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T

here are so many challenges awaiting
Italian technology! New decisions and
strategies that cannot be delayed any
further, and quite the contrary: this economic period has made them even more urgent.
We want to draw your attention to the interview
with Ambrogio Delachi, a frank, open, bold conversation. A clear vision: getting out of the crisis
will not just be more “normal” rhythms, and
companies going back to planned production
and profits. For Italian technology, there are
more challenges on the table, structural problems to be solved.
We are talking about education (can we say
there are places of excellence where we can
train “wood and process engineers”), about
corporate dimensions that allow to pursue research, communication and innovation and to
support products with adequate after-sales
service.
So, we have to grow, improve our vision, find
new spaces in markets where others have in-

vested before us. But with no fears: for decades, the Italian industry has been a strong reference for many industries that process wood
and wood-based materials around the world.
The stories we often tell in Italianwoodtech are
witness to this.
The crisis has opened up new doors and there
will be entrepreneurs with the power and the
courage to look inside and find new ways to
make business, more modern, more effective.
It’s still a difficult period, but a sort of Renaissance is coming up for Italian machinery; just
for a while, we have to set aside ingenuity, inventiveness and the capacity to face any situation, and pull a rabbit out of our hat. Why?
Because we have to complete the maturation
process we started a long time ago, finally
achieving maturity.
We will always be Italians, for goodness sake,
but with the necessary fundamentals for an
economy that has become stricter and harsher
as a result of globalization.

EVENTS
Meeting “Energia&Ambiente”

news

Last June 25, Friday, the town of Oristano
in Sardinia hosted “Energia&Ambiente”, an update meeting for professionals in the wooden door and window
industry, dedicated to innovation and the
future of windows. The event was organized by companies Corà Domenico
& Figli Spa, Sayerlack srl, Agb Alban
Giacomo spa, in collaboration with Consorzio LegnoLegno. 250 door and window manufacturers came from all over
Sardinia to attend, showing great interest for this training and discussion day exclusively dedicated to them, focusing on
the most topical subjects of the industry:
the importance and latest news for wood
certification; innovation in paints with a focus on the durability of windows; technology applied to lift-and-slide units;
cascading; energy saving; technical
tools for window manufacturers, laws and
finance. Participants had the opportunity to live the world of windows for one day,
meeting suppliers of timber, paints, hardware and all materials required for doors
and windows, from product concept to
installation. There were sessions for
training and update (the conference),
meetings with suppliers (stand visits) and
networking (the final buffet lunch). The
event was held in a beautiful setting, the
Corà Legnami warehouse, where you are
completely surrounded by wood of all
species and shapes. Besides the three
organizers and the LegnoLegno consortium, the event was supported and attended with their own stands by companies Rekord, Olimpia, Fischer Italia,
Logico Team and Borga. ■

APPOINTMENTS
New manager at Cefla

Riccardo Quattrini.

As from July 16, 2010 Riccardo Quattrini has joined the finishing division to
undertake the sales & marketing direction of Cefla Finishing Group, the
worldwide leading specialist in finishing wood products and its derivates,
which designs and supplies coating,
printing and laminating systems.
Riccardo Quattrini succeeds Maurizio
Marguccio who, after approximately 8
years as sales director, has been appointed Cefla s.c. strategic marketing
director to develop new business areas
and specific projects.
During the last 18 years, Riccardo
Quattrini has carried on his activity in
the woodworking machine field, that’s
to say in Delmac and particularly in
Biesse where he had undertaken a similar position.
Riccardo Quattrini has commented on
his new task in the following way:
“The Finishing field is a new challenge
for myself, being even much more attractive for the top grade technology
and diversified specialization. Cefla Finishing Group is the worldwide leader
in the wood finishing and I will strive to
further develop and improve the business, so as to expand and consolidate
its leadership position in other sectors
such as glassware, plastic and composite materials”. ■

APPOINTMENTS
New president at Cosmob
On 10 September last Claudio Ferri
has been appointed as new president
of Cosmob (www.cosmob.it), the Technological Centre specialized in the

Claudio Ferri.

wood-furnishing industry. The board of
directors also appointed Laura Cecconi as vice-president.
Claudio Ferri is 46 years old manager, he was the owner of company
Febal and presently is leading Bucci
foundry, store design of the famous international ceramics brand.
Ferri followed to Mario Fabbri, who led
Cosmob during last 20 years.
Executive board is composed by Laura Cecconi, Daniele Livi and Paolo
Cioppi. ■

COMPETITIONS
2011 International Design Award
1 October 2010 started signal fired for
registrations for the eighth International Design Award 2011. Students of
architecture and design have to submit their entries by 31st January 2011.
The re-structured concept for the
largest student design competition
simplifies participation and rewards universities setting and submitting a
term/semester project assignment.
Hettich International, important producer of hardware for furniture, is
working again together with Rehau to
sponsor and organize this competition.
The International Design Award 2011
is looking for interior designs as well as
furniture concepts and systems that
best meet the requirements of the
next decade. The competition assignment relates to the
three areas of living
room and bedroom,
kitchen and food
preparation as well
as office workplaces.
Registrations can be
made on the official
website at www.internationaldesignaward.com.

Participation, adjudicating panel
and award presentation.
For the first time, entries for the International Design Award can be submitted by electronic means.
An international panel of adjudicators
will be judging the entries and announcing the prize winners on 1 and 2
March 2011 at Herford's MARTa Museum. The five best designs will receive
the International Design Award sculpture.
Each of the winning students will also
be given prize money of 2,000 Euros.
The awards will be presented at a ceremony organised at the university or
college of those winning the award by
Hettich and Rehau in conjunction with
the educational institution. ■
The adjudicating
panel for the 2009 IDA
Nitin Killawala,
Fernando Jaeger,
Kaarle Holmberg,
Catherine Lefebvre,
Bruno Lefebvre,
Pierre Lo
(from left to right).
Photo: Hettich/Rehau.
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MARKETS
Machine tools: positive trend continuing in the second quarter
The positive trend for incoming orders
of Italian machine tools is continuing;
in the second quarter 2010, there was
a 66.4 percent increase over the same
period of last year, with an absolute index value of 79.7 (base 2005=100).
Despite the massive increase, the absolute index is still very low, at the same
levels of the second quarter 2003, when
the previous big crisis had occurred.
According to the figures processed by
Centro Studi & Cultura di Impresa of
Ucimu-Sistemi per produrre, the new
trend that Italian manufacturers have
been recording since the end of 2009
is confirmed by the latest survey, which
indicates a recovery of both domestic
and foreign demand. Nevertheless,
the incoming orders index is still largely below average.
As refers to the international market, the
orders index of Italian manufacturers
shows a 60.5 percent increase compared to the same period of the previous year. As a result, the absolute index value is 70.6.
On the domestic side, the growth
trend recorded since the end of 2009
is holding on. The index of orders for
domestic demand in the second quarter 2010 has grown by 75.6 percent versus the same period of last year, resulting into an absolute index of 89.4.
In the six-month period, the increase
of incoming orders was 34 percent (for
an absolute value of 87.3) compared

to the January-June 2009 period, as a
result of the increased volume of orders
collected on the domestic market
(+39.2 percent) and abroad (+32.3
percent).
“These figures − said Giancarlo Losma, president of Ucimu-Sistemi per
produrre − witness to the trend reversal.
The increase of incoming orders from
abroad feed good hopes for the near future, when we expect a rally of demand
from traditional markets and a significant
increase from emerging countries”.
“As opposed to this − added the
Ucimu president − we are worried
about the domestic market. The results
achieved in the recent quarters were
supported by the effects of the Tremonti-Ter law, which was not extended
despite the pressure and strong requests from the mechanical engineering industry. Such laws and incentives to the substitution of obsolete machinery and equipment cannot be cancelled…”.
“It is also true that the figures of Bi-Mu,
the reference event in our industry,
scheduled at Fieramilano from 5 to 9
October − said Alfredo Mariotti, general manager of Ucimu-Sistemi per
produrre − have seen a 20 percent increase of registrations in the past two
months, which shows that companies
are ready and willing to act, with significant investments to take part in
leading exhibitions”. ■

COMPETITIONS
Rilegno: recycling marries design
Rilegno, the national consortium for the
collection and recycling of wooden
packagings, launched the third edition
of “Legno d’Ingegno” (ingenious
wood), an international contest for the
design and production of
items made of recovered or recycled wood – including cork
– to match environmental sustainability with the industry
and design world.
The topic for 2010/2011 will be
“Containing is a game”. The
contest, exclusively addressed
to active and “would-be” designers and
architects under 35, aims at stimulating
ideas and designs for any kind of container, freely interpreting the concept of

playing. Bookshelves, bedside tables,
furniture offices, kitchen wall-hanging
units, boxes for small items etc.: any
kind of furniture or design object created
to contain things is allowed to participate, provided it is
made of recycled or
reused wood.
The call for tender
was launched last
July 20 and registrations are open until
31 December 2010.
All creations suitable
to contain objects inspired to the concept of game are admitted, exclusively made of recovered or recycled wood.
The objects must be delivered to the

secretary office of the contest within 28
February 2011, then they will be evaluated by a jury made up of representatives of the Rilegno consortium and a
panel of designers, engineers and
manufacturers. The evaluation will be
based on criteria of project originality,
industrial reproducibility, environmental
compatibility of features and machining
processes.
The awarding ceremony will be held
during the 2011 edition of the Milan Furniture Show. A selection of the participating works will be exhibited at Fuori
Salone.
The detailed program of the contest and
the call for tender are available on the
www.rilegno.org web site. ■

GIARDINA FINISHING srl
Via V. Necchi, 63 • I-22060 Figino Serenza (CO)
telefono +39-0317830801 • fax +39-031781650
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MAURIMACCHINE srl
Via Maestri Comacini, 12 • I-22072 Cermenate (CO)
telefono +39-031771374 • fax +39-031773500
www.maurimacchine.com
commerciale@maurimacchine.com

NEWS

GERMANY
Woodworking machinery

MARKETS
China statistic report by Cnfma

The situation of the woodworking machinery industry in Germany is improving further. Business is not back to
the record levels of 2007-2008, but forecasts are more than positive.
Forecasts from last spring, announcing
a 10-15 percent increase, have been
corrected upwards, though with caution:
for the current year, orders are expected
to increase at least by 18 percent.
However, a portion of these orders will
not turn into revenues before the end of
the year, due to the increased workload
of manufacturers and the fact that
most orders are for large plants.
This trend has mainly pushed export to
Asia and Eastern Europe, but also the
German market has brought orders for
large plants in the furniture industry. ■

According to a survey from Cnfma
(Chinese association for forest machinery), as compared to the same period of
2009, orders for the second quarter 2010
increased according to 92.37 percent of
the interviewees, decreased for 2.29 percent, and remained stable according to
5.34 percent. Domestic orders increased according to 90.84 percent, falled according to 3.82 percent and was
stationary for 5.34 percent. Orders from
foreign markets was considered as stationary by 7.63 percent of the sample,
falling by 8.40 percent and increasing by
83.97 percent. According to the survey,
sales amount remain stable for 38.93
percent of the interviewees, decreased
for 5.34 percent, increased according to

WOOD
Lower wood fiber costs
The global pulp industry benefited
from lower wood fiber costs and higher product prices in the 2Q/10. Wood
chip and pulpwood prices fell the
most in the US, Sweden, Finland, Australia and Eastern Canada. Both the
softwood and hardwood wood fiber
price indices fell for the first time since
early 2009, according to the Wood Resource Quarterly. ■

55.73 percent of the interviewees. 8.40
percent of the sample indicates stationary production in the second quarter,
89.31 percent growing and 2.29 percent
decreasing. Employment is considered
stationary by 14.50 percent of the sample, increasing by 82.44 percent and
falling by 3.05 percent. Orders for the
next period are expected to increase according to 77.86 percent, to decrease for
8.40 percent, and to remain stable according to 13.74 percent. The domestic
market is going to expand according to
61.07 percent of the interviewees. Foreign orders are expected to increase according to 26.72 percent of the interviewees, to shrink for 9.16 percent, and to
remain stationary for 64.12 percent. ■

COMPANIES
Cefla Finishing Group strengthens operations in Triveneto
Cefla Finishing Group has strengthened its organization in Triveneto with
a huge investment in the new headquarters of Delle Vedove Levigatrici.
The new site in Valvasone (Pordenone), Via
delle Industrie 9 (phone
+39 0434 513742), houses a range of services for
all the industries addressed by Cefla Finishing Group (wood,
plastics, glass and fiber
cement), including customer support and sales
managed by Dino Gob-

News in real time
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bato (picture), dino.gobbato@dellevedove.it and a quick service for technical support and spare parts (Fessehaye
Asefaw, asefaw.fessehaye@cefla.it).
With this organization,
Cefla Finishing Group will
be able to handle all customer requests from
North-Eastern Italy, the
locomotive of Italian
economy.
This operation brings the
group even closer to
customers, in order to increase satisfaction levels. ■

www.xylon.it

PUBLICATIONS
Unece/Fao forest

FAIRS
The new venue for Resale Stuttgart, 6-8 April 2011

The Unece/Fao Forest products annual
market review, 2009-2010 is available
via the Unece Timber Committee and
Fao European Forestry Commission
homepage: www.unece.org/timber
It covers forest products market and
policy developments in the Unece Region of Europe, North America and the
Cis. The Review's theme is "Innovation
for structural change recovery". The
publication illustrates how a structural
change has occurred in the forest
sector, and how the sector is adapting
and innovating for short-term survival
and long-term growth. ■

Resale (www.resale-germany.com),
the world’s leading trade fair to be held
in Stuttgart from 6 to 8 April 2011, has
laid the foundations for more growth
and greater internationality through
the move to the new Stuttgart Trade Fair
Centre next door to Stuttgart airport and
the cooperation between Messe Karlsruhe (licensor) and Messe Stuttgart
(organiser).
The European association of machine
tool merchants (Eamtm), the leading
European industry association, welcomed this new course and confirmed
the continuation of the partnership
during its annual conference in Evian,
France, closed on 3 July last.
The concept clearly shows the new

path being taken: Messe Stuttgart will
make use of all its competence gained
in the following areas: “industry and
technology, “food and beverage technology”, “medicine and health” and
“business and education”.
Messe Karlsruhe, the venue and partner of Resale for many years, will also
bring its know-how and network to
bear for the benefit of the trade fair.
Resale’s exhibitors on last edition were
470 (39 percent international) and visitors were 6,223 (45 precent coming
from abroad). ■

NEWS

flash news
FAIRS The products range at Zow
to be held at Bad Salzuflen from 14 to
17 february 2011 will be increased.
Hall 22, indeed, will be occupied by
textile manufacturers: in this way the
offer for semifinished products and
accessories will be complete also for the
upholstering manufacturers

MARKETS Good news are keeping on about furniture exports from
Germany: also the second quarter
has been positive and results of the
first half of 2010 point out an increase
of 8.4 percent (3,851 billion euros)
compared to the same period of
2009. Also exportations increased arriving to 4.49 billion euros (+15.5 percent in comparison with the same
period of 2009). Data are supplied by
the German statistic Institute.

EGGER As regards to the spreading politics in the Far East countries,
Egger Group is planning two new
plants for Osb: one will be surely realized in Russia, the other in another
country of East Europe not yet specified. The first one will be realized in
short times, while for the second one
longer time is foreseen.
MARKETS In the first quarter of
2010 the furniture export from Poland
is increased of 18 percent (1,459 billion euros against 1,238 of 2009).
Data supplied by Eurostat.

FAIRS
Interzum 2011 on course for success
Following the early booking phase for
the Interzum 2011 on May 31, 2010,
Koelnmesse GmbH is in optimistic
spirits. “We have exceeded our expectations. 80 percent of the space has
been reserved a
whole 300 days
before the event is
taking place. With
currently 600 companies committed,
we are already 10
percent above the
figures compared
to the last interzum
event. All in all, we are anticipating well
in excess of 1,400 companies and a total rented space of 152,000 square metres. It is particularly pleasing that
companies such as Egger, Süddekor,
Lamigraf, Technocell and FunderMax
will be once again using the interzum

as their forum. This is an excellent result for us”, comments Gerald Böse,
chairman of the Board of Koelnmesse
GmbH. Frank Haubold, Interzum product manager makes the following statement: “We believe
that the current developments confirm
that the Interzum is
a leading international trade fair. In
view of the economic downturn experienced last year,
many suppliers are
increasingly focussing on proven trade
fairs to expand their regional and global business activities.” The world’s
leading trade fair for suppliers for furniture production and interiors will be
taking place in Cologne between May
25 - 28, 2011. ■

FAIRS
Success for spoga+gafa
From 5 to 7 September 40,800 trade
visitors from 106 countries travelled to
the international meeting place
spoga+gafa (www.spogagafa.com)
for the garden and leisure market in the
Cathedral City to obtain a comprehensive global market overview of the
trends and new products in the sectors
garden creation, garden living, garden
care, garden excellence and garden
basic. "The international spectrum of
exhibitors including numerous top
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brands has impressively confirmed its
innovativeness", said Oliver P. Kuhrt,
executive vice-president Koelnmesse
GmbH.
"Thanks to the large presence of the decision-makers from the trade and industry, spoga+gafa has once again underlined its position as the leading
business platform for the green market."
A total of 2,056 suppliers from 57 countries presented their product ranges in
Cologne. ■

www.xylon.it

FAIRS
210thousand visitors expected
At Bau 2011 – International exhibition for
achitecture, materials and systems – to
be held from 17 to 22 January, about
1,900 exhibitors will attend coming from
over 40 countries, for a total of 17 halls
at their disposal and a total exhibiting
area of 180 thousand square meters.
Wood building will be the protagonist
in several halls: in hall B5 wood structures, interior furnishing and materials will
be showcased. The whole range of
wooden doors and windows will be exhibited in halls C4 and B4. Wood flooring will be present in hall B6, while the
hall A3 will be devoted to materials and
components for roofs manufacturing, including windows for roofs and skylights. More than 210 thousand visitors
are expected (the show record was
scored on the most recent edition in
2009, with 212 thousand entrances). ■

XYLEXPO
Xylexpo 2010 figures certified by Isf
Last July 20, the technical committee of Isf, the Italian institute for the certification of exhibition statistics, approved the release of the certification for
Xylexpo 2010 in compliance with Iso 25639:2008. Xylexpo – the biennial exhibition of woodworking technology held at FieraMilano-Rho from 4 to 8 May
– has decided to have its figures certified. The certification refers not only
to visitors, but also to other figures of the event: number of conferences and
meetings, press attendance, exhibition surface, visitors' countries of origin.
“This is another step towards the level of clarity and transparency that exhibitions must guarantee – said Ambrogio Delachi, president of Acimall, the
Confindustria member association that organizes the exhibition –. Today more
than ever, we have to ensure our customers, both exhibitors and visitors, that
they are attending an efficient and effective show, that they are investing on
measurable events, that they can know all details about an exhibition.”
Isf was created in 2005 by initiative of Aefi (Associazione esposizioni e fiere
italiane), Cfi (Comitato fiere industria), Cft/Assomostre (Associazione mostre
specializzate) and Unioncamere (Unione italiana delle Camere di commercio), to meet the demand of reliability in the publication of the statistics of
Italian and international exhibitions.
Xylexpo will be back from 8 to 12 May 2012 at FieraMilano-Rho.
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NEWS

flash news
FAIRS Next edition of Zow
Moscow to be held from 22 to 26 November 2010 which was organized
jointly, so far, by Survey Marketing
Consulting and Restec exhibition
company, will be managed from now
on, by Restec only. Survey will just
get the role of consulting support.

SIEMPELKAMP Another successful sale for Siempelkamp in
Eastern Europe: in June, the Belorussian company Vmg Industries
Ltd. signed a contract for a complete
particleboard plant which will be built
at the Mogilev location in 2011.
This plant is the first of its kind that
Siempelkamp has designed to meet
the special need for smaller capacities.The main item of this order is a 7’
x 15.5 m ContiRoll® press.
The start of the construction for this
plant is scheduled for spring 2011.
The plant is anticipated to run at full
capacity at the end of 2011.

FAIRS Zow Trend & Design, Tcb
and Eurobrico have decided to exhibit together in Valencia: the three
exhibitions will be held concurrently from
3 to 5 November 2010 at Valencia exhibition Center.
The reduced version of Zow will undergo once again another moving.

FAIRS
New visitor record at Klagenfurt
These results exceeded all expectations: the International Timber Fair
Klagenfurt recorded 22,000 trade visitors this year (an increase of 5 percent).
Increases were noted in particular in
visitors from the countries of South-East
Europe. The exhibitors spoke of a
“new start in the industry” and were
very pleased with the new business
contacts they made.
452 exhibitors from 22 nations presented at the Fair from 26 to 29 August
2010, covering the themes of ‘wood,
forestry, sawmills, transport, wood construction and bio-energy’. “Our trade fair
was able to build on its position as one
of the most important timber and
forestry fairs in Europe and has now become a hub for Central, Southern and

South-Eastern Europe”, emphasise
trade Fair President Walter Dermuth and
Managing Director Erich Hallegger.
According to the market research company “Der Ladler”, the “sawing technology” field was top of the areas of visitor interest with 45 percent of the result
followed by ‘wood processing, carpentry and joinery’ with 42 percent
and “forestry machinery and forestry
equipment” with 41 percent.
37 percent of all visitors, i.e. a third,
came from Central, Southern and SouthEastern Europe. Slovenia represented
the highest share comprising 34 percent
followed by Italy at 32 percent and Germany at 24 percent. Growth was also
recorded in visitor numbers from Croatia, Hungary, Russia and Slovakia. ■

FAIRS
A complete success for Fmc 2010
The 16th Furniture Manufacturing &
Supply China (Fmc 2010) and Fmc Premium 2010 were closed on September
10, 2010 at Shanghai New International
Expo Center, concurrently with the
16th China International Furniture Expo.
During the four-day exhibition, many
well-known exhibitors and buyers gathered in Shanghai New International
Expo Center, which once again made
“Furniture China” and “Fmc 2010” become the central concern of the furniture industry in Asia as well as the
whole world.
Fmc2010 has set a new record in
terms of the exhibition area and the ex-
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hibitor’s number. While Furniture China
2010 has attracted more than 2,000 exhibitors from 27 countries all over the
world, including 130 overseas companies, with a total area of 400,000 square
meters. During the exhibition period, domestic and International professional
visitor figures reached a total of 59,131
(including 19,956 overseas buyers).
According to site statistics, Fmc attracted a total of 25,300 professional
buyers from 31 provinces and 4,041
overseas buyers. Australia, Korea,
Japan, Hong Kong, Taiwan and United States are the six major sources of
overseas visitors. ■

www.xylon.it
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WOOD, MACHINES AND FURNITURE:
INTERNATIONAL COMPETITORS

observatory

In this article, we present the export
figures of the main manufacturers operating in the machinery-woodfurniture industry, referring to the January-March 2010 period. Please notice that the processed values still
don’t offer an exhaustive view of the
market in the current year.
In the woodworking machinery

market, Germany is still the world’s
top exporter before Italy; however, the
results of the first quarter were influenced by the low levels of orders
at the end of 2009.
The market of wood and semifinished materials (logs, sawn wood
and panels) indicates recovery in
almost all countries under scrutiny.

The United States remain the main
destination for wood exports at
global level.
The furniture industry, instead,
shows different trends. China is already showing significant growth
rates, while Italy – for the first time after the crisis – is recording a positive
sign in the first quarter of the year. ■

WOODWORKING MACHINERY EXPORT (January-March 2010), (reference index 2007 = 100, in million euros)
Exporters
Germany
Italy
China
Taiwan
Austria

2010
343.4
192.6
120.2
108.3
66.5

Var. % 10/09
-12.1
-5.4
23.4
64.6
-6.8

Main market
China
France
Usa
China
Germany

Source: Ice processing on Gti data, reference codes Nc 846510, 846591, 846592, 846593, 846594,
846595, 846596, 846599, 846692, 84793.

WOOD EXPORT* (January-March 2010), (reference index 2007 = 100, in million euros)
Exporters
China
Canada
Germany
Usa
Brazil

2010
1,841.1
1,356.4
1,352.9
935.8
332.3

Var. % 10/09
23.2
28.2
9.9
31.8
2.7

Main market
Usa
Usa
France
Canada
Usa

Source: Ice processing on Gti data, reference codes Nc 4401-21, 4501-04, 4601.
* logs, sawnwood, panels.

WOOD FURNITURE EXPORT (January-March 2010), (reference index 2007 = 100, in million euros)
Exporters
China
Italy
Germany
Usa
France

2010
2,599.4
1,024.6
877.2
290.5
204.8

Var. % 10/09
29.4
3.8
5.1
9.0
-7.3

Main market
Usa
France
France
Canada
Spain

Source: Ice processing on Gti data, reference codes Nc 940150, 940151, 940159, 940161, 940169,
940330, 940340, 940350, 940360, 940380, 940381, 940389.
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FOCUS ON CANADA
Canada is one of the most thriving economies worldwide, very
close to the Us. High per capita
Gdp allows to keep domestic demand at high levels. The service
industry has acquired a bigger
and bigger role over the years.
Short-term trends suggest a quick
recovery of gross domestic product after the economic crisis that
hit the globe in 2009. Future
prospects for the balance of payments are still negative, with forecasts of minus 40 billion dollars in
2010.
The industry of woodworking
machinery in 2009 showed a
substantial decrease of import
and export flows. Especially import shrank by 35 percent in the
year under scrutiny.

GENERAL ECONOMIC INDEXES
2006
Value
Gdp (constant prices,
percent change)
2.8
Gdp per capita
(Us dollars)
39,269
Inflation (percent change)
2.0
Unemployment rate
6.3
Current account balance
(Us $ billions)
17.9

2007
% Var.

2008
% Var.

2009
% Var.

2010*
% Var.

2.5

0.3

-2.6

3.1

43,396
2.1
6.0

45,064
2.4
6.1

39,668
0.2
8.3

45,657
1.8
7.9

14.5

7.6

-36.1

-40.0

Source: Imf (International monetary fund).

*estimate

MACHINERY IMPORT/EXPORT (Us $ million)
Export
Import

2007
370
501

2008
426
362

The timber industry (logs, sawn
wood and panels) shows a definitely positive trade balance.
However, there is a significant reduction of export by more than 30
percent.

Source: Ice (Italian foreign trade institute)
with Gti (Global trade for information service) figures.

The trend in the furniture industry is in line with the other segments. The trade balance has a
negative result, although Canada
is the world’s sixth biggest exporter. The main destination of export flows is the United States. ■

Export
Import

2009
322
229

Var. % 09/08
-24.4
-36.7

2009
6,071
2,287

Var. % 09/08
-31.0
-21.1

WOOD IMPORT/EXPORT (Us $ million)
2007
11,927
3,010

2008
8,800
2,900

Source: Ice (Italian foreign trade institute)
with Gti (Global trade for information service) figures.

WOODEN FURNITURE IMPORT/EXPORT (Us $ million)
Export
Import

2007
2,116
2,120

2008
1,713
2,274

2009
1,123
1,828

Var. % 09/08
-34.4
-19.6

Source: Ice (Italian foreign trade institute)
with Gti (Global trade for information service) figures.
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FAIRS

OCTOBER
1-3 October
Dremasilesa-Mebeltechexpo
International woodworking
machines and tools
for furniture industry
www.mtk.katowice.pl
• Katowice (Poland)
Woodworking technologies
3-6 October
W10-Working with wood
Woodworking technologies
exhibition
www.w10exhibition.com
• Birmingham (Great Britain)
Woodworking technologies
6-9 October
Woodmac Philippines
Woodworking technologies fair
www.globallinkmp.com/eventnew.php?eid=168
• Manila (Philippines)
Woodworking technologies

6-9 October
Ligno Novum Woodtech
Woodworking technologies fair
www.lignonovum.hu
• Budapest (Hungary)
Woodworking technologies
6-9 October
ISaloni World Wide Moscow
International furniture fair
www.cosmit.it/tool/home.php?s=0,
1,22,59,44
• Moscow (Russia)
Furniture
12-16 October
Holz Basel
Exhibition for craft
and woodworking industries
www.holz.ch
• Basel (Switzerland)
Woodworking technologies
13-16 October
Woodworking
Exhibition for woodworking
technologies
www.lahdenmessut.fi/eng
• Lahti (Finland)
Woodworking technologies
16-20 October
Wood processing
machinery/Intermob
Woodworking technologies fair
www.tuyap.com.fr
• Istanbul (Turkey)
Woodworking technologies
19-21 October
Tekhnodrev-North West
Woodworking technologies fair
www.restec.ru/tekhnodrev
• Saint Petersburg (Russia)
Woodworking technologies
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20-23 October
Sicam Pordenone
International fair of components,
semi-finished products
and accessories
for the furniture industry
www.exposicam.it
• Pordenone (Italy)
Semifinished products,
components and supplies
20-23 October
Ferralia
Exhibition of auxiliary equipment
and accessories
for the wood industry
www.ferralia.exponor.pt
• Porto (Portugal)
Semifinished products,
components and supplies
20-23 October
Fimap
International woodworking
machines fair
www.fimap.exponor.pt
• Porto (Portugal)
Woodworking technologies

21-23 October
Fenafor 2010
3rd Fair of machinery, accessories
and tools for the wood industry
www.fenafor.com
• Lima (Perù)
Woodworking technologies
22-24 October
China International Wood
and Wood Products
Semifinished products
and components fair
www.woodchina.org/en
• Beijing (China)
Semifinished products,
components and supplies
26-29 October
Timber and Woodworking
Fair for woodworking technologies
www.bashexpo.ru
• Ufa (Russia)
Woodworking technologies
26-30 October
Orgatec 2010
Furniture exhibition
www.koelnmesse.it/orgatec
• Cologne (Germany)
Furniture

26-29 October
Woodworking
Woodworking exhibition
www.minskexpo.com
• Minsk (Belarus)
Woodworking technologies

9-12 November
Tekhnodrev Siberia
Exhibition for woodworking
machinery
www.restec.ru
• Krasnoyarsk (Russia)
Woodworking technologies

NOVEMBER
2-5 November
Aseanwood Furnitecno
Woodworking exhibition
www.aseanwoodfurnitecno.com
• Jakarta (Indonesia)
Woodworking technoogies
4-6 November
100% Design Shanghai
International furniture fair
www.100percentdesign.com.cn/200
8/ENG/index.htm
• Shanghai (China)
Furniture
4-6 November
Pragoligna
Exhibition of machines,
tools, equipment and materials
fir the wood-processing industry
www.incheba.cz
• Prague (Czech Republic)
Woodworking technologies
8-11 November
Index
Furniture fair
www.indexexhibition.com
• Dubai (UAE)
Furniture

11-14 November
Expoedilizia
Constructing
and architecture exhibition
www.senaf.it/fiera.asp?FieraId=128
• Rome (Italy)
Constructing and architecture
11-14 November
SWE (Windows and Doors World)
Constructing and architecture fair
www.mvk.ru
• Moscow (Russia)
Constructing and architecture
11-17 November
Sajam Namestaja
International furniture fair
www.sajam.co.rs/
• Beograd
(Serbia and Montenegro)
Furniture
13-16 November
Holzhaus
Constructing and architecture fair
www.mvk.ru
• Moscow (Russia)
Constructing and architecture
16-18 November
Zow Trend & Design
International furniture fair
www.zow.es/en/
• Madrid (Spain)
Furniture
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PERSONALITIES

"IT’S TIME FOR A CHANGE”,
SAYS AMBROGIO DELACHI
We cannot delay decisions and strategies any longer. If we don't want to miss
the train, we have to run. Run fast. And together. Ambrogio Delachi gives a
frank and clear opinion about what may be awaiting us. An analysis that sounds
pitiless, but it’s high time we are extremely frank and clear-headed.
There we go again. And there seems to be no big
news on the horizon. Something is moving, but we
cannot really say there is a recovery. And the words
of optimists leave us more and more indifferent. We
keep going with great commitment, tenaciously using all our available resources, with the serious attitude and great care for companies and employees typical
of Italian entrepreneurs, which
have contributed to making the
history of woodworking machinery in our country.
A will to carry on that, in spite of
everything, is still tangible and
has pushed us to talk with Ambrogio Delachi, who has lived
in this industry for almost fifty
Ambrogio Delachi.
years, as a "salesperson" first,
then as an entrepreneur guiding one of the biggest Italian groups, Delmac. More
recently, he has decided to let his creature flow into
Scm Group and to accept the role of Acimall President, the association of Italian wood technology manufacturers, a role he was entrusted with for the third
time a few weeks ago.
Mr. President, let’s try a new game, forget about the
past and imagine the future...
"You are asking a lot, especially if you consider
the serious and many issues we have been facing recently. And I am not just referring to the Milan vs. Rimini challenge, a topic that you must
allow me to comment upon, telling your readers
that we have never stopped looking for ways and
opportunities to solve the problem... but I take up
your challenge and try to look ahead".
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And what do you see?
"First of all, a deep change in the structure of our industry. I see a number of companies, medium and
large ones, that will restart after some reorganization
and will increase their penetration in countries
where there is still a lot to do. I am thinking about the
Far East, where we did not act
with the necessary speed and
attention, but where we can still
find big opportunities, considering the significant growth
rates. I am not willing to talk
about China, but I must say
that, in the past twelve months,
we have closed contracts with
a significant value in that country, largely above one hundred million Euros. Our manufacturers have taken a small
share of this money, which have been captured almost totally by our competitors that have set deep
roots in the country and are now recovering the investments they made years ago. I hope there will be
entrepreneurs able to find their own place in this scenario, but many companies will certainly be cut off.
I will never be tired of saying that, as long as we don't
realize that the size of our companies is a major hindrance to the development of our industry, we will never really get out of the crisis. So far, Italian entrepreneurs have not felt the urging need to find a way
of collaborating, but now they will have to, otherwise
they will not survive. The sooner we realize we are
not the owners, but the stockholders of our companies, the better it is for the health of our industry. Then
there is another scenario, with medium-sized companies that are able to imagine and build excellent

products, based on the search for maximum flexibility and on their capacity to innovate their production
methods. For these companies, I am sure there will
be more and more opportunities, as no one like Italian manufacturers can offer flexibility and technology within short deadlines.”

Unfortunately, we can hardly keep up with Germans:
the big customers, those who need huge innovative
plants, real “automatic factories”, more and more often look at us with some distrust. As I said, the crisis is combined with structural problems: little research
and lack of adequate professional education.”

What will be the key factors?
"...Quality and service, as usual: without these two
factors, there is no chance to find a place in the international scenario. Big groups, more than other
companies, have to invest a lot in technology, because international competition is currently very strong
and more advanced from a technological standpoint.
Sometimes we don’t have the means to fight on equal
terms and the possibility to offer a product that is suitable for the demands of a high-tech market. I am
mentioning big groups because there is no doubt that
they are the key actors and – I repeat it’s up to them
in the first place to have a clear vision of the markets,
of their peculiarities and needs. I regret to say that
the end of the crisis will not bring back the good old
times, provided such a "return" is possible. We are
paying for ancient problems: the lack of applied research or the decision to focus on “average” production, which can be attacked both from below by
low-cost solutions and from above by high-end technology. Forty years ago we look at Japanese companies smugly, we thought they could just copy. With
determination, method, intelligence, and most of all
continuous, sometimes obsessive research, they have
become a global reference, a real industrial giant,
the best machine tools manufacturers on the planet, and definitely not the cheapest.
The same will happen with Chinese manufacturers,
who will be able to compete with us much sooner than
we may expect. And not just with price. There are already companies that are miles away from the models we know or imagine."

Let’s talk about business culture: sometimes it looks
like a bit more culture would be welcome also in this
industry.
"That’s true. It’s not mere chance that the two
biggest Italian groups have changed their top management, hiring people from more mature industries.
After all, this is a “new industry”, with a shorter history compared to others. Most Italian manufacturers
were born fifty years ago. The big expansion of the
furniture industry – and, as a result, of technology suppliers – dates back to the Seventies, when also the
majority of Italian woodworking machinery manufacturers were founded. The few companies that existed before have disappeared or have been incorporated into other industrial groups.
Now we are suffering because we don't have a clear
vision of the market, of the roads we should take. Not
to say that, in the Eighties and Nineties, we lost the
manufacturers of panel production plants and some
producers of primary processing equipment.”

Who will be the winner between serial products and
sophisticated technology?
"The market will decide, as usual. A handicraft workshop in Cantù will keep working for Russian tycoons;
Ikea will keep churning out mass products for consumers. You can focus on excellence or on an industrial product in series, provided you offer good
taste and adequate quality and you have a production
system with highly automated technology. There is
no other way to obtain suitable profit margins that
guarantee the prosperity of leading-edge companies.

Are you optimistic?
"There are still hard times ahead of us, and the knots
to loosen will seem endless. It will all depend on how
long it takes for entrepreneurs to realize that, in front
of a totally new situation, they have to take painful decisions to face situations that must be tackled with
determination and no hesitation. One thing is for sure:
sooner or later, the crisis will end, but a certain kind
of dynamics will also end, and our world will no longer
be like before the crisis. We will all be forced to
change our way of working radically...”. (l.r.) ■

In our industry there is also a slow but relentless decrease in the number of active companies. Do you
think that, sooner or later, also the trade unions of entrepreneurs will have to consider mergers, incorporations or “close collaboration”?
"Achieving a critical mass is not a must only for companies. Sometimes I think – and I’m not the only one
– that even Federmacchine, the federation that gathers all the national associations of machine tools manufacturers, does not have a suitable size to carry out
an effective lobbying action".
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EUMABOIS

BUETFERING: “OUT OF THE CRISIS
WITH SUITABLE PRODUCTS
“President of Eumabois, Franz-Josef Büftering, provides his personal view
about this hard economic season. But with a touch of optimism…”
Woodworking machinery manufacturers have a difficult year
behind them, but optimistic voices are increasing. Franz-Josef
Bütfering, President of the European Federation of Woodworking Machinery Manufacturers, Eumabois, talked about
the current global situation of the
woodworking industry with journalist Georg Dlugosch.
What’s the situation from the observatory of Eumabois?
Franz-Josef Bütfering.
“There’s no denying we have
gone through a major crisis.
Turnover collapsed and it is still very low in many
companies. We can expect such difficulties to endure a while longer, but there are also clear signs
that we have taken the way out of this valley of tears”.
What’s the origin of good hopes?
“German-speaking markets have been a safe route
for woodworking machinery manufacturers looking
for a way out of the crisis. Investments have been
holding on relatively well and this is a solid base
for the future”.
Which signals are you getting from the European
scenario?
“Europe is holding up together. Easter Europe has
a better trend than Western countries, but its collapse
was more dramatic. Real estate markets have not
recovered, yer. That’s why we still see some caution
in the purchase decisions of our customers. There
will have to be an increased workload for the
wood and furniture industry before we can see a significant rally of investments. For the time being, demand is mainly represented by old equipment replacement or adaptation of manufacturing systems.
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The industry in Poland recorded
an extraordinary trend and it
was encouraging to see the
propensity to invest of many
operators at Drema in Poznan”.
In Italy, the second largest
woodworking machinery producer, there were two major
shows with a short period. What
were the effects of such competition?
“The effects of the international
economic crisis had a strong impact in Italy. The vicinity of the
two shows complicated the decisions of exhibitors and visitors. Once again, it was
apparent that the lack of planning and clarity in the
exhibition scenario brings confusion and uncertainty
not only for exhibitors, but also for visitors, who may
not find a company they want to meet because they
have chosen to exhibit at the other show. As European association, Eumabois is committed to guarantee well defined and transparent exhibition
schedules for both categories”.
What’s the situation outside Europe?
“Signs of improvement are coming mainly from
Asia, particularly China. Also South America is
showing stronger propensity to investments. Even
the key market of North America seems to be stabilizing, though at low levels. In Russia, the crisis
has cleaned up the exhibition calendar and consequently funneled the country’s potential. Despite
some problems, I consider this one of the best markets for woodworking machinery manufacturers”.
What’s the reason for Russia’s troubles?
“Markets in Eastern Europe are still weak. Customers have to deal with the consequences of the

financial crisis. The 2008/2009 drop harmed several companies in this market, one of the biggest
in the world. We see much interest, but companies
still have few opportunities to get loans at affordable costs. For this reason, Russia will express its
full potential with some delay”.
Which markets are currently more interesting for European manufacturers?
“The German-speaking area has remained at
good levels even during the most difficult periods,
and the handicraft sector distinguished itself as a
good buyer. Then, China confirmed its potential as
output market for European manufacturers. In South
East Asia there are still good opportunities for some
sectors, and mainly Vietnam is considered a secret promise for European suppliers. But Asian competitors are quite strong there. India is an interesting
growth market, although volumes are still low. South
American markets are emerging for their resources. There are plenty of raw materials, but machinery import duties are curbing competition.
There is an increasing demand for quality, and consequently for European machinery”.
So, European manufacturers have reacted well to
the challenge...
“Our companies were well positioned before the
crisis. This is proved by the fact that, despite massive turnover reductions, only few companies
have gone bankrupt. With their products, our
companies are not just competitive, but leaders for
many aspects.
The most tangible evidence is their 60 percent market share. Even in the most trouble periods, our
companies have conducted their business properly. Despite painful cuts, they have focused on innovation. R&D departments have pushed on the
accelerator and today they can approach the markets with improved products”.
Which are the next steps for European companies?
“At Ligna 2009 it was already clear that the future
issues would be energy efficiency and efficient resource exploitation. In Hannover, big news and innovations were presented in this area, and the subject will keep us busy for a long time. Another factor companies have to manage is how to respond
to relentless globalization. Sales organizations will
have to become more and more global, if you look
at future markets. From South America, to Russia,

EUMABOIS is a non profit Federation grouping 13 national
Associations (Austria, Czech Republic, Denmark, Finland,
France, Germany, Italy, Poland, Portugal, Russia, Slovak Republic, Spain and Switzerland) representing the major European Manufacturers of machines and accessories for
woodworking. Approximately 800 industrial companies, accounting for 56 percent of global production, belong to Eumabois. All Member Companies are engaged in the
manufacturing of machines, plants and accessories for all
types of wood and wood-based materials.

to China, there are many opportunities to seize after the crisis. The big challenge is to tailor products
to specific customer requirements in each market”.
How is Eumabois supporting its members in these
challenges?
“In Europe, the woodworking machinery industry
has completely disappeared in some countries,
England for instance. This is complicating things.
On the other hand, the political turn of former Eastern Bloc countries opened up new ways to the East.
Eumabois has supported the action of companies
towards Russia, Ukraine, Slovakia and the Czech
Republic. However, such expansion has changed
their vision, as these markets are mainly dominated
by small enterprises. This strategy is an important
signal for our associates and is strictly connected
to the quality issue. This approach is based on industry standards and regulations, the EC standards
for instance, which protect products and their production from the negative effects of competition at
all costs”.
It sounds like a message against counterfeiting:
what’s the Eumabois strategy in this respect?
“We have decided to inform customers about the
necessity to purchase original machines and
components. In this phase, this approach seems
more effective than a direct fight against counterfeiting. For this reason we launched the “Choose
the Original-Choose Success” campaign to increase customers’ awareness of the value of
original technology. Counterfeiting is unacceptable,
because it threatens manufacturers and customers to the same extent. On the contrary, the benefits of original technology are evident. To have success on the Asian markets, European manufacturers must orchestrate their action”. ■
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TECHNOLOGY

BIESSE GROUP: +61 PERCENT
IN THE FIRST HALF 2010
Things seem to be improving substantially for Biesse Group, who recorded
a 61 percent increase in orders in the first six months of the year
(71 percent considering the “Wood division” only). Meanwhile, Liviana Forza,
new sales and marketing manager, has joined the company.
2010 seems to be really better, we must say. Within a general improvement of the business climate,
Biesse Group – the Pesaro-based multinational corporation manufacturing woodworking, glass and
stone processing machinery – has achieved excellent performance results.
According to the figures published before the summer break, orders until 30 June 2010 have increased
by 61 percent from the same period in 2009, or 71
percent if we only consider the Wood division. The
outlook for Q3 is a season-induced reduction, as it
normally happens, but there are clear signs that 2010
might close with a good increase and substantial recovery compared to the values of 2008.
The most receptive markets for “made in Biesse”
technology, according to the figures distributed by
the group, are South America, Eastern Europe and
the countries of the Mediterranean region. Things
are going quite well also in the European and American markets, which are showing encouraging signs
of recovery.

Giovanni Barra.
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“In a business scenario with large areas still characterized by uncertainty – said Giovanni Barra,
Ceo, Biesse – we were able to capture the positive,
though volatile, demand of instrumental goods in
our reference market, thanks to the improved effectiveness of our products, the extensive global operations and the strength of our distribution network.
In June 2010 alone, the Wood division collected –
for the first time after a long time – more orders than
in the same period of 2008 (+34.5 percent).
Though not significant for an upward trend, this is
evidence of our improved sales performance".
This is consistent with the three-year industrial plan
of the group. the 2010-2012 period will focus on great
attention for product costs, consolidation of sales distribution, investments in the renewal and expansion
of product ranges, and the commitment to improve
technical customer service even further.
Not only: in two years, Biesse will launch 22 new
products, including sixteen technologies dedicated to the woodworking industry, both for small and
medium companies, and for big industries. More
technology news will follow for glass and stone processing. In the forefront there will also be Hsd
(mechatronics) and new important software solutions.
Stefano Bartolini, industrial manager of the group,
explained the corporate policy for cost reduction:
“Starting from the end of 2009, Biesse has
launched an ambitious “Cost reduction project”,
aimed at cutting product costs significantly while
pursuing maximum standardization of construction
solutions and components. All of this in order to increase our competitiveness on the markets, without eroding profit margins or charging the market
with additional costs deriving from the increase of

xylon.it
Liviana Forza is the new sales & marketing manager
of the Wood division. She has joined Biesse after acquiring significant experience in responsibility roles in
multination corporations (Piaggio Group was her latest
job). Forza will also be product and systems management director.
“My key goal is to increase market shares and implement actions to support business development”, said
Liviana Forza. “Biesse has a strong technology leadership that enables us to pursue the top positions within the international competitive scenario. We are
launching and developing new products to satisfy our
customers throughout their production process, with excellent performance and productivity”.
Her first official appearance will be at the BiesseInside
open house, an event for customers and partners to be
held in Pesaro from 7 to 9 October. Also this year, customers will find machines in operation at the 3,000
square meter Tech Center, together with previews of new
products, seminars and discussions. “We believe in the
importance of these events to be closer to our customers
and partners, an opportunity to show our innovative technologies and confirm the solidity and reliability of the
group,” commented Liviana Forza, approaching her first
“made in Biesse” initiative.
“BiesseInside is an important and strategic event for the
company, conceived and organized around our customers, with an average attendance of more than 1,500
customers from 50 countries. Due to the success of this
formula, BiesseInside has become a key date for the
Wood division, involving all our branch offices and customers around the world,” she concluded.

raw material prices. In the 2010-2011 period, our goal is to
reduce the cost of sold goods by 10 percent, acting on labor
and raw materials to compensate for the inflation rate”.
“As to the business report until 30 June 2010 – concluded
Giovanni Barra – we forecast our margins to be back to positive, especially in the second quarter, thanks to a growth
of consolidated revenues and to substantial reduction of our
fixed and variable costs. In these first six months, we have
been generating a regular and constant cash flow, which
we started to do already in the final quarter of 2009. Therefore we expect to keep creating a positive cash flow for the
2010 business report”. ■
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COMPANIES

GROWTH STRATEGY
HAND IN HAND
Casadei Busellato have two different brands
with one integrated group philosophy, committed
to achieving success on the global markets despite
the economic crisis. The key elements include
a showroom for exhibition, sales and training.
One group, two historical brands of the Italian mechanical industry, and a complete range of products to keep the pace of global competition: this is
the Casadei Busellato identikit. The strategic
project that has brought together Casadei (based
in Rimini, specializing in traditional and semi-professional machines) and Busellato (located in Piovene Rocchette near Vicenza, a manufacturer of
machining centers) was launched in 2009. In a difficult phase for international markets, this synergy
started as a challenge based on a complete
range of products available to customers (from
semi-professional and hobbyist machines to machining centers and special equipment, including
panel sawing, edgebanding, calibrating and routing), a distribution system based on a network of
subsidiaries and exclusive resellers, and a customer-near service. The historical brands of the two
companies, both founded in the Fifties, were combined with an M in the new logo (standing for "machines") and a color (orange) that creates a visual
bond into one organization. The underlying philosophy of the strategies deployed by the group is reOn this and
the following pages,
some pictures of the
Casadei Busellato
showroom.
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flected also in production, organized
with a very rational
approach. The Busellato factory handles the production of new machines, including small and medium drilling lines, with a process that optimizes
product assembling times and stages. We have already reported about Casadei Busellato in Xylon International; this time, the occasion was a visit to the
new Casadei Busellato headquarters, where the new
showroom is located. During the meeting, we could
discuss new strategies in detail with Massimo Bobba, Casadei Busellato manager.
How is 2010 going for Casadei Busellato?
“This year is bringing important and significant results, we are growing in terms of market shares and
global turnover. This crisis is still there, it is not over
yet, but we are acquiring market areas where we
were hardly present or totally absent. A company like
Casadei Busellato must have strategic resellers in
each market, and in many areas we have already
identified key partners and achieved tangible results”.

because Casadei Busellato is one company, we are
together in every sense. We have united our
brands because they are historical names, well
known in Italy and abroad, with a specific identity and strong appeal to users.”

Today more than ever, internationalization and business in different markets through exclusive resellers
are essential elements...
“Sure. Our group offers a very wide range of solutions, so that our distributor can have and offer all
that is necessary. Today, the core of our business
is the configuration of this sales organization, focused on the identification of new markets and the
expansion of our current scope of action. If I
should rank things by importance, I can tell you that
our key goal is product innovation, followed by quality and, last but not least, service: we try to give customers a performing product with high quality standards and effective service delivered by skilled staff”.
Which of the two brands is giving you more satisfaction?
“I would say that the situation is positive for both.
In these months we have acquired new sales points
and we have set the goal to find new distributors,

The latest news is the creation of a showroom in
Thiene...
“We thought we needed a dedicated location for
sales, but most of all for demonstrations and training. The showroom is directed by Giorgio Dellai,
who organizes training sessions for all Italian and
international customers, and guided tours for engineers and resellers.
The new showroom has been operating for a few
months now, and we have already installed the most
significant machines for all kinds of operations. We
have a panel saw, small manual edgebanding machines and one inline edgebanding unit, as well as
squaring machines. These machines are all running, they can be used for live demonstrations, and
the lineup of machines will change according to
market demand and to our sales strategies.
The showroom has a double purpose: to show machines to final customers, including tests on specific products, and to organize training courses
when our distributors visit us with salespersons and
technicians. We also have a training center with
workstations where our customers can attend
training courses for machining center software and
complementary software”.
How many people do you think will visit this center?
In the first months of this year, we have already
recorded high attendance by engineers and
salespeople. The showroom is new, but it has already brought excellent results, and in the future
it will be used also to organize open house events
aimed at different target markets”. (l.r.) ■
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THERE IS A "MULTI-JOINT”
IN THE FUTURE
OF TIMBER CONSTRUCTIONS
Research and innovation are relentless, also in the processing
of components for timber constructions, beams first. Paoletti is offering
a new concept of inline finger-jointing machine for customers
with requirements of high-speed and complex operations.
When the experience of a historical company
and a qualified engineer with a detailed knowledge
of the woodworking industry join together, the result is a competitive synergy aiming at expanding
business in the markets.
The winning duo is made up of company Paoletti – founded in 1962 in Feltre near Belluno, a manufacturer of complete plants and installations for
glulam beams and finger-jointed panels – and
Leopoldo Brocca, for three years now a consultant of Paoletti with a marketing manager role, after a long and honorable career in the woodworking
business started in 1971 as designer of complete
plants and then Eastern Europe sales manager in
several industry groups.
In recent years – leveraging the experience of
founders Graziano Paoletti and his son Pierluigi –
the company has approached the door and win34 XYLON INTERNATIONAL September-October 2010

dow business, and most of all wood constructions,
which has spurred the evolution of traditional finger-jointing machines, one of the strengths of the
company's production. The rest is contemporary
history: the focus is on the industrialization of the
production process of machines that must respond
to productivity requirements and competitive organization. Paoletti manufactures machines for
semi-finished products and wood construction
elements, including a range of specific equipment
for the producers of window scantlings and for
stripped panel manufacturers.
Mr. Brocca, let’s start from your finger-jointing machines, your “pack” models...
“These machines join strips (cut from multilayer
boards) that are previously cleaned from defects
(knots, cracks, resin bags etc.), and then are loaded

A detail of a compact finger-jointing machine.

in "packs" on a carriage to be cut and glued at the
ends. Then they are sent one after another to the
pressing station and cutting unit. For this type of
operation we produce a full range of machines (from
semi-automatic to automatic, with one or two
milling heads), which can process window scantlings and stripped boards/panels for the furniture
industry. To glue the jointed strips for scantling and
beams, we produce a range of vertical clamps
available in modular lengths up to 50 meters, with
manual or fully automated loading."
Are you mainly focused on wood constructions?
“Last year we sold two finger-jointing lines for
straight and curved beam production in Eastern Europe, one in Poland and one in Slovakia, with different characteristics in terms of pressing capacity. In Slovakia we delivered a “Joint 3025E T50”
model, which generates very high pressure on the
joints to achieve 50-60 ton capacities; this line can
also machine large solid KVH beams with sections
up to 250x300 millimeters.
The line shipped to Poland currently produces only
duo and trio beams, using a “Joint 2520E T30” finger-jointing machine that can handle sections up

to 200x250 millimeters, generating 30 ton pressure.
In Slovenia, at company Svea, we have equipped
our automatic line – in operation since 2001 – with
a new finger-jointing unit for vertical joints, model
“Joint 2510R”.
Paoletti’s commitment, credibility and practical approach has allowed to achieve significant results
also in Italy, including a supply to Legnolandia
based in Forni di Sopra (Udine) – a renowned manufacturer of public garden installations and timber
houses – of a complete line to make straight and
curved duo beams.
Another big order was submitted by Fanti in Val di
Non, which has added a big four-head planing machine to the line we supplied in 2003, in order to
handle working widths up to 1,300 millimeters.
For all these applications, we use polyurethane
glues with application methods we have studied
internally, offering maximum reliability and perfectly
integrated in the machine; the process can be programmed to dose the glue quantity accurately according to the working speed and the strip width”.
“Paoletti has pioneered the technology of continuous finger-jointing for load-bearing beams”,
adds Brocca. “The first creations date back to 1993.
We have developed machines for horizontal or vertical milling and other technologies upstream and
downstream the line, including loading, storage and
handling automation, planing machines with different working widths, gluing systems for one- and
two-component vinyl-polyurethane-melamine glues,
pressing systems. And I add we are the only Italian manufacturer who can produce plants approved
by the Ottograf Institut in Stuttgart, and we keep
working with a focus on innovation. We are testing
high-speed gluing systems and we have built plants
that can achieve production times of 2-3 cycles per
hour, with a feeding and gluing line running at 180
meters per minute.
Two pictures
of the plant installed
in Poland.
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The finger-jointing machines for window scantlings or stripped panels are a recent creation
which completes the production program, and
also in this industry we are introducing significant
innovations and developments for the range.”

Glue spreading
machine
for polyurethane
glues.
The clamp installed
at Svea in Slovenia.

Talking about machines for the production of
wood construction elements, which are your reference markets?
“We receive daily requests from Italy, mainly for “XLam” solid wood walls. Also for this production,
Paoletti is developing projects and machines for
the future, working on innovation in collaboration
with the Trento University
and Cnr-Ivalsa. Framework
or solid walls are normally
purchased from Germany
or Austria. We offer the
most suitable solutions to
process wood strips that
cannot be used for beams
into parts for the production
of crossed-layer walls.
We are working at full
steam to produce a complete plant for X-Lam walls
up to 3x8 meters, ordered
by company Tlf in Tuscany.
I can tell you that, for this industry, we have developed
a new finger-jointing machine for X-Lam production
or large volumes (50-60
cubic meters per shift) of
beams and roofs, with
pack finger-jointing and
continuous press, and a
new technology (“Multi-joint”) that can make at least
eight joints per minute, doubling or tripling the current capacity of a continuous finger-jointing line”.
What about the Italian market?
“We cannot complain, even 2009 was better than
expected. We collected important orders, which
were sent to production in the first half of 2010. We
know the Italian market pretty well and we get good
satisfaction.
Lately we have been specializing in solutions for
the production of finger-jointed elements, as this
allows to increase our specialization and to lever-
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The planing machine “Phs1300” installed at Fanti near Trento.

age scale economies. We have a key strength I
want to underline, i.e. the decision to keep within
our company only the production cycle stages that
deeply affect the quality and performance of a machine or plant, while the rest is entrusted to external suppliers. We machine the parts, the main aggregates and we focus on engineering, the rest is
up to a number of suppliers we have selected
through many years in business based on our experience. Working in this way, we have closed a
"horrible year” like 2009 with an increase of
turnover close to 80 percent.”
Mr. Brocca, how does a small company like yours
face a market dominated by big groups?
“I have been working at Scm Group Engineering
in the Czech Republic and Poland for six years approximately, so I know this subject quite well…
Though obvious and banal, if you are small you are
more flexible and can offer tailor-made products.
However, it is essential to maximize the industrialization of our processes, especially for the new
solutions I have illustrated.
There are interesting margins also on special machines, where we have to face the competition of
leading brands. For products with nothing special,
like vertical clamps for scantlings, we have achieved
a good quality-price ratio, offering a standard configuration that includes many devices that are optional for other suppliers, such as hydraulic instead
of pneumatic pressing/aligning bars. We have promoted this kind of solutions because our resellers,
apart from finger-jointing machines, very often
have to buy also clamps, and it would be silly not
to leverage the business relations we have created...
It is worth stressing once again that our strength
is that we control the design process, entrusted to
in-house specialists that have developed extensive
relations with external consultants. This has allowed
us to be lean and very flexible, and to leverage all
kinds of professional expertise when required, in
a specific period or for a specific order”. ■

focus on
working centers

UNDER THE SIGN OF FLEXIBILITY
WAITING FOR RECOVERY
The manufacturers of machining centers are carrying on research
and development projects and developing new machinery and plants
to improve the production process, enhance final quality and deliver
flexible solutions, from furniture to timber houses.
Between caution and clear signs of recovery of
global economy, there is the courage to innovate
and promote research and development, following
the evolution of customers and production processes. The industry of machining centers for wood processing, from panels to solid wood, from furniture
to prefab houses, is not standing still, on the contrary, it is deploying new strategies and new approaches to a demanding market that looks for highquality final products and high flexibility in operations. Meanwhile, everybody’s looking forward to
2011 to start running again.

FLEXIBILITY FOR SOLID WOOD
In 2009 a prototype was introduced to the market.
Today, the new “Power” range of 5-axis machining
centers for solid wood processing has been completed, adding versions to handle parts from small
size up to 5x2 meters, some with special aggregates
for doors, windows and jambs, as well as sophisticated decoration and interior elements, such as
domes, columns, alloyed aluminum or plastic
parts. The company also offers a compact machine,
“Omnia”, that incorporates Nc tenoning, mortising,
butting and drilling operations, and a software that
guides the operator step by step. This is the “dual
track” of Balestrini, located in Seveso, near Monza, and specializing also in tenoning, mortising,
butting, milling and drilling machines, double
routers and sandingmilling machines, machines for doors and furniture doors. This wide
range is the result of research that, despite all
difficulties, has never
Elio Balestrini.
stopped. Operating flex-

The “Power”
machining center
by Balestrini.

ibility is the key.
"Our machining centers are
equipped with dual-rotary and multi-spindle heads
that can machine parts with complex shapes, moving together with the tool in any direction, so that
we can work in different industries”, says Elio
Balestrini, marketing manager of Balestrini. “With
the experience acquired and demand from all over
the world, we have approached different production industries: that’s because the market is moving, but in very different sectors”. The keyword is
customization, therefore a close relationship with
the customer is essential. For a company with 50
employees and a 90 percent export share to
Asia, South America, Europe, the Balkans and Russia, and a strong focus on customization, this is not
a minor effort. "Customer relationships are closer
than in the past, when we sold standard products
from a catalog. Today we build the machine together with the customer, because everyone has
specific requirements for their operations”.

TARGET: SPEED
Short times for “batch one” machining of parts with
different dimensions, taking less than one minute
for complete setup of the five-axis working center
"Jet Liner". These are the features of the new prodSeptember-October 2010 XYLON INTERNATIONAL 39

INNOVATION IN THE FINDER
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The 5-axis
machining
center model
“Jet-Liner”
by Bacci.

uct presented by Paolino Bacci at Xylexpo in Milan. The company – in business since 1918 in Cascina, near Pisa – manufactures machines for chairs
and, more in general, solid wood, including Nc centers with traveling column, gantry and double operating head, as well as tenoning, moritsing, contouring machines, pantograph routers, buttingmilling-drilling machines, up to dedicated software
systems. Bacci is seeing light at the end of the tunnel, while launching performing machines to meet
the requirements of producers. “The worst seems
to be over – says Giuseppe Bacci, sales manager
of the family-run company – although we are
waiting for 2011 to be more confident about the consolidation of this trend”.
Crisis or not, the research and development of new
machines have continued even in the darkest
months of last year. “R&D is an essential part of our
business, we invest huge resources in this area,
even more in a period of weak demand like the recent one. As an innovation-oriented company, we
have a well-organized technical department to develop new creations within short deadlines and advanced software to optimize the use of Bacci machining centers. And of course, we pay great attention to after-sales technical service, delivered
by qualified engineers with specific training.”
The current trend is strong customization, with machines built specifically for the operations required by customers, both small handicraft businesses and big manufacturers. The double operating head with 5+5 interpolated axes mounted on
recent Paolino Bacci machines responds to this
need, just like the “Jet Liner” machining center. And
what about the future? Giuseppe Bacci has clear
ideas. “Our vision is a machining center with higher and higher productivity levels, combined with
very short setup and huge flexibility to produce furniture and windows and to machine composite and
innovative materials”.
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From numerical control machining centers for the
wood and furniture industry, to the processing of
plastic and composite materials, up to the development of equipment for timber constructions: this
is the history of Uniteam in Thiene (Vicenza), a specialist in high-tech innovative solutions for the most
demanding customers. The approach is maximum
flexibility to follow market trends and the development of advanced special solutions. “The drivers
of the woodworking industry change year after year – says Riccardo De Toni, foreign
sales manager of
Uniteam – but we can
say that windows, roofs
Riccardo De Toni.
and houses are the
most interesting new
trend in the building industry.
Our customer portfolio ranges from handicraft to
industrial companies, with an export share of 60 percent in Europe, Russia, Eastern Europe and the
Middle East. Our latest product launches include
the cutting center "Covertek" for the machining of
roof construction elements, and the new version of
model "Extra Bm3" for X-Lam panels (glulam with
cross layers) for prefab timber walls.
Uniteam is proactively involved in the organization
of conferences and workshops in Italy and abroad
to promote the construction of low-impact buildings
made of wood. There are positive and interesting
signs as relates to the demand of complete plants
and lines, considering that market demand has reversed its trend lately”.
The cutting center
“Covertek” by Uniteam
for the machining of roof
construction elements.

SOFTWARE FIRST
Greda, located in Mariano Comense (Como), has
been operating in the woodworking machinery business for over 28 years. Besides traditional machines
for chair production (mortising, tenoning, profiling,
butting-drilling-milling, gluing and dowel inserting

The 5-axis machining center
“Sirio 5A AT” by Greda.

etc.), Greda produces a wide range of high-tech
cnc machining centers to process solid wood components such as chairs, tables, furniture, windows,
musical instruments) and panels. The results
achieved over many
years of R&D and development of advanced
projects have helped
Greda expand its business focus, extending
its know-how to plastic
Marianna Daschini.
and aluminum.
According to Marianna
Daschini, owner and sales manager of Greda, there
is a price to be paid to get out of the crisis, especially for smaller companies, and there will certainly
be an impact on working methods and customer
approach. “The new solutions we have introduced are mainly software: in recent months, we
have focused on customer service and on the extension of this service to the process planning
stage”.
She is cautious about market developments.
“Everything is in becoming, so far there is no positive effect on production, recovery signals are weak
and inconsistent”. Greda's business is equally
shared between Italy and export. “One thing is for
sure, the scenario has changed and also the approach to sales is going to change, we are still looking for a new balance”. The winning approach to
be successful after the crisis? “Especially for
"small” actors like us, the only way out is to patent
new systems that can make a difference”.

petitiveness according to Hi Tech Group, which has
attended Xylexpo with its team of eight companies
sharing a 1,500 square meter stand. Officially
launched at the end of 2009, the group includes
Bup Utensili (Pesaro, woodworking tools), Cga Italia
(Pesaro, sanding, brushing-rusticating-deburring-polishing, edgebanding and trimming machines), Macmazza (Pesaro, flexible panel saws),
Simimpianti (headquarters in Milano and production site in Portalbera, Pavia, offering a wide range
of presses and handling equipment) and Siti-Società italiana trasporti interni (Santa Maria di Sala,
Venezia, equipment and automation
for furniture manufacturers and industrial companies); machining centers and drilling-inserting machines
are produced by Alberti Vittorio,
based in Gessate near Milano, and
Cosmec in Poggibonsi, Siena.
Marco Alberti.
Union is strength, says Marco Alberti, general manager of Alberti
Vittorio. "Hi Tech Group pursues the best synergy among all companies, both for technology and
for sales organization, and acts as a single partner for customers, supplying plants and offering the
opportunity to reduce costs to serve different industries, which would otherwise be hardly accessible". Eight sales channels, eight companies
that have reinvented themselves, creating a new actor on the market and betting on integration and the
capacity to interface machines, systems and tools.
Within the group, Alberti Vittorio and Cosmec are
complementary organizations: the former is in the
medium-high market range with high-performance
products, with a specific range of drilling and hardware inserting machines including the "Vector Cn"
series; Cosmec deals with a wider, more affordable
product range, with highlights such as five-axis ma-

The machining
center “Vector Cn”
by Alberti.
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chining centers and nesting. "In this way, the group
fully covers the business of machining centers, from
basic to special applications. As Alberti, we will pursue closer and closer synergy with Cosmec and
the other partners, in view of possible optimization
and integration of components in our products, also
considering a change of relationships among
suppliers".
One instrument more to face a difficult period. "Today, the market of machining center is overcrowded in Italy and abroad, I don’t see any recovery coming up, but I hope to see some signals
with Hi Tech Group, as the group will provide everyone with a more extensive and efficient distribution
network. In recent months we have not lost business, and all deals from 2008-2009 are still pending for lack of investments. The sooner we break
free from chains, the sooner we will restore pre-crisis conditions".

TEAM WORK
Two specializing companies have joined to increase
their competitive potential on the market; a third
company is responsible for product sales. This is,
briefly stated, the project deployed by Erregi, a
manufacturer of packaging and assembling equipment based in Talacchio di Colbordolo, near PesaroUrbino, and Stema (which is also associated with
2B.Erre) from Arosio, Como, manufacturing panel
and window processing machines. After a couple
of years of joint business, at Xylexpo they presented
the new nesting plant that, through the integration
of machines and systems from all involved companies, offers a global solution for panel process-

The nesting line “Nestcut” by Erregi.
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ing: “…cutting, drilling, assembling, packaging and
shipping – says Renzo Giunti, Erregi owner –
thanks to the availability of complementary products. It’s as if we had created a bigger company
that produces more products and uses a third party to distribute, sell and offer engineering services to customers. Three companies that have
joined to provide global solutions for panels.”
The nesting line presented at Xylexpo, called
“Nestcut”, can cut to size and handle panels with
different dimensions in real time, eliminating the intermediate storing of cut panels, with time and
space benefits; Stema launched the new drilling machine that completes the program and allows to implement an inline system. Two machines with
equal productivity.
“The market demands flexibility”, continues Giunti. “The line works automatically unattended, including loading and unloading operations, so it contributes to cost reduction”. Product development
inputs mainly come from international markets, including EU countries like Spain, France, Germany, Czech Republic, Netherlands, Belgium and
Poland, and South Africa (“We are among few companies that sell in Germany,” underlines Giunti).
The economic situation is complicated, but with
streaks of light on the horizon. “The Greek crisis
came unexpected, let’s hope it does not cause a
further delay of investments. Right now, many offers pending from several months are coming to
fruition in solid countries like France and Germany
and may encourage other countries to invest.” And
in Italy? “We are a few months later than France and
Germany, but if the market holds on, like the success of the Saloni has
showed, business should
restart; meanwhile, companies have adapted to
the new situation, they
have to produce at lower
costs and, therefore, use
new machines to beat
competition, handling
smaller batches with more
flexibility and diversification”. ■

UNITEAM

COMEC GROUP

TEN YEARS OF TECHNOLOGY

TIME SAVING

Uniteam (www.uniteam.cc), the Italian company in Thiene, the province
of Vicenza, is a dynamic industrial reality which is able to meet any customers’ requirement in projecting
and production of multiaxes numerically controlled machining centres for
wood processing and its derivatives.
The product range is divided into var-

woodworking centers

focus on

ious models destined to small, medium and big industries for processing
of any kind of right or curve peaces;
as furniture, shutters, windows, stairs,
chairs, tables, wooden structures in
building and complex elements in furniture industry. For doors and windows industry Uniteam offers high
technology solutions which can perform any kind of processing and finishing with utmost precision on doors,
rectangular windows, arches, balconies, portholes, etcetera.
The ten years of technology experience in a field of robotics has allowed
Uniteam to develop the patented 5
axes working centres for processing
on solid and lamellar beams in building, sports and civil industry, for
construction of roofs and roofing in
general as well as on panels for
prefabricated houses. ■

Comec Group (www.comecgroup.it),
company-based in San Giovanni al
Natisone (near Udine) produces special working centres with three or
more controlled axis for appliances on
solid wood and/or mdf, usually with
a straight and long shape.
The great capacity of personalization
and the extremely simple programming, thanks to a dedicated software,
allow its employment in many different sectors: beds and baby beds,
outdoor furniture, doors and windows, furnishings, tables etcetera.
One model from between the wideranging production program is “Md
Jamb”, centre for cutting, drilling/mortising and milling equipped with
three operating heads and with five
controlled axis.
The works on the extremities and in
the middle of the piece are carried out
simultaneously by the three heads
(multitasking), allowing a remarkable saving of time in comparison to
traditional working centres.
Thanks to the three operating heads
and the Nc management with parametric programming assisted by visualization with 3D macros, the “Md
Jamb” is extremely productive and at
the same time flexible and fast in the
model’s change.
Besides, there are many specific
types of equipment available for the
operating heads, to satisfy entirely the
needs of the customer. ■

BALESTRINI

PAOLINO BACCI

SCM

“HIGH TECH” SOLUTION

TECHNOLOGY & INNOVATION

NEWS FOR ARTISANS

“Power” is the new range of portal machining centres by Balestrini
(www.balestrini.com) which is available
in different configurations. Its portal
opening can vary between 2 and 5 meters, its carriage strokes can be of different dimensions, its operating head
moving around axis A and C is available
with max. 4 electrospindle of power upto 17,5 kW; its axis Z is available in different sizes (700, 1000 and 1300 mm).
With “Power”, Balestrini offers a very flexible machine which can be profitably
used in various manufacturing sectors:
complex shaped furniture components, decorative and structural elements for housing, large moulds machining, sports item etc. Machining accuracy and brilliant performance in both
speed and acceleration of its movements, motor’s power and flexibility of
the used equipment make of “Power”
a real “high-tech” solution in the world
of 5-axis machining centers.
Balestrini offer “Cube” as well, a machining centre having two “5-axis” operating units which are working on
two perpendicular planes. This particular configuration although granting a
high flexibility make of “Cube” a machining centre having a working speed
still unknown in its category, therefore
suitable for pieces for which various operations are required. Its specific software guarantees that the two operating
unit work contemporarily in the same operating space (Balestrini Patent) and
with the maximum safety. ■

“Master Win” is a 5-axis machining
center for windows with closed gantry
and movable worktable/s, offered
by Paolino Bacci (www.bacci.com),
based in Cascina, near Pisa.
The 5-axis head has a 20 hp spindle
with fast tool changeover and option
spindle with 2 outputs. The worktable
is equipped with a proven system of
beams that hold the pressure bars,
with manual positioning by means of
push-button or nc. The panel gap is
wider than similar machines, to allow
the use of longer tools, while the stiff
structure of the gantry ensures superior accuracy and finishing.
Execution speed is very high for several reasons. The two-output spindle
with horizontal layout carries out all operations in this position (precision
boring without angular transmission,
45-degree cutting of strips, key-lock
holes and so on). The tool length is unlimited and all cutters can be double
or carry drills for vertical, horizontal
and diagonal cuts. As a result, the operation of the boring machine is minimized and the number of tool
changes, requiring 8 seconds chipto-chip, is dramatically reduced. ■

Scm (www.scmgroup.com) – Riminibased company’s brand devoted to
the artisans which is different from
Scm (Industrial) brand devoted to the
industry – is presenting the new multifunctional working centre “Pratix
Z2”. Main new features of this model, which belongs to the new range
of machines with aluminum worktable
and “T” slots, are “Penta” device for
5 axes machining with automatic
tool changer and integrated tools
room; high performance protections
of the “photobumpers” type (patented system); 70 meters/minute max. Xaxis speed and the electrospindle for
horizontal routing with two outlets on
multifunction worktable.With “Pratix
Z2” it is possible to obtain high performance with reduced overall dimensions. Integration in the “Netline”
process manages the design, the
programming and the furniture automatic production.
Other technical details of “Pratix Z2”
are the working area X-axis t h a t
can change from 2700 to 3100 mm,
while working area Y-axis is about
1300 mm; panel clearance is 180 mm
and maximum vectorial speed X-Y
axes is 80 meters/minute. Tool changer is for max. 18 places and maximum
electrospindle motor power reaches
11 kW. Maximum boring head: 15 vertical, 8 horizontal and blades working
on X and Y axis. ■

“Power”.
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TECNICA

MASTERWOOD

SAC

RELIABILITY OVER YEARS

INNOVATION, NOT IMITATION

NEW POTENTIAL

Masterwood (www.masterwood.com),
a leading company based in Rimini
specializing in the production of machining centers for solid wood and
panels, has introduce two highly innovative products.
“Project Tf” is a strong and accurate
boring-milling machine, with vertical
and horizontal boring units, blade and
milling tool, offering high productivity also for small volumes and format
changeover in close-to-zero time.
The machine is an investment that fits
both to industrial companies for custom production and to handicraft
businesses for the optimized production of small orders.
“4 Win” is a significant step towards
the production of doors and windows
using the "prefinished” technique.
With an innovative worktable (patented), the wing parts are made with one
setup, while the clamping system
keeps the workpieces locked until the
processing has been completed.
The same cycle is carried out for
frame parts. The powerful Masterwood software manages all types of
windows starting from the wall opening; the operator places the elements on the worktable against the
available fences and the machine automatically carries out internal and external machining, the jointing of uprights and crosspieces, butting, glass
strip recycling and hardware. ■

The working center “F30” for window
production offered by Sac (www.sacsueri.com) – located in Limidi di
Soliera, near Modena – is characterized by constant technical and
product developments to handle –
with equal efficiency – both large orders that require high productivity
(achieved by machining two parts simultaneously) and small orders that
require to minimize programming
and tooling times, which is achieved
through automatic shaft change.
The automatic workpiece turning device relieves the operator from heavy
duties and tasks resulting from the
constant increase of the thickness
and, consequently, the weight of the
parts to be handled.

focus on working centers

“V 300”.

“Hr 300.1”.

Vertical and horizontal cnc working
centres manufactured by Tecnica
(www.it-tecnica.com) , Coriano-based
company (near Rimini) represent the
full expression of technology, quality and reliability over the years.
Production control systems, care of
details, first quality components remarks the “made in Italy” origin of the
product. Careful service, on time
technical assistance and certified
guarantee are constant factors of today and certainties of tomorrow.
Cnc vertical machining centre with
three-four controlled axis model “V
300”, is the answer of Tecnica to those
customers who cannot purchase a
traditional cnc working centre since
their workshops are too small.
The model “Hr 300.1” is the horizontal
version with three-four controlled
axis and it represents a good solution
for routing and boring operations. ■

“4 Win”.
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With adequate equipment, the “F30”
center allows to produce pre-squared
window elements while preserving the
possibility to square and profile assembled windows automatically; the
functions for the production of trapezoidal windows have been further enhanced. The operating units of “F30”
can be fully customized, both for
tenoning with 1 or 2 shafts with 620
mm working length, and for profiling
with 1 or 2 profiling units provided with
2 or 3 shafts with 320 mm working
length; all units have automatic tool
change as an option and offer a wide
range of optional units and special accessories. ■

CONTATTI

NUOVA PROGETTI
PRECIOUS SOLUTIONS

“Np40” is the new cnc working center that Nuova Progetti (www.nuovaprogettimacchine.it) studied for
the production of the frames. In a single machine, in a single placement,
all the necessary operations on the
frames and stringers of the frame are
made: cutting or milling of the heads,
thanks to the rotating Iso 30 spindle
and six-positions tool change, plugs
drillings, mounting of anuba hinges
and housing for the counter-plate. The
bench, designed for contemporary
blocking of two sections, consists of
four independent units, complete
with clamps and pressures, automatically positioned by the machine
in accordance with the running program. In addition, the fore clamps are
retractable, so that you can also
lock the door panels, on which you
can perform head milling, plus all the
standard processes, including
cutouts, using a Y stroke up to 900
millimetres. Our solutions are always
in the forefront to guarantee strongness and precision, to make these
machines essential and precious. ■

The easiest way
to find
the partner
you need...
info@xylon.it
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ISA

ROUTECH

STEMAS

COMPLETE AUTOMATION

FOR WOOD BUILDING

OPTIMAL RESULTS

Industrial System Automation
(www.isapc.it), company located in
Piacenza, introduces the new linear
working centre model “Isatech 18/22”,
a symmetric and modular working
system which can suit any installation
requirements as preferred by the
customer, without any constrain and
fixed sides. It is a complete automatic machining center both for the
clamping of the pieces and for their
loading and unloading phases.
The working area is made of one or
two portal bridges, equipped with two
or four electrospindles to carry out
the complete, simultaneous and different operations with one set up. This
single reference enables to obtain the
highest machining accuracy on the
finished components. The working
process is performed taking care of
the chips and dust extraction by using suitable profiled hoods around the
spindles with automatic control. The
tool management is also automatic
and divided in more tool magazines
in order to get tool changes simultaneously on more units and in hidden
time. The implemented software allows to machine workpieces for the
various types of assembling and it is
connected to the various automatic
programming systems. A full sound
proof enclosure assures the best
protection for the operator and for the
environment in the workshop. ■

The use of wood in building sector is
increasing and for this reason Scm
Group (www.scmgroup.com) decided to invest in the development of
technologies for machining wooden
structural elements for construction.
Houses with structures which can be
erected quickly and easily, that are
earthquake-resistant, fire-resistant
and with a low energy impact: these
are the characteristics which, in the
immediate future, will make them a
success on a huge scale, even in
countries with a strong tradition of
brick buildings.
Presented recently, “Area” is an innovative Routech brand cnc gantry machining centre capable of executing all
the necessary machining of wooden
walls with large dimensions, up to 4,5
metres wide and 50 metres long, on
work-pieces up to 360 mm thick.
The heart of the machine is the 28 kW
machining head with 5 interpolating axes, capable of meeting any
production requirement.
The tool magazine, with 12 positions, ensures having all tools always
available. The new operator interface
and software, developed by the
Routech team, guarantees automatically reading and interpreting the files
created by commercial software. ■
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Pesaro-based Stemas (www.stemas.it)
has more than 30 years’ experience in
woodworking machinery construction
and can be considered one of the leaders in this industry.
Within its range of custom machines,
Stemas offers several modular working centers, including manual, semiautomatic and automatic centers for
doors and windows, kitchen furniture
doors, furniture and so on. The Stemas
working centers can perform cutting, milling, tenoning, boring, dowel
inserting, hinge mounting, routing
and many more operations with accuracy and speed, always delivering
optimal results combined with maximum construction flexibility. ■

BRE.MA.

HIRZT

BIESSE

DIFFERENT SOLUTIONS

NEW SUMMIT IN TECHNOLOGY

QUALITY AND RELIABILITY

Bre.Ma. (www.brema.it), a Biesse
Wood division brand, is specialized
in the production of nc boring, milling
and hardware inserting machines,
able to satisfy requests and more
complex processing mix. Bre.Ma. offers different solutions with maximum
productivity and flexibility levels, assuring minimum overall dimensions.
Some special features of the product
are constituted of the patented chain
truck, the processing principle with
vertical panel management, the revolver unit, the in-real-time management with “zero” set up for the sequential execution of doors and drawer fronts, vertical and horizontal sides,
bed staves, noise absorbing panels
and special parts.
The modular system of the machines allows to modify, depending
on the work pieces and the quantities specified, the equipment of the
single machine or in line, and also in
a second time. ■

Hirzt (www.hirzt.com), Coriano-based
company, near Rimini, offers a multifunction working centre, able to
make the furniture manufacturer extremely flexible, productive and competitive: the new boring and automation centre “Project K2”.
In the field of furniture, just the decrease of the warehouse of the finished products is a winning weapon
to achieve the established targets,
obtaining liquidity and agility of operation in the market.
Hirzt, with the new “Project K2”,
gives to their customers the possibility
to make a great name of themselves,
reaching the highest standard of
flexibility both in the process of small
lots (thanks to very low costs of production) and big lots, getting high performance in terms of productivity
and quality.
This new Hirzt’s automation centre
can compact the working chain in just
one multifunction centre of advanced
technology. “Project K2” offers many
possible solutions of equipment (panel handling, loading/unloading system, dowel insertion), creating a totally customized automation plant. ■

Biesse (www.biesse.it), the Pesarobased company, offers a wide range
of solutions for all types of companies.
Starting from “Rover A”, the entrylevel working centre, precise and reliable and has been designed for the
production of wooden furniture, doors
and windows. The machine is ideal
for craftsmen, small businesses and
prototype departments of large com-

“Rover A”.

“Rover G”.

panies looking to increase their flexibility and the quality of their products.
Biesse also offers “Rover B” , which
is used for the machining of large
panels and solid wood, while “Rover
C” is used for heavy processing operations, such as the machining of
thick windows, that require the use of
large tools and aggregates. “Rover
C Edge” is used for routing and
edgebanding of shaped panels,
while “Rover G” is used for the machining of nested-based panels,
with labelling and automatic loading
and unloading system. ■
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LARI & LARI

SAOMAD

ESSETRE

SMALL AND BIG IDEAS

VANGUARD TECHNOLOGY

A NEW CONCEPT

Saomad (www.saomad.com) – company based in Reschigliano di Campodarsego, near Padova, specialized
in the manufacturing of single-machines and complete plants for windows – offers
a last generation cnc center for
wooden windows “Woodpecker 30”,
which redefines the standard of window production and efficiency of
versatile solutions.
This center allows to make a great variety of profiles that can be different
from the traditional window. The tech-

The numerous exigencies of compactness, speed and flexibility coming from the sector of the beam’s processing, pushed Essetre (www.essetre.com) to add a new concept of
machinery.
“Techno Turn” is a cnc controlled
patented machine covered by international patents, with extremely limited dimension, which allows to
process beams having max. dimension of 300X400 millimetres and an
unlimited length.
On the robust and stable mechanically structurally worked portal frame
has been mounted a cnc controlled
precision ring nut, with movement at
360 degrees on which is installed the
innovative “Turn” milling head.
The milling head is provided with two
independent outputs: one with flange
connection for the circular blade, the
other with tool connection type “Hsk
63F” with the automatic tool changing. Thanks to this innovative milling
head it’s possible to mill and cut all
the six beam’s surfaces without necessity of turning the workpiece. ■
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“Fr10Ta”.

“Fr10Ta” is the small Nc working centre produced by Lari & Lari (www.larielari.it) – Certaldo-based company,
near Florence − for milling, anuba and
mortising machinings on wood timbers. At last one small idea for a big
productivity. Both the small and the
big woodworkers will be able to
screw anuba hinges, to execute lock
seats, hinges’ millings and louvers’
millings. The “Fr10Ta” working centre is able to execute all the needed
machinings for producing doors and
windows. Controlled axis are 11.
Lari & Lari also produces “P7” model, the big Nc working centre with
gantry structure, for making millings,
drillings, cuttings, profilings, tenonings, mortising and anuba machinings on wood elements. Particularly
indicated for making doors and windows also with arc shape. “P7” combines the structure rigidity of a gantry
structure with the usual flexibility of a
Nc working centre. The movable automatic working planes reduce the
machine’s tooling up and clamping
times for about 30 percent. Controlled
axis are total 21. ■

“P7”.

“Woodpecker 30”.

“Titanium”.

nology developed by Saomad and
employed in “Woodpecker 30” allows
to realize tilted tenons, round tenons
and windows.
The company also offers “Titanium”, another cnc center for wooden
windows which, thanks to vanguard
technology and to the blocking system that allows to work out the piece
dimensions automatically, can reduce the working time and ensure
high quality. A high flexibility of tenoning and profiling shafts due to Hsk
B100 quick coupling, easiness of
workings, the overall cover that reduces noise and dust emission and
raises safety level, are the characteristics that collocate “Titanium” as
a leading product. ■
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BUSELLATO

COSMEC

SCM (INDUSTRIAL)

A COMPLETE RANGE

STRUCTURAL STRENGTH

HIGHEST PRECISION

Busellato (www.casadeibusellato.it)
has more than 50 years of experience
and offers a complete range of 3-45 axes cnc working centres, both for
panel machining (also in Nesting
mode), and solid wood machining.
The new “Jet Star” completes the
Nesting range of Busellato cnc working centres.
The “Linear 10” tool changer can be
combined with the “Pt1” tool position,
thus offering a versatile and cost-effective solution.
This cnc working centre is also
equipped with an automatic panel unloading and cleaning device so as to
prepare for the next load.
In the panel machining range of machines, the “Jet Optima C21” reconfirms the market consensus

“Jet Optima C21”.

thanks to the following features which
have contributed to its success,
starting from the electrical cabinet integrated in the machine frame to further reduce overall dimensions, to suit
the space requirements of small factories and craftsmen’s workshops.
With “qinX”, an automatically adjustable aggregate, Busellato offers
the possibilities of a 5 axes (one axis
with mechanical positioning) cnc
working centre on an entry-level machine. Two 5-position fixed tool
changers in addition to the 10-position tool changer on the beam, and
a double tool changer position give
a great advantage to those customers who manufacture small quantities of different products. ■

Cosmec (www.cosmecsrl.com) offers
a the wide range of cnc machining,
well-known for their structural strength
and rigidity combined with an extreme
versatility. “Smart 30” is an open
frame machining centre with movable
bars and vacuum cups, which joins
high level characteristics and performances together to user-friendliness, thanks to a very innovative
graphic interface.
The “Conquest Series” (models
255-515-715) are machining centres with bridge frame, available with
3-4-5 controlled axes (also available
with a Z axis= 700 mm, which considerably extends the 5 axis workings
on machines of the same category).
The above models complete the
range, whose top is taken by the flagship series “Nr”, which also includes 3-4-5 axis routers not only for
wood, but also for plastic, aluminium
and composite material processing.
A special highlight for the “Fox” line,
born for nesting manufacturing, an
“entry-level” series of machines with
compact footprint, allowing small
shops to take advantage from cnc
technology. ■

“Accord 40 Fx”− the new working centre made in Scm (Industrial) (www.scmgroup.com) can be fitted with new
solutions capable of meeting any production requirement.
A mobile gantry structure for high precision and a 13 kW “Prisma” machining head with 5 interpolating
axes at 7000 rpm.
“Accord 40 Fx” combines productivity and flexibility without comparison.
The “Mach 5” shuttle removes the tool
in only 5 seconds and it has a straight
rack tool magazine which can hold up
to 48 tools each with large dimensions.
The new, high flexible “Fx-Matic”
worktable can move simultaneously
each single component for fast and
precise machine set-up. It is
equipped with blowers for cleaning
of the bar and therefore not requiring
any operator intervention before each
movement. This is the ideal solution
for the processing of pre-finished door
and window frames. The new safety
device, without mats, allows maximum freedom of movement with a
maximum degree of safety. ■
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GREDA

MORBIDELLI

VITAP

HIGH SPECIALIZATION

QUALITY AND SPEED

ABREAST WITH THE TIMES

Quality and productivity for the furniture industry. These are the principles
behind the launch by Morbidelli
(www.scmgroup.com) – a company
of Scm Group − of the 5-axis “Universal X5 Hde” machining centre.
This unit has been designed for all
boring, blade cutting and routing operations. Designed with a gantry type
structure to provide greater stiffness,
both static and dynamic, it ensures
high levels of finishing quality and high
machining speeds.
The “Universal X5 Hde”, as well as the
11 kW 5-axis machining head with liquid cooling, can also count on a boring head with 38 independent vertical bits, 12 horizontal and an integrated blade unit with automatic 0-90°
movement. Greater productivity and
flexibility are guaranteed both by
the new Tv bars worktable with automatic positioning, and by the second 8.5 kW auxiliary electro-spindle
which is fitted with a “Rapid 6” tool
magazine. This allows the machining
centre to change tools in masked
time, whilst the machine performs another operation. “Universal X5 Hde”
has a working area of 5020 x 1830
mm and is characterized by a 350
mm panel passage, 42 tool positions
and boring head with high capacity
production. ■

Aware of the continuous change of
fashions, styles and designs that influence themselves the trials and
the productive philosophies, Vitap
(www.vitap.it) – Poggibonsi-based
company, near Siena specialized
since 1954 in the construction of
woodworking machinery and abreast
with the times – realizes and introduces “Point”, the cnc boring machine with revolutionary panel movement seamlessly by “parallel belts

focus on working centers

“Poker”.

Based in Mariano Comense, company Greda (www.greda.it) is specialized
for more than 29 years in the manufacture of wood-working machinery
with a special customer-oriented approach. Among the wide production
range of machinery stands out “Poker”, a three-axis machining centre
with five operating units and twintable, suitable to execute not only
tenoning, mortising, end-cutting, but
also shaping, routing and sanding
operations at reduced working times
and in total safety. Greda is also specialized in the manufacture of hightechnology five-axis machining centres,
like “Argo”, featuring a fixed bridge
structure, one electrospindle and a
twelve-position Nc-controlled toolchanger, and “Sprinter”, equipped
with a four independent and powerful
electrospindles, to guarantee high
quality finishing at reduced time. For the
panel, door and window processing,
Greda offers “Sirio”, a wide and complete range of “cantilever” structure
Nc-machining centres with 3,4, 5 interpolating axes. Last but not the least
is “Mitika”, an Nc-machining centre engineered to execute not only five-axis
working operations but also turning operations through a special interpolating tail centre and tailstock system that
guarantees fast working cycles without any mechanical obstructions. ■
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from top”. “Point” new standards in
price and performance, is an ideal
stand-alone-solution for the production of standard and special parts, including the complete processing of
cabinet side panels, tops, bottoms
and stretcher rails, cabinet doors
and drawer front. ■

REM

PADE

GRIGGIO

ONLY FOUR SQUARE METERS

EASY INTUITION

FOR ALL PANELS

Based in Mariano Comense, Rem
(www.remsrl.com) offers a new machining centre with vertical movement
and workpiece locking, designed to
optimise company spaces as it requires only four square meters.
“Pilot” performs boring, trimming, internal and external routing and every
type of hardware fitting on any type
of panel, even if it is not rectangular.
The heart of the machine is the
workpiece conveyor belt that can be
in a vertical or horizontal position, according to the shape of the panels to
machine and the sides that have to
be machined. This feed unit can
have a “retractable” part, a system
patented by Rem, that allows the
parts resting on the feed unit itself to
be machined.
The machine’s elevated production
levels are guaranteed by the high linear speed of the feed unit which can
reach over 100 meters/minute. To
meet any requirements, “Pilot” can be
configured in many different ways and
can be fitted with various types of boring heads, electro-spindles with various power ratings and extremely fast
tool changers: two seconds from
shaving to shaving. ■

“Clipper”.

Pade (www.pade.it), Cabiate-based
company (Como), has been specializing in the production of complete line
of machinery with highly advanced
technology and accuracy for the
processing of furniture components in
solid wood, introduces “Spin” and
“Clipper”, two five axis cnc work
centres with compact and solid
gantry-beam structure, double table
and revolving head for machining on
five sides of the work piece.
“Vario”, “Chrono” and “Chrono
Duet” are three cnc multifunction
five axis working centres offering on
purpose many optional solutions like
twin table side to side, additional third
station “doubleclamp”, longer beam
structure for large pieces, programmable pre-setting of work piece
clamping, vacuum clamping, automatic loading.
“Velox” highspeed cnc machining
centre has been engineered to provide an unprecedented degree of
flexibility in the performance of differently combined operations, ensuring also a constant productivity
thanks to the automatic loading-unloading device. All cnc work centres
Pade allow, optionally, automatic/programmable vacuum cups positioning,
connection to bar-code reading and
robot handling. ■

The numerical control working center
“Cnc 1000” by Griggio (www.griggio.com) is suitable to machine all
kinds of panels. It has a maximum
width up to 1,000 mm. This center is
equipped with multi-spindle boring
head with “Quick Release” system for
quick tool changeover, a blade unit with
120 mm diameter and a power spindle for milling. The
two units run on
ball screws (Z
axis). “Cnc 1000”
is a high-productivity working center that can execute operations on
“Cnc 1000”.
throughfeed panels at feed speeds
up to 60 meters
per minute. The
program change
speed ensured by
the installed software provides the
“Cnc 353”.
operator with high
working flexibility.
“Cnc 750” is a machining center to
bore furniture panels. It is equipped
with a 4-spindle head with recessed
blade and easy-to-use software to
program all types of operations from the
supplied computer. It bores holes for
kitchen hinges of any brand, side
holes, horizontal slots using the supplied blade, slots for handles, drawers
and cabinet doors.
Finally, “Cnc 353 “ and “353N” are numerical control working centers with
boring head and milling power spindle.
“Cnc 353” has 6 worktables and vacuum cups, mainly suitable for doors
and furniture components, while “Cnc
353N” has a phenolic table ideal for the
machining of panels and furniture
components. ■
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FIFTEEN THOUSAND DOORS
PER MONTH WITH ITALIAN DESIGN
Donskoj is the third and last stage of our trip in Russia visiting some
of the most significant customers of the Scm Group. Here, three years ago,
an industrial project was launched, where the Italian company Mario Rioli
has played a very important role. An important partnership, which has led
to the development of the biggest door production plant we have ever seen.

Mario Rioli’s head office.

A consolidated and real partnership where all
members bring their experiences and learn from
each other. In 2008 Mario Rioli, a company based
in Carpi, near Modena – a historical brand among
“made in Italy” door manufacturers – inaugurated
its production plant in Donskoj, a town located 230
kilometers from Moscow. A peculiar story, almost a
casual meeting between Corrado Rioli and the
Russian entrepreneur Artur Popelnuhkov.
Gabbiani
“Axioma 125”
angular panel saw.
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The friendship between them soon turned into a
business relationship, which led them to decide to
ride the wave of a market where design products,
developed with Italian technologies, immediately
achieve significant growth and success.
Let’s go back to the end of the 19th century, when
Mario Rioli was founded as a family-run woodworking company. To make almost everything, from
furniture items to windows. At a certain point, the company began to specialize in wooden door manufacturing, to export its products and to approach the
Russian market. And then, the meeting that changed
the story of Rioli: while in Italy the situation is
changing and getting more complicated (mainly due
to constant growth of
competition in a market
that is not always "generous") in Russia there
are huge opportunities
for growth. How? Easy:
creating a structure characterized by strong production specialization
Vladimir Snoksky.
(wooden doors) and by
the most advanced technologies that manufacturers can offer. Because Russia definitely appreciates high quality products, with
good design and high-quality materials. In other
words, “fine Italian doors"! There is growing room in
a country that is recording strong growth, getting
away from the principles of socialist economy and
becoming an ideal place to produce and sell...
Thus, Mario Rioli was established, a huge plant located in an old kombinat gathering the best Italian technologies to produce everything that is need-

An amazing organization, where Italian technology – Scm Group first of all – is a key element.
35 year-old manager Vladimir Snovsky is leading the company.

The veneer preparation department.

An overview of the gluing and pressing line
of Sergiani for furniture doors.

ed: furniture doors, jambs, frames. The Rioli family experience was integrated with important financial assets and innovative technology. An ideal approach to solve problems connected to
growing costs and a very long supply chain, two
points that affected and still affect local manufacturers today.
Mario Rioli currently employs 400 people in a facility of over 30,000 square meters. It produces
around 15 thousand doors per month, 70 percent
of which are veneered and targeted to a mediumhigh market segment, while the rest consists of thin
laminated doors meeting the requirements of a lower market segment, but still with higher quality compared to standard lamination with melamine paper. Everything is carried out within the company, from the purchase and drying of Russian wood
boards, to painting, up to packaging and shipment.

Some pictures
of Stefani
“Evolution” line.

Mr. Snovsky, what was the Italian contribution to this
factory?
“Since the beginning of our partnership, all door
models within our production have been designed in Italy. But mind you: all the products in our
catalog have been specifically created for the Russian market and are produced in our country.
What we needed and what we looked for with this
partnership was design, first of all, that’s the most
important contribution of our Italian partner in this
adventure. Then, precious suggestions about the
implementation of our production technologies were
given as well. Today we address the market mainly with mid-range products and we have ten different collections: glazed doors, with or without reliefs, classical, modern...”.
Which is your reference market?
“At present Russia, but we have started a project
in order to expand the diffusion of our products to
a wider market, at least the bordering countries
around Russia. We do not look necessarily at Europe as a land to be conquered, because today local demand is very high: we have recorded so many
requests from retailers operating in Cis States (Commonwealth of independent states) that we were not
able to keep up with demand until recently!".

A section of
the painting line,
developed with
Cefla and Dmc
solutions, divided
into two sections
of 117 meters each.
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VISITING THE FACTORY...
Visiting the production departments of Mario Rioli is a unique experience. Everything is unusually big and the opportunity to see a
complete production cycle – from multi-blade machines for the
production of frame strips up to the most modern finishing line – is
worth a trip to Moscow. Let’s give some figures: currently the production is around 1,000 doors per day (330 laminated, 500 veneered and 170 lacquered; 43 percent with relief decoration, 54
percent are smooth and 3 percent are milled), with the goal to triple
production reaching one million doors per year.
A major challenge also at process level, which forced the engineers of Scm Group Engineering to consider dozens of factors
because Mario Rioli produces lacquered hollow-core doors, veneered, laminated, solid wood doors, doors with smooth relief or
shaped panels. Without considering that it also produces all semifinished products and components that are generally manufactured by subcontractors, including stiles, covers, jambs, glass
stops, frames...
Strips produced by the multi-blade machine are optimized and cut
to the dimensions suitable for the construction of frames, on which
Mdf panels of different thicknesses are then glued. Panels are machined by an angular panel saw Gabbiani “Axioma 125”.
The coupling operation between frames and Mdf panels is carried
out in a line built around a “Las 230” Sergiani press: “Grafmatic”
(automatic frame stapler) assembles strips forming the frame. The
gluing machine supplies the Mdf elements while a continuous
feeder provides honeycomb panels. Everything is assembled and
sent into the ten platens of the daylight press, then unloaded and
sent for calibrating and subsequent veneer or laminate gluing operations, according to the product type (veneers are produced and
selected in a specific department).
Then doors are taken to a Stefani “Evolution” squaring-edgebanding line, where doors are edged on the long side and then on
the upper side.

Manual work is still very important in the finishing process.
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The huge warehouse where doors are ready to be shipped.

The factory was built in record time and required
many efforts and a huge investment: did you
have previous experience in wood industry or did
you have to "learn" a new job from scratch?
“We did not have any experience in this industry.
On the contrary: only very few of us processed
wood. Five, six people maximum. Our first wood
& technology teachers came from Scm Group.
They explained us the basic steps. Then we hired
a German specialist who gave us a significant contribution, he was employed later on and remained
with us for three years”.
So, you started from an idea, you realized that it
could work and you implemented it asking for support to those who could really give an answer...
“It sounds too easy like that. But it was not so, unfortunately: from the conception of the idea to its
implementation and the current factory, we had to
go a long way. We can say that we have grown step
by step with the project, following its transformation: from a set of files in our computers to bricks
and mortars. This was supported with strong
marketing activity, allowing us to define the entrepreneurial effort accurately, to evaluate the opportunity of certain decisions and, above all, to lay
down different business plans. This allowed us to
identify our potential competitors clearly, as well as
market volumes, achievable market shares and the
target segment to be addressed. We also considered that there is a significant difference between
manufacturers of Russian hollow-core doors and
Italian doors. We have always been convinced that,
building a factory in Russia based on Italian technology and organization, we would have been able
to attract potential customers".
After three years, which market share have you conquered?
“It is not easy to answer this question right now, be-

cause – as your readers already know – this is a
rather complicated season also for the Russian market. I can say that we are moving against the trend
of a generally shrinking market, where especially
big players are loosing ground. Fortunately, our
growth continues and we are conquering positions
quickly also compared to our most important
competitors”.
To sum up, you started with European organization
and Italian quality, and fitted them the peculiarities
of the Russian market. What was the role of technology to assemble these three factors, so different from one another?
“When we launched our project, we did not know
much, frankly speaking! There were many things
we did not know and many other we would analyze later, acquiring more experience and specific expertise related to the product. But we were sure
of one thing: we had to choose a good partner to
minimize problems. Back then, we were convinced
that, buying a good machine, a high quality plant
from an Italian manufacturer, we could do nothing
but a good product. And that’s what happened, but
we were too optimistic to think that technology and
manufacturing were all that mattered. Today we
know that these are basic aspects, but a “complete”
company also needs a good overall organization,
effective logistics, accurate marketing... In these
first three years of business, we have learnt the importance of a well-organized purchase department,

for example, and we are aware that the pace of a
company depends on several aspects”.
Why did you choose the Scm Group, how did you
meet?
“To tell the truth, one of the business partners of
Mario Rioli had a specific "experience" in this industry, for he was also member of Aquaton (see
Italianwoodtech, May/June 2010- editor’s note). He
reported the possibility to get in touch with Scm
Group. The experience with Aquaton convinced us
that it was an excellent Italian organization,
renowned all over the world, which could bring this
project to life and which could be able to provide
supplies of this size with no problem and with a
turnkey solution. I must say that we did not make
a “black box” choice. There were meetings, proposals, offers, checks and comparisons with other important European players, but in the end the
choice was Rimini and today we can say we are
satisfied”. ■

The first article of this special review “Scm
in Russia” was published in the March/April
issue of Italianwoodtech. The second article,
dedicated to the bathroom furniture manufacturer Aquaton, was published in the
issue of May/June. The third article (Dana
furniture factory) is in the July/August issue.
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CUSTOMIZATION
RHYMES WITH AUTOMATION
From handicraft production to the “automatic factory” that handles production
from component to packaging, there are over 40 years of history.
The history of Corazzin Group, an extraordinary adventure, a paradigm of the
best Italian entrepreneurial spirit, where technological innovation is the star.

Mosè Corazzin.

Some pictures
of the Corazzin Group
showroom
at Pieve di Soligo.

A finished product is just the tip of the iceberg: we
are talking about the kitchens, bedrooms and children rooms, wardrobes, living rooms, sofas, bathroom furniture, office and contract furniture manufactured by Corazzin Group. An enterprise with
heart and brains in the Veneto region, in Pieve di
Soligo near Treviso, “invisible” – by choice – at the
leading exhibitions in Italy and abroad and in the
“usual marketing” circuits; but still, for over forty
years, one of the most important actors in the madein-Italy furniture industry, for its production and innovation capacity. Ten production sites, each active on the market with its own brands: these are
the figures of the group, that exports 20 percent of
production mainly to Europe, including Russia and
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Turkey. Considering production and administration
sites, the Corazzin Group covers a 360 thousand
square meter are, 170 thousand of which indoors.
the showroom with meeting rooms at the Corazzin Group business center in Pieve di Soligo is 6 thousand meters large on two floors, with some 150 exhibition sets. It leaves you breathless.
The secret? A perfect mix of “central” decisions and
process automation, so as to be able to produce
classical and modern furniture for any environment,
perfectly coordinate and highly customized.
Furthermore, ecology is a must. The furniture
signed by Corazzin Group are made with non-toxic materials and paints, with a focus on recycled materials. Today Corazzin Group is a solid organiza-

BIESSE GROUP AND MOBILEGNO CUCINE

Biesse Group is a reference partner
for Corazzin Group, as they have supplied the most innovative lines the Venetian group relies on to build its future in the industry.
At Mobilegno, a high-productivity
squaring-edging and boring line for
batch processing has been installed.
The line includes the “Winner” loading system with mechanical panel
detacher, a solution that guarantees continuous operation with no idle
times due to panel sticking together
in the stack. This solution, with two
axes driven by brushless motors

and sliding on linear guides through
rack and pinion, can perform twenty cycles per minute and load multiple panels in stack with different
lengths and widths.
The squaring-edging machine
“Stream Sb1” works on the longitudinal side of the panel: after the
squaring units, the edging aggregates
are operated at a speed up to 40 meters per minute, with 300 mm gap between the panels to be processed.
The panel turner “Gpk1” positions the
panels on the short side to be
processed by a “Stream Sb2”, then

tion managed by the second generation of the
Corazzin family. However, the control is still strongly held by the original founder, Mosè Corazzin. It
was not easy to meet him, because he prefers factories rather than interviews, going around the plants
to see if something can be improved rather than posing for a picture. It’s enlightening talking to him: clear
ideas, big projects executed and many more in the
drawer. You may think that, if there were a dozen like
him, things would be different. And not only in the
furniture business. A simple person that strikes with
the power of what he has been able to create.

they are transferred to the boring machine “Techno F” that drills the lower and side face (to insert the mounting dowels by means of a “Techno S”
machine).
Now you only have to turn the panels
again (with a panel turner “Gpk2”) to
send them with the proper rotation to
the unloading station, where another
"Winner" is operating.
The line is obviously equipped with
one single control desk, where the operator can manage all processing programs for all machines through one
numerical control.

“I am 64, I am the second of six children and I started to work at 13”, he says. “I studied at the same
time: five years of evening schools to specialize in
the wood industry. I made anything: from windows
to doors, from wooden floors to coffins. At 18; I went
to Switzerland; I lived there for two years, before
coming back to Italy and opening my own workshop in my backyard. There was a great will to do,
work was abundant; you just had to work to
progress step by step, day by day. In 1996, I took
a big step and opened a small factory, starting to
produce furniture. Things went fine: space in-
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over a company that is now called Mobilstella and,
back then, was a specialist in drawer chests. In
1980 we created Mobilegno cucine. Then we took
over Morassutti, now renamed Play, while preserving the brand. Walco, the office furniture
company, was founded in 1994 on a 60 thousand
square meter area. We took over classical and modern kitchen manufacturer Lyon’s from bankruptcy,
then in 1995 we acquired Marka, a historical brand,
then Synergie for bathroom furniture, Confort Line
for padded furniture, and finally, Favero in 2001...”.

An overview of the
squaring-edging
line installed
by Biesse Group
at Mobilegno
in Mosnigo
di Moriago (Treviso).

In this and the
following pictures,
some stages
of the processing
cycle of the
squaring-edging
and boring line.

creased and in 1973 my two younger brothers
joined the company.
Within a short time, Corazzin grew into a small industrial company and started to make important
investments, necessary to move on into the direction we had identified. We bought the first line
from Olimpic. An investment that caused some worries, but as I said, things went quite fine and it would
have been silly not to take any risk. In those times,
export to Libya boomed, where we shipped a significant portion of our monthly production. We had
become a big company and with the first line we
could manufacture what we needed, starting from
hollow-core panels we made by ourselves, using
our presses... I still have a price list from those
years: one sheet for cabinets with two, three, four
and five doors, two models of bedside table, and
one chest of drawers. That’s it. We didn’t really think
that, only 30 years later, we would have to make
all different furniture and components”.
From there on, it's been a constant success...
“We have worked a lot. We took one step after another, with great attention, consolidating each
decision before making new ones. In 1978, we took
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Mr. Corazzin, you are an organization with very few
equals in the furniture industry, however your marketing strategy is definitely not “orthodox”, if you allow this definition...
“If you mean we no longer attend industry exhibitions, I can say you are right: thirteen years ago we
decided to make our own permanent show, a showroom where we present the product ranges of all
our companies, and where we have located our
sales offices for international markets”.
Is it more difficult to process wood today than when
you started?
“From a certain point of view, I can say we have
gone back to work like craftsmen. The market was
dominated by mass production of few items... which
is the current approach of Chinese production.
But here, in mature markets, the music has
changed completely: companies only make highly customized furniture, environments tailored to the
specific requirements, preferences and tastes of
each customer.
We define a program, a collection, knowing that it
is a container inside which we will have to create
exactly what customers want.
There are no more standards. A company like Mobilegno (based in Mosnigo di Moriago where we met
Mosè Corazzin, editor’s note), produces as many

as 25 kitchen models and the trucks are loaded with
packages that contain all different pieces”.
This approach has certainly had an impact on your
technology choices: what was your guiding principle?
“Take this example: when we launched Mobilstella
four years ago, we had an old factory of 14 thousand square meters, full of equipment designed for
mass production. Then the time came we had to
renovate it, to upgrade technology. The first idea
was to start a renovation project, to adapt what we
had, but soon we changed our mind and started
from scratch. We started to build a new 22 thousand square meter production site, next to the old
one, where we installed new plants. We evaluated a number of offers and finally chose Biesse
Group. We had seen the “Insider” line in another factory and we were initially hesitating, because
these machines seemed inadequate to meet our
productivity requirements. Not to mention that complexity is often a huge hindrance when you have
to "customize a plant". But I liked the concepts it
had been designed and built on. So we created a
team of people to define the plant collaboratively
and we trained our staff to be able to act on the entire line at any time. When you have to do with sophisticated, highly automated plants, nothing can
be left to chance”.
The result is a really impressive plant, a piece of evidence that the "automatic factory" exists...
“There’s no other option if you want to produce in
large volumes, it would be impossible even to think
about a different solution”, says Corazzin. “The market requires an endless range of alternatives in
terms of decorations, components, accessories and
modularity. This has forced the adoption of certain
types of plants, designed to create a buffer of semifinished materials from which you can source parts

for any order. At Mobilegno, for instance, we
have a warehouse of components ready to be customized and assembled. It’s an ideal solution for
this factory. In other companies we have gone much
further, up to working to order: there is virtually no
stock and each element is put into the line when
required and gets out fully finished. Even the packaging is “created” in line. This is a highly sophisticated and effective plant that also comes from our
collaboration with Biesse Group and their capacity to understand our needs, our methods, and to
give us what we need.
Although, let me tell you, sometimes I miss the good
old times, when there were more manual skills,
when you had to be able to do something...”.

The one-by-one
packaging line
clearly illustrates
the key concept
of the production
process
at Mobilegno.

Why?
“For several reasons. Good memories and nostalgia
for sure, but also costs. Producing with leadingedge technology requires significant investments,
which have long payback periods for an enterprise.
But I repeat, there are no alternatives: if you want
to produce a certain amount of furniture with adequate and consistent quality, you cannot do without technology, and you have to choose a partner
that supports you in your challenges”.

TILL NEXT TIME
We’ll talk again soon about Corazzin Group. When
we visited Mobilegno, we also popped in at Mobilstella, just to "smell the perfume” of what Mosè
Corazzin means when he says “high automation”.
We must admit we were really impressed, so we
convinced the management and engineers of
Biesse Group to organize a new visit. We’ll be back
soon, then... (l.r.) ■
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Building wooden houses
is a matter of quality,
from the effective industrial
process optimizing raw materials
to sustainability and
environmental healthiness.
This is the choice of Diemme,
a family-run company
based in Pontebba.
We met its owner,
Vittorio Di Marco.

FROM SAWMILL
TO BIO-CONSTRUCTIONS

Vittorio Di Marco.

Four generations of an industrial history
embracing the whole wood supply chain,
from sawmill to the production of bio-ecological timber houses. This is the experience of Diemme (www.diemmelegno.it),
based in Pontebba, near Udine. The
company is specializing in carpentry
and constructions with load-bearing panels and it produces beams, X-Lam panels as well as solid wood structures, with a focus
on aesthetic design and energy efficiency of the
whole building system. Raw material – which is absolutely local and Pefc certified – is red spruce; the
design and processing of carpentry elements are
carried out in the plant, starting from “Diemme Tria”
panel that is the result of a research activity carried
out together with the Civil Engineering Department
of the University of Udine.
The story of Diemme begins from the woodcutting
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company of the grand-grandfather, woodcutter;
then the opening of the sawmill – initially shared with
the father and the uncle – represents a milestone.
The following step was the decision to deal also with
carpentry and wooden constructions, a decision driven also by the tragedy of the Friuli earthquake in 1975.
Today Diemme has about twenty employees, two

DIEMME HAS CHOSEN SPANEVELLO

teams of installers, each of them consisting of
three operators. The owner,Vittorio Di Marco, is optimistic and talks about growing revenues, during a
period of positive trend, in Italy, for wood constructions. And the “Mediterranean style” for this kind of
buildings, far from the stereotype of mountain
chalets, is appealing also to the Austrian market.
Mr. Di Marco, the dramatic earthquake in Friuli was
the main event to convince you that wooden carpentry was the right solution to be adopted?
“Since that moment, demand has increased in an
exponential way. Following the seismic event,
people started to appreciate all the benefits of wood,
starting from a lighter roof. We did not produce houses immediately, but we observed all the types that
had been introduced by several European companies after the earthquake, as it has happened in
Abruzzo recently. And we saw that there are many
differences between houses that have a completely
wooden structure and other buildings with a wooden body but developed with many other materials,
such as American frame houses.
When I entered the company, in 1975, Diemme vocation was still focused on sawmill and not really
on carpentry – an activity that I have contributed
to expand, also thanks to my education as surveyor.
Since that moment, we have started to study the
production of wooden houses, evaluating also the
defects of the most popular types of frame structures. For example, twenty years after installation,
we dismantled the constructions and found out that
the interior insulation had come off. When I saw for
the first time, some twenty years ago, the system
implemented by Klh in Austria, I was convinced to
follow this trend. The Austrian company, at that time,
was building its first factory sheds. They started to
produce a new kind of wood panels, used for
bridge construction, by crossing and nailing the
beams... one of the first examples of what we call
X-Lam today. During the same years, we started
to work with jointed glulam timber and, thanks to
our expertise, we closed a kind of partnership: they
needed a technology to joint wood during panel

The production of a high-quality X-Lam panel surely requires an
excellent preparation of its strips. To produces these elements,
Diemme has selected the solutions by Spanevello from Schio (Vicenza), a specialist with longstanding experience in ad-hoc solutions for wood constructions.
Diemme chose two solutions to install a complete line. The continuous jointing machine “Compact Basic” is equipped with a double power spindle and a patented pressing system for the two
elements to be jointed. The joint closing strength and the glue application systems comply with the standards for the construction
of load-bearing components. Electronic control allows to adjust
pressure and positions easily and effectively, adapting to the section of the machined elements.
The planing machine “Universal 300” is a four-side system with
a fifth multiblade aggregate. The planing units are equipped with
“hydro” heads that offer much shorter tooling time and higher accuracy, as well as floating vertical groups. “Universal 300” easily achieves feed speeds up to 120 meters per minute and is also
equipped with a positioning electronic control that operates according to the section of the parts to be planed.

production, and I examined pros and cons of their
system, in view of developing one of my own, always based on load-bearing panels".
From project to house: you do everything in
house...
“We design the house together with our customer,
thanks to a staff including an engineer and two surveyors, or we rely on third-party designers. We
mainly work with final customers, but we are ready
to cooperate with companies similar to ours,
which do not have a production department as we
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have. We provide them with the product and our
experience. Building a house is not a simple thing
to do: a know-how that goes beyond wood is required. When the customer visits us, he already has
an idea; we develop several design solutions adapting to all requirements, but above all, we always
operate according to performance comparison,
which is the most important factor according to me.
Wood manufacturers have to focus on performance: according to applicable European regulations – plus environmental requirements, also im-

plemented in new Italian regulations – we see that
a house built with our systems is more cost-effective
than a house built with the standard system.
Given the same performance, the final consumer
does not accept even minor flaws in a wooden
house like ours, while, on the contrary, a standard
house might be accepted even with serious problems such as condensate on the window panes,
moss, poor insulation or soundproofing. We must
fight with quality and transparency: we provide a
turnkey house, the price is fixed and technical specifications are described in all details”.
How is the process organized?
“We develop the structural design
with specific calculations and we define the pieces to cut and to mount
on a concrete platform or on a
superelevation level. The concept is
modular, we divide a wall into standard 125 cm modules, which derive
from the optimization of four meter
long pieces, though we can provide
parts of any size. We butt-joint several modules in order to avoid wastes
and to maximize available materials
also in difficult points such as window cutouts. As
to beams, we have developed a joint with high air
tightness and seismic resistance, which we are considering to patent.
The load capacity of the panel is very high and with
the University of Udine we have carried out specific research to check resistance to horizontal
stress generated by an earthquake, a test that has
been passed after four years of tests and a final
report certifying that it was not possible to define
an absolute value, as there was not a suitable machine to indicate the resistance threshold of the panel. In few words, we reached much higher performance levels!

Some stages
of X-Lam production
at Diemme.
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We produce the panel with two thicknesses for inner and outer walls, with a double layer structure
for air tightness and a layout of layers that allows
wood to adapt to moisture absorption and release,
without causing flaws or damage to the assembly,
and to keep working as a "regulator” of environmental moisture. The interior wall is approximately
58-60 millimeter thick: the package also includes
a wood fiber or mineral rock wool panel where pipings and installations are located, plasterboard panels or lime plaster possibly with a mineral wood wool
layer of two centimeters.
This type of production has driven us to increase
plant automation with very effective solutions”.
What kind of issues do you have to face?
“From a technical standpoint, one thing is producing panels, a different thing is building a house. The
main difference is represented by mechanical
connections based on plates that are the most critical factor we are studying. We have developed a variable connection: according to the density of the connectors we use, their quality and their dissipation behavior, we get a different response from the building,
so we can stiffen the load-bearing knots more or less
according to the project of the structural engineer.
More in general, the ability to span the entire supply chain is something we are keen on and want
to preserve, consistently with our decision to use
"zero kilometer" raw materials and support the promotion of Italian wood.
o make this product we use wood we can easily
source from the Alps down to Central Italy. We buy
from small local forest exploitation companies, we
saw, dry, joint, glue and then ship to the factory to
cut. We also want to open a new hall to provide
building sites with walls that are as well finished as
possible, so that no further operation is required
on the construction site."
How helpful was technology to product panels with
such features?
“Technology allowed to make such panels as early as twenty years ago, but now the times are ripe
and the tools we use are an essential factor for our
success.
Machines and technology we have acquired
have helped us deal with all issues that have
emerged and with the deep changes that have occurred since then. Just think how the jointing plant
we purchased from Spanevello has changed

and how it has allowed us to work definitely better, more effectively. Not to mention that one person can operate it with no problems and excellent
quality. Collaboration with technology suppliers has
brought many improvements, such as – to mention one example – the use of structural melamine
glues that offer a stronger bond and are formaldehyde-free. This is the direction we are going, with
the help of technology!". ■

The jointing plant
by Spanevello.
From left: the wood
element is positioned
and clamped,
it is milled and glue
is applied in one
pass, then the
two elements are
pressed and joined.
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INNOVATION AND SERVICE:
WIN-WIN COMBINATION FOR TOOLS
Products with higher final quality, more services for customers,
a renovated range for new production requirements: these are the ingredients
that the woodworking tools industry is mixing accurately to overcome
the difficulties of the economic crisis. Meanwhile, customization confirms
to be the best vehicle for made-in-Italy on the global scenario.
The world of woodworking tools is still running “at
minimum power” like the entire industry of woodworking machinery and tools. But it is not just standing and waiting: from the production of more and
more flexible tools, offering higher performance in
terms of quality, finishing and durability, up to a new
approach to customers including maintenance, support and Ec marking services for windows, the industry is giving new spurs to innovation, getting
ready for recovery. On the global scenario, competition is based on the all-Italian capacity to offer
tailor-made solutions: everyone will have his own tool.

The range of profiling cutters by Aliprandi.

FLEXIBILITY AND DIVERSIFICATION

Drilling tools
by Aliprandi.

Aliprandi, located in Sovico, manufactures profiling The second key area is research and product imand Pcd milling cutters, router cutters and helical in- provement, starting from the raw materials used to
tegral cutters. The product range also includes manufacture tools. “We have always pursued a stratboring drills, spindles, slotting and profiling cutters, egy based on continuous quality improvement, alknives, disk blades and cutters for carpenters. An ar- though in this period of crisis many companies are
ticulated range that allows the company to have a trying to cut prices to the detriment of quality. Therewider vision of the market. Starting from the topical fore, our tools are made with first-choice materials
question of the moment: is the crisis over or not? “As like micrograin hard metal, with a preference for inrefers to the first quarter 2010, we can say that, com- tegral HM rather than braze-welded metal, so as to
pared to the end of 2009, we have seen slight re- guarantee better performance and longer life." The
covery, but orders from customers are still oscillat- relationship between tool and machine is essential.
ing”, says Paola Aliprandi, co-owner of Aliprandi. “In “Obviously, low demand is forcing us to handle lowthis situation, the biggest problem is the impossibility volume productions and many special orders acto make plans, it is very difficult to organize work”. cording to specific customer requirements, although
in recent months there has been a
An opportunity to look for new directrend towards increasing volumes
tions: “As there are few orders, we see
to obtain better purchase condithat companies are looking for new
tions”, continues Aliprandi. “Despite
market segments in terms of operations
and materials: besides all types of plasthe difficult period on a global scale,
tics and aluminum, we had requests for
our company has been able to overother types of materials we had nevcome the most critical period and to
Paola Aliprandi.
er considered, like polystyrene”.
recover partially in the past few
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months, thanks to our flexibility and customer
service skills; of course, we have never overlooked
the quality of our products, guaranteed by the constant improvement of our industrial technology”.

ONE TOOL, MANY FUNCTIONS
Diamond, profiling and braze/welded Hw/Hs cutters:
these are the tools by
Tecnomec, founded in
1979 and located in Cormons, near Gorizia. Renato Persolja, owner,
describes the current
market situation: “The
Renato Persolja.
scenario is still very uncertain. We specialize in
the production of special tools, so if our customers
have no orders, neither do we. And I think we will
no longer go back to pre-crisis business levels”. 80
percent of Tecnomec production is exported, mainly to Eastern Europe and South America, where the
market offers interesting development potential
(Brazil first of all), while still being vulnerable to Far
East competitors, says Persolja. “Also in these regions, there is an invasion of Chinese products: we
make the difference by producing special tools for
chairs, tables, doors, floorings, furniture doors
and more, with custom solutions for each customer”.
Price is still a key factor that can influence market
trends. “It’s the key factor, everybody wants to pay
less and quality inevitably falls in the background,
I’m not referring just to foreign competitors, but also
to Italian manufacturers, who arose when there was
a lot of work in Italy and now, having no business
culture, resort to price-based competition. As we
are in competition with German companies, we are

often in trouble for these reasons, I mean all we can
do is tell a price instead of selling "solutions" like
they do, asking for the right price."
Following specific customer requirements is the key
to hold on in this difficult phase. “Today, customers
are trying to optimize, looking for solutions that allow to carry out several operations with one tool,
a process that Tecnomec, in collaboration with customers, has been developing for thirty years. We
are not a big organization and we cannot afford investing in research, we select the best innovations
from the market and tailor it to solve the specific
problems of our customers”.

FOCUS ON MAINTENANCE
Since 1984, Nordutensili, based in Povoletto near
Udine has been manufacturing tools, spindles
and extensions for boring machines, tools and spindles for routers and working centers, tools for drills,
slotting, combined and electric milling machines,
profiling and Pcd tools,
tools for handheld milling
machines, disk saws
and cutters.
The range includes standard tools manufactured
and sold in high volCamillo Melissa.
umes, and special tools
exported all around the
world, from Portugal to Northern Europe and the Middle East. 85 percent of Nordutensili tools are
shipped abroad, where demand is mainly concentrated on special tools.
“We manufacture drills and, this year, considering
the crisis of these products, we have developed also
other solutions, including maintenance services for

The drill range
by Nordutensili.

“DIA New Generation” router drills by Tecnomec.
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FRANCO PAVIOTTI, PRESIDENT OF EUROPEAN TOOLMAKERS-EUMABOIS TOOL GROUP

What’s the current situation of the
woodworking tools market, are there
any tangible signs of recovery?
“Since the start of the year, we have

seen slight growth, which feeds hopes
for the future. What’s sure is that the crisis has left deep scars in the economic
tissue, so should not be deceived by
the recovery we are seeing now; she
should rather reflect on the near future,
because it will take time to heal the
wounds and growth will be slow, gradual and relentless.
Only competitive skills, new ideas
and resources very different from the
past will be able to change this situation of uncertainty definitely. But I am
confident that European toolmakers
have these skills and will be the first
ones to get out of the crisis.
In Europe, innovation is driven by

existing tools”, says Camillo Melissa, co-owner and
sales manager of Nordutensili. “For instance, we
have developed special machines to re-sharpen
drills, which have already got excellent feedback
from our customers. This is a possible way for us
to find new market niches, considering that, in critical periods like this, customers try to re-use products they have at home before they buy new ones."
2010 started with slight recovery after the drop of
2009. Different types of tools and different materials are requested, as customers demand for maximum quality of finished products, high machining
speed and long life. “We are seeing a radical
change in the business of drills: first, we sold steel
drills, then HM-coated drills, and now integral HM
which is the latest innovation. We produce 10 different models according to customer requirements.” As woodworking machine tools become
more and more performing, tool selection gets more
and more accurate. “Tools have a strong impact on
production, especially if you have new-generation
machines, such as working centers. In this case,
high-performance tools are essential.”

FROM TOOL TO WINDOW
Based in Figline Valdarno, near Florence Resco
Tools specializes in the design and production of
tools with unified interchangeable bits, tools with
shaped, interchangeable and resharpening bits,
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Italian and German toolmakers, who
have been holding on well against the
effects of the crisis. Their dynamic approach can be seen at industry exhibitions, where they show new and innovative products with high-tech contents and new versions of existing
products that are suitable for new-generation machines and meet the latest
requirements of final customers.”

What’s the outlook for made in Italy?
“I think that, in the past few year,
made-in-Italy has proved to be able to
keep up and take its chances at global level. The competitiveness of our
products, i.e. special tools, can reach

The woodworking tools range by Resco Tools.

planing heads, router tools, hard-metal braze-welded cutters and, last but not least, programmed units
designed for operations on cnc routers, angular
plants, double squaring machines, automatic robotized lines for the production of wooden doors
and windows. Now the company is looking for tangible signals that the difficult situation of the past
few years is taking a
positive turn.
“The current situation of
the woodworking tools
market, mainly for windows, is recovering especially in Italy – exDavide Bimbi.
plains Davide Bambi,

market niches that are unattainable for
others”.

Which are the guidelines for European
toolmakers to support growth in the
next few years?
“In Europe, this industry has no shared
policy to define its decisions, methods
and procedures, our association sticks
to the principle of independence, and
everyone solves their own problems.
Sure, those who have a vocation for research will find a way to keep up with
global competition through innovation, especially as relates to countries
like China.
On the contrary, those who work by
“copy and paste” will not be able to develop new products, and will have to

follow. We have both types of actors in
our European group of manufacturers.
On the whole, I’m a bit worried, but not
pessimist. The world goes on and
those who can design, create, develop new products and stand close to
customers will overcome this difficult
phase, relaunching their action effectively for the future, while keeping
very close relationships also with machinery manufacturers, we should never forget this.

Which are the key trends on the market?
“The first one is certainly product customization: designing suitable tools for
specific production stages. My opinion
is that a tool for everything is worth

technical department manager of Resco Tools –
while recovery is still weak in foreign markets”. The
key combination for tools production in this industry is quality and durability. “Tools for doors and windows change and evolve constantly. Besides effective consulting for window design, customers demand long-lasting knives, the possibility to achieve
excellent finish for any wood species, and a convenient use of tools. That’s why our company, as a
result of accurate studies and research and the use
of different cutting angles and materials, including
diamond, guarantees superfinishing quality, easy
knife replacement like in the Quick Fix system, and
constant profiles.”
The Ec marking process for wooden windows (including “cascading”, i.e. the possibility to transfer
Itt test results downstream) affects the production
of tools, and do good tools affect the final quality
of a window? Bambi thinks so. “Ec marking and cascading are very important; our customers have realized that, to obtain a certification and Ec marking, it is essential to choose a company that can
offer all-round consulting for all technical issues,
materials and accessories (wood species, hardware, seals, aluminum) required to manufacture a
windows, and that produces tools which can
guarantee suitable profiles and mechanical fits to
achieve the highest certification classes, like our
project “RescoNorm”, for instance.”

nothing, each operation requires a
specific tool, which has its peculiar features and can work with more and more
sophisticated machinery. Another peculiarity of products is that they must
offer higher and higher technology at
more affordable prices.”

What’s the role of maintenance in today’s tool business?
“It’s very important. Consider that a tool
has an average life of three years, and
throughout this period it requires constant maintenance. These operations
are carried out by the customer himself,
when the organization is big enough,
or they are entrusted to specialists, like
toolmakers, representing an essential
contribution for the tool life.”

EC MARKING
MAKES THE DIFFERENCE
Zuani, based in Rovereto near Trento, has been designing and manufacturing a wide range of tools with
mechanically fixed inserts for the production of windows made of any wood species. The company’s
solid know-how has led
to a project for window
Ec marking called “System pass”. Simply stated, when you choose
Zuani’s programmed
tools series, you acquire
Tomas Zuani.
a complete system (with

“System Pass” by Zuani for the Ec marking for windows.
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a detailed instruction manual) for the
production of windows in compliance
with the applicable standard En
14351-1 rev. 2010 for Ec marking.
Result: no tests and minimum obligations for the window manufacturer, provide the product meets all machining methods and is manufactured with the prescribed tools.
According to Tomas Zuani, sales
manager and Ec marking manager
at Zuani, the success of a toolmak“Speed System” milling cutter by Vivaldi.
er also depends on this approach.
“Last year we had a slight decrease of orders, a limited reduction compared to with 12 people who interface directly with the cusindustry figures, while the first five months of this tomer and help him identify the right tool.” This apyear are giving great satisfactions. Ever since 2006 proach has reduced the impact of the crisis. “The
we have undertaken this project for Ec marking, Italian market is stationary, we see no recovery,
which has proved successful on the Italian market, unlike the German market that is doing well, like
helping us re-conquer small and medium cus- Northern Europe, Norway, Finland, Switzerland,
tomers we had partially lost.”
Great Britain and France, that are our main export
With the support of the ift institute in Rosenheim, markets where we ship 40 percent of our prodGermany, and in collaboration with system and ac- ucts. That’s how we went back to pre-crisis
cessory suppliers, Zuani has created a model win- sales volumes.”
dow, executed Itt tests and other voluntary tests, The markets demands to produce windows with betand defined the entire production process. “A com- ter and better performance levels, and generally
plete Fpc that can be used immediately by cus- with improved heat insulation and tightness to air,
tomers, especially those with a handicraft organ- water and wind. “Each improvement achieved in
ization”.
window technology is transferred to research for
The company has 443 employees and a research tools, for instance when you look for solutions to imlaboratory supported by the Trento University. prove inserts, finishing quality and tool life in new
“We have re-designed our tools with some en- machining operations.” The materials are hard methancements, as the market requires tools that can al as well as PCD (diamond) for tools designed to
work on high-speed plants, while increasing the life machine hard and abrasive species. Besides
and finishing quality of cutting edges. We are in- durability, “we focus on the interchangeability of investing massively on this aspect, as well as safe- serts, a useful solution especially for the machines
ty, increased performance and new coating sys- of big companies that handle high volumes with
high-speed operations”.
tems for cutting edges”.
It is service that makes the difference on the market. “We were among the first promoters of casCASCADING UNDER CONTROL
Company Vivaldi located in Ala, Trento, produces cading, to support customers in the Ec marking
tools with mechanically fixed inserts for windows, process for their windows: in collaboration with a
doors and solid wood. 60 percent of its customers specializing company, we have developed a Fpc
are big industries. Own- for the marking process. In this way, we had the oper Raffaele Di Cecco portunity to obtain more performing profiles and to
says: “95 percent of the understand how we should design tools to increase
tools we produce are its technological content”. ■
special tools made to order. To meet such demand, we have created
Raffaele Di Cecco.
a technical department
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SICAM IS BACK ON STAGE
WITH A STARRING ROLE
The second Sicam, an event with a troubled birth everyone knows about,
is turning into a success with over 500 exhibitors (24 percent from abroad)
expected in Pordenone from 20 to 23 October.
Facts first: Sicam remains the
undisputed master of the exhibition scenario in October. This
year the industry will not be
forced to choose. Or better, they
have already chosen to be in Pordenone from 20 to 23 October for
the second edition of Sicam,
the international exhibition of
components, semifinished materials and accessories for the
furniture industry.
Over 500 exhibitors are attending (24 percent from
abroad, mainly Germany, AusCarlo Giobbi.
tria and Turkey) covering an
area close to 14 thousand
square meters (versus approx. 9,500 in 2009). All
halls are full, including 1 and 9 that in 2009, when
Sicam debuted, were not used. Nobody’s missing:
the big international groups are there, as well as the
small and medium companies that build up the
backbone of this industry. And there will be all product categories, as all market segments will be ad-
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equately represented at
Sicam this year, featuring the
leading actors in terms of dimensions and innovation capacity. So, everyone is coming to Pordenone to benefit
from the early signs of recovery that have been in the
air lately... The conditions are
ideal to go beyond the 13,250
visitors from 79 countries
attending last year, according
to the trend of online registrations on www.exposicam.com.

“We can say we are the most
important exhibition of supplies and semifinished
materials in even-numbered years, and the second
one after Interzum in odd-numbered years”, said
Carlo Giobbi, organizer of the show, as we met him
in his office. “We have conquered this role with a
serious approach and great attention to the needs
of exhibitors and visitors. At the second event we

have already become an international reference,
this is an amazing result if you consider that it has
been achieved with few people, including my children Carolina and Michele who represent the future of this event.
Let me tell you, I am convinced that one of our
strengths is that the “managers” of the event consider it as something "of their own". We are talking
about events that are strongly influenced by the personality of their organizers...
We still have good customer-supplier relations with
the Pordenone Fair, although there have been significant changes, such as the appointment of a new
general manager, Alessandro Zanetti, replacing the
previous managing director Paolo Rosa."
Mr. Giobbi, we cannot avoid commenting upon the
past, and the future as well, considering the Zow
will come back to Italy in 2011...
“The situation was cleared up last October and
everyone made a choice. What we have now is the
result, the obvious consequence. The industry has
chosen Sicam. Will Zow be back in 2011? It's easier said than done… Take a look at what’s going
on with Zow all around the world…”.
You knew it would end up like that…
"Not at all. I have always tried to be clear about our
collaboration, defending my independence as organizer. I have been doing this job for many
years. I organized collective stands at Interzum in
the Eighties, when I got to know my current Sicam
exhibitors. Starting from that experience, we have
joined a project, interpreting it and adopting a number of innovations that have proved successful... but
I don't want to talk about the past, all I want to say
is that we are “exhibition people”, we know what we
are talking about and how we should do our job.”

Are you not scared when you think that all industry exhibitions are managed by big groups or powerful associations, rather than a small company?
“We know our limits and our strengths. We work the
best we can, aware that we are in a position that allows no mistakes. We don’t want to fight with giants,
we are not pursuing goals that are not consistent with
our philosophy or out of our reach. We do our job
and, I repeat, we offer efficient service. We know how
important it is for the supply and component industry
to have an annual meeting point in Italy, a country
where furniture is at home. We need an international
event in one of the reference markets worldwide. At
present, Pordenone is an ideal site; moving back to
Milan would trigger effects that we have already seen
and have ended up the way we know. On the other hand, Interzum remains the event by excellence,
a place where companies show their best every two
years, choosing the area and the installation they prefer. Which is not possible at Sicam, as you know”.
A new season has opened: it is not inadequate thinking about the future. There are rumors of possible
collaborations with other exhibition companies...
“Whatever rumors say, I think we all know that several fair companies were interested in acquiring
Sicam, but we will never do anything that is not approved by our exhibitors and we’ll keep doing what
they expect from us, what they have chosen. Any
merger or acquisition might be a bad step and be
rejected by exhibitors. I’m not saying that things
cannot change, but whatever we may decide in the
future, that will be based on the desires of our customers: we will not make the mistake of deciding
without listening to them!
Of course, if we had a huge exhibition hall near the
Venice airport, that could be a factor to start considering some changes...”. (l.r.) ■
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FEBO: FROM HELSINKI
“CAUTIOUS OPTIMISM”
The general assembly
of European association of wood trade,
held in Helsinki at the end of June,
brought some positive signals
in the short and medium term.
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On the whole, we can be “cautiously optimistic” about
2010. This is the opinion of the representatives of the
national timber trade associations that gathered in
the Finnish capital for the “general states” of Febo
(www.febo.org). There is no real turn coming up, but
we start to see early signs of recovery.
Timber trade has been growing in the first part of
2010 in all countries, as a result of a less negative
trend of economy in general. All States are showing greater commitment to strengthen their fundamentals, propensity to public and private investments is increasing, and the construction industry – according to the figures presented at the
Finnish event – seems to be moving in France, Belgium, Luxembourg, Germany and Austria.
The slight expansion of turnover, however, is due to
price increases rather than significant volume
growth. Nevertheless, the extension of delivery deadlines seems to indicate that demand is increasing.
The Helsinki meeting was definitely successful, with
all national associations members of Febo (Belgium,
Finland, Denmark, United Kingdom, Netherlands,
Germany, Austria, Switzerland, Italy and Luxembourg) looking for hints about the near future.
No doubt about the president for the 2011-2012 term:
the current vice president John White, general manager of the British association, was voted unanimously as the successor of the current president,
German Franz Josef Kall, while Karl Lindström
from Finland will be the new vice president in 20112012 and the “nominated president” in 2013-2014.
Waiting until October to know who will take over the
role of secretary general of the federation (a role
that will be given up by the German association as
of 31 March 2011), in Helsinki it was decided to improve collaboration with Ettf, the federation of European wood importers, in order to define common
initiatives that can be promoted to maximize the
benefits for the entire industry.
The association also confirmed its commitment, undertaken in 2005, to focus increasingly on the sustainable use of wood resources. The “Code of Conduct for the European Timber Trade” was updat-

ACIMALL

WOODWORKING
MACHINERY:
POWERFUL REBOUND

The Febo board: from left, Karl Lindström (Finland), Franz Josef Kall
(Germany), John White (United Kingdom), Lutgart Behets Oschmann
(Secretary General) and Willi Braun (Switzerland).

ed in view of the changes occurred in the past five years,
witnessing to the will of federation members to deal exclusively with wood and wood products coming from forests
managed according to specific sustainability criteria and a
correct relationship with the natural environment. Satisfaction was expressed for the commitment of the European
Union to ban illegal timber import, i.e. timber coming from
forests that do not comply with “sustainable management"
and certification principles.
Satisfaction was also expressed in Helsinki for the attention
the European Union is paying to Febo's requests and suggestions for a better and more consistent definition of regulations that define due diligence and the protocols of understanding being drafted between Europe and timber exporting countries. Controls are necessary and virtuous conduct must be enforced, but this should not lead to a set of
standards and protocols that makes it impossible to trade
timber in Europe. This subject is complex and articulated,
but at Febo they are satisfied, as mentioned, for the practical suggestions received by EU technicians.
Another issue discussed in Helsinki was the need for the correct labeling of goods made using wood or wood-based materials. There are now many products where wood is used
more or less extensively, such as composite panels, where
it is combined with other materials. Clarity is essential for "fake
wood coatings", for instance, where there is not even a shade
of wood. Consumers must be aware of their choices and be
fully informed about what product they are actually buying.
This is the purpose of the “Recommendations for the correct
and clear marking and labeling of timber and timber products”, a set of guidelines that, if duly applied, would allow consumers to be properly informed and make aware choices.
As stressed during the assembly, it is essential that such principles are soon adopted also by the European institutions
that represent the wood industry and wood importers. ■

The second quarter 2010
brought significant signs of
recovery, though highly diversified among the companies included in
the statistic sample
selected
by Acimall, the Italian woodworking technology manufacturers’ association.
The periodical survey indicates that the industry has
grown by 69.8 percent from
the same period of the previous year: orders from
abroad recorded a 63.6
percent increase, with an
even stronger trend on the
Italian market (up by 83.3
percent). It should be noticed that this strong rally
on the domestic market
results from a situation
where domestic sales had
dropped to very low values, although there are good
hopes that the next quarters
may bring additional expansion to push the industry up to acceptable levels
again.
From April to June 2010,
prices recorded a slight increase (plus 0.4 percent),
while the period of ensured
production was 2.2 months
at the end of June.
Looking at turnover, there
was a massive increase over
the first quarter (plus 70.5
percent).

According to the quality survey, 44 percent of the interviewed companies indicate
a positive production trend,
52 percent stable and 30
percent
decreasing. Employment is considered stationary by 83 percent
of the sample, falling by the
8 percent and increasing by
the remaining 9 percent.
Available stocks are stationary according to 65 percent, decreasing according
to 22 percent and growing
according to the remaining
13 percent.
The forecast survey outlines
possible trends in the next few
months: after the positive rebound of orders, a period of
stability is expected to consolidate the results obtained
in the first half of the year.
Foreign orders will grow
according to 30 percent of
the sample, while they are
expected to stay at the same
level according to 48 percent.
The remaining 22 percent
predict a drop (balance plus
8). The Italian market is expected to have a constant
trend according to 61 percent
of the interviewees, it will
shrink further for 22 percent
and it will expand for the remaining 17 percent (balance
minus 5). ■
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INTERFORST:
OPTIMISM IN THE FOREST
It was unusually hot in Munich from 14 to 18 July at Interforst 2010 (www.interforst.de), the exhibition held
every four years and dedicated to primary wood operations and forest activities. The forest is in the forefront at this event that, every
four years, projects the
Bavarian capital among the
“top destinations” for this industry. With excellent results:
50 thousand visitors from
80 countries (more or less
like 2006, but from “only” 59
nations), 410 exhibitors (404
in 2006), with 128 foreign
companies from 24 countries, and a 10 percent increase of the exhibition surface (67 thousand square
meters in total).
The final balance is definitely positive; since the very first
hours of activity, the exhibition was characterized by an
encouraging atmosphere
that suggested the final success.
After all, Interforst is an event
not to be missed by those
who work in and around the
"forest asset". You can find virtually everything, from cloth-

ing to giant equipment for
any operation on the harshest ground, from top-notch
analysis instruments to good
practices for the exploitation of natural environment,
up to simple manual tools.
The catalog is exhaustive
and attracts interested visitors, to the full satisfaction of
exhibitors at the end of the
event.
On both sides (visitors and
exhibitors), there is a feeling
that the situation is improving
also in the forest industry, that
we can finally be optimistic
after a period of dropping
consumption, and therefore,
that the demand of raw material wood is rising again.
We have turned page and
we are more willing to look at
several new solutions presented at Interforst, to look for
tools, solutions, software and
equipment that "lift the bar" of
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high-tech applications, even
in an apparently "traditional"
sector.
If you are not a habitué of
these industry shows, you
can be amazed at the level
of technology attained in
woods and forests. First of all
in terms of operator safety
and comfort, with techniques
to alleviate a job where physical strain is significant. Further topics are soil management and cutting operations
managed with sophisticated
IT tools.
All operators appreciated
the intensive program of
meetings, symposiums, workshops and forums, which
once again confirmed that Interforst is not just an exhibition, but also a platform for
communication, training and
education. We think this role
is strategic in an industry

that is going through major
technological changes.
The conference “Forest and
wood economy today and
tomorrow: from local to global”, for instance, offered
world-class speakers to an
audience that was highly interested in how wood can fit
into the flows of a "new economy” that is definitely closer
to nature, environment and
natural resources than in
the past.
Because, it’s good to cut
less and with more efficiency, it's good to minimize the
impact on the surrounding
environment and to manage
this resource the best we
can... but we are talking
about a business that is looking for a new identity, a finer
tuning between increased
attention to all that is "natural" and effective management of resources. ■

FURNISHING

THE KITCHEN
HAS A NEW LOOK
Eurocucina 2010 showed that
the kitchen industry is reacting
to the widespread economic crisis,
with suitable tools and measures
to be competitive in the future:
customization, eco-sustainability,
technology and high-quality design.
The restyling of historical models that characterized
the roaring decades of Italian design and the constant improvement of more recent production.
Eco-sustainability with the use of raw materials and
finishes free of harmful emissions for human
health. Great ease of use and new manufacturing
processes allowing to customize any kitchen design, adapting to personal tastes in terms of color, finishing and composition, and to smaller and
smaller living spaces. And of course, plenty of technology, starting from new opening and closing devices offering the automation of doors and drawers with one-touch operation, safety systems to
avoid collision between different elements, and the
increasing use of Lcd displays and screens for a
smarter and more interactive kitchen. This is a short
identikit of the made-in-Italy kitchens we could see
in April at Eurocucina, the international biennial exhibition organized in the Fieramilano Rho
expo center together with the Milan design
salons, with 155 exhibitors on 32,500
square meters. In a year when many
leading kitchen brands celebrated their anniversaries (including 50 years for Berloni
and 90 for Riva 1920) and after the horrible year for Italian furniture, which affected kitchen manufacturers to a lower extent,
kitchens showed that they are continuing
their growth, refining concepts and strategies from product to marketing; such vitality is also witnessed by the opening of
new showrooms and exhibition points, from
Snaidero to Berloni, to Ernestomeda.
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COMPACT AND FUNCTIONAL
Between minimalism and an open and declared reference to the fabulous Sixties, with natural wood and
glossy lacquer, glass and metal, the compact but
fully equipped kitchen was among the stars of Eurocucina 2010. From essential linear layouts to interaction with the living room, the kitchen is an
equipped, practical and flexible space, also suitable for smaller environments. The keyword is flexibility of design and use: manufacturers are increasingly focusing on kitchens that can be customized in their look and composition of modules,
ready to be integrated with other spaces, like a laundry for instance, but most of all affordable for customers in periods of economic crisis without giving up quality. Another highlight was kitchen modules that, once closed, “disappear” within the environment, thanks to closing and opening systems
based on retractable doors and roller blinds.

The “Carrè” kitchen by Ernestomeda, design by Marc Sadler.
The “Spatia” kitchen by Arclinea, design by Antonio Citterio.

“Experience the innovation” is a project by Compagnucci (manufacturers of technology applied to components), also involving
Gatto Cucine, Glem Progetti, Best, De’ Longhi, Hettich and Kenwood. The key strengths are automation, such as the “Tiramigiù”
device (sliding mechanism for the hanging unit interiors), and maximum exploitation of interior spaces.

The “INDada” concept by Dada Design.

Three details of the equipment and automation
of project “Experience the innovation” (Compagnucci).

The “Assim” kitchen by Euromobil.

The “Code Natural” concept by Snaidero.

The “duemila60” kitchen by Berloni,
design by Nothing Studio of Enzo Eusebi

The “Ecocompatta”
kitchen module
by VenetaCucine,
design
by Paolo Rizzatto.

FURNISHING

WOOD IN THE FOREGROUND
Natural wood, as well as lacquered, colored, treated with natural non-toxic products, finished by manual planing to enhance its color and grain, combined
with innovative artificial materials to create a new contemporary mix, still plays a key role in modern
kitchens, thought reinvented and reinterpreted
with a new approach. From effects with colors and
natural grains, created by the combination of different
wood species in veneers, to the use of heat-treated wood to stabilize their resistance and color over
time, up to combinations with glass and metal, the
wooden kitchen preserves its charm, mixing linear
shapes and sophisticated equipment, hardware and
handles, adding value to design.

The “Eos” kitchen by Berloni,
design by Telemaco and Berloni design office.

The “Attitude” kitchen by Scavolini,
design by Spessotto & Agnoletto.

The “Lignum et Lapis” kitchen by Arclinea, design by Antonio Citterio.

The “Life” kitchen by Stosa Cucine,
design by Adriani & Rossi Edizioni.

The “Opera” kitchen by Bontempi Cucine, design by Andreucci and Hoisl.
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The “Aqua” kitchen by Aran Cucine.

TECHNOLOGY AND DESIGN
Technology and design go “hand in hand” also in
the kitchen, creating interaction and exploration opportunities that cut across different disciplines and
sectors. At Eurocucina, there was space for experimentation by the big international brands of

fashion, who could apply their creativity to design
and present innovative concepts with a great
care for details; but there was also the proposal of
new configurations with a visual and functional autonomy from the living space, such as islands and
container furniture with soft and curvy shapes, elements hanging from the walls, or revisited historical
models that increase the weight of master design
over the final overall quality of the kitchen itself.
Wood, metal and lacquered surfaces are the
most popular materials. ■

The “Bridge” concept
by Armani Dada,
design by
Giorgio Armani:
container furniture
and a detail
of hideaway
power plugs.

The “Ola20” kitchen by Snaidero, Pininfarina Design.

Riva 1920 took part in Eurocucina with a concept related to the
“Laundry Room”, coordinated by designer Terry Dwan. The system, with interiors made of solid aromatic cedar wood (a natural moth fighter), includes “multitasking” laundry, wardrobedressing room, “Easy Laundry” (multi-purpose accessorized
space) and “Home Spa”.

The Laundry Room
by Riva 1920,
a project
coordinated
by Terry Dwan.
The “Flux” kitchen by Scavolini, Giugiaro Design.
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SCULPTURE

HOW TO REUSE
A BARRIQUE
From a barrique, the traditional oak wood cask for wine
fermentation and ageing, you
can make chairs, tables and
other elements; of course, it
takes the manual skills and
sensitivity of an artist that
can gently bend the round
shapes of staves into contemporary designs.
The idea came to Pietro
Arnoldi, a sculptor who has
selected wood as favorite
material. With a workshop in
the Barona district in Milan
since 1988, but solid roots in
the civilization and culture of
the mountain valleys near
Bergamo (he was born in Taleggio), the son of a joiner who
transferred him his passion
and knowledge of wood and
wood processing, Arnoldi has
always made his masterPietro Arnoldi and his chairs
made using staves
from old barriques.

pieces from scrap materials.
Old wooden elements from
Milan houses torn down to
make room for metropolitan
expansion, typical containers
for wine seasoning, sculptures (mainly female figures)
carved with a chainsaw, and
unique furniture items, all
share the same origin: they
are made with raw materials
that often still have high quality standards, having much to
say (and to offer) to modern
society.
Arnoldi told us about the
start of this artistic pursuit: “I
appreciate the strength of
ancient wood, which tells
stories about its place of
origin and its use as well: you
can hear the sounds of a
house, a fireplace, children
and elderlies, it’s an open
book.” Hence the idea to
give a new life to this raw material, saving it from destruction. He came across
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barrique
casks almost
by chance, and
he decided to
re-use them to make
different objects because of
his vocation to experimenting
and recycling. “I was working in a building site in Tuscany, and I found some barriques in the cellars. I got familiar with this container and
studied how to re-use it. Today, with barriques I make
chairs, tables and other objects like cradles or bottle
racks, but they might be
showcases, small bar counters or display furniture, ideal for private houses, wine
bars and other places."
The barriques are a real
source of inspiration, between art and design, for

Bottle racks made
from barrique staves.

From barrique to cradle.

the production of unique
pieces, but most of all they
are a gold mine offering topquality oak wood, flawless
and very stable, that would
be sent to destruction. All
pieces are processed manually, using the traditional
tools of joiners, from saws to
planes, from gouges to chisels.
To make a chair, for instance,
you start from a single stave
you have to analyze accurately because, Arnoldi says,
“there are no two identical
pieces”. I only use original
barrique elements, each
piece is calibrated and reused according to its final
position, which makes the
object unique and not repeatable”.. ■

SOFTWARE

DDX: THE MEANING OF EXPERIENCE
The experience acquired by
Ddx (www.ddxgroup.com), a
company specializing in the
development of woodworking software, has allowed
the organization to provide
products meeting customers'
requirements and managing working centers in the
most adequate way. Ddx provides software like “EasyWOOD”, PowerWIN”, PowerSTAIRS” and “EasyBEAM”
with the maximum flexibility al-

lowing to manage several
machines.
The company, indeed, tries to
anticipate the trends providing innovative solutions and
ensuring a very effective
customer support; they can
count on twelve experts that
are committed everyday in
the development of new
products. The company is
absolutely convinced that if
you do not invest in people
and software you risk to lose

business continuity that has been
characterizing Ddx
products as reference points in the
market. In a company like this –
employing about
thirty people – having twelve people
carrying out research activities
means to give a
very high importance level to
R&D.
With over 3,000
customers, the
company does not
only operate in the
woodworking industry, but also in
the marble and
glass processing
fields with a share of 70 percent in foreign activities and
30 percent in Italy. This
shows that the efficiency and
reliability is appreciated also
in foreign markets which are
rather demanding.
A very important aspect is
the sale stage: according to
Ddx the purpose is not to sell
at any cost, but to provide the
customer with the best solution for his requirements.
Their sale agents have the
technical skill to analyze requirements and needs and
provide the most suitable
solution. In this way the company can establish a relationship that is not only based
on price or on business
agreements, but rather on the
dialog with a reliable partner.
It is also important to propose

real and feasible solutions:
with software it seems easier to make promises, but if
they are not fulfilled, then the
company and the whole industry will suffer the consequences. The sale stage is
carried out so that the customer can have a perfect vision and awareness of the
solution proposed by the
company. This is done in order to avoid misunderstandings during the implementation stage and after-sale support.
In a context such as the
software market the soundness of a firm is a vital element: customers do not only
buy a software solution but
they also want a partner that
has a consolidated presence and structure. ■
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MARKETS

CHINA: THE COUNTRY
OF BIG NUMBERS
In less than ten years, China has become the largest furniture
exporter and one of the leading producers of woodworking
machinery. A new forest management policy has turned China
into the country with the strongest growth rate of artificial
forests worldwide.
The People’s Republic of China, or just China, is the
world’s third largest country with almost 9,600,000
square kilometers, after Russia and Canada. With
1.3 billion inhabitants – 20 percent of global population – it is the world's most populated country.
Despite an average density of just 137 inhabitants
per square kilometer, the Chinese population has
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a very uneven distribution. While most Chinese are
concentrated in the big plains of the Eastern
provinces, in the West density is largely below average, due to less favorable climate conditions. 60
percent of the population lives in the countryside,
while 40 percent is located in big cities. the capital Beijing alone has over 16 million inhabitants,

mainly employed in services and industry. The Chinese Gdp, with an annual growth by 10 percent,
represents one of the most dynamic economies on
the planet (in 2008, Gdp at constant prices was +9.5
percent versus +1 percent in the Euro area; in 2009,
the year of the global crisis, it reached +8 percent).
China is the world’s top producer of wheat and potatoes, and holds about 30 percent of all pig farms
worldwide.
Agriculture employs almost half of total labor, but
it generates only a small Gdp portion; the country’s
growth is mainly driven by services and industry,
accounting for almost 90 percent of Gdp.
The Asian giant is an export leader in fabrics,
footwear, clothing, machinery and chemicals.
Since 1949, the Chinese government has focused
on the heavy industry, supporting the development
of iron and steel processing and the production of
tractors and oil extraction and refining equipment. In detail, China is a leader in the export of machinery, chemical products, fabrics, footwear and
clothing. Imports mainly consist of raw materials for
industrial processes, motor vehicles, machinery and

oil derivatives. Although China is one of the biggest
electric power producers, domestic demand largely exceeds availability, so the government keeps
pushing research and building new thermal and hydroelectric power stations all over the territory.
The aerospace industry is also significant: so far, more
than 140 satellites have been launched in orbit.

FORESTS
The Chinese territory can be ideally divided into
farmland, prairies, deserts and forests.
Farmland, amounting to some 1.30 million square kilometers, is unequally distributed across the country:
while in the Western and Eastern regions it accounts
for 30 percent of total land, in the Central regions it
exceeds 40 percent. Most farmland produces soy,
corn, rice, sugar cane and beets. Prairies cover almost one fourth of the national territory, mainly in the
highlands of Loess, Qinghai and Mongolia, and on
the Xingjiang and Tianshan mountains.
The biggest deserts are located in Mongolia and
mainly consist of sand, rocks and gravel.
Natural forests, offering over 3 thousands types
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of plants, are mostly found in the South-West and
North-East, while they are rare in the populated
plains in the East. With a 170 million hectare surface, forests cover 17 percent of the territory, much
below the global average of 30 percent.
To safeguard the environment while meeting the
economic needs of the country, the Chinese state
has supported extensive reforestation activities. Artificial forests have currently reached an extension
of 35 million hectares, making China the country with
the highest artificial forest growth rate worldwide.
To achieve this extraordinary result, a long process
was necessary, starting from an improved management of existing forests to develop related activities, investments in new plantations and higher
wages for forest workers.
An interesting example is the management of forests
in North-Eastern China. Until the Sixties, these areas rich in softwood and larch were managed without any specific cutting strategy. Each year, one
thousand hectares of forest were torn down, without thinking about its future regeneration.
This situation started to change when forest authorities decided to introduce new cutting procedures based on a selection of the trees to be felled.
No more generic cutting, but only harvesting in highdensity areas, saving the poorer areas and protecting the most valuable trees.
This new approach has shown that accurate se-
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lection can increase the raw material yield per
hectare, while protecting the forest asset.
Today, forest cultivation is developing constantly
thanks to the implementation of five key principles:
the protection of natural forests (total ban on cuttings in the regions upstream the Yellow river); extension of the selection technique to the whole territory; combination of cuts with the plantation of
new trees so that re-growth rate exceed cutting rate;
involvement of the population in reforestation activities; reorganization of forest workers.
New forest management has caused many people
to give up simple felling activities and take up new
jobs in related sectors. Forest cultivation is managed
according to market principles rather than state-controlled criteria, with new opportunities to increase
income and support the development of single regional economies. This change in the management
of forest resources has helped safeguard the national heritage.

WOOD INDUSTRY
In less than ten years, China has become the largest
furniture exporter (holding an 18 percent share on
global export) and one of the leading producers of
woodworking machinery, second only to the
United States by value of technology import.
Despite the serious international crisis of 2008-2009,
there is no sign of a reduction in investments. In the

past year, furniture exports have slightly decreased in volume, but turnover has remained unchanged. The top destinations of Chinese furniture,
for kitchen and households in general, are the United States (30 percent), Great Britain (10 percent)
and Japan (9 percent). Europa – and Italy first – are
relatively safe from Chinese import as customers
are keen on design and tailor-made products. Also,
transport costs are significant and European companies are more flexible to the needs and demands
of European customers.
Besides furniture, Chinese exports include paper,
wood products, and plywood. In the past year, while
paper products have remained stable, the shares
of wood products (including doors and windows)
and construction materials have grown. Also plywood export to the United States (20 percent),
Japan and Taiwan (7 percent), South Korea and
Great Britain (5 percent) have increased, while particles have decreased.
Looking at woodworking machinery, in 2008
Italy exported a value of approximately 40 million
Euros to China. The best sellers are combined machines, multiple operation machines, sawing, planing, sanding and drilling machines.
In the 2003-2008 period, we can see that Italian export to China has been fluctuating within the 35 to
45 million Euro range, a limited volume to the benefit of other international competitors like Taiwan (exceeding 100 million Euros in 2008) and Germany
(topping 150 million Euros in the same year).
Notice the good performance of German manufacturers in the export of multiple operation, drilling,
mortising, leveling, planing and milling machines.
The other way round, import from China achieved
a value of 22 million Euros in 2008, almost tripled
from 2003. However, Germany is still the top importer of Italian machinery, with a value just above
90 million Euros.

OUTLOOK
According to many industry experts, the recent WoodMac 2009 closed with “results largely above expectations”. Next edition will be held on March 2011.
Here are some official figures: 406 exhibitors, including 301 Chinese and 105 from 19 foreign countries; 13,672 visitors coming from Shanghai (42 percent), rest of China (13 percent) and abroad (also
13 percent). The exhibition was held together with
FurniTek (furniture and accessories) and WoodBuild
China (wood products for furniture and construc-

tions). Despite the crisis, the show recorded good
attendance by Chinese and foreign visitors, and expectations for the 2011 event are positive.
As we have seen, in the past few years Italy has lost
market shares to the main competitors, for a number of reasons: competition from local companies
with low-medium technology products (in China, almost three quarters of turnover are generated by
the domestic market); a distribution and technical
service network that is difficult to develop and expand; a Chinese furniture industry focused on basic products and strong local and Asian competition in the production of machinery for plywood and
particleboard. Italy has positioned in the high-end
of the market, where know-how and technical service are critical for the success of the final product.
While 2008 closed in decrease and 2009 did not
start in the best way, the global crisis should help
think about those strategic choices and decisions that have not produced the expected results.
China is a market where Italy must keep investing
(after all, global growth goes through this Asian
country), but taking into closer consideration the
needs of the local market. Distribution and service
are essential: with no support from Chinese partner, you won’t go far, and most of all, without adequate local service, it is difficult to manage hightech products.
For Italian companies, the 2010-11 period must be
an opportunity to go back investing in the Asian
country, trying to conquer new market shares
through improved specialization and product innovation.
by Giuliano Carraro ■
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CONTACTS

PRODUCTION SYSTEMS AND TECHNOLOGIES

Primary processing
COSTRUZIONI MECCANICHE
MODESTO NINO srl

ANGELO CREMONA spa
Viale Lombardia, 275
I-20052 Monza (MI)
phone +39 02 660381
fax +39 02 6603825
www.angelo-cremona.com
mailbox@angelo-cremona.com
Machinery and services for plywood
and sliced veneer production.
Peeling lines, dryers, presses
and finishing lines; horizontal,
vertical and rotary slicers,
press dryers and clipping lines.

Via Ciro Di Pers 68
I-33030 Majano (UD)
phone +39 0432 959036
fax +39 0432 959036
www.modesto.it - info@modesto.it
Our production of woodworking
machines: edger, cross-cutter.

PRIMULTINI spa
Viale Europa, 70
I-36035 Marano Vicentino (VI)
phone +39 0445 560333
fax +39 0445 560334
www.primultini.it - info@primultini.it
Machinery and equipment for
sawmills, vertical log band saws,
chipping canter, resaws, edgers
and saw servicing equipment.

PEZZOLATO spa
Via Provinciale Revello, 89
I-12030 Envie (CN)
phone +39 0175 277261
fax +39 0175 277265
www.bongioanni.com
info@bongioanni.com
Vertical and horizontal log band
saws. Log carriages with variable axis.
Canter. Integrated working units
with circular blade. Vertical and
horizontal Band Resaw Systems.
Multi-rip saws and edgers. Log
profiling units. Complete sawmill
systems for mass production.

STORTI spa
Via F. Dioli, 11
I-26045 Motta Baluffi (CR)
phone +39 0375 968311
fax +39 0375 968310
www.storti.it - info@storti.it
Sawmill machines and lines:
canter groups, prismatic machines,
edgers, cross cutting machines,
multi rip saws, mechanizations,
slabs recovering lines
and logs sorting lines.
Nailing machines and lines: nailing
machines and auxiliary machines
(milling machines, branders, etc.).
Packs treatment machines and lines:
boards stackers and packed wood
registering-sectioning machines.

The easiest way
to find
the partner
you need...
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Secondary processing
BIESSE spa

A.C.M. srl
Via A. Einstein, 7 I-42017 Novellara (RE)
phone +39 0522 661284
fax +39 0522 653433
www.acmitaly.com
acm@acmitaly.com
Band-saws diam. 400-940mm.
Power band re-saws diam.
740-940mm. Oscillating edge sanders.
Band saw blade guides.

AGAZZANI srl
Via M. Minghetti, 13
I-41012 Carpi (MO)
phone +39 059 6222511
fax +39 059 641666
www.agazzani.it - info@agazzani.it
Complete range of band saws from
Mod. 400 to Mod. 1050 combined
with a number of optionals. Range
of band resawing machines Mod.
800-900-950 equippable with feeding
device. Range of quick and sturdy
single-blade Cut-off saws
with blade diam. 350-500-600.

Via della Meccanica, 16
I-61122 Pesaro (PU)
phone +39 0721 439100
fax +39 0721 453248
www.biesse.com - sales@biesse.it
The Biesse Wood Division product
line includes panel sizing centres,
vertical panel saws, manual and
automatic edgebanders,
squaring/edgebanding machines,
sanders, cnc machining centres,
routers, through feed boring
and inserting machines, material
handling equipment and packaging.

C.M. MACCHINE srl
Via Campazzi, 24 I-36016 Thiene (VI)
phone +39 0445 381525
fax +39 0445 384520
www.cmmacchine.com
info@cmmacchine.com
Planers: with working width from
300 mm to 2100 mm and working
speed up to 120 mt/minute
for hydro models.
Impregnating lines: to impregnate
wood beams, matchboards, wood
houses elements with dimensions up
to 600 x 450 mm. Finger-jointing
lines: Automatic and semi automatic
lines for the production of laminated
beams, bi-lam and kvh. Parquetry
lines: For the production of solid
wood parquet.
Brushing machines: 1 side and 3
sides and up to 4 brushes.

CURSAL srl
Via Bradolini, 38/a I-31020 San Fior (TV)
phone +39 0438 400963
fax +39 0438 401851
www.cursal.com - info@cursal.com
Cross cutting-Top speed
optimization-Automation
Cursal is the specialized Italian
company that produces the most
complete series of: crosscut saws
for wood and assimilated;
loading-unloading automations;
turnkey solutions and customised
cutting configurations for small,
medium, large sections; integration
into processing cycles from the large
sawmill production to semi-finished;
specific accessories and modular
components: Nc with software
interfaces, optical scanners for
automatic detection of
lengths-widths-defects, moisture
meters, printers etc.; personalized
advice for advanced systems;
complete and, on time, domestic
and foreign mechanic/electronic
support.

ELWOOD snc
di Bossi Franco e c.
Viale Industria, 66/2
I-27029 Gambolò (PV)
phone +39 0381 641279
fax +39 0381 648791
www.elwoodmac.it
info@elwoodmac.it
Over 30 years of experience
in designing and manufacturing
a wide range of edge banding
machines for both small and medium
companies and for industrial
productions.
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Auxiliary machines
and equipments

SCM GROUP spa
ESSETRE spa
Via del Lavoro, 10 I-36016 Thiene (VI)
phone +39 0445 365999
fax +39 0445 360195
www.essetre.com - info@essetre.com
Nc working centers for processing
tables, furniture, furniture doors,
chairs, windows and doors, stairs,
roofs and beams. Automatic working
lines for processing kitchen tops.

Via Emilia, 77 I-47900 Rimini
phone +39 0541 700111
fax +39 0541 700232
www.scmgroup.com
scmgroup@scmgroup.com
Woodworking machinery:
the widest range of products.

VISCAT FULGOR srl

VEBA MECCANICA srl
GREDA snc
di Daschini N. & C.
Via S. Agata, 3
I-22066 Mariano C.se (CO)
phone +39 031 750966
fax +39 031 750967
www.greda.it - info@greda.it
Nc-machining centers for processing
of chairs, tables, furniture, windows,
doors and beams. Round-end tenoners,
mortisers, double sided-shapers,
end-cutting, boring, shaping and
glue/dowel inserting machines.

Via Emilia, 1678 I-47020 Longiano (FC)
phone +39 0547 54323
fax +39 0547 54029
www.veba.it - info@veba.it
The product range is wide in the
sector of traditional woodworking
machines: thicknessing planers,
surface planers, combined
surface-thicknessing planers,
circular saws, spindle moulders,
combined saw-spindle moulder,
universal combined machines,
band-saws.

Viale Santuario, 42
I- 26012 Castelleone (CR)
P.O. Box 52 Castelleone
phone +39 0374 58217
fax +39 0374 57942
www.viscatfulgor.com
info@viscatfulgor.com
Viscat Fulgor, for over 50 years a
leader in the production of flash
butt welding machines, welding
machines for large band saw blades,
sharpening and file sharpening
machines, setting machines, brazing
machines, high-frequency generators
for induction braze-welding and
dust suction units.

MARIO ZAFFARONI & FIGLI srl
PUTSCH-MENICONI spa
Via Irlanda, 1 I-53036 Poggibonsi (SI)
phone + 39 0577 90311
fax + 39 0577 979335
www.putschmeniconi.com
info@putschmeniconi.com
Manual and automatic vertical panel
saws for cutting wooden panels,
plastic and acm products. Welded
steel frames, to grant rigidity and
precision. Special applications
allowing the possibility to make also
grooving on sandwich panels for
folding. Automatic horizontal beam
saws with many different
configurations accordingly
to the panel sizes and thickness
requirements.

Via Centro Industriale Europeo, 24
I-22078 Turate (CO)
phone +39 02 9688453
fax +39 02 9682718
www.zaffaroni.com
info@zaffaroni.com
Multi-blade panel saws;
v-grooving machines (folding system);
longitudinal precision
milling machines.
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Tools and auxiliaries
OMAS spa
FINK srl - Woodworking tools

ALIPRANDI snc
di Aliprandi Luca, Maurizio,
Paola & C.
Via Manzoni, 10 I-20050 Sovico (MI)
phone +39 039 2013530
fax +39 039 2013491
www.aliprandi.it - aliprandi@aliprandi.it

Via G. Giusti, 15 I-20052 Monza (MB)
phone +39 039 386961-2
fax +39 039 361458
www.finktools.com - fink@finktools.com
Since 1924 Fink produces complete
sets of tools for windows, helicoidal
cutterheads, cutterheads for profiled
knives, cutters in Hw welded circular
saw blades, boring bits, solid carbide
routers and tools for cnc machines.

The Firm Aliprandi is specialized
in the production of wood working
tools in solid carbide and
carbide-tipped, both standard
and special production.

di Crescentini Michele & C.
Via Montanelli, 71 I-61122 Pesaro (PU)
phone +39 0721 282420
fax +39 0721 281893
www.cpwoodtools.com
info@cputensili.it - Skype: cputensili
CP Utensili a company with 40 years
of experience in processing
woodworking tools,
is the ideal partner for
tooling solution on demand.
The German Quality Norm
BG-Prüfzert for the high production
standard and an export quote
of 70% confirms the international
prestige of the company.
Flexibility and fast delivery
was always the way to success.

FAPIL srl
Via A. Locatelli, 51/A
I-24019 Zogno (BG)
phone +39 0345 91179
fax +39 0345 92726
www.fapil.it - fapil@fapil.it

Woodworking Tools. Programmed
Tooling Systems for Windows and
Doors. Cutter Heads.
Multi-profile Sets. Circular Saw Blades.
Bits. Planing Knives.

UTENSILTECNICA srl

FUL - FABBRICA UTENSILI
LAVORAZIONE LEGNO srl
C.P. UTENSILI snc

Via B. Cellini, 45 I-60019 Senigallia (AN)
phone +39 071 7920718
fax +39 071 7920713
www.omastools.com
info@omastools.com

Via L. Fumagalli, 22
I-22066 Mariano Comense (CO)
phone +39 031 756037
fax +39 031 756851
www.fultools.it - fultools@fultools.it
Ful srl has been producing tools
for the woodworking, plastic and
aluminium for more than 30 years.

SISTEMI srl UNIPERSONALE
Via Montanelli, 70 I-61100 Pesaro (PU)
phone +39 0721 28950
fax +39 0721 283476
www.sistemiklein.com
info@sistemiklein.com
Tools for wood-alu and plastic
material working. Tools for automatic
boring machines and router bits for
cnc router machines. M.Conti
measuring devices for the
woodworking industry.
Special devices for door
and windows manufacturers.

Since 1959, Fapil’s mission has been
to design and build cutting tools for
machining wood, board materials
and plastics. Specialists in cnc tooling.
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Via Ca’ Giorgino, 2
I-47837 Montegridolfo (RN)
phone +39 0541 855202/855274
fax +39 0541 855255
www.utensiltecnica.com
utensiltecnica@utensiltecnica.com
Production of specials mechanical
fixing and diamond tools
for wood working cnc machinery.

ZUANI srl
Via dell'Artigiano, 57
I-38068 Rovereto (TN)
phone +39 0464 433183
fax +39 0464 436316
www.zuani.it - info@zuani.it
Zuani Company is a leading
Italian manufacture of tools for
the Woodworking industry.
We are producers of high precision
tooling with tc reversible tips
as well as reversible profiling
cutters for cnc automatic
and traditional woodworking
machineries for wooden windows,
doors and furnitures production.

Surface finishing
TECNOAZZURRA srl
Via del Tesoro, 210 I-47827 Verucchio
Fraz. Villa Verucchio (RN)
phone +39 0541 678225-678078
fax 39 0541 671144
www.tecnoazzurra.it
info@tecnoazzurra.it

GIARDINA FINISHING srl

2R IMPIANTI srl Unipersonale
Via Enrico Fermi, 4
I-33082 Azzano Decimo (PN)
phone +39 0434 631358
fax +39 0434 642121
www.2Rimpianti.com
info@2Rimpianti.com
Coating systems for wood and metal.
Systems for aviation single
and twin rail.
Booths and dry water. Carousel
painting. Sprinklers. UV ovens.
Conveyors.
Machinery for gluing of components.
Anthropomorphic robot. Building
customized machines.

Via V. Necchi, 63
I-22060 Figino Serenza (CO)
phone +39 031 7830801
fax +39 031 78165
www.giardinagroup.com
info@giardinagroup.com
Finishing plants for the furniture
and construction industry with
application by spray, by roller coaters
and curtain coaters and drying
by Uv dryers, vertical dryers, linear
dryers with microwaves technology.
Complete finishing plants for doors
and windows.
Spray booths.

VD srl
Via U. Foscolo, 42/44
I-20034 Birone di Giussano (MB)
phone +39 0362 311308
fax +39 0362 335887
www.vdsrl.it
commerciale@vdsrl.it

MAURI MACCHINE srl
CMA ROBOTICS spa
Via Pier Paolo Pasolini, 35/15
I-33040 Pradamano (UD)
phone +39 0432 640172
fax +39 0432 640018
www.cmarobotics.com
info@cmarobot.it
Company specialized in fulfillment of
robotized solutions for painting chairs,
tables and assembled furniture.

Industrial painting machines as: dry
painting booth, water painting booths,
pressurising painting system
and suspended transport lines.

Via M. Comacini, 12
I-22072 Cermenate (CO)
phone +39 031 771374
fax +39-031 773500
www.maurimacchine.com
commerciale@maurimacchine.com

Wood and plastic finishing system.
Roller coater machines, curtain coaters,
spray robot with single and double
head, hot air - Uv - vertical ovens.

Finishing machines and lines
for mouldings. Finishing machines
and lines for flat and raised panels.
Finishing machines and lines
for doors and windows.
Special finishing machines and lines.

ELMAG spa
Viale Elvezia, 35 I-20052 Monza (MB)
phone +39 039 23611
fax +39 039 328202
www.elmag.it - info@elmag.it
Lacquering and printing lines for
furniture panels, hardboard, mdf or
chipboard panels, doors or parquet
flooring with roller or curtain coating
technology and uv or hot air drying
systems. Automatic and robotic spray
lines with vertical dryers,
flat or uv dryers. Lacquering and
printing on coils.
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Dust extraction
systems and filtration

Handling
and commissioning

CASSIOLI srl
O.M.A. IMPIANTI srl
Via Ponticelli, 51
I-51018 Pieve a Nievole (PT)
phone +39 0572 950148
fax +39 0572 953388
www.omaimpianti.com
info@omaimpianti.com
Components and suction plants
for dusts, smokes, fumes. Air
cleaning. Dry and water painting
booths. Pressurized painting plants.
Cleaners with activated charcoal
for solvents. Suction benches and
booths for the sanding powders.
Separator cyclones. Electric fans.
Inverters for the saving of energy.
Filtering groups and handled
sub-stations with mechanical
and automatic cleaning in
counter-current with compressed
air. Storage silos. Sparks bearing
system and automatic extinguishing.
Mills and refiners for wood.
Briquetts presses. Dryers. Pellets
presses. Complete plants for pellets
production. Boilers and warm air
generators for solid fuels.
Industrial insonorizations.

Place Guardavalle, 63
I-53049 Torrita Di Siena (SI)
phone +39 0577 684511
fax +39 0577 686084
www.cassioli.com - info@cassioli.com
From over 40 years we propose
integrated solutions in material
handling and industrial automation
sector. Highly personalisable and
specific systems for furniture
assembling, the automatic storage
and the handling.
Automatic warehouses,
lazer guided vehiculs (lgv),
robotized islands, conveyors,
sorter systems, assembling lines,
tilting units, management softwares.

Delivery
of complete plants

PRIBO srl
Via Nazionale, 12 I-38080 Lardaro (TN)
phone +39 0465 901945
fax +39 0465 901959
www.pribo.it - info@pribo.it
Design, production, installation,
training, technical service for sawmill
machines and plants.
Machines and plants for timber
handling, debarkers for hard-wood
and soft-wood. Technology for
sawmill. Sorting plants up to 50
boxes, stacking and destacking lines
for planks, chipping plants for logs
and discards, plants for poles
processing, planing machines for
round poles, planing lines with
automatic loading and unloading,
impregnation machines.
Machines for the production
of shavings for animal litters.
Grinders for pallets and wood cases.
Assembly tables for carpenters.

Software

DDX srl
Via G. Donizetti, 109/111
I-24030 Brembate di Sopra (BG)
phone +39 035 621093
fax +39 035 333723
www.ddxgroup.com
info@ddxgroup.com
DDX develops Cad/Cam/Cim software
solutions:
"EasyWOOD" for panel and solid
wood machining using 3, 4 and 5
axis; "EasyBEAM" for structures,
houses, walls, beams, rooves,
gazebo, etcetera; "PowerSTAIRS"
for staircases design
and manufacturing; "PowerWIN"
for any kind of windows, french
doors, internal doors, entry doors
and shutters.
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Timber dryers

TERMOLEGNO srl
Via del Sile, 4 - Località Rauscedo
I-33095 San Giorgio della Richinvelda (PN)
phone +39 0427 94190/949802
fax +39 0427 949900
www.termolegno.com
info@termolegno.com
termolegno@legalmail.it
Termolegno: the value of drying
Dryers from 10m3 up to 250 m3,
pre-dryers, mini-dryers, tunnel-type
systems, turnkey drying plants,
dryers for the plant-health thermal
treatment of wooden crates,
control systems, steaming kiln,
electronic moisture tester.

Wood

Lacquers

BASSO LEGNAMI srl
Via Dell'Artigianato, 6
I-13040 Rovasenda (VC)
phone +39 0161 879797
fax +39 0161 879798
www.bassolegnami.com
basso@bassolegnami.com

INDUSTRIA CHIMICA
ADRIATICA spa

Since 2004 our company has started
here in Italy the production
of 3-layer wood elements for
window and door building.
We have been gaining a lot of
experience during these years and
we can now offer them in several
wood species, such as: Okoumé,
Ozigo, Slavonjan Oak, Tulipier
and Lime. All elements are glued
employing a vinylic glue
pvac - d4 - en 205 only.

Via Sandro Pertini, 52
I-62012 Civitanova Marche (MC)
phone +39 0733 8080
fax +39 0733 808140
www.icaspa.com - info@icaspa.com
Polyurethane coatings, water-based
coatings for interiors and exteriors,
uv-curing coatings, acrylic coatings,
polyester coatings, nitro coatings,
fire-retardant coatings
and pigmented coatings.
Products for parquet floors, special
effects, stains, impregnating agents,
glues and tintometric color systems.

Various
WDE MASPELL srl
Strada di Sabbione, 65/A I-05100 Terni
phone +39 0744 800672
fax +39 0744 807056
www.wde-maspell.it
wdeinfo@wde-maspell.it
Vacuum driers since 1962.
Production range: vacuum driers
for solid wood (capacity from
5 to 100 m3). Vacuum press driers
for solid wood (capacity from
0,3 to 10 m3).
Vacuum press driers for veneers.

SALCHI WOOD COATINGS spa

CONTROL LOGIC srl

Via Alcide De Gasperi, 73
I-36060 Romano D'Ezzelino (VI)
phone +39 0424 8386
fax +39 0424 37497
www.salchi.it - info@salchi.it

Via Ennio, 25 I-20137 Milano
phone +39 02 54100818
fax +39 02 54100764
www.controllogic.it
controllogic@controllogic.it
Spark detectors and fire
extinguishing systems for
industrial dust extraction systems.

Polyurethane coatings, water-based
coatings for interiors and exteriors,
uv-curing coatings, acrylic coatings,
polyester coatings, nitro coatings
and pigmented coatings. Special
effects, stains, impregnating agents,
glues and tintometric color systems.
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