is appreciated as a
supplier of competitive high-end technology, offering an added value compared to many competitors, and a unique partner for the design and
supply of complete manufacturing processes.

www.scmgroup.com

Schattdecor, Roland Auer
chief sales and marketing officer
China is our most important market with strong
growth rates. So we have decided to take a
further step towards the commissioning of two
new rotogravure printing machines: one is already in operation, the other will start in the
second half 2016.
With this format we are meeting the current demands of the Chinese market.
At the exhibition we are presenting the new 2016
selection of decors and the new developments of
the Casual Black, Cultural Spirit and Freestyle
Clarity lines, Riviera Oak designs with honey shades, Columbia Walnut in classic brown tones,
and Stirling Oak in a typical natural oak shade.
For Chinese customers we have created a new

Ica Group, Andrea Paniccia,
general manager
The Chinese market definitely represents a great
opportunity for “made in
Italy” in general, but we
know well that this country
is complex and heterogeneous. Italian companies
can give a significant contribution to Chinese ma- Andrea Paniccia.
nufacturers in terms of quality and design. We are currently supporting Chinese furniture manufacturers in the definition of
high-performance coating cycles offering an
added value to the final visual quality of products.
Productivity increase is another key element in
our collaboration with customers.
Talking about products, we have been focusing
on low-impact coatings (both water-borne and
UV-dried), because this will the biggest challenge
in this market in the coming years.
To deploy these strategies, in 2013 we created
our own company, called Ica China, based in
Zhongshan. In this way, we can provide service
levels consistent with the quality of our products.

www.icaspa.com

Fit Art, Luca Bosio,
owner
Although we are a small
company, we have decided to address the Chinese market through a
reliable local partner, but
most of all leveraging a
one-of-a-kind portfolio of
systems and accesLuca Bosio.
sories. We offer a very
wide and iversified range
of components that, even if taken individually,
can be a substitute for mass-market products.
With these features, we can approach the world’s
number-one producer with no fear.
Patents are essential and must be registered in
the national territory, in order to protect the knowhow related to key technical features, which for
Fit Art are represented by high loading capacity
combined with minimal design, a traditional distinctive feature of our enterprise. In China,
XYLON INTERNATIONAL
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Roland Auer.

web home page in Chinese language, an information platform that
will provide online access
to all available decors,
and a new blog where
Schattdecor designers
from all around the world
publish news and information from the design

business.
Finally, with our “360°Lab” we offer the opportunity
to interact with future living environments: using
the new configurator, anyone can design choosing
the most appropriate pattern.
Available renderings can be enriched with designs
and effects from the database, simulating the
ideal combination for amazing visual effects.

www.schattdecor.de

Interviews by Olivia Rabbi

XYLEXPO

WAITING FOR XYLEXPO 2016...
This year, again, the layout will be divided into
three halls: in halls 1 and 3 machinery, tools and
accessories for the furniture industry, for secondary
operations and panel processing. In hall 2 machinery and equipment for solid wood and all
sectors related to primary operation, construction
technology and wood-based semifinished materials, with an open area extension for forestry
exhibitors.
So, great things await us at Fieramilano-Rho,
from 24 to 28 May. Such announced success is
also supported by the restored unity of all industry
companies, big and small. Everyone will be at
Xylexpo, also Scm Group announced a few
weeks ago they are coming back to Milan.
The lineup will be more exhaustive than ever, with
unity of intent and everybody there, really all industry actors.
An ideal situation to see the evolution of this
industry and the challenges that will have to be
faced in the near future, looking for new directions
and different opportunities.
Xylexpo 2016 will also celebrate two major milestones: edition number 25, which means 50
years of history for Acimall, registered on January 29, 1966.
And then many more events, including the second
edition of Xia-Xylexpo Innovation Awards.

www.xylexpo.com

Activities are going to make sure the reference event
for wood and furniture industry technology in 2016
is a success...
A few intensive weeks lie ahead until May 24,
when the FieraMilano-Rho fairgrounds gates will
open onto the 25th Xylexpo, the biennial international exhibition of technology, equipment, tools,
supplies and semifinished materials for the woodworking and furniture industry.
Five days – closing on May 28 – that seem to
have all it takes to offer a significant exhibition.
Let's start from figures: so far, more than 300
exhibitors (approximately one-third from abroad)
have submitted their registration and everything
indicates that 2014 results might be exceeded,
i.e. 440 exhibitors, 119 of them international, with
a net exhibition area just above 26 thousand
square meters.
Organizers expect to get close to 30 thousand
square meters next May, a target not so far from
the 25 thousand square meters already sold at
the end of January, with still three months left.
It is worth reminding that, in five days in 2014, the
exhibition hosted 44 thousand visitors, or 15,250
“unique visitors” (30 percent international). As
our readers might remember, starting from last
edition Xylexpo decided to measure "net" attendance, a figure that indicates the attractiveness
of an event better than any other; it's a measure
of the actual appeal of an event: 100 operators
rather than 300 visitors who came for three days
in a row...
In few weeks visitor pre-registration will be
open, an opportunity seized by at least two-thirds
of Xylexpo visitors to streamline and speed up
their access to the exhibition.
Preregistration will be even more important this
year, because organizers have decided that entrance to Xylexpo will be free only for those who
register in the dedicated section on www.xylexpo.com; without pre-registration, an entrance

fee will be applied starting from this edition: 15
euro for one day, 25 euro for the entire period.
This price is lower than other industry exhibitions,
but it is considered high enough to discourage
curious people who are not motivated or looking
for solutions for their business.
Exhibitions are changing and it is essential that
exhibitors and visitors feel they are spending
their time in the halls with a profit, that they are attending a "quality" event, meeting decision-makers.
And don’t forget that Xylexpo is the only Italian
event in our industry sponsored by Eumabois,
the Italian Ministry of production activities
and Cfi-Industry Trade Fairs Committee (Confindustria), with the proactive and real cooperation
of Ice - the Italian Foreign Trade Agency and
Fiera Milano.
The economic situation of the entire industry
and supply chain seems to be supporting the
success of the exhibition. The latest figures published by the Studies Office of Acimall – the
Confindustria member association organizing Xylexpo – reveal that 2015 closed with very positive
results (see article on page 9) for the Italian manufacturers of technology for wood and woodbased materials. Such liveliness will have a positive
impact on the quality of technology presented at
Xylexpo.
In a market showing tangible signs of interest,
exhibitors are motivated to increase the quality of
their offer, displaying their best and most innovative
solutions. So, we don’t expect Xylexpo 2016 to
be a “transition” event, but rather an exhibition
full of innovation: just look around and you will
see how wood technology has changed and
which opportunities are available to those who
choose to invest in the renovation of their technology
and production systems.
XYLON INTERNATIONAL
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ACIMALL

ITALIAN WOODWORKING TECHNOLOGY: 2015 PRELIMINARY BALANCE
the Italian government will allow companies
to apply a 140-percent depreciation of the
value of purchased goods, whereby such depreciation will be evenly distributed across
the entire lifecycle. This measure will be complemented by the extension of the 50-percent
“furniture bonus” for under-35 couples who
buy new furniture, not necessarily related to
home renovation. A similar incentive in 2014 –
Corbetta concluded – generated furniture sales
in excess of 836 million euro, a level of demand
that was a very powerful driver”.

Italian woodworking technology business by
5 to 10 percent, an encouraging outlook for
an industry that currently includes 9 thousand
employees and 270 companies, 180 of them
associated to Acimall and accounting for 18
percent of global production.
A significant contribution to such growth will
come from the next Xylexpo, the biennial
international exhibition of woodworking technology and furniture industry supplies, to
be held from 24 to 28 May in the FieraMilano-Rho halls.

Production
Export
Import
Trade balance
Domestic market
Apparent consumption

2015
1,790
1,340
152
1,188
450
602

% 2015/2014
+7.2%
+6.8%
+22.5%
+5.0%
+8.7%
+11.9%

Source: Acimall Studies Office, December 2015.

So, based on these figures, in 2016 Acimall’s
Studies office is expecting an expansion of the

www.acimall.com

The woodworking technology and wood-based materials industry keeps showing encouraging trends:
preliminary figures for the current year speak for
themselves, showing a fully positive sign for all
major indexes. The analysis carried out by the
Studies office of the Confindustria-member association gathering the industry's leading companies
provides a brighter picture than many were expecting.
And compared to the recent past, satisfaction
comes from the domestic market, a trend that might
bring even more significant “surprises” in 2016.
Meanwhile, let’s take a look at figures, reminding
that these are preliminary data subject to possible
adjustments.
Production has increased to 1,790 million euro,
7.2 percent more than 1,669 million euro in 2014,
when the industry had already achieved an excellent
increase by 8.6 percent over 2013. The trend
towards the restoration of pre-crisis levels (in 2008
the Italian industry turnover exceeded 2 billion
euro) is clear and consistent.
Export remains the key strength of our technology:
in 2015 it has increased by 6.8 percent from 2014.
Last year, growth had been slower, namely 5.7 percent compared to 2013.
Import – accounting for a bit less than 25 percent
of total wood technology investments in Italy –
amounted to 152 million euro, equal to 22.5 percent
compared to 124 million in 2014.
The trade balance has reached 1,188 million euro
(plus 5 percent), versus 1,131 in 2014 (plus 8.3
percent from 2013). Good trend also on the domestic
market, which exceeded 450 million euro, up by
8.7 percent from 414 million in 2014, which had
been growing by 18.2 percent compared to 2013.
So, also the domestic market is showing a clearly
positive trend, as further evidence of the effectiveness
of government incentives to investments and a
more positive “sentiment” of enterprises, which is
encouraging new investments for the renovation or
expansion of production assets.
2016 FORECASTS
“Although the general scenario is better than in
the past, trying to predict the future in this international economic and political phase is hazardous”, said Dario Corbetta, underlining the traditional focus of the association’s Studies office on
tangible figures. “However, there are a few tangible
elements that indicate a clear trend. Taking for
granted that our companies will continue to be
successful in several markets around the world
where our technology is a synonym for excellence,
during next year we mainly expect an increase in
investments in the domestic market. Two factors
feed our optimism: first of all, a new measure by
XYLON INTERNATIONAL

ITALIAN WOODWORKING MACHINERY.
2015 PRELIMINARY BALANCE
Tools included (million Euros)
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COMPANIES

BASSO REORGANIZATION
Past, present and future, without forgetting love for
wood, a key element of the story of Basso Legnami,
a company based near Vercelli among Italian and
European pioneers in the discovery and valorization
of wood from Africa.
The reorganization of business and warehouse and
the strengthening of the sales network are evidence
that the company founded by Marco Basso in 1934
is taking steps forward. Now at the third generation
with Giovanni Basso and the new general manager
Luca Zago, the company is focusing on the future
without forgetting the love for wood which has always
driven each step across the supply chain, from raw
material to finished product.
Starting from the new millennium, international trade
has been developed significantly, implementing leading-edge equipment to offer the best storage conditions. Production areas amount to 115 thousand
square meters, including 40 thousand indoor, 11
thousand cubic meter stocks, 1,600 cubic meter
drying capacity (25 cubic meters of which under vacuum). The company has been reorganized on a
modern, leaner, up-to-date business model.
The core element of business is the customer, who is
supported and advised according to his specific
needs, offering a wide range and specific advice for
products, with a diversified offer for each market.
Italy acquires small quantities of a varied range of
wood. With an optimistic approach and innovation
drive, Basso Legnami acts as one-stop supplier, diversifying their portfolio which has been revisited and
expanded so that everybody can find their favorite
product. As Okoumè specialists and suppliers of
African timber, Basso Legnami diversify products to
offer a rich portfolio and to sell what the market is
looking for. The offer includes European and American
hardwood, softwood and plywood, as well as specialty
products for specific industries, classical furniture

LENZE: WITH “3,5,7”
A SPEED INJECTION

panels and building materials made of Russian
birch (with urea, phenol and lamination) or softwood
substrates. Addressing very demanding markets,
Basso Legnami currently offers also Teak Burma,
in logs, boards and semifinished variants. The distribution of timber, sawn wood and veneers to
the major manufacturers of doors and windows,
furniture and plywood is already a thriving business.
The company also offers architectural solutions
for wooden cladding, both indoor and outdoor,
and through their sister company Xilo1934 they
also provide prefinished three-layer or solid wood
parquet and design parquet for unique custom
surfaces. Basso Legnami’s products are exported
all over the world, mainly to Northern Africa, the
Middle and Far East, Europe, and of course Italy.
Today more than ever, the importance of wood as
sustainable material should be promoted: Basso
Legnami stands out among the companies that
promote and support the sustainable use of this
noble material. Basso Legnami has obtained the
FSC® certification to ensure customers that products come from forests managed according to
sustainable practices and environmental, social
and economic principles.
The ultimate goal is to secure a strong position in
a business where customers are increasingly
aware of product quality and sustainability.
All products marketed by Basso Legnami comply
with Eutr/Due diligence specifications.
www.bassolegnami..it

New interaction options enable machine builders to achieve best times in commissioning. (Photo by Lenze).

Drive technology is one of the key elements in
mechanical engineering because it is responsible
for motion control. With the advent of Industry
4.0, it is becoming increasingly important to
control motion as simply as possible, in machines
that have to become more and more flexible.
More than ever before, there is a need for machines that require parameterization instead of
programming.
This is why Lenze's goal in engineering is to
make life easier for machine-builders, for example
with interaction options that make it possible to
commission machines in new best times.
Three minutes for a simple roller belt with fixed
speed settings, five minutes for a more elaborate
speed-variable belt conveyor, and seven minutes
for a multi-axis robot application.
These fast times are evidence that the specialist
for Motion Centric Automation is determined to
develop drive solutions where the time required
for commissioning – seen in relation to the application concerned – is really reasonable.
Especially in the smart factory, this is a factor
that is becoming more important.
With its new "3, 5, 7" standard, Lenze is highlighting both the specific results that are featured
in its applications and also the benefits that
emerge for the end-user in the operating phase.
IN THREE MINUTES
In materials-handling technology, drive dimensioning is still required to perform a balancing
act: provide relatively low torques in continuous
operation, and high breakaway torques at the
start. Anyone who wants to go for the easiest
solution will think "the more the merrier" and
simply design the motors that provide maximum
power for the breakaway torque. There is no
doubt about it: the result is a solution that
works, but its hunger for energy can in some
cases waste up to 60 percent of the current it
uses. With the mechatronic drive package consisting of the Lenze Smart Motor and the “g500”
gearbox series, Lenze has created a solution
that is not only economical in its consumption
of energy, but it is also easy to use.
The motor speed can easily be adjusted by
using a Lenze app and an NFC-capable smartphone, and this also makes it possible to
reduce the number of variants needed by up
to 70 percent.
IN FIVE MINUTES
Lenze performs another balancing act in the
combination of space-saving design, easy commissioning and impressive performance that
can be found in its speed-variable drives with
frequency inverters.
One of the most important objectives in the development of the new “i500” series of inverters
was to create well thought-out structures and
straightforward dialogues that save time and
improve user-friendliness. Lenze has made the
complete installation so easy that even untrained
employees can get the drive going without difficulty. The same principle of easiness has also
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been applied to the parameterization of the inverter during commissioning.
This includes the pluggable memory module,
which can be used to copy already created
parameter settings onto other inverters, and
the wireless Lan unit for unobstructed communication with the devices' settings level.
As a result, the commissioning can be completed
in only a few minutes.
IN SEVEN MINUTES
Today more than ever, successfully building
and selling machines with convincing competitive
advantages requires innovation, flexibility and
performance combined with shorter development
times and faster times to market.
When – for example in handling and packaging
technology – motion control is required, Lenze
turns to the Application Software Toolbox “Fast”.
Thanks to standardized and modularized software, ready-made motion functions can very
easily be integrated into the machine control
and re-used. The Lenze “Fast” technology modules use the same standardized interfaces,
they can be easily and freely combined, and
they can work together with the user's own selfcreated components.
This quickly covers the machine's basic tasks,
and the programmer then has more time for
developing and testing special machine functions. He can focus on what really matters: extending the company's technological lead over
competitors and pleasing the customer.
The same is true of apparently complex robotics
applications. For pick & place tasks there are
complete ready-made “Fast” robotics solutions.
Everything that the machine builder needs for
fast, productive handling technology is already
integrated into the powerful software modules
with a fully-fledged robotics core.
They make the integration of robotics kinematics
into the overall automation system as easy as
possible, regardless of what kinematics will ultimately be required. Pick & place movements
can thus be programmed simply by means of
parameter settings, without any prior knowledge
of robotics. This brings a massive reduction in
the amount of engineering required by the
OEM.
“3, 5, 7”: CREATING PRACTICAL BENEFITS

Space-saving, energy-efficient and innovative
drive technology is most effective when it offers
clear practical benefits and can be easily
utilized. In order to prevent machines from becoming infinitely more complex for the machine
operators and users, Lenze has created some
important basic conditions which ensure that
the complexity remains manageable.
In Industry 4.0, too, certified standardized
usability analyses will become more significant.
It won't be long before the market sees the first
devices with a certificate of user-friendliness.

www.lenzeitalia.com

TECHNOLOGY

GROWTH OF BARBERAN’S
HIGH PRODUCTION INSTALLATIONS

Barberàn is ready to deliver the latest high
production laminating system for non-woven
on insulating material.

ICA has reinvented black.
A surprising, innovative reinterpretation
of the most fascinating tone of all.
Experience, technology and ongoing
research have led us to DEEP BLACK.

Spanish company Barberán was established in 1929.
Since then, the company has been delivering solutions
in coating, laminating, profile wrapping and digital
printing. Its machines are designed to improve productivity and reduce manufacturing costs.
The laminating system is prepared to laminate up
to 1500 mm width, 50 linear meters per minute in a
continuous production line 24 hours.
The latest technologies developed by the Barberan
engineering department are incorporated in the
platform such as motorized unwinder with close loop
control, electronic regulation of the foil tension, new
ergonomic automatic foil splicing at 50m/min without
reducing the line speed, automatic regulation of the
IR power according to the infeed panel temperature
and a saw capable of doing one cut per second.
A custom made development that includes an accurate
glue weighing control to ensure the fire resistance of
the finished product.
This new Barberan’s development increases the high
production laminating and wrapping platforms that
Barberan has installed around the world, engineering
solutions to give response to the production needs of
the most demanding clients.
MOVING TO DIGITAL PRINTING
Dumaplast, the Belgian manufacturer of Pvc wall
and ceiling panels, has chosen the Barberan “Single
Pass Digital” printing technology in order to
broaden their product range and adapt to the new
market demands.
Thanks to the “Single Pass Digital printer” they are
able to personalize and customize designs unmatched
by the existing analogue technology, divide a single
design over several panels without having to worry
about register and positioning of each partial design
on each individual panel. They will fit perfectly!
They can eliminate gravure rollers and therewith offer
a quicker response time to market at no additional
costs and print short to medium print runs with no
extra costs.
The new Jetmaster system allows them the elimination
of inventory and a just-in-time delivery.
In short they are be able to offer their customers
more options and provide them with better service.
The new Barberan line includes the whole process
with primer application, digital printing and UV finishing
at a max. speed of 55 m/min.
The Barberan “Jetmaster” digital printer has a resolution of 360 dpi and 4 gray levels per color, a
software package developed by Barberan ensures
perfect color stability with minimal ink consumption.
Dumaplast technicians were working with the “Jetmaster” engineering team in Barberan facilities in
Castelldefels in the latter part of the testing process
printing and installation settings.

www.icaspa.com

BLACK.

DEEP
BLACK.

www.barberan.com
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ROBERTO SPORT AND
BIESSE TECHNOLOGY
It’s called table football or table soccer, and it’s
more serious than you might think! First of all,
there is an official Italian federation as well as international bodies, tournaments and competitions.
There is even a world federation, based in France,
representing 55 nations. If you thought it was a
game to spend half an hour at the pub with your
friends, well... you are totally wrong!
The truth was revealed by Paola Borettaz, who
guides Roberto Sport, one of the most renowned
manufacturers of “biliardini”, together with her
father Marco and brother Alessandro. The invention of table soccer is quite a mystery, with an
open dispute involving France, Germany and
Belgium. In Italy, the first pieces were made in the
Alessandria region in the early 1950s by a Frenchman. Then the economic boom, the Sixties, joy
for life, pubs, beaches, youth centers, community
places: it was no longer possible to use only
wood.
“It was 1987”, Paola Borettaz says. “My father
decided it was time to take a new direction: we
moved from Turin to Lessolo, closer to our
valley, and in Lessolo we created the second
life of Roberto Sport”.
“In Italian tables there is much more quality and
accuracy than you can imagine – adds Mrs.
Borrettaz –. There are professional models for
pubs, with coin slots, and home models. They
are all made with high quality materials according
to accurate rules, paying utmost attention to
each small detail. And if we talk about competition
tables, approved by the Italian and international
federations, we use multilayer board with a 5
mm overlay of mdf and high-quality laminate;
we press these boards ourselves and can customize them”.
Customization. You won’t believe how many brands
ask to produce tables with their own image. It’s a
smart marketing action, a brilliant way to leave a
strong memory...
And for constrained spaces, there are two-a-side
models, and even a smaller version, one-a-side,
as well as three-a-side!

Twenty employees, revenues above 2-5 million
euro, a 60 percent export share to Europe,
Canada, Australia, all over the world…Thirty models, something like 13 thousand tables sold annually, to be delivered as quickly as possible
when an order arrives. A warehouse with tens,
hundreds of parts ready to be assembled, so
that in one hour the table is ready for shipping.
The company makes to order, there is no stock of
finished tables. there is no idle time to produce
tables for future sales, and it wouldn't even be
easy, considering how many versions the Roberto
Sport catalog offers: “Quite often, our retailers
order a table that customers want to use the
day after. So we have to be quick, almost like
the ball hit by our plastic players,” he says with
a smile.
A highly optimized process, then: quick, “just-intime”, because it’s true that electronic games
have not replaced this old “toy”, but orders must
be delivered very quickly to combine quality and
service.
“Wood is essential in our products, therefore
we have extensively upgraded our workshop
with Biesse technology. We have to be responsive and quick, constantly optimize each
part, produce well, handle tens of different parts
with utmost accuracy”, Mrs. Borretaz says.
“We have been working with Biesse, through
their reseller Mdm in Champdepraz, for many
years and with great satisfaction, not only for
technology, but also for service. Our program
is entirely created on the “Rover B” working
center with gantry construction, which offers
accuracy, speed and productivity. We decided
to equip this center with a fifth power axis, so
that we can execute any operation we need, in
short time, even on solid wood parts. Next to
the center, we have installed a new vertical
boring machine “Bre.Ma. Eko 2.1” and both
are driven by the “bSolid” software that simplifies
production planning leveraging the full integration
of both machines. A significant investment for
us, because we have solved key challenges for
our workshop. The structure of machines and
their speed have enables us to dobule production
and to respond to market demand as quickly
as required!”.
But most of all, it’s a matter of quality...“Quality is
essential for sure, as I mentioned”, says Paola
Borretaz. “For us, it’s a promise, it’s the reason
for our technology-related decisions: we were
the first company to offer tables approved by
the federations, and one of our models was
also certified by the international federation
based in France. Believe me: behind each
table, there is science, there are players who
complain if the angle of a player's feet is slightly
different, or the sidewalls have a “peculiar” rebound... Every detail must be perfect, consistent,
repeatable, with no surprise! After all, to make
a table, you have to handle parts made of different materials, from metal components to
molded plastic, up to wooden elements. You
have to keep testing
products, shapes and
solutions to achieve
better and better features. And we do that
basically every day...”.
by Luca Rossetti

www.robertosport.it
www.biesse.com
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A GLOBAL VISION
FOR GIARDINA
A preliminary balance as the end of the year is approaching: for five years since the
acquisition, growth has been sustained, as a result of an approach focused on technology
and experience, on competence and consistent operations in all global markets.

2015 has been a year
of consolidation in the
recent history of Giardina, definitely one of
the most popular and
appreciated brands of
the Italian finishing business, that five years
ago was taken over by
a cartel of entrepreneurs
and has been experiencing a phase of relaunch ever since.
“We have achieved exponential growth”, says
Giampiero Mauri, president of Giardina. “In
a complex market and
a situation of fierce competition, we have been
able to increase our revenues beyond the 11
million euro threshold. I believe that few people
would have bet on the future of this Italian
brand, so we are proud of what we have done.
Now the scenario has changed and we must
consolidate this impressive result, managing
our business the best we can”.
Growing and seeing business figures improve is
not enough. You have to be ready to support this
trend with suitable production capacity, organization, financial and managing resources, and
most of all with adequate corporate organization
and business plans.
“Today, Giardina is at a crossroads”, Giampiero
Mauri says. “We can be satisfied with this excellent growth and stabilize at the current market
share, or we can raise the stakes, take the necessary steps to go beyond these great results
with an organic approach, continuing to make
innovation and to provide the market with highquality effective solutions, while meeting delivery
deadlines”.
ALL AROUND THE WORLD
The challenge is to grow sustainably, so that
each business operation is “aligned” with the
new targets. Such challenge is even more essential
if you consider the world as a market. In recent
times, Giardina has significantly increased its business in many countries, although export has always been a vocation for the company.
A few weeks ago, a cooperation agreement was
signed with the subsidiary of a major group in the
Arab and Gulf countries, “... a partnership we
are proud of”, Mauri underlines. “We have been
selected among several leading Italian and international suppliers and we have shown with
hard facts what we can do. We have installed
several plants in those countries, and now we
can rely on a strong local partner for installation,
spare parts management, service... For Giardina,
this is a new great opportunity and early results
indicate that we couldn't have taken a better direction!”.
COMPREHENSIVE OFFER
Giardina’s success is based on levels of experience and expertise which are essential for a
company that aims at offering solutions for all
January-February 2016

coating needs on any substrate, including wood,
plastics, glass and composites.
A strong vocation for roller and spray coating has
been expanded in recent years with a range of
specific solutions for basecoats and topcoats, leveraging close collaboration with Mauri Macchine
for everything related to automation, handling,
tailor-made solutions, in order to complement the
portfolio and provide customers with everything
they need to create all kinds of plant layouts.
That’s what happened with a major order from
Kuwait, a series of coating lines for any technology
or process according to the type of door to be finished, or another order from Great Britain, submitted by an industry giant for which Giardina
and Mauri Macchine have built a manual painting
line with a pressurized booth, handling units and
equipment for very fast color change, essential
to handle measure-made orders or custom shapes,
which were impossible to handle “in line” and
were causing serious bottlenecks. And we should
not forget the coating line designed and manufactured for an American group, to prepare and
finish extruded profiles for the production of plastic
windows.
The goal is clear: bringing the Giardina brand
back to the levels of fame and esteem it used to
enjoy in many countries around the world. Solutions
exist, as well as the necessary skills and experience: “India, Mexico, China, North Africa, Europe... we know how they prefer to work in
each country, we know specific problems related
to climate, painting processes and products”,
Giampiero Mauri concludes.
“We know our job, and with our dimensions we
can support each customer as if they were the
only one, offering total attention and the possibility
to build a specific machine or line for their requirements, just like a tailor-made dress...2016
will be a turning point: we have several major
projects in the pipeline around the world and
we can anticipate the next twelve months will
be an intensive and hard period, but certainly
offering great results. To achieve them, we will
keep looking for strong partners in different
markets, to develop networking of knowledge
and expertise, and to share knowledge in order
to preserve the highest quality standards”.

www.giardinagroup.com
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GREDA: A VERY IMPORTANT 2015
The year is closed with a largely positive result, stronger business on foreign markets and
the achievement of Iso 9001 and BS OHSAS 18001 certifications.
Three pieces of evidence that Greda keeps looking forward.

HOMAG TREFF ITALIA
The Italian subsidiary of Homag Group opened
up the doors to customers and partners for
Homag Treff Italia, held last November 12 to
14. An established event for many years now, an
opportunity to meet customers and suppliers,
show them the latest solutions, update them on
the company’s programs, the plants under development...
Like any respectable open-door event, an opportunity to combine business and personal relations,
to present yourself, to know better.
“I have to say that this year we were quite surprised by the quantity and quality of people
who accepted our invitation”, said Walter
Crescenzi, managing director of Homag Italia.
“The market has not achieved full stability, yet,
but we have seen much interest for our technology offer. In three days, the visitor flow has
been increasing day after day: the opening
day, Thursday, was relatively calm, then we
had an excellent Friday and an even more
crowded Saturday, definitely the favorite day
for many operators who decided to close the
week with a visit to our event.
We also had the pleasure to host Moreno
Furlan, factory manager at Mediaprofili, a company that needs no presentation and that has
established a long, significant partnership with
us”.
Among several technological solutions we presented, the greatest hits were sophisticated
units with linear motors on edgebanding machines, and “invisible joint” gluing systems.
Homag’s battle horse remains the five-axis numerical control machining center, which always
draws great attention.
The “e-Solution” software also aroused much
interest, as a perfect tool to integrate design, rendering, programming and production seamlessly.
“We had great satisfaction in 2015 – Crescenzi
continues – and in recent months as well, with
several deals, some really significant, that allow
us to say that the past twelve months have

Walter Crescenzi, managing director of Homag Italia.

been successful for Homag Italia.
This is particularly true in the industrial domain,
in large-volume production, where there seems
to have been no crisis if you look at our sales
volumes, and I repeat that we have sold major
plants that we are still completing, with strong
appreciation by our customers...
These are the “beautiful experiences” of 2015.
I can mention an order that is giving us great
satisfaction, it was acquired last year but will
be delivered in the coming months.
It's a highly flexible plant with high productivity
for small batches, to be fully up and running
next May at Baco, a company of Battistella
Group.
This line is equipped with all our latest generation
of machining units, including the control register
for the infeed system of workpieces offering
higher accuracy and rates, slat conveyors for
consistent squaring and parallelism, bigger
squaring units offer enhanced durability, more
versatile grooving units with flexible tool changer,
oversize gluing units with versatile glue and
color change.
The line is ready to be provided with “laserTec”
edgebanding system, high-precision edge feeding units, high-speed and high-accuracy cutoff
units, servo-driven “Fk31 powerTrim” trimming
and rounding units, and edge finishing units
with components that offer a significant quality
improvement for the final product...
In 2016 we definitely expect more orders for
flexible, high-productivity plants featuring leading-edge technology. We also expect a rally of
demand for conventional machines”.

Business operations in several global markets to
promote the quality of their technology is the leitmotiv of the year 2015 for Greda, an established
Italian specialist in the design and construction
of tailor-made machining centers for solid wood.
Huge efforts for a small business with a longstanding vocation to meet the demands of all users,
adapting their portfolio of machining centers to
the most diverse applications.
Not only a sales effort, but most of all a set of technological skills to adapt their offer to specific
machining operations.
A successful recipe, as shown by the fact that
Greda is closing the year with a significant growth
of revenues, estimated up by 18 percent in the
preliminary balance.
“We are a small company that more and more
frequently collaborates with big customers
around the world”, said Marianna Daschini,
co-owner with her brother Piero.
“Our specialization and know-how enable us to
approach the top of the pyramid; the key is not
only to offer what you are, your own story, your
vision of woodworking technology, but also to
stand out as a reliable partner, able to meet
clear and specific requirements”.
Hence the decision to certify Greda’s business in
compliance with Iso 9001:2008 and BS OHSAS
18001:2007, a warranty of total quality in the
design, production, installation and service of
working centers, as well as the health and safety
of all staff.

www.homag-italia.it

From left: Walter Crescenzi with Moreno Furlan of Mediaprofili
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0“To access the global markets, you must have
excellent machines, and this is something we
have been offering for 35 years – Marianna Daschini says. “But you also need an overall quality-oriented system, the capacity to establish
relationships with international markets based
on open dialog, structured services, efficient
post-sales support, a full range of skills and expertise – including the safety of our facilities –
that we wanted to certify”.
“We are very optimistic – Daschini concluded –
and confident that this step makes our business
complete, providing a new opportunity to look
at 2016 as an even more exciting year, another
step forward in the consolidation of existing
business relations and the establishment of
new partnerships”.

www.greda.it

COMPANIES

TINO SANA, A “HANDICRAFT INDUSTRIAL”
BETWEEN CONTRACT AND HIGH-END SHIPS
A fascinating business not only for its skills and products, but also because it is a sort of
“city of wood”, where economic laws, focus on local territory and young generations,
shared values and memories mix. each other...

From left: Guido, Tino and Gianpaolo Sana.

It’s difficult to talk about Tino Sana, committed
for ages to woodworking and furniture production
for contract, ships and hotels. Or maybe it’s easy,
because their values are clear. Just a few examples.
in 2015 Tino Sana had their fiftieth business
anniversary, but they will celebrate this year,
because they decided to wait until the new premises of the new cabinetmaking school were
ready. Another future challenge is to expand the
initiatives of the education center to bring the
wood world closer to architect, professionals and
new graduates who want to have a deeper understanding of this material, methods and technology, maybe setting up a small workshop to
make tests and experiment specific applications...
A company, a museum, a school, a laboratory, a
study center... all from the great passion of Tino
Sana, whom we congratulate for his eightieth birthday, first of all. He created and built, year after
year, this small town of wood in Almenno San
Bartolomeo, a few kilometers from Bergamo. And
with his four children, this economic and cultural
heritage has grown and will keep growing; with
Guido Sana, who is the “general manager” of
Tino Sana, if he allows this definition; with Gianpaolo Sana, sales manager; with Aurora Sana,
in charge for the museum; and with Chiara Sana,
focused on administration.
We asked Guido Sana to guide us through this
archipelago of initiatives and, of course, to talk
about the clear technology decisions made by
the company. Let’s start from the company itself:
160 staff, turnover close to 35 million euro.
A factory with 25 thousand square meter surface
and a rational layout: an area to process panels
into measure-made semifinished materials, laminated and edgebanded, and two workshops
where several skills are found, for shipbuilding
and contract. There is also a mechanical workshop
where metal parts are made and a painting
section duly equipped with all necessary technology.
And this is the first lesson learned, namely that
Tino Sana makes everything in hose, from panels
to boards, to finished coated products.
Guido Sana welcomes us into his factory on a
Sunday morning. There is much to do, all departments are busy. “What you see – he says – is

the result of fifty years of dedication by my
father and our family. Recent years have been
quite tough, but we have done all we could to
carry on and keep working with our people, our
precious assets, and to meet the requirements
of customers who keep working with us. We
have been holding on strong and we are still
here, doing what we can do best, i.e. producing
to order, all made to measure. We are craftsmen
with great manual skills who recognize the great
value of technology, how it can make certain
operations simple, faster and cheaper. We have
machines for all processes, because we do
everything internally, and so we need to be
able to do everything, from certified doors for
hotels to the grand room of an ocean liner,
leveraging the necessary technology”.
A huge challenge, it seems, but the Sana family
is not scared at all. “Fifty percent of our business
is now in shipbuilding, the rest is for hotels and
store/retail furniture. We work for Missoni and
Panerai, to mention two brands, and until the
Nineties we collaborated with Armani, Trussardi,
Ungaro… Then we gradually shifted the focus
to shipbuilding, which is very challenging. Now
we are back to the original business, because
diversification is essential...”.

been our suppliers ever since my father purchased the early units “L’Invincibile” and they
have supported us through several projects,
including the school” (see box). In our factory,
we have Gabbiani panel saws and nesting centers, the first one with automated loading and
unloading bought many years ago; I think it
was on the first "high-tech" units created by the
group.
We have a double squaring-edgebanding machine by Stefani, a compact, highly automated,
high-end machine; single-side edgebanders
with recirculation system “Scm Olympic S1000”;
a nesting center “Scm Pratix S”, a working
center “Morbidelli Author M400” with high-speed
automatic worktable, and next to it, a “Morbidelli
Author X5 67 Evo” from 2009, still perfect to
process large panels with its seven meter worktable; a Dmc System sanding machine combined
with Scm sanding machines for finishing and
many traditional machines. We are very satisfied
with this technology, both for panels and for
valuable wood species or special materials for
shipbuilding".
What about the museum?
“In 1984 my father had the idea to use part of
the free space in our premises to exhibit some
historical pieces. The news spread and soon,
my father, his brother Gianni and Mr. Silvano
Pessina, his adventure mates, began to collect

www.tinosana.it
www.scmgroup.com

TRAINING “ADVANCED CRAFTSMEN”

What do you mean by shipbuilding?
“Mostly large cruise ships, huge halls, community areas… all made to measure. We can
also supply room furniture, we did that several
times in the past, but we are famous for our
ability to make large installations, entire rooms
with huge dimensions entirely built to size,
down to the smallest element. We are at the
border between handicraft and industry, we
find out how to use the most advanced tools to
make really unique pieces. IT and technology
have been very helpful: the times of chisels
and planers are gone...Fincantieri is a key reference: Italian shipbuilding is renowned all over
the world. The Ancona, Monfalcone, Marghera
and Genoa shipyards where we work build the
most beautiful and largest vessels for the world‘s
most important shipowners. We also work for
builders of high-end boats. And then, as I
mentioned, there are hotels, a significant share
of our business, with shipyards that execute an
order in 120-150 days.
I must say that every project is exciting: always
having new things to learn and build is a challenge we love, whether it is a floating ballroom
measuring a few thousand square meters or a
store to be furnished”.

One of Tino Sana’s sources of pride is longstanding commitment to the education of
young people in a real school currently located
in a new building erected in six months from
scratch, an expansion entirely funded by the
company itself. Originally established in the
museum basement, where the IT room is still
located, the school initially offered specialization courses and other activities to support
technical drawing and design teachers in
the local middle school.
This was done to attract boys and girls to the
wood industry: “We promote woodworking in
our territory that boasts long tradition”, Guido
Sana says. “Today, there are not so many industrial companies in our sector, but there are
over 1,500 handicraft businesses, and we
should not forget that the nearby valleys, Valle
Imagna and Valle Brembilla, were the cradle of
wood turning, which has developed and changed radically. In the lowlands around Bergamo,
instead, the production of old-style furniture
has developed”.
Though changed, this industry is still very
lively: just think that, on their first day at
school, every student has a company ready
to host them for a stage as integral part of
their education.
Since 2006, when Tino Sana’s initiative was
included in the program of the Bergamo
province education institute, which coordinates
the activities of all education centers in the
area, the school offers a conventional annual
calendar combined with a strong focus on
the market and the actual needs of companies
that require expertise and skills to tackle with
the evolution of technology.
The school has always been supported by
Scm Group. “We have always appreciated the
opportunity to support this institute in its mission”,
says Giovanni Gemmani, president of Scm

You have mentioned technology…
“We made a sort of critical decision several
years ago: the vast majority of our machines,
our plants, are made by Scm Group. They have

Some Scm technology installed at Tino Sana.

XYLON INTERNATIONAL

old machines and tools after work, at night,
driving across the countryside to visit workshops.
Sometimes, those pieces were real wrecks,
abandoned under a sheet of metal or out in the
fields, and they brought them home, sometimes
I was involved too, and back to their ancient
splendor. Three years later, in 1987, the museum
was born, and ten years later it was temporarily
moved, because it had become necessary to
erect a dedicated building for all the machines
we had collected: the Fondazione Museo del
falegname Tino Sana was established and in
2000 we inaugurated the new site. Not everyone
– including ourselves, I admit – understood the
significance of my father’s project: those tools
were not just memories, it was an investment in
history, in our history, it was visibility for the
company, and cultural promotion. Today the
museum is officially recognized, it is an international venue open every day, with a collection
of more than seven thousand exhibits over a
3,500-square-meter surface, plus 1,500 more
pieces that are exhibited at alternate periods.
We are really proud and the museum is a living
part of Tino Sana today and the values it brings
all over the world".
by Luca Rossetti
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Two pictures of the cabinetmaking school.
In the first one, in the background, a working
center offered by Scm Group for free.

Group. “Today more than ever, we need to
train qualified craftspeople who understand
wood and the benefits of processing it with
new tools, more advanced equipment that generate new business opportunities in an industry
where there is still much to be done”.
The school currently hosts one hundred students
every year, so they need adequate space
which was guaranteed by the investments of
the Sana family into the new building. “Now we
have 600 square meter premises, equally
divided between workshop and classrooms”,
Guido Sana says. “Besides conventional equipment acquired with the support of Scm Group,
our ace in the hole is the focus on leadingedge technology, represented by an IT room,
CAD lessons and the possibility to test your
knowledge and skills on a Morbidelli “Author
M200” five-axis working center, which Scm
Group has offered as free of charge lease”.

COMPANIES

EXHIBITIONS

WEINIG POSTS

DUBAI WOOD SHOW 2016 WILL SEE MAJOR EXPANSION

STRONG GROWTH

Organisers of the Dubai WoodShow – to be
held from 4-6 April 2016 at the Dubai International
Convention and Exhibition Centre, the largest
exhibition in the Middle East for timber, machineries
and tools − have revealed that the United Arab
Emirates is home to nearly 36 percent of the furniture factories of the Gulf countries (GCC), reflecting the growth in the domestic furniture sector
and increase in demand for imported timber from
global and regional markets. Dawood Al Shezawi,
Ceo, Strategic marketing & exhibitions, organisers
of the Dubai WoodShow quoting Gulf Organization
for Industrial Consulting, says the GCC furniture
industry includes 1,062 factories, which recorded
a growth of 4.5 per cent over 5 years. Al Shezawi
added that the number of home and office furniture
factories in the Gulf region saw a dramatic
increase, which positively reflected on the growth

The Management Board
and Supervisory Board
of Michael Weinig AG.

Michael Weinig AG enjoyed outstanding growth in
2015. This was the message of Ceo Wolfgang
Pöschl at the 100th meeting of the compa-ny's Supervisory Board that took place on December 2nd in
Tauber-bischofsheim. Accordingly, the Weinig Group
registered a strong in-crease in incoming orders in
2015 and expects double-digit revenue growth. "We
are very satisfied with our current performance.
This is all the more true in view of the prevailing
global economic uncertainties in many markets,"
said Wolfgang Pöschl.
The Supervisory Board also laid decisive foundations
for the further evo-lution of the company in Tauberbischofsheim adopting the new sales and marketing
strategy "Think Weinig". The strategy, which will lead
a new market initiative, highlights the group's philosophy
of offering com-plete solutions rather than focusing
on individual components. The con-cept includes
measures that will enable Weinig to make even better
use of its comprehensive expertise. Cso Gregor
Baumbusch is confident: "Customers think in processes. Weinig is the manufacturer in solid wood and
panel processing that covers the entire value chain.
This strength must be deployed even more efficiently
in the market". In keeping with this objective, the individual Weinig product units will be consistently bringing comprehensive solutions to the market. The customer will bene-fit by receiving greater added value.
A second package of measures will target the company's approach to regional markets. "With their different profiles, all markets have their own requirements, which will be more strongly reflected in
terms of co-ordination and our approach going forward," added Baumbusch.
The Supervisory Board's agenda also included an
important personnel matter. In Karl Wachter, a figure
is leaving the Supervisory Board who was instrumental
in shaping Weinig from the late 1990s as Ceo. His
appointment to the Supervisory Board in 2012 represented a first since no previous member of the Weinig
Management Board had ever joined the Supervisory
Board. The senior board recognized his contribution
to the company by appointing him as an honorary
member. Ralf Köster was appointed as a new
member to the Supervisory Board.
The 59-year-old Westphalian was Ceo of the Bartec
Group and remains a co-partner of the company
based in Bad Mergentheim. He was recently honored
with the renowned business award "Entrepreneur of
the year 2015". Previously, he was Ceo of the Ima
Group from 1996 to 2004.
The Ima Group is an international manufacturer of
machines and production lines for the furniture and
components industry. From 1999 to 2004, Köster was
also a member of the Management Board of Lignum
Technologie AG. The company was the result of a
merger between Homag Maschinenbau AG and the
Ima Group, which was renamed as Homag Group
AG in 2004. "Ralf Köster is an ex-tremely successful
manager who, following his previous role at a
leading manufacturer of wood processing machines,
brings a wealth of sector expertise," underlined
Chairman of the Supervisory Board Thomas Bach.
With a groundbreaking strategic decision, solid
financial figures and out-standing personnel, the
100th meeting of the Weinig Supervisory Board on 2
December in Tauberbischofsheim laid down significant
milestones. "It was an important meeting for the
future orientation of Michael Weinig AG," underlined
Wolfgang Pöschl.
www.weinig.com
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of timber sector. Following an impressive turnout
of 10,544 trade professionals from 95 countries
last year, the exhibition has attracted even wider
variety of products from global brands. “The
2015 edition recorded a 26 percent increase
over the previous edition, and we have completely sold out the exhibition space. Dubai
Woodshow 2016 will be more diverse in terms
of exhibitors’ portfolio and products," said Al
Shezawi. The Dubai WoodShow 2016 is set to
expand its range of products to include hardwood
& softwood, wood machineries & tools, flooring,
plywood, veneer, Mdf, laminates & boards, finishings & fittings, paints, adhesives & glues, and
others. It will also be open for retail shoppers,
making available a wide range of local and global
brands targeting end users. The exhibition welcomes visitors from countries such as UAE, Saudi
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Arabia, India, Pakistan, Oman, Bahrain, Qatar, Iran,
Kuwait, and China
plus many others.
Dawood Al Shezawi.
“The timber industry is booming with the ongoing construction
activity in the region. Moreover, there is a
growing demand from local furniture manufacturers... Every year we witness the launch of
new technologies introduced to this region for
the first time. We could not be more delighted
with the demand from the exhibitors for the
2016 edition...” concluded Al Shezawi.
www.dubaiwoodshow.com

PRODUCTS

INNOVATION

UNIVERSITY AND BUSINESS
TOGETHER FOR INNOVATION
In Lecco, the partnership between the Milan
Polytechnic and Ormamacchine is accelerating
research on next-generation composite materials for innovative applications in the
marine industry.

The press for composite materials supplied by Ormamacchine to
SMaRT Lab: parameter setup and platen preparation.

Research calls business. And business answers,
offering its know-how and experience for a joint
innovation project in the marine industry. This is
the starting point of collaboration between SMaRT
Lab (Sustainable Marine Research and Technology
Laboratory) of the Lecco division of Milan Polytechnic, and company Ormamacchine in Torre
Boldone, near Bergamo, specializing in the production of hydraulic presses and complete pressing
plants. The collaboration domain is Lecco Innovation Hub, a research and education center for
the marine industry created by the Milan university,
at the top of the high-tech district “Energy and
innovative materials for sustainable shipbuilding”
of the Lombardy region, taking an active part in
the development of the marine industry around
the Como Lake and the Lombardy mobility cluster;
but most of all, this unit is deeply rooted in the
local production world and committed to the relaunch of local economy. The purpose of the
project is to support technology transfer to and
from the marine industry and it supply chain, with
a strong cross-discipline and knowledge-sharing
approach and an action to support the strategic
development of companies in the marine and
other industries, which share technology, materials
and production processes based on the use of
next-generation composite materials, both synthetic
and natural. The research world contributes scientific knowledge, while Ormamacchine provides
experience in the production of pressing technology, represented by a plant tailored to the specific
requirements of laboratory activities. Cristian
Ferretti is the director of SMaRT Lab, whose
team also includes Andrea Ratti (scientific director),
Silvia Piardi (director of the Design Department
at the Milan Polytechnic) and Sebastiano Ercoli
(research undergraduate). We asked Ferretti how
this initiative was born and for which purposes.
“The research project started in 2010 from the
collaboration between the Mechanical Engineering and Design departments of the Milan
Polytechnic – Ferretti explains − with the contribution of Univerlecco, and following the assignment of a tender by the Cariplo Foundation
it resulted into the creation of an important
district for applied research, including the SMaRT
lab, which is focused on experimental activities
in the marine and composite materials domain,
and Barca-Laboratorio, a 10-meter boat specifically equipped to acquire data about hull behavior and other elements during cruise. But
most of all, this project is a node of the national
and international research network dedicated
to nautical and composite material development
topics. The initiative, supported by interactions

with institutions and industry associations, fits
into a number of shared initiatives to relaunch
the local economy, in order to support technology
transfer to and from the marine industry, as well
as cross-contamination between professions
and different manufacturing approaches. In the first stage, the laboratory
carried out a range of teaching and
research activities, mainly focusing on
two areas: design, ergonomics and installations for boats, product and
process innovation for innovative composite materials. Several research projects developed with the contribution
of the Milan Polytechnic Design and
Mechanical Engineering departments
are the result of collaboration with marine industry companies, as evidence
of the close relationship with businesses
and national manufacturers. Having
access to specific equipment such as
a 5-axis numerical control milling machine, a hydraulic press with heating
platens, a composite booth with Rtm
injection machine and infusion process equipment, SMaRT Lab has turned into a real innovation center supporting applied research and
technology transfer to local companies that are
not involved in the composite business, both in
the marine industry and in related domains...”
How did you meet Ormamacchine?
“The collaboration with Ormamacchine started
from the need to acquire equipment with specific
features to develop our research aimed at the
industrialization of composite material processing
techniques, for instance fiber-reinforced materials
with a heat-curing and thermoplastic polymer
matrix. The experience of their engineers and
the company’s determination to approach new
sectors beyond wood and wood-based materials have resulted into a product that provides
an effective laboratory tool for experimentation
purposes, while also supporting prototyping
needs".
Where is the press used in the different research
stages?
“The plant is currently used to identify process
parameters such as pressure and thermal cycles
with heat-curing and thermoplastic matrixes;
through a plc system, we can optimize heating
and cooling ramps, specific pressure levels
and thickness. The machine gantry structure
boasts a very solid construction and delivers
full-load deflection close to zero, thus ensuring
the planarity and consistency of thickness.
Such features allow to create single-skin or
sandwich samples with a consistent structure,
to be used for mechanical characterization according to the reference standards of application
industries, from marine to automotive, up to
structural reinforcements in civil engineering...”.
As a result of this experience, which are the next
steps in SMaRT Lab’s activity?
“The research and growing interest for the introduction of sustainable raw materials is focusing
attention on the use of recycled core materials,
such as polyethylene terephthalate (pet) or natural materials like cork, combined with natural
fibers such as linen or hemp…
With its flexible operation, the press will soon
enable us to leverage acquired information to
produce bigger and more complex parts, and
in collaboration with Ormamacchine we will be
able to identify the most suitable features for
various industrial requirements”.
by Olivia Rabbi

www.ormamacchine.it
www.polo-lecco.polimi.it
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Hsd specialize in the production of power
spindles, five-axis heads, angle transmissions and cnc drilling units to process
wood, aluminum, marble, glass and pvc.
To lock the devices mentioned above into
position, they use the pneumatic clamping
systems “RotoClamp” by Hema Maschinen-und Apparateschutz GmbH.

HSD USE HEMA CLAMPING SYSTEM
Founded in 1991, Hsd spa – which moved out in
September 2015 from Pesaro to Gradara into a
new ultra-modern site with more than 7,500 square
meter surface − specialize in the field of power
spindles and are renowned for the reliability and
high quality of their products. The company has
always paid special attention to research and development, focusing on the development of new
products and the evolution of existing ones, in
order to provide the wood, metal, plastic, stone,
glass and marble industry with innovative technological solutions.
Extensive customer service reacts promptly and
efficiently to customer requests, offering new products with continuous enhancements to technical
requirements combined with modern design. Hsd
has three fully-owned sales and service subsidiaries
around the world, in Germany, the United States
and China, working in close collaboration with
the Pesaro headquarters. The company is active
in all major global markets.
To guarantee the high quality and reliability of
their components, Hsd request their suppliers to
follow strict and proven construction procedures.
For eight years now, the company has partnered
successfully with Hema Maschinen-und Apparateschutz GmbH. “The first contact occurred
at Emo 2007, when we were looking for a new
clamping system for our multi-axis heads”, says
Giuseppe Grosso, technical manager at Hsd.
During subsequent meetings with Hsd’s product
technical manager, it was clear that the “RotoClamp” series was an optimal solution for Hsd
applications. The “RotoClamp” systems are currently installed in the high-performance models
of two-axis milling heads. The power heads are
particularly suitable for medium-heavy and heavy
operations with high-precision finishing. They can
machine all types of materials: from wood to
plastic materials, from aluminum to metal alloys.
Hema’s “RotoClamp” clamps are activated to
clamp the milling head in position during the material removal phase. Operation is very easy,
driven by compressed air. The clamping systems
stand out with very fast reaction time, and the application is very clean and cost-effective compared
to hydraulic solutions. The benefits of clamping
systems also include easy mounting and immediate
use, as no further adaptation is required in the
working position.
The “RotoClamp” version with internal clamping
on rotary shafts or pins is available in a wide
range of dimensiond. A distinctive peculiarity
compared to other clamping systems is the possibility to increase the clamping strength by supplying more compressed air through a dedicated
“booster” inlet, without changing the footprint of
"RotoClamp”.
In traditional clamping devices, the locking torque
is normally generated by means of a pneumatic
or hydraulic system. However, this means that,
when air or oil under pressure are not available,
the clamping action fails, which might cause defective operation and danger situations. Hema’s
normally closed clamping systems can be configured as devices that ensure safety when the system is running: in case of compressed air failure,
“RotoClamp” is activated automatically, blocking
all operations.
The operating principle is very simple: the clamping
device basically consists of a chamber and two
sealed membranes that act on springs. When
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compressed air is applied, membranes are subject
to elastic deformation and compress the springs
radially. This action generates clearance between
the shaft and the clamping surface, so that the
shaft can rotate freely. The distance between
clamp and shaft has been designed accurately,
developing a high-precision system to ensure
the free rotation of the shaft throughout the working
cycle.
To achieve the clamping action in normally closed
models, the chamber between the two spring
steel diaphragms is vented. The elastic springs,
no longer under tension, snap back into their
natural position, i.e. in contact with the rotary
shaft. The rotary shaft is locked and the clamping
action is clean and reliable. With the so-called
“booster” function, by feeding compressed air
into the external space of the plastic membrane
directly onto the springs, the latter are subject to
additional thrust that adds to their own force, increasing the initial clamping force.
All models are available in standard versions for
4 o 6 bar operating pressure.
Hsd’s key requirements in the R&D phase for
clamping devices to be used in their systems
were: short timeframe for application study, small
footprint, easy application also to projects in late
design stages, easy location and mounting, simple
and universal power supply system for operation,
minimal maintenance, operating reliability
and repeatability over time, limited or absent
external influence.

www.hsd.it
HEMA
For the development of clamping and braking
systems, Hema leverages several years of
experience to create simple, effective and
performing devices. Besides clamping systems
on rotary devices, the Seligenstadt-based
company (southern Hessen, Germany) also
offers braking or clamping units for applications
such as clamping and braking systems “LinClamp” on monorails and guides in general or
“PClamp” for shafts with axial movement. In
all systems, special attention is devoted to custom solutions. The company also manufactures
protection systems for industrial applications,
including bellows, telescopic covers and complete backwall systems for multi-axis machines.
Hema’s longstanding experience and skilled
engineers have resulted into the development
of EC-certified multi-layer safety windows for
machine tools, offering innovative and sometimes leading-edge solutions, such as integrated
led lamps inside the glass windows for machine
tools. With over 35 years of experience in the
machine tools market, the company relies on
the solid experience of its designers and engineers and an extensive distribution network
all over the world.
www.hema-group.com

COMPANIES

2015, ANOTHER POSITIVE YEAR FOR SALVADOR
“Superpush 250”.

The system can of course
host and store hundreds
of thousands of cutting
programs, retrievable with
extreme simplicity; the procedure through which the
operator sets the data of
the work he is about to
manage is just as easy.
There are four working modes (cutting with complete
optimization, with or without marks; fixed cutting,
fixed sequence cutting
and mark cutting), with

the possibility of managing up to five qualities
and overlapping table packs, having maximum
freedom to customize the parameters and the
optimization priorities so as to get the best out of
every production cycle.
The possibilities offered by the new simulation
system are particularly appreciated, which allows
you to check, once again with extreme ease,
each possible cutting combination before launching
the process.
The “S-Money” menu makes statistics available
for three level production costs: global, by program
and by working range, a triple opportunity to

All the indicators increase, confirming the validity of
the strategies adopted to deal with the economic
and structural changes occurring in many markets.
“After a record 2013 and a 2014 that concluded
with a double-digit growth, we didn’t expect to
have similar satisfactions in 2015”. This is what
Christian Salvador comments during his presentation
of the preliminary year-end data of the Italian company
he co-owns, specialized in the wood optimization
production. “We continued along the way that we
pre-set – he continues – working to consolidate our
market presence and to experience new opportunities where we are less known. And we obtained
results, thus allowing us to close an important
three-year period during which we have accompanied the increase in sales and machines produced
with a ‘fine tuning’ of the organization”.
Because selling more means producing more, offering
ever-growing certainties in terms of service, and the
ability to guarantee continuity and quality in the relationship with clients and vendors. In Europe, the
growth was possible thanks to the acquisition of new
market shares, accompanied by the consolidation of
our presence in the Americas, a market with important
results in the last years and which this year – thanks
to the efforts to have a rooted presence “on site” –
enabled Salvador to have the edge.
A positive trend, which has seen the presence of the
Salvador optimizing saws in major exhibitions in many
markets, including Brazil, Romania, Poland, Czech
Republic, Russia, Belgium, Belarus, Germany, the
United States.
SPEAKING OF TECHNOLOGY…
If in 2014 Salvador’s “technical style” was mainly
defined by the launch of the new “Classic 60” and
by the loading and unloading system of the “Superpush 250”, in 2015 the cutting edge of the Italian
company’s research and development is, without any
doubt, the new “SalvaWood” software. Salvador’s
technicians and consultants have focused on a clear
objective: to create a very easy to use software,
which guarantees an extremely “smart”, smartphone-like approach for the operator!
And so it was: many Salvador machines are now
equipped with a management and control system
that enables the operator to immediately understand
what needs to be done in order to obtain a certain
result, managing to easily interpret the different menus.
In case of doubt, simply press the “S-help” key and
immediately consult the pdf. documents for interpreting
“on screen” almost any message that may appear on
the machine’s big screen.
The software – uploaded to a latest generation computer connected in real time to the numerical control,
both designed and manufactured by a leading international group, with over 70 branches around the
world – guarantees the maximum computing power
and the best optimization route, obtaining not only a
never before achieved wood “performance”, but also
an extremely high speed (two milliseconds) to check
all the calculation combinations.
XYLON INTERNATIONAL
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define the correct cost per work, per operator
and per type of wood used.
“We did our best to make our machines even
easier to use and make the wood optimization
part of the fundamental process based on the
quality and the convenience of the result”, concluded Christian Salvador.
“Moreover, the “SalvaWood” software will allow
us to offer great developments in the future,
constant implementations that favour a better
integration of our optimizing saws with the upstream and downstream phases”.

www.salvadormachines.com

TECHNOLOGY

From air intake and filtration in
manufacturing environments to
waste recycling (biomass) for
cogeneration purposes, up to
painting booths.
This has been Imas' route
through forty years in business,
an anniversary to be celebrated
this year.

POLYMER MATERIALS LOOK FOR
(AND FIND) NEW AREAS
Can metal be replaced with plastic materials
also for the internal components of woodworking machinery? This scenario is coming
true at FM, based in Correggio, as they are
approaching their fortieth anniversary.
2014 was an important date: forty
years in business
in a highly competitive business
like plastic materials are not so
common. FM in
Correggio (RegBarbara Franchini.
gio Emilia) has
achieved this and we decided to tell you a
beautiful story of (successful) challenges and
future visions, in search for innovation. Created
by Gian Carlo Franchini in one of Italy’s most
creative and dynamic industrial districts, FM has
two souls: production for their own catalog and
subcontracting. The common feature is strong
vocation to research, represented by FMLab, an
in-house R&D laboratory that executes standard
and non-standard tests and supports customers
from the co-design phase. In the coming years,
wood might learn a lot from the world of polymer
materials. The enthusiasm and pride of Barbara
Franchini, Gian Carlo’s daughter and general
manager of the family-owned company, are evidence of the vital thrust that “made in Italy” can
express even in an economic situation that, especially on the domestic market, is still critical.
Mrs. Franchini, do you process different plastic
materials according to application?
“We specialize in a very technical domain: we
start from plastic granules, we melt and inject
them into molds we manufacture internally, up
to assembling and final product delivery to the
customer, ready to be used. We use high performance plastic materials that withstand specific
levels of temperature and stress. Today we
have materials that, back in 1974, when we
were born, we could not even imagine, and
that enable us to drive the metal replacement
movement, namely the substitution of metal
with polymers, offering the benefits of lower
costs, lower environmental impact, recycling,
modification by the customer if needed, and
fully compliant with quality and safety standards.We are distinguished by our expertise,
we have a research and development center
that studies, tests and develops materials, including ad-hoc materials, in collaboration with
several universities. This activity has been useful
in critical years, as we try to present new
products to our distribution network and to our
customers at quarterly intervals”.
Offering good ideas for different industries must
not be easy...
“That’s true, but it is just as true that ideas and
suggestions often come from our customers.
We pay great attention to the market. Take the
example of “Green Blow”, a popular blower in
the ceramic industry, based on technology that
has been known since the Eighties, but never
used before in the digital printing business.
We have developed a specific model for this
application and the results are excellent, with a
cooling capacity 80 percent higher than “popular”
products, a product arising from market demand.
A similar experience resulted into the "Easy
Roll" roller conveyor, also used in the wood industry, developed to offer an economic alternative
to our previous line of high-end roller conveyors,
while preserving an excellent quality-price-durability ratio”.

What is your offer for the wood industry?
“Roller conveyors designed to transfer a product
from one island to another are our daily business.
We have designed conveyors with a modular
concept, so that you can easily make up your
transfer line and, in case of wear or breakdown,
you can easily replace the rollers. Many customers also need to move the parts flexibly in
all directions, a requirement that was satisfied
with the “Easy-Roll Sferica” version, using balls
instead of rollers to offer more flexible movements,
while preserving easy replacements...”.
And what about this difficult economic period?
How have you faced it?
“We cannot complain: we have continued to
work in different areas, pushing hard on globalization, and even more on research and development. We have been working hard to strengthen our foundations, investing in the automation
of our production cycles to ensure a fast and
effective circulation of information. Our customers
in the subcontracting business are also big exporters and are increasingly focusing on export
to compensate for the stagnation of the domestic
market. We are a mid-sized company, with approximately six-million-euro revenues and fifty
employees who represent the core of our enterprise; to do this job, we need a wide range of
expertise and constant research in very different
areas, from design to development, from molding
to assembling...".
Are polymer materials really a big opportunity?
“Sure! There are plenty of formulations today,
and in all these years we have learned to implement the knowledge of our research and
development department, hiring people who
know how to identify the most suitable product:
replacing metal with plastic does not mean
making the same piece with a different material,
you have to design it from scratch, because
everything changes, from structure to ribs, to
ensure its resistance. We have simulation systems
to detect weak spots, check mold suitability
and so on, before we go to production. To test
our products, and not just a sample, our laboratory is equipped with custom-made machines
that deliver valuable information about materials
and their suitability for a specific product".
Has this approach helped you climb up the competition ranking?
“Yes, definitely, because our subcontracting
business is highly selected. When a customer
comes to us, we immediately make it clear,
before we draft an offer, that we do not start
from price, but from problem solving. There are
no standards in our business and customers
often have to solve problems for really revolutionary products, so they look for expertise and
strict confidentiality".
So, could you offer much more to the wood
industry as well?
“Sure, but it depends on the counterpart, on
the willingness to reconsider metal, this is still a
major hindrance as many people still believe it
is the best material. We are ready to replace
several parts with polymers, although the most
frequent approach is to identify a product with
high levels of demand, redesign it according to
our philosophy and with the material we know
well, and offer it to the market. T
oday, the wood industry accounts for 10 percent
of our turnover, mainly represented by roller
conveyors and other types of rollers for external
machine motion. (l.r.)

www.fm.re.it
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CLEAN AIR AND ENERGY SAVING
Healthier working environments for operators and
working processes with a lower environmental impact. This is the mission that has always been
pursued by Imas Aeromeccanica in Ozzano
dell’Emilia (Bologna), a site with three factories
covering an area of 7 thousand square meters
approximately. The company is rooted in the Seventies, when they adopted a pioneering approach
to sustainability, in the middle of rising environmental
awareness and energy shock. Then they specialized
in air purification and filtration plants, first in the
wood industry and then in mechanical engineering,
followed by painting booths and complete installations for the execution of entire processes, from
chip recycling to heat generation. Starting from
pipes and filters, Imas has been growing constantly
and has a staff of sixty employees plus 40 collaborators in the supply chain. The market extends
from Europe to Australia, from South America to
China, with revenues exceeding seven million
euro. The wood industry accounts for 40 percent
of turnover, mostly from sales abroad, while in
Italy demand is mainly concentrated in mechanical
engineering, due to the difficult situation of our industry.
We mentioned Imas’ mission, namely to capture
all polluting substances (fluids, solids and gases)
and to release clean air back into the atmosphere,
in compliance with applicable regulations, as well
as to collect and reuse wood chips for cogeneration
purposes. The Emilia-based company focus their
R&D on these activities, covering the entire production cycle (over 90 percent of operations are
executed internally), from proposal to design, from
production to installation. A starting point and, at
the same time, a destination for the first forty
years in business of brothers Tiziano and Claudio
Paravidino, founders and still active drivers of
the company.
“I started to work at 14 as a baker”, Claudio
Paravidino says with a smile, as he welcomes us
into his office in Ozzano. "Then I became an ironmonger, building iron cages for concrete casting,
I learned to drive cranes… In 1970, in Bologna,
I decided it was time for me to take a new
direction and I got into sales. I was a salesman
for a breadstick producer, but I had a passion
for iron, for metalworking, a passion I cultivated
in quiet periods working with an ironmonger
who produced pipes for suction plants, which
were being introduced in those years in our
country. Demand was high, so I decided to
open up my own business. Business went well
and the company grew. I involved my brother,
we invested in equipment and facilities, and
here we are!”.
Did you start from wood?
“Yes, our first plants were designed for the wood
industry, because in the Seventies I met a distributor of heating boilers based in Bologna. We
started to collaborate and I improved my knowledge of extraction units, so we began to design
and build complete plants to burn wood residues.
At the end of the Seventies, we were already
manufacturing significant plants and we started
to collaborate with Ferroli, a renowned brand
we still work with. We expanded our business to
other sectors, with an eye to mechanical engineering, adding silos and equipment to pipes,
evolving from suction to purification...”
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A lot has been going on in forty years...
“Really! We have some regrets... we realized
late we had to create a suitable sales organization
that would help us seize more opportunities,
making research and development more profitable. In mechanical engineering, we are definitely
among the leaders, but our product, our quality,
the intelligence of our solutions are not as wellknown as we would like, that would boost our
revenues. We like to understand, to study new
solutions, to develop ideas. We have never
stopped improving ourselves and our products,
even in the most difficult moments. In the toughest
years, for instance, we renewed and optimized
our production, starting from the “M” family,
based on a modular system that can be expanded from 120 to 2 thousand square meters
of filtering surface within the same project, using
the same elements. The search for new solutions,
more effective and more “convenient”, has driven
our growth, such as the filters that are ten times
more compact than other solutions. And we will
keep working like that”, Paravidino says, greeting
us and handing over to Luca Biscione, marketing
manager. “Every day we deal with different
plants, different constructions, different machinery,
different technology and needs, forcing us to
apply our expertise in new ways”, Biscione says.
“This is definitely our most powerful weapon,
our experience in the wood industry but also in
food and agriculture, in mechanical engineering
or in specific niches, such as a plant we made
for a producer of clay for tennis courts, which is
made by crushing roof tiles and other clay materials...”.
New, stricter environmental regulations introduced
over the years have helped your business...
“Sure, but at the same time they force us to
adapt continuously, to keep up to date, so that
we are always very competitive, organizing
courses and meetings for the training and professional update of our staff. The increasing
commitment to mechanical engineering, for
instance, challenges us to be able to offer machines and equipment in line with any industrial
process...".
And what about coating?
"This is another sector that is bringing great satisfaction, in Italy mainly from collaboration with
end users, abroad from several partnerships
with technology manufacturers...”.
What about competition?
“Competition is stronger and stronger, not so
much for technology, but for pricing. Price is a
key factor and the price gap is getting so wide
that you can hardly understand why”. “We often
have to explain our customers why the difference
is so big, what it means in terms of quality and
most of all effectiveness and efficiency of the
entire production cycle”, Biscione adds.
“Our business requires to comply with specific
regulations to guarantee to Imas customers that
we will never cause downtime or objections by
the authorities that monitor emissions and cleanliness in working environments. I don’t think that
manufacturers from other countries offering discount prices can offer the same level of warranwww.imas.it
ty...". (l.r.)

EXHIBITIONS

I SALONI ARE BACK!
Warming up for the next edition of the ever bigger and involving show in Milan, starting next April 17.
Plenty of news, as usual, and great expectations...

...because, if there is one place in the world everyone is
looking at to understand what furniture is, and what it
should and will be, that’s exactly the Milan event in
April. Edition number 55 will be featuring several news,
initiatives and activities that go beyond the wildest imagination, an event with a thousand stages that no one
wants to miss for any reason.
Of course, all that glitters is not gold, but the exhibition
itself is magic, not only a business event with strong attraction power, with no comparison.
So, just to give you an idea of what is going to be the
Salone del Mobile.Milano 2016 (this is the new
definition we found with some surprise in the press releases), the number of foreign exhibitors is going to increase, covering as much as 30 percent of total exhibition
area and reaffirming the international scope of the event,
while at the same time causing some worry about the
health of “made in Italy”. As a matter of fact, if foreign
exhibitors increase… we’ll come back to this, asking
more details to organizers. The statement by president
Roberto Snaidero adds more information: “We are
ready to embark on this landmark 55th edition. It
shows clear signs of being interesting and robust, in
terms of both the wide-ranging commercial offering
from a phalanx of the foremost companies on the national and international market, and in terms of the
balance achieved between tradition and innovation
in the name of quality and refinement. The ever-increasing interest show by operators, journalists and
members of the public is testament to the variety and
quality of the event: the Salone del Mobile, along with
the city of Milan, manages to capture the attention of
more than 300,000 visitors, from 165 different countries”.

“Rooms. New Domestic Landscapes” is the
title of the exhibition curated by Beppe Finessi
and hosted at the Triennale di Milano from April
2 to September 12, 2016, within the XXI Triennale
of design. As explained by the organizers, the
exhibition “…is intended to underscore the
particular remit of interior architecture and to
provide a forward-looking vision of how living
will evolve. The Salone del Mobile.Milano was
one of the first to take part in the project consolidating the front line role of FederlegnoArredo
in the Italian home furnishing sector, and its

championing of the Italian System, along with
the Ministry for Foreign Affairs, the Triennale
di Milano and Confindustria”.
Homage to what classic furniture will be paid
by “Before Design: Classic” – a short film by
director Matteo Garrone – to be screened in
one of the fairground pavilions, retracing classic
Made in Italy taste and its topicality.
A visual journey and an exhibition that will
trigger a reflection on classical furniture, increasingly used in contemporary home decoration
schemes to represent tastes, colors and materials
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Let’s take a look at exhibitor figures: Salone internazionale del mobile along with International Furnishing Accessories Exhibition, travel companions
every year, will gather more than 1,300 exhibitors ranged
over 145,000 square metres. As usual, in even-numbered
years, the “bridesmaids” will be the biennial show EuroCucina and the related event FTK (Technology For
the Kitchen) – in halls 9-11 and 13-15 – and the International Bathroom Exhibition in halls 22-24.
The charm of EuroCucina will be once again a powerful
driver: style, design, functionality, taste, elegance for
the most technical environment of all living rooms, with
a high density of technique and technology, materials
and solutions that will also be showcased in FTK (Technology For the Kitchen), a review of household appliances, suction hoods and the whole spectrum of technology applied to cooking and kitchen life.
The International Bathroom Furniture Exhibition
will offer furniture and accessories, shower cubicles
and saunas, sanitary ware, radiators and coverings,
bathroom and/or kitchen taps, bath and hydro massage
tubs, for putting a personal stamp on the domestic
space that, once neglected, has now become a hub of
attention, a real spa devoted to wellness and pampering.
Halls 13-15, “shared” with EuroCucina and freely accessible to visitors from Cargo 4, will host the 19th
edition of SaloneSatellite, definitely one of the most
stimulating and fascinating areas of research and provocation inside the Saloni. Here you will meet young
designers looking for their own space, institutes and
schools. This is the world of future designers, of those
who will define new ways of decorating, improving and
transforming the space of future living. Each time we
visit it, we realize that, although a lot has already been
invented, there is still much to imagine. But remember:
often, a bit of positive attitude, the awareness that you
are meeting “young minds” helps put each piece in the
right place. The corollary contest SaloneSatellite Award
will reward to best three prototypes conceived by young
designers under 35.
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that revive the story of our living habits and the
never-fading charm of certain atmospheres...
Another event will animate Milan. It’s “ ”, organised by the international architecture and construction biennial exhibition Made expo at The
Mall in the heart of Milan’s Porta Nuova Design
District: surfaces, flooring, doors and interior finishings will feature in a distinctive display curated by Migliore+Servetto Architects. (l.r.)

www.salonemilano.it

ECONOMY

RECOVERY IS SHOWING: TIME TO INVEST
Investments in competitiveness, sales organization
and innovation are the drivers of the positive
economic indexes that are characterizing
the furniture industry. This is the trend emerging
from Csil’s recent reports.
Here we are, at last! The recovery signs for the
economy – also for Italy – are there to see. Now,
for the furniture industry first of all, we have to understand which direction to take, and most of all
invest to increase competitiveness in a scenario
that is still uncertain and fragile. Csil (Centre for
Industrial Studies) tries to draw a potential roadmap with two documents that illustrate the
current economic trends.
One is the “World Furniture Outlook 2016”, a
report providing analytical data on the furniture
industry and forecasts on the 2015-2017 furniture
demand growth in 35 European countries, 15 in
Asia Pacific, 12 in the Middle East and Africa, 3
in North America and 5 in South America. The
second one is the “Forecast report on the furniture
industry in Italy”, which traditionally gives an updated and detailed picture of possible developments, highlighting risks and opportunities.
The 2015 report analyzes the following market
segments: upholstered furniture, kitchen furniture,
home and office furniture, with preliminary 2015
figures and 2018 forecasts for production, export,
domestic consumption and import, as well as a
focus on investment strategies by Italian companies
in the past five years.
MACROECONOMIC SCENARIO
Both publications by Csil were presented in Milan
last November, with an introductory overview of
the global macroeconomic situation in the 20162018 period by Stefania Tomasini (Prometeia,
an association of econometric forecasts), who
stated that global economy keeps growing, although at moderate and inconsistent rates. In
2015, instead, global gross domestic product
should be close to 2.8 percent, recording another
slowdown due to the weakness of emerging
countries. The United States will grow by 2.5 percent and the Euro countries will strengthen their
recovery, while the emerging economies will be
less “enthusiastic” compared to previous forecasts,
and therefore will decrease their contribution to
the expansion of global trade.
This weakness will mainly affect the emerging
economies of China, some other Asian country,
Latin America (Brazil first) and Russia, with a significant impact on global trade that will increase
by 1.5 percent only in 2015 and by 2.3 percent in
2016, in real terms.
Good news from Europe, where a weak euro is
supporting the export of European countries and
domestic demand trends are compensating (at
least in 2015) the negative effects of a slowdown
in international trade. In 2016, besides the decrease
in foreign demand, Germany is going to see the
impact of the Volkswagen affair on domestic economy.
According to Tomasini, no rally is expected for
the international prices of industrial raw materials

before 2017, but the
global market is still exposed to high risk factors, mainly related to
the volatility of financial
and currency markets,
as well as the slowdown of Chinese economy and the current
geopolitical tension.

Opening of the Csil outlook seminar:
left to right, Stefania Tomasini (Prometeia),
Massimo Florio (Csil and University of Milan),
Sara Colautti (Csil).

ITALY
In Italy, gross domestic product figures in the
third quarter showed continued growth in the
year, in line with the expected increase by 0.8
percent in 2015.
Among the encouraging signs of the approaching
end of the crisis, the most visible is the contribution
of domestic demand to the trend reversal: the
result was positive, with family consumption presumably up by 0.7 percent in real terms at the
end of 2015. This adds up to investments that will
finally support growth, despite an oscillating trend
typical of the initial period of a rally.
Unlike the previous year, the biggest contribution
to Gdp in 2015 is coming from domestic demand,
while foreign demand is affected by the slowdown
in export growth combined with increased import
due to the recovery of domestic demand. According to estimates, foreign demand will remain negative or stable for the entire outlook period. The
rallying trend of domestic consumption in the
next three years seems to be consistent, with a
slightly stronger increase of private consumption
compared to 2015, driven by increasing family
spending capacity, still low inflation and positive
effects of fiscal policy.
Also investments have been increasing again
during 2015, especially in machinery, equipment
and transportation; the rally of investments in
constructions is delayed to 2016, when initial positive signs are expected also in the residential
sector, with significant impact on the furniture industry.
GLOBAL FURNITURE MARKET
According to early forecasts in the “World Furniture
Outlook 2016”, presented in Milan by Sara Colautti
(Industry and Country Studies manager at Csil),
global furniture consumption at production prices
– i.e. net of retail markup – is estimated at 455
billion US dollar. More details can be found in the
analysis of market openness (import-to-consumption ratio), currently at 28 percent, with different
situations in the world’s three major regions.
The Nafta countries (United States, Canada and
Mexico) have a strong propensity to export, with
a 72 percent share of furniture exported outside
the region and only 28 percent traded internally.
Asia has a different result, exporting 59 percent

GDP EVOLUTION. Percentage variations per year at constant prices

Worldwide Gdp
Gdp of industrialized countries
Gdp of emerging countries

2015
2.8
1.9
3.6

Sources: Prometeia (Forecast report, October 2015).

2016
2.9
1.8
3.9

2017
3.4
2.1
4.5

2018
3.4
2.0
4.6

of furniture production outside its own region,
while 41 percent is sold to countries within the region. Europe trades 76 percent of furniture production internally, while export accounts for 24
percent.
Several confirmations and little significant news
from the rankings of exporting and importing
countries.
The list of exporting countries is still headed by
China, which has doubled its export from 2009 to
2015, from 25 to over 53 billion euro, despite a
falling trend in recent years.
China is followed by Germany, Italy and Poland,
all slightly decreasing, while place number five
was taken for the first time by Vietnam.
The top-five countries in the ranking of international
furniture importers are the United States, Germany,
France, the United Kingdom and Canada.
According to Csil report, in 2016 consumption
will grow moderately, below 3 percent on a global
level. The only region with more sustained growth
is Asia Pacific, followed by the Middle East and
Africa, and North America coming up close;
lagging behind, the 28-country European region
with Norway, Switzerland and Iceland; Central
Eastern Europe and Russia; and just above zero,
South America. These forecasts – Csil warned –
should be handled with caution due to the uncertain
outlook of the Chinese market.
THE FURNITURE INDUSTRY IN ITALY
As stated in the “Forecast report on the furniture
industry in Italy”, 2015 marked the end of falling
furniture consumption, thanks to the continuation
of expansion policies with the government’s
financial act (the furniture bonus first of all), the
reduction of inflation and the increase in available
income in real terms and family confidence.
Export keeps growing, both to European Union
markets that went back to growth in 2014, and to
extra-European markets. Until September 2015,
the latter did not show any reduction is Italian furniture purchases, and growth rates are remaining
at higher levels than in 2014.
Growing foreign sales and substantial stability in
domestic sales have increased total industry turnover, an increase by approximately 1.8 percent
in 2015.
The positive trend will continue in the coming
years. For the Italian furniture industry, 2016 will
be a year of consolidation for the trends recorded
the previous twelve months: the domestic market
will show initial signs of recovery (plus 1.2 percent
in real terms), supported by an ever positive
trend of sales on the international markets despite
declining foreign demand.
Besides measures like the bonus to support
home renovation and young couples, the increasing income available to families will keep playing
a key role for furniture industry recovery: expected
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increase is 1.6 percent in real terms, with
inflation still under control and expenditure
rising.
This positive climate will benefit also furniture
from foreign sources, whereby import is expected to grow by 8 percent approximately.
As to export, in 2016, the euro close to parity
with the dollar, the capacity of Italian companies
to diversify markets and preserve competitiveness in terms of quality/price ratio will have
positive impact on furniture sales and compensate for the possible reduction of growth
rates in the demand from extra-European
countries.
In 2016 an export growth by 4 percent at constant prices is expected.
Industry production, Colautti observed, will
therefore achieve another increase by 2 percent.
In 2017, domestic demand will also benefit from
a rally of investments in residential constructions,
an improvement of credit conditions (already starting in 2016) and unemployment rates, while at
the same time foreign demand will keep developing
positively, resulting into further production increase.
Good prospects also for 2018, when Italian economy will grow by approximately 1.3 percent.
The growth driver will be domestic demand, while
the foreign trade balance will be basically stable.
Wages will keep growing and family expenditure
will increase at rates above 1 percent.
For the furniture industry, further growth on the
domestic market is expected, sustained by the
elements mentioned above and by a positive
trend of the job market, the recovery of real estate
and renovation needs that can no longer be delayed.
TECHNOLOGY
The latest Csil observatory about “made in Italy”
furniture offers an additional point of view of complex market evolution, through a specific monitoring
of the strategies deployed by Italian companies
related to investments in production, sales and
direct operations on foreign markets.
Clear evidence that the furniture industry is heating
up its engines to face new expansion comes
from the picture of investments in woodworking
technology and machinery. Mentioning market figures processed by Acimall, Csil shows that
2015 brought a new start for machinery orders,
with growth rates of 13.5 percent in the first
quarter, 5.3 percent in the second quarter and
7.2 percent in the third quarter, combined with investments in research and development, process
efficiency, environmental protection, communications and stronger sales operations abroad, including new showrooms and stores.
by Olivia Rabbi

www.worldfurnitureonline.com

FOR FURTHER INFORMATION...
The “World Furniture Outlook 2016” provides an overview of the world furniture
industry with statistical data and 20162017 forecasts for 70 countries, while the
“Forecast report on the furniture industry in Italy, 2016-2018” also offers an
in-depth analysis by industry segment.
For information, csil@csilmilano.com
or www.csilmilano.it
and www.worldfurnitureonline.com

MARKETS

ALGERIA, NORTH AFRICA AT WORK
by professionals as weak, sensitive to moisture or
"impossible to repair", as they are made of sensitive
materials like Mdf and melamine, i.e. furniture made
of wood dust mixed with glue and laminated.

After Morocco, Acimall, the Italian association
of woodworking machinery and tools manufacturers, continues its journey across the
markets of North Africa. We have been to Algeria, a highly populated country with an extensive territory, ancient traditions and huge
potential... a great country! As usual, we have
divided our report in two sections: first, a
survey with market figures and key trends in
the wood and woodworking industry; second,
a real survey "in the field", gathering opinions
from local businesspeople with the valuable
support of the Ice (Italian Foreign Trade Agency) office in Algiers.
Algeria is considered a big country by many,
and probably there is a reason. Almost 40
million people and a population growth rate
constantly around 2 percent represent a huge
target of users. In 2014 Gdp increased by
4.1 percent according to International Monetary
Fund statistics, while in 2015 it should be approximately 2.6 percent. The payment balance
will be largely negative in the year under
scrutiny (minus 29.3 billion dollar): this means
that imported goods and services exceed
export flows from Algeria. The picture is completed by strong propensity to investments
(equal to 50 percent of Gdp, while in Italy it is
13 percent) and inflation constantly around 3
percent.
The wood business in Algeria is developing
fast. In recent years, investments in this
industry have been strongly supported, and
there is still much to do: forestry, hardwood,
carpentry, furniture production.
So, woodworking equipment and machinery,
tools and maintenance products are required.
However, the local market is now facing the
threat of global competition and is suffering
under the pressure of massive low-cost and

low-quality panel imports, as well as the increasing use of Mdf as a substitute for solid
wood and particleboard, and also the decreasing attractiveness of particleboard
among craftsmen and consumers. Algerian
customs statistics show a 15 percent increase
in timber import costs in 2014, from 731.77
million dollar and 1.394 million tons in 2013
to 841.22 million dollar and 1.524 million
tons in 2014. Looking at the origin of Algeria’s
wood import, a significant portion of softwood
comes from the Nordic countries (Finland
and Sweden) and from Russia. Oak and
beech are imported from Europe, tropical
wood from Africa and Asia. Annual demand
is estimated at 1.5 million cubic meters,
while local production only covers 15 percent
of demand. Huge bills for wood imports are
mainly resulting from State-promoted projects
in the construction industry, specifically a
huge plan for residential buildings, apart
from private construction.

OUR VISITS
We visited several local enterprises, including woodworking technology vendors and producers of furniture
and wood items. A big tour touching Algiers, Blida
and Kolea, a thriving city from several points of view.
We met interesting people like Hasnaoui Chérif of
company Nour Machines, specializing in industrial
equipment and machinery import and distribution.
He confirmed his interest in Italian technology and a
plan to create a joint venture for furniture production.
This approach would help fight Chinese competition
(with a focus on quality), while avoiding import duties
that inevitably affect the price of the final product.
Muebles Carthage is an Algiers-based manufacturer
of furniture, hardware and accessories. Their manager
Chibani Rabah told us that, in his opinion, the country
is going through two key transitions: the transition
from solid wood to wood-based panels and the Government’s plans to cut imports to the benefit of local
production. This also includes a National Plan to build
one million homes until 2018. According to Mr. Chibani
all that shines is not gold; Algeria clearly has a huge
potential, but it still needs to improve some aspects,
such as post-sales service and professional education.
Then we met the most popular and probably most
important reseller of woodworking technology. Blida

According to industry representatives, local
furniture is now gradually getting back to
its position in a market characterized by the
lack of local raw material suppliers and no
support from public entities. Imported products conquered the market in the Nineties
with their design, creativity, attractive pricing,
availability and quality, all weak points for
local products: now, industry professionals
are committed to improving all these features,
both in the market and in the workshops
based in Kolea (Tipasa), Shaoula and Sources (Algiers). Furniture professionals agree
that Algerian products are "solid" and better
in quality, suitable to push back the invasion
of imported goods. Bedroom sets, tables
and chairs, couches and other imported
furniture, especially from Asia, are described
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Machines is located in Blida, about one-hour drive
from the capital. The manager knows the Italian
industry very well and has been collaborating for a
long time with several manufacturers. Market developments have forced him to combine Italian technology
with Chinese equipment. This has not affected the significant role of this reseller in Algeria for Italian companies. It’s a key partner for anyone willing to approach
the market. On the same day, we made the acquaintance of the manager of Cogemax, the reseller of the
well-known Austrian brand Felder. During an interesting
conversation with Mesli Redhouane, new aspects
emerged: according to our host, Algeria should
develop collaboration among entrepreneurs. The lack
of collaboration prevents this business from growing
and achieving significant size. It is also worth mentioning
the Government’s initiative to support young entrepreneurs opening new companies.
CONCLUSION
This market should not be underestimated. We daresay
it will bring much satisfaction in the medium term and
the potential is huge.
During the week we spent in Algeria, we had a
feeling that something needs to be done about
security, but with instability and dropping demand
levels affecting several international markets, the potential of Algeria must necessarily be taken into consideration.
by Carlo Alberto Strada
Acimall Study Office
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CONTACTS
PRODUCTION SYSTEMS
AND TECHNOLOGIES

Primary processing

ANGELO CREMONA spa
Viale Lombardia, 275 - I-20900 Monza (MI)
phone +39 02 660381 - fax +39 02 6603825
www.angelo-cremona.com
mailbox@angelo-cremona.com
Machinery and services for plywood and sliced
veneer production. Peeling lines, dryers,
presses and finishing lines; horizontal,
vertical and rotary slicers, press dryers and
clipping lines.

PRIMULTINI srl
Viale Europa, 70
I-36035 Marano Vicentino (VI)
phone +39 0445 560333
fax +39 0445 560334
www.primultini.com - info@primultini.com
Machines for woodworking and equipmentfor
sawmills. Vertical and tilted bandmills, log
carriages with variable axis, log carriages with
independent headblocks, tandem bandsaw
headrings, chipping canter, traditional resaws,
double resaws. Multiple ripsaws, manual and
automatic edging lines, working centres with
circular blades. Log profiling equipment.
Complete, high-production plants for sawmills.
Saw servicing equipment.

COSTRUZIONI MECCANICHE
MODESTO NINO srl
Via Ciro Di Pers 68
I-33030 Majano (UD)
phone +39 0432 959036
fax +39 0432 959036
www.modesto.it - info@modesto.it

Secondary processing
SCM GROUP spa
BIESSE spa
Via della Meccanica, 16 - I-61122 Pesaro (PU)
phone +39 0721 439100 - fax +39 0721 453248
www.biesse.com - sales@biesse.it
The Biesse product line includes cnc work
centres, manual and automatic edgebanders,
squaring/edgebanding machines, panel sizing
centres, calibrating and sanding machines, routers, throughfeed boring and inserting machines, material handling equipment and turnkey
plants.

DE STEFANI VALERIO & C snc
Via M.P. Virgilio, 16
I-20833 Birone di Giussano (MB)
phone +39 0362 310914 - fax +39 0362 310915
www.destefanimacchine.com
info@destefanimacchine.com
For over 30 years, De Stefani designs and
manufactures sanding machine for panels
edges and profiles. Single or double sided
edge sanding machines equipped to sand flat
and shaped edges on raw or lacquered panels.
Combined machines for panel edges foiling.
Edge Buffing and polishing machines for High
Gloss finishing panels. Profile sanding denibbing machines equipped with abrasive
belt or wheel to sand raw or laquered
mouldings. Angle profile gluing and
assembling machines for door frames.Double
end profile cutting machines.

Via Ennio, 25 I-20137 Milano
phone +39 02 54100818 - fax +39 02 54100764
www.controllogic.it - controllogic@controllogic.it
Spark detectors and fire extinguishing systems
for industrial dust extraction systems.

Cn milling machines; anuba machines; cn
working centers; lines of production and
special machines for doors and frames;
automatic screwing of locks and
counterplates; wide range of accessories
and solutions.

Via Irlanda, 1 I-53036 Poggibonsi (SI)
phone + 39 0577 90311 - fax + 39 0577 979335
www.putschmeniconi.com
info@putschmeniconi.com
Manual and automatic vertical panel saws for
cutting wooden panels, plastic and acm
products. Welded steel frames, to grant
rigidity and precision. Special applications
allowing the possibility to make also grooving
on sandwich panels for folding. Automatic
horizontal beam saws with many different
configurations accordingly to the panel sizes
and thickness requirements.

Design and production of technical items in
thermoplastic materials by molding process.
Design and manufacture of their moulds.

MARIO ZAFFARONI & FIGLI srl

Via dell’Industria, 15
I-31020 San Vendemiano (TV)
phone +39 0438 777096
fax +39 0438 778282
www.solidea - salvador@solidea.it
Our mission: to be the skilled leader in
optimizing saws for innovation, quality,
technology, price and service!
Pushing optimizing saws; angular cutting
optimizing saws; high speed optimizing saws;
cross cutting saws
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GIARDINA FINISHING srl
Via V. Necchi, 63 - I-22060 Figino Serenza (CO)
phone +39 031 7830801- fax +39 031 78165
www.giardinagroup.com
info@giardinagroup.com
Finishing plants for the furniture and
construction industry with application by
spray, by roller coaters and curtain coaters and
drying by Uv dryers, vertical dryers, linear
dryers with microwaves technology. Complete
finishing plants for doors and windows. Spray
booths.

Via Centro Industriale Europeo, 24
I-22078 Turate (CO)
phone +39 02 9688453 - fax +39 02 9682718
www.zaffaroni.com - info@zaffaroni.com
Panel processing machines and plants. Special
multi-blades panel saws, longitudinal milling
machines with rollers feeding, working centres
for the “Folding” technology, flooring industry
technology, doors,modern furnishing industry
technology.

Surface finishing

OFFICINE MECCANICHE NERLI snc
Via Valdera 274 I-56038 Ponsacco (PI)
phone +39 0587 731145 fax +39 0587 731702
www.nerli.it - info@nerli.it
Complete cycle for brushed bright glossy
paints “mirror effect”. Complete range of
sanding machines for wood and paints with
the highest quality standard of finishing
without shadings and undulations.
Complete lines for brushed bright glossy
paints with the highest performances of our
sanding machines and new concept brushing
and polishing machines.

CEFLA FINISHING GROUP
Via Bicocca 14/c - I-40026 Imola (BO)
phone +39 0541 653441 - fax +39 0542 653444
www.ceflafinishinggroup.com
cefla.finishing@cefla.it
Cefla Finishing Group worldwide leader in the
finishing of wooden, plastic and non-ferrous
material products designs and manufactures
turnkey painting and wrapping lines for the
wood, glass, metal and plastic industries,
tailored on customer needs and requirements.

TECNOAZZURRA srl
Via del Tesoro, 210 I-47827 Verucchio
Fraz. Villa Verucchio (RN)
phone +39 0541 678225-678078
fax +39 0541 671144
www.tecnoazzurra.it - info@tecnoazzurra.it
Industrial painting machines as: dry painting
booth, water painting booths, pressurising
painting system and suspended transport lines.

Crossing-cutting lines
CMA ROBOTICS spa
Via Pier Paolo Pasolini, 35/15
I-33040 Pradamano (UD)
phone +39 0432 640172 - fax +39 0432 640018
www.cmarobotics.com - info@cmarobot.it
Company specialized in fulfillment of
robotized solutions for painting chairs, tables
and assembled furniture, panels, windows and
doors.

SALVADOR - SOLIDEA srl

Via Europa, 4 I-42015 Correggio (RE)
phone +39 0522 631055
fax +39 0522 642992
www.fm.re.it - fm@fm.re.it

The product range is wide in the sector of
traditional woodworking machines:
thicknessing planers, surface planers,
combined surface-thicknessing planers, circular
saws, spindle moulders, combined saw-spindle
moulder, universal combined machines, bandsaws.

NUOVA PROGETTI snc

Automation

FM srl

Epistolio srl – Painting Robot Division, with a
20 years experience in developing and
constructing anthropomorphic and cartesian
robots, offers a comprehensive range of
complete solutions for automated industrial
painting applications in the woodworking
industry.

VEBA MECCANICA srl

by Clerici Roberto & Rossetti Filippo
Via Bonifica, 6
I-27030 Sant’Angelo Lomellina (PV)
phone +39 0384 55189 / 938018
fax +39 0384 559984
www.nuovaprogettimacchine.it
nuovaprogetti@arubapec.it
nuovaprogetti@libero.it

PUTSCH-MENICONI spa

CONTROL LOGIC srl

Woodworking machinery: the widest range of
products.

Via Piemonte, 120- I-21100 Varese (VA)
phone +39 0332 212692 - fax +39 0332 223666
www.epistoliorobot.com - info@epistolio.com

Via Emilia, 1678 I-47020 Longiano (FC)
phone +39 0547 54323 - fax +39 0547 54029
www.veba.it - info@veba.it

Our production of woodworking
machines: edger, cross-cutter.

Dust extraction
systems and filtration

Via Emilia, 77 I-47900 Rimini
phone +39 0541 700111 - fax +39 0541 700232
www.scmgroup.com
scmgroup@scmgroup.com

EPISTOLIO srl
Painting Robot Division

ELMAG spa
Viale Elvezia, 35 I-20052 Monza (MB)
phone +39 039 23611 - fax +39 039 328202
www.elmag.it - info@elmag.it
Lacquering and printing lines for furniture
panels, hardboard, mdf or chipboard panels,
doors or parquet flooring with roller or curtain
coating technology and uv or hot air drying
systems. Automatic and robotic spray lines
with vertical dryers, flat or uv dryers.
Lacquering and printing on coils.
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CURSAL srl
Via Bradolini, 38/a I-31020 San Fior (TV)
phone +39 0438 400963 - fax +39 0438 401851
www.cursal.com - info@cursal.com
Cursal is the best specialized company that
offers a vast range of wood cross-cut saws –
accessories for small and medium to large
cross cutting sections. Cursal designs, builds
and installs machines selecting the best
materials available in the market. Automatic
optimizing saw lines, accessorized manuals
and automations: There are standard turnkey
plant solutions as well as customized solutions,
result of a constant cooperation with the best
partners of the industry. True specialists from
the industry with over thirty years’ experience
are ready to help the customer ensure the best
price-quality ratio.
Stop looking for!

FAIRS
Tools and auxiliaries

ALIPRANDI snc
Aliprandi Luca, Maurizio e Paola
Via Manzoni, 10 I-20845 Sovico (MB)
phone +39 039 2013530 - fax +39 039 2013491
www.aliprandi.it - aliprandi@aliprandi.it
The Firm Aliprandi is specialized in the
production of wood working tools in solid
carbide and carbide-tipped, both standard and
special production.

Handling
and commissioning

CASSIOLI srl
Place Guardavalle, 63
I-53049 Torrita Di Siena (SI)
phone +39 0577 684511- fax +39 0577 686084
www.cassioli.com - info@cassioli.com
From over 40 years we propose integrated
solutions in material handling and industrial
automation sector. Highly personalisable and
specific systems for furniture assembling, the
automatic storage and the handling.
Automatic warehouses, lazer guided vehiculs
(lgv), robotized islands, conveyors, sorter
systems, assembling lines, tilting units,
management softwares.

FAPIL srl
Via A. Locatelli, 51/A - I-24019 Zogno (BG)
phone +39 0345 91179 - fax +39 0345 92726
www.fapil.it - fapil@fapil.it

Lacquers

Since 1959, Fapil’s mission has been to design
and build cutting tools for machining wood,
board materials and plastics. Specialists in cnc
tooling.

INDUSTRIA CHIMICA ADRIATICA spa
FINK srl - Woodworking tools
Via G. Giusti, 15 I-20900 Monza (MB)
phone +39 039 386961-2 - fax +39 039 361458
www.finktools.com - fink@finktools.com
Since 1924 Fink produces complete sets of
tools for windows, helicoidal cutterheads,
cutterheads for profiled kinves, cutters in Hw
welded, circular saw blades, dia tools, boring
bits, solid carbide routers, tools for cnc
trimming hoggers.

SISTEMI srl UNIPERSONALE
Via Montanelli, 70 I-61122 Pesaro (PU)
phone +39 0721 28950 - fax +39 0721 283476
www.sistemiklein.com - info@sistemiklein.com
Tools for wood-alu and plastic material working.
Tools for automatic boring machines, router bits
and collet chucks for cnc router machines. “M.
Conti” measuring devices for the woodworking
industry. Special devices for door and windows
manufacturers.

UTENSILTECNICA srl
Via Ca’ Giorgino, 2- I-47837 Montegridolfo (RN)
phone +39 0541 855202/855274
fax +39 0541 855255
www.utensiltecnica.com
utensiltecnica@utensiltecnica.com
Specialists in diamond and mechanical fixing
tooling. For 40 years we design and manufacture
tools for wood, aluminium and pvc. Customized
solutions thanks to integrated engineering, production, control and sharpening service with fast
delivery terms.

Software

DDX srl
Via G. Donizetti, 109/111
I-24030 Brembate di Sopra (BG)
phone +39 035 621093 - fax +39 035 333723
www.ddxgroup.com info@ddxgroup.com

Via Sandro Pertini, 52
I-62012 Civitanova Marche (MC)
phone +39 0733 8080 - fax +39 0733 808140
www.icaspa.com - info@icaspa.com
Polyurethane coatings, water-based coatings
for interiors and exteriors, uv-curing coatings,
acrylic coatings, polyester coatings, nitro
coatings, fire-retardant coatings and
pigmented coatings. Products for parquet
floors, special effects, stains, impregnating
agents, glues and tintometric color systems.

ICA spa
Division ITALIAN COATINGS
Via Alcide De Gasperi, 73
I-36060 Romano D'Ezzelino (VI)
phone +39 0424 8386 - fax +39 0424 37497
www.italiancoatings.com
info@italiancoatings.com
A new definition of Italian quality.

SEMI-FINISHED PRODUCTS
AND SUPPLIES
Agents and wood trades

BASSO LEGNAMI srl

Since 2004 our company has started here in
Italy the production of 3-layer wood elements
for window and door building. We have been
gaining a lot of experience during these years
and we can now offer them in several wood
species, such as: Okoumé, Ozigo, Slavonjan
Oak, Tulipier and Lime. All elements are glued
employing a vinylic glue pvac-d4-en 205 only.

XYLON INTERNATIONAL
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16-20 March 2016
Interio
www.skenderija.ba
• Sarajevo (Bosnia-Erzegovina)
Furniture

2-5 February 2016
DACH+HOLZ
www.dach-holz.de
• Stuttgart (Germany)
Constructing and architecture

6-10 April 2016
Ligno Novum
www.lignonovum.hu
• Budapest (Hungary)
Woodworking technologies

2-5 February 2016
FIMMA
http://fimma-maderalia.feriavalencia.com
• Valencia (Spain)
Woodworking technologies

22-24 April 2016
Dremasilesa
www.mtp.pl
• Chorzow (Poland)
Woodworking technologies

2-5 February 2016
MADERALIA
http://fimma-maderalia.feriavalencia.com
• Valencia (Spain)
Semifinished products, components
and supplies

24-27 May 2016
Woodprocessing
www.galexpo.lviv.ua
• Lviv (Ukraine)
Woodworking technologies

2-5 February 2016
HABITAT
http://fimma-maderalia.feriavalencia.com
• Valencia (Spain)
Furniture
9-13 February 2016
STOCKHOLM FURNITURE FAIR
www.stockholmfurniturefair.se
• Valencia (Spain)
Furniture
11-14 February 2016
BAUEN + WOHNEN
www.bauen-wohnen.co.at
• Salzburg (Austria)
Furniture
16-19 February 2016
ZOW
www.zow.de
• Bad Salzuflen (Germany)
Semifinished products, components
and supplies
24-28 February 2016
PROGETTO FUOCO
www.progettofuoco.com
• Verona (Italy)
Constructing and architecture
25-29 February 2016
INDIAWOOD
www.indiawood.com
• Bangalore (India)
Woodworking technologies

2-4 March 2016
Mebelexpo Uzbekistan
www.ita-uzbekistan.uz
• Tashkent (Uzbekistan)
Furniture
9-12 March 2016
M&M
www.feria-mm.com
• Bogotà (Colombia)
Woodworking technologies
10-12 March 2016
FURNIPROASIA
www.koelnmesse.it/furniproasia/home/index.php
• Singapore (Singapore)
Woodworking technologies

DDX develops Cad/Cam/Cim software
solutions: “EasyWOOD” for panel and solid
wood machining using 3, 4 and 5 axis;
“EasyBEAM” for structures, houses, walls,
beams, rooves, gazebo, etc.;“PowerSTAIRS” for
staircases design and manufacturing;
“PowerWIN” for any kind of windows, french
doors, internal doors, entry doors and
shutters.

the complete calendar on www.xylon.it

31 January-3 February 2016
WOODEX
www.christafair.com
• Tehran (Iran)
Woodworking technologies

1-5 March 2016
MIFF
http://2016.miff.com.my
• Kuala Lumpur (Malaysia)
Furniture

Via Dell'Artigianato, 6 I-13040 Rovasenda (VC)
phone +39 0161 879797 - fax +39 0161 879798
www.bassolegnami.com
basso@bassolegnami.com

AAAAAAAA
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15-18 June 2016
Expoforest
www.fexpocruz.com.bo
• Santa Cruz (Bolivia)
Woodworking technologies
7-10 September 2016
Ciff
www.ciff-sh.com
• Shanghai (China)
Woodworking technologies
27-30 September 2016
Lignumexpo Forest
www.agrokomplex.sk
• Nitra (Slovakia)
Woodworking technologies
27-30 September 2016
Lisderevmash
www.lisderevmash.ua
• Kiev (Ukraine)
Woodworking technologies
27-30 September 2016
Lignumexpo Forest
www.agrokomplex.sk
• Nitra (Slovakia)
Woodworking technologies
11-15 October 2016
Holz Basel
www.holz.ch
• Basel (Switzerland)
Woodworking technologies
13-16 October 2016
Ambienta
www.zv.hr
• Zagreb (Croatia)
Furniture

