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In this issue of Italianwoodtech, we go back to presenting a number of articles, information and news
about “made in Italy”. It’s a “peculiar” point of view,
a vision of one of the world’s most important industries, in terms of both technology and finished products.

This issue is specifically dedicated to working centers,
based on advanced numerical control technology that
has been extended to all kinds of equipment, from simple machines to complex plants.
Of course, there is much more, a selection of interesting
stories. Stories of companies, people and products. Stories of exhibitions and events. Stories of meetings and
facts, more or less significant, small or big. We think that
a magazine like ours – also supported by an online version, xylon.it, offering daily updates (and that’s not just a
way of saying...) – should offer quality insights, reports
that give you a feeling and an idea of the direction the industry is taking.

One thing is for sure: today more than ever, moving is
essential. Go, see, watch, tell, understand, collect.
The future belongs to inventors and creators. People
working with competence and passion. Italian companies of all wood industries will be part of this development, taking a leading role.
Today more than ever, being curious and being informed
means having more tools to find new ways and new directions, so that we are no longer prisoners of the past.
And also choosing the right partner is an essential factor for success...
Let’s close with a “service announcement”: as of September 1, Giovanni Paura has joined our team. He has
the task of collecting ads for our media, focusing on
those areas (technology and equipment) that are not
covered by Rancati Advertising and Seint, who have
been partnering with us for several years with strong
commitment. ■

EVENTS
Nine edition for “BiesseInside”

news

The Biesse Group (www.biesse.com)
organizes at the Tech Center in Pesaro’s
headquarters the ninth edition of BiesseInside (13-15 October 2011), the
event considered not to be missed by
everyone and where professionals will
preview the latest Biesse technological
innovations for panel and solid wood
processing.
In this edition of the open-house we enhance our offer turning the 3,000 sq.m.
showroom in different processing areas.
Visitors can in fact see demonstrations
on a nesting cell made by “Rover A
1536 G FT”, equipped with automatic loading and unloading systems to
increase its capability, and by the
“Roxyl” edgebander. For companies
that need a multifunction machining
center at a competitive price, the
“Klever G FT” is the ideal machine for
nesting applications on wood and
wood based panels and is also suitable for processing plastic, composite materials and non-ferrous metals.

At the panel saw area will be set up the
innovative single line beam saw “Wntr
730 Twin Pusher” equipped with the
double pusher solution to significantly reduce cutting cycle time, besides
the vertical machines branded
Bre.Ma., the novelties in the edgebanding cell and the entry-level models of the BiesseArtech line and
much more.
Visitors will attend the process to the
finished product using Biesse machines networked and coordinated by
“BiesseLink”, Biesse’s software, intuitive and easy to use, for the management of orders for furniture and
components production.
During the three days of “BiesseInside”,
group tours will be guided through integrated technological production lines
designed by Biesse System to answer
specific production needs. The lines will
be, for the event, installed inside production plants. ■

EVENTS
World Festival of Interiors
The “World Festival of Interiors” will
take place in parallel to the next Orgatec (23rd -27th October 2012 in
Cologne). Koelnmesse, the organiser
of Orgatec − the leading international
trade fair for office and facility − and
Emap, the organiser of the World Festival of Interiors, have established a
partnership accordingly.
The Rheinsaal in Koelnmesse’s Congress Centre North will be the venue for
the World Festival of Interiors 2012 from
23rd to 25th October. Festival participants also will be entitled to free admission to Orgatec 2012. Trade visitors
attending the exhibition can purchase
day tickets for the World Festival of Interiors at special

discount prices. Orgatec will thus offer
architects, interior designers and designers from all over the world an exciting event format concentrating on
outstanding interior design projects and
their creators.
The highlight of the festival, after all, is
a prestigious international awards programme. The agenda also includes an
exhibition, talks by experts and interactive discussions.
The international awards programme is
the heart of the World Festival of Interiors, which will premiere on 2nd and 3rd
November 2011 in Barcelona.
Further information on the World Festival of Interiors is available online at
www.insidefestival.com. ■

NUM
50 years in cnc technological innovation

APPOINTMENTS
Oertli at Eumabois Tool Group

Num (www.num.com), a company with
one of the most influential heritages in
cnc machine tool automation, is currently celebrating 50 years of technical
innovation. Its technology underpins
many of the world's most successful
specialist machine builders, and today
the company views continued innovation and customisation of cnc. Those 50
years started with the development of
the first numerical controller by mother-company Telemecanique in 1961.
The first Num-branded Nc controller
was launched in 1964, and Num itself
was spun-out as a separate company
in 1978. Innovation after innovation has
followed, from hardware breakthroughs
such as the world's first 16-bit cnc con-

After eight years at the head of the European association of woodworking precision tools manufacturers, Franco
Paviotti passed the helm.
Paul Oertli, Ceo of the
Swiss company Oertli
Werkzeuge Ag, is the
new president of Eumabois Toolgroup. He
succeeds to Franco
Paviotti, Ceo of MetalPaul Oertli.
world, Italy, who served
for eight years.
Eumabois Tool Group represents the interests of woodworking precision tools
manufacturers within the European
federation of woodworking machinery
manufacturers, Eumabois. ■

troller in 1983 and the first all-digital servo drive featuring digital current control in 1991, to groundbreaking software
such as the first support for rotation tool
centre point (Rtcp) in 1986 and the
launch of the pioneering “NumRoto”
tool grinding software package in
1987.
A technological highlight of current
times is Num's ultra-powerful cnc kernel, “Flexium”.
This provides open programmability for
easy customisation, together with an exceptional scalability that can be applied
economically to control machinery
ranging from the small and simple to
the most complex, with more than 200
interpolating axes. ■

NEWS

BECKER ACROMA
New logotype

MARKETS
Timber and wood products

ZOE ISTANBUL
Exhibitors and visitors drop

The Sherwin Williams Company recently unveiled the new logotype for its
Becker Acroma brand. It is designed to
reflect the movement, fluidity, strength
and global nature that have made the
Becker Acroma
name one of the
most trusted in
the wood industry today. The SherwinWilliams product finishes Division leads
the expansion of the company’s global
distribution network across six continents,
while continuing R&D investments. Global wood finishers have trusted Becker
Acroma solutions for more than 140
years. The new logo symbolizes a renewed commitment helping industrial
wood finishers to grow their business. ■

Exports of logs and lumber from Usa
and Canada to China are on pace to
reach a record 2.6 billion dollars in
2011, reports the “Wood Resource
Quarterly”.
Usa and Canada have been exporting
record volumes of logs and lumber to
China in 2011. The “Wood Resource
Quarterly” predicts that exports in
2011 will double those seen in 2010 to
reach an estimated value of 2.6 billion
dollars. Lumber shipments from Canada alone could reach 1.2 billion dollars
this year. The North American share of
log and lumber import volumes to
China has increased from four percent
in 2005 to 18 percent in 2010. ■

The exhibition Zow held on September
15 to 18 in Halls 2,4,8 of Cnr Exhibition
Center in Istanbul has seen a decrease in visitors, which were 18,300
against 21,000 last edition. Visitors
from abroad increase, instead (16 percent against 13 percent last year).
Of course, this affected on the absence
of Z-Tec, the exhibition of machinery
that has been canceled this year.
The exhibitors were 286 against 380 in
2010, however, which included the 90
exhibitors for Z-Tec. ■

GERMANY
Exports increased for woodworking machines
In the first four months of 2011 German exports of woodworking machinery increased by 32 percent compared to
the previous year and reached the value of 566 million euros. Almost all segments are registering positive sign.
China remains the largest market for German woodworking machinery, and with a considerable distance. With 80
million euros Chinese market is almost the double of the markets in the second and third place, respectively, France (48
million) and Russia (45 million). It 's amazing the good development of the U.S. market, with a +47 percent. The level remains low compared to values before the crisis. Great
Britain, Italy and Poland are the only countries among the
top 15 that showed a negative sign in the first four months.
The surprising fourth place of Vietnam can be explained
by the supply of plants for the production of panels. In total over the next months will be installed three plants for
the production of Mdf and one for the production of chipboard, with a total capacity of 2,500m³/day and 800m³/day.
Currently and over the next two years in Belarus will be installed plants with a capacity of 5,000 m³ /day. ■



 
  

EGGER
Celebrated fifty years
On 1st July the company Egger celebrated, along with 1000
guests, partners and friends in St. Johann in Tirol, his fiftieth
birthday. In 1961 Fritz Egger senior founded in the Austrian
town his first company of particle board.
It was the start of an ever-expanding group in the world: the
group now has 17 production units in 7 countries with about
6.500 employees. ■

EPF
Annual report
The European Panel Federation, representing the European
manufacturers of particleboard, Mdf and Osb, presented the
thirteenth issue of its Annual Report at the occasion of its
Annual General Meeting in Krakow, Poland (29 June - 1 July
2011). A reference handbook for the wood-based panels industry, which is also available on sb-stick. The detailed table
of contents and an order form are available at the Epf Secretariat on simple request (info@europanels.org). ■
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NEWS

BIESSE GROUP
From Pesaro to Hong Kong

PARTNERSHIP
Ernestomeda-Samsung

CONFERENCES
Holzbau Forum

The Biesse Group has concluded −
through Biesse HK Ltd − the acquisition
of 100 percent of Centre Gain Group
in Hong Kong. The agreement was
reached for about 9.6 million euros and
foresees that one of the three founders
of Centre Gain, Chris Kwong, gets a
hold of 30 percent of the vehicle used
in the transaction and that the same
Kwong, who is collaborating with Biesse
since 1999, will be appointed as Ceo of
Biesse HK Ltd. With this acquisition
“Biesse with this purchase will "increase significantly its presence in the
main world market (the Chinese) and
expand its range of offerings”, as stated in a bulletin issued by Biesse. ■

Ernestomeda, a leading high-end
market of designer kitchens, participated as a "special guest" for Samsung
at 2011 edition of Ifa, the most important exhibition of electronics in the
world, 2 to 7 September 2011 in Berlin.
The protagonist of the partnership
was "Z. Island", special kitchen designed by architect Zaha Hadid for
Ernestomeda, complete with digital
equipment made by Samsung Electronics. It’s made of Corian®. The island
dedicated to the fire is elongated and
curves on the right side, the island dedicated to water, sink, drying area and
dishwasher integrated, fully recessed,
is hexagonal and compact.
Samsung Electronics digital applications
transform ordinary functions making
them exceptional thanks to Umi, a Uv Micro Imprinting technology. ■

From 7 to 9 December 2011 at Congress
Centrum in Garmisch-Partenkirchen
(Germany), it will be held the International Wood Construction Conference (IHF 2011) providing architects, engineers and builders with an opportunity
to report on experiences, processes and
goals related to wood structures and construction. At the same time the conference provides an opportunity for architects, building officials, builders and
craftspeople, practicians and educators
to learn about the latest developments
and to exchange experiences.
Further info and complete program on
www.forum-holzbau.com. ■

CONTROL LOGIC
Spark
detector
designed for
dust collection
systems
to protect
storage silos
from the risk
of fire.

Sparks fly
at high speed.
They travel at a hundred kilometres
per hour along the ducts of the dust
collection system and reach the silo
in less than three seconds
The CONTROL LOGIC
SPARK DETECTOR

is faster than
the sparks themselves.
It detects them with its highly
sensitive infrared sensor,
intercepts and extinguishes
them in a flash.
It needs no periodic inspection.
The CONTROL LOGIC system

is designed for “total supervision”.
It verifies that sparks have been
extinguished, gives prompt warning of
any malfunction and, if needed,
cuts off the duct and stops the fan.

ISO 9001
20137 Milano - Italy - Via Ennio, 25
Tel.: +39 02 5410 0818 - Fax +39 02 5410 0764
E-mail: controllogic@controllogic.it - Web: www.controllogic.it

CONTROL LOGIC s.r.l.

PARTNERSHIP
Stosa is “Grass inside”

Just like the computer processors, with the payoff "Intel inside" now well-known by everyone, or like the Brembo
brakes or Recaro seats on Ferrari cars: two brands that work
together for the single goal of excellence.
We can summarize it in a nutshell, what has been presented
recently in Radicofani, in the province of Siena, Stosa headquarter, the fifth largest Italian kitchens producer. It was right
at the seat of their prestigious client that the head of the
Austrian Grass, a name that needs no introduction in hardware industry and equipment for furniture, have presented a partnership to the press with highly innovative characteristics.
Stosa – 74 million euros turnover with an export reaching
15 percent of the total product – today, in fact, is "Grass
inside", having started with satisfaction a strong collaboration started with drawers "Made in Austria", but that by
the end of the year will include other products, starting from
the hinges "Tiomos". In technical terms we speak of "ingredient branding", or the underscoring of an ingredient
that makes it better – in this case it is worth to say "more
powerful" ... – the “recipe”. An experience very popular in
many industries and products, but which makes its debut
in the world of furniture: a world premiere!
The initiative has been illustrated by the Grass’ global brand
manager Harald Klüh and by marketing and distribution
director Frank Nessler, very pleased with this first episode
of a new way to bring their products.
Stosa is a brand that for some time is paying much more
attention to their brand, to be closer and recognizable by
the consumer, despite an increasingly important share of
the kitchen "no brand" that produces every day. Grass –
recently acquired by the Wurth Group and with 285 million
euros turnover – will continue with Stosa a series of joint
initiatives, to participate in some trade fairs for marketing
activities. Soon Stosa will use, as we mentioned, only Grass
motion systems, highlighting this choice with the quality seal
"moved by Grass" which will be put on their products. ■
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NEWS

ACIMALL
Woodworking technology: abrupt slowdown in the second quarter
Recovery in the woodworking industry recorded an
abrupt slowdown in the April-June 2011 period, with rates
closer to 2010 rather than the positive start of 2011. And
there is a difference between foreign markets, more receptive and willing to invest, and an Italian industry that
is static and unwilling to renovate its production equipment.
This situation is also due to the average size of technology users in Italy: limited production capacity and financial
resources prevent the acquisition of high-tech solutions.
Let’s take a look at the results of the quarterly survey by
Acimall’s Studies Office, based on a representative sample of the industry. The Italian woodworking machinery and
tools industry has recorded a 0.4 percent increase in orders compared to the same period of last year. Foreign
orders have grown by 15.6 percent, while domestic demand is dropping dramatically (minus 31.5 percent). In
the same period, turnover expanded by 1.4 percent.
The orders book is stable at two months, while prices have
increased by 1.4 percent since the beginning of the year.
According to the quality survey, 30 percent of the interviewed companies indicate a positive production
trend, 40 percent stable and 30 percent decreasing. Employment is considered stationary by 77 percent of the

sample and falling by the remaining 23 percent. Available
stocks are stationary according to 53 percent, decreasing according to 27 percent and growing according to the
remaining 20 percent.
The forecast survey offers an outlook on short-term trends:
there is moderate optimism on foreign markets, but
there is no sign of an imminent rally of domestic demand.
40 percent of the sample expect increasing orders
from abroad, 53 percent predict a stationary situation,
while the remaining 7 percent fears shrinkage (the balance
is positive at plus 33). The domestic market will be shrinking according to 37 percent of the sample, stable according to 43 percent and expanding according to 20 percent (negative balance at minus 17).
“The situation – said Ambrogio Delachi, Acimall President
– does not suggest a consolidation of stability. The Italian wood industry is still suffering, the situation is difficult,
not to say critical, and investments are postponed. Foreign markets are giving more satisfaction, as usual, despite new worries generated by the decision to cancel the
Italian Foreign Trade Institute Ice. It is essential for
“made in Italy” to have adequate support and resources,
as export is a vital asset for the entire country”. ■

FAIRS
Wmf and Fam 2012
Being highly expected by industry
players, the 14th International Exhibition on Woodworking Machinery and
Furniture Manufacturing Equipment
(Wmf 2012) and the 14th International
exhibition on furniture accessories,
materials and wood products (Fam
2012) have been serving the wood-

working industry for 25 years, which become the largest and the most historical exhibition of its kind in Asia. Keeping abreast of the industry trend, Wmf
2012 & Fam 2012 will be moved and
grandly held at New China International
Exhibition Center (NCIEC), Beijing,
China from March 12-15, 2012.

In the last edition, the exhibiting area
reached 60 thousand square meters,
which was supported by more than 587
domestic and International exhibitors
from 14 different countries and regions
(www.woodworkfair.com). ■

News in real time
www.xylon.it
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FAIRS
Technology Exhibition Week



  

The mechanical power transmission sector has shown, both
in 2010 in the first half of 2011, significant signs of recovery after the setback of 2009.
The recovery in exports was joined by a good dynamic deliveries to the domestic market, generating a significant recovery in sales in the sector.
Mechanical Power Transmission & Motion Control,
which will be held at Fiera Milano (Rho) from 8 to 11 May
2012 – in the week devoted to the most important technology exhibitions like Xylexpo, (8-12 May 2012) the biennial International for woodworking technologies – will be
the natural place where engineers, designers, manufacturers of machinery, equipment and systems will find the
right answers to the challenges of a recovery that requires
a renewed drive innovation to compete in the international scene. A unique opportunity to compare with the best
of mechanical and mechatronic components: motors and
gearboxes, linear guides, couplings, bearings, drives, inverters, motors and servo motors, encoders, control and
supervision systems, sensors, software. ■

FAIRS
Medwood 2012
Medwood, the international exhibition of wood products and
machinery for the furniture industry (www.medwood.gr), reopens its gates for the public from 29th of March to 1st
of April 2012 in the new modern exhibition centre Metropolitan Expo, at the Athens International Airport "Eleftherios Venizelos”, with the participation of the most important
companies in the
sector of furniture
materials, semifinished products,
floors, woodwork,
shutters, kitchen
furniture, as well as manufacturers of woodworking machinery. Medwood has been established as the "great exhibition" for the whole Balkans and Southern Eastern Europe. Visitors will have the opportunity to be informed on
all new products and international trends in manufacture
and design of modern projects.
In this 3rd exhibition more than 170 exhibitors participated on 17,500 square meters covered surface space
with a 30 percent increase in comparison with the previous 2008 edition. ■
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NEWS

XYLEXPO 2012
A reference in our industry
Xylexpo 2012, the biennial international exhibition of woodworking technology and supplies for the wood and furniture industry, is reasserting its role of reference event
in our industry in even-numbered years. A role that has
been proved by results, mainly by
the excellent trend of exhibitor applications for the next edition,
scheduled in May 8-12,2012.
“Application forms we have been
receiving so far – commented
Paolo Zanibon, general manager
of the exhibition – are much more
than two years ago in this period.
This situation reflects improved economic conditions, but
most of all a clear stance of companies. We are noticing
that Italian companies are anticipating registrations for
Xylexpo, not only Acimall members - which consider the
event as their natural showcase and are expanding the
exhibition area for their stands - but also other Italian and
several foreign companies, including the most important
international groups. We can already say that we will exceed the area covered in 2010, always keeping in mind
that our goal is not selling square meters but consolidating
the role of leadership that our exhibition has been playing for forty years, alternating with Ligna".
Such leadership can be perceived in the efforts made for
every single element of the exhibition to contribute to its
success. Starting from promotion.
“For several months now – said Dario Corbetta, marketing
manager of Xylexpo – we have been working to spread
the message that our exhibition will be the ideal place to
meet the widest offer, to compare solutions and to understand what the global technology industry can provide.
A strong message we are delivering to new and consolidated exhibitors first, but that we will start to spread also
among visitors in a couple of weeks”.

Xylexpo 2012 has already been presented in several exhibitions worldwide: Woodshow in Damascus, DelhiWood in New Delhi, Woodmac China in Shanghai, Ligna
in Hannover. In the second part of the year, direct participations and meetings
with operators at Fmc in
Shanghai (14-17 September), Lisderevmash in Kiev
(20-23 September), Wms in
Toronto (29 September - 1
October), Wood-tech in
Brno (18-21 October), Wood
Processing Machinery-Intermob in Istanbul (15-19 October), Fimma-Maderalia
in Valencia (25-28 October), Woodex in Moscow (29 November, 2 December).
The program featuring meetings with media representatives has also started, with the first two press conferences planned in Valencia, during Fimma, and in
Moscow, during Woodex.
The Website www.xylexpo.com has also been improved,
with a new user interface and a revisited structure to make
content more accessible and user-friendly for all interested
“categories": exhibitors, visitors and media.
Xylexpo 2012 will be held during Tew-Technology Exhibition Week, featuring the most important technology shows including Plast (the international exhibition for
plastics and rubber industries), Fluidtrans Compomac
(the biennial international exhibition for fluid power technology and mechatronics) and Mechanical Power
Transmission & Motion Control (the international biennial exhibition for mechanical power transmissions,
motion control and mechatronics that will end on May
11). ■

News in real time
www.xylon.it
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FAIRS
fensterbau/frontale 2012
fensterbau/frontale in Nürnberg is
world's leading trade fair for windows,
doors and facades, the related technologies, components and prefabricated units. The over 1,200 exhibitors
and well over.
With 758 exhibitors from 33 countries,
the last edition of fensterbau/frontale in
2010 was a complete success in the
true sense of the word: the available display space was completely occupied.
It is already apparent today that fensterbau/frontale from 21–24 March
2012, concurrent with Holz-Handwerk,
will also use every available space to
meet the demand, having over 90 percent of the space reserved.
Provisional list of exhibitors is already online at this link www.ask-frontale.de. ■

FAIRS
Woodex for Africa
From 22 to 24 March 2012 in Johannesburg (South Africa) c/o Gallagher
convention center, Woodex for Africa,
a timber exhibition and conference, will
be the focus point to bring the suppliers and manufacturers in the timber industry in direct contact with existing
and new clients, installers, retailers and
the public.
Woodex will demonstrate a wide variety
of new and innovative applications, machinery and products that will spark the
imagination of all construction and manufacturing professionals.
This event is the first for Africa and aims
to bring the timber industry together under one roof.
Throughout the conference delegate
refreshments and catering facilities will
be available in the exhibition area, to ensure that there will be ample opportunity for delegates and exhibitors to meet
regularly during the conference and to
build strong alliances. ■

Hydraulic
systems
flash news
ZOW Peter H. Meyer, the minority
shareholder of Clarion Survey has sold
its entire stake to the British group who
had already succumbed to the Clarion
sixteen months ago Zow: cooperation
between the two partners is so permanently ceased. Survey is deleted from
the name of the company name in
Germany and Turkey, and Peter H
Meyer resigned from his position as
Ceo of the company.
APPOINTMENTS Giovanni De
Ponti − former Ceo of FederlegnoArredo – is the new general manager of the Federation. The approval
during the first board of directors of
FederlegnoArredo, after the appointment of president Roberto Snaidero.

KOELNMESSE Katharina C.
Hamma (45) will be the new Chief
Operating Officer at Koelnmesse. At
its meeting on July 18, 2011, the
Koelnmesse Supervisory Board selected Ms. Hamma, who was previously an authorized officer of the
Messe München trade fair company,
for this position. Katharina C. Hamma
will occupy the newly created position of Chief Operating Officer (Coo)
in the three-person top management
team. Her first working day in
Cologne will be October 1, 2011.
WOOD Wood fiber costs for the
global pulp industry reach new highs
in 2011 with the biggest increases
seen in Russia, Finland and Western
US. Wood costs account for about 60
percent of the production costs when
manufacturing pulp for paper. According the “Wood Resource Quarterly”, wood fiber costs have gone up
about 25 percent since early 2009.

member of

Group

www.scoda.it

WOOD, MACHINES AND FURNITURE:
INTERNATIONAL COMPETITORS

observatory

In this article, we illustrate the export
figures of the main manufacturers
operating in the machinery-woodfurniture industry, referring to the
January-June 2011 period.
As relates to the market of woodworking machinery, exports are
growing strong.
In detail, Germany recorded a 28

percent increase compared to 2010.
Italian export grew too, exceeding
570 millions Euros in the first quarter of the year.
The market of wood and semifinished materials (logs, sawn wood
and panels) recorded widespread
recovery with significant positive
variations in Austria and United

States. The latter is also the world’s
top importer.
The furniture industry instead,
showed different trends. On one
side China stops slightly its run
(+2.5 percent over the previous
year), while United States and
Poland show the most significant increases. ■

WOODWORKING MACHINERY EXPORT (January-June 2011), (figures in million euros)
Exporters
Germany
Italy
China
Taiwan
Austria

2011
876.9
577.3
309.8
241.6
161.6

Var. % 11/10
27.6
28.7
19.9
0.5
14.4

Intracen, codes Nc 846510, 846591, 846592, 846593, 846594, 846595, 846596, 846599, 846692,
84793.

WOOD EXPORT* (January-June 2011), (figures in million euros)
Exporters
China
Germany
Canada
Usa
Austria

2011
3767.8
3405.1
3342.5
2900
2019.5

Var. % 11/10
9.2
5.2
2
10.8
15.5

Source: Intracen, codes Nc 4401-21, 4501-04, 4601
* logs, sawnwood, panels.

WOOD FURNITURE EXPORT (January-June 2011), (figures in million euros)
Exporters
China
Italy
Germany
Poland
Usa

2011
6151.9
2098.4
1798.5
1605.3
614.2

Var. % 11/10
2.5
5.1
5.8
11.4
13.8

Source: Intracen, codes Nc 940150, 940151, 940159, 940161, 940169, 940330, 940340, 940350,
940360, 940380, 940381, 940389
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FOCUS ON CANADA
Canada appears to be one of the
most prosperous economies in
the world and for that it can be approached to the Usa as well. The
high Gdp per capita allows to
maintain a high domestic demand. The tertiary sector has become more and more important
with the passing years.
The short-term dynamics show a
significant recovery of Gdp after
the world economic crisis in 2009.
It is progressively improving the
rate of unemployment, which is
now below 8 percent. Gdp per
capita reaches maximum levels
by five years now with a value exceeding 50 thousand Us dollars.
Woodworking machines field in
2010 shows a substantial decrease of outflows. Imports however, in the year under review,
increased by more than 35 percent.
The timber industry (logs, lumber and panels) shows a balance
of trade very profitable. It also
shows a clear jump in exports of
almost thirty percentage points.
The furniture industry recorded
a very positive trend. The trade
balance shows a negative balance, even though Canada is
considered one of the major exporters of furniture in the world.
The destinations of outflows are
mainly the United States. ■

GENERAL ECONOMIC INDICATORS

Gdp
(constant prices,
percent change)
Gdp per capita
(Us dollars)
Inflation
(percent change)
Unemployment rate
Current account balance
(Us billion dollars)

2007
Value

2008
% Var.

2009
% Var.

2010
% Var.

2011*
% Var.

2.5

0.3

-2.8

3.2

2.1

43,396

45,064

39,727

46,303

51,147

2.1
6.0

2.4
6.1

0.2
8.3

1.8
7.9

2.9
7.6

14.5

7.6

-36.1

-49.3

-58.6

Source: Imf (International monetary fund).

*estimate

MACHINERY IMPORT/EXPORT (Us $ million)
Export
Import

2008
426
362

2009
322
229

2010
248
314

Var. % 10/09
-22.9
37.1

2010
8,492
3,033

Var. % 10/09
29.8
19.7

Source: Intracen.

WOOD IMPORT/EXPORT (Us $ million)
Export
Import

2008
9,284
3,124

2009
6,541
2,533

Source: Intracen.

WOODEN FURNITURE IMPORT/EXPORT (Us $ million)
Export
Import

2008
1,713
2,274

2009
1,123
1,828

2010
1,212
2,175

Var. % 10/09
7.9
18.9

Source: Intracen.
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OCTOBER
5-8 October
MadeExpo
Milano Architettura Design Edilizia
www.madeexpo.it
• Rho-Pero (Italy)
Constructing and architecture
7-9 October
Dremasilesia
www.dsm.katowice.pl
• Katowice (Poland)
Woodworking technologies
12-15 October
I Saloni Worldwide
www.cosmit.it
• Moscow (Russia)
Furniture
12-15 October
Vietnamwood Int’l
www.linkage-vn.com/hcm/wood
• Ho Chi Minh (Vietnam)
Woodworking technologies
13-17 October
Ambienta
International furniture,
interior decoration
and supporting industry fair
www.zv.hr
• Zagabria (Croatia)
Furniture

14-16 October
Tekhnodrev North West
www.restec.ru/tekhnodrev
• S. Petersburg (Russia)
Woodworking technologies

25-28 October
Fimma
www.fimma.feriavalencia.com
• Valencia (Spain)
Woodworking technologies

15-19 October
Wood Processing Machinery
www.tuyap.com.tr/en/
• Istanbul (Turkey)
Woodworking technologies

25-28 October
Maderalia
www.fimmamaderalia.feriavalencia.com
• Valencia (Spain)
Semifinished products,
components and supplies

15-19 October
Intermob
www.intermobistanbul.com
• Istanbul (Turkey)
Semifinished products,
components and supplies
18-21 October
Wood-tec
www.wood-tec.cz
• Brno (Czech Republic)
Woodworking technologies
19-22 October
Sicam
www.exposicam.it
• Pordenone (Italy)
Semifinished products,
components and supplies
19-22 October
Caspian Mebelexpo
www.ite-exhibitions.com
• Baku (Azerbaijan)
Furniture
21-23 October
Klimahouse Umbria
International fair on energy
and efficient construction
www.klimahouse.it
• Bastia Umbra (Italy)
Constructing and architecture
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25-28 October
Woodworking
www.minskexpo.com
• Minsk (Belarus)
Woodworking technologies

NOVEMBER
2-5 November
Mokkiten
www.mokkiten.com
• Nagoya (Giappone)
Woodworking technologies
8-12 November
Furniture Club
www.crocus-expo.ru
• Moscow (Russia)
Furniture
10-13 November
Holzhaus/Wooden House Building
www.mvk.ru
• Moscow (Russia)
Constructing and architecture
14-20 November
Furniture Fair
www.sajam.co.yu
• Belgrade (Serbia)
Furniture

JANUARY 2012
12-15 January
Heimtextil
International trade fair
for home and contract textiles
www.heimtextil.messefrankfurt.com/
• Frankfurt (Germany)
Furniture
16-18 November
Woodtec
www.fair.ee
• Tallin (Estonia)
Woodworking technologies

14-17 January
Domotex
www.domotex.de
• Hannover (Germany)
Furniture

16-19 November
Expocorma
www.expocorma.cl
• Concepcion (Chile)
Woodworking technologies

16-22 January
Imm Cologne
www.imm-cologne.com/
• Cologne (Germany)
Furniture

21-24 November
Timber
www.sbl.co.il
• Tel-Aviv (Israele)
Woodworking technologies

19-22 January
Doorfair
www.doorfair.com
• Istanbul (Turkey)
Constructing and architecture

29 November - 2 December
Woodex/Lestechprodukzia
www.woodexpo.ru
• Moscow (Russia)
Woodworking technologies

22-25 January
Interiors
www.interiorsbirmingham.com/
• Birmingham (Great Britain)
Furniture

DECEMBER
8-11 December
Wooden House Building
www.e4win.de
• Kiev (Ukraine)
Constructing and architecture

“OUR” EXHIBITIONS 2011
Xylon is present at:

19-22 October
Sicam
Pordenone
25-28 October
Fimma
Valencia
29 November - 2 December
Woodex
Moscow

25-28 January
Expopromueble
Woodworking machinery exhibition
www.promueble.com.mx
• Mexico City (Mexico)
Woodworking technologies

You can find the updated list of exhibitions on www.xylon.it
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XYLOTHEQUE IN TREVISO
A wonderful 600-hundredpage volume, an extraordinary
work for the quantity and quality of information, with a print
run – 500 copies, as many as
affordable with the available
resources, even if some editors seems to be already interested in it.... – that will soon
make it a rare book.
We are talking about “Legni
dal mondo: la collezione
Velo della xiloteca trevigiana” (Wood from the world:
the Velo collection of the Treviso xylotheque), edited by
Luigi Gallinaro, a manager of
the wood-furniture group of
Confartigianato Marca Trevigiana, and by Gabriele Rinaldi, Director of the “Lorenzo Rota” botanical garden in
Bergamo, which was entrusted with the development of the
scientific and documentary
contents.
The book not only boasts a
very accurate and beautiful
layout, but it also includes
wonderful pictures and a selection of approximately 300
specsheets of wood species.
“Legni dal mondo” is the latest step of a project started
several years ago and pro-

moted by a few people (such
as Angelo Fantin, president
of the wood-furniture group of
Confartigianato Marca Trevigiana) who bought the collection of the Velo family, a
group of sawyers that owned
a wonderful board
collection
acquired
in over fifty
years of
a c t i v i t y.
Boards, not
pieces, large
“planks” that
show each
wood species
with all its features and peculiarities. Boards
that have been bought and organized into a special installation offering high visual impact. Boards have been categorized in special display
units according to the continent of origin; they are lit adequately and they feature a
description sheet providing
a value added scientific collection for students, entrepreneurs and lovers.
Another peculiarity that impressed us is the possibility to
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smell the boards, so you can
discover the scent of wood itself and its land of origin.
The creation of this xylotheque
is a wonderful and honorable
initiative, one of the most
beautiful and wellorganized structures in the national scenario
that includes –
as we have already said –
large pieces
(over two meters in length
by 30 centimeters in
width) and
that can be
seen by everyone.
It is important to note the location for this exhibition, that
is the area that the wood-furniture group of Confartigianato
Marca Trevigiana obtained
from the professional high
school Itis Fermi in Treviso, via
Pelaio, for this collection presented last May.
The presentation of the volume and the results obtained
by the Treviso-based Xylotheque have been cele-

brated during a meeting that
raised several issues that the
whole industry should consider with great attention. The
speakers – Mario Pozza,
President of Confartigianato
Marca Trevigiana; Ervedo
Giordano, scientific director of
the Italian wood, forest and paper committee; Raffaele Cavalli, professor of agricultural
science at the Padova university; Luigi Gallinaro, editor of the volume; Nicola Macchioni, from Cnr-Ivalsa in Sesto Fiorentino; Gabriele Rinaldi, Director of the “Lorenzo
Rota” botanical garden in
Bergamo, and Angelo Fantin,
President of the wood-furniture
group of Confartigianato Marca Trevigiana – talked about
the cultural and scientific value of the collection, but they
also confirmed that it has to
become an important tool in a
scenario where training for
the wood industry has to play
a different and more important
role. The real situation, instead, is critical and this year
only one university course is
available for our industry!
A strong alarm, that’s why it is
vital to react. (l.r.) ■

CERTIFICATION

PUTTING FURNITURE TO THE TEST

With over 40 years' history, Catas is a leading test and certification institute
in the wood and furniture industry. Their mission is to promote common rules
for quality, sustainability and safety, that both manufacturers and final users
can easily understand.
Despite the crisis, the activity of product test and
certification laboratories keeps going. This means
that the message to manufacturers (and consumers) about the importance of producing and selling safe and quality products has passed through.
A significant example is Catas, founded in 1969 in
San Giovanni al Natisone (Udine, Italy) by the Udine
Chamber of Commerce supported by local industry
and academic representatives; in 1994, the institute was turned into a limited company with a mission to promote technological development among
wood-furniture enterprises.
Let’s give a few figures. Catas closed 2010 with brilliant financial results and the extension of activity
to new areas for the coming years, including
food, agriculture and environment. With more than
4.5 billion Euro revenues, the core business is testing, with over 29,500 tests last year (9.1 percent
more than in 2009), 8 thousand of which in newly
introduced sectors. Product certification is still one
of the key goals of the institute, issuing certificates

of compliance to European (En), international Mechanical tests
(Iso) and national (Uni, Din, Bs, Nf, Astm, Ansi and for quality control
on finished products.
more) standards.
The role of Catas on the Italian scenario and be- The lab in the Catas
department,
yond is also certified by its association to the Green chemical
where formaldehyde
Building Council (a no-profit institute that owns the emission tests
Leed rating for sustainable building), the certification are carried out,
among other things.
from Carb (California Air Resources Board) as “Tpc”
(Third Party Certified, for the certification of
formaldehyde emissions from wood-based panels),
and the assignment of its own product conformity
brand – “Cqa-Catas Quality Award” – and the
“Catas-Wki Premium” certification for
outdoor painting cycles.
Listed among the major Italian and European institutes for certification, research and testing in the wood-furniture
industry, Catas has 5-thousand-squaremeter premises in San Giovanni al Natisone; now they are adding another 3Andrea Giavon.
thousand-square-meter building that will
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CHANGE AT THE TOP
Last June, Catas renewed its management: Roberto Snaidero,
appointed to FederlegnoArredo president, passed on the baton
to Michele Bressan. Born in 1970, entrepreneur, he works in the
family’s company in the railway industry, boasting significant experience in institutions: since 2005, he has been the president
of the Young Entrepreneurs of the
Small Business Association in Udine.
He is also a member of the managing
board of the Friuli Professional Education Consortium and of the Young Entrepreneurs Committee of the Udine
Chamber of Commerce. He will be supMichele Bressan.
ported by board members Franco Buttazzoni (vicepresident), Matteo Tonon
(vicepresident), Elsa Bigai, Luciano Di Bernardo, Franco Di Fonzo, Mauro Manassero, Luciano Snidar, Angelo Speranza (managing director) and Fabiano Zuiani.
“Serving as Catas president – said the new president – is a great
challenge for me to pursue the further growth and development
of the leading furniture industry research and certification institute, aiming at becoming a reference for more and more companies
also in the food-agriculture and environmental sectors”.

Mechanical tests
for quality control
on finished products.

host the departments for chemical operations,
food-agriculture promotion and consulting on environmental regulations. Catas has another 1,500square-meter site in Lissone, Brianza, with a laboratory created in 1995 where three employees execute mechanical tests on furniture, sun shades and
aids for disabled people. Total human resources include 42 people across three sites. Customers with
a subscription are 1,600, 23 percent from outside Italy.
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Testing activities are complemented by technology design: the equipment for material and product
stress tests are designed by Catas, not only for their
needs, but also for third-party bodies (including
Catas Chile, based in Santiago de Chile) and companies all around the world with regular product testing requirements. We talked about the organization
and future developments with Andrea Giavon, general manager of Catas since 2007.
Catas has been traditionally related to the chair industry, but things have changed and now you are
a reference institute for wood and furniture…
“Within an articulated scenario and the proactive
involvement in standard definition for twenty-five
years, Catas still performs many lab tests on raw
materials and secondary materials in the furniture
industry and, more generally, in the wood-furniture
supply chain: from chairs to upholstered furniture,
from generic furniture to the new key sector of children furniture, up to new items or product that are
already in the market.
We analyze the physical-mechanical properties of
materials in terms of bending, traction, compression
and fire resistance, and we execute mechanical tests
for quality control on the finished product.
For tests on secondary processing products such
as three-layer glulam timber profiles for windows,
we have developed our own product certification
that analyzes and monitors the performance of materials, glue and all other factors. In the chemical
laboratory, we carry out tests on adhesive performance and surface resistance of different finishes to stress; for over twenty years, we have also
measured formaldehyde emissions and content according to strict US regulations, having certified over
50 products so far.
Moving to upholstered furniture, we test fire reaction, but this is a field where regulations and standards are still in definition. Catas is also a certified
laboratory for tests to achieve the Ec marking of
wood-based flooring. Here, we also test the
thermal behavior of radiating floors and we have
applied to become an authorized laboratory for fire
reaction tests. We also deal more and more extensively with previously unusual tests, such as thermal conductivity of materials, not only wood, but
all construction materials.
So, the wood-furniture industry represents at least
90 percent of our business, plus the recent extension to wood-based products like floors. And we

Mechanical tests
on materials.

are determined to be a reference partner in this industry. The commitment of big vendors (such as
Ikea and their supplier network) for the adoption
of manufacturing strategies that comply with the
latest standards, such as US regulations, is essential to create high-level standards for large volumes. The Swedish group is definitely our biggest
customer and we execute many tests for them”.
Is there competition among different laboratories
in Italy and abroad or do they collaborate?
“We are businesses in every sense, although I personally believe that this job is still a sort of mission.
Being competitive is essential also for testing laboratories, especially in a difficult market phase like the
present one. If you are not competitive, you have no
money for research, to do your work the best you can.
However, being in the competition arena does not
mean that ethics come second: Catas has a long tradition and next-generation equipment, as well as highly skilled staff. We don’t sell tests, but skills that must
be increased to face a complex market, without overlooking our commitment to consulting and education”.
Do you feel like consumer defenders, in some way?
“The purpose of all product standards, including
furniture, is always consumer protection. Standards
are created because a production industry needs
them or has received specific requests, and they
define the requirements for a product. Our scenario

is complex, furniture is considered a consumer
product and the first items that are drawing attention
are specific products for children and babies.
I would also like to say that it is not fair to state that
too many standards have been created, causing
confusion. In the past fifteen years, through a
process I was involved in, the strictly necessary set
of standards was issued, without degenerating into
a “frenzy”.
For certifications, which challenges are still open?
“For furniture, especially home furniture, there is
still a lot to do. Still today, we cannot reach a large
portion of manufacturers, which means that they
haven’t been confronted with requests from consumers, both for safety and for performance. We
have to work on this aspect: it’s a no man’s land
where our brand can give a contribution.
Performance must be measured, so companies
have to accept this principle and communicate
to their customers that their products meet specific requirements, certifying this with a mark, a
visible sign. The measurement of sustainability, intended as something different from the generation of a bunch of paper and documents, is
becoming relevant. The measurement of a product lifecycle is one of the steps towards environmental certification, together with a "design for
all” approach and products with accessible
performance to all users”. ■
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EVENTS

XYLEXPO 2012
WALKS ON!
Optimism is spreading for the next edition of Xylexpo,
the biennial international exhibition of woodworking
technology and furniture industry supplies to be held
next 8-12 May 2012, Tuesday to Saturday, in the
Milan Exhibition Center Fieramilano-Rho. This edition – the twenty-third – confirms the efforts of Xylexpo reasserting its role of reference event in evennumbered years in the international exhibition scenario. A record confirmed by the trend of exhibitor
registrations, six months before the official opening.
“The next edition – comments Paolo Zanibon, general manager of the exhibition – will show once again
our determination to “guide” the market and to be
its truthful interpreter. The wood and wood-based
products industry is experiencing a season of great
change: more substantiality is needed, we have to
pay attention to the substance of things. It is time
– and exhibitions in the past eighteen months have
shown this - to provide exhibitors and visitors with
an even more effective service, without chasing
records or vain appearance”.
Because the world of timber and related technology is still living a critical and difficult period undoubtedly. The months after Ligna in Hanover have
not been generous at all. The situation continues to
have “ups and downs” and there is a feeling that the
month of May in Milan might be a possible and real
opportunity to see the long-awaited trend reversal.
The framework will be “stronger”, with a consistent
Xylexpo, designed to ensure the maximum optimization of spaces. “The trend of registrations – continues Zanibon – suggests that Xylexpo 2012
might reach 45 thousand square meters approximately, that is a 15-20 percent increase in exhibition surface compared with the latest edition; a percentage that would reflect the industry growth after the serious difficulties in 2009 and 2010”.
Now stand allocation has started for companies that
have already confirmed their presence, a particularly challenging task, especially in Halls 1 and 3,
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dedicated to secondary panel processing. Most
stands have been already allocated ”…and, only
if registration levels are satisfying, we will consider to open also Halls 5 and 7 to panel machining”,
Zanibon adds.
Indeed, today Xylexpo 2012 is expected to cover
an exhibition surface of 40 thousand square meters
in Halls 1-3 and 2-4, based on the best exploitation
of available areas. The organizers are obviously
ready to open all necessary halls, but in 2012 the
slogan is going to be “maximum substantiality”.
Solid wood, thus, will be featured in Hall 2; in this
segment, registrations are repeating the results of
2010, with most stands already allocated.
The same applies to Hall 4, which will be dedicated
to first processing, a “strategic proximity”, the ideal sequel for the contents that will be gathered in
the nearby hall, number 2.
“We are looking at the coming months with peace
of mind − continues Zanibon – even if we know that
they will be crucial for an idea of the final exhibition surface we may achieve. The presence of big
German groups, the reaffirmed trust of many
small, medium and large Italian and international
businesses is encouraging us: according to our
contacts and our marketing activity, it is clear that
everybody will take part in Xylexpo, which remains
– I repeat it – the reference event in Italy and in the
world in even-numbered years”.
Such role will continue to be supported and promoted by a roadshow of meetings, events and press
conferences that will lead us to next May. Xylexpo
2012 will be held during Tew-Technology Exhibition
Week, featuring the most important technology
shows including Plast (the international exhibition
for plastics and rubber industries), Fluidtrans
Compomac (the biennial international exhibition for
fluid power technology and mechatronics) and Mechanical Power Transmission & Motion Control (the
international biennial exhibition for mechanical
power transmissions, motion control and mechatronics that will end on May 11). ■
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GOODBYE, WARD!
Last time we met, it was at the
end of the latest Xylexpo.
We had been in touch a few
months before, and he had
told me he was looking forward to visiting Milan for the
exhibition. And he added
jokingly: “...and it might be the
last time!” We laughed about
that prophetic joke...
Ward Charles Williams
passed away on a Sunday
morning, September 4, killed
by cancer diagnosed two
weeks earlier. He did not suffer too much, fortunately, and
he enjoyed life until the very
end. Recently, he had been
three weeks in Europe, the
Netherlands (the home country of his beloved wife Cathy)
and Switzerland, two countries he was very fond of.
Ward died at 85, 85 years of
intensive life, strictly entwined
with wood: a friend of Acimall
and Xylexpo, which he always promoted with great intensity, organizing a few big
meetings that have become
part of the history of our exhibition. His support had
then extended to Xylon as
well, with several articles
about the panel industry, just
for the pleasure of lending a
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hand, and being one of us.
Born in Cleveland, Ohio, on
November 18, 1925, Ward
Williams soon moved to Portland, Oregon, where he
spent most of his life. He became a journalist at Grant
High School, where he was
given the direction of the
school journal “The Grantonian”. That passion never faded away, and he was able to
match it with another big
love: forest and wood. He
was still a student when he
joined the Oregon State
Forestry Department as a
fireman. in 1943 he volunteered for the Navy, and after the war he attended the
Oregon State University. He
wrote in the “Daily barometer”, he was the editor of the
“Forestry yearbook” and he
worked for the United States
Forest Service in Alaska.
It’s too difficult to sum up his
life on one page, his countless activities in the wood industry and publishing, starting from “Lumberman”, then
“American Tree Farmer” and
later on in Zurich, as the director of “Pulp and Paper International”, which a few

years later he brought to
New York to create an American version.
He moved to Lausanne with
his family and lived there for
21 years, always writing
about wood. A few years
ago he settled in Tigard,
Oregon, to be close to his
daughter and grandchildren.
Riccardo Ferrari, another
longstanding actor in the
panel industry, remembers: “I
met Ward for the first time in
1981. He came to Italy to visit some plants... back then, I
was working for press manufacturer Pagnoni. I had the
opportunity to work with him
for many years, and our relationship was peculiar and
intensive from the beginning. I have always seen
him as a sort of "master", not
only for work, but also a
master of life...
I met him around the world at
least eighty times. We shared
several passions: tennis,
good wine, good food, but
also arts and literature.
His vision of life always reminded me of my father's,
and now I realize he was
more than a friend...". ■
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FIMMA, A BRIDGE BETWEEN EUROPE,
LATIN AMERICA AND NORTH AFRICA

The opinion of Fimma president,
Santiago Riera, just a few weeks away
from the next edition, which will be held
in Valencia, in conjunction with Maderalia,
from October 25th to 28th.
Santiago Riera is the president of the organizational
committee of Fimma, the international trade fair dedicated to woodworking machinery and equipment
that will be held at the “Valencia Fairgrounds” from
October 25th to 28th this year. This year’s edition
will be held in conjunction with Maderalia, the international exhibition dedicated to supplies and
semi-finished products for the woodworking and furniture industries. A role that fits in quite well with his
main business activities as head of Rierge, one of
the most important Spanish manufacturers of Cnc
woodworking machinery.

Santiago Riera.

“In recent months”, explains Riera, “we
have been heavily involved in promoting
our trade fair abroad, above all by visiting the countries of South America,
where we have contacted machinery distributors, furniture manufacturers associations and general wood industry as-

32 XYLON INTERNATIONAL September-October 2011

sociations, without overlooking the industry’s main
media outlets and the end customers.
Our main goal is clearly to introduce the Fimma
trade fair and to demonstrate everything that it is
capable of offering and providing, as well as to explain the potential benefits that the industry’s professionals can obtain by participating as either an
exhibitor or visitor. In our opinion, Fimma is not just
a platform that is capable of improving the success
of a sales process, but is also a place in which information flows, where the best woodworking
technology is introduced and exhibited to potential customers.
A forum in which exhibitors are provided with the
best possible conditions to present the results of
their latest research and experimentation, even highlighting possible integrations with other materials
and processes: synergies that are becoming increasingly common within our sector”.
Does this mean that you are thinking of opening the
doors to the new materials that are currently sharing the stage with wood?
“Of course! We shouldn't be looking at the other materials and their processing techniques as possible obstacles or as additional complexities. Rather,
we should be seeing them as new opportunities that
we can easily take on with the technologies that we
already know, and for which we are the leaders. In
other words, we have the possibility of expanding
the world of woodworking to include other solutions,
other paths that can be taken together, alongside
wood itself, which will nevertheless always remain
in the spotlight.
At Fimma, we have decided to call this initiative “more
than wood” in order to create a sense of reaching
beyond our confines, enriching our traditional repertoire and creating a new incentive for the exhibitors
who, in this manner, will have the possibility of exhibiting technologies that are capable of processing
alternative materials as well. In this sense, I’d like to
reiterate that we should never lose sight of one of the
main features of Fimma, or rather its function as a
showcase for the most innovative technologies”.

What else can we expect to see in Valencia at the
end of October?
“Amongst the many initiatives that have been
planned, for the readers of Xylon International I can
anticipate that Fimma has set up an extremely interesting and wide-ranging program of meetings
and conferences on topics such as the presence
of our companies on social networking sites, as
well as a number of demonstration areas where,
thanks to the direct participation and commitment
of various exhibitors, visitors will have the opportunity to see complete solutions first hand.
For example, one of the days at Fimma-Maderalia
will be dedicated to design, and will include participation on behalf of a number of well-known designers, including Inma Bermúdez, the first Spanish designer to have worked for an economic giant
like Ikea. Another day will be devoted to the application of new technologies to the corporate world”.
Mr. President, from a more general standpoint, what
can we expect from this 2011 edition of Fimma and
Maderalia which, lest we forget, will be held in what
can still be considered a rather “difficult” international economic situation?
“The Fimma organizational committee intends to respond with a serious commitment to opening our
exhibition to exhibitors and visitors from abroad, to
the greatest possible number of foreign markets, thus
ensuring that the visitors – whatever their nationalities – will be sure to encounter the right atmosphere,
along with the services and solutions that are best
suited to the needs of their companies. The goal is
clear: to create a trade fair in full Mediterranean style
that will serve as a bridge for business relations between Europe, Latin America and North Africa”. ■

Machining centres are making
a comeback: in order to regain
its bearings following a dark
market phase, the industry
is targeting a number
of key elements, or rather
flexibility, quality and the
capability of offering customers
“tailor made” machinery.

For machining centres, this comeback is real and
can be seen above all in the foreign markets. It is taking place thanks to the fact that many companies are
striving to obtain maximum production flexibility, as
well as to implement new automated systems. But the
important thing is to not lower our guard in the face
of the serious competition – that of China and Asia
in general – that’s causing a significant decrease in
prices (as well as in quality). Specialization, with the
capability of offering customized solutions for various
processing requirements, from the production
process to increasingly efficient management control, plays an essential role in this struggle, as does
the ability to aggregate. We discussed this issue with
a number of the industry’s leading Italian companies.

INCREASING AUTOMATION

Focus on
working centers

With 14 employees, Camam Srl Machines of Manzano, in the province of Udine, has been producing
wood processing machinery and machining centres
since 1969. The company has a wide range of products, which includes contouring machines, mortising
machines, drilling machines, sanding machines,
pressing machines and milling machines, as well as
combined units. The outlook is good and the company is increasingly focusing upon the quality of the
processes and products as a fundamental value
added element. The
results speak for themselves. “At the beginning of the year, our
company saw a 50
percent increase in
sales, followed by a
slowing phase”, exNicola Tinappo.
plained Camam ad-

BEATING OUT THE COMPETITION
WITH EFFICIENCY AND SPECIALIZATION
ministrator, Nicola Tinappo. “In our stable markets,
such as Poland, northern Europe and eastern Europe,
all the way to Russia, something has kicked in, and
even Argentina and Brazil are showing excellent
prospects for growth in the coming years.”
Not all machining centres, and customers, are the
same; Camam targets medium-sized businesses with
50 to 200 employees, and the market for machining
centres (which are suitable for the production of chairs,
tables and solid wood furniture) is split into two different channels of sales and production. “In the wake
of the expansion and extension of large-scale retail
trade in the furniture industry, our customers, as manufacturers and contractors who work with these companies themselves, are seeking innovative and increasingly automated machinery. That’s why we’re
switching from the provision of small-scale individual machinery to that of complete systems that offer a wide range of accessories. The other segment
is represented by the smaller companies operating
in the established markets that have been most affected by the economic crisis. These companies are
looking for high flexibility during the production phase
and a wide range of software controls. The production
of chairs, for example, requires more flexibility than
production capacity.” The machines are customized
on a case to case basis according to the customer’s
needs, beginning with standard products. This is a
fundamental starting point for the market’s various coexisting tendencies, which are used to dealing with
the consequences of the economic crisis. “We are
currently seeing a large demand for automation”,
Tinappo explained, “not only for the new machinery,
but even when intervening upon existing machinery
for the purpose of reconditioning and adapting it for
more efficient use. Our dealers take in the used products and we restore them in order to meet our customers’ budget reduction requirements.”

GROUP SYNERGY
The company Cms, which was founded in Zogno
(Bergamo) in 1969, has gained consolidated experience that’s characterized by two main qualities: specialization and synergy. The former is represented by

the company’s business sectors (with the brand Cms
Industries), for which it produces machining centres
dedicated to the processing of wood, composite materials, aluminium and light alloys, marble and stone,
glass, etc. These sectors include the housing, construction, marine, aerospace, automotive, power generation, mechanical, eyeglasses frames, prototypes,
models, moulds and thermoforming industries. The
latter is represented by the company's market development strategies, which have been strengthened
by its entry into Scm Group in 2002 and, more recently, by its acquisition of Balestrini (specially designed machinery for solid wood processing).
With over 240 employees, the production
of machining centres for the “wood” and
“advanced solid materials” divisions is concentrated at the Zogno facility; more than
85 percent of the products that leave the
plant are destined for export (mainly North
America and Central Eastern Europe). “At
the end of 2010, we saw a recovery of the
figures that had established themselves at
the beginning of the year, above all in the
Lucio Giavazzi.
foreign markets,” said Lucio Giavazzi,
Sales Manager of Cms. For its wood processing machinery, the greatest demand for Cms
products can be seen in the housing industry (windows, doors, roof trusses, special beams and walls).
The ”contract” market, for curved items and other
products specifically designed for the production of
rifle butts, is also providing positive numbers. With
a dual track: standard production for medium to high
range products, and special production for the
niche market with highly technological content.
Quality is not enough, specialization also plays an extremely important role. “During these recent years of
weakness, a number of companies have begun
dressing up their products and have ‘reinvented’
themselves as specialists in processing materials other than wood. Over the years, Cms has acquired expertise in various sectors, and this has allowed it to
develop machinery with specific performance characteristics for various processing materials and applications. The mere thought of using the same woodSeptember-October 2011 XYLON INTERNATIONAL 35
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working machinery for different sectors is a trivialization that can only provide for poor results.”
Cms is currently working upon the standardization of
the electronic components and control systems for
monitoring the working life of the electrospindle (by
increasing the overall reliability of the machining centres), and the implementation of safety class 3 systems which will allow the operators to access the machine in conditions of absolute safety. “These aspects
are derived from the experience that has been acquired in the machine tool sectors, but are unfortunately not very prominent in the wood industry. Another field in which we are investing heavily is after
sales service: despite the fact that, from this point of
view, we are already recognized as a first-class company. These efforts are aimed at improving customer
loyalty by offering personalized services, including
preventive maintenance contracts and all inclusive
warranty services”.

A BALANCE BETWEEN FLEXIBILITY
AND PRODUCTION
The economic crisis continues to slow the market for
the production of medium to high-range machining
centres. This is confirmed by Marco Alberti, Managing Director of Alberti Vittorio in Gessate (Milan),
a company with over one hundred years of experience in the field of woodworking machinery.
“The market has remained stationary and none of the
markets, including those of Western Europe and North
America, are showing any clear signs of recovery.
This is also due to the continuing difficulties in obtaining access to credit, and thus investments,
which affect our target of medium to high range clientele.” The establishment of the Hi-Tech group, in 2009,
resulted in a synergy within a team of specialized companies which, along with Alberti Vittorio, are dedicated
to offering customers a complete package and, above
all, putting common energy and resources into play
in order to strive for continuous growth in spite of the
slow market conditions. A program which, although
modified with respect to its original team members,
is now beginning to
take its first concrete
steps and holds the
promise of high expectations for the future. Vittorio Alberti,
after the tumultuous
years of the “point to
Marco Alberti.
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tre, which represented 80 percent of its total production for a period of fifteen years, is now talking
about an innovative process aimed at satisfying the
customers’ new quality and flexibility requirements.
“The technology of “point to point” processing that
has rendered us leaders in our sector has now also
become the focus of production for other large
groups. In order to find new areas of expansion and
research, we are increasingly gravitating towards
through-feed machining centres, which are capable
of carrying out all of the processing operations in-line,
for even the most complex business realities”.
The availability of tailor-made solutions, involving sophisticated high-end machinery, has allowed us to
absorb the loss of profitability that has resulted from
the decrease in prices, which has been further influenced by a highly competitive European market,
as well as the much more fierce competition from the
Chinese market.
“Although technical assistance is a plus for our company, there is a relative cost associated with it that
is not always recognized by the customer, who normally looks at the product alone. We would like to invite our customers, on the other hand, to focus their
attention on the importance of working with absolute
peace of mind at all times, whether for regular or justin-time work orders.”
Special machinery represents the starting point for
innovation. “We research new solutions on a daily
basis: solutions that can lead to the development
of special machinery, or simple aggregates to be
applied to more standard machinery, that can, in
turn, be offered to the customers”. The most pressing requirements always include flexibility, reliability and production capacity. “Our customers ask us
to increase production capacity in order to allow
them to save on operator costs, but this goal is often difficult to achieve due to a loss of flexibility. We
have to come up with the perfect balance for each
client, every time”.

CONTROL STRATEGIES
The Cnc units of Prima Electro (Prima Industrie
Group’s electronics company), with headquarters in
Moncalieri (Turin), have established themselves on
the market in recent years thanks to the acquisition
of Osai, a pioneering company in computer numerical control for the sectors of wood, glass, stone and
special metal processing machinery. “The numerical
control units of the Osai family”, explains Federico
De Sario, Executive Vice President of sales and mar-

keting, “have been present in the woodworking industry for a number of years and we have recently
been seeing peaks in demand alternating with periods of significant decline. In the medium term, the
growth trend is nevertheless positive and no significant variations are foreseen. In fact, we are expecting
to see a settling of the market’s new cyclical nature
in the coming months”.
The ability to offer innovative machinery requires the
use of control systems which are safe, efficient and
easy to manage. “Control systems for complex machinery are increasingly involving the use of digital
buses that optimize the internal wiring of the machine
and provide for improved performance. The operator interfaces are increasingly oriented towards
graphical solutions that render the use of the machine
both easier and more intuitive. Furthermore, graphical solutions are even being implemented for the programming of the work cycles, which require the use
of increasingly sophisticated
Cad/Cam programs”.
Following the economic crisis of
2009, customers are demanding
extremely flexible, scalable and
competitive solutions that will allow them to cope with the uncertainty of the market. “The time
Federico De Sario.
frames required for the provisioning of electronic components
are becoming increasingly long, and this has resulted
in significant difficulties in production planning”. In
efforts to satisfy these requirements, Prima Electro has
carried forward a series of investments aimed at
launching a new family of numerical control products.
This new family of products will be capable of acting as a highly scalable numerical control platform,
in terms of performance and configuration flexibility, and will culminate in the elaboration of a modular assembly of hardware and software components
that can be selected based on the individual application and will be characterized by the “independence” of the functionalities and the performance levels. “In this manner, the designer of the numerical control machinery will have maximum freedom in selecting the functionalities to be included on board the
control unit, or rather software function scalability, and
will be able to do so independently with respect to
the choice of the control model and its calculation
power, or rather hardware performance scalability.
And all this while optimizing costs and resources”.

MORBIDELLI
HIGH PRODUCTIVITY FOR FURNITURE
Dedicated to the furniture industry, the new “Author M800” five-axis machining centre from Morbidelli (www.scmgroup.com) has an entirely redesigned portal structure in order to ensure vibration-free processing and an excellent quality fin-

ish. Furthermore, this newly conceived mechanical structure even allows the machining centre to
carry out heavy processing operations, thus offering
maximum flexibility and product quality in any situation.
The “Author M800” features highly efficient production capabilities thanks to the use of two
electrospindles, one of which is managed by five
controlled and interpolating axes. The two high
power electrospindles, with a maximum of 18kW
for the main spindle and 8.5 kW for the secondary
spindle, are always ready for work and provide for
reduced tooling times, thanks to their dedicated
utensil storage units.
In order to ensure high productivity, the unit offers
the possibility of automatically changing up to 70
available tools and can be equipped with a
drilling head with 57 independent spindles.
It also features a wide range of high-tech manual, semiautomatic and automatic work surfaces in
order to satisfy the various customer requirements.
The “Author M800” models occupy a total covered
area of 6360x1905 mm.
The newly developed programming software,
“Xylog-Maestro”, is easy and intuitive and offers a
complete range of functions, including direct importation of designs and shapes. ■

by Olivia Rabbi ■
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NUOVA PROGETTI

GIBEN INTERNATIONAL

FUNDAMENTAL DEVELOPMENT

AN EXPANSION OF THE RANGE...

Now more than ever, constant development is fundamental to keeping up with the competition.
That's why Nuova Progetti (www.nuovaprogettimacchine.it), specialized in the manufacture of Cnc
milling and anuba hinge insertion machinery, continues to focus on quality and innovation. While the
traditional machines, which have been perfected
over numerous years of consolidated experience,
have become even more cost effective, “special”
machines for dealing
with specific problems or for implementing new production processes have
now become a standard. Within this
framework, the product range has now
been further expanded with a new line of
machinery dedicated
to frame processing,
which was launched
just last year.
“Our customers, who
mainly include door
and window manufacturers, are struggling with new markets and new challenges”, explains Roberto Clerici, founding partner of the company, along with Filippo Rossetti. “That's why the
synergy that we establish with them is so important. The industry’s smaller craftsman require flexible production, as well as precise and multifunctional machining centres; larger companies, on the
other hand, mainly require high levels of automation and productivity”. For Nuova Progetti, the common denominator is the passion and skill with which
each machine is designed and manufactured, from
the quality craftsmanship that goes into each unit,
to numerical control technology. “We have always
been driven by the desire to make a contribution
to our clients’ success with our machinery,” continued Clerici. “Because that success also becomes
our own.” ■
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Giben International (www.giben.it), a market
leader in cutting saws and cutting centres that’s
known throughout the world for its innovation
and quality, has expanded its product range by
adding a number of new product lines to enhance
its already highly successful range of cutting
machinery. In particular, thanks to a number of joint
venture agreements with important international
partners, the company has launched its edging and
cnc divisions in efforts to sustain the market’s growing competition with an increasingly complete range
of products. The Giben Edge Division: With
years of consolidated experience in manufacturing edgebanding machinery at its Brazilian subsidiary, Giben is now extending its product range
to the worldwide market through a technical/commercial JV agreement that has been stipulated with
one of the industry’s most important global players. This is not just another one of the edgebanding
machines that are currently available on the market. But rather, Giben will be presenting a product
range that offers unique technology, quality, durability, performance and reliability, at affordable
prices. The Giben Cnc Division: the technical/commercial joint venture agreement that has been stipulated with Anderson Group launches Giben as a
new player on the worldwide market for all of the
industry’s sectors and for all types of products, including “point to point” units and a full range of nesting units, even complete with loading, unloading
and labelling solutions, as well as the fundamental routers. The Special Projects Division: Giben
cutting centres are recognized as amongst the best
and most qualified that the panel industry has to
offer and bear witness to the numerous contracts
that the company has been awarded for the
emerging markets, like those of China, India and
South America. Today, the product range has been

SCM

SCM (INDUSTRIAL)

IDEAL STARTING POINT FOR SUCCESS

FRAMES ON FIVE AXES

Scm (www.scmgroup.com) introduces its new
compact and flexible drilling centre, ideal for small
workshops. The new “Cyflex H 800” offers multiple
advantages: firstly, it provides for maximum ease
of operation from the time of installation. The dedicated software is simple and intuitive, and the unit
comes equipped with a large touch-screen display
(15”) for quick and easy programming. Maximum
flexibility for immediate setup; an operating unit with
eight independent vertical spindles, four horizontal spindles
along the X axis,
two horizontal
spindles along the
Y axis and an X
mounted blade;
the working surface
is always ready to carry out any type of processing operation. The drilling and blade cutting operations are carried out with maximum ease thanks
to the guides and ball screws on all of the axes. All
of this in less than 4 m².
The “Cyflex H800” drills from above, thus ensuring
that any irregularities in the panel will be found on
the internal portion of the furnishing element. Other
manufacturers make use of drilling from below, which
can render any eventual disproportions visible.
Automatic panel length detection: the system
even works perfectly upon panels with length errors; a laser sensor ensures that any differences
between the actual length of the panel and that
which has been programmed will not compromise
the proper alignment of the joints. ■

The “Accord 40 fx”, manufactured by Scm
(www.scmgroup.com), has a new mobile portal
structure that even provides for excellent precision over large work areas. The new operational
units are equipped with three to five interpolating axes and even offer excellent power and reliability for processes requiring large piece removals. The new chain-action tool storage units are
capable of accommodating up to 48 large tools
with double profiles. The exchange unit provides
for tool switching in just five seconds. The new
bar surface configures itself extremely quickly and
can block any type of piece using suction cups or
clamps, while maintaining maximum safety levels
for the blocking units themselves. In the “Matic” version, the work surface is equipped with independent motorization for the bars, as well as for all
of the fastening supports: a feature that makes it
ideal for machining pre-finished doors. In order to
ensure the safety of the operator and low environmental impact, wood shaving recovery systems
and operator protection systems have been developed, which provide for maximum freedom of
movement in complete safety. ■
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TECHNOLOGY

NATURE AND DESIGN,
ADDED VALUE
Riva 1920’s experience is born of intuition,
curiosity and courage: the transformation of solid wood
or ancient raw materials, like the Kauri of New Zealand,
into objects of artistic design is (not) brief.
In this process, technology plays a key role.
Telling the story of a company
like Riva 1920, which was established in Cantù in the heart
of Brianza, is like telling the story of the tree. A tree that sprouts
from a seed and develops in a
manner that is, perhaps, only apparently unpredictable. Founded in
1920 by Nino Romano for the production of living room and bedroom
furniture, the company was later taken over by the founder's son Mario.
Today, the company is headed by
Nino’s grandchildren, Maurizio, Davide
and Anna Riva, all of whom hold positions
as partners and are respectively in charge
of sales and marketing, production and administration. Over twenty years ago, the Riva
siblings decided to focus the company’s attention on artistic design and the “rediscovery” of the simplicity of wood as an added value element, making use of natural, rare,
prized and even re-used materials that symbolize the company’s pursuit of sustainability in relation to its products, as well as its production processes.
This is testified by projects like those of
“Ground Zero-Ground Heroes” (five tables
manufactured using ancient Kauri wood) and
“Briccole di Venezia” (a collection of furnishing
elements, cabinets and chairs made out of the
oak wood recovered from the pilings in the
lagoon), as well as the recovery of the barrels used in the wine cellars of the community of San Patrignano. These projects involve
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some of the biggest names in Italian and International design and are flanked by the production of
furniture made with plantation wood.
The company boasts two production facilities, as
well as a raw material warehouse and logistics facility, for a total surface area of 4600 m², 80 employees, more than 25 collaborators involved in a
network of external laboratories and a team of talented young designers and established masters:
these are the elements that drive the production
forces of Riva 1920, a company which even
boasts a worldwide network of nearly 50 sales representatives.
The company’s new building, which extends over
two levels for a total of 3 thousand square meters,
is situated next to the production facilities and is entirely lined with slats of larch. The edifice houses
a ground floor showroom containing collections by
designers such as Renzo and Matteo Piano, Matteo Thun, Michele De Lucchi, Terry Dwan and many
others. Upstairs the “Wood Museum”, which was
The headquarters of Riva 1920
in Cantù (Monza Brianza).

inaugurated in 2001, contains nearly 3 thousand collectors pieces, dating back to the year 1700, and
includes carpenter’s planes, work tables, combined
units, cleaners, band saws and ribs. Courage, insight and respect for the simplicity of this natural
raw material, which is interpreted as the added value in relation to the company’s artistic production,
have allowed Riva 1920 to cope with the economic
crisis, as well as to find room for expansion within
Italy, as well as within its main foreign markets (Germany, Netherlands, Austria, Switzerland and
Japan). Production, the Market and, above all,
Ideas, were just some of the topics that we discussed with the dynamic Maurizio Riva.
Mr. Riva, one of your company’s peculiarities is its
use of ancient and prized wood materials, or
even wood that has been simply recovered from a
particularly historic use: how did this idea arise?
"It’s the result of a different approach to woodworking
and the ability to take advantage of unusual production opportunities that have presented themselves: these research niches have distinguished
our company’s image upon the market and have allowed us to work with major Italian and international
designers, within a broader framework of commitment to sustainability. We not only make use of
plantation wood or recovered wood materials, but
we are also involved in reforestation activities: for
every child that is born in Cantù, we donate one tree
to the “Boschi della vita” (Forests of life) initiative and
those who purchase our products receive a sapling
of the same wood species. It is essential for us to
communicate our ideas relating to production:
this year we have launched the “Porte aperte” (Open
doors) project, which is mainly aimed at our customers, but also targets young people, students and
professionals: every month, 40 to 45 people are invited to visit our production facilities to see the en-

tire production process, from the cutting of the trunk
to the finished product. We’re highly dedicated to
receiving our customers well, in order to give
them an idea of who we are and how we work. A
farmhouse has even been opened in Cucciago to
welcome our guests when they come to visit”.

The Riva 1920 showroom.
The Riva 1920
“Wood Museum”.

How important is the choice of the raw materials to
your company's activities?
“The transition is extremely important. For furniture
requiring assembly, we work with solid wood and
laminated plywood of hardwood species that will allow the entire product to be manufactured with the
same base materials, including the side rails of the
drawers, which the craftsmen make out of beech
wood. The origin of the raw materials is always certified: 90% of the wood comes from American plantations, above all walnut. The cedar comes from
Northern Italy and is taken from trees that are diseased at the roots or else those that have been damaged by storms. The Kauri, on the other hand, arrives pre-cut directly from New Zealand and the customers select the planks from a photo book.
And then there are other special projects for which
we recover used wood materials. We are currently evaluating the possibility of producing another
collection with wood from a Canadian riverbed.
Each week, we process 60 cubic metres of wood
in total, 7 percent of which is walnut. We process
eight planks per week of Kauri alone, for a total of
nearly 400 planks per year. We take advantage of
these materials’ characteristics in order to give
added value to the finished product: the large Kauri planks become tabletops, with the support
structure designed in such a way so as to allow the
wood to move freely without becoming deformed
or warped. The cedar’s natural anti-termite aroma,
on the other hand, is a clear bonus for the production of the cabinets”.
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FLEXIBILITY AT THE FOREFRONT
With high quality processing and superb production flexibility, Riva
1920 makes use of Biesse solid wood and plywood processing machinery with three of the main products offered by the “Wood Division”. The Selco panel saw has a blade projection of 108 mm,
“Brushless”
motorization, a
saw carriage
speed of 100
meters/minute
and a maximum pusher
speed of 90
metres/minute.
The two machining centres offer exceptionally
“Rover C 6.65”.
high performance.
The “Rover A” (work area 3,060 x 1,320 x 170 mm) is equipped with
a “BH21” boring head, 7+7 vertical mandrels, 6 double outlet and
single blade horizontal mandrels, a chain type tool magazine with
21 positions and a 250 m3/hour vacuum pump. The “Rover C 6.50”
(work area 4,850 x 1,535 x 250 mm) has an “Hsk F63” 4-axis 12
kW electrospindle (0 to 24000 rpm), 2-zone horizontal workspace
separation and 4 independent vertical clamping areas, a “BH 22”
boring head with quick-connecting vertical spindles and 6 horizontal
spindles, an 8-position revolver magazine, a chain type magazine
with 14 positions, 8 automated work levels (Eps), 32 carriages and
a 250 m3/hour vacuum pump.

“Rover A 3.30”.
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View of the production facility
for the manufacture of furniture requiring assembly.

Manual furniture processing phase.

What do you look for in technology and how have
you set up your production process?
“Final quality and flexibility are of the utmost importance, with a strong balance being maintained
between mechanical and manual processing.
Our technological equipment ranges from chain
saws to complete machining centres, with manual tools being employed for the manual finishing
processes. We often update our machinery and
technologies for the various processing operations,
starting with the machining centres.
For us, there is no real “standard” production and
flexible processing operations are essential. That's
why we make use of two Biesse machining centres,
the “Rover A” and the “Rover C 6.50”, above all for
the production of furnishing elements requiring assembly. These units are used to perform pantograph
operations, such as the milling for the backs of the
cabinets, as well as for inserting the hardware elements required for assembly; for the tables, we
process the tabletops in order to allow for the insertion of the legs and we create the housings for
the insertion of the reinforcement bars beneath the
tabletops themselves. We also have a Biesse Selco panel saw. The furniture elements requiring as-

sembly are produced in unit 1 of our production facility: we start by processing the solid wood and producing the plywood, for which vinyl glues without
formaldehyde are used. The plywood is then covered with a sheet of the same type of wood. These
steps all involve the usual cutting, trimming and edging. Polishing, gleaning, oiling and waxing are all
done by hand. Much attention is devoted to the finishing: the furniture elements are assembled for the
first time while the pieces are still unfinished, after
which they are disassembled again, either before
or after oiling, in order to be packed and shipped
in pieces, or else permanently assembled and packaged and shipped as a complete unit. Even the
hardware is manufactured exclusively for our use.
The process for manufacturing the solid wood
pieces and the large kauri tables is different and
is carried out in the second production unit. The
cedar trunks arrive in pieces, and are cut with a
chainsaw in order to obtain the appropriate size.
Once they have been cut, the trunks are sent on
to the five-axis machining centres for the production of the more curvy pieces. The Kauri planks are
simply polished and oiled by hand, with the natural edges being preserved, unless their removal has
been requested by the customer.
The operator holds a central role in both of these
processes and each is specialized for his/her task:
there are those who prepare the veneers, those who
carry out the automatic panel cutting, those who monitor the machining centre, those who are assigned
to assembly, those who oil and those who glean.”
What’s the situation like here in Cantù, the woodworking and furniture capital?
"In recent years many laboratories have been lost. I've
been waiting 13 years to build a new industrial complex of low environmental impact here in Cantù, but
the project has been stalled to the point that we are

tempted to transfer our business to Switzerland.
What’s more, there are no more sawmills in Brianza,
and we have been forced to turn to the Triveneto
Region or else Tradate, Caronno Pertusella or the
Bergamo area.
It's going to take great dedication on behalf of everybody in order to put an end to this situation: the associations often work without having a unified view
of the whole situation, but significant aggregation
could contribute to sustaining political action in support of the institutions. We, as a company, have always worked quite hard for aggregation by creating opportunities and initiatives: the most recent of
these succeeded in putting together a team of companies, including Biesse itself, for the “Food
Place” installation at the last edition of Cologne’s
“Living Kitchen” trade fair, which included a
kitchen designed by Matteo Thun”.
You have a rather broad all-round cultural approach,
from environmental protection to the finished product…
“In addition to sustainability, we also make a great
effort to appeal to young people. In fact, we are
currently promoting idea competitions for young
people and are helping to organize another competition in which the winner will be awarded a
month-long internship position at the company. We
even go to the universities to talk with young people about woodworking. The schools come to visit the museum and the production facilities in order to obtain a better understanding of what we do.
In San Patrignano, young designers and kids
from the community will work side-by-side with our
professional design personnel. We are sowing the
seeds, and as you sow, so shall you reap: the young
people really want to get involved. The problem is
that all they have before them is a desert”.
by Olivia Rabbi ■

From the left:
manual oiling of Kauri
planks; solid wood pieces
produced by Riva 1920;
the “Food Place”
installation with
the kitchen designed
by Matteo Thun,
presented at the
last edition of the
“Living Kitchen”
trade fair in Cologne,
Germany.
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EVENTS

THE GROWTH CHALLENGE
CAN BE WON “AT HOME”
During the recent open house in Thiene, Casadei Busellato
launched also in Italy the new solutions in their woodworking
equipment range presented at Ligna in Hannover.

Two pitures
of Casadei Busellato
stand at Ligna 2011.

At the latest Ligna, Casadei Busellato, a manufacturing company born from the merger of two
historical brands of Italian wood engineering, was
in perfect shape. A great opportunity to show their
latest creations in a high-impact stand. But this was
not enough, so, a few weeks later, an open
house was organized in Thiene to re-launch the
new solutions exhibited in Hannover, involving the
entire product range from hobbying machines to
professional and special equipment, up to working centers.
A successful initiative, judging from results. At the
second event of this type organized by Casadei
Busellato, spanning three days, 150 people attended, including sales network, customers and resellers, from Italy as well as from France, Spain, Russia, Portugal, Switzerland, Romania and Bulgaria;
they could see and touch the latest additions to the
range, such as the new working centers "EasyJet"
and "Jet Master 5", the edgebanding machines
"Flexa 37" and "Ala 20 Plus", the panel saws "Axo"
and joinery equipment such as disk saw “SC450A”
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and planing machine “PS 52 e 63”. 80 percent of
Casadei Busellato production is shipped abroad;
communicating with a wide market that also includes Italy is a strategic approach, as stated by
Massimo Bobba, Business Unit Manager of
Casadei Busellato, and Marcello D’Auria, technical department manager of Busellato.
“The idea to organize an open house after Ligna
in Hannover responds to the requests of many distributors in strategic regions like Italy, France and
Spain, who don’t travel to Hannover. We have decided to showcase the new products introduced
in Germany, mainly addressed to small and medium businesses, with the support of a new image
and a strong brand identity on the market. I am satisfied with the results of this open house, another
step in the re-launch of two historical companies,
based on intensive work on products, range and
image. We can now proudly state that Casadei
Busellato has found its identity. We are growing and
we are finding new market areas thanks to design
quality, efficient service and a sales organization

comprised of young and motivated people, also with a subsidiary in the United States,
Casadei Busellato Nord America.
We are working hard on distribution: specifically for Busellato, we
are consolidating distribution in
each country. Economic results
are rewarding our efforts: last
year, we grew by 40 percent
compared to 2009, and in the first
five months of this year we have
already expanded by another 37
percent. At the Hannover fair, we
recorded excellent results in terms
of deals and positive feedback
from the sales network”.
In this evolution of the Casadei Busellato brand, how
are you developing your organization?
"A central element of our development strategy is
the ability to increase customer loyalty: given the
same price and product, a key role is played by
people capable of communicating trust and competence. Casadei Busellato is a customer-oriented company that develops its product range after
accurately listening to customer requests. We are
also committed to training, with 15 days per
month dedicated to the training of technicians employed by our resellers and final customers".
What’s the Casadei Busellato philosophy illustrated at Ligna 2011?
“The message we have launched, especially with
the new “EasyJet” for nesting operations, is an
easy-to-use machine. We have tried to separate

machine operation, entrusted to a technician, from
programming, transferring all program setting and
production planning functions to a remote location, directly in the office. In this way, we can easily control the process with few instructions,
through an intelligent pushbutton station, easy to
use even for non-qualified staff typically found in
small companies".

A moment
of the open house
in Thiene.
The greetings of
Massimo Bobba
to some
partecipants
of the open house.

In conclusion, how is the market evolving, Mr. Bobba?
“It's hard to tell, this crisis isn’t over yet, it’s going to last long and, at the end, only companies
that have been able to adapt their organization,
optimize costs and streamline production will survive. I’ll tell you more: the crisis will bring benefits to those who have learned the lesson to adapt
and change. Today we are ready for a new expansion phase, to achieve in 2013 the same revenues we had in 2008". (l.r.) ■
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THE CROSS-CUT SAW IS SMART
The combination of software and automation is changing the essence
of cross-cut saws, a key unit for an effective production process
optimizing times, costs, raw materials and labor.

Giuseppe Curtolo.

Today, cutting wood is a strategic operation which
largely determines the effectiveness of a specializing company, in terms of organization of the whole
machining process as well as optimal management
of resources and labor. If conventional cutting is integrated with automation, there are new margins of
efficiency and functionality in response to the evolution
of customer requirements, from doors and windows to wooden flooring. The experience of Cursal,
the company based in San Fior (Treviso) founded in
1977 and owned by the Curtolo family, is evidence
of this. Cursal manufactures and sells crosscut saws
and crosscutting lines for wood and similar materials, with a wide range of products covering all sectors from large sawmills to semifinished materials. The
innovation proposed in the contemporary scenario
of the Italian and international markets relies on two
key elements entirely developed “in-house”: automation (with automatic loading and unloading) and
installed software and electronics, that enrich each
product, from small to medium size. In a
global economic scenario featuring Cursal as one of the leading actors – with 50
percent export in different regions of the
world, particularly South America, Eastern
Europe and consolidated markets like
France – the next steps will be oriented towards the improvement of the sales organization, where the company will focus
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significant investments in the future, according to
Giuseppe Curtolo. During our interview we talked
about this and other issues, above all innovation.
Mr. Curtolo, you basically produce cross-cut saws and
today, also in this kind of machining processes, innovation rhymes with automation…
“Automation will be the future of our industry, an important part of our job. For many years, we have been
introducing automatic loading and unloading solutions for our cutting lines, in view of increasing demand. At the beginning, we just sold excellent solutions developed by foreign manufacturers, but we
soon realized that we had the know-how and skills
to develop our own solutions. And that’s what we did,
and today we can provide our customers with
cross-cut saws as well as complete lines.
We mainly talk about customers operating in the construction industry: doors, windows, floorings and

house shells. We also work successfully with the packaging industry, while the furniture industry is “suffering”. Particular attention comes from countries
where labor is more expensive and, consequently,
using systems equipped with automation solutions
brings great benefits.
Let me tell you we can produce complete lines cooperating with small and big-sized manufacturers, so
as to provide highly integrated complex lines”.
“Easy” cooperation?
“I must say, yes. We effectively communicate with
everybody and we always find maximum cooperation. It often happens to work with different companies, integrating our machines upstream or downstream: the important thing is to have a coordination,
an accurate engineering department, mainly when
we talk about high-productivity lines”.
A segment dedicated to machines with higher and
higher performance…
“We have been always manufacturing high-end machines. Obviously, our competitors are not Chinese
or “basic” machine manufacturers. We have always
been focusing on technical and quality aspects, as
these are the elements that make the difference; these
are the elements that customers look at with the greatest attention and that they identify as qualifying factors of a more expensive machine compared to a low
cost solutions: Our handling systems are very quick
and safe and our capacity to integrate with other manufacturers allow us to offer a better solution meeting
specific customer requirements.
We have made another important step thanks to the
introduction of scanners for wood defects identification: the improvements ensured by this tool in the
process − in particular for raw material management
– allow the customer to get significant Roi in a very
short time, an excellent deal just starting from 4-hour
operation per day”.
Mr. Curtolo, if you should tell the most important step

forward for wood cutting, what would you say?
“Automation. It’s automation that persuades our
customers to get rid of old machines and buy new
lines: at least eighty percent of the machines we produce are equipped with automatic loading and unloading systems according to specific customer projects. We have been one of the first companies in Italy
to produce high automation solutions, with electronics
ensuring maximum control at each process stage and
bringing a new working method. At Cursal, we deal
with the “smart” part of the process. We produce the
brain of the machine starting from software and we
follow customer relationships “measuring” his requirements, while for standard operations – such as
carpentry, workpiece painting, turning and milling –
we rely on external specialists. It is as if we worked
with different partners – all collaborating effectively
– with an approach supported by the presence of excellent staff with good expertise around us.
Almost all our production is based on five, six models of cross-cut saws that we can deliver, normally,
within two or three months from the order. However,
if there are specific needs, we can shorten delivery
times significantly, for we are organized to be extremely flexible in order to grasp the tiniest opportunity.
Precious opportunities, in such a period…. We can
do it because we can understand what the customer
wants, designing a solution, assembling necessary
workpieces and delivering a custom product. An effectiveness that the customer appreciates and that
brings him to choose Cursal also when he has to renovate his machine”.
And what about the future?
“Automation will be increasingly important also in
wood cutting. We believe this and, as I told you, we
can design special lines, with a high level of customization, starting from “standard” modules.
Custom machines cost too much and they are often
uneconomic: we combine modules, a “series system”
that – we are convinced of this – will bring good results in the future…”. ■
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INNOVATION

HEAT-TREATED WOOD:
ABOUT “TERMOVUOTO”
From drying to heat treatment, using the same wood processing
technology based on vacuum systems. It’s the technological innovation
developed by Wde Maspell, which has designed a new plant
in collaboration with Cnr-Ivalsa.
Innovation comes from the manufacturer’s intuition
and is driven by skillful collaboration with research. Such collaboration may also be extended
to partners who are willing to use and test equipment in their daily activity. A significant example of
this is the new system “Termovuoto” designed by
Wde Maspell for the heat treatment of wood under
vacuum. Based in Terni, the company is specializing in the design and construction of wood drying and
heat treatment machinery using vacuum technology. A two-year project, carried out in collaboration with
Cnr-Ivalsa (the Italian institute for the promotion of
wood and tree species) represented by Ottaviano Allegretti, who is also the manager of Labess (wood drying and heat-moisture treatment laboratory), has resulted into the construction of a heat treatment plant
at high temperature, based on the progressive and
targeted modification of vacuum drying systems, a
traditional flagship of Wde Maspell.
This innovative system allows to treat raw material up to over 200 degrees, obtaining a final prod-
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uct with high visual impact and performance.
Wde Maspell has identified a few clear steps. First,
identify results step by step. Second, allow to configure the plant and apply new working methods to
machines already in production. Third, and critical,
involve one customer and turn his workshop into
a “showcase” for users and resellers. The construction concept of the new plant is quite complex
and it delivers the risks of high-temperature wood
treatment, mainly fire and possible impact on the
working environment. The final result is an innovative
system that promises high production performance
and low energy costs, as explained by Fabio
Leonardi, sales manager, Wde Maspell.
Mr. Leonardi, let’s start from the beginning: why is
it necessary to heat-treat wood?
“Heat treatment triggers chemical reactions inside
wood that positively affect several features, including color, hygroscopy, dimensional stability,
thermal conductivity and durability. In detail, color gets darker across the entire thickness, hygroscopy is reduced by 40-50 percent with a consequent improvement of dimensional stability, thermal conductivity decreases by 20-25 percent improving the insulation properties of the material, and
finally, durability, i.e. the capacity to resist biologic agents such as fungi and moss, is increased significantly, making several wood species more
suitable for outdoor applications including windows,
doors, cladding and flooring”.

What’s the difference between “Termovuoto” and
conventional wood heat treatment?
“With an equivalent impact on wood color and
some raw material properties, vacuum allows to
obtain virtually odorless wood, as well as to eliminate any steam dispersion outside the plant; it’s
a significant benefit, especially for treatment
above 200 degrees, where chemical processes
triggered inside wood cause the release of gas
and bad smelling substances.
Using vacuum, these substances are condensed
and can be recycled, avoiding risks related to the
dispersion of fumes, odors or vapors. It is also possible to treat different materials simultaneously,
without forgetting that a “Termovuoto” heat treatment plant can be used as dryer for the entire
process from drying to heat treatment, without
moving the material between different plants, thus
avoiding useless waste of thermal energy and handling operations”.
So, it is a dual-function machine that allows to reduce processing time and energy costs, isn’t it?
“We are talking about an all-electric plant, using
a closed-loop rarefied air electric resistance
heating system and air cooling based on an innovative “air shirt”. We don’t use steam or nitrogen to heat in inert atmosphere, nor water spray
to cool, which are much more expensive processes requiring the use of filters to protect the working environment from steam, fumes and dispersions. Electric operation enables to install the
plant quickly, with a simple grounding connection.
Cooling occurs via a double wall concentric to the
treatment cell, that forms an “air shirt” that can be
opened towards the atmosphere, but is not
linked to the cell that is under vacuum.
At the end of treatment, the cooling system circulates cold air inside the shirt, cooling down the
cell wall externally. Cooling time is 5 to 6 hours with
a total cycle of 18-22 hours, including 4-5 hours

for the actual heat treatment. Temperatures range
from 190 and 230 degrees, according to wood
species and thickness”.
Once the innovative product has been devised, then
you have to launch it onto the market...
“Recently we have made an agreement with a customer in the wood production and trade business,
including heat-treated wood; based on positive results recorded after Ivalsa tests, the customer decided to invest in our product. Starting from here,
we developed specific sales agreements to supply
a plant under special conditions and, in exchange,
we have a showcase for our solution, so we can bring
customers, resellers and anyone interested in the
process to see how it works. A benefit for both”.
Which are the main application fields for heat-treated wood and how do you identify the most suitable
species?
“The key emerging sectors recording big demand
are external cladding, timber house cladding, sauna
baths, interior parquet, outdoor flooring and furniture, as well as humid environments like bathrooms. Each species reacts differently to treatment,
some species are more or less suitable to achieve
optimal results with this process, or they achieve
the same properties at different temperatures
and pressure. Unfortunately, scientific documentation about the new Termovuoto process is still limited; acquired knowledge should be coded, but this
will take a few more years. The work in collaboration with Cnr-Ivalsa, which has approached the
problem leveraging their deep knowledge of raw
materials and their powerful investigation resources, has led to the creation of the first industrial plant. And finally, the customer we have collaborated with is young, open-minded, with a proactive business approach, so he is providing us with
plenty of information to keep improving the performance of the product". ■
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SOFTWARE

DDX MEANS SOFTWARE EXPERIENCE

Thanks to the experience
acquired during the years
DDX (www.ddxgroup.com),
the software house specialised in the development
of woodworking software solutions, provides products
which fully meet the customers' requirements and
manage several machining
centres. DDX’s flexible solutions allow you to change
your machining system keeping the same software: thus
you don’t lose work and information and you can start
working immediately on your
new Cnc.
With over 3,000 customers,
the company operates not

only in the woodworking industry, but also in the marble
and glass processing field
with 70 percent of foreign activities. This shows that the efficiency and reliability is appreciated also in foreign markets which are rather demanding.
The company tries to anticipate the market trends providing innovative solutions
and ensuring a very effective
customer support and quick
responses.
Counting on several experts
committed everyday in the
development of new products, the company is absolutely convinced that if you
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do not invest
in people and
software, you
risk to lose
business
continuity
and the highlevel quality
which characterises
DDX products as reference points
in the market.
In a company
like this one –
employing about thirty people − having twelve people
carrying out research activities means to give extreme
importance to R&D and
takes care also of the sale
stage. "The purpose is not to
sell at any cost, but to give
the customer the best answer to his requirements",
they explain us. "Our sale
agents have the technical
skill to analyze problems
and to find the most suitable
solution; therefore the Customer is free to choose the
options and the packet he
prefers. DDX establishes a
relationship not based on
price or on business agree-

ments, but rather on dialog
with a reliable partner” .
DDX knows it is also important to propose real and feasible solutions: it seems easy
to make promises regarding
software performances, but
if they are not fulfilled, the
company and the whole industry will suffer the consequences. The sale stage is
carried out in order to make
the customer aware of all the
possible solutions proposed
by the company and to avoid
misunderstandings during
the implementation stage
and post-sale assistance.
DDX offers software solutions for the woodworking
field or software for specific
markets such as windows,
doors, staircases, beams,
etc. Completeness, flexibility, modularity and innovation are only some of the advantages you can get from
DDX software, not to mention
the company's consolidated
presence and the experience acquired within Italy
and abroad.
These are the reasons of its
success and what makes
the company a reliable partner for its customers. ■

The right tool at the right
moment, tailored to the needs
of the customer and produced
just in time: this is the new
frontier of the Italian tool
manufacturers, who are looking
to the post-crisis period
with continuous innovation,
in relation to both the product
and the process.

A true and lasting recovery for the woodworking industry still hasn’t arrived. But innovation in the tool
sector has not ceased. Rather, it continues to move
forward in search of an adequate response to a market whose product types, performance levels and production processes are continuously evolving. The current trend, as described by the tool manufacturers
that we have interviewed, is focused upon special
tools. Tools that are produced just in time for lean and
flexible companies and are capable of providing an
extended working life, maximum safety and excellent results in terms of final quality.
But product innovation is not enough. If the Italian manufacturers and their European counterparts are unable to make a true team effort, the obstacles of the
economic crisis and Asian competition may not be
overcome: these are the assertions made by Franco Paviotti, past president of Tool Group Eumabois
(see box on page 55).

INNOVATION IN THE WORLD
OF CARPENTRY

Focus on tools

Stark, which was founded in 1962 in Trivignano Udinese, in the province of Udine, is a company specialized in the production of woodworking and metal cutting tools.
The former is represented by a range of
standard and special
tools for processing
solid and jointed wood
with cutter heads and
tips with disposable
Remo
blades, door and winSolari.
dows units, hydro and

ITALIAN TOOLS?
PRÊT À PORTER…
finger joint cutter heads, braze welded milling cutters, circular HW saw blades, drill bits and mandrels.
The company has four foreign branches, located in
Germany, Brazil, Argentina and China. This global
view of the market, however, does not hide the uncertainties.
“After a good start in the first quarter and a decline
during April and May, we are now seeing the portfolio start to gain ground”, says Remo Solari, owner and sales manager of Stark. “It’s hard to make any
predictions with such a fluctuating trend”. Italy remains
critical. “We might start to see the beginning of a recovery towards the end of 2012.”
For the woodworking industry, the company employs
28 individuals and exports 85 percent of its production
to South America and Europe, mainly Germany and
Scandinavia, while keeping a keen eye trained on
Russia and Turkey. A window to the wood carpentry sector. “The doors and windows sector has been
lucky in recent years, mainly thanks to the boost that
has been provided by the energy efficiency incentives. Now, however, the production of doors and windows is declining while the joints and finger joints sector is on the rise, with high demand for special products. More generally, foreign competition is stronger
in relation to standard products and the decrease in
demand is also taking its toll”. Stark’s direct relationship
with the German market, which is characterized by
extremely stringent standards, has driven the company to focus its attention upon safety, which is considered “an essential value in our philosophy”. With
the support of an internal technical office that develops
applications and products based on the customers
individual requirements, however, the company has
also been innovating with materials and surface coverings that provide for extended product life and high
quality processing.
One thing is certain: the economic crisis has also
brought about a serious turning point in the tool market. “The demand in our sector is increasingly gravitating towards special tools, but with much faster
times and supply methods”.

HIGH TECHNOLOGY
AT THE FOREFRONT
Gda, a company with 20 employees that was founded in 1982 in Besenello, in the province of Trento, has
always been specialized in the production of carbide
saw blades for wood processing and even manufactures a range of diamond tipped tools, drill bits,
cutters, knives and accessories. The company’s focus on the automation of its production processes led
it to take on a number of innovative production systems already at the end of the 1990s (laser machines
and robotic grinding and sharpening equipment). It
is this focus that has made the difference in a market that remains uncertain.
“The Italian market is stagnant and the prospects are
not very good, but we’re getting a lot
of work abroad and we think that this
trend will continue in the coming
months,” says Gianluca Adami,
sales manager of Gda. Our primary
goal at this stage is to implement a
policy of expansion on the international markets, above all those of CenGianluca Adami.
tral and Eastern Europe; the opening
of the company Gda Trade in the
Czech Republic in 2006 served as a bridgehead.
More than 70% of the company's entire production
is exported abroad, mainly to Germany, France and
Spain, but also to Northern and Eastern Europe, South
America, the Middle East, Asia and Africa.
The company’s product innovation policies are just
as strategic.
“We aim to further improve the quality of our products for our customers, which include some of the
world’s most important tool distributors and manufacturers. Our products are well suited to high-tech
machinery. This specialization allowed us to expand
during the years prior to the boom, and to subsequently keep pace during the economic crisis. We
are growing this year as well, and we have already
returned to pre-2008 levels”. Faced with a drastically
changed market, above all in relation to the production
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volumes and the demand for tools, the optimal performance of the machinery (and of the individual tools
themselves) is essential to allowing furniture manufacturers to fight back against the competition. And
the tool manufacturer plays an essential role.
“We make a point of interacting with customers and
machine manufacturers in order to ensure products
that will meet the required specifications, such as processing speeds or the types of wood materials employed, and this holds true above all for the large
plants and production lines”. And that’s not all. “Over
the last two years, the economic crisis has forced the
vast majority of the companies in the entire supply
chain to reduce their warehouse stock. We, as tool
manufacturers, have chosen the opposite path:
when our customers need tools and have none available, our product stock allows us to provide for punctual deliveries and this is an extremely important element in times like these”.

focus on tools

FLEXIBILITY AND EXTENDED
DURATION
Bsp, which is based in Pesaro, one of Italy's most important furniture manufacturing centres, has been producing specialized woodworking tools for more
than 30 years: the product range includes braze welded milling cutters, insert cutter heads, pantograph
milling cutters, mandrels for Cnc machinery, drill bits,
diamond tools (one of
the company’s absolute strengths), circular saw blades,
cutters for electronic
milling machines,
lathe tools and accessories. The comFrancesco Mascini.
pany boasts 45 employees and exports
nearly 60 percent of its entire production to Russia,
Saudi Arabia, United Arab Emirates, Argentina,
Northern Europe, Spain, France and Iran. There are
no clear prospects about how the next few months
are going to unfold.
“At the beginning of the year, we were getting quite
a bit of work, but the decline that began in the second quarter looks like it’s gong to continue for some
time. We’re not expecting any positive changes in the
coming months: we think that these conditions of uncertainty are going to last at least up until 2012”, explains Francesco Mascini, Sales Manager of Bsp.
While awaiting signs of recovery from the market,
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above all from the Italian market which has been stagnant for some time, the company has decided to dedicate itself to innovation. “In order to obtain high-performance tools with an extended working life, we are
attempting, in conjunction with our internal technical
office, to improve the final processing quality of our
products, as well as to identify the most innovative
materials with which to manufacture them”. Starting
with the diamond tool, which “... has come to provide for a working life that was previously unimaginable, above all due to the more innovative panel processing techniques and the wood-derived products
that are now widely used throughout the furniture industry”.
The main change that has resulted from the economic
and production crisis, which is drastically changing
the face of the tool manufacturing industry, is the focus on the availability of just-in-time tools. “This has
mainly changed our way of working, with a reduction
in the warehouse stock and an increasing drive to produce products that are ready just in time, for which
the processing times must be reduced. This is to respond to last minute requests, which often involve nonstandard and special products.” This trend has been
influenced by the transformation of the furniture manufacturing industry, which now involves smaller and
smaller lots and a greater degree of customization.
Collaboration with the machine manufacturer is essential and the innovation process is a group effort.
“Bsp has always focused on maintaining an open dialogue with manufacturers, listening to their input and
designing the products together”. This provides for
mutual advantages: “We guide them towards tools
that they had not initially thought of, and they, in turn,
help us to grow from a technical standpoint”.

JUST IN TIME TO COMPETE
Fapil (an acronym for “Fabbrica attrezzature per l’industria del legno”), has been manufacturing woodworking tools at its production facility in Zogno, in the
province of Bergamo, since it was founded in 1962.
Its flagship products include tools for CNC machining centres, tools for wood turning and milling cutters and cutter heads for in-line and traditional machinery. The company has nearly fifteen employees
and exports approximately 60% of its total production to European and northern European countries.
“At the present time, as far as we are concerned, I
would say that the market is stable”, notes Giampaolo
Pesenti, marketing and sales manager of Fapil, “and
there are no prospects for increases or product or mar-

GETTING BACK TO DIALOGUE WITH THE CUSTOMER
An interview with Franco Paviotti, past president of the Eumabois Tool Group
Three years following the outbreak of are growing are mainly those that are
the global economic crisis, how would backed up by an efficient and rationyou describe the current situation on the al organization, as is the case in NorthEuropean woodworking tool market? ern Europe. Overall, we are setting the
"There are currently two hopes for de- pace. The main players on the scene
velopment: one in relation to special are still the same, but their objectives
products of greater technological con- have been scaled down. This is pertent for the industries, and the other in haps a slightly provocative interpretarelation to standard products for large tion, but I don’t think that the situation
scale retailers. Companies, including is all that bad at this stage: the tool mansmall companies and individual car- ufacturing industry is finding new inpenters, are currently unspiration and is adapting to
able to prepare purchasing
the new situation, stuck
plans or investments, but
somewhere between sperather only purchase what
cialization and standard
they need at the moment.
production, making a virtue
And that includes tools.
out of necessity. Solutions
Franco Paviotti.
We must also recognize the
are needed for the future
fact the woodworking inand the markets that are
dustry is suffering the effects of com- able to provide clear prospects will
petition from various other products, come out of these difficulties more
sometimes even second rate products quickly”.
like plastics, which often also boast the
advantage of lower costs for the finish What are the most important dynamics
products themselves. In this framework, that can currently be seen within Eutherefore, it is essential for tool manu- rope?
facturers to develop projects, ideas and “The industry – whether on an artisanal,
innovations. This trend is also affected small, medium or large level – must be
by the high cost of the materials, which made to function at reduced costs by
leads to price increases that are poor- harnessing the potential of increasingly
ly received by customers: it's not easy customized tools. This is imperative on
to make people understand that these today's market: the objectives, in relaprice increases are not carried out at the tion to the choice of the specific tools,
whim of the manufacturers. Another is- are therefore to reduce production
sue is that of competition from China times and to improve yield, as well as
and other Asian countries, which have to ensure maximum quality in terms of
the enormous advantage of cheap finishing and safety”.
labour costs. This has further upset the
regularity of the market.”
On an international level, what can be
expected for the “Made in Italy” markWhich EU countries have the best ing in the coming months?
prospects for recovery?
“For now the ‘Made in Italy’ marking can
“In the medium term, Germany is rest easy thanks to the strong credibilcertainly in the best situation, while Italy ity that it has gained over the years on
appears to be losing its competitive- the international markets, in relation to
ness, at least in part. The countries that both tools and machinery. For the

most part, Italy is a ‘spectator’.
What is the key factor today that can really make a difference with regard to a
tool manufacturer’s competitiveness?
“The machinery is becoming increasingly well-engineered and lightweight,
and innovative geometries are allowing the tools to provide for excellent
performance with increasingly less effort: many manufacturers, on the other hand, have continued to purchase
machinery while neglecting to consider the importance of choosing the
right tools, a choice which is directly
bound to the key requirements of productivity and final quality.
Efficient and timely distribution is yet
another sore point for the industry, as
it represents a cost that the market
would like to avoid paying, but cannot.
A solution to this issue could be provided by the web, with the assistance
of a team of skilled individuals capable
of helping the customer increase the
quality of its machinery, thanks to the
use of high performance tools”.
And as past president, how does the
future of Tool Group Eumabois look to
you?
“It would be a good thing for Eumabois
to step forward with the promotion of a
common European theme: a sort of
“Made in Eumabois” marking that, in
addition to each individual nation’s
‘Made in’ marking, could act as a recognizable symbol of quality, experience
and European synergy. What’s more, it
will be necessary use every means at
our disposal to explain to customers
why prices have increased and to
show them the relative results that
have obtained in terms of safety and
quality: this is the only way to stem competition from Asia”. ■
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ket developments in the coming months. But we are
optimists and we like to think that the necessary stimuli will arrive next year to boost the entire industry”.
The production of the tool is calibrated according to
the user's needs: this, along with diversification, is a
fixed point. “Our ability to manufacture ‘tailor-made’
tools allows us to embrace various sectors with our
product lines. Not just the wood industry, but also
those of plastics, composites, glass, templates,
and others still. We are currently developing product
lines in certain market niches of the wood industry,
as well as a number of special cutting material coating applications that will greatly increase the working life of the cutting tools themselves: we believe that
the future lies in specialization, in always being ready
to face new challenges and to propose innovative solutions”. If the production of just-in-time tools with rapid delivery times was a trend that began prior to the
economic crisis, from 2008 to 2009 it became the key
factor for competitiveness, along with the search for
new business opportunities and the improvement of
the processing phases.
“We have seen a significant increase in the
demand for reduced
delivery times. Today, customers only
order when they really need the tools and
Giampaolo Pesenti.
no longer plan their
purchasing as they
did in the past. For this reason, we had to improve
and further reduce tool preparation times, even for
special and highly complex solutions, in efforts to exploit the flexibility that a streamlined structure like ours
is capable of offering, thanks to a 3D design tool that
provides for a direct interface with our machinery and
an electronic production management system”.
For tool manufacturers, partnership is fundamental.
“The development of innovative tools and/or solutions
can be seen as both a solution to a problem for the
machinery producer, as well as an opportunity for the
tool manufacturer”.

A WINDOW OF MEASURE
Mechanical fastening tools, which are mainly employed for processing wooden window and door
frames, occupy nearly 90% of the production activities of Fantacci Industrie, a company based in Poggibonsi (Siena). With nearly 40 employees, the
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company manufactures mechanical fastener heads
that are mainly used in the wooden door and window
industry. The main countries to which the company
exports include Germany, the Scandinavian countries,
Belgium, Poland and Romania. “Driven by incentives
for energy upgrading, the European market remains
positive in relation to the production of energy efficient wooden door and window frames”, explains
company owner, Simone Fantacci. “With regard to
the Italian market, following last year’s boom due to
the adaptation of the door and window frames to the
standards of the CE marking, above all on behalf of
small and medium businesses, today’s demand is
mainly focused on highly innovative doors and windows, especially those involving the structural bonding of the glass”.
With regard to the CE marking of the door and window frames themselves, “we were among the first and
remain one of the few companies that prepare all of
the documentation and manuals required in order to
obtain the test certificates, which are made available
to our customers and thus the final consumers as
well.” With the promotion of specific training courses dedicated to woodworkers and craftsmen, information and training on this subject have since become
one of the services that our customer-supplier relationships are based upon. The main market demand
is currently based on three main elements: high quality finishing, high productivity and low operating costs.
“We are capable of achieving all three of these objectives by carefully designing the shape of the body
and the cutting edge, and by focusing a great deal
of attention on its performance”.
On today’s market, the tool is no longer considered
to be an integral “part” of the machine, but rather “has
acquired an autonomy of its own for the purpose of
optimizing the production process and satisfying the
user's need to produce marketable products capable of turning a profit”. ■

METAL WORLD

ALIPRANDI

“TOP GRINDER” IS THE NEWS

A VERY LONG EXPERIENCE

A suitable tool for many operations, ideal for those
who have to machine solid wood while achieving
high removal rates combined with high feed
speeds and an excellent finishing. In few words,
this is “Top grinder”, the latest creation by Metal
World from Pavia di Udine (www.metalworld.it).
It all comes from traditional “multicutter” tools, originally introduced by shoe heel makers in Tuscany,
who used them for the production of wooden heels
for sandals. They were basically “cylinders” onto
which small knives were applied by brazing; the
cutters were arranged in a spiral and shaped wood
according to the operator's needs.
This solution was clearly effective and was extended to other applications; then, it was followed
by a multi-cutter tools with mechanically fixed
knives, allowing for easier maintenance. Instead
of sending the entire tool, only the knives are removed and sent to be re-sharpened, which means
much smoother handling.
A highly versatile tool that can be tailored to any
specific application, with diameters up to 240 millimeters and lengths up to 1,200 mm, with a layout or number of cutters that matches the application it is designed for and the material to be
processed. ■

Aliprandi snc (www.aliprandi.it) is an Italian firm
with a long experience in the field of tools for wood
working, aluminium and plastic, and produces tools
either in solid carbide or carbide tipped.
The service and the performance offered go together to the commitment to search high quality materials and more advanced solutions with technological machinery, in order to assure good products
able to solve and satisfy every working needs.
The standard range of products, results of many
year experience in search and production, includes:
straight router bits, drills and boring bits, diamond
routers and drills, solid carbide spiral milling cutters, bits with reversible knives, chucks and collets, profiling and trimming bits, “tct” knives.
The Aliprandi production includes also special tools,
on the base of particular requests of each customer.
Besides wood field, in the last years the Aliprandi turns its production also to the tools for plastic
and aluminium materials, because of the combining
between this field with the wood: for this use,
Aliprandi produces standard and special tools with
particular geometries for the best finishing on
plastic and aluminium. ■
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GDA
THE DESIRE TO INNOVATE
With over 150 thousand circular blades manufactured
in 2010, Gda high-tech tools based in Besenello
(Trento) is one of the largest European manufacturers. The reasons for this continuino growth are to be
found in the completeness of the range offered in the
service in a competitive relation quality/price.
Currently in the catalog are present normal universal blades, low noise and ultra low noise, a very wide
range for the cutting of the panel with specific blades
for all main machines on the market, including engravers and a wide range of products for the primary
working field: a series of multi blades ranging from
ultra-thin thickness of cut up to 1.6 mm diameters and
up to 800mm thick, blades and
knives for canter etc. The
standard blades are on
stock up to 700mm
diameter for cutting
aluminum, sandwich panels, plastics and much more.
Over the past 15
years the company
has invested heavily in
automation and human
resources, all aimed at a continuous product development.
So hogging blades are born with minimum duration
of two/three times higher than those in sectors, low
noise blade with different geometries and designs
depending on the type of application (for example,
those who work aluminum is a tool designed specifically for this work, different by those who work the
panel or hardwood) and new anti-friction surface coatings specific for resinous woods, rubbers, plastics
and so on. For the difficulties of recent years, many
companies had to significantly reduce their stores,
finding the need to have suppliers who did that for
them; since 2010, Gda intervened also on this front
by increasing more than 45 percent its stock of finished products and raw materials. The desire to innovate and find new solutions makes Gda tools to
be ideal partner either for manufacturers of machinery
for working wood, or for users with high demands
on productivity/quality of cut materials. ■

SISTEMI

ZUANI

THIRTY YEARS OF TOOLS

THE COATING "NADIA"

Sistemi (www.sistemiklein.it), a company founded by thirty years of experience in the production of tools for the
woodworking, aluminum and plastics
− as well as a specialized manufacturer of carbide burrs
and cones integral
tool for cnc routers and drill bits for boring machines
− distributes its products worldwide through a network of qualified resellers. The marketing plan also
includes new tips for through holes "E.T." (Extra
Time) designed, built and tested to prevent or minimize the possibility of leaving holes crumbling. The
finishing of the hole in the incoming and outgoing
is the best you can get in the manufacture of particle board or Mdf covered with laminate or
melamine. Product range is completed by the
shaper cutters, circular saws for cutting and planing knives, measuring tools for the furniture industry
and special equipment for windows. The ongoing
tests on the products, the careful choice of materials and manufacturing process control at every stage
give the customer
the security of a
reliable and proven
"Digit+".
productr and make
Sistemi a dynamic
company in constant growth. Quality, experience
and service are the strengths that allow them to be
present in over 35 countries around the world and
to serve the major machine manufacturers, both
in Italy and abroad.
The gauge "Digit+" is an essential tool for quality
control to be used in production and/or during testing/acceptance. It is used to measure linear, linear
internal/external, distances between drilling and
measurement of angles. A simple gauge, practical,
lightweight but at the same time rigid and precise.
The slider made of aluminum profile is designed to
draw on the bar itself the slides and the seat for the
magnetic band, thus obtaining a high rigidity. ■

The coating system "Nadia" is derived from the family of nanotechnology called diamond like carbon
or "dlc". It is part of the process "cvd" and and allows to obtain deposits of diamond crystal, with
characteristics very similar to natural diamond single crystal. The "dlc" is also characterized by: hardness very close to that of natural diamond, a leading coefficient of friction, reduction of chemical reactivity, high thermal stability, an important thermal
conductivity, resistance to oxidation. The “dlc” coating is used in many industries and application types:
aerospace, carry-over with various thermal and electrical characteristics, super alloys machining,
composite fiber and so on. And now, thanks to
Zuani (www.zuani.it) even in the wood field. The
Rovereto base company has embraced this technology and know-how acquired facilities by major
international companies and, with the close collaboration of the University of Trento − Department
of Physics − and Bruno Kessler Foundation, has created inside its plant a high-tech laboratory.
The knowledge and new in-house instrumentation,
allowed to create a coating able to reduce the phenomenon of wearing thereby increasing the life of
the cutting edge. The long and intense experimental
phase was completed prior to the introduction to
the market occurred at Ligna 2011 and indicated
a yield standard in various fields of application,
equal to a plus 300 percent. The economic benefit of a lower use of knives at the same machined
parts, increases furtherly considering the cancellation of the tedious and expensive maintenance
operations. The particular characteristics of the plant
used in Zuani allow you to apply the "dlc" on a wide
range including all the inserts in standard form and
any knife with special shape. ■
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TOOLS

EUMABOIS TOOL GROUP:
A HIGH-PRICE FOR RECOVERY
Raw material shortages and consequent price increases are putting precision tool manufacturers under strong pressure. After the worst-ever drop of
machinery and tools demand in 2008-2009, the market is back to growth. However, recovery has also
brought a price increase in raw materials required
to produce cutting edges, whereby such costs had
not decreased proportionally during the crisis. So,
toolmakers are now facing increases by up to 100
percent in one year. The most affected item is tungsten carbide, a key ingredient for hard metals. According to mid-2009 Metal Bulletin, the price of the
most popular tungsten-based commercial product
(ammonium paratungstate, Apt) at the peak of the
crisis was around 200 dollars per metric ton,
while in May 2011 it reached 480 dollars. At present, month-on-month price increases by more
than 15 percent are not unusual. Slight price decreases for cobalt, used as binder for hard metal
(Hw) cutting edges, cannot compensate for the
overall price increase.
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There are multiple reasons for this price rally, especially for tungsten. Approximately 80 percent of
global tungsten ore production comes from China.
Only 60 percent of tungsten mines are located in
China, but in recent years, mining activities in other countries have been discontinued due to low
prices. Despite massive tungsten ore resources
available in North America and Bolivia, for instance,
it is virtually impossible to turn to other suppliers.
It seems that some Western mining companies are
considering to re-open a few mining sites outside
China. However, it is taking a few years before significant volumes are available on the market.
Just like rare earth elements, the Chinese government has started to regulate export flows.
Adding up to growing demand triggered by economic recovery, these measures have further decreased availability. The Chinese government has
also reduced electricity supplies to mining sites, in
order to achieve voluntary environmental and climate protection targets. Some mines have closed

down and quite a few companies have discontinued extraction last autumn, as they had already
achieved planned volumes. This has brought a
sheer price rally in the past twelve month, without
forgetting the Chinese currency revaluation against
the US dollar, which has further boosted Chinese
export prices.
Price variations are less significant for polycrystalline diamond (Pcd), despite isolated shortages
due to increased demand. As a result of endless
carbon availability (the original element for diamonds), Pcd is a true alternative, especially for
wood-based material machining.

HARD METAL COST SHARE
DEPENDS ON TOOL TYPE
The cost shares of cutting edges and tool bodies vary
according to tool type. Similarly, the cost share of cutting edge materials on total chipforming tool costs
also varies. Cutting edge costs in a HW tool may
range from 20 to 60 percent. In HS tools, this share
is slightly lower. This clearly shows the importance
of raw material availability and guaranteed supplies,
not only for toolmakers, but also for end users.

e
Woodworking Technology Made in Europe

GETTING OUT OF THE PRICE TRAP
Currently, it is impossible to replace hard metal in
woodworking without affecting quality and productivity. In terms of hardness, tungsten carbide has no
equals. Together with cobalt, which delivers the necessary toughness, hard metal meets all the requirements of modern solid wood machining. Therefore, it is essential to increase the recycling share
substantially from current 35 percent. Recent developments in cutting edge coating promise longer
life and, consequently, lower hard metal consumption. A greater use of diamond-tipped tools is another alternative. However, diamond has clear limits in solid wood machining, due to different cutting
geometries required, high hardness and low toughness. But all in all, these are just drops on a hot stone.
As long as the favorable economic trend keeps demand high and offer low, we will have to deal with
constantly increasing prices. In the medium term,
new cutting edge materials and different tool
geometries will be introduced, with a lower percentage of Hw. German tool manufacturers are collaborating with raw material suppliers to find viable
alternatives, but it will take some time before
these solutions reach the market. ■

eUMABOIS
European Federation of Woodworking Machinery Manufacturers

INNOVATION

EVOLVING FACTORY
FOR WINDOW PRODUCTION
Innovation rhymes with intuition, the capacity to identify the most promising
and strategic developments to keep up with the market.
Up to the “One Man Factory”, the reference concept for the most
innovative systems that Biesse offers for companies of any size.
We talked with Paride Sacchi about the evolution that is changing
the way of producing wooden windows.
Wooden windows need flexible, performing and integrated machining technology, to face a building
and construction market that, especially in Italy, is
growing in the areas of renovation and restoration
of town centers, including historical buildings and
monuments. These applications, besides standard
products, often require special products and formats. But most of all, they need heart, passion and
brilliant ideas.
In the past decade, Biesse Group has invested
many resources to build innovative machines for
wood windows, all designed to execute processes collectively referred to as “One Man Factory”.
We are talking about the integration of all machin-

Paride Sacchi.

62 XYLON INTERNATIONAL September-October 2011

ing stages, from raw to finished components, into
one single process handled by one operator, producing any type of standard or special window in
real time, according to market requirements.
The first machine conceived for this goal was “Uniwin” in 2004: a very original “multicenter” concept
that contributed to change the rules and still represents a market benchmark. This solution can generate standard or custom components on a continuous basis, including arches, up to over 300 finished components in eight hours, switching from
part to part with no interruptions or retooling.
The introduction of “UniWin” and the market success
of this innovative product encouraged Biesse to develop a wide range of multicenter systems, all designed for “One Man Factory” operations to meet the
requirements of many small and medium businesses,
as well as industrial companies that need greater flexibility combined with high production capacity.
From “UniWin”, Biesse developed “UniProf”, a multicenter for industrial applications capable of producing over 700 finished components in eight hours,
including accessory operations, 45-degree cutting
and fixing of glazing beads. All of this with no fixed
sequence and always using one operator.
In other words, Biesse multicenters offer a combination of peculiar features: total flexibility without constrained sequences; “locked piece" operation; friction-free motion to eliminate scratching risks on superfinished parts or pieces with sanded flat faces;
automatic arrangement of clamping systems according to workpiece size and shape; production of
standard and custom components (arches included) with one single set of tools; 45-degree cutting

“Uniwin Hp”.

and glazing beads application on
the corresponding components; zero setup time;
ready for automatic workpiece loading and unloading
system and completely automated programming via
cad/cam.
But there’s more: there is still a lot to do in the development of next-generation integrated manufacturing systems, states Paride Sacchi, consultant of Biesse Group, who loves to say "...a new age
has just begun!”
“Current technology is an essential starting point,
a must to survive in a more and more complex and
demanding market, where the economic crisis has
changed and is changing the rules of competition”,
Sacchi says.
“The window industry is undoubtedly going through
deep change involving market, products, machines, production methods and new warranties all
together. Almost ten years ago, demand emerged
for machines that were not only flexible, but capable of working in real time, performing all operations
required for a window, without having to move the
same piece to different machines. Now we have systems that can produce complete windows one after another, even if they are different from one another.
The locked piece machining technique allows to
superfinish flat surfaces “in zero time”, because this
can be done concurrently with planing, while improving quality consistency (grain-wise machining)
and reducing equipment footprint and cycle time.
If the desired finish or the wood species require belt
sanding, you can add a top/bottom sanding machine that guarantees consistent results, leaving no
ugly scratches across the grain.
The integration of all process operations and the
possibility to produce any mix, without a significant
impact on efficiency, is a revolutionary approach
that simplifies factory organization: only one operator
is needed (hence the name “One Man Factory”);

qualified labor is released from
repetitive manual operations on the
machines; logistics are minimized, as well as
necessary space (by over 50 percent), real estate
investments and maintenance costs; cycle time is
dramatically reduced, resulting into short-term
delivery and accurate deadlines that would be almost impossible with traditional operations”.
Do you work window by window?
“Being able to work in real time, each company can
adapt its production methods to market needs. We
normally produce “position by position”, which
means all the components of a window together,
to keep a regular and consistent flow from the beginning to the end of the manufacturing process;
but this is not a constraint.
Unlike what happens with conventional systems –
which force you to work by “cost-effective batches”, putting together several different orders – the
Biesse multicenter machines allow to produce each
order "just in time" to be delivered (including
arched or custom-designed windows!), virtually
eliminating the finished product stock that generates high costs and many issues.
Even the reworking of possible defective parts can
be done in real time, with no waiting queues. Therefore, production can swiftly follow operations on the
building site, which can receive windows when
everything is ready for installation".
Is production capacity limited by extensive automation?
“As I said, there are “One Man Factory” operations
for different production capacity levels, and consequently different investment volumes; compared
to conventional system, total time per window is always shorter, and of course there is no comparison in terms of service standard.
The ideal solution for each window manufacturer
is one that, while meeting service standards in terms
of quality, volumes and delivery time, allows to reduce the cost per produced unit, so as to gain competitiveness.
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“UniProf”.

The automation level of Biesse multicenters has increased further recently, integrating also loading
and unloading operations from and to automated
storage systems. This is not a minor enhancement,
but a true strategic leap, a radical change in the
approach to wood window production, with significant impact on efficiency, production capacity
and processing costs.
Automated storage, with capacities that can be
adapted to each company, enables “unattended”
production, i.e. without an operator.
The possibility to work uninterruptedly for several
hours without an operator allows to reallocate the
operator to other operations and to increase the production capacity of the systems, which never
stop for lunch or coffee breaks and can keep running well beyond the end of the working shift.
Obviously, this reduces the investments required
for process innovation, as it enables to achieve higher output with slower machines, with increases by
up to 100 percent; without automated loading and
unloading systems, such productivity could only be
achieved with much faster and more expensive
equipment and with at least one operator; at the
same time, also energy consumption and the impact of labor costs decrease significantly”.
Which are the key differences between a conventional machining center and a Biesse multicenter?
“The Biesse multicenter was created for windows
and incorporates all the technology that was previously distributed among different machines; that’s why
it can perform all process stages for any window, in
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one cycle and one setup. It can make several components, even different from one another, from the
same bar; it can produce any type of window frame
(with tenon jointing, dowel jointing, mechanical jointing or any other relevant), with pre-squared components or squaring assembled frames; it can be easily integrated with automated loading/unloading
systems. And it requires no setup.
Traditional working centers were conceived for more
universal applications, then they were converted to
windows. I don’t think there is anything else to add.
A major peculiarity of Biesse multicenters, which
translates into performance and ease of use, is that
automation, control units and software are all
made in Biesse, to achieve the best possible integration”.
Mr. Sacchi, at this point, what else can be done?
“Very much. A new generation of systems has just
arrived on the market and most window manufacturers are approaching this new world right now.
Innovation will keep growing, to cut costs, reduce
physical strain, reduce energy consumption and
improve the safety and quality of working environments; it will gradually involve the entire factory and its culture; it will aim at improving business
performance and product performance at the
same time, progressively eliminating all constraints
to offer a higher and higher level of service to the
market; it will help leverage widespread know-how
and acquired experience, making them available
to each operator and to the market, also thanks to
more and more powerful IT tools”. ■

TECHNOLOGY

DOUBLE DATES
WITH SCM GROUP
Open houses have become frequent events also
in the woodworking industry, as they are an occasion to draw the attention of your guests and introduce your latest news and entire machine portfolio within an "exclusive” setting.
Scm Group is back, trying to stimulate slagging demand by inviting users, agents and resellers to two
events, each dedicated to specific technology and
targeted to specific audiences.

EDGEBANDING IN THIENE
Let’s start from panel processing: a new edition of
“Technology days” is coming up in Thiene (Vicenza). From 12 to 15 October, Scm Group is dedicated
four days to the presentation of the latest and most
innovative solutions for edgebanding and squaringedgebanding. At “Technology Days Edgebanding

From 12 to 15 October
“Technology Days Edgebanding & More”
in Thiene; on October 21 and 22,
the third edition of “Scm Days” in Rimini.
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& More” - that’s the name of the event - the Rimini-based group will show its latest creations to its
furniture industry customers. The new solutions all
aim at maximum customer satisfaction in a flexibilityhungry market looking for technology to optimize and
integrate all production process stages.
The program includes technical insights and demos
about new products, such as the single-sided
edgebanding machine “One Touch” by Stefani, conceived and engineered for intuitive edgebanding and
high productivity using pre-cut strips, solid wood and
plastic edges in rolls, using the “Easy glue industry”
gluing aggregate for different types of glue or color, with fully automated changeover. The new “Microdosing” device performs intelligent and optimized
glue dosing, while the new software “Win Edge
Touch” combines 3D preview technology with con-

“One Touch”.

venient touchscreen commands and icons.
The “Solution Hds” edgebander delivers new quality/price standards, thanks to a new and innovative
gluing technology, “Slim line K”, that generates a
glue beam with perfect geometry. Another highlight
in Thiene will be the single-sided edgebanding machine “Solution” with new-generation optical technology. For perfect-cut squaring, Stefani has developed “V-System Perfect Cut”, a new, highly effective technology. They will also show the new gluing unit “Panel Suite”, which allows to handle three
edgebanding methods concurrently: new-generation optical edgebanding, traditional glues and
"Slim , line” system by Stefani, for users requiring
superior finishing quality.
The product lineup will be complete by the singlesided edgebanding machine “Solution Slim Line”,
which delivers excellent visual results on doors, and
by other machines complementary to edgebanding, including Morbidelli machining centers, Dmc
sanding machines (System 75”, “System T2”,
“System T3” and “Masterbrush K 1100”) and
Gabbiani “Galaxy 3 130” panel saw.

THE SCM RANGE IN RIMINI
On October 21 and 22, the event will be replicated
in Rimini, with the third edition of “Scm Days” ded-

icated to Scm-branded solutions, introducing new and consolidated
equipment for joiners. The event is organized in collaboration with
the sales network, inviting
Italian operators to experience how they
could work in their
workshops and offering an intensive program of hands-on tests
and demos.
A wide range of equipment will be exhibited.
Among these, the spindle molder “Ti155 Ep
Class” (for profiling, sanding, head-milling on
windows with glass stop recycling); the tenoning
machine “Ten 220 Class” for male-female tenoning of window joints; the disk saw “SI6500 L’invincibile”, with “wireless” controls to cut angular
elements with ledges on “full support” frames.
More equipment running in Rimini will include the
panel saw “Sigma Impact” (optimized cutting
pattern and post-formed bar cutting); edgebanders
“Olimpic” for Abs, thin or solid edgebanding and
rounding; machining centers “Tech” (for special interior decoration parts) and “Pratix Z2” (nesting),
and sanding machines “Sandya” to sand waterpainted panels. Scm engineers will be available on
both days to meet guests and provide all kinds of
information and insights.
“This is an opportunity to show our skills and expertise as global partners for woodworking companies – they say at Scm –. From “L’Invincibile” on,
Scm has been offering an extensive portfolio of machines for panels and solid wood, configured to be
technologically innovative, easy to use, performing,
reliable, easy to install and operate”. ■

“Solution”.
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NUOVA BULLERI BREVETTI
NEWS IN THE CONTINUITY
Nuova Bulleri Brevetti is a
Cooperative (www.nuovabulleri.com), continuing the
activities of Bulleri of Cascina (Pisa), founded in May
1935 by Alberto Bulleri, with
a wide range of production of
Cnc machining centers for
wood processing, aluminum,
plastic and non-ferrous light
metals, as well as machinery
and fixtures like milling, anubis and mortiser.
In addition to the above mentioned cn typologies, the
company is devoted to the
design and manufacture of
special machines (doors f.i.)
required by the customer or
even in areas completely
different from the usual.
The company has supplied
spare parts warehouse and
count on the professionalism
of multilingual specialists
for the maintenance and repair of machines placed in
the world where they are
needed.
The new range of working
centres models "Synthesis
32/16 Fpm” and "Synthesis
Fpm 5Xm 55/16" carry within them the company's tra-

dition and innovation, as
technology continues with
the successful choice of
worktop fixed mobile portal
closed, but have some substantial improvements compared to the past. All the machines 1600 mm width work
plan are of gantry type (two
motors X axis).
The base is very heavy to absorb any vibration and thus
to ensure a perfect finish of
the pieces work, with pillars
inside for a total rigidity. The
newly developed direct horizontal engines of high power for odd jobs, using drills,
drill bits and saw blades including large diameters. New
Bulleri offers a full range of
software and Cad Cam specific for all types of processing panels, vans, three-dimensional models, nesting,
doors, windows and arched
windows.
In addition, special emphasis was given to the components used: guides, screws,
pads motors and drives,
which are state of the art of
Italian and German subcontracting. ■

“Synthesis Fpm
55/16 5XM”.
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ELEPHANT: LIFTING
AND HANDLING
Elephant (www.elephant.it)
needs no introduction, since
more than 30 years has specialized in the design and
construction of lifting plants.
The experience gained has
enabled the Rimini-based
company to reach high quality standards in all areas,
from slabs of stone, wood
panels and from sheets of
metal to those of glass.
The flagship products are the
jib cranes, proposed in various combinations, either
manual or electric, which
are associated with electric
hoists and lifts suckers.
Specifically, the choice of a
comprehensive trade policy
has allowed Elephant to be
present throughout the country offering products to large
and small carpentry.
The strength is given by
high adaptability and versatility to meet all requirements,
with special products made
specifically on the customer's specifications.
Security, manageability and
convenience distinguish the
Elephant cups, suitable for
lifting all types of material,
from the covered panel to the
chipboard/mdf, from timber
to beams and solutions for
finished products such as
doors and windows. The operation is made usually with
compressed air but for special applications, can also be
provided solution with the
electric pump unit. Even in
the movements you can

choose the horizontal fixed
solution or tilted manually
or pneumatically.
Each type has a system of
audible and visual alarms indicating any vacuum decrease and vacumm reserve
tanks ensuring, even if temporarily, the grip of the piece
in case of electric blackout,
reducing the time of separation from the suction cup of
the panel. ■
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INNOVATION ON THE SURFACE
The “Solid Surface” process is the specialty of DForm, whose core business
is represented by kitchen surfaces and tops with a strong focus on
innovation in design.
The product range is only seemingly restricted the
tops and work surfaces for design kitchens. This
is a specialization on a strongly innovative material for the furniture industry, with great development
prospects from a creative and technological standpoint: it’s called “Solid Surface”, an advanced composite material, solid and highly flexible, currently at the core of research in the fields of furniture
and interior decorations.
The company is DForm based in Pasiano di Pordenone, founded in late 2006 and part of Group
Acop, boasting 30-year specialization in kitchen
cabinet doors, furniture and vertical surfaces.
With the addition of DForm, the group has created new opportunities to develop and complete its
product portfolio.
DForm supplies “solid surface” kitchen tops to 35
leading Italian and international brands in the kitchen
industry. This remains the core business, but at the
same time the company is expanding its production of surfaces for laboratories, dental studios, hospitals, special applications, shipbuilding and contract. With 13 employees, they have achieved constant growth, with annual growth rates between 30
and 50 percent. And they are not stopping here: for
the future, they are considering different materials,
both established (Hpl, multilayer, laminates) or
emerging (such as “Alicrite, “Parapan”, as well as
methacrylates and polymers). The pace of development is beaten by the expansion of the manufacturing site, that will host strategic production for
the contract and bathroom segments. The role of
technology in the processing of “Solid Surface” materials is central. We talked about it with Michele
Filippi, general manager of DForm, co-founder and
co-owner with Dario Gasparotto.

“We are electronic joiners, specializing in the use
of new materials, with as much automation as possible, combined with a process where the typical
manual skills of the manufacturing and handicraft

A store entirely furnished with “solid surfaces”.

industry are still relevant. “Solid surface” is a material that can be routed and thermoformed, it's ideal for food contact as it is not porous, not absorbing and highly clean and hygienic. Despite fifty
years of history, the solid surface of furniture
(compared to wood) is a primitive material that still

From left:
Dario Gasparotto
and Michele Filippi.
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ACCURATE AND RELIABLE
Press “Duplex 40/13” by Ormamacchine was designed specifically for the processing of tough and flexible “Solid surface”
sheets. It integrates two machines in one, a heating kiln and a
cold vacuum forming press, executing the entire processing cycle. Using a jig made of
MDF or plywood it
is able to form the
composite material
previously heated
in the pullout drawer of the kiln,
placed in the lower
part of the machine. Forming occurs in the upper
part of the machine
by means of the
vacuum action on
the membrane up to a max. working piece height of 500 mm.
Box shaped silicon membranes are available optionally, enabling
to process working pieces with a max. height of 900 mm.

has to show its value in many applications.
The difference between our top and a standard
kitchen top is mainly the range of creative options
in design (peculiar shapes for the perfect integration of sink and accessories) and the possibility to restore it, thus extending the lifetime of a
kitchen top. Our staff carries out service operations
all over Italy to sand, polish, touch up and seal
worn-out parts.
Another key element is visual impact. Besides
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white, we offer hundreds of colors and finishes in
3 to 19 millimeter thickness. The thickness of the
product itself depends on the final application, as
it can be glued on a substrate of multilayer wood,
aluminum honeycomb or other materials. Then, we
have enriched the material properties with our creativity, developing patented systems such as the
heated top. It incorporates a high-efficiency carbon coil that can heat the surface up to 50 degrees.
That’s ideal for bread rising, warming up dishes,
keeping food warm...”.
Which technologies do you use?
“We use standard woodworking technology for
profiling, shaping, routing and thermoforming,
while we assemble the parts using two-component
glues. Each type of sheet has a specific glue which
allows to assemble the parts without any visible
joint, for any color and even very small batches.
The thermoforming process is the most critical part
of the entire cycle.
We have selected the solutions by Ormamacchine

and we are very satisfied. With their machine, working at temperatures between 150 and 180 degrees,
we heat the sheet inside a special “drawer”, and
then we do the actual forming using wood or aluminum molds.
Our customers offer useful hints and suggestions
for innovation, spurring us to produce parts that go
beyond the products you normally see in the market. Also for this reason, it is essential for us to invest in innovative technology that can help us respond to future requirements. This is particularly
true for Ormamacchine, as their press is the
heart of our process”.
Your products are strongly “design-oriented”...
“We normally have a direct link with the designers
or architects of our customers, rather than the furniture manufacturer. We often meet designers in our
offices and work side-by-side on their project, solving technical issues up to the finished product.
We are aware that our process is “peculiar” and
investments for promotion and communication are

significant for a company of our size. It is not easy
to find skilled labor, as this material requires specific know-how. You cannot acquire such knowledge in a short time: employing a good operator
and train him is an investment, but in this way we
can meet the requirements of demanding customers".

Manual skills
are very important
in the processing
of "solid surfaces".

Are you keeping wood out of your portfolio?
“In these years, we have had no requests from the
market, and right now we probably wouldn’t have
enough production capacity to meet such requests.
We have preferred to focus on surfaces that allow
to differentiate our offer, a strategy that has enabled
us to withstand the crisis and even to grow by developing different skills. We deliver “batch one” to
medium-high customers, we don’t produce to stock,
although we have the capacity to handle big volumes. However, consider that we usually process
all different pieces to customer specifications, so
it is easier for us to produce large batches when
required”. (l.r.) ■
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CEFLA FINISHING GROUP:
NEWS AFTER LIGNA
global partner, offering consulting for process reorganization, to make their companies more flexible and reactive, with strong attention to costs and
resources. Cefla offers all of this”.
According to the group executives, the results of the
German exhibition were really good, a great success
compared to 2009: they gathered double contacts
and signed a significant number of agreements.
Based on these factors “...Cefla Finishing Group looks
forward to the coming months with new optimism”.

SOLUTIONS

The big German event was selected by Cefla
to introduce their latest news
to industry operators from all over the world.
Here and in the
following pages
some pictures
taken during Ligna,
Hannover.

Visitors at the recent Ligna in Hannover – from 30
May to 3 June – could see and touch many new solutions at the Cefla Finishing Group booth, technology designed and manufactured to complete
and update the product range of a leading actor
within the global finishing scenario. As they say at
Cefla, “today, our customers increasingly need a
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Let’s take a look at the new solutions presented in
the two stands (in hall 11 and 22) and most of all
in the “innovation room”, where recent innovation
were gathered.
“Mito-K” is the latest creation by Cefla Finishing for
shaped panels, a (mainly technological) restyling
of the popular “Kleenspray” with enhanced paper
roll feed featuring electronic tensioning control and
extended filtering surface for improved transfer efficiency. Now, “Mito-K” is equipped with a touchscreen to control all parameters and store different
spraying programs easily.
Further enhancements have been applied to the
cleaning carriage for spraying machines, which
can be considered the best system currently
available for paint recycling and belt cleaning/dry-

CEFLA FINISHING GROUP

ing, where a small conveyor carries paint towards
a collecting container. This systems offers very fast
product changeover while preserving the key operating features, i.e. extra-long belt life, excellent
quality of recycled product, very low solvent consumption (thanks to new patents for the reduction
of evaporation surfaces), very short cleaning and
maintenance at working shift end, perfect belt cleaning and drying with any paint.

A worldwide leader in the finishing of wooden, plastic and nonferrous material products, the Group designs and manufactures
turnkey painting and wrapping lines for the wood, glass and plastic industries, tailored on customer needs and requirements. Its
customers range from important references in building and interior design to aerospace and motor activity sectors.
The group consists of leading companies and brands - Cefla Finishing, Delle Vedove, Düspohl, Falcioni, Sorbini – which have
made innovation their strong point.
Cefla works close to its customers, thanks to a widespread sales
network made up of branch offices and a large number of dealers,
as well as production plants in Italy, Germany, Usa and China.
Cefla Finishing Group has a real focus on sustainable design and
manufacturing: its engineers work with tomorrow’s user in mind,
continuously developing new finishing systems with low ecological
impact; the company also manufactures Voc abatement systems
that respond to international norms and requirements.

Delle Vedove, specializing in profile sanding and
painting, has “updated” the “Brushtech” sanding
machine, equipped with enclosed booth, protection and central suction. This compact machine has
inverter-driven abrasive brushes, a solution that responds to the high demand of flexibility in terms of
wide range of parts and reduction of production
batches. Axes may be regulated manually, motordriven or cnc-controlled; the same scalability is offered for the guide with central regulation, which can
be manual or motor-driven.
Düspohl introduced the wrapping machine “MultiWrap”, provided with cleaning system and preheating station, uncoiling system with film heating
(“Fhs”), glue spreading nozzle (patented) and easyto-use touchscreen plc. All of this with the most advanced hot-melt unit, suitable for all kinds of
glues, with minimum absorbed power and maintenance requirements.
A worldwide preview was the new version of
“SynCut”, high-speed and high-accuracy system,
equipped with high-performance hardware and software, to execute two very close cuts with one blade.
The machine can execute up to 60 cuts per
minute at 110 m/min working speed.
At Ligna, Falcioni introduced “iGiotto”, a new window painting robot that delivers significant manufacturing and economic benefits. The robot ap-

Laminating solutions.

“Flexspray” and “New Brushtech” by Delle Vedove.
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"CEFLA LIVE" EVENT
Cefla Finishing Group will open the Labs of Imola for the event
"Cefla Live", which will be held on 14 and 15 October 2011. The
latest innovation of the group will be presented concerning finishing.
“Cefla Live” will attend at Imola on Friday October 14th from 9 a.m.
to 6 p.m. and Saturday October 15th from 9 a.m. to 2 p.m.
To confirm your participation in this event, you can send an email to the following address barbara.riccipetitoni@cefla.it.

“Mito-K”.

New roller line by Sorbini.

proaches the workpiece just like a qualified operator, with the difference that “iGiotto” can achieve
higher speeds and never gets tired; it works mostly unattended, leveraging an automatic device that
cleans the nozzles at each cycle. The solution allows to achieve higher finishing quality targets and
consistent quality, with lower paint consumption also
compared to manual application, with consequent
saving and quick, tangible ROI.
The time required for ordinary and extraordinary
maintenance has been strongly reduced, as well
as the volume of waste to be disposed of.
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“Smartedge”.

Sorbini presented the roller spreading machine
“New Smartcoater Evo”, ten years after the previous model “Smartcoater”. The design was completely optimized in order to offer a new full-optional
machine, complete with several accessories. A fixed
and rigid head can be installed for special applications or, alternatively, a self-leveling floating
system to work at constant pressure according to
the panel shape, so as to reduce wear on the
spreading roller.
In the “innovation room”, great attention was
aroused by “Smartprint Direct”, a highly innovative system using direct print technology, a process
that allows to minimize the number of colors on stock
and greatly simplifies the formulation of inks.
“Smartprint Direct” has a unique modular structure
with the possibility to install one to five heads with
top printing precision. The rollers are made of laseretched elastomer, ensuring high abrasion resistance.
“Smartedge”, a Sorbini solution for edge painting,
is the response to increasing quality demands for
edge stoppering. A supplier of advanced edge
sanding and painting equipment, Sorbini has
launched a new process (patented) for filler application on mdf and particleboard; the process is
very simple and requires minimum paint quantities,
offering high flexibility for color change in very narrow spaces, with low-temperature drying. In Hannover, Sorbini exhibited two edge processing machines: traditional “Smartedge” executing a white
pigment vacuum cycle on mdf edges and clear
base/topcoat on veneered edges; and a new
edge processing technology that includes a new
cleaning system for the panel face, based on a
patented unit. ■

FAIRS

HERE COMES
SICAM 2011!

The third Sicam proves
that the event has conquered
credibility and effectiveness,
despite a still tough
economic situation.
that simple, everyone would do the same and that’s
it. And yet...
"Sicam is built on three pillars. The Pordenone exhibition center is at the heart of a key district for furniture and interior decorations, a place where offer and demand are constantly meeting. In addition, the territory offers efficient infrastructures, excellent hospitality at affordable prices, a long
food and wine tradition, an international airport in
Venice just 40 minutes away, and two more airports
(Treviso and Trieste) used by many low-cost airways.
Another key factor is our constant commitment to
“tailor” Sicam to exhibitors and visitors: we are not
chasing records, we don't want any giant stands,
but rather working areas, an environment to meet
and interact with a direct and immediate approach, where you can easily find what you want,
discuss, show and experience.”

It cannot be denied: we all know what the situation
is. Problems are widespread. Pessimism rules. Many
industry exhibitions cannot conceal some “suffering”, however Sicam has gathered something like
530 exhibitors and is expecting 18 thousand visitors like last year. Maybe a few less are coming, because companies will certainly try to cut costs and
the number of traveling people. But still, Pordenone
seems to be an established capital in the small
world of wood and furniture.
"We are a useful event", says Carlo
Giobbi, patron of the exhibition that
celebrates its third edition this year.
"After all, we are good at doing what
any exhibition should do, i.e. cook all
the ingredients for the maximum
satisfaction of exhibitors and visitors".
A recipe that Giobbi has been replicating for several years, but if it were
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Carlo
Giobbi.

You are not the only event with this formula...
"... but maybe, with our third ingredient, i.e. 30 years
experience, we have an edge. We are very keen
on all aspects of our work and we know that our
partners, whether exhibitors or visitors, need information, quick answers, they have to feel us by
their side, they have to realize we are not satisfied
with just selling area... I could make thousands of
examples, and this is why, even in an economic situation no one would have ever imagines, we
have been able to collect over 530 exhibitors!"
Many visitors come to Pordenone from distant countries...
"We work hard to achieve this result,
which adds to the fact that Italy is a
reference market for the global furniture industry. Out of 18 thousand
visitors in 2010, 26 percent come
from abroad, mainly Germany,
Spain, Russia and Great Britain.
They were attracted to Pordenone
by our presence and promotion at

xylon.it

all industry exhibitions all around the world. This is
one of the ingredients of our recipe: promoting our
event and knowing people, their requirements, the
peculiarities of specific markets... It is an essential
part of our job, including a massive promotion campaign in all leading trade publications".
So, everything’s ready for the next edition...
“Definitely, yes. We have also created an agenda
of side events, Editor’s note) and some initiatives
to strengthen our collaboration with the district. A
major example is the agreement with Atap: the entrance ticket entitles to the free use of public transport. An additional service that is consolidated in
many exhibitions around the world, but totally new
in Italy! Among side event, let me mention the
“Espressionismo” exhibit at Villa Manin, for which
we have extended the opening hours so that visitors and exhibitors can visit it at the end of the day
at no cost, probably using shuttle buses from Sicam
to the museum".
And finally?
"Finally, we are sure that Sicam has become a reference event in Italy, a market so important that it
needs an annual event...". (l.r.) ■

xylo
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We filled
the gap

WOOD

ASSOPANNELLI AND POPLAR CULTIVATION

Poplar cultivation in Italy
represents the main supply
source for a large number of
industries. Thanks to their
fast rate of maturation, these
types of plantations are the
only ones capable of strengthening the country’s domestic wood production,
while at the same time reducing foreign dependency,
saving the wood resources
of the natural forests and
maintaining environmental,
protective and recreational
functions intact. “With a total
area of occupation at just
over 1 percent of that of the

natural forests,” explains
Giuseppe Invernizzi, coordinator of Assopannelli’s Plywood Division, while attending the recent European
Meeting on Poplar Cultivation
in Mantua, “poplar cultivation
represents about 50 percent of Italy’s domestic timber production for work and
construction purposes.
Since it is structurally linked
to the industrial processing
system, it still represents
the only form of arboriculture
for wood production in our
country. On average, domestic production covers
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nearly two-thirds of the nationwide demand.”
Having been established in
order to meet the needs of
the paper pulp industries,
poplar cultivation subsequently gravitated towards
the production of even larger trunks, which could be
stripped and used for lumber. Most of the best trunks
are currently used by the
plywood industries and by
the manufacturers of fruit
and vegetable packing materials. The by-products are
used for the production of
particle board. With respect
to the past, the use of poplar
wood in sawmills is now
quite limited.
Despite its preeminent position with respect to other
wood products, the poplar is
currently undergoing a serious crisis, as can be seen by
the significant reduction in
cultivated areas throughout
Italy, which has dropped
from 150 thousand hectares
in the 1970s, to just 80 thousand hectares today.
Shortages in the domestic
supply of poplar wood from
tree felling residues or off-cuts
from other industrial processes, has led the particle board
industry to turn to alternative
supply sources, which has
had a negative effect the
market and on the prices of
timber. There are various reasons for this, including a
number of agricultural land
policy interventions that have
generated an uncertain and
often contradictory perception of the localization of

poplar cultivation.
“The most recent European
policies are aimed at reducing traditional agricultural
production in favour of less intensive uses of the soil, while
focusing upon reducing support interventions and promoting the implementation
principles of ‘sustainable development’”, explains Invernizzi.
“This places the ‘Italian poplar system’ in a rather critical position, which could in
fact result in the marginalization of poplar cultivation itself. There is a real risk that
the strong bonds between
poplar cultivation and industrial processing could be
broken down.
Considering the overall expansion of the forest cover
that is taking place in many
European countries and the
large demand for timber
within our own country, this
situation is also rather disconcerting.”
Assopannelli hopes to see
the central role of poplar cultivation restored for the plywood and particle board industries. In addition to these
raw material difficulties, increased prices of urea (another raw material employed
for the production of plywood)
have also become problematic for plywood manufacturers,
as highlighted by the Feic
meeting held in St. Petersburg. From January to July of
2011, prices jumped from
375/380 Euro/Ton to 460/480
Euro/Ton. ■

HARDWARE

DON’T CALL US ACCESSORY MAKERS,
BUT SOLUTION CREATORS
An accessory made of metal wire, either chromeplated, painted or plastic-covered, is a synthesis
of technological innovation and a key element for
made-in-Italy furniture, starting from kitchen sets,
which are constantly looking for innovative spacesaving solutions. This element, combined with innovative opening and closing mechanisms, manual or electric, minimal and silent, can make the difference between low and high end.
For Compagnucci Group, producing systems and

solutions for the furniture industry means dealing with
a very demanding market leveraging over 40 years
of experience and a solid partnership with the German company Hettich, which suppliers next-generation guides for efficient, silent and safe sliding. The
customer portfolio includes all major kitchen manufacturers, electric household appliance companies
and the Diy segment of consumer retail.
Pullout baskets and accessories are the key element
of kitchen sets that must make the most of narrow

It’s not easy to switch from an oven
metal grating to a sophisticated device
using pullout containers and shelves
for high-end kitchen sets. In between,
there are forty years of experience,
significant R&D and innovation
investments, and a solid partnership.
It’s the winning duo Compagnucci-Hettich.

“Tiramigiù” system by Compagnucci.

Pullout column by Compagnucci.
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HETTICH: HIGH EFFICIENCY SOLUTIONS
The range of guides "Quadro”, an element that characterizes the
allocation of some Compagnucci products for
kitchens and furniture, Hettich enriches the proposal
in the field of dynamics for
the contemporary furniture
and furnishing. Equipped
with ball bearing technoloPhoto credits: Hettich.
gy in steel, resistant and
with high precision operation, the guides "Quadro”
also have high lateral stability, perfect sliding, selfcleaning and hidden assembly that characterize
the use in the production of
furniture systems high design content. The features
allow a full utilization of
available storage space, as
in the case of the guide
Photo credits: Hettich.
"Quadro” at full extension
for the high-end segment,
also available with "Silent System" that dampens the joke back
of the drawers, closing them quietly. To accompany from the functional point of view the range of guides "Quadro” is the opener
"Push to open": drawers and pull out systems opening with the
simple touch of your fingers and eliminates the need to install the
handles in a minimalist design; among the latest innovations made
by Hettich stands the guide "Quadro” with the device "push to
open" also available for wooden drawers.

spaces, offering convenience and ease of use. The
new automated range “Aycom” includes the
“Tiramigiù” device (it means “pull-me-down”, a system of mechanical, electrical and electronic elements
with remote radio control to move the internal
shelves up and down to the worktable level), pullout columns and containers, dish racks, hanging elements, rotary components to get immediate access
to any item placed inside angle cabinets), underbasin rubbish systems and drawer systems. The
same family includes “Twister”, a round pullout element for angle bases, available in two different solutions: with drawers and with door hinged to the
kitchen base furniture.
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Today, Compagnucci, 100 percent owned by the
Compagnucci family (the only owner is founder
Rossano, supported by his son Maurizio at the wheel
of a strongly family-led business), has 20 million Euro
revenues approximately and about 120 employees
in the Santa Maria Nuova (Ancona) headquarters,
the Castelfidardo factory (also near Ancona) and two
more production sites abroad, in Slovakia and China. Semifinished materials are predominantly made
in the group’s factories, which also have internal
workshops for development and prototyping, up to
assembling; in the past two-three years, the company has invested in the optimization of logistics,
creating a new 5-thousand-square-meter warehouse
and developing a true hub.
The export market is mainly represented by France
and the United States, although the company is monitoring growing regions like China, Indonesia, Brazil,
Russia, Europe, North Africa and Middle East, opening up new distribution channels. The starting point
is the ability to turn high technology and design into
new solutions for furniture components and accessories, says Stefano Santini, sales and marketing
manager at Compagnucci.
Compagnucci offers a product that is little known
and taken for granted, but the real world is different, because accessories and complements give
an essential contribution to the kitchen and furniture system…
“Today, the definition of kitchen accessories and complements is restrictive for Compagnucci, because in
terms of concept, industry and marketing, we have
adopted an approach that revolves around products,
systems and finished solutions. In this complicated economic and market phase, we are looking
around, discovering dynamic areas and development
that we, as Europeans and most of all Italians, cannot approach because our market is saturated and
hardly dynamic. What I mean is that kitchen manufacturers are not necessarily historical producers or
brands of this industry, but someone that develops
kitchens “from the inside”, finding useful marketing
tools in their solutions: by adding our products to their
catalog, they often have an added value. Besides
kitchens, we are also working on a product family for
wardrobes and bathrooms, both environments
arousing strong interest".
How is your production articulated, today?
“We have four big channels: kitchen manufacturers,
mass retail, household appliances, and b2b. Out of

2010 revenues, 55 percent is represented by
kitchen producers, 35 percent by retail, 6-7 percent
by household appliances and 3 percent by model
makers. The b2b division also includes “Racing Model Cars”, which are distributed through e-shopping
channels and may seem a totally different business,
but actually they offer plenty of hints to develop details and engineering solutions. Our original business
is household appliances, we are deeply rooted in
this industry. We started from oven gratings, plastic-clad baskets, fridge gratings and so on, then in
the past twenty years we have become a reference
for the production and sale of steel wire items for
kitchens; this is our key strength, supported by innovative production”.
Then there is retail...
“In recent years, innovation has become our guiding star, now we are starting to collect results with an
accurately targeted business, through global marketing. For us, technological development requires
approaching final consumers and therefore retail.
Looking at retail we have discovered that some of
our products fit into the "impulse purchase" category,
related to accessories and complements and their
combination to a finished product. Retail offers a huge
opportunity to get in touch with final consumers. We
are trying to learn as much as we can, collect suggestions and ideas. This is an essential global approach to understand the trends in some key countries like Russia, Poland, China and Brazil, where retail stores offer systems and not just benches or aisles
where you can buy accessories”.
How is your product changing in terms of technology and design?
“Our production in the medium-high and high end
of the market is based on dipped chrome-plated
wire frame. Today, we no longer use round sections,
but oval, and with this type of solution, for instance,
we have developed the range of new dish racks, as
it allows to create a new design with wider supporting
surface. It also distinguishes the brand, helping us
differentiate our business in a market like Italy where
dish racks are an essential elements in kitchens.
Starting from oval wire systems, we have applied this
technology to produce a range of accessories with
a strong visual impact; besides dish racks, it includes
columns with baskets and the new “Twisters” for angle pieces, featuring a sinuous and functional
shape. We also combine this type of material with

special finishing including
mirror, “Stylinox” and “Flute”,
a sort of champagne finishing that differs from traditional brilliant chrome, as it is
warmer and, combined with
oval wire, it delivers a new
character to the product,
highly appreciated by highend kitchen manufacturers.
Product complexity has
gone beyond simple baskets, innovation goes
through the combination of
materials, finishes, visual
qualities and innovative solutions for mechanisms, at
design and process level.
We want to overcome the
barrier of single components
sold to kitchen producers,
who mount them into their
furniture to provide new options for space usage; space
is getting smaller and small
and must be exploited in vertical direction”.
Do you have an important
collaboration with Hettich?
“Hettich is a key partner for
our development and growth
in the provisioning supply
chain. Our relationship relates to the development of
our pullout product platform. The mechanisms are
by Hettich, which is our exclusive supplier for kits,
and we have established a sort of co-design partnership. When we had to study the entire platform,
from drawers to pullout units, together with Hettich
we developed a close integration between our
products and their components. Hettich supplies systems based on linear extraction guides and the
components we use to produce the guides for pullout columns with 120-130 kg load capacity. And we
do the same for the in-house development of traversing systems, starting from the application of softclosing systems by Hettich. “Quadro” guides by Hettich are our current standard, and an essential marketing lever we use also for products sold in the retail channel”. (l.r.) ■
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INNOVATIVE SOLUTIONS
“BEYOND GLASS" BY SITECH

“Extralux Beyond Glass” is
Sitech’s (www.sitech-srl.it)
premium surface foil and
edging solution, which is produced through a special coextrusion process from Abs
and Pmma (methacrylate)
materials, both environmental friendly solutions allowing
to go “beyond glass”.
The unique combination of
materials guarantees a highgloss, reflective glass appearance, including light reflection and depth effect,
without having to take into account the weight, fragility
and cost of the conventional
glass available in the market.
To obtain results allowing to
give the real “glass feeling”,
Sitech has invested in a high
technology
production
process. To create a perfect
color balance between panel and profile wrap, and simultaneously make the

edges completely invisible,
the company delivers surfaces and edges from the
same batch production at a
diameter of 0.3 mm.
As another design option, the
company has also developed
a “V” grooved edge through a
unique extrusion process. This
edge, made of methacrylate,
features – in the upper side –
the same color of “Extralux”
sheet so that it looks like a
sheet of glass. The lower side
of the edge is the result of the
co-extrusion process of transparent acrylic material and an
aluminum sheet.
Sitech has developed four exclusive product lines: “Extralux mirror” features extra
glossy solutions available in
all the range of plain colors
that ensure a unique mirror effect; “Extralux crystal” combines extra glossy and transparent sheets with cus-

82 XYLON INTERNATIONAL September-October 2011

tomized design prints and
digital prints ensuring maximum product customization;
“Extralux sparkling” are extra glossy and pearly solutions that generate a constant
glossy effect on the surface.
“Extralux contrast” solutions feature special stylistic
and glossy finishing that create a unique contrast effect,
available in all the colors of
the “Extralux mirror” range.
Although these value-added
solutions allow Sitech to meet
current market demand for
extra-glossy products, the
company is constantly focusing on future evolutions in
order to allow furniture manufacturers and designers to
be up to date and to meet
next generation trends.
During the last edition of Interzum, Sitech presented its
latest extra matt solution for
edges and surfaces. Scratch-

resistant and thermoformable, this solution has the
specific features to be like the
peel of a peach to the touch.
The Jury of “Interzum Design Awards” has selected
“Extralux Beyond Glass” as
one of the most innovative solutions ensuring higher quality standards as compared to
conventional solutions. ■

FAIRS

A picture from the Amsterdam press conference.

IMM 2012
“LIVING INTERIORS”
Applications are pouring in,
and in the halls it is getting
hard to find a free area.
There’s strong interest from
Italy, with exhibition space
demand 60 percent higher
than 2011, plus at least twenty companies in the waiting
list. Everyone is running after
the opportunities offered by
one of the world’s top furniture shows, which will host
many Italian big brands, including B&B Italia, Cierre,
Desalto, Driade, Living Divani
and Kartell, introducing their
proposals and news in the
“Pure” segment dedicated to
design.
In the wake of the “innovation
desire” that has distinguished
the exhibition company on
the Rhine, a new project is
coming up, called “Living Interiors”, in hall 4. It will be a
container associated to “Living kitchen”, inaugurated in
2010, to achieve an adequate balance between odd

and even years. It will showcase a range of goods and
products, including bathroom, flooring, tiling and lighting, in order to “complement” the display of furniture
and create a more comprehensive and articulated offer.
Of course, we will have to see
the response of companies to
this proposal, if and how this
will generate a chain effect
and create a link represented by interior design as a farreaching, inclusive concept.
As specified during the press
conference, it is worth men-

A press conference on Thursday,
September 15, in Amsterdam,
introduced the 2012 events
for the furniture industry,
providing interesting hints that feed
hopes for the industry future.
tioning that Imm will be open
to general public for three
days, thus offering a much
wider audience compared to
specialized events for these
"complementary products".
So, strong wind in the sails of
Imm Cologne (www.immcologne.de), to be held from
16 to 22 January, back to the
Monday-to-Sunday timing.
Let’s add the statement by
Frank Haubold, general
manager of Imm Colonia:
“ Based on the success
recorded at Imm 2011 – he
said – and the trend being
recorded for the next show,
we can say this is an excellent season for our exhibition.
The economic situation,
though confused and complicated, seems to offer some
opportunities to furniture,
with global consumption in
2010 back to growth after the
disappointing and worrying
results of 2008 and 2009, up

to 280 billion Euros”.
“The 27 countries of the European Union – added
Haubold – represent the
biggest market in the world;
last year, its 500 million citizens generated a gross domestic product equal to 12.3
billion Euros, up by 1.8 percent from the previous year.
Within Europe, Germany is
the major furniture market: in
2010, the industry generated
18.5 billion Euro revenues,
recording plus 2.2 percent”.
The entire available surface
will be occupied, approximately 250 thousand square
meters, with some 1,100 exhibitors from 50 countries.
We will talk about this again
in the next issue of Italianwoodtech-Xylon International, with an insight on the
economic issues of the German and global furniture
markets, based on the report
presented in Amsterdam by
Ursula Geismann of Vdm. ■
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THE FUTURE SEEN
FROM COLOGNE

The German furniture industry association once again illustrated
the current trends of the global furniture industry at this year’s
Furniture Show in Cologne. We report the most apparent trends,
that should be “pursued” also after the Milan Saloni...
There is a more and more evident living style with
people expressing their personality in their homes,
though with many differences and shades. Not only:
today, “polishing” your house is not just “chic”,
but even suitable if we consider what interior design offers. An ocean of options, with once marginal
objects playing a more and more important role at
home. An unprecedented range of cushions, moquettes, carpets and accessories supports this “renovation” trend.
It is clear that houses are getting more and more
important, with people spending over 90 percent
of their time indoors. Recent studies indicate that
the house is becoming a social hub, replacing
pubs and restaurants. Of course, communication
tools like smartphones, netbooks and tablets support this "homeward” trend; however, without personal relationships, friends coming over for a
tasty dinner or to watch a football match, life can84 XYLON INTERNATIONAL September-October 2011

not be the same. And if you spend so much time
at home, our house must be good for your mood.
Just before Imm cologne 2011, the German furniture industry association (Verband der Deutschen
Möbelindustrie) carried out the traditional exhibitor
survey about new trends. Here are the results.

SUSTAINABILITY
In principle, good design and good quality are the
top priority for any new piece of furniture; both factors are entrance tickets for the market. “Sustainability” is becoming an increasingly important
component of the quality factor. There is a growing demand for solid wood furniture, and furniture
sales staff are increasingly likely to be asked which
materials have been used to make a certain
piece. People are becoming increasingly sensitive
in their approach to resources. The industry is coming up with more and more material mixes that can

be separated into mono-materials at the end of their
lifecycle. This consumer attitude is rooted in the
health issue. It thus comes as no surprise that material honesty is playing an ever more important role
in furniture construction. People's understanding of
health is becoming increasingly holistic. Despite or
perhaps precisely because of the way our civilisation is progressing, we are realising that wellbeing
depends on both body and soul. People are
seeking organic options in the food sector, nature
in their leisure activities and sustainability in
consumer goods. So, we are at the outset of a major green line craze.

COLORS
White will remain the megatrend colour for furniture.
White can be combined with any other colour and is
reticent, almost neutral. In the face of so much white,
expressive plain colours are being used to create accentuation in the form of scatter cushions, accessories
or walls painted in powerful hues.
The retro patterns currently available from wallpaper
designers or other colourful designs are an equally
good fit with white furniture.
The motto: don't be afraid of colour, as long as the
combination is pleasant! When it comes to monocolour covering fabrics, blue shades from petrol all
the way to mint are particularly popular, as is the vast

SHAPES
Upholstered furniture is getting smaller again, but
the functions are here to stay. Folding a certain element down and changing the original purpose isn't just fun, it makes good sense too. The collections still feature big sectional seating arrangements
too, of course, but the industry is aiming to cater
to people with less space available to them as well.
For the most part, that means smaller single-person households and export markets - particularly
countries with less living space per capita, like China and Japan. Wall units are standard. Individually configurable highboards, lowboards or display
cabinets can provide
the right option for every
taste and are the preferred location for
flatscreen televisions.
As a result, contemporary wall units tend to be
slender so as to enhance the impression
of spaciousness.
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spectrum of natural hues. The latter are also very
much in demand for the surfaces of storage furniture
or kitchen cabinets. Occasionally, the 1970s are experiencing a revival in the form of orange and apple-green shades. Finally, black – the classic of the
1980s – is making a comeback in the upholstered furniture segment, as well as for storage furniture.

experiencing a boom. Leather will also be playing
a more important role in the coming furniture season. Usually as a cover for upholstered furniture, of
course, but also as an inlay for drawers or tabletops.
Up to a point, however, the use of leather will be restricted by marked price increases.

WOOD
PATTERNS
Stripes, floral fabrics, abstract graphics: in terms of
patterns, covering fabrics are presenting an extremely diverse face. Ornamentation is another
popular theme for opulent patterns. The haptic experience plays a major role as far as fabrics are concerned. Rather than being smooth, many fabrics are
featuring a relief-like texture that issues an irresistible
invitation to take a seat and nestle down. The user
becomes one with the piece of furniture he happens
to be sitting or lying on. Snuggling continues to play
an important role.

Good old oak is experiencing a veritable boom.
Whether it's used for tables, beds or cabinets, oak
is modern because it is being left in its original mellow colour and no longer being stained in dark, rustic hues. Walnut will maintain its important status. It
radiates a sense of value and elegance. Highgrade cherry with its delicate, reddish hues is playing a prominent role. Usage of domestic wood, including fruitwood, is becoming more important to buyers The lighter colour spectrum continues to include
beech, maple, ash, alder and birch.

LIGHTS
SURFACES
There is a very definite tendency towards material
honesty. And when it comes to being honest, natural materials are best. The trend is towards
glass, stone, wood and certain metals like stainless
steel. In the coming season, glass will be a popular material for the fronts and doors of kitchen cabinets, wall units and wardrobes. We will be seeing
thick glass for table tops and satin glass for
translucent cabinet doors. Veneered or solid stone
is being used for work surfaces. Precious materials with a surface that is pleasant to the touch are
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The light bulb is slowly disappearing from the
household and being replaced by state-of-the-art
LED luminaires. Leds have the advantage of being
highly energy-efficient, not getting hot and having
a very long life. As a result, the furniture industry is
making increasing use of Leds, for example in display cabinets, as shelf or cabinet lighting or edging
for sideboards. And Leds are being used for popular accessories like fairy lights too. The latest development towards less expensive, organic light-emitting diodes, or “Oleds” for short, allows manufacturers
to produce not just ultra-thin screens but large-area

lighting for shelf panels or large-area ambient lighting. Good light and energy-efficient light sources often concealed and shining as if by magic - are a
top trend that is here to stay.

LIVINGKITCHEN
The kitchen is very much alive. Professionalisation
is a trend that has long since arrived. Workflows can
be optimised via the meaningful allocation of furniture and light is being targeted to illuminate worktops
and eating areas.
When it comes to electrical appliances, or socalled white goods, energy efficiency is a major
theme. A growing number of consumers are becoming increasingly aware of the need to save both
energy and water - partly because it is easy on the
wallet, but also because it is easy on the environment.
Energy-efficient and quiet kitchen appliances will be
tomorrow's norm.
In the next kitchen furniture season, we will also see
a shift towards a simple, unostentatious design vocabulary. Simple means elegant and unobtrusive the kind of style you never get tired of looking at. And
that's a good thing, for kitchens are extremely
durable consumer goods. The latest trend in the
kitchen sector is towards open shelving and lots of
glass for cabinet doors, work surfaces and wall tiles.
The live-in kitchen is the most conclusive proof of all
that the various areas of the home are merging and
people's expectations of their interiors are changing.

MORE GENERALLY SPEAKING...
Home is life and life is change. The things we sur-

round ourselves with have to adapt to our changing
needs and aspirations. When it comes to interiors
there have always been changes, some of them slow,
others rapid, some that endure and others that disappear as fast as they came. The "either-or" model
of the past is being replaced by an emphatic
"both-and" approach. Anything goes, and interiors
are no exception.

MEGATRENDS
The new millennium has seen the emergence of new
social, economic and political issues that are affecting
people very strongly. The big social megatrends
such as individualisation, health, changing family
structures, demographic change and globalisation
are having an impact on our industry too. These days,
furnishing a home means breaking down the old, traditional boundaries, putting the television in the
kitchen, turning the dining table into a communication centre, putting the bathtub in the bedroom.
Rooms are increasingly merging with one another. The
"kitchen-dining-living" areas are becoming one and
the "bedroom and bathroom" areas are gradually converging. Old furniture is being combined with new,
winter barbecues are a viable proposition and, at a
stretch, the hallway can be turned into a disco.
All things considered, "Disappearing Boundaries"
is a very good description of this trend. In the past,
people used to ask themselves what belongs in a living room. These days the question is this: what do I
want to put in my living room? What do I want it to say
about me? Those are the boundaries we will be dealing with in future. ■
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PRODUCTION SYSTEMS AND TECHNOLOGIES

Primary processing
COSTRUZIONI MECCANICHE
MODESTO NINO srl

ANGELO CREMONA spa

Via Ciro Di Pers 68
I-33030 Majano (UD)
phone +39 0432 959036
fax +39 0432 959036
www.modesto.it - info@modesto.it

Viale Lombardia, 275
I-20052 Monza (MI)
phone +39 02 660381
fax +39 02 6603825
www.angelo-cremona.com
mailbox@angelo-cremona.com
Machinery and services for plywood
and sliced veneer production.
Peeling lines, dryers, presses
and finishing lines; horizontal,
vertical and rotary slicers,
press dryers and clipping lines.

PRIMULTINI spa
Viale Europa, 70
I-36035 Marano Vicentino (VI)
phone +39 0445 560333
fax +39 0445 560334
www.primultini.it - info@primultini.it

BONGIOANNI srl
Via Provinciale Revello, 89
I-12030 Envie (CN)
phone +39 0175 277261
fax +39 0175 277265
www.bongioanni.com
info@bongioanni.com
Vertical and horizontal log band
saws. Log carriages with variable axis.
Canter. Integrated working units
with circular blade. Vertical and
horizontal band resaw systems.
Multi-rip saws and edgers. Log
profiling units. Complete sawmill
systems for mass production.

The easiest way
to find
the partner
you need...

Our production of woodworking
machines: edger, cross-cutter.

Wood processing machinery
and systems for sawmills.
Vertical and tilted log band saws,
log carriages with independent
headblocks, tandem headrig,
chipping canter, one-headrig and
twin resaws, multi rip saws,
automatic edging line and saw
servicing equipment.

STORTI spa
Via F. Dioli, 11
I-26045 Motta Baluffi (CR)
phone +39 0375 968311
fax +39 0375 968310
www.storti.it - sales@storti.it
Sawmill machines and lines:
canter groups, prismatic machines,
edgers, cross cutting machines,
multi rip saws, mechanizations,
slabs recovering lines
and logs sorting lines.
Nailing machines and lines: nailing
machines and auxiliary machines
(milling machines, branders, etc.).
Packs treatment machines and lines:
boards stackers and packed wood
registering-sectioning machines.
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Secondary processing
BIESSE spa

A.C.M. srl
Via A. Einstein, 7 I-42017 Novellara (RE)
phone +39 0522 661284
fax +39 0522 653433
www.acmitaly.com
acm@acmitaly.com
ACM presents LINEA the horizontal
made in italy beam saw that stands
out for its high quality and cutting
edge technology. Furthermore Acm,
since more than 30 years,
is specialized in the production
of band saws for wood and special
materials Ø from 400 up to 940 mm,
re-sawing machines Ø from 740 up
to 940 mm, band saws with sliding
carriage, inclinable band saws,
special band saws, oscillating
belt sander machines
and brushing machines.
The big experience, the
collaboration of specialized staff
and the organization turns
to market’s requirements allow
Acm to be a reliable and qualified
partner. Acm is at disposal also
for project of special execution
machines on base of specific
requirements (special material,
increased cutting height,
reversed execution, etc.)

Via della Meccanica, 16
I-61122 Pesaro (PU)
phone +39 0721 439100
fax +39 0721 453248
www.biesse.com - sales@biesse.it
The Biesse Wood Division product
line includes panel sizing centres,
vertical panel saws, manual and
automatic edgebanders,
squaring/edgebanding machines,
sanders, cnc machining centres,
routers, through feed boring
and inserting machines, material
handling equipment and packaging.

AGAZZANI srl
Via M. Minghetti, 13
I-41012 Carpi (MO)
phone +39 059 6222511
fax +39 059 641666
www.agazzani.it - info@agazzani.it
Complete range of band saws from
Mod. 400 to Mod. 1050 combined
with a number of optionals. Range
of band resawing machines Mod.
800-900-950 equippable with feeding
device. Range of quick and sturdy
single-blade Cut-off saws
with blade diam. 350-500-600.

CURSAL srl
Via Bradolini, 38/a I-31020 San Fior (TV)
phone +39 0438 400963
fax +39 0438 401851
www.cursal.com - info@cursal.com
Cross cutting-Top speed
optimization-Automation
Cursal is the specialized Italian
company that produces the most
complete series of: crosscut saws
for wood and assimilated;
loading-unloading automations;
turnkey solutions and customised
cutting configurations for small,
medium, large sections; integration
into processing cycles from the large
sawmill production to semi-finished;
specific accessories and modular
components: Nc with software
interfaces, optical scanners for
automatic detection of
lengths-widths-defects, moisture
meters, printers etc.; personalized
advice for advanced systems;
complete and, on time, domestic and
foreign mechanic/electronic support.

ELWOOD snc
di Bossi Franco e c.
Viale Industria, 66/2
I-27029 Gambolò (PV)
phone +39 0381 641279
fax +39 0381 648791
www.elwoodmac.it
info@elwoodmac.it
Over 30 years of experience
in designing and manufacturing
a wide range of edge banding
machines for both small and medium
companies and for industrial
productions.

90 XYLON INTERNATIONAL September-October 2011

Dust extraction
systems and filtration

SCM GROUP spa
ESSETRE spa
Via del Terziario, 20 I-36016 Thiene (VI)
phone +39 0445 365999
fax +39 0445 360195
www.essetre.com - info@essetre.com
Cnc machining centers to carry out
beams, roofs and wooden
elements for prefabricated houses,
structures for playgrounds,
walls and "block house”.
Cnc machining centers for
processing windows, doors,
arches, interior doors and stairs.
Automatic trimming line
for the automatic trimming
of pvc on doors and panels.
Automatic lines for milling,
cutting, edging plans
for kitchen tops and shelves.
Cnc machining centers for machining
curved elements, chairs, frames,
sofas, furniture. Cnc machining
centers for processing specific
doors and panels.
Automatic lines for carrying
out boring and milling
on furniture elements as drawers'
fonts, doors of wardrobes.
Special machines on request.

PUTSCH-MENICONI spa
Via Irlanda, 1 I-53036 Poggibonsi (SI)
phone + 39 0577 90311
fax + 39 0577 979335
www.putschmeniconi.com
info@putschmeniconi.com
Manual and automatic vertical panel
saws for cutting wooden panels,
plastic and acm products. Welded
steel frames, to grant rigidity and
precision. Special applications
allowing the possibility to make also
grooving on sandwich panels for
folding. Automatic horizontal beam
saws with many different
configurations accordingly
to the panel sizes and thickness
requirements.

Via Emilia, 77 I-47900 Rimini
phone +39 0541 700111
fax +39 0541 700232
www.scmgroup.com
scmgroup@scmgroup.com

CONTROL LOGIC srl

Woodworking machinery:
the widest range of products.

Via Ennio, 25 I-20137 Milano
phone +39 02 54100818
fax +39 02 54100764
www.controllogic.it
controllogic@controllogic.it
Spark detectors and fire
extinguishing systems for
industrial dust extraction systems.

VEBA MECCANICA srl
Via Emilia, 1678 I-47020 Longiano (FC)
phone +39 0547 54323
fax +39 0547 54029
www.veba.it - info@veba.it
The product range is wide in the
sector of traditional woodworking
machines: thicknessing planers,
surface planers, combined
surface-thicknessing planers,
circular saws, spindle moulders,
combined saw-spindle moulder,
universal combined machines,
band-saws.

MARIO ZAFFARONI & FIGLI srl
Via Centro Industriale Europeo, 24
I-22078 Turate (CO)
phone +39 02 9688453
fax +39 02 9682718
www.zaffaroni.com
info@zaffaroni.com
Panel processing machines and plants.
Special multi-blades panel saws,
longitudinal milling machines
with rollers feeding, working centres
for the “Folding” technology,
flooring industry technology,
doors and modern furnishing
industry technology.

O.M.A. IMPIANTI srl
Via Ponticelli, 51
I-51018 Pieve a Nievole (PT)
phone +39 0572 950148
fax +39 0572 953388
www.omaimpianti.com
info@omaimpianti.com
Components and suction plants
for dusts, smokes, fumes. Air
cleaning. Dry and water painting
booths. Pressurized painting plants.
Cleaners with activated charcoal
for solvents. Suction benches and
booths for the sanding powders.
Separator cyclones. Electric fans.
Inverters for the saving of energy.
Filtering groups and handled
sub-stations with mechanical
and automatic cleaning in
counter-current with compressed
air. Storage silos. Sparks bearing
system and automatic extinguishing.
Mills and refiners for wood.
Briquetts presses. Dryers. Pellets
presses. Complete plants for pellets
production. Boilers and warm air
generators for solid fuels.
Industrial insonorizations.
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Surface finishing
CMA ROBOTICS spa

2R IMPIANTI srl Unipersonale
Via Enrico Fermi, 4
I-33082 Azzano Decimo (PN)
phone +39 0434 631358
fax +39 0434 642121
www.2Rimpianti.com
info@2Rimpianti.com
Coating systems for wood and metal.
Systems for aviation single
and twin rail.
Booths and dry water. Carousel
painting. Sprinklers. UV ovens.
Conveyors.
Machinery for gluing of components.
Anthropomorphic robot. Building
customized machines.

Via Pier Paolo Pasolini, 35/15
I-33040 Pradamano (UD)
phone +39 0432 640172
fax +39 0432 640018
www.cmarobotics.com
info@cmarobot.it
Company specialized in fulfillment of
robotized solutions for painting chairs,
tables and assembled furniture.

ELMAG spa

MAURI MACCHINE srl
Via M. Comacini, 12
I-22072 Cermenate (CO)
phone +39 031 771374
fax +39-031 773500
www.maurimacchine.com
commerciale@maurimacchine.com
Finishing machines and lines
for mouldings. Finishing machines
and lines for flat and raised panels.
Finishing machines and lines
for doors and windows.
Special finishing machines and lines.

Viale Elvezia, 35 I-20052 Monza (MB)
phone +39 039 23611
fax +39 039 328202
www.elmag.it - info@elmag.it
Lacquering and printing lines for
furniture panels, hardboard, mdf or
chipboard panels, doors or parquet
flooring with roller or curtain coating
technology and uv or hot air drying
systems. Automatic and robotic spray
lines with vertical dryers,
flat or uv dryers. Lacquering and
printing on coils.

TECNOAZZURRA srl
Via del Tesoro, 210 I-47827 Verucchio
Fraz. Villa Verucchio (RN)
phone +39 0541 678225-678078
fax 39 0541 671144
www.tecnoazzurra.it
info@tecnoazzurra.it
Industrial painting machines as: dry
painting booth, water painting booths,
pressurising painting system
and suspended transport lines.

CEFLA FINISHING GROUP
Via Bicocca 14/c
I-40026 Imola (BO)
phone +39 0541 653441
fax +39 0542 653444
www.ceflafinishinggroup.com
cefla.finishing@cefla.it
Cefla Finishing Group worldwide
leader in the finishing of wooden,
plastic and non-ferrous material
products - designs and manufactures
turnkey painting and wrapping lines
for the wood, glass, metal and plastic
industries, tailored on customer
needs and requirements.

GIARDINA FINISHING srl
Via V. Necchi, 63
I-22060 Figino Serenza (CO)
phone +39 031 7830801
fax +39 031 78165
www.giardinagroup.com
info@giardinagroup.com
Finishing plants for the furniture
and construction industry with
application by spray, by roller coaters
and curtain coaters and drying
by Uv dryers, vertical dryers, linear
dryers with microwaves technology.
Complete finishing plants for doors
and windows.
Spray booths.
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VD srl
Via U. Foscolo, 42/44
I-20034 Birone di Giussano (MB)
phone +39 0362 311308
fax +39 0362 335887
www.vdsrl.it
commerciale@vdsrl.it
Wood and plastic finishing system.
Roller coater machines, curtain coaters,
spray robot with single and double
head, hot air - Uv - vertical ovens.

Timber dryers

Auxiliary machines
and equipments

PRIBO srl

TERMOLEGNO srl
Via del Sile, 4 - Località Rauscedo
I-33095 San Giorgio della Richinvelda (PN)
phone +39 0427 94190/949802
fax +39 0427 949900
www.termolegno.com
info@termolegno.com
Termolegno: the value of drying
Dryers from 10m3 up to 250 m3,
pre-dryers, mini-dryers, tunnel-type
systems, turnkey drying plants,
dryers for the plant-health thermal
treatment of wooden crates,
control systems, steaming kiln,
electronic moisture tester.

Handling
and commissioning

Delivery
of complete plants

Via Nazionale, 12 I-38080 Lardaro (TN)
phone +39 0465 901945
fax +39 0465 901959
www.pribo.it - info@pribo.it

VISCAT FULGOR srl
Viale Santuario, 42
I- 26012 Castelleone (CR)
P.O. Box 52 Castelleone
phone +39 0374 58217
fax +39 0374 57942
www.viscatfulgor.com
info@viscatfulgor.com
Viscat Fulgor, for over 50 years a
leader in the production of flash
butt welding machines, welding
machines for large band saw blades,
sharpening and file sharpening
machines, setting machines, brazing
machines, high-frequency generators
for induction braze-welding and
dust suction units.

Design, production, installation,
training, technical service for sawmill
machines and plants.
Machines and plants for timber
handling, debarkers for hard-wood
and soft-wood. Technology for
sawmill. Sorting plants up to 50
boxes, stacking and destacking lines
for planks, chipping plants for logs
and discards, plants for poles
processing, planing machines for
round poles, planing lines with
automatic loading and unloading,
impregnation machines.
Machines for the production
of shavings for animal litters.
Grinders for pallets and wood cases.
Assembly tables for carpenters.

Software
CASSIOLI srl
Place Guardavalle, 63
I-53049 Torrita Di Siena (SI)
phone +39 0577 684511
fax +39 0577 686084
www.cassioli.com - info@cassioli.com
From over 40 years we propose
integrated solutions in material
handling and industrial automation
sector. Highly personalisable and
specific systems for furniture
assembling, the automatic storage
and the handling.
Automatic warehouses,
lazer guided vehiculs (lgv),
robotized islands, conveyors,
sorter systems, assembling lines,
tilting units, management softwares.

DDX srl
Via G. Donizetti, 109/111
I-24030 Brembate di Sopra (BG)
phone +39 035 621093
fax +39 035 333723
www.ddxgroup.com
info@ddxgroup.com
DDX develops Cad/Cam/Cim software
solutions:
"EasyWOOD" for panel and solid
wood machining using 3, 4 and 5
axis; "EasyBEAM" for structures,
houses, walls, beams, rooves,
gazebo, etcetera; "PowerSTAIRS"
for staircases design
and manufacturing; "PowerWIN"
for any kind of windows, french
doors, internal doors, entry doors
and shutters.
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Tools and auxiliaries
OMAS spa
FINK srl - Woodworking tools

ALIPRANDI snc
Aliprandi Luca, Maurizio e
Paola
Via Manzoni, 10 I-20845 Sovico (MB)
phone +39 039 2013530
fax +39 039 2013491
www.aliprandi.it - aliprandi@aliprandi.it

Via G. Giusti, 15 I-20052 Monza (MB)
phone +39 039 386961-2
fax +39 039 361458
www.finktools.com - fink@finktools.com
Since 1924 Fink produces complete
sets of tools for windows, helicoidal
cutterheads, cutterheads for profiled
knives, cutters in Hw welded circular
saw blades, boring bits, solid carbide
routers and tools for cnc machines.

The Firm Aliprandi is specialized
in the production of wood working
tools in solid carbide and
carbide-tipped, both standard
and special production.

di Crescentini Michele & C.
Via Montanelli, 71 I-61122 Pesaro (PU)
phone +39 0721 282420
fax +39 0721 281893
www.cpwoodtools.com
info@cputensili.it - Skype: cputensili
CP Utensili a company with 40 years
of experience in processing
woodworking tools,
is the ideal partner for
tooling solution on demand.
The German Quality Norm
BG-Prüfzert for the high production
standard and an export quote
of 70% confirms the international
prestige of the company.
Flexibility and fast delivery
was always the way to success.

FAPIL srl
Via A. Locatelli, 51/A
I-24019 Zogno (BG)
phone +39 0345 91179
fax +39 0345 92726
www.fapil.it - fapil@fapil.it

Woodworking Tools. Programmed
Tooling Systems for Windows and
Doors. Cutter Heads.
Multi-profile Sets. Circular Saw Blades.
Bits. Planing Knives.

ZUANI srl
Via dell'Artigiano, 57
I-38068 Rovereto (TN)
phone +39 0464 433183
fax +39 0464 436316
www.zuani.it - info@zuani.it

FUL - FABBRICA UTENSILI
LAVORAZIONE LEGNO srl
C.P. UTENSILI snc

Via B. Cellini, 45 I-60019 Senigallia (AN)
phone +39 071 7920718
fax +39 071 7920713
www.omastools.com
info@omastools.com

Via L. Fumagalli, 22
I-22066 Mariano Comense (CO)
phone +39 031 756037
fax +39 031 756851
www.fultools.it - fultools@fultools.it
Ful srl has been producing tools
for the woodworking, plastic and
aluminium for more than 30 years.

SISTEMI srl UNIPERSONALE
Via Montanelli, 70 I-61100 Pesaro (PU)
phone +39 0721 28950
fax +39 0721 283476
www.sistemiklein.com
info@sistemiklein.com
Tools for wood-alu and plastic
material working. Tools for automatic
boring machines and router bits for
cnc router machines. M.Conti
measuring devices for the
woodworking industry.
Special devices for door
and windows manufacturers.

Since 1959, Fapil’s mission has been
to design and build cutting tools for
machining wood, board materials
and plastics. Specialists in cnc tooling.
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Zuani Company is a leading
Italian manufacture of tools for
the Woodworking industry.
We are producers of high precision
tooling with tc reversible tips
as well as reversible profiling
cutters for cnc automatic
and traditional woodworking
machineries for wooden windows,
doors and furnitures production.

SEMI-FINISHED PRODUCTS AND SUPPLIES
Agents
and wood trades

Adhesives and glues

Lacquers

DURANTE & VIVAN SPA
Via Giuseppe Garibaldi, 23
I-33080 Ghirano di Prata (PN)
phone +39 0434 605211
fax +39 0434 605204
www.durante-vivan.com
info@durante-vivan.com

BASSO LEGNAMI srl
Via Dell'Artigianato, 6
I-13040 Rovasenda (VC)
phone +39 0161 879797
fax +39 0161 879798
www.bassolegnami.com
basso@bassolegnami.com
Since 2004 our company has started
here in Italy the production
of 3-layer wood elements for
window and door building.
We have been gaining a lot of
experience during these years and
we can now offer them in several
wood species, such as: Okoumé,
Ozigo, Slavonjan Oak, Tulipier
and Lime. All elements are glued
employing a vinylic glue
pvac - d4 - en 205 only.

INDUSTRIA CHIMICA
ADRIATICA spa
Via Sandro Pertini, 52
I-62012 Civitanova Marche (MC)
phone +39 0733 8080
fax +39 0733 808140
www.icaspa.com - info@icaspa.com

Glues and adhesives
for the woodworking and furniture
industry: hot melt, PVAc glues,
uf glues,polyurethane water
dispersion, solvent based adhesives.

Polyurethane coatings, water-based
coatings for interiors and exteriors,
uv-curing coatings, acrylic coatings,
polyester coatings, nitro coatings,
fire-retardant coatings
and pigmented coatings.
Products for parquet floors, special
effects, stains, impregnating agents,
glues and tintometric color systems.

TRA.WOOD srl
Via San Giacomo, 10
I-20862 Arcore (MB)
phone +39 039 6180091
fax +39 039 6015532
Branch Torino: +39 011 8194519
www.trawood.it - info@trawood.it
North America: hardwoods
and softwoods.
Lumber, ripped strips, components
and laminated windows scantlings:
Hemlock, Douglas Fir, White Oak,
Ash.
Europe: laminated windows
scantlings and finger jointed.
Asia: laminated windows scantlings.

SALCHI WOOD COATINGS spa
Via Alcide De Gasperi, 73
I-36060 Romano D'Ezzelino (VI)
phone +39 0424 8386
fax +39 0424 37497
www.salchi.it - info@salchi.it
Polyurethane coatings, water-based
coatings for interiors and exteriors,
uv-curing coatings, acrylic coatings,
polyester coatings, nitro coatings
and pigmented coatings. Special
effects, stains, impregnating agents,
glues and tintometric color systems.
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