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A rich content of important news about events,
people and companies from the whole world of
wood and woodworking industry.

WE PAINT THE WORLD!

on page 3

FOCUS ON INDIA
On occasion of Delhiwood exhibition, to be held
in Nuova Delhi from 1 to 4 March 2017, a special
focus on India is featured in this issue, with interviews, market data and products sheets.

from page 4
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COMPANY REVIEW
Biesse, Cefla, Comec, Fravol, Homag, Metal
World, Salvador, Twt are just some of the companies featured in this issue with articles specifically
devoted to them.

from page 6
EXHIBITIONS
Made Expo 2017 (8-11 March) will see the official
debut of an area dedicated to technology for
wooden windows and constructions, in addition
to equivalent solutions for Pvc and aluminum. It
will be called “Woodworking Area”, coordinated
by Acimall (the association of Italian wood technology suppliers and the publisher of this magazine).

on page 7

Giardina Finishing.
With you. For you.

USEFUL ADDRESSES...
For our readers, a “who’s who” we have never
promoted as it deserved. Now we are casting a
spotlight in this issue. A way to be found and to
find partners...

on page 14
EXHIBITION CALENDAR
Another very popular section of our magazines:
the upcoming industry exhibitions!

on page 15

Finishing machines and plants
Innovation and tradition “Made in Italy”
www.giardinagroup.com

Xylon INT_06_nov-dic.2016_Mastro_Tabloid 18/12/16 17:37 Pagina 2

this month

COLOPHON
www.xylon.it info@xylon.it

Xylon International is edited by Cepra srl Unipersonale.

Happy 2017!
The first thing we want to do in the last Xylon
issue of 2016 is to wish you all the best for
the year that is just beginning.
We would like to think it is going to be a different year, amazing, full of satisfaction and
great things, but in recent times we have learned that the roads are winding, that you
have to keep moving, ready to seize any opportunity and to shuffle your cards again
and again...

NOVEMBER-DECEMBER 2016
Steering committee
Remo Costa, Marianna Daschini, Giampiero Mauri,
Pierluigi Paoletti, Umberto Pizzi, Franco Paviotti,
Lorenzo Primultini, Riccardo Quattrini, Giovanni Sedino.

Editor: Dario Corbetta
Editorial consultant: Luca Rossetti (rossetti@xylon.it)
Editorial staff and layout: Rossana Fossa (fossa@xylon.it)
Contributors: Olivia Rabbi, Renata D’Antoni, Attilio Griner
Editorial secretariat: Paola Gandini (gandini@xylon.it)

Administration and editorial office
Cepra srl Unipersonale
Centro direzionale Milanofiori - 1a Strada - Palazzo F3

CONTENTS

All in all, for Italian technology it has been a
positive year. The same is true for the global
markets that, despite some exceptions, still
have to express their real value. This applies
both to technology and to the products created with such technology.
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The black wave has dissolved, or so it seems.
The crisis has become softer and most ships
are in safe harbors.
So, we are looking at the next twelve months
with an unquenchable desire to act! We believe this is the approach we all should follow.
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In this issue of Xylon International, we are
presenting ideas, events, companies, technologies, stories: all you have to do is
read to see that the wood industry is still
vital, active, ready to invest.

Homag Treff: great innovations
by little steps

What else can you ask? If we think about the
big political events of the recent period –
from Brexit to the new US president, up to
Renzi’s resignation in Italy – it is amazing to
see the minor impact they have had on the
economy and stock exchange. We really
believe that, whatever happens, one part of
the world has decided to carry on anyway,
maybe along winding roads, but never stopping.
The past few years have taught us this lesson
and we shall not forget it in the next ones.
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NEWS

EXHIBITIONS

EXHIBITIONS
First edition of TTBois in Morocco

Very positive results for Sicam 2016
A big edition of Sicam ended last week in Pordenone: four days of intense work for all operators coming from 102 countries, a record
for the event, crowded the halls and brought
an air of business and new strategic planning
through the stands. Over 7,000 visiting companies, of which 64 percent Italian and 36 percent from abroad. The internationality of the
fair is still growing. Sicam this year has seen a
marked increase in the presence specially of
designers and architects: the offer of 560 exhibiting companies was particularly wide, and is
a prelude to a 2017 furniture season of great
news. Confirmed both the attractiveness and
the value in terms of business relations of the

event: the number of bookings already collected
at the show for the 2017 edition are confirming
that. This year in Pordenone arrived, among
others, even several countries of continental
sub-Saharan Africa and the Middle East, new
frontiers for the next decades.
Germany confirmed its target market, once
again ranked first among the countries of origin
of the professional trade visitors. Many those
from France and Great Britain, always at the
top for the Italian export of the furniture sector,
and also from Russia, constantly present in the
course of the most recent editions.
Next appointment with Sicam in Pordenone
October 10 to 13 2017. ■

Cepra, Acimall Promotional Center, in collaboration
with local partner Forum 7, will organize from
June 29 to July 2, 2017 at the exhibition center
Ofec of Casablanca (Morocco) the first edition
of TTBois Expo, Exposition Internationale de la
technologie pour le travail du bois et des composants pour l'industrie du meuble.
With 30 million people and a growing economy,
Morocco, in addition to being one of the most interesting markets in the Maghreb, is the privileged
platform to all French-speaking Africa countries.
In the area of woodworking technology, companies
surveyed in the country as a large entrepreneurial
exceed 450, next to which there is a multitude of
small craft and numerically make up 90 percent
of the entire sector.

FANTONI
Ordered plant to ITI Engineering
The famous Italian-based Fantoni Mdf and furniture
leading manufacturing company, orders a complete
brand new energy plant to Italian company ITI Engineering of Cremona. The new Mdf line called “PX
8”, equipped with the last generation of continuous
press, will utilize the most advanced and up-to date
generation of energy plant, based on the know-how
of more than 35 plants produced by ITI Engineering
world-wide in Mdf, particleboard and plywood manufacturing. The energy plant with a total net combustion
capacity of 30 MW will use a 50 m2 grate to generate
10 MW of flue gas for heating dryers and 20 MW for
heating thermal oil.
Complete assembly, steel structure and start-up is
also part of ITI’s scope of supply and is schedule to
be concluded by third quarter 2017. ■

AWARDS
Microtec Ceo awarded in Sweden
CT scanning of whole logs in order to recognize
wood defects reliably, increases the value of
sawmill products by an average of eight percent.
The 2016 Marcus Wallenberg Prize goes to
mathematician Alexander Katsevich and Federico Giudiceandrea, Microtec Ceo, for the
development of this groundbreaking technology.
The Prize, for the outstanding scientific achievements in the wood processing industry has been
consigned by H.M. King Carl XVI, Gustav of
Sweden during the award ceremony. A great
honor for Microtec Ceo Giudiceandrea, whose
company sells high-tech scanners and optimization systems for the wood processing industry
and is considered a leader in its field. “I am
overwhelmed by this honor and would like to
thank the foundation for this award. The groundbreaking possibilities created by the “CT Log”
in the woodworking industry are most likely
the greatest achievement in my career as entrepreneur”, says the deeply moved laureate.
“The introduction of this new technology marks
the beginning of a new era for the sawmill industry. The groundbreaking research and innovative implementation have opened new
horizons, facilitating further optimization of the
sawing process”, says Marcus Wallenberg,
chairman of the board of the Marcus Wallenberg
Prize. The Marcus Wallenberg Price is an international price of SEK 2 million, instituted by
Stora Kopparbergs Bergslags AB, now Stora
Enso, in 1980 to commemorate the services
rendered by Dr. Marcus Wallenberg during his
long term as member and chairman of the Board
of Directors. It is the 33rd anniversary of the
award. According to the Selection Committee
and the Board of Directors, the selected Microtec
“CT Log” scanner will have a significant impact
on the industry. ■
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The industry needs to adopt more advanced technologies led to an increase in demand, which,
met by imports, it is estimated a further positive
development.
TTBois Expo represents a key event for international
manufacturers of machines and tools, as well as
for suppliers of components and semi-finished
products for the furniture who intend to approach
a new and reliable market with a great need for
renewal and know-how acquisition.
For info: Cepra srl (phone +39 02 89210200) ■
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FOCUS

india

DELHIWOOD 2017
s

ITALIAN COLLECTIVE
EXHIBITORS’LIST
CEFLA
EMME-ELLE
FERWOOD
FREUD
GILDO PROFILATI
HSD
ICA
WOODVER

DelhiWood is 2017’S leading show for furniture
production technologies, woodworking machinery,
tools, fittings, accessories, raw materials and products in Asia. The 5th edition will be held from
March 1 to 4, 2017 in Greater Noida.
The show will bring together more than 450 exhibitors from over 30 countries under one roof to
showcase their innovative and game-changing
products offered to key decision-makers across
Asian furniture industry, which is witnessing a
massive growth.
The three-in-one knowledge and technology sharing platform – DelhiWood 2017, will take place
with the support of Eumabois and will have the
Sourcing Forum, Furniture Distributors Summit
and Architects Seminar as concurrent events.
At the fourth edition of DelhiWood in 2015, 393
exhibitors from 25 countries participated. 55
percent of the exhibiting companies were from
India and 45 percent were international.
The national pavilions of Canada, China and Italy

A NOTE ABOUT THE INDIAN MARKET

also increased their participation by 10- 20 percent.
There was an increase in exhibitors from the materials and supply side, with a lot of new entrants
in the industry.
The show welcomed 16,000 professionals attending
the 4-day exhibition which broke the earlier record
representing a 40 percent increase as compared
to the earlier edition.
The 4-exhibition days will set the course for next
two years.
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From a historical perspective, India is one
of the most interesting markets for Italian
and European companies.
With a population of more than one billion,
representing a huge community of potential
buyers, the country must be considered
by any company a target for their investments.
However, there are critical aspects that in
the past decade have not been solved, and in
some cases have even got worse.
First of all, it is difficult to find a reliable partner,
even a local reseller.
Big companies that have achieved success have
established a manufacturing site and have gained
a competitive edge on their direct competitors.
Another critical issue is Asian competition, mostly
from China, which is rapidly increasing its market
share, especially at the entry level, creating an

November-December 2016

additional barrier to the penetration of Western
companies. In this scenario, exhibitions have always offered significant opportunities to meet
operators, potential buyers or simply to get a
glimpse of the market.
In 2017 there will be DelhiWood in New Delhi
from 1 to 4 March, where Acimall (the association
of Italian woodworking machinery and tools manufacturers) is organizing a national pavilion.
Looking at recent market figures, in the first six
months of 2016 Italy exported to India technology
for a total value of 13 million euro, up by 100 percent compared to the same period of 2015.
These figures span a short timeframe, so they
are subject to significant variations.
Nevertheless, we hope we can replicate such
performance in the next years.

www.delhi-wood.com
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FOCUS

interviews

DESTINATION INDIA
Custom, next-generation products designed
for local operators in a deeply changing market. Made-in-Italy woodworking technology
is packing to leave for the next edition of
Delhi Wood.

he industry of made-in-Italy woodworking technology is addressing the Indian market – the target
audience of “Delhi Wood”, the exhibition scheduled in Greater Noida from 1 to 4 March 2017 –
with its proven experience on the global scenario
and the capacity to offer specific solutions for
Indian operators... starting from small and medium
enterprises.

Biesse, Stefano Bottene
Direttore commerciale & marketing Biesse India
In India “made in Biesse/Italy” is considered
as advanced and sophisticated technology
which is in line with Industry 4.0 revolution.
Biesse products are
considered as reliable
and believed to be value
for Money. Product can
better respond to the demand in India by giving
complete and customised solution to the customers/market. Biesse is going to participate in
“Delhi Wood” 2017 with an agenda of "An Affordable High-tech Solution". The machines will be
interconnected through software to integrate
the entire work flow. Idea is to show the concept
of Production Management through a “Cabinet
Software”. This integration is to avoid many manpower intervention from Design to Production of
the cabinets.

www.biesse.com

Cefla, Sam Thomas
Sales Area Manager - Cefla Middle East FZE
Italian technology not only
ensures top quality but also
a vast array of solutions which
enable local producers to anticipate market demands
through innovation which
stems from typical Italian expertise. Cefla in particular, global leader in the finishing industry,
offers above all established solutions for local
furniture and kitchen manufacturers. In my opinion,
our “Roller Coater” line in combination with
“Inert Coating & Digital Printing” for Melamine
and Mdf, and our Automatic Spraying Lines, for
example, are the best options for panel and
door manufacturers. We also design and provide
to our customers Finishing Lines and Sanding
machines for Moulding, which is one of the key
requirements from the local market. Moreover, in
order to innovate and propose new solutions to
our customers, we are well-placed also with
regard to Plastic, Metal and Composite Material
finishing. Cefla Middle East will be at “Delhi Wood”
to showcase the latest technologies by Cefla Finishing, 100 percent “Made in Italy”.
www.ceflafinishinggroup.com

Giardina Finishing, Filippo Germano
Sales Area Manager
I would like to point out that
the Indian market in our
field is just starting out. We
have to consider that most
of the furniture companies
are currently painting manually in simple basic
spray booths, most of the
time not even using pressurized drying booths,
but their idea is to automate the finishing as soon
as possible. Giardina is one of the most wellknown brand in this field since more than 50
years. Giardina is able to supply any type of finishing equipment, in order to process and fulfill
the requirements of his customers. In cooperation
with Mauri Macchine we are able to satisfy also
every needs for handling and logistics. Just recently, one of the leader companies for furniture
and interiors in Chennai, has installed a big
Giardina fully automatic spraying line and it will
be a great reference for us in the next future. My
target for the new year is to spend more time in
India to visit new customers and thus increasing
the finishing market over there.
www.giardinagroup.com

Scm, Roberto Vitri
Regional Manager Scm Group
per il mercato indiano
As true woodworking “specialists” we offer the widest
range of machines and systems for the processing
of panels and solid wood,
solutions that best meet, in
different ways, the needs
of both big companies and
small carpentry shops. In particular, our versatility,
in-depth expertise in every woodworking process
and the ability to offer our clients the most
advanced production lines, are the qualities that
world-leading clients, seeking the best of Madein-Italy technology, appreciate the most. On the
other hand, Scm's extensive know-how in the
field of traditional machines – with the finest
quality and reliability – is the reason for the
success of our solutions among small- and medium-sized companies.
www.scmgroup.com

by Olivia Rabbi

Ica, Andrea Paniccia
General Manager
The Indian market is very
interested in made-in-Italy
products in general, and
also Italian design furniture
is a major reference. Ica
has been operating in India
for over 20 years, and this
year we have signed a
joint-venture agreement with Pidilite, an Indian
leader in the production of adhesive and construction chemicals, listed on the stock exchange.
So now we have direct operations in the Indian
market through the new company Ica Pidilite.
Having been in this market for a long time, we
have directly experienced the developments of
the Indian market over time. From the widespread
use of obsolete paints, demand has shifted
towards more innovative and performing products.
In recent months, we are also seeing a strong increase of environmental awareness among
architects and designers, with whom we have
established closer and closer relationships over
time. They turn to us for information and updates
on new trendy effects and we provide them with
creative hints and tangible solutions based on
environmental-friendly products. In India, paints
and coatings are almost exclusively applied by
“paint contractors” on the spot. This approach is
completely different from industrial application.
The priorities are ease of use and fast application.
Moreover, products must be suitable for extreme
environmental conditions (temperature, moisture
etc.). To train users to apply our products, we organize training courses with application sessions.
For coating applications at industrial level, instead,
the requirements are very similar to other international markets.
www.icaspa.com
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EVENTS

ACIMALL

WOODWORKING MACHINERY:

“EPF FOR AFRICA” ITALY TAKES THE LEAD!

A moment of the press conference held during Sicam,
for the presentation od Epf’s project:
from left Giovanna Frati, Nicoletta Azzi, Paolo Fantoni
and Angelo Speranza.

A delegation from different African countries came
to Italy to visit the San Giovanni al Natisone headquarters of the wood and furniture research center:
two days of in-depth discovery, discussion and
future perspectives...“Africa represents the future
of our industry, a historical cycle that has a
clear priority: sharing a common language to
work together starting from the same parameters
and the same references". So Paolo Fantoni,
president of Epf-European Panel Federation,
introduced the initiative “Epf for Africa”, a widescope project that reached a climax in the past
weeks in Friuli Venezia Giulia. The goal is clear:
work to know each other better, to identify the
huge potential of close relationships between European economies and African countries in the
wood-based materials industry. To do this, it is
necessary to speak the same language and to
share precise standards. Therefore, it is essential
to understand and acknowledge common rules,
which are not created only through the adoption
of specific reference standards, but also through
control and test procedures applied to raw materials
and finished products. For this purpose, about
thirty African delegates from Algeria, Cameroon,
Morocco, Tunisia, Egypt, Nigeria and Kenya spent
one week in Italy, invited by the European Federation. Visits, meetings, in-depth discussions to
understand the habits and needs of the Italian
and European industries; a journey with an important stop at the Catas laboratories at San Giovanni al Natisone (Udine). “We met very competent
people and engineers”, said Andrea Giavon,
Catas director. “We had two intensive days, organizing a seminar to inform our African colleagues about the standards and the test and
control activities adopted by Catas, and to have
a great opportunity to discover the potential of
the African market. Talking with panel manufacturers, standardization delegates, laboratory

technicians and industry association representatives, we had
further evidence that the time
is right to build far-reaching projects together, with unexpected
economic, social and cultural
value”. “Epf commitment in this
respect is really far-sighted –
Giavon added – and we are
thankful to the Federation and
President Fantoni for involving
us in this opportunity and allowing us to reaffirm that Catas
is an international reference for
certification and tests of woodbased panels”. During two days, Catas gave a
complete overview of technical subjects, standards
and testing, involving all departments in visits
and ad-hoc demonstrations. Two technical focus
presentations were offered: Paolo Tirelli, mechanical department manager at Catas, illustrated
the European and international standards that
define requirements and test methods to evaluate
the mechanical performance of panels, while
Sandro Ciroi of the Formaldehyde Section informed guests about chemical safety issues related
to the emission of harmful substances, such as
formaldehyde, a recognized carcinogen that is
arousing even more attention in the furniture industry. Catas involvement in European and international standardization activities has allowed to
provide the African delegation with major previews
on revision and technical update works currently
dealt with by CEN and ISO technical committees.
“The countries in North Africa are recording
significant population growth and a strong expansion of urban settlements and residential
units”, added Paolo Fantoni. “Italy is a favorite
destination for their industries and Epf is willing
to strengthen such interaction in order to develop
high-quality production processes and the capacity to test products according to established
European parameters and standard”. The seminar
was also presented in a press conference where
managing director of Catas, Angelo Speranza,
had the opportunity to introduce the research
center and its activity, summing up the mission of
the institute in few significant figures: Catas is
currently the most important European laboratory
in the wood-furniture industry by number of tests
(over 41 thousand annually) for 1,850 companies
in 47 countries around the world, in its 6,500square-meter laboratories.
www.catas.com
www.europanels.org

NEWS
BIESSE GROUP
New Campus in Dubai and new Biesse Russia director appointed
Following the launch of the multifunctional technological campus facilities in Pesaro (Italy),
Kuala Lumpur (Malaysia), Charlotte (USA) and
Sydney (Australia), Biesse Group has announced
that a new campus will also be opened in Dubai
(UAE). This site will represent the headquarters
of the Biesse Group Middle East subsidiary, as
well as serving a number of other functions. The
company is due to settle into these new premises
in the first quarter of 2017, and in the spring, a
grand inaugural event will be held, in conjunction
with the Dubai Woodshow trade fair. The Group's
investment in this new space serves to further
strengthen Biesse's firmly-rooted presence in the
Middle Eastern market, and will undoubtedly
bring many benefits for the customers in the
area. The multi-purpose exhibition spaces span
a total of 1,000 square metres, the largest permanent operational showroom in the entire region

dedicated to machinery for processing wood,
advanced materials, glass and stone. The modern
building will be located within the brand-new,
prestigious Dubai Silicon Oasis Authority.
Biesse Group continues to focus on the Russian
market, indicating the company's belief in the
high potential of the region. The new general director of the Moscow subsidiary has recently
been presented: Matteo Vaglica, a young professional who already boasts a wealth of experience
in a number of leading positions in the industrial
sector in Russia. Following higher education in
Economics, Vaglica moved to Moscow in 2009,
leading the market for a major international ceramics group. Over the course of just a few years,
he occupied several senior management positions.
As a permanent resident of Moscow, awaiting
naturalisation, Vaglica is adept at navigating the
economic and cultural peculiarities of the country.
XYLON INTERNATIONAL
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The Italian market is driving wood technology
orders. While absolute values reaffirm the extraordinary export propensity of the Italian wood technology industry (over 75 percent of 1,800 million
euro of production are shipped abroad), the
positive trend of the Italian market in percent
value is continuing, after too much time with few
investments in instrumental goods. In the JulySeptember 2016 quarter, wood and wood-based
materials machinery increased by 18.3 percent
compared to the same period of 2015 (growth
had amounted to 21.5 percent in the previous
quarter). And just like three months ago, Italy
gave the most significant contribution in terms of
percent growth, with a solid 28.8 percent after
30.4 percent in the April-June period. Minor
worries are coming from the international markets, which in the period under scrutiny showed
less interest for Italian technology (minus 3.1 percent) compared to the same quarter of 2015 (in
the April-June 2016 quarter, orders had increased
by 17.2 percent). “We are experiencing an unexpected “adjustment” of our economic scenario,
although there were signals that something was
finally changing also in the Italian market”, said
Lorenzo Primultini, Acimall president, commenting on the figures on the quarterly survey carried
out by the Studies Office of the Italian manufacturers’ association. “For a long time we had been
waiting for a rally of investments by “our” entrepreneurs – Primultini added – and in this quarter

there is clear evidence of a new course; our industry is much livelier, also as a result of the
positive effects of government measures and
the necessity to renew and upgrade machinery
and plants after postponing for several years”.

Not only: “If the “Industria 4.0” National Plan,
that has been hitting the headlines in recent
weeks, is passed, it will be an additional lever
to improve our results in the domestic market,
with a boost that − without being too optimistic
− might bring the end of a very difficult period.
We hope that tax facilitations for new furniture
in renovation projects and the bonus for young
pairs are maintained also in the next Stability
Law”, Primultini concluded. The figures of Acimall’s
quarterly survey indicate that revenues have increased by 15.8 percent compared to the same
period in 2015, the orders book covers 3 months
and prices have recorded a 1.3 percent variation
since January 1st. Acimall’s Studies Office also
carries out a quality survey for the quarter under
scrutiny: according to 28 percent of the sample,
production is recording a positive trend, 50 percent indicate “substantial stability”, while 22
percent report shrinking volumes. Employment
is stationary for 83 percent of the sample and increasing for 17 percent. Available stocks are
stable according to 72 percent of the sample
companies, increasing for 22 percent and decreasing for 6 percent. But what can the woodworking machinery and technology industry expect
in the near future? Acimall’s forecast survey
tries to look into the crystal ball: 39 percent of interviewees believe that foreign orders will grow,
56 percent see a period of stability and only 5
percent expect a decrease (with a positive balance
by 34 points). A similar share, 5 percent, predict
a decrease in domestic orders, while 67 percent
see stability ahead, and 28 percent expect an
enduring period of growth (positive balance by
23 points).
www.acimall.com

EVENTS

BIG PARTY AT METAL WORLD
Forty years in business are a great achievement,
especially in an industry with a short history compared to other sectors. And if those forty years
have been filled with passion, desire to innovate,
strong bonds to your land and your past, there is
much reason to make a big party!
And so it was: on Sunday, October 8, over 300
people gathered in Pavia di Udine to celebrate
Metal World, one of Italy’s top toolmakers. A
story that began with four cousins – Franco, Enzo,
Rino and Giorgio Paviotti – taking up the challenge
of making tools far back in 1976, in the industrial
district of Friuli chairs that was running at full
steam. Then things changed, the world changed,
and in 2014 also Metal World transformed: to
face this "new world", you need new tools and
keep striving for success with unwavering passion...In the past two years, the company has
been driven by Franco and Giorgio Paviotti’s families, who kept investing in machinery, advanced
technology, new products for other industries,
taking the Metal World brand far beyond the
wood industry into aerospace, automotive, advanced materials.
“Think new, think different”, said Franco Paviotti
with a touch of emotion as he addressed the audience of the 40th anniversary party. “If you want
to carry on, you must have the courage to look
through new eyes, to invest, to value your staff,
to understand it’s high time you explored new
territories, to complement our great experience
and expertise in special tools production with a
catalog of standard solutions, so that we can
develop a different organization for our business.
We know that these have only been the first
forty years, then there will be the next generations
of our sons and daughters, and possibly our
November-December 2016

grandchildren, to guide Metal World and to
write another piece of our story". It was an
intensive day, sometimes exciting and emotional.
A quick tour in the production department, after
welcome and registration. And then a tasteful
cocktail buffet, before the official ceremony, the
greetings, the speeches of those who know Metal
World and its owners, starting from Mauro Di
Bert, deputy mayor of Pavia di Udine, the president
of Confindustria Udine Matteo Tonon, the priest
Guido Genero of Ucid, an association of Christian
manager and entrepreneurs, where Franco Paviotti
serves as president of the Udine section. There
was also an official recognition by Acimall, the
Italian association of wood technology manufacturers: president Lorenzo Primultini and director
Dario Corbetta honored Franco Paviotti with a
plaque for his untiring commitment to the association, in the role of vice president, and for the
innovation and quality contribution that he and
his partner Giorgio have given to the Italian
industry. In front of them, plenty of entrepreneurs
– from Paolo Fantoni to Alessandro Calligaris,
from Silvano Zamò to Luigi De Puppi, from Edi
Snaidero to many more – and VIPs. Franco Paviotti
recalled the milestones of his company’s history,
before he gave a wonderful sculpture by Eros
Morandini to Silvano Zamò, co-owner of Ilcam.
And then it was the turn of the family: Franco
Paviotti called on stage Giorgio Paviotti, his
historical business partner, and their wives Ariana
and Laura, and children Andrea, Annalisa, Fanny
and Luca. Then he called Metal World's entire family, inviting all employees on stage and introducing
them one by one, with one big final applause
from the audience.
www.metalworld.it
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EXHIBITIONS

ALSO WOODWORKING TECHNOLOGY
AT THE NEXT MADE EXPO IN MILAN
The news has been around for some time: Made
Expo 2017 (8-11 March) will see the official debut
of an area dedicated to technology for wooden
windows and constructions, in addition to equivalent
solutions for Pvc and aluminum. It will be called
“Woodworking Area”, an area coordinated by
Acimall (the association of Italian wood technology
suppliers and the publisher of this magazine),
further expanding the rich portfolio of product
categories lined up in the halls of the biennial
event. The area, located inside the “Made Envelope
and Windows” exhibition in hall 3, will offer opportunities for meetings and professional update
for many operators from the door and window
business (in 2015 there were as many as 33
thousand).
“We are starting off cautiously – said Dario Corbetta, Acimall director – but we really believe in
this opportunity we are developing with Made
Eventi. We know well that constructions are
emerging from a difficult period, with ups and
downs that have had a heavy impact on the investment propensity of window manufacturers
and anyone involved in the production of wooden
elements for building envelopes. We know we
have a great opportunity to promote one of the
many values of wood technology, not only in
Italy. We are appreciated for secondary processing, for furniture production solutions, but
the manufacturers of made-in-Italy technology
also offer a rich portfolio of housing solutions,
and they will be able to show it at Made Expo,
addressing a different audience from the traditional
operators that visit our industry exhibitions".

their way within a clear context. Four shows –
“Constructions and materials”, “Building Envelope
and Windows”, “Interiors and Finishings” and
“Software, Technologies and Services” – represent the foundation of our philosophy and
provide exhibitors with a context that fits their
business and ensures a targeted flow of visitors,
with a specific interest in that area...”
“We have identified a clear layout, but this does
not change the fact that we are promoting new
contacts.. There is another activity we are investing in, supported by Ice which included

our event in the list of exhibitions of international
relevance, providing resources that enable us
to give additional support to the internationalization of companies. I am referring to promotion
abroad through information campaigns and invitations to delegations from 25 countries at
least... Another area of commitment, mainly focused on the domestic market, is the organization
of events, conferences and demos during the
exhibition... “In the latest event we had 1,450
exhibitors, including 279 foreign companies;
visitors were 208 thousand, 36 thousand from
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THE NEXT MADE EXPO
According to Cresme, a key reference in econometric analysis for the construction industry, in
2017 we will benefit from 2.6 percent growth in
construction investments. This figure adds to and
further supports the forecasts for this year, when
Ance (the Italian association of construction companies) expects 0.3 percent increase in real terms
and 1.3 percent in current terms, with even better
results for extraordinary maintenance activities,
closing this year at plus 1.9 percent (up by 21.3
percent since 2008), and for renovation/requalification investments, which should increase by 1,3
billion euro in 2016 (plus 1.9 percent versus
2015).
GIOVANNI GRASSI
To discuss this topic, we visited Giovanni Grassi,
director of Made Eventi, to talk about this exhibition,
launched in 2008 and now at its eighth edition.
“No one can deny that Made Expo, in its early
years, tried to give the best possible interpretation
of the needs of construction industries”, Grassi
noted. “The exhibition came out of a story you
all know, from a relocation to Milan, from early
tests with annual frequency and then the decision
– as requested by its target industries – to
switch to biennial frequency. In 2017, the first
biennial edition was held in March, which is
definitely the most logical placement during
the year, considering the international exhibition
calendar and the needs of the different target
industries. I want to stress, no matter how
obvious it is, that Made Expo is and wants to
be increasingly international, so we deploy
strategies that are not limited to the Italian
market, but address a wider audience in terms
of exhibitors and visitors alike, as well as relationships with many other events organized
around the world and addressing the same
target of operators”.
“We will offer a clear layout, with specialized
exhibitions that help visitors and exhibitors find
XYLON INTERNATIONAL

7

November-December 2016

abroad. This year we want to expand beyond
the 65 thousand square meters of the 2015
event”. “With Acimall we are promoting this initiative as we believe that it can become a major
part of our exhibition, bringing satisfaction to
both parties. We will learn from the first experience, it’s a challenge... we know that the event
calendar in this segment is really dense, but
we have decided to start off together, to open a
new road, to lay the first cornerstone onto which
we can build the future". (l.r.)
www.madeexpo.it
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Triveneto

COMEC GROUP, A NEW SEASON! THE FUTURE ACCORDING TO FRAVOL
Very popular brands in solid wood processing,
prestigious projects, a vocation for special equipment, "impossible" machines, envied by everyone.
But there’s more: Lucio Bergamasco, founder
of the group, tells about the “second youth” of the
Friuli-based company, born in 1970.
“As you know, we were born in the Chair Triangle
to meet the demand of specific operations in a
district that represented a flower in the buttonhole
of Italian industry. Then things changed and
you know what happened: the Triangle no longer
exists. No one moved a finger to stop this disaster, and many small and big companies went
out of business. Even worse, we have to deal
with exacerbating bureaucracy, with a proliferation of offices and responsibilities that only
add to complexity". “But we are not giving up”,
Bergamasco states proudly. “We are opening a
new phase of Comec Group, a season of
deep reorganization and consolidation of an
organization that is doing very well; in recent
years we have improved our results all over the
world, showing that we are in the forefront when
it comes to “special” equipment for solid wood,
for all types of operations. The first step was to
review the collaboration between Comec and
Camam, a company we acquired several years
ago. The time is ripe to unify the sales network
and to clearly define the portfolio of each brand.
Until now, the two companies have been approaching the markets as independent organization, each with its own offer and sales team.
Now things are changing: each company will
preserve its portfolio..: Camam is closer to chair
solutions, while Comec is increasingly focused
on the design and construction of special equipment, really “tailor-made”. A brand new organization, more consistent and effective, divided

into three clear segments: Comec Technology,
for the study, concept, design and production
of process solutions, machines that make up a
line; Comec Cnc Wood, i.e. numerical control
working center for standalone applications and
a wide range of operations, and Camam, exclusively focused on traditional machines for
chair production, while offering leading-edge
high-automation solutions, in line with our dna…
We have decided to renovate our manufacturing
sites, building new factories and improving the
existing ones. At the end of this process, we
will have more than 10 thousand square meters
of available shopfloor. Now we also want to
give the group the image it deserves, incorporating also Dlm, the third pillar of our construction,
besides Comec and Camam. Dlm is an essential
part of our business, because we make everything in house, from design to installation, up to
the final testing of any machine. The early
stages and machining operations are entrusted
to Dlm, which is comprised of three departments:
metal constructions and painting, turning and
milling, with eleven working centers, including
a brand new one we have purchased to increase
our capacity to handle really all types of machining operations...This strategy also requires
to employ skilled engineers and technicians...”.
“In 2015 we exceeded our revenue record, topping the ten million euro threshold. And we
expect 2016 to close with similar results, or
even better... Comec Group involves many families and the future of enterprises lies in
people, in creating jobs, employment, serenity.
We must defend jobs, safeguard our industry
to avoid losing one of the most valuable assets
a country can have...(l.r.)
www.comecgroup.it
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Andrea Volpato, owner of Fravol, is one of the
youngest entrepreneurs in our industry. That’s
probably why we feel a sort of “thrill” each time
we meet him, a unique enthusiasm in his words.
“We have a great future ahead, for Fravol this
means we keep innovating, searching for new
ideas or developing existing concepts. We will
not be strong again: we will get stronger, it’s a
big difference! We have big dreams, plenty of
ideas still closed in our drawers, and we have
the determination and energy to turn them into
reality – and this is essential”. “We keep receiving
requests for new machines: edgebanding is a
process in constant evolution. Our approach is
clear: on one hand, we offer “standard” machines
that cover basic demand, on the other we are
promoting a "special" portfolio consisting of
high-performance custom solutions, a business
that bigger competitors can hardly handle”.
About thirty employees and a project to increase
the staff to dedicate more time and expertise to
ambitious projects. The market is the whole world,
from Australia to Eastern Europe, from North America to South Africa. The trend is really positive:
orders have gone back to significant and constant
volumes, the revenues have gone back to the
golden years, or very close, although the situation
is not fully stable.
“There is still much work to be done”, Volpato
adds. “We have identified the right direction and
the right products for the market. Now we have
to strengthen our team, as I said. Also for this
purpose, Cesare Dal Monte has joined Fravol
with his experience: we have known him for a
long time, we had defined a collaboration between
the company where he worked, now acquired
by a big Italian group, and Fravol. We share several ideas and good project we want to implement.

8
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With him, for instance, we had already designed
a new relationship with suppliers, contacts that
had brought great benefits to his and our company,
offering savings by 10-15 percent approximately".
“To carry on a business successfully, we must
pay attention to three elements: continuous innovation, market presence to plan constant
growth, excellent control of costs and day-today management”, says Cesare Dal Monte.
“We will make big steps forward”, Andrea Volpato
continues. “We are a small company, but we are
the third-largest Italian manufacturer of edgebanding machines. Our catalog has more than
400 pages....Today we are producing perfect
machines for joiners and handicraft businesses,
advanced machines featuring all the necessary
aggregates to deliver the same results as bigger
and more expensive solutions...We have extended
our proven technology to all our machines, redesigning our portfolio...At recent exhibitions we
displayed our latest creations, including “Master”,
where we have eliminated the butting unit and
adopted a different aggregate to execute the
same operation, achieving a substantial reduction
of noise with the same results for edges up to
three millimeters”. We were the first in 2010 to introduce laser edgebanding, although costs were
still unaffordable and then we found a different
solution creating the first edgebanding machine
that could use Eva, polyurethane and polyolefin
glues". “There is another topic we have to focus
on, and that’s 3D printing, which has become
predominant in modeling and prototyping. We
are working on that, we are studying the technology to be ready, and also leveraging the expertise of Dal Monte, I am confident we will find
our way!”. (l.r.)
www.fravol.it
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“TRIVENETO IS A COMPLEX SITUATION, ZUANI, REKORD AND GARNIGA:
BUT THE CHALLENGE IS THE WORLD...” HERE COMES TWT!
So said Christian Salvador, talking as frankly
as he usually does about the territory where his
family business was born and keeps growing at
double-digit rates, another example of a company
that was able to react to the crisis. “It’s not easy
to talk about Triveneto. It's a complex territory,
inhabited by complex people, with a complex
history. In the past it was just a region of Italy
divided by the Piave river: a right side where
the Adige river flows, and a left side crossed by
the Tagliamento river. This geographic division
caused strong rivalry between local communities...The new generations do not have the
same characteristics as the previous ones, and
many companies have suffered from this change,
also in our industry”. “…We don’t “think together”,
we don’t “stand together” and you cannot avoid
feeling a sense of decadence of this territory,
its people, companies, things...whether it’s furniture or woodworking machinery, you have to
accept that the situation is very different compared to ten, fifteen years ago: there are fewer
companies, lower quality, less revenues. Niche
companies, whose revenues have significantly
decreased in the past decade, were unable to
adapt and were taken over... One thing is for
sure: in woodworking technology, the gap between big and small has become wider and
wider…”. What about Salvador? “Our business
was born to meet the local demand of bar
cutting saws, which were soon complemented
by solutions for solid wood cutting. We may call
it a dual business, which helped us get in touch
with different types of customers, supported by
exceptional levels of demand. The real “momentous change” for us occurred few years

ago, when we decided to focus on solid wood
machines, as we realized that bars would become a niche business compared to the
cutting/edgebanding cycle, which is now being
transformed by nesting. In that period, it was
clear that we had to approach foreign markets,
an essential strategy to change our vision...”.
“We started to put specific questions to our
customers and ourselves, we started to realize
that we had to understand their logistic and
manufacturing needs, while becoming “wood
people”, forget about iron and cables and
focus on how we could integrate our technology,
the machines we can make, into a production
cycle with specific rules, timing and requirements
…”. “In recent years we have more than doubled
our revenues, despite the raging crisis. I have
to say it was easier to stand out in a difficult
phase, because it forced us to make the most
of our virtues! .". “In this period of deep changes,
Eastern Europe has remained our main output
market. We also recorded a strong rally in Western Europe, and despite Brexit, Great Britain
is continuing to give much satisfaction. A great
surprise after long inactivity was Scandinavia,
and even Italy is giving excellent results, as we
could experience at the latest Xylexpo...We
have a big head and a small body, as we love
to say. We think big like a global corporation,
but we know what and how much we can produce in the current situation.. In the future we
will commit to develop personal, economic and
business relationships that help us go farther.
From all points of view...” (l.r.)
www.salvadormachines.com

XYLON INTERNATIONAL

9

The news dates back to a couple of months ago:
Zuani and Rekord-Garniga have decided to join
their forces. So we went to Rovereto to visit Zuani’s
site, now the headquarters of Twt-High Tech
Tools. “The acronym stands for “Target Working
Tools”, says Mario Baldo, owner of Rekord-Garniga, now Managing Director of the new company
and, as many of you might remember, president
of Acimall’s tools manufacturers group. “The message is clear: not only wood in our future, as it
was in the past, and we also want to seize all
the opportunities that we can leverage with a
"stronger" organization. So, tools for different
applications, for different results...”. “We have
been thinking differently in the past few years,
trying to figure out what it means to be stronger
in certain business deals, especially at European
and international level”, says Mauro Fistarol,
sales manager at Italia Twt with longstanding experience in Rekord. “Then the crisis exploded
and we set aside the project of a group that
could support and deploy a common strategy
in the field of solid wood processing tools for
window production. But we did not forget it...”.
“...The fact that Rekord and Zuani were neighbors
definitely helped us – Baldo says – so this
initiative was launched under the banner of
Trentino, our region, but in the future the group
might be expanded with new members. Today,
together, we have higher professional skills and
we constantly exchange ideas and experience...we have been working together just for
few months, but we have already realized we
have done something significant and the market
is appreciating our willingness to face new
challenges, stronger and bigger than before".
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“We have a clear goal”, Fistarol adds. “We want
to be innovative and effective, increase our revenues and our market presence, so as to
become not only the most important Italian
group in the business of window tools, but also
the third-largest in the world...We have been
supported by our sales organizations, with Zuani
having a stronger business in some countries
and Rekord in others. We had to redefine our
sales network very easily and with no negative
impact on total revenues. And most of all, all
our partners have understood and appreciated
our joint project. The creation of Twt has been
welcome as a message of continuity, proximity,
quicker response to any request. We believe in
the domestic market, where we have always
invested and are still investing, operating through
skilled “sales engineers”...”. Much water has flowed under the bridge since Garniga was the
only “brand” in this area. That experience gave
birth to several toolmakers based in Triveneto.
There is not much to say about Zuani and Rekord:
two strong organizations, standing out as key references for window manufacturing. Step by step,
they will be progressively integrated, with no
hurry, to avoid confusion among users: for a transition period, the products will have a “combined”
brand including the new and old names, so TwtRekord (“Top Fix”), Twt-Zuani (“Logi Fix”) and
Twt-Garniga (“Uni Fix”). Twt currently has fifty
employees generating over eight million euro
revenues. The headquarters were moved into the
Zuani premises, extending the manufacturing
area to 3 thousand square meters. Ownership
is “fifty-fifty”, equally divided. (l.r.)
www.twt.tools
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INNOVATION FROM CEFLA LIVE!

BIESSE IN FULL SAIL
There were so many requests that, at a certain
point, they had to close registrations and tell
people: “Sorry, we are sold out! We apologize
but...". That’s what happened at the latest Biesse
Inside, held in Pesaro last 13 to 15 October.
Such a great interest is welcome for the entire industry, which has long been waiting for a different
mood than we have got used to in the past eight
years. In Pesaro, everything went smooth according
to plans: the location is always the same, the new
and highly efficient "Biesse Campus", a permanent
showroom that has become the most effective
showcase for the group. The technology lineup
was impressive as usual: there was virtually everything, from basic machines for windows up to
waterjet cutting, an interesting program of side
events (involving excellent suppliers and companies-customers-testimonials), and a dedicated
area for different software suites. “The result was
unprecedented attendance, so we had to replicate the event”, said an untiring Federico Broccoli, Biesse Wood Division Director/Sales - Subsidiaries Division Director, whom we reached on
the phone between one business trip and another.
“In October we stopped at three thousand people, because we knew that, hosting even more
people, we would have affected the quality of
hospitality. So we decided to organize another
“Biesse Inside”, breaking the rules, and few
hours after the announcement we had already
received 600 applications from operators who
came to Pesaro from 17 to 19 November. What
can I add? We are happy, very happy, because
this means that we are doing exactly what our
customers want, need and look for. From a financial standpoint, this is a positive period and
it would be absurd not to do all we can to seize
any opportunity...".
Satisfaction is measurable, as both three-day
events were up to their promise and combined
record attendance with record orders – exceeding
sixteen million euro – more than twice the
volume of 2015, with a 16 percent increase in the
number of visitors from five continents. Less than
40 percent of operators attending “Biesse Inside"
2016 came from Italy, the rest from abroad,
although we are happy to know that most orders
were signed by Italian companies, which seem
to have restored their propensity to invest...
This was the icing on the cake of a year that will
be remembered. The Pesaro staff is cautious
about the possible final result of 2016, but everything suggests that the 600 million euro target
is within reach. Such growth is driven by 4.0 technology, i.e. “smart factory” solutions. The key
topic of the event was actually “Smart 4 all”, a
slogan that suggested the possibility for all participants to have an all-round review of the potential
of digitization in the manufacturing industry. 4.0
machinery, plants and software are perfect not
only for big, advanced manufacturing organizations,
but also fit for and accessible to smaller businesses
willing to change their production methods, gaining
competitiveness and optimizing their design and
manufacturing operations. As a result, attendance
was high at the workshops organized during

Biesse Inside by Accenture, Biesse Systems and
Wood-Skin, with in-depth presentations to an audience of over 400 customers.
“We are growing strong and the final months of
the year have been more than encouraging”,
Broccoli said at the press conference during the
event in Pesaro. “Everything suggests that this
will be a record year in terms of orders and revenues. We will achieve double-digit growth for
sure, with a strong trend, a great portfolio, the
greatest in our history”, he commented.
If we remember well, the final result last year was
very close to 520 million euro. If the company
achieves the expected target, that would be a
major leap and the end of all crisis talks of recent
years. A key contribution to this result was given
by the company’s commitment to rationalizing
and expanding the global network of subsidiaries and sales operations.
The year 2016 has been a turning point after
2015, which had already been largely positive.
Booming growth: what has changed in Biesse?
What has worked so well to achieve much better
performance than competitors?
There is another challenge that is probably playing
a role, namely the new Plast division...
“For some time now, we have decided to address
the business of composite materials, advanced
materials and plastics. It's a new business area
that Biesse wants to address, redefining its role
which dates back to a few decades ago. Now
we want to devote all necessary energy and resources in this area: last May we made a
strategic takeover, acquiring 100 percent of
Uniteam in Thiene, a well-known brand in Italy
and in the world, with over 11 million euro revenues in 2015. Uniteam builds excellent machining centers which are complementary to
our portfolio, focused on the segments of housing
and advanced materials. In the latter business,
Uniteam offers “high-Z” machinery, ideal to
process large thermoformed parts or elements,
a segment that was not covered by Biesse machines...As to housing, we have acquired expertise and know-how we did not have, so we
are now ready and qualified to approach also
the wood construction business. A new season
is opening for us, a new challenge that we
believe will bring great satisfaction in the short
term, providing Uniteam with all the resources
and benefits that a group like Biesse can offer.
This move is in line with one of our key strategies
for medium-term business development, i.e.
make Biesse more independent of housing-related products and home decorations, because
it can be "annoying” sometimes to be constrained
to the trends of the real estate market. We want
to expand into different industries, offer anticyclical products, with a medium and longterm vision that, starting from our solid technology
and know-how, can take us even further...

The latest edition of Cefla Live, the “open house”
of the global giant of coating, once again showed
the liveliness of the Emilia-based company.
During the event from 12 to 14 October, we were
guided on a tour by Roberto Bolognini, sales
manager of the Finishing Division.
“Generally speaking, I want to say that this
edition of “Cefla Live” is important for us”, Bolognini said. “We wanted to convey a more comprehensive picture of Cefla, displaying all our
coating technology and several news for this
season; but unlike previous editions, we have
also created a space to give a unified overview
of what Cefla is and does today, from lighting to
large plants, from energy cogeneration to shop
and retail furniture, up to dental solutions”.
What's new. Bolognini first showed us “Smart
Clean 4.0”, “…a small revolution for panel cleaning”, he explained. “We have complemented
our portfolio of brush cleaning equipment with
this new option, a rubber-coated cylinder that
perfectly cleans a panel ready to be transferred
to the coating state. With “Smart Clean 4.0” we
have automated an operation that many quality-focused painting companies currently handle
manually for glossy surfaces or high-quality finishing cycles”. “However, there is another emerging trend”, Bolognini added. “I am referring to
led drying. As you can see at this open house,
Cefla has developed technologies that perform
excellent crosslinking using Led lights, an effective alternative to standard gallium-mercury
sources. These ovens are increasingly appreciated, as they offer not only substantial energy
saving, but also better predictability of radiation
on the panel in transition; this application is enabled by the progress of chemistry, with coatings
that are more and more satisfied and perfect
for this type of cycle”.
“And we should not forget the pervasive topic
of Industry 4.0”, Bolognini says. “Also in this respect, we have promoted major developments,
resulting into “cTracker”, a new supervisory
tool that allows not only to work “smart”, to
control the entire coating cycle, but also to
collect a set of information, data and statistics
that help us and our customers understand
how a plant is working, how it is operated, its
performance levels...”.
This is a major step forward from the “Sprayorganizer” software, launched in 2003, which, despite
several developments, has now found a strong
alternative for anyone interested in “smart manufacturing”. The machines installed in a line can
be perform self-monitoring through continuous
and advanced information exchange.
There is another application that has made huge
progress. It’s the “Inert” technology, i.e. the systems developed to improve panels and their
“coatability”, with much lower costs and cycle

by Luca Rossetti

www.biesse.com
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time, as well as excellent results.
At the latest Cefla Lab
we experienced a new
development. “We
have carried on our
commitment to panel
processing before
coating”, Roberto Bolognini explained. “We
have devised a system
Roberto Bolognini.
that, through subsequent steps and special belts, enables us to process the surface of
any panel, achieving excellent wood imitation
by embossing a 3D pattern that replicates the
typical grain of real wood. The result is a trueto-life imitation that many panel manufacturers
wanted to take a closer look at, as it is an excellent alternative to the more expensive lamination processes we know well”.
Digital printing. This was another keyword of
the latest edition of “Cefla Lab”, when the company
officially announced the acquisition of a majority
stake in Jet Set, a Bergamo-based digital printing
specialist, as already reported in our magazine.
“This is probably the biggest news from our
event”, Bolognini commented. “We have been
committing to digital printing for a long time
now, and not only for wood-based materials.
Jet Set is a valuable addition for Cefla and for
our plans in the coming years. We have acquired
technology that is revolutionizing many aspects
of finishing, far beyond our imagination. With a
new company in our group boasting excellent
expertise both in “single pass” printing for
higher production volumes and in “multi pass”
printing, ideal for small and medium enterprises,
we will be able to quickly finalize several innovative projects we are working on…”
Several machines and solutions were exhibited
at “Cefla Lab”, including a coating system designed
for pre-assembled Pvc windows, to provide maximum consistency and overcome the longstanding
problem of coating films. We also had another
look at “iGiottoAppX2”, featuring two articulated
arms for coating processes, designed to operate
independently or combined with a bigger version,
offering greater productivity.
The event further contributed to consolidate the
year 2016 which, as they said at Imola, is going
to exceed the results of 2015, namely with revenues
exceeding 440 million euro, confirming Cefla's
growth trend: from 2012 to 2015, production value
has increased by 100 million and net assets by
almost 17 million, driven by the commitment of
1,900 people in Italy and all over the world.
by Luca Rossetti

www.ceflafinishinggroup.com
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HOLZMA TREFF

Last September in Schopfloch, Germany, the present and future of Homag Group were illustrated
at the “Homag Treff” open-house event, which
showed not only the latest technology news from
the German giant, but also their vision of business
development on a global scale. Over a 10,000square-meter area, Homag displayed integrated
solutions from compact standalone machines to
automated plants for Batch One processing, from
numerical control technology to surface finishing.
Two key topics characterized the 2016 edition:
the capacity to scale production from small handicraft businesses to large corporations, from furniture to doors, floorings and coatings, and the
prospects for growth and implementation based
on the "Industry 4.0" approach.
With a 3 percent increase in orders and 5 percent
increase in revenues in the January-August 2016
period, the Group is making its way into the future
with three different strategic steps, focused on
2020: the first step (2016/2017) is “Fix the House”,
i.e. consolidate the foundations to strengthen the
single brand Homag rather than the individual
brands, while optimizing resources and production
investments according to an integrated and “standardized” approach.
The second step is driving process and product
innovation, leading to strong internationalization
in the 2017/2018 time frame.
The third step is a sustainable and organic approach to the industrial growth of the entire Group
in the 2018/2019 period, aiming to support the
development process at a suitable pace to avoid
excessive stress on the organization. From a
market share of 28 percent in 2013, Homag
Group climbed up to 31 percent in 2015, with 3.7
percent expected growth in the furniture business
in 2017, 3.3 percent in construction elements in
2019 and 2.9 percent in wooden houses in 2020.
This is constant improvement that goes beyond
big innovation leaps. An example of this approach
is the family of edgebanding machines designed
for the production of interior doors. “Kal 370 Profi”
gets smart and offers new opportunities in terms
of flexibility and performance. The “Kal 600” single-sided edgebanding machine, featuring sliding
chain and optionally equipped with grinding and
finishing aggregates such as “WZ14”, fits into the
family of squaring-edgebanding by virtue of its
accurate workpiece feed. Another highlight in
Schopfloch were the new machines for the continuous processing of office furniture, designed for
the edgebanding of parts at 45 degrees, combined
with “laserTec Zero Edge” for edge processing.
For the production of windows, the company introduced the recent enhancements to the range
of Cnc working centers. Two examples: “powerProfiler Bmb 900”, equipped with the “woodWop”
software, maximizes operating flexibility with new
workpiece clamping and handling devices, an
additional console for non-standard elements and
the possibility to process different types of profiles,
angle connections and arched components.
The working center “Baz 723” can mill and drill
two parts simultaneously while edgebanding or
trimming only one of them.

www.homag.com

2015); excellent results for the new business unit
of Homag Group dedicated to “Panel Dividing”,
which includes, besides the German headquarters,
also the markets of China, Spain, Brazil and India,
with an economic result in H1 this year equal to
57.5 million euro in orders and 54.8 million euro in
revenues, with Ebit up by 5.3 million euro. As the
company celebrates half a century in business,
constant innovation in panel sawing, which has
always been Holzma’s distinctive feature, generated
two new solutions for the woodworking industry.
The first target is to streamline sawing operations
to optimize the use of raw materials on one hand,
and the operator’s working time on the other. A
key solution in this area is the operator assistance
system during the cutting cycle, based on Led
signals, introduced at “Holzma Treff” on the panel
saw “Hpp 300 profiLine”. The intelligent workpiece

Zaniolo CdA - 3.16

HOMAG TREFF

From a “garage company” to a major brand of a
global woodworking technology corporation. Fifty
years of history were told last September at a
big open-house event that gathered users and
customers in the corporate headquarters, under
the motto: “We are panel dividing”. The starring
character was Holzma, a Homag Group brand,
based in Calw-Holzbronn (Germany), with a 50year record in the panel sawing business and
prospects of further development and expansion
in terms of products, technological offer and customer service. Founded by Erwin Lenkner in
1966, Holzma is a typical example of how intuition,
creativity and experience can lead to brilliant industrial results. In the first six months of 2016,
Holzma’s main production site expanded orders
and revenues, respectively up to 52.9 million euro
(from 50.2 in 2015) and 43.3 million euro (41.1 in

recognition system is also supported by the new
10.02 version of “Cut Rite” software. The second
world preview is called “module45”, a fast and
accurate bevel cutting system, with an easily adjustable blade angle. The lineup at the international
event included entry-level machines and automated
edgebanding units by Brandt. Büftering presented
series “Swt 200” for belt sanding and “Swt 300
with powerTouch”, a sanding center offering great
ease of use, control and programming. Debuting
at “Holzma Treff” in 2016, Dürr exhibited its
portfolio for the coating industry. Homag Automation an integrated line that combines the horizontal storage system “Tfl 211” with Holzma “Hpp
300 profiLine” panel saw and a combination of
automated edgebanding machines with Brandt’s
“1650 airTec” and a "Boomerang® Tfu140” handling system. re parts) to be packaged in real
time. Weeke presented a “Venture 114” working
center with “real freestyle” Cnc technology...
www.holzma.com

Love for wood!

Resistance and beauty both indoors and outdoors
Holzfreund water-based cycles, a series of primers
and finishes for outdoor use and
Retron water-based two-component cycles, a series
of base coats and finishes for household furniture,
guarantee moisture resistance, surface hardness,
high adhesion and particularly beautiful colour.
Holzfreund treatment cycles for external use on doors and windows and Retron treatment
cycles for household furniture have obtained the Catas Quality Award.
indoors

Zetagì Srl - Olmo di Creazzo (VI) - Ph. (0)444.228300 - Fax (0)444.228366 - info@zetagi.it - www.zetagi.it
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COMPANIES

DASSAULT-XTREEE:
THE 3D PAVILION

NORBORD CHOOSES BUETTNER
The Canada-based
Norbord
Osb-manufacturing
company
will be relocating an existing continuous press from its factory
in Alberta, Canada, to Inverness, Scotland. The
order for a new Osb drum dryer with the corresponding energy plant has been placed with the
Siempelkamp subsidiary Büttner. The singlepath drum dryer sized 6.5 x 36 R will have a
throughput capacity for dry strands of 45 t/h.
Along with the air process equipment, steel support
structures and insulation, the scope of delivery
will also include a 500 cubic meters wet-material
horizontal metering bin. The energy plant with a

total combustion capacity of 55 MW will use a 75
square meters grate to generate around 40 MW
of flue gas for heating the dryers and 15 MW for
heating thermal oil. As with the drum dryer, Büttner
will also be supplying the entire range of equipment
from a moving floor for the fuel storage to the
primary circulation system for thermal oil, which
will include the piping, brick lining, steel construction,
and insulation. The complete assembly of the
dryer and energy plant is also part of Büttner's
scope of delivery and is scheduled to be concluded
by the middle of 2017. This order once again confirms Büttner’s “all from a single source” competence. Customers ordering the combination of
dryer and energy plant benefit from an integrated
system. From engineering to startup, both products
are perfectly coordinated to one another.
www.siempelkamp.com

XtreeE and its partner Dassault Systèmes are
unveiling the 3D pavilion, a first in Europe. The
structure’s organic design is in the form of a
coffee bean, with walls that echo shapes found in
forests. Generative design exploration lets designers and architects create such biomimetic
forms. Architects and engineers used the 3DExperience cloud systems of Dassault Systèmes
in order to work collaboratively to this project.
The concept of using additive construction to
manufacture building components may be the
next step in the evolution toward prefabrication.
Additive construction takes those benefits a step
further. It allows fabricators to produce highly
complex one-off shapes at a controlled cost.

By using parametric design to create an optimized component, less material is needed,
leading to lighter products and less waste.
XtreeE digitally optimized and automated the
construction of its pavilion’s components from
the initial design phase and later assembled
them at the construction site. This minimized
the materials used and eliminated the need to
transport excess materials to and from the
site, reducing construction costs and improving
structural performance. Its architects were free
from the constraints of linear concrete forms
used in construction thanks to digital design
data that, when programmed into the industrial
robot, layered materials with variable angles
or thicknesses and created shapes that are
not possible with traditional concrete. Additive
manufacturing allowed continuous manufacturing processes for the walls and roof.
www.3ds.com/it

FORUM MECHATRONICS
On 12 October Modena hosted the conference-exhibition
"Forum Meccatronica" entitled "The integration of technologies, added value for Industry 4.0."
What follows is an abstract from the intervention of
Simone Brisacani, Sales Product Management Electric
Drive Controls of Bosch Rexroth.
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Heat shrink clamping tool system.















Excellent concentricity between tool holder and cutter, less than 3 micron
Ver
ery
e high precision and high-level performance
High strength and high stiffness output clamping force
Quick insertion and extraction of the cutter
Longer tool holder life
Minor space required
Best solution for high speed machining

I.M.S. produces tool holders for wood, aluminium, plastic, shoes,
ery
y.
goldworking, dental, medical CNC machinery

Company’s

TÜV

I.M.S. S.R.L
Industrial Machining Solutions
Via Vittorio Emanuele,105
12048 Sommariva Bosco (CN) Italy
Tel.
e +39 0
0172 54015
Fax +39 0172 54014
www.ims.eu - ims@ims.eu

IMS USA LLC
110 Portwatch Way
Unit 103 - Wilmington
NC - 28412 - USA
Tel.
e (910) 796-204
796-2040
Fax (910) 796-2039
info@imsusanc.com
www.ims.eu

MACHTECHSOLUTION S.R.O.
Oldřichova 247/5, Praha 2
nusle, 128 00 Czech Republic
Tel.
e 0042 0371121364
info@machtechsolution.cz
www.machtechsolution.cz

IMS TECNICA INDUSTRIAL S.L.
CL GENERAL URRUTIA 75
  
  
Tel.+34675312467
e
info@imsiberica.es
www.imsiberica.es
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The concepts of Industry 4.0 are gradually becoming
part of the daily activities of machine manufacturers
and end users, while productivity remains a key issue
as not to lose competitiveness in the market. The
increase of the data coming from the interconnected
devices and machines makes necessary the use of
analysis tools that make the actionable data, favoring
the improvement of performance of the entire production
cycle. The Date Analytic Server is one of the most effective innovations created by Bosch Rexroth for the
Industry 4.0. Thanks to its technology analyzes simultaneously and in real time the data of all connected
machines, allowing to assess performance and possible
interventions. Uses reliable connections to connect
the machines to the IT world, it analyzes, and displays
for the machine data users, increasing the availability,
productivity and energy efficiency of production lines.
To do that are detected and monitored all sensitive
data from drives and sensors, conveying information
through standardized communication protocols such
as “Opc Ua” and “Sercos”, storing them on local database or cloud. The analysis of the data takes place via
functional methods, ensuring an effective Condition
Monitoring of all the connected machines. In addition
the analysis tools integrated into the Process Monitoring,
for the optimization of cycle times and energy consumption, are correlated between the control data and
those of intelligent drives. The Generic Data Server
also stores all error messages in a special register, allowing the traceability of the causes and frequency of
production halts, for the entire cycle of the machine
life. In this way, users can systematically identify the
causes of problems and reduce downtime in the long
term. The display of the data line can easily be entrusted
to an electronic whiteboard, integrating the production
and quality planning functions. All relevant information
then become available in real time to all departments,
increasing the efficiency of processes by clear analysis
that allow you to quickly take actions on the machines.
Also through the availability of web server data, allows
access to all factory levels, in different ways based on
areas of expertise and making it possible to access
even through portable or remote devices. The web
pages can be made directly online. The different
available widgets allow to create custom views based
on the need of the hour, avoiding the waiting time
typical of normal Scada/Mes/Erp. The status of the
machines can be easily monitored by the technical
support of the machine manufacturer. This provides
many benefits to end users. Finally the Industry 4.0 is
not an issue that only affects the finished product, but
extends to all those elements involved in the whole life
cycle, including the machines.
www.boschrexroth.it
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MARKETS

ETIOPIA, EMERGING AFRICA

WHAT
CAN WE
EXPECT?
Last June, the United Kingdom decided to leave
Europe. A historical decision that should have
an impact on the global economy, and consequently also on the manufacturing industries we
are familiar with. However, in the post-vote months,
the glamor of the event has lost momentum,
leaving a trail of uncertainty. Now that the Brexit
threat has become real, the debate about the
economic effects of UK leaving the EU is
massive, with a widespread agreement that it will
have a negative impact on the Gdp of the United
Kingdom and its major partners, however to variable extents. It is hard to estimate the magnitude
of such effects, because the economic consequences will largely depend on political development and the approach of British and European
institutions to the exit strategy. Apart from strong
market volatility in the short term, the long-term
effects of Brexit are hard to figure out and the political situation hardly predictable. In the short
term, the pound is exposed to further depreciation:
the week after the vote opened with a dollar exchange rate at a 30-year minimum (1.32). Implicit
volatility after one month, which in June had fallen
back to the values of the immediate aftermath of
the Lehman Brothers bankrupt in 2008, went up
again after the vote. Much smaller, though increasing, volatility of the euro/dollar exchange
rate suggests that further depreciation of the
British pound should not have a strong impact on
such exchange. This has already occurred when
the referendum results were published: the pound
value dropped by ten percent, while the Euro lost
less than three percent to the US dollar. The EU
will include 28 members until the end of the exit
negotiations, a procedure that might begin not so
soon. So, the United Kingdom will be a EU
member until the end of negotiations, British representatives in the EU parliament and institutions
will keep their jobs, and the British government
will chair the European Union Council in the
second semester of 2017. This situation is critical,
because according to article 50 of the Treaty of
Lisbon, a receding member state cannot be involved in decision-making concerning its own affairs, so Great Britain might not be allowed to
chair the meetings of the Council for the exit negotiations. Whatever the agreement between EU
and United Kingdom, the latter will have a weaker
position in the single market. Even if they joined
the European Economic Area, together with
Norway, Iceland and Liechtenstein, as many Leavers hope, the British contribution to the EU
budget would decrease and the UK would have
virtually full access to the EU market, but they
would have to accept all decision, directives and
regulations without the possibility to influence any
decision. Moreover, as EU-level agreements cover
British trade relationships with more than 60 Wto
countries the United Kingdom should renegotiate
not only its access to the Single European Market,
but also the agreements with all trade partners,
complying with Wto rules. Even London’s role as
global financial center is jeopardized, as institutions
based in the British capital will lose their European
passport, which ensures the mutual recognition
of investment activities and financial services
within Europe, and will have to be renegotiated
as well. In this respect, some big banks like
Hsbc, JP Morgan Chase and Goldman Sachs
have already started preparations to move some
operations to Dublin, Paris and Frankfurt. The
future prospects and solidity of British economy
start to be questioned also by external observers.

After the referendum, Standard & Poor’s and Fitch
cut the UK rating from triple-A to double-A; this
downgrade reflects the risk of deterioration of external financing conditions. In the framework of
international relations, the United Kingdom, once
out of the EU, might become a less effective and
reliable partner for the United States. No matter
when negotiations start, they might last much
longer than two years, which is the minimum timespan required by the Treaty of Lisbon.
The falling confidence of companies and the
drop of direct and portfolio investments caused
by the enduring situation of uncertainty will hit the
most capital-intensive industries (constructions,
oil and mining, aerospace), and the capital flight,
combined with huge deficit in foreign trade accounts, will cause further depreciation of the
pound, which according to some analysts might
even reach parity with the US dollar. Without any
numerical estimate of the impact on economy,
the British monetary authorities had long warned
about the fact that a Brexit vote would have
caused an additional, even violent, depreciation
of the pound, with consequences on inflation.
Domestic demand would collapse, as families
reduce their consumption and companies stop
investing, with negative impact on employment.
All of this would lead to recession, as the export
boost of a depreciated pound would only partially
compensate for the shrinkage of the domestic
market. According to Oecd, the negative impact
of Brexit on Gdp growth in the United Kingdom
will be equal to 0.5 percent in 2016, 2017 and
2018, and 1.5 percent in 2019, with a 3 percent
loss by 2020 and 6 percent by 2030. The average
cost for each family until 2030 ranges from a minimum of 3,200 pounds in the basic scenario up
to 5,000 pounds annually.
The intensity of impact on each European economy
will depend on the strength of current ties with
the United Kingdom. The Brexit sensitivity index
created by Standard & Poor’s is based on commercial and financial relationships, direct investments and bilateral migration flows between
the UK and twenty European countries. Ireland,
Malta, Luxembourg, Cyprus and Switzerland are
the top-five economies at risk. Italy comes second
last, with mainly commercial risks: the United
Kingdom is the fourth destination of Italian products,
with 23 billion export in 2015 that might be affected
by the UK’s exit from the free trade area; but this
is just 5.4 percent of Italian sales abroad. However,
independently of commercial and financial ties
with the United Kingdom, it is worth stressing that
Italy will be affected by the climate of uncertainty
generated by Brexit, just like other Eurozone periphery countries. Political consequences outside
the British borders are just as important as economic factors. The long-term vision is a dualspeed Europe, with a group of countries that are
progressing towards financial and political union,
and another group simply involved in the free circulation of goods, services and capitals. A chain
reaction triggered by Brexit might cause casualties
in the group of countries that call for more integration. Such threat must be stopped with a quick
and resolute execution of the United Kingdom’s
exit from the EU. This period, is also an opportunity
for all Eurozone countries: the EU must write a
new page in its progress towards political union.

In a more and more global scenario, it is important
to take a look at emerging markets, regions that
currently do not offer quick return on investments,
but in the medium-long term might bring significant
business opportunities. In this issue we are presenting Ethiopia, following a recent conference in
Rome, organized by Ice – Italian Foreign Trade
Agency in collaboration with Cna (Italian Federation
of handicraft and small-medium businesses).
To begin with, Ethiopia features one of the world's
highest growth rates, on average close to 10 percent (we are talking about gross domestic product).
Economic expansion has been largely driven by
expansive policies implemented by the national
government.
The goal is to support import and direct foreign
investments. A turning point for the country is the
transition from an agriculture-based economy based to industrial development, required to support
growth. Currently, the manufacturing industry contributes 14 percent of Gdp, still a small share
compared to developed economies.
Government policies to support foreign investors
include interesting measures like 100 percent
exemption from customs duties for instrumental
goods, construction materials and spare parts
for a value of 15 percent on the total value of instrumental goods to be imported.
As to inflation, in 2014 the Ethiopian government
– through restrictive monetary policy, credit crunch,
reactivation of the market of treasury bills, subsidies
for the agrofood industry – aimed at keeping the
inflation rate below 10 percent. Despite satisfactory
results, in July 2015 inflation rose to almost 12
percent, due to a considerable increase in the
price of food products.
Nevertheless, for March 2016, the Ethiopian statistics agency recorded a 7.3 percent level for
food inflation and 7.8 percent for non-food products.
To close macroeconomic considerations, we will
comment upon some variables listed in table 1:
despite the constant growth of Gdp, there are still
some critical issues typical of a country that still
belongs to the Third World.

by Carlo Alberto Strada
Acimall Studies Office

www.acimall.com
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Inflation rate is largely above 5 percent and import
keeps growing, due to the necessity of sourcing
goods from across the borders. This trend is also
evident from the negative trade balance.
THE INDUSTRY
Unfortunately there are only few figures to describe
the wood industry. However, from our sources we
could identify three key aspects: the country
needs technology above all, raw material availability
is good, and at present the use of wood is very
inefficient.
Table 2 clearly shows that, while the availability
of wood for processing operations is relatively
good, the output share of finished or semifinished
products is really low. Veneered panels, the most
popular semifinished material, only account for 2
percent of logs addressed to industrial applications,
despite the fact that Ethiopia is the sixth African
country for available wood resources (table 3).
This is a significant detail, as large availability reduces the need for wood import, often subject to
duties, restrictions and other barriers.
Talking about technology an interesting trend is
expanding export of woodworking machinery by
the world's top-six manufacturing countries (Italy,
Germany, China, Taiwan, Austria and the United
States). Interesting growth rates mainly concern
leveling, planing and milling machines.
On the whole, growth in 2015 amounted to 61
percent.
by Carlo Alberto Strada
Acimall Studies Office

www.acimall.com

Table 1 MACROECONOMIC DATA
Variables

Measurement unit

Gdp, constant prices
Inflation
Import
Population
Public debt
Trade balance

Percent
Percent
Percent
Million people
Share on Gdp
Billion US dollars

2012

2013

2014

2015

2016

8.7
9.9
10.3
10.2
6.5
24.1
8.1
7.4
10.1
7.7
9.3
10.6
22.0
27.9
14.9
85.586 86.955 88.347 89.760 91.196
36.9
42.4
46.3
56.1
57.4
-2,985 -2,821 -4,407 -7,392 -7,427

2017
7.5
8.2
4.4
92.656
60.3
-7,164

Source: International Monetary Fund.

Table 3 PRODUCTION OF WOOD
AND WOOD-BASED PRODUCTS IN AFRICA
TOP-10 COUNTRIES, 2015
Table 2 PRODUCTION OF WOOD-BASED
PRODUCTS IN ETHIOPIA, 2015

Products

Logs for
industrial use
Particleboard
Plywood
Sawn softwood
Other sawn wood
Veneered panels
Wood residues

Measurement
unit

cubic meters
cubic meters
cubic meters
cubic meters
cubic meters
cubic meters
cubic meters

Source: Fao.

November-December 2016

Area

Measurement
unit

Value

South Africa
Nigeria
Congo
Uganda
Cameroon
Ethiopia
Tanzania
Ivory Coast
Gabon
Ghana

cubic meters
cubic meters
cubic meters
cubic meters
cubic meters
cubic meters
cubic meters
cubic meters
cubic meters
cubic meters

14,406,172
10,022,000
4,611,013
4,333,000
3,247,000
2,935,.000
2,838,079
2,356,000
2,200,000
2,192,000

Value

2,917,000
22,000
24,000
500
17,400
56,600
1,000

Source: Fao.
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CONTACTS
PRODUCTION SYSTEMS
AND TECHNOLOGIES

Primary processing

ANGELO CREMONA spa
Viale Lombardia, 275 - I-20900 Monza (MI)
phone +39 02 660381 - fax +39 02 6603825
www.angelo-cremona.com
mailbox@angelo-cremona.com
Machinery and services for plywood and sliced
veneer production. Peeling lines, dryers,
presses and finishing lines; horizontal,
vertical and rotary slicers, press dryers and
clipping lines.

B.F.B. di Bortoluzzi Gualtiero & C. snc
V.le del Lavoro,27 Z.I. Paludi I-32010 Alpago (BL)
phone +39 0437 989208-685
fax +39 0437 989157
www.bfblegno.it - info@bfblegno.it
Machines and plants for primary and
secondary processing of wood: debarking,
cutting, selection and sorting of logs,
complete sawmill collection, sorting and
stacking of sawn timber, storage processing,
special processing of varius kinds of
semimachined products, production of wood
for carpentry, preparation and handling of
logs for plywood plants.

Secondary processing
SCM GROUP spa
BIESSE spa
Via della Meccanica, 16 - I-61122 Pesaro (PU)
phone +39 0721 439100 - fax +39 0721 453248
www.biesse.com - sales@biesse.it
The Biesse product line includes cnc work
centres, manual and automatic edgebanders,
squaring/edgebanding machines, panel sizing
centres, calibrating and sanding machines, routers, throughfeed boring and inserting machines, material handling equipment and turnkey
plants.

DE STEFANI VALERIO & C snc
Via M.P. Virgilio, 16
I-20833 Birone di Giussano (MB)
phone +39 0362 310914 - fax +39 0362 310915
www.destefanimacchine.com
info@destefanimacchine.com
For over 30 years, De Stefani designs and
manufactures sanding machine for panels
edges and profiles. Single or double sided
edge sanding machines equipped to sand flat
and shaped edges on raw or lacquered panels.
Combined machines for panel edges foiling.
Edge Buffing and polishing machines for High
Gloss finishing panels. Profile sanding denibbing machines equipped with abrasive
belt or wheel to sand raw or laquered
mouldings. Angle profile gluing and
assembling machines for door frames.Double
end profile cutting machines.

Via Emilia, 77 I-47900 Rimini
phone +39 0541 700111 - fax +39 0541 700232
www.scmgroup.com
scmgroup@scmgroup.com
Woodworking machinery: the widest range of
products.

The product range is wide in the sector of
traditional woodworking machines:
thicknessing planers, surface planers,
combined surface-thicknessing planers, circular
saws, spindle moulders, combined saw-spindle
moulder, universal combined machines, bandsaws.

Our production of woodworking
machines: edger, cross-cutter.

Automation

Panel processing machines and plants. Special
multi-blades panel saws, longitudinal milling
machines with rollers feeding, working centres
for the “Folding” technology, flooring industry
technology, doors,modern furnishing industry
technology.

Via Europa, 4 I-42015 Correggio (RE)
phone +39 0522 631055
fax +39 0522 642992
www.fm.re.it - fm@fm.re.it
Design and production of technical items in
thermoplastic materials by molding process.
Design and manufacture of their moulds.

RS WOOD srl

Company specialized in fulfillment of
robotized solutions for painting chairs, tables
and assembled furniture, panels, windows and
doors.

SALVADOR - SOLIDEA srl

CONTROL LOGIC srl

Spark detectors and fire extinguishing systems
for industrial dust extraction systems.

Via dell’Industria, 15
I-31020 San Vendemiano (TV)
phone +39 0438 777096
fax +39 0438 778282
www.solidea - salvador@solidea.it
Our mission: to be the skilled leader in
optimizing saws for innovation, quality,
technology, price and service!
Pushing optimizing saws; angular cutting
optimizing saws; high speed optimizing saws;
cross cutting saws
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GIARDINA FINISHING srl
Via V. Necchi, 63 - I-22060 Figino Serenza (CO)
phone +39 031 7830801- fax +39 031 78165
www.giardinagroup.com
info@giardinagroup.com
Finishing plants for the furniture and
construction industry with application by
spray, by roller coaters and curtain coaters and
drying by Uv dryers, vertical dryers, linear
dryers with microwaves technology. Complete
finishing plants for doors and windows. Spray
booths.

Via del Tesoro, 210 I-47827 Verucchio
Fraz. Villa Verucchio (RN)
phone +39 0541 678225-678078
fax +39 0541 671144
www.tecnoazzurra.it - info@tecnoazzurra.it
Industrial painting machines as: dry painting
booth, water painting booths, pressurising
painting system and suspended transport lines.

Crossing-cutting lines

CMA ROBOTICS spa
Via Pier Paolo Pasolini, 35/15
I-33040 Pradamano (UD)
phone +39 0432 640172 - fax +39 0432 640018
www.cmarobotics.com - info@cmarobot.it

Dust extraction
systems and filtration

Via Ennio, 25 I-20137 Milano
phone +39 02 54100818 - fax +39 02 54100764
www.controllogic.it - controllogic@controllogic.it

Via Bicocca 14/c - I-40026 Imola (BO)
phone +39 0541 653441 - fax +39 0542 653444
www.ceflafinishinggroup.com
cefla.finishing@cefla.it

Via Achille Grandi 38
I-47922 Viserbella di Rimini (RN)
phone +39 0541 736265 fax +39 0541 732084
www.rswooditaly.com - info@rswooditaly.com
Wide range of traditional woodworking
machines for panel and wood processing.

Epistolio srl – Painting Robot Division, with a
20 years experience in developing and
constructing anthropomorphic and cartesian
robots, offers a comprehensive range of
complete solutions for automated industrial
painting applications in the woodworking
industry.

TECNOAZZURRA srl
CEFLA FINISHING GROUP

Cefla Finishing Group worldwide leader in the
finishing of wooden, plastic and non-ferrous
material products designs and manufactures
turnkey painting and wrapping lines for the
wood, glass, metal and plastic industries,
tailored on customer needs and requirements.

FM srl

Via Piemonte, 120- I-21100 Varese (VA)
phone +39 0332 212692 - fax +39 0332 223666
www.epistoliorobot.com - info@epistolio.com

MARIO ZAFFARONI & FIGLI srl

Via Irlanda, 1 I-53036 Poggibonsi (SI)
phone + 39 0577 90311 - fax + 39 0577 979335
www.putschmeniconi.com
info@putschmeniconi.com
Manual and automatic vertical panel saws for
cutting wooden panels, plastic and acm
products. Welded steel frames, to grant
rigidity and precision. Special applications
allowing the possibility to make also grooving
on sandwich panels for folding. Automatic
horizontal beam saws with many different
configurations accordingly to the panel sizes
and thickness requirements.

EPISTOLIO srl
Painting Robot Division

Via Centro Industriale Europeo, 24
I-22078 Turate (CO)
phone +39 02 9688453 - fax +39 02 9682718
www.zaffaroni.com - info@zaffaroni.com

PUTSCH-MENICONI spa

Via Ciro Di Pers 68
I-33030 Majano (UD)
phone +39 0432 959036
fax +39 0432 959036
www.modesto.it - info@modesto.it

Lacquering and printing lines for furniture
panels, hardboard, mdf or chipboard panels,
doors or parquet flooring with roller or curtain
coating technology and uv or hot air drying
systems. Automatic and robotic spray lines
with vertical dryers, flat or uv dryers.
Lacquering and printing on coils.

VEBA MECCANICA srl
Via Emilia, 1678 I-47020 Longiano (FC)
phone +39 0547 54323 - fax +39 0547 54029
www.veba.it - info@veba.it

Surface finishing
COSTRUZIONI MECCANICHE
MODESTO NINO srl

ELMAG spa
Viale Elvezia, 35 I-20052 Monza (MB)
phone +39 039 23611 - fax +39 039 328202
www.elmag.it - info@elmag.it
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CURSAL srl
Via Bradolini, 38/a I-31020 San Fior (TV)
phone +39 0438 400963 - fax +39 0438 401851
www.cursal.com - info@cursal.com
Cursal is the best specialized company that
offers a vast range of wood cross-cut saws –
accessories for small and medium to large
cross cutting sections. Cursal designs, builds
and installs machines selecting the best
materials available in the market. Automatic
optimizing saw lines, accessorized manuals
and automations: There are standard turnkey
plant solutions as well as customized solutions,
result of a constant cooperation with the best
partners of the industry. True specialists from
the industry with over thirty years’ experience
are ready to help the customer ensure the best
price-quality ratio.
Stop looking for!
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FAIRS
Tools and auxiliaries

ALIPRANDI snc
Aliprandi Luca, Maurizio e Paola
Via Manzoni, 10 I-20845 Sovico (MB)
phone +39 039 2013530 - fax +39 039 2013491
www.aliprandi.it - aliprandi@aliprandi.it
The Firm Aliprandi is specialized in the
production of wood working tools in solid
carbide and carbide-tipped, both standard and
special production.

Sale of machinery
and equipment

SURPLEX SRL
Corso Moncalieri, 476 - I-10133 Torino (TO)
phone +39 011 0192735- fax +39 0123 8598124
www.surplex.it – info@surplex.it
Surplex buys & sells machinery, plants,
equipment and further industrial goods in150
countries worldwide. Surplex organizes
international online auctions, clears and turns
entire factories into immediate liquidity.

FAPIL srl

Since 1959, Fapil’s mission has been to design
and build cutting tools for machining wood,
board materials and plastics. Specialists in cnc
tooling.

FINK srl - Woodworking tools
Via G. Giusti, 15 I-20900 Monza (MB)
phone +39 039 386961-2 - fax +39 039 361458
www.finktools.com - fink@finktools.com
Since 1924 Fink produces complete sets of
tools for windows, helicoidal cutterheads,
cutterheads for profiled kinves, cutters in Hw
welded, circular saw blades, dia tools, boring
bits, solid carbide routers, tools for cnc
trimming hoggers.

CASSIOLI srl
Place Guardavalle, 63
I-53049 Torrita Di Siena (SI)
phone +39 0577 684511- fax +39 0577 686084
www.cassioli.com - info@cassioli.com
From over 40 years we propose integrated
solutions in material handling and industrial
automation sector. Highly personalisable and
specific systems for furniture assembling, the
automatic storage and the handling.
Automatic warehouses, lazer guided vehiculs
(lgv), robotized islands, conveyors, sorter
systems, assembling lines, tilting units,
management softwares.

SISTEMI srl UNIPERSONALE

Tools for wood-alu and plastic material working.
Tools for automatic boring machines, router bits
and collet chucks for cnc router machines. “M.
Conti” measuring devices for the woodworking
industry. Special devices for door and windows
manufacturers.

UTENSILTECNICA srl
Via Ca’ Giorgino, 2- I-47837 Montegridolfo (RN)
phone +39 0541 855202/855274
fax +39 0541 855255
www.utensiltecnica.com
utensiltecnica@utensiltecnica.com
Specialists in diamond and mechanical fixing
tooling. For 40 years we design and manufacture
tools for wood, aluminium and pvc. Customized
solutions thanks to integrated engineering, production, control and sharpening service with fast
delivery terms.

Software

DDX srl
Via G. Donizetti, 109/111
I-24030 Brembate di Sopra (BG)
phone +39 035 621093 - fax +39 035 333723
www.ddxgroup.com info@ddxgroup.com
Ddx develops Cad/Cam/Cim software solutions:
“EasyWOOD” for panel and solid wood
machining using 3, 4 and 5 axis;
“EasyBEAM” for structures, houses, walls,
beams, rooves, gazebo, etc.;“PowerSTAIRS” for
staircases design and manufacturing;
“PowerWIN” for any kind of windows, french
doors, internal doors, entry doors and
shutters.

3-6 December
Espritmeuble
www.espritmeuble.com
• Paris (France)
Furniture

9-12 February
Legno&Edilizia
www.legnoeedilizia.com
• Verona (Italy)
Constructing and architecture

6-8 December
Furniture Asia
www.furnitureasia.com.pk
• Karachi (Pakistan)
Furniture

1-4 March
DelhiWood
www.delhi-wood.com
• New Delhi (India)
Woodworking technologies

14-17 January
Domotex
www.domotex.de
• Hannover (Germany)
Furniture

7-9 March
Dubai Int’l Wood
& Wood Machinery Show
www.dubaiwoodshow.com
• Dubai (UAE)
Woodworking technologies

16-21 January
Bau
www.bau-muenchen.com
• Munich (Germany)
Constructing and architecture
16-22 January
Living Kitchen
www.livingkitchen-cologne.com
• Cologne (Germany)
Furniture
16-22 January
Imm Cologne
www.imm-cologne.com
• Cologne (Germany)
Furniture

Lacquers

18-21 January
Expo Promueble
www.magnaexpomueblera.mx
• Mexico City (Mexico)
Woodworking technologies
INDUSTRIA CHIMICA ADRIATICA spa

Via Montanelli, 70 I-61122 Pesaro (PU)
phone +39 0721 28950 - fax +39 0721 283476
www.sistemiklein.com - info@sistemiklein.com

Via Sandro Pertini, 52
I-62012 Civitanova Marche (MC)
phone +39 0733 8080 - fax +39 0733 808140
www.icaspa.com - info@icaspa.com
Polyurethane coatings, water-based coatings
for interiors and exteriors, uv-curing coatings,
acrylic coatings, polyester coatings, nitro
coatings, fire-retardant coatings and
pigmented coatings. Products for parquet
floors, special effects, stains, impregnating
agents, glues and tintometric color systems.

26-29 January
Klimahouse
www.fierabolzano.it/klimahouse
• Bozen (Italy)
Constructing and architecture
2-5 February
Bauen+Wohnen
www.bauen-wohnen.co.at
• Salzburg (Austria)
Furniture
7-9 February
Zow
www.zow.de
• Bad Salzuflen (Germany)
Semifinished products, components
and supplies

ICA spa
Division ITALIAN COATINGS
Via Alcide De Gasperi, 73
I-36060 Romano D'Ezzelino (VI)
phone +39 0424 8386 - fax +39 0424 37497
www.italiancoatings.com
info@italiancoatings.com

7-11 February
Stockholm Furniture Fair
www.stockholmfurniturelightfair.se
• Stockholm (Sweden)
Furniture

A new definition of Italian quality.

SEMI-FINISHED PRODUCTS
AND SUPPLIES
Agents and wood trades

BASSO LEGNAMI srl
Via Dell'Artigianato, 6 I-13040 Rovasenda (VC)
phone +39 0161 879797 - fax +39 0161 879798
www.bassolegnami.com
basso@bassolegnami.com
Since 2004 our company has started here in
Italy the production of 3-layer wood elements
for window and door building. We have been
gaining a lot of experience during these years
and we can now offer them in several wood
species, such as: Okoumé, Ozigo, Slavonjan
Oak, Tulipier and Lime. All elements are glued
employing a vinylic glue pvac-d4-en 205 only.

XYLON INTERNATIONAL

the complete calendar on www.xylon.it

AAAAAAAA

Handling
and commissioning

Via A. Locatelli, 51/A - I-24019 Zogno (BG)
phone +39 0345 91179 - fax +39 0345 92726
www.fapil.it - fapil@fapil.it

AAAAAAAA
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8-11 March
MadeExpo
www.madeexpo.it
• Rho-Pero (Italy)
Constructing and architecture
8-11 March
Miff
http://2017.miff.com.my
• Kuala Lumpur (Malaysia)
Furniture
16-19 May
Interzum
www.interzum.com
• Cologne (Germany)
Semifinished products, components
and supplies
22-26 May
Ligna
www.ligna.de
• Hannover (Germany)
Woodworking technologies
22-25 May
Index Dubai
www.indexexhibition.com
• Dubai (UAE)
Woodworking technologies
13-17 June
Fitecma
www.feria.fitecma.com.ar
• Buenos Ayres (Argentina)
Woodworking technologies
16-19 May
Interzum
www.interzum.com
• Cologne (Germany)
Semifinished products, components
and supplies
29 June - 2 July
TTBois Expo
www.acimall.com
• Casablanca (Marocco)
Woodworking technologies
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