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this month
Here’s to you a new issue of Xylon International!
According to tradition, the main course is an
industry exhibition, with a “focus” on the
Russian market for the 2017 edition of Woodex. Italian and European technology have
always been very interested in the Russian
market, and finally, it seems that this region
is bringing some satisfaction again… (page
7 to 10).
In the pages before, we are offering a market
overview: on page 4, a report by the Acimal
Studies office about the world’s leading
furniture manufacturers, based on the effective
and efficient work by Csil-Centro studi industria leggera.
On page 5, some thoughts about the Italian
market and the opportunities it offers to all
technology manufacturers in an interview
with Lorenzo Primultini, president of Acimall,
whom we asked to give us an update of the
next Xylexpo, the biennial exhibition of technology and supplies to be held at FieraMilano-Rho from 8 to 12 May 2018.
On page 11 an interesting story of collaboration opens the technology section, namely
the construction of a plant based on close
collaboration between Osai and Stemas
specialists.
In the following pages, we tell about Bacci’s
decision to close the loop through the FA
Robot acquisition and the creation of Bacci
Automation, whereby the famous brand of
Made in Italy now offers a turnkey portfolio
that will help the Tuscany-based group seize
many new opportunities.
We have also analyzed the edgebanding
topic in depth, explaining how this phase of
the furniture manufacturing cycle was solved
by Scm Group engineers: we talked about
it with Edgebanding product manager Johnny
de Leonardis.
We also wrote about the Maggi Technology
partnership, as the company is going through
a period of deep and effective transformation,
resulting into the definition of an even wider
range of drilling solutions.
The Biesse-Pedini case history is also quite
interesting, centered around the technology
provided by the Pesaro-based giant to the
famous kitchen manufacturer to deploy a
flexible high-quality production of kitchen
sets shipped to 45 countries around the
world.
You will also find Grass and their new proposals that make “customization easy” even
in hardware; and new products from Ica, a
coating producer that needs no introduction.
We are illustrating the commitment to renovation of Giplast, standing close to customers
with quality edges for any application methods
and with a really magnificent plant; and a
new line for Mdf panels installed by Fantoni
in the production unit at Osoppo, an all-modern plant that we can consider the most
important in Europe.
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NEWS

ACQUISITIONS

MMFA

SCM GROUP

Koelnmesse acquires Feria M&M

Two new members entered

First half of 2017 turnover up by 15 percent

Signed over the past few weeks the joint venture that
led to the acquisition of more than 50 percent of the
Mueble & Madera fair in Bogotà, Colombia, by
Koelnmesse Gmbh.
An agreement that declines the birth of a strong reference point for the furniture industry in the Andean
Region. Starting from 2018, Koelnmesse will be the
reference partner in the M&M-Mueble & Madera organization, the biennial event held in Bogotá, Colombia’s capital. With this move, the German trade
fair takes a new step on the fairs of the furniture
industry. The agreement – signed with Corferias, the
most important company involved in organizing
events in that part of South America – will further develop the Colombian trade fair event, making it the
most important showcase in the Andes region with
regard to furniture production, interior design and
the transformation of wood raw material.
Next appointment will be at the 14th Feria M&M,
scheduled from 6 to 9 March 2018. ■

The Mmfa – the Multilayer Modular Flooring
Association, based in Bielefeld – is pleased
to welcome new players to its network:
Hymmen and Proline Systems have joined
as extraordinary members.
Bielefeld-based German company Hymmen
GmbH Maschinen-und Anlagenbau develops
and distributes machines and technology
for the flooring industry. Proline Systems
GmbH (Boppard/Germany) is a specialist
for profile and matting systems for walls
and flooring since 1994.
These new entries increase the Mmfa’s total
of members to 46 companies and institutions,
which also reflects the dynamic market development of the modular multilayer flooring
systems. ■

The Board of Directors of Scm Group, a world
leader in the machinery sector for processing
wood, composites, plastic, glass, marble, metal
and industrial components, met at the end of
July 2017 to approve the financial report for the
first half of 2017. In the first six months of the
current year the group has achieved a turnover
of 311 million euro, an increase of 14.5 per cent
compared to the 271,7 million euro reached in
2016. On the basis of these incredible results,
Scm Group expects to exceed the ambitious targets set for 2017. Scm Group ended 2016 with a
turnover of 600 million euro, an increase of 15
per cent compared to 2015. This upward trend
is also confirmed by the takeover of 51 percent
of HG Grimme, a German specialist in the
design and manufacturing of machines for pro-

SIEMPELKAMP
SciSky ordered a particleboard plant
The significance of Siempelkamp’s expertise in the
wood-based materials industry was again affirmed
by a new order from Asia. The Chinese company
Nanning Shuixin Ketien (SciSky) ordered a particleboard line to become established in a new area of
wood-based materials. The order for the particleboard
plant includes the forming and press line with a 9th
generation 8’x30.5m “ContiRoll®” press. The machinery
is driven by the innovative drive concept “ContiRoll
Ecodrive”, the new standard drive for the “ContiRoll®”.
Its key performance indicators and energy efficiency
are convincing. The system provides plant operators
with energy savings of at least 7 percent under full
load operation and up to 14 percent under partial
load operation. The system will be especially suited
for the processing of formaldehyde-free resins.
The installation of the plant is scheduled for May
2018, the startup for October 2018. ■

ACQUISITIONS
Vauth-Sagel acquires Hetal-Werke
The owner-managed family business Vauth-Sagel
has taken over Hetal-Werke Franz Hettich GmbH
& Co. KG, a Würth Group subsidiary, on 1 August
2017. At two sites in Alpirsbach and Betzweiler,
the medium-sized Baden-Württemberg-based enterprise, which has around 50 employees, manufactures system components for the kitchen furniture
and automotive industry. Vauth-Sagel has been
an internationally successful trade and industry
partner in both of these industry sectors as well
as others for many decades, and this takeover is
a well-matched addition to its product portfolio.
The Vauth-Sagel Group has stood for innovative
furniture, care, caravanning, automotive and multi-market system solutions for over 55 years. At
four sites in eastern Westphalia and northern
Hesse, the owner-managed family business develops, manufactures and sells more than 85
million quality products “Made in Germany” every
year. The company focuses extensively on the
furniture and automotive industries; the takeover
of Hetal-Werke is therefore a sensible addition to
its product portfolio, which includes corner unit
and cabinet hanging systems for kitchens (furniture
area) and car seat sub-assemblies (automotive
area). ■
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cessing plastic and composite materials. This
operation – completed on 31st July 2017 – has
led to the strengthening of global leadership in
the production of technological solutions for the
processing of plastic and composite materials, in
which the Scm Group is already present with the
Cms brand. The recent Shareholders’ Meeting
has also confirmed the Board of Directors, which
is made up of: Giovanni Gemmani, President and
General Director; Andrea Aureli,
Ceo; Alfredo
Aureli, Director and Linda
Gemmani, Director. ■
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NEWS

EXHIBITIONS
Salone del Mobile.Milano Shanghai

The 2nd edition of Salone del Mobile.Milano
Shanghai will be held from 23 to 25 November
2017 at the Shanghai Exhibition Centre (SEC),
staging the best of furniture and Made in Italy interior design,
The Salone del Mobile.Milano Shanghai is back,
after its successful debut last November with 56
premium brands and all the different furniture
styles: 20,750 visitors from the first tier regions of
China and the central regions with strong growth
rate, as Sichuan, Hubei and Henan.
Important numbers that have confirmed the expectations of a project well pondered and tailormade in the course of three years to understand
the Chinese market and answer to the growing
needs of the Chinese consumers.
An organization that worked perfectly thanks to
the experience gained by Salone del Mobile.Milano
organizer and the cooperation with Vnu Exhibitions
Asia, leader in the organization of exhibitions in
China and partner of the Salone del Mobile.Milano.
This first Salone has laid the foundations to strengthen the cultural and commercial bridge between
Milan and Shanghai, Italy and China, and to continue to consolidate it by creating the best conditions for a dialogue that will bring benefits to both
parties.
It was also a strong and important signal from
the Italian System that has succeeded in unifying
the maximum synergy between all sectors of
Italian excellence, from fashion, food and beverage
to automotive.
For the realization of Salone del Mobile.Milano
Shanghai, crucial since the very beginning the
full cooperation from the Italian Government, Ministry of Economic Development, the Italian Trade
Agency Ice, the Italian Ambassador in Beijing
and from the most important Italian institutions
operating in China. ■

ECONOMY

THE GLOBAL LEADERS OF THE FURNITURE BUSINESS
Acimall, the Italian association of woodworking
machinery and accessories, and Csil, a Milanbased market survey organization specializing in
the furniture industry, have been collaborating for
years in different areas.
The Center for Industrial Studies publishes an
annual report of the world’s top-200 furniture manufacturers and Acimall provided Xylon International with a short summary of what readers can
find in the Csil volume.
Before churning out figures and analysis, it’s
worth repeating that the furniture industry is the
main partner of the Italian woodworking technology
sector. Secondary panel processing is definitely
the “flower in the buttonhole” of Italian production,
and as time goes by, it is progressively increasing
its relevance.
But what’s the value of the furniture market?
According to Csil figures, global consumption is
close to 400 billion euro; a significant figure, impressive if compared to the global market of woodworking machinery, approximately amounting
to 10 billion euro.
Global furniture consumption is slightly on
the rise, as a result of a heterogeneous situation
in the main regions: in Asia and North America
business is growing strong, while South America
and Central/Eastern Europe are suffering.
Looking at manufacturers, the global trend is
characterized by two key elements: the value of
the entire supply chain in Asia has topped 200
billion dollar in recent years, with constant growth
rates; instead, European production is stuck to
100 billion dollar and the gap with competitors
keeps widening.
In this situation, the top-200 furniture manufacturers
play a leading role, accounting for as much as
23 percent of total production.
The most represented countries are the United
States, China, Germany, Italy and Japan. The
United States have 42 companies out of 200,
while Italy has 16. 65 percent of companies are
exclusively manufacturers, while the remaining
35 percent is also involved in trade.
In terms of production categories, the most significant segments are kitchen, upholstered and
office furniture. Kitchen and office furniture are
the distinctive business of the top-200 companies,
as their business shares are much more significant
compared to global production. Kitchen “only”
account for 12 percent on a global scale, and the
same share is taken by office furniture.
Talking about turnover, 29 percent of the sample
generate between 200 and 500 million annually.
There are 27 companies in the world exceeding
the one billion dollar threshold. Looking at human
resources, 69 companies have more than 3000
employees, while 66 are in the 1000 to 3000 range.
One final figure about market results for the top200 companies, which seem to be doing much
better than the trend of global furniture production.
In 2016, the latter was 108 (the reference value
100 dates back to 2011), while the turnover generated by the sample of the top-200 manufacturers is 117.

Table 1: TOP FURNITURE MANUFCTURERS WITH REVENUES
EXCEEDING ONE BILLION DOLLAR
Rank Company
Country
Revenues*
Employees**
1
Lixil
Japan
15,243
60,677
2
Steinhoff International
SouthAfrica
14,337
105,800
3
Masco
Usa
7,142
25,000
4
Ashley Furniture Inds.
Usa
4,593
23,000
5
Fortune Brands Home & Security
Usa
4,579
21,400
6
Leggett&Platt
Usa
3,917
20,000
7
Eczacibasi Holding
Turkey
3,094
13,330
8
Steelcase
Usa
3,060
11,000
9
Kokuyo
Japan
2,853
6,668
10
Dorel
Canada
2,683
10,450
11
Boydak Holding
Turkey
2,529
14,000
12
HNI Corporation
Usa
2,304
10,400
13
Herman Miller
Usa
2,265
7,607
14
Okamura Corporation
Japan
1,989
4,710
15
Haworth
Usa
1,936
6,500
16
Howden Joinery Group
UK
1,865
8,037
17
Takara Standard
Japan
1,712
5,956
18
Nobia
Sweden
1,581
6,539
19
La-Z-Boy
Usa
1,525
8,700
20
Hanssem
South Korea
1.512
2,809
21
Nobilia
Germany
1,276
2,795
22
Uchida Yoko
Japan
1,272
3,122
23
Knoll Group
Usa
1,104
3,386
24
Cleanup
Japan
1,095
3,528
25
Plus
Japan
1,051
4,737
26
Hilding Anders
Sweden
1,018
9,500

* billion dollars, last available year.
** last available year.
Source: processed by Acimall on Csil’s data.

Table 2: TOP ITALIAN FURNITURE MANUFACTURERS

Company
Atma
B&B Italia
Calligaris
Chateau d'Ax
Colombini Group
Composad
Cucine Lube
Friul Intagli
Media Profili
Molteni Group
Natuzzi
Poliform
Poltrona Frau
Scavolini
Snaidero
Veneta Cucine

* billion dollars, last available year.
Source: processed by Acimall on Csil’s data.

www.csilmilano.it
www.acimall.com
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Revenues*
166
184
128
220
189
103
188
515
308
354
542
179
333
224
218
182
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SCENARIOS

LOOKING AT THE NEXT XYLEXPO...
An excellent edition is expected for the international biennial event, thanks to the sharp change
of economic trends and widespread “community of intent” inside Acimall.
We talked about it with Lorenzo Primultini.

Lorenzo Primultini is the president of Acimall,
the association of Italian woodworking machinery
manufacturers. Having renewed his term in early
July, he is looking forward to another period of
three years to continue the renovation process
undertaken not only inside the association, but
also for its most important and recognized creature.
Of course, we are talking about Xylexpo, the international exhibition celebrating its fiftieth anniversary this year, in a much more positive
climate than in the recent past. We had an allround talk to sum up the situation after the summer
break in view of the new “schoolyear”!
Mr. President, what do you think? Shall we start
with Xylexpo?
“I’ll be glad to! Xylexpo is definitely one of our
core activities, as it generates – we should
never forget it – the necessary resources to
support the key mission of our association,
namely the promotion of “made in Italy” around
the world. It is actually a pillar of made-in-Italy
production! Our event is a global reference
date, not only for visitors who traditionally travel
to Milan, but also for the international exhibitors
that present their offer side by side with Italian
companies. In fifty years and more, we have
interpreted– like any other exhibition in the
world – our role of “reference showcase for the
Italian industry”, knowing that no trade fair can
be successful unless the entire world offer is on
display”.
The exhibition has been going through hard times…
“…just like the Italian market: we perfectly know
that exhibitions are an expression of the market
where they take place. But let me say that the
previous edition had already taken new routes,
everyone recognized that the trend had changed.
The virtuous circle had already started in 2014,
when the first signs of increasing propensity to
invest by technology users was combined with
the long-awaited decision by Biesse and Cefla
groups to come back to Milan. It was a good
edition, with a significant increase in the number
of visitors compared to the “horrible” event in
2012. It was clear that Xylexpo was still playing
a significant role and I believe it helped bring
Scm Group back to our show in 2016. And
when you work together, when you commit to
seize any opportunity offered by the market,
you achieve results…But let’s look ahead, at
the next Xylexpo 2018: space allotment is in
full swing and we are designing the “collaterals”
of the event, facing eight months that will be
very intensive, because we want this trend not
only to continue, but to become stronger. We
already have some clear hints about exhibitors:
until September 30, exhibition area demand
was much higher than on the same date two

years ago. Such growth is mostly driven by
“big brands”, but there are also many small
and medium businesses which have submitted
applications for larger booths. This trend is also
supported by the overall economic situation,
especially in our industry, where the weather is
really fine: the Italian market is interested in instrumental goods and in wood technology, and
this is attracting all technology vendors. After a
decade of “uncertainties”, when investments in
equipment and production processes was cut
to a minimum, now it is essential to update
“machine fleets”.This situation combines with
the impact of incentives by the Italian government, which generate a multiplication effect. I
am referring to the “Sabatini Act”, which offers
facilitations for interest rates on loans for technology purchase, and “Super amortization”,
introduced in 2016 and repeated in 2017, allowing companies to amortize 140 percent of
the value of purchased goods. Last but not
least – though mainly focused on large companies and the high end of the market – “Hyper
amortization” is an initiative in the area of “Industry 4.0”, bringing the amortization rate up
to 250 percent of the equipment value, provided
it’s connected/networked technology, and in
general, solutions for an industry that is no
longer based on “making” things, but on the integrated management of an information flow,
on the dialog with the entire value chain, inside
and outside the company”.

with an international share around 30 percent,
even in the most critical editions”.
“Here’s another preview for Xylon International
readers – Primultini anticipates –: as applications
are exceeding our expectations, we are considering the opportunity of adding more space,
as few months before the official opening we
might not be able to accept applications or to
manage space allotment efficiently, according
to criteria that provide for an easy and profitable
visit. In 2016 we had decided to condensate
the entire review in three halls, occupying every
single inch: if registrations maintain the current
trend and space demand continues at the current rate, we will have to make a decision very
early”.
We are working at “collateral” initiatives: we
are planning a rich communication campaign
and a “road-show” that has already touched
Poznan during Drema and Brno (WoodTec),
then we are moving on to Wms in Toronto and
Woodex in Moscow. We will organize the traditional international press conference in January
and we are designing a number of initiatives
inside the trade fair, including our XIA-Xylexpo
Innovation Award, some speeches about the
“culture of wood” and the comeback of “Xylexpo Arena”, an initiative we launched in 2010
and that a few companies are asking to bring
back next year”. So, a successful Xylexpo in a
positive period for the industry…

These measures are obviously bringing benefits
to manufacturers…
“Yes, and not only to Italian ones, that’s good
for everyone, and I assure you that these measures are well known to manufacturers all over
the world, they have understood the relevance
of these initiatives. It’s an additional boost for
Xylexpo, which is going to be the showcase of
a more fertile landscape! Back to the exhibition,
we can say that big German groups have already submitted their participation form, requesting larger booths than in the past edition.
And you can add the comeback of companies
that in the past few years had decided to watch
the Italian market from a distance, and also Xylexpo…Germany is increasing its focus on Italy,
but German manufacturers have always supported Xylexpo, I must say, recognizing its role
of reference event for the Italian and Mediterranean market. They have remained with us,
both companies and industry associations: as
a matter of fact, at the end of November, we
have been invited by our German equivalent
Vdma to present our exhibition at an event for
the wood industry, and we will certainly exchange
their courtesy”.
Mr. President, you sound quite optimistic…
“Objectively optimistic: Xylexpo has a clear approach, which distinguishes it from other exhibitions held earlier during the year. Our peculiarities are dictated not by our strategies, but
rather by market trends and demand, which
have encouraged us to create an event with a
focus on technology and solutions for secondary
processing, we are really “specialists”.Believe
me: this is not the best option for me, as my
company deals with log and sawmill equipment,
but I will be at Xylexpo, because I have the
possibility to meet my customers who will
certainly come to Milan.The exhibition is coming
back in full swing, and let me add that we
expect excellent results also in terms of visitors
from all over the world. Xylexpo has always
been a big attraction for international operators,
XYLON INTERNATIONAL
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“You can say to, with a touch of enthusiasm.
This is definitely a peaceful period for the
reasons I mentioned, a season of open and
proactive collaboration also inside Acimall, our
association. The new board, with Scm Group’s
Luigi De Vito and Biesse Group’s Raphael Prati
as vice presidents, is the mirror of an industry
where small, medium and big companies strive
share the same mission, namely the success of
“made in Italy”. The board is representative,
strong, able to promote topics and to support
requests that might be critical for a strategic
sector of the Italian industry of instrumental
goods”.
“Talking about the board – Primultini adds – I
cannot forget a painful event for all of us, the
passing of Giampiero Mauri. More than others,
he always believed in the association, and
never with a “comfortable” or pleasing attitude,
but expressing his views with strength and determination. He remained in the board as our
association went through radical changes, supported by a large portion of member companies
for his integrity and his determination to act
and to take real measures to support an industry
where he was a starring character”.
by Luca Rossetti

www.xylexpo.com
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SCENARIOS

EUROPEAN PANEL MARKET DEVELOPMENTS
In recent years, we have seen deep changes in the European wood-based panel market. Such transformation has also affected
the sector of primary and secondary woodworking machinery.
terized by a massive use of recycled wood, especially in the Italian market, where more than 96
percent of particleboard is made using this
material.
In the Mdf sector, recycled wood is marginal, but
it keeps growing.
Similarly, in the field of resin, research is increasingly
focused on reducing or eliminating formaldehyde,
also to comply with future European standards.
Research in this field is intensifying and accelerating, as big chemical groups are increasing
their focus on industry developments.

In the particleboard and Mdf sectors, key raw
materials for the furniture industry, and in the business of Osb panels, which has developed in
traditional packaging applications as well as in
constructions, the transformation of production
plants has almost been finalized with the replacement of single and multiple daylight presses
with next-generation continuous presses.
Continuous presses were introduced over thirty
years ago and have now achieved very high technological standards, offering high productivity
beyond 2,00/2,500 cubic meters per day of particleboard.
More than 90 percent of particleboard, Mdf and
Osb in Europe is made with continuous presses.
This solution offer high production capacity combined with better and more consistent product
quality, as well as high flexibility in production,
especially for the rapid change of thickness and
format.
Another major innovation in the particleboard
and Osb industry is the so-called “indirect” belt
dryers, which operate at much lower temperature
than conventional drum dryers, thus ensuring

very low emissions that do not require special
anti-pollution systems.
Also in this case, we can predict a partial but relentless replacement of existing drum dryers.
A brief mention goes to the North American
market, which is recovering fast after several
years of weak trend, both in particleboard and in
Mdf, as a result of massive investments from Europe and South America.
Looking at European market figures, in the
past three years we have seen a slight increase
in total panel production (source Epf - EU28+Efta),
for instance in 2015 it was 54.6 million cu.m., in
2016 55.6 million cu.m. and in 2017 we can
expect a further increase beyond 57 million cu.m.
The total volume includes particleboard (55 percent), Mdf panels (22), Osb panels (9.2 percent),
other wet fiberboard and insulating panels (9
percent) and finally plywood (4.8 percent).
It is worth reminding that the biggest increase of
production capacity in recent years was achieved
in countries that are considered part of Europe,
such as Russia and especially Turkey, whose
Mdf production capacity has expanded to almost 25 percent of
the entire European capacity.
These volumes will be mainly absorbed by the furniture market,
where we are also seeing strong
recovery in the segment of secondary processing machines, including the more and more important
category of panel finishing equipment, both for paper decors and
for paint or lacquer coatings.
To analyze the evolution of the
panel market, we cannot overlook
raw materials, which are charac-
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In the Osb area, European production has increased significantly in recent years, and the first
big news from a technological standpoint is the
launch of the world’s first plant using poplar as
raw material and a continuous press for panel
production.
We are referring to Group Bonzano and the “IPan” plant, acronym for Italian Panel.
European Osb capacity in 2017 will be approximately 7.8 million cubic meters.
Wet fiberboard, a.k.a. Masonite or Hardboard,
is constantly decreasing and no new plant has
been built for several years. It is also worth
noticing that the sector of low-density insulating
fiberboard is developing several new applications
in constructions, for the insulation of new buildings.
Plywood has been going through a period of
mergers, to the detriment of small local manufacturers, but has not changed significantly. However,
major investments are expected in the coming
years to replace peeling lines with machines offering higher productivity, as well as in the sector
of dryers to increase energy efficiency and capacity.
Italy, France and Spain are the leading plywood
producers in Europe, followed by Scandinavian
countries, especially Finland and the Baltic countries, all major production hubs.
The latter have found a powerful driver in the
large availability of raw material from their forests,
which has fostered huge investments in pellet
production for large industrial heating plants.
A common feature for all types of wood-based
panels is the constant search to make panels
more and more lightweight and resistant.
The average specific weight of particleboard has
decreased by approximately 22 percent in the
past decade, and Mdf panels are following the
same trend.
A major drive for this action comes from furniture
manufacturers, who are always looking for light
weight in order to improve energy efficiency and
to simplify transportation for end customers.
In recent years we have seen a consolidation of
panel manufacturers
and a wave of mergers and acquisitions.
In Europe, the Austrian group Kronospan is constantly
expanding both
through acquisitions
of existing plants in
France, Spain and
Denmark,
and
through the construction of new
ones, especially in
Eastern Europe.
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The group is the world’s biggest panel producer,
with more than 40 factories for particleboard,
Mdf and Osb, mainly located in Europe, but aslo
in North America and Asia.
Another major reorganization has involved the
German group Pfleiderer, which sold its operations
in North America and focused on Germany and
Poland with new investments.
Another important acquisition in Italy was finalized
by the Turkish group Kastamonu, who acquired
the Ravenna-based group Trombini from bankrupt
and will resume production next year after three
years of inactivity.
Portugal’s Sonae closed a strategic alliance with
the Chilean forest group Arauco, which is expanding massively in North America through big
acquisitions, including Flakeboard in 2012, and
new panel production plants in the United States.
Oddly enough, only few know that an Italian emigrant to Chile in 1948, Mr. Anacleto Angelini from
Bondeno near Ferrara, was the most important
industrial entrepreneur in that country and the
founder/owner of Arauco.
In Spain, after several years of stagnation, we
are finally seeing a recovery of investments in the
panel industry, with Austrian investor taking over
local factories in trouble.
The overall rally of the panel market is also witnessed by the big success of Ligna in Hannover
last May, which gathered all the leading manufacturers of machinery and equipment for panel
production and processing. One week earlier
there was Interzum in Cologne, where all major
producers of panels and complementary equipment showed their innovations to a huge audience
of industry operators from all over the world.
In 2018, Xylexpo in Milan will also focus the attention of industry professionals onto secondary
processing and finishing machines.
So far, we have talked about the panel market,
always referring to raw panel production, i.e. the
raw material for the furniture industry, but we
have not analyzed the panel coating/lamination
business, whether it’s particleboard or Mdf.
This is a key operation for applications in the furniture industry, and this is where research and
development have made even more progress
compared to panel production.
Production plants have changed with the introduction of continuous presses, while in the melamine paper lamination sector, research and new
pressing lines have improved and progressed to
achieve maximum production flexibility so as to
meet market demands.
At the same time, also coating and lacquering
plants have developed significantly, with more
and more specific solutions to handle the peculiarities of each product.

In the next article we will review the Italian
panel market and specific news, and then
we will focus on the American and Asian regions, to offer a comprehensive overview of
the global wood-based panel business.

by Riccardo Ferrari
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WOODEX 2017 IN MOSCOW
Such figure, considering the country’s potential,
is still far from the results achieved in the
good old times. Just think that the last positive
year was 2012 with 76 million euro export.
In 2017 we are seeing a positive trend of
Italian export, which should enable the industry to reach and possibly exceed the final
levels of 2016: in the first five months of this
year, export amounted to 18 million euro with
a 71 percent increase over the same period
of 2016.

and China, which aims at making business especially with competitively priced equipment. In
2016, Germany export machinery for 86.9 million
euro, down by 48 percent compared to 2015,
followed by another negative result in the first
four months of 2017, down by 37 percent at 19.5
million euro.
China has been growing strong for two years
now, with 38.4 million euro in 2016 (+37.6%) and
20.5 million in January-May 2017 (+87.0).
by Piero Borroni
Acimall Studies Office

On a global scale, historical competitors that
are looking forward to sustained market recovery include Germany, Russia’s top supplier,
Woodex is the leading industry event of international
importance in Russia where well-known manufacturers
and suppliers demonstrate up-to-date equipment
and technologies for woodworking, furniture production
and utilization of wood leftovers.
The exhibition is held biennially and will take place
from 14 to 17 November 2017 at Crocus Expo in
Moscow. In 2015, Woodex once again confirmed its
position as Russia’s largest industry business event
featuring 294 companies from 20 countries and 6
national stands from Italy, Germany, the Czech Republic, Spain, Austria and China.
Woodex was visited by 8,316 specialists from 74
regions of Russia and 43 other countries. The majority
of visitors are representatives of furniture and joinery
production, chipboard and fiberboard manufacturing,
logging companies.
Woodex Moscow is supported by the European Federation of Woodworking Machinery Manufactures
(Eumabois), Ministry of Natural Resources and Environment of the Russian Federation, Federal Forestry
Agency, the Government of Moscow, Chamber of
commerce and industry of the Russian Federation,
Ministry of Industry and Trade of the Russian Federation.

www.woodepo.ru
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RUSSIA 2016/2017
MACROECONOMIC NOTE
In recent years, Russia has been experiencing a
period of serious economic crisis, due to the progressive deterioration of international relations and
consequent embargo, to currency turbulence and to
low oil prices. Since 2016, Russian economy has
been gradually recovering after three years of stagnation. In 2017, Gdp is expected to grow by 1
percent over the previous year, still a modest result
compared to the country’s potential.
Despite positive signs also coming from other economic
factors, such as a slight rally of inflation and low
unemployment rates, the medium-term outlook is
still uncertain and affected by structural issues that
impact production performance and investment capacity.
Economic and trade relations between Italy and
Russia have always been relevant and involving
several industries: Italy is traditionally a top supplier
of goods. In detail, mechanical engineering is strategic
for Italian companies, with significant export volumes
in the past two years independently of negative
trends, that will probably be repeated also in 2017.
In 2015, the negative trend caused a 21 percent
drop in 2015, with an absolute value of 2.4 billion
euro, followed by another reduction in 2016, at 1.9
billion euro with a 20 percent decrease.
For 2017 a slowdown of the negative trend is expected,
with a small reduction by 8.2 percent and a total
value of export that should settle close to 1 billion
700 million euro. Italian woodworking machinery
export only partially reflected the negative results
achieved by the industrial equipment industry in general: starting from 2016, Italian machinery export
flows to the Russian region began to show signs of
recovery. As a matter of fact, last year Italian companies
export machines and plants for 34.6 million euro,
with an increase close to 9 percent.
XYLON INTERNATIONAL
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interviews
CHALLENGES, OPPORTUNITIES
AND HIGH TECHNOLOGY
ON THE EVE OF WOODEX 2017
The Russian market is quite complex.
On one side, there are plenty of companies ready to invest
in high technology, normally made-in-Italy and high-quality.
On the other, geopolitical tension, import duties
nd ruble devaluation are major roadblocks to this drive
to grow, although with alternate trends and closely related
to each segment. This situation impacts the business
of Italian players…

BIESSE GROUP: “The Russian market still
has huge potential to deploy”
Working in Russia for over twenty years through
an extensive network of distributors and agents,
in 2016 Biesse
Group opened
Matteo Vaglica.
a subsidiary in
Moscow, a decision appreciated by customers and prospects.
“A branch office in the country offers multiple
benefits”, says Matteo Vaglica, managing director
of the Biesse office in Moscow. “A highly qualified
local team offering technical and sales consulting at all levels (also for integrated plants),
a stock of original spare parts ready for delivery and an after-sales service with qualified
local engineers trained at the headquarters in
Italy”.
No one could escape the big crisis, not even the
Russian market that, after very tough years, has
been back to growth since 2016: “We believe
this market still has huge potential to deploy.
Russian manufacturers seem quite willing
to purchase new technology that can improve
their production operations, as they consider
automation an opportunity to grow and to develop their business through a change that

ZAFFARONI: “Our customers demand
innovative technology”
Zaffaroni started
business in Russia
in the late Nineties:
in the beginning they
offered used equipment through Italian
exporters, then, –
starting from the first
decade of the new
millennium – they
began to deliver
Aldo Zaffaroni.
new machinery, either directly or
through close partnerships with Italian exporters
or local importers. However, the Russian market
is quite complex.
“Current results are oscillating and influenced
by a number of factors”, explains Aldo Zaffaroni,
managing director of the company. “The market
is affected by the geopolitical tension that
blocks the country, and entrepreneurs often
find it too complicated and expensive to manage
the import of Italian technology; though really
appreciated, the financial investment for this
technology is significant. The exchange rate of
the local currency adds another factor, especially
now that the ruble is getting weaker and weaker
against the European currency. Some sectors
are doing better than others; for instance, we
have several open deals in furniture production
and most of all in architectural elements. The
multiblade panel saw is definitely our most appreciated solution in this country”.
In general, a positive factor is that Russian companies are willing to invest in new technology.
“Our customers are “hungry” and demand innovative technology. We often come across
qualified organizations which represent a major
driver for us”.

simplifies and streamlines the engineering and
manufacturing cycle. Our mission is to show
customers that they can transform their workshops into digital factories, increasing their
flexibility and competitiveness”.
Matteo Vaglica has no doubt that the most appreciated technology by Biesse in this market is
machining centers: “In Russia, “Rover” has
become a synonym for machining center, it’s
so popular that furniture manufacturers often
request a “Rover” also to our competitors.
Russian customers are also interested in our
software, first of all because they are fully integrated with the technology we offer”.
Biesse is going beyond. “Our confidence in the
Russian market is clearly represented by the
investments we are making, in order to support
and stimulate the sales of other machines,
such as sanding machines and equipment for
the processing of high-tech materials”.
Today, the biggest challenge for Biesse is to increase domestic market shares and, in this
respect, expectations are very high for Woodex
2017: “We will have a 600 square meter stand,
where we will exhibit eight machines including
machining centers, edgebanders and panel
saws. For the first time, we will also introduce
the invisible edgebanding technology “AirForceSystem” to the Russian market.
Finally, an area will be dedicated to software
and service. The fourth industrial revolution is
a mission we are pursuing for the benefit of our
customers, and Woodex will also be an occasion
to give a taste of our portfolio in this area”.
www.biesse.com

What about the biggest challenges?
“The tough challenges are related to different
culture and attitude. However, Italian technology
enjoys excellent reputation acquired in the
past and strengthened over time, now we have
realized that the best approach is to rely on a
local partner that acts as intermediary, matching
customer requirements with our offer”.
Attending an international event like Woodex,
according to Aldo Zaffaroni, is essential to expand
the company’s footprint in the country.
“Many Russian companies still do not know
our products. It goes without saying that such
an event is a big stage for us, not only for local
operators, but also for all actors coming from
the former Soviet Union region. Our news will
include recent developments in multiblade
panel sawing and machining centers for folding
technology”.
www.zaffaroni.com

GIARDINA GROUP: "The biggest challenge
is selling high technology to companies
willing to grow through high-quality
production"
In Russia since the
year 2000, over the
years Giardina
Group has strengthened its operations in the country,
developing and
consolidating collaboration with local
dealers. "The RussCarlo Di Cerbo.
ian market has always been very
important for us”, says Carlo Di Cerbo, sales
manager for Eastern Europe. “Nevertheless, a
few years ago, concurrently with the monetary
crisis, we suffered from a drop in sales. Now,
even if the exchange rate is still unfavorable
compared to the past, the situation seems to
be improving: there is much excitement and
we are working well”.
How come the trend has changed? “Russia has
always been an entry-level furniture manufacturer,
and at the same time, it is also a big importer
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ITALIAN COLLECTIVE
AT WOODEX MOSCOW 2017

EXHIBITORS’ LIST

of high-end furniture from Italy and Germany.
Today, local companies have undertaken a globalization process for the production of furniture
including high-end products, consequently expanding their equipment to achieve higher and
higher quality standards”.
Machinery that enable the production of highquality products are combined with the need of
Russian companies to have machines that are
flexible at the same time.
“These companies are still at the dawn of highend furniture production: volumes are small and
lead time is longer in order to achieve quality
standards that still cannot compare with madein-Italy furniture. As a result, they need more
flexible plants, which allow to deal with the production of different types of products. In this
context, spraying technology is the favorite solution for Russian companies due to its flexibility”.
Working on the Russian market, for Carlo Di
Cerbo, is always a challenge. “When a Russian
company buys machines, they don’t look for
the cheapest price, but rather for a high-quality
product provided with a wide range of accessories. Our biggest challenge is selling high
technology to companies which may not have
qualified staff who can operate these lines to
their full potential. Unlike us, they have no resources with an extensive knowledge of the
entire production process and the related factors.
As a direct consequence, more and more frequently we receive requests for stronger support,
a sort of long-term consulting (several months)
by Italian engineers on site who do not only
train staff on a specific machine, but also transfer
process knowledge”.
See you at Woodex in Moscow!

A. COSTA RIGHI
ACIMALL
ANGELO CREMONA
BASCHILD
BIESSE
CARMAC
CEFLA
COSTA LEVIGATRICI
DELTA
ICA
IMAS
INCOMAC
ISVE
ITALPRESSE
KOIMPEX
LOCATELLI
MAURI/GIARDINA
NERLI
PAGNONI
PRIMUTINI
REX & TUBOVIT
STORTI
TERMOLEGNO
WAGNER COLORA
ZAFFARONI

This trend is affecting our business as well as
our direct competitors”.
It’s not an easy moment at all, there is no doubt,
but Imas Aeromeccanica has taken up the challenge, deploying all its resources, and they are
optimistic.
“Right now, Russia is going through deep transformation that, on one side, might increase its
independence from foreign suppliers, while on
the other dialog with European markets, including
Italy, has been resumed.
With our know-how, much more advanced
than local expertise, and the qualified staff
we have, we want to keep investing in this
country”.
This is witnessed by the fact that we have opened
a subsidiary in Mytischi in the Moscow region.

WE PAINT THE WORLD!

www.giardinagroup.com

IMAS: “Right now, Russia is going through
deep transformation”
“We have been exporting our suction plants for
the wood industry to Russia for approximately
fifteen years through resellers. Sales were good
and, until three years ago, revenues from this
market represented approximately one-sixth of
our total turnover”. So said Luca Biscione, marketing amanger at Imas Aeromeccanica srl,
based in Ozzano dell'Emilia, near Bologna, with
more than 40 years of experience in the design
and construction of air suction plants, fume and
dust filtration systems for wood and plastic processing, material recycling and biomass.
“In the past three years, the market has stuck.
Due to import duties and ruble devaluation,
Western companies are no longer seen as reference partners, as prices have increased too
much compared
to Russian vendors, who have
grown from small
handicraft businesses into organizations that
can handle negotiations that
they could not
deal with in the
Luca Biscione.
past.

Optimism and investments are also justified by
the fact that “Russian regulations for emissions
into the atmosphere, so far less restrictive than
in our country, are changing quickly; new energy
and environmental policies – Biscione continues
– are favoring the role of Imas Aeromeccanica as
technology provider.
Every year we increase r&d investments, introducing filters and purification units with higher
and higher performance and in line with applicable standards)”.
And again: "We believe that, to be successful in
this market, it is important to attend exhibitions
in the wood industry, and more generally, in the
mechanical engineering domain”.
Starting from Woodex 2017, where IMAS Aeromeccanica is setting up a 40-square-meter stand
in hall 1, investing time and resources to consolidate
existing relationships and find new one through
the newly established Russian office.
www.imas.it

With you. For you.
Finishing machines and systems.

by Elisa Maranzana

giardinagroup
FINISHING SOLUTIONS
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SALVADOR

DDX

CONSTANT COMMITMENT

“EASYWOOD”: THE INNOVATION TO SHAPE THE FUTURE

Longstanding experience in the business of cross
cutting and optimizing saws, over 2,500 installations in forty countries, an export share close to
95 percent and revenues growing exponentially,
as a result of strong focus on products and on
the peculiarities of each market, and even more
on the real needs of users. This is an up-to-date
profile of Salvador from San Vendemiano (Treviso,
Italy), a company that succeeded in acquiring a
leading role in woodworking solutions, offering a
wide range of machines, from entry-level models
to sophisticated automation, all sharing the same
mission: increasing the speed, accuracy, profitability and safety of wood cutting.
This is the approach adopted to enter the Russian
market, where Salvador has been operating for
about fifteen years.
“We always pay great attention to this market –
says Christian Salvador, sales manager –. We
have been there for fifteen years: the latest periods have not been so generous, but we have
always exhibited at Woodex showing one of
our solutions in action, in collaboration with our
dealers. This approach has rewarded us, and
the same happened in a neighboring market,
Belarus, where we usually share the same

To stand the rising competition and to become
the leader in the market it is necessary for a company to distinguish itself improving its products
and its production processes. Long term investments and future orientation are keywords in
the politics of many companies which operates in
the woodworking sector.
DDX develops excellence solutions specific for
the woodworking field since years and ensures
its Customers the latest technology in term of
quality and saving. For panel and woodworking
the solution is “EasyWood”,
the Cad/Cam software extremely flexible specific for 3, 4
and 5 axis machining.
With “EasyWood” realizing a
project is really within everybody’s reach: the software is
simple and user-friendly, since
all the functions are available
within a click.
Like all DDX products, it can
be used on several Cnc machining centres and manages
every stage of the woodworking: from design and import

booth with our agent Koimpex, a sign of our
determination to achieve success in a very important market”.
A positive balance for Salvador, with results that
– after the start and the inevitable “calm” of
recent years – have been improving again, thanks
to the restored market stability and most of all to
the increasing market shares acquired by the
Veneto-based company.
“We really believe in this region and we think it
is necessary to watch it closely and constantly,
as there is significant potential for our products
and our brand has become stronger”, Salvador
concludes.
www.salvadormachines.com

of pieces to management of tools and machining,
disposition of pieces and underpieces on the
bench, 3D automatic collision detection with simulation, machining optimization and program
generation. Among the main functions of “EasyWood”, import of standard formats such as Dxf,
Iges, Step, Rhino and Stl, optimization of machining
and drilling paths, 3D model of the Cnc centre of
the customer are worth a mention.
Thanks to its modular structure, it can be tailored
according to the Customer’s requirements: automatic collision detection, nesting,
3D simulation and automatic Cam
processing are some of the most
required modules.
3D collision detection allows you to
reduce waste and check if the working cycles are correct and optimized
in order to increase productiveness,
avoid wrong machining and damages on the machine.
A company that invests in DDX software becomes different from competitors thanks to the prompt response to market evolution.
www.ddxgroup.com

SCM GROUP
AT WOODEX 2017 WITH THE LATEST DEVELOPMENTS IN SURFACE FINISHING AND “J-SHAPE” SOFT-FORMING TECHNOLOGY

Scm is currently preparing one of the most varied
and interesting booths at the 2017 edition of Woodex, the main Russian trade fair for woodworking
and furniture-making technology to be held at the
Crocus Expo in Moscow from 14th to 17th November.

The booth D2013 in Hall 1.4 will exhibit all the
latest developments in Scm’s wide range of solutions, from the new Morbidelli “m100” machining
centre (a model currently enjoying huge international success that will be displayed in Moscow
for the first time) to the latest generation Stefani

e

edge banders; and from the Morbidelli “p200”,
the new Cnc edgebanding machining centre, to
the group’s highly advanced and comprehensive
range of joinery machines.
Scm will also play an important role at Woodex
by giving a seminar on important technological
issues related to top quality finishes and the
creative potential of design.
Two issues in particular will be discussed in the
seminar.
The first is industrial sanding that has the same
exclusive impact as craft carpentry thanks to the
prestigious effects obtained with the carving unit
and Dmc technology.
And the second focuses on Stefani “J-Shape”
edgebanding, whose motto “Give Creativity a
Chance” expresses the infinite possibilities that
soft-forming offers the designer furniture sector.
Scm Russia is currently in the midst of an innovation-packed season featuring new methods, times,
locations and market relations.
In October, in fact, it celebrated the opening of
its totally renovated showroom on the outskirts of
Moscow. This space is now more practical and
inviting and offers a wide range of machines and
production know-how in true Italian style.

The main technological highlights that Scm will
be exhibiting at Woodex are:
Morbidelli “m100”
This machining centre is a genuine revolution for
the entire sector and the answer to every woodworking and advanced material processing problem. The new range stands out for its "All-InOne Technology": a single work centre that meets
all the needs of companies and craftsmen offering
a range of products from furniture to soundproofing
panels, and hi-fi speakers to yacht fittings.
Morbidelli “p200”
This Cnc edgebanding machining centre stands
out for a vast range of profiling and edge application operations, all in the same program.
Stefani “kd”
This is a solution that offers everything
you expect from an edgebander today,
including automatic machine set up and
the option of using 2 different glues. It is
these features that make this the ideal
edgebander for any company that produces large numbers of diverse, high
quality panels.

Woodworking Technology Made in Europe

Scm comes to Woodex confirming its
leadership in all the woodworking technologies that today are represented
by one single trademark, Scm, whose
models inherit the special qualities and
names of their original brands.
Scm’s solid reliability and capacity for
innovation look forward to seeing you at
Woodex 2017.

eUMABOIS
European Federation of Woodworking Machinery Manufacturers

www.scmgroup.com
XYLON INTERNATIONAL
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WHEN “SPECIAL” BECOMES STANDARD

To control over 60 axes (both analog and digital),
at least 600 digital I/Os and almost 20 processes
(possibly all active simultaneously), Stemas adopted a unified Cnc+Industrial Pc system by Osai.
A reliable, scalable and performing solution,
which has enabled the Pesaro-based manufacturer
to meet increasing productivity and versatility requirements in woodworking. For over 35 years,
Stemas in Pesaro, Italy, has been designing and
manufacturing special machinery and equipment
for woodworking. High value-added solutions
adopted all over the world to make furniture,
door profiles, door panels, windows, painting frames, reflecting the company’s historical pay-off:
“Special is our standard”. “Machines and processes are always conceived and developed ad
hoc – says Roberto Baldelli, Electronics and
Automation Manager at Stemas – based on ac-

curate customer specifications, strongly customized for each type
of application”. A recent example is a solution developed for the
processing of furniture
doors and parts. The
plant was designed and
built to meet the
request of an automatic machine,
capable of delivering high production capacity,
while offering high
versatility and advanced automation in the tooling, product change
and format change phases. “The plant has been
designed specifically to execute cutting operations, head filming, boring, inserting of pendants
and bushings on profiles that will be used for
furniture doors, drawers and parts”, Baldelli explains. With its flexibility, it can process profiles
with dimensions ranging from 20 to 300 mm in
width, and 108 to 2,700 mm in length. It’s a
wide range of dimensions that, thanks to advanced plant automation, allows to minimize
type change and format change cycle time. At
the same time, thanks to high production capacity, it allows to achieve production rates up
to 20-22 parts per minute, according to the operations to be executed and their complexity”.
High productivity and versatility requirements

created critical conditions for this new project,
mainly due to the high number of involved axes
and processes, possibly all active simultaneously.
“Critical issues were caused by the fact that –
as mentioned by Baldelli – this plant originated
from a machining concept we call “step-bystep”. This means that operations are divided
among several stations, parts are conveyed
along the line and, as they move from one
station to the next, they are submitted to all
necessary operations in sequence. As a result,
a huge number of parts are concurrently handled
in the process and in the machine, reaching
up to 15-20 parts per cycle”.
With such workload, the Cnc/Pc system must
ensure the proper synchronization of all stages,
and most of all the correct and synchronized distribution of all information to each process
related to the operations to be executed. To
meet such requirements, the engineering department at Stemas, a long-time user and partner
of Osai, once again decided to rely on this brand,
considering it not only reliable and performing,
but also fully responding to the technological requirements of this project. “Experience acquired
over several years of applications with OsaiPrima Electro control systems – Baldelli says
– has enabled us to understand their potential
also in very demanding applications. Their peculiarities and constant developments offer
margins to adapt the system and push it to
higher and higher standards. Valuable support
is offered by Prima Electro’s strong commitment
and direct assistance, in collaboration with

NEWS
ACQUISITIONS
Intermac (Biesse Group division) acquired Movetro and Montresor
Another step towards the digital factory.
The product range is expanding, thanks to the
acquisition of Movetro by Intermac (Biesse
Group division which manufactures machines
and systems for flat glass machining) and the
company’s entry into a highly strategic sector,
dedicated to the storage and handling of flat
glass plates – all thanks to an investment that
falls under the 4.0 growth and development plan
which involves the entire Biesse Group.
These are the goals for this acquisition, completed
by the end of July 2017.
Movetro, a company based in the province of Padua, has been working with the glass division of
Biesse Group for a number of years, and boasts
extensive expertise in this area, fundamental to
cementing a place as a technological leader and
to further strengthening the Intermac range of 4.0
ready solutions for the glass industry.
Presenting itself as the ideal partner for the design
and construction of special fully-automated and
integrated turnkey systems and production lines,
Intermac will be able to offer a high-value consulting
approach, providing classifiers, shuttle magazines,
automatic loaders, loaders and tilters in addition
to its current range, and designing dedicated
management software.
For its part, Movetro can look forward to the
benefits of belonging to a major industrial group
such as Biesse, an advantage that will guarantee
the international visibility that comes with being
one of the most important players in the industrial
machinery sector.

Another milestone on the path towards creating
a full range of products dedicated to professionals in the natural and synthetic stone machining sector, is the joint venture led by Intermac (the Biesse division dedicated to designing
and marketing technologies for machining
natural and synthetic stone, which is 10 percent
owned by Donatoni Macchine srl), with the
acquisition of 100 percent of Montresor & C.
srl set by August 2017.
Montresor, based in Villafranca di Verona, is
currently a leader in the design, marketing and
installation of edge-polishing machines.
As a company, Montresor has always placed
itself at the forefront of innovation, offering
superb quality and the ability to meet the demands of a constantly evolving market.
These values are shared with Intermac and
Donatoni Macchine, and provide the basis of
an operation that aims to position the company
as the only choice for those looking for complete
and integrated solutions for the stone industry.
The agreement with Montresor, along with the
one signed with Movetro srl is set to represent
part of the growth trajectory for Biesse Group
as a whole, strengthening the company’s offering
of “4.0 ready” solutions in the era of digital manufacturing and making Biesse the ideal partner
for the design and construction of special fullyautomated and integrated turnkey systems and
production lines. ■
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Osai engineers, who were directly involved in
axis control and process management operations
goals”. Such proactive and profitable collaboration
has resulted into the identification of the “OpenXL” control with Mechatrolink III and EtherCat
fieldbus card, combined with a Nise 3140 industrial
Pc and 15” touchscreen monitor, as the best
combination. Part of the Osai “OpenControl”
series, a highly scalable platform (in terms of
software performance, hardware configurations,
operator interfaces, digital fieldbus and complete
servo drive, servo motors and I/O interface systems), “Open-XL” was the best fit for the specific
requirements of the application developed by
Stemas. “For this specific application – Baldelli
adds – this control can efficiently handle at
least 600 digital inputs and outputs, for a total
number of 61 analog and digital axes”. Out of
61 axes, 43 are driven by Yaskawa “Sigma 5SD” drives, an integrated package supplied by
Osai-Prima Electro and particularly suitable for
motion applications requiring high dynamics and
accuracy. “Such high productivity and flexibility
configuration – Baldelli concludes – delivers 19
processes in total, which may be all active simultaneously based on the requirements of the
working cycle. Summing up, with one Cnc it
was possible to manage the entire plant effectively. Plus the added value of qualified technical
support from Osai-Prima Electro and the Ngtec
partner, which also ensured a fast commissioning
of the plant”.
www.stemas.it
www.osaicnc.com
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GOODBYE GIAMPIERO!
… I took this picture in early July at the Acimall
assembly. He wore a strange smile I had never
seen, somewhat fragile, aware…
This time it’s really hard for me to say farewell to
“one of us”. It’s no news, as everyone knows
that Giampiero Mauri passed away on August
24, half an hour after midnight, one month
before his sixtieth anniversary.
There was a huge crowd at his funeral, they
told me. I was not in the crowded church in
Mariano Comense, his home town. I didn’t hear
the words of his collaborators, his friends of the
Marianese cycling team he was the president
of, his family…
One month has gone, and as we usually do, we
are writing a farewell speech for one of the big
actors of our small, even banal world. I don’t
know what I can tell, everyone knew him: his
energy, his capacity to be over the top whatever
he did. He was a best-of-breed entrepreneur.
When you know you have little time left, who

would have the strength to think about the
future of a company and its resources, the realization of an old dream. Mauri Macchine was
his home, but a piece of his heart was beating
strong at Giardina, a few kilometers from the
Cermenate factory.
At Figino Serenza there is Giardina Finishing,
his date with fate, an agreement signed a few
years ago, but then he decided to play solo at
the beginning of this year, paying off his business
partners and relying on his team, his family.
He broke the bank and took it home: in May we
all saw his pride, his happiness at the Ligna
booth, where a huge “Giardina Group” sign
dominated the view for the first time.
A big dream that now his kin will have to carry
on. They have already taken over, the plans left
by Giampiero Mauri are a red line that only
needs to be followed, with a strong team united
around a heritage that is too important not to
be honored.

Continuity, then. Total.
Giampiero will look down from above. He held
on until the very last minute, in spite of crises
that literally broke him, he never gave up. Then,
in mid-August, he had enough; he knew that
time had run out, just like we all knew that - in
the end - he would quit quickly, without disturbing…
Nevertheless, I hoped he would wait for me,
that we could have a few more Saturday mornings
tasting a world championship shaken coffee. If
you don’t mind, Giampiero, I will have one, one
of these days. You know who will be with me.
Two each, as usual, and one will go out to a
special friend…

Luca Rossetti

EXHIBITIONS
Zaniolo CdA - 3.16

Zow 2018: successful sales start

Love for wood!

Resistance and beauty both indoors and outdoors
Holzfreund water-based cycles, a series of primers
and finishes for outdoor use and
Retron water-based two-component cycles, a series
of base coats and finishes for household furniture,
guarantee moisture resistance, surface hardness,
high adhesion and particularly beautiful colour.
Holzfreund treatment cycles for external use on doors and windows and Retron treatment
cycles for household furniture have obtained the Catas Quality Award.
indoors

outdoors

Zetagì Srl - Olmo di Creazzo (VI) - Ph. (0)444.228300 - Fax (0)444.228366 - info@zetagi.it - www.zetagi.it
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When it comes to expertise in furniture production
and interior construction, Cologne is facing only
green lights at the moment: Koelnmesse has set out
to offer the industry two cutting-edge trade fair
concepts tailored to the full spectrum of the regional,
national and global markets. The concept is working
brilliantly, as the excellent results of interzum, an
established global player, and the very promising interest in the efficient, regionally oriented Zow show.
Zow 2018 will take place in Bad Salzuflen from 6 to
8 February.”Our vision with Zow as a supplier fair
for Eastern Westphalia was to create another
special format that is positioned midway between
an exhibition and a business meeting. It’s a vision
that is moving ahead at full speed,” says Arne Petersen, Vice President Trade Fair Management at
Koelnmesse. “We have made intensive use of interzum to actively communicate with all the potential
exhibitors,” says Matthias Pollmann, Director of
Koelnmesse and responsible for interzum and Zow.
“Our results over the past weeks have been excellent, and this is also reflected in the fact that we
will be sending out the first stand confirmations in
the next few days. You could really feel at interzum
just how important Zow is for the industry. As a
crucial forum for work, Zow is held in Bad Salzuflen
– the heart of the European furniture industry. We
want to exploit both factors to create a real sense
of ‘We’re on board!’,” says Pollmann.
Koelnmesse offers exhibitors a choice of stand areas
ranging between 18 and 120 square meters with a
consistent stand architecture. Hall 20 with a gross
exhibition space of 12,000 square meters will be occupied for the event. Free catering for exhibitors and
their clients promotes efficient networking and sales,
and is a key element in the trade fair’s success. But
the new Zow is intended to be more than just a
platform for business contacts. It is designed to sell
emotions and inspiration. The aim is for the trade fair
to act like a laboratory: attendees go in with a
problem and come out with a solution. With this objective in mind, Zow is addressing one of the biggest
challenges of this century with the special event
“Tiny Spaces - Big Ideas in Small Spaces”. Growing
numbers of architects and designers are responding
to the shortage of space by proposing home living
concepts for the smallest dwellings, using flexible
furniture and well thought out planning to create
more space and provide greater comfort. ■
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COMPANIES

BACCI, ONE STEP FORWARD...
If you still consider Bacci a leader in the construction of chair manufacturing machines,
you’d better have an update: the Tuscany-based company has progressed significantly in the
past decade, with several operations including the recent acquisition of FA Robot in Pradamano.
A present for your hundredth business anniversary? They didn’t think twice at Cascina:
with the typical approach of best-of-breed entrepreneurs, they chose something that can
drive the company’s growth even stronger.
The official news came at the latest Ligna, announcing the 100 percent acquisition of FA
Robot in Pradamano, near Udine. So, for the
upcoming centennial (Paolino Bacci was founded back in 1918), there will be one more
candle on the cake, besides those of the headquarters, Bacci Meccanica (precision machining)
and the subsidiaries in China and the United
States.
“After the toughest period of the crisis, we
have been growing constantly”, said Giuseppe
Bacci, sales manager, as we met him in the
Cascina offices. “2016 was definitely the best
year in recent times, with 15 percent revenue
increase that pushed us beyond the 28 million
euro turnover threshold”.
On the whole, Bacci Group now has approximately one hundred employees, and this is
another figure that keeps growing, because
“…to have the necessary resources to face a
“sparkling” market, we are converting temporary
jobs into permanent positions”.
The best way to celebrate your first hundred
years…
“Sure! Our market is back to a “stimulating”
trend and our machines are increasingly appreciated by customers that represent real references in the respective segments.
We are growing, we need to grow, and next
year we want to celebrate one century of business in the new plant we are building next to
our historical premises, where we will install the
assembling lines for our machining centers”.
More than others, you seem to have seized the
opportunities offered by these years of deep
changes, and you are pushing on the accelerator
with strong determination…
“Growing is a must, otherwise you have to stay
in small niches, where business will become
more and more complicated: even minor market
fluctuations can cause confusion and blur the
vision. We have decided to face our responsibilities as entrepreneurs, and why not, to take
some risks, investing massively and diversifying
our production.
For some time now, for instance, we have been
working in the door and window business. We
have also complemented our core business
with additional types of machining centers and

From left: Giuseppe Bacci, Fabio Coppino and Paolo Bacci
at Bacci Automation site in Pradamano.

other lines, including “smart” industrial automation: this is the latest challenge we have taken
up enthusiastically by creating Bacci Automation. This has been Bacci’s approach in recent
years: growing by consolidating our traditional
business while expanding our expertise into
areas that we know well, to generate new significant opportunities”.
An important choice…
“…a strategic decision, because the FA Robot
acquisition – and the consequent creation of
Bacci Automation – was driven not only by the
creation of new business, but most of all by the
opportunity of acquiring high-level specific
skills that we can leverage for our machining
centers. In recent years, an increasing number
of customers have realized that a machining
center operates at the top of performance
when it is tended by automated systems, loading/unloading and handling equipment.
Until now we relied on external suppliers, but
they were not always able to offer the level of
collaboration Bacci cannot do without; now we
have the necessary know-how in house.
Let me say thank you to Fabio Coppino, owner
of FA Robot and currently sales manager at
Bacci Automation, who shared our project from
the start, ensuring business continuity with his
huge experience. We agree that industrial automation is the future, it will be increasingly
connected, essential for production processes,
not only in steel mills or automotive plants, but
also in woodworking, an industry that has made
impressive progress in terms of production
methods. Bacci Automation will generate new

and different revenue streams that will help the
company grow in multiple directions: automation
solutions that can be combined with our technology, but also offered to anyone who wants
to have a more effective and efficient factory
or workshop; possibly going beyond basic
loading/unloading, focusing on connectivity
between different machines, implementation
of articulated arm robots, or specifically for the
wood industry, automatic assembling systems
and furniture clamps.
Today more than ever, you have to talk about
lines and plants, rather than individual machining
centers: with Bacci Automation we have all the
necessary skills and technologies, as well as
FA robot’s proven automation expertise, dating
back to 2002 and developed with almost 400
installations”.
You mentioned articulated robots, which are
more and more popular also in our industry…
“Robotics will play a major role in the future of
Bacci Automation, thanks to the solid expertise
acquired by our new company in Friuli though
countless installations using “Fanuc” robots,
all appreciated not only by customers who selected them, but also by those who had the
opportunity to see them in operation.
For sure, the possibility to customize hand effectors, the methods to optimize the robot’s
“hand”, the gripper, provide an ideal solution
for solid wood elements, but we will also use
tilting/turning units and gantry robots, which
are still the best solution for panels. I repeat:
we will look around to seize any opportunities
in all industries”.

THE “BACCI GROUP”
“Now it makes even more sense to call us
“Bacci Group”, said Paolo Bacci, who is in
charge for marketing among several roles. “We
have three production units – Bacci, Bacci Meccanica and Bacci Automation – with synergies
that can help us expand our vision and our capacity to offer “turnkey” solutions. We will have
to develop a virtuous circle between Friuli and
Tuscany, so that our company can take a further,
major step forward”.
Will Bacci Automation remain in Friuli?
“Sure”, Paolo Bacci said. “It is remaining in
Pradamano, few kilometers from Udine, because
it was born there and it is an expression of the
local manufacturing and vocational system, and
we will project it onto a wider stage. There are
people, engineers who have developed very
strong know-how, an irreplaceable ingredient
for the high-quality solutions that come out of
this new division. And don’t forget that Friuli is
one of our historical markets, it’s the home of
the “Chair Triangle” where nine out of ten machines bear the Bacci logo. In Friuli, we will
have not just a production unit, but a real subsidiary, so that we can respond even faster to
the requests of so many customers we have in
that region of Italy”.
“More in general, we know quite well that woodworking and furniture production are becoming
increasingly automated”, Giuseppe Bacci added.
“Labor is harder and harder to find and labor
costs are soaring. With automation, people can
focus on the qualified and qualifying aspects of
a process, creating new opportunities for the
company and for its human resources. We really
believe that automation is the key for handling,
assembling and many unskilled tasks, and it
will create new jobs and new roles with advanced
professional skills to manage and organize production flows. Let me stress that we will carry
on this project with our “Bacci style”, with the
serious and professional approach that has distinguished our history. The Bacci brothers,
Paolo, Nino and myself, have committed personal
to this acquisition and we will always stand in
the front line. We have been supporting our
father Agostino for many years now and the
route is clear”.
And the market?
“The feedback is positive: Bacci Automation
will leverage the sales organization and distribution of Bacci, and the early feedback from
resellers and customers was valuable, because
we could see what it means for them to have
one partner. We are already acting on all fronts,
adding new professional roles in Pradamano.
We are moving on with determination, step by
step, in line with Bacci’s tradition. We keep investing with a specific industrial and business
logic, pursuing the intuition that our fathers had
more than twenty years ago, when he realized
the numerical control represented the future of
this company. And so it was!”.

A hundred years of history in two pictures…
A rendering of a cabinet
door assembling island
equipped with
automation
devices and
articulated robots.
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by Luca Rossetti

www.bacci.com
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EDGEBANDING ACCORDING TO SCM
Edgebanding is a challenge for the furniture industry, but also an operation that allows the final user to appreciate the quality
and beauty of a piece of furniture immediately. We met Johnny de Leonardis, Edgebanding product manager at Scm.

The morning light floods the Scm production site
in Thiene, where the group builds virtually all its
edgebanders. In a corner of the huge building,
an area equipped with a few machines, including
a “Stefani S”. Few smiles, a couple of words in
mixed Italian, English and Russian, and we understand the group of people around the edgebanding area is from Minsk. They saw the “S”
model at Ligna in Hannover, they loaded their
standard panels on the lorry and, together with
the local agent, have reached Thiene to test the
machine. Yes, exactly, to test, to use, to learn how
to control it and to make three kitchen sets, with
different finishes and profiles, to be presented at
the Moscow Furniture exhibition. “We want to be
the first to make furniture with angled profiles or
any other shape in our country, turning one
side into a handle, which is not something you
can find every day where we live”. Until now,
there was no solution apart from export, but now
this machine has made everything easier, simpler:
so simple that, with one-hour demo, Andrey Baksheyev, owner of “The Kitchen Factory” (translated
from Cyrillic), has begun making the parts for his
three kitchen sets to be exhibited.
“The test was so good that he signed the order:
we will deliver his “Stefani S” in February”, says
Johnny de Leonardis, product manager for edgebanding at Scm. “To be honest, we had not
realized he would come here to produce, and
the machine was set to different thickness
values. But we were ready to support him,
showing him how the settings can be changed
easily and quickly. I have to say we are accustomed to similar situations, which are more and
more frequent since we presented our “Stefani
S” for the first time in Milan at Xylexpo 2016”.
It’s a highly functional machine, perfect for “JShape”, a J-shaped profile that turns one side of
a cabinet door into a convenient handle, in line
with modern minimalist style: a piece of furniture
with timeless shapes, with no applied handles or
knobs.
“With the properties of this machine, we can be
in the forefront in this season when several
Italian furniture makers have decided to update
their equipment fleet”, de Leonardis says. “The
interruption caused by a decade of reflection

and the state
incentives are
stimulating market demand and
we have perfect
technology for
edgebanding,
because we
have improved
performance
exactly in the areas required by
our customers,
namely excellent soft-forming
on profiles of any shape, and why not, on new
materials. We are now dealing with different panels
than we used to know, more “mature”, enabling
enhanced finishing and offering superior quality
in terms of structure, chemistry, glues… these
materials have evolved faster than machinery
and we have been working hard. Stefani’s research and know-how are incorporated in the
new model “Stefani S” which can handle newgeneration materials, work with high performance
glues and very thick edges, with well-structured
textures. The secret lies in the portion of our
technology where we have concentrated forty
years of experience. The trend is to use handle-free furniture, so panels that can withstand
more “direct” use; people like edges that imitate
wood, stone or other materials, that need substrates of a few millimeters to be reproduced.
The furniture maker must consequently be able
to work with a machine that solves any specific
requirement for panels, doors or drawers. Hence
the decision to design our machine so that it
can execute the famous “J-Shape” as well as
the 45-degree profile, more and more appreciated for the construction of furniture structures,
because it hides the panel joining lines: in
fifteen minutes we can edge any profile with
any material on any panel! This is the challenge
we have won”.
It’s going to be a complicated job anyway…
“To adjust the portion of machine that allows to
adapt the process to any profile requires an
expert operator, but we arranged things so that
the “changeover” is strongly automated: on our
“Stefani S” and other solutions in the same
range, we have installed “pushers” on a revolving support. In a bunch of seconds, we
can change the pressure zone to process up
to four different profiles, which in fifteen minutes
can be up and running. As a result, we can be
extremely fast”.
This solution seems to be accessible to any manufacturer of edgebanding machines…
“Sure, but the difference is knowing how to
define the sequence of these elements or their
length, i.e. how long they act on the profile,
rather than the operating temperature required
according to the type of glue, material, substrate
and shape to be coated. This is why we are

A creation
by a “Stefani S”
user: an “Impossible
creativity” writing
made with different
types of edges that
cann be handled by
Scm technology.

one step ahead: because we have forty-year
experience in edgebanding, because we are
committed to develop our knowledge of the
world of panels and to collaborate with all glue
producers. Each time we build a machine and
we step into the world of our customer, we line
up thousands of variable, with an alchemy
that enables us to do what it takes to achieve
the highest quality of the semifinished material.
The power of “Stefani S” lies in the unlimited
possibilities it offers, a huge potential we have
to transfer to our users to handle any new application. For this reason we invite them to visit
us, we transfer our knowledge to them, we analyze their peculiarities in depth… Only when
they have understood all the ingredients of this
alchemy, we are satisfied and they are ready to
work alone”.
All of this in a machine just eleven meter long?
“We have gathered all the necessary aggregates
into a machine that can be transported in a
container, with no dismounting and assembling”,
de Leonardis continues. We try to stick to this
standard, but nothing prevents us from configuring each machine ad-hoc for operations that
you plan to execute or might execute in the future, considering that the thicker the edge, the
longer the application cycle, and therefore the
machine length. As I said, our ability as alchemists, mastering the smallest factor involved,
enables us to create machines that are real
masterpieces to apply challenging edges. This
strategy has opened up the doors of Asian
markets, where interior design and architecture
are recording impressive growth trends. In
China, for instance, each furniture factory has
at least one machine to make 45-degree profiles,
but they cannot handle very thick edges or
polyurethane glues to achieve stable results:
our “package” also includes this. We are offering
a business opportunity, a way of differentiating
yourself from competition and bringing the taste
of European design to faraway markets. Such
proposal has been well received in the CIS
countries, even in small and medium companies,
showing that many business owners want to
bring certain skills in house so as not to depend
on subcontractors”.
You mentioned glues…
“It’s an essential ingredient, and for this reason,
at least one day each month, we host glue producers here in Thiene, as well as edge manufacturers, to check and test the alignment of
materials and machinery. The market constantly
offers new products we have to know and test:
the biggest challenge is not to identify technology, which is consolidated, but rather to make
sure that it delivers the best results with any
variable, it must “work” for everyone. The
qualities of materials for the soft-forming process
are many and not all of them are known, so we
have to test as much as we can and in house:
this is the type of service we have decided to
give to our customers for edgebanding, a really

“Stefani S” by Scm.
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flexible machine
and all the knowledge of the group
specialists. For this
reason,
every
month we discuss
with the team of
engineers and
Johnny de Leonardis.
technicians involved in the development of the machine, as
even the smallest change to the least significant
step might affect the total quality that our “Stefani
S”, just like the rest of our edgebanders, must
deliver. And we go further, we request to create
new mixtures, so that we can handle thicker
edges without having to “extend” the machine”.
A new offer, constantly evolving, for expanding
demand…
“Exactly: out of ten advanced edgebanders, at
least four are “J-Shape” models, machines that
– as I said before – can apply edges to more
complex profiles, besides classical “soft-forming”.
It’s an amazing development if you think that,
until few years ago, these operations were performed manually or with basic equipment: that’s
long forgotten, now you work in line, with moving
panels and the need to produce more and
faster, so as to minimize costs. Soft-forming
can deliver cabinet doors, panels that better
match the preference of modern consumers,
and this has inevitably boosted demand”.
Challenges for the future?
“We have to convince also medium businesses
of the benefits offered by a “J-Shape” edgebanding machine that can also apply edges to
normal profiles, to the other three sides of the
panel. We are focusing all our technological research and development on giving a chance to
creativity. That’s the concept of our campaign,
“Give creativity a chance!”, because this is the
ultimate mission for machinery manufacturers:
helping release the creativity of architects and
designers to create the furniture of the future”.
by Luca Rossetti

www.scmgroup.com

SCM CNC TIMBER-EVOLUTION DAYS
BUILDING THE FUTURE IN SINALUNGA
ON OCTOBER 12-13!
The technological solutions by Scm for
timber constructions will be the centerpiece
of the open-house event to be held on
Thursday 12 and Friday 13 October at the
production site in Sinalunga (Siena).
Two days with industry experts to take a
close look at “Oikos” and “Area”, Scm’s
machining centers for timber load-bearing
beams and modular wall elements, with
technical demonstrations and software presentations to “touch” the technological developments by Scm for the industry.
Timber construction is not just a trend, it’s
the smartest and safest way to build houses,
buildings and architectural structures that
combine beauty and sustainability.
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MAGGI TECHNOLOGY,
A PROJECT “TO GO BEYOND!”
It’s a popular story, because it’s about collaboration, working together to shatter boundaries.
A story told by Stefania Maggi, co-owner of the company based in Certaldo, Tuscany.
Here we are at the foot of the Certaldo Alto hill, in
the “downhill” part of town where industries, trade
and services are located. Up there, about two
hundred meters above the gates of Maggi Technology, the Medieval village, the houses where
Boccaccio was born. Not far, Vinci, home to
another famous Italian. Ingenuity, pragmatism, a
tough of boldness, a disenchanted view of life…
Probably you can find all of that in the blood of
people from Certaldo, and also in Maggi’s decision
to start a strategic collaboration with Imaco, who
inherited a popular brand in the industry, Hirzt.
“We met Giorgio Re and we realized we could
do something together”, Stefania Maggi says.
“He is a genius of woodworking machines, he
knows the industry very well and the requirements of woodworking companies. We immediately shared our thoughts and drew the initial
guidelines of a project, and now Maggi is basically the owner of Imaco, which means that we
have acquired the business and incorporated
it into our organization. And of course, Giorgio
Re has joined us, as manager of what we consider a “division” of Maggi Technology”.
Let’s make it clear: everyone knows that Hirzt
has been going through real trouble, and its
owners had decided to start a new company
(Imaco) to get out of quicksand. But in times like
these, it’s not easy to restart an engine. This is
where the opportunity to collaborate with Maggi
came up.
“We know the value of the company and its
owner especially”, Mrs.Maggi says. “He is Imaco,
just like he was Hirzt. When we saw this opportunity, we made a few phone calls and collected
positive feedback about Hirzt: the only flaw
was after-sales service, it was difficult to get in
touch with the company. The owners were fully
aware of this situation, but in hard times they
could not solve it. Now we have turned page,
setting up a suitable organization to serve over
800 Imaco customers around the world, as
well as to develop a new series of machines,
a new family to expand Maggi’s catalog. We
are starting over together, with a real metamorphosis. At Ligna last May, we met our sales
network to convey a clear message: “Maggi
Metamorphosis”, a transformation that introduces a new way of thinking, of making business,
which also involves Maggi itself”.
Can you explain better?
“On one side, there is Imaco, with a portfolio of
important and established customers who need
a specific category of machine and the experience of one of the best technicians in this
sector; on the other Maggi, which has completed
a process of deep change in the past two
years. We are approaching our key markets
with more determination, an even stronger or-

ganization, and a manufacturing system built
on the principles of “lean production”. This is
the metamorphosis, which has also resulted
into the creation of a new company – Leonardo
Innovation – that deals with Imaco’s projects.
Let me be very clear: with Giorgio Re on board,
we can finally complete our portfolio with highquality numerical control machines. After all,
we have always been excellent mechanical
engineers and our machining centers probably
had a sort of “original sin”, which we have
eliminated with an injection of experience and
expertise that brings a deep knowledge of production operations in workshops. Maggi has
always worked through resellers, so we had a
“filter” between us and the final users. Giorgio’s
experience has projected us into a new dimension and we are now looking at our markets
from a new perspective”.
You have entirely revised your catalog…
“Sure. And we are not done yet, because collaboration began only few weeks ago, but we
have very clear ideas. We will keep our numerical
control family “Evolution” for high-end customers, complemented by the “F” and “GT”
families, offering different panel processing
widths. For the latter machines, we do not offer
a “full optional” configuration like the “Evolution”;
customers can configure the machines ad-hoc
for the actual needs of their workshop, they
can implement a blade, a router, a given number
of spindles and custom machining methods.
We are designing and building machines that
offer maximum productivity with more “controlled”
investments. Not only: collaboration with an
engineer like Re enables us to improve all our
machines, for instance equipping them with
special fins around the router so that the worktable is “enclosed”, preventing problems and
injuries from wood fragments ending up in the
wrong place! These solutions are simple but
highly appreciated by customers and useful to
improve their work. Think about “GT800”, a
boring machine developed from single-head
models, easy to use, with a competitive price
and software that helps anyone get the best in
very little time. We have worked hard in this
area in recent years: the operator should be
able to operate woodworking machines as if
he were using a smartphone app. Panel size,
layout, number and size of the holes. Data
input with few easy steps, and the software
does the rest. Those who saw the solution at
Ligna or in Las Vegas were fascinated by an
“easy machine”, which sweeps away the fears
that many small companies still have”.
“The industry of wood and wood-based materials
has changed much”, adds Stefano Maggi,
sales manager. “It’s essential to use software
that meets the working requirements of
our customers, it has to be smart, simple,
intuitive and powerful, ideal also for small
and handicraft businesses. Take “high”
technology “down”: this is our distinctive
strategy. Elements like carpentry, guides
or bearings are outdated, they are just
taken for granted: today, purchase decisions are based on different factors, first
of all how easy it is to use a technology.
We want to improve in this area, develop
software to be implemented in all our machines to improve the work of our customers
XYLON INTERNATIONAL
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from several points of view. This is “Industry
4.0” for us, it’s a definition backed up by a
major project that we are promoting in collaboration with the regional government of Tuscany.
In the next three years, we will literally revolutionize our machines, and in 2018 we are introducing a revised model of Imaco’s popular
“Livra” and a machine based on a “different”
concept, for which I can only disclose the
name: “Akira”.
Mrs. Maggi, you mentioned “lean production”:
what are you doing in this area?
“We have actually filled a gap by reorganizing
our production according to more advanced
principles. As I said, at Maggi, we questioned
our own company, our decisions, our habits
and our beliefs. We have understood how we
should change, what we should actually do to
get better. One thing was to implement assembling lines based on “just-in-time” principles,
which is a discipline rather than a method. We
have commissioned out first “Toyota-style” line
some time ago: the volumes are different, of
course, but our production of single-head boring
machines has become a reference and a model
to be followed by the entire company. It clearly
proves that controlling component flows, lead

September-October 2017

Stefano and Stefania Maggi.

time and working methods helps increase efficiency substantially, and we can also tell our
customers exactly when we are delivering the
machine they have ordered, the exact date!...
..This is an important period for us, as we have
succeeded in merging two elements – a new
valuable collaboration and the awareness of
what Maggi was until yesterday – and create a
unified environment for business development.
It’s not an easy season, we are very busy, but
at the same time we are fully confident about
who we can be and what we can do”.
So, it’s a real metamorphosis. A change of skin,
and really few expected this after the passing
away of the founder, Lionello Maggi. And instead,
here they are, they have hammered our flag in a
new starting point, without forgetting a prestigious
history, but going beyond a “traditional” approach
to the industry. A new wind is blowing, a new
awareness, we could feel it during our visit. After
all, the founder’s message was received, his encouragement to never give up and to pursue innovation and collaboration to provide the market
with innovative solutions, as the only strategy to
win the challenges he had foreseen.
by Luca Rossetti

www.maggi-technology.com
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BIESSE FOR PEDINI, THE KITCHEN TAILOR
Architect and Pedini product designer Alfredo
Zengiaro said “The secret of good design is in
the coincidence of aesthetics and industrial
standards brought to the production and commercialisation of a product.”
And so it is that Pedini Kitchens is able to
enrich the relationship between trends, function
and lifestyle, adding their commitment to quality,
unlimited customisation and deep respect for the
environment to create a product that is sought
after by discerning buyers from around the world.
Pedini is a historic Italian company with its roots
firmly planted in the soil of Fano in the beautiful
Marche region of central Italy.
This is an area where the furniture and cabinet industries flourish and is also the region where
some of the World’s best wood working machinery
is built. To satisfy their needs for equipment that
is able to produce a high quality product at high
feed rates but also flexible enough to meet their
standards of design, variation and customisation;
Pedini turned to Biesse.
The result is a marriage of leading design; industrial best practice; and a commitment not only to
their many loyal customers but to future generations.
Pedini does not compromise and use ecological
panels made of 100 percent post-consumption
recycled wood. Not a single tree is felled to make
a Pedini kitchen.
Every kitchen is made entirely in Italy with the exception of some imported hardware or some appliances specified by the consumer. Pedini is
Fsc certified and follows environmentally friendly
manufacturing practices. They make good choices
to look after the environment and use solar energy
generated from their own solar energy system.
These are the ethics customers consider when
buying a kitchen valued in some cases at six figures.
But Pedini is not all about high-end quality.
The company is equally skilled in the manufacture

of mass-produced kitchens at a competitive price.
Their astute selection of machinery from Biesse
ensures their production is flexible enough to accommodate various designs, hardware and construction elements without compromising quality.
Two years ago Pedini focused on big international
builders and started to include other cabinetry
for bathrooms and living spaces in both residential
and commercial projects. Pedini understands the
relationship between trends, function and lifestyle
and integrates kitchen and other furniture elements
to create living spaces that are dependable, dynamic and uplifting.
Pedini’s equipment choice was selected for maximum flexibility to handle the infinite range of
materials and hardware elements to provide their
customers with unlimited design choices.
The ability to deliver a high quality, scratch-free
product on a ‘just-in-time’ production schedule
was critical in their choice of Biesse as a production partner.
Their equipment includes “Winstore” automated
storage and retrieval system working to deliver
the correct parts to the processing machines on
demand and to specific customer requirements.
A “Stream Mds” single sided edge banding machine produces edged panels almost like a double-sided squaring machine. High-capacity production line features a “Winner W3” handling system for greatest flexibility; “Matrix” machine for
the boring and inserting of hardware; and “Kuka”
robot materials handling work seamlessly and
keep the huge range of parts moving swiftly
through the production.
Finally, a Brema “Vector” vertical drilling, profiling
and hardware insertion machine with batch size
one production allows Pedini to work on the most
delicate and expensive panel doors without fear
of scratches or damage.
The first Pedini kitchen was designed and produced in 1957 with the awareness that Pedini had
established its own flair by using free-flowing
curved lines and creating different working and
living zones within the kitchen.
One of the first kitchen manufacturers to use a
modular cabinet system; Pedini is highly proficient
in producing kitchens for any space and design
using sophisticated materials and machinery.
In 1992 Daniele Radi led Pedini to the next level;
modernising the company to create one of the
most flexible production facilities, able to produce
high-end quality on small and large orders.
Current production manager Emanuele Renzoni
works closely with Biesse to realise the factory
design he says is “Special and fits the challenging
needs of the company.”
All Pedini products are internationally certified to
the highest standards.
70 percent of Pedini kitchens are exported to
over 45 countries and this trend is growing. The
success in the export market where Pedini has to
accommodate different regulations that exist in
each country is evidence to Pedini’s position as a
premier kitchen manufacturer worldwide. Export
manager Fabio Pavoni says “Our kitchens build
emotion, a place to share with family and friends
but not all people have the same needs. Our
ergonomic products can be built to satisfy short
and tall people or people with special needs.
Good design is always functional design”.
Through evolution, the Pedini brand represents
the soul of the best Italian design, technology, innovation and quality.
The reorganisation of the company has resulted
in new importance being given to production techniques and equipment; fresh and creative designs; carefully managed supply chains that synchronise the flow of many elements to create the
whole, and the use of only the highest quality
certified materials.
XYLON INTERNATIONAL
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INSIDE BIESSE 2017
From 19 to 21 October Biesse will open the doors of its
Pesaro campus to demonstrate the advantages that its
technologies provide to those who work with wood and plastic. 190,000 square meters of
innovation available to clients for testing and observing first-hand machinery, automated
systems, advanced software, and interconnected technologies capable of optimizing manufacturing processes and digitalizing factories. Within the Tech Centre visitors will have the
opportunity to get to know “Sophia“, the Biesse platform that originated as an IoT project
and which makes it possible for companies to offer their clients a wide range of services for
achieving maximum efficiency, streamlining and rationalising operations. To explain to
visitors the opportunities that “Sophia” has to offer, a seminar entitled “Sophia, more value
from machines” will be held, with important speakers who will illustrate the project. On the
third day the seminars will be dedicated to Biesse’s partnership with CasaClima and Cleaf.
Important developments in the field of software as well with “Bavant“, the MES (Manufacturing
Execution System) offered by BiesseSystems for the integrated and efficient management of
all manufacturing flows in line with machining requirements. Furthermore, three complete
production lines and various solutions dedicated to the handling of panels used for the
processes of cutting, nesting, square-edging, and boring will be viewable, introducing
visitors to the advantageous opportunities that automation of the manufacturing flow offers
in terms of efficiency and quality. More than 50 functioning solutions, with specific demos
and with Biesse’s skilled technical and sales personnel available to answer questions about
the demands and needs of the manufacturing world. Visitors will also be able to go on
various tours of the Biesse facilities, accompanied by the Kaizen team, which will illustrate
what it means to be a Lean Factory. “’Inside’ is an appointment that is fundamentally
important to us for maintaining a strong collaborative relationship with our clients and for
confirming, year after year, our company’s characteristic dedication to technology. The
assistance we constantly provide to our clients stems from our relentless search for ‘the
new’, for that innovative element capable of determining the growth and efficiency of the
companies in this sector. This event welcomes visitors from around the world and offers them
the chance to fully live the Biesse experience, introducing them to our passion, our
knowledge, and our technology so that these may become competitive advantages which
allow our clients to emerge in today’s complex market,” states Raphaël Prati, Marketing and
Communications Director for Biesse Group.

During the last sixty years Pedini has developed
A careful study by Pedini of modern kitchens foan exctional understanding of modern kitchen
cused on ergonomics and lifestyle has resulted
design and manufacturing philosophy.
in kitchens that have optimal storage and food
Best practice is combined with state of the art
preparation solutions, attracting customers such
Biesse technology and machinery to produce a
as Sir Elton John and former F1 supremo Bernie
first class product that sets world standards. The
Ecclestone.
future is assured by building on the design achiePedini’s practical know-how and Biesse’s technical
vements of the past to bring the Pedini brand to
expertise allows Pedini to manufacture not just a
an international market.
kitchen, bathroom or living room furniture but to
Pedini’s leading designers breathe Italian history
fit the unique lifestyle of their customers. Fabio
and culture. Alfredo Zengiaro says “Every purPavoni says “We are not selling a kitchen; we
chase made by the consumer begins with the
are selling a service, a quality of life and in this
creation of an aesthetic and emotional relationsense Pedini truly are the kitchen tailors.”
ship with the product.” Pedini is able to create
that emotion with ‘warm designs’ inspired by organic influences and modern architecture, resulting
in Pedini’s timeless linear and trademark elegant
www.pedini.it
curved creations.
www.biesse.com
Think Armani; Bulgari; Gucci or Prada.
Italian design is world renowned for
its chic, beauty and functionality. Pedini
recognise and lead the trend for kitchens to become completely integrated
“Winner W3”.
into the household as a piece of furniture.
Through leading designers like Alfredo
Zengiaro, Pedini kitchens, bathrooms
and furniture contain all of the features
of a truly modern, personalised living
space.

“Stream MDS”.
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GRASS: FOCUS ON CUSTOMIZATION
additional clip, without assembly tools, and
a sink splashback holder makes it possible
to produce drawers with waste trap cutouts quickly and straightforwardly.
A new highlight for kitchens, bathrooms
and living rooms is the new “Tipmatic Softclose” opening system, which combined
two familiar functions: mechanical opening
of handle-free fronts (“and the elegant, damped closure of the drawer (“Soft-close”).
“Tipmatic Soft-close” close is easy to retrofit
to the “Nova Pro” and “Dynapro” slide systems. The “Dwd Xp” complete drawer system has been given a new look.

The entire range is now also available in the
elegant Champagne color and in a matt metallic
surface finish. In addition, a new Flat-Pack
package has been developed for drawers and
railing pull-outs the neat package of the set appeals with its small volume, saves space in
storage and reduces the cost of transport.
With the new classy “Night” surface, Grass responds to the trend towards dark, high-quality
materials. This is not the only new development
for “Tiomos” hinges: “Tiomos Hidden”, the
latest product of the “Tiomos series”, is a perfect
example of how functionality can be at one with
the piece of furniture.

In combination with the “Kinvaro D” flap holder,
the “Tiomos” flap hinge is an elegant and harmonious solution for this type of cabinet.
The flap holder with cable stay extends the range
of applications to drinks compartment flaps and
is available in two versions for different flap sizes
and weights.
“Tiomos” can be adjusted in three dimensions
and, with its narrow gap alignment, ensures a
modern, elegant visual effect.

Coated abrasives for any kind of surface

The Austrian company Grass is presenting several
innovative products for furniture and interior decorations
at Sicam.
Design variants for drawer “Vionaro” have been expanded to add a completely new dimension: vertical
surface dividers. “Vionaro iD”, offering a maximum
degree of personal styling with its add-on modular
design elements, gives tomorrow's drawer a unique
appearance.
The combination of the basic drawer side with a
choice of personalized, combinable design sleeves
creates a flexible system with unlimited design
options, which can be summarized with the following
formula: On the inside “Vionaro”. On the outside
“iD”. On the inside standard.
On the outside personalized design. With the vertical
surface dividers on the drawer side opening a
window to new and unconventional design, the effect
is somewhat futuristic. “Tavinea” is the name of the
organizing systems which create orderinside the
drawers and pull-outs. The range was extended by
an additional version: “Tavinea Sorto” is an understated
but practical interior fit-out system which, with two
frames and one divider rail, makes sub-division into
cutlery and small parts compartments easier. Thanks
to the integrated anti-slip devices, anti-slip mats are
not needed at all.
The new range is rounded off with the new “Tavinea
Optima” dividing system for “Nova Pro” and “Vionaro”
pot drawers or elegant longitudinal dividers for the
cross railing.
The concealed “Dynapro” slide system has had a
makeover: it is now narrower and more elegant, and
features improved functions such as the 4D adjustment
set, which makes depth adjustment easy.
Based on a modular principle, the slide system perfectly adapts to the respective requirements.
The world of “Nova Pro Scala”, the drawer system
which combines high-tech with unusual design, has
been extended by a model with a high-box drawer
for design-conscious customers. With an incredible
height of 250 millimeters, the new drawer is unique
in the world of double-wall systems and is aimed
particularly at the Italian market. “Nova Pro Child
Safety” prevents children opening drawers and can
be deactivated without using tools. The “Nova Pro”
steel back panel can now be simply installed with an
XYLON INTERNATIONAL
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GIPLAST, THE NEXT FORTY YEARS

NEWS
WEINIG

A leader in the big revolution of modern edgebanding, a producer of top-quality edges,
searching for new roads into the future: an approach focused on business continuity…
Patrizio Marozzi.

A major anniversary in Colleranesco, few kilometers
from Giulianova, in the Abruzzo region. It’s the
home town of Giplast Group, a historical brand
in edge production with longstanding specialization
in Abs and innovative mixtures for all modern application techniques. A brand that, in recent
years, has made bold choices, acquiring another
big Italian competitor, Flexibord in Luzzara, near
Reggio Emilia, which really needed strong reorganization. The operation had a strong financial
impact and forced the new owners – the Marozzi
family – to make decisions that were neither easy
nor pleasant. But let’s start from the beginning,
celebrating the fortieth anniversary of the company
to reaffirm the strong determination to move on.
“Giplast was established in 1977 and identified
plastic as its reference material from the very
start. A family, an entrepreneur, a united team
who succeeded in transforming a small business
into one of the most esteemed and appreciated
manufacturers of furniture edges in Italy and
worldwide”, says Patrizio Marozzi, sales manager
and son of founder Giuseppe Marozzi.

“I will not deny that we would have
liked to celebrate this important result
even better, but we are going through a
period of renovation where the only
certainty is that we want to keep investing
in technical development to continue
to be irreplaceable partners for our customers.
The past two-three years of this success
story have been really tough, we have
to say. The Flexibord acquisition was a
much bigger challenge than we thought,
because the situation at the Luzzara
factory was actually off track. We initially
tried to fix it and preserve the operating
site, but soon we realized it was not
sustainable. So we decided to close down the
old Flexibord and move all assets to Giulianova,
reusing them with advanced criteria. It was a
longer and tougher process than we had imagined, and it was completed last June.
We cannot deny that the effort was really huge:
we invested massively in structures, plants,
technology and people, not only to carry on
the research and development of new edges,
but also to ensure the continuity of relationship
and partnership with so many customers all
over the world. An immense effort that, I repeat,
was sustained for a long time causing serious
problems that forced us to find an arrangement
with creditors; it was the only way to fix the situation and re-launch the company”.
Dr. Marozzi, you live up to your reputation with
such clarity…
“We want to carry on and that’s what we are
doing. Our analysis was wrong, but we are
now committed to giving our customers, our
company and our collaborators a really positive
vision of the future. After all, reorganization

began long ago: today our company has major
assets, first of all the trust of our customers,
who understood the situation and put their trust
in us. We started over with great enthusiasm,
we have reorganized our business and fully restored our production capacity and the delivery
deadlines we used to guarantee.
We are very confident, and at the upcoming
Sicam in Pordenone we hope we can say that
all our efforts were not vain, because our
biggest strength was to keep on making a
product that stands out on the national and international markets for its performance and
quality”.
So, optimism for the sake of continuity…
“Yes, definitely! The worst is over and in the
coming weeks we will complete the transition
to new Giplast, showing customers and suppliers
that we have the determination and the resources
to defend our credibility.
We have always worked with passion and determination, and the market has always rewarded us and recognized the value of our
edges. The crisis has forced us to change our
internal organization, to review business roles,
to add new positions in sales and production… these changes have helped us raise the
bar of what it means “being an enterprise”. We
are creating a new Giplast, a company built
on our long and solid knowledge of edgebanding
processes and of global markets”.
Meanwhile, as you said, Sicam is approaching.
“We will be there to show who we are after forty
years of undisputed leadership in the edgebanding business, in new application technologies, from laser to hot air up to infrared,
application methods for which we constantly
develop new solutions, although we are seeing
a comeback of polyurethane glues. We are
also noticing an increasing demand of customized edges, more and more specific decors
to clearly distinguish the finished product.
You will find all of this at our stand, an openspace area under the motto “Giplast, a valuable
choice”, where we are displaying our most
significant news and product families, guiding
visitors on a journey that will offer ideas and
new solutions. This is our message for the
future: Giplast is and will always be available
to customers to find together a valuable solution
for their production needs”.
A clear vision…
“As usual: we have never stopped and we
never will. We keep working to consolidate
the domestic market and to expand our business
abroad. We are already active in 45 countries
and we are ready to approach new ones. We
invest in technologies that few companies have,
in order to minimize production costs and expand our margins. At the same time, we will
soon obtain the environmental sustainability
certification according to Iso 14001.
We have identified our “new starting points”
and we know very well where we are going!!!”.
by Luca Rossetti

www.giplast.it
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Weinig Group makes major
investment in Holz-Her
production facility

The symbolic groundbreaking ceremony on
the Holz-Her production facility in Voitsberg,
Austria, signaled the start of an ambitious
forward-looking project. The 22,000 m2 site
of the specialist in machines and systems for
panel processing is being developed with a
1,000 m2 extension specifically designed for
the planned new Cnc milling machine for framework processing. The new hall will exclusively accommodate new and pioneering
machine technology for the machining of
large steel structural components. Holz-Her’s
intention is to make its production even more
efficient and flexible. The project was approved
by Weinig’s Supervisory Board as part of a
series of planned investments. “Our decision
is a deliberate response to the growing importance and huge potential of the Business
Unit Panel Processing,” says Chairman of
the Supervisory Board Thomas Bach. HolzHer has been part of the Weinig Group since
2010. The innovative company can look back
on an extremely successful last few years.
Turnover has risen by 20 percent over the
last two years alone. Just recently, Holz-Her
attracted massive attention at the world’s leading trade fair Ligna with its “Nextec” technology for furniture production. As a result
of the strong growth, production capacity in
Voitsberg has already doubled over the last
two years. The investment of 4.5 million
euros is part of a group-wide investment
package of more than 15 million euros and
will secure the future, long-term growth of the
company. To reflect the significance of the
project for the future of the company, the
groundbreaking ceremony was attended by
both Weinig’s Supervisory Board, led by
Chairman Thomas Bach, and Weinig’s Management Board, represented by Ceo Wolfgang Pöschl, Chief Sales and Marketing Officer Gregor Baumbusch and Chief Financial
Officer Gerald Schmidt. Together with HolzHer Managing Director Frank Epple and the
Managing Director of the Voitsberg production
facility Harald Steiner, the start of the construction project was marked with a small ceremony attended by all personnel.
The investment will also have a positive impact
on the employment situation at the Holz-Her
production site. Currently, 300 personnel are
employed in Austria. Thanks to the further
expansion of sales activities, the extension of
the product portfolio with regard to Cnc processing centers, the development of the
saw/storage combination segment, the further
evolution of edge banders for industrial applications and the extension of the factory,
Frank Epple anticipates further requirements
for qualified personnel. “Holz-Her, like the
entire Weinig Group, is on a strong trajectory,”
says Wolfgang Pöschl. Group orders to the
end of April showed 17 percent growth while
revenues rose by as much as 21 percent.
The Weinig Group is very confident of achieving the order inflow of 471 million euros targeted for 2017. Owing to the excellent business
growth, the group’s global personnel will increase to more than 2,100 in 2017. ■
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ICA GROUP AGAIN AMONG THE LEADERS
AT SICAM 2017
Once again this year, one of the most visited stands
at Sicam 2017 will be Ica, the big Italian group specializing in the formulation and production of paints
and finishes, based in Civitanova Marche, near Macerata.
The exhibition of semifinished materials and furniture
industry supplies has always been a reference event
for the group, a key date to make contact with the
Italian market and so many visitors coming from
abroad.

Natural Decor
Nature as a source of inspiration
that enhances the pleasure of
home living. A A home that also
reflects our lifestyle choice: natural wood, mortar, white and
green lacquered wood. Sober
and linear forms, harmony as a
reference value.
www.icaspa.com

Over 560 employees, more than ten thousand customers, two production sites in Italy and 112 million
euro revenues in 2016, with a 54 percent export
share. This is the industrial background that supports
the group’s research and innovation capacity, a
vocation that you can really “touch” at Sicam: hightech, innovative, low-impact solutions.
Ica has always been developing new ways to express
ideas, creating finishes and shades, combining signs
and colors to bestow a decorative connotation on
surfaces, which become the actual project themselves.
The new products of the Ica collection at Sicam offer
a wide range of solutions for customers to choose, a
portfolio that can distinguish any design and meet
any application requirement. Such solutions have
been divided into four subject areas, an effective approach to present new solutions classified by market
needs and requirements, searching for new shapes,
lines and colors to create an original culture of home
living.

Modern Classic
Distinctive and personal signs that reflect a rigorous
and passionate approach to furnishing. The interiors
are warm and elegant: light bathes the objects making
them come alive and enhancing their appeal. Satinfinish copper, dark wood, mortar, and matching lacquers create a novel atmosphere in the home.
Contemporary Luxury
The style is dictated by a historical building, an
intimate and supremely elegant atmosphere that
evokes the charm of bygone days without relinquishing
contemporary materials and surfaces. The existing
oak floor is redefined with character by refined colors,
gloss and matte lacquers, and sophisticated finishes.
Industrial Loft
Dark and metropolitan colors, revisited vintage objects
used in an unprecedented way, a clearly defined, attentive industrial recovery project featuring a succession
of spaces awaiting to be transformed. The area of
style emerges with brick walls and a cement floor,
but also textured woods, oxides, and metallic effects.
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PLAXIL 8,
THE BIGGEST...

COMPANIES

We had the opportunity to visit
the Fantoni campus, the
manufacturing site in Osoppo
where the biggest Mdf
panel production line in Europe
has been commissioned.
We tell you about it.

It’s beautiful, Fantoni. We admit it: we’ve been
there a dozen of times, but it took a press tour for
architecture magazines to see the Fantoni “Campus” under a different light. Overwhelmed by
cubic meters, dimensions and performance, we
have always focused on products, on semifinished
materials, much less on the huge plant. This time
it was completely different, as we could admire
the work by Gino Valle – the architect who shared
with Marco Fantoni, father of the current business
leaders Giovanni and Paolo, the desire to redesign the entire area since the early 1960’s –
from a different perspective. We were guided by
Pietro Valle, who inherited and now leads the
Studio Valle, which few years ago restored the
ancient and profitable relationship o fhis family
with the panel industry.
PLAXIL 8
Architect Valle will forgive us for focusing our attention on the new giant by Fantoni, a 300 meter
long building, 28 meter wide (one span, mind
you…), with an average height just below 15 meters, reaching up to 60 meters where the chimneys
rise. Inside, or better “integrated”, the biggest
continuous press in Europe. We said “integrated”
because, unlike the buildings that host other
lines, here architecture and plant melt together:
“The structure that supports the roof, the wall,
the load-bearing elements are basically the
foundations of all the technological assets”, explained Pietro Valle. “During the entire design
and construction phase, we interacted with the
engineers of Dieffenbacher, the press supplier,
to agree on each step, each plant requirements,
each structural requirement”.
The result was not only a technical container up
to the needs of the innovative plant, but also a
charming structure that, in some sections, is really
an example of “industrial poetry”. Those who had
the pleasure of a tour – and those who will, as the
Fantonis are proud of their new creature and
happy to open up the doors of Plaxil 8 – perceived
this immediately. Not to talk about visual impact,
really impressive. 8,500 square meters of indoor
areas, twice higher than the “cathedral”, the historical building that hosted “Plaxil 5”, now dismantled, a landmark of this corner of Friuli, for
which a new destination is being investigated.
An 80 million euro investment, approximately
ten for architecture. The Plaxil 8 tour brought
another pleasant surprise, a meeting with the
fifth generation of the Fantoni family. After
founder Achille, his son Giovanni, his grandson
Marco (Knight of Labor) and the latter’s children
Giovanni and Paolo, now it’s up to five new musketeers called Fantoni: Paolo’s children (Alessandro, in charge for sales, Marianna (product
development) and Silvia (Africa sales organization)
and Giovanni’s children, Alessandra in charge
for business management and Marco as technical

director. Marco Fantoni himself explained us
why Plaxil 8 was created. “Our core business is
Mdf panels, we make approximately 3 thousand
cubic meters a day, plus one thousand of particleboard. Until one year ago, in Osoppo, we
had three production lines, but the core piece
of two lines, the multi-daylight press, was obsolete, outdated technology that constrained
our production from several points of view. So
we decided to close down Plaxil 4 and 5 and to
complement the newer Plaxil 6, our first continuous press, with a new plant based on this efficient technology, while reusing all the good
equipment upstream, namely the wood fiber
preparation area, and downstream, which means
handling and transport to traditional and automated warehouses. These units have been
constantly updated and improved in the past
decades, including the installation of a cogeneration plant, which is essential for an energyintensive business like ours”.
The process is very complex, because several
variable come into play. To cut it short, we can
say that Plaxil 8 is fed with fiber whose moisture
content has been reduced to 10 percent, at a
rate of 37 thousand dry tons per hour, moving
through piping at a speed of a few hundred
meters per second. The material falls into the forming machine, which spreads it our evenly on a
120-meter-long conveyor to forma a “mat”, i.e. a
mixture of fiber and resins, thick enough to
achieve the thickness of the final panel to be produced. At this point, a pre-press presses the mat
to drive out air and enhance the transmission of
the necessary heat. The press, “made in Dieffenbacher”, is a 3,500 ton giant, 73 meter long,
with a “hot section” – i.e. the area where the big
belts gradually converge to create the heat and
pressure conditions to make a panel – 65.5 meter
long. We can add that pressure varies from 60
kilos per square centimeter at the infeed to 30
kilos at the outfeed, and the total power rating
exceed 54 thousand tons! More figures? Here
they are: to drive the steel belts alone, 2.5 meter
wide by 150 meter long, power requirement is
one megawatt. The entire plant is controlled by
just five operators in a futuristic control room:
through a network of more than 400 kilometers of
wiring, the control every single component of this
huge plant. Once the panel is “ready”, it is cut in
continuous mode, trimmed, submitted to all kinds
of inspections, including ultrasound and X-rays,
then it is transferred to huge racks where it cools
down by convection, and finally it is conveyed by
automated systems to the warehouses, also automated. “With the investment for Plaxil 8 we
can look at the market from a totally different
perspective”, says Marco Fantoni, as we continue
our tour of the huge building. “We can adjust
thickness and width, as well as the length of
the panels we make; such flexibility is essential
XYLON INTERNATIONAL

21

to provide each
customer exactly
with the materials
he needs for his
production equipment. This line also
offers maximum
freedom in each
step, starting from
the mat formulation,
to achieve different
types of panels with
different features,
colors and performance....“I can say
that we have won
the design and industrial challenge
and now we have
to work on sales to
keep demand “lively”, or possibly expand it thanks to the
higher quality and
versatility of the
product we can offer now. Panels will have more and more opportunities and will find an increasing role in an
economy that is looking for increased sustainability. We cannot deny there is strong competition from other materials, but it is equally undeniable that plastics, composites or alloyed
metals require much more challenging and expensive technology and equipment to be
processed and transformed. We are entrepreneurs, we look ahead with optimism, we make
bold choices, but based on solid reasons. We
wanted to be innovative in our process, creating
a leading-edge plant to achieve the necessary
levels of product innovation, as this is the only

approach to find the keys to open up at least a
few of the many doors of modern markets. We
are now completing a process started several
decades ago, when my grandpa Marco guessed
that panels would be the future of our family of
furniture manufacturers, importing Mdf technology from the United States…”.
by Luca Rossetti

FANTONI AT SICAM
The collection presented by Fantoni at the next
Sicam is a synthesis of the group’s multiple activities: an “Acoustic Panelling” division that leverages advanced finishes and solutions from
Lacon, specializing in melamine papers and laminates.
“Impronte 2018” is the new collection of finishes
for Cpl laminates and veneered panels from 10
to 40 millimeters, developed with an innovative
technology that adds a new dimension to surfaces.
“Fingerfree” is a super-matte laminate finish that
uses a particular production technology that
makes it totally resistant to fingerprints. The laminate, with thickness from 01.5 to 1 mm, is available
with anti-bacteria treatment, ideal for kitchen and
bathroom. “FingerfreePlus” is an advanced version offering a range of 20 textures to customize
any surface.
www.fantoni.it

“Fingerfree”.

Worldwide consultancy
in Wood-based
panel machinery.
40 years’ experience
all around the globe.
Riferri sas by Riccardo Ferrari
Via Varisco 1 – 20900 Monza – Italy
r.ferrari@riferri.it
XYLON luglio-agosto 2013
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CONTACTS
PRODUCTION SYSTEMS
AND TECHNOLOGIES

Primary processing

ANGELO CREMONA spa
Viale Lombardia, 275 - I-20900 Monza (MI)
phone +39 02 660381 - fax +39 02 6603825
www.angelo-cremona.com
mailbox@angelo-cremona.com
Machinery and services for plywood and sliced
veneer production. Peeling lines, dryers,
presses and finishing lines; horizontal,
vertical and rotary slicers, press dryers and
clipping lines.

B.F.B. di Bortoluzzi Gualtiero & C. snc
V.le del Lavoro,27 Z.I. Paludi I-32010 Alpago (BL)
phone +39 0437 989208-685
fax +39 0437 989157
www.bfblegno.it - info@bfblegno.it
Machines and plants for primary and
secondary processing of wood: debarking,
cutting, selection and sorting of logs,
complete sawmill collection, sorting and
stacking of sawn timber, storage processing,
special processing of varius kinds of
semimachined products, production of wood
for carpentry, preparation and handling of
logs for plywood plants.

Secondary processing
SCM GROUP spa
Via Emilia, 77 I-47900 Rimini
phone +39 0541 700111 - fax +39 0541 700232
www.scmgroup.com
scmgroup@scmgroup.com

BIESSE spa
Via della Meccanica, 16 - I-61122 Pesaro (PU)
phone +39 0721 439100 - fax +39 0721 453248
www.biesse.com - sales@biesse.it

Woodworking machinery: the widest range of
products.

The Biesse product line includes cnc work
centres, manual and automatic edgebanders,
squaring/edgebanding machines, panel sizing
centres, calibrating and sanding machines, routers, throughfeed boring and inserting machines, material handling equipment and turnkey
plants.

Via Ciro Di Pers 68
I-33030 Majano (UD)
phone +39 0432 959036
fax +39 0432 959036
www.modesto.it - info@modesto.it
Our production of woodworking
machines: edger, cross-cutter.

The product range is wide in the sector of
traditional woodworking machines:
thicknessing planers, surface planers,
combined surface-thicknessing planers, circular
saws, spindle moulders, combined saw-spindle
moulder, universal combined machines, bandsaws.

DE STEFANI VALERIO & C snc
Via M.P. Virgilio, 16
I-20833 Birone di Giussano (MB)
phone +39 0362 310914 - fax +39 0362 310915
www.destefanimacchine.com
info@destefanimacchine.com
For over 30 years, De Stefani designs and
manufactures sanding machine for panels
edges and profiles. Single or double sided
edge sanding machines equipped to sand flat
and shaped edges on raw or lacquered panels.
Combined machines for panel edges foiling.
Edge Buffing and polishing machines for High
Gloss finishing panels. Profile sanding denibbing machines equipped with abrasive
belt or wheel to sand raw or laquered
mouldings. Angle profile gluing and
assembling machines for door frames.Double
end profile cutting machines.

Machines for woodworking and equipmentfor
sawmills. Vertical and tilted bandmills, log
carriages with variable axis, log carriages with
independent headblocks, tandem bandsaw
headrings, chipping canter, traditional resaws,
double resaws. Multiple ripsaws, manual and
automatic edging lines, working centres with
circular blades. Log profiling equipment.
Complete, high-production plants for sawmills.
Saw servicing equipment.

COMEC GROUP srl

Comec Cncwood, multi-spindles working
centers with working head support columns
with transvertal movement.
Comec Technology, special machines and
systems for high productive processing.
Camam srl, special machines for the
production of chairs and tables.

Via Piemonte, 120- I-21100 Varese (VA)
phone +39 0332 212692 - fax +39 0332 223666
www.epistoliorobot.com - info@epistolio.com
Epistolio srl – Painting Robot Division, with a
20 years experience in developing and
constructing anthropomorphic and cartesian
robots, offers a comprehensive range of
complete solutions for automated industrial
painting applications in the woodworking
industry.

MARIO ZAFFARONI & FIGLI srl

Panel processing machines and plants. Special
multi-blades panel saws, longitudinal milling
machines with rollers feeding, working centres
for the “Folding” technology, flooring industry
technology, doors,modern furnishing industry
technology.

Dust extraction
systems and filtration

Via Irlanda, 1 I-53036 Poggibonsi (SI)
phone + 39 0577 90311 - fax + 39 0577 979335
www.putschmeniconi.com
info@putschmeniconi.com

GIARDINA GROUP
Via V. Necchi, 63 - I-22060 Figino Serenza (CO)
phone +39 031 7830801- fax +39 031 78165
www.giardinagroup.com
info@giardinagroup.com
Finishing plants for the furniture and
construction industry with application by
spray, by roller coaters and curtain coaters and
drying by Uv dryers, vertical dryers, linear
dryers with microwaves technology. Complete
finishing plants for doors and windows. Spray
booths.

CONTROL LOGIC srl

Manual and automatic vertical panel saws for
cutting wooden panels, plastic and acm
products. Welded steel frames, to grant
rigidity and precision. Special applications
allowing the possibility to make also grooving
on sandwich panels for folding. Automatic
horizontal beam saws with many different
configurations accordingly to the panel sizes
and thickness requirements.

Via Ennio, 25 I-20137 Milano
phone +39 02 54100818 - fax +39 02 54100764
www.controllogic.it - controllogic@controllogic.it
Spark detectors and fire extinguishing systems
for industrial dust extraction systems.

Surface finishing

TECNOAZZURRA srl
Via del Tesoro, 210 I-47827 Verucchio
Fraz. Villa Verucchio (RN)
phone +39 0541 678225-678078
fax +39 0541 671144
www.tecnoazzurra.it - info@tecnoazzurra.it
Industrial painting machines as: dry painting
booth, water painting booths, pressurising
painting system and suspended transport lines.

RS WOOD srl

Crossing-cutting lines

Via Achille Grandi 38
I-47922 Viserbella di Rimini (RN)
phone +39 0541 736265 fax +39 0541 732084
www.rswooditaly.com - info@rswooditaly.com

CEFLA FINISHING GROUP
Via Bicocca 14/c - I-40026 Imola (BO)
phone +39 0541 653441 - fax +39 0542 653444
www.ceflafinishinggroup.com
cefla.finishing@cefla.it

Wide range of traditional woodworking
machines for panel and wood processing.

Cefla Finishing Group worldwide leader in the
finishing of wooden, plastic and non-ferrous
material products designs and manufactures
turnkey painting and wrapping lines for the
wood, glass, metal and plastic industries,
tailored on customer needs and requirements.

SALVADOR - SOLIDEA srl

Via Cascina Rinaldi,, 39
I-33048 S. Giovanni al Natisone (UD)
phone +39 0432 756282 - fax +39 0432 757591
www.comecgroup.it - info@comecgroup.it

EPISTOLIO srl
Painting Robot Division

Via Centro Industriale Europeo, 24
I-22078 Turate (CO)
phone +39 02 9688453 - fax +39 02 9682718
www.zaffaroni.com - info@zaffaroni.com

PRIMULTINI srl
Viale Europa, 70
I-36035 Marano Vicentino (VI)
phone +39 0445 560333
fax +39 0445 560334
www.primultini.com - info@primultini.com

Lacquering and printing lines for furniture
panels, hardboard, mdf or chipboard panels,
doors or parquet flooring with roller or curtain
coating technology and uv or hot air drying
systems. Automatic and robotic spray lines
with vertical dryers, flat or uv dryers.
Lacquering and printing on coils.

VEBA MECCANICA srl
Via Emilia, 1678 I-47020 Longiano (FC)
phone +39 0547 54323 - fax +39 0547 54029
www.veba.it - info@veba.it

PUTSCH-MENICONI spa

COSTRUZIONI MECCANICHE
MODESTO NINO srl

ELMAG spa
Viale Elvezia, 35 I-20052 Monza (MB)
phone +39 039 23611 - fax +39 039 328202
www.elmag.it - info@elmag.it

Via dell’Industria, 15
I-31020 San Vendemiano (TV)
phone +39 0438 777096
fax +39 0438 778282
www.solidea - salvador@solidea.it
Our mission: to be the skilled leader in
optimizing saws for innovation, quality,
technology, price and service!
Pushing optimizing saws; angular cutting
optimizing saws; high speed optimizing saws;
cross cutting saws

CMA ROBOTICS spa
Via Pier Paolo Pasolini, 35/15
I-33040 Pradamano (UD)
phone +39 0432 640172 - fax +39 0432 640018
www.cmarobotics.com - info@cmarobot.it
Company specialized in fulfillment of
robotized solutions for painting chairs, tables
and assembled furniture, panels, windows and
doors.
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CURSAL srl
Via Bradolini, 38/a I-31020 San Fior (TV)
phone +39 0438 400963 - fax +39 0438 401851
www.cursal.com - info@cursal.com
Cursal is the best specialized company that
offers a vast range of wood cross-cut saws –
accessories for small and medium to large
cross cutting sections. Cursal designs, builds
and installs machines selecting the best
materials available in the market. Automatic
optimizing saw lines, accessorized manuals
and automations: There are standard turnkey
plant solutions as well as customized solutions,
result of a constant cooperation with the best
partners of the industry. True specialists from
the industry with over thirty years’ experience
are ready to help the customer ensure the best
price-quality ratio.
Stop looking for!

Xylon INT_05_17_Mastro_Tabloid 10/10/17 10:23 Pagina 23

AAAAAAAA

Tools and auxiliaries

ALIPRANDI snc
Aliprandi Luca, Maurizio e Paola
Via Manzoni, 10 I-20845 Sovico (MB)
phone +39 039 2013530 - fax +39 039 2013491
www.aliprandi.it - aliprandi@aliprandi.it
The Firm Aliprandi is specialized in the
production of wood working tools in solid
carbide and carbide-tipped, both standard and
special production.

FAIRS

Sale of machinery
and equipment

Surplex buys & sells machinery, plants,
equipment and further industrial goods in150
countries worldwide. Surplex organizes
international online auctions, clears and turns
entire factories into immediate liquidity.

FAPIL srl

Since 1959, Fapil’s mission has been to design
and build cutting tools for machining wood,
board materials and plastics. Specialists in cnc
tooling.

FINK srl - Woodworking tools
Via G. Giusti, 15 I-20900 Monza (MB)
phone +39 039 386961-2 - fax +39 039 361458
www.finktools.com - fink@finktools.com
Since 1924 Fink produces complete sets of
tools for windows, helicoidal cutterheads,
cutterheads for profiled kinves, cutters in Hw
welded, circular saw blades, dia tools, boring
bits, solid carbide routers, tools for cnc
trimming hoggers.

SISTEMI srl UNIPERSONALE
Via Montanelli, 70 I-61122 Pesaro (PU)
phone +39 0721 28950 - fax +39 0721 283476
www.sistemiklein.com - info@sistemiklein.com
Tools for wood-alu and plastic material working.
Tools for automatic boring machines, router bits
and collet chucks for cnc router machines. “M.
Conti” measuring devices for the woodworking
industry. Special devices for door and windows
manufacturers.

UTENSILTECNICA srl
Via Ca’ Giorgino, 2- I-47837 Montegridolfo (RN)
phone +39 0541 855202/855274
fax +39 0541 855255
www.utensiltecnica.com
utensiltecnica@utensiltecnica.com
Specialists in diamond and mechanical fixing
tooling. For 40 years we design and manufacture
tools for wood, aluminium and pvc. Customized
solutions thanks to integrated engineering, production, control and sharpening service with fast
delivery terms.

4-5 October
Canada Woodworking West
www.masterpromotions.ca
• Abbotsford (Canada)
Woodworking technologies

2-4 November
Wms
www.woodworkingnetwork.com
• Toronto (Canada)
Woodworking technologies

10-13 October
Sicam
www.exposicam.it
• Pordenone (Italy)
Semifinished products, components
and supplies

5-8 November
Brussels Furniture Fair
www.meubelbeurs.be
• Brussels (Belgium)
Furniture

CASSIOLI srl
Place Guardavalle, 63
I-53049 Torrita Di Siena (SI)
phone +39 0577 684511- fax +39 0577 686084
www.cassioli.com - info@cassioli.com
From over 40 years we propose integrated
solutions in material handling and industrial
automation sector. Highly personalisable and
specific systems for furniture assembling, the
automatic storage and the handling.
Automatic warehouses, lazer guided vehiculs
(lgv), robotized islands, conveyors, sorter
systems, assembling lines, tilting units,
management softwares.

Lacquers

INDUSTRIA CHIMICA ADRIATICA spa
Via Sandro Pertini, 52
I-62012 Civitanova Marche (MC)
phone +39 0733 8080 - fax +39 0733 808140
www.icaspa.com - info@icaspa.com
Ica group founded in 1971 is one of the
leading European industrial companies in the
production and commercialization of coatings.
The high specialization in eco-friendly paints
and the careful analysis of the Italian and
international trends in the design world mean
that Ica Group is now considered a real
partner, capable of supporting the customer
not only from technical and production point
of view but also for its ability to consistently
deliver new creative ideas.

11-15 October
Ambienta
www.zv.hr
• Zagabria (Croatia)
Furniture

6-8 November
2nd Algeria Kitchen, Bath
& Lighting Expo
www.new-fields.com
• Algiers (Algeria)
Furniture

12-14 October
Mumbaiwood
www.seint.com
• Mumbai (India)
Woodworking technologies

6-10 November
Batimat
www.batimat.com
• Paris (France)
Constructing and architecture

12-15 October
Salone del mobile Moscow
www.isaloniworldwide.ru
• Moscow (Russia)
Furniture

7-10 November
Fenestration Bau China
www.bau-muenchen.com
• Shanghai (China)
Constructing and architecture

14-18 October
Wood Processing Machinery
www.tuyap.com.tr
• Istanbul (Turkey)
Woodworking technologies

8-10 November
Expocorma
www.expocorma.cl
• Coronel Concepcion (Chile)
Woodworking technologies

18-21 October
Vietnamwood Int’l
www.vietnamwoodexpo.com
• Ho Chi Minh (Vietnam)
Woodworking technologies

11-13 November
Woodtech Egypt
www.woodtech-forum.com
• Damietta (Egypt)
Woodworking technologies

23-25 October
Home & Building Show
www.homeshow-oman.com
• Muscat (Oman)
Furniture

13-15 November
Index Qatar
www.corexpo.it
• Doha (Qatar)
Furniture

27-30 October
Mokkiten
www.messetool.vdma.org
• Nagoya (Japan)
Woodworking technologies

14-17 November
Woodex
www.woodexpo.ru
• Moscow (Russia)
Woodworking technologies

31 October-3 November
Wood-Tec
www.wood-tec.cz
• Brno (Czech Republic)
Woodworking technologies

30 November -3 December
Myanmarwood
www.chanchao.com.tw
• Yangoon (Birmania)
Woodworking technologies
2-5 December
Esprit Meuble
www.espritmeuble.com
• Paris (France)
Furniture

SEMI-FINISHED PRODUCTS
AND SUPPLIES

4-7 December
Cairo Woodshow
www.cairowoodshow.com
• Nasr City (Egypt)
Woodworking technologies

Agents and wood trades

Software

18-20 December
Furniture Asia
www.furnitureasia.com.pk
• Karachi (Pakistan)
Furniture

BASSO LEGNAMI srl
DDX srl
Via G. Donizetti, 109/111
I-24030 Brembate di Sopra (BG)
phone +39 035 621093 - fax +39 035 333723
www.ddxgroup.com info@ddxgroup.com
Ddx develops Cad/Cam/Cim software solutions:
“EasyWOOD” for panel and solid wood
machining using 3, 4 and 5 axis;
“EasyBEAM” for structures, houses, walls,
beams, rooves, gazebo, etc.;“PowerSTAIRS” for
staircases design and manufacturing;
“PowerWIN” for any kind of windows, french
doors, internal doors, entry doors and
shutters.
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SURPLEX SRL
Corso Moncalieri, 476 - I-10133 Torino (TO)
phone +39 011 0192735- fax +39 0123 8598124
www.surplex.it – info@surplex.it

Handling
and commissioning

Via A. Locatelli, 51/A - I-24019 Zogno (BG)
phone +39 0345 91179 - fax +39 0345 92726
www.fapil.it - fapil@fapil.it

the complete calendar on www.xylon.it

Via Dell'Artigianato, 6 I-13040 Rovasenda (VC)
phone +39 0161 879797 - fax +39 0161 879798
www.bassolegnami.com
basso@bassolegnami.com
Since 2004 our company has started here in
Italy the production of 3-layer wood elements
for window and door building. We have been
gaining a lot of experience during these years
and we can now offer them in several wood
species, such as: Okoumé, Ozigo, Slavonjan
Oak, Tulipier and Lime. All elements are glued
employing a vinylic glue pvac-d4-en 205 only.
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600

+

the best alternative to traditional cutting methods

+

ideal for diagonal cuts

+

increased productivity and yield guaranteed

+

guarantees maximum precision

+

minimised maintenance

+

flexibility and easy operation

SUPERCUT

500

CLASSIC

60

+

revolutionary fast cross-cut saw

+

intended for small units

+

double feed drive unit

+

+

ultrafast cutting unit

ideal for processing short series of large elements
(420 x 150 mm, 520 x 100 mm and 590 x 50 mm)

SALVADORMACHINES.COM
S
ALVADORMACHINES .COM

Via
Dell’Industria,
Via D
e l l ’ I n d u s t r i a , 15
15
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